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diITAwpNaTikAg epyaaiag, TTou avéAaBa oTo TTAQICIO TOU BIETOUG METATTTUXIAKOU
TTpoypduparog Executive MBA, tou Mavemotnuiou Makedoviag, eixa tnv tUxN
Kal TN Xapd va yvwpeiow TNV OuCIaoTIKr uttooTpign kai Bondeia TToAAwY
avBpwttwy. Oa ABeAa va Toug euxapIoTriow Bepud yiati o KaBévag pe Tov

TPOTTO TOU, CUVERAAAE OUCIACTIKA OTNV OAOKANPWON TNG EPYATIAg MOU.

Mpwra at’ éAa Ba ABeAa va euxapioTnow Bepuad yia TNV apxikry kabodriynon
oTnv eTMAOYN Tou BEpartog kal oTo oxedIaopo TNG SOUNG TNG Epyaaiag Pou, ToV
empBAETovra kabnynty k. Mewpylio Zwto. A@iEpwoe TTOAUTIMO Xpdvo yia
oucIaoTIK] oulnTnNon, OTIC KATEUBUVTAPIEG YPAMMEG TNG Epyaciag, OTO
EPWTNUATOAOYIO TWV CUVEVTEUEEWY KAl OTO TENIKO {NTOUMEVO QTTOTEAECHA.
Tautdxpova Oa ABeha va euxapiIoTnow Tnv €eEETACTPIA Ka XpIioTiva
Mmoutooukn, vyia Tn ouvexry kabodnynon kKai TIC ETTOIKODOMNNTIKEG
TTapaTNPEOoEIG Kal SIOPBWOEIG, O GAEG TIG EVOTNTEG KAl OTO EPWTNHATOASYIO
NG OUVEVTEUENG, TTou OuvéBahav BeTik@ otnv TEAIKA JIaudpewaon ToU
KEIMEVOU. AQIEPWOE TTOAUTIUO XPOVO YIG TNV TTPOCEKTIKN MEAETN OAwv Twv

EVOTATWYV, OOEG POPEG XPEIATTNKE.

MeydAn ATav n ouphBOAr Twyv agIOAOywV OTEAEXWVY TWV ETTIXEIPACEWV TTOU
BéxTNKAV va CUVEPYAOTOUV padi Jou Kal va PouU TTapaxwprjoouv TTPOCWTTIKN
OUVEVTEUEN, YIa Tnv Trapoucdiacn Ttng EWTTEIpiag Toug, MHEca amd TG
ETITUXNUEVES DPACTNPIOTATEC TOUG, OTO Xwpo Twv franchised karaotnudrwy,
n Twv shop in shop. Zuykekpipéva, Ba nBeha va euxapioTACW TOV K.
KwvoTtavrtivo ZigaAidn, Eutmopikd Aieubuvtr) tng PANNY AE (Fena), tnv ka
‘EAeva Xpuooyxoou, Eutropikn) AleuBuvrpia tng PQKAZ AE (F Fokas), Tov K.
Twtpn Kopvnvé, Eutopikd AlguBuvtrh 1ng SAM AE (Sam 0-13) kai Tnv ka
©eodoaoia KaveAdotrouAou, YTreuBuvn Avartugng AvBpwTrivou Auvapikou Tng

Sarah Lawrence AE (Sarah).

MoAU onuavtik BorAbeia oTnv aveupeon Kal Cuykévipwon IBIGITEPOU
evOIQQEPOVTOC VIA TNV £PYATiA OU, TTPWTOYEVOUG Kal DEUTEPOYEVOUC UAIKOU,

HOU TTPOCEPEPavV apKeTOoi Qihol kal ouvddeAgol. Oa fBeAa Opwce 1Biaitepa va
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EUXAPIOTACW TOUG K.K. AnuAten layaAn amd 10 Zuvdeopo Biounxaviwy
Bopeiou EANGSac (2.B.B.E), AAéEavdpo MrroucouAéyka kal Mapia ZapwTtiadn
amd 10 XUvdeopo E&aywyéwv Bopeiou EAAGDag (2.E.B.E.), XpuoooTouo
210pbp0, AékTopa Tou Mavreiou MavemoTnuiou, KABWS kai TN cuvadeApo aTo

MBA kai @iAn Zageipia MaoouTn.

TéNog, Ba ATav TTapdAeiyn Hou va pnv ava@epBuw OTNV OIKOYEVEIQ POV, TOUG
YOVEIGC HOU Kal TOUC YOVEIG Tou oulUyou pou, TTou ot OAn Tn didpkeila Tou
METATTTUXIOKOU, OTABNkav OiTAa pou pe katavénon kal pou €dwoav TN
BorBeia trou xpelalduouv, CuPBAAAovTag ETOI QTTOQAOCIOTIKA OTNV ETTITUXN
oAokAnpwaon Tou. 1diaitepa Ba ABeAa va avapepBuw oTn ouvexr TTapdTpuvon
KQl QuéPIOTn oupTrapdcTacn Tou cufuyou pou Owpd, KaBwg kal oTnv avoxn
NG HWOANC 16 upnvwv KOPOUAGG Mou ZTEAAQG, Tng oOTroiag agaipouca
TTPOCWTTIKO XPOVO €vaoxOAnoNng, yia va TOV aQIEPWOW OTn HEAETN Kal

ouyypa®r tng SITTAWNATIKAG JOU Epyaaciag.
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EXECUTIVE SUMMARY

H Ttrapouca OJITAWMATIKI €Epyacia EXEl WG QVTIKEIMEVO TO XTPATNYIKO
Ixediaopo yia Tnv avamrugn OikToou Odiavopng, HE TO BeEOHO TNG
Sikaidxpnong, ot TTPAYHATIKR ETAIpia guTTOPIag afeooudp uodag, tnv ABI
Accessories (pavraoTikr} eTwvupia). H eTaipia diaBetel dn tpia (3) eTaipika

KATAoTAMATA Kal ETTIOUHE TNV TTEKTACN TOU BIKTUOU TNG.

ATTé TNV avaAuon TTou YiveTal OTO TTPWTO KEPAAQIO, JIATTIOTWVETA OTI O
kAddog Twv afeooudp pOdag Biebvwg, PBpiokeTar oTo OTAdIO TNG
avamruéng, We e€aipeon iowg TiIc ayopeg Twv HIMA kai Tng M. Bperaviag trou
TTAPOUCIAJouV TN MEYAAUTEPN CUYKEVTPWON TETOIWV KATACTNHATWY KAl YIQuTod

TTAEOV TTEPICOOTEPO EEEIDIKEUOVTAI, TTAPA AvVATITUCCOVTAI.

H Eupwtrdikp ayopd amd tnv GAAN Kal TTOAU TTEPICCOTEPO N EAANVIKA,
BpiokovTal capwe TNV AvatTuén Toug Kai 1o yeyovog karadeikvueral amrd
TOV OAOEVQa QUEAVOEVO KAl EVTEIVOHEVO QVTAYWVIOUO, TTOU BIEUPUVEI CUVEXWG
TNV TiTa Twv TTwANcewv. Ltnv EAAGda onuepa dpactnpiotroiouvtal ndn 9
avraywvioTika OikTtua afecoudp HOdag, tou OiaBétouv amd 3 uExpl 26

KataoTthHara kai Bpiokovral o€ Taxeia avartugn, kupiwg pe franchising.

Mevikd 10 TEPIBAAAOV  (OIKOVOUIKO, TTOANITIKO, VOMIKG, TeXVOAOYIKG Kal
KOIVWVIKO) TTOoU eTTNPEAlel TNV avamTugn evdg OIKTUOU KATAOTNHATWY OE
ageooudp ubédag, mrpodiaypd@eTal BeTIKG, evw TTOAAG duvartd onueia kai
EUKQIPIEG QAaiVETAI va TTPOCPEPEI N avaTTtuén Tou SIKTUOU WE TN HEBODO TNG
dikaidxpnong (franchising).

H ABIT Accessories €101iABe otov KAGd0 Twv agecoudp podag, oxedov Tpiv
atd duo (2) xpovia. Meta tn diavoign Tpiwv (3) ETAIPIKWY KATACTAHATWY TOV
TPWTO XPOvo (2001) n avamruén TNG avekotn. ATO TN HEXPI OAMEPa
AeiToupyia TNG etaipiag, diammioTwveTal XApUnAd AeiToupyiké KEpdoOg Kai
uypnAé k60TOG OBIaXEIPIONG EMTTOPEUNATWY, TTOU ATTAITOUV BpaoTiKi
avgnon Twv TWARCEWY, APEVOS aTTO TA UPICTAUEVA KATAOTHHATA, APETEPOU

Me Tnv Taxeia dnuioupyia véwv. EimTAéov n olvtopn SOKIPACTIKN TTEPIODOG
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Aeitoupyiac franchised karaoTiuaTog, kaTedeIEe uwnAdTEPN KEPDOPOpia, atmod

TIG TTWANCEIG HECW TWV ETAIPIKWY KATAOTNHATWY.

AmooTOAN TNG €TaIpiag €ival N avaTrTuEn evoc kepdoPdpou Kal PILCIUOU OTO
xpovo dikTuou AlavikAG kal épapa tnG n dnuioupyia avayvwpioigou  brand

name, TTaveAAadIKG Kai N TTARPNG IKAVOTTOINON TOU TTEAATN.

AiaBétel OAN TN ykApa Twv afecoudp TTOU KUKAOQOPOUV OTnv ayopd, O€
MEYAAN TTOIKIAIQ, TTPWTOTUTTIA KAl AQVTAYWVIOTIKEG TINEG. TO KEVTPIKO BEua
(major issue) TTou TiBeTal otV ZTpaTtnyik avamTtuén TnG €raipiag, Eivar ot
dedopévne TNG TTPOKANONG TNC ayopdg, TNG onUavTikng SIETOUG EUTTEIPIAg TNG
gTaipiag kal N au€avouevng Evraong Tou avraywviopou, n ABIT Accessories
TTPETTEl va CUyilel TTPOCEKTIKA TA ETTOMEVA BripaTta TNG yia TNV avaTruén Tou

BIKTUOU TNG.

O Baoikég oTpartnyikdg oréxog ¢, eival N Taxeia avamrugn Tov dikroou
HE franchising, wote pyéxpr 1€Aog Tou 2003 va apiBuei Touhaxiotov 10
KATaoTigara, Tou 8a TG EmMTPEYOUV HAJIKEG EICAYWYEG ATTO TO EEWTEPIKO
yla tn dnuioupyia olkovopiwyv KAipakag kal Tn OUPTTiECN TOU KOOTOUG

TpOoHNBeIWYV (ayopwy Kal diaxeipiong).

H adiap@ioBritnTn avamtuén tou franchising dieBvwg kai otnv EAAGSa, 10 ExEl
KaBIEPWOElI WC TO TTIO GUyXPOovo OTTAO yia eyxwpla r) OIeBvry emixeipNHATIKA
avarmrtugn. Mpdéogareg €peuveg TToU agopouv otnv EAAGda, karadeikviouv
aAuatrwdn avdamTtuén Tou Becpou, evw  EKTINATAl OTI N TTPAYMATIKN TOU
dieioduon oto AlavepTTopio avépxetal oto 7-9%. H avaAuon Tecodpwv (4)
EMITUXNHEVWY TTEPIMTWOEWYV JIKTUWV Sikaidxpnong (KaraoTnuAtwy Kai
shop in shop) amoé 1n Bépeia EAAGda 010 XWwpo TnNG HOdag, atmokaAUTrTEl TIG
duvapeic TTou dnuioupyei N Asitoupyia Tou Beouou oTnv eTaipia dIKAIOTTAPOXO,
KATaypaQel TIC BEATIOTEG TTPAKTIKEG, GAAG Kal TA TTOIKIAG TTPOPRANHaATa Trou
avakUTIToOuUV OTn ouvepyaoia pe Toug OIKaIoBOXOUG 1 TIC TTPOUNBEUTPIES

eTaIpieg (oTa shop in shop).

H avamruén Oiktoou OSiavoprig g ABIT Accessories pe franchising,
TTPOUTTOBETEl OTTWODBNATTOTE TNV TTARPWON OCUYKEKPIHEVWY B1adikaoiwy,
TToU HETAgU GAAwWV agopouv, atn dnuioupyia eUKOAQ avayvwpiciuou TUTTOU

KQTaoTAWATOG, OTn A€iIToupyia TTIAOTIKOU KATAOTANATOG, OTn  dnuioupyia

Executive MBA, A’ e€dunvo, Mavemotiuio Makedoviag, ®ef. 2003 8



L1parnyikog Ixediaopodg yia v Avdamrugn Aiktiou Aiavopng Zouldva loaakibou

mTakétou franchising kai emxeipnuaTtikou cuoTtnuarog (business format) kai
otnv TTPOCEAKUCN OTO JIKTUO Twv KATAAANAwy dikaioddxwyv. H dnuioupyia
ETTIXEIPNMATIKOU GUGTHAHATOG TTOU QTTOTEAEITAl ATTO TNV OPYAVWTIKN dour, TNV
TEXVOyvwaoia kal 0Aa ta duAa ayabd Trou TTapéxel 0 JIKAIOTTAPOXOC OTOV
BiIkaiod6x0, armoTteAouv 10 Adyo NG Biwaoiung utrapgng Tou diktuou. To dikTuo
TTou oTnpifeTal pévo oTtn oxéon JloxEteuong TTPOIGVIWY TIPOG  TOUG

franchisees kai dev €xel business format, de Ba emBiwoel oTo Xpdvo.

Kopia oTtoixeia Tou TrpoTeivOopevou TtrakéTtov franchising, ceivar ol
OIKOVOMIKOI  OpolI  Ouvepyaoiag, Tou kabopilouv eiomrpagn dikaiwparog
e10600u kal Siapkwyv SIKAIWNATWY, N EKTTAIdEUON Kai N TTAAPNG UTTOOTAPIEN OF
OAe¢ TIC KABNUEPIVEC AeiToupyiag TnG povadag tou dikaiodoxou. Me Baon
OTAPIEN TNG TTOTOTTOINONG KAl EQapuoyng Tou trpotutrou 1ISO 9001:2000 oto
Oiktuo, Trpoteivetal éva €EUEAIKTO kai AeIToupyikO opyavOypapdpa HE
Xxwplioty O8ievBuvon Franchise. [lpoarmraitoupevo eival n  Aeiroupyia

TouAdyioTov 10 KataoTNUATWY.

Tnv «TQUTOTATA» TOU KATAOTIHATOG HUITOPOUV va EVIOXUOUV Ol OWOTEG
emAoyég Tng dioiknong vyia TNV  EUTTOPIK) TOTTOBECia, T1O  visual
merchandising, TIC TIMEG TwWv ENTTOPEUNATWY, TNV ECWTEPIKA aTtudéoaipa
(QWTIOHOG, XPWHA, MOUCIKF, OCMN), TNV TTOIOTNTA TNG EEUTTNPETNONG TTPOC TOV
TTEAGTN KAl QUOIKA TNV IKAVOTTOINGN TOU TTEAATN META TNV ayopad TOU TTPOIGVTOG

(after sales service).

XpnoidoTtroinénkav OIKOVOUIKA Kal SNUoypag@Ika CTOIXEIQ TNG ATTOypPaPrig Tou
2001 kai 1éBnkav kpiTApIa afioAdynong twyv mOAewyv, pe BAcn Ta otroia
TpoTdBnkav o1 17 TOAEI TTOU  TTPETTEl va ATTOTEAECOUV  TIG KATA

TTPOTEPAIOTNTA YEWYPAPIKES TTEPIOXES aAvATITUENG TOU DIKTUOU.

Emonuaivetar én Baoik mTpolmoédeon TG BIWoIYNG avdamTu§ng kai
Hakpolwiag Tou OikToou franchise, c¢ivai o1 appovikég OYEOEIG
Sikalomapoxou - OBikaiodOXwWvV, OTO TAQICIO EVOG KABEOTWTOG
«eANeyxoOpevng dnuokpariag». H yvwon tn¢ kapmuAng «E-factor» Ttou
agopd ota TPoPRAEYINa wuxohoyika otadia amd T1a otroia JiEpXETal KABE

Bikaioddxog, Bonda oTtnv TTPOANWN SUCAEITOUPYIWY HE TNV UIOBETNON TEXVIKWY
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Z1parnyikog Ixediaopdc yia my Avamruén Aiktuou Aiavopnig Zouldva loaakibou

OUANNOYIKAG  ETTIKOIVWviIag, TTou  odnyouv oOTn  eykaBidpuon Trveluarog

ETMKOIVWYVIAC KAl apoifaiag karavonong.

H mwporteivopevn ynxavoypa@ikr dopn yia to Siktuo tng ABIT Accessories,
HE Tnv agoTtroinon oUyxpovwy TTANPOPOPIaKWY cuoTnudtwy, duvarai Oxi
HOVO va utrooTnpiel TIC oTpaTnyIkéS EMAOYEG TG Stoiknong, alAa kai va
OUMBAAAe aTTOPACIOTIKA oTnv emiTeEVEN avTaywvioTIKWV
TTAEOVEKTIHATWY. To amotéheopua duvaral va emTeuxBei How TNG OTEVIG
TTapakoAouBnong kai amoteAeopanikig diaxeipiong, OAwv Twv dIadiKaoiwv
TToU oXeTilovTal e TTPOUNOEUTES, TTEAATEG, TNON Kal diaxeipion TTPoIGVTWY.
210 TTAQioI0 auTtd, TTpoTEivovTal SUO HOVTEAQ TTANPOPOPIAKWY CUOTNHATWY,

avd@hoya pe 10 eTTiTTed0 avaTTugng Tou SIKTUOU KATAOTNHATWY TNG ETAIPIAC.

H opioBérnon 1ng oUpBaocng oto WAQioI0 TOU VEOU Kavoviopou Tng EK
2790/1999 kai Tou EAANvikou Kwdika AgovtoAloyiag, kabBwg kai n utroypaen
TTPOCUNQWYVOU, dnuioupyei aiobnua aoc@AAEIag KAl ETTAYYEAHATIONOU OTOV

utTown@Io dikaiodaxo.

TéNo¢ n exmwovnorn OIKOVOUOTEXVIKAG HEAETNG yia Tn dnuioupyia Kai
AeiToupyia NG povadag kar n Xpnparooikovovikip av@Auon oe diaotnua
S5eriac, oupTAnpwvouv TOV  QAKEAO TTPOCPOPAC TOu JBIKTUOU (TTaKETO
franchise). MNapéxouv avaAutikd, dAa T1a oToIXEIQ TTOU XPEIAZETAl O UTTOWNPIOG
BIKaiodoX0¢ yia va atroPacioer Kal apopouv ato guvoAikd KOOTOC TNG apxIKAG
eTEVOUONG, OTOV AQVAUEVOUEVO ETNOI0 KUKAO EPYAOIWY Kal oTnv ammédoon Twv

I8iwv KEQaAQiwv.
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T1paryikog Ixediaopog yia 1nv Avamtuén AiKTuou Alavourig 2oulava loaakibou

EIZAFQrH

AvTiKeigeEVO TNG TTapoUoag epyaciag eival o oTparnyikoég oxediaopog yia
Vv avamrtuén SikToou diavoung. ZuyKEKPIMEVA, N Epyacia eoTIAeTal OTNV
avamrtugn SIKTUOU KATAOTNMATWY OUYKEKPIKMEVNG ETAIpiag Alavikng TTwAnong
ageooudp podag, pe dikaidxpnon. H amdeaon yia tnv emAoyr Tou Béuarog,
oTNPEIXONKe otV TTPOCWTTIKA ETTIBUNIa evaoxOANong HE éva QVTIKEIHEVO
KABNMUEPIVAC  ETTIXEIPNUATIKNAG TTPAKTIKAG, ME TTedio  evdIaPEPOVTOG TO
MdpkeTivyk, o€ éva KAASO HOVTEPVO Kal QVATTTUCOOHEVO, OTTou 8a UTTAPXE N
Sduvardtnta va ouvduacoTei He Tov kKaAuTepo duvard TpdTTo n Bewpia pe TNV

TPAEN, MEAETWVTAG Wia AeiToupyoucoa etaipia (real project).

H eraipia ABIT Accessories n oTroia aTTOTEAEI TO QVTIKEIUEVO HWEAETNG, Eival
TTPAYHATIKNA £TAIpia TTOU dpaaTtnploTroicital oTnv ayopd edw kai dUo xpdvia kai
n otmoia drutra avéBeoe OTN OUVTAKTPIA, va aoXOANBei UE TO QAVTIKEIHEVO,

TTapEXOVTAg TO avaykaio TTANPoPopIakd UAIKG.

Aeitoupyei amd tov Mdptio tou 2001 pe Ttpia karaotiipara otnv eAANVIKNA
mepipépeia. Eival amd ta mpwrta diktua tTou Aeiroupynoav oTnv gyxwpia
ayopd, otov kKAGdo Twv ageooudp podag, kabwg ocuvroua n dioiknon NG
etraipiag, diEyvwaoe TNV KABOAIKOTNTA TNG XPNOTIKOTNTAG Twv TTpoidviwy. H
eTaipia diaBéTel PeyAAN Kal TTPWTOTUTIN YKAWA TTPOIOVTWY, EXEI AVAYVWRICIKO
ENTTOPIKG OAMa OTIG TTOAEIG OTTOU AeITOUPYE KaT@oTnua Kal eupeia armmodoxn

aTtro TO TOMMKO KATAVAAWTIKO KOIVO.

H ayopd twv ageocouap pbédag eival oto atadio tng avamrugne, eigépyovral
OUVEXWG VEOI avTaywvVvIOTEG Kal yiautd atraitouvTal ypriyopol Kai HEAETNWEVOI
Xelpiopoi. H eraipia otn didpkeia tou 2002 Aeitoupynoe yia BOKINACTIKNA
TEPIOdO 4 unvwy, kardaotnua Pe tn HEBodo Tou franchising. H cuvepyaaoia dev
TTpoxwpenoe Adyw dApvnong Ttou uttown@iou AATITN va CUUMHoOpQwBEi ot

BaoikéG apxEG AeiIToupyiag TG ETaipiac.

Baoikég okotdg NG epyaciag eival va HEAETNBOUV OAa Ta Sedopéva Tng

EMIXEipNONG, TNG ayopdg kai Tou kKAGdou Twv afecoudp pEdag kar va
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mwpotaBei n PBEATIOTN OTPATNYIKA yia v avamru§n OikTuou
kKaraoTnuaTtwy. H ABI Accessories OTOXEUEl OTnv Taxeia avamrtugn Tou
BIKTUOU TNG, KUPiWE yIa va evOUVANWOEI TNV QVAyVWPICINOTNTA TOU EUTTOPIKOU
NG onpatog TTaveAAadIKG, va dnuIoupyYrOoEl ONPAVTIKEG OIKOVOMIEG KAIpakag,
OT0 OUVvOAKO KOOTOC TIpodnBeiwy (ayopd kai  diaxeipion), Tou Oa
TTPOCBWOOUV AVTIAyWVIOTIKOTNTA OTa TTPOIGVTA TNG Kal TEAIKA va kepdioel

onMavTiko HePiIBIo TTWANCEWY OTOV KAADO.

MNa mg avdykeg Tou OoTpaTNyIKOU OXESIQOHOU TOU BikTUOU Siavoung,
KpiBnke OKOTTINN N TTapoudiacn TnG epyaciag ot TévTe Baoika kepaiaia. MNa
TNV avamTugn kal Tekuneiwon Twyv dia@dpwy EVOTATWY, XPNOoIdoTToIrénkav
Seutepoyeveic TNYEG (KAQDIKEC EAETES, EPEUVEC AyOpPAC, OTATIOTIKA OTOIXEIQ
aré Aiebveic opyaviououg, BiBAIoypagia kal apbpoypagia eAANVIKN Kai
BIEBVAC), EVW ONUAVTIKA CUVEICPOPA EIXE KAl TO TTPWTOYEVEC UAIKO TTOU
OUAAEXONKE WE TN SiEfaywyn TTPOCWITIKWY OUVEVTEUEEWY, OF ETTIAEYUEVES
ETTIXEIPAOEIG, 10IaiTEPA ETTITUXNMEVEG OTOV KAADO TOUG, OTTWG Kal n ATuTINn
TMPWTOYEVIG EpEuva ayopdg Yia Tnv avaAuon TOou avTaywvioHOoU.
MepioodTEpa aToIXEIQ YIa TN KMeBodoAoyia TTou akoAouBnenke, TrepiypdgovTal

otnv OMOTITAN evéTnTa « MeBodoAoyiay

To wpwTo KEPAAaio TTpayuarteveral Tov KAado twv Afeocoudap Médag, e
TTPOEKTACEIC OTNV OIEBVH) Kal EAANVIKI) EMTTEIPIA, OTOV QVTAYWVIOUO Kal OTIG
TTPOOTTITIKEC. ZTOXOG TOU KEQAAQIOU gival N atroTuTTWwon Tou KAAdou, Ta TuxoV
TTPoRBARANaTa Kal oI abUVANIEG TTOU QVTILETWTTI(EI ECWTEPIKA, N KATAYPAPr| TOU
TTEPIBAAOVTOG OTTOU  AeITOUpPYEl, (TTOMITIKG, OIKOVOMIKO, TEXVOAOYIKO Kal
KOIVWVIKOTTOAITIOTIKG), Ta duvard kair aduvara onueia avamTugne Tou DIKTUOU
HE TO Beopd TnG dikaidxpnong (swot analysis), n €viaon Tou aviaywviouoU Kal

QUOIKA Ol TTPOOTTTIKEG NECOTTPOBECHNG QVATTTUENG.

210 OeUTEPpO  KEQPAAQIO, vyiveTar TTapoudiacn TG  Emxeipnolakig
Kardoraong tng ABI Accessories, pe okoto tnv T1OTTO0€TNON TNG OTOV
kAGdo. 1Biaitepa TTapouaidletal n @IA0COPIa TNG ETAIPIAS (OKOTTOG, ATTOGTOAN
Kai épapa), Ta TPoidvra TnNG, n TPOBOAN TTOU TTPAYMATOTTOIE yiIa TNV
IOXUPOTTOINGCN TOU EUTTOPIKOU TNG OANATOCG, n dour Tou UPIoTAauEVOU BIKTUOU

BIavONNGS Kal TEAOG, BAOIKA CUNTTEPATHATA TNG XPNHATOOIKOVOMIKNAG avaAuong
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NG ETAIPIAG, TTOU KaTAdEIKVUOUV TNV AUECT avaykn yia 6pacTiKf augnon Twv

TTWANCEWV.

210 TPiTO KEQPAAaio TrapoucidfeTrar o0 BeopOg TNG dikaidXpnong
(franchising) ka1 n wpigavon tou 61eBvwg (HIA, EupwTtn) aAAd kai otnv
EAGBa, péoa amd ta afdmoTa armmoTEAECHATA YVWOTWY  TTPWTOYEVWV
EPEUVWYV ayopag. Eidikn avagopa yivetar otn Bopeia EANADa kai otnv
DIQITEPQ ETTITUXNMEVN TTOPEIQ TTPWTOTTOPWY ETTIXEIPNTEWY OTO franchising.
IBiaitepo evdiapépov TTapoucialel n av@Auon Tecodpwyv (4) TTEPITTTWOEWV
avamTu§ng dikToou pe Bikaidxpnon, amdé 1o Xwpo Tng Hodag. Eidikdtepa
avaAuovtal oI o emTuXNUéEvEG TrepITTwoelc amd 1 Bdpeia EAAADa, oTo
XWPOo Twv TroAukaracTnudtwy, MWe shop in shop, kal OT0 XWpPo Twy

emxeEIPrioewy We franchised karaoTtiuara.

To TETapTOo KEQAAAIO £XEI WG AVTIKEIMEVO TN ZTPATNYIK AVATTTU{NG TOU
ouvolou TS ETaipiag. Kpibnke okdmPo va yivel TrTapouaiaon TnNg CUVoAIKAG
oTpaTtnyIikKAG TNG eTaipiag, dixwe ETINEPOUGC AVAAUCEIC, WOTE VA YIVEl TTIO
KatavonTn n mpoTeivouevn atpatnyikr diavoung TTou Ba avaTrTuxOei EKTEVWG
KQI HE AETTTONEPEIQ OTO ETTOUEVO KEPAAQIO. To KEQAAQIO gival TTOAU GNUAVTIKOG
KaBw¢ ouvdéel OAeC TIGC EVOTNTEG TNG epyaciag HETAaiy TOug KAl TIG
EVTAOOEl oTOV KUpIO oTpatnyikdé otdxo, TTou eivali n uyIng ETTEKTAON TOU

SikTUou diavoung Kal N cuvakoAouBbn augnon Twv TTWARCEWV.

AkoAouBei nj evoTnTa PE TIG ZTpatnyikéG MAPKETIVYK TNG ETAIpIAG, KE 181aITEPN
avagopd aTtnv oToxeuduevn ayopd (target group), oTtnv TOTTOBETNON
(positioning) TN¢ papkag kair oto piywa Mapketivyk. EkTiBeviar guvoAika ol
oTOXOl TNG OTPATNYIKNG, OTTWG TEBnKav Ot cuvepyaoia pe TN Aloiknon Tng
gTaipiag kai n Tpdtacn oTpaTtnyikng TTou Bewpeital BEATIOTN yia TNV Taxeia kai
Biwoiun avarTugn Tou dikTUOU Ot BABOG xpOVOoU.

H OimmAwuarikfl epyacia OAOKANPWVETAI HE TO TEUTITO KEPAAQIO TTOU

QTTOTEAEI TO KUPIO QVTIKEIMEVO TNG KAl apopd atnv Avamrtuén Tou AIKTGOU

Aiavoung.
21 otpatnyikh diavoung Héow franchising, didetal éupaon otn dnuioupyia
Kal Aeitoupyia O8ikTuou franchised karaotnuarwv kai 6x1 1000 OTnNV

avamrtugn He shop in shop, TapdAo mou TepIAaUBAvETal WG ETTIAOYA OTNV
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TTPOTEIVOUEVN OTPATNYIKr SIavopng. To KEQAAQIO EEKIVAEI KE TIC QvATITUEN TWV
TTpouTToBécewy  dnuioupyiag  dIKTUOU  dikaiIdxpnong, OTIG (ACES NG
Mpoetoipyaciag, TG Avarrtugne kai ng Ymootipigne. 1diaitepn onuaacia dideral
otn Asitoupyia TTIAOTIKOU KataoTtrpatog yia ikavd xpovikd didoTtnua, otn
dnuioupyia tou Trakétou franchise TTOu QTTOTEAEI OUCIAQOTIKA TOV QPAKEAO
TTPOCPOPAc tTou dikTUou, kaBwg kair otn Siadikacia TTPOCEAKUONG, ETTIAOYAS

Kal évragng Twv véwyv dikaioddxwv oTo SiKTuO.

Aedopévou 0TI o1 ETTEVOUTIKEG TTPOTACEIG ME TN PEBODO TNG dikaidxpnong ival
TTAéOV TTOAUAPIONES, ATTOQACICTIKAG Onuaciac Tapdayovrag, eival n «eikdva
TOU 18avIKOU KaTtaoTAHAaToSy yia 10 KABe &ikTuo kal 0 BaBudg eAKuaTIKOTNTAG
TOU yia Tov utroyri@io dikaioddxo. 210 TTAaicio autd TTapoucidaletal 1o 1Idaviké
kar@ornua yia tnv ABIC Accessories, HE TTPOCDIOPIOUO TWV KPITNPIWY
XwpoBétnong, o€ etiTedo TOANG Kal ot eTTITTESO EMTTOPIKNG TOTTOBETIAg otV
ayopd NG mOANG. Me Bdaon tnv avdailuon mpéoeaTtwy SnUoypagikwy Kal
OIKOVOMIKWY KPITNEiWY, TTPOTEIVETAl N KATA TTPOTEPAIOTNTA AVATITUSN TOU
Siktoou o€ 17 woOAeig Tng EAAGdag, perafyu twv otoiwv eival kal ta 3
karaotiuara Tou ndn Aeitoupyei n  etaipia. Tautdyxpova TTPOTEIVETQI
OUYKEKPIMEVN popua agiohdéynong TOoTroBeCiag uTToOYnPIoV

KATAOTIHATOG.

Ooov agopd otV OCUVOAIKN EIKOVA TOu KATAOTHHATOS (store image),
Tovifetal OTI autr) TTPETTEl va TTPoodidel TTPOoWTTIKATATA OTO XWPEO, HE TNV
aglotroinon epyaAeiwv OTTWG Eival N APXITEKTOVIKN, N dIAKOOHNTIKA KAl Ol TPEIG
Baoikég dIaoTACEIC (OTTTIKA, AKOUCTIKN Kal oo@pavTtikrl) yia tn dnuioupyia
arpdoaipag oto kardotnua (store atmosphere). Mpo¢ Tnv karelBuvon
EVIOXUONG TNG TTPOCWITIKOTATAC TOU KATACTAMATOS KAl YEVIKA TNG ETAIPIKNAG

TautdtnTag, Tovifetal 0 pAAOG Tou visual merchandising.

To tmrakéro franchising oTn Cuvéxel avaAueTal EKTEVWG, MWE EUPAON OTOUG
OIKOVOMIKOUG 6poug ouvepyacoiag (dikaiwpa eicédou, diapkr| dikaiwuara), oTo
dikaiwpa TTWANONG KAl CUMMETOXAG Kal OTIG UTTOXPEWOEIS BIKaiodoxou Kal

BikaloTTapoxou.

AkoAouBei n evértnra yia v avaykaidtnTa dnuioupyiag kai Asitoupyiag

Tufjparog Ymroompiing Aikaiodéxwy, Me TNV avamrtugn ikavou apiBuou
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KAQTaoTNUATWyY  OT0  OiKTUO.  ZUMTTANPWHATIKG OtV UTTOOTAPIEN  TwV
JIKaI0dOXwWV WTTOPEI va AEITOUPYNOE!, N TMOTOToINoN Tou SIKTUOU KAatd TO
mpdéTtuTTo ISO 9001: 2000, TTOU OJOWEITAI OTOUG QAEOVEG TNG OUVEXOUG
BEATILONG TWV OXECEWV HE TOUG TTEAQTEC (TTEAQTOKEVTPIKA TTPOCEYYION) Kal

NG DIAXEIPIONG TWV ETTIXEIPNHATIKWYV TTOPWV.

AKOAOUBEI N TPOTAON TWV TTANPOPOPIAKWY OCUCTNHATWY TTOU aTTaiTouvrtal
yia TNV hnxavopydvwaon tou SIKTUoU, WE YVWHOVA TNV avaykaidtnTa Toug aTn
BiwaiudéTNTa TOoU JIKTUOU, OE OPOUC UTTOOTAPIENG, EAEyXOU, ETTOTTTEIQG Kal

éykaipng kai agIoTmoTNG TTANPOPOPNONG YIa TIG ATTOPACEIG TNG B1oikNoNg.

O1 ynxaviopoi €AéyXou Kal EWOTITEIAG yia TNV dIAcPAAION TNG OHOIOYEVEIAG
Tou OIkTUOU, TTapoudidalovTtal OTn CUuvEXelq, TTPOTEivovTag T ouotacn duo
OHAdWYV EAEYXOU, TNV «ETTICNHN» KAl TNV «QVETTIONKN» 1| «JuoTIkA». Ta edia
Tou e€eT@fovial KATA TTEPITTTWON, TrEPIAQUPBAvVOUV  TO  OTNACIMO  TwV
EMTTOPEUNATWY, TN BITpiva, TIC TIMES, TNV EMPAVION TOU TTPOCWTTIKOU, TNV

EEUTTNPETNON TWV TTEAQTWY K.Q.

H ao@aAioTik kKaGAuwn tou diIkTUoU AlaviKAG KaBwg kal n oxéon Tou WE TO
Aiadiktuo egeTadovral ETTIONG, EVW EKTEVAE avagopd yivetrar otn ouppaon
franchising, 6mmw¢ auty opioBeteital amd 10 VvEo kavovioud tng EK 2790/
1999 kai tov EAANvik6 Kwdika Aegovroloyiag. Emonuaiverar akoun n
onuacia TnNg uUToypa@ng TmPOOoUMPWvVou Yia Tn dlacedlion Twv
ouphewvnBévTwy atrd tn uepid Tou dikaioddxou Kal TNG EXENUBEIag Tou doov

apopd oTa ETTIXEIPNHATIKA NUOTIKA, atrd pépoug Tou BIKAIOTTapOoXOoU.

To kepdAaio yia T ZTpatnyik avamrugng Ttou OBIkTuou Siavoung,
ohokAnpwveral e Tnv OikovopoTeXVikn MeAETn Onuioupyiag kai Aeitoupyiag
NG povadag kabwg kal TN XPnUATOOIKOVOMIKN avdAuorn. H Teheutaia
evotnTa OTOXEUEl OTn dnuioupyia Wiag kabapng ekdévac yia 10 UYog NG
apxIkAG eTTévduong, KaBwg Kal TNG avapevouevns amodoong TnG eTévduong,
OTOIXEi@ TTOU Eeival amapaitnTa yia m Anyn ocwoTti¢ amoéeacng amo Tov

utrown®@io dikalod0xo.
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Z1parnyik6g Ixediaopéde yia v Avdmriugn Aiktiou Aiavopng Xouldva lgaakibou

MEOOAOAOrIA

H ouyypagry Tng trapoucag OITAwUATIKAG epyaciag, PacioTnke oTtn Xprion
OTOIXEIWV Kupiwg artrd Oeutepoyeveig, AAAd kal ATTO TTPWTOYEVEIC TINYES
(emxeiprioeig). MNa tn dieukdAuvon Tou avayvwaTtn TS TTAPOUCNS £pyaciag,
OT10 TEANOG TOU KABE KepaAaiou, ouvowilovral Ta Bacikd cupuTrepdouaTa 6wy

TTapPoUCIAcTNKAYV.

Ma Adyoug TTpooTaCiag TOU ETTIXEIPNMATIKOU ATTOPPNTOU TNG €LETAlOUEVNS
eraipiag, &€ XpNOIMOTTOINONKE N TTPAYHATIKN ETTWVUNIa TNG ETaIpiag, OTTWS Kal

Ta ovopara Twv TTOAEwvY ATToU AEITOUPYEI KATAOTAHATA.
Eidikétepa doov apopd otrnyv yeBodoAoyia TTou akoAouOnoOnke :

Mapda 10 yeyovog Om 10 Béua Tng epyaciag dev agopd otn diegaywyn
TTPWTOYEVOUG EPEUVAC, EKTIMNBNKE OTI N Bie§aywyr) Hiag MIKPAG EpEuvag, HE
TN HOPYPN TTPOCWITTIKWY OCUVEVTEUSEWYV, OE TTEPIOPIOHEVO KAl TTPOCEKTIKA
emAeyuévo Oeiypa ETTIXEIPOEWY, Ba atroTehouce BAon TEKUNPiwong tng

TPOTEIVOHUEVNG OTPATNYIKIG Kal Ba TNG TTpooédide rpooTIBéuevn adia.

271G apXIKEG oulnTioEIg TToU Eyivay yia To oxediacud TnG SOMNG TNG Epyaaiag,
1600 pe TOv emBAETTOVTa Kadnynty k. lewpylo Zwrto, 600 kai pe TNV
egetaoTpia ka Xpiotiva Mtroutooukn, n OIEVEPYEIQ TNG TTPWTOYEVOUC EPEUVAC
Ot ETIXEIPNOEIG, utTooTNPIXBNKE Bepud. IKOTMOG TNG E£pEUvVAE NATAV 1)
avAaAuon TEPITTWOEWYV, ETTITUXNHEVWY OTOV KAADO TOUG ETTIXEIPATEWY, TTOU
éxouv avatrtugel diktua pe franchised karaotiuara r} e shop in shop. H

EPEUVA QVTIMETWTTIOE EEAPXIIG TOV aKOAOUBO TTEPIOPIOHOG:

e EmAoyn] HIKpOU Kal avTITTPOOWITTEUTIKOU deiyparog. O Adyog nrav
apevdg o1 n Epeuva Bev aTTOTEAET TO KEVTPIKO BENa TNG epyaciag, aAAd
atrAd TNV utToOTNPICEl, QPETEPOU OTI Ta emMTUXNUEVA TTapadeiyuara
MEYAGAwvV OIkTUWV OTO XWpo Tng Modag, Tmou va edpelouv OTN

Oecoalovikn kal va avatrtiooovral he franchising, eivai Aiya.
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Lrparnyikog Ixediaouog yia tnv Avamrugn Aikriou Aiavoung Zouldva lgaakidou

H emAoyn Tou Seiyparog ritav pn tuxaia aAAd avrimmrpoo WITEUTIKR, KaBwg
eTAEyNKav 4 ETTIXEIPACEIC, HE KPITAPIA TO HEYEBOG Kal TNV euféAeia Tou
SIKTUOU TOUG, TNV AVAYVWOIMOTNTA TOU EUTTOPIKOU TOUG OTHATOG KAl TNV

£06pa TouG.

216x0¢ Atav va yivel mpooopoiwon oTov TeEPIBGAAov ayopdg Trou

avrigeTwTrider n ABI" Accessories.

ZUYKEKPIMEva, oTov kKAADo TnG TTaiBiknig évduong eTIAExBnke n SAM AE, oTov
kAado T1n¢ yuvaikeiac €vduong n Sarah Lawrence AE kal OTO Xwpo Twv
TTOAUKATaAoTNEATWY o1 eTaipieg Pwkag AE, kar davvu AE. OAeg o1 eraipieg

éxouv £0pa otn Oecoalovikn.

Ma ta TToAukaraoTAparta ol ETAOYEG ATav YOvo TPEIG: AauTTpdTToUAOG, PWKAG
kal Fena. O Aaptrpdtroulog atrokAeiotnke amd 1o deiypa, kabBwg PeTd armmd
ETTIKOIVWYVIA HE TA KEVTPIKA TNG €Taipiag atnv ABRva, diamoTtwonke o1 dev
utripxe duvartdtnrta dievépyelag TNG OCUVEVTEUENG OTrp OecoaAovikn, Evw
emReRaILONKE Kal TO yEyovog OTI 01 atTroacels AapBdvovrar otnv ABrva,

QUOIKA HE AAAa Bedopéva ayopdg.

E€alou kai otnv emAoyr} Tou OEiyUaTOC TWV ETTIXEIPNOEWY CTO XWPO TNG
HNOBag, Tou edpevouv oTn Oecoalovikn kal éxouv avatTuyuéva diktua
franchising, o1 emyxeliprioeig TTou TeAIkA emmAéynkav Eexwpilav ammd T1IC

UTTOAOITTEC, YIa TOUC idloug Adyoud.

H die§aywyn TnNG épeuvag cixe oTé6X0 va amokaAu@louv o1 aduvapieg, Ta
mwpoBAfuara kai o1 OSUOKOAIEG TTou avTipeETwTTI(OUV O  ETAIPIEG-
dikalotrdpoxol (yia Ta franchised karaotipara) rj ETQIPIEG-TTPOUNBEUTPIES (VIO
1a shop in shop) oTig ocuvepyaoieg Toug kal OxI TOCO Ol ETITUXIEG Kal TQ

duvartd Toug onueia.

Téroia oToixeia Ba propoucav va avagepBouv pévo o€ kat'1diav ouvavinon
Kal agou eixe dnuioupynBei kKAipa apoiBaiag EUTMIOTOCUVNG Kal EINIKpIvEIQc,
METAEU Twv ouvopIAnTwy. Auth ATav kai n o HeyaAn JBuokoAia oTn
diadikacia NG épeuvag. Q¢ ek TOUTOU QTTOPACIOTNKE N €PEUVA VA YiVEI HE TN
HOpP®I] TPOOWTIKAG OUVEVTEUENG kal ME odnyd oulntnong éva
EPWTNHATOAGYIO SOUNNEVO OTIG TTapakdatw Beparikég evoTnTeC (TTapariferal

aTo TTapApTNHA):
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L1parnyikég Ixediaopdg yia tnv Avamrtuén Aiktdou Aiavopnig Toufdva loaakidou

Avarmrrugn Oiktuou, Aeitoupyika otoixeia, Opydvwon Oiktuou, Avalritnon —
EmAoyry —EAeyxog dikaiodoxwyv, Oikovouika atoixeia, ETigépoug oToixeia yia

Shop in Shop.

To epwrnuatoAdyio dev CUPTTANPWONKE atTd TOUG EKTTPOCWTTOUC TNG ETAIPIAC,
aAAd atrd Tn CuvTakTPIa TNG Epyaciag, n otroia DIEVAPYNOE TIG CUVEVTEUEEIC.
QoT1600, Ta TEAIKA KEiMEVA Eixav TNV EYKPION TWV EKTTPOCWITTWY TWV

ETTIXEIPNOEWV.

AvaQopika JE Ta OTOIXEIQ TTOU avag@épovral oTnv TTapouca gpyacia Kal
agopouv oTo TPOoPiA kai 10TopIKG Tng ABIT Accessories, kabwg kai
OUVOAKA OTnv Trapoloca EMXEIPNOIAK KatdoTtaon, Tapaxwperiénkav

aTtrokAeIoTIKA aTréd Tn Aioiknon NG £TaIpiag.

e ouvepyacia ue tn dioiknon TNG eTaipiag, TEBnkav ETTiong o1 OTOXOI TNG
oTPATNYIKAG, EVW TTapaxwperibnkav Kai Ta 0IKOVOUOTEXVIKA OTOIXEia TTOU rTav
amrapaiTNTa yia TNV Trapouciacn Tng OIKOVOHOTEXVIKAG HEAETNG, GAAA Kal
yla TNV XPNHATOOIKOVOMIKN avaAuon TTou €yive POVO yia TIG aQvAyKeS TNG

TTapouong DITTAWNATIKNAG Epyacdiag.

MNa Tnv TekPNPiwon Twv Kelgévwy  TNG  epyaciag  xpnoiuotroménkav
afIOMIOTEG BEUTEPOYEVEIGC TNYEG, OTTWG KAQDIKEG HEAETEG TNG ETaIpiag
TupBoUAwy kat MeAetwy ICAP, peAéteg Tou 18puparog OIKOVONIKWY Kai
Biounxavikwv Epeuvwv (1.0.B..E), eA\nvikn kai dieBvrig BiBAoypagia kai
apBpoypagia, EOIKEG EKDOOEIC HEYAANG  KUKAOQOPIAGE  OIKOVOMIKWV
epnuepidwy, eIdIKEC ekDOOEIC AANwv @opéwv Kal opyaviopwyv (Z.B.B.E.,
L E.B.E., KEM, X EI.E.E kA1) ka1 1o AladikTuo (Internet).

Emiong xpnoipgotroindnkav XPOvOAOYIKEG OEIPEG OTOIXEIWV EICAYWYWYV TNG
EAGdag oe aeooudp podag, amd 1 Baon dedopévwy TG Eurostat, ota
oTroia Eyive TTEPAITEPW OTATIOTIKN €EME§Epyaoia kal SiaypapupaTikn
ameikovIon, TTPOKEINEVOU va Qavei TOO0 n diaxpovikn €EEAIEN Tou KAGdou
TTPOIOVTWY agecoudp Médac otnv EANGSa, 6co kai 10 o1dadio kai ol

TTPOOTITIKEG AQVATITUENG TOU.

Mpokelgévou va egac@alioTei 611 Ta peyEOn Twv el0aywywv TTou egeTalovral,
TepIAapBavouv OAa Ta Trpoidvra TTou eicayovral otnv EAAGda, oe ageooudp

HOBag KaBWwE Kal O TTPWTEG UAEG yIa TNV KATAOKEUN TOug, ETMIAEXOnNkav ot
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Z1parnyiké¢ Ixediaopog yia tnv Avdamtugn Aiktgou Aiavoprig Zouldva loaakidou

TPWTN @aon amd 1N Xuvdbuaopévp OvoparoAoyia, OAol oOF KwdIKOi

TPOIGVTWY TTOU AVTATTOKPIVOVTAY OTO TTAPATTAvW KPITRAPIO.

Atd 1i¢ Bdoeig dedopévwv TG E.LY.E aotmroiribnkav oikovopika kai
dnuoypa@ikd oToixeia amd Tnv TeAeutaia atroypagpry Tou 2001, TTPOKEINEVOU
va 1e6o0V KpitApIa yia TNV agioAdynon uttoyn@iwy ayopwy Kal va eTTIAEyouv
META amo emeEepyaaia Twy OToIXEIWY, O TTOAEIC TTOU duvaTtal va atroTEAECOUV
TIC ayopEC yia KaTtd trpoTepaidTnTa avdamTuén Tou SIKTUOU KATACTNHATWY TNG

ABI Accessories.

H av@Auon Tou avraywvioHouU, TTPayUAToTToINONKE KUPiwg HE TTPOCWITIKI
épeuva ayopdg. H ouldoyr} atoixeiwv amd mepiodika pédag (diapnuiceig Kal
PETTOPTAl ayopa¢ Twv ETIXEIPNCEWY), EIDIKEG EKDOOEIC OIKOVOUIKWY
EPNMEPIdWV (TTANPOYPOPIAKOU Kal SIaPNUICTIKOU TUTTOU KATaxwWpPEAOEIG) kal aTrd
Ta site Twv eTaipiwy 010 AladikTuo, £DWOE HEPOC HOVO TWV OTOIXEIWY yIa TNV
aTtroTUTTWOoN Kal avdAuon Tou avtaywviopou. Q¢ ek TOUTOU KPIBnKe OKOTTIMN N
Sievépyela ATUTTNG TTPWTOYEVOUG EPEUVAG Qayopdg, yia TNV KAAuywn Tou
utTOAOITTOU  TUAKATOC TOU avtaywviopou. H €peuva Trpayparotroinénke He
emiokeyn otnv ék0eon Franchise tng KEM, 1Tou éyive otn ©ecoalovikn, 10
NoéuBpio Tou 2002. EmiTTAéov aTOIXEIa yIa TIC GAAEC eTaIpieg TOu kKAAdou,
OUAAEXBnkav amd Tnv ayopd. Emonuaivetar 611 OAa Ta OTOIXEIQ TTOU

ava@épovial oTnv avaAuan Tou avTaywviopdou, eival agidtioTa.

EmmAéov, via TIC avdykKeG TnG EKTeEvoUg Trapouciaocng Ttwv Jduo
MEYQAUTEQWY QVTAyWVIOTIKWY ETIXEIPACEWY 0Ot  Oiebvég  emitredo, TNG
Accessorize kai Tng Claires, kai NG amoKAAuywng Tuxov duvatwv
adlvatwyv OnuEiwv TOUG, EYIVE OIKOVOHIKR] avaAvon Onpooleupévwy
OTOIXEIWV TWV 100AOYIONWY TOUG, TTou aviAnbnkav amd T1a site Twv
etaipiwy oto Aladiktuo. Eidika yia tnv Claires, emeidr) oto site Tng eixe Aiya
eviia@épovTa OToIXEIQ yia TNV avdarrTugn tng kai kKaBoAou oxeddv OIKOVOUIKA
oToixeia, €yive nAekTpovikiy aAAnAoypagia (e-mail) pe Tnv eraipia oOTIg
H.IM.A. Z1o e-mail amdvinoe uwnAOBabuo OTEAEXOG TNG ETAIPIAG, TO OTTOIO
mépav Twv EI0IKWY OIEUKPIVIOEWY OE EPWTNHATA TTOU TEBNKav, ECTEIAE
Taxudpouika éva TTAAPN @AakeAo NG etaipiag (TTPOQIA, avaTrTugn, OIKOVOUIKA

oToIXEI).
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L1parnyikég Xxediaopdg yia mnv Avdmiuén Aiktiou Aiavoprig Zouldva loaakibou

MNa v kat@pTion TG TPOTAoNS YIA TA TTANPOPOPIAKA CUCTIHHATA TTOU
atraireitar va utrooTnpi€ouv 1N dopr Tou JIKTUOU KataoTnUAaTtwyv Tng ABI
Accessories, {ntbnke n ouvdpoury edkou ot Bépara Aioiknong

NMAnpogoplakwy Zuotnuatwy (Management Information Systems).

Téhog oto 5° kepdAalo NG epyaciag, otnv evotnTa 6TToU Trapartievral Ta
OIKOVOMIKQA OTOIXEIQ TNG ETTEVOUONC, EYIVE XPNHATOOIKOVOHIKA avaAuon Twv
HEyEBwv TTou TTapaxwpendnkav amd tnv ABIN Accessories, TTou TTEpIAGUBAVEI
exktignon Acitoupyikou [lepiBwpiou, TlMoocooté amdédoong Idiwv
KepaAaiwv, Kepdogopia emyeipnong kai Xpévo emaveiomwpaing twyv
emevdedupévwy Ke@aAaiwv. Z10x0¢ NG Trapamdvw avdAuong, nrav n
TTANPNG Kal TEKUNPIWKEVN TTapoudiaon TNG eTTEVOUTIKNG TTpdTaong, Tnv OTToia
TTPETTEI va yvwpilel 0 utTown@iog dikaiodOxXog, TPV TTPOXWPENCEl aTn Awn TNG

amdeacng.
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Z1parnyikdg Ixediaouoc yia v Avamrugn Aikriou Alavoung TouZdva laaakidou

KE®AAAIO A.

KAAAOZ AZEZOYAP MOAAL : AIEONHZ & EAAHNIKH
EMMEIPIA - ANTAFQNIZMOZ - MPOONTIKEZ

Mpiv Eekivrioel n TTapouaiaon Tou kKAadou Twy agecoudp podag otnv EAAGda
aA\G kai oe DieBvég etimedo, KpiveTalr OKOTTINO va avagepBouv 1a Bagika
TTPOIGVTA TOu KAGDOU Kal © GUYXPOVOG Kal VEQVIKOG TPOTTOG TTou AavadpovTal

Ta TeAeuTaia xpdvia atn diebvr kar eyxwpla ayopd.

H véa tdon ota ageooudp podag, emiBAAAel Ta onueia TTwAnong, va diabétouv
MEYAAN Kal TTPWTOTUTIN TTOIKIAIQ TTOU OUXVA QVAVEWVETAL, OXETIKA KAAn
moidtnTa o€ KaAéc TiuéC (value for money), 1Biaitepo TPOTTO TTapougiaong
(ohokAnpwpéveg TTpoTacelC o ageooudp pOdag TTou evaAAdocoovTal pe Baon
TQ XPWHATA KAl TNV TTEPIoTAcn TNG EN@Aviong) kai SIaKPITIKN TTapoudia Twv
TTWANTWV/TPIWV (TTPowBEiTal autoegutTnEETNON WE KaAaBdki). H TToikiAia Trou
TTPOCPEPETAl TTEPIAQMBAVEI TA TTAPAKATW TTPOIGVTA Kal eWTTAOUTICETAl KATA

TrepioTacn (avaloya He Tnv ETTOXN) Kai KE AAAa €idn:

o Weudokoopruara (faux bijoux) kai aonuévia KOOUAHaTa
o Todvreg, TOPTOPOAI

o ZWvEg

o KartréAa, okougol, yavria

o KaokoéA, ecdptreg, pavrnAia, Taped

o Ageooudp Naliwy

o KaAA\UVTIKG (TTPOaIPETIKA)

A1. AIEONHZ & EAAHNIKH EMMEIPIA

A 1.1 BpeTaviki ayopa

H Bperavikry ayopd Ba utropouce va BewpnOei oe peydlo Babud BapoueTpo
NG eUpwWTTAikNG ayopdg, dcov agopd oOTo OTAdio Tou KUkAou JwnG TTou
Bpiokovtal diebvwe ta ateooudp pOdag n aANiwg cuptTAnpwara Evouong

(fashion accessories).
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Z1parnyik6g Ixedlacpog yia tnv Avamiuén Aiktiou Aiavoung Toulava loaakidou

Autd ogeiletal 010 yeyovog 6T n peyaAuTepn aAucida tTwAnong ageocoudp
nN6dag otnv Eupwtrn kai yia atmod TIg eyaAuTepeg BIEBVWG, N «Accessorizey,
Eekivnoe arrd 1n MeydaAn Bpetavia 1o 1984. Zrijuepa apiBuei 251 karaothuara
oTtn HEYAAn Bperavia, kai repioadtepa amd 60 KATAoTAUATA GTOV UTTOAOITTO
KOOMO. Méxpl ofuepa €xel eTTekTaBei o€ 18 xWpeg, evw avalnTei oUVEXWC

VEOUG OUVEPYATEG yIa TNV TTEPAITEPW BIEBVOTTOINCN TWYV £PYATIWY TNG.

Emeaid) ta ageooudp pédag oxetiCovral dueca pe 1o €toipo évdupa, Ba yivel
Mia ouvroun avagopd oTa XAPAKTNPIOTIKA Kal TIC TTPOOTITIKEC KAl QUTAG TNG

ayopdag.

A 1.1.1. Ayopa groipou gvéuuarog

Kara 1o 2000, n Bpetavikry ayopd evOUNATOg atroTiunenke ot 48,5 8. eupw,
onueiwvovtag augnon kara 2,5% oe oxéon pe 10 1999, Metagu 1999 kai
2000, o1 migég TOou Topéa oOnueiwoav kKAuywn kara -3,4%. H ayopad
Xapaktneifetar amdé TNV ETMKPATNON TNG KATNYOPiag Twv  YUVAIKEIWY
evOupaTwy, KaBOTI oI TTWAACEIC TOUG QVTITTPOOWTTEUOUV Avw Tou 50% Twv
OUVOAIKWY TTWAACEWY Tou TOoMEa. H katavAAwon TTapapével OTAGIKN, EVW N

ayopa avTieTwTTifel Upean. (www.greekfashion.gr)

Mivakag 1: Nopeia Tng ayopdg evdUarog Kard karnyopia, 1996 — 2000 (dio.

EUpw)
Karnyopia 1996 1997 1998 1999 2000
luvaikeia evbupara 229 243 254 26,5 27,2
AvOpikd evbupara 10,6 111 11,8 12,3 12,6
Maidikd evdupara 7.3 7.7 8,2 8,5 8,7
ZOovoAo 40,8 43,1 45,4 47,3 48,5

Mnyri: Bpetavikn ZranoTikf Ymrnpeaia, 2002
(looTigia 2000: 1 Aipa AyyAiag = 1,64 Eupw)
Kard 1o 1999, n ayopd amoreAdouvtav katd 53% amo yuvaikeia evdipara,

Katd 26% amrd avdpika kal katd 21% amrd maidika.
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Ziparnyik6¢ Ixedlaouog yia tnv Avamiugn AikToou Aiavoung Youldva loaakidou

»  Aiavoun Evduparwy

XapaktnpioTikdé 1ng  Olavopng evdbupdtwy otn M. Bperavia eivar o
OUYKEVTPWTIOHNGG, KABATI TTPAyHATOTTOIEITAI KUPIWS atrd dUO HEYBAOUG TUTTOUG

dIavopEwy:

i. TiIc e€e1diIkeupéEVES aAuaideg TTou diakivouv 10 24% Tng ayopdg Kai
Ta KupidTEpa ovopara eival Ta ouykpotripata Arcadia, Adams,

Etam, Mothercare kai Next.

il. Ta AQik@ karaoTApara mou dIakivouv 10 17% Twv TTWARCEWV.
MeTtagu autwy o1 Marks & Spencer katéxouv 10 13% Tng ayopdg kai
akoAouBouv o1 Bhs, Littlewoods kai Woolworths. Ta karaotiuata
QuTA OTOXEUOUV O€ MIa eupeia TreAarteia amd dmown nAikiag kai

KOIVWVIKAG TAENG, DIGBETOVTAG Wia TTPOCPOPA 1IDI1aiTEPa DIEUPUMEVN.

Néol Trapdyovteg, tTwg o1 discounters kai Ol UTTEPAYOPEG, UTTEITEPXOVTAl OAO
Kal TTEPICCOTEPO OTNV ayopd, Taipvoviag 1 B€éon Twv TTapadooiakwy
dlavouEwy, OTOXEUOVTAg oTn WEon katnyopia evoupdtwy. O1 eEeIBIKEUPEVES
ahucide¢ pEoNC Kkartnyopiag, PBpiokovrial Ot OUveEXN TTiEON METAgU Twv
discounters kai Twv KATAOTNUATWY TIOU OTOXEUOUV OE OUYKEKPIPEVOUG
karavaAwTég. O1 avegaptnroi katéxouv 10 11% TN ayopdg, Ol TTWANCEIG HE
ahAnAoypagia 10 10%, Ta peydha karaoTtripara 10 9%, o1 discounters 10 7%,
Ta KATaoTANATa aBAnTiKWwy €10wv 10 7% Kal o uttoAorTol 10 15%. H €§odog
atd TNV ayopd, Tov louvio 2000, Tn¢ aAucidag C&A atrodeikvuel TIG SUOKOAIEC

TOU TOMEQ.

ATTO TNV AAAn TTAeupq, o1 E€vor diavopeic 6TTwg GAP, Mango, Zara kAT, TTou
ETITAXUVOUV TOV pUBHO €EATTAWOTIG TOUG TNV ayopd odnyouv ot eTTIdEiVWON

NG KaTdoTaong Tou kKAGadou Trou AdN BpiokeTal o€ Kpion.
* [IpoOoTTIKEG ayopdg EVOUNATWY

H Bpetavikr ayopd evduparog eival 1d1aiTEpa aviaywvioTIKr, HE Wia EupEia
TTPOCPOPA TTOU OAO Kal TTIO TTOAU OTOXEUEI OF EEEIDIKEVUEVEG KATNYOPIES
karavaAwTtwy. [lapdAo Tou n ayopd €Exer POACEl O WPINOTNTA,
TTapoudialel akdun EUKAIPIEC yia evOUuuaTa dnuIoupyIKA pE dia eikdva podag
Kal UWnANG PATITIKAG Kal JE KMEYAAQ TTOCOOTA TTPOOTIBEUEVNG agiag. Zupewva

HE TIG  TTPORAEWEIC TNG PBPETAVIKNG ETaIpeiag epeuvwyv Mintel, o Topéag
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evOUNATOG avapéveTal va TTapouciaoel av§non perafu 2000 kar 2004

katd 11%.

A 1.1.2. Ayopa asooudp uédag

H Bpetavikri ayopd ageooudp podag xapaktnpierar amwd pia 1diaitepa
HEYAAN TTPpOoOo@OPd, TOU YivETal OAO KOl TTEPICOOTEPO EEEIDIKEUMEVN.
Karda 1o 2000, n ayopd exTigdral o011 €QTa0E OTA 779 EKAT. €UPW Kal NTav

eAappwe avwTepn atd 1o 1999.

To 58% Twv TTWANCEWV aPopouce avdpIKa ateooudp NOBAg Kal TO UTTOAOITTO
42% vyuvakeia'. Ta eioayépeva €idn amoteholv TNV  TAslown@ia NG
mTpoo@opds. O1 kupidtepol TTpounBeutég eival, yia Ta afeooudp pédag
XAUNANC TTOI0TATAC, Ol ACIATIKEG XWPES Kal Kupiwg N Kiva, evw yia 1a uynAnig
ToidTNTag, o1 Xxwpeeg ¢ Eupwtraikng Evwong kal kupiwg n ITahia kal n
MaAAia. H eyxwpia Tmapaywyr, TOAU TTeplopiouévn, Paociletar o€
ECEIDIKEUEVEG WIKPOUECQIEG ETTIXEIPNOEIS TTOU Trapdyouv podag uywnAig

TOI0TNTAG. (Www.greekfashion.gr)

MNivakag 2: Bperavikh ayopd afeogoudp podag 1998-2004 (exar. eupw)

1998 | 1999 | 2000 | 2001 | 2002* | 2003* | 2004*

lMuvaikeia gupTAnpwpara 298,9 | 3224 | 3296 | 341,1 | 360,8 | 382,1 | 405,1
AvOpIKG cupTAnpwuara 4772 | 4527 | 4494 | 4477 | 4479 | 449,4 | 4495
IuvoAo 776,1 | 7751 | 779,0 | 788,8 | 810,2 | 831,5 | 854,5

Mnyr: Mintel, 2002
(") Eknignoeic Mintel

! X1nv karnyopia 1wv yuvaikeiwv afeaoudp dev Exouv CUHTTEPIANGOET Ta yeubokoaprnpara (faux bijoux)
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e Tuvaikeia aecoudp poédag

H ayopd yuvaikeiwv aeocoudp podag 1o 2000 eknudrar oe 329,6 ekar.
eupw kai yvwpilel uia otaBepry avgnon, n otmoia umoAoyiletal TTw¢g Ba
diatnpenBei, kaBdT o Touéag eugavilel Evrovn dpactnpidtnTa. O1 TPoRAEWEIg
Tou @opéa MEAETWV Mintel? yia Tnv Tropeia Tou Topéa pEXPI TO 2004

avapépovral o€ av§non 23%.

Mivaxkag 3: EEEAIEN Twv TwANCEWY yuvaikeiwv aeogoudp pédag kartd
Katnyopia, 1998-2004 (exkar. Evpw)

Fuvaikeia 1998 1999 2000 2001 2002* | 2003* | 2004*
afeooudp u6dag

KaméAa 119,5 131,2 134,65 1427 152,5 164,0 1771
MavrriAia, eo0dpteg 70,3 80,7 82,0 853 93,5 98,4 105,0
ravna 65,6 69,0 70,5 70,4 72,2 73,8 75,4
ZWVEG 435 415 426 42,7 42,6 459 476
ZivoAo 2989 3224 329,6 3411 360,8 3821 4051

MnynA: Mintel, 2002

(*) ExTiuroeic Mintel

O1 kaTnyopieg TTou TTAPOUCIAZOUV ONUAVTIKOTEPEC QUEATEIC Eival TWV KATTEAWY
Kal Twv pavrtnAiwy / egapTtrwy, TTou avrirpoowTtreuay 10 2000 10 41% kai 10
25% Ttou ouvbhou avrigroixa. AkohouBoucav Ta ydvria HE TO 21% TOU
ouvOhou kai o Juwveg e 10 13%. Emonuaiverar ém omig traparmdvw
Katnyopie¢ dev £xouv CUPTTEPIAN®OEI Ta weudokoounuara (faux bijoux) Trou

KaraAauBavouv Eva utToAoyioIOo WEPIBIO TTWANCEWY Ta TEAEUTaia xpovia.

¢ Bperaviki £1Q1Pia EPEUVEIV
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Alaypappa 1 EEENEN cuvoAikwv MwANoewv yuvaikeiwv aeocovdp podag otn
M. Bpetavia (ek. Evpw)

(*) Ekupnoeig Mintel
1 AVdpIKG a&sooudp POdOG

H ayopd& avdpikwv agecouvdp Podag ektipatal, 10 2000, oe 449,4 €KOT. ELPW
Kol gp@avidel pia Kaupn Adyw NG Mewpévng mong. O ev AOyw TOMEQG
€pOaoe ot OTASIO WPIMOTNTOC, KOOOT, CUPEWVO HE TOV POPEN HEAETWV

Mintel dev TIPORAETTETAI KOMIa aVENON KATA Ta ETTOPEVA TPIa XpOvia.

Mivakag 4: EEENIEN Twv TIWANCEWY avdpPIKwV aEcoudp POdOC KATA Katnyopia,
1998-2004 (ekaT. EVPW)

AvdpIKa 1998 1999 2000 2001 2002* 2003*  2004*
ageooudp podag

rpaBdreg 262,4 2460 242,7 2362 2314 2264 2214
ZGveg 86,9 85,3 85,3 85,3 85,4 86,9 85,3
Karéla 77,1 68,9 68,9 72,1 75,4 78,7 83,7

MavTtrAla - EGAPTIEC 21,3 23,0 23,0 26,2 27,9 29,5 32,8
ravua 29,5 29,5 29,5 27,9 27,9 27,9 26,2

>0voAo 477,2 4527  449,4 4477 4479 4494 4494

Mnyn: Mintel, 2002
(*) Ektiyioeic Mintel
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O ypaBareg kai o1 Jwveg atroteAoucav TIC KUPIOTEPEC KATNYOPIEC, ME
ouppeToxy To 2000, katd 54% kai 19% emmi Tou ouvdAou avTioTOIXa Kal
akoAouBouoav Ta katréAa Pe 15%, Ta yavria he 7% kai Ta paviilia / E0ApTTEG
HE 5%.

*  Ailavoun

Ta geydAa KATAOTAHMATA QTTOTEAOUV TO KUPIOTEPO KUKAwUA diavopng yia Ta
yuvaikeia afeooudp podag, evw yia ta avdpikd oI aAucideg KaTaoTnuATwyY
evduparog. O éviovog avraywviopog atd Ti¢ aAucideg TTwANoNG evOupATwy
TTOU Quéavouv Tnv TTolkINia ageooudp pOdag, Eixe oav ATTOTEAEOHUA va HEIWOEI
TO HEPIDIO ayopds Twv KUPIOTEPWY EEEIDIKEUNEVWY OVOUATWY ageooudp podag

Accessorize kai Tie Rack.

Mivakag 5 : Karavour mwAnoewv 2000,
Afecoudp podag, Katd KUKAwpa S1avopig %

KixAwpa diavourig Muvaikeia KokAwpa Siavourig Avdpikad
MeydAa karaotiuara 27 AAUOIDEG EVOUNATOg 22
AAuOIdEG EvOupaTog 21 Adikd karaotrijuata 17
Karaorijuara adAnt- 16 Karaortrijpara adAnti- 17
KWV EIBWV KWV £16WV

Adikd kataotjpara 14 Discounters 17
Discounters 10 Meydha karactipara 10
MwAnon He aAAnAoyp. 5 Avegaprnrol 7
Aoira 7 Aoira 7

MnynA: Mintel, 2002
* [1pOOTITIKEG

Ao Twpa HéExpl 10 2004, n ayopd afecoudp pddag, oTo OUVOAO TN,
umroAoyiletal 6m1 Ba onupeaiwoe avgnon TG Tag{ng tou 10%, Tou Ba
TTPoEABel kupiwg amd TNV KATNyopia TWwV YUVAIKEIWY CUPTTANPWHATWY
évduonc. H augnon aut 6a eivalr Ouvolikr] Kal OPICHEVEGC KATnNyopieg
OUNTTANPpWHATWY Ba peivouv oTaoiyeg 1 Ba emdeifouv TTWTIKES TAoEIC. H
ayopd €ival avoiKT O€ TTPOoIovVTa SNHIoUPYIKA KAl TTApPOVOIAJEl EUKAIPIES

YIa avTaywvioTIKG Tpoidévra uynAnig moiétnrag.
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A 1.2. EAANVIK ayopa

Agou éyive emIAEKTIKI] OUAAOYI Kal ETTELEPYAOia OTOIXEIWV E1I0AYWYWV
¢ EAANGBag ot a§ecoudp podag amd 6Ao tov kbopo (Eurostat 2001),
diamoTwOnke OTI N TTopEia Toug Ta TEAeuTaia xpovia, eival otaBepd avodikry.
AT 1O TTapamdvw Kabuwg kal ammd TNV avamtugn NG EPTTOPIAG Toug OTnv
gyxwpia ayopd Omwg Ba @avei OTn CuvEéXElQ, CUUTTEPAiIVETAlI OTI TO TTPOIOV
oTnv EAANVIKA ayopd PBpiokeTal ocapwg aTo oTddio TNG avdatTugng Tou KUKAoU
{wn¢ TOU Kal aTTOMEVEl va ekTINNOEI n Bidpkeia Tou oTadiou TTPIv EICEABEI OTO

oTadIo TNG wWpPIPavong.

