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Auddepauky epyacia: Avaniuén MeBobowv AioAdynong tne Executive MBA, A" E§aunvo
EAxvotrormag wv KAdbwv tng Owovoutknc Apaotnpidtnag
Kat ¢ Avtayoviotkorniag v Hpoidviwv pag Enxeipnong

EYXAPIZTIEZ

Méoa améd Ti¢ YPaPUEG AuTEG, Ba NBeAa va eKQPACW TIG EUXAPIOTIES
HOU KaI TNV EUYVWHOOUVN HOU TTPOG Tov eTIRAETTOVIA KABNYNTH QUTAG TNG
ArrAwpaTikng epyaciag, Emik. kaBnynt tou MNavemotnuiou Makedoviag Ap.
ANUATPIO ZOUUTTEVIWTN, O OTTOI0G HE aAnBIVO evlia@Epov Kal Karavonon
emiBAewe Kal UTTOOTAPIEE TNV TTPOCTIABEIG PHoU KaTd Ta dUOo TeAeuTaia €T, OTN
OIAPKEIQ TWV OTTOIWYV EKTTOVHONKE ETOUTN ) EpYAOCia.

Emiong, 6a nfABeha va ek@pdow TIG EUXAPIOTIEG MOU TIPOG TO
Mavemotiuio Makedoviag, 1600 yia Tn QuvardétnTa TToU Hou €BwoE va
XPNOIMOTIOIW TOUG OHOPPOUG XWEOUG Tou Kal Tnv TTAoucia kal TTARpwE
opyavwuévn BIBAIOBAKN Tou, KABwWG Kai yia TN duvaTtoTnTAa VA CUMKHETACTXW OE
éva 1600 amaITATIKO KAl QVTAYWVIOTIKO HETATITUXIAKO TTPOYpauua uwnAwv
Tpodiaypagwy, 6TTwg autd Tou «Executive MBA».

EmimAgov, Ba NBeAa va euxapioTAowW Bepud Toug yoveig pou Kooud kai
EAévn, Tov adeppd pou dwTn KABWG Kal Ta TEBEPIKA Pou XproTto kai Mapia
1600 yia TRV ouvaicOnuaTtikry Toug utrooTipiEn 600 KAl yia TRV EPTTPAKTN
BonBeid Toug 6A0 autd TO BiIACTNUA, £TOI OTTWG O KABEVAG EEXWPIOTA WHE TO
OIKG Tou TPOTTO, aAAG kal 6Aol padi ouvolikd, TTPOCEPEPAV OTNV OIKOYEVEIQ
HMOU Kal O€ HEVA TTPOCWTTIKA.

TéAog, Ba nBeAa va ekppAcw TIG O BEPUES EUXAPIOTIEG HOU KABWGS Kai
TNV EIAIKPIVI] JOU aydTrn TTPog TN ouluyd pou AwpoBéa KetikoyAou, n otroia
amo TNV TPWTN OTIYUA ME TNV Aydmn Tng xai Tov evBOUCIOOHO TNG UE
evBdppuve oTnv aTéPACT] JOoU va EEKIVAOW TO PeETATITUXIaKS auTd TTpoypauua
KQl JOU CUPTTapaoTAONKE apEpIoTa KaB' OAn Tn dIAPKEIa TOU TTPOYPAUUATOG
autou, TO OTTOIO OUVETTECE MAAIOTA ME MIa TTOAU amautnTikf Kal OUOKOAN
TTEPiOdO, amd TTAEUPAG OIKOYEVEIAKWY UTTOXPEWOEWYV, Kal yia Toug duo pag,
Adyw TNG eyKupoouvn TNG KAl TNG €Aeudng OTOV KOOHO Twv OI0UPWY TTaIdiwyv

pag, Kooud kai Mapiag-EAévng.
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AwuAopauxn epyagia: Avantuén MeBobowv AfioAdynong tng Executive MBA, A’ E§aunvo
EArxvouxémntag twv KAabwv ¢ Owovopuxric Apaotnpotniag
Kat m¢ Aviayouvioukomniag tov [Ipoidviov pag Emxeipnong

1. EIZArQrH

21N onuepivll €TToxr}, OTTOU Ol OIKOVOUIEG TwV OlIaPOpWY XWpwvV
EYKATAAEITTOUV TQ OTEVA OPIA TWV CUVOPWY TOUG, PAVEPWVETAI OAOEVA KAl TTIO
¢kdnAa n €vrovn aAANAEEAPTNON QUTWYV TWV ETTIHEPOUG OIKOVOUIWY HECT OTOV
TTAYKOOHIO OIKOVOUIKO 10TO.

O1 emxeIpACEIG EVTEIVOUV TIG DPacTNPIOTNTEG TOUG OTNV ECEUPED VEWV
ayopwv HE TTApAdAAnAn dielpuvon TOU TTPOIOVTIKOU TOUG XAPTOPUAQKIOU.
MapdAAnAa, eykataAeitrovral Taxutara ol TTaAIEG HEBODOI TWV ETTIXEIPNUATIWY,
yla avdmTuén Twv  ETTIXEIPNHATIKWY OPaCTNPIOTATWY TOUG, Ol OTTOIEG
Bagifovrav kard kupio Adyo otn diaicbnor Toug. Ao TRV AAAN, oAoéva kai
TTEPICOOTEPEG ETTIXEIPACEIG EUTTAEKOVTAI OUCTNUATIKA COE €va OTPATNYIKG
oXxedlaou6, O OToI0g OPWG MTTOpEl va ToIKIAEl onuavTikd o€ Babuod
TTOAUTTAOKOTNTAG.