To yeyovdg karadeikvueral TG00 atrd TNV aApatwdn avarrTugn Twy EUTTOPIKWY
KATaoTNUATWY o€ GAN TN XWPA OTO CUYKEKPIKEVO QVTIKEIUEVO, 600 Kal aTTd Ta

OXETIKA JAKPOIKOVOMIKA HEYEDN TTOU Ba TTAPOUCIACTOUV OTN CUVEXEIQ.

A 1.2.1. Eioaywyécs rn¢ EAAGSag ot afeooudp pédag

MNa tn exTignon Tou Baduol avdamTu{ng TnNg eAANVIKIS ayopdg, Baon Twv
gloaywywy TG xwpag ot €idn afeooudp podag, emAéxBnkav amd TN
Zuvduaouévn OvouatoAoyia, 6Aol o Kwdikoi TTpoiévTwyv Tng Eurostat mou
agopouv o€ afeooudp HOBAG KAl TTPWTWV VAWV YIa TNV KATAOKEUI] TOUG
Kal KQAUTTTOUV TO OUVOAO TNG YKAMAg Twv TIPoidvTwy Trou eEetalovral.
Zuykekpidéva, ol Kwdikoi TTou eTIAEXBNkav Kai avaAuBbnkay, TepIAaupBdavouy

1a ak6houBa €idn (Eurostat 2001):

o ZUMTTANPwWHaTa €vOUUATOG TTAEKTE, atrd HaAAi, PapBdki, CuvBeTIKEG
UAEG Kl AAAEC UQAVTIKEG UAEG

o ZuptrAnpwpara evdupartog pn TAekTd, amd uetdl, amd Baufdkl kai
atrd AAAEG UPAVTIKEG UAEG

o Eidn yavromoiiag rAekTa kai GAAa a1ro TTAEKTA

o AMNa €roiya egaprtruara evOUUATOG TTAEKTA KAl AAAG atrd TTAEKTd

(oahia, eocdptreg, pavTtida AaIdoU, @OUAAPIQ, PIVOOKETTEG, KAOKOA,

HavTiAeg, BEAa, BeAdkia kal TTapouoia €idn)
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o [paBareg, wamyiov kai pouAdpia — ypaBATeg TTAEKTA Kal N TTAEKTA

o Karmréha kai AAAa KaAUPPaTa KEQAAAG, TTAEYUEVA 1] KATAOKEUAOUEVA UE
ouvappoAdynon Taviwy armd KABe UAN €oTw kai oToAIouéva (ugavTg,

TTAQOTIKA, Youvadepua, AAAEG UAEG), BiKTua Kal QINEDEC yia Ta HaAAId

o Optrpéleg He OTEAEXOG 1] TNAECKOTTIKA AQPr) ammd CUVBETIKEG 1) TEXVNTEG

IVEG ) UPAVTIKEG UAEC
o Térpeg TTOAUTIUEG 1) NUITTOAUTIUEG KATEPYQATHEVES 1] TAIPIAOHEVES

o TléTpeg OUVBETIKEG 1 avaOXNUATIOUEVEG, EO0TW KAl KATEPYAOMEVEG N

TaipIaouEVES alAa &x1 o€ apuaBiég, ouTe Deuéveg O KOOHNKA.

o Mérala emoTpwpéva He TTOAUTIHG  PETAAAG, OTTWG O Apyupog
(ETIXPUCWHEVOSG Kal ETTITTAQTIVWHEVOG) CE HOPQEC QKATEPYAOTEG N
NUIKATEPYAOHEVEG, 1) O€ OKOVN, KAaBwg Kal HETAAAQ KOIva ETTIOTPWHEVA
HE Apyupo f xpuod

o Koopnuara Pe TTOAUTIMEG N un TTETPEG Kal péPn auTtwy, atrd TTOAUTIHG

HETAAAQ i} aTTO HETAAAQ ETTIOTPWHEVA HE TTOAUTING METAAAG

o Texvoupyuara (repidépaia, BpaxidAia  K.a) Kal  QITOMINACEIS
KOOMNHATWY Qmo  TETPEG TTOAUTIMEG, NMITTOAUTIMEG, OUVOETIKEC N
avacxnuatiopéveg  kal  amd  koivd  pETaAAa  (eTTapyupwpéva,

ETTIXPUCWHEVA 1] ETTITTAQTIVWHEVA)

o EmAeypéva eidn dwpwv OTTWG avartipeg kABe €idoug, TTiTTEG yia
katrvd, TToupa rj Tolydpa, amrd §uAo n amod pifa

o XTEVIQ XTEVIOHATOG, KOMMWONG, TTIaoTPAKIa Kal AAAa TTapdpoia €idn yia

Ta HAAAIG (XPNOTIKA Kal BIaKoouNTIKA)

o Aépuata kal ANAa pépn atmd TInvda, JE Ta @TEPA 1] TA TTOUTTOUAQ TOUG,

KATEPYATHEVOUG KAAAUOUG KAl OTEAEXN PTEPWV
o AvVEn, puN\wparta kar KapToi, TexvNTd Kal Ta HEPN TOUS, KABWCS Kal
étoipa idn amd aven, uUAAWHATA ) KAPTTOUG TEXVNTOUG atrd TTAQOTIKES
Kal AANEG UAEG
AxoAoulOnoe oTanoTiki emesepyacia Twv eIcaywywv g EAAGdag amd

OAo TOV KOOWO, OTa TTapaTavw &idn afeooudp podag, yia T dekaetia 1999—

Executive MBA, A’ e€aunvo, Navemortipio Makedoviag, dep. 2003 29



ZTPATNYIKOG ZXEDIOOHOG yia TNV AvATttuén AlKTou Alovoung Zoulava loaakidou

2000 (ot XINIAdEC €LPW), OTIOL JIATIIOTWONKE pia oTABEPA avodIKN TToPEia
TIoOu TIpooeyyidel aBpoloTikd, pubud avénong ¢ TAENg Touv 43,49%,
ouyKpivovtag 1o peyEdn tou €toug évapéng 1990, pe ta peyEBn TOL €TOULCG

2000.

Mivakag 6: Z0voAo Elcaywywv g EANGSOG ae aéeagoudp podag (XIA. ELpw)

1990 129.032
1991 129.672
1992 133.036
1993 157.009
1994 182.784
1995 184.203
1996 177.769
1997 186.426
1998 206.744
1999 179.328
2000 185.155

Mnyn: Emegepyaocpéva otoixeia Eurostat

Aldypapua 2 . Etoieg Elcaywyeg EANGSOC o ageoovdp podag 1990-2000 (XIA.
ELPW)

Mnyn: Emegepyaocpéva otoixeia Eurostat
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ATIO OVOAUTIKA] OTOTIOTIKN] €TIEEEPYATIA TWV EI00YWYWV TwV €TWV 2000 Kal
2001 avd xwpo TIPOEAELONG, OIOTUOTWONKE OTl Ol ayopég NG ATIwW
AvOTOANC KATOAAPBAVOLY TO JEVTEPO PEYOAUTEPO UEPISIO TWV EICAYWYWV
NG Xwpag, METAEL Twv 12 peyoAlTEPpWV TIpounBsutwv NG EANGdAC.
EmumtAéov dia@aivetal kabapd n taon va dlEuplvVouy To PEPIdIO TOLG €I¢ BAPOC

TWV EI00YWYWV aTtO XWPEG TNE Evpwmng.
JUYKEKPIUEVA, €EETALOVTOC MOVO TOUG 12 KAAUTEPOULC EUTIOPIKOUC ETAIPOLC
¢ EANGdQC o€ €idn ageooudp podag, SIOTICTWVETAl KAT £T0C OTI:

Ma 10 €10 2000

1 H EAMGAda elonyaye GUVOAIKA OTIO XWpPEC TG Evpwtaikng ‘Evwaong
(ItaAia, Tepuavia, IpAavdia, MoAAlia, M. Bpetavia, BéAyio kai loTtavia)
102.151 xIA, evpw o€ €idn a&eocovdp POdAC, KAl ATIO XWPEG TNG AW
AvatoAng (Kiva, TaOAAvdn, Ivdia, Xovyk Kovyk) 59.329 xIA. egupw

avtioTtoixa

1 [pwIn Xwpa EUTIOPIKOG E£Taipo¢ avadeixbnke n ItoAia pe Oyko
ouvVaAAaywv 44.209 xIA. eupw (pepidlo 33%) kal devTtepn Xwpa n Kiva
(MePidlo 23%), pe OYKO cLVOAAaywv 39.229 avticTolxa.

Aldypauua 3 ;. Etnoieq Elocaywyég EANGdAC, avd Xwpa TIPOEAEUONG, OF
ageooudp podag yia to 2000 (XIA. Evpw)

Mnyn: Emegepyaocpéva otoixeia Eurostat
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Ma 10 £€10¢ 2001

H EMGAda eloryaye OUVOAIKA aTtO0 XwpeC NG Eupwtng (Itaia,
Mepuavia, [aAAia, M. Bpetavia, IpAavdia, BéAylo, Avotpia Kal
BouAyapia) oe €idn agecouvdp podag, 73.060 xIA, evpw Kal 64.372 XIA.
ELPW aTIO XWPEeC TG ATtw AvatoAng (Kiva, TadAdavdn, Ivdia, Xovyk

Kovyk)

Edw o1 polol avuiotpdagnoav. [Mpwin Xwpa EUTIOPIKOC E£TAIPOG
avadeixbnke n Kiva pe 0yko cuvoAlaywv 42.198 xIA. eupw (Pepidlo
31%) kol devTEPN XwWPA n Itodia, pge OykKo cuVOAAaywv 33.946 XIA.
Eupw (uepidlo 25%) avtioTtoixa.

Aldypapua 4: Etnole¢ Elcaywyéc EAGSAC avd xwpo TIPoEAELONG, OF

ageoouap podag, yia to 2001 (XIA. Evpw)

720 China

005 Italy

680 Thailand
004 Fr Germany
001 France

006 Utd. Kingdom
007 Ireland

664 India

017 Belgium
740 Hong Kong
038 Austria

068 Bulgaria

13.540 33.946

Ob0ODO0OwegdOodoooogoo

Mnyn . Emegepyaopéva atoixeio Eurostat

ATIO O6A0 TOV KOGHO, n EANGda eionyaye yia 10 2000 cuvoAlka 185.155 XIA.

EVPW O€ €idn agsoovdp POdOC Kal yia To 2001 cUVOAIKG 160.581 XIA. €LPW.

EmumAéov umdpxel avadelign g Kivag otnv mpwin Xwpo TIPOoUNdeuT g

EANGd0G ota €idn avtd yia 1o 2001.
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A 2.2.2. Aiaxpovikn) mapouaiaon Maxkpooikovouikwy peyewy mou
emrnpeadouv v gyxwpia {nrnon

»  Eyywpia Tpayuariki I8IWTIKA KatavaAwTikA dardvn

Amé 10 1990 Kai péxpr To 1993 n TPaAyHATIKN EyXwWPEIA IBIWTIKA KATAVAAWON
(oe ammoAuta PeyEOn) Paiver HEIOUMPEVN, EVW OTI CUVEXEIQ KAl TTAPOAO TToU
Bpioketal o€ eEEAIEN N EQapOyr TOU OTABEPOTTOINTIKOU TTPOYPANKMATOC VIa TNV

évraén tng EANGdSag otnv ONE, Trapouoi@det pikpri avodikn Tropeia.

H amreAevBépwon Tou TPaAmE(IKOU OUOTHHATOG HE TNV TTApaxwpenon
MEYaAUTEPNG €AeUBepiac OTIC EUTTOPIKEG TPATTEZEC, TPOEYODdOTNOE TNV
katavaAwTik mwioTtn. Emiong n auvgnon tou diaBéoiyou €100dAMATOG, EiTE
Adyw NG xaAdpwong TG dNUOCIOVONIKNG TTOAITIKAG, EiTE Adyw TNG evioxuong
NG €1000NUAaTIKAG TTOANITIKNAG, ETTEDPACE KATAAUTIKG oOTnv augnon ¢

katavaAwTikrg datravng otnv EAAAda, Kupiwg Tnv TEAEUTAIQ TTEVTAETIA.

Avdaloyeg €gelileic @aiveral va karaypagovral tnv idia TTEPiodo kal oTO
ouvolo 1nNG Evpwraikni¢ ‘Evwong, pe péoco etioio puBud auvgnong tng
KatavaAwrTikAg datravng 1,9%, oe ouykpion KE avodo NG TagNgG Tou 2,2% NG
EAAGBag (katd Tnv TeAeuTaia DEKAETIA)

Ao TN diaxpovikry availuon Tou Trapatravw OEeiKTn, TTPOKUTTTEl OTI TO BIOTIKO
emmimedo Tou péoou EAANva eival xaunAotepo amrd Tou PECOU EupwTTaiou,
aAAG n Biaxpovikr Tou eEENIEN ATTOTUTTWVEI TTOPEIa BEATIWONG, TTOU avapéveTal
va ouvexioBei kal Tnv eTouevn dekaeTia, emMBdPWVTAC GTO UWOC Kal Tn doun
TNG KatavaAwTikr datmravng (ayabwv kar uttnpeociwv) (MeAérn IOBE, lav.2002,
«E€eAiCeis & MNpoBAEweis Tng I8iwTIkNG KaravdAwaong arnv EAAGOa»)

»  JUVOAIKA eyxwpla 1I0IWTIKA KaravaAwTikn damdvn w¢ TTOC000TO TOU
AETI

To péoo wooooTo oTnv EAAGSa katd tnv TeAeuTaia Sekaegria qrav 72,1%
Kal uTTEpEBaive onuavTik@ TO QVTIOTOIXO TTOCO0TO Tou GQuvolou TNG
Eupwtraikfig Evwong (57,7%) kai twv HMNA  (67,6%). (MeAérn IOBE,
lav.2002, «E&eAiéeis & MNpoBAEweis Tng IdiwTikng KaravaAwong ornv EAAGSa»)
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s [lpoomTikA ZUvoANKNAC KATavaAwTiKAC damdvncg

To emimedo TNG OUVOAKAG KaTavaAwTiKAG datmavng Twv  VOIKOKUPIWY,
TTpoadiopifeTal TOGO atrd TNV TTOPEIA TNG OIKOVOUIKNG dpactnpidtnrag oTmwg
autry TTogotikotroiEital  amd 1o AENM, édoo kai amd tnv karavoun tou AEIM
METAEU TWV VOIKOKUPIWV Kal TOUu Kpdtoug. Kard pECO Opo n  TEAKN
katavaAwrTikr) datrdavn oto emimedo NG EE amorteAei 10 56,6% Tou GUVOAIKOU

AET, aAAG n karavopr autr) SIa@opoTroiEiTal HETAEU TWV KPATWV HEAWV.

H EAAGSa Bpioketan o€ éva amd 1a xapnAotepa emireda 1ng EE wg mpog tnv
TTPAYHATIKN KATd KEPAAr karavahwTikr datravn (7.620 eupw 10 2002 O€ TIHEG
Tou 1995), HoAovoTI Ta TEAeuTaia Xpovia Karaypa@ovral OXETIKA uynAoi
puluoi altinong. Zuykekpiyéva, KaTa Tnv TEAEuTaia TTevraeria, N HEON €TAOIA
augnon eivai TNG Tagng Tou 3% TTEPITTOU Kal CUVOEETAI APECA PE TOUG UWNAOUG
puBuoUC PeyéBuvaonc TN EAANVIKAC oikovopiag. To avTioToixo TTocooTO yia TO
ouvoho Tn¢ EE avépxetal o€ 2,4% kai omig HIMA 1rpooeyyilel 10 3,8%. (MeAérn
IOBE, lav.2002, «EE&eAikeic & MpoPAEweic tne 1diwTiknG KaravaAwong ornv
EAAGOa»)

s [IpoomTiki — Tdon twv Aarravwy via évdbuon — uttdodnon

Egetalovrag avaAutikérepa TG damdveg NG Karnyopiag évduong Kal
urednong (TepihapBaver Tnv ayopd eidwv Evbuong kal uttdodnong, TIG
datrd@veg yia Tnv ETTIOKEUr KAl CUVTAPNON Toug, TNV ayopd ageooudp Hodag)

diamoTwvovral Ta akéAouba:

H avodog Tou katd kKe@aAn 1008 paTog kar cuvakoAouba tou diIaBEoiuou
TTPOC Karavalwon eicodriuarog, auvfdavel gev TN damravn yia évduon kai
utrédnon, aAl\d ot HIKPOTEPO PaBud ot oxéon HE TIGC AANEG KATNYOPIEG
kKaravaAwrTikri¢ damdvng. M dAAa Adyia n kartnyopia évduon - umddnon,
TTQPOUCIAlel  PIKPry euaioBnoia ot MHETABOAEG TOou EICODANATOC, WE
ATTOTEAEOHQ va HEIWVETAI DIaXPOVIKA OE OXEON HE GAAEG KATNYOpPIEC daTravwv
(tr.X. €idn diatpoeric)

AgZioonueiwto eivar 10 yeyovdge Omt . EAAGBa ouykpiTIKG HE TIC GAAEC
EUPWTTAIKEG XWPEC, DIOXETEUEI OTNV Karnyopia évduong — vrédnong, 1o
uynAoTepo mooooTd damdvng (11% 1o 2000) kar n divAavdia TO

XAUNAGTEPO (4,7%).
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Z1¢ HIMA n ouykekpigévn datrdvn akoAouBei apvnTikr TAon, KaBwg To PEPIDIO
™m¢ amd 8,1% tnv Tepiodo 1970-1974 1rpocéyyioe 10 5,9% TNG CUVOAIKAG
KaravaAwrTikng d&amdvng, Tnv TeEpiodo 1995-1999. MeyaAltepn Meiwon
karaypdageral otnv lamwvia, evw kal otnv Eupwtraikh ‘Evwon n ekdva eivai

avaioyn.

H mpaypatiki kKartavaAwTiki damwdvn yia 1a €idn évduong kal utrodnong
Tapouoiddel avodiky Topeia e  diakupdvoelg. Metd  ammd  OUVEXEIG
QUEOHEILOEIG, Ta TEAEuTaia TEVTE €TN ONUEIWVOVTAlI EK VEOU I10XUPEG
auinTiKEG TAOEIG, TTOU OF WEYAAo Babud ocuvdéovtal WE TIG VEEG OUVONKEG TTOU
diagopewbnkav oTtnv ayopd edwv évduong kalr utrdédnong amd TTAeupdg
TTPOCPOPAc. (MeAérn IOBE, lav.2002, «E&eAiteis & MpoBAEweIS TS IBIWTIKAS
KaravaAwonc¢ ornv EAAGda»)
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A2. ANAAYZH ANTATQNIZMOY

H dopr Tou kKAadou eTTnpeddeTal onuavTik@ atd TNV EVTiacT TOU ECWTEPIKOU
avraywviodou, o€ eTiTTedo aAucidwyv eptropiag afeooudap podag kai o€
ETITTEDO HEMOVWHEVWY KATAOTNHUATWY. Z€ HIKPOTEPO BaBud etrnpedlerar amrd
TOV AEyOUEVO EUUECO QVTAYWVIOKO TTOU UTTAPXEI OE ETTITTEDO EMUTTOPIKWYV

KataoTNHAaTwy évduonc-utrddnong TTou diaBETouy Kal ageooudp podag.

Ta moAukaraotiuata Fena, Qwkdac kai Aaumpdroulog, HITOpouv va
BewpnBouv Auecol avTaywvioTES, UOVO av yivel avagopd ota «shop in shop»
Tou diaBétouv. Ooov apopd OTa QUTOTEAr MIKPOKATAOTANATA Ot ageooudp
HOOag TTou €xouv avoigel Tov TEAEUTAIO XpOVo O€ OAEG TIG EYANEG TTOAEIG, Oev
BewpouvTal dUeTOl avTaywvioTEG, KaBwg katéxouv dIAoTTapTa PIKPO HEPIDIO
otnv ayopd, evw Ot diabéTouv €Licou TTPWTOTUTIN TTOIKIAIQ TTPOIOVIWY OE

QVTaywvVIOTIKEC TILEC.

ZTNV ayopd UTTAPXEI ETTIONG Mia TAON OTIC EUTTOPIKEG ETTIXEIPNOEIC EvOuonc-
utrddNOoNG, YIa TTAPOXr OTOV KATavaAwTr] evOg OAOKANPWHEVOU VTUGINATOG.
Autd onuaivel 0TI oAoéva Kal TTEPICOOTEPA EUTTOPIKA KATAOTAMATA EvOuong,
uTTOdNONG, HEYOAWVOUV TNV YKAKa TOuG O€ ageooudp uoédag, apaipwvtag Eva
Bi6Aou eukara@povnTo WEPIDIO TTWAACEWY, atrd Ta EUTTOPIKA KATACTANATA

TTOU TTWAOUV aTTOKAEIOTIKG QUTA TQ TTPOIGVTA.

To peyahUtepo HEPOG Twv TTPOIOVTWY afecoudp podag trou diakivouvral
YEVIKA oTnVv ayopd (EAANvIKr kai SIeBvry), akoun kai étav TpoépxovTai amod tnv
EupwTraikry ‘Evwon, eival Tpoéheuong xwpwy 1NG Amw Avartohrig. O kipiog
Aoyo¢ eival To xapnAdétepo kdoTog ayopwy. MNa 10 AOyo autd CUUPEPEI
TTEPIOCOOTEPO OTNV EKACTOTE ETAIpia, N armeubeiac ayopd Twv TTPOIdvTwy armrd
v Amw AvaroAn kair 6x1 péow Eupwtraiou eicaywyéa. Quoik autri n
HEBODOOG TTpoUTTOBETEl IKave &Gyko Trapayyediag (Trou diac@alileTal e
TTOANATTAG onueia TTwANoNg), apevog BioTI opifovTal EAAXIOTEG TTOCOTNTEG
TTAPayyeAIWV Kal aPETEPOU YIa va KabioTatal OIKOVONIKA Cuu@épov To BApog

TWV UWPNAWY PETAQOPIKWY ASyw PEYAAng atréoTaong.
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H Oiampayuarteutikrp duvaun Twv TTEAQTWY Kal Twv TTpounBeutwyv Oev
EYKUMOVEI 181aiTEPOUG KIVOUVOUG avaTtpoTirig Twv SeBOPEVWY, EVW avTIBETWG N
amelAn 10050V VEWV avTaywvioTWV Eival apKETA HEYAAR, dedopévou 6T
yla TO «OTACIMO» TNG E€mixeipnong Oev  armaitouvral 1IB1aiTepa  UWPnAEG
emevdUoelC kepalaiou, €0IkA €dv n EKACTOTE ETaQIpia@  OKOTTEUEl va
dpaatnpiotroinBei pe TN pEBOdO Tou franchising kai OxI pe 1BIOKTNTQ

KaTaoTripara.

InuavTikOG Tapdyovrag avaoToAng TnG Trapamdavw arrelAng, Eivalr n
UTTapén Twv OIKOVOUIWV KAipjakag kai 10 amoTéAeopa Tng eutrelpiag. Ol
OIKOVOMIEG KAiMakag o@eilovtal OTIG PAIKEG EI0QYWYEG TWV EUTTOPEUNATWY
(AOyw TTOAAWYV OnpEiwy TTWANONG) Kupiwg ammd xwpeg NG ATTw AvaTtoArg,
TTOU 03nNyouv O€ CUNTTIESN TOU KOOTOUG TTPoNNBeiwy (ayopdg kai diaxeipiong
TWV EUTTOPEUNATWY) KAl KAT' €TTEKTACN OFf TNO AVTAYWVIOTIKEG TIMEG. To
QTOTEAETNA TNG ENTTEIPIAC APOPA OTA EUEPYETIKA QTTOTEAECHATA TTOU PEPEI N
OwpEUNévn eWTTEIpia oTN PBeATiwon TNG TTapaywyikdTNTAg, OTIC CWOTEG
ETAOYEC TIPOIOVTWY Kal cuvepyatwy kK.a. Ta mapamdvw odnyouv o€
oupTtrieon Tou povadiaiou kOOTOug euTTOpiag Kal dpa oTn PeATiwon Tou

aTroTEAETHATOC TNG KEPDOPOPIAg TNG ETTIXEIPNONG.

Q¢ amotéAecua, otov kKAAdo dTTopouv va eloéABouv e aglwoelg HoOvo
ooBapéC Kal HEYAAEC ETTIXEIPAOCEIC KE TTOANG onueia TTWANONG Kal EUTTEIPOUG

ouvepyareg kal avBpwivo duvapikd.

Mapakdrw TTapoucialovral ol PAaCIKOTEPEG AVTAYWVIOTIKEG ETTIXEIPNOEIG TTOU
dpaotnpiotroiolvtal  otov  kKAASo afeocoudp pOdAC Kal  ETTEKTEIVOVTAI
onuioupywvTtag dikTUO AlaviKNG TTWANONG, Kupiwg HE TN HEBODO TOU

franchising.

A 2.1. Accessorize

H eraipia eivar Buyarpikp NG HeEYAAng PBperavikng etaipia¢c Monsoon,
(www.monsoon.co.uk) TTou OpacTnpIOTTOIEITAl OTNV ENTTOPIA  ETTIAEYMEVWYV
yuvaikeiwv kal aidikwy evoupdtwy, ateooudp podag, edwv omTiol Kal
dwpwyv. H eraipia Monsoon €xel duo (2) eutropika oruara (brand name). To

TpwTo gival «Monsoon» tTou DIaBeTel eTIAeypéva yuvaikeia kar Taibika €idn
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évduong, ommiou kal dwpwv. MepIAauBaver PeTagu AAAwWY DUO OTOXEUUEVEG
oeIpEg TTpoidvTwy, tnv Monsoon Baby kai Tn Monsoon Home range. To
deuTtepo eival «Accessorize» kal dIaBétel yuvaikeia kai TTaidika ageooudp
podag kai €idn kaAAuvTikwy. Exel e18IkR oeIpd TTPoiIdVTWY TTou atreubuveTal
ATTOKAEIOTIKA Ot TTaiBId KATw Twv 11 ETWV KAl OTOUG YOVEIGC TOUC TTOU

aTTOPACicOoUV Kal TTANPWVOUV TIC ayOpES TOuG, TNV Accessorize Angels.

H Accessorize (www.accessorize.co.uk) &exivnoe 10 1984 kai TepIAauBavel
OAn TNV yKAua Twv aeogoudp podag. To 1davikd kataotnua Exel epBaddv 45 —

95 1.u. kai TTPboOYN 4,5 .

Ta mpoidvra eicdyovral oTnv TAcloyneia Toug amo v lvdia, ot xaunAd
KOOTOC Kal TTwAoUvTal ot uwnAéc TIMEC. Xe auTtd OuPBAAAel 1Biaitepa n
TANBWPA Twy KaTaoTNUATwy 1Tou JIaBETel N eTaIpia, TTOU MECW TWV HAIKWV
ayopwv e£ac@aliel onMAVTIKEG OIKOVOUIEG KAipakag, tTou odnyouv Ot

HEiwON TOU KOOTOUG TWV AYOPWV.

H mpoéAeuon kai n padikdtnta twv TTpounBeiwy eEacpalilel yia tnv eTaipia
éva JITTO avTaywvIoTIKO TTAEOVEKTNMA, TTOU ODNYEI O aQPOCIWHEVOUG TTEAATEG:
MpwTov, TTPOCEPEPEI Eva TTPWTOTUTTO TTPOIGV HE Eva duvaTtd euTropikd Oriua Kal
BEUTEPOV TO TTPOCPEPEI OE TTPOCITEG TINEG TTOU Blac@aAifouv yia Tov TTEAATN

«value for money».

Omwe R8N avaeépbnke n etaipia éxel 311 kataoTAPATa®, ek Twv oTToiwy Ta
60 Bpiokovral exkTo6¢ M. Bperaviag kal ouykekpipéva oTig akOAouBeg xwpEg:
Mmraxpéiv, Toexia, EAANGDa, Aavia, lohavdia, IpAavdia, Italia, MaAta, Oudy,
Moptoyahia, Karap, Pwoia, Zaoudikf Apaia, Ziykarroupn, Notia Agpikn,
lotravia, Evwuéva ApaBika Epipdra, HIMA. ETSIWKEN AUECN ETTEKTACN OTNV

laTTwyvia kai Tnv AuoTpaldia kai TTepaitépw etTékTaon otnyv EE.

H Accessorize atnv EAAGSa éxel dwoel To master franchising otnv eTaipia
M.M. XvrpoyAou AE. Méxpi orfjuepa €xel avoitel 8 eTAIPIKG KATAOTANATA, EK
Twyv oTToiwv Ta €€ (6) eival otnv ABrjva kai ta duo (2) otn @ecoalovikn (oToV

TI0 KEVTPIKS Kal eutropikd pduo TS TTOANG, TNV 006 TOINIOKRA).

? TeAeuraia oToixeia Okr. 2002
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H idila n Accessorize eKTIHG w¢ TOAU EMITUXNHEVN TNV TTOpEiad TwvV
KAraoTnUAaTwy Trng ornv eAAnvIiK ayopd kal KAvel eidIKr pveia og autq,

avaeepduevn otn diedvr) NG eTTéKTAON.

A 2.2. Claire’s accessories

H Claire’s Accessories (www.claires.com) 10puBnke w¢g pia eTaipia
KATAOKEUNG TTEPOUKWY Kal ouvapwy e1dwv Pe Taykoopia diavopry, otig HIMA.
TN ouvéxela oTic apxéc Tng dekaetiag Tou 1980, n eTaipia €10r)yaye VEEG
OTPATNYIKEG KaTEUOUVOEIC QTTOETTEVOUOVIAGE OTNV  EVTACEWS KEPAAQiou
Tapaywylkr dpactneidTnNTa Kai evIOXUOVTag TNV AlQVIKA TwV YUVAIKEIWV
afegoudp MOdac. O Oupidog Claire’s Stores Inc. meplIAaufavel TpeIg
ETTIXEIPAOTEIC TTOU CUNTTANPWVOUV TNV YKANA TWV TTPOCPEPOUEVWV TTPOIOVTWV:

Claire’s Accessories, Icing by Claire’s kai Velvet Pixies.

Mpooépel kKoopnNuata, ageooudp POdag Kal KAAAUVTIKA, TTOU avavewvovtal
ouvexwe, Me TrapalaBéc véwv Traptidwyv, pE ouxvotnta 3-5 @OopEg TNV
eBOoudda oe OAa Ta karaoTAata. Autd amoTeAei kai éva  Paoikd
avTaywvioTIKO TTAEOVEKTNHA TNG ETAIPIAC, KABWC €xEl CUVEXWC va ETTIOEICE
Kaivoupia Tpoidvra otoug TTEAATEC TNG, Oixwg ETIRAPUVON TWV AEITOUPYIKWY

NG £€60wWyv, kabBwg Biabértel éva TTOAU kaAd opyavwuévo KEvtpo diavourig.

H Claires otoxeuer 010 veavikd yuvaikeio koivo (teenagers) nAikiag 7-26 eTwy,
TTPOCQPEPOVTAC TTPOIOVTA EUPEWS TrpowbBouueva atd ta péEca Madikig
ETKOIVWVIAG, Kal Ta otroia Oeixvouv va TTPOTINOUY O OIACNUES VTIBEC TNG

HOUTIKAC KUPIWE OKNVAS

H etaipia orjuepa apiBuei 2.875 karaotipara, ot oktw (8) xwpes (HIMA,
Kavaddag, Bpetavia, AuoTtpia, EABeTia, Meppavia, MaAAia kai IpAavdia) ek Twyv
omoiwv Ta 2.317 omnv Bopea Auepikny kai ta 558 ornv Eupwtrn.
Asitoupywvrtag 1dn amdé 1o 1996 otnv Evpwirn pe mpwrto otabud 1n
Bpetavia, €xel OiamoTtwoer 611 ta amoreAéopara Twv Eupwtraikwyv
KATAOTNHATWY Eival KAAUTEPA ATTO TO AVTIOTOIXA TWV AMEPIKAVIKWYV.
ZUYKEKpIPEVa, Ta KaTaoTAuara otnv EupwTrn Tpaydartotroiolv repitrou 250%
TEPICOOTEPEG TTWANCEIG avd T.4. O CUYKPION WE Ta avTioToixa otn Bépeia

ALEQIKN), EVW TTEPIOCOOTEPO QUENMEVO Eival Kal TO AEITOUPYIKO TTEPIBWPIO
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képdoug. Q¢ atmrotéleoua n Claires, extipwvtag 61 n ayopd NG Eupwirng éxel
HEYAAN TTpooTITIKN, oXedIAdel TRV TEpAITEPW ETTEKTACT TNG 0TV Eupwrn,
HE EMIOETIKO TPOTTO KAl KUPIWG WE TNV EEAYOPA UPIOTAUEVWY ETTIXEIPNTEWV
ME kaTaoTAMata Alaviking. ZTnv eAAnvikh ayopd, diabétel éva (1) kardoTnua
otnv ABrva. (HAekroovik aAAnAoypagia pe ka Sonia M. Rohan, Vice
President of Investors Relations & Corporate Communications rtng Claires,
HrA)

Z1nv uhotroinon tnG TToAITIKAG TNG dev dioTalel va kAcioel 6oa kKaraoTriuara
Bev €xouv Ta avauevOoueva atroTEAEoUQTA, TTPOKEIMEVOU va ETTIKEVTPWOEI oTa

TI0 KEPBOPOPA KAl va avoiEel Kavoupyla O KAAUTEPA ONHEia.

Méxpl onuepa n  eraipia Aaitoupyei OSi1EBvwg pévo pe  1816KTNTA
KaraoThgara, evw Mévo otn MAaAta éxel TTapaxwproel  dikaiwpata

ekpETAAMeUONG (licensing) o€ eTaipia He DIKTUO KATACTANATWY.

A 2.3. Zuykpion Twv 500 PEYAAUTEPWYV ETAIPIWV afETOUap podag

S1ebvng

H 1Topeia Tou kAadou Twv agegoudp podag dieBvwg, diagaiveral yéoa aTmo TNV
mopeia Twv Ouo leaders, tnG Claire’s accessories kai ¢ Monsoon.

(www.accessorize.co.uk & www.claires.com)

H avdAuon Twv OIKOVOMIKWY OedOoNEVWY Twv BUO ETTIXEIPACEWY BEIXVEl Wia
duvapiki augnon oTnv TTponyoulevn SEKAETIA KAl Mia ONMAVTIKA TTapouaia Kai

TwV BU0 OE QPKETEC XWPES TOU KOTMOU.

H Claire’s Twapovoilaler éva pubudé péong eTAolag auvfnong
KATAOTNHATWY OoTNn TEPiodo 1992/2002 Tng Tafng Tou 28,9% pe TTEPITTOU
200 véa karaotiuara eTnoiwg. O pubudg autdg emPBpaduvOnke katd Ta TN
2001 kar 2002 a@ou n etaipia TPOXwPNoE OTnv avadiapBpwaon
KaraoTnuATwy Trou  Kpibnkav avartroteAeouartikda.  lMpoypapparifer 8¢
diavoign 130 véwv karaoTnuatwy, 6Awv oTnv Eupwtrn yia 1o TPOOoEXES

£TOG.

Ta avrioToixa OTOIXEIQ TTWANCEWY Eival AKGUA IO EVTUTTWOIAKE a@ou Katd

NV idla OekaeTia €ixe HETO €TOI0 PUBUG CUVOAIKNG QUENONG TwY TTWANCEWY

Executive MBA, A’ e€dunvo, Mavemaortipio Makedoviag, ®ep. 2003 40


http://www.accessorize.co.uk
http://www.claires.com

Z1parnyikog Txedbiacpog yia tnv Avamruén Aiktdou Aiavopng Zoufdva loaakidou

képdoug. Q¢ atmrotéAeopa n Claires, ektiywvtag 6 n ayopd 1nNG Eupwtrng €xel
HEYAAN TTPOOTITIKA, OXEDIALEI TNV TTEPAITEPW ETTEKTAON TNG oTNV EupwTrn,
HE ETMIOETIKO TPOTTO KAl KUPIWG HE TNV EEQYOPA UPICTANEVWY ETTIXEIPAOEWV
He karaoTtApara Alavikiig. Ztnv eAAnvikr ayopd, diabéter éva (1) kardoTnua
otnv ABAva. (HAektpovikn aAAnAoypagia pe ka Sonia M. Rohan, Vice
President of Investors Relations & Corporate Communications tn¢ Claires,
HrA)

21nv uhotroinan NG ToNITIkAG TNG Oev BIaTAdel va kAeioel 60a kATaoTrHATa
Oev Exouv Ta avapevOueva aTTOTEAEOUATA, TTPOKEINEVOU va ETTIKEVTPWOEI oTa

TI0 KEPBOPOPA KAl va avoifel kaivoupyia o€ KaAUTEPA ONEia.

Méxpl onuepa n eraipia AsiTtoupyei dieBvwg povo e  1IB16KTNTA
KAaTaoTAHATa, €&vw HOvo o1 MAAta €xel  Tapaxwpnoel  SIKAIwPaTa

eKHETANAEUONG (licensing) o€ eTaipia pe DIKTUO KATAOTNHATWY.

A 2.3. Tuykpion Twv dU0 HEYAAUTEPWYV ETAIPIWYV aieooudp podag

O1E6vwg

H 1ropeia Tou kKAadou Twyv ageooudp nédag diebvwg, diagaiveral éoa aTrod TNV
TTopeia Twv OUo leaders, Tng Claire’'s accessories kal 1nG Monsoon.

(www.accessorize.co.uk & www.claires.com)

H avaAuon Twv oikovopikwy dedopévwy Twy BUO ETTIXEIPACEWY BEIXVEl Wia
SuvauikA augnon oTnv TTPoNyouUuEvn SEKQETIA KAl Wia ONUAVvTIKN TTapouaia Kal

Twv BU0 OE APKETEC XWPEG TOU KOTHOU.

H Claire’s Trapouoialer éva pubud péong etTRolag auvfnong
KATAoTNHATWY oTn mEPiodo 1992/2002 Tng 1aing Tou 28,9% pe Tepitrou
200 véa karaotAparta etnoiwg. O puBuog autdg emPpaduvlnke kard Ta £1n
2001 kar 2002 agou n eraipia Tpoxwpnoe ortnv  avadidpBpwon
KaTaoTnUaTwy TTou  KpiBnkav avatroteAeouatikd. Mpoypappariler &€
Siavoign 130 véwv karaoTnuarwyv, 6Awv otnv EupwTrn yia To TpooexEg

£T10G.

Ta avrioToixa oToixeia TTWANCEwWyY eival akdpa TTio EVIUTTWOIAKd apou KaTd

TNV idia dekaeTia eixe HECO €Tri01I0 PpUBUOG CUVOAIKNG QUENoNg Twv TTWANTEWY
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kKatd 40%, evw kal ol TTWAACEIS Tou KABe kataoTruartog (like for like sales)

augnénkav katd yéco 6po 13%.

H Claire’s orjuepa €xel KUKAO epyaaiwy TTou Eetrepva 10 1 i US$ kal kabapa
KEPON TNG TAgNG Twv 65 ek USS. A@ou €yive avaAuon TTPWTOYEVWV
OIKOVOHIKWYV OTOIXEIWV TG Eeraipiag, diamoTwenke Om n aAPatwdeg
eTTEKTAOT TNG BaCioTnKe Kupiwg o€ idia kepdAaia. H oxéan I6iwv 1Tpog
Zéva kepahaia ouveyilel va eivalr ato agiofnAeuto 159%, evw n peuaToOTNTA

NG eTaIpiag eival akOua kahutepn etriong agiovrag 1o 1.60.

H mopeia tTng Monsoon amd tnv aAAn TAeupd Beixvel 611 kapia ayopd dev
TIPETTEl va BEWPEITAI KOPETHEVN, agou akdua kal otnv Bperavia perd amd
OeKQTTEVTIAETH TTapouUCia, ouveXifel va BEATIWVEI Ta AWOTEAEOHATA TG,
T000 O€ emimedo wWARoewv (avgnon 17% 10 2002 €vavt Tou 2001), oo

Kal o€ emiredo kepdogopiag (14,5% arrd 13,8% avrioToixa).

To onuavtikétepo Opwe OToIKEIO TTou  KATadEIKVUEI N avAAuon Twv
OIKOVOMIKWY OTOIXEIWV TNG Monsoon eival n oTpogry TNG kKatd ta TeAeuTaia
xpévia OoTnv oTPaATnYIKN TnG EmékTaong, Héow avamrtuing OikrTiou

franchising.

Kard ta duo teAeutaia €1n e181kOTEPA, O TTWAACEIG HEoa atro To franchising o€
XWPEG EkTOG Bpetaviag augndbnkav kata 88,7% evw n kepdogopia TOug
TTapPauévEl OTa eEQIPETIKA uywnAd eTrimeda Tou 26%. Kabwg o1 wwARoEIg
Héow franchising arroteAouv pOAiG 10 3,9% TOoUu OUVOAOU TWV TTWANCEWY,
Siagaiverar pia e§aipeTkn TpoomTIK AV{Nong TwWv TTWARCEWV, aAAd Kal
BeATIWONG TNG CUVOAIKAG KEPBOPOPIag TNG ETTIXEIPNONG, ATTO TNV TTEPAITEPW
SdpacTtnpiotroinon Ye autry TN péBodo.

ATTOTEAEI AAAWOTE OTPATNYIKN TNG ETQIPIAG N ETTEKTAON TNG AAUCidag Kupiwg
MECW TNG TTAPOXNG TOU dIKAIWWKATOG OE TPITOug, TTapd péow Tng didvoigng

VEWV IBI0KTNTWY KATAOTNHATWY.

AvTiBeta n Tropeia Twv 1IBIOKTNTWY KaraoTnuAatwy ekTo¢ Bpetaviag, deixver 6T
autd PGAAOV pEIWvVOVTAl JE TO KAEICINO TwV AIYOTEPO ATTOTEAETUATIKWY aTTd
auTd, WE BETIKO aTTOTEAECHA TNV avacTpoPr NG apvnTikA¢ kepdopopiag TTou

engaviCav kara 1o 2001.
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ZUVOAKG n etaipia éxel KUkKAO epyaoiwv 203,5 ek GBP kai kepdogopia
15,40%. H kepdogopia auTtr} €ival CUyKPITIKA ApPKETA UWnAr}, YEYOVOG TTOU
agiohoyeitalr atrd tnv idia TNV €TAIpia WS TO «aTTaAPaiTNTo NagiAdpi» Kivduvou

o€ TTEPITTTWON ETTIRPAdUVONG TWV AyopwV.

A1Td TNV av@Auorn Twv OTOIXEiWV TOU I00AOYIOHOU, diapaiveTral yia TTOAU
KaAfy kardacTtaon Tou opdiAou Monsoon ue ta Zéva 1pog 18ia kepalaia va

gival oto emitredo Tou 143% kai Tov BEIKTN pEUCTOTNTAG OTO 1,62,

Zuutrepacuanka amd tnv avaiuon twy dUO QUTWYV OMIAWV TTPOKUTTTOUV Ta

ako6Aouba:

o Mapd 1a oroiadATroTe Katd TTEPITITWON oNUAdia KOPETHOU, Ol ayopEég
NG Eupwtng kai dpa kai ¢ EAAASag, éxouv onuavtikéG akopa

TTPOOTITIKEG AVATITUENG.

o O kaAotepog TpOTMOC avdmruing ota TAqioia autd eivar to
franchising, 10 o1oio emituyxavelr uwnAdTEPEC KEPDOYOopiEc amd Ta

I816KTNTA KATAOTANATA

o Xpelalerar pia ouvexry avadiopyavworn TwV KATAOTNHATWV UE
KUPIO OTOXO TO KAEICINO TWV N QTTOTEAECHATIKWY, TTPOKEINEVOU auTd
va pnv emRapuvouv Ta amoTEAECHATA TwWV UTTOAOITTWY, TTEPICCOTEPO

ATTOTEAECHATIKWY KATACGTNHATWY

A 2.4. Alexi Andriotti Accessories

H etaipia Aeitoupynoe 10 TTpwTo Katdaotnua tng 10 2000. ZAuepa DiabETel
eixool £€§ (26) karaoTriparta atnv eAANVIKA ayopd kupiwg otnv ABrva (15)
Kal o€ AAAeg TTOAEIG (Oecaalovikn, Marpa, Kertn, P6do, Mukovo, KepaAovig,
Képkupa kai lwavviva), yeyovd¢ tmou Tnv kaBiotd tn pheyalutepn aAucida
KaraoTnuarwyv ageooudp podag otn xwpa. Karaotiuara €xel €miong otnv
Kumrpo kai otn BouAyapia. H eraipia, avamruooetar pe tn péBodo Tou
franchising. MeydAo pepidio Twv TTpoidvTwy NG eiodyel amd Ivdia, TaiAdvdn,
Bpadihia ka1 Mapdko. (www.andriotti.com, - «Franchising» Okr.2002, Eidikn
£xdoon £@. Makedovia)
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A 2.5. Azade Accessoires

To dikTuo KaraocTnUATwy agecgoudp pOdag Azade, aplBuei onpepa déka (10)
onueia TwAnong otnv ABriva kai TN Oegoalovikn, Kupiwg MEoa amo Ta
TToAukaoTruara Hondos Center, otov duiho Twv otroiwv avikel. H graipia
egetadel Tnv mepaitépw etTékTaon tou OikTuou pe franchising. (Mpwroyevig

épeuva ayopdc)

A 2.6. Bany’s Accessories

H eraipia 16pubnke 10 1946 KaI QOxOAMBNKe WE TV E&i0aQywyn Kai
QVTITTPOCWTTEUON  ETTIAEYHEVWY  EVOUNATWY. To 1999 oTpdgnke oTNV
Tpowbnon TNG euTTOpiag Twy agecoudp podag yia Tn yuvaika. H €dpa 1ng
gival otnv ABriva, oto Kepartaivi. H eraipia Aeiroupyei mAoTIkG eTaipikd
KATAoTNUa oTnVv £5pa Tn¢ TToU AEITOUPYEI KAl W EKBETAPIO TWV TTPOIOVTWY yia
TV TTPoNNBeIa Twy KaraoTnUarwy. EmimAéoy, Siabétel emTd (7) kaTtaoTipara
franchising (Maykpar, Axapvai, Au@IdAn, XaAkida, NautAio, Kahaptraka,
HpdkAelo)

O eAaxI0TOG XWPOG KaTtaoTAHaTog eival 20 TY KAl UTTOPEI va KUPAvOEi PEXP!
40Tp.

To kbéoT0G emmévduonc yia éva kardoTtnua eival mepitmou 10.000 eupw, dixwg
egotrAiond oe H/Y kai Aoyiopikd (1/2 perpnroig, Y2 diunvn emitayr), evw Ta
entry fees eivar 0-5900 eupw ({nTouvral KaTtd TEPITITWON Kal  Eival
diatrpaypaTeloiga avaAdyws TNG TTEPIOXNG KAl B€0NG TOU KATACTANATOC) Kal
Ta royalties avépxovrai 010 2% ETi TwWV AYOpWV KAl KAAUTITOUV Kal TN
ouppetoxry ato diapnuioTikd Tpdypapua. To kartaotnua WTTOPEN EiTe va
mapadoBei «ue 10 KAedi OTO XEpi» kai TOTE armaiteital didoTnUa 3 Pnvwy
TTPOETOINACIAG, EITE va eTOINAOTEI a1rd TOV franchisee BACN QPXITEKTOVIKWY

oxediwv TG eTaipiag. H eTaipia de Siabérel kavéva TANpogopiakd cuoTnua.

To pikTé TEpIBwpio kEPDBoug yia Tov franchisee avépxerar oto 150% pe 10
®rMA. KaBe véa trapalaPry eptropeupdtwy eEopAeitar pe 2pnvn emrayn. H
TTEORAEWN TOoUu €TrACIOU Tipou ava kardotnua eival Tepittou ota 176.000

EUPW.

Executive MBA, A’ e€dunvo, Navemoriuio Makedoviag, dep. 2003 43



I1parnyikog Ixediaopdg yia 1nv Avamruén Aiktoou Aiavoprc Xouldva lgaakibou

H wpounRbeia Twv Twpoidvrwy yivetal Karémiv TtapayyeAiag Tou
franchisee, o otroio¢ €xel TN SuvatdTnTa va emAEEEl TOug KwOIKOUG Kal TNV
TOCOTNTA TTPOIOVTWY TToU ETTIBUMEL. YTTOXPEWON £XEI va ayopdoEl HOVO éva
(1) KopuAT amd kdbe véo kwdikd. H apalafny yiverar ouvhBwg karteuBeiav

atrd 10 eKOeTPIO TNC ETAIpiag oTo Keparaivi.

Karda péco 6po diakivouvrtal 600 kwdikoi etnoiwg. Eiodyel 1a mTpoidvra g
amré IraAia, FaAAia, AyyAia kar amd Ivdia ta éBvik. Kard TrpoTepaidotnTa
emBupei va avamtugel 1o SikTuo TnNG o€ ABriva, ©ecoalovikn, Marpa, Xavig,
Mukovo kai Pddo. («To eyxeipidio tou franchising», éxboon KEM, ékBeon
franchising 2002 - Erriokewn ornv ékBeon tng Gecgoaiovikng, Noe. 2002)

A 2.7. M Accessories

H etaipia 18pubnke 1o 1999, aAAd n dioiknon TNS €xEl TTOAUXpOVN EUTTEIPIa QTTO
N dpacTtnpiotroincn TNG OTNV KATAOKEUN YUVAIKEIWV EVOUNATWY ME TO
euTopik® onpa MATIS. Acitoupyei €81 (6) eTaIpIKd KATAOTHHATA EK TWV
otroiwv Ta Técoepa (4) Bpiokovral otnv ABriva kai Ta dAAa duo atn Adpioa kai
otnv KaAhapdara. Apactnpiotroigital kalr otn xovOpiKr TTwAnon Twyv ageocoudp

HOdag, Ta oTroia EICAYElI ATTOKAEIOTIKA ATTO XWPESG TNG ATTw AvaToAng.

Evliagéperal yia emméktaon HE TN pEBODO TNG Sikaidxpnong, Opwg eEeTalel
TTPOTACEIG TTOU APOPOUV HOVO OTA KEVTPIKOTEPA KAl EUTTOPIKOTEPQ ONHEIQ Twyv
TTOAewv kai kaBéhou o€ ouvoikie¢. Eivar avoixm) yia diampaypatedoeig
epooov TNV eviiapépel n BEon TOu KATAOTAMWATOG. (TTOWTOYEVAS €peuva

ayopag)

A 2.8. Mabo Accessori

H i3éa yia Tnv Mabo Accessori &ekivnoe 10 1999 atnv Italia amd duo etaipieg
XovOpiki¢ mTwAnong ageocoudp podag, 10 Grouppo Bellini (veoidpubtica
eAnvoitahiky etaipia) kar 1 MOAATOPA ABEE (eAAnvikry eTaipia, HE
15xpovn eutreipia oTtn Xovdpikn TTwAnon Tpoidviwy Hodag). H eraipia
AeITOUPYNOE TO TTPWTO KataoTtnua ¢ otnv EANGda 1o Maprtio tTou 2002 kai

OTOXEUEI WEOQ aTnVv ETTOMEVN TTEVTAETIQ va Aeitoupyrioel 58 karaoTthuara ot
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OAn Tnv emkpdareia. Acitoupyei T€Eooepa (4) eTAIPIKA KATAOTHHATA OTNV
ABriva (Marnoiwv, Mapouol, Bouhiaypévn kai otn Nikaia ye shop in shop),
EVW nodn €xel 7 cupBoAaia KataoTnUATWY TTOU Ba AEITOUPYIOOUV TO TTPWTO

3unvo tou 2003 og 6An v EAAGDQ.

To ouotnua diavopng Me franchising Aeroupyei w¢ e€Ac: O franchisee
ummodeikvuel oTnv eTaipia 10 XwWpo (min:40Tu-max:180T), oTroiog agou
afiohoynBei w¢ kard@AAnAog, etomualetral ammd tov franchisor. To kardotnua
Tapadideral £TOINO yIa va AEITOUPYROEl «UE TO KAEIDI OTO XEPI» HETA atrd 2
MAveS. H TpoeToipacia repIAauBAvel apXITeKToviKa oxEdia, TTARPN eEOTTAICUO,
Mnxavoypdenon, eutropeupara kai Tpoowtriké. H MABO Accessori oToxeUE!
oTtn dnuioupyia KATaoTNNATWY O€ KABE TTOAN pE ayopaoTikr duvaun, avw Twy

30.000 kaToikwv.

H etraipia Aeitoupyei emiong 2 karaotiuara otnyv ItaAia, yia tnv otroia Exel
Béoel Tpoypappa avamrugng 120 kataoTnudtwy, HE opifovia oAoKANpwaong
10 2010.

To kbéoTog emévduaong yia Eva kardotnua (ektdg TuxOv aEpa Kai TTPOEVOIKIWY)
gival 55.800 eupw (1/2 petpnroig, vz e€6@ANON HEXPI 12 HAVEG), Evw Ta entry
fees eival 9.000 eupw ({nTolvTal KATA TTEPITTTWON Kal Eivai diatTrpayHaTteloiua
avaAdywe TNG TEPIOXAG Kal BEong TOU KATAOTMATOG) Kai Ta royalties

avépxovral oTo 3% ETTi TWV ayopwV.

To uikTd TTEPIBWpIo KEPDOUG yia Tov franchisee avépxetal oto 180% dixwg 10
®MNA. Kdabe véa rapalafry eptropeupaTtwy e§o@Aeital Tov emmdpevo prva. H
gTaipia BiaBétel kar’ emAoyr TNG T TTPOIGVTA TNG OTO KATACTNHA, EVW EQOTOV
TO ETMTPETTEI TO HEYEBOG TOU KATAOTANATOG WTTOPEI va EICAYEI KAl UTTNPETIQ

TTEQPITTOINONG VUXIWY (MEXPI ORHEPa DEV UTTAPXEI OE KAvEva KATACTNHA).

H mpdBAewn Ttou eTAcIou Tlipou ava karaoTtnua eival TrepitTou ota 176.000
eupw. H didpkeia Tou cupBoAiaiou eivar 10 xpdvia kal To CUVOAIKG KOOTOG
emévduong eivar 64.000 eupw. O xpbévog amdoBeong eivalr éEva E10¢ yia
KardoTnua ME KUKAO epyaciwv 176.000 eupw, HE TTPOUTTOBECN €EvOIKiou

mrepiTrou 1.500 eupw kai ge 1,5 utraAAfAAoug.

v TOTTIKr SiIa@nIon N eTaipia CUPPETEXE KaTd 50%.
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H eTaipia ei10ayel Ta wpoidvta TnNG ArmrokAEIOTIKA atrd Xwpeeg TG Aciag (Kupiwg
Ivdia, MaAaicia, Ivdovnoia, Kiva), evwy 10 45% TWwv TTPOIOVIWY TNG TTOU
a@opouv KAoKOA, okouPid, ECAPTTEC KAl GAAa TTapeU@epn €idn, oxedialovrai
otnv ItaAia kai karaokeudalovralr otnv Atw AvartoAr) KAtoTmv TTapayyeAiag.
(«Franchising», Okr. 2002, €idikn ékdoon e@. EEmpéc — « To eyxeipidio Tou
franchising», ékdoon KEM, éxBean franchising 2002 - Emiokeywn ornv éxGeon
n¢ ©eooaAovikng, Noe 2002 )

A 2.9. Isadora

H etaipia aviker oe ouido eraipiwv (TOTEM, FASHION PLANET) Trou
dpaoTtnpiomoieital otnv Xovdpikiy TTwAnon afecoudp HOdag edw kal 25
xpoévia. Zta afeooudp pOdag pe OIKA TNC KATAOTAMATA KAl TNV EUTTOPIKN

eTTwvupia Isadora, Aeitoupyei Aiyotepo arrd éva £10¢.

Aeitoupyei NdN TéEooepa (4) eTaIpIKA KATACTAHATA EK TWV OTTOIWV TA TPIA
onv ABriva kai 10 éva otn Oeococalovikn («shop in shop» otov
Aautrpdtrouro). To TTpwto kardotnua tng ABrvag TTou gival kai 1o TTIAOTIKO
m¢, PBpioketai oto KoAwvdki, evw etriong diaBétel «shop in shop» otov

Aautrpdtroulo kal kardoTtnua Isadora Junior trou armreuBuverar oe Taidid
HEXPI TNV EQNBEia.

H etaipia evdiaéperal va emektabei pe franchising oe 6An tnv EAAGda kai
gival avoixty oe diamrpaydateloeig epocov Tnv evliapépel n Béon ToU

karaotripartog. To 18aviké karaotnua €xel eupadov 4045 T.u.

H Trpoetoipagia Tou KaraoTAUAtog WTTOPE va yivel amd Tnv eTaipia kai va
TTapadoBei oTov franchisee «ue 10 KAEIBi 0TO XEpi» o€ didoTnua 1-2 PAVES Kal
kéoT1o¢ TepiTTou 29.000-32.000 eupw. ZTO KOOTOC OCUMTTEPIAGUBAvETAl O
eEOTTAIOHOC TOU KATAOTANATOC, O KAIMATIOUOE, UTTOAOYIOTAC KAl TTANPOPOPIaKd
ouoTnHa. AIGQOPETIKA, UTTOPEI TNV TTPOETOINACTIa Tou va avaAdapel o idlog o

franchisee BAon apxITEKTOVIKWY OxEDiwv TNG ETAIpiag.

To kOOTOC TWV APXIKWY EUTTOPEUNATWY, avépxetal TTepiTTou ota 11.700-
14.600 eupw. H eraipia ptropei yia 10 Tpwro didotnua va davelodoTroEl Tov

franchisee, o otToio¢ 8a TNV TTANPWOEI KATOTTIV CUPPWYVIag oTadiaka.
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H amobrkn Tou KaraoTtiuarog TrapakoAouBeital NAEKTPOVIKA atrd Ta KEVIPIKA
ME on line cuoTnua kai HOAIC eEaviAnBouv Ta EUTTOPEUNATA, ATTOOTEAAETAI

autéuara véa raptida.

O franchisee de CUPNETEXEI OTO KOOTOG TTPOBOAAG TTOU UAOTTOIEI N ETAIpia KAl
TTepIANaBAavel cuppeToxn o€ petToptal ayopdg, diopydvwaon diapdpwy events,

TommikA dlagruion K.q.

€ OUYKEKPIMEVEG €EOPTACTIKEG TTEPIODOUG, DIABETEl OTA KATACTANATA, KAl

TTpoidvTa TG oeipdag Nina Ricci.

Eiodyel Ta poidvra tnG Kupiwg atro xwpesg TNG Atmw AvatoArig (Xovyk Kovyk,
Ivdieg, TaiAdvdn, Kiva) kai amd xwpeg NS Eupwtng (AyyAia, TaAAia,
epuavia, loTravia). (mowroyevig épeuva ayopdg)

A 2.10. Make my day Accessories

To dikTuo NG eTaipiag Tou diaBéter Tpia (3) karaoTipara, avamTTuxenke oTn
didpkeia Tou 2002. Xuykekpihéva, €xel OUO ETAIPIKA KATAOTAHATA OTO
ENTTOPIKO KEVTPO TNG Oecoalovikng kal eIdIkKOTEPA oTny 080 TOIMIOKN Kal oTNV
036 Ayiag Zogiag (OTO KOUMATI TToU TTEPIKAEIETAI HETAEU MnNTpOoTrOAews Kal
Touokn). To TpiTo KardoTnua tng eTaipiag Ppiokeral otnv KaoTtopid kai €xel

avoigel JE dikaidxpnon.

H 18iokTnoia NG eTaipiag ektd¢ amo 1o Tapdv diktuo, diabérer kai 1o dikTUO

KATtaoTNHATwy Pe koouruara & bijoux OZZI.

H eraipia eiotrparrel dikaiwua e10d6dou, TTou eival diIaTTpayuaTeloiho avaloya
ME TNV TOTTOBETIQ TOU KATAoTAKATOS Kal diapkn dikaiwuara.

Tnv Ttapouca Ttrepiodo diarrpayparteverar mn didvoign kataoTAWATtog oTn
Qépun Oecoalovikng kar otn Adpica. Evdiagéperar yia 1 didvoign
KaraoTnuAtwy Kal O OUVOIKIEG TNG Oecoalovikng HWE EPTTOPIKNA Kivnon.

(TTOWTOYEVIS EPELVA ayopUc)
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A3. ANAAYZH NEPIBAAAONTOZ ENIXEIPHZHZ

A 3.1. Avaiuon P.E.S.T. (political, economic, social, technological)

O1 Baoikoi TTapdyovTteg TTOU Qaiveral va emmneealouv tn {ATNON OTOV KAGdO
Twv afeocoudp podag, oxeTifovral QUECA PE QUTOUG TTOU ETTNPEAJOUV Kal TN

{rTnon atov KAAdo Tn¢ évduong.

Mpokeital yia 10 d1aBéogipo e106dNUA, TIC TIHES TWV Afeooudp Ot OXEON UE
GAAQ avTaywVIOTIKA | CUKTTANPWHATIKA TTpoidvTa (1r.X. évduaon, utrdodnon), Tig
HETABOAEG TwV TAOEwvV TNG MOdag, TNV EMOXIKOTNTA KAl TO UWOG TWV
SiapnuioTikwyv damavwyv Tou kKAAdou. EmmimmAéov emrnpedletal kai ammod
KOIVWVIKG kal dnuoypa@ikd yvwpiogara Omwg eival 10 QUANO, n
aoTikotroinon, n dnuoypagikn eEENEN, n BiapBpwon Tou TTANBuouOU, n
atraocxOAnon, n avepyia K.a. (Zrariorikd deArio e€aywywyv Auy. 2002, yia Tov
kAado rng évduang, 2ovdeouos E§aywyéwv Bopegiou EAAGHOS)

Ao TNV avaAuaon TTou TTponynénke aiveral 61 Ta TTpoidvia afeocoudp uoédag,
Bpiokovtai 010 0Tddio TNG avaTrTugng Tou KUKAOU {wr¢ Toug BieBvwg Kail TTOAU
TTEPIOOOTEPO otV EAANVIKA  ayopd. YTapxel ETTOMEVWG  TTEPIBWPIO
HeyEBuvOong TNG THTAg TWv TIWARCEWY OAWV TWV ETTIXEIPHOEWVY TTOU

dpaotnpliotroiouvTal oTov KAAB0, KaBwg Kai yia eic0d0 VEWV ETTIXEIPHTEWV.

Mévo oe empépoug ayopéc OTTwG autr TnG Bpetaviag kal Twv HITA otou
edpevouv ol duo leaders Tou kKAadou dieBvwg (Claire’s stores & Accessorize)

ylia TTEPIOTOTEPO atrd pia dekaeria, ol ayopég PBpiokovial JAAOvV e apxIkn

Qaon wpihavong.

A 3.1.1. Oixovouiko mrepiffdAAov

H oikovopia tng EAAAdag ta teAeutaia xpdvia diavuel mepiodo aTabepdTtnTag
Kal avaTtugng. Zuykekpiyéva n dekaetia 1990-2000 atrotutrwvel Tn SUvauikn
NS EAANVIKAG OIKOovouiag HEaa OTO TTAQICIO TOU TTpoypPAupaTog cUYKAIoONG yIa

v évragn 1ng otnv ONE.
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H péon avg¢non tou AEIN orto didotnpa 1991-2000 eugaviletar uwnAoTepn
omnv EAAda oe oxéon Hhe 10 OUvOAo NG Eupwtraikiig ‘Evwong, e
arroTéAecua TNV augnon TG ayopaocTikig Oduvaung Twv  EAANVIKWY
VOIKOKUPIWY, ME XaunAou¢ wotdoo pubuoug ot oxéon e Tov KoIvoTIKO HECO
6po. Mévo Tnv TeAeutaia TpiETia, 0 PECOG ETAOI0G PUBUGS avarrTugng Tou AEI
NG XWpPAag, Exel EeTepacel 10 3,5% (10 1999 rav 3,4%,10 2000 rirav 4,3% kai
10 2001 ritav 4,1%).

Zradiak augnon Trapoucialel kal 1o kartd kepaAn AEN tn¢ xwpag, av kai
UTTOAEITTETAI ONUAavTiKa amrd Tov eupwtraikd yéco épo. To 2001 fArav oxedov
o10 68% TOU HECOU KOIVOTIKOU, Ot TPEXOUOEC Qyopaiec TINEG, 10oduvaua
ayopaoTikAg duvaung. Oa Tpétmel woTéoo va An@Bei uttdywn n EKTETAMEVN

TTapaoIikovouia TnN¢ xwpeag trou uttoAoyidetal oto 30% tou AET.

H ZAtnon yia Ta mpoidvra Tou kKAadou ernpedaletal akoun atrd tnv e§EAIgn Tou
deiktn TIMwv KatavaAwt. O TANBwpIopég amd 10 1995 TTapouocialel
kabodikr) TTopeia, @Bdavovra¢ 10 2001 ot0 3,2%, évavti tou 2,6% TO

TTPONYOUHEVO ETOG.

Av kal n ekéva Twv e€eligewv otnv amaoxdAnon Oa  utTopouce va
xapaktnpeioBei Oetikry, oe uwnAd emimeda efakoAlouBei va Trapapével n
avepyia oe oxéon pe 1a dedouéva tng Eupwtraikiig “Evwong, idaitepa twy

VEWV KATW Twv 25 eTWV Kal Twy yuvaikwy (10,5% 10 2001)

O1 TpoBAEYeIG yia OIKOVOUIKT) oTaBepdTnTa KAl Eunuepia Ta eTopeva xpodvia
gival BeTikég, €BIKA WETA TNV éviagn TNg Xwpea¢ pag otnv ONE v 11
lavouapiou 2001 kar Adyw Twv OECHEUCEWY TTOU GTTOPPEOUV KURIWG atrd 10
Juhowvo 2taBepdrnrag. Mpog TNV KAteubuvon auTr cuvnyopouv Kai AAAol
TTAPAYOVTEG, OTTWG n  MHeyéBuvon Ttou  OnuioupyeiTal kal  ETTET@l  TNG
diopyavwong Twv OAuNTTIGKWY aywvwy Kail o1 EiI0poéc atmd ta kovduhia Tou
KNz

EmmAéov 1a kovbuAia tou " KI.Z. pmopouv va xpnuarodorioouv Ttnv
évapén vEwv ETTEVOUTIKWY OXNHATWY, HECW TWV TTPOYPANMATWY TNS NeavikAg
kal TN luvaikeiag Emixeipnuarnkdérntag, oe duvauikoUug avBpwTTous TTou
emBupouv va &ekivijoouv tn BIKA Toug emmixeipnon. MNMapdAAnAa cuvexilovral

Kai Ta Tpoypduudara tou OAEA yia Toug VEOUG ETTIXEIPNMATIEC KAl TTOAAEG
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AAAEG XpNHATOBOTIKEG EUKAIPIEG TTOU QVAUEVOUV AQVAOUXOUC avBpuwTTous va Tig

adpdgouv.

Téhog, n T1aon vyia Odnuioupyia HEYAAWV OIKOVOUIKWY EUTIOPIKWV
OXNUATWy TTOoU Kuplapxei ta TeAeutaia xpdévia otnv eAANVIK ayopd kai n
ggamAwon rTou franchising w¢ pEBodo BIABEONG TWYV TTPOIOVTWY, EUVOEI TNV
avamrtugn  HeEYGAwv  OIkTUWV  NIGVIKAG  TTWANONG,  ammoduvapwvovTag
TQUTOXPOVA Ta MHEMOVWHEVA MiIKpopayala Trou  avoiyouv  KaBnuepiva.
(European Economy, Reports & Studies, 2002 - «Ol NOMO! THZ
EANAAAZ», 2002)

A 3.1.2. TToAimiké mepif3dAAov

H trapouca TmOAITIK KQTtdoTtaon otn xwpa pag, omwe opiletal amd tnv
TTPOedPEUSHEVN KOIVOBOUAEUTIKR dnuokparTia, o€ CuviuaouO WE TN CUNKETOXN
NG EANGBag otnv ONE, dnuioupyei kal eyyudral TN AeiToupyia Wiag eviaiag kai
MEYAANG, avTaywvIoTIKNG ayopdg, OTTou Ol ETTIXEIPAOEIC KAl O KATavVaAWTEG

METaKIVoUvTal Kal cuvahAaooovTal eEAeUBepa.

Qot1do0 TTPETTEI va TOVIOTEI OTI N ATTOUCIa CUVOPIAKWY QPaypwy aTnv ayopd,
dnuioupyei aAhou €idoug euTrodia, TrOIOTIKWY TrPOdIAYPAPWY Kal EVIOVOU
Bi1EBvoug avraywviouou, Ta oTroia SIoYyKWVYOoUV TNV euBUvN TWV ETTIXEIPHOEWY
évavtl TG ayopdg, eav BéAouv va emPBiwoouv kai va diakpliBouv aTtn véa

BIEBV] OIKOVOUIKR akNvn.

A 3.1.3. Nouixé mepifaAiov

To Beopikd trAqicio trou diETrel Tnv guTropia agecoudp Podag, de dnuioupyei
KATTOIEG 1BIQITEPEG UTTOXPEWOEIG [ TTEPIOPICHOUC TTEPAV TWV YEVIKWY TTOU
BiEtrouv 10 NlavepTtropro otnv EAAGSa. Egetalovrag duweg 10 Beouikd TTAQiolo
ot oxéon pE TN PEBOBO NG Sikaidxpnong Ttrou digpeuvartal wg HEBodog
avaTrtugng Tou BIKTUOU AIQVIKIAG TWV TTEQITOOTEPWY ETTIXEIPACEWY TOU KAGSOU,
kaBwg kai Tng ABIT Accessories, @aivetal 011 oI TeEAeuTaiec alayég evdéxeral

va eTTNEEAJOUV ONUAVTIKA TN Afyn amo@acewy.
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Méxpl Trpéo@ara pia ouuBaon franchising di€rovrav amd Tov Kavoviopd
(E.O.K) 4087/88. Ard 1.1.2000 1éBnke o€ 10XU O véog Kavoviopog (EK)
2790/1999 ¢ Emrtpotmng, WME TOV OTOIO QvTIKATaoTddnkav o1 TPEIG
TTponyouuevol  Kavoviopoi  (atmmokAeioTikAg  Siavourig,  QTTOKAEIOTIKIAG
TpouriBeiag kai franchising). O véog Kavoviopdg Opadikng AtraAAayng yia Tig
«KAOEeTEC OUMQWViEC», OTIC oTroie¢ ouykatahéyetrar kai 10 franchising,
dnuioupyei opiopéva véa dedopéva OTnV QvTIMETWTTION Tou Beopou atd TN
okommd tou Aikaiou Tou EAeUBepou Avraywviopou, 1600 Ot eupwtraikd 600

Kal 0€ EAANVIKS eTTiTTEDO.

EmmAéov, o Zuvdeopog Franchise EAAABag, wrigioe kal €0ece o€ 10XU TO
1999 Ttov Kwdika Acovtoloyiag yia 10 franchising. Z1déxo¢ TtoUu €ival n
KaroxUpwaon Kai TTpooTtacia Tou UuTTowr@iou AATITA Katd 10 OTAdio Twv
diatrpayuateloewy yia Tnv €vragn Toug oto diktuo franchising tou 3TN,
AigukpiviCetal 611 dev atrotelei vépo Tou kpatoug. (A. Kwordkng, «Franchising

Nouikn & Emixeipnuarikn Aidoraon», 2002)

A 3.1.4. TexvoAoyiko6 mepifaAAov

H aApatwdng e€ENEN TNC TEXVOAOYIAg Twv TTANPOPOPIAKWY CUCTNUATWY TTOU
EEUTTNPETOUV TIC KABNUEPIVEC ETTIXEIPNMATIKEC TTPAKTIKES, (MNXavoypa@ika
ouaTAHara), TTapéXouv OTIG CUYXPOVEG ETTIXEIPAOEIS TN duvardtnta akpiBeiag
KAl CUVETTEIAS OTN yvwaon Kal BonBouv otn ANwn onuavTikwy amo@dcewy. Me
Ta Ouyxpova TTANPOYPOPIaKA CUuCTAMATa JTTOPEl  Mia  emixeipnon va
TTApakoAouBei avd Taoca OTydr TO aTeBeua Twv EUTTOPEUNATWY, TIG
TTwAACEIG, TO cash flow, tnv €EutnEETNOn Twv TTEAATWY, TNV ACPAAEIQ

atrdéppnTWV OTOIXEIWY atrd un eEouciodoTnuéva AToua K.a

H mapamdavw TTAnpo@dépnon yiveralr 1I8iaitepa KpioIdn Kai amapaitntn o€
SikTua franchising 61Tou Ta onueia TTwANONG eival TTOAAG, o1 duvaTéTNTES TWV
OUVEPYQTWV TTOAUTTOIKIAEG, N aTmmAGTNTa Kal n OMOIoHop@ia oTn AciToupyia
UTTOXPEWTIKN, N avdaykn yia owoTr TTAnpo@dpnon emRERANUEVN Kal N

aoPAAEIa TwV ETTIXEIPNOIAKWY BEBOUEVWYV Kal TTANPOQOPIWY aTrapaitnTn.

H eE€AiEn Twv TTANpoPopIakwy cucTnUdTwyY CrHEPA, TTApPEXEl Wia dpiotn

duvatoTnNTa CUVTOVIOHOU aKOUN Kal ETTIXEIPNHATIKWY YIYAVTWY.
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A 3.1.5. Koivwviko mmoAimiorik6 mepifdAAov

Egeralovrag 1o kovwvikd Kal TTONITIOTIKO TTEPIBAANOV TNS EAANVIKAC KOIVWwViag
Kal TNV €TTidpacn Tou aokel oTa karavaAwTika TTpdTuTTa TToU SIAHOPPWVOVTaI
ota €idn évduong kair uttddnong kal kat' eméKTaon ora afecoudp uoGdag,
diatmoTWVETAl OTI TTOAAEC €ival o1 ETIPPOEC: Anuoypa@iKES Kal Kovwvikég (To
QUANO, 0 TéTTOC DiapoviAg kKal dpacTtnpIdTnTac, n Kovwvikn 8éon, n nAikia, o
1p01TO¢ Jwnig, N diIapBpwaon Tou TANBuopoU, N aracxOAnaon, N avepyia K.a.)
aAAd kal TToAImioTikéG TTou cuvdEovTal JE TNV KOUATOUPA Kai TIG TTapadooelg

EvOg Aaou.

Eidikotepa Ta amroteAéopara mpoopatng épeuvag (Self Service, lodv. 2002
«KaravaAwon «kar karavaAwrika mporurra ornv EAAGda  1970-2000, X.

21000p0¢ - H. Mavrloupéac, MNavemioriuio MNeipaia) katedeigav O

O 161r0¢ dirapoviig, eival Baoikd¢ TTapdyovtag, Kabwe Ta VOIKOKUPIG TTou
gival eykateoTnUéva o€ aoTikEG TTEPIOXEC darravouv ot €idn Evduong kal
utrddnong TTavw atd 10 HECO OPO TNG XWPAC, HE TTPWTN OTNV Katdragn tnv
TTEPIPEPEIQ TNG TTPWTEUOUCAS Kal OEUTEPO TO TTOAEODOMIKO CUYKPOTNHA TNG

Oeooalovikng.

To HoppwTikd eTriTrEdO Ot OXEON HME TO £TAyyYEAHa TOU UTTEUBUVOU TOU
VOIKOKUpPIOU, aTToTeEAEl €TTioNg PBAcIkd KPITipio KaBopiouoUu Tou UYous TNG
OUyKeKpIhEvng datrdvng, kaBwg ol AleuBivovTteg TUuBoUAOl Kal Ta AvwTara
AiloiknTika ZTeAéxn, akoAhouBouuevol amd Toug ETMIOTAUOVEG Kal  TOUC
EAeUBepoug EtrayyeAuarieg, £odevouv Ta TTEQIOCOTEPA yia TNV €vduon Kal

utrddnon Toug. AvaAoya upnAd eivar QUOIKA Kal Ta EI008AMaATa Toug.

Emiong n nAikia atroteAei onuavtikd TPoodIopIoTIKO TTapdyovta, Kabwe 10

€UPOG NAIKIWY 35-44 eTwv, datravd Ta TEPICTOTEPA XPrHATA OE AuTd Ta €idN.

H e€rjynon yia Toug TTPonNyoUHEVOUG TTAPAYOVTEG, CUVDEETAI HE TO YEYOVOC OTI
Ta dToMa O€ QUTEG TIC NAIKiEC kal Ta emmayyéAuara éxouv «dnuioupynOei»
OIKOVOMIKA KAl KOIVWVIKA Kal eTTopévwg datravouv avdhoya 1ood yia v

KOIVWVIKF TOUG TTPOROAN, TTou TTEPIAQUBAVEI KAl TO VTUCIUO TOUG.
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H karavaAwTiky CUNTTEPIPOPA yia ateocoudp uodag, eTnpedaleral oe HEYAAO
BaBud amd tnv emoXIKOTNTA, I1IBIAITEPA OE EOPTAOTIKEG TTEPIOdOUG. EXE
mapatnenBei 611 0 peyaAUTepo¢ Oykog Twv TTwWANoewv otnv EAAGdaq,
TTpayuarotroleital Tnv TePiodo TTOU TTPONYEITAlI TwV XPIOTOUYEVVWY KAl TOU
Ndoxa kabw¢ kai Toug KAAOKAIPIVOUG MAveG, EIBIKA OTIC TTEPIGOOUG
EKTTTWOEWY KAl TTPOCPOPWV. ATo orarioTika oToixeia T1ng Claire’s
Accessories diamoTwinke 611 0 PEyYAAUTEPOG OYKOG TWV TTWANCEWV TNG
ETQIPIAC, TTPAYHATOTTOIEITAI KATA TOUG WVEG EvapEng TNG OXOAIKAG XPOoVIAS Kai

Kata TNV TTEPIODO TWV XPIOTOUYEVVWVY.

O1 powdNTIKEG EVEPYEIEG KAl KUPIWG N dlapApIion wg HECO yia TNV
IOXUPOTTOINON TOU EHTTOPIKOU ONHATOC TNG ETaipiag, emdpd erriong
OoNMAavTIKA OTIC KATavaAwTIKEG ayopEC Twv ageagoudp. ATTd peAETEG TTOU Eyivav
oTov kKAddo tn¢ évduong, SiamoTwonke BETIK) UOXETION KETAgU TNG augnong
Twv SIAPNMICTIKWY dATTaviov TWV ETAIPILLY KAl TNG AUENONG TWV TTWANCEWY
Tou¢ (MeAérn IOBE, 2001, « O kAddog évduong — urrddnong»)

EmmAéov ta TteAeutaia xpdvia Traparnpeital pia oTpo@n Tou KAatavaAwTr
OTO EMWVUHO EvBupa TTOU OuvdEeTal WE TNV AvAYKN TOU KATAvaAwTh yia
KoIvwVIK TPoROAR kai kartagiwan. Ytroloyiletal 611 ofjuepa n ayopd Tou
ETTWVUHOU evOUNATOG KUMaivetal o€ TToooaTtd 25-30% pe cagug augnrikég

TACEIC.

To yeyovoc autd onuaivel 0Tl TIG TTEPICCOTEPEG POPEC Ol KATAVAAWTEG Eival
diateBeinévol va darravAoouv éva onuavtikd pEpog atmd 1o diaBéoiuo
€1l000NUa TOUG WE OKOTTO TNV ayopd ETTWVUMWY TTPOIdvIwY Ta OTToia
xapakrtnpeifovial amdé uywnAd Babud avayvwpions (brand awareness). Autd
OUVETTAYETAl OTI O KATavaAwTéG Ba CUPTTANPWOOUY TO VTUCIMO TOUG, ME TQ
avaloya afeocoudp upoOdag TTOU TTPOCPEPOUV TO TEAIKO @IvipiIoua kai Tnv
aiobnon Tou 181aitepou OTUA oTnV euavion. (MeAérn 1.0.B.E. 2002, «E&eAikeic
ka1 [NpoBAéweis TNS ISIwTIKNS KaravaAwaons arnv EAAGSa» )
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A 3.2. AvaAuon SW.O.T

Mapakdrw Tapoudidlovrar o Auvdpeig (strengths) kai o1  Aduvauieg
(weaknesses), kaBwg¢ kai o Eukaipieg (opportunities) kai o1 ATreINéG (threats)
TTou oxeTifovral e TNV avamTuén Siktuou Alavikhig TwAnong afecoudp
HOdag, pe Tn péEBodo TG Bikaidxpnong (franchising) («To eyxeipidio Tou
Franchising, KEM ABriva 2001, ékBeon franchising»)

A 3.2.1. Auvaueig

o Apaoctnpiomoinon tou OIkTUOU OTO OTAdIo avamTtugng Tou kKAAdou

ageooudp podag
o EUkoAn atrodoxn vEwv TTpoidvTwy atro Ta veavikd target group
o [poidv vEo TTOU €ival OTNV TTPWTN YPAMMN TN HOBAg

o Taxeia avamrugn, xPNOIMOTTOIWVTAG TIOPOUG Kal  MHECA  TPITwyY

guvepyaTwyv — dIKalodoxwyv

o Taxeia dnuioupyia EPTTOPIKOU OAUATOC UWNANG avayvwpIicIHOTNTAg

(brand awareness)

o Aioiknon Twv karaoTnudatwy Tou OIKTUOU aTTd managers, ol OTroiol
apou €Exouv emrevduoel o1 o,  xapaktnpifoviar amd  uWnAA

TTapakivnon

o O franchisee ouvABwg eival ATONO TNG TOTTIKAG KOIVWwviag Kal oxl o
TOTKOG  avriiTpdowTtrog  evog  ampdowTtou  opyaviopoUu.  Eival
TTAPATNPNHEVO OTI Ol TOTTIKEG KOIVWVIEG auvnBwg oTnpiouv Toug BIKoUug

TOUG avBpwTToug

o Mapoxr) autdvopng ETTayyEAMATIKNG OXEONG Kal IKavoTroinon Tng
avaykng tou dikaiodoxou yia 1o aioBnua Tou eAeUBepou eTTayyeAuaria

o Ze éva franchised kat@oTnua, o1 «AyVWOTEG ATTWAEIECY Eival onUavTiKa
XAUNAOTEPEG. To  HEYAAUTEPO TTOCOOTO  «AYVWOTWY  GTTWAEIWV»
opeilovrar ouvABwg ot KAOTTEC TOU UTTAAANAIKOU  TTPOCWITIKOU,

QaIvOUEVO augnuévo o€ HEYAAEC aTTPOCWTTES ETTIXEIPNOEIC.
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(0]

H extraideuon TOU TTPOCWITIKOU Eival TTIO QATTOTEAECHATIKNA, KABw¢ O
ekTTaIdeudpEVOC eival Kata kupto Adyo o franchisee, o oTToiog éxel NON
TTPOTTANPWOEI TNV EKTTAIBEUOT) TOU PE TO BiIKAiWHA €1I00D50U Kal yVWPIlEl

TTOC0 ONEAVTIKA Eival yia TNV ETTITUXIG TNG ETTEVOUONG TOU

210 ouotnua franchise, o1 ox€oelg PETAEU UTTAAANAIKOU TTPOCWTTIKOU
kai dioiknong ival mo aueceg. H dieubuvon TTpocwTrikou gival o idiog o

franchisee

loxupd kKovBUAI yia DIa@nMICTIKES KAl TTPOWBNTIKEC EVEPYEIEC, TO OTTOIO

OUYKEVTPWVETAI aTTd TN CUUHETOXN OAWV

Emiteu§n oikovopiwy KkAigakag, OTTwG KAAUTEPEG OCUPQPWVIEG HME

TTPOMNBEUTEC KQI CUVEPYATEG

Mapox vwnAwyv TTEPIBWPIWY KEPDOUG Kal TTPWTOTUTTOU TTPOIGVTOC,
OTNV TTEPITITWON TToU oI MaliKEC ayopéC yivovtal atrd TPITEC XWPEG,

Kupiwg AtTw AvatoAn

XaunAOTEPO  ETIXEIPNMATIKO PIOKO  yIa TN HKNTPIKA  €TAIpia KAl

MeyaAUTepn SiacTropd Tou aToug BiIKalodoxoug

EmAekTikry 81IG6Be0n TNG yvwong kai EUTTEIPIAg TOU SIKAIOTTAPOXOU OTTWG

TEPIypAPeTal oTa eyxEIPIdIa AeITOUpYiag

Alaudépowon NG aiIoBNTIKAG Kal TUTTOTTOINON TWV KATACTANATWY ME

TTOpOoUG Tou Bikaioddxou

Aiapéppwon kal emROAR Twv KATEUBUVOEWY TOU BIKAIOTTAPOXOU OEF
Béuatra dioiknong, avBpwtrivwy  TTOpwyv, TTPONNBEIWY, TOTTIKWV
TPOWONTIKWY EVEPYEIWV K.  HECW TNG TTAPOXAS TTPOYPANHATWY

ektraideuong

A 3.2.2. Aduvapisg

o}

Yotépnon dnuioupyiag kevipikAg UTTodOUS oe oxéon ME TO HéyeBog
ToU BIKTUOU, AOYW TNG Taxeiag avdamtugng

AuokoAia eAéyxou TOu DIKTUOU Kal  EMQAVION  AEITOUPYIKWV

TTPORANHATWY ASyw TNG Taxeiag avaTTugng
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O

AuokoAia eAéyxou r/kal evOeEXOUEVOI TTEPIOPICHOI  QvATITUENG O€
TTEPITTTWOEIC OTToU €xOouv D0BEi area licenses n/kalr €xouv ouva@Bei

OTPATNYIKEG CUHHAXIESG, ME OKOTTO TNV aPXIKA TaxutnTa oTnV avdamTuén
MpoBARuara kai evdoliaouoi amd 10 SiKTUO OE TTEPITITWOEIC OTTOU N
HNTPIKA ETAIpia CUVEPYAZETAl ETOXIKA HE TRITOUG

Evdexouevo peiwong tng duvardtnrag TepaiTEpw ETTEKTAONG, Adyw
a1rédoong ATroKAEICTIKOTNTAG TTEPIOXAS

Evdexopevo diapaptupiag Twv dikaioddxwyv amd un amodoxn Kai

CUN@WVIa aTn YKAKA TwV TTPOIGVTWY

A 3.2.3. Eukaipisg

O

H ouyxpovn T1don TtOU KataQvaAWwTr €ivali n OTPOPrRy TOU TIPOS TO
ETTWVUHO VTUCIMO, YEYOVOC TTOU EVIOXUEI YEVIKA TNV ayopd afecoudp

HOBag, TTou OAOKANPWVEI Eva KOPWO Kal Qivo VTUCIHO.

Anpioupyia  opddwv  epyaciag amd TN Ouvévwon TNG  KOIVAG
TTPOOTTABEIAC OAWVY TWV EUTTAEKOUEVWV

IBdavikiy  opydvwon  yia  TmapakoAouBnon  TnN¢  ayopdg  Kai

atroteAecparikou feedback TTANPOPOPILY TTPOC TA KEVTPA ATTOPATEWY
EuéAikTn ka1 eEAeUBepN LoPQN cuvepyaaiag kai dioiknong

Auvardtnra agiomoinong TNG EUTTEIPIAS Kal TOU UPICTANEVOU SIKTUOU yia
dnuioupyia VEwv CUHTTANPWHATIKWY BIKTUWV R/KAl TOV EUTTAOUTIONO

TNG YKANAG TWV TTPOIOVTWY KAl TWV UTTNPECIWV

A 3.2.4. ArreiAég

O

MeydAog apiBuog aviaywvioTIKwy HETAEU Toug aAucidwv AIaviKAg

TTwAnong, Adyw tnG eukoAiag eicGdou aTov kKAado

AidBeon ageooudp pédag amrd karaotripara Evduong Tou TTpoaTTadouy

va TTPOCPEPOUV OAOKANPWHEVO VTUCIUO OTOV KATAVAAWTH
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o MBavérnta va eypavioTolv aduvapie¢ CUPHOPPWONG HE TIG KEVTPIKESG
TTONITIKEG KQI KATEUBUVOEIG, apou 0 KABe manager (d1kaoddxog) Bewpei
TOv €autd TOU Kal E€ival, w¢ avegdpTnTo ETTIXEIPNMATIO  (TT.X.

aVOUOIONOPYIa aTNV aIoBNTIKN TWV KATaoTNUATWV)

o MBavétnTa va pewbei n aglomarTia kar 1o KUpog Tou BIKTUOU aTrd

MEMOVWHEVEC TTEPITITWOEIG «KAKWYV» OIKaI0OOXWV

o MBavétnta yia «amoAwAdTa» péEAN Tou OIKTUOU, TA OTToIa ICWG
TTIOTEWOUV  TTEPICTOTEPO  OTOV  EQUTO  TOUC Kal  BeAfjoouv  va
diapopoTroinBouv atd TIC KEVTPIKEC KATEUBUVOEIG, QTTOXWPWVTAC aTTo

10 BiKTUO

o MBavértnra dnuioupyiac abéuitou aviaywviopdou Hetagu dikaiodoxou

kai dIKaIoTTapoxou

A4. 2YMMNEPAZMATA

Omwg eavnke arrd tnv TTapouciaon kar avaluon Tng ayopdg Twyv ageooudp
HOBag, ot TTaveAAadikd kal BieBvéC etTiTTedo, 0 KAGDOG BpPioKETAl CAPUWC OTO
oTadlo TNG avamTugng, ME auinmikéG TAoEIC TNG ZNTNONG aAAd kal NG

TTPOCPOPAG, OTA ANECWGS ETTOPEVA XPOVIA.

To WAKPOOIKOVOUIKA WEYEDBN Kal oI GAAOI TTapAyOVTEC TTOU ETTNPEAJOUV TNV
ayopd Kai TIC ATTOPATEIS TWV ETTEVOUTWY Kal Twv KAaTavaAwTwy, Omwes autd
Tapoucidotnkav diaxpovika kal avaAuBnkav pe tnv PEST Analysis, eivai
BeTIKA. To 0IKOVOUIKO TTEPIBAAAOV eival OTABEPA avaTTTUCTOHEVO Kal Eyyudral
TNV UyIr avamrtugn 1ng ayopag.

H otaBepry mOAITIK kardotraon OTn Xwpea Mag, o€ ouvduaopd JE TN
ouppetoxr TG otnv ONE, eival deiktng acpaieiag kar otabepdtnTag yia Tig
véeg emmevduoelg. To vouikd TepiBaAdov Otrwg autd opioBeteital atmd TIg
aTmoPACEIG KAl TOUG Kavoviopoug NG Eupwrraikng ‘Evwong, eival eukpivég kal
QVOHEVOUEVO, EVW TO TEXVOAOYIKO TTEPIBAAAOV TTaPOUCIAETAl TTIO PEUCTO,

ANoyw NG aApatwdoug €EEANENG TNG TTANPOYPOPIKAG. QOTOCO, O VEES
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duvartdtnTEC TNG TTANPOPOPIKNAS EQPOTOV agloTToinBouv KataAANAQ, UTTopouyY va

UTTOOTNPIEOUV aKOMA KAl ETTIXEIPNMATIKOUG KOAOGTOUG.

TENOC TQ KOIVWVIKA KAl SNUOYPAPIKG XAPAKTNPIOTIKA TNG EAANVIKAG Kolvwviag,
UTTOKPUTITOUV TTAvTa éva pioko, oto Babud trou de AaupBavovrar uttdyn o
Ayn arropdcewyv Tou EmIxelpnuaria. Emedr) dpwe utrdpxouv ETTAPKr Kal
eTeEEpYQONéva  OTATIOTIKA OTOIXEIQ, EekTIMATAl 6T Qutd  MITOPOUV  va
aglotroinBouv yia Tnv armoTuTTwon TWV KaTavaAwTIKWY TTPOTUTTWY, UE OKOTTO

TNV TTPOCEAKUCN TOU TEAIKOU KATAvaAwWTH.

Ao ™ SWOT Analysis, yia tnv avamrugn diktuou AiavikAg TTwAnong
ageooudp pOdag pe TN HEBODBO TNG dikaidxpnong (franchising), Tpoékuywav
TEPIOOOTEPEC KAl ONMAVTIKEC OUVAMEIC OTNV EVOOETTIXEIPNOIAKT] avaTTTuEn,
évavt Twv aduvapiwy. Kupieg duvaueig eival n taxeia avamtugn tou dikTuou
ME TTOPOUC TPITWYV KAl W¢ €K TOUTOU N Taxeia dnuioupyia EPTTOPIKOU OAUATOG

uwnAAS avayvwoigdtnrac.

Ooov agpopd OTIC eUKaIpiEG Kal QTTEIAEG, TTEPITTOU 1I000TABMICOVTAl, WE TIG
aTTeINéEG va UTTEPTEPOUV EAAPPWG, AOYyW Twv augnuévwy KivOUuvwy TTou
Trapoucialovral ora diktua dikaidxpnong, yia atmreibapxia f kar autovounon

KATToIWwV JIKaIodoxwv.

Evdeiktikd 1tng avamrtugng tou kAAadou, eivar to yeyovog OTI amd TNV
TTPWTOYEVN Kai SEUTEPOYEVN Epeuva TTou DIEVEPYNBNKE yia Tnv TTopEia Twyv duo
peyahuTepwyv B1eBvwg BiIkTUwyv Tou KAAdou (Accessorize kai Claires), gaiveral
n TPOBEON TOUG yia KATA TTPOTEQAIOTNTA AVATTTUEN TNG EUPWTTAIKAG, aAAA Kal
NG EAANVIKAG ayopdag.

TENOG, N avAAuon TOU QvTaywVIOUOU, PAVEPWVEI uYnAr Eviaon £C0wTEPIKOU
duecou avtaywviopou, dnAhadry oe emimedo dikTUWY EPTTOPIQC ageooudp
podag, TTou avarTuooovTal Kupiwg He dikaidxpnon. Méxpr Tnv oAOKArpwon
NG epyaciag, karaypaenkav traveAAadikd, oktw (8) diktua trou diaBétouv

atd 3 péxpl 26 kKaTaoTAKATA.

Ta kUpla onueia TTOU ETTICNMAivovTal OTOV AvTaywviouo kal emRAAAeTal va
HeAeTNBoUV atrd Tnv ABIT Accessories, kaBwg odnyouv Ot «avTayWwVIOTIKEG

duvapeigy, eival
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e H rTaxeia avdmrugn Ttou OIKTUOU KATAOTAMATWY  QVTAYWVIOTIKWY

ETTIXEIPNOEWV

o O ameuBeiag PAdIKEG EICAYWYEG TWV TTPOIOVTWY, UE TTPOEAEUOT KUPIWG
TG XWPES TNG AW AvartoAfg, TOMNTIKA Trou egao@aAilel @Bnvo
KOOTOAGYIO KAl TTPWTOTUTTIA TTPOIOVTWY

e  Ta xaunAd gutrddia e106d0uU VEWY avTaywvioTwy, KaBwg¢ dev atraiTouvral

1D1aiTEPa UWPNAEC apxIkEG ETTEVOUOEIG KEPAAQiou

270 ETTONEVO KEQAAQIO Ba TTAPOUCIACTEI N TTAPOUCA ETTIXEIPNTIAKN KATAOTACN

NG ABI™ Accessories kal Ba yivel TTpooTradela ToToB8ETNONG TNG OTNV ayopad.
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KE®AAAIO B.
NAPOYZA ENIXEIPHZIAKH KATAZTAZH

Mpokeipévou va diapuhaxBei To emixeipNUaTkKG ardppPNnTO Kal TTapdAAnAa va
TTAPOUCIACTEI N TTapouca ETTIXEIPNOCIAKN Kartdaotaon Ttn¢ egetalduevng
gTaipiag, dev ava@EéPETAl N TTPAYHATIKA TNG ETTWVUIA, aAAG pia @avtaoTikr, n
«ABI" Accessories». ETriong, 6mrou Ba émperre va avagépovrar 1a ovouara

Twyv TTOAEwv &TTOU AEITOUPYOUV KATAOTAMATA TNG ETAIPIAG, avagEpovTal Tuxaia
ypapuara tnG aA@aBiTou.

TéNog, emonuaivetal 611 OAQ TQ COTOIXEI@ TTOU APOPOUV OTNV ETTIXEIPNOIAKN
kardoraon ¢ ABIT Accessories, Tpoékuwav ammrd OUVEVTEUEEIC HE TN

Aloiknon Tng eTaipiag.

B1. MPO®IA ETAIPIAZ

H ABI Accessories 15p0u0nke Tov lavoudpio Tou 2001 otnv TOAN Q, pETa
atrd exTeTauévn épeuva NG EupwtraikAg ayopdg 1Tou KATEDEIEE TV HEYAAN
amnxnon Twv agecoudp HOdag Kal Twy TTAPETTONEVWY TNG EvOUONG TTPOIGVTWY

oTIG XWpPES TNS E.E.

Omrwg 1a EPICCOTEPA VEOEICEPXONEVA OTNnV ayopd Trpoidvra, €101 kal Ta
ageooudp pOBAG, €kavav TIC TTPWTEC KIVIOEIC Toug oTtnv ABrva HE Tnv
AEITOUPYIQ TWV OXETIKWY KATAOTNHATWY KAl apyOGTEPA ETTEKTABNKAV KAl oTNV

Oecoalovikn.

H tpwretouca Adyw peyAAng TANBuOUIaKAG OCUuykKEVTpWONG aAAd Kal
HEYaAAUTEPNG TTPOCHAWONG TOU KOIVOU aTn uoda atmmoTéAECE TNV aPETNPIa TOU
kKAGOou. TapdAAnAa OGuwg Trpoltmpxav  karactiuara €vduong Kai
TTOAUKATACTANATA Ta OTToia €ixav AdN eviAgel oTnV YKANA TWV TTPOIOVTWY TOUG
Ta afecoudp MOGdag, OTn @IAoCOgia va TTPoo@épouv OTOV TEAATN éva

«OAOKANPWHEVO VTUCIUO».

H ABIT Accessories Oiéyvwoe amd Ttnv apxfi v kaBoAkétnta 1ng

XPNOTIKOTNTAG TwV TIPOIOVIWY QUTWV Kal atmo@doice va EEKIVAOEl TNV
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avamTtugl NG amd TOAEIC TNG TIEPIPEPEIAG, OTIG OTI0IEG DeEV  UTTNPXE
dpaoTtnpiotroinon ammo AGAAEG avTaywvioTIKEG ahucideg karaotnuatwyv. Ol
ETTAPXIOKEG AYOPEG, ATTOTEAECAV TNV APETNPIA yia TNV avaTmtugn tng aiucidag
KATaoTNHATWYV TNG Kal EdeiEav 181aitepn TTPOCAPHOCTIKOTNTA OTIG ETTITAYEG TNG

HOdag aAAG kal HEYAAN EYTTIOTOCUVN OTA TTPOIOVTA TNG ETAIPIAG.

To wpwTo karaoTnua gexivnoe otnv wOAN A tov Atrpihio 2001, To deUTEPO
otnv woAn B tov louvio kai 10 TpiTo otnv MOAN N Tov OkTwRpio Tou 1Biou

£TOUG.

EmimAéov, n etaipia Aeiroupynoe evidg Ttou a' e€aurjvou Tou 2002 yia
dokipaoT ik TEPiodo 4 pnvwyv, kataoTnua pe TN pEBodo Tou franchising
otnv OAN A. H cuykekpilévn ouvepyacoia de ouveXioTnke, Adyw W didBeong
TOU utTown@iou ANTITN va CUPHOPQWOEl ot BACIKEG ApxEG AeiToupyiag Tng

gTaipiag.

B2. ®INOZOO®IA ETAIPIAZ

Ikomwog NG ABIT Accessories €ival n eicaywyr Kal gdtropia kdBe €idoug
ageooudp KGdag, otnv EAANVIKA ayopad Kal 1O eEWTEPIKS, HECW IBIWV CNHEIWY
TTwANoNG (SIKTUOU KATAOTNHATWY) 1 ME EKXWPNON TNG TEXVOYVWOIAc WE TN
HEBOBO franchising kai evOeXOMEVWE N TTpowdBNon TWV TTWAACEWV HECW

diadikTuou (Internet)

Emixeipnpankni amwooToAn NG £TaIpia¢ oTo TTAQICIO £vOC avVATTTUGOOHEVOU
Kal avTaywvioTikoUu kAadou OTTwg €ival n gutropia Twv ageooudp Hodag, eival
n avamwrugn evog uyioug, Kepdoopou kal Biwoigov oTo Xpovo dikTuoUu
Aiavikig TwAnong, mou Ba evbuvauwoel Tn BEon TNG eTaipiag aTnv ayopd

Kal 8a au§roel To PEPIDIO TNG OTNV TTITA TWV TTWANRCEWY TOU KAGdou.

210 TTAQioI0 QuTO TTPWTAPXIKOG OTOXOG, Eival n KaTagiwaon NG ETTwvuliag oe
OAeg TIG TTOAEIC TTOU AeITOupyoUv KATAOTAMATA TNG £TAIPIAC KAl N ETTEKTAON
Tou¢ o€ TTaveAAadiko eTTiTredo, KABWCS kai N dnuioupyia Kal CUVEXNG avaTrTuén
Sleupupévng Baong ToTwy TTeEAaTwy. ATTapaitntn TpoutdBeon tou BETel N

gtaipia yia Tn dSnuioupyia MOTWV KatavaAwTwy, gival n oikodounon oxécewy
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euTIOTOOUVNG Kal aglomioTiac o€ BAaBog xpdvou, pyéca amd v diacPalion

EVOG 0TaBepOoU eMITTEDOU TTOIOTNTAC TWV TTPOIGVTWY KAl UTTNPETIWY

Opapa ¢ cival n dnuioupyia avayvwpioigou EUTTOPIKOU OVONATOG
(brand name & brand awareness), Tou Ba Tnv KATQAOTACEl METAEU Twv

NYETIKWY ETTIXEIPROEWV (leaders) Tou kKAGdou, otnv EAANVIKF ayopd.

B3. MPOIONTA

H ykdua Ttwv Tmpoidviwyv TG etaipiag  TepIAAuBAvEl  Kupiwg
weudokoopnuara (faux bijoux) kai aonuévia KOOMAMATA, TOAVTEG,
TTOPTOPOANIG, JUWVEG, KATTEAQ, OKOUQIA, YAvTia, KaOKOA, e0ApPTTEG, HavTAAIQ,
ageooudp paMAiwy, diakoounTika Aaven kai Trouttoula kai Sidgopa dAAAa
ETTOXIKA €idN HOBag(TT.x. TTAPES KAl TTAVTOPAEG HE XAVOPEG TO KaAoKaipl n

ID1QITEPN YKAUQ O KAATOEG TO XEIMWVA).

Ta mpoidvta TnG eTaIpiag dlakivouvTal aTrOKAEIOTIKG HEXPI ONUEpPA, Héoa

amoé Ta KATAOTAHHATA TNG ETAIPIAG, HE TO EUTTOPIKG onjpa ABIT Accessories.

MNepittou kGBe BUo eRdopadeg umrdpyxouv véeg TrapalaBéc amd 10

e€WTEPIKO OI OTTOIEC AETA TTPOWBOUVTAI OTA KATAGTAKHATA.

H emAoyn Twv mpoidvTwy, yiverar BAon Twyv teAeuTaiwy dieBvoy TACEWY
¢ H6dag TTou TTapakoAouBouvtal atrd oXedIACTH — EEWTEPIKO CUVEPYATN TNG
etaipiag, kabBwg kal ammd Alebveig EkBEoeic Modag oTov kKAGdo £vBuong Kai
ageooudp pOdag, ToU ETTIOKETTTOVTIAI O YTTeUBuvol TrpounBeiwv tng ABI

Accessories.

H mpounifeia Twv wpoidvTwy yivetar ye atreuBeiag eicaywyég Kupiwg atrd
xwpe¢ NG Eupwtaikic Evwong, (AyyAia, Italia, lomavia, leppavia kai
kKaAUTTTouv 10 90% Twv TIPOIGVIWY) Kal AlyoTEPO amd xwpeeg TNG ATTW
AvatoAn¢ (PINTTTTiVEG, XovyK KOvyk).

O1 TTpopNBeUTEG TWV TTPOIOVTWY ETTIAEYOVTAl WE TTPWTO KPITAPIO TNV KAAR
TTOI0TNTA Kal TNV EEQIPETIKA PIVETOQ TWV TTPOIOVTWY TOUug Kal BEUTEPO KPITHPIO

70 KOO TOC TWV TTPOIOGVTWY TOUC.
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B4. MPOBOAH

H ABIT Accessories WExp! OrnuePa UAOTTOIEI TTPOYpPAHHa TTPOROANG TTOU
AQMEVOUVETAI OTNV TOTIKI] KOIVWVIA TWV KATAVOAWTWY KAl OTOXEUEI
apevog otnv TPOROAN TWV TTPOIOGVTWY TNG KAl TG ENTTOPIKNAG ETTWVUHIAg

TNG ETAIPIAC KAl AQETEPOU OTN BNHIOUPYIA TTOTWV KATAVAAWTWY.

To mpdypaupa TNG MHéEXP! onuepa Oev eival opyavwpuévo kal Oev  EXEl
OUYKEKPIMEVN OTPATNYIKA KaTeWBuvon. EmmAéoy, dev eppavilel TTepIodIKOTNTA
Kal Katd cuvémela Oev €ival Oiyoupo OTI ETITUYXAVEI TO QTTOTEAECHA TNG

avakAnong Tou EPTTOPIKOU GAKATOC TNG ETAIPIAC GTN MVAMN TOU KATavaAwrTr.

To vQICTAMEVO TTPOYpaMHa TTEPIAQNBAVElI aTTOCTTAoHATIKA, OAa Ta OTOIXEIa
TOU piydatog Tng TPOoROARg, dnAadry diagriwion, Tpowdnon TTWANCEWY,

dnuoo16TNTA, EKTOG aTTd TNV TTPOCWTTIKN TTWANCN. ZUYKEKPILEVA:

»  Je mep1dO0oUG HEYAANG ENTTOPIKNAG Kivnong, OTTWG TTPIV Ta XPIOTOUYEVVA
kai 10 Tldoxa, uAotroiouviar Bla@nuicel  O€  TOTIKOUG

padiopwvikoig oTadPoUG.

= YAOTTOI0UVTQI S1a@nMICTIKEG KATAXWPHOEIG I PETOPTAl ayopdg o€

TOTIKA TTEPIOBIKA TTOIKIANG UANG.

* Tia 1a Xpiotouyevva Kal 10 VEO £T0G, TTPOCPEPETAI GTOUC KaAoUug
TTEAATEG TwWV  KaTaoTNUATWy, €éva Bdwpo Tou OxedIAoTNKE Kal
KATAoOKEUAOTNKE €I0IKA yI autd TO OKOTTO, OTTWCG €va QOUAdpPI n éva

KAoKOA, JE TO EUTTOPIKO CANa TNG ETAIPIAC.

= Aidovral xopnyieg ot €ido¢ | xpriMa ot eI0IKEC EKONAWOEIC TTOU
TTPOCEAKUOUV ATOMA TTOU CUNTTEPIAGUBAVOVTAl OTO OTOXOUMEVO KOIVO
(target group), evracoovral OTOV XWEO TNG HOdA¢ kal PImopolv  va
AEITOUPYACOUV WG KABOBNYNTEC YVWHNG 1] WG OHADES avapopac Ue
BeTikny emidpaon. TEtoieg ekdnAwoelg eival o1 emdeigelc nddag kai 1a

EOPTACTIKA TTAPTI TTOU BI0PYAVWVOUV TOTTIKOI padIOPWVIKOi aTaBoi

* Alopyavwvovrtai events, OTTw¢ eykaivia 11 yevéBAiIQ KATAOTAKHATOG,
otn didpkeia Twv oToiwv dideTal TTOoOOTO EKTTTWONG Ot OAa Ta

TTpoidvra TNG ETAIPIAg
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B5. AIKTYO AIANOMHZ

H diavopr Twv mTpoidvTwy PEXPI Tov TEAIKO KatavaAwTrrh mepiAaupdaver duo

QACEIC.

H wpwTtn @daon diektrepaiwveTal améd Ta KEVTPIKA ypageia TnG ETaipiag otn
méAn Q. H o@don auty mepIAappaver  TapaAaBrny  Twv  €I0ayOHEVWY
EMTTOPEUNATWY,  KATAMETPNON KAl TIOIOTIKO  EAEyXO,  KaATaxwpnon
TTAPACTATIKWY Qyopwy, EVNUEPWON TNG amobnkng, avacuokeuacia Kal
avdptnon Twv KWOIKWY TTPOIOVIWY HE TN Hopery papBdoypapnudatwy (bar
codes). £1n ouvéxela Ta TTPoidvia atmooTéAAovTal oTa Karaotriuarta (amod 4

éwc¢ 10 Tepdaxia ava kwdikd). H diadikaoia autr| diapkei repitrou 1 eBdopada.

H 8eUTepn paon SIEKTEPAIWVETAI HEOW TWV KATAOTNHATWYV. EKEi yiveTal n
TTapaAaBry KAl KArapéTpnon  Twv  TTPOIOVTWY, N TOToBétnon  Twv
QVTIKAETTTIKWY, N avdptnon Toug oTa eidika diauopewpuéva stand kai uoIKa n
81aBeon Toug oTov TEAIKO kKatavaAwTr). H evnuépwon NG amobrikng Tou kABe
KaraoTtAuarog yiverar on line amd 1a Kevipikd, HECW TOU  TTANPOPOPIAKOU

OUQTNHATOG TNG ETAIPIAC.

Tovietar 6T 0 €Aeyxog TNG KaARg ToidtnTag, TNG apmédtnTac Ka g
OUOKEUAOiag Twv TTPoIOGvTwy, yivetral U0 QOPEC. Ot TTPWTN QAon Katd Tnv
TTapaAaBry Toug armd TOuG TTPOWNBEUTEG Kal Ot JelTepn @Aon kard Tnv
TTapaAaBry Toug atmd Toug UTTEUBuvoug KkaTtaoTNHATwy. AuTe BéRaia
ouvettayeral upnAé dioiknTikd KOOTOG yIa TO OTTOI0 N eTaIpia avalnTei TPOTTO

OUPPIKVWONC TOU.
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B6. XPHMATOOIKONOMIKH ANAAYZH - ZnpavTika

Tuytrepdopuara

ATTé Vv avdAuon Twv OIKOVOMIKWY OTOIXEiwv Tou a’ egaurjvou 2002
(lavoudpiog-1ouviog) TTou Oev atroTEAOUV QVTIKEIMEVO €€ETaong TG TTapouoag

gpyaaciag, TTPOKUTITOUV Ta akOAouba onuavTika CUUTTEPACHATA:

e 21 didpkeia Twv eEetaldpevwy PNvwy o1 TTWAROCEIS Alavikiig Oev
gixav KaAd TooooTO AEITOUPYIKOU KEPDBOUC, HE ATTOTEAECUA VA PNV
HTTOPOUV  va  CUVEICQEPOUV  IKAQVOTTOINTIKA OTNV  KAAuwn  Twv
AciToupyikwy datravwy Twv KEVTIPIKWY ypaeiwv. Napdyovreg TTou
eTédpacav OTO ATTOTEAECUA AUTO, rTAV yia TOuG Wrveg lavoudpio kal
deBpoudpio o1 EKTTTWAEIG TEAOUG GaIfOV Kal YIa TOUG HAVES ATTPIAIO Kal
Maio, o1 TTpocpopég ato 50% TG TIMAG TTOU Eyivav o€ katrola €idn. Me
TIC TTapouceg atrodOoEIC N eTaipia, BpiokeTal Aiyo eTTavw amod 10 vekpd
onuEio AeiIToupyiag NG, YEYOVOC TTOU ONuaivel OTI atraiteital SpaoTIKN

augnon Twv TTWAACEWY TWV KATaoTNUATWY.

e To KOOTOG Blaxeipiong kai dlakiviiong TwV EUTTOPEVNATWY OTA
KevTpikd (backoffice) eivar TToA0 vupnAd. AauBavovrag utrdyn o1 1a
TEPICOOTEPA KOOTN TTOU CuvuttoAoyifovTtal eival aveAaoTikd, n povn
Auon eival n BeAtiwon Tou eTITTEDOU TTWARCEWY, WOTE va KAAUTTTEI TO

k6oT10¢ TOU backoffice.

e O TwANoeig Héow Tou kataoTAHaTog franchising (cuvéBalAe oTo
20% tou ouvoAikou Tdipou Tou BiKTUOU, 0TO diIdoTNUA TToUu AeiToUpynoeE)
amod TNV AAAN TTAeupd, £dwaoav KaAUTEPEG aTTODOCEIG. LUYKPITIKA UE TN
Alavikfj, o1 TTwAnoelg We franchising apouciacav PeyaAuTepn
kepdogopia amd Tnv Alavikry, Kabwg dev £xouv KaBOAou AeiToupyika
£€oda, r TouAdyioTov eTITTAEOV AeiToupyika £€oda. oAU onuavTikog
ETTIONG TTAPAyOVTag Eival KAl O ETMILEPIONOC Twv £§6DWv Tou backoffice

O€ OUVOAIKA TTEPICCOTEPES TTWANTEIC.

Executive MBA, A’ e€aunvo, Mavemoripio Makedoviag, ep. 2003 65



L1parnyikog Ixediaopog yia tnv Avamrtugn Aiktdou Aiavoprig Tougava loaakibou

e H oUykpion TwARCewv HETA{U KATACTNHATWY OTO OUVOAO TOU
e€aurivou @avepuwvel Ot TapoTi T0 A eixe 27 % TTEPICCOTEPEG TTWANCEIG
atd 10 B, n ouveiopopd tou oTnv KAAuwn Twyv e€6B8wv Tou backoffice,
givar Tepitrou n idia. Auté ogeileTal kKupiwg oTo OTI Ta AEITOUPYIKA
£¢oda tou A eival TTOAO peyahUtepa amrd tou B. ZTnv teAeutaia Béon
amé amown amddoong, eival 10 [T 10 OTT0I0 Ox1 HOVO EXEl AlyOTEPEG
TWAACEIC, AGAMd €xel kal TNV HIKPOTEPN KEPDOYopia, agol Ta

AeiToupyikd Tou Bev gival TTOAU AiydTepa avaAoyika amrd autd tou B.

B7. LYMMNEPAZMATA

H ABI Accessories 1©pU6nke ot apxég Tou 2001 kai ot SIAPKEIA TOU
TTPWTOU €TOUG AEIToupyiag tTng, dnuiolpynoe Tpia eTaIPIKA KATAOTANATA OTNV
eMnvikiy  Tepipépeia. Eivar  petagy Twv  mpwtwv  OIKTUWV  TTOU

dpaaTtnpiooiBnkav atnv EAAGda, otnv eptropia Twyv agecoudp podag.

Karaotatikd¢ okKoTTog TNG ETaIpiag eival n eicaywyr] Kai euTTopia ageooudp
Huodag, otnv eAAnvikn kai digbvr) ayopd kal n diakivnon TOUg HE ETAIPIKA
KQTaoTAMATa R HE EKXwWPNon Tng Texvoyvwaoiag e TN péBodo NG
dikaidxpnong.

H eraipia kahumrtel 6An TNV yKGua Twv TPoidviwy ot agegoudp pOdag TTou
KUKAOQOpPOUV OTNV ayopd , evw Ta TTPoidvTa tng diakpivovTal yia Tn HEYAAn
ToIKIAIQ, TNV TTPWTOTUTTIA TOUG KAl TNV KaAr) TToidtnTa o€ KAAEG TIHEG (value for

money).

H mrpoBoAR 1ng ABIT Accessories, TTepIAapBdvel SAa T1a OToIXEIQ TOU HiypaTog
TTPOBOAAC, GAAG yivETQI QTTOOTTAOMATIKA KAl XWPIG OUYKEKPIPEVN OTPATNYIKN

karevubuvon.

Ocov agopd artn diavour Twv TTPoIOVTWY amd Tnv TTpoundeia pEXP! TN
BiaBeon Tou oTov TEAIKO katavaAhwTh, autr TTpayuarotroieital oe duo otadia.
To TpwTo KaI KUpiwg oTadio, DlevepyEiTal OTA KEVTPIKA ypagEia NG eTaipiag
Kai TepIAauBavel OAec TIC epyacieg yia Tnv TrapaAaPr), Tov €Aeyxo, Tnv

gvnuépwon TG amoBnkng, TNV avaouOKEUQoia Kal Tnv atrooToAr Twv
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TPoIGVTWY oTa KataoTtiuara. To Seutepo oTadIo yiveTral OTA KATAGTANATA KAl
OUCIaoTIKA a@opd aTov EAEYXO KATA TNV TTapaAaBri kai TNV KAatdaAAnAn

TOTTOBETNON TWV TTEOIGVTWY OTa stand.

TéNog, Ta BaoiK@ cuuTTEPAONATA QIO TNV XPNMUATOOIKOVOUIKR avdAucon Trou
Hac Di€Bece n dioiknon TN eTaipiag, karadeikvUiouv TNV avaykn yia augnon
TwV TWANCEWV NG AlavikAG O€ OAa TA KATACTANATA KAl Kupiwg OTO
kar@otnua A Tou  €xel Ta uywnAdtepa Aeitoupyikd EEoda. IBiaitepa
gemonuaiveral 611 N cuvToun SoKINAaTIKR TTEPIOBOG TTOU N eTaipia AeiToupynoe
kardotnua franchise, amépepe uwnAoTepn kepdoOPopia O GUYKPION HE TN

AlQVIKA TTWANCN HECW TWV ETAIPIKWY KATACTNHATWY.

MapdAAnAa, atraiteital va BEATIWBEI TO TTOCOOTO TOU AEITOUPYIKOU KEPDOUG WE
TautéXpPOoVN HEIWON TOu KOOTOUG OIaxEipIoNg Twv EUTTOPEUNATWY OTa

KEVTPIKA.

Me Bdon tnv av@Auon TnG TTapoucag ETTIXEIPNCIAKAS KATACTACNG TTOU EyIVE
oT1o 2° kepaAaio, Ba akohoubrioel aTo eduEVO 3° KEQAAQIO N TTapOUTiacn Tou
Beopol TG dikaIdXPNONG, TTOU TTPOTEIVETAI W CTPATNYIKN AvATITUgngG Tou

OIkTUOU.
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KEDAAAIOT.
O OEZMOZ THZ AIKAIOXPHZIHZ (FRANCHISING)

M. MNAPOYZIAZH TOY OEZMOY

I 1.1. Opiopég

Zugowva Me TOV  OIKOvopikG opioud Tou Kwdika AeovroAoyiag Tng
Eupwtraikiig OuooTtrovdiag Franchise, 1o franchising (Sikaidxpnon) eival éva
oloTNUa HAPKETIVYK ayabwv f/kal uttnpeciwy f/kal TExvoAoyiag, TO OTToio
Baoileral oe pia oTtevr kal dlapkr cuvepyaoia METAEU VOMIKA Kal OIKOVOMIKA
EexwpioTwy  kKal  avegdptnTwy  emxeiprioewy, Tou franchisor (36tNG 1
dikalotrapoxog) kal Twy franchisees (AATTeg i Sikaiodoxol). (A. Kwordkns
2002, «Franchising, Emixeionuarikn kai Nouikry Aigaoraon »)

ZT0 ouoTnua autd, O JIKAIOTTAPOXOG Trapaxwpei oToug dIkalodoXoug 10
Sikaiwpa kai eTIBAAAEI TNV UTTOXPEWO, VA AOKOUV Wia eTTIXEIPNON, SUNPWVa

ME TO DIk TOU CUCTNUA.

To Oikaiwpa autd VOUIYOTTOIEITAl KAl UTTOXPEWVEI TOoV BIKalodOxX0 avri evog
QUECOU 1 EMHECOU OIKOVOMIKOU avTaAAQyuarog, va XpPnOoIMOTTOIEl TNV
Eutropik erwvupia tou dikaiotrdpoxou fy/kal 1o Eptropikd Tou onua ri/kal 1o
ZMa utTnpPECIwy Tou, TNV Texvoyvwaia Tou, TIc Emxeipnuarikég kal TeXVIKEG
pHEBGBOoUG Tou, TO AIadIkaoTiKO Tou cuoTnua kai dAAa Biounxavik@ f/kai

Mveuparnka Tou dikaiwpara.

MNapdAAnAa utrooTnpideTar amd Tov OIKAIOTTAPOXO ME TN CUveX TTAPoXN
EMTTOPIKNG Kal TEXVIKAG PorBeiag, péoa oTo TTAQICIO Kal yia 600 XPOVIKO
diaotnua diapkei n Eyypaen cuppacn franchising mmou €xel cuvagBei petagu

Twv Mepwv yi autd 10 oKoTTo.

Mapd 10 yeyovog 61 BewpnTikd poiddel EekdaBapn n HOPYPR CuveEPYAdiag Twv
dUo pepwyv, oTnv TTPAgn ocuvavtwvral TToANG cuoTtriuara franchising Tou dev
odnyouv otnv emTuxia. MNMPOCEKTIKA HEAETN ETTITUXNMEVWY CUVEPYATIWY TOU

Beopou, odnyei OTO CUMTTEPACHA TNG avaykaioTnTag utrapgng amrd tnv TAeupa
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TOU JIKQIOTTAPOXOU OPICHEVWY CUCTATIKWY OTOIXEiwv, Ta otroia BOa
HTTOpOUCAV va XAPaKTNPEIOTOUV WG TO «TETPATITUXO Tng €miTuXiag» evog
1Ioxupol ouoTtrjparog franchising kai Ta otmoia amrapaitnta mepiAapBdvouy:
(Franchise Business, 2emr.-Aek. 2002)

I Emrtuxnuévo trpoidv

. Texvoyvwaia — utrodour) SikaioTrdpoxou

iii. ‘Epeuva ayopdc- emiAoyr toTToBeaiag

iv. TwoTtn emAoyr) dikaioddxou

I 1.2. Totrol Franchising

Mia cuotnuarnkf kararagn Twv utrapxéviwy Tuttwy franchising Bacilerar ota

akoAouba kpitiipia:
A.  ZTOV TOMEQ TNG AOKOUNEVNG ETTIXEIPNMATIKNAG dpacTnpidtnTag

B. Xtov T1pOTTO EMIXEIPNUATIKAG Ouvepyaciag uetagu Twv Mepwv TG

ouupaong franchising

. Ztov BaBuod eAéyxou TTou aokei o dikaloTrapoxo¢ atoug dikaioddxoug Tou
BikTUoU Kal 010 MEYEBOC TNC e€apTnong Twy dikaiodéxwv atrd autdv

MNa tnv avamruén diktoou AlavikA¢ o€ afeooudp Hodag, Ba yivel edikA
avagopd oto Franchising diavopng | wpoidévrwy TTou apopd OTO TTPWTO
KpITAPIO, kKaBwg kal oto Mepikéd franchising i franchising corner 1} Stand
TTou agopd oTo Oeutepo kpithplo kartaragng. (A. Kwordkng 2002,
«Franchising, Emrixeipnuariki kar Nouikny Aidoraon»)

I 1.2.1. Franchising diavoung n mpoiévrwy

Ztn popery autly Tou franchising, o OIkaIOBOX0G EKMETAAAEUETAI TO TTAKETO
franchise Tou SikaloTTapoxou yia va TTouAroel péca amd 10 KardaTnua Tou, To
otroio eival evrayuévo oTo diktuo franchising Tou dikaiordpoxou, Alavikd oTo

katavaAwTikd koivd, Ta Tpoidvia Tou  TrepIAauBdvovral otn  ZuuBaon
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franchising. (A. Kwarakng 2002, «Franchising, Emixeipnuarikiy kar Nopikn

Aigoraon»)

I 1.2.2. Mepix6 franchising nj franchising corner rj Stand

H popenr auth cuviotaralr otn xpnoigotroinon amé tov OIKaIoTTdpoxo evog
OUYKEKPIMEVOU XWPEOU KATTOIOU KATACTANATOS TPITOU TTPOCWITTOU, TO OTT0I0 Oev
aviAkel ot kavéva diktuo franchising. Méoa amd autd 10 kKardortnua, 6a
diareBouv TTpoidvTa TNC EmiXEipNonS Tou franchising, cUWewva Pe TN HEBODO

TTWAACEWY TOU BIKAIOTTAPOXOU.

Z10 Tapamdvw Karaotnua ouvnbwg Trapaxwpouvral IBIaITEPOI  XWpOl,
evvoeiTal Pe BAaon kdamoia cupewvia, KJETagU Tou IBIOKTATN KAl TwV dIapopwy
dikaloTTapoxwy, OE TTOIKIAEG eTTIXEIPrOEIg franchising, yia tnv TTwANON Twv

TPoidvTwy Toug. MpdkeiTal yia TN Aeyopevn Texvikr Tou «shop in the shop».

Autl n pEBOBOC avrarrokpivetral otV I0EQ  OUYKEVTPWONG  TTOAAWY
diagopeTikwy emwvupwy franchise, ouvBwg Ttn¢ idiag karnyopiag (Tm.x.
évduon) otov 010 xwpo. To yeyovdg Kpivetral ETTWEPEAEG TOOO yia TOUG
ETIXEIpNUaTie¢ — dikaloTapoyxoug, kabwg Ttoug Odidetar n duvardtnra va
avoifouv TTOAAA HIKPA «KATAOTANATA» ME MEIWMEVO KOOTOG, GO0 Kal yIa TOUG
KATAVAAWTEG, OI OTTOIOI ETTIOKETTTOUEVO! éva HOVO KATACTNHA HITOPOUV va
eMAECOUV yIQ TIC QyOPEC TOUG, METAEU TTOAAWV BIAQOPETIKWV ETTWVUHWY
TTPOIOVTWV.

Ymootnpietal 6T Qutril N OUYKEKPIUEvn Mop¢ry Tou franchising Oev
avtartrokpivetal oto auBevtiké franchising, kaBdoov o1 oxEoeig BIKAIOTTAPOXOU
— Oikaioddéxwv Bev eival o1 idie¢ Pe ekeiveg evog kKAAoaikou OIKTUoU, aAAd
HAAAOV TTpOCOMOIAlOUV O€ QUTEG TWV TTPOMNOEUTWY — AlavoTTwAntwy. (A.

Kwordkng 2002, «Franchising, Emrixeipnuarikn kai Nouikry Aiaoraon»)
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2. ANAMNTY=H TOY FRANCHISING - MPOONTIKEZ

To franchising oTn OUyxpovn MOPQYr} TOU OTOV ETTIXEIPNHATIKO KOOWO,
EMavioTNKE yia TTpwTn @opa oTi¢ HIMA 10 1863 6Tav n eTaipia paATITORNXAVWYV
Singer aveTTTuEE TNV TEXVIKI] TTOU ATTOTEAECE TNV TTPWTN EMTTOPIKN EQAPHOYH
TOU Beopou. Ztnv Eupwtn ta mpwrta delAd BAuata éyivav otn TalAdia mn
dekaertia Tou 1950 (Prenatal, Natalys, Phildar) kai yia TToAAoUg Bewpeital wg n
kapdid Tou eupwTraikou franchising. QoT1600, n eupeia eicodog Tou franchising

TNV EUpWTTAiKr ayopd, xpovoloyeital oTi¢ apxéc NG dekaetiag tou 1970.

YmroAoyiletal 6 To franchising Aeitoupyei o€ TrepioocdTepeG atrd 80 XwWPES Kal
OTI UTTAPXOoUV Traykoodiwg Trepitrou 8.000 —10.000 diagpopeTika dikTua oTa
otroia avrjkouv 800.000-1.000.000 onpeia TTwAnong. To franchising kaAAEpyEi
TOV UyI} avTaywviopo kal eveappuvel tn dnuioupyikdTNTa, TNV €€€1dikeuon Kal
N dnuIoupyia VEWY PopPwy BIavONAG. AKOUN atToTeAEl XPAOIMO EpYaActio yia
TNV KAtammoAéUNoN TNG avepyiag kal CUKBAAAEl Ta PéyIOTa OTNV uyI avaTrTugn
TWV MIKPOUETQiWY ETTIXEIPACEWY. OTTWG TTPOKUTTTEI, TA OIKOVOMIKA OQEAN yia
TIG OIKOVOMIEG Twv DIapopwy Xwpwyv eival TTOANATTAG kai autdg eival évag
Aoyog TTou o1 KkuBepvhoelg TTONMWYVY xwpwv 10 TEPIBANOUY Le 1BIaiTeEPN

TTPOCOXN KAl EuvooUV TNV EATTAWGN TOU.

Téhog, 10 franchising amoteAei 10 MO OUyxpovo OmAo vyia Biebvh
emixeipnuanikf avamtuén. (A. Kwordkng 2002, «Franchising, Emixeiponuarikn
kai Nouikn Aigoraon»)

I 2.1. HMNA

O1 HIMA e€akoAouBouv va diadpapartifouv 10 NYETIKO POAO GTO TTAYKOOHIO
franchising kal amroteAoudv 10 peyaAUTepo egaywyéa cuoTnudtwy franchising.
ZUupwva e TTPOOQPATa OToIXEIG TTOU avakoivwenkav atmd Ttov Alebvn
Zuvdeopo Franchise (I.F.A.) kGBe epydoipun nuépa kai avda 8 AETTTA NG WPAG,
avoiyel omig HIMA pia véa emixeipnon He T puEBodo Tou franchising, evw 10

94% TWV IBIOKTATWY KATAoTNHATWY TTOU AgIToupyouv e franchising dnAwvouyv
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o1 Ba emxeipoucav Kai TTAAI va avatTugouv emixeipnuartikn dpactnpidtnra
HNEOw auTou Tou Beopou. (A. Kwordkng 2002, «Franchising, Emixeipnuarikn
kai Nouikny Aigoraon »)

I 2.2. Evpwrn

Z1nv Eupwtin apyxikd 1o franchising avTIHETWTTIOTNKE WE OKETTTIKIONS. Opwg
atrd 1o 1980 kal £TTEITa yVWPIOE Kal oUVEYXiel va yvwpilel peyahn avarrrugn. O
Beopdg €xel akdpa peydha TTepIBWPIa avaTTTugNG OTIG EUPWTTAIKEG XWPES KAl
IBiaitepa o€ QuTéG (OTTWC Kal N EAAGDaA) tTou dpxice va avatmtuooEeral 1a
TeAeutaia xpovia. Agilel va onueiwBei 6T n eviaia ayopd tng Eupwtraikig
‘Evwong, amoteAei éva 18avikd epIBaAlov yia tnv avamtugn tou franchising,
kabw¢ ta didgopa diktua uTTopoUV eUKOAQ Kal ypriyopa va e€atrAhwboulv ot
OIQQOPETIKEC QyOPEC, EKMETAAAEUOUEVA TNV KATAPYNOon Twv TEAWVEIQKWY

ouvopwyv. (www.fed.gr)

Mpdypan diamoTtwveral pia évrovn 1don otnv E.E avrikardoraong améd 10
franchising, Twv AMwv pebddwv diavoprg. Auth ogeiletar oT0 OTI TO
ANaveutrépio emmAriyn amd 1 Onuioupyia Kair avamrtugn VEwV HOPPWV
eptTOPIKNG digioduong, 6TTWG eival TT.X. N TTAPOXN UTTNPECIWY Kal n dnuioupyia
EMTTOPIKWY KEVTPWY. Q¢ €K TOUTOU, €vag ONUAvTIKOG aplOudg aveEaptnrwy
ETIXEIPNHATIWY, avaykaoOnke va Tpooxwprioel ot diktua franchising yia va
empBiwoel. AuTOGC 0 VEOG TTPOooAvaTOMOHOC Tou TOpEa TNG Slavopng, Eival
BéBaio 41 Ba atroTeAETEl TO KUPIO XAPAKTNPIOTIKG Twy ETTOUEVWY ETWYV OTNV

EupwTn.

Zupoewva de otoixeia Tng Eupwtraikfg Opootrovdiag Franchise (E.F.F), oe
eupwTraike emimedo 1O franchising oto Alaviké EPTTOPIO  KATEXEI
moo00TO 5-8%. e mepimTwoel oTwg n lomavia, n MaAAia, n ItaAia kai n
Bperavia, 10 pepidio tou franchise eival peyaAutepo, kaBuwg eivar 1diaitepa
augnuévn n avdmTugn Twv eyxwplwv alucidwv. (A. Kwordkng 2002,
«Franchising, Emrixeipnuarikny kai Nouikiy Aidoraan »)
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I 2.3. ENAGda

To franchising otnv EAAGSa TTapouciddel EVIUTTWOIAKOUS puBHoUC avanTugng,
Ta teAeutaia Oéka xpovia. O1 kupidTepol Adyol avartugng Tou Beopou eivai : n
EUPEIa avayvwpEIoIHOTNTA TOU EUTTOPIKOU Onuarog, n augavopevn ZAtnon amo
10 KatavaAwTikd koivdé kal n avaykn avamrugng egeidikeupévou OIKTUOU

diavoung.

Emoniuwg 1o franchising otnv EAAADQ, TTpAypaToTToince TNV EUPAvVION TOU
ora péoa tng dekaeriag Tou 1970 pe Tnv eAAnvikn etaipia Goody's kai TNV
aAucida eidwv oIkIakAg xprong Studio Kosta Boda lllum. (A. Kwordkng 2002,
«Franchising, Emixeiponuarikn kar Nouikn Aiagoraon»)

Qotdoo, ommwg Oeixvouv ta atroteAéopara mpdoparng épeuvag tng ICAP
(MeAérn ICAP, «To Franchising arnv EAAGSa» 2002 — www.icap.gr), 10 87%
TEPITTOU TWV EMIXEIPACEWV ekivnoav petd to 1990. Karda tnv tepiodo
1998-2001 o apiBudg Twv evepywv Oikalotrdpoxwy (franchisor) augriBnke
Katd 23%. EmimrAéov, 0 OuvoAIKOG apiBudg Twy KaTtaoTNHATWY Twv SIKTUWY
TwWV 94 emixeIpricewy Tou deiyuartog NG Epeuvag, oxedov dITTAaCIAoTNKE KATA
v idla Trepiodo. O1 peyaAuTepeg aufhoeig karaypa@nkav OTOUG TOMEIC
TTAPOXNG UTTNPECIWY TTPOC ETIXEIPNOEIG, ektTaideuong, Evduong — utrddnong
Kal TPOQIMWV-TTOTWY, EVWw TTEPITToU  €vag otoug Tpeg  dikaioddxoug

(franchisees), diabéTel repicoOTEPA AT Eva KATACTANATA.

To 2001, n evpUTePN TrEPIOXH TNG ABvag CUYKEVTPWOE Trepitrou 10 19%
TOU OUVOAOU TWV KATAOTNHATWY, EVW TO 67% TWV JIKAIOTTAPOXWY TOU

Beiyparog edpevouv aTnv TTpwTElOUOQ.

H ouvrpitrmiki) wAeiopneia Twv ocuotnuarwy franchise eivar eyxwpiag
mwpoéAevong. To 31% mepimou Twv JIKAIOTTAPOXWY Tou OeiydaTtog, ExeEl
avarrtugel diebvr) dpaotneidtnra. AkOUN Kal o1 ETTIXEIPAOCEIC TTou Oev €xouv
erekTaBei dieBvwg, dnAwvouv katd TAcioyneia BeTiky TTPdOeoN yia 10 gyyUg
HEAAOv. H dnuogiAéaTepn xwpa yia 8iebvr eméktaon eivar n Kompog, yia
AGyoug TTOAITIOHIKOUG, YEWYPAPIKOUG KAl OIKOVOMIKOUC.

Baoel tng idlag épeuvag, o pubudg avamtugne Twv dIKTUWVY TTPORAETTETAI Va

ouvexioBei omrwodnAToTE péEXP!I Ta TEAN Tou 2003. Ze YEVIKEG YPAMMEG, N

TTPAKTIKA Twv JIKAIOTTApoxwVv akoAouBei Ta éoa epapudlovral OTIC TTAEOV
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WPIMEG ayopég BiEBvwg. QoTdO0, 01 XPEWOEIG TwV BIKAIOTTAPOXWY KAl TO UYPOG
TNG QTTAITOUNEVNG ETTEVOUONG, ATTEXOUV ONUAvVTIKA atrd Ta avTioToixa MEyEDNn

TWV HEyaAUTeEpwV ayopwy TnG E.E kai twv HMNA.

Evdia@épov TTapoucialel emiong n ava@opd otn cuppeToxn Twy franchising
oto Aiavikd eptropio. O Badudg dieioduong tou franchising oto olUvoAo
TWV EMIXEIPAOEWYV TOU AlavePTTOpiov uttoAoyiletal Trepitrou oT10 3% Yyia TO
2001. Qotooo, emeldr) 10 deiyHa avTiTTpoowTTeVEl TO0 35,4% Tou GuvoAou Twv
evepywv OikaloTTapoxwy, EKTINGTalr 6T n wpayuarnikl dieioduon Tou

franchising oto Alaveptrépio, Bpiokeral o1o 7-9%.

H emyxeipnuartikn mwpakTtikn €0eige emmiong tnv Umapén mwpopAnuarwyv. Ta
TPoBAANaTa autd, OxeTifovtal ME TO YEYovog OTI ouxvd o BOeoudg
avTigeTwTTideETal WG €vag TPOTTOC TAXEIAG AVATTTUENG, XWPIC OUWC va EXEI

dnuioupynBei N atrapaitnTn opyAavwaon Kai utrodopn.

Ze evliapépovTta atToTeAéopata katéAnge kai n épeuva TTou dieviipynoe TO
2000-2001, 1o eCeidikeupévo TrepIodikd Franchise Business ot cuvepyacia
HE TNV eTaipia cupBoulwy avamrtugng Franchise Business Services. Aciyua
e €épeuvag amotéhecav 326 Okaioddxol, oe OAn Tnv EAAGSa. Ta

atroteAéoparta NG Epeuvag £deiav ta akdAouba (www.franchise.gr) :

- 2€ OTI apopd o1o UYoG Tn¢G emévduong, 10 42,6% Twv ETEVOUTWY Eival
TPp6Bupol va diaBéoouv éva mood TTou Kupaivetal Petagu 29.000-88.000
Eupw, evw 27% eival diateBeipévol va eTTevduoeIG NETagu 88.000-145.000

EUPW.

-  H wpigétnTa TWV SiKa1086XWYV EXEI AVEABEI ONHAVTIKA Kal Bewpouyv 0TI
Ta Baoika onueia didbeong Twv KeQalaiwv Toug eival Ta entry fees, (Ta
otroia dikaloAoyouv pévo oe peydAa diktua pe ioxupr diagridion ) kal o
«Q€Pag» KATtaoTMATOG, WOTE N IoXUpPr] EMTOPIK ©€éon va Toug

diac@alioel oTaBePES KAl UPNAEG XPNHATOPOES

- YynAd eivar o Badudédg ikavotroinong Twv dikaiodoxwyv, ue 10 63% va
SnAwvouv amwdéAuta Kai TTOAU IKavoTroinUévor ammd TNV ETTIXEIPNHATIKA
OdpaoTnpidTnTa franchise pe v omoia aoxoAlouvral kal 10 25% va

dnAwvouv amroAUTa IKAVOTTOINUEVOL.
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- YynAo eival Kai TO TOOOOTO EKTTAIPWOTNG TWV APXIKWV TTPOCOOKIWY,
ME TO 52% Ttwv gpwTnBévIwy va aioBdvovial 0TI o1 TTPOCDOKIEC TOUG
iKavoTToInOnkav TTOAU €w¢ amdAuta, evw 10 37% va ek@padel PETPIO

BaBuo ikavotToinong, aAAd va ekTINA BeATiwaon.

- H oxéon pe Tov Sikailomrdpoxo, dev Tapoucialel kaveéva TpORAnua, yia
10 24,3% Ttwv JIKAI0dOXWY, EvW TO avrigtoixo T1ocootd 10 2000,

emepvouoe 10 70%.
getmep

- Q¢ apvnTmikd onueia TNG Ouvepyaciag, Katd oeipd TTPOTEPAIOTNTAG

dnAwvovtal Ta akéAouba:

-

xapnAn diaenuion (34,60%)

2. xaunAn utrootnpign (26,70%)

3. éMNeyn autovopiag (6,20%)

4. xaBuoTtépnon Trapadocewy (4,20%)

5. xapnAd piktd KEPDOG (3,10%)

6. aveAaoTIKOi 0IKOVOMIKOi Opol (0,90%)
Zuvoyifovtag, onuEIWVETal OTI TTPAyHaTi To franchising PTTOpPEl va ammoTeAETE!
TV 10QVIKr] ETIXEIPNMATIKI] AUON yIa TIC MIKPEG KAl HECQIEG EAANVIKES
ETTIXEIPNACEIC TTOU ATTOTEAOUV Kal TNV CUVTPITITIKA TTAEIOWN®Ia TNG eyxwpIag
ETTIXEIPNMATIKAG KOIVwviag. AUTEG O1 ETTIXEIPAOEIS A&IOTTOIOUV TO BEOHO TNG
dikaidxpnong, a@evdg yia va TpoguAlaxBolv amd Ta OuopevéOoTEPQ

ATTOTEAECHATA TOU EI0AYOUEVOU AVTAYWVIOHOU, aPETEPOU OE YIA TNV EKTOC TWV

EANVIKWY CuvOpwY TaxEia avarrtugn Toug.

I 2.4. Bépeia EAAGOa

H e§amAwon Twv OdIKTOWV Alavikiig TWANONG HE TO BeOpO TNG
Sikai6xpnong otn Bopeia EANGSa eival Taxeia. O1 kUpior Abyol apopouv aT10
YEYOVOG OTI N OIKOVOMIKA BUVANIKA TNG TTEPIOXNG EXEI UTTOCTNPIXOEI onUavTika

Ta TEAEUTAIQ XpOVIQ:

» Ta kivarpa 1ng moAiteiag kai Tng EE yia tnv avamruin twv

Tapauedodpiwv Teploxwyv kal €0kd TG Opdkng, odrynocav o€
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METAPOPA TTOAAWY HETATTOINTIKWY JOVAdWV KUpiwg 0TV =Aaven kai Tnv

KopoTtnvn, MEIWVOVTAS TNV avepyia Kal evioxuovtag Tnv ToTTIKA ayopd

* H dnuioupyia I1IDpUHATWY AVWTEPNG KAl aQvWTATNG EKTTAiIdEVONG
Edwoe véo avBpwtivo Suvapikd kalr Jwr], Ot QPKETEC TTOAEIC TNG
Teploxns. H trapoudia goitnrwy kai otroudaoTwy ot TTOAEIG kaBapd
Biounxavikég 6w n Kolavn, odrijynocav otn BeATiwon NG EMTTOPIKNG

Kivnong Kal O€ ouIaoTiKA avlnon Tnv TOTTIKN OIKOVOWia

» H Adn emTuxXnuévn TTapoucia apkeETwv concepts trou {ekivhoav
amd 1n Boépeia EAANGSa, onueiwvovtag PeyaAn traveAAadikn n kai
dieBvry emituxia, cuvexilel va evOuvauwvel TNV OETIKA TTPOOTITIKN.
EvlekTik@ avagépetal n aAucida ypriyopng eotiaong Goody’s, ol
moépTeg kal Ta mapdbupa g MAAIZIO, Ta emwvupa evdiuara 1nNg

Oxford Company

O1 duvardrtnreg avarmtugng Tou Beapol NG dikaidxpnong ekTeivovTal g€ 6An TN
Bépeia EAAGDSa, pe Tn Oeoocalovikn va eivar To emikevrpo. lépav Tou
yeyovotog Ot tommikég emixeiprioelg (6mmwg n Goody s kai n Roma Pizza)
EQeEpav  TTPWTEC TO Ouykekpigévo TpoéTTo avamtuéne otnv EAAada, 1o
MEYAQAUTEPO CUYKPITIKA TTOCOOTO ETAIPIWY TTOU AvaTITUCOOVTAlI HE TN HEBODO
autr), éxouv Edpa ortnv TTOAN NG Oeccalovikng. (Franchising, Okr. 2002
e1dikn ékdoon e@. Makedovia)

AlapOPPWHEVEG AYOPES KAl WPIHO KATAVAAWTIKG KOIVO TTOU TTPOTING TNV
TTOIOTNTA KAl TNV ACQAAEIQ TTOU TTPOCPEPEI TO ETTWVUHMO TTPOIOV, UTTApXOUV
emiong otn Bépoia, Tnv Kartepivn, Tig LEppeg, TNV KaBaAa, tnv =aven, v
AAegavdpoUTTOAN K.Q.

Apketég akdua TOAeig eival otn @don TG Siapdpewong  TETOIWY
KaTavaAWTIKWV TTPOTIMACEWYV. Ta amoTeAéopara TTou  Trapouciafouv Ta
karaoTtAuara franchise mou avoiyouv otn B. EAAGDa €ival cuvABw¢ TTOAU
KaAd, e@oéoov cuvTpéxouv BEBaia kal ol TrpoavagepOeiceg ouvbrikeg yia 1O
TETPATTTUXO TNG ETTITUXIAG.

2" autd oupBdaAAel eTTiong, 0 XapnAGG avraywviopog Tou TTapoucidlerTal o
oUYKPION WE TNV APKETA «KOPECHEVN» ATTO ETTWVUNA KATAGTAUATA, ayopd NG

ABrivag. Img emapylakéS TOAEIC TO ETTWVUMO Kkardotnua Eexwpilel
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eukoAOTEpa, yeyovde TTou  QmroTeAEl ammd  POVO  TOUu  avTaywvioTikd

TTAEOVEKTNHA.

TéNog, Dev trpétmel va TTapaAn@Oei 10 yeyovdg OT1 yia TTOAAEG ETTIXEIPATEIC, N
Oecoalovikn, atroTeAei 1o BIoIKNTIKG TOUG KEVTPO yia TNV avatrtugn Toug oTIg
ayopéc Twv BaAkaviwv. (Franchising, Noe. 2001 eidikn) €kdoon €@. EEmpéc -
(Franchising, Noe. 2002 eidikn éxdoon €. EEmpéc )

MapdAAnAa, Ba TrpETTEl va TOVIOTOUV KAl OPIOWEVEG aduvapieg TTou
gvromifovrar oTtn Onuioupyia véwv KaAtaoTnUAtwy &BIKd oTnv  TTEPIOXN
AvatoAikiic Makedoviag kai Opdkng. AvdAoya pe Ttov vopd, aAllou
TePIoooTEPO  (TT.X. Kopotnvn) kai aAAou Alyétepo (1r.x. AAegavdpoutroAn), n
moAeobdopiky  Siapdppwon Twv WOAEwv  dnuioupyei  TTPoRARNaTa.
Ymdpxouv TTOANG piKpd karaoTAuara, pe ammoTéAeopa va uttdpxel oopapn
EAAEIYN yia TNV eykardoTacn véwy, HeydAwv karaotnudrwy. O cuvduaoudg
TWV HIKPWY KATAOTNKATWY, HE TNV EAAEIPN EMTTOPIKWYV KEVTPWYV OTNV TTEPIOXN,
EXEl WG ATTOTEAECHA OAN N EMTTOPIKA Kivnon va TTEPIOPIJETAI OE TPEIG —
mwévre dpOHOUG KADE TTOANG, YEyovog TTou aveRadel apkeTa TO UWOG TG agiag
EKMIOBWONG Twv KATaoTNUATWY Kal TNV agia amolnuiwong NG  AQuAng
EMTTOPIKAG agiac (aépa), armroTpérTovrag ouxva T1n  Oicioduon Vvéwv

emixeipnuaniwy. (Franchising, ®PeB. 2001 edikn ékdoon e@. Naureurropikn)

3. ANAAYZH MEPINTQZEQN ANANTY=ZHXZ AIKTYOY ME
AIKAIOXPHZH, ANO TO XQPO THX MOAAZ

I 3.1. NepnrTwoelg roAukaraoTnUarwy pe «shop in the shop»
I 3.1.1. PANNY AE* - «Fena»

SUVTOLO TTPOWIA

H ®ANNY AE civai pia duvauikn etaipia e €dpa 1n ©@ecoalovikn ou nyeitai
OTO XWEO TNG elcaywyng, diakivnong kai TwAnong evdupdrwy, utrodnudrwy

kKal agegoudp podag, yia tov avdpa (oeipda FENA FOR MEN), mn yuvaika

* TuvévieuEn pe k. Kwvotavrivo Zipahion, Eptropikd Aieuuviry DANNY AE
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(oeipd FENA), eidika tn véa yuvaika (oeipd FENA FRESH) kai o Traidi (oeipd
FENA KID), He 10 eutTOpIKO onfjua (brand name) FENA.

ApacTnPIOTTOIEITAlI OTO XWPO TOU EvOUMATOC ME THRMa XovOpikng, TUAMWa
franchising kai TuANa AlavikA¢ TTwANoNg, WE Ta karaoTtiuara Fena & Fena
Stock. To TuAua franchising dev 10 €xel akOua avartTugel, alAd AeiToupyei
TAOTIKO KataotTnua Ta Teheutaia Ttéooepa (4) xpodvia OTO KEVIPO TNG
Oeocoalovikng, ME Tnv emmwvupia BETTY BARCLAY. To tunua Aiavikig
QTTOTEAEI TO KUPIO QVTIKEINEVO TNC eTaipiag pe BUO (2) OrNEPa KAtaoThNara
FENA kai éva (1) FENA STOCK.

Z1a 25 xpdvia Aeitoupyiag NG otn Oecoalovikn, ExEl AvayVWPIOTEI WG éva
arrd Ta PEYAAUTEPQ TTOAUKATACTAMATA TTWANCONG ETTWVUHNWY EVOUNATWY. ZTO
XwWPo NG @IAoevei mepitrou 15 emwvupa «shop in shop» H eraipiki
xprion 1 PANNY AE ékAeioe 10 2002 pe TTwANoEIC uwoug 19.260.000 eupw,
évavt 17.025.000 eupw 10 2001, onueiwvovtag augnon tng 1agng tou 13%.

MoAITikf) Tou «shop in shop»»

KUpio kpItTAp10 €TTIAOYAG Hiag eTaipiac w¢ «shop in shop» oT10 TTOAUKATACTNHG
FENA, eival n egmropikni avayvwplioigétnra (brand awareness) Tou orjuarog
NG amd TOV KatavaAwtr, KaBw¢ kai n duvaréTnTta OCUVEXOUG
ave@odiaopou pe eptropevpara. H FENA eiompdrrer Siapkr dikaiwpara
Uyoug 20-30% emi Twv elompadewyv, avaloya We T dIATTPAYHATEUTIKNA

duvapun TnNg cuvepyalduevng eTaipiag, o€ pnviaia paon.

O1 TrapdayovTteg TTOoU €TTNPEAlouv TO atroTéAeopa NG diamrpayudreuong armd
HEpOuG TNG eTaipiag, eival To duvatd brand name, 10 epBaddv Tou xwpou TToU
™G TTapaxweeital, n d8idbeon onuavtikoU diapnuioTikoU uAikou, n 3idBeon duo

avTi EVOg TTWANTWV/TPIWV K.Q.

O1 TwANTéG OTO «shop in shop» ouviBwg emAéyovralr amd tn FENA kai
HicBodortouvral ammd TNV ETaIpia, evw N amobrikn Kal o TTWANCES TNG
TTapakoAouBouvral pe on line ouvdeon amd 10 TTANPOYOoPIakd cUCTNHA TNG
FENA. e T1epiodo eKTTTWOEWV QaKOAOUBEITal KOV TIOAITIKA} N OTToia
kaBopidetal amdé 10 TroAukaraoTnua. H avarpo@oddtnon pe eutTopeluara
yivetar katdmv ouvevvénong twv dUo cuuBaAAopevwy. H ouupBaon Trou

utroypdgetal Auetal autéuara aTrd 01roI0 GUUBAAAOUEVO TO ETTIBUHEI.
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H eTaipia @IAoLevei Ta epioodTeEpa «shop in shop» ato FENA STOCK.

JUVEPYQOia UE TIC ETAIPIEC

H FENA Oev emBupuei peydAn emmékraon tou «shop in shop» kai TTpowbEi
Kupiwg T1a OIKA TNG EMTTOPEUMATA, KaBwG ETTIOUME va eAEyXEl TTANPWG TN
ANavikp Tn¢. Ta ouvnBéotepa TpoBRARMaTa  TTou  avagépBnke O
TTapoucialovTal OTIC CUVEPYATiES TNG yia Ta «shop in shop», a@opouv e N
OUNMOpowon HE Ta etaipikd@ TpoTtutra NG FENA, Adyw Tou 1IBiaitepou OTUA

TTOU €TTIBUEI va Aavodpel n kABe etaipia. Q¢ TéToia avagéponkayv:
o T0 SIAPOPETIKO OTUA VTUCILATOG TWV TTWANTWV/TPIWY,

o n 8idBeon kai Trpowbnon TTPoidvIWY ETTIAOYNG TNG eTaipiag (tTrou &€

TaipIdfouv WE TO UPOC TNG yKApag TG FENA),

o N ENewn evdiaQépoviog yia TNV TTpowdnon Twv TWAACEWY OTO
ToAukataoTnua, étav n cuvepyalduevn etaipia diabéTel TTOAAG onpeia

TTWANONG

I 3.1.2. OAYZZEYZ ®OQKAZ AE — «F Fokas»°

ZUVTOUO TTPOMIA

H etaipia cuotnBnke 1o 1936 pe TNV eTTwvupia BepydTTouAOG Kal aTTOTEAETE TN
Baon 1n¢ eraipiag Pwkd, evw TTapdAAnAa Aeirolpynoe 1O TTOAUKQTACTNUA
otnv 086 Eppou kai Bevifédou otn Oecoalovikn. To 1958 petovoudoTnke o€
dwkdg, otav Ta Tpia adéAgia AmdéaToAog, Aéavdpog kai OBuooéag Pwkdg,

avélafBav tn dloiknon TNG.

H dekaetia tou 1970 onuartodOTnOE TNV METETTEITA TTOPEIQ TNG, KABWG TO
KaraoTtnua tng odou Epuou otn @ecoalovikn, ETTEKTABNKE, dnuIoUPYWVTAG TN
yvwoTr «ywvia Tou Pwkd» To 1974 n etaipia petovoudoTtnke amd Pwkag oe
Oduooéag dwkdg, otn pvnun Tou Oduccéa Pwkd TTou €xace Tn Jwr Tou O€
autokivATIoTIKO ~ duoTuxnua. To 1978 eykaividoTnke TO  HEYAAUTEPO
TToAukatraoTnua otn Oecoalovikn kal éva amo Ta Tpia PEYaAUTeEpa oTNV

EANGBa, otnv 086 Tolpiokr, ME GuvoAIkn éktaon 7.500 Tj.

5 YuvévieuEn pe ka EAeva Xpuooydou, Eptropik AicuBovipia @QKAE AE & Site eTaipiac 010
Internet

Executive MBA, A’ e€aunvo, Mavemoripio Makedoviag, dep. 2003 79



Trparnyikég Ixediaopédg yia nv Avamiugn Aiktuou Aiavoprig Youldva lgaakidou

Tn Sekaeria Tou 1980, 0 OpIAOC PwkE uTIriKeE SuvapikA GTR XOVOPIKN
TWANON, avaAauBAavovTag TNV AvTITTPOCWITEUCN YVWOTWY OiKwv podag Tou
e€WTEPIKOU, EVW OTA TTOAUKATACTAMATA TNG ETAIpiag, dnuioupyriBnkav T1a
mpwTta «shops in shops», Tou padi pe autd Tou Aapmpdtroudou, ritav Ta

mpwra otnv EAAGda. (www.fokas.gr)

21n SekaeTia Tou 1990, 01 CUVEPYACTIEG Kal Ol ATTOKAEIOTIKOTNTEG WE OIKOUG
Hodac Tou efwrepikou augnbnkav (GERRY WEBER, CACHAREL, ESPRIT).
ZuvoAika Ta TeAeutaia xpdvia dnuioupyriBnkav tepitrou 250 shops in shop

ota KaraoTtiuara NG Tolpiokn kal Epuou otn ©ecoalovikn.

To NoéuBpio Tou 1999, uetd amd 63 xpdvia Tapouaiag otn Oecoalovikn, N
etaipia  Oduocoelc Pwkdg¢ AE €xkave pia €evIUTTWOIAGKA Trapoucia oTo
Tapadooiakd eutropik® KEVTpo TNG ABrvag (VEOKAQoOIKG KTipIo OTn ywvia

Epuou kai BouArig)

Tov OkTwRplo Tou 2000 eTTekT@BNKE KAl oTOV ABANTIKO XWPO HE TO Avolyua
Tou FSPORT, tou mpwtou aBAnTikou trohukaracTtriuarog otnv EAAAda, oTo

KEVTPO TNG @ecoalovikng (086¢ Toiuiokr) 64)

To Zemrréuppio Tou 2003, Tpoypapparideral va avoigelr deutepo (2) karaoTnua

otnv ABriva otnv 006 Z1adiou, TO OTTOIO Eival UTTG KATAOKEUN).

MoAiTikA oTo «shop in shop»

H eraipia avémtuge 18iaitepa 10 shop in shop ta teAeutaia Tpia xpdvia.
Zriuepa, 10 60% TOU KUKAOU £PYACIWY TNG TTPOEPXETAI ATTO EUTTOPIA BIKWV TNG
TTPOIGVIWY Kal To utrdéAoimmo 40% amd v epmopia Twv brands tou
Siakivei ota shop in shop Twv karaoTnudTrwyv TNG. (150 brands diakivei

MOvo ota kataoTAuara shop in shop NG Oecoalovikng.)

H etaipia €xel kaBnuepivr ETIOKEWILOTATA OTO TTOAUKATACTNUA TNG TOIUIOKNA
48, otn Oecocalovikn, Trepittou 2.500 daropa, evw TO 2ABRaro n

emokewiuétnTa dirAaciageral, eBavovrag ta 5.000 aropa

Kupio kpitrplo emIAOYNG Hiag eTaipiag wg «shop in shop» aTo ToOAUKaTAoTRUA
PQKAZ, cival n duvarh eutropikn emwvuyia (brand name) kai n duvardétnra
ouvexry avepodiaopou We eutropeUparta. H etaipia dev etnpedletar otnv

emIAoyr} ard TO YyeEyovag OTI n TTPONNBEeUTPIa ETAIpia WTTOPEI va Exel TTANCiov
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TOU TToAukatacoTAuarog, SiIka TnN¢ onueia TTwAnong. Ad TNV EUTTEIPIa TNG EXEI
KaraAn&er Ot1l 10 KATaQvaAwTIKO KoOIve €eival DIaQopeTIKG OTA HEHOVWHEVQA

karaoTruara ammo 611 oTa TTOAUKATACTHHATA.

H ®QKAZ utroypapel CUHPWVNTIKO aopioTOU 1] OPICHEVOU XPOVOU UIKPNC
diapkeiag, ouvnBwg atmod éva (1) péxpl 3 (Tpia) €tn. H ouppBacn mTpoBAETel
PNTPEG HN OUHHOpPwonG i un emitevéng Twv oToXWV. H eTapia
EIoTPATTEl Si1apk] SiKaiwpaTa emi Twv eloTpagewyv Tou shop in shop.
Autd exkaBapilovrar kaBe urva 1 dIaPopeTIKA avaAloya HE TN CUMQWVIQ,

TAVTWG EVTOS S1aoTAHATOC TTOU BEV EETTEPVA TOUG 6 HIjVEG.

To kéot0o¢ yia TOV EEOTTAICUOG Kal TO OTACIMO TOU  KATAOTAMWATOG, TN
HioBodoaia Tou uttaAAfAou TTou atraoxoAeital oto shop in shop, kKaBwg kai 1o
KOOTOG ETTIOTPOPAG TOU OTOK EMTTOPEUNATOC, ETTIBAPUVEI TNV EKACTOTE
TTpounBeuTpia eraipia. H TTOAITIKA Twv EKTTTWOEWV arropaciletal amd tnv
EKAOTOTE €TAIPIA, KABWC Kal N eppavion (OTuA viuaiparog) tou shop in shop

KAl TwV aTTaox0AOUHEVWY UTTAAANAWY.

H eraipia diao@aAilel T1¢ TTwAroelg Tou shop in shop, Bétovrag w¢ Baon éva
EAGXIOTO UWPog TWANCEWV KAl Apa EIOTTPAGEWY, ETT TWV  OTToIWY
utroAoyiovTa Ta TTooooTiaia dikalwpara TnNG. Auté onuaivel 0TI aveEapTriTwE
£Qv n TpounBeUTpIa ETAIPIA ETTITUXEI TO OTOXO TWV TTWANCEWYV TNG, Ba TTpéTTEl
va amodwaoel ToulhdyioTov Ta cuppwvnBévia diapkn Oikaiwuarta. ETol n
eraipia PQKAZ diao@aAilel Tnv kKaAutepn duvarr eNTTopikn diaBeon KABe 1. 4.

TOU TTOAUKATAGTAKATOS TNG.

H T1apakoAouBnon Twv TWANCEwWV  yivetal WéCw Tou on  line
Hnxavoypa@ikou cuoTtijparog ng POKAZ, n oTtroia KAvel Tnv ekkadapion
ora SIaoTANATa TTOU £XOUV CUMPWVNBE], TTAPAKPATWVTAC ameubeiag Ta
oudpwvnBévia TroocooTd kal  amodidoviag TO  UTTOAOITTO TTO0G  OTnV

TTPONNBEUTPIa ETAIPIA, HE METAXPOVOAOYNUEVN ETTITAYN.

Mpiv amd 1nv eykardoraon kai Aeitoupyia TOou aGuyxpovou on line
TTANPOYOpPIaKOU  cuoTiuarog, Tou  Oidel 1t duvatotnta  TTARPOUS
TTapakoAouBnong Twv TTWANCEWV NG TTpounBeuTpiag ertaipiag, n OPQKAL
TTPAYHATOTTIOIOUOE  EKTAKTOUG EAEYXOUG, Trou TEPIAGUBavav  QUOIKN Kal

AoyioTIKA atroypaen.
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Ta shop in shop 8& diaBéTouv Bikd Toug Tapeia, aAAd egutrnpeTouvTal amd
Ta Taueia Tou TroAukataoTAuarog. Me Tov TpOTTO autd n eraipia PQKAZ
MEIWVEL TO BIoIKNTIKO KOOTOG TrapakoAoudnong Tng AoyioTikhg diakivnong
EYYPAQwv amod TIG TTOAUAPIBuEG ouvepyalOpEVEG TTPONNBEUTPIEG ETAIPIES, EVW

TaQUTOXPOVA £XEI Hia eviaia EIKOVA TTPOG TOV TTEAATN.

JUVEPYAOia UE ETAIPIEC

Ta ouvnBéotepa TpoBAAuATa TTOU TTAPOUCIAJovTal OTIC CUVEPYACIEG TNG
gTaipiag We TIGC TTPONNOeUTPIEG eTaIpieG oTa shop in shop, Ta oTroia OpwG

EeTTEPVLWOVTAI YEVIKA, APOPOUV OTa akOAouba:

o AvuokoAia ouvevvénong o6ocov agopd otnv afioAdéynon Twv
amagXoAoupevwy utraAAjAwv ota shop in shop. O Adyog eival 6T o
EAEYKTIKOG HNXAVIOUOC TNG KAANG AeIToupyiag TOU TTOAUKATACTANATOG
YeVIKd, avikel atnv etaipia PQKAL, evw o1 utTtdAAnAol Twv shop in shop
avAKouV aTIC TTPOMNBEUTPIEC eTaIpieC. Ze TrepiTrTwon TTou N GOQKAZ kpivel
W¢ avetrapkr 1 akartdAAnAn TNV eTrayyeAUATikn TTApouUdia  KATTOIWY
uttaAAfAwy, n TTpounBeuTpia erTaipia dev eival TTAVTOTE CUPQWVN OTNV
avTikataoTaon Toug, KaBw¢ autd CUVETTAYETAl OIKOVOWIKO KOOTOC Kal

KOOTOC avTikaTaoTaong.

MNa tnv amropuyn Tuxdv diagwviwy, n eTaipia TTPORAETTEI TTAEOV OTN cUNBAoN,
diadikacia agloAdynong Twv utmaAnAwyv. Auth  TTepIAauBAvel  yparrTi
EVNEEPWON TNG TTPOUNBEUTPIag O dIaTTioTWaon Hn IKavoTtroinTikng amdédoong
Tou umaAAAAou kai TTPORAEWn JIACTAUATOC GCUMPMOPPWONG TOU, TIPIV

aTropacioBei N 0pIOTIKA AVTIKATACTACN Tou 01O shop in shop.

o Avrnidpdceig otn ouvepyaocia pe Tnv etaipia POKAL yia Tnv opydvwaon
TAnpo@opiakoU cuoTiipatog business to business. Auté 10 ouoTnua
TEPIAGUBAVEI TNV KWIIKOTTOINON KAl TO HAPKAPIONA TWV EPTTOPEUNATWYV
OTO TTOAUKQATACTNHA, CUNQWVA HE TOV KWOIKO TNG TTPOUNBEUTPIAC ETAIPIAC.
Z1OX0G TOU EYXEIPAMATOG €ival N MEiwon Tou xpdvou TTou pecohaBei amd
TNV TTapaAafr) Twv EPTTOPEUNATWY PEXPI TN B1IdBeon Toug aTo PAYI, OTIG 2
EPYQOINES NUEPEC aTTd TIG 6 TTou eival ouviiBwg. O1 6 nuépeg atraitolvTal
OAUEPA yIa TN VEA KWAIKOTTOINON KAl TO MAPKAPIOHA TWV EUTTOPEUNATWY

mpiv diateBouv oT1O0 pA¢l. H opydvwon kar Aeitoupyia TOou Vvéou
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OUCTAMATOG, atraitel TTAfjpn ouvepyaoia amd TIG TTPOHNBEUTPIEG HE
TTPOCAPHOYR TOU AOYIOUIKOU TOUG. ZUVrBw( OI EYXWPIEG ETAIPIEG avTIBpOoUV
o€ auTr Tn cuvepyaaoia. H Aeitoupyia Tou véou ouOTAHATOG EXEI ETTITEUXOEI

o€ TooooTé TepitTTou 20%.
o Mn TakTikq ka1 ouveTTAG Tpopodocoia Twv shop in shop.

- H aduvapia guvexoUg Tpo@odoaiag Twyv shop in shop dnuioupyei
adeia pa@ia, TTOU JNMIOUPYOUV KAKr €IKOVA OTOV KATAVAAWTH Kal
emnpealouv TIC TTWARCEIC TNG eTaipiag, 1IBiaiTepa OTav TTPOKEITAl yia
TTPOIGVTa POriG.

- Zuxva mapouaoialetal To gaivouevo 1IBiaitepa amd ahAodaTTég eTaIPIEg
TTou Ot diaBétouv amobrikeg Toug otnv EAGda, tng mTapadoong
EUTTOPEVHATWYV VWPITEPA Kal EKTOG O€ldv, amd Tnv embuunTd
nNUEpouNnvia TTapddoong oto TToAukaraotnua. Autd cupBaivel Adyw
OMadIKWV QaTTOOTOAWY Ot TTOAEG XWPEEC TauTOXPOVa (PopTia
groupage), Je JIQQOPETIKEG ETTOXIKEG AVAYKEC. TO amoTEAeOpa Twv
mpdwpwyv Tapalapwy, eival n empBdapuvon NG QKA pe 10 KOOTOG
atrofnkeuong (1IBIGITEPA yIa T OyKWwdN EUTTOPEUNATA) KAl QUOIKA TNG

aTroTTANPWHAS TOUG.

I 3.2. Nepimrrwoelg Siktuou franchising
I 3.2.1. Sarah Lawrence® AE — «Sarah»

YUVTOUO TTPOQIA

H SARAH LAWRENCE A E. 15pU6nke otn ©gcoalovikn 10 1981 kai Eekivnoe
™ OpacTnEIOTNTA TNG OTO XWEO TOU ETOIMOU evOUNATOG WG ATTOKAEIOTIKOG
avTimpéowTtrog otnv EAAGda kai licensee Twv mpoidviwy Tommy Hilfiger &
Gloria Vanderbilt.

H eraipeia dpaartnpiotroieital gtov oxediaoud, oTnVv TTapaywyr), otnv ayopq,

oTnv dlaxeipion €MWVUPWY TTPOIGVTWY, - TNG Sarah Lawrence kabuwg kai

3 uvévieuEn pe ka Ocodooia KaveAAotrouAou, YTeuBuvn Avdarrtugng AvBpuwmivou Auvapikou
¢ Sarah Lawrence & Eidikr} ékdoon Franchising, 2001 Nautepmropiki
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otnv 81a6eon Toug péoca armod éva Biktuo 180 onueiwv TTWANONG Kai OxI aTTAd

oTNV TTapaywyn Kai EJTropia Toug.

Ta Tmpoidvta oxedidfovral amd pIa OpAda ERTTEIPWY OTEAEXWY UTTO TNV
kaBodriynon éutreipou kai dieBvoug eriung Italou oxediaotn. H ypauury Sarah
Lawrence armreuBuverar otn ouyxpovn duvapikniy yuvaika nAikiag 25-45 etwv
TTOU TTPOTING TO AVETO KAl KOPWO VTUCINO Kal atroTeAeital amd  pouxa
EUKOAOQOPETA KAl AEITOUPYIKA, ME KAQOIKO oxediaouo, amd ageooudp kai amo

aonuEvVIa KOoURUATa.

MNoAiTik otn dikaidypnon

Ta 180 onueia wwAnong tTng Sarah Lawrence, Ppiokovral oe 6An TNV
EAAGDa kal Tnv Kutrpo kai atrotehouvtal amd 3 kavaAdia diavoung: Xovdpikn
(150 TreAdreg), Shops-in-shops kai Corners 6 (Aaumpétroulog 3, Hondos

Center 3) kai TéEAo¢ karaoTtrApara Franchising.

Ta franchised karaomijuara eivai 21 (Bohog, Kaortopia, Edecoaq,
AptreAoknTtrol Oecaalovikng, HpakAeio, Adpioa, Aypivio, MepioTépl, KépivBog,
MroAepaida, Aeukwoia, AAegavdpoutroAn, KaAauapid, Koldavn, Mupyoc,
Narpa, NMavvitod, K. Touptra, lwavviva, KaAaudra, Xavid) H etaipia €xel kai
4 etaipika karaotiuara (N. Zpupvn, MNeipaid, ©ecoalovikn, XaAavdpl), ek Twv
OTToiWV autd TNG Oeooalovikng oTo EUTTOPIKO KEVTPO TNG ayopds aTtnv

Toluiokn, eival 10 mAoTIKS TNG.

H avamrtugn tou dikTUou KaTaoTNUATWY WE Bikaidxpnon £ekivnoe 1o 1998, evw
Ta TEPIcCOTEPA karaoTtiuara dvoigav otn didpkeia Tou 2000. H xpoviknA
TTEQIODOC  TTOU  ATTAITEITAl yia TV TTPOETOINACIA  Kal  AgiIToupyia Tou
KATaoTrMaTog Eival katd Pédo 6po 3 Wriveg, €vw Tn CUVOAIKA guBlvn yia TO
aTnoIgo Tou, TNV €XEl O franchisee consultant TnG etaipiag. H etaipia éxer ™
duvardtnra va Tapadwoel TO KATAOTNUA «ME TO KAEDi oTO XEpI». ZE
BIQQOPETIKA TTEPITTTWON TO €TOINGoEl O franchisee BACEl CUYKEKPIMEVWY

QAPXITEKTOVIKWY OXEDIWV.

To péyeBog Tng emévduong kupaiveral amwd 58.000-74.000 eupw, avdaAloya
ME TO €PPRadOV kal TN HOPPOAOYia TOU KATACTAMWATOGC, OTA  OTroia
TepidauBavovral to kboTog yia T Siapdpewon TOU KATAGTANATOC Kal TO

KOOTOG TNG QApPXIKNG Trapayyeliag tou eutropeupato¢. O franchisee dev
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utroxpeoutal oe kataBoAn apoifric e106dov (entry fees), aAAd oute kai

TEPIOBIKWY BikalwWpATWY (royalties) mpog Tov franchisor.

O franchisor apéxer otov franchisee TArpeg eyxeipidio Aeitoupyiag pe
TTANPOYOPIEC TTOU aPOpoUv OTOV TPOTTO OpydAvwaong Kal Asitoupyiag g

gTaipiag, otn Jnxavopyavwaon, otn d10iknon TTPOCWITIKOU K.Q.

H Omapfn kartaoTAUATOG OE KEVTPIKN TOTroBECcia OTnv TOTTIKy ayopd HE
HakpotrpOBeoun didpkela  xpriong, eivar  Baocikd  KPITAPIO  ETTIAOYAC
KQTaoTAuarog, evw eTTITTAEOV eEETAJOVTAI N ENTTOPIKOTATA TOU DPOUOU Kal N

Kivnon twyv TTeqwv.

Mapéxetal apXIkni eKTTAIdEVON (TTEPITTOU WAVA) OE VEEG TEXVIKEG TTWANCEWY,
HMEOODOUG marketing kai management, otioigo  Bitpivag, TOTOBETNONG
TTPOIOVTWY, EVW TAKTIKA OpyavwvovTal EKTTAIBEUTIKEG Kal AAAEC CuvavTACEIC.
ZUYKEKPIMEVA, OUO @QOpPEG TO XPOvOo JIopyavwveTal TO OCUVEDPIO Twv
TTWANTPIWY, JE OTOxXEUOUEVN ekTTaIdEUON Ot Béuara eEUTTNPETNONG TTEAQTWY,

merchandising, TrTapougciacn TN vEag CUANOYNG K. Q.

H etaipeia mpootrabei va uttootnpilel 6o0 yivetralr TTAnpéaTtepa Tov Bikaiodoxo,
Kal yia 10 Aéyo autéd diaBérel 3 franchisees consultants o1 otroiol Tagideluouv
oe 6An Tnv EAAGSa yia va Bpiokovrar kovtd atou¢ dikaiodoxoug Kai va
utrooTnpifouv KABe avaykn Toug. EmitrAéov Bi1aBéTel cUyxpOvo TTANPOPOPIAKS

oUCTNHA TTOU CUVEXWC TTPOCapuoleTal OTIC avaAyKeg TNG ayopdc.

H tpoBoAn Twv karaotnudrwy, yivetar Bacel media plan tn¢ etaipiag TTou

agopd o€ TTaveAAadiko Kail TOTTIKO eTTiTTESO.

To mwpo@ih Twv uTToywn@iwv ouvepyatwv TnNG TepIAaUBAvel dTopa He
uynAoug otdyoug, Suvapikd, HE TTPOCWITIKOTNTA KAl CNUAVTIKA ETTIXEIPNHATIKNA
SpacTtnpidTnTa, EVW QaTTAPAITNTN KEIVETAI N TIPOCWTTIK €vaoxoAnon Tou
dikaiodoyxou oTo kardotnua. Ma Ttv avalATnon Twv KAatdAAnAwv
franchisees n eraipia amreuBuveral oe TTaAaloug SOKINACUEVOUG GUVEPYATEC

KUPIWE TNG xovOpPIKrAS TTWANCNG.

Aev TrpoBAETTETAN BIACTNHA SOKIMAOTIKNG TTEPIOBOU CUVEPYATIag, EVw XOpnyEi
otov franchisee aTTOKAEIOTIKOTNTA YEWYPAPIKAG TTEPIOXAS Kal dikaiwuara
avarmtuéng euputepng TTEPIOXNG. ATTO TNV AAAn {nTdel atrokAeIoTIKOTATA OTNV

TTPONABEIQ TWV TTPOIOVTWY TNC.
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H eraipia ulotroiei OAeg TiI¢  véeg DIadIkaoie¢ TIpIvV TIC €£QAPHOCEl OTA
karaoTthuara Tou SIKTUoU, OTO TMAOTIKO TNG KATACTANA Kal Ta aTToTEAéoUaTa

atro 10 AOTIKO eival katd 90% agidémoTa.

O franchisee derypartierar 560 QOpES TO XPOVO HE TN vEQ CUANOYH Kai
TTPOHUNOEVETAI TOUAGXIOTOV TA BACIKA KOPHATIA TNG, WOTE va TTapousialel
Hia TTAfpn CUAAOYF OTO KaQTAOTNKA TOU. £TN CUVEXEIQ, UTTOPEI va TTPOUNOEUTEI
eAeUBepa boa Koppdria emBupel amd kABe kwdikd. Agou trapadobouv ol
TTPWTEG PBACIKEG TTAPTIOEG TwV EUTTOPEUNATWY, KABe 15 nuépeg yivovral amd

TQ KATAOTANATA VEEG TTAPAAABEC OTOUC KWAIKOUS TTOoU EXOouv {NTNnoBEi.

H eraipia epapudlel pnXaviogoug ETOTITEIAG TNG CWOTNG AEITOUPYIAS TWV
karaotnuatwy (mystery shopping), Tou Tpayuarotroieital dU0 QopéC TO
XpoOvo atrd eEWTEPIKOUG CUVEPYATEG, TTou EAEyxouv OAa Ta Tredia atrod To visual
merchandising, pEXPI TOV TPOTTO EEUTTNPEETNONG TWwv TTEAQTWY Kal TNV
kaBapioTnTa Tou karaotAparog. O Sikaiodoxol eidotroiouvTal 2 WVEC
vwpitepa 611 Ba akoAouBriocel emotrreia, de yvwpifouv OPWS TO aKpPIBES

didoTnua Tou autry 8a AdBel xwpa.

H TipoAdynon twv eptTopeupdTwy TTPog Tov franchisee yivetal e§apxnic oe
TINA XOovOpPIKNG, EVW Ol TINEG AiavikAg eival papké amd Tnv erTaipia. Xe
TTEPIOBOUG EKTTTWOEWY N ETAIPIG GKOAOUBEI KOIVA TTOAITIKA EKTTTWOEWY TTOU
amogacilel n idia, 1600 ora karaotiuara franchising 6co kai ota shop in

shop.

ZTa TTOAUKATACTANATA TTOU N ETAIPIA CUUMETEXEI WE shop in shop, Biatnpei Tnv
autoTéAela TG Goov agopd aTtnv TTpounBeia, Tnv TIoAdynon kai 3iIdBeon Twv
TTPOIGVTWY TNG, EVW TO TTPOCWTTIKG TTOU ATracyoAeital igbodoreital amo tnv

ida.
I 3.2.2. SAM AE - «Sam 0-13»"

YUVTOUO TTPOEIA

H eraipia SAM AE &ekivnoe 1o 1978 otn ©ecoalovikn e TNV TTapaywyn
TaIdIKWV PoUxwyv Kal 10 eUTTOPIKG orua SAM 0-13. Ta emwvupa TaiBika

7 ZuvévieuEn pe k. ZwrApn Kopvnve, Eptropiké Aicuduvtr g SAM 0-13
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pouxa SAM 0-13 QdiatiBevrar otnv EAAAda péoa amd éva eupl BikTuo

QTTOKAEIOTIKWY KATACOTNHATWV.

H ykdua Twv TpoidvTwy TNS ameuBuvetal oe ayopia kai Kopitola nAikiag 0-13
eTwv. Etnoiwg diatiBevial U0 oulhoyég (Avoign-kaAokaipl, @BivéTTWPO-
XEIMWVAg) HE ouvoAikd TTavw atd 1.000 dnuioupyieg TTOU TTPOCPEPOUV EVa
oAokAnpwpévo vTUoido yia 1o TTaidi. EmimmAéov n eTaipia CUPTTANPWVEL TO
VIUOIMO Twyv TTaidiwv WE Mia PeEYAAn ykdpa avriotoixwv ageocoudp. H
@iAocogia Tn¢ SAM 0-13 ortnpifetal otov cuvduacpd . uynAf TToIOTNTA

TTPOIGVTOC, HE TTPWTOTTOPIAaKS OXEDIAONS, OE TTPOCITH TIUN.

Mpbéoeara n eTaipia avakoivwoe Tn ocuvepyacia tng hE TNV Warner Bros pe
B€ua Toug Npweg TnG Taiviag «Harry Potter |I». Ta pouxa pe TapacTaceig amo
v Tawvia Harry Potter diatiBevrar amd 1a karactiuara tng aAucidag
SAM 0-13.

Ta emwvupa Taildika pouxa SAM 0-13 diaTtiBevral otnv EAAGda péoa ard éva
gupl dikTUO AIaVvIKIiG TTWANONG, TTou oOrjuepa TrepiAappBaver 61 onueia
TTwAnong. Ao autd, Ta 9 gival eTaIpika kataotipara (2 otnv ABrva, 4 otn
©eocoalovikn, 1 atov Mepaid, 1 otnv Bépoia kai 1 otn Adpica), t1a 32
franchising karaotrjuara o€ 6An tnv EAAGSa kail Tnv KuTtrpo kai ta utréAoitra
20 givai SAM Corners.

Ta franchising karaocTtAuata AeiToupyolv o€ aoTika kévipa dvw Twv 25.000
KATOIKWV Kal ouvnBwg KaAUTITOUV TNV EUpUTEPN TTEPIOXT TOU vopou. Ta SAM
Corners Aeitoupyouv O€ KATaoTAPATa TTAIBIKWY POUXWY OE HIKPEG TTOAEIG, UE

TTANBuous atd 10.000 £wg 25.000 kaToikoug.

Z16x0¢ eival n emékraon Tou OikTtuou TNG ME franchising, kara
mwpotepaidTnTa otnv ABriva, Tnv [lehommovvnoo, T1i¢ KukAddeg kai Ta
Awdekavnoa.

H etaipia £xel eTiong KOPPATI XOVPIKNG TTWANONG, EVW KAVEI KAl E§aywyES

oe 'epuavia, Pwoia, Aavia, lohavdia, Zkéma

MNoAiTiky otn dikaidypnon

H avamruén tou diktuou AiavikAg TNg SAM AE 1TOoU OTTWG AdN avaeépBnke
onuepa apiBuei 41 karaotipara, Eekivnoe 10 1993. Ztpatnyikdg oTOXOG TNG
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gTaipiag eival n TEPAITEPW ETTEKTAOT) TOU BIKTUOU HE TepiTrou 20 véa
KATAOTAHATA, OTIC TTEPIOXEC TTPOTEPAIOTNTAS, EVTOG TpIleTiag. [Mépav NG

TPIETIAG O OTPATNYIKOG OXEDIQOUAG TTPORAETTEI ETTEKTAOT OTO EEWTEPIKO.

H ouvepyaocia pe mwoAukaraoTtiipara pe N HEBOSO TOou «shop in shopy,
yivetral gévo eTmIAeKTIKA, OTTWG yia TTapddelyua he 1a roAukataoTripara FENA

otn O@ecoalovikn.

To 18aviké kardortnua franchising eivar éxkraong 50-60Ty, evw 1O €TAIPIKO
MtTopei va eivar 100-150 tu. H eraipia mrapadidel 1o kardotnua ortov

franchisee ev1o¢ 20 nuepwyv atod Tn cUPPBacn, HE TO «KAEIDI OTO XEPI».

Ta kpiripia TTou BETel n €Taipia yia TNV TOTTOOECia TOU KATAOTAHATOG,
aQopoUVv OTNV EUTTOPIKOTNTA KAl TO KEVIPIKO onueio Opduoug evrog
opyavwuévng ayopdag.

H avalitnon twv vmmoyneiwv franchisees yivetar néow CUPPETOXNG OF
oxeTIKEG ekBEoeIC (TT.X. KEM), ue kataxwproeig Ot ETTIAEYHEVEG EPNUEPIDEC
TaveAAadIKiC euBEAEIag 1 o€ kKAaDIkA TTepIodIkd, kabuwg etriong PHEow direct

mail e ouadeg duvnTIKA EVOIQQEPOUEVWY (TT.X. TTIOTOI KATAVAAWTEG)

Tnv €uBuvn yia 10 apxikd merchandising Tou KATraoTAMATOG TNV EXEl N
eTaipia, n otmoia guveyilel va kabodnyei Tov franchisee yia 10 oTACGINO TOU
KATAOTANATOG KAl TWV TTPOoidvIwyY KaBOAn Tn dIdpKEIa TNC CUVEPYATIAg TOUG.
Me tnv utroypagrl TNG cuppBacng o franchisee mapalaupdvel eyxeipidio
AeiToupyiag, 10 OT0I0 QTTOTEAEI OUCIAOTIKA KABNMUEPIVO ETTIXEIPNMATIKO

EPYAAEIO yia TN CUPpGPPWON Tou KE T gIAocopia Tng SAM 0-13.

InpavTika agloloyeital amd TNV ETAIpiA N TTPOCWTTIKA evaoxdAnon Tou

dikaiodoxou.

O JOikalodoxo¢ vtrooTtnpifeTar ammevBeiag amd OAa Ta THAHATA TNG
ETAIpiag OTAV QTTAITEITAI, EVW TO THNMA TTOU EXEl KABNUEPIVR ETTAQPN Kal
ouvepyaoia gival 1o gutropikd. H Eptropikr) diebBuvon atroteAeital amo Tpeig
dieubuvoeic. TN AleoBuvon Mapkenivyk, tn AigedBuvon Franchising kai n
AievBuvon Xovdpikiig NMwAnong. H AicelBuvon Franchising €xel Técoepig
franchising managers avd yewypag@Ikr TTEPIOXN, Ol OTT0I0I BPICKOVTAI CUVEXWG
Kovrd otou¢ franchisees kal oToug TTEAATEG, yIQ va TOUG TTAPEXOUV KABE

avaykaia uttooTtrnpPIgn.
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H eraipia yevikd diatnpei apioteg ox€oelg he toug dikaloddyoug TnG. ZIravia
TTPOBAAUATA TTOU QVTIKETWITIOE OTO TTAPEABOV, OXETICOVTAI PE TNV «AVTIOTAOT
otnv aAhayr» 1Tou xapakTrpife opiopévoug Bikaioddxoug TTou emmBupouocayv

va diatnprioouv TTapadooiakd UPog GTo KATACTNHA 1) OTA EMTTOPEUNATA.

e avdhoyn TrepiTTTwon, n e€Tapia pETA amd OxeTKR evnuépwon Kai
UTTEVOUION TWwV apxwyv TNG ETAIPIAG KAl Twv Opwv Tou oupBoAaiou, Bivel
TTepiodo duvnTIKAG CUUNOPPWONG Kal EpOToV Bev ETTEABEI N CUPHOPPWON HE

Ta opiIfOpEva ot oUPBaon, SIGKOTTTETAI N CUVEPYATIa.

MNapéxetal apXIKn eKTTaidevon otov dIKalodOX0 TOUAAXIOTOV EVOG WAva TTOU
agopd oTO TTANPOPOPIaKd CUCTNHA TNG ETAIpiag, OTNV EVOOETTIXEIPNOIAKN
opyAvweon WOTE va yvwpilel OE TToIoV TTPETTEI va aTreuBuvBei, oTa ouoTruara

merchandising ka1 oTnv e§uTTNPEETNON TOU TTEAATN.

H etaipia e@apudlel gnXaviopoug ETTOTITEIAG TNG CWOTNG AEITOUpYiag Twv
Kataotnuatwyv (mystery shopping), TTépav Twv TAKTIKWY KAl EKTAKTWY
emoKEWewyv TTou Oievepyouv or franchising managers ] dAa oTeAéxn NG

dioiknong.

To wpdéypappa TtpoBoAng, Odiapoppwverar amd tnv SAM 0-13, o€
OUVEPYQOia ME TOUG KaTtd TOTTOUC dIKAIodOXoUG, OTToU a®Oopd TOTTIK)

dlaprHion, TTpowBNnTIKEG EVEPYEIEG 1) DnuoaidTNTA.

H ykdua twv mTpoidvrwyv tng etaipiag TepIAaUBAvVEl TECOEPIG KATNYOPIES
pouxwv: sport, casual, trendy, in-style (To Aeyouevo aumiyi€). O Sikaiodoxog
TTapayyEéAvel dUO QOPEC TO XPOVO, WETA amro OEIYHATIONO Twv POUXWV Kal
mwpounBeveTal Kar' eAdyioTo TO0 60% TWV poUXWV TNG KABE Kartnyopiag,

NG ETTIAOYAG TOU.

H etaipia eiomwparrer Sikaiwpara e1068ou (entry fees), 6x1 6pwe diapknh

dikaiwuara (royalties).

H SAM 0-13 epappddlel eviaia TigoAoylakn TTOMITIKE, 0pi{ovTag avwTaTn TIUA
ANIQVvIKNG KAl TTOCOOTA EKTTTWOEWY OTIG TTEPIGBOUG TTOU ATTAITEITAI I} TO KPIVEI N
eraipia. EmimAéov yia tnv egutrnpétnon tou TTEAATN, TTapéxel TN duvartdtnTa
aAAayng TTPoiGvTog, o€ OAQ Ta KATAoTANATA TOu SIKTUOU Kal ayopdc poluxwyv

ioé1TooNG aiag.

Executive MBA, A’ e€aunvo, Mavemartriuio Makedoviag, ®ep. 2003 89



T1parnyik6¢ Xxediaopdg yia nv Avamtuén Aiktuou Ailavounig Youldva loaakidou

TéNog agioonueiwTo eival To yeyovdg OT1 To TTeEPIBwPIo kKEPDOoUG TTou Bidetal
otov franchisee eivai amd ta peyaAutepa tTou didouv GAAEC eTaipiec oTOV

KAGOO ToU TTAIBIKOU POUXOU.

r4. 2YMNEPAZMATA

ATd Toug TUTTOUG TOU OBeopou TN Bikaidxpnong, ETIAExBnoav  wg
karaAAnAoTepol, 10 franchising Giavourig [ Tpoidviwv kai 10 Mepikd

franchising i franchising corner | stand (shop in shop).

A6 TNV TTapouciaon Tou Beopou TNG dikaidxpnong Si1EBvwg alA@ kal oTnv
EANGOa, pdavnke 6 1o franchising atroteAei 10 TTI0 oUyxPOvo OTTAO yia Biebvry
emixelpnUarikry avamrugn. Eidika otnv EAAGSa, o Beopudg éxel wpindoel Kal
Xaipel TTAEOV eupeiag avayvwpiong, 1600 atrd Toug utrown@ioug dikaioddxoug,
000 Kal amd TOUuG KATAVAAWTEG TTOU  TIPOTIMOUV va  ETTIOKETTTOVTQI

KaraoTriuara mmou evidcoovral o€ éva dikTuo dikaidxpnong.

H avaAhuon emtuxnuévwy TTEPITTTWOEWY avatrtugng SikTuou (case studies) e
dikaidbxpnon armmo 10 XwpPo NG HOdag, ME TN Hoperi Twv shop in shop (FENA,
FOKAS), kaBwg kai pe 1N Hopery Twv franchised karaotnudrwy (SARAH,
SAM 0-13), karédeige 1 Ouvardtnta TG yprRyopns ETTIXEIPNMATIKAG
avaTTugng, ME HIKPS OXETIKA pioko, aAAG kai TIC aduvapieg kal Ta TTpoBAAUara

OUVEPYQOIiag TTOU TTPOKUTTTOUV OTIG OXETEIC DIKAIOTTAPOXWY — DIKAI0DOXWV.

OAa T1a Tmapamdvw XpnoIdoTToiIoUVTal w¢ onuavtika Trapadeiyuara,
ETITUXNHEVWY OTO XWPEO TOUG ETAIPIWY, YIA TOV OXEDIQONO TNG OUVOAIKAG
OTPATNYIKAG HAPKETIVYK Kal eIBIKA TNG OoTpaTnyIKAS SIavOur TToU TTPOTEIVETal

va akoAoubBrjoel n ABI™ Accessories.
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KE®AAAIO A.
2TPATHI'IKH ANANTYZHZ ETAIPIAZ

A1. KENTPIKO ©GEMA (Major Issue)

H etaipia ABIT Accessories Aeitoupyei amo tov MdpTtio tou 2001 pe Tpia
ETQIPIKA  KataoTAuatra otnv Tepipépela. H ayopd eival TTAéov  AKpwG

QVTayWVIOTIKN KAl aTTAITEl YPYOPOUS KAl HEAETNUEVOUG XEIPIOHOUG.

H idpuon xai Aeitoupyia TnG etaipia¢ onuarodotriBnke atmmd agioonueiwtn
EMTAXUVON OTNV EKKivnon, OHw¢ Odiagopa ECWTEPIKA AEITOUPYIKG
mwpoPAfuara kabwg kai n amwré@aon Twv HETOXwvV va pn diabBiéoouv
mEpAITEPW iBIa kKeEPAAaia yia tn diAvoign vEwv KaATaoTnUAarwy, avékoyav

apodikd, Tnv avamrtugn Tou SIKTUOU TNG ETAIPIAG.

Evw 61av €10ABe oTtnv ayopd 1o 2001, ritav PETA TNV Accessorize PeTagu Twv
TPWTWY 0t avdmTuén OikTOwv, HE 3 ETAIPIKA KATAOTAMATA Ot OUVTOHO
Xpovikd didotnua, oruepa dUo xpdvia PETA, O aVTAywVIOUOG EXEI HEYAAWOE!
Kai evraBei TOAU. Ze autd CuvéBaAAEe T6OO n aApaTWING AvaTTugn Twv
uploTapevwy dikTUwv WE franchising, 600 kai n €i00d0G VEWV ETTIXEIPATEWY —
BIKTUWYV, TToU BIEKBIKOUV onuavTikG Pepidio TTwARoewy amd tnv ayopd. (6TTwg

TTAPOUCIACTNKAV OTNV avaAuan TOu avTaywviouou).

H mpwtn wpoomwdbeia yia karaotnua franchising (a' egaunvo tou 2002)
dev eudokiunoeg, kabwg oe olUviono didotnua OSOKINACTIKAG TTEPIGdOU,
TTpoékuyav TroikiAa TTpoBArjuara cuvepyaciac We tov franchisee Adyw Tng
apvnong TOU va CUMHOPPWOEl Pe TIC apx€C TNG eTaipiag, evw TTapdAAnAa

atrokaAu@Onkav aduvapieg oTnv UTTOoTAPIEN TNS vEag povadac.

H emAoyr] akardAAnAou TmpoowmikoUu yia TO Karaotnua B kai n
KaBuoTépnon OTOV EVTOTTIONO TOU TTPOBAAUATOC AOYW XAAQpPWyV EAEyXWYV,
odfiynoav 10 KartaoTnua o€ pia Traparerapévn Tepiodo xaunAwv amodoéoewy

Kal EvOEXONEVWG Bnuioupyiag KAk eikOvag OTO TOTTIKO KATAVAAWTIKO KOIVO.
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H kaBuoTépnong eKTaideuong Tou TTPOoWTIKOU TwWV KATACOTNUATWY OTIG
BaoIKEC apxEC TNAPNONG TNG ETAIPIKNAG KOUATOUPAC, KaBWC kKal n €AAEyn
Baoikou merchandising ota karaotApara, odriynce oOTNV  EPPAvION
avouolopopeiag otnv  eEUTTNPETNON Twv TTEAQTWY KAl OTa PAQIa  Twv

KATaoTnuAaTwy.

H avaykn yia eToxIkéS «ypRYOPES» ayopES TTPOIOVTWY atrd TNV EAANVIKA
ayopd Adyw kaBuatépnong Tapaddoewy | EAAEIPewWV TTPOIGVTWY (EvavTi Twv
Hadlkwy ayopwyv atrd TTPOHNBEUTEG TOU EEWTEPIKOU), ETTIBAPUVE OIKOVOHIKA

TNV ETAIpIQ.

H S1apnuIoTIK] KAUITAVIa Kal Ol TTpowlnTIKEG EVEPYEIEG TTOU Eyivav
(diaeApion oTtov TOTMKO TUTTO, PadIdPWVo, XOopnyie¢ Ot TOTTIKEG ETTIDEIEEIG
podag, edikG events oTa KATAOTAMATA) ATAV ATTOOTTAOHUATIKEG KAl ME
XPOVIKI} amwéoTaon PETagU TOUug, WE ATTOTEAEOHUA va BIAPOPPUOOUV XAUNAr

avakAnon oTn PVAKN TOU KaravalwrTn.

MapdAa autd, atrd SelyUATOANTITIKA €PEUVA TTOU EYIVE OTO KATAVAAWTIKO KOIVO
TWV TOTTIKWYV Kovwviwy, diammioTwinke 611 dev umrdpyxel SiapopPwpévn
apvnTiki otaon amwévavTi otnv ABI" Accessories kal Ta wpoiévra TNG KAl
OTI O KATAVAAWTAG EKTIMA BETIKA TNV TTPWTOTUTTIA, TNV TTOIKIAIG Kal TNV TIUA

ayopdc TWV TTPOCPEPOHEVWY TTPOIOVTWY.

H dioiknon tng etaipiag avTigeTwTTilel TTAéov Eva ooBapd SiIANuua wg TTPOg
NV TTOMITIKN) avdaTtrtu§ng mou TTPETTEI va akoAouBnoel, kaBwg avnihapBaveral
OTl Ta TIPpAypara €xouv ¢BAcel Ot Eéva KPIOINO ONMEIO Kal arraitouvTal
aTTOPACIOTIKOI KAl TTPOCEKTIKOI XEIPIOHOI. AaupBdvovra¢ umoéywn OT 1a
ageooudp podag eival oTo 0TAdIO TNG AVATTTUENG TOU KUKAOU JWwr¢ TOUG Kal OTI
N eTaipia €xEel ATTOKTACEl OUCIWDN EMTTEIPIA KAl YVWON, EKTINATAI OTI HE TO
OXEDIQOUO piag vEag oTpaTnyikig avdamTugng Tou SiIKTUou, UTTdpXEl KaAn
TPOOTITIKA YyIa EMITUXN avTamwokpion oTnv wpokAnon tTng ayopdg Kai

KATAKTNONG oNuavTtikou Pepidiou TNG.
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A2. ZTOXOI ZTPATHIMIKHZ

O1 ortdéxol Tou TéBNkKav O€ cuvepyacia he TN Aloiknon TNG ETAIpiag, OTO

TTAQICIO TNG OTPATNYIKAG avatTTugng Tou dikTUoU, TTEPIAQUBAVOUV:

1.

Aigupuvon Kai 1I0XUPOTToinon Tou SIKTUOU AIAVIKIG TTWANONG TwV
mpoidvTtwy TnNC ABIT Accessories, ge 0An TN xwpa, Je TTOPOUG TPITWY,

xpnoiyotroiwvrag mn HEBodo To franchising

BpaxutrpoBeouog atoxog eivar oto TEAOog Tou 2003, 10 OiKTUO TNG
gTaipiag va apiBuei TouAdxiotov 10 karaoriuara (dnAadny va
Aeitoupyroouv 7 véa kataotiuara) kalr va diatnpnbei évag puBpoég
avamrugng NE TouAdayioTov Tpia (3) kataoTipara Kar’ €rog (dnA. 1

KAtrdoTtnua ava TeTpaunvo)

AvdamTuin 1kavol peyéBoug BikTUoUu KaATAOTNHATWY, TOU 6a
eMTPETTOUV MAlIKEG E10ayWYEC aTTO XWPES TNC ATTw AvaTtoAng Kal TNg
Eupwting, pe oOTOx0 TNV ETTITEUEN OIKOVOMIWV KAIMAKAG KOl TN
OUUTTIEOT) TOU KOOTOUG Trpoun@eiwv (ayopdg kai Siaxeipiong).
216x0¢ eival o ETHEPIONOC Tou KOOTOUC Dlaxeipiong o€ TTEPICOOTEPQ
KATaoTrMara, woTte va emrTeuxBei Pabuiaia, ueiwon Tou povadiaiou
KOOTOUG EUTTOPIAG KAl GPA AVTAyWVIOTIKOTEPEG TIMEC Kal KAAUTEPO

TTEPIBWPIO KEPSOUG.

‘Eppaon otnv avamtuin TOUu OBIKTUOU O€ TTUKVOKATOIKNHUEVES
AOTIKEG TrEPIOXEG, WHE QUENMEVO KIVOUHEVO KATAvAAWTIKG KOIvO
(ToupIoTIKO, POITNTIKG I OTTOUBACTIKO)

Evioxuon tng avayvwpIioigéTnTag Tou EPTTOPIKoU orjparog (brand
awareness)

Aiapbéppwon BeTIKAG OTAONG ATTEVAVTI OTO ENTTOPIKG orjda(attitude)

n otroia va exppaleTal oTo ouvaioBnuarikd eTiTedo

Aiapéppwon Tpo0eong ayopdg (brand purchase intention)
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8. Alauéppwon evog KoIvou TTPpWINWY atrodekTwy (early adopters) ol
otroiol Ba uloBetTcouv ta Tpoidvra TG ABIT Accessories kai 8a
TTai§ouv 10 pOAO TOU KABOBdNYNTH TNG KOIVIG YVWHNG 1] TWV OHAdwvV

avaeopdg pe BeTIKEG emMBPATEIG

A3. NMPOTAZH ZTPATHIIKHZ

MNa v taxeia avamrugn Oiktuou Aiavikig TwAnong afecoudp HOdAg, WE
lIoxupd Kal avayvwpioiyo eummopikd oAua, TTou Ba IkavoTroiei OAOUC TOUC
TTPOAVAPEPOUEVOUG OTOXOUG OTPATNYIKAG, Sixwe eTévduaon 1I8iwv KEPaAaiwy,
TTPOTEIVETAI N XPrjon TNG HEBSdou TnG dikaidxpnong rj aAAIwg 10 EVPEWS

yvwoT6 franchising, pe karaoTipara Aiavikiig kai Ne «shop in the shop»

Me tn péBodo tou franchising, didetar otnv eraipia (dikaiordpoxo | d6TN N
fanchisor) n duvardémnra yia Taxeia avamwTugn KAaraoTnUNAaATWY HE TTOPOUS
TpiTwv emevdutwy (dikaiodoxol, | ANTTeg 11 franchisees), yia ypriyopn
IOCXUPOTIOIiNOoN TOU EUTTOPIKOU OVvOUATOG Kal TEAOG yia ETTiTEUEN

OIKOVOMIWV KAipakag.

Eidikbétepa, n Taxeia avamtugn Tou JIKTUOU KATAOTNUATWY, ONMaivel
TepIoodTEPA onueia TTWANONG KAl dpa PEyaAUTEPESG TTWAACEIC. AuTO gival TO
Sedopévo TTou ETTITPETTEI TNV a§loTroinon OIKOVOUIWY KAipakag mpog duo
KAaTeuBUVOEIg. APEVOG TTPOG TNV KATEUBUVON TTPAyHaTOTToIiNoNG aTeudeiag
E1I0AQYyWYWV ENTTOPEVHATWY aTTO XWPEG TNS ATTw AvatoAn¢ kai ageTépou
ETIUEPIOROU TOU KOOTOUG OBIAXEIPIONG TWV EMTTOPEUPATWYV (KOOTOG
backoffice, peragopika, Tagidia, £KOETEIG ECWTEPIKOU K.O.) OF TTEPICOOTEPES
TTPAYATOTTOIOUMEVEG TTWANCEIG. 2TO TTAQICIO AQuTO ETTITUYXAVETAI CUPPIKVWON
Tou povadiaiou KOGOTOUG epTTOPiag Kal HeydAa TrepiBwpia kEpdoug yia OAoug

TOUG ENTTAEKOEVOUG (SIKaIOTTAPOXO Kal BIKaiodoxoug)

Ta duvard onueia kar o eukaipie¢ TTou Trapouadialovrial yia tnv ABI
Accessories, €dv €eTAEEEl va aAKOAOUBOEI T OUYKEKPIUEVN OTPATNYIKN
avamrtuéng tou diktuou Tng, avaAubnkav otnv SW.O.T AvdAuon Tou

TPONYNBNKe 01O KEPAAaio A.
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A4. STPATHIIKEZ MAPKETINIK

A 4.1. Ayopd o16x0¢ (target group)

To TuAua TNS ayopdc oTo otroio ammeuBuveral n ABIT Accessories, atroTeAeiTal
amdé OUYXPOVEG KAl HOVTEPVEG YUVAIKEG ave§apThTwG nAikiag, Tou
evOIQQEpOVTal yIa TNV EUGAVION TOUG, EVNMEPWvovTal yia Tn poda kal
avalnrouv ageooudp PGdag TTou Ba OAoKANPWOOUV TO VIUCIUO TOUG, OF KABE
epioTaon TNG NUEPAg 1 TNG vUOXTAg, ETTAYYEAUATIKAG 1 Wuxaywylkig
apopHng. (oToixeia arrd 1o site 1ng ABI™ Accessories oro 61adikTuo)

O mupnvag Tng ayopdg otoxou atoTeAeiTal amd VEEG yuvaikeg, nAikiag
18-45 eTwv, o1 oTToIEC eival DpacTrpIeg, DUVANIKES, ETTIOUKOUY TIG AAAQYEC Kal

10 AQouvABIOTO KAl cuxva ayopdlouv TTapopunTIKA.

Kard kavéva ta dropa autd@ rapouciddouv KATToIa KOIVA XapakTnpPIoTIKA TTouU

BIETTOUV TOV TPOTTO £KPPACNG TNG KATAVAAWTIKAG TOUG CUNTTEPIPOPAG.

MNpdkerrar ouvABwg yia droda ameAeuBepwpéva, HE EVTOVN  KOIVWVIKN
ouvavaaTpo@r, TTou diakaréxovTal amd TO OTOIXEID TOU «EYW», TO OTT0I0
emOudoly va TpoBdAAouv  wg £EvOEIEn TNG avegaptnoiag Toug 1 TnNg

KOIVWVIKAG TOUuG BEaNG.

H mAeiopneia Tou KkaravaAwtikoU KOIVOU Ba pmropoucav pAANov  va
XAPAKTNPEIGO0UV W KETPIOI | EAAPPEIC XPNOTEG, OTI dNAAdN €ival ETTIPPETTEIG
otnv alayn TG pdpkag Tou eupltepou kAAdou Twv agecoudp podag,
dedopévng kal TNG HEYAANG BIaBECINNG TTOIKIAIQG TTOU UTTAPXEI OTAV ayopd.

‘Eva 181aitepo TUAHA TNG ayopdg OTOXOU ATTOTEAOUV Ol VEEG HUNTEPEG TTOU
EAEyXouVv TIG ayopéc Twv afeooudp TwWV KOPITOIWV TouS (nAikiag 8-12
€TWV) kal TTou €emBupolv Ta TaldId Toug va SiakpivovTal OTO  XWPO
dpacTNEIOTTOINCONG TOUC, EiTE AUTOC aPOPA OTO OXOAEIO, EITE OE EEWOXOAIKEG
dpaoTtneidtnTeG (aBANTIONOG, Traixvidia k.a.) Me Tov TPOTTO QUTO OI WNTEPEG
IKQVOTTOIOUV TNV avdykn Toug, vyia OIKA TOuG KOIVWVIKN TTPOoBOAR Kal
avayvwpion, kabwg Bewpouv Ta maidik@ toug TTPoékTaon tNG BIKAG TOUg

uapgng. Autd 1o TUAMA TNG ayopdg, TTPOG TOo TTapdv avaloyei Ot  MIKPO
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KOMMATI TTPOIOVTWY TNG €TAIPIAg KAl avTioToIXa MIKPO KOMWMATI TTWARCEWY, VI
autd kal e Ba BewpnBei WC XWPIOTS TUAUG TTOU aTTaITEl DIAPOPOTTOINKEVO

HiyJa HAPKETIVYK.

A 4.2. TomroBéTnon papkag (positioning)

H tommoBérnon Twyv agecoudp podag otnv ayopd, Ba TTEETTEl va yivel He TPOTTO
TTou Oa emnpedlel TTEPICOOTEPO TO CUYKIVNCTIAKO TWV  KATAVAAWTWY,
Sedopévou 0TI TTPOKEITAI YIG TTPOoIOVTA XaunANS avapigng, HE AiyES | HIKPEG

S1a@opég awd Ta AVTAYWVIOTIKA.

H tommoBétnon Twyv Tpoidviwy Ba TTPETTEl va yivel JE ETTEKTAON TNG ayopds
ka1 6xI e Dieicduon otnv AdN utTdpyxouoa, Aaupdavovtag utrown 611 0 KAAS0og
Bpioketral oto otadio TNG avamrtuéng. Mia Ttéroia TTOAITIK Ba atropuyel va

TTPOKAAECEI TOV QVTAYWVIOHO Kal 6a atroTpEWEl EVOEXOUEVO TTOAENO TIUWV.

MNa tnv mPoBoAAR Twv TTPOIdVTWY, KPIVETAI OKOTTINO va €TTIAEyEl Miypa
TpoBOoARS TTou Ba otnpiletral oTn BETIK) OTACT, HE BuvaTéS TTPOWONTIKES
eVEPYEIEG Kal TTEPIOBIKN eTTavaAnyn (Texvikég padnong). Idiaitepa TrpéTel
va TOvIOTOUV Ta XAPAKTNPIOTIKA TNG TIPWTOTUTTIAC Kal TTOIKIAIAG Twv

TTPOIGVTWY, KABWG Kal Ol TTOAU QVTAYWVIOTIKEC TIMECG.

LT0X0G €ival va dnuioupynBei 1Ioxupr] avakAnon otn YviHN TWY KAatavaAwTwy
TTou Ba odnyAcel oTtnv eTavaAnmmik ayopd Twv TTPOIOVTWY, yIa TN

Snuioupyia TpoonAwHEVWY KATAVAAWTWV.

A 4.3. Mivpa Mdpkenivyk

H ayopd otdxog Bewpeital 010 oUVOAO TNG EVIQIO KAl OMOIOYEVAS KAl W EK
Toutou TrpoteiveTal éva pn Siagopotmroinupévo (undifferentiated) piyua
HAPKETIVYK. Y€ TTEPITTTWON TTOU PEANOVTIKA DO0Bei Eugacn Ot TTEPAITEPW
TUNUATOTTOINON TNG ayopdag oOTtoxou, Ba Tpémmel va EeQAPHOCTEI  éva

diagpopoTroinuévo rj TToAuTunuariko (differentiated) piypa HApKeETIVYK.
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A 4.3.1. Mpoidv (product)

Ta Trpoidévra TNG  ETAIPIAC, XapPAkTNEI(ovIal yia TNV TPWTOTUTIA TwvV
oxediwv Toug, KaBwg eiocayovrar ameubeiac ammd 10 eEWTEPIKO Kal eTTEIDN N
ABI" Accessories 0ev kdvel xovOpikry TTwAnon, Oev cuvavtwvral o€ AAAa

onueia TwAnong oTnv EAANVIKR ayopd, TTEpav Twy KAtacTNUAaTwy Tg.

EmiTAéov Ta TTPOIGVTA TTPOCPEPOVTAl OE TTOAU UEYAAN TTOIKIAia OXESiWV Kal
XPWHATWY TToU cuvduddovtal Kal TTapoudidfovTtal apuovIKA PETagu Toug Kal

oTa pdria Tou karavaAwrtr), atrd Ta stand Twv KaraoTNHATWY.

Ta OUo Tapamdvw xapaktnpioTikd Twv afeocoudp MOdag TG ABI
Accessories, n TTPwToTUTTa Kai N TToikIAia o€ oxEdia kal xpwuara, 8a TTpETTeEl
va diarnpnBouv kai va TovioTouv oTtnv TTPOROAR Tou Trpoidviog, Kal va
atroTeAécouv padi he TIC 1IDIAITEPA AVTAYWVIOTIKEG TIMEG, TO QVTAYWVIOTIKO

TTAEOVEKTNHA TNG ETAIPIAG OE OXEON WE TOUG AVTAYWVIOTEG TNG.

H mapouciaon twv TPOIGVTWY EVTOC TWY KATAoTNHATWY Ba TTRETTEI va yiveral
ME TPOTTO TTOU Ba evioxuel TNV Trapamdvw ekéva ortnv avriAnyn Tou
karavaAwrtn. MNMporteivetal va akoAouBeital auotnpd, didra§n opadorroinong
O€ XPWHATIKEG &EvOTNTEG, O OToiEC Ba TrepIAaupBavouy 3 OUuAAOYEG
afeooudp: casual, trendy kai night style. H Trapouciaon autr) 6a cupBAAAe
OTNV EUKOAOTEPN KATAypa@r] amd TOov KAtavaAwTr, Tng TOIKIAIQg Kal
TpwToTUTTIAag TWV ageooudp NG ABIT Accessories kal Ba Ta SiapopoTToINCEl
otadiakd kal oe ouvduaoud PE AvAAOYEG EVEPYEIEG TWV GAAWV OTOIXEIWV TOU

MiyMaTOG MAPKETIVYK, QTTO TOV QVTAyWVICHO.

A 4.3.2. Tiun (price)

H migoAoyiakry TTOAITIKA TNG eTaipiag Ba TTPETTEl va OTOXEVEI OTNV £dpaiwon TNG
avTiAnyng oto karavaAwTry Tou «value for money». O karavaAwrnic 6a
TTPETTEl VA Eival TTETTEICUEVOG OTI TTPOTIMWVTAG TTPOIOVTA TNG CUYKEKPIMEVNC
graipiag, 8a AdRer 10 KAAUTEPO OTNV AyoPd ETTWVUNO TTPOIOV (OE GUVOAIKN

TpooTIBéuevN agia), otnv kaAuTtepn duvartn Tiun.

Kard kavéva n eraipia diaBéter ta Trpoidvra tnG Ot TIMEG Katd 5-10%

eOnvoTEPEG atrd Tov avraywviopo. H diakuuavon tou 5% e€apraral amd v
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KQTNyopia Tou TTpoiovTog (TT.X. TOAVTEG, POouAdpIa, WEUBOKOOWNANATA, KATTEAT
K.a.). Tevik@ OHwG o€ OAeG TIG KATNYOPieg, N XaUNASTEPN TINA OE TTPOIGV
(starting price) kai n upnAOGTEPN TIUA OE TTPOIGV (exit price) eival xaunAoTepn

€wc 10%, o€ oxEOon WE TOV QVTAywVIONO.

Mporteiveral va Siarnpnei To avraywvioTIKO TTAEOVEKTNUA OTNV TIHNA HE TN
Siagopd Tou 5-10%, kai va agiommoinBei ue KatAAANAEG TEXVIKEG TTPOBOANG wg

avTaywvioTIKO TTAEOVEKTNHA.

A 4.3.3. Aiavoun (place)

H etaipia Ba mpémel va opyavwoel he YeBODIKOTNTA €va eKTETANEVO BiKTUO
KaTtaoTNEAatwy AlavikAg TTWANONG, €101 WOTE TA TTPOIGVTA va Eival EUKOAa
S1a6éoipa oTtov karavaAwTthl. Ta woAAd onueia TTwAnong Bewpouvral

avaykaia yia d0o Aéyoug :

A. Ta afeooudp MOdac civar XapnAng avapi§ng TrpoiovTa, HE HIKPEG
dlapopEC aTTd Ta AvTaywVIoTIKA Kal yi autd 0 KaravaAwTAG dev UTTOKIVEITAl

yla TNV evepyd ££eUPECN CUYKEKPIMEVNG HAPKAG.

B. H eukoAn mrpdoBaon, uropei va cupBAAAEl aTToQacioTIKA aTn dniovpyia

APOCIWHEVWYV KATAVAAWTWYV

H dnuioupyia SIkTUOU KATAOTNHATWY TTPOTEIVETAI VA YiVEI HE TO BEOUO TNG
SIkaIdXpPNoNG, oTPATNYIKA TTOU aTTOTEAET TO KUPIO AVTIKEIUEVO TNG TTapouoag

gpyaciag kal Ba avaluBei o€ ékTaon oTO ETTOPEVO KEPAAAIO.

A 4.3.4. lpoBoAn (promotion)

H trpoBoAry Tng ABIT Accessories Ba TTpETTEl va OTOXEUEI OTNV Evioxuon Tng
EMTTOPIKNAG ETTWVUNIAC TNG ETAIpIAg KAl oTNV TTPOROAR Twv TTpoidvTwy TnG. MNa
1O AOyo autd Ba TTpETTel va eival evdiapépouaa Kal TTEPIEKTIKNA YIA va KEVTPILE
10 evlla@épov Tou Kolvou atdxou. E&Exouca Béon Ba trpétrel va éxouv ta
yvwpioparta ¢ WPWTOTUTTIAG, TNG TOIKIAIGG Kal TG avraywvioTIKAG
TIMAS Kal okoTrd TN dnuiovpyia a@ooiwpévwy KaravaAwTtwyv. [a 1n
Snuoupyia a@ooIWHEVWY KATAVaAWTWY atraiteital n OeTiky otdon yia mn

OUYKEKPIMEVN HAPKA Kal N OuoTNHaTIKi) ayopa Tng diaxpovika.
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Inuavtiké poAo oT1o Tpdypappa TTPoBoAic Ba éxer n Sia@riupion, o1
TPoWONTIKEG EVEPYEIEG Kai N Bnuoo1déTNTA. AUTEG Ba TTPETTE!I va EvTayxBouv
O€ OPYQAVWHEVO TTPOYPAMMA TTPOBOANRG HE TTPOYPAHHATIOHEVEG NUEPOMNVIES
uAoTToinong, waTe va dnNUIoUPYNOEl IOXUPr avakAnon Tng HApKag, oTn Mvhun

TOU KatavaAwrr).

To mpdypappa TPoRoAAG OTO GUVOAO Tou, Ba emmikevTpwOEi 0TO BUIKG TOU

OTOXOUNEVOU KOIVOU yIa Tnv augnon Tng avayvwpiopotnTag TG NApKag.

H Siapniuion Ba yivel og TaveAAadiké kail Tomké emimedo (oTTwaodrTToTE
v TepPiodo TTou TTpOoNyEiTal Ta gykaivia evog vEOU KATAOTMATOG) Kai Ba
kKataAauBdvel 10 peyahutepo peEpidIo TNG TTPORoANG. O Adyog eival OTi
TedéKeaTal yia Tpoidvra XaunAng avamgng, 1ou amaitolv TTEPICOOTEPO
JIaPriMIon yia evHEPWOTN Kal ouXV UTTEVBUMIoN TNG UTTapgng TNG HAPKAG
Twv TIpoidvTwy. EmmAéov péow TG eTavaAnyng Twv  dIa@nuIOTIKWV
HNVUHATWY, ETTIITUYXAVETAI N OIKEIGTNTA TOU KATAVaAWTr WE TO BiapnuiloueEVO

TTPOIGV TTOU EVIOXUEI TNV TACN TTPOCHAWONG.

OAa 1a €idn diaeripiong Ba AeiToupyouv GUUTTANPWHATIKA METAEU TOUG Kal TO
kabBéva Ba eival TTEPICCOTEPO QTTOTEAECHATIKO Ot €va TUAMA TNG ayopdg

OTOXOU.

Oa mpétrel va dnuioupynBei éva oAdykav, 1o otroio Ba eival diaxpovikéd kai
TToAUcT|HavTo. To keigevo TNG diagripiong Ba eival ouvtopo kai 6a aAAdlel
availoya He Tnv emoxn Kai TG TTePIddoUS TTpooPopwy, evw To cAdykav Oa
TTapapével Kal Ba atokTa OiapopeTikd kKABe @opd vénua avdAoya HE TO
Keigevo NG diapnpiong. To Béua NS yPAQIKAG ameikoviong tnG diagriuiong
HTTOPEI va akoAouBei Tn Bewpia TNG NABnong MECW ouvdETEWY. AUTO ONUAiVEl
OTI PTTOPEI va @aiveral AOXETO, AAAG va ouvdEeTal TEAIKA WE TO oAdykav i 1A
TTPOIOVTA TNG ETAIPIAg, HEOW TNG ETTAVAANWNSG TOU KUPIOU WnvUPaToc Tng
diappIong (TT.x. Katd 1o TTPATUTTO TWV dlaPnuicewy TNG benetton)

To Baocikdé prjvupa tmou Ba TPoRAAAel n diagruion, TPETTEI va Eival n
TTPWTOTUTTIA, N TTOIKIANIQ KAl N AQvTAYWVICTIKA TIMA Twv TTPoidvTwy Tn¢ ABI
Accessories. LT0 TTEPIEXOHEVO TWV WNVUPATwY Ba TTPETTel va amoelyeTal n

XPAON HAKPWYV KAl KOUPAOTIKWY KEIMEVWV.
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ZUCTAVETAl WG KUpIo WECO, n padiogwvik diapripion. H padlogwvikn
SdiaprMion Ba  ameuBuvetal Kupiwg OTIC  EPYAJOMEVEG  YUVAIKEG  TTOU
TyaivoépyovTal otn SouAeild TOug HE TO QUTOKIVNTO, akoUuyovTag HOUTIKN.
MporteivovTal o1 TTPWIVES KAl ATTOYEUHATIVEG WPEG METAKIVNONG TTPOG Kal aTro
TNV EPYAcia, o€ oTABPOUS HE GUyxpovn, EEvn kal EAANVIKA POUOIKY, OF WPEG
uywnAng akpdaong.

H vutrai@pia diaprpion kKpivetar OkOTIUN yIG TNV TTapakivnon-wenon twy
KaravaAwTwyv oTtnv  auBopuntn ayopd Ttou Trpoioviwy. [poteivetal n
TOTTOBETNON APICWY OTA AEWQPOPEIA, OTIG OTACEIS TWV AEWQPOPEIWV KAl OTIG
e10IkéEC TTPoBrikeg TOou drjuou. H diapriwion autr] ameuBuveTal KUpiwg OTIG
oTToudACTPIEG, POITATPIEG I HABATPIEG TTOU KUKAOPOPOUV TTEPICOOTEPES WPES
o010 Opouo, KaBwg kal oTIg epyalOHEVEG TTOU HETAKIVOUvTal WE Hadika uéoa
HETaPOPAC.

H évrutrn Sia@rjpion, TTPOTEIVETAI va YiVEl O TTEPIODIKA HEYAANS KUKAOPOpPIag
TTOU arreuBuvovTal kupiwg otn yuvaika (1r.x. Mirror, Elle, Marie Claire, Votre
Beaute, Eivail). Autd KaAUTTTOUV HEYAAUTEPO THUAKA TOU OTOXOUHEVOU KOIVOU,
KaBwg TTépav Twv TTPONYOUHEVWY KATNYOPIWY YUVAIKWY (Epyalopevwy,
QOITNTPIWY) aTTEUBUVETAI Kal OTIG VOIKOKUPEG, Ol OTTOIEC CUVIBWG aPIEPLIVOUY
TTEPICOOTEPO XPOVO OE TTEPIODIKA POdag A TToIKIANG UANG. EmitTAéov Bewpeital
w¢ 0 KAraAAnAdTEPOC TPOTTOC yia TV TTApoudiacn TOu TRITITUXOU TwV
XAPAKTNPICTIKWY TWV TPOIGVTWY TNG Etaipiac (TTPWTOTUTTIA-TTOIKIAIQ-TIWGA),
Aoyw TOUu Om Eeival TTEPICOOTEPO TTANPoYopIakr (pemoptdal ayopdg) H
diapnuIon Ba evTEIivETAl TIC EOPTAOTIKEG TTEPIODOUG (Mdoxa — XpigTouyevva)

KQl TIG TTEPIOBOUC TWV EKTTTWOEWV.

H tnAeommik) diaprjpion dev mporteivetral, Adyw Tou uwnAol kOOTOUC Kal

ASyw TNG uN oToxeuOuevng TTPOBOARC TOU UNVUNATOG.

H Ttomkn OiagAumon Ba egutrnpetei TIC avdykeg Twv KAtd TOTTOUC
Karaotnudrwy. Oa TeplAapBavel  diaprpion oT1o  padidpwvo, EVTUTIN
Siapripion oe TOTMIKG TTEPIOBIKA pABAg, e PETTOPTAL ayopdc rj Ot TOTTIKA
TTEPIOBIKA TTOIKIANG UANG WE yevikr Slagripion NG eTaipiag. H totikA diaprAuion
Ba Eexiva 1 prjva piv TNV Evapén Aeitoupyiag kABe véou KATaoTAWATOC, yia va

avayyeihel Tn Aeitoupyia Tou.
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O1 TpowdNTIKES EVEPYEIEC WOOUV TOUG KATAvAAWTEG GTO va TTPOTINACOUV TN
OUYKEKPIKEVN HAPKA TWV TTPOIGVTWY ME XAWNAR avauign. XTI TTpowbnTIKEG

EVEPYEIEG TTPOTEIVETAI va KABIEPWOE :

i. ERSopada exkmrwoewyv Tou Ba eivalr pia egdopada Tpiv TNV

«nUeEpounvia yeveBAiwv» TOU EKACTOTE KATACTANATOG.

. H amrooTtoAr evog Swpov oe ageocoudp agiag 10-15 eupw, e1BIKNA
TTapayyeAia pe TO EUTTOPIKO oOnua tng ABIT Accessories, OTOUg
TMOTOUG KATAVAAWTEG KATA TNV TTEPIOdO Twv XpioTouyévvwy. To
Sdwpo autd Ba dideral Tnv idia TTEPIodO Kal 0 GAOUG TOUG TTEAATEG
TTou Ba TpayuparotTolouv ayopéc atiag travw atrd 45 eupw. To

dwpo dev Ba gival eTTavaAnTTIKo.

il Kdapta péloug Tnc ABIT Accessories. H kapta B8a didel éktrtwon
yvwpIdiag otoug véoug TTEAATEG 5%. Mera tnv TTpwTtn Xprion tne 6a
TTauEl va IoXUEl N EKTTTWOoN yvwpidiag kal 8a apxidel n pETpnon Twy
ayopwy Tou TTEAATN KEXP! VA CUYKEVTPWOEI OE AQYOPEC, TO TTOOO TWV
150 eupw. Tote Ba e@appdletal EKTTTWON OTN OUVOAIKN

karavaiwon 10%. (dnAadn 15 eupw)

H ékmrwon autry 6a agaipeital amd tov TEAEUTaio Aoyapiacud tou
TTEAATN. Av 0 AOYapIaouog gival TTIOTWTIKOG, TOTE Ba TOU agaipeital o€
eTTOMEVN ayopd TpoidvTwy. H kartaxwpnon Twy OToIXEIwY TOu TTEAATN
Kal N TTapakoAoubnon Twv ayopwyv Tou Ba yivetal NAEKTPOVIKA, HE on
line cuoTnua TTou Ba ouvdéel OAa Ta karaotAuara. O TeAarng Ba didel
TNV KAPTA TOU OTO TAMEIO OTTOIOUDNTTOTE KATAOTAHATOS TOu DIKTUOU Kal
Ba karaxwpouvral OTO CUCTNNG O ayopé¢ Tou. To cuortnua 6a
enQavifel autdépara To ABpoiIcua Twv ayopwyv Tou TTEAATN Kal TNV
EKTTTWON TTou dikaioutal. Tnv EkTTTwon Ba JTTopE va EICTTPALEl HOVO

atrd TO KATAoTNHA Tou BIKTUOU TToU £EEBWOE TNV KAPTA HEAOUG.

H kapra Ba 1oxUel kal O€ TTEPIODOUG EKTTTLWOEWV.
TéNog, 6oov apopd atn dnuooidtnTa, autr) Ba otoxelel oTn dIAUOPPWAN
BeTIKAC OTAONC TTPOC TNV ETAIpia Kal TTPOBECNG ayopds Twv TTPOIOVTWY TNG,
kaBwg kair otn dnuioupyia opddwyv avagopdg. O okomdg NG dnuoacidTNTag

MTTOPEi va emmiTeEuxBei pe dlopydvwon Siapdépwyv events, OTTwWS ekdRAwon
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vEVEOANiwV OTa KaraotAuata, street party | ye xopnyieg mpoidvrwv oe
emBEIEEIC A pwToyPaPnaElg HOdAg 1 GAAEG exDNAWOEIG (TT.X. OUVAUAIEG ME

ONUOWYIAEIC TPAYOUDIOTEG, TNAEOTTTIKEG OEIPEG, JwvTtava shows K.a. )

O1 ekdnAhwoeigc autéc Ba ouvodeuovial HME TNV QTTOOTOA]  OXETIKOU
EVNUEPWTIKOU  BeAtiou  TUTTOU  OTIC  TOTTIKEG  e@nuepideg,  OTTOU

TTPAYHATOTTOIOUVTAI Ol EKBNAWCEIS.

Autl n SnuooidtnTa Ba efutnpetricel TTaApAAANAa Kal 1O OTOXO TNG
mwPpOooEAKUOoNS vroyn@iwv dikaiodéxwyv. Na 1o Adyo autd Ba Trpétel va
UTT@pxE! TTPOYPaMa EKBNAWGCEWY, OTO TTAGICIO TOU OTToIoU Ba Yivouv ETAIPIKEG
TTAPOUCIAcEIS, OCuupdeToxry Ot  ekdnAwoelg Tou EAANVIKoU Zuvdéopou
Franchise kai dAAa emmixeipnuatikou TUTTOU events, tmou Ba dwoouv Tnv
gukaipia og utTOWRnYIoOUC AATTTEG va evnuepwBoUyV yia TN @IAogogia (concept)

TG ETAIpIag.

A5. 2YMMEPAIMATA

H otpartnyikn avamrugng tng ABIT Accessories TTEPIQEPETAl yUpw aTTO TO
KEVTPIKO Bépa Ttng eraipiag, OTwg autd diapopewlnke ota duo xpPovia
Aeitoupyiag TnG. To kevipikd BEpa 1 aAAiwg TO KEVTPIKG griTnua TTou TiBeTal,
gival n emAoyr) TNG TTOAITIKAG avaTtrTugng TTou TTPETTEl va AKOAOUBNOoEl n
dioiknon tNG eTaIpiag, yia ypriyopn, uyij kai Biwoign avdamrugn dSikTiou
KataoTnuAaTtwy Alavikig. H ayopa Bpiokeral g€ avarmrugn kai n etaipia éxel
QITOKTNOEI OUCIACTIKN EUTTEIPI KAl YVWAON TOU QVTIKEIMEVOU KAl QVTIMETWITICE

ooBapd tnv TPOKANCN avamtugng Tou PEPIBiou TNG OTnNV ayopd.

210 TrTapaTtravw TTAaicio TéBnkav o€ cuvepyaaia pe Tn dioiknon TNG eTaipiag, ol

BaoikOTEPOI GTPATNYIKOI GTOXOI, TTOU Eival:

1. va dieupuvBei kal va IoxupoTToIiNBEi To SIKTUO KATACTNHATWY HE TTOPOUG

TPITWYV, XpnoiuoTToiwvTag TN KéBodO NG dikaidxpnong

2. uéxpr 10 TEAOC Tou 2003, n etaipia va avoifel TouAdxiotov 7 véa

Karaotiuara mmou Ba em@épouv avaloyn augnon TTWANCEWY Kal oTtn

Executive MBA, A’ e€apnvo, Mavemoripio Makedoviag, dep. 2003 102



Lrparnyikog Xxediaopéde yia 1nv Avamruén Aiktdou Aiavoprig Zoufava loaakibou

ouvéxela va diatnpnoel puBud avamtugng pe  Touhdxiotov 3

KAQTaoTANATA KAt~ €T0¢

3. H atgnon Ttwv onueiwv TWANONS Ba TG emTpEWel amreuBeiag
EI0QYWYEC TTPOIOVTWY aTTd XWPES Kupiwg TNG ATrw AvaTtoAng, yia Tnv
ETTEVEN OIKOVOMIWV  KAIMAKAC Kal  Tn  CUMTTiEON Tou KOOTOUG

TTPONNOEIWY (ayopdg kal SIaXEipIoNG TWY EPNTTOPEUHATWYV)

Emonuaiveral 61 n eTaipia ameuBUveTal O CUYXPOVEG KAl HOVTEPVEG YUVAIKES
ave€apTATWS NAIKIAag kal o1éx0¢ TNG Eival n dnuUIoupyia TTOTWVY KATaAvaAWTWV.
Ta mpoidvra Tn¢ gival xaunAAg avapigng, Ke Aiyeg n pikpEG diapopég amrd ta
avtaywvioTikd. [Na 1o Adyo auté n TTPOROAr] TOUG TTPOTEIVETAI va OTNPIXBEI OTN
dnuioupyia BeTikAG otdong HE Tn dlaeruion, kai e duvareég TTPowlnTIKESG
evépyeleg pe TTePIOdIKN emmavaAnyn. EmimrAéov trporteivetal va diatnpnBei n
TTONITIKI} TOU «value for money» pe diagpopad TiUAG amd Tov aviaywviopd NG

1a¢n¢ Tou 5-10% ava €idog.

To emduevo ke@daAlaio, Ba emikevipwBei oTo €va aToixeio tou Miyuarog
MapkeTivyk, 010 OTOIXEiIO TNG Alavouric. H Aiavopry Ba avatrtuxBei pe
MEBODO Tn¢ Oikaidxpnong. Eupgaon kai TTpotepaidtnta Ba dobei oTnv
avdamrugn kartaotnudatwy kai éxi1 160 oTo shop in shop. ©a karaypapouv ol
TTpoUTTOBEéCEIG dnuioupyiag kal emTuxiag evog diktuou franchising, g ulikn

Kal QUAn utrodoun.
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KEDAAAIO E.
ANAMNTY=H AIKTYOY AIANOMHZ

Omwg ndn avapépBnke OTO TTPONYOUHEVO KEPAAQIO OTTOU TTAPOUCIACTNKE N
oTpatnyikK HAPKETIVYK, TTPOTEIVOUEVN HEBODOG avamTuéng Tou dIKTUOU
ANaviki¢ TTwAnong, eival o Beopdg tng dikaidxpnong (franchising). H péBodog
autrll UTTOPEl va TTPOCPEPEl TTOAG TTAEOVEKTANATA OTovV  DIKAIOTTAPOXO
(franchisor), TTOU €mdeEIKVUEI TNV ATTQITOUMEVN oOoBapdtnta Kar Tov

ETTAYYEALATIOKO TTOU ATTAITOUV Ol TTEPIOTATEIC.

IBiaitepa emonuaiveral n augnuévn amodoTikdTNTa Twv 1I8iwv KEQaAaiwy, HE
XauNAOTEPO emixeipnUaTtikd kivbuvo kal PJeyaAutepn diaotropd TOu, N TaxEia
avamtugn Tou JBIKTUOU, O QATTOTEAEOHATIKOTEPOG BIOIKNTIKOG EANEYXOG TOU
BIKTUOU O€ oUuykpIon We 1B16kTNTA KataoTAparta dIoIKoUueva atrd UTTaAAARAOUG,
n taxurarn avgnon TnG agiac tng ETIXEIPNONG Kal Ta uwnAdTEpa TTEPIBWPIa
kEpPDOUG.

H mwapouoa epyacia 0a emKevipwBei orn dnuioupyia kKal avamruén
karaoTnudrwy franchising kai 6x1 otn dnuioupyia karaotTnudarwy shop in
shop, TTapoAo TTou TTEpIAQUBAvOVTal OTO OTPATNYIKG OTOXO YA TNV avatTugn

Tou BIKTUOU TN¢ ETAIpIQg.

E1. TMPOYMOGEZEIZ AHMIOYPIIALZ TOY AIKTYOY
FRANCHISING

MNa tn dnuioupyia karaoTnudarwy ¢ ABIT Accessories ue TN péBodo NG
Sikaidxpnong, arrairouvTal yia aeipd amd BAuarta - diadikacieg TTou TTPETTEl va
DieKTTEPQIWOOUV HEAETNUEVA KAl TTPOCEKTIKA, HME CUVETTEIQ KAl AKPiBeEIa, WoTE
va dnuioupynBei Eva emTuxnuéEvo uyiEG BikTuo, PBiwaigo oTo Xpdvo, TTou Ba
aTToPEPEl AMECA aANd kail HEANOVTIKA, ONUAVTIKA ETTIXEIPNHATIKA KEPDN.
Karmoia amd auta éxouv ndn oAokAnpwbei atmd tnv ABIT Accessories wg

diadikacieg R BpiokovTal o€ ¢Acn uAoTroinong.
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OAa ta amapaitnta Brgata kai or diadikacieg TTou TTPETTEI va KAVEI O
uTTOWNPI0¢ BIKAIOTTAPOXOC Yia TNV avamTuEn evog Aiktuou Franchise, epdoov
n eTxeipnon Tou TTapoucialel pia ammodedelypévn Suvapiky otV EAANVIKA A

BieBvry ayopd, ptTopouv va diakpiBouv Ot TPEIC KUPIEC PATEIS:
1. otn @daon MNpoeToipaciag
2. otn ¢aon AvarmTugng kai

3. otn ¢daon Ytootpigng

H ®don MNpoeToipaciag,

meplAauBdavel TR @dAon TnG diEpelivnong TTou agopd atnv dIaTTioTWOoN &K
Mépoug Tou Oikaiotrapoxou, TnG duvardtnrag 1o «Trakéro franchise» Tou
TTPOCPEPEl va Eival EAKUCTIKO Kai dpa eAEEINO ammd AGAAOV aveEdpTtnTo
EMIXEIPNUaria kar TN @don TG dnuioupyiag Tng umodoung Tou Ba
TAQICIWoEl kal Ba uttooTnpigel To TTpooPepduevo concept. EiDIkOTEPQ, OTN

@Aon TG TPoEToILaTiag utrdyovTal Ta akdAouba (www.fcd. gr):

E 1.1. 'Ywmap§n dikaiwpdarwyv Bropnxavikig Kai TTVEUHATIKIG 1810KTNOiag

To franchise autd kaBeautd wg Evvoia, TTPoUTToBETEN TNV UTTAPEN BIKAIWHATWY
BiopnxavikAg Kai TTVEUHATIKNG 1IBI0KTNGIag kai akpiBéoTepa Tnv UTTapén
OUYKEKPIMEVWY AUAWV ayaBuwy Ta oT10ia Kal armoTeEAOUV TO AVTIKEIEVO QUTWY
Twyv OKaiwpdtwy. Aixwg autd Tta dikaiwpara, TN xPrnon Twv OTToiwy
TTapaxwpeei atov dikaiodoxo, o dikaloTrdpoxog, dev utropei va dnuioupynOei
Aiktuo franchising. TMpwtapxikd OCUVETTWE MEANWA TNG ETIXEiPNONG —
BIKaIOTTAPOXOU, OTN CUYKEKPIWEVN TTEPITTTWAON TNG ABIT Accessories, TTPETTEl
va eivar n dnuioupyia kai KAtoXupwon OAwWV Twv SIKAIWHATWY ETTi

OUYKEKPIHEVWYV QUAwYV ayaBwyv, Trou diarnpei n eTaipia.

Ta dikaiwpara Propynxavikig 1diokrnaiag tou franchisor Tou guvioTouv TO

TTakéro franchise, cuvriBw¢ apopolv:
- Tnv eUTTOPIKN ETTWVUHIG

- To gutmopIkd CAKHa
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- To diakpITIkd TiTAO

Ta mapamdvw ta diabéter n ABIT Accessories kai €xel O kataBéoel 1a
dikailoAoynTiK@ yia TNV KAroxupwaon Toug, OTnv apuodia uTneEcia Tou

YTroupyeiou Avartrrugng. Emriong téroia dikaiwpara utropouv va eivai:
- To oAua uttnpecILY

- O 1Biaitepog diaoxnuaTtiopdg Tou TTPOIGVTOG | TNG UTTNPETIag

- H eupeairexvia

- To umddeiypa xpnoiudtnrag

ItV Kamnyopia autr WTTopouv va utraxBouv emiong, n  1816ppubun
dIakdOUNON TOU KATAOTAMATOG, N EEWTEPIKA EMPAVION Twv UTTAAARAwWY, Ol

OUYKEKPIUEVEG KAl TUTTOTTOINMEVEG, DIAPNUICTIKEG PPATEIS (slogan) k.q.

Ta dikaiwpara TveupaTnikig 1I8lokTnoiag mou Tou franchisor Tou cuvioTouv TO

TTakéTo franchise, ouvABwg agopouv:

- Tayparrd keiyeva

- Ta apxitektovik@ oxedia

- Ta TpoypauHaTa NAEKTPOVIKWY UTTOAOYIOTWYV

Apuodia uTnpEDia yia TNV KATtoXupwon Twv dikaiwpaTtwy, eival n Mevikn
Mpauparteia Eutropiou, oto YTmoupyeio AvamTugne kai €18ikd n Aieubuvon
Eumopikrig kai  Biopnxavikig Idioktnoiag. (A  Kworakng 2002,
«Franchising, Emixeipnuarikn kar Nouikn) Aiaoraon »)

E 1.2. 'Ywapén rexvoyvwoiag

OAo1 o1 opiopoi Tou franchising 8ewpolv Tnv Texvoyvwoia (know how,
savoir faire) wg Tnv oucoia Tng idiag TG évvoiag Tou franchise, xwpic TNV
otroia autd dev utropei va utrapéel. 1o véo Koivotikd NouoBetiké MAaioio (yia
TO OTroi0 Oa yivel €EKTEVIC ava@OPA OTn OUVEXEIQ) ETTI TwWv «KABETWY
oupewviwvy, N Emrporm Twv Eupwtraikwv KovotriTwy avayvwpioe Tnv
TTPAYMATIKA TEPACTIA oOnuacia Tou €éxel oTig ouppBacec franchise n

Kolvotroinon amd Tov  dikaloTrdpoxo aOTtov  DiIKaiodoxo, TeEXVOyvwaiag,
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avagépovrag udAiota 6T o1 oupQwvieg dikaildxpnong  atroTeAolv TO
XAPAKTNEICTIKOTEPO TTAPAdEIYHA KOIVOTTOINCONG TEXVOYVWOIag OTOV ayopaoTn

(franchisee) yia EUTTOPIKOUG OKOTTOUG.

MpocOérel emiong, 611 600 onuavrikOéTepn eivar n peraBipaon TG
TEXVOYVWOiag, TOOO EUKOAOTEPA TTAnpouUvTal O1I TTPOUTTOBETEIS yvia TN
Xxopnynon amaAAaynig oToug KABeTOUg TTEPIOPIOHOUS, KaBwg TTAéov Ba
Bewpolvral  amapaitntol  yia TNV Tpootacia  1ng  HeraBiacBeiocag

TEXVOYVWGaiag.

JUykekpigéva, ouupwva e TOV VvEOo Kavoviopd 2790/1999 «WG
TEXVOYVWOia VOEiTal €va OUVOAO  TTPAKTIKWY  TTANPOQOPIWY  HN
KATOXUPWHEVWY HE BiTTAwNa egupediTexviag, TTou TPOKUTITOUV QTmd Tnv
euTTEIpia KAl TIC OOKIUEC TOU TTPOMNOEUTH, Ol OTTOIEG Eival aTTOPPNTEG,
ouo1wdeIg Kal TTpoodiopicipeg» (ApBpo 1, TTap. or) (A. Kworakng 2002,
«Franchising, Errixeionuarikn kai Nopikny Aigaraon»)

E 1.3. KaAl ¢run ka1 Kepdoopia TG EMXEIPNONG

MNa va propéoel pia emyxeipnon va avamrtuyBei ye T péBodo Tou franchising,
Ba Tpétrel va erevdUoEel aTnv dnuioupyia onuavTikAg EMTTOPIKIG ¢AUNG oTNV
ayopd@ ortnv omoia ameubuveral, kaBuw¢ etmiong kal o€ amodedelyuévn
kepdogopia. O Adyog eival 6T étav apxicel va emexTeiveTal JE dikaidxpnon,
TIPETTEI VA Eival UYING Kal EUPWOTN OIKOVOUIKE, KaBwg €101 Ba kaTtagépel va
TTPOCEAKUCEI yUpw TNG OORApoUg Kal afiOAOYoUC UTTOWRQPIOUG ETTEVOUTEC
(franchisees), o1 otoiol Ba €xouv TTPONYOUUEVWG E€PEUVAOEl Ta PBaoika
OIKOVOWIKA TNG oToIxeia. (A. Kworakng 2002, «Franchising, Emixeipnuariki kai

Nouikn Aigaraon»)

E 1.4. Emwvupo Tpoibv

OuaiaaTikr) TpoUtréBean yia tn dnpioupyia dikTuou franchising eivai n Utrapén
evdg  ETTWVUMOU  TTPOiGvTog, TO duvardv  TTPWTOTTOPIAKOU Kal  GuEca
avayvwpioiyou amd Ttov karavaAwth. Autd TmpoutroBétel Om n  eTaipia

dikalor@poxog Tmpetel TpIiv apxioel diadikaoieg erékraong Tou OIKTUOU, va
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Si0BéTel OTNV ayopd éva ETITUXNMEVO ETTWVUNO TTPOoidv. (A. Kworakng 2002,

«Franchising, Emixeionuarikn kar Noyikn Aigoraon»)

E 1.5. AiaxpovikéTnTa TOU TTPOIOVTOG

H Utrapgn Tou dikTUou Ba TTpéTTel va aTnpileTal o€ éva diaxpovikd TTPoidy, Tou
otroiou n ATnon d¢ Ba Baaciletal oe kamroia TepaaTiki H6da. O Adyog eivai OTI
o JiIkaloddxo¢ ammoBAETTel o€ Wia pakpdxpovn cuvepyaaia kal £xer TTeVOUCEL
onuavrikd kepahaia o€ authl. (A Kworakng 2002, «Franchising,

Emixeionuarikn kar Nouikn Aiaoraon »)

Q¢ ek TOUTOU, KpiveTal OKOTINO n etaipia ABIC Accessories TTou
dpacTnpIoTToIEiTAl OE TTPOIGVTA POdAg, va TTapéxel oTov uTTown@io dikaioddxo
™ dlacedAlion pakpdxpovng ouvepyaoiag, HEow TnG duvatoTnTag PHEANOVTIKAG

ETTEKTACNC TNG ENTTOPIAC O€ auvagr 1 AAAa Tpoidvra.

E 1.6. Anpioupyia evég 15i1aiTEpou Kal gUKOAa avayvwpioipou Totrou

KATAOTI|HATOG

KaBe diktuo Trpémel va Siakpiveral HE ca@riveia amd Ta AAAa opo&idn} Tou,
éTo1 woTte va avayvwpiletar eukoha amd Tov karavaAlwrh. Auti n
avayvwpeioiuéTnTa EMTUYXAveTal Bacikd Pe Tov oxediaouo kal Tn dnuioupyia
atrd Tov SIKAIOTTAPOXO, EVOC 1IBIAITEPOU TUTTOU KATACTANATOG, OTNV EGWTEPIKN
Kal ECWTEPIKA Hop®ry Tou. Madi e TO EUTTOPIKO ONHA, TNV EMTTOPIKN ETTWVUMIA
Kai Tov OIaKpPITIKO TiTAO, aTToTEAOUV £va €VIAIO OUVOAO OTOIXEIWY TTOU DIAKPIVEI
ME cagriveia 1o OIKTUO QTTO Ta AVTAYWVIOTIKA. AUTOG O EVTEAWS IDIQiTEPOG
TUTTOG KATAOTANATOG, ATTOTEAEI TN AEyOUEVN OTITIKH TAUTOTNTA TOU SIKTUOU,

TToU aTToTeAEl éva atrd Ta onuavTika TTAeovekTripara Tou franchising.

Eidik6tepa, n omTikr) tautdtnTa ToUu JIKTUOU TTPETTEI va QTTOTEAEI OIaKPITIKNA
duvapn kai va xapaktnpiletai amd 1I0IGITEPN EEWTEPIKN KAl ECWTEPIKNA
dlakGouNoN, ME XPWHATIONOUG, EEOTTAIOUO, QPXITEKTOVIKA OTOIXEIQ, QWTIONS

K.Q.

O T1Umrog karaoTiuatog TPETTEl va OnuioupynOei TTpIv TNV ETTEKTAON TOU

SikTuou kal va JokiyacBei n AeToupyikéTNTA KAl N amfixnon Tou OTovV
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karavaAwrTh, yia ikavo didotnua atd ta mAOTIKA kataoTAnara. (A. Kwordkng

2002, «Franchising, Emixeionuarikn kai Nouikiy Aiaoracn »)

E 1.7. Anpiovpyia Emyeipnuarikou tuotrjparog (Business format)

H dnuioupyia cuotrjuarog franchising amd tov dikaioTrdpoxo atroTeAei 6po
«Sine qua non» yia Tnv avarmrtugn tou SikTuou. H Aeitoupyia eveg cuaTruaTog
franchising Baciletal otnv OTrapén evoég cuvotiuartog franchising. Autd 10
ouoTtnua opietal w¢ 10 OUVOAO TWV OTOIXEiWV Trou amapTifouv Tnv
opYyavwrTIKr) UTTOBOUN TNG ETTIXEIPNONG-OIKAIOTTAPOXOU, KE BAcn Tnv oTToia

Ba dnuioupynBei kal Ba Aeitoupynaoel 1o BikTuo.

Auta 1a oToixeia mepIAauBavouv TNV TEXvoyvwaoia (UEBODO!I ETTIXEIPNHATIKIAG
opyavwong, Oioiknong, emkoivwviag, O8i1dBeong, Tpowbnong- TTPOROANG,
merchandising, diapépewong kataoTnUdtwy K.a.) kai ta didgopa dulAa
ayabd 1Tou 6TTwg rdn TTpoavagEPBnkay, ammoTeEAOUV QVTIKEIUEVO BIKAIWNATWY

BlouNXavikAG Kal TTVEURATIKAG 1I810KTNCIAg.
To ocuoTtnua TTpéTTel va gival atrAd otn AeIToupyia Tou, WOTE:

- va utTopei va agopoiwBei eukoAa kai ypriyopa atré Tou¢ franchisees Trou

Ba extraideuTouv o€ QUTO.
- Na epappdletal atroteAeopatika amd toug franchisees

- Na avavewverar kal va egehicoetal eUkoha av@Aoya ME TIC AvAykeS TNG
ayopdg

EmAéov To ouoTnpa TPETEL va Eival TTPWTOTUTTO, WOTE va AEITOUPYEI

wg 1TONOg EAENG yia Tov katavaAwTt). H Otrapin ovoTtrjparog franchising

givar amapaitntn mwpolmwdleon yia tnv BiwoigdTnTa Tou BIKTUOU OF

Baéog xpoévou. Eva diktuo TTou otnpiletal udvo otn oxéon SlIoxETEUONG TWV

TPOoidvTwWVY Tou TTPog Toug franchisees, &e Ba empBiwoel yia peydAo didoTnua.

(A. Kwaordkng 2002, «Franchising, Emixeionuarikn kar Nopikn Aidoraon »)
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E 1.8. Npoodiopiopdg TG TTparnyikiis Avamruing tou AikTtoou

H otpatnyikry avamtugng Tou dikTuou pe tn HEBODSO Tou franchising Trpétrel va

TTepIAQUPBAvel Tov KaBopIouO TOU OTPATNYIKOU OTOXOU TTOU HeETappaletal o€

Ajyn atropacewy yia Ta akdéAouba, Ta otroia TTapoucialovral avaAuTika oTny

TTapoUCa epyaocia:

o Tig KATA TPOTEPAIOTNTA, YEWYPAPIKEG TTEPIOXEG EYKATAOTAONG TWV
onMeiwy TWANoNG Tou BIKTUOU

o Tov €mBupntd pubpd avamrTuéng, OnAadn TOV  apIBud  Twyv

KATaoTNHATWYV Kal TO avTiaToIXo XPOVIKG BiIacTnua Aeiroupyiag Toug
o To emBupunTéd HEYEBOC TWV KATAOTNHATWY TOU BIKTUOU

o Tnv emBuunt TOTOBECIA EYKATAOCTAONG TWV KATAOTNMATWY (TT.X.

I0OYEIO, OPOYPOG, EUTTOPIKO KEVTPO, KEVTPO TNG TTOANG)

(A. Kworakng 2002, «Franchising, Emrixeipnuarikn kar Nopikn Aigaraon»)

E 1.9. Zovragn Tou MpoitroAoyiopou kal E¢eupeon Tng xpnuarodérnong

Mpiv TNV avarmrtuén Tou BiIKTUOU, KpEiveTal okOTTIUN N ouvragn evog TTPWTOU
TTPOUTTOAOYICHOU, avagopIkd HE TO KOOTOG OTO OTTOI0 Ba TTPETTEI va UTTORBANBEI
yia va dnuioupynoel TNV UTTOdOWr TTOU XPEIadeTal yia TNV EyKATAOTAonN Kai N

Aeitoupyia Tou OikTuou. To emdpevo Pripa eivar n egelpeon TPOTTOU
xpnuarodotnong.
(A. Kwordkng 2002, « Franchising, Emixeionuariki kar Noyikn Aigoraaon»)

E 1.10. Exmrévnon épeuvag ayopag

H exmévnon piag €peuvag ayopdg, TTapéxel oTov dIKAIOTTAPOXO a&idTTioTn
TTANpoeépNon  yia TNV OTACN TOU KATAvaAWTIKOU KolvoUu armévavil oTa

TTPOIOVTA TNG ETAIPIAG, OE OXEOT KAl JE TOV AQVTAYWVICHO.

(A. Kwotdkng 2002, «Franchising, Emixeipnuariki kai Nouikry Aidotaon»)
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E 1.11. Zovragn HEAETNG OKOTTIHOTNTAG

H oovragn peAéng oxkomudtnrag (feasibility study) Tmapéxer tnv
mTAnpopopnon, kard Toéoco n  oxedialduevn dnuioupyia evog  BiKTUOU
franchising eival €e@IkTr] amd 0IKOVOMIKA GTTown. Z1N KEAETN auTh AapBavovTal
utTOWwn oToixeia OTTwG: atmaitoupdevo k6oTog évragne Twv franchisees aTo
SikTuo, atraiToUnevo KOOTOG UTTOOTAPIENSG TNG AEiToupyiag Tou BIkTUOU, KOOTOG

EKTTAIBEUONG TOU TTPOCWTTIKOU Kal Twv JiIkalodoxwy, TTpocdokweva écoda.

(A. Kwotakng 2002, «Franchising, Emixeipnuarikry kai Nouikn Aidotaon»)

E 1.12. Aeitoupyia Tou MAOTIKOU KAQTAOTAHATOG

H mo amoteAecparikry diadikacia emBeRaiwong Tou concept, aAAd kat g
EMTTOPIKAC TTPAKTIKAG KAl TNG TEXVOYVWaoiag TTou Ba petapepBei oTOV EKACTOTE
dikaiod6xo, eivalr n Onuioupyia kal AerToupyia diac AOTIKAG pHovaddag,
iBrokTNoiag Tou dikaioddxou, N N HETATPOTI uTTdpxouoag povadag Tou o€
povada franchise, pe mig TTpodiaypagés Tou cuoTApatog dikaidxpnong TTou

TTPOTEIVEL.

E€aAou, 1600 0 Trponyoupevog Kavoviopdg (4087/88) doo kai 0 vEOC
2790/1999 otov opiond NG TEXVOyvwaiag, avagépouv OTI aQuth TTPETTEI va
TTPOKUTTTEI ATTO TNV EPTTEIPIA Kal TIG BokKigéG Tou Bikaiomdpoyou. H Jokiun
autrg TNG TEXVOYVWOIAG TTPAYHATOTTOIEITAl Kal N OXETIKA EUTTEIpia Tou AdTNn
arroktaral, péoa amd Tn AeiToupyia evog 1 TMEPICOOTEPWY TTIAOTIKWV

KATAOTNHATWV.

To kardotnua mASTOG, eV TTPETTEI va QTTOTEAECE! TO TTPWTO KATACTNHA TOU
dikTuou. AvriBeta TrpéTrel va AEIToupynoel TouAdyiotov 1 xpovo TTpoTol
kav gekivrioer n diadikacia avelupeong kal EMAOYAG ANTITWY yia Tn dnuioupyia
Tou dikTuou. Katd tn didpketa autou Tou xpovou, HTTopolv va eAeyx0ouyv, va
SokipaoTouv, va TutroTroinfoulv Kal va kwdikotroindouv, OAeg ekeiveg Ol
TapdueTpol TTou 6a ouvBéoouv TO OUOTNHA TOU BIKAIOTTApOYOou

(ouoTaon apxIKAG TTapayyeliag, EWTTOPIKN, TIMOAOYIGKH KGI TTIOTWTIKNA
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TTONITIKN, TTPOdIaypaPEC TOTTOOETIAG KAl YEVIKNG EMPAVIONG TOU KATACTANATOC,

TTPOdIayPAPES TTPOCWTTIKOU, APXEC KABNUEPIVWY TTPAKTIKWY K.Q.)

EmmirAéov eival xproipo yia tov AdTtn, va AEITOUPYNOEl TTEPICCOTEPA TOU EVOG
TAOTIKA Kkataotriuarta, diI6TI €101 6a UTTOPECEl va TTEPIOPICEl TIC TIOavE
OTPERAWGOEIC TTOU TTPOKUTTTOUV aTTd TN AEITOUpPYia EVOC KAl JOVO KATaoTrHATog
Kal o@eidovral €ite oTnv UTTEPROAIK} TTpocoxr) Tou AO6Tn, E€ite OTnVv
IBiaitepdtnTa TNC emAeyeicag Teploxns. (A. Kwordkng 2002, «Franchising,
Emixeipnuarikn kai Nouikn Aiagaraon» - www.fcd.gr)

H ABIT Accessories Aeitoupyei 3 TIAOTIKA ETQIPIKA  KATAQOTAHATA OE
BIQPOPETIKEG TTOAEIC KAl QYOPEC ME DIAPOPETIKN AyopaoTikry duvaun Kai
SIaPOPETIKA BNUOYPAPIKA KAl WUXOYPAPIKA yVwPiouata Tou KATavaAwTikou
Kolvou. To vedtepo karaotnua ortnv 1oAn I, Aeitoupyei ndn 14 urjvec. H
etaipia €xel OUAAEEEI onuavTikdTaTn 18ia eutrelpia kal eival TTAéov o€ oTAdIo

wpeINOTNTAG yIa va TTPOXWPENCEI OTNV ETTEKTACN TOou DIKTUOU WE Bikaidxpnon.

E 1.13. Anpioupyia Tou Makérou franchise (Pdakelog MNpoopopdg)

To trakéro franchise amoteAeital amd pia péBodo e@odiaocuol, diabsong
oTnNVv ayopd Kai opydavwong, otnv otroia TepiéxovTal 1o dikaiwpa xpRong
TTPOOTATEUOHEVWYV SIKAIWHATWY, N eKTaideuon Tou Bikaiodéxou kai n
uTTOXPEWON TOU JBIKAIOTTAPOXOU va TTapExEl Blapkr) Kal EVEPYNTIKI
utrootiipi§n otov franchisee (extraideuon, CUUBOUAEC OE ETTIXEIPNUATIKA

Bépara KTA) kal va TTpofaivel o€ Siapkr) TTapaTTéPa avAaTTTUEN TOU CUCTANATOC.

Autd 1o Trakéto aroteAei TNV kapdid Tou franchising kai €ivar qutd TTou
TTPOCPEPEl O BOTNG OTOUG UTTOWNAPIOUC ANTITEC yId va TOUG TIEIOEI va
evraxBouv oto XuoTtnua Tou. Evvoeital 611 600 IO TTANPES KAl TEKUNPIWWEVO

gival, TOo0 o eAkUOTIKG Ba atrofei yiI autoug.

H Umapgn evog oAokAnpwpévou @QakéAOU TTPOCPOPAC Eival UTTOXPEWTIKN
mpoUTréBeon oe xwpeg OTwWG N Auepikn kal n AyyAia. Xtnv EAAGda n
omrapgn Tov 51a@PopoOTTOoIEi TTOIOTIKG TOV cOoBapd SikaloTaPOXo aIrd Toug

GAAoug.
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H mAnpétnta tou Ttrakérou franchise, efetaletal evdeAexwe kai amd TIg
TPATTECEC TTPOKEIMEVOU VA TTPOXWPENOOUY aTn XpnHaroddtnon Twv SIKTUWY
franchising. (A. Kworakng 2002, «Franchising, Emixeipnuariki kar Nopikn
Aigoracon»)

To makéro franchise Ba Tpémrel va eivar évag OAOKANPWHEVOS (PAKEAOG
TTpoo@opdAg Tou Ba TTapéxel OTo OUVOAO TOU, COTOIXEia yia Ta

akdAouBa(www.fcd.gr):

- To mpogik Tou utToWn@iou cuvepydrn -Oikaioddxou

- Tic mpodiaypa@eg NG povadag (1I5avikd karaotnua)

- To mpogik TNG BIKAIOTTAPOXOU ETAIPIAS KAl TOUG OTOXOUG TNG

- To atpatnyikd TTAAvo avatrTugng TnG eTaIpiag

- To mAdvo TpoBoArG Kal ETTIKOIVWYVIAE TOU OVOUATOS KAl TWV TTPOIOVTWY
- To mpdypapua ektraideuong Twy OIKaodOXwWV KAl TOU TTPOCWTTIKOU TOUG
- Ta onueia uTTooTAPIENG META TNV Evapgn Acitoupyiag TNG wovadag

- Toug OIKOVONIKOUG OpOUG OUVEPYATIag

- OikovopoTtexvikry HEAETN dnuioupyiag kai Aeitoupyiag tng povadag Kai

MeAétn Biwoipdtnrag Tou franchise

- Om aAAo kpiveral okéTmgo atrd Tov SIKAIOTTAPOXO YIA TNV TEKUNPIWGN TNG

15éag Tou (concept)

E 1.14. ZuvTagn Tou Eyxeipidiouv Aeitoupyiag

To eyxepidio Aeitoupyiag dev eival Ao, atré TNV ypamTh amoTiTrwon Tou
mrakérou franchising i S1aQopeTIKA TNV KWBIKOTTOINON TNG TEXVOYVWOiag
Tou 861n. To Eyxeipibio atmroreAei Tnv ave§dviAnTn 1Tnyn TTANPOYOPIWY TOU
AATTTN yia TNV €UPUBUN AEIToupyia TNG ETTIXEIPNONG TOU, BEDOUEVOU OTI TTEPIEXE!
o€ ypatTh pop®ry TNV oAokAnpwuévn PEBODO AeiToupyiag piag emixeipnong
franchise. Xtnv 1mpagn, o AAmING 4 dikaiodoxog, Ba kdavel xprion Tou

eyxelpidiou ato otddlo TNG apxikng Tou ektraideuong kai kartémv  Ba To
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XPNOIMOTTOIE] WG TTPAKTIKO odnyd yia TNV AOKNON TNG ETTIXEIPNMATIKAG TOU

dpaocTtnpEIdTNTAC.

Juvettwg, 10 €yxeIpidio Ba TTpéTrel va eival €EAVTANTIKA TTEPIEKTIKO Kal va
KGAUTTTEI e KABe AetrTopépeia OAeC TIC TTTUXEC TNG KABNnuEPIVAG Aeitoupyiag
NG ETTIXEIPNONG TOU ANTTTN.

EmimtAéov, o d4tng Ba TPETTEl va TO EVNUEPWVEI JIAPKWE KAl QUECTWS HOAIG
emi@épel otTroiadriTrote aAAayn 1} BeAtiwon oto ZuoTnua franchising, €101 WOTE

va atroTeAE] CUVEXWC Eva DUVANIKO Kal XPrOILO EPYAAEio OTa XEpPIa TOU ANTTTN.
(A. Kwordkng 2002, «Franchising, Emrixeipnuariki kai Nopikn) Aigoracn»)
2uvriBwg 10 EyxeIpidio AsiToupyiag atroTeAEiTal amd TPEIG TOHOUG:

i. To eyxeipidio Tou marketing
210 eyxeIpidlo autd TTeEPIypApovTal:

o To ouoTnua franchising

o H emxeipnon Tou 861N

o H ayopa ortnv otroia arreuBuverai

o O egomrAiopdG TOU KATACTANATOG

o O mpoUTToB6ETEIC dnuIoupyiag TOU KATaoTrUATOC

o H Aeitoupyia Tou KaTACTANATOC

o H diaxeipion Tou KATaoTANATOG

o O1 TEXVIKEG TTWANOEWY

o O1 utrnpeoieg TToUu TTapPExEl 0 BOTNG TTPIV, KATA KAI META TNV
gévapgn Tou KATaoTAHATOC

o H ektraideuon

o H diapruion

o H karaBoAl Okaiwpatwyv (dikaiwha €e1c6dou kali diapkn

Sikaiwpara)
. To eyX€&1pidio TNG OTITIKIG TAUTOTNTAG TOU CUOTIIHATOG
210 eyxelpidio autd TTEPIypApovTal

o ATTEIKOVION TWV ONUATWV

o Mivakideg kal TpOTTOG TOTTOBETNONG TOUC OTO KATAGTNHA
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o NETTTOMEPH QPXITEKTOVIKA OXEDIa TNG EEWTEPIKAG KAl ECWTEPIKAG
d1audpPWaONg TOU KATAoTANATOS

o Alakdéopnon TTPOBNKWvV

o XpwpHaTiopoi kal AAAa diakpITIKA yvwpiouaTa

o EmiTAwon

o ‘Evtutro uAiko

o AlaenuIOTIKO UAIKO

o YAikd ouokeuaoiag

o Tpomog xpriong Twv ONUATWY Kal AOITTWY JIGKPITIKWY YVWPICHATWY

ToUu 841N
iii. To eyx&1pidIO TWV TTPOIOVTWYV
210 eyxeIpidio autd epiAapBavovral:

o TMAAPNG katdAoyog Twv TTPOIGVTWY, avTIKEideVo Tou franchising

o KardAoyog TpounBeuTwy

o Tpdémol ayopdg kai TwANCoNGS (TTANPwHn, TTapayyeAia, rapadoon k.a)
o [lepiBwpia kEpdoug

o Taxutnra por¢ kal didapkeia Jwng

o [poiovTik TTONTIKN

H ABIT Accessories Bpioketal Adn ot @don oxediaocpou Tou eyxeipidiou

Aeitoupyiag.

E 1.15. Anmoupyia EvNHEPWTIKOU EVTUTTOU

To evnUEPWTIKS EVTUTTO QTTOTEAEI TNV TTPWTN ETTAPr) TOU UTTOWAPIOU AATTTN HE
TNV ETIXEIPNON Kal 10 ZuoTtnua franchising tou 86tn. ©a Tpémel va eivai
KaAaiobnto, Kai TTOAU TTPOCEKTIKA OOPNUEVO Kal DIQTUTTWHEVO, £T01 WOTE
aQQEVOG va TTapEXEl OUCIAOTIKN EVNMEPWON TOU UTTOWRAQIOU ARTITN Kal
QQETEPOU va KaBIOTA TO CUYKEKPIWEVO cuaTtnua franchising, eAkuaTikd oe 6co0
10 Juvatd TrePIoadTEPOUG VEOUG ETTIXEIPNMaTiES. (A. Kwordkng 2002,

«Franchising, Emixeionuariki kai Nouikn Aiaoracn»)

H ABI Accessories €xel avaBEéoel o€ EEWTEPIKO CUVEPYATN, TO OXEDIATHO KAl

TNV UAOTTOINGN TOU EVNHEPWTIKOU EVTUTTOU TNG ETAIPIAC.
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H ®aon tng Avamrtuing agopd oTn yvwoToTtroinon Ttng Tpdeong Tou
dikalotrdpoxou, va eyypayel oto OikKTuo TOu VEOUG OIkalodoxoug Kai
OUYKEKPIMEVA TTEPINGUBAvEl TNV TTPOCEAKUCTN Kai ETTIAOYR TwvV BIKAIOBOXWY

(www.fcd.gr):

E 1.16. NpooéAxkuon kai emiAoyr] Twv SIKaI0d0X WV

Me dedopévo 61 1o SikTuo franchising oTnpifeTal OUCIACTIKA OTOV AVBPWTTIVO
TTaPAYOVTa KAl TTO0 CUYKEKPIYEVA OTIG DIATTPOCWTTIKEG OXETEIG AGTN-ANTTTWY,
gival autovonTo 6T n emTuxnuévn AeiToupyia Toug, eival appnkra depévn WE
NV emTuxnMévn Aeimoupyia Tou BIkTUoU. (A. Kworakng 2002, «Franchising,
Emixeipnuarnikn kar Nopikn Aiaoraon »)

H oikovopikry duvauikry Tou BIKTUOU TTPOUTTOBETEl TNV avBpwTTIiv BUVANIKA.

AuTO TO KOJUPATI Ba avaTTuxBei oTn CUVEXEIa.

H ®don tng Ymroothpi§ng mepIAaupBavel n:

E 1.17. Anpioupyia Yrodopng YmooTtipi§ng Tou AikTuou

H dnuioupyia tng utrodoung utrooTtApIiEng Tou BIKTUOU, Ba TTPETTEl va Yivel
TPV TNV TTPOCEAKUCN Kal €mAoyy Twv Anmrwyv. H umrodoury auth
TTEPIAAQUBAvEl TNV TTPOCANYN Kal EKTTAIBEUON TOU QTTAPAITATOU YyIa TNV
UTTOOTAPIEN TTPOCWITIKOU aTTd VWPEIG, WOTE Ol TTPWTOI ANTITEG va €xOouv AuEDN,
TTANPN Kal eTTayyeAdarnikou emimédou utTooTPIEN, TTPAYUa TTou Eival BéBaia
aduvaTo va emTeUXOEi EQV OI TTPOCAAWYEIG TTPaypaToTToINBoUv YETA TNV éviagn
ToUG¢ OT0 ouotnua franchising. (A, Kwordkng 2002, «Franchising,

Emixeipnuarnikn kai Nopikn Aigoraon»- www.fed.gr)

H ABI Accessories OiaBétel utrodoury UTTOOTAPIENG Twv  ETAIPIKWY
KQTaoTnuaTWy NG amo 10 Eekivnua TNG £TAIPIAg, TNV OTToIa OPWC OKOTTEUEI VA
ETTEKTEIVEI KAl VA QVAVEWVEI HE VEEG TTPOCANYEIC T€ EIDIKEUPEVO TTPOCWTTIKO

OTa KEVTPIKA.
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216x0¢ €ival N QTTOTEAECHATIKOTEPN €EUTTNPETNON  TWV  UQIOTAMEVWV
KAtraoTNEATwy, aAAd kal n TTPoEToIacia g Utrodoung yia TNV KAAuyn Twyv

kataoTnudatwy franchising 1Tou oxediadel va dnUIOUPYNOEL.

To mapdv koppdar Ba avatrTuxBei oTn CuvExela.

E2. NPOZEAKYZH-ENMIAOMH-ENTAZ=H AIKAIOAOXQN 2TO
LYZTHMA

O1 ouvepydrec/franchisees amoteAoUv onuavTiKOTATo cuoTaTik® evdg BIKTUOU.
Xwpic autoug 1o BikTuo Bev eival duvatov va AEITOUPYATEI QVTAywVIOTIKA Kal
va avamrruxBei H diadikacia TTpocéyyiong kai eMAOYNG Twv KAaTaAAnAwv

AntrTwy Bev gival aTTAn.

210 TAQiolo auté n eraipia ABIT Accessories 8a TTpETTEl TTpwTa va BeoTTioE!
KATTOIQ aVTIKEIMEVIKA KPITHAPIa Ta oT1roia 6a TTPETTEl va TTANPoUV 01 uTToWn@Iol
yia évragn oto ouotnua franchising. Ta kpimpia autd Ba TTpEmel va
akohouBouvtal katd ypduua ot 6An T didpkeia g diadikaciag ETIAOYAG.
Ektdg Tou 611 Ba diaopalifouv TNV ETTIAOYT Twv KATAAANASGTEPWV UTTOYNPIWY,
Ba TTapéxouv Kal IKavoTTOINTIKEG £ENYNOEIC OE ekeivoug TTou Bev Ba yivouv

OEKTOI, avaPopIKA PE Toug Adyoug TNG aTrdppIYnG TOUG.

H 6An Siadikacia, wpooéAkuon — emAoyl — €vragn, Exel TEOCOEPIG
TTPOEKTACEIG:
I Zkiaypdenon Tou Tpo@iA Tou 15avikol utroyne@iou (yiveral améd:

YmeuBuvo AvBpwTrivwy TTopwyv, YTTeuBuvo Avamrtugng AikTuou Kkai
e€wTEPIKO ZUNBOUAO WuxoAdyo)

il. MpofoAn & diaprigion TNG EIKOVAG KAl TNG ETAIPIKNG KOUATOUPACG
TOU BIKTUOU (YivETAl GTO TTAQICIO TOU TTPOYPANKMATOC TTPORBOANG)

it Napougiaon ¢ eTaipiag kai Tou SIKTUOU (YiveTal OTO TTAQIOIO

TOU TTPOYPAMHATOS TTPOROANS kal atrd Tov YTeuBuvo Avartuéng

TOU AIKTUOU)

Executive MBA, A' €Gunvo, Mavemaotiuio Makedoviag, Pep. 2003 117



L1parnyikog Ixediaopog yia 1nv Avamtugn AiIKTuou Ailavouric Zoulava lgaakidou

V. MNpooéyyion kai évragn Tou AfmTn oto SikTuo (yiverar amd Tov

YT1euBuvo AvarTugng Tou AiKTuou)

H okiaypdaenon Ttou Tpo@iA Tou 18avikou utrown®iou, TTEPIAGUBAVE
XapaKTnNpIoTIKG TTou Taipiafouv oTn A€iToupyia, Tn Suvapiki kai Tn
@iIAooogia Tng eTaipiag kai Tou dikTuou TNG ABI™ Accessories. TéTola eivail 10
HMOVTEPpVO OTUA, n 8iaBeon yia aAAayn kair avavéwaon, n {wviavia kal Wia

evOOYEVG KAION yia KOHWOTNTA Kal QIvéTaa.

Q¢ Baoikd yvwpiopata Tng TPOOWTTIKOTATAG TOU ATITN EKTIMWVTAl TA
akéhouBa: nyeTIKEC IkKaAvOTNTEG Ot OuvOUAOWO ME TIVEUNA OUVEPYATIaAg,
IkavéTnTa TTPOCAPHOYNG, OPYQAVWTIKEG IKQvOTNTEG, duvapiopée,
UTTEUBUVOTNTA, ETTAYYEAMQATIONOC, CUVETTEIQ, DNUIOUPYIKOTNTA KAl OIKOVOMIKO

utT6Rabpo.

To o1adio Tng emMAoyii¢ Twv KAatGAAnAwv AnmTwy, 8ev 8a tpémer va
mwpoomepaoTei Praomikd. O A6yog eival 011 pia akatdAAnAn emAoyn AQmTN,
Ba armroteAei Eva dlapkéC aykdBi otnv eupudun Aeitoupyia tou diIKTUOU Kal Ba

dnUIoUPYEI ApvNTIKA EIKOVA OTOUG VEOUG UTTOWNAPIOUG ANTTTEG.

EmtAéov, 18iaitepn TTpocoxn Ba trpétel va SoBei woTe pe kavévav TpOTTo va
HNV dnNUIoUPYEITAlI OTOUG ANTTTEG N TTETTOIBNON, OTI WE TNV Ei00d0 TOUg OTO
ouotnua franchising éxouv e€ac@aliceEl TNV EITAYYEAHQATIKI) TOUG ETTITUXIQ.

(Franchise MNavopaua 2002, Erhoia ékdoon miep. Franchise Success)

E 2.1. NpooéAkuon

H ABIT Accessories UTTOpEl va TTPOREI OTNV TTPOCEAKUCT TWV KATAAANAWV
utrowneiwv Anmrwy, cuvdualovtag didgpopeg nEBOBoUG TTou akoAouBouvral

oTnv ayopa 1n¢ dikaidxpnong. ¢ TéTolol uEBODBOI TTPOCEAKUONG, TTPOTEIVOVTAL:

o EmTtuxnuévn Agitoupyia Twv TMAOTIKWV KaraoTnudarwv. Ta
TTIAOTIKG KQTAOTHAHATA TTOU atroTEAOUV TN BITpiva Tou SIKTUOU PTTOPOUV
amd péva Toug va AEIToUpynoouv wg TTOAOG EAENG UTTOWAPIWY
emevduTwy TTOU Ba evdiapepBouv va BIEPEUVIOOUV TO EVOEXOMEVO

évragng toug oto dikTuo franchising TG eTaipiag.
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O

EmAoyn) amd 1dn €10eABOVTEG 0TO SiKTUO ANTITES 1| CUVEPYATEG I
moToUg TEAATEG Tou. [lpokeital yia évav 1IDIAITEPO ATTOTEAECUATIKO
TPOTTO, KaBwg autoi TTou AdN yvwpifouv TN AeiToupyia Tou BIKTUOU,
atroteAouv Jwvrtavry amodeign g emituxiac Touc. BéBaia auth n
HEOOBOC TpoCéAKuoNG OTTWG Kal N TTPONYOUMEVN, HTTOPE va
xpnoidotroinBei apou dnuioupynBei 10 BikTUO Kal AEIToupyroel yia Ikavd

xpoviké didoTnua.

TupgpeToxn o€ emMTUXNUEVEG €ExkBEoeig franchise kal €101kég
EKONAWOEIC TTAPOUOIOU  TTEPIEXOMEVOU TTOU VA CUYKEVTPWVOUV
avaloyo evdiapepduevo koivoe. Q¢ Tétoia TTpoTteiveral n AIEBVG
‘Ex@eon franchising KEM tou Jiopyavwverar oe ABRva kai
Oecoalovikn. H TTepuaivry €kBeon tTou diopyavwBnke oTtnv ABrAva,
OUYKEVTPWOE TTEPICTOTEPOUG aTTd 18.000 ETTIOKETTTEG, EVW TO KOIVO TNG
EkBEONG YEVIKA Eival TTEPICCOTEPO OWOIOYEVEG (evliapepOueEvol yia
emévduon o€ Oiktuo franchise) ammd AAAe¢ ekBéoelg, Adyw NG

onNHavTIKAG TIAG E10080uU TToU €xEl BECTTIOTE

Karaxwpion ayyeAiag otov T0mmo. H ayyeAia Tporteiveral va yiver o€
epnuepida PeyaAng kukhogopiag, TraveANadIKAG eUBEAEIQG 1] OE TOTTIKN
epnuepida yia va Oo0Bei Trpowdnon OTIC TTEPIOXEG TTOU N ETaIpia
emOupuei va avartugel kard TtpotepaidTnTa. Idiaitepn TTpocoxn Oa
TpéTTel va O00ei, WaTE TO TTEPIEXOHEVO TNG ayyeAiag-8iapriions va unv
eivail Sipopoupevo kal TrTapamAavnTikd, dnuioupywvTag €101 TN BAon yia

TNV EYEPON HEAAOVTIKWY EVOIKWY A§ILOEWY aTTd KATTOIOV AATTTN
Padio@wvikr] 1] TNAEOTITIKA EevNHEPWTIK] Jiagrjpion, omou Oa
yiveTalr gUvtopn avagpopd otn giIAocogia TnG eTaipia kal otnv TPoteon
NG yia eTéKTaon Tou BIKTUOU HE TN MEBODO TNG Dikaidxpnong.
N'vwortotroinon péow Tou Aladikroou (INTEPNET) oe eutropikég
TTUAEG OTOV KAGABO Evduong —utrddnNonG-ageaoudp ry O TTUAEG TTOIKIANG

UANC Kal EvNUEPWANG TOU KOIVOU

AvdBeon o€ Loupoulo Franchise

(A. Kwordkng 2002, «Franchising, Emrixeipnuarikn kai Nouikn Aiaoraon»)
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E 2.2. EmAoyi

MNa v agioAdynon ToU XAPAKTAPG KAl TNG CUUTTEPIPOPAG TWV UTTOWNPIwV
Anmrtwy, Tporteivetal Wia diadikacia pe Téooepa (4) ortadia. Kabwg évag
UTTOWRQIOG AATTTNG TTPOXWEAdEl aTO €TTOUEVO OTADIO, onuaivel 0TI UTTAPXE!
apoiBaio evdiagépov kai kKarahAnAdTATa yia Tn ouvayn cuvepyaoiag. ANwoTe
dev eivai duvardv va kpiBei n karaAAnAdTNTa TOU UTTOWN@IOU OE Wia
ouvavinon, eivar Opwg mlavd va kpiBei dueca n PN karaAAnAdTnTa Tou

utToyn@iou.

To TpOKATAPKTIKO OTAdIO Eival aQutd TNG TTPWTNG YVWPEIMIQG ME TOV
evilapepduevo, Omou O uTeUBuvog avdmTugng Ttou OikTuou Tng ABIC
Accessories, 8a evnHEPWOEl TOV UTTOWRAQPIO AATITN, yia TNV €Taipia, Toug
o1éxoug TnNG Kal yia 1o Trakéro franchise mou mpooeépeTal. H eagn auth
TTPETTEl va Eival TTPOCWTTIKA KAl HTTOPEI va TTPOKUWEl OTO TTAQicIo piag

kAQBIKAG ExBeanG, evIOC ETAIPIKOU KATACTAWATOC K.Q.

Ze TTEPITITWON TTOU Yivel TNAEQWVIKA eTTaer kair driAwon evliapEépovTog, O
YTreuBuvog Avamrugng tou AiktUuou, Ba TTANPOQOPACEl Tov eviIaPEPOUEVO
VEVIKG yia Tnv €Taipia kai Toug oTéxoug TG, Kabwg Tavia utrdpxel TO

evdexoOuevo {ATNONG OTOIXEIWY ATTO £v DUVANEI QvTAywVIOTH.

E@boov utrdpgel mepaitépw evdiapépov, Ba akoAouBrigel To TTPWTO (KUPIwG)
o1adio, TTou TTEPIANQUBAVEI Hia TTPOCWTTIKI) CUVEVTEUEN WE TOV UTTOWNRQIO. 2N
ouvavrtnon autr Ba yivel TPooTTadela atrokAAUWNG TWY OPATWYV YVWPICHATWY
G TPoowKOTNTAG TOU uUTTOWn@iou (EuxdpIOTOG, KOIVWVIKOG, @IAIKOG,
HOVTEPVOC K.Q.). ZTNV ouvavtnon autr Ba yivel GuUTTARpWGnN TNG aitnong Tou
utToWn@Iiou, We Tnv oTToia N €TaIpia Ba avTANOEl OUCIACTIKA GTOIXEIQ yIa TOV
AATITN  (TT..X  TTPONYOUMEVN ETTAYYEAUATIKA EMTTEIpIA, ETTITTESO HOPWONG,
OIKOYEVEIQKI] KATACTAOTN, OIKOVOMIKN EUXEPEIQ, QEPEYYUATNTA, UYWOC TTOCOU

TToU eival diaTeBeIEvog va eTTEVOUCEI K.A.)

Or1 xeipiopoi Ba pémer va eival AetrToi kar diakpitikoi, waoTe va un dobei n
eviuTTwon ¢ adiakpioiac mou TBavév va TPOMAEEl 1 va QTTONAKPUVEI
utTOWN@Iioug TTou UTTopEi va atroteAoucav duvapikoug Kal Agioug OUVEPYATES
Tou OIKTUOU. ZTn QAon auTr) CUVIOTArtal va eTTIOKEPOE 0 evdIaPePOHEVOS TA

TAOTIKA KkataoTApara Ttou OIKTUoU, KaBWG Kal TIS KEVTPIKEC UTTNPETIEG,
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TTPOKEINEVOU va aTtrokTicel 18ia amown yia tnv eikdéva Ttou BIKTUOU, TIG

EYKQTAOTACEIC TOU, TO OTACIUO TOU KATAOTAHMATOC K.Q

To devTEpO OTADIO TTEPIAGUBAVEI Eva CUVTOUO TEOT TTPOCWTTIKOTNTAG YIA
TNV QTTOKPUTTTOYPAPNON TWV «HN OPAaTWV» YVWPICUATWY Tou aréuou. Ta
otoixeia Ba otahouv yia emmegepyacia o edkO  WuxoAdyo kai Ta
arroteAéopara Ba avakoivwBouv oTo 30tn. H etaipia ptropei yia emReRaiwon
TOU TEOT, va umoBdaAAel otnv idia diadikacia kal GTONA TTOU EKTIG WG

15avIKOUG CUVEPYATEC EVTOC TNG ETTIXEIPNONG.

To T1piTo OoTAdIO Ba TTEPIANQUPBAvEl TNV TEAIK) ouvEVTEUEN ETTIAOYNAG WE TOUG
ETTIKPATECTEPOUG UTTOWNPIOUG, OTTou Ba yivel TTapouciacn Twv IBIAITEPWY
ouvONKWY E£pyaciag Kal Twv avaueVONEVWY QTTOTEAECHATWY aTTd TNV ETTITUXN
Aeitoupyia  Tou  KaTAOTAMATOG, OiXWG HEYAAOOTOMEG UTTOOXECEIC KAl

SeoEUOEIG, TTOU WTTOPEI GTO HEAAOV va eyeipouv EvDIKEG QEILIOEIS.

(Noe, Hollenbeck, Gerhart, Wright, 3 edition 2000, Human Resource
Management - Franchise [lNavopaua 2002, ernoia ékdoon mep. Franchise

Success)

E 2.3. 'Evragn

Epboov utrapxel n temmoibnon ot éxel Bpebei 0 kata@AAnAog ouvepyarng, n
ABI™ Accessories, Ba TTPETTEl va TTPOXWPENOE HE CUVETTEIO Kai TaXUTNTA, OTA

emopeva oT1adia TNG ouvepyadiag Tou eival n utroypa@n Tng oUuBaong

Sikaiéxpnong.

Kpiveral OKOTTIMO TTPIV TNV OPICTIKN EVTagn Tou ETMIAEXBEVTOG UTTOWN@IOU OTO
dikTuo, va TTapéABel pia odvropn dokigaoTikn epiodog, katd Tnv otoia
autdg Ba yvwpioel Ta AToua TNG £TAIPIAG TTOU EUTTAEKOVTAI OTN AEITOUPYIa TOU
SIKTUOU, WOTE va dnuioupynBei hia avAuign METAgU TOUg Kal EVOEXONEVWE va

TOUG {NTNBEi va ekPEpouv arroyn yia v kKataAAnAdTNTa TOU UTTOWNYIoU.

OAa 1a aparrdavw B8a TTpETel va yivouv oTo TTAdicio xpovodiaypduparog mou

Ba €xel kaBopioel N eTaipia yia TNV OIKOVOIa X povou.

ANwOTE, 0 eTTayyEAUATIKOG XEIPIONOG TWV ETTOMEVWY BnudTtwy, emMBERAILIVE

N Olyoupid Tou AATITN yia TNV eTTIAOy] TOu. ACKOTTEG EVEPYEIEC KAl XAOCIHO
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TTOAUTIMOU XpAVOU Kal yia Toug BUo, KaBwg kal EANEIYN ETTAYYEAHATIONOU Kal
ETIXEIPNMATIKAG EUBEAEIQG TNG KEVTPIKAG UTTNPETIAG, MTTOPEI va Tpoudgel, va
aTroyonTeuoel Tov AITITN Kal TEAIKA va Tou dnuioupyrioel ap@IBOAIEG yia TNV
opBdtnta NG emAoyng Tou. (Franchise lNavopaua 2002, ernoia ékG00n TTEQ.

Franchise Success)

E3. MPOAIATPAOEL KATALTHMATQN

Eivar yvwoTto 611 01 €TTEVOUTIKEG TTPOTACEIG OTO Xwpo TnG OIKaidxpnong
augdvovTtal hE Taxeic puBuolg. KaBnuepiva trpooTiBevral kal vEEG aAUCiDEg
oTnNV ayopd, evw Kal OTO XWPO Tou ageooudp uodag, n 1aon eival idiaitepa
auénTikn.

MNa 1o Adyo autd 10 BikTuo Ba TTEETTEI va dnNUIOUPYRCEl TTPOG TOV KAatavaAwTn
Mia cagny eikova avayvwpioiuétntag, otnv otroia 8a CUuPPBAAAEl N KEVTPIKNA
TOTTOBECia TOU KATAGTAMATOG, N OUVOAIKN OTITIKI) TOU EIKOVA aAAd kai TO
«OTACINOY» TWv EMTTOPEUNATWY (Merchandising) kai 8a artroteAei 1o «idavikd

karaotnua» NG ABIT Accessories.

ATTé TNV TTAEUPA TOU KATAVOAAWTI), ONUEIWVETAlI OTI OI TTAPAYOVTEG TTOU
mwpoodiopifouv TNV amwoé@aon yia TNV EmMAoyr &vOG KATACTHHATOC,
dlapépouv ava@loya He TNV KATnyopia TIPOIOVTOG OTNV OTroia avagpépeTtal.
ZuvNBwe WG Ta ONHUAVTIKOTEPA XAPAKTNPICTIKA KATACTNNATWY TTOU EKTIOUV
ol TeAATeG eival (1. Zwwopxog, Zuumepipopa KaravaAwrh & 2rparnyikn
Mapkerivyk, TOpoc A’ 1994, 0eA.363 & 371)

1. TomoBeoia karaothuatog (n mlOavétnTa va yivel TEAATNG evog X
KATaoTANATOS O KAtavaAwTrig, augavel 600 n QUOIKA Tou atrdéoTtacn
aT1ro auTtd MEIWVETAI)

duon kal ToIdTNTA TTPOCPEPOHEVWY UTTNPECIWY

TIYEG ETTOPEUNATWY

Aiapripion kal TTpoBoAr} KaTaoTANATOG

Mpoowikd TTWANCEWV/TTWANTES

Mpoo@epduEveC uTTNPETiEC/euUTTNPETNON

N o 0k~ 0N

duoIKd xapakTNPICTIKA KATaoTrHNATOG

Executive MBA, A’ e€dunvo, Navemaortiuio Makedoviag, dep. 2003 122



L1parnyikog Txedlaopdg yia v Avamru€n Aiktdou Aiavoprig Zouldva loaakidou

8. ®uon (xapakTnPIoOTIKA) TTEAQTEIQG KATAOTARATOG

9. ATpéoaIpa KATACTAHATOG

10. IkavoTroinon TTeAATN NETA TNV ayopd TTPOoIdVTOG atrd TO KaTaoTnua

E 3.1. 18aviké katdoTnua

O1 rpodiaypagéc xwpoBETnong, TTou TTPETTEl va akoAouBoluv Ta kataoTiuara

NG ABIT Accessories eival CUYKEKPIUEVESG kal cuvowilovTtal oTa akdlouba:

Ta onueia TwAnong va Ppiokovral oTov KEVTIPIKOTEPO dpouo (A
Te(ODPOMO0) TNG ayopds Kal TTavia uéoa OTo EUTTOPIKO KEVIPO TNG

TOANG
O1 xwpol va eival yera&u 40 kai 60 T1.y.
To rAdarog Bitpivag va eival TouAdxioTov 3 péTpa

O xwpog va eival Aeitoupyikog kai Oy arrapaitnta TETPAYWVOG HE

MEYAAn duvartdtnta TTPoBoANG TTPoidvTwy aTa TTAQiIVA TOU TOIXWHATA.

H Omapgn amobnkeutikou xwpou Oev KpiveTal amapaitntn, kabwg ta
TTPOoidvTa PBpiokovtal g€ TroikiAia kai pikpr) TToodTtnTa ava odnyd oTo

KAQTAoTNHA, EVW QVAVEWVOVTAl GUVEXWS

H eowrtepikn eévduon kABe xwpou akoAouBei Travra 1o Bacikd apXITEKTOVIKO

ox€dl0 TTou €xel KABopioel n eTaipia HETA QTTO APXITEKTOVIKN) WEAETN, ME TIG

aTTaPAiTNTEG TTPOOBNKEC Kal METABOAEG OTO XWPO.

H Trapougia Twyv TTapatdavw oToIxeiwy, ouvBETouv wg xwpoBETnan, To 1I5aviko

kardaotnua tng ABIT Accessories.
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E 3.2. Tomrofeoia — Kpitiipia emAoyiig

O Baoikog kavovag «location, location, location» TTou amroTteAei oTnv ouaia
TO TPITTTUXO TNG €mTUXiag KABE emixeipnuatikng dpaoctnpeidtnTag, AaimmokTa

akdun peyaAuTtepn onuacia oto Beapo TNG dikaidXpenong.

Ze TTPWTN ©ACN QTTaAITEITAl N EMAOYN TWV TTPOTEPAIOTNTA YEWYPAPIKWY
WEPIOXWV (VNOId, TTOAEIC) EyKATACTACONG TWV CNUEIWVY TTWANONG Tou BIKTUOU.
MNa tnv emAoy Twv TTEPIOXWY TTOU Ba QTTOTEAECOUV TIC TTPWTEG AYOPES
otdéxouc TOu OIKTUOU, TrpoTEivovTal TTOAEIC TNG EAANVIKAG TTEPIPEPEIAG
(NTTEIPWTIKAS KAl VNOIWTIKAS) O OTTOIEC TTANPOUV OAEG 1) TIG TTEPICTOTEPESG QTTO
T akdAouBec TpoUTTOoBécelg, Tou Bacifovial ot dnHoypa@IKa Kai
OIKOVOHIKG kpiTipia afioAdynong, OTTw¢ TTPoékuwav ammd Tnv ETTioNuN
atroypaen Tou 2001 (E.Z.Y.E, - www.eetaa.gr - «Ol NOMOI THX EAAAAAL
2002»):

1. NANBuaouog TOANG avw Twy 40.000 eyyeypapUEVWY KATOIKWY

2. Kard kepahn AEN, peyaAutepo Tou 80% Tou NECOU OPOU TNG XWPAg yia
10 2001

3. 'Ymapgn Avwrartwyv ExmraiBeutikwy 1puudtwy (AEI TEI)

4. Avahoyia pabnrwv yupvaciwy / Aukeiwv ava 1000 karoikoug (n Baon

NG Xwpag, eivar 72 padnrég ava 1000 kartoikoug yia 10 2000)

5. AnAwBév e106dnua ava katoiko, NeyaAuTepo tou 70% Tou péoou 6pou

™S xwpeag yia to 2000

6. AugnuEvOog KIVOUMEVOG TOUPIOTIKOG TTANOBUOHOG (METPATAl HE TIG
SiavukTepeloelg aAhodaTrwy ava KAToiko, n Baon TG xwpag eival 4,5

BIavUKTEPEUCEIC ava KATOIKO yia 1o 2000)

7. Napopewuévn ayopd Kal WPEIMO KATavaAwTiKO KOIVO TTOU EKTINA TO
KaAS ETTWVUNO TTPOIOV GTNV KAAT TIUN

AQou emAEXONKav Ta TTapaTTAvVW KPITAPIA, EYIVE KATAYPAPH TWV HEYAAUTEPWY

eEANVIKWY TTOAEWY TTOU TTANPoUCAv KAatapxAv TO KPITAPIO Tou TTANBUGHOU

(Baon=40.000 karoikol). AkoAouBnaoe cuAhoyn Kal karaypa®r GAWY TwVY TIHWY
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TIOU TIPOYHOTOTIOINCAV Ol ETIIAEYEIOCEC EAANVIKEG TIOAEIC, OTO 6 TIPWTA KPITHPIA
TIOU TEONKAV yia TNV a&loAdynon TN ayopdg Toug, CUPEWVO UE TO TEAELTAIO

oTolXeia TN amoypagng touv 2001.

‘OAa 10 CTOIXEIO ATIOTUTIWONKAV O¢ €va TTIVOKO KOl OTr CUVEXEID EYIVE N TEAIKN)
emegepyaaoia, OV aPOPOVCE TNV O&IOAOYNON OAWV TwV OESOPEVWV Kal OTNV
ETIIAOYN KOTA TIPOTEPAIOTNTA TWV TIOAEWV TIOU KOAUTITOUV OAA 1 T4

TIEPIOCCOTEPA OTIO TO KPITAPIA, WG AYOPEC GTOXOUC.

Mivakag 7 : ETIOO0EIC TWV TIOAEWV BACEl TwV TEBEVTWV KPITNPiwv

KOTA KEPAAN]  «NAWOEV avoAoyia 6KxVUKngeOcslg OTtapén
i AEN €1000Nua avd pabntwv aANOBATICV OVA AF] -
NOMOI MANBUOLSS  Heoimioo) KATOTKO BRGOpIaE KOTOIKG) TEI
(Boon=100) EKTTIOIBELONG TOYPIZMOX
(Baon*72) (B0OON*4,5)
ATTKNG (ABRva) 745.514 106,3 162 51 1,1 Nai
©eocoaAovikng 363.987 118 110 78 0,6 Nal
Axaiog(Natpa) 163.446 89,7 85 79 1,3 Naut
HpokAgiou (HpdkAsio)  137.711 93,3 83 80 20,6 Nat
Ndpiloag (Adaploa) 126.076 97 80 76 0,2 Nail
Mayvnaciog (BoAog) 82.439 98 89 75 2,4 Nai
lwavvivwv 70.203 83 74 64 0,3 Nau
KaBdiag(KaBaia) 63.293 83,9 86 69 0,3 Nai
POITIdAC (Aapia) 58.601 113,8 66 57 3,2 Nal
Mepiag (Kotepivn) 56.434 71,4 64 57 3,1
Zeppwv (ZEPPECR) 56.145 69 60 58 0,1 N[ef
Apdpog (Apdapa) 55.632 68,7 79 78 0,1
EuBolog (XoAkida) 53.584 103,7 74 66 1,6
Xaviwv (Xavid) 53.373 96,5 86 73 14,2 N[l
Eppov 52.720 87,1 83 69 0,2 Nat
(AAeEavOPOUTIOAN)
Podomng (Kopotnvn) 52.659 65,1 66 51 0,2 Nai
KoZavng(KoZavn) 47.451 119,2 90 87 0,1 N[l
HpaBiog (BEpola) 47.411 88,7 69 70 0,1 Nai
Képkupag(KEpkupa) 39.487 94,8 73 69 28,5 Nat
Kapditoag(Kapditoa) 37.768 79,1 59 70 0
KopivBiog (Kopiveog) 36.555 1241 62 52 2,2

Mnyn: Emeéepyaocpéva otoixeio EZYE & «Ol NOMOI THZ EAAAAAY 2002»
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Q¢ ex TOUTOU, OI TOAEIC TIOU TIPOTEIVETAI VA QTTOTEAECOUV  KATA
TPOTEPAIOTNTA TIG ayopég avamTuing Tou dikToou, BIOTI TTANPOUV TNV

TTAEIOWN@Ia TWV KPITNPIWV ETTIAOYAC TTou éxouv TeBEi, eivai®:

ABnva, Geocoalovikn, MNarpa, HpdkAeio, Adpioa, BoAog, lwavviva, KaBaAq,
Aapia, AAetavdpouttoAn, Képkupa, Kapditoa, Xavid, XaAkida, Karepivn,
YEpPEC Kal Apdua.

2e DelTepn QAoN kal aQou €xouv KABOPIOTEI OI OCUYKEKPIMEVEG YEWYPAPIKES
TTEPIOXEC, Ba eMIAEYEI N KATAAANAN ToTTOBETIQ TOU VEOU ONUEiOV TTWANONG

Tou SIKTUOU TNG ETAIpIag.

'HON péxpr onuepa n ABIT Accessories, €TTIAEYEl T KEVTPIKOTEPA ONMEIA OTIG
moAeig 6mmou  Aeitoupyei  karaoTtAuara. Tnv idia  @iIAocogia TTPETTEl va
akoAouBnoel kal otnv eTékTaon Tou BiIKTUou TNG WE franchising karaoTtAuara.
Q¢ eraipia — dikalorapoxog Ba €xel TNV €uBuvn EyKPIONG TOU EKACTOTE
EMTTOPIKOU onueiou, Kabwg €xel euBuvn yia tn diatipnon NG PIACCOYIag Kal
TOU KaAoU ovopaTtog Tou OIKTUOU OTnv ayopd. ETmmAéov, €xel AQueco
OIKOVOMIKO Cuu@épov yia TN owoTdtepn emAoyr NG TOoTTOBECiag ToOU
kataoTtAuaro¢ (store location), kaBwg evdiaéperal va E€MTUXEI O VEOG

ouvepydrtng SikaiodoxoG.

Kpitiipia mou kpivetal okOmiNo va aglohoyouvral ue HEyaAluTepn BapuTtnTa
oe uia utmrownegia ToTTOBeCia yia Tn AEIToupyia KATAoTANATOg, Eival va

BpiokeTai:

1. oT1a 6pla TNG KEVTPIKAG ayopdc NG TTOANG (Tmedddpopog r dpduog)

2. TAnoiov Ot karaotipata podag (Evduong, umddnong) Sixwg évrovo
Aueco avraywvioud

3. o€ dpopo ue augnuévn kivnon TTedwyv

4. oe tomoBecia pe kKaA TTPoOoBacn kai opardtnTa amd Toug Yyupw
dpbuoug

5. oe TomroBeaia pe duvardtnra oTabueuong

6. TAnciov oe oxoAcia deutepoBabuiag extraideuong | epovTiIoTAPIa

7. TTANCiov O€ TTAPKA 1] TTAQTEIEG TTOU OUYKEVTPUWVOUY KOGHO

% ¢ mapamdvw ayopéc TepiAapBdvovial kai ol TOAEIG aTi¢ oToieg n ABIT Accessories
Agitoupyei A6 karaotjuara
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Me Bdaon 0ieBvry mpdrtutra, €xel avarmTuxBei pia eidikry peBodoloyia arrd
e€e1dIKeEUpEVEG OTO BeoNd TG Bikaidxpnong, ETaipieg ZUPPBOUAWY. ZT0 TTAQICIO
autd, mpoteivetal pia goppa a§ioAdynong, e EPWTACEIG — KAEIDIG O OTTOIEG
Bonbouv Tov Kdbe evdia@epduevo ANTITN, va aglioAOynoEl TNV ENTTOPIKOTRTA
TOU KABe KATAOTAWATOC KAl va EKTIMACEI katd ToOoo TauTidetal WE TIG
Tpodiaypagéc TG eTaipiag. H @épua autr xpnoigotroieital ammd TToAAd Siktua
yia tnv a§ioAéynon mng tomoBeciag. (Franchising, PeR.2000, eidikh EkKBOON EQ.
Naureurmropikn)

E 3.3. ®éppa a§ioAdynong Tomoleciag uTrToYPri@iov KATAOTI{HATOG
(Franchising, ®¢.2000, idikn €kdoan . Nauteutropikn)

Eioaywyika oroixeia

OVOMATETTWVUHO aTtdHou TTOU GUVTACTOEl TNV EKBeon:

TnAEpwvo:

Hu/via avagopdg:

A/von totroBeaiag:

A. lTAnpogyopitec yia Tomroleoia, lNMeAarsia & KukAogopiakrj Kivnon
1. Eidog Tomrobeaiag (eptropikd KEVTpo, ywviakd rj AAAO)

KovTivoTepeg BIaoTaupwaoelg:

ATTOoTaON KOVTIVOTEPWY BIacTaUPWOEWY atrd Tnv ToTToBeTia:

Kovtivotepn TautréAa « STOP» kai 6voua dpbpou:

Ap1B6¢ Aoupidwy 010 HPOHO PTTPOCTA aTtTd TO KATACTNHA:

Mepiypaer & apiBuédg BEcewy oTaBUEVONG:

N o ok~ 0D

NapatnproeI KUKAOPOPIGKAG Kivnong Tou dpOUouUG O WPEG aiXHAG,
ouuTTEpIAQMBavOpEVNG Kal TNG wpag TTou agioAoyeital n TotroBeaia:
8. lMepiypagpry cuvopeudvTwy ETTIXEIPNOEWY, CUMTTEPIAQUBAVOMEVWY TOU
TUTTOU TWV KTIPiWV, TwV TTPOIOVTWYV Kal UTTNPECIWY TTOU TTPOCPEPOUV.

o ApIOTEPO KTipIO/XWPOG:

o Aegi kTipio/xwpog:

o Meérpa rpdoowng:

o BdabBog xwpou:

O ZUVOANKA T.W.
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9. MéTtpnon kivnong TTEAQTWY OE YEITOVIKA KTipIA 1) ETTIXEIPNOEIS:
ApioTepd KTiPIO/BEEi KTipIO
o 10.00 Ty —12.00 p:
o 12.00 u-2.00 pu:
o 6.00 yu-8.00 pu:
10. Avraywviopdg evidg akrtivag 1-1,5 xAu atmoé tnv tomobeoia:

0 Ovoupa:
o Aigdbuvon:
0 Eidog emmixeipnong — aAAa €idn:

11.MNapatnericeig TTou €yivav ammo Tnv TTapakoAoudnon Twv YEITOVIKWY
ETTIXEIPAOEWY Kal oU{NTACEIC KE QVOPWITTOUG OXETIKOUG HE TNV TOTTIKNA
ayopd (yevikp kardotacn ayopdg, kKivnon TEAQTWvV, EUXEPEIa
otaBueucng, TOTIKA  dla@rpiIon-Trpowenon, AOYIKr}  €voIKiou,
mBavétnTa 0IkodouNoNG K.a.)
o [AeovekTApara:
o MeiovekTAuara:

12. Oparétnta ¢ TotroBeciag atrd 10 SpOuO:

o Bépea................... .Wé€Tpa
o AUTKA....................METpa
o Néma.....................hJéTpQa
o Avatolka...............déTpa

13.Teviki TTpdoBaon:
o E&aipeTikn:
o Kahn:
o KaknA:
B. MioBwon akivijTou
1. Mnviaio picBwya:
2. Xpbvo¢ avatmpooapuoyng kal Tood augnong:..................EUPW
3. loocooTigia avampooapHoyn:
4. TMepiypayrte (eav eival yvwoTtod):
o ‘E€oda xpriong (Trou trpétrel va TAnpwoOouyv, aépag)
o AAAa £€0da, ahAol bpol cupBoAaiou:

o To ouppdAaio Anyel Tnv :
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. ZuyKpioEIG OTOIXEIWV AVTAYWVIOTWYV EVTOG akTivag 1 XAp
1. KUpiog avtaywvioTAG:
2. AeutepeloOVTEC QVTAYWVIOTEG:

3. Aiora kUpiwv TpoidvTwy tng ABIT Accessories kai TINEG avTaywvIoTn:

O e EUPWLL
O voieeieii e EUPWLL
O e L EUPWLL

A. NMANBuopé¢ — (eAaxioTn akTiva 2 XAH)

—_—

. MANBuoube (Brjuou r} TTEPIOXNC):
2. ‘Etog amroypa®nc:
3. AUEnon toug TeAeuTaioug 12 uAvEG «............ %
4. OikovopIkr] oTAOuN KaToikwv(r) katd kepaAr ei0ddnua TOANG):
5. AvTIKEINEVIKA TIWA ZWvNG:
6. AA\a dnuoypa@ika oToIXEia Kal YEVIKA oXOAia:
E. MNeplopiopoi onuarwyv rpoxaiag
1. EAeUBepn o1dBueuon:
2. Armaydpeuon oTaBueUonG:
3. Movodpounoeig:
IT. AANAOI TTAPAYOVTEG
Karaypawrte 6Aoug Ttoug dnuocioug @opeic (dnuoTtikd oxoAcia, yupvaoia,
AUKela, Trapka, TrAareieg, ekkAnoieg, AEH, OTE, opyavioué Udpeuong,
utToUpYEia, dNUAapXEio KATT)

Z. Npoowmikn a§ioAéynon kataAAnAdTnTag TnG Tomodeciag
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E 3.4. Eixéva karaoTtrijparog (store image)

H meAareia evog karaotiipartog erneeaderal onuavtika amo v avriAnyn mou
SIaUOPPWVOUV 01 KATAVAAWTEG YIA TNV «EIKOVA» 1 TNV «TTPOCWITIKOTNTA TOU»
(store image). H eikéva ToU KQTAOTANATOG WTTOPEI va OpioBei oav «o TPOTTOC
HE TOV OTTOIO TO KATAoTNHa opiletal aTo JuaAd Tou TTEAATN, HEPIKA HE BAon Ta
AEITOUPYIKA TOU XAPAKTNPIOTIKA KAl MEPIKA WE BAcn Ta WUXOAOYIKA TOU

XAPAKTNPIOTIKA»

AuTO onuaiver 0TI N avtiAnwn TG €IkOvag evog KATaoTANATog, atroppéel Oxi
MOvov ammd Ta AEITOUPYIKA TOU XAPAKTNPEIOTIKA (TIMEG, AVECON, TTOIKIAIG
EMTTOPEUNATOC KATT), aAAd kai atrd tnv emidpacn aAwv petaBAnTwy OTTWG
givai n 10iaitepn €EWTEPIKA Kal ECWTEPIKA dIAKOCOKNON, TA XPWHATta, O
e€OTTAIONSG, T APXITEKTOVIKA OTOIXEIA, O QWTIONAG, N MOUCIKN, N Trapouadia

TTWANTWY K.Q.

O poAoC TNC APXITEKTOVIKN OTIC MEPEC Mag eival TTOAU onuavtikdg, Kadbwg
atToTeAEl Eva epyaleio emikoivwyiag otn Aiavikry TwAnon. O Adyog eival o1 €§
OpIOHOU avalnTtd tov atrodEKTN TNG TTOU OTNV TTPOKEILEVN TTEPITITWON Eival O
TTEAATNG, Apa TTPETTEI VA CUVUTTAPEE! WE TO onuEPIVO «kKOOHO TNG EIKOVACY Kal

va evTOTTioEl Ta KatdAAnAa epyaleia.

Q¢ ek TOUTOU, N AEITOUPYIKOTNTA EMOKIGJETAI O€ HEYAAO Badudé amwé tnv
emkoivwvia, OnAwvovrag Ttn Pabutepn aAlAayl TTOU  CuvTeAeiTal OTNV
Kolvwvia aAAd kal oTnv apxITEKTOVIKA avTiAnywn. Autd AAAWOTE QAVEPWVEI, N
peTarémion NG €u@acng amé TNV Tapaywyrp OToug TOTTOUG TNG
KATavaAwaorng, TTou ETTNPEACE KAl TNV KPATOUOQ QPXITEKTOVIKA Oewpnon.
(Franchising Noe. 2002, e€0ikn €éxkdoon €@. E€mpéc - Il Ziwukog,
2uuTTepIpopd KaravaAwrn & Zrparnyikn Mapkerivyk, 1opog A’ 1994)

H omrmikA TautdTnTa TOUu KaTaoTANATOg Tou BIkTUou TNG ABIT Accessories, €xel
TTpoeToIdacTel amd eildikeupévo otn Aiavikn TTwAnon diakoount. Madi ue 1a
EMTUXNUEVA  OTOIXEI@ TTOU  atroTeEAOUV TNV ekdva TOU  OnuEPIVOU
karaoTAuarog, Ba mporaBouv kai véa, HoOvTépva OTOIxXEIQ OUN@WVA UE TIG
TEAEUTQIEC TACEIC TNC HOBAG, Ta oTToia 0 IaKOOUNTAG WTTOPEI va eVTALEl o€ éva

QVAHOPPWHEVO APXITEKTOVIKO OxEDIO.
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EidikéTepa:

Ta Baoikd xpwuata NG ABIC Accessories, WE Ta OTToia TTApPouUcIAlel 1O
AoyoTuTTO TNG Kai 10 dlIakpITIkG TNG OrfMa, Eival TO aonui Kal TIG EOPTACTIKES

TTEPIGOOUG TO XPUTO.

IBiaitepn Trpogoxn kpiveralr okdmio va 508l oTn dnuioupyia TG KATAAANANG
aTuoo@aIpag oTo KATdoTnua, kabwg £xel diamoTwBei 611 emdpd oNUAVTIKA

gTnV amoé@acn ayopdc Twv KaTtavaAwTwy.

E 3.5. ATuéo@aipa KataoTriHarog

Omrwg utrootnpilel o Kotler (1974) n arpéogaipa Tou Karaatriuarog (store
atmosphere) eival éva avraywvioTiKO gpyaAgio, kKAtw ammd TIG akOAoubBeg
TTPOUTTOBECEIC, TTOU CUVAVTWVTAI Kal oTnv TTEpiTTTwon NG ABIT Accessories.
a) uTtdpxel évag MEyYAaAog kal augavOpevog apiBuodg avrtaywvioTwy B) MUIKPEG
dia@opéc oTa TTPOIGVTa Kal TIC TIMEC METAEU TWwV QvTaywvioTwv Kal y) Ol
EI0AYWYEC Twv TIPOIOVTWY OTnv ayopd, OTOXEUOUV EEXWPIOTEG ONAdES
KOIVWVIKWY Tagewv kal T1poémmwyv  Jwng. (.1 Zioukog, Zuutrepipopd

Karavaiwrn & 2rparnyikn Mapkerivyk, 1opog A’ 1994, geA.363)

O idlog opifer TNV aTuoéoEAIpa TOU KATACTANATOG, Oav Tov OuveldnTo
oxedlaoud Tou xwpPOou, TTPOKEINEVOU va dnuUIoupyoUvVTal OPICUEVEG ETTIOPACEIG

agToug ayopaoTég Tou. H atpdéoeaipa mepihauBavel TEcoepi¢ SiIacTACEIS:

i. OmrikA (visual) didoTacon TToU aPoPd Ot PEYEDOG, OXNHA, QWTEIVOTNTA

Kal X pWwHa
ii. Akouarikr (aural) didoTaon TTou aPopd o€ Eviaon Kal Tévo
ii. Oo@pavrikn (olfactory) didotaon TTou aPopa Ot PPECKADA KAl OOWN
iv. AQ@AG (tactile) TTou apopd ot Bepuokpacia, arraldTnTa kar ogaioTnTa

v mepimtwon 1Ng ABIC Accessories, trpoteivetal va 808ei égegaon otnv

OTITIKI}, AKOUOTIKI] KQI 0O0@PAVTIKI) SidoTaon.

O ocwoToC PWTIOPO6S TTPoadidel OTO KATACTNHA, XWEO, XPWHA Kal UPOS Kal
Ba TrpéTTel va akoAouBei TIc akOAoubeg Baoikég ouvtetayuéves (Retail Store,
2em. 2002).
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o Na pnv ewrilel ta mpoidvra he gopd amd TAvw TTPOG TA KATW YIATi
dnuIoupyEi OKIEG TTOU KPURBOUV Ta XAPAKTNEIOTIKA Tou. AVTIOETWG, O
QwTIoNOG Ba TTpéTrel va kaTeuBuvetal amrd TOV AQUTTTAPG TTPOG Tov

TOiX0, ME EVOIAUECO QTTODEKTN TO TTPOIOV.
o Na pnv kateuBuveTal TTAVW CGTOV TTEAATN
o Na eivai eTapkig, aAAd va unv koupadel Toug TTEAATEG

EmirAéov, yia va eival ammodoTikdg Ba TTpétel n TNy Tou va atmodidel xpwia.
Q¢ Bepuokpacia TOU XPWHATOS, XAPAKTNPICHAS TTOU TTEPIYPAPEI TNV AIoONTIKA

TT010TNTA TOU XPWHATOG Kal OXI TNV aKpiBeia Tou, TTPOTEIVETAI TO «JECTO AEUKO»

Na v amdédoon Tou TTAPATTAVW ATTOTEAEOHATOC, TTPOTEIVOVTAI AQUTTTAPES
ahoydvou TTou €xouv eEaipeTIKA atTddoon XPWHATOC KAl £TC1 TA XPUWHATA TWV
TTPOIGVTWY QaivovTal o aAnBiva. (Franchising, Nog.2002, €idikn €kdoon €.

Huepnoia)

H emAoyn TnNg MOUOIKAG TTPETTEI va YivVETAl TTOAU TTPOOEKTIKA. O pubudg NG
TTPETTEI va evaAAAOoETal PECA OTIC WPEC TNG NMEPAG, aKOAOUBWVTAG TNV
avBpwTivn dpaotnpeidtnTa, aAAd kai 1 dlakdbounon kai 10 UPOg TOou
karaotAparog. 'Etol yia 10 kardotnua tng ABIT Accessories, TporTeiveral
MOVTEPVA POUCTIKN, N OTToia TO aTTOyeUNa Ba yivetai o XOPEUTIKN, dixwg OHwWG

va eVOXAEI TO TTEPIBAAACV Kai TO QUTIA TWV KATAVAAWTWV.

O Aoyog eival 0T ue TNV KATAAANAN HOuoiKh O KatavaAwTAg aioBaveral
OHOPPA Kal QIAIKG OTO XWPOo TTWANoNG, Bev EKVEUPIZETAI, AKOUE! TTIO EUXAPIOTA
TOV TTWANTA Kal givar o QIANIKOG HE Ta TTpoidvTa. TEAIKA, av O KAaTavaAwTéG
amoAhauBdvouv TN poucikr, Ba Trapaueivouv TrepiccdTtepo, Ba ayopdlouv
TTEQICOOTEPO, Ba TO ETTIOKETTTOVTIAI CUXVOTEPA Kal TEAIKA Ba 1O TTPOTIHOUV

évavTi Tou avraywvioudou. (Franchising Business, Auy. 2002)
TéAog, Goov apopd oTNV OOHN, TTPOTEIVETAI Wia EUXAPIOTN, OTTAAr] OOMN O€
TOVOUC yrivwy UAIKWV, OTTw¢ EUAou, kavéAhag, Bartduoupou, Bavihiag kal

yapigaAou fj akdun Kal araAd apwiua aypioAoUAoudwv.
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E 3.6. Visual Merchandising

L1nv TOTT0BETNON TWV TTPOIGVTWY EVTOG TWV KATAoTANATWY, 1D1AiTEPOG POAOS
TTpoTeiveTal va avarebei oe éva eidkd Tou merchandising o otoio¢ 6a
METAQPAOEl TN OTPATNYIKN MAPKETIVYK KAl TO ETTIXEIPNMATIKO TTAAVO O€ €Ikdva
(visual), kai €Ol Oa EevioXUEl TNV ETAIPIK TAUTOTNTA KOI TNV

avayvwpIioigoTNTa TOU TTPOIGVTOG.

Ztnv TpooTraBela autp Ba Trpérrel va ouvduaoTouv Ta OTOIXEIa TNG
ETTKOIVWVIQE TNG €IKOvac TOu AOYyOTUTTOU, TOU KATAOTAMATOS KAl TOU
EMTTOPEUATOC, VIO VA KATAOKEUQOTEI N OTPATNyIKA Trpowbnong evidg Tou

KATaoTAHATOS Kal va 0AOKANPwOEi n 5iodog ETTIKOIVWYVIAG ME TOV TTEAQTN.

H 1TpoBOAR TOU EUTTOPEUNATOG OTO KATAoTNHA, PBacideTal KUpiwg OTOV TPOTTO
TOTOBETNONG TWV TPOIdvTwY OTN BITPiva, aAAG KAl OTO ECWTEPIKO TOU
KATAOTANATOG. ZUupTTANpwHaTikdG aAAG eEioou onuavTikog Trapdyovrag, eival
n €mAoyl TNG KATAAANANG OuoKevaciag kai O OXeSIQONOE TOU
TPpowONTIKOU UAIKOU, TToU Ba OAOKANPWOOUV TNV TTAPOUTia Tou TTPoidvTog
Kal 8a evioxuoouv Ta cuvalioBrnuara ayopdag otov karavaAwrh. (Franchising
Noe. 2001, €ibikn ékdoon ep. EEMTPES)

Aev apKoOUV HEUOVWHEVEG KAAEG OOUAEIEC YPAQPIOTIKAC, OIQKOOUNTIKAS N
SlaenuioTIKAG @uUong, aAAa 6Aa padi Tpétrel va ouvduacTolv apHOVIKG,

EkQpAgovTag Tn QIAOCOPIa TNG ETTIXEIPNONG KAl TNV ETTIKOIVWYIA JE TOV TTEAATN.

Eidika n ouokevaoia, eival yia TToOAOUG, n KaAUuTepn kivnTr diagruion. Ta
TTPOIGVTA ATTOKTOUV TAUTOTNTA TTOU TTOAAEC POPEC Eival QUTH TTOU TTPOKAAEI
TV ayopd toug, eival autr etriong Tmou aveRadel Tnv agia Toug kai digyeipel
TNV TEPIEPyEla Tou katavaAwTn. (Franchising Noe. 2002, eidikry ékdoon €.
E§mpég)

MNa v ABI' Accessories, TTPOTEIVETQI OUOKEVATIQ XAPTIVIIG OAKOUAAS O€
AeTTTd aAAG avBekTikd xaprti, O Tpia MEYEBN yia TN cuokeuacia dwpou. To
XapTi TTPOTEIVETAI VA €ival TTAQTTIKOTTOINUEVO MAT, EVW TO EMTTOPIKO OrHa TNG
eraipiag ot pey€Buvan, METAAAIKOU XpwuaTtog aonui i xpuod yia TG
gopTaaTikéG TEPIGDouUG (Mdaoxa-XpioTouyevva). (Franchise Business, Mai-Ady,
2002)
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Ta uikpd Trpoidvra Tpiv ToTroBeTnBoUv OTN XAPTIV CakoUuAa TTpoTEiveTal va
TUAiyovTal HE éva TOaAQKWTO, AeTTé Kai nuidiapavég xapti (o€ diagopa
XpwHara kalr HJeyEBn), OTO OTroio Ba eTTavaAauPBAveTal HE  yPAQIOTIKA

AETTTOMEPEIA TO EUTTOPIKG ONHA TNG ETAIPIAC.
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E4. NTAKETO FRANCHISING

Mapakdrw TTapoucidlovial TTPOTACEIS YIA Ta KUPIA OTOIXEIQ TTOU TTPETTEI VO
TepIAapBavel To Takéro Franchising tng ABIT Accessories Kal agpopouv OToug
OIKOVOMIKOUGC  OpOUC  OUVEPYAOIag Kal  TIC UTTOXPEWOEIC Twv  OUo
ouudBaAlAOuevwy pepwv. (Franchise [MNMavopaua 2002, Ernoia €kG00n TTep.

Franchise Success)

E 4.1. TomoBeoia ka1 6pia dikaiodooiag

Metafu AAMwv Ba kaBopioToUv OF PATPEG YIA TA OPIA YEWYPUAPIKIG
amokAeioTikéTNTag. [lpoteivetal va pn xopnyeitar ammokAeioTikétnTa O€
emiredo  vopou, Tapd povo Trapaxwpnon oTtoug  dikaioddxoug  Toug
BIKQIWNATOG TTPWTNG ETTIAOYNC OTIC YEITOVIKEG TOTTOBETiES. e TTiTTEDO TTOANG
MTTOpEi va eEeTAleTal N TTApaxwpenon amokAeIoTIKOTNTAS (eKTdS TG ABrvag Kal
Oeooalovikng). O kUpIog AGyog eival OTI N KN cuaTNATIKA aglotroinon piag
TTEPIOXNAG, EVIOXUEI QVTIKEIMEVIKA TNV TTapoucia Tou avraywviopou kai o dn
Aeitoupywy Bikaioddxog¢ utTopeEi va pnv éxel Tn duvardtnta A tnv eUTTEIpIa,
wOoTE va avoitel HeUTEPO KATAoTNUa TNV KArdAAnAn yia tnv ayopd, XPOVIKNA

Trepiodo.

ISiaitepa Ba Trpétrel va kabopilovTai oI TPoUTroBécEIg XwpoBETNOoNG, TTOU

Ba pétel va TTANPoi To0 KatdAANAo KaTdoTnua.

E 4.2. Xpovikn diapkeia Touv franchise

Qa mpétel va kabopioTei n xpovikA didpkeia TS cuppaong. Mporteiveral n ABI
Accessories va uttoypdgpel oUdpaon 6 €Twy, EKTOC ATTO TNV TTEPITITWON TTOU
n didpKeIa Tou MICBWTNPIOU TOU KATAOTANATOG Eival MEYaAUTepn, oTTéTE Kal Ba
TTPETTEl va TNV KAAUTTTEL. Me oupBdOAaio 6 eTwv TO EAAXIOTO, ATTOOREVETAI TO

KOOTOG ETTEVOUONG TWV TTayiwv.

TuvnBwe Ta PICBwTApIa BETOUV PATPEC YIA ETTIOKEUES, ECWTEPIKES Kal

eCWTEPIKEG, KABWG kai e1dIKEC PUBWICEIC TTOU aPOopPOoUV Toug NICBwWTES. Kpiveral
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oKOTTIHO va TTPoadIopIaTEl oTn oUMPBacn, OTI TNV TTARPN euBuvn yia TIG OTTOIEG
ETTIOKEVEC N yia Tnv avadiakdéounon TOU KATAOTAPATOG OTO TEAOG TNG

MioBwaong, TNV €xel o 3i1kaiodoxoG.

E 4.3. Oikovopikoi Dpol cuvepyaoiag

ATTO TNV avaAuon aviaywviopou Tou KAAdou twy agecoudp HOdag, TTPOEKUYE
om ouvnBiletal amd Ta diktua franchising, n {RTnon dikaiwpartog e106d50u
(entry fees) kai diapkwv dikaIWPATWY EKPETAAAEUONG (royalties, continuing

fees).

To dikaiwpa €100d0u kataBdAAetal amod Tov dikaioddxo, w¢ avidAAayua yia
TNV €icodo Tou aTto diktuo franchising, TNv TTapaxwpenon NG Adeiag xpnong
Twy JIKAQIWHATWY BIOKNXAVIKAG Kal TTVEUHATIKAG 1810KTNOiag, TNV Trapadoon
TNG APXITEKTOVIKAG HEAETNG TOU KATAGTANATOG KAl TOU gyXEIpIBiou AeiToupyiag,
Twy dIapopwy apxIKWy eE0BwWV (VOUIKNAG, AOYIOTIKNG Kal AAANG QUOEwWCG) Kal
TENOC TNV TTApaxwpenon aTTOKAEIOTIKAG EKLETANAEUONG TOu TTaKETOU franchise
KAl TNG YEWYPAPIKNG TTEPIOXAG.

Ooov agopd ata diapkn dikaiwpara, kartaBdAlovral amo Tov JIKkaiodoxo, wg
avtaAAaypa yia Tnv Tapoxn diapkoug UTTooThPIENG atmd Tov dIKAlIoTTapoxo, TN
Siapkn avavéwaon TG TEXVOYVWAIag Kal TNV EQAPHOYN VEWV ETTIXEIPNHATIKWY
TTPAKTIKWY PECA OTO GUCTNHA, KABWG Kal TNV eTTavaiapBavopevn TTEPIOBIKWG

ekTTaideuon Tou OTIC VEEC HEBBDOUG AciToupyiag Tou cuoThuarog Franchising.

Mpoteivetar n ABIC Accessories, va kaBopioel dikaiwpa e106dou oTa 6.000
E€UPW, TO OTTOIO avaloya HE TNV TTOAN Kal TNV TOTTOBECIa TOU KATACTAHATOC va
gival diarrpayuateuoigo. ‘ETol oe  TrEPITTTWON  TTOU  £vag  UTTOWNQIOC
BikaiodOxog Exel €va KaTAOTNHA OE pia TTOAN uWPnANG TTPOTEPAIOTNTAG YIA TNV
eTaipia kal o€ éva TTOAU KEVTPIKO EUTTOPIKO ONUEIO, TTou Ba AEITOUPYACE! WG
«Birpivar yia 1o diktuo, Ba utrdpxel N duvardétnTa akdPa Kal va INJEVIOTEN TO

dikaiwpa eilgédou.

H kataBoAr Tou dikaiwpaTtog e10080uU TTPOTEIVETAL VA YiVEI OE TPEIG BOTEIG HE
Sipnveg emTtayég. To 1/3 pe TNV ummoypagn NG cuppaong, 10 1/3 pe TNV
oAokAripwaon Tou otadiou TNG apxIknG exTTaideuong kai 10 1/3 pe TNV évapén

Aerroupyiag TnG ETTIXEIPNONG TOU AATTITN.
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Q¢ diapki) SiIKaIWPATA EKPETAAAEUONC, TTPOTEIVETAI TTOCOOTO 2% ETi TWV

KaBapwv ayopwyv, o€ dignviaia paon.
2Z1a diapkni dikaiwuara TepIAaUBAveTal kal N cuppeToxr Tou dikaioddyxou oTnv
Aiaenuion TN €Taipiac.

H karaBoAr Twyv diapkwy dikaiwpdtwy Ba yiveral ge emmiTayn prva.

E 4.4. KéoTog avavéwong

To k6aT0¢ avavéwan agopd oTi¢ dAtraveg TTou TTPETTEI va yivouv atrd Tn
otiyury mou Ba AAgel n apxikniy xpovikrj didpkeia tou franchise kai yia TNV

grravévragn Tou oTo diKTUO.

Ye opiouéva cuoTAarta ol datrdveg avavéwaong utrohoyidovTal O oxEon HE TO
KaBapd KEPDOC Twv EUTTOPIKWY OCUVAAAQywyv TOU TTPONYOUUEVOU ETOUC.
Qordoo, yia va unv BpeBei 0 ANTTTNG oTn Béon va BAETTer va kéPdn Tou va
egavepifovral, Kpiveralr okOTTIHO va TeBei Eva oplakd TToagd OTOV UTTOAOYIOHO

Twyv datravwy avavéwaong BAaon Tou TTapatravw TpoTTou.

E 4.5. Aikaiwpa TwANoNg TnNG CUHHETOXIG

Oa mpémer pnta va kaBopioTei 611 0 Dikaioddxog dev Exel dikaiwua va
TTouAroel Ta dikaiwpara franchise oe TPITO ATOMO, XWPIC TNV TTPONYOUNEVN
Eyypagn ouykatabeon Tou JIKAIOTTAPOXOU. AUTO OUCIACTIKA EEUTTNPETEI TNV
avaykn ¢ ABIT Accessories va diatnpei Tov €Aeyxo aTov VEO AATITN TOU

KATaoTANATOC.

E 4.6. TeppaTiopdg TnNG cuppwyviag

Oa Tmpemrel va kabopioTtei 0TI 0 BOTNG €xel To DIKAiWMA va TEPHATIOEl TN
ouuBaon Oikaidxpnong, TPV amd TN oudewvnuévn AR,  egaitiag
TapaBdcewy piag oAdkAnpng oeipdg Opwv TTou OXETICOVTal [WE TN CUMBacn, A
egaitiag TTTWyEUONS Tou ANTTTN (eiTe TTpdKEITal yia 1IBILTN, EiTE yia €TaIpia), i

xpeokoTriag (otnv TrepiTrTwon AE)
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Oa utropouce va TTEPIANEOEI kKal pia diopbwTik pATPA, CUNPWVA UE TNV
otroia &ideral oTov AATITR OPICUEVN XPOVIKN TTEPiIodOC, yia va dlopBwaoel pia
TTapdpacn TTou TTPOKAAEI Auon, i yia va CUPUOPQWOEi Ye Ta opildueva oTn

ouppBaon.

E 4.7. Eyyuio€Ig — UTTOXPEWOEIG

Oa mpétrel va TTPORAEPBOUV aUPOTEPES Ol UTTOXPEWOEIC Kal Ta OIKAIWUATA
Twy dUo TAeupwyv. ATrO TNV TTAEUPA TOu BIKAIOTTAPOXOU, QUTO WETAPPAleTal
TNV TTAPOXN OCUVEXOUG UTTOOTAPIENG, WOoTE va utropécel o dikaioddxog va
Si1eubuvel atroteAeopuaTikd kal amrodoTIKA TNV ETTIXEIPNON Tou. ATTO TNV TTAEUPA
Tou Oikaioddxou autd onuaivel Ot Ba exTTANPwVEl w¢ aviailAaypa, TIG
UTTOXPEWOEIC TTOU ATTOPPEOUV ATTO TN CUMQWVIa TOUu HE TOV OIKAIOTTAPOXO

(OIKOVOMIKEC Kal BEuaTa apxwy TTou avaAuovral oTo eyxelpidlo AeiToupyiag)

E 4.8. Yroxpewoeig Tou Sikaiodéxou

‘Epgaon Ba mpémer va doBei otnv ammocaprvion Twv dIadIkAoTIKWY BeudTwyv
TTOU APOpPOoUV TNV TPOMNBEIa Twv euTTopeVudTwy. EIdikOTepa, Ba TTpETTEl
va JIEUKPIVIOTET OTI UTTAPXE!I ATTOKAEIOTIKOTNTA TTPOHNBEIAG EUTTOPEUUATWY,
wote va diag@aAiletal eviaia eikdva TTpoidviwy kal ouvoxn oTto OikTuo.
EmrAéov 611 0 Bikaioddxo¢ Ba TTPETTEI va TTpOMNBEUETAI AT 6AN TNV YKAHQ
TWV TTPOIOVTWYV TNG ETAIPIAg, TOUAAXIOTOV 3 TEPAXIA, EVW OTn CUVEXEIQ
MTTOpPEI va TrapayyEéAvel kAT  ETTIAOYI TOU TOUG KwOIKOUG TTPOIGVTWY Kal TNV

TTOGdTNTA TTOU ETTIBUNET HEXPI EEQVTAROEWG TOUG.

AAeC utTToXPEWOEIS TOU Bikaioddxou Trou Ba TTPETTEI va avapepBouv, agopouv
{nTipaTa YEVIKAG PUOEWG, OTTWG yia TTAPAdEIyHa va TTANPWVEL Ta XPEN Kal
Ta AOQAANICTPA, VA Un EVEPYEI ME TPOTTO TTOU va duo@nuei 1o BikTuo, va
TTPOOTATEUEl T EUTTOPIKA WUCTIKA TTPOG TO GUVOAIKO OQEAOG TOu BIKTUOU KAl
va oupPBouleleTal KaBnuepiva To EYXEIPIDIO AEITOUpYiag oTNV TTPAKTIKA TNG

ETTIXEIPNONG TOU.
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E 4.9. Ymoxpewoeig TOU SIKAIOTTAPOXOU

- Na tnv exmaidevon Ba TTpémrel va kaBopifovra Ta QVTIKEIMEVA TNG
ekTTaideuong, Ta xPovika dIaCTAKATA OTA OTToia auTry Ba TTrpayHaroTToiEiTal
Kal 611 Ta €€08a pETaKivnong kal SIGUOVAC Tou TTPocwTTIKoU, Ba Bapuvouv

TOV AATTTN.

- TéNog, boov apopad otnv Trapoxn utrooTrpigng, Oa TTpérel va kKabopIoTei
OTI auTn) TTEPIANAUBAvVE TTAAPN UTTOOTAPIEN OTO EEKivnua TNG AeiIToupyiag Tou
KATaoTAHAarog kal kKaBoAn 1n¢ SiIdpkKeia TNG AeIToupyiag Tou, o€ OTTOI0 TOMEQ

TO XpEIGZETAl.

- 2nuavTikG Eival emiong, va utrapxel déopdeuon Tou BIKAIOTTAPOXOU yia
OUVEXH TPOPOdOUia Twy KATaoTNUATWY HE TTPOIOVTA, WOTE 0 AATITNG va
VIWGEI T OlyOUPIA TOU ETTAYYEAMATIONOU Kal TNG CUVETTEIQS TNG ETAIPIAC

TOU BOTN.

E5. TMHMA YNOZTHPIZHZ AIKAIOAOXQN (Franchise
Support Department, FSD)

H diapkAg utrooTApiEn oToug AATTTEG TOu BIKTUOU, Bewpeital ammd TIC TTAéov
Baolkég utToXPEWOEIG Tou BOTN, T60O0 amd Tov Eupwtraiké éoo kal amd Tov
EANVIKO Kwdika Aeovtoloyiag (GpBpo 2.2). Z10 oxeTkd apBpo TN cupBacng
Tpémel va e&eidikeUeTal 600 gival duvatdv QuUTH N UTTOXPEWSN Kal va yiveral

ava@opa oTIG ETTINEPOUS UTTOXPEWUCEIC TTOU T CUVBETOUV.

EvOeikTIKG avagépetar 611 0o BOTNG Oa Trpémrel va oupPBoulelel kair va
UTTOOTNPIJEI CUVEXWS TOV AATITN, OE OpPYyavwrikd, TEXVIKE, OIaxEIPIOTIKG,
(QOpPOAOYIKA, AOYIOTIKA, AEITOUPYIKA, ETTIKOIVWVIGKA KATT  Béuara  1ng

ETTIXEIPNONG TOU.

Eidikétepa, n ABIT Accessories wg dikaiotrapoxo¢ (86tn¢ n franchisor), eival
UTTOXPEWHEVN EvavTl  Twv ouvepyalopévwy  OIkaiodoxwyv (AATTTEC N

franchisees) Tou dikTUou TToU Ba avarrTugel, va aokei Ta akdAouba:
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1. diapkn ka1 ETTApPKn UTTOCTAPIEN TNG AEiIToupyiag Tou BIKTUOU
2. EAeyx0 TNG OMAANAG, CUVETTOUG Kal OMOIOUOP®NC AEIToUpyiag Tou

3. va egehiooel 10 concept kal va ioxupotrolei To brand évavm TOU

avTaywviouou

H ARpNn¢ uttoothpign Tou dIKTUOU, TTPETTEI va apopd oTa akdAouba:
- AeiToupyia Tou KQTaoTANATOG

- MwAnoeig kai Marketing

- Aloiknon avBpwTTivwy TTOpwv

- Alaxeipion amofeudTwy

- Egutrnpétnon reAatwv(customer service)

- XpnUaTooIKOVOUIKN diaxeipion

- Alac@daAion roidTNTAag

EmmAéov, n ouykévipwon oToixeiwv amd OAa 1a onueia TTwANoNG Kai n
emeEepyaoia toug, divel T duvardtnta efaywynig Kpioipwv AsiKTwv
AgiToupyiag (key performance indicators), o1 OTToiOI ETTITPETTOUV TN CUYKPITIKN
TTapakoAoudnon kai afioAdynon Tng TTOPEIag Twy KaraoTnuatwy, diaxpovika,
€iTe Tpo¢ autd Ta idia, eite Evavtl TNG HEoNG amrddoong Tou BIKTUOU, EITE EvavT

TOU avTaywviopou aAAd kai évavti AAMwv kAadwv (benchmarking).

EvdekTikd avagépovtal o1 Jeikteg : «MwANoeic av@ TeTpaywylkd HETPOY,
«BaBué¢ etutrnpétnong Tehatwyy, «BaBudg ikavotroinong meAatwyr», «Méon
arrédoon ava epyalouevor, «Méon amodeigny», «Mikté kal kaBapd kKEPSOG»

K.d.

Amrapaitntog eivalr eEAANOU, 0 EAEyXOC Kal N ETTOTITEIA TNG OHOIOHOPPNS KAl
ouhQwva e Ta Trpodiayeypaupéva standards, Aeitoupyiag tou BikTUou, yia

TOV OTT0I0 aKOAOUBEI EIDIKA evoTtnTA.

H dnuoupyia Tuprparog Ymoothpigng Franchise (Franchise Support
Department, FSD), eivai idiaitepa kpioiun ardeacn yia 10 JéAAovV Tou SIKTUOU,
dedopévou 11 oUOIAOTIKA N eTaipia SikaloTTdpoxog Ba kANBEi va emIBOTATE! TN
AeiToupyia Tou, PEXP! VA TTPOCEYYIOEI TO KPIOIWO EKEiVO HEYEBOC, OTO OTTOIO Ba

MTTOpEi va atrooRéael TNV eTévduon Tou.
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Q¢ kpioipo péyedog utTopei va BewpnBei n AeiToupyia TPV EWG TTEVTE

franchised karaoTnudaTwv

To FSD 6a wpéwmer va umooTnpilel TOuG ARTITEG OE TPEIG TOMEIG
dpaocTnpioTroinong, o€ opIfovTia iepapxia HETALU TOug, KaABévag amod Toug

oTToioug Ba eival xwploTr 0€on euBUVNG EVOC atdlou:

1. Aladikacieg wpokatapkTikég (Pre-Entry Support): H utrootripi§n otn
@Aaon autn, yiveral TTPIV akOun TNV utToypa®n Tng cuupacng kai apopd
O€ UTTNPETIEC UTTOOTAPIENG oTnv agloAdynon N kai oTnv €§eUpeEDN TNG
KATaAANANG €etTayyeApaTmiKAG OTEyNG, OTOV APXITEKTOVIKG OXedIaouo,

oTnVv e€eUPEDN TTNYWYV XpNHaTodoTNONG K.Q.

2. Aladikacieg eicaywyng dikaiodéxwyv (Entry Support): H utrooTriipign
auTh, yivetral otn @Aaon amd Tnv uttoypa®ry TNG cUPBacng, MExP! TN
Aatoupyia  TnG véag emixeipnong. H uttooTtApIEn agopd ot apxikn
ekTTaideuon, oOTNv UAOTTOINON KATaokKeung kai diauépewong TNG
emiXeipnong, v €éviagn oTto TtraveAAadikd kai TomKd TTPOYypPANMA
TTPOBOAAG yIa TN YvwaoTOoTroiNon TNG vEag Emixeipnong, €vragn oro

KEVTPIKO UNXavoypa@ikd cuoTtnua logistics k.a.

3. Aladikaoieg ouvexoug utrooTripiEns (On Going Support): H péviun
TAEoV utTooThPIEN Tou Dikaioddxou yiveTal kKaBnuepIva We TN AeiToupyia
™G emixeipnong Tou, oe OAa ta avaykaia Béuara émwe marketing,
merchandising, TTpowbnon TwWv CUuPBaTIKWV TTEOIGVTWY, dIoikNang

TTPOCWTTIKOU K.Q.

To tuANa utrootPIENS Twy dikaiodoxwy, Ba Tpéel va oXedlaoTei owoTtd
Kal va oTeAexwOei pe ta kar@dAAnAa dropa, Ta otroia Ba éxouv uywnAo
BaBud yvwong tng Aeitoupyiag TNG EMIXEIPNONG-06TN, yvwon TnNG ayopdc,
TEXVOYVWOIaQ TOU QVTIKEIMEVOU, EVW BOa TTPETEl va ATOMA TTPOIKIOUEVA HE

ETTIKOIVWVIAKEG Kal BIOIKNTIKES IKAVOTNTEG.

Téhog, éupaon Ba Trpémel va doBei oTnv 1EpAPXIK) TOTTOBETNRON TOU
TUANATOG OTO opyavoypaupa Tng eraipiag, agou ocuvriBwg eivar éva véo
THAMQ, TO oTmroio Ouws Ba mpémel va éxel apuodidtnta kai efoudia va

ouvepyadetal KaBnEeEPIVA@ WE OAa Ta TUAMATA TNG ETTIXEIPNONG, YIa GUECA Kal
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oualaoTIka amoteAéopara. (A. Kwordkng 2002, «Franchising, Emixeipnuarikii

kai Nouikn Aigaraon» - www.fed.gr)

E6. MPOTYMNO ISO 9001:2000 2TO AIKTYO AIANIKHZ

H emtuxia otn ouyxpovn ETTIXEIPNKATIKA TTPAKTIK) TTOU AEITOUPYEI OTNV
TTQyKOOMIOTTOINWEVN OIkovouia, Baciletar otnv Tautdxpovn cuvutTtapén Twv
xapaktnpeioTikwy. Taxotnra — Opydvwon — Kaivoropia. OTroiodnmroTe
ouoTnHa kai opyavwaon trou dev BIABETEl TNV EUEAIEIa TNG TTPOCAPHOYNAS, TNG
TaXUTNTAG Kal TNG KaivoTopiag kal dev eival amwdéAuta TpooapHOOHEVO OTOV

mweAdrn (TreAaTokevTpikd), atroppitrTeTal amrd Ty idia Tnv ayopd.

270 TrapaTmavw TrAiolo £xel euBuypappIoTE TTARPWS 1O VEO TTPoTUTTO EAOT
EN ISO 9001:2000 trou kabopilel 1i¢ atraitcEI§ yia cuaTtrigata diaxeipiong
TTOI0TNTAC, YIa XPpNon amd opyaviououg, Tou BEAouv va emdei§ouv IkavdTnTa
va TTapEXOUV TTPOIOVTA TTOU KAAUTTTOUV TIG QTTAITACEIC Twy TTEAQTWY Kal TIg

KavovIoTIKEG atTaitroelg. (Plant Management, Erioia ékdoon 2001-2002)
To ISO 9001:2000 dopeital wavw oToug ak6Aouboug TEOOEPIG GEOVEG:
o KaBodriynon ka1 Aéopeuon Aioiknong (euBuvn tng dioiknong)
o YAikotexvikn kai AvBpuwrivn utrodopr (diaxeipion TTépwv)
o Emixeipnuarikég Aeitoupyieg (diaxeipion diepyaciwyv)

o [MapakohouBbnon — EAeyxog — AvdAuon — BeAtiwon (HETPriOEIg Kal

avaAuon JE aTOxo TN BeATiwan)

O1 aMayég Tng véag €kdoong ISO 9001:2000, ocupgwva Pe TO TTPOTUTTO,
agopouv oTnv évvoia TnG «lMpooTiBépevng Agiag» OAwv Twy dPacTnPIoTATWY
TNG EMIXEIPNONG, HE EUPAcn OTn OUVEXT BEATIWON Twv IXECEWV HE TOUG
MeAateg kai TG Alaxeipiong Twv Emxeipnuanikwy NMépwv. EiBIkOGTEPA, TO
VEO TTPOTUTTO TTPORAETTEI KAI KAAUTTTEI TTANPWG TNV UTTOXPEWON Kai BECHEUTN
¢ dioiknong, va trapakoAouBei, va avaAvel kai va TpocapuéleTal aTic
e€eNieig TTou agopouv («To eyxelpidio Tou Franchising», é&kBeon KEM, ABriva
2001):

Executive MBA, A’ e€dunvo, Navemaortiuio Makedoviag, dep. 2003 142


http://www.fcd.gr

Z1parnyik6g Ixediaopog yia tnv Avamrugn Aikrdou Aiavoprig Zouldava loaakidbou

o ZTIC TAOEIG KAl TTPOOTITIKEG TOU KAADoU

o ZTIG OTPATNYIKEG TOU AVTAYWVIOHOU

o0 ITIG VEEC TEXVOAOYIEC KAl OTNV TTANPOPOPIKA
o 210 marketing

o 2Tnv opydavwon

MNa toug TTapatmdvw AGYOUG, KPIVETAI OKOTTINO apou IKavoTTroinBei 0 oTdx0g
avamrtugng tou diIKTUOU Twv KataoTnudtwy TtnG ABIT Accessories oTo TEAOG
Tou 2003, n eTaipia va moTomoindei kard ro wpoéturo EAOT EN ISO
9001:2000.

H amékrtnon Ttou migtomoinmkou ISO Oa atmoteAécel avraywvioTikO
TTAEOVEKTIHA EvavTl TWV AAAWV ETTIXEIPACEWYV Tou KAABou TTou de Ba Exouv
moTotroinBei. ©a ocuvreAéoel oTnV avaBdBuion Tou image NG Etaipiag kai
oTNV EVioXUON TNG EAKUCTIKOTNTAG TNG Yia TOug uttown@ioug Bikaiodoxoug,
KaBwg¢ 1o mOTOTToINTIKO ATTOTEAEI BIEBV avayvwpion Twy IKAVOTATWY TNG Kal
TeKuNpiwon Tn¢ aglomorTiag Tng. EmiTAéov, Ba augnBouv o1 euxapioTNUEVOl

TTEAGTEC KaI Ba pEWBOUV Ta TTAPATTOVA Kal Ol ETTIOTPOPEG.

MNa tnv oradiakn wpoeToigacia ¢ SOPRg TNG ETTIXEIPNONG, OTN HETARaoN
¢ oto mpotutro Tou ISO 9001:2000, atraiteitar SidoTnpa mepiTou 6-9
HNVWV (YIQ EMTTOPIKEG ETAIPIEG), KATAVEUNUEVO OE TPEIG QACEIC. H TTpwTn
¢aon apopd otn didyvwan Kal Kataypaer Twv AEITOUpYIKWY d1adikaoiwy aTo
TTAQiolo Tou oucoTiuarog TToidTnTag 1ISO 9001 (Siapkeiag 3 unvwy). H deutepn
¢aon eplAapBaver Tnv epappoyn Twy diadikaoiwy, JE OAO TO TTPOCWTTIKG TNG
ETMIXEIPNONG O€ AueEon EemKkoivwvia (didpkelag 3 pnvwyv). H 1pitn @don
aTTOTEAEI TNV TTEPIODO AEITOUPYIAG TOU CUCTAMWATOG, TTou Ba aTroTeAéoel TNV
TEKUNPIWHEVN aTrddein yia Tov @opéa mmaoTtotroinong 61 10 ouoTnua
Aiaxeipiong tng MoidtnTag €xel 1eBei 0 Aeitoupyia kai AEIToupyei kavovika

(eAaxiotn didapkeia 3 pnvwv)

Emonuaivetrar 611 n damdvn Tou ZupfoUAou yia TNV TTPOETOINATIa TNG
ETMIXEipNONG oTnv ToToTroinon ¢ kara ISO 9001, utropei va emdoTnBei amrd

KOIVOTIKG TTpoypdupara 61rwg 10 «fliototroinBeite», «MEM», «EMAN» k.a
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Me agopury 10 OT1ddIo TNG TTPOETOINACTIAG TNG ETTIXEIPNONG, TTPOTEIVETAI N
akoAoubn opyavwTikn dopn, UE T0 HedOPEVO TNG AvaTTTUgnNG Tou BIKTUOU OE

epioodTepa atrd 10 karaoTAHara.

AUo evaAAakTIkEG BETEIG TTpoTEiVOVTAl Yia T A1euBuvon Franchise, kaBwg

kal 01 800 1EpapxIkéG BETEIC cuUVAVTWVTAlI TNV ayopd.

Qoto0o0, ot HeyEOn BikTUoU peyaAuTtepa Twv 10 karaoTnudTwy, TTPOTEIVETAI
xwploty AiglBuvon, kaBwg autry TpéTel va €xel Tnv e€oudia kai TN
dikaiodooia va guvepydaleTal kai va ouvTovifeTal kKabnuepiva He OAa Ta aAAa
TUAMaTa Tng etaipiag, egac@alifovrag TN ypryopn kai avaAloiwTtn pon
TANpogopiwy atméd Toug dikaioddxoug, TTPog GAa Ta EPTTAEKONEVA OTEAEXN, HE
otéx0 TNV Auean kKAAuwn Twv avaykwv Toug. [Mpémer pe GAAa Adyia n
avdarrtugn kai utroo TAPIEN Tou BIKTUOU, va KATaoTei atréAuTOG £TAIPIKOG OTOXOG

UYIoTNG TTPOTEPAIOTNTAC.
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OPIrANQTIKH AOMH

yla TTIARB0¢ SIKTVOUL HE TIEPICCOTEPOA OTIO 10 KATACTHHOTA
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E7. ANANTYZH, OPFANQIH & EAEXox TOY AIKTYOY
AIANIKHZ

E 7.1. NpoitoBéocig avamruing & emruyiag

Omwe Adn diamoTwenke amd 1a TTponyouueva, n dnuioupyia Tou BIKTUOU
franchising TTapoucidlel onuavtikég SUOKOAIEG TTOU yia va utrepTTndnBouy,
XPeIAdeTal  eTTiTTOVN KAl Oopyavwpévn TTpooTradela  amd  HEPOUG  TOU
dikalotrdpoxou. AkOUN Opwe duokoAdTEPN eival n diatipnon, AeiToupyia kai
avdarmrugn Tou OIkTUoU, KaBwg o JOTNG KOAEITAl va QVTIHETWITICEI TIG
IBIITEPOTATEG TWV ANTTTWYV, KABWC Kal TIG QuEnuEVEG QaTTQITACEIC Miag
oUCIaoTIKA VEAG ETTIXEIPNMATIKAG dpacTnpeidTNTag. XT10 TTAQICIO QuTO aTTaITeiTal
va OnUIoUPYNOEl UNXAVIOHNOUG OpyAavwong Kal eAéyxou, €£TOI WOTE va
££ao@alioel TNV eUpUBUN AciToupyia Tou BIKTUOU Kal TNV BILOIYNN AvaTrTugn
Tou. H avdamrugn auty Ba Trpétrel va BacioBei oTic akOAoOuBeg KUPIEG
TTpouTroBéceIC (A. Kwordkng 2002, «Franchising, Emixeionuarikn kai Nouikn
Aigoraon»).

E 7.1.1. Zrn ocworn dioiknon kai diaxeEipion rou SIKTUOU Ao rov O0r).

To tpoowTrikG uTTooTAPIENG TOou OBIKTUOU KaAgiTar va Traigel éva TToAU
otmmoudaio pdAo. Apxika o O6TNC Kpivetal OKOTIMO va oTnpixBei ot €va
OAlydpiBuo aAAd kavoe avBpwTrivo duvauikd, 1O oTToio Ba TTPETTEl va EXEl
TTANPN YVWOnN TOU QVTIKEIMEVOU Kal va eival diaTeBelyévo va epyaoBei okAnpda.
O1 AATTTEG TOU DIKTUOU, IDIQITEPA Ol VEOEICEPXOMEVOI, EXOUV HEYAAN avaykn
diapkoU¢ uTToOTPIENG YyIa TNV dAMECN ETTAUCN Twv TAONG QUOEWC

TTPORBANUATWY TTOU QVTILETWTTICOUV OTO EEKivNa TOUG.

Eival amdéAlura amapaitnto va €xouv Travrore tn Ouvardtnia dueong
ETTIKOIVWVIAC WE TOV appodio uttdAANAo Tou B6Tn 1 akdun o coBapéc BERaia
TTEQITITWOEIG KAl JE TOV iB10 Tov BOTN. Q¢ ek TOUTOU, N EMAOYN TOu BIoIKNTIKOU

TTPOCWTTIKOU TToU Ba cuvTovioel kal Ba uTToaTNPIEE! TIC AEIToUpyYieC Tou diKTUOU
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xpeiaderar va yivel TTOAU TTpooekTIKA, kaBdoov atmd autriv egapraral o€

onuavtiké Babud n opbr) Aeitoupyia kal Kar' ETEKTACN avatTugn Tou dIKTUOU.

E 7.1.2. 21n owoTr) exmraidevon Twv Anmrwv

H eumreipia éxer Oei€er 6T OikTuo franchising xwpic exkTraiBeupévoug AATTTEG,
eivar yabnuarnika RéRaio 61 Ba odnynBei otnv amortuyia. H exmraideuon ammd
Tov 861N gival atrapaitnTn, 36T xwpeic autrv dev eivar duvarr n KoIvoTToinon
NG TEXVOyvwaiag Tou dOTn oTtov AATTN. Movo n mmapadoon tou eyxelpidiou

Aeitoupyiag Oev apkei. H extraideuon TpéTTel va yivel o duo otadia.

To mpwTo oTddio TTepIAaUBAvEl TNV apXIKf EKTraideuan, TTou a@opd oTov
TPOTTO AciToupyiac Tou cuaTtnuartog franchising, waoTe va YTTopEcouy o1 AATTTES
va QOKACOUV ME ETTITUXIQ TNV ETTIXEIPNMATIKA TOug dpactnEioTnTa Kai va
VIWOOUV «evepyd EAN uWiag ovrotnrag». To Oeutepo otddio agopd otnv
METayeEVvEOTEPN eKTaideuan, OTTOU O ANTITEG KAl TO TTPOCWTTIKG TOUG

ekTTAIdEUOVTAI OTIC VEEG HEBOBDOUC AciTOUPYIAG TOU CUCTIHATOC.

TUppwva pe Tov Eupwtraikd kal tov EAANVIKG Kwdika Aeovroloyiag, n
ekTaideuon extd¢ amd utroxpéwon Tou OOTN, aTroTEAEi CuyxpOvwe Kal
UTTOXPEWON TOU AATITN, VA TIAPAKOAOUBEl aveAAITTWE Ta  eKTTAIBEUTIKA

TTPOYpPAMMaTa Tou BIKTUOU.

E 7.1.3. Zrnv miorn ripnon rwv mpodiaypapwyv Agsirouvpyiag rou SiKTrgou

amé ra uéAn rou (66tTn xkar ARTreg)

H moTn Tipnon twy TToioTikwy Trpodiaypaguv Aeitoupyiag Tou BikTUou, eival
amapaitntn TpoUuéteon yia 1N dnuioupyia piag eviaiag kair TTOAU KAARG
eikdvag Tou diKTUOU TTPOC Ta EEw, TTOU Ba TTPOCEAKUEI VEOUG ETTIXEIPNMUATIEG

TToU Ba £mBupoUv va yivouv péAn Tou.
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E 7.1.4. 2rnv mpoBoAn rou ocuornuaro¢ kai rou 8ikruou franchising,

Kabwcg emion¢ xai Twv MPOoIGVIWY KAl UTTNPETIWY TOU

Itn ouyxpovn emoxn TNG €IKOVAG, TOU NXOU Kal YEVIKA Tou Beduartog, n
diapnpIoTIKA  TTPOROAN  eival  avaykaia ouvlrkn TNG  ETTIXEIPNHATIKAG

avarrTugng.

E 7.1.5. Zrn diapkn avavéwaon kai BeAriwon rou ouornuarog franchising

210 TAQiCIO TG CUYXPOVNG TTAYKOOMIOTTOINKEVNG OIKOVOMIAE KAl KOIVwviag,
otou n wneiakn Texvoloyia tagidevel Tnv TTANpogopia Taxutara o€ OAo Tov
K6ouo, o BTN gival avaykaio va mTpooapuolel diapkwg 1600 TO CUCTNUA
franchising, 600 kai 1@ Tpoidvia Kal TIC UTINPECIEG TOUu, OTIG VEEG
KatavaAwTIkEG TAoEIC. Tote povo 10 OiKTuo Ba  TTapapével CUVEXWS

aVvTaywVIOTIKO KAl ETTOHEVWG EAKUATIKS yia TV €i00d0 VEWV ANTTTWV O€ auTto.

E 7.1.6. Zric apuovikéc oxéoeis rwv peAwv rou Sikruou (franchisor-

franchisees)

O1 SIaTTpoowTTIkéG OxECEIC Twv HeEAWvV Tou OIKTUOU Kal €BIKA TOu
dikaiordpoxou pe Toug dikaioddxoug, £xouv PeyAAn onuacia kabwg n idia n
Aeitoupyia Tou Beopou Baciletal oe autéc. H oxéon autr Tou ammd TTOAAOUG
XAPAKTNPIJETAl KAl WG «YAUOG», EXElI VA QVTIMETWTTIOEI TTOAAEC DIQPOPETIKES
PAceIC, TTPORARMATA, CUYKPOUTEIC I atTAwg diapwvieg, TTou GAAOTE AUvovTal

HE TOv éva 1) Tov AAAo TpdT1To Kal AAAoTE TTAAI 0dnyouv poipaia ato dialuyio.

O1 avtippAcElg Twv BIKAIodOXWV WTTOPOUV va EKPPACTOUV EITE BITTAWMATIKG,
EiTe ETTIBETIKA, €iTE va 0dNyriOOUV O CUVACTTIOHO EVAVTIA OTOV BIKAIOTTAPOXO,
via va Oiekdikioouv OuvauikdétEpa 1@ Q@ITidarta Toug. AOXETa EAv O
BIKAIOTTAPOXOC KAAUTTTETAI aTTd TN cUNBAcn Kal Gpa BewpnTikG dev arrelAeital,
0 idiog TrpéTel va yvwpilel Ot 01 KAAEC OxEoeic e Toug Bikaloddxoug eival

aTToPACICTIKOG TTAPAYOVTAC ETTITUXIAS TOU DIKTUOU TOU.

MNa 10 Adyo autd o SIkaloTTapoxog Ba pétel va dnuIoupynoEl UTTOBOWN TTOU

Ba Tou emITPEWEI va AEITOUPYACEI Wia «EAEYXOHEVN dnuokparia», n otroia Oa
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dwoel oTtov dikaiodoxo TNV aiobnon, aPevog OTI CUMMETEXEI EVEPYQA Kal EXEI TO
dikaiwpa Adyou e TTpoTAcElg BeATiwoNC Kal aPeTépou OTI Dev PTTOPEI OE Kauia
TTepiTTTWON va TrapaBiadel I PaoikKEG apxEG Aeitoupyiag Tou BikTUoU, OUTE Kal
va armaitei va yivel aueca amrodektr) n KABe tTou TTPoTACN. INUAvTKG POAo
otnv e€ENEN autrig TNG oxéonc Trailel kal o0 xapaktipag Tou dikaloddxou.

(www.fcd.gr)

ATTd €peuva TToU BIEENXON OTNV ApeEpikA TO 1996, petatu 1.000 dikaiodoxwyv
(dnuooieuBnke otoug Financial Times, 1997) diamotwenke o1 10 76% a1mod
autoug Artav atmméAluta IKavoTToINuévol aTTd TIC OXECEIC TTOU EiXAv HE TOUG
BIKaIOTTAPOXOUG Kal autdg eival 0 kavévac oe 6Aa Ta dikTua dikaidxpnong Kai

QuUOIKG kal oTnv EAAGSa.

AgiCel va avapepBei éva etravalapBavouevo Qaivouevo TTou eugaviletal o€
K@Be Oiktuo, 600 Ouvauikd kar emwvupo kal av eival. lMpdkerar yia Ta
mTpoBAéyipa yuyxoAoyikd oTadia ta otroia diEpXeTal o KABE dikaiodoxog
Kal emnpedafdouv TN ouvepyacia Tou We OAo 1O diktuo. Idiaitepa
TTapakoAouBeiTal o TTapdyovrag IKavoTroinong TTou OTTWG PAiveETal KAl OTO

TTAPAKATW OXAMA, TTAPOUCIAfEl Hia CUYKEKPIWEVN KAUTTUAN WEoa OTo XPOVO.

H yvwon tn¢ umapgng autou Ttou ¢aivouévou, Ba BonBrioel Tov dIKaloTTApoxo
va katahdpel 6T oTig Tuxdv diapwvieg Tou de XpeldleTal va avTidpAcel e TN
dikaoTik 080, aAAd pe éva TPOTTO TToUu Ba GuvuTToAOYiIEl TIGC WUXOAOYIKEC

1IBI0pOPYiEG TNG Ouvepyaciag Tou e Tov Bikaioddxo.

H xaumuAn autry Tou ovoudlerar «E-factor», epva xpovika amd Tic €€AG

¢paoceig (www.fed.gr) :

®daon Glee: o dikaloddx0¢ €ival AQTTOAUTA IKAVOTTOINUEVOS HE T véa Tou
ETTIXEIPNON KAl JE T CUVEPYAOIa TOU WE TOV BIKAIOTTAPOXO. YTTAPXEl N £Eawn
NG VEAG ox€ong, TNG véag ETTIXEIPNONG Kal 0 SuvauIouOG TOu opduaTog Tou,

TTOU TTPOORBAETTEI OE Eva AQUTTPO KOIVO HEAAOV.

®ddon Fee: av kai o Bikaioddxog Exel pia IKAvOTTOINTIKA ETTIXEIPNMATIKNA
SdpaoctnpidtnTa, N TANPwWr Twy royalties pewvel 10 TTOCOOTO KEPDOUC TOU KI

éro1 apxiler va aioBAaveTal 0IkovouIKr TTieon atrd Tov dIKaloTrTdpoxo

®ddaon Me: o dikaloddxog Exel paber Tn douAeid kai aioBdveral Ot TEAIKA n

ETITUXiQ O@EIAETAI OTN OKANPR TTPOCWTTIKA €pyacia Tou kai 6xI oTov
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dikalotrapoxo. Eival BERBaiog ot kal xwpic autdv Ba eixe TeTuxEl TO iB10, av Oyl

TTEPICCOTEPO.

®don Free: o Sikaioddxog erravactartei kar de dExerar GAOUG AQUTOUG TOUG
TTEQIOPIOHOUG. OEAEl va epapuooEl TIG DIKEG Tou IOEEG KAl va a&IOTTOINCElI TNV
TEXVOYVWOIa We Eva SIaQopPETIKO TPOTTO KATAd TNV ATTOWn TOU TTIO WEQEAIMO.
Emravegeralel Toug 6poug TG oUPPBacng Kal agioAoyei EQv TOV CUNQEPEI va

atroxwpnoel rj 6x1 amoé 10 AikTuo.

®aon See: £xovrag kavel utrouovn apxifel otadiakd va BAETTeEl Ta BeTIKA NG
ouvepyaciag. QeeAcital amd T UTTNPETIEG uTTOOTAPIENS Tou BIKAIOTTAPOXOU

Kal avTIAQUBAvETal TN ONPACia TNG OUoIoUoPYIag aTn AeiToupyia Tou SIKTUOU.

®daon We: o dikaiodoyog avriAappBaveral TAéov o1 1o franchising eival éva
partnership kai 6m o idlo¢ utTopei va weeAnBei ta péyiota amo TN
OUCOWPEUNEVN elTTeEIpia Tou OIkaloTrapoxou. AvTiIAauBaveral etriong Ot
TTPETTEI VA QEIOTTOINCEI TNV TEXVOYVWOIA KAl TIG UTTNPECIEC TOU DIKAIOTTAPOXOU,

yla TI¢ oTToie¢ eEAAAOU TTANPWVEI royalties.

To duokoAo eival va EETTEPATEI KAVEIC TN DUCAPECKEIQ TWV TTPWTWV ETWYV TTOU
givar ammoAuta QuoIoAoyikr, wWOoTE va €TENBEl pia oxéon appoviag kai

CuMBiwoNG yIa TO KOIVO OPEAOG.
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* The E Factor

E®IKA yio TNV apuovikl avdattuén Twv PeEAWV Tou diktbouv TG ABI
Accessories (AOTNG - ANTTEC) PTTIOPOUV VA £QOPPOCTOUV SIAPOPEC TEXVIKEC
OUAAOYIKNAG ETTIKOIVWVIOG, 01 OTtoieC GUPBAAAOLVY CTNV eyKaBidpuon TIVELUOATOC
ETUIKOIVWVIOG Kol opolBaiag katavonong. Metagd avtwv Tpoteivovial (A.

Kwaotdkng 2002, «Franchising, Emixeipnuatikn kot Noyikr Aldotacn»).

. H opydvwaon TOKTIKWV CUVAVTIACEWYV, HUE TIPWTOROVLAIO Tou d0TN,
oTnV €3pa TOL N G TIEPIPEPEIOKO ETUTIEDO, OTIOL B culnToLVTal Kal
avoAvovtal Tueavda TIpoRANPATa N Kal EVOEXOPEVEC avNOULXIEC yia

NV €EEAIEN, avavEwan | TOV EKOLYXPOVIOHUO TOU JIKTVOU.

0. H dnuiovpyia dIOPKWV ETUTPOTIWV, GUPPBOUAELTIKOU XOPAKTNPA,
ME  TIPWTOBOULAIN TOU dOTn. O EMITPOTIEC OQUTEC CLVABWC
ETIIKEVIPWVOVTAlI OTNV ETIIALCN TIPOPRANUATWY Ot BEuaTa  VEWV

OTPOTNYIKWV TIWANOEWV, marketing, d10@NUIONC KATT.
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fii. EmirAéov, ptropouv va kaBiepwBouv KATToIEG CUVAVTACEIG TTou Ba
ouvdualouv ETTAYYEANATIKO KAl WUXAYWYIKO XAPAKTAPA Kal OKOTTO
Ba €xouv TN oUOEIEN TWV OXECEWV TWV PEAWV TOU BIKTUOU Kal TNV
gvioxuon Tou aioBruaTtog Miag OvTOTNTAG, TOU «EMEIGH. (KOTTH
TTiTag yIa TO VEO €TOC, ouvavTNon UTTodoXNS TwV VEWV JIKaI0dOXwV

KATT )

Emonuaiveral 611 0 puBuo6g avarmtugng tou dIKTUOU Ba TTPETTEI va Eival EUBEWC
avaloyog, 1600 JE TNV avTatroKpIon TOU KATAVaAWTIKOU KOIVOU, 000 Kal KE TN
Ok Tou opyavwrtik uttodour. AvVATTTugn Aavapxn, XwpIic avTikpiopa Of
otpatnyikd emixeiPnUatik® oxedlaouo, UTTopei va odnynoEl oTn cuppikvwon n

akdun Kal oTNV Katdappeuon Tou dIKTUoU

E 7.2. NMAnpogopiakda ZuoTrhjgara yia Ttnv umooTthApi{n Tou OBikTUOU

franchising

Me Baon 60a TapoucIAcTNKAV OTIC TTPONYOUMEVES EVOTNTEG YiVETAlI avTIANTITO
o1 uia emixeipnon 6mmwe n ABIT Accessories o@eiAel 0e kABe TTePITITWON va
dwoel 1Id1aitepn BapuTnTa OTNV EQAPHOYI TTANPOPOPIAKWYV CUCTNHATWY,
Ta oTroia Ba utrooTNPi§ouv OAOKANPWHEVA TO CUVOAO TWV dpacTnpIoTATWY TNG
kKal Ba €ival ikavd va KaAUWouv ETTAPKWSG TIC MEAAOVTIKEC QvaTTTUSIaKES

aTTaAITAOEIG TNG ETTIXEIPNONG (KUPiWwG OE VEQ KATAOTAKMATA).

O Aoyog eival 611 n uttooTAPIEN KAl KAT' ETTEKTACN O EAEYXOC KAl N ETTOTTTEIQ
OMlou Tou OdIKTUOU, Pacifovial OTN OWOTH, QVTIKEIMEVIKA Kal  EyKaipn
TAnpo@dpnon, TPoidv evédg atmoTeAecuaTikou MAnpo@opIakou ZuoTANATOS
¢ Aioiknong (MIS, Management Information System).

H gupung avarmrtugn TANpoQopIakwy CUCTNUATWY TTPOAyETal dTav QTTOTEAEI
MEpo¢ Miag kaAd oxediaopévng oTpatnyikri¢ franchise, evw avriBeta
utroBabpileTar étav amoTeAei Tuua piIag AavBaopévng oTtpatnyikig. Eival
ETTOMEVWG  YEYOVOC OTI N ATTOTEAECHATIKOTNTA Twv OUYXPOvVWwV
OTPATNYIKWV OTOV TOMEQ autd OXETI(eETal ApEca PE Triv €mIAoyr Hiag

IKavig TEXVOAOYIKNG AUong.

MNa 1o Adyo autd Ba mpétrel va emonuaveei 6T n texvoAoyia de ouvioTd

onuepa amAd éva HECO UTTOOTAPIENG Miag TTONITIKAG () oTPaTtnyikig) evog
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BIKTUOU KATaoTNUATWY, aAAd éva KaBopioTIKO TTapAyovTa yia Tnv €miTeugn

AVTAYWVIOTIKWY TTAEOVEKTIHATWV.

E 7.2.1. O1 mAnpogopiakéc avaykes & arramrioeig evog dikruou franchise

AVAUECQ OTIC KUPIOTEPEG TTANPOPOPIAKEG AVAYKES KAl ATTAITIOEIG TTOU

gvrotriovTtal o€ pia emxeipnon, 6mwg n ABIT Accessories, Ba TTpETTEl cagwg

va 800¢ei Eugpacn ota akéouba:

Evnuépwon, TrapakoAoudnon (karad mportiunon oe Tpayuarikd xpoévo
— avaloya kai HE TIC QTAITACEIS Kal TO HEyeBOG Tou OIKTUOU) Kal
avaAuon Twv TWANCEWV OE ETITESO TTPOIOGVTWY, TTPOUNBEVTWY
KQl KAQTAOTAHATOG. Oa TTPETTEl va QVAAUETAl EKTEVWG N AVTATTOKPIoN

meAaTwy avd kwdiké mrpoidvrog (Stock Keeping Unit — SKU)

Emwiredo (Babudg) avramwrdkpiong mwpoundeutwy avd kwdiké

mpoidvrog (Stock Keeping Unit — SKU), .x. ato xpdvo mrapdadoong.

ZTEVN) mapakoAoubnon Kal OAOKANPWHEVN Siaxeipion
mapayyehiwyv, e OTOx0 T HEiwon oTa avépwmiva Adén
Siaxeipiong mwapayyeAiwv kai To o1adiakd TTEPIOPICHO TOU KOOTOUG
TTOU OQEIAETQI OTN MENOVWHEVN (QVATTOTEAECHATIKI KAl KOOTORGPA) Kal
Oxi ot ouvoAikry Siaxeipion Twv TapayyeAiwv. H OuvoAikn
diaxeipion apopd otn dnuioupyia kail Asitoupyia KEvipwyv eAéyyou,

ota diagopa oT1ddia TnG aAucidag agiag Tng TTapayyeAiag.

Aiaxeipion T1poOIOVTWY Kal EPYACiES KEVTPIKIG amolrikng
(opadoTtroinon  aAmOOTOAWV —  TTAPAYYEAIWV OTA  KATAOTAMATQ,
dlaxeipion emoTPEPOUEVWY, K.a.), Ta mpoidvria Ba Tpérel va eival
gUKoAa Biaxelpioipa géoa ato pia KatdAANAn kwdikoToinon Toug, WeE
YVWHOVA TOV TTPOMNOEUTH, TNV ETTOXI KAI TO £TOG EICAYWYNG TOUG OTO
diktuo franchise, Ta xapakTnPIOTIKA Toug K.a. H xpAon wne@iakng
pwTtoypagiag yia kabBe €idog — oudda Tpoidviwyv ekTINATal 6T Ba
HTTOpOUCE va PonOrioel ATTOTEAECNATIKA TTPOG TNV Trapatrdvw

KaTteuBuvon.
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e Opydvwon kai TrapakoAoUdnon HeTapopwyv - diavopwyv OTa
KATQOTAMATA KAl TNV KEVTPIKN atroBrikn, TTPOKEINEVOU va BIacPaAIoTEi N
wARPNG 51aBe0IPOTNTA TWV TTPOIOVTWYV OTO KATavVaAWTIKO KOIVO OTO

eAax1oT0 duvaTto KGOTOG Kal XPOvo.

210 OnNUEIO QUTO TTPETTEI VA UTTOYPAMMICTED OTI N WEPIKN 1 OAIKA  EAAEIwn TNG
TAnpoYopiag 1 n aduvapia otn diaxeipion kai agloTroinor) TNG, CUVETTAYETAI
HEIWMEVN emiXEIpNUATIK alomioTia, yeyovog TTou HeTa@pdaleral TTAéov
EKOETIKA OE AMWAEIQ TOU PEPISiOU ayopdg kal TG avraywvioTIKOTRTAG

oTo B1E0VEC TEPIBAAAOV.

E 7.2.2. [Ipooéyyion o€ 6pous mAnpoopiaxkng rexvoAoyiag

O1 Tapatrdvw TTANPOPOPIAKES AVAYKES KAl QTTAITAOEIG KATadEIKVUOUV, OE
KAOe TrePITITWON, TIC QTTAPQITNTEC EQAPHOYEC ) cuoTANaTra Ta otroia Ba
wPETEI va uAotmroinbolv oTadlakd Kal HE YVWHOVA TIG OTPATNYIKES

EMIAOYEGQ Kal TTpOTEPAIOTNTEG TOU BikTUOU TNG ABIT Accessories.

E 7.2.3. Apxikn mpooéyyion mAnpogopiakrns doung: YQIorausvo Sikruo

Karaornuarwyv

Katd toug wpwrtoug prveg dounong (dnuioupyiag) kair Aeitoupyiag Tou
S81kT0OU KATAOTNUATWY KPIVETAI XPNOIMNO VA ETTIAEYOUV KEVTPIKA EPYAAEiQ, O€
e€orrAiopd  (hardware) kai oe Aoyiopikd (software), Tpokeidévou  va
utrooTNPIXB0UV IKavoTtroInNTIKa o1 Bacikég Aeitoupyieg Tou back office kai
Twv karaoTnudarwyv (Point of Sales - POS), eupéAeiag amd Tpia (3) wou

eival onpepa péxpi kai déka (10) To yéyioTo.
I10 Trapamdvw TTAQiCI0, apxIka N KEVTpIKA amobnikn Oa Ttpéme va
TTepIAaUBAvel TouAdyioTov Ta akdAouba:
o Aoyiopikd AoyioTikng kai Eutropikig Alaxeipiong (ektutrwon eidikd
¢pTiayuévwy reports yia avaluon dedouEvwy)

*  Aoyiouikd Spreadsheets (eicaywyr OTOIXEIWY yIQ TTEPAITEPW

emeEepyaoia)
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e NoyiopikG kal  eEomAiopd  (ouoTriupara)  autéuatng  SEopeuong
dedopévwy (ADC - cuothuatra bar code, voice recognition, RFDC,
RFID, k.a.),

« Local Area Network (Server kai PCs)
o Netop Guest

H evnuépwon Twv KATtaoTnuAatwyv 0a TPETEl va Eival Hia ap@idpopn
Siadikagia (n kevipiky ammobrikn TTapEéxXeEl TTANPOPOPIEC OTTWG APXEIO
Kwdikwy, CD ue 11Ic Qwtoypagieg Twv TTPOoidvTwy, K.a. kal AauBavel apxeio
TWAACEWY aTTd Ta KATACTANATA), EVW N CUVOECN WTTOPEI va eival yia arrin

dialup.
KdBe éva amrd 1a kataoTiara Tou SIKTOov UTTopEi va TrepIAauBaver:
o Interface peta&u PC kai TaueIakAg MNxavig
e ANoyiouiké TTapakoAoudnong TTWAACEWV Kal Kivnong Tapeiwy (Tuxov
mpoBAnuara oto PC Oev mrpémrel va emnpedlouv Tn Aeiroupyia Tng
TAPEIQKNG PNXavAg
o ADC Scanner (1r.x. Bar code Scanner)

+ Netop Host

Atrapaitntn TpoumdBeon ato TpwTo autd atddio eival n dnuioupyia piag
€UEAIKTNG TTANpoYopIakhis TTAaT@oppag, otnv omoia Ba TrapeuPaivel kar’
600 10 Suvard eAaxioto Babud 1o TTpoowKG Twy KAtaoTNUAarwy. Avdueoa
OTa TTAEOVEKTAHMATA QUTAC TNG TTpoaéyyiong Eexwpilouv n  Taxuramn
UAOTTOINGN} TNG, TO TTEPIOPICHEVO OXETIKA KOOTOC UAOTTOINONG KAl O MHIKPOC
BaBuds piokou TroU epTTEPIEXEl (TT.X. TTEPIMTTWOEIC PBAaBwv PC  kai
AOYIOMIKWY). LT MEIOVEKTAMATA TNG TTPOCEYYIONG QuTAC Ba TpéTel va
emonuaveei N eANITTiIC avaAuon dedopévwy (Kupiwg Ot ETTITTESO TTPOUNBEUTH
KQl KATaoTAuarog), n aduvauia rapakoAouBnong o€ payHartikd Xpovo Twv
TTWANCEWYV Kal Tautdxpova 1o XaunAd emmitredo eAEyxou Twyv d1Iadikaoiwy Tng

KEVTPIKAG aTroBnkng.
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E 7.2.4. OAoxAnpwuévn mAnpogopiakn Soun — AAuagida aia¢ — Aikruo

MNpoori@éucvng adiagc: Avamruén Sikriou karaornuarwy

Ta Tapamdvw MEIOVEKTAHATA WTTOPOoUV va eEaAeipBolv pe TNV UIOBETNON
oUyXPOVWY avaAuTIKWV TTANPOPOPIAKWY OUCTNHATWY, I} EMIHEPOUC
EQAPHUOYWYV (AEITOUPYIKWY TTEPIOXWY — modules) autwy, TTOU CUVIOTOUV
uTTOoUVOAQ Twv ouoTNUATWy diaxeipiong Tng epodiacTikng aAucidag (Supply
Chain Management systems - SCMs), kaBwg kal Twv avrioToIXWV
avaAuTikwy ouoTnuatwy diaxeipiong oxéoewv TTpounBeutwyv  (Supplier
Relationship Management — SRM) kai avriotoixa weAhatwy (Customer
Relationship Management — CRM), ota dkpa tng oUuyxpovng £QodIacTIKAG

aAucidag.

MpokeiTal ouoIaoTIKA yIa avaAUTIKEG EQAPHOYEG, OI OTTOIEG uTTooTNPI{OUV TN
AQyn amo@dacewyv o€ OAa Ta emiTreda (AeIToupyikO, TAKTIKO KAl OTPATNYIKOU

oxediaocuou) kal Kupiwg ota 0o uwnAoTepa (TeAeuTtaia).

KaBéva amd 1a Tmraparmdvw ouotipara artroteAeital amd éva o0voAo
AsITOUPYIKWYV TTEPIOXWYV - EMIPEPOUG E@appoyEéG (modules - Component
Based Software Architecture), TTou apopouv kaAd opiouéveg diadikacieg. H
QPXITEKTOVIKA) TWV OUCTNHATWY autwv WTTopEi va atrodidel wepIoooTEPA

Xapaktnpiomka evehigiag wg mpog TI¢ 1IdiairepdTnTeG £vEOC BikTUoU franchise.

210 OnuEio autd eival avaykaio va BIEUKPIVIOTEI 6T O eTTEVOUCEIC OTO
OUVOAO TWwWV OUOTNHATWY aQuUTWV Eival ocapws UWPnAés kal
wpoiuTroféTouy, Ot KAOE TEPITTTWON, TNV IKAVOTIOINTIKI ETEKTAON TOU
SikTuou Tng ABIT Accessories. [pokeITal oTnV oucia yia pia OAOKANPWHEVN
dopn aAucidag agiag (value chain), ye TNV €mMONUavon OTI OTN CUYKEKPIKEVN

TrepITTTWON dev uPICTATAl TO KOMMATI TNG TTapaywyrig (manufacturing).

H aAucida agiag, epdoov ulotroinBei oto bikTuo, HtTOPEi va odnynoel ot
onUavTIKa avTaywvioTIKA TTAEOVEKTNHATA KAl VA ATTOPEPEI TTPOOTIBEUEVN
afia oTig diadikaagieg Tou. MNpETel va TOVIOTEN OTI N WG AVw TTANPOYPOPIAKN
dopr) — ouvluaoNOG EPAPUOYWY OUYKEVTPWVEI TA TEAEUTAia Ypovia

auinuévo evdiapépov o€ Taykdopio emiedo, efaiTiag Twv TaAXITATWY
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Kal uynAwv emOOCEWV TNG KAl KAT ETMEKTACTN TNV ETIOTPOPH TNG

emévduong (Return of Investment — ROI).

H Ttpooéyyion €evog OAOKANPWHEVOU TTANPOPOPIAKOU CUCTAMATOS EVOG
QVETTTUYHMEVOU  BIKTUOU  KAtaoTnuaTtwy, OIEpxeTal  €mouéEvwg atmd v
uAoTToinNoN EEEIBIKEUMEVWY AEITOUPYIKWY TTEPIOXWY TWV WG AV CUCTNUATWY.

Eidikétepa:

1. Zootnua Ailaxeipiong MpounBeiwv - Supplier Relationship
Management (SRM)

Ta ouotiuata SRM yepupwvouv Tnv EMAOYR TNG TPOEAEUONG TWV
mWPOIOVTWY, TO OXEDIQOHO TOU EPODIAOHOU Kal TIG TTPOMNOEIES KATA
HAkO¢ TNG aAucidag afiwv. Méow Twv cuoTnuatwy SRM ol eTTixeIpAoEIg
gvapuovifouv TNV mWpoo@opd ME TN {ATNON HE TOV TTIO ATTOdOTIKG Kai
OIKOVOMIKO TpOTTO. AauBavovtal Tautdxpova utTtown €va oUvoAo TTapaydviwy
OTTWG Ol TTEPIOPIOHOI EPOBIAoHOU, 01 BUVAMIKOTNTEG OE OUYKEKPIPEVA
€idn Twpoidvrwy, o1 TPORAEYEIC avd karnyopia TPoidviwy, Ol
TTPOYPAUHATIONEVEG ATTOOTOAEG TPOoidvTwy K.a. Koivog otdxXog Eival n
ypnyopoTtepn atmokpion oTIC aAAAayEC Twy TACEWV TNEG ayopdc Kal N OTEVOTEPN
OUVEPYQOia ME TOUG TTPOHNBEUTES. TO ATTOTEAETUA Eival Ol EQAPHOYT TWV win

— Win oTPATNYIKWYV OUVEPYATiag HE TOUG TTPOMNBEVTEG.

Agpou AneBouv atd TNV EMIXEIPNON O ATTOPACEIC YIA TNV TTPOEAEUCN TWV
TTpoidvTwy, 10 cuaTnua SRM Siaxeipifetar OAeG TIG ouvaAAayEég TTpouNBeIwY
(ékdoon aimoewy, dnuioupyia TrapayyeAiac TTpounBeiuy Kal OAOKAripwaon
evog ouvOAou diakavoviouwy, ka.). MNMapdAAnAa trapéxel Hia evotroinuévn
pBaon dedopévwy yia OAeG TIC CUNPWVIEC — CUMPBOAQIO HE TOUG TTPONOEUTEG,
HE OTOXO Tn METPNON Kal aloAdynon TnG amédoong kar TN CUPKOPPWaOn Tou
TTPOMNBEUTH WE TIG avaykeg kal Ta dedopéva TnNG eTmixeipnong. AvAnesa oTIg
amapaitnTeg AeIToupyikég eploxég evog SRM  yia v Tepimtwon evog
BikTUou franchise, kpiveral xpriaiun N UAOTTOINON TWV akGAouBwV:
o XTpatnyikl avdAuon TpoEAevong TPoidvTiwy (EmRAETEl TIG
£EOIKOVOUNOEIG TTOPWY, TOUG TTPOUNBEUTEC, Ta pioka, Ta CUMBOAaia Kal

QVAUOPPUWVElI CUVEXWS TIC OTPATNYIKEG TTPOEAEUCNG TTPOIOVTIWY -
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Avalvel ta €Eoda, Tn ZATNoN, TNV amodoon Twv TTPOUNBEUTWY, TIG
TTPONYOUUEVEG OTPATNYIKEC KAl CUMQWVIEG K.a. - AvamTtuooel TN
BEATIOTN OTpaTNyIKA yia Tnv TTPOEAEUCN TTPOIOVTWY ava ayabod kal
TTPouNBeuTry - AiatrpaydartevETal TOUC KAAUTEPOUG OPOUG HE TOUG

TTPONNOEUTEC KQI EKTEAEI TIC EYKEKPIMEVEG OTPATNYIKECS)

o [MpoéAevon mpoidvrwy (TTapéxel 1600 10 TEXVIKO 60O KAl 70
emxeipnuatikd TepIBAAOV yia Qmmo@QACEIC TTOu OXETICovTal ME TO
oxediaopd kal TNV TTPOEAEUCN TTPOIOVTWY - TTPONYMHEVES IKAVOTNTES
av@Auong kair utrooTipIENG OTn Afwn ammo@acewyv yia tautdxpovn
BeATioToTrOiNON O TTAPANETPOUG OTTWG N ETIAOYN TTPONNBEUTH, TO

KGOTOG, TO KEPDOC KAl TO XPOVOo)

o [MpounBeieg (Alaxeipion TreEpIEXOMEVOU  — uTTOOTNPICEI  EUEAIKTQ
TIMOAoYIaKG oxrfjuata - [Mapéxer TTOAUETTITTEDN OUVEPYATIa ME TOUG
TTPOMNBEUTES, emITPETTEI TNV £EEIBIKELUMEVN Diaxeipion kal TTPOMNABEIa
eildikwyv (euaioBnrwyv) tpoidviwy, TTapéxel €IOOTTOINCEIS Kal EVOEIEEIC
EVNUEPWONG yIa TIC KaBuoTeEPAOEIC I TN BeATiwon TNG avtatrékpiong

TWV TTPONNBEUTWY K.Q.)

2. ZvoTtiuara Nponypévou MNpoypauparioyol & IXediaouou ZRTNONG
- Advanced Planning and Scheduling (APS)

Ta ouotfApara APS mTapéxouv uia apkeTd pealioTiki eikéva Tng {RTnong, n
OTroia HE TN CEIPA TNG EVEPYOTTOIEI Eva OUVOAIKO OXEDIO dpdong yia 1O
JiKTUO TNG ETTIXEIPNONG. OewpouvTal O KUPIOTEPEG AVAAUTIKES EQAPHOYEC,
Ol OTroie¢ Trapéxouv Tn BuvaroéTnTa TOU TAXUTATOU OXESIAOMOU Kal
Tpoypappatioyol tng {ATNONG TWv TTEAATWyY, Aaupavovrag tautdxpova
uUTTOWN TOUG éva OUVOAO TTEPIOPICHWY Kal ETXEIPNUATIKwy kavévwy. Ta
OUCTAMATA QUTd, EKTINATAl OTI WTTOPOUV va KAAUWOUV ATTOTEAECHATIKA €va
onuavtikd eUpog dpactnpioTNTwy Tou OIKTUOU, MECW TWV EEEIDIKEUMEVWY
AEITOUPYIKWY TOUG TTEPIOXWY. AVANECA G QUTEC KpiveTal XPATIUN N uAoTToinon

TWV akOAOUBWY AEITOUPYIKWY TTEPIOXWV:

o OXeSIaop6G TOU BiKTUOU TNG EPOdIaoTIKAG aAucidag (emAoy —

KAGAUWN TTEPIOXWY avaA CUYKEKPINEVN aTToBrikn, kKEvTpo diavoung K.a.),
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o oxediaopoég TG ¢nTnong (avadpoury ot I0TOPIKA Oedopuéva,
KaBopIoHOS Twv ETITTEDWY TWV TTPOIOVTWY TTOU TTPETTEI va@ TTPOUNBEUTEI

N KEVTPIKN a1ToBrikn),

o OXeSIaOPOG €@OBIAOHOU (KAAUWN amaITOEwyV avepodliacpou Kal

diac@dAion TNS KataAANASTNTAG TOU ETTITTEDOU TWV ATTOBEUATWY),

o OXeESIQONOG amofepdTwy Kal o1 AeiToupyieg available to promise
(ATP - Ttaxurarol, TOAUETTITTEDOI, PACICHEVOI OE  ETTIXEIPNHATIKOUG
KavOVeG, EAEYXO!l OXETIKA WeE TN SIABeCIuOTNTA TTOPWY KAl TTPOIOVTWV)
kai capable to promise (CTP - emTpérmer otnv emixeipnon va
TTPAYMATOTIOIEI PEANIOTIKEG NUEPONNViEG TTapadooewv TTou Baacifovral

oTn TTPayuatikr diaBéoiun duvapikOTNTA OE TTPAyUATIKO XpOvo).

3. Tootnua Alaxeipiong Mapayyehiwv - Order Management System
(OMS)

To ZXuotnua Aiaxeipiong MapayyeAiov (OMS) PBpiokeral ToTTOBETNHEVO
avApeoa aTIC EQAPHOYEC OXEDIQOUOU — TTPOYPAMMATIONOU (TT.X. APS) kai Tig
EQApUOYEC €EKTEAEONG KAl PBEATIOTOTTOIEI TOV TPOTTO HE TOV OTOIO Ol
TapayyeAieg mapouvoialovralr ota Zuotipata Alaxeipiong Amroénkwv
(WMS) kai Meragopwv (TMS) avriotoixa. 2uvilBw¢ 10 OMS Aappdvel
TTANPOYPOPIEG OXETIKA WE TIC TTAPAYYEAIEC TWV TTEAQTWYV | KATAOTNUATWY aTrd
TO KEVTPIKO oUoTNHA (UTTOpEi va ouvdeBEi kal Ye eTaIpIKr 1I0TOOEAIDQ), KaBWG
Kal Mia ge1Ikéva TG 81a0ec1poTnNTAG TWY aTroBepdrwy amd 1o WMS kail Toug
OuvepydTec TNG Eemixeipnong, ouvnbwg péow EDI  (Electronic Date
Interchange) 1y Internet. £1n ouvéxeia, 70 OMS opadoTtrolei — BEATIOTOTTOIEI
TIC Trapayyelieg TG Emixeipnong ava TeAATn 1 kKat@otnua Kai
TTPOTEPQIOTNTA, KATAVEUEI TA ATTAITOUMEVA amroBéuara ava Topéa Tng
aT1roBnkN¢ kal kadopilel, oc cuvepyaoia PE TO APS, nUEPONNVIES OTIG OTTOIEG

gyyuaral Tnv mapadoon Twv mPoidvTwy aTOUG TTEAATEG.

AvAaueoa oTIG amapaitnTeg AEITOUPYIKEG TTEPIOXES EvOg OMS yia 1o SikTuo

franchise mepiAauBdvovrar:

« N emeiepyaocia Twv TapayyeAiwv (amobrikeuon kar Tagivopnon

TTANPOPOPIWY - TTAPAyYEAIWY TTOU EICEPXOVTAl HEOW TNAEQWVOU, fax, e-
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mail, EDI, Web site, eidikr} eTegepyaaia yia TG TAKTIKEG TTapayyeAieg,
evnuépwon TrEAATn yia TNV €EEMIEN TnNG TTapayyeAiag Tou KAl

eTTIKalpoTToinon Twy dedopévwy, K.a.),

o n Siaxeipion mapayyehiwyv (taxutarn mpdoRacn oe dedouéva Kal a°
Eva eupu QACHa eEAEyXwy, €@apuoyr KataAAnAwy etmiTedwyv acPaAciag
yia cuvaAllayéc aocpdAeiag - €£oUCIodOTEI TN XPAON OPICHEVWY aTrd
Toug TOpPOUG TOU OUCTAUATOG Ot KABe XproTn yia atro@uyn
kaBuoTepoewy  egaiTiag Twv  TTPOORACEWV Twv XPNOTWV  YIa
BIaPOPETIKOUG OKOTTOUC, UIOOETEI KOIVEG DOHEC DeDOMEVWY ETOI WOTE va
kKaBopifovTal Ol ETTIXEIPNHUATIKOI KAVOVES, O POAOI, O TTPOTINACEIG KAl Ol

TTPOTEPAIOTNTEG, K.A.), KAI TA

e TA XPNHATOOIKOVOMIKG epyaAeia (TepIopionuds  OPAAUATWY
ouvaAAaywy, TPOTTOTTOINON TWV TIOTWOEWY KAl XPEWOEWY TWwV
KataoTnuatwy Tou JikTuou, €kdoon EIOIKWY avagopwy yia Ttnv
TTANPECTEPN evnuépwon TNS BloikNnong, UTTooTAPIEN TNS aTToBriKeEuaNg
TWV XPNHUATOOIKOVOUIKWY Oedouévwy O€ dia TTOIKIAIQ QOpuwY ava

nUEPOMNvia, ava TUTTo TTANPOYORIag K.a.).

4. Xuotnua Alaxeipiong Arodnkwy - Warehouse Management System
(WMS)

Ta ouotquara WMS Bewpouviar T1a KOMBIKG onueia vyia TN
Hnxavoypd@non twv AeiToupyiwv Hiag amobikng, apou diaxeipifovral
aKpPIBEIG KAl EYKUPEG TTANPOPOPIEG, Ol OTTOIEG ETTITPETTOUV OTNV ETAIPIA va
ehaxioToTroinoel ta amobéuara, va PBeAniwoer TN OpONOAdynon Kkai Tov
TTPOYPAHHATIOHO TWV OXNUATWY HETAQOPAS Kal YEVIKOTEPA va BEATILOEI TA
emiTreda e§uUTTNEETNONG Twyv TTEAATWYV. ETTIITAEOV, N XPRON TWV TEXVOAOYIWY
padioouyvoTiTwy Kal bar code, diao@aliler Tnv akpiIfri wTAnpooépnon
O€ TTPAYHATIKO XpOVo Kal 0c ouvduaopd HE TNV evOWHATWOoN aAyopiBuwy
BeAtioTotroinONG Kai BEATIOTWY OPYAVWTIKWY TTPAKTIKWY CUVIOTOUV TIC

BepeNiwwdelg ouvioTwoeg Twv WMS.

Ta mepioodtepa WMS cuotrpara SiaBétouv pia kUpia AEITOUPYIKN TTEPIOXN —

KOPHO Twv 3pacTnpioTiTwy TOUG Kal Wia PEYAAn ykdpa amd eEeIDIKEUMEVES
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AEITOUPYIKEG TTEPIOXEC (UTTOOUCTANATA), Ol OTTOIEG UAOTTOIOUVTAI ME YVWHOvVA
TIC dPacTNPIOTNTEC KAl QTTAITACEIC TNG ETTIXEIPNONG Kal Tou KAAdou NG Kal
EXOUV WG KUpPIo OTOXO va TTPOCPEPOUV HEYAAUTEPN TTPOoCTIBEUEVN aia aTo
SikTUO Miag eTTIXEIPNONG Kal KAT ™ ETTEKTAAN OTOUG TTEAATEG TNG. AVANECA OTIG
amapaitNTeG  AEITOUPYIKEC  TTeEpIoxEC  evog  WMS, pe  yvwpova  Tig
SpacTnPIOTNTEG KAl AQTTAITACEIS TOU CUYKEKPIMEVOU BIKTUOU Kal Tn dnuioupyia

MEYAAUTEPNG TTPOCTIBEUEVNG aiag, TTEpIAaUBAvovTal:

e« n Biaxeipion TapaAapwyv  (TTPOEIBOTTOINON  AVAMEVOUEVWY
mapaAaBuwy (akOPn Kal ETOTPOQWYV), EAEYXOG-TAUTOTTOINCN TWV

TapalauBavopévwy péow barcode, dnuioupyia vEwv ETIKETWY, K.4.),

e n Odiaxeipion amoBécewv (BEATIOTN amoBeuaromoinon, BN

diaxeipion - amdOeon mapaAlaBuwy, , Eykpion TEAIKNG atrOBeoNnG K.Q.),

e n amodnikeuon (diaxeipion eyypdewyv amobnkng, UTTooTAPIEN
TTOAATTAWY ATTOBNKEUTIKWY CUCTNHATWY KWJAIKOTToINON XWPOBETEWY
ava KEvipo diavoung kai eiBIKA xapaktnpIoTIKA (TT.X. TOMEQ, OTAAN
K.T.A.) ka1 déopeuor] Toug ava kwdikd eidoug (Stock Keeping Unit -
SKU), emiAewn kai diaxeipion TTOANQTTAWY CUCKEUACIWY Kal HOVAdwY
METPNONG K.Q.),

« n diexkmwepaiwon TrapayyeAiwv (opadotroinon trapayyeAiwy, €kdoan
OXETIKWVY avagopwy, rapakoAoudnon tng €£ENIEAS Toug - IxvnAdTnaon,

K.Q.),

« n Siaxeipion ouAdoyrig edwv TapayyeAiag (oeipiakry culloyn,
ehaxiorotroinon Twv diadpopwy Tou picker, utrooTtApiEn diadikaciag
aguAAoyng yia kdBe duvarr) povada TTwANong (kIBWTIO TTAAETA, TEUAXIO),

xprion RF e€ommAiouoy, k.a.),

« n Biaxeipion ave@odiacpol Twy TTpoidvTwy (U BAaon Tnv Tpéxouca
¢nTnon, ME PBacn aAyépiBuoug kalr apnpnuéveg OopEC DedOopEvVwy,
emBeRaiwon avepodiaouou K.a.), KaBwg Kai o1

e ava@opEg (reports) kal Ta KATAAANAQ OTATIOTIKA CTOIXEIQ YIA TO GUVOAO

TWV TTApaTTavw AEITOUPYIWV

Executive MBA, A’ e€aunvo, Mavemotipio Makedoviag, dep. 2003 161



L1parnyikog Ixediaopog yia tnv Avamruén Aikriou AiIavopig Touldva loaakidou

5. Xootnpa Awaxeipiong Meragopwv - Transportation Management
System (TMS)

Kupiog o1ox0¢ evog TMS ouotriuarog eival 0 TTARPNS OUVTOVIOHOS TOu
SIKTOOU pHETAQOPpWYV HIAG EMIXEIPNONG KAl O ATTOTEAEOHATIKOG
TEPIOPICUOG TwvV €EEOBWV ATTOOTOANG KAl HETAQOPAg, uéoa amd tnv
OAOKANPWHEVN QUTOMATOTTOINCN TWV OXETIKWY OJpactnpiotitwy. To TMS
oudBaAer otn diaxeipion Tou TAAPouUG KUkAou (Jwrg pMiag diadikaoiag
METAQOPAG, ECTIAJOMEVO KATA KUPIO AOYO OTOUG TOMEIC Tou Oxedlaouou, TNG
EKTEAEONG, TwV JIATTPAYHATEUCEWY WE TOUG HETAQOPEIG, TNG €EOPANONG, aAAA
Kal TNG ETTIBAEWNS TNG HETAQPOPAG WEXP! TNV TTapadoon TNG TTapayyeAiag oTo

KataoTtnua Tou dIKTUOU.

ATtd TN OTIydA TTou O TTapayyeNieg eivar €toiueg yia petragopd, to TMS
xeipiCetal ¢ diadikagie¢ apddoong kai e§OPANONG KOUIOTPWY HETAPOPAC,
vtrootnpeidel TNV TARPN IXVNAATNON TWV TTapayyeAIwyV TTPOG EVNHEPWOT
TWV KATAOTNHATWY Kal eyyuaralr Tnv ohgaAn ekTéAeon kai oAokArpwon
OAwvV Twv OXESIQOHEVWY KAl TTPOYPOUHHATIOHEVWYV EPYACIWY. YTTAPXOUV
Auaeic TMS 1Tou agopouv I8IWTIKOUG 0TOAOUG oxnUAatwy, aAAd kai AUGEIG TTou

ETTITPETTOUV TO CUVOUAOHO IDIWTIKWY OTOAWV Kal UTTEPYOAABWV.

6. Xootnua Aiaxeipiong Ixécewv pe Toug MMeAdreg - Customer

Relationship Management — CRM

Ad tnv Xtpatnyikr) Aiavoung Ttpokutrtel 611 n ABI Accessories b¢&
ox€ediadel, TOUAGXIOTOV apXIKd, va TTPOowWBNoEl TA TTPOIGVTA TOU HEOW
Tou Aiadiktdou (e-commerce). E&aAou n mpdoBaon EANnvikwy
voikokupliwyv oT1o di1adikTuo, BpiokeTal akoun o€ TTOAU xapnAd emieda. Eival
HIKpOTEPN TOUu 15%, O6T1av 0 WEoog Opo¢ Tng Eupwtng, emepva 10 30%
(Eurostat 2001).

MNapdéAa auta duwg, eival TTpo@avég 6Tl Eva GUVOAO TTAPANETPWY, HETALD TwWV
otroiwv TrepIAapBaveTral o puBudg avdmrtugng Tou OIkTUOU, O TTEPAITEPW
e€eNiEEIC oe BEpata NAEKTPOVIKOU EPTTOPIOU KAl Ol TTEPAITEPW ETTIAOYEC TWV
avTaywvioTwy TNG ayopdg eivar mBavov va odnynoouv GE avarpooapuoyn

NV apxikn eTmAoyry Tou BIKTUOU Kal va evepyotroinBei TEAIKA n xprion Tou

Executive MBA, A’ eéaunvo, Mavemoripio Makedoviac, dep. 2003 162



Z1parnyikog Ixediaopog yia v Avamrugn Aiktdou Aiavopng Zouldva lgaakidou

AiadikTUoU, yia TNV TTWANCN TTPOIGVTWY Kal TNV EVOUVANWOT TWV OXECEWV TOU

BIKTUOU HE TOUG KATaVAAWTEG.

21nv TEAEUTaia auTr TTEPITTTWON Eival yeyovog Ot Ba emdiwxBei n epapuoyn
evog ouatnparog CRM. Me to ouotnua CRM 1o dikTuo franchise ptropei va
TPORAETTEI KAl VO OXESIAJEI Ta ETITTEDA TWV TTWANCEWYV TOU, BACIOHEVO
oTa 1I0TOPIKA Sedopéva Twy TWARCEWY TOU, € cuvduaoud ue Ta dedopuéva
EPEUVNTIKWY OPYAVIOHWY KAl EPEUVNTIKWY ETAIPILY OTO XWPO Tou marketing.
Emrtpémel Tn ouvdBpoion, Tn oUvOEOH KAl TNV avaAuon TwWV AITOKPIioEWYV
TWV TEAAT@WYV, £XOVTAG WG OTOXO va evioxUel TIC OpacTtnpidtnTeg TG
EKTTAAPWONG TWV TTapayyeAiy, TOU TTOIOTIKOU €AEyXOU Kal TNG TTANPOTNTag
TWV TTPOIGVIWY TNG EmIxXeipnonG. MeTagu Twv XPAOIMWYV  AEITOUPYIKWY

TTEPIOXWV HTTOPOUV VA CUNTTEPIANPBOUV:

o KardAoyor Tmwpoidvrwy (TTapoudiacn KUPIWV  XAPAKTNPIOTIKWY
TPoIdVTWY — EPYOAEia TTapakoAouBnong TG TTAonynong  Twv

ETTIOKETTTWV TNG ETAIPIKNG I0TOOEAIDAG KAl avaAuon Twv SeDOUEVWV)

o IXvnAdrnon weAarwyv: dnUIoUPYia apxEiwy TTEAATWY KAl AOyapIaCHuwyY
XPNOTWV OUCTANATOS — TTEPIAAMBAVEI TNV IXVNAATNON TTWARCEWV Kal
ETTITPETTEI TOV TTPOYPAMNMATIONO Kal TO OXEDIAOMO ETTIOKEWEWY, TNV
IXvnAdTnon xpriong adeiwv — OIKAIWUPATWY Kal TNV TAPNON Twv
OUHQWVIWY — N eTaipia puBuilel TTOIEG UTTNPETIEG TNG WTTOPEI va EXEl

DIGBECIUEG OE QTTONOKPUTHEVOUC XPAOTEC

o Aiwaxeipion mpoidvrwyv: diatnpei TO I0TOPIKG Twv TTPOIGVIWY Kal
Kataypa@el TIC QTTOCTOAEG TTPOIOVIWVY Ot TTEAATEC, UTTOOTNPICEI TOUG
TTapoxeic k.a. OAeg o1 TTAnpogopie¢ artroBnkevovral oTtn  BdAon
Sedouévwy TNG EeTIxXEipNoNg kai exdidovral w¢ avagopéc yia Ttnv
OAOKANPWHEVN €evNHEPWON TwWV BIOIKNTIKWY OTEAEXWV. (EQOCOV N

gTaipia TTPOXWPNOEI OE NAEKTPOVIKO EUTTOPIO)

o Aiadiktuakn vmrnpecia umrooTipi§ng (internet help desk): o TreAdrng
KATaxwpEei KATTOIa aTropia r KATToI0 TTPORANKUG TOU HECW TNAEQUIVOU,
TO MriVUpa nxoypageital kair egetadetar amd KATTOIO OTEAEXOC TNG

ETTIXEIPNONG TO OTToI0 €x€l TTPOOPRACN €§° ATTOOTACEWC KAl ATTAVTAE
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oTtov TEAATN, evw n OAn ouvepyacia amoOnkeveTal yia TTEQAITEPW

avaiuon.

o Aiaxeipion emagwv - Contact Management (xeipietar TNV
EKTETAMEVN BAON JEDOMEVWY TWV ETTIXEIPNUATIKWY ETTAPWY (TTPdoWTTa,
OPYQVIOHOI, YEVIKEC ETTIKOIVWVIEC), TIG OIEUBUVOEIC KAl GAAEG OXETIKEG
TTANPOYOPIEG) — evioxUEl TIC TTWANCEIC avaluovtag Ta Oedopéva
TTWAACEWY Kal TIC TTANPOYOPIEC TTOU APOPOUV TIG AVAYKEG KAl TIG

QATTAITACEIC TWV TTEAQTWV

o Aiaxeipion amokpioewv emixeipnong — Response Management
(Srac@aAilel TNV €UKOAN, EUEAIKTN Kal ypriyopn dnuioupyia KapTraviag
OTO XWPO Tou marketing — Ta XApPAKTNPIOTIKA TwV TTPOIOVTWY (TIEG,
TTOOOTNTEG, ETTOXIKOTNTA KAl AAAEG TTANPo@Opieg) arrodnkeuovral o€
Baon Oedopévwy kal avaAuovial  CUCTNUATIKA HE yvwuova Tnv

TTANPECTEPN TTPOWONOT) TOUG OTOUG KATAVAAWTEG,

E 7.2.5. Kupidrepa opéAn amé rnv uvAomroinon rtng¢ oAoxkAnpwuévng
mAnpogopiakng doung
H ulotroinon Tou cuvOAoU TWV TTAPATTAVW EQAPHOYWV, EKTIHATAl OTI PTTOPEI
va odnynoel, HeTd ammd éva opiohévo diIdoTnua TTANPOUG KAl QTTPOCKOTITNG
AeiToupyiag, ot Eva onUavTiké e0pog wPeAeiwyv. ATTapaitnTn TPoUTTo0EoN
givai n avamru§n Twv CUCTNHATWY va Eivali OTOXOBeTnUEvVN, va Yivel
oTadiakd (Bripa - Pripa) Kai HE TTApwWS eEvOTTOINMEVA KAl CUHBATG HETAgD
Toug cuotrjuara (hardware & software) Metafl autwyv Twv WQEAEIWY,

HTTOpOUV va eTTionuaveouv:

» AmAomoinon Twv Kadnuepivwv AeIToupyiwv kalr BeATiwon 1nNG
diadikaciag Afjyng amopacewyv (eviaia diaxeipIon - CUYKEVTPWON Kal

emegepyacia - SAwyv Twv TTapayyeAIwy, ETTIKAIPOTTOINUEVES ATTOPATEIG)

» Evbuvapwon TG ouvepyaoiag (mapayyehieg,  diarnpnon
atroBeudTwy) HE OAa Ta WEAN TNG €podiacTiKAG aAucidag (TTeEAATES
(kataotnua r TeAIKOG kKaTavaAwrnig), TTPOWNOEUTEC, OUVEPYATES) —

BeATiwon NG eTToTTTEIAG AVA TTPOIGV
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» Xradiakn) €§GAeipn TOUu KOOTOUG TTOU OPEIAOVTAV OTN HEUOVWHEVN
(avatroteAeopartikl kai kootoBdpa) kai Ox1 oTn CuvoAikry diaxeipion

TWv B1Iadikaoiwyv TNG ETTIXEIPNOEIG
* MeyaAlTepn akpifela ota amrodéuara

* MikpdTepol kKUKAOI TTapadoong TTPoidVTWY (CUCKEUATia aTTOOTOANC

- TTapadoon - €moTPOPN),
* Meiwon Tou K6OTOUS EpYasiag— onUavTikn E§0IKOVOUNGCN TTOPWY

* BeAtiwon Tou emTTEdOU EEUTTNPETNONG TWV TTEAATWY -KATACTNUA 1)
TEAIKOC KatavaAwTtAG- (TTAAPNG €TTOTITEIA TOU KUKAOU QWG Twv

TTPOIOVTWY - TTEPIOPICNOC oTa avBpwTTiva opaiuara)

* Meiwon ora AdOn Siaxeipiong TapayyeAlwv—  augnon

TapaywyikoéTnTag

* T[IAnpéorepn evnuépwon JSloikoUvTwy (NECW avapopwy) OE
mpayuatkd xpdvo yia T1a Oedopéva Twv amobnkwy (EAAEIYEIC

aTroBeNATWY K.Q.)

* Meiwon Twv avaykwv O  amolnkeutiké Xwpo (N
autoparoTroinuévn  diaxeipion Twyv Bécewv  ammobrkeuonc Kar ol
TTPAKTIKEG PBeATioToTToiNONG  OUMBAAAouv  oTnv  €€°  oAokARpou
EKMETAANEUON TWV ATTOBNKEUTIKWY EYKATACOTACEWY KAl TOV TTEPIOPICHO

Twv £E60WV KEPaAaiou).

* BeAtiwon Tng pong TAnpoopiwv - TTOANATTAEC duvartdinTeg
eueAigiag kal  eTTIKOIVwviag o€ TTpayHatikd xpoévo. Kdabe pélog 1ng
epodiaoTikAG aAucidag (ouvepydrng, TTEAQTEG, K.A.) yvwpilel TNV

TTpaydaTtikn EEANIEN Twy TTapayyeAIWY O KABE XPOVIKA OTIYUA

* AUTOHATOTTOINMEVN EKTEAEON ATMOOTOAWYV — OIEUKOAUVETAI N
ETTOTITEIQ METAEU BIKTUWY CUVAAAQYWYV KAl QTTOOTOAWY EEEIOIKEUMEVNC

diaxeipiong — TPOANWn duvnTikwy TTPORANUATWY

» Akpipela diadikaciwv €LOPANONG HETAPOPWV KAl TTEPAITEPW

MEiwon ota KOoTN
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EAayiotomoinon twv o@aAgdrwy, Twv EVEPYEIWV (KOOTOUG) HN

TTPOCTIBENEVNG agiag Kal TOU TTAEOVAovVTOG avBpwTTivou Duvauikd o€
Kabnuepivr) Baon

ATTOKTNON OUCIACTIKOU QVTAYWVIOTIKOU TTAEOVEKTI|HATOG

E 7.2.6. Kpioiua {nriuara ornv rop&ia uAorroinong rng mAnpopopiakns

Sopng

H emAoyl piag mwpooéyyiong kai n e€makoAoubn emmituxri¢ uAotroinon

OUYKEKPIMEVWY  EQAPHOYWY TTANPOPOPIAKWY CUCTNUATWY 1 ouvduaouwy

Tou¢ ¢  éva Oiktuo franchise, amodeikvueTar Kabnuepiva o1 emrnpedaderal

Gueoa ammd éva oUVOAO TTapayovTwy, OTTWG Ta BEuaTa TTou OXETICovVTal JE:

TNV EVOTTOINON — OAOKARPWON TWV ETIXEIPNHATIKWY EPAPHOYWV
(integration)

T Onuiouvpyia piag Kat@AAnAng Bdaong Odedopévwv yia Tnv
uTToOTHPIEN AQYNG aToQACEwWY OTnV EQodiaoTiKi aAuoida kal 10
POAO Twv epyaleiwv middleware,

TIC €EEAILEIC TOU NAEKTPOVIKOU EMTTOPIOU, GAAG Kal

TNV ETAIPIKN OTPATNYIKA YUpw atmrd TNV £9odiaoTikil aAucida kai

TNV avamruén Tou franchise.

IBiaitepn Baputnra, HE o160 TNV TAXUTEPA AMWOdOTIKA vAomoinon Tng

mwAnpo@opiakig dourg, Ba mpémel va doBei amd 1o dikTuo franchise kal ¢”

éva oUvoAo Kpiolgwy InTNUATwy OTTWG:

O poéAog TNG dloiknong Kal Twv OTEAEXWV TnG OTnv TrOopEia
uhotroinong MiIag  avaioyng TTAnpogopiakriis dourig  (uttooTrpPIEn,
bEopeuan),

H avapépewon Twv emMXEpnUATIKWyY diadikaoiwy,

O pbéAog Twv BuvnTIKWV TTPOHNBEUTWV TWV ETTINEPOUC TUTTNHATWY
KQI AEITOUPYIKWV TTEPIOXWYV TNG OAOKANPWHEVNS TTANPOPOpPIaKAG SOUNAC,
O pubudég kai n Bewpnon 1nNG diadikaciag vAomoinong Twv

OUOTNHATWY,
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H a§ioAdynon Twv emMPEPOUS CUCTNHATWY KAl N CUupBaAToTNTA

TOUG HE TO HIKPOTEPO BuvaTtd kd6oTOoC (N oTadiakr perapacn amo v

apxIkn TTANpo@opIkn doury o€ pia TTAnpoopiakr doury aAucidag agiwv)
e H emAoy] ATTOTEAECHUATIKWYV METPWV aTTédoong — agloAdynong
™G TAnpogopiakig dopng,
¢ O meAarokevrpikég rpooavatoAiopog Tou dikroou franchise,
o H exmaideuon Tou avBpwrivou duvapikou,
e H peAérn oxemikwv Case Studies, kaBwg kai

e N kKaAMiépyela Miag KOUATOUpAG OuveEXOUg PeAtiwong —

avarpoocapuoyns diadikaoiwv

E 7.3. Mnxaviouoi eAéyxou & eToTTTEiag

Eivar dikaiwpa aAAd kai uttoxpéwan tou AGTn, n doknon evog diapkoug Kai
IkavoTroinTikoU gAéyxou Tou SikTuou franchising, dnAadr Twv AnmrTwv. O Adyog
gival 6Ao 1o OiKTUO TTPETTEI va AEITOUpyEi Ye opoloyévela. H kaBiépwon piag
diadikaoiag eAéyxou TNC ETTIXEIPNMATIKAG AeIToupyiag Twv AnTrrwyv, Ba
wEeANoel kal TIC dUo TTAeupég, kabwg Ba dpa TTpoAnTITIKA, agevdg yia TNV
éykaipn 016pBwon TuxOV TTAPEKKAICEWV, QQETEPOU yia TNV ATTOPUYR

MEAAOVTIKWYV DIkaoTIkKwy OlevEEEWY PETAEU BATN KAl ANTTTWV.

H eAANVIKR ETIXEIPNKATIKA TTPAYHATIKOTATA OTTWCE @aivetal amd mTpdoearn
épeuva 1n¢ ICAP AE (Epeuva ICAP, «To Franchising ornv EAAGOa», 2002),
éxel ammodexBei TN otroudaidTnNTa TOU EAEYXOU YIA TN CWOTH Kai aTrodoTIKA
AeiToupyia evog BIKTUOU. ZuyKekpIéva Ta atmroTeAEouaTa NG Epeuvag édeiav
0TI 6AoI 01 EpwTNBEVTEG BOTEC, £QapPUOlOUV CUCTNUATIKO EAEYXO TWV ANTTTWYV
Toug. EidikdTepa, 10 41.1% Twv ammokpIBEVTWY, ETTIBEWPEI TOUC ANTTTEC OF
Mnviaia Baon, evw 10 63.2% TOUG EMBEWPET TTEPITCOTEPO atTd U0 POPEC TO
Xpovo.

QoT1600, 0 TTapaTTdvw ENeyXOG TTPETTEl va BacileTal o€ apoiBaia eUTTIoToouvN,

BiI6TI 0 KaAAitepog TtPAOTTOC yia va TreicBouv or AATrTeg 6Tl TTpETTEl va

epappolouv moTd TOo cuoTnua franchising, eivai va Toug atrodeikvuel o 54T
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OTI TOUG EMTTIOTEUETAIl Kal €ival €INKPIVIG padi Toug. (A. Kwarakng 2002,

«Franchising, Emrixeionuarikn kar Nouikn Aidoracn »)

I1to TAdicio autd, Trpoteivetal n ABIT Accessories, va ocuotiocer 800
S1a@opeTIKEG OHAdEG EAEYXOU, QTTOTEAOUEVEG ATTO EUTTIOTOUG OUVEPYATEC
m¢.

H mpwtn, n «emionun», 8a amoreAeital amd oTeAéxn/emOewpnTES TOU BTN,
YVWOTA OTOUG ANTITEC KAl Ba TTPAYUATOTTOIEI ETTIOKEWEIG OTA KATACTHHATA TWV
AnmTwy, 1600 O€ TrPpoKaBopiouéva, OCO Kal Ot ampoOBAeTTTa  XPOVIKA
diaotAuara, Omou BOa EAéyxEl TNV TTIOTH  EQAPMOYR TOU GCUCTANATOC
franchising, 6cov a@opd oTnv €UPAVION TOU KATACTAUATOC Kal TOu
TTPOCWTTIKOU, OTOV TPOTTO TTWANONG, OTOV TPOTTO TAPNONG TwV  AOYIOTIKWY

KATT.

H Oeltepn n «avemionun», [ «duoniki» Oa arroteAeital amd €dIkA
ekTTaIdeUpEVOUG EpEUVNTEG (mystery/secret shoppers) TTou EKTTPOCWITTOUV TO
06T Kkai €ivalr AyvwoTtol oTouG AATTTEG. AuTtoi Ba  emmoKETTTOVTAI TA
KaraoTAMara Toug wg TeAATeg (mystery/secret shopping, clients mysteres),
Kal 8a eAéyxouv TOv TPOTTO EEUTTNPETNONG TWV TTEAATWY, TN CUNTTEPIPOPA TOU
AATITN Kal Twv UTTAAANAWY TOU atrévavTl Toug, TNV TUXOV TTwAnon amo Tov
AATTTN avTaywvioTIKWY TTPoidvTwy KATT. [pokeral yia agioTrioTn ETICTNHOVIKNA
HEBODO TTOU TTPWTOEPAPHOCTNKE OTNV AMEPIKN OTa HEoA TNG OEKAETIQG TOU
1940. Me 1n pEBOSO autr) BIao@aAeETal N «OMOIOHOPYPIa» TwV CNUEIWY
TTapouciacng T1NG kaBe franchised emixeipnong. («To eyxepidio ToU
Franchising», ékBean franchising KEM, ABriva 2001)

H «opoioyopeia», mépav TNG EMPAVIONC TOU KATACOTAMATOS, a@opd aTn
BiTpiva, OTO Wiypa Twv TIPOCPEPONEVWY ayaBwyv, TIC TINEC, TO visual
merchandising, TO VTUOINO Twv EPYAJOMEVWY KAl TNV YEVIKN €IKOvVA TOu
Karaotnuarog. EIDIKOTEPOI TOMEIC TTOU TTPETTEl va EAEyXOVTAl MHE TO

mystery/secret shopping, eivai:

o Birpiva
o Tiuég
o Visual merchandising

o ApXITEKTOVIKN oxediaon
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o Ep@avion TpoowITikou

o [vwoeig TTPoowWTITIKOU

o [evikn elkGva KATACTANATOG

o Tpotrog eEutTNPETNONG TTEAQTWY

o TnAepwvikn eEuttnpPETNON

o After sales service

o ATudopaipa KaTaocTANATOS (HOUTIKN, BEpHOKpacTia, ooun K.a.)

o Emimedo kaBapidtnTag xwpwv

O MUOTIKOG ETTIOKETTTNG, TTAPIOTAVOVTAG TOv TTEAATN, Oa PaBpoAoyei
aimioAoynuéva, OAeG TIC TTPOCAPHOCHEVEG KATA TTEPITITWON TTAPAUETPOUG
eAéyxou kdBe Touéa. H €kBeon tou MuOTIKOU emOKETTTN Ba didetar yia
emeCepyaoia o€ €1I0IKOUG ETTIOTAHMOVES (AVAAUTEG OTATIOTIKOAOYOUG), Ol OTTOIO!
Ba Trapoucidlouv TTANPOPOPIEC KAl CUYKPIOIUA OTOIXEIQ yIa TIG £EETAJOMEVES

TTapauéTpoug. (Franchising, Okr. 2001 eidikn ékdoon €p. EEMPES)

ItV TIEPITITWON Katd Ttnv oTtroia diamoTtwBOei amd Tov EAeyxo kdArmroia
onuavtikh TTapéKkKAIon amd 10 ouoTnua, 8a evnuUEPWVETAl GUECA n ETaIpia
d0TNG, ka1 B6a ouvioTAtal OTOUG UTTAITIOUG ANTTTEG, N TTapakoAouBnon
TaXUPUBOUOU TTPOYPAHHATOS ETTAVEKTTAIdEVONG VvIa TOV ETTAvaATTPOTBIOPICHO
TWV apxwyv Kal agiwv Tou ocuoTuarog tou franchising Tng ABIT Accessories.

EvaAAakTIKG 1| CUPTTANPWHATIKG KTTOPET va avaAngBouv Si1apfpwTika héETpa.

To mystery/secret shopping trporeivetal va S1E§AyeTal TPEIG POPES TO XPOVO
(ava rtetpdunvo), amd eidikeupévn OTO  AilaveuTttdplo  kal  eidkd  OTO

mystery/secret shopping, eTaipia CUPBOUAWY.
MNa toug Trapamavw eA&yxoug Ba eival e€apxng evAMEPOI oI AATITEG, OTI

arroTeAoUv diadikaoTikG TNG ETAIPIAg Kal ETTONEVWG Ba dievepyouvTal O TAKTA

XPOVIKA diaoTruaTa.
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E8. AZOAAIZTIKH KAAYWH TOY AIKTYOY AIANIKHZ

O1 emixeipnuariec o€ €va Oiktuo franchising ekTiBeviar 6mw¢ OAol ol
ETTIXEIPNMATIEG, OE ONUAvVTIKOUG ETIXEIPNMATIKOUG Kivduvoug. H trpootacia
aTrévavTl O€ aQuToug Toug KIVOUVOUG TTapEXETAl UE TNV KATAAANAN ac@aAioTIKA

KAAuwn.

EmmAéov oe éva Oiktuo katraotnudrwv franchising, n ao@dAion kpiveral
TTEPICOOTEPO avaykaia amd autiv evoC HEWOVWHEVOU ETTIXEIPNMATIA, KABwC
gival mBavo n éAeuon evog KIVOUVOU va pnv EXEl ETTITITWOEIC POVO OTO
OUYKEKPIKEVO ANTTTN aAAd kal o€ OAOKANPO TO BIKTUO 1 EOTW O€ KATTOIO TG
TOU (TT.X. TTPOMNABEId EAQTTWMATIKWY TTPOIOVTWY, TTPoowpIvr) BIaKOTIT) TNG

AeIToupyiag Tng emixeipnong Tou dOTN r] Tou AATTTN KATT).

H tpétaon evog katdAAnAou Kkal CUVEXWS €EEEAICOOUEVOU QCQAAIOTIKOU
TTAKETOU OTOUC UTTOWAPIOUG ANTITEG, OE OUVEPYAOia ME €vav EUTTEIPO
ao@aNIiCTIKG  OUPPBouMNO, aTroTeAel ek MEpoug  Tou  BOTN,  EvdeiEn
ETTAYYEALATIONOU, TPOANWNS Kkal  eEao@ANoNg Twv  ANTITWY  EVavTi
HEAAOVTIKWY KIVOUVWY, YEYOVOG TTOU EKTIUATAl BETIKA aTTo auTtoug. ETTiiTAéov n
diatTrpayHATeUon Tou ac@aAIOTIKOU TTAKETOU YiveTal GuvoAIKA yia 10 JiKTUO Kal
ETTOMEVWCG eEaO@aAIeTal XAUNAOTEPO KOOTOG HE TTEPICCOTEPEC TTAPOXEC.
(Value for money) (A. Kworakns 2002, «Franchising, Ermixeionuarikn Kai
Nouikn Aidoraon»)

Ma roug Tapamdvw Adyoug, mporteivetrar n ABIC Accessories, va SIQUOPPUICEI
HE TN OuvOPOWN ENTTEIPOU ACQAAIOTIKOU CUMBOUAOU, €ZEIBIKEUMEVO EVIAiO
ac@aAioTipio oupBoOAalo yia 6Aa Ta karaotrjuara Tou dikTUou, TTou Ba
avTaTtrokpivetal Tautdxpova, T6c0 oTIC IDIATEPOTNTEG TOU CUVOAOU GCO Kal TOU

KABe ANTTTN XWPEIoTA.

‘Eva mAfpeg eviaio aceaAioTiké oupBoAaio yia 1o diktuo Tng ABIT Accessories,

Ba wpETel va KaAUTTTEl TOUG Bacikoug KivOUvouc:

- Karaotpo@ng Tou KTIpiou, TOU EEOTTAIOUOU Kal Twy EUTTOPEUNATWY, QTTo

TTUPKAYIQ, TPOUOKPATIKEG EVEPYEIEG, OEITHOUG, TTANKMUPES K.Q
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- AIakoTTAG TNG AeItoupyiag TNG emixeipnong, 1600 Tou 861N 600 Kal Twv

ANTTTWV
- Aiapprigewv kai KAoTTwvV
- AoTikAc eubuvng

IBiaitepa Ba TTpETTEl ANYOEi MEPIUVA, WOTE TTPIV TNV €KBOON TOU AoPAAICTIKOU
oupBoAaiou yia 1o KGBe kaTdoTNUa TOU BIKTUOU, 0 ACPAAIGTIKOS CUMBOUAOG
va TTPooPépel aTo AATTITN Kai uttnpecie¢ «Risk Management», €101 WOTE va
atTroPeuxBei N TBavoTnTa UTTACPAAIoNG | UTTEPACEPAAIONG TOU KATACTHNATOG.
Me pia emBewpnon Tou uttd aCPAANION KATACTAKATOS KAl OE CUVEPYACIA WE
TOVv AATTIN, Ba ekmiunBouv ol ac@aAhifopeveg agieg kar Ba TTpoTabouv

OUYKEKPIMEVA HETPA TTPOCTACIAC TOU KATATTHHATOC.

Ta emmrpéoBeTa TAeOVEKTAMATA TTOU Ba ATTOKOWIOEI 0 KABE ARTTTNG TTEPAV

TwWV KaAUWewv, apopouv ata akdAouba:

1. 10 K&OTOC TOU Eviaiou cupPBoAaiou Ba eivar oNEAvTiKa xaunAOTePo aTrod

TO QVTIOTOIXO YA £€va JEMOVWEVO KATAOTNHA

2. Mg Tnv €viagn Tou OTO JIKTUO KAl TNV UTTOYPA®Pry TOU EVIAIOU
OupBoAaiou, 0 AATTTNG QTTOKTA TTOAU [eEyaAuTepn BiaTTpayuaTEUTIKN
Sduvaun évavti TNG acPalioTIkAG eTaipiag, atmd OTI wW¢ HEHMOVWMUEVOS

ETTIXEIPNMATIAG

3. Me TNV avamrtugn otabepriC CUVEPYATIag KME TNV aC@PAAICTIKNR ETAipia, O
AATTTNC atroktd 1 duvardtnta mTpoéoBaong kai o AANa aoc@aAIoTIKA
TTpoidvra TTou SlIapopeTika Ba Tou rTav SUOKOAO Kal TTOAU KOGTOROPO

va aTToKTrOEl.

ES. 2YMBAZH

Aev eival amapaitnto va epapudlouv o cuphBallduevol katroiov 181AiTEPO
kavova ouvtagng Tou TrEpiEXOMEvou piag ouuBaong franchising.  Opwg
KpiveTal OKOTIMO va akoAouBouvtal KATTOIEC YEVIKEG apxEg OOunong Ttou
TTEPIEXONEVOU TNG, €101 WOTE va eival BERalol 6Aor 6T1 cupTTepiEAaBav OAoug

TOUG amapaitnTou¢ OpPoug TNG OCUVEPYacoiag, aAAd kai TO QATTAITOUMEVO
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eAaxioto atrd Tov EupwTraiké kai EAANVIKO Kwdika AeovToAoyiag TTEPIEXONEVO

KAl TOUG OXETIKOUG KOIVOTIKOUG KQVOVIOOUG.

ZuvABw¢ n ouuBaon franchising artroteAeital amd . a) To WPOOIHIo, dTTou
avagépovtal Ta TTAPN OTOIXEI@ Twv OUKPBaAAOUeEvVWY, O OKOTTOG TNG
OUVEPYQOIag, N VOMIKI Kal OIKOVOMIKA avegaptnaia tou ARTTTn évavTi tou d6Tn,
Ta TTPOIGVTA [ N UTNPETIEC TTou amoTteAolv TO avTikeipevo Tou franchise
(DikaiwpaTta BIOPNXAVIKAG KAl TIVEUNATIKAG 10I0KTNCIAG, TEXVOYVWOIa KATT),

OUVTOMO 10TOPIKG TNG ETTIXEIPNONG, avagopd aTo eyxEIPidIo AeIToupyiag.

) TO KUpPIO HEPOG, GTO OTTOIO TTEPIAQUPBAVOVTAI Ol UTTOXPEWOEIG TOU dATN Kal
TOU AATTTN Kal y) TiIg Aoirég diardageig, omou mepihapBavovral cuvhbwg
puBuiceig yia TNV TiHoAoyiakn TTOAITIKA, TN SidpkeIa avavéworn Tng ouppaocng,
™ AUON NG, TIC METAQCUMPBATIKEC UTTOXPEWOEIC TWV HEPWYV Kai Tov TPOTTO

ETTIAUCNG TWV dIAPOPWV.

Ooov agopd atn didpkeia NG oupBaong franchising, kpiveralr okOTIUO va
OUVATTTETAI YIa OPICHEVO XpOvo. EidikdTEPa, n ETPOoTIT) AViaywvIOHOU EKPIVE
om Wia ouuBaon franchising pétel va €xel eAaxioTn didpkeia evTe €tn (EA
252/95), evw WeTd atrd €€€Tacn Twv OXETIKWY QTToQAcEwy NG EmiTpoTig kai
GAAWY KOIVOTIKWY KAVOVIOUWY, OPIJETAI OTIC TTEPICCOTEPEG TWV TTEPITITWOEWY,
w¢ euAoyn avwrtarn didpkeia Twv cuppdoewyv franchising, n dekaeTng.

(A. Kwardkng 2002, « Franchising, Emixeipnuarikn kai Nouikn Aidoraon»)

E 9.1. EAANviIk6¢ Kwbikag AsovToAoyiag

YTTApXOUV OPICHEVEG XWPES OTIC OTTOIEC EXOouv Wn@IoBei 1IBlaiTepol VOO yia TO
franchising. Kupio TTepieXOUEVO TOUG Eival N KATOXUPWON TNG TTPOCTACIAg Tou
uTTOWN@IOU AITTTN KaTd TO 0TAdIO TWV JIATTPAYNATEUCEWY, yIa TNV éviagn Toug
oto diktuo franchising Tou 86tn. Autr) N TTPOCTACIA TOU AATITN, EPHNVEUETAI
0710 TTAQiOI0 TOu Opou «uTTOXPEWOT atmoKaAuyng» Tou dOTN (yia Tnv oTToia
éxel 5oBei 1Idiaitepn BapuTtnra dIEBVWC), EVW AVTIOTOIXA Kal 0 AATTTNG OPEIAEI E
TN oeipd TOU va amokaAuwel otov OOTn, Ta OTOIXEIQ OXETIKA HE TNV
TTPOCWTTIKATNTA TOU, TIG ETTAYYEAHATIKEG TOU IKAVOTNTEG KAl PIAODOEiEG, KaBuig

ETTIONG KAl TO OIKOVONIKO TOU uTTéRabpo.
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2tnv Eupwtraikiy Koivotnta n MaAAia kai oxeTik@ mpdoeara n latravia, eivai
HEXPI OTIYHUAG O HOVEG XWPEG TTOU £XOUV BECUOBETACEI TN OXETIK UTTOXPEWON
atrokahuywng Tou 801N, Opwg TTOANEG AANeg xwpeg (Tr.X. AyyAia, ItaAia,
lepupavia) mrapd tnv avutrapgia emionuou VOROBETIKOU TTAQigiou, €xouv
BeoTricel Toug Kwdikeg Aecovroloyiag Twv EBvikwv Evwoewv franchising, ol
OTTOI0I OpPIfouV Kal TTEPIYPAPOUV AVAAUTIKA T CUYKEKPIMEVN UTTOXPEWON

ATTOKAAUYWNG.

Z1n xwpa pag, o Xovdeopog franchise EAAGdag, wr@ioe kai €6ece o€ 10XU
10 1999, Tov Kwdika Aeovroloyia¢ yia 10 franchising, o oTr0iog
atroteAeiTal ammod duo pépn. Exeivo étrou avaypdgeral autoAegei o Eupwraikog
Kwdikag AeovrtoAoyiag yia 1o franchising kai exeivo tmou atroteAei MpooBrikn
kal Epunveia tou Eupwtraikou Kwdika kal TTou BeaTTioTnKe yia Tig 18I1QITEPES
avdykec Tn¢ EAANvikic ayopds. O EAANVIkOG Kwdikag AgovToAoyiag TTapéxel
eTTITAéOV TTpoaTacia Kai otov 84Tn, apou evroTidel Kal TTEPIYPAPEI CUVOTTTIKA
aAA ouyxpOvwe Kal TTEPIEKTIKA, TIC KAt 18iav UTTOXPEWOEIG Tou AATTTN. (A.

Kwordkng 2002, «Franchising, Emixeipnuarikn kar Nopikiy Aiaoracn»)

[Biaitepa Toviletal 0TI 0 Kwdikag AeovToAoyiag atroTeAE] KEIMEVO BEOHEUTIKG
HOVO yia TIC EMIXEIPNOEISC HEAN Tou ZXuvdéopou franchising, o O¢
TTPOPBAETTOMEVEC KUPWOEIC yIAQ TOUuG TuxOv TrapaBArtec eival QTTOKAEIOTIKA
TEIBapXIKAG QUONG Kal oTTWoOATTOTE AEITOUPYOUV WECa OTa oTeva Opia Tou
Zuvdéapou (TT.x. ETTTANEN 1} O COBAPES TTEPITITWOEIC AtTOBOAN TOUu HEAOUC-

TTapaBarn)

levik@ o1 Kwdikeg Aeovtohoyiag, amroteholv ekAektd medio avamTuén Tou
Aeyopevou «soft law» ] «paAakoU dikaiou», dNAadn Twv pn EEaVayKaoTIKWV
N xaAapwyv aAAd yparmTwy, KavOvVwyv CUNTTEPIPOPAG, TTOU ATTOPPEOUV aTTd
eTayyeAuaTikEG  ouvriBeleg,  uTTOdEIyNATA  ETTIXEIPNMATIKAG  OpyAvwong,

avTINAWEIG TTEPI NBIKAG Twv cuvaAAaywy, kavoveg DeovToAoyiag K.a.

Qortéoo, onuewveral 1BIaitepa 10 yeyovdg 0TI 01 pubpioelig Twy Kwdikwv
AeovTohoyiag yia 1o franchising AappavovTal cuvnBwe coBapd utréywn amod Ta
AkaoTthApla — Kupiwg OTIC XWPES EeKeEiveg OtTou Oev uTTAPXEl 1DI1AITEPO
vOuOOETIKO TTAQICIO - JE ATTOTEAECHA va ETMITEAOUV Mia OIOVEI VOHOBETIKA

Aeitoupyia. Autd 1I5iwg WTTOopEei va cupBaiver otav 1@ PEPN KAvOuv oaQn
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avagpopa oTig diarageig Tou Kwdika AeovtoAoyiag otn cuppBaon franchise mou
ouvarrrouv. EmimmpdoBera, 10 va €xel 0 66tNG TNV 1816TNTA TOU MEAOUG TOU
Zuvdéopou franchise, atmroTeAei eyyunon yia TOUG UTTOWNPIOUC ARTITEC, WE TNV
évvoia OTI yvwpilouv OTI N CUYKEKPILEVN ETTIXEIPNON OQPEIAEI va akoAouBroel
TIC ETITAYEC TOU OIKEIOU KWwdIka, TOGO Kata T1i¢ diaTrpayaTeUsElg, 000 Kal Katd

10 MeTaocupBaTikd otadio. (www.fed.gr - www.franchising.gr)

210 TTAQicIo autd kpivetal okOTIWo n ABI Accessories va g§eTtaoel v
TPOOTITIKA e&yypa®nis tnG orto Xuvdeopo franchise EAAGadag, Ttou
evOEXONEVWC VA TNG TTAPACXEl OE TTPWTN PACH KAl CUHPBOUAEUTIKEG UTTNPECIEG
yia 10 diapdpewon NG BAONG Twv CUMPBATIKWY UTTOXPEWOEWY Twyv BUOo

MEPWV.

E 9.2. OpioBéTnon ouppaong Baorn Tou véou kavoviopou tTng EK
2790/1999

Merd amd Odiepyacie¢ oxeddv Tpiwv etwv (1997-2000), n Emrpotm Twv
Eupwtraikwy KoivotAtwy e£E0waoe oTIG 22.12.1999 10 VEO YEVIKO Kavovioud
OuadikAg ATTGAAQYAG YIG TIG «KABETEC CUHPWVIES», BNAAdA TIC CUMQWVIES
EKEIVEG TTOU CUVATTTOVTAI WETAEU BUO | TTEPICOOTEPWY ETTIXEIPNOEWY, KABepia
amd T¢ otoie¢ OpacTnpioTToEiTAl yia TV €TiTeugn TOUu OKOTTOU TNG
oupwyviag, ot diagopeTikd emiTedo TNC aAuaidag TTapaywyng r dIavoung Kai
TTOU a@QopoUV OTIC TTPOUTTOBECEIC KATW aTTd TIC OTTOIEC TA MEPN WTTOPOUV va
TTpounBevovTal, TTWAOUV 1 HWeTamwAouv opiouéva ayabd r umnpecieg. O
Kavovioudg autdg, TTou avTIKaTEGTNGOE TTAEOV TOUG HEXP! TOTE TPEIG ETTINEPOUG
Kavoviououg (atrokAEIOTIKNG OIaVONNG, QTTOKAEIOTIKAC TTpounBeiag  Kal
franchising), apxioe va 1oxuel amd v 1.1.2000, aAAd 1€Bnke o€ 10XU amwod
Tnv 1.6.2000.

Mia oupBaon franchising 8a pétrel TTAEov va BIETTETAI ATTO TIC BACIKEG APXES
Tou véou Kavoviopou 2790/1999, o otroiog onuarodotei T oUykAion Tou
Koivotikou pe 10 Apepik@viko Aikaio tou EAeUBepou Avtaywviouol, doov
apopad TN VOUIKA HETAXEIPION TWV KABETWY TTEPIOPITHWY. ETipépoug aToixeia

NG JIAPOPETIKAG QUTAG TTPOCEYYIONG Eival:
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o OnuIoupyeiTal Eva TEKMAPIO VOMIMOTNTASG YIA TIC KAOETEG EKEIVES
OUHQWVIEG, OTIC OTTOIEC TO HEPIBIO TOU TTPONNBEUTH OTNV ayopd TTou
TTWAEI Ta ayaBd i TIg uTTNPECieg TTou TTPORAETTOVTAI OTN oUPPBacn
(oxeTikf ayopd), dev umrepPaivel To 30% TNG ayopd¢ autig. ZTnv
TTPAEN autd onuaivel 4Tl o1 ETTIXEIPACEIC TTOU KATEXOUV WEPIBIO ayopdg
MIKpOTEPO TOU 30%, Oev xpeialetal va KOIVOTTOIOUV TIC KABETEC

OUNQ@WVIES Toug aTtnv ETiTpoTTh.

o QAev TrepiExetral otov véo Kavoviopd, OTWG  CUVEBQIVE OTOUG
TTPONYOUMEVOUG, aTrapiOunon Twv pnrpwy Twv KABETWV CUHPWVIWY
TTou amaArdooovtal (Aeukny Aiota), aAAd pévo armapiBunon Twv
TTEPIOPICHWY (ApBpo 4) TTou Bev EMTPETTETAI VA TTEPIEXOUV QUTEG Ol
oupewviec (Madpn AioTta). Ztnv TEPITTTWON TToUu €vag atmrd autoug
TOUG TTEPIOPIOHOUC TTEPIAQUBAvVOVTal O Wia KABeTn oup@wvia, TO
EUEPYETNUA TNG ONADIKNG aTraAAayrig XAveTal yia TO OUVOAO Tng
ouphQwviag, aveEdptnra amd TOo MEPIDIO ayopdg TTOU KATEXEl N

OUYKEKPIKEVN ETTIXEIPNON.
(A. Kwordkng 2002, « Franchising, Emixeiponuarikiy kai Nopikn Aigoraon»)

O kardhoyog tTwv Tepiopiocpwy (Madpn Aiota) mepidaufdvel Ta akdAouba
amdé 1a ormoia Ta 0o wpwrTa agopolv dueca ota diktua franchising

(www.fcd.gr - www.franchising.gr) :

1. 1OV TTEPIOPIOKO TNG duvaTdTNTAG TOU ayopaoTh va Kadopilel
TIC TIHEG HeTamwWAnong kai v emBoAf Tdyiag 3 eAAxIoTNG
TINAC METATTWANONG QT TOV TTPOMNBEUTH) OTOV QyopacTry.
AVTIOETWG O TTpounBeutric diatnpeei Tn duvatoTnta va eTTIBAMAEI
MEYIOTN TIWA METATTWANONG, N va@ CUVIOTA TIMN HETATTWANGCNG
Sixweg va uttokpUTTTETal doknon otrolaadntroTe Tieong armod

MEPOUG TOU.

2. TOV TTEPIOPIOHO TTOU OXETICETAI UE TNV YEWYPUPIKH TTEPIOXN
| TOug TEAATES OTTOU 0 ayopaacTrg (ANTTTNS) €xel TN duvartoTnTa
va TTWAEI Ta cupBanka TTpoidvTa r} UTTNPETIES. ZTOV TTEPIOPICHO
autd TTPoRAETTOVTQl 4 EEQIPETEIC, WE TIC OTTOIEC O TTPONNBEUTAC

£xel Tn duvardtnra :
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va emIRAAAEl oToug ayopaoTég (AQTITEG) TNV uTTOXPEWON
HNn OIevEpyEIag EVEPYNTIKWY TTWAROEWV, aPevdg Uev OE
TTEPIOXEG TTOU EXEI TTAPAXWPENOEI KAT' aTTOKAEIOTIKOTNTA OF
AGA\OUC ayopaoTEéG N EXEl KPATAOEl yi@ TOV €auTd TOu,
AQETEPOU OE ONADEG TTEAQTWYV TTOU EXEI TTAPAXWPNOEN KAt
QaTTOKAEIOTIKOTNTA O AAAOUC QyopacTEC N €XEI KPATAOE! VIO
Tov €autd Tou. H Oievépyeia TTwAACEWY PEow AiadikTuou
EMTTITTTEI OTIC TTABNTIKEG TTWANOEIG, pdoov 0 oxedlagudg Tou
site Oev gival TETOIOC WOTE va ATTeUBUVETAI ATTOKAEIOTIKA OE
OUYKEKPIMEVN TTEpIox 11 opada Ttrehatwyv. H xpron Ttou
NAEKTPOVIKOU Taxudpoueiou (e-mail) yia va armreuBuveei
Kamroiog amd dikry Tou TTPWTOBOUAIQ OFE OCUYKEKPINEVOUG

TTENATEG, BewpEiTal EvEPYNTIKN TTWANGCN.

. va emPBAAAer oTOV ayopacTry O OTroiog SpacTnPIoTToIEiTal

OTOV TOMEQ TNG XOVOPIKAG TTWANGCNG, TNV UTTOXPEWGCT VA JNV

TTPAYNATOTTOIEI TTWANCN OE TENIKOUG XPrOTEC.

E@doov amreuBuveral oe éva Zuotnua EmAekTIKAC Alavounic,
va €RAAel OToug ayopaoTéG-HéAN Tou BIKTUOU TOU, TNV
uTToXPEWON va PNV TTwWAOUV CUNBATIKA TTPoidvTa/UTTNPECIES

o€ un egouciodoTnuévoug BIavoEi

Na emBdaAel oTov ayopacTrd TNV UTTOXPEWGN VA WNV TTWAEI
ggapriuara, TTPOUNOEUNEVA yIQ EVOWHATWON, O€ TTEAATEC
TToU Ba TA XPNOIMOTTOINCOUY yIa TNV TTapaywyr idiou TUTTOU

TTPOIGVTWY HE QUTA TTOU KAaTAoKEUAel O TTPOUNBEUTNHG

3. TOV TTEPIOPICHO TNG OIEVEPYEIQG EVEPYNTIKWY 1 TTadNTIKWvV

TTWAACEWY OE TENKOUG XPAOTEG (EiTE €TTayyEANATIEG TEAIKOUG

XPrOTEG, €iTE KATavaAwTEG) atmmd T1a MEAN €vOC ETAEKTIKOU

ZuoTtriparog Alavoprng, Ta oTroia dpacTnPEIOTTOIOUVTAl OTOV TOMEQ

TWV ANIQVIKWY TTWANCEWV.

4. TOV TTEPIOPIONS TNG TTPAYUATOTTOINGNG AuOIBAiwy TTPOMNBEIWV

METAEU Twv diavopéwv — PEAWY evOg ETTIAEKTIKOU ZuaTANATOC
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Alavopur, OUNTTEPIAQNBAVONEVWV Kai auTwyv TTOU

dpacTtnpiotroiolvTal o€ SIaPOPETIKA ETTITTEDQ TOU EPTTOPIOU.

5. TOV TTEPIOPICUO TTOU CUNGQWVEITAl CupBaTtikd HeETagu evog
TTPONNBeUTOU eEapTnudTWyY Kal evd¢ ayopacTou, O OTToIOG Ta

ayopddel yia va evowpaTwoel ota Sika Tou Trpoidvra.

E 9.3. Npooupupwvo

Emeidry ouvnBwg 10 TTpooupBariké otadio DIAPKEI APKETA WEYAAO Xpovikd
diIdoTNUA, CUVICTATAl OTA KEPN VA CUVATITOUV £va TTPOCUNPWYO, TO OTTOIO va

TEPINAUBAVEI TIC KUPIEG TTPORAEYEIS TNG CUNPWVIAG.

O Aoyog eival 611 kard o TpooupPaTiko otadio, o uTToWAPIoG ANTTTNG BEAEI va
gival BERaiog OTI N YEWYPAPIKNA TTEPIOXN] TNV OTTOIA CUMPUWVNOE TTPOPOPIKA OTI
Ba Ttou Tapaxwpriocel o 84tTN¢ yia va aokAoel TN dpacTnpidTNTa TOU
franchising, dev TTpokeITal va TrapaxwpnOei o€ AAAov uttownrPio, HEXPI TNV
uTTOYPAa®n TNG OPICTIKAG OUMPBaong. AT tnv AaAAn o BoTtng emBupel va
dilac@alicel Tnv  EXEMUBEIa TOU OUuvOUWIANT] TOU OCOV agopd orTa
ETTIXEIPNMATIKA QATTOPPNTA TTOU TOU ENTTIOTEUBNKE KaTd TN XPOVIKA TTEPIODO,
iIBiaitepa oTNV TTEPITITWON TTOU yia oTTolovdATToTE AGyo Oev ouvagBei n

ouupaon franchising.

AMG ka1 o Kwdikag AeovtoAoyiag tou Zuvdéopou franchise 1ng EAAGDaG,
OTTWG Kal 0 avTioToixo¢ EupwTtraikdg, TepiExel TTPOBAEYN ava@opIKA HE TNV
moavr) utToypa®r TTPOCUNGWVYOU WETAEU BOTN Kal utTown@iou AATTTN. ZT0
TTPOCUNQWVO Ba Trpétrel va TrepiAapBavovral diaTageis ava@opikd MeE TN
diapkeia kai Tov T1pdT1To AUoNG TNG oUpBacng, evw 0 OTNG KTToPEi va eTIBAAAE!
OTOV UTTOWN@IO AATTTN Kai TNV UTToXpEéwon exepubeiag. (A. Kwordkng 2002,
«Franchising, Emixeipnuarikni kai Nouikn) Aidoraon»)

MNa toug TTaparmavw Adyoug, kpiveral okOTiuo n ABIC Accessories Katd 10
TTpooupBarikd oTadio pe Toug UTTOWNAQPIOUG ANTITEG, va TTPOXWPEI oTNV
ouvayn OXETIKOU TTPOCUHPWYOU, TO 0TToio Ba TTepIAapBAvel TIC akOAouBeg

KUPIEG TTPOPBAEYEIC:
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TNV UTTOXPEWOT TWV HEPWYV VA OUVAYPOUV HLECA OE OPICHEVO XPOVIKO

didotnua tn ouppaon franchising

- TOoV akpify TPOOBIOPIOHS TNG TTPOC TTAPAXWENGCN TTPOCTATEUOHEVNG
YEWYPAPIKNG TTEPIOXAS, KABWC £TTioNG Kal TNV uttoXpEéwaon Tou dATN va
HNV TNV TTapaxwprioel e TPITO TTPOCWTTO WEXPI TN cUvawn TNG OPICTIKAG
auppaong

- Tnv evdexouevn Tapoxn Bondeiag amrd tov dOTN yia TNV £EEUPETN TOU

KATtAAANAOU KaTaoTANATOS

- Tnv evdeXOMeEVN KATABOAR KATOIOU XPNMATIKOU TTOooOoU amd Tov
uTTOWN®IO ANTTTN, WS «appaBwvar. To TToocd autd Ba apaipebei KATOTIV
arrd 1o kataBAnTéo xPNUATiKG TTOCO TOU BIKAIWKATOG £1I0080U

- TNV UTTOXPEWOT) EXEHUBEIAG TOU UTTOWNPIOU AITTTN

- TOUG OUOIWDBEIG OPOUG TNG OPIOTIKNG CUUBaong

- Tov TPOTTO £TriAUONG TWV TUXOV Silagopwv

E10. AIKTYO AIANIKHZ KAI AIAAIKTYO (Internet)

H ABI" Accessories, OTTwg Kal 01 AAAEG ETTIXEIPATEIC TTOU QvATITUCOOVTAl i
emBupouv va avarrtuxBouv e Tn péBodo NG dikaidxpnang, avTideTwTTi{ouv
TNV TTPOKANCN va ETTWQPEANBOUV TWV TTAEOVEKTNHATWY TTOU TTAPEXEI N BIAPKWCE
egehloodpevn ayopd Tou Biadiktuou. O Adyog eivar 6T emBupolv a
QVTILETWTTIOOUV HE ETTITUXIA TN OUVEXWS QUEAVOMEVN TTIECN TWV AVTAYWVIOTWV
TOUG, XWPIG OpWG va eTnEEeacBei apvnTIKA O TTUPAVAS TNG ETTIXEIPNMATIKAS

TOUG BOURC.

H xprion tou O1adikTUou, TTPOCPEPEI TPEIG ONUAVTIKEG duvardTnTeG OTOUC

OOTEC:
1. ™n duvaroeTnTa e§eUPEONG UTTOYWNPIWV ANTITWYV

2. 1n SuvardéTnTa GUEONG Kal TAXEIAG EMIKOIVWVIAG HE TOUG ARTITES

TwV SIKTUWV TOUG KAl

3. Tn duvatoTtnra TPowbnong Twv TTWARCEWY TOUG GTOUC KATAVAAWTEC.
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Ing HMNA ofuepa, €vac Heyalog apIBUOG €TQIpILLY TTOU avaTTTUOCETAl WE
franchising, éxel dnuioupyrioel dikEG Tou OeAideg 01O BIAdIKTUO OXETIKA WE TO
ouoTtnua franchising mou diabéTel, evw kal n emKoivwvia Tou 84T WE TOUG
AATITEC TOu BIKTUOU, Héow Tou DiadikTuou, eivar TTAEOV KOIVI TTPAKTIKN. AuTOv

TOV TPOTTO ETTIKOIVWVIAS akoAouBouv kai oI AATTTEG Twv DIKTUWY, JETAEU TOUG.

Mepioadrepo diadedopéveg eival o1 dUo TPwTEC duvatoTnteg Tou BIadikTuou,
evw n 1pitn duvardétnrta, dnAadry n Tpowbnaon TEoIdvTwy oToV TEAIKO XPAOTN,
dnuioupyei TrpoBARpata otoug 861eg. O Adyog eival 6T Epxetal o€ avTiBeon HE
N ouvAOn pATPa Twy cupBdcewy franchising Tepi amrayodpeuong aTov AQTTTN
Tou DIKTUOU, TNG DIEVEPYEIAC EVEPYNTIKWY TTWAACEWY OE GAAEG TTEPIOXEG TTOU
éxouv TrapaxwpnBei oe AaAoug AATTec Tou diktUou. ETTiong épxetar o€
avtiBeon We TN ouvAOn pPATPG TNG UTTOXPEwWONG Tou O4OTn, va NV
TTpodNBeveTal o idlo¢ Tpoidvta/ 1 va TrapEéXEl UTTNPETIEC, TTOU QATTOTEAOUV
avtikeiyevo Tou franchise péoa ortnv idia Tepioxn. (A. Kwordkng 2002,

«Franchising, Emrixeipnuarnikn kar Nouikny Aidoracon»)

EmiirAéov, evw TTOAAOI KQTAvAAWTEG IKAVOTTOIOUVTAl WE TO va TrapayyéAvouv
Siapéoou Tou BiadikTUoOU KATTOIa TTPOIOVTA (EEaPTATal KAl AQTmd T QUON TOu
TTPoIGvTOG, TT.X. PBIBAia, Oiokol HoOuoikig), yia TTOAAG AGAAa Trpoidvia 10
diadikTuo JTTOPEI KAAUTEPA va XPNOIMEUCE! WG MECO €EPEBICHOU  TOU
KAtavaAwrTn, TTapéxovtag Tou TNV aTtrapaitnTn TAnpoedpnon, woTte autdg va
aTTOPacCicel TNV ayopd Twv/Tou TTPOIOVTOG. ETOXO0C TNG ETaIpiag TN otnv
TEQITITWON  aQuTr}, E&ival va TPOCEAKUOEI TOV KaTavaAwTth oTa

KAaraoTpara Tne.

["la Toug TTapatmavw Adyoug, yia Tnv ABIM Accessories kpiveTal OkOTIHO va
aglotroinfouv o1 500 amwd TIG TPEIG BuvaTOTNTES KAl va unv TTPowbnoEel TO
NAekTpovikd eutTopIo. ETTITTAéov, TO €idOC TOU EPTTOPEUMATOC (afecoudp
MOBag) Kal N CUVEXAG TPOYPODOCIa KAl avavéwaon TwV KATaoTNHATWy, yia va
UTTapxEl akoAouBia Twv Taocewv TnNG H6dag dixwg uotépnon, dev evBappuvel
TIC nAekTpovikEG TwAnoelg. EEAAou 1600 n Biebvric doo kal n eyxwpla
EMTTEIPIQ, ETTIBEBAILVEI TN CUYKEKPIMEVN OTPATNYIKN ETTIAOYR. ZUYKEKPIMEVA N
Accessories dnAwvel o1o site TG, o1 Oev DIEEAyEl NAEKTPOVIKEG TTWANCTEIC,

Kabwg 0 pubudg avavéwong Tou EPTTOPEUNATOS TNG OTA KATAOTAMATA, Eival
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TaXUG Kal Oev MTTOPEI va QTTOTUTTWOEI OTNV NAEKTPOVIK} TNG aeAida.

(www.accessorize.co.uk)

H aAriBeia eival émi pia téroia rpooTrdBeia Ba eTépepe PeyAAo KOOTOG yia TNV
KabnuepIvr ETTIKQIPOTTOINON TNG YKAWAS Twv Tpoidviwy, evw Oev Eival
kaBdAou ciyoupo OTI Ba amePepPe TIC avAAOyES TTWAACEIC yia TNV ATTOOREDN

TOUL.

210 TAQicio autd, TTPOTEIVETAI va EKOUYXPOVIOTEI KAl va avavewoei
YPaQIoTIKG TO site Trou diaBéter n ABIT Accessories kal va xpnoILoTToINGEi
KUpia w¢ MEoo TPOPROANRE TG Eetaipiag (profile, Sépaua, xaptng
KATAOTNHATWY KATT) Kal Twy TTPOIGVTWY NS (KUPIa YKAWA, TACEIG JODAg KATT),
yla TNV TPOCEAKUCN Twv KATAAANAWY ANTITWV KAl Twv  HOVTEPVWY
KaTavaAwTwy TTou TrTapakoAouBouv kai Tig diadikTuakég eEeAigeig (duvarotnra
EYYPAPNG VEOU PEAOUG OTO KAQUTT TNG ETQIPIAC, ETTIKOIVWYIAG WE TNV ETAIpia

KATT).

Apueon, aTTOTEAECHATIKI KAl OIKOVOUIKN, Eival Kal N XPRON TOU NAEKTPOVIKOU
Taxudpopeiou (e-mail) yia Tnv evOOETTIKOIVWYVIA Twv ANTITWY KETAEU TOUC Kal

HE Ta OTEAEXN TNG ETTIXEIPNONG BOTN.

EmmpbéoBera 1 evallakTika, n ABIC Accessories Ba pmmopouce va
gykaraoTAoel 1I81WTIKEG TTEPIOXES OTO BladikTuo (private Web areas), oTig
OTT0iEG va €xouv TTPAoPRacn atokAEIOTIKA kai govo n idia n eTaipia kai ol
AATITEG  TOU DBIKTUOU, XPNOILOTTOIWVTAG KATTOIO  OUYKEKPINEVO  KwdIKd
(password). Autog 0 TPOTTOG BIEUKOAUVEI TNV TTAPOXT TTPOCOETNG UTTOOTAPIENS
oToug AATTTEG Tou OIKTUOU WE TTAPOXr XPNOIMWV TTANpoopiwy, Ot Béuarta
opyavwong-Aeiroupyiag, TTwARcewyv, SiIa@riUIoN¢ K.a., aAAd €YKUHOVE( Kai
KivdUvoug avegEleyktng TTpoofacng amd aviaywvioTéS | duoapeoTNUEVOUC
AATTTEG, TTOU ETIBUPOUV va BAdwouv TNV agIoToTia [ TNV EMTTOPIKA Pridn Tou
BikTuou. MNa 1o Adyo autd atrarteital oTevog Kal CUVEXAG EAEYXOC TNG XPriong
Tou BiadikTuou atrd Toug ANTITEG Kal Ta OTeEAEXN Tou &6TN. (Franchise Deal,
®Oiv.2002)
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E11. OIKONOMOTEXNIKH MEAETH AHMIOYPIrIAX &
AEITOYPIIAZ THX MONAAAZ

MeTd@ aQmrd OXETIKI] OIKOVOMOTEXVIKI] HEAETN TTOU €XEI EKTTOVACEI N eTaipia ABIT
Accessories, o€ ouvdUuaoNd HE CUCTWPEUNEVN EUTTEIPIa aTTd TN HEXP! OTHEPA
TTapoudia TN oTnv ayopqd, £xel TTpoodiopicel evOEIKTIKA TO ouvoAlikd KOOTOG
NG apxIkAg €mmévduong, kabBwg kal 10 Xpovodidypauua OAOKANpwong NG

oupowviag franchise kai Tn¢ diIAvoIENS TOU KATACTANATOG.

I16x0¢ €ival o utrowrpiog BIKalodOX0G va WTTOPEI va TTPoRei oTnv egaywyn
XPACIHWY CUNTTEPACONATwWY TToUu Ba TOov odnyroouv ME Olyoupid oOTnNV

amdacn TnG eTEVOUCNC.

O 06po¢ evleIKTIKO KOOTOC, avapEPETal Ot QTTOKAIOEIC TTou evOEXETAl VO
eNeavioTouy, Oedouévou  Omi pmmopei  va  atraitn@ouv  atTPOPBAETTTEC
TTQPENPACEIC  yIQ TNV  METATPOTI] TNG OUYKEKPIMEVNG  TTPOTEIVOUEVNG

eTTayyEANATIKAC OTEYNG, O€ franchise kar@oTnua tou SIKTUOU.

Bdoel twv mTpodiaypaguwyv tTou Exouv TeEBE yia TNV dnuioupyia tng 1diaitepng
ovidTNTag Kal  OpOoIoMoP®Iag Twv  KATaoTnUAatwyv Tou  OIKTUOU, TO
XPOVODIAYPAMHA EVEPYEIDV MEXP! TN AEITOUPYIG TOU KATAOTAMATOC KAl TO
OUuvOAIKO KOOTOG TNG etrévduong avaAuovtal w¢ eEAC: («To eyxeipidio Tou
Franchising», ExBeon KEM A6nva 2001, - www.fcd.gr)
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XPONOAIArPAMMA OAOKAHPQIHE ZYMOQNIAZ &
AIANOIZHE KATAZTHMATOE (€ npépeq)

Evépyea Xpoévoc 2UVOAIKGS
OAOKANpwoOnNS xpoévog
EVEQYEIQS

Mpwrtn emagry ABIC Accessories pe utrown@Iio Ajmn - -

EUpeon karaotparog amd AITITN 1] O€ ouveEpyacia e - -

061N

‘Eykpion Béong karaotriiparog amd 56t 3

YTroypagn TTPOCUN@WVOU cuvepyaaiag franchise 3

MioBwon xwpou ue cuuBoAalo TouhdxioTov BeTEG 5 11
IXEOIQOHOC ECWTEPIKOU XWPOU KATACTANATOS 7 18
‘Eykpion oxediwv karacTtiparog amo dotn 3 21
Ymoypagr cuppBaong franchise 3 24
Karaokeur karaoTiuarog 40 64
ATTOOTOAN TWV TTPWTWV EUTTOPEUHATWY 3 67
A&IToupyia KaTaoTANATOG 3 71

O ouvoAik6g Xpovog OAoOKANpwaonG TNG CUHPwyviag kar didvoigng Tou
KATAOTANATOG aTTO TN OTIyUr TNG EYKPIONG TNG ETTAYYEAHATIKAG OTEYNG, Eival
mepiTtou 2 pAveg. To kardomua WmTopei va  TrapadoBei amd  Tov
SIKaIOTTAPOXO «ME TO KAEIDi OTO XEPI», I} va TO eTOINAEI O iB10g 0 Dikaioddxog,
Baoel apyiTekTovikwy oxediwv TTou Ba tou TTapadoBoulv amd tnv eTaipia ABI

Accessories.
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ZYNOAIKO KOZTOZ APXIKHZ ENENAYZHZ

(karaortnua mepitrou 40 Ty)
Evépyeia Koorog o€
Euvpw
Karaokeur karaoTiuaTog 14,700
EgomrAtopdc ouoThparog HY 3,800
AVTIKAETTTIKO OUGTNHA 2,000
ZxEDI0 — ETTIBAEYN KATAOKEUNG 1,500
Emypaon — ofjua 1,500
‘EmmimrAo Taueiou 1,000
Kéorog Kartaokeurig 24,500
ApxIk@ Epgrropedpara yia tnv exkivnon 10.200
Aikaiwpa Eigédou (entry fees) 6,000
ZYNOAIKO KOXTOZXZ APXIKHX EMENAYZHX 40,700

To ouvoAiké K6OTOG TNG APXIKNG ETEVOUOTNG, TTEPAV TOU EVOIKIOU KAl TUXOV

aépa, avépxeral evOeIKTIKA oTta 40,700 evpw.
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E12. XPHMATOOIKONOMIKH ANAAYXH (MegAéTn
Biwoiyornrag)

MNapakdrw TrapariBeviar avaAuTikd Ta OTOIXEIQ TN XPNHATOOIKOVOMIKAC
avaAuong TTOU EyIVE O€ HAKPOTTPOBEC N TTEPIODO TTEVTE (5) ETWYV, TTPOKEILEVOU
o utrowneio¢ Odikaioddxog va Exel TANPN €EKOva TOU KOOTOUG Kal TNng
atrdéddoong Tn¢ emévduong, Tpiv AdBel Tnv TeAIKN atrogaon. OAa 1a oToixeia
TTOU  TTapoucialovTal, QTroTEAOUV EeKTIWACEIS BACEl NG EMTTEIPIAG  TOU

BIKQIOTTAPOXOU Kal TNG MEXP! OTIMEPT TTOPEIAC TWV KATAOTNHATWY.

KaBe kardotnua pmopei va Aertoupyei pe 1 umrdAAnAo, Tépav  TOU
emxeipnuatia-I®IOKTATN Tou franchised karactAuarog. H TmpoRAeywn Twv
TTwAACEWY, aPopd ot €TNOI0 KUKAO gpyaciwv 180.000 gupw, evw TO

EVOIiKIO TOU KATAOTAHATOG utToAOYIfeTal TTEPITTOU OTQ 750 €upw TO Prva

E&etalovrag Ta Eécoda kal Ta EEoda evog karaoTruarog franchise (Mivakag 7)
KQl OUYKEKPIMEVA TIC TTWARCEIC Tov 1° xpdvo Aeimoupyiag Tou, ekTiudral oTi
autég avépxovtal oTic 180.000 eupw. O1 TTWANCEIC Katavéuovral oToug 12
MAVEG TOu XpOvou ME KATTOIEG OIQKUNAVOEIC TToU OQEiAovTal Kupiwg OTnv
eTTOXIKOTNTA AOYyW EOPTWV 1] EKTTTWOEWY. Kata YEao 6po 01 UNVIAIES TTWAACEIC
evOg KaTaaTpaTog Kupaivovral petagu 11.000 — 14.000 eupw, evw 1IBiaitepa
EVIOXUMEVOG O€ TTWANCEIG, eppavileTal o urvag AekéuBpIog, Adyw Twy £0pTWV
Twv  Xpiotouyévwwwyv  kal G  [MNpwroxpovidg.  YwnAdtepe TTWAROCEIG
TTPAyparoTToiouvTal ouviBwg kai To priiva Mdio, Adyw NG alhayng emoxric Kai

TTAPAAQRNG VEWV TTPOIOVTWY.

O1  uAveg lavoudpiog, deBpoudpiog, louAiog kai AUyouoTog eival HAVES
EKTITWOEWV KAl yI auTd oI TTWANCEIS Eival cuvBwe eAaPPWS augnuéves. (ol

uwnAOTEPES TTWANCEIS avTioTaBuifovTal atrd TIG XAUNAOTEPES TIHEC)

AgaipwvTtag oradiaka amo Tnv agia TwAnoewy, 10 OIA 10 otroio arrodideral,
TO KOOTOC TTWANBEVTWY, TO €VOIKIO, TIG QMOIBEG TTPOCWTTIKOU, TIC TTAPOXES
TpiTwy Kal didgopa £Eoda, kataArfyouue oto Aeitoupyiké MepiBwpio, 10

otroio avépxeTal epitrou ota 43.000 eupw £TNCIWG.
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ATTd Ta TTapatravw é§oda, o OIMA kal To K6oTO¢ TTWANBEVTWY EEapTWVTal aTrd
T0 UWo¢ Twv TTPayHatotroiNBeviwy TTWANCEWY, TO €EVOiKIo Eival otabBepd
€€0d0, o1 apoIBéc TTpoowWTTIKOU €ival €€oda oT1abepd o unviaia Baon kai
mpoocaugdvovtar HOVO Toug WAvee Tou  didetar dwpo [Mdoxa kai
XpioTouyévvwy Kal eTTidoua adeiag, evw o1 TTApOxEG TpiTwy TTEPIAapBAvouy
étoda oOmwe AEH, OTE, ©épuavon kA, T1a omoia kard Trepiodoug

TTapoucialouy HIKPEG SIGKUNAVOEIC.

ITIC EKTINACEIC TWV ETTOUEVWYV ETWY, EXEI UTTOAOYICOEi HECO ETIHO10 TTOOOOTO

avgnong mwAnoewyv, 8% xai HECOG ETO10G PUBNOS TANBWPIoHOU 4%.

Ooov agopd otnv amédoon Twv 15iwv KepaAaiwy, atrd Toug DEIKTEG TTOU
TTapouaiadovTtal oTov Trivaka 8, @aivetai 0Tl ETTITUyXAvovTal uwnAd TTocooTA
amédoong, Ta otoia ava Etog Baivouv aufavoueva. To idio augavopevn Baivel
Kal N kepdogopia TG emixeipnong, 1000 OTIC TTWAACEIC 000 KAl OTIG
ayopéc, evw 0 Xpovog emaveiompaing Twv ke@aAaiwv eival 11,5 prveg
amd 1N A€IToupyia TOU KATAOTAMATOG, TIOU ONuaivel o1l n  emévduon

atrooBéveral o AiyoTepo ato 12 urjveg.
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Nivakag 8: XPHMATOOIKONOMIKH ANAAYZH
ETOZ 1 ETOL 2 ETOL 3 ETOL 4

MOAHZEIZ 180.000 194.400 209.952 244888

rA 32.400 34.992 37.791 40.815 44.080
KOZTOZ NOAHOENTQON 80.025 88.128 93.341 100.808 108.873
ENOIKIO 9.000 9.360 9.734 9.094 9.127
AMOIBEZ MPOZQMNIKOY 12.600 13.104 13.628 14.173 14.740
MAPOXEZ TPITQN 2.400 2.496 2.596 2.700 2.808
AIA®OPA 780 811 844 877 912
AEITOYPIKO NEPIOQPIO 42,795 45.509 52.017 58.281 64.347
KOZITOZ EMNENAYZHZ 24.500

ENTRY FEE 6.000

ROYALTIES 1.601 1.763 1.867 2.016 2177
(2% ZTIZ ATOPEZ)

KEPAH NMPO ®OPQN 10.695 43.746 50.151 56.265 62.170
LYTKENTPQTIKO 10.695 54.441 104.591 160.856 223.026
ANOTEAEIMA

MOXOXTO ANOAOZHE IAIQN

KE®AAAIOQN
HETO ETr010 OTNV TTEVTAETIQ 182%
ava ETo¢ 44% 179% 205% 230% 254%
QOpEC ouVOAIKI¢ amddoang 7,31
i

OTIC OUVOAIKEG TTWAROEIG 6% 23% 24% 25% 25%
Ing kabapég TWAROEIG 7% 27% 29% 30% 31%
I1¢ ayopég 13% 50% 54% 56% 57%
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Zrparnyikog Ixediaopog yia Tnv Avdmruén Aiktuou Aiavoprig 2oulava loaakidou

E13. LYMMNEPAZMATA

To mapdv kepAAaio €xel WG AVTIKEIYEVO TN GTPATNYIKA AVATITUENG Tou DIKTUOU
diavoui¢ tTng ABI Accessories, pe TOoVv Beopd Tng OIKAIdXPNONG Kai
ouykekpigéva pe tn didvoign franchised karaoTnudTwy.

ISiaitepn onuacia didetal oTi¢ TPoUTToBEoEIg uTTodopunG (VAIKAG kal aUANG)
TTOU TIPETTEl va TTANPOUVTal yia TNV ETITUXNUEVN avdarrTugn Tou JIKTUOU.
Merafy autwv, Toviletal n onuacia TG Aeitoupyiag Tou  TTIAOTIKOU
KataoTAparog, n dnuioupyia evdg OAOKANPWHEVOU KAl TTANPWG TEKHNPIWHEVOU
makéTou franchise Tmou Ba amoteAéael kal To pAkeAo TTPooPopdg Tou dIKTUOU,
KaBwg kar n ouvragn evog cagoug, avaAutikou kal duvapikou eyxelpidiou

Asiroupyiag.

210 TrAQioio avdmTuéng Tou OIKTUOU, OKIaypaPrOnKe To TTPOQPIA Tou 1BaviKou
Oikaiodoxou, kabwg kar o1 diadikacie¢ TTou TPETEI va akoAouBouvral oTo
oradlo Tng TPOoCEAKUONG, TNG EMAOYAG KAl TRG Eviagng Twv VEwvV
OIkalo0éxwv. XapaktnpioTIKA yvwpioyata TG TTPOCWITIKOTATAG  TTOU
KpivovTal amapaitnta, €ivair : nyeTikég IKavOTNTEG O Ouvduaousé pe Tvelua

ouvepyaoiag, opadikoTnTa, ETTAYYEAHATIONOG, CUVETTEIQ, UTTEUBUVOTNTA.

MNa tv emtuxnuévn Aeiroupyia evog KATaoThparog, t€Bnkav Tpodiaypapeég
XwpoBETnong Tou 1Bavikou karacTthparog TG ABIT Accessories, 01 OTToiEg
TEPINAUBAVOUV KEVTPIKO ONUEI0 TTWANCNG OTO EUTTOPIKG KEVTPO TNG TTOANG,
epBadév xwpou mepitrou 40 Ty e TAATOG PiTpivag TouAdyiotov 3 pETpa,
AeiToupyikd kai aveto TePIBAAAOV TTou aKOAOUBEi TO apXITEKTOVIKO OX£DI0 TTOU

£6e0¢€ n eTaipia.

MNa tnv emAoyd Twv TOAewv TTou Ba @IAofeviioouv Ta KATAOTAPATA TOU
dIKTUOU, TEBNKavV dnuoypa@ikd Kal OIKOVOUIKA KPITHPIa, TTOU agopolv OToV
mANBuopod, aoto kard ke@ahp AEN, otnv Omapén eKTaIdEUTIKWY 1IBPUPATWY
avwratng PBaduidag, o€ Kivouuevo ToupioTikG TTANBUGHO kai oTtnv Umapén
dlapoppwpévng ayopds HE WPIMO KatavaAwTikd kowvd. Amd oTaTioTiKi
ETMECEPYAOiIa TWV OXETIKWV OTOIXEIWV, TTPOTABNKE va avamtuxBouv Kkartd

TpoTepaidTATa, ol TOAeI : ABriva, Oeocoalovikn, MNdrpa, HpdkAeio, BoAog,
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lwavviva, KaBdAa, Aapia, AAe§avdpoutroAn, Képkupa, Kapditoa, Xavid,

XaAkida, Kartepivn, Z€ppeg kal Apapa.

H ekéva evéc karaotiuatog (store image) éxel diamioTwdei 611 emdpd
onuavTikd otnv améeaocn ayopds Twv KATavaAWTWV Kal yia 10 Adyo auTto,
dideTal éupacn atnv dnuioupyia aruéaEaipag, XPNOIHOTTOVTAG TNV OTTTIKN
(pwmop6c), akouaTikr (HOUCIKR) kKal oo@pavTik (oour) diaoTtaon.

Tautéxpova, 1o visual merchandising o€ cuvbuacpd pe TNV KAardAAnAn
guoKeuaoia, HTopoUV va E€vIOXUOOUV TNV ETAIPIK TAUTOTNTA KAl TNV
avayvwpigigétnTa Tou Tpoidvrog. Na T10 Adyo autd, amarreital  pia
ohokAnpwpévn  OouAeid  Tou  cuvdudfovrag  OToIXEi@  yPAPIOTIKAG,
OIaKOOUNTIKAG KAl ETAIPIKAG OTPaTnyIKi¢ (TTEAQTOKEVTPIKAG), Ba dnuioupynoel
Mia atroteAeoparikr ap@idpopn diodo ETTIKOIVWVIAG HE TOV TTEAATN.

To makéro franchising cival o ¢dkeAog Tpoo@opdg Tou SIKTUOU KAl ATTaITEITAl
va eival To Ouvatdv eAkuaoTikdg, TtrapExovrag TARPn eikéva OAwv Twv
oToIXEiwv TTOoU evliaépouv Tov utroyn@io dikaioddxo, HE Tnv avdioyn
TEKuNpiwaon. EBIkR avagopd petau dAAwv, YivETal GTOUG OIKOVOUIKOUG 6poug
ouvepyaoiag. To dikaiwpa e106dou TrpoTeiveTal va kabopioTei ota 6.000 eupw,
pHe Ouvartotnta  diampayudreuong  avaAdywg TG  TotmoBeciag  ToUu
karaotiparog. Ta diapkr Sikawvpara TTPoTeiveral va utroAoyifovral €TTi Twv

kaBapwv ayopwv, o€ diunviaia Bacrn, Ye mocoaTto 2%.

MNa ™ Biwoiun avamruén tou dikTuou o€ BaBog xpdvou, eival amrapairnTo va
onuioupynBei  Tunpa YwootApiEng Aikaiodoxwv (franchise  support
department), woTte va mapéxerar otoug dikaioddxoug TTARPNG utrooTnpIEn O€
@épara Tng Kabnuepiviig Acitoupyiag Tou karaoTtriparog, marketing, dioiknong
avBpwtrivwv  Topwv,  €uTTNPETNONG  TTEAQTWY,  XPNHATOOIKOVOMIKNAG
diaxeipiong k.A.mm. Kpioiyo péyeBog Tou BIKTUOU Yyia TRV Onuioupyia ToU
THAHATOG UTTOOTAPIENG, €ivalr n Aemoupyia Tpiwv £wg Tévre franchised

KATaoTNUATWV.

Eivan onupavriké n umootipi§n Ttwv Jdikaiodéxwv va agopd amd T0
TTpoKaTapkTIKG OTAdIO €lo0aywyrig Toug oto dikTuo (pre-entry support), otn
ouvéxela oto otdadlo eicaywyng Toug (entry support) Tou agopd yia
Tapdadelypa otnv  emifAewn, uAotroinon KAtaokeung Kai otV AapXIKA

ekmaideuon kai TéAog oe diadikacieg auvexous utrooThpIEng (on going

Executive MBA, A’ eEGunvo, MavemoTtriuio Makedoviag, lav. 2002 191



Irparnyikog Txediacpog yia tnv Avdamrugn Aiktoou Aiavoprig Youlava loaaxidou

support), TTou agopd oec OAa Ta Béuara TG kABNUEPIVIG AtiToupyiag Tou

KATacTANATOG.

Emeidi n ouyxpovn emMIXEIpNUATIKA TTPAYHATIKOTATA, TNV TTAYKOOHIOTTOINMEVN
oikovopia, pagiletrar ato TpimTuxo Taxutnra — Opydvwon - Kaivoroyia, pE
KUpIo dfova tnv TTEAATOKEVTPIKN TTPOCEYYION, TIPOTEIVETAI N TTIOTOTTOINCN
kard to véo pétutro EAOT EN 1SO 9001:2000. Mpékeiral ouciacTikd yia Eva
olotnua opBri¢ BIOIKNTIKIAG TTPAKTIKAG, TO 0TToio dnMIoUPYEi TIG TTPOUTTOBECEIG
QAUTOEAEYXOU TNG ETTIXEIPNONG, WOTE va atro@edyovTal Kal va poAapfavovral

Ta oQAApara katd Tnv Tapaywyn f TNV EYTTOPIa TWV TTPOIGVTWV.

YmootnpIkTiIKd oToug Bacikolg okomoug Ttou mpotutou EAOT EN ISO
9001:2000, ptropei va Asitoupynoel n emMIAOYA KAl EQAPHPOYT TwV KATAAANAwWvV
TTANPOPOPIKWY CUCTNHATWY, Ta OTToia APEVOS Ba KAAUWOUV TIG TPEXOUCES
avaykeg Tou dIKTUOU KAl APeTEPOU Ba gival o€ B€on va KaAAUWouv ETTAPKWG TIG

MEAAOVTIKEG avaTTTUEIaKEG ATTAITHOEIG TG ETTIXEIPNONG.

210 TAQicio auté Tpoteivovral SUo WOVTEAQ TTANPOPOPIAKWY CUCTNHATWYV
(avdhoya pe 1O emimedo avamrtuéng Tou OIKTUOU KataoTNUATWV TNG
ETIXEIPNONG) TTOU KAAUTTTOUV TOUAQYXIGTOV TIG BACIKEG AVAYKES EVNUEPWONG,
TTapakoAoudnong Twv TwARcewv (avd mpoidv, TpounBeuTr Kal KATdoTnua),
TO ETITTESO AVTATTOKPIONG TWV TTPOUNBEUTWYV avd TTpoidv, TNV OAoKANPwWHEVN
Olaxeipion Twv TapayyeAiwv kai v opydvwon kai TapakoAoudnon Twv

HETAQOPWV Kal HIavoPwV.

O pbéhog Tou BiadikTiou gtV TTapolca @dAcn avdamTu§ng Tou EmIXEiPnang,
TTPOTEIVETAI VA TTEPIOPIOTEI OTNV TTPOROAR TNG ETAIPIag YIa TNV £§EUPEOT VEWV
utroyn@iwv OiIkalodéxwv Kal aTnv evOOETTIXEIPNCIAKN ETTIKOIVWVIA HE TOUG
OIKa1086x0ug. To NAEKTPOVIKS EUTTOPIO TTPOTEIVETAI VA W CUHTTEPIANPOEI OTIg

oTparnyikég diavoung Tou dIKTUOoU.

Ma tn diatripnon Tng opoloyéveiag o€ 6Aa Ta karasTipara Tou diktlou, n ABIM
Accessories, eTIBAAAETAI va eQapPOOEl HNXAVIOHOUG EAEYXOU KAl ETTOTTTEIQC.
Kpiveral okémmipgo va ouotaBouv 500 opadeg eAéyxou pe DIQPOPETIKO OKOTTO
omapéng. H mpwtn Ba eivar «emionun» opdda emBewpnTwyv Tou 6Ba
TTPAYPATOTIOIEI TAKTIKEG ETTICKEWEIS GTA KATAOTANATA (TTPOKABOPIGUEVES Kal

EKTAKTEG) KAl Ba eAfyxel TNV mMOTH £Qappoy OAWV TWV TTAPAPETPWY TOU
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cuotiyarog franchising (eg@avion KAracTAPATtog KAl TTPOCWITIKOU,

KadapIidTnNTa XWEOoU, aryécealpa KaracTHUaTog, Tpnon AoyIoTIKWY K.Q.)

H Oeutepn opdda eAéyxou Oa eivar «puoTikii» (mystery shopping) kai 8a
amroteAeital amd edIkA ekTTaiIdeUpévoug epeuvnTés (mystery shoppers), ol
o1oiol Ba €MICKEMTOVTAlI TA KATACTAUATA WG TEAATEG KaI Ba eAEyxouv TOov
TPOTTO  €€uTTNPEETNONG TwV  TEAATWV, TUuXOV TWANCH QAVTAYWVICTIKWY

TPOIGVTWV atrd Tov ARTTTN, TINEG K.

Z1n ouvoAikr) BeTikr €Ikdva Tou BikTUou Ba cupuBdAAel kal n TTPOTACN €VOG
e€eidikeupévou eviaiou ac@alioTiipiou oupBoAaiou, TTOu Ba KATOXUPWVEI
apoifaia dikaiodoxo kai dIKaloTTApoxo GToug Bacikoug KIvOUVouG.

H opioBétnon ¢ ouvuBaong franchising kpiverar okémyo va diEmerar amd
Toug Kavoveg Tou Kwdika Aeovroloyiag yia 1o franchising, mmou Béomioe 10
1999 o zuvdeopog franchise EAAGDGG kal @QuUOIKA QTTd TO VEO KAVOVIOUO TNg
E.E 2790/1999, o omoiog onuarodotei TN oUyKAIon Tou KOIVOTIKOU HE TO

Apepikaviko Aikaio Tou EAeUBepou Avtaywviopou.

Emeidri ouvnBw¢ 10 TTPOoCUMPBATIKO OTADIO JIAPKEI APKETA WEYAAO XPOVIKO
diaotnua, Kpivetar okémyo va cuvdmreral yerau tng ABIT Accessories kai
Tou utroyr@iou dikaiodoxou, éva TTPosUPPWVo To oTToio Ba TTeplAaupBdvel Ta
KUpla onueia TnG cupgwviag. Kard autdév tov 1pommo o dikaiodoxog Ba
dilao@alilel Ta 60a TTPOPOPIKA CUPPWVNONKav e Tov BIKAIOTTAPOXO, EVW O
dikaiotrdpoxog Ba diaog@aAilel Tnv e€xepUBeEId TOU OCUVOMIANTA TOU yia TA
EMIXEIPNUATIKA ATTOPPNTA TTOU TOU EPTTIOTEUONKE. TO TPOOUUPWVO ATTOKTA
Idiaitepn onuacia kai agia otnv TEPITTTWON TTOU yia otrolovdnioTe Adyo, O€
ouvagBei n ouupBaon franchising.

H mapouoa dnrAwparikn epyaocia, OAOKANPWVETAlI UE TNV OIKOVOHOTEXVIKNA
HEAETN dnpioupyiag kai Asitoupyiag TnG HOvadag kai Tn XPnHATOOIKOVOMIKN
avdAuon.

ZUYKEKPIMEVA, ETTICNUAIVETAI OTI 0 XpOVOG OAOKARPWONG TNG CUPPWVIag Kai
dIdvoIEng Tou KATAOTAMATOG, Eival TEPiITTOU BUO (2) Wrveg, amd TV €yKpIoN
NG ETTAYYEANATIKAG OTEYNG, EVW TO OUVOAIKO KOOTOG TNG apxIkiAg eTévOuang
yia éva kardotnua 40 1.4, avépyeral evdeikTikd ora 40.700 eupw. 1O

Tapamavw KOoTOG EXEl CUUTTEPIANPOEI EKTOG TOU KOOTOUG KATAOKEUNRG, TO
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Oikaiwpa €106dovu (6.000 eupw) kai Ta apyikd gutmropevpara (agiag 10.200

EUPW).

ZUPJQWVa KE TN XPNHATOIKOVOUIKT avdaAuon TOu TTpwTou £TOUG, TO KATAOTHUA
TTPAYHATOTTOIET HEOO ETAGIO KUKAO €pyaciwv TNG Taéng Twv 180.000 gupw, Kai
Aeitoupyei pe évav umdAAnAo mépav Tou dikaiodoéxou emixeipnuaria. Ol
Hnviaieg TTwAnoeig kupaivovral peraéu 11.000-14.000 eupw avdaloya pe tnv
EMOXIKOTATA KAl TIG TTEPIGOOUG EKTITWOEWYV, EVW TO €010 AciToupyikd
MepBwpio utroAoyiletal ota 43.000 eupw. MNa TIG EKTIMACEIS TWV ETTOUEVWV
ETWV, €xel uttoAoyioBei péoo etAolo TTooooTd auénong TTwAnoewv 8% kai
HEOOG €TRHOI0¢ pUBUOS TTANBWPIoHOU 4%.

Me Bdon tnv avdAuon Seiktwv yia tnv amédoon Twv 1diwv KePpaiaiwv,
TTPOKUTTTEI OTI N KEPOOPOPIA TNG ETTIXEIPNOEIS (OTIC TTWARCEIS KAI OTIG Ayop£QS)
givar au€avépevn kai 6m n emévduon amooPBéverar oe Aiydtepo amé éva (1)
£10G.

Zuvoyilovrag, TPoKUTITEl 6T N €mévOUON Eival OIKOVOUIKA CUH@EPOUCA YIa

Tov utrown@io diIkaioddxo TTou emBuUpEi va evraxBei o€ éva avamTuooOuevo
OiKkTUO OTOV XWPO TNG EPTTOPIAG Twv afeooudp pédag.
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IT. NAPAPTHMA

2T1. EpwtnpartoAdyio

EPQTHMATOAOIIO 'YNENTEY=HZ ME ENIXEIPHEH
Emyxeipnon : .......cooiiii i AVTIKEIMEVO
Yeutuvn —0G ...oooiiiieieee e MBIOTATA L L HEPOMNVIGQE...

ANATMTY=H AIKTYOY

1. Néoa karactAuara diaBérel To dikTUO 0Ag OANEPQ;
o ETQPIKA.........ccooii
o Franchising...............coooiiin i,
o ShopinsShop.......cooviiiiiiiiiie e
o AN PEBODO ANIQVIKAG. .. ... cevie e

3. Nére Eekivijoare tnv avamTugn Tou dikTiou péow franchising;
4. Tixpovikr Tepiodo¢ YECOAARBNOE yia va Tacarte oTn onUEPIV oag avdamtuén;

Moo eival 1o xpovodidypappa Kai Tolog 0 OTOX0G TToU EXETE OECE! yia TNV
avarrugn rou dikTuou AIaviKAG ;

AEITOYPIIKA XTOIXEIA

6. MNMoia eivan n XpPovikr TEPIOGOC TTOU aTaITEiITal yia TNV _OAOKARPWGON NG
eméviuaong kair Tn AciToupyia Tou KATACGTAWATOG, ATTG TV UTTOYPA®Pr TNG
ouppaong ;

7. Tloiog €xel TRV €UBUVN KAl TNV UAOTIOINGON TOU «OTNCIUATOC» (TOTToBéTnoNn
TpoiovIwy, Birpiva, cuvoAiké merchandising k.a.) Tou VEOu KQTAOTAPATOS TOU
dikTUou ;

8. Ymdpxe! n duvarétnta rapdadoong Tou KataoTAUATOS «UE TO KAEISi OTO XEPIN;

9. Napéxere eyxelpidlo Aeitoupyiag Twv kAraoTnuAtwyv;, Av val  ToIEg
TANpoQopieg  Tepidaupdvel;  (TpéTTOg  opydvwong  kal  Aeiroupyiag,
Hnxavopydvwaor, d10iknon TTPOOWTTIKOU TTOIOTIKEG TTPOdIAYPAPES TTPOIOVTWY
K.Q.)

10. Eivar arrapaitntn n mpoowtikr} arracxéAnon tou dikaioddxou;

11."Exete opyavwuévo tuAua umootipiEng twv Oikaioddxwyv; Ti utrnpecieg
meplAapBdver; (Aoury —dropa TTou amacyoAouviai —Umapfn ouoTAPATog
emKoIvwviag tng etaipiag padi toug) Kpivere 6T eival amroteAeoparikéd; Moia
gival Ta ouvnBéoTtepa TpoPAfaTa TTOU AQvTINETWITI(ETE OTn Cuvepyacia oag;
Nwg Ta Eemepvdre;

12.Ti urootrpiEn Trapéxete otov dikaloddxo grto Eekivnua Tng mIXEIpNONG TOU
(véo kardornua) ;

13. Exete mpdypauua apxikig ekmraideuong Twv véwv JIKAIOTTAPOXWY Kal TwV

oTeAexwv Toug; Méoo ouxvd eravaAauPAveTe, Xe TTOIEG BeparikéG evoTNTES
Oivete éugpaon;
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14. Opyavwvete mepIodikéC ouvaviAoel Pe Toug Oikaloddyoug Trépav Twv
exmaideutikwy; Molog eival o okotég Toug; Moia eival Ta o ocuvnBiopéva
Tapdmova Twv dikaiodéxwv oTig cuvavTioelg autég; Eoeig Ta ouppepileoTe;

15. Exete media plan yia tnv TpoBAewn TNG SIA@rUIONg KAl TWV TTPOoWONTIKWY
EVEPYEIWV TNG ETaIpiag, ae TOTIKG Kai TTaveAAadIKo eTTiTTEDO;

16. ExeTte ouoTnUa pnxavopydvwang; MNoleg TANpopopieg cag TTapExE,

17.Kard mv umoypaer TnG ouppfacng Pe Tov dikalotrdpoxo, TTPOoBALTTETal
didoTnua dokIuaoTIKAG TTEPIGdOU ouvepyaaoiag;

18. Xopnyeite QmOKAEIOTIKOTATA YEWYPAPIKAG TTEPIOXAG;
19. Xopnyeite dixaiwpara avdamTugng euputepnG TTEPIOXN ;

20.Zntarte amokAeIoTIKOTATA OTAV TTPOUABEIA TWV TTPOIOVTWY |
OPFANQZXH AIKTYOY

21.Exere Onuioupyrioel TAOTIKO KkATdoTNUA OTO OTOI0 va OOKINAZETE
otroiadnTrote aAAayr] KAveTe, (TTPOouBeIag — ammoBrikKeuong EPTTOPEUNATWY,
TiHoAdynong, dIa@ruIong, OTNGCIPATog, OpyAvwong KartaoThparog fi dAAn)
TIPIV TV TTPOWORCETE OTA KATACTANATA TOU SIKTUOU;

22. Av vai, katd moéco Ta amoTeAéopara TTou CUVAYETE amd Tn AEiToupyia Tou
TAOTIKOU KataoTtAuarog, cugpadifouv Pe TNV €Qapuoyr Twv SOKINWV OTO
OikTUO;

23.MNoiog gival 0 HECOG XpOvog Trapddoong Twv ERTTOPEUNATWY OTa
KATaoThuarQ,

24. H atrooToAr TWV EPTTOPEUNATWY YiveTal KATdTIV EVTOARG Tou BIKaI0doXou h
auvtépara, MOAIC peiwBei TO AMOBENa  TWV  EPTTOPEUPATWY, TTOU

TTapakoAouBEiTe JEOW TOU CUCTAMATOG MNXAvVOPYAvwong TnG €@odIacTIKrg
aAucidag;

ANAZHTHZH - EMIAOIH — EAEIrXOZ AIKAIOAOXQN

25. ExeTe dnpioupyroel @akeAo TTPoo@opdg yia Tov Sikaiodoxo (franchisee) ;

26. i mAnpogopiec TTePIAGUBAVEI O @QAKEAOG ; (TT.X. TTPOPIA uTTOWRPIOU
ouvepydrn, amraitiioeig eTEvduong K.a.)

27.Moia péBodo akoAouBeite yia tTnv avalitnon Twv katdAAnAwv dikaiodoxwv;
(karaxwproeigc oe eQnuepideg, efeidikeupéva TepIodIKA kal a@iEpwHarQ,
ouppeToXr o€ KAadIkég ekBETeIg, diadikTuo, deATIa TUTTOU, AUECT TTPOCEYYION
utToyneiou K.a.)

28.2e Tmoia pEBODO kal kpithpia afioAdynonc Baoilete TNV emAoyl TWwv
utToOWnNQ@iwv SIKaiodoxwv;

29.Ti péAo Tmailer yia TNV €taipia cag¢ n emAoyn Tn¢ Tomobegiag Tou
KaraoTthparog, e Troia Kpitfpia divete Baputnta; (KUKAo@opIakn kardaoraon,
Kivnon Tredwv, EKTIUNCN EPTTOPIKOTNTAG ONUEIOU)

30. Exete pnxaviopoUg ETTOTITEIAG TNG CWOTAG AEITOUPYiag Twv KATaoTnUATWvV
(mystery shopping) 600 oOuxva TOUG TTPAYUATOTTOIEITE, XPNOCIPOTTOIEITE
e€wTepIkoUg ouvepydreg; Moio eival To amotéAeopa; MNwg To agiotroieite

31. MNMoia redia eAEYXETE;

o Birpiva

o  Tiuég

o Visual merchandising

o  Apxitektoviki oxediaon
o Epgdvion TpocwirikoU
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o
o
o
o
o
o
o
o
n

32.

'VWOEIG TTPOCWTTIKOU

levikr eikdva karacTiuarog

TpoTtroG eEUTTNPETNONG TTEAQTWV

TnAe@wvVIKA eEUTTNPETNON

After sales service

Atpéooaipa karaoTApaTog (MOUCIKN, BepHokpacia, ooun K.a.)
Etmitredo kabapiéTnTag xwpwv

ANNO..........

ola TOMTIKI] aKOAOUBEITE WE TOUG BIKAIOTTAPOXOUG, OE TTEPITTTWON [N

oUUUOPEWONC TOUC UE TIC amaiTAgEIC Kal Tou¢ Hpouc Tn¢ cuuBaonc:
OIKONOMIKA XITOIXEIA

33. Zra karacotmjuara franchising, 1olo €ival To QmaAITOUKEVO apXIkdé KepAAaio
emévduong ;

34. Xra karactiuara franchising:

o

(@]

Eiomrpdarrere dikaiwpara eigdédou (entry fees) ;

Eiomrpdrrete diapkf dikaiwpara (royalties) ; YwoAoyifovial eTi Twv
TTWARCEWV 1} ETTI TWV AYOPWV ;

Eiomrpdrrete diagnuioTikr) cuppetoxr (marketing fees) ; Av vai, auté
10 SIKaiWHa OPIfETE WG TTOCOOTO ETTI TWV TTWARCEWYV, | WG ATTOAUTOG
api9uég;

35. MMoia migoAovyiak TOMITIK) akoAouBeite TTpO¢ TaA KATACTAMATA TNG
franchising;

(@]

o

(@]

(@]

(@]

E@appdderte pia oTAvTapT EKTITWON ETTI TG EKACTOTE TIPS AIaVIKAG;
TiyoAoyeite e§apxnc o€ TIu XovOpIKAG;

AAAn TOANITIKY (avagépare)

OpiCete avwtepn kail kAtwTePN TR AiavikA¢ TTWANonS i éva amd 1a
duo;

2e MePIOOOUG EKTTTWOEWV OPIJETE KOIVA TTOCOOTA EKTTTWOEWV;

SHOP IN SHOP

36. Ta karaoctiuara shop in shop, Bpiokovral o€ TToAukaracTiuara f eYTTOPIKG
KEVTPQ,

37. Moia kpiThpIa eKTinGAv yia TNV €TTIAOYA 0Ag;
38. lNoIeg 0IKOVOUIKEG UTTOXPEWCEIG ATTOpPEOUV atrd auTh TN cuvepyaaoia;

(@]

(@]

(e}

ATTodideTe dikaiwpara eicdédou (entry fees);
ATtrodidete diapkn dikaiwpara (royalties);
ATtrodidere diapnpioTik cuppeToxr (marketing fees);

39. Nola eivai n popen TnG CUKURACNG TTOU UTTOYPAPETE;

40. To kardotnua TnG €Taipiag oag, diarnpei TV autoTéAela Tou 600V agopd
atnv TpounBeia, TIHOAGYNGoN KaI S1IABECN TWV TTPOIOVTWY;

41.To mpoowTikdé TTOU amracxoAcital oto kardotnua, uicBodoreital amd TNV
eTaipia oag f ad 1o TroAukaraoTnua,;
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