I1n BAaon Tou GPwWG, O OTPATNYIKOG OXEOIOONOG atroTeAEiTal Ao Ta
e&ng amAa ortadia : avdAuon TG uTTApXouodg Kal TNG AVOPEVOUEVNG
HEANOVTIKAG KATAOTAONG TRG ETTIXEIPNONG, TTPOOOIOPICPOS TNG KATEULBUVONG
QvAaTTuénG TnNG €TAIPEIAg Kal avaTrTugn Twv HECWV EKEIVWY TTOU Ba TN GEPOUV
M0 KOVTA OTNV ETTITEUEN TNG ATTOCTOANG TNG.

Z1nv TpaypaTikoTnTa BERaIa, auTn gival pia TToAuTTAokn diadikaaia TTou
QTTAITEl CUGTNUATIKA TTPOCEYYION YIA TOV TTPOCdIOPICHO Kal TRV avAaAuon Twy
EEWTEPIKWV TTAPAYOVTWYV TTOU ETTNPEACOUV TNV ETTIXEIPNHATIKT dpacTnpidTnTa,
KaBWg Kal TO TTAVTIPEHA QUTWV TWV TTAPAYOVTWV HE TIG IKAVOTNTEG Kal TIC
0e€10TNTEC TNG €TIXEiPNONG. Aev €ival Aiyol GAAWOTE 01 ETTIXEIPNUATIEC O OTTOIO!
avTIAauBavovTal Aueca Ta OQEAN TTOU TTPOCDIDEI OTNV ETAIPEIA TOUG UIa TETOIA
o€ BAaBog avaAuon Twv IKavoTHTWV Kal OEEIOTATWY TNG ETTIXEIPNOAG TOUG.

duoika, ol managers Tou €ePTTAéKOvTal O auTég TIG Odiadikacieg
o@eilouv va avatrTugouv OAeG eKEIVEG TIG KATAAANAEG TEXVIKEG TTOU Ba TOUg
OIEUKOAUVOUV GTO va avakaAUWouVv OAEG TIG KPUPEG, EVOEXONEVWG, IKAVOTNTES
TWV ETMIXEIPNUATIKWY povadwv Trou diaxelpiovral. ‘Etol, Ba mpémer va
EEKIVOOUV TTapaTnpWVTIag ETIICTANEVWG TIG AYOPEG OTIC OTTOIEC EUTTAEKOVTAI,
KaBwg Kkal Ta TTPoidvTa Ta OTToia TTPOWBOUV OTIGC AYOPEC QUTEG. Oa TTPETTE

gmiong va agloAoyrijoouv kal va kpivouv 10 BaBud onuavtikdTNTag 1600 TWV
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AtmAopauxs epyacia: Avaniuén Me6obwv A§toAoynong tng Executive MBA, A" E§aunvo
EArvouromniag wov KAdbwv tng Owcovoptkng Apaotnpotniag
Kat ¢ Avtayeouvioukomniag v Ilpoioviwv wuag Emxeipnong

AyopwV aQuTwv 600 Kal TwV TTPOIGVTWY TOUG O OXECN TTAVTA PE TO HEAAOV TNG
ETIXEIPNONG. 2T CUVEXEIQ Ba TTPETTEI va aTTokaAuypouv OAa Ta ETTIXEIPNHUATIKA
uttoouoTripata, padi ue 6Aeg TIG IKavoTNTEG, TIG DIadIKACIEG KAl TIG TEXVOAOYIES
TTOU Ta ouvodelouv, yiad va TTPOCdWOOUV OTNV ETTIXEIPNON TO OUVEXEG,
emavaAapBavouevo Kal Jovadikd avtaywvicTIKG TTAEOVEKTNUA TTou XPEIGdeTal
va €xel yia 1n diapopoTroincr TNG amo TIG avTaywVvioTPIEG ETAIPEIEG.

Mpwtapxikds BERaia oTOXOG TNG 6TTOIAG CTPATNYIKAG avaAuong ivai n
BeATioTOTrOINON TWV BUVATOTATWY TTOU €XEI N KABE emmixeipnon éx1 povo yia va
TPOQUAAGEEI Ta onuepiva TG KEPON aAAA Kal yia va €eTavatotToBeTnOei
EMIXEIPNUATIKA OTO MEAAOV, KATAKTWVTAG (] diATnPWVTag) €TC1 Ta TTPWTEIA
oTov kKAddo TnG.

Z1a TAgioid autd, dpylcav va avamrtuocoovral amd Ta péoa Tng
oekaetiag Tou 1960 kal katd Tn didpkeia NG dekaetiag Tou 1970 didgopeg
TEXVIKEG TTOU OUCIACTIKO OTOXO €ixav va pondbrijoouv Ta OTeEAEXN TwvV
EMXEIPACEWV va avtamokpiBouv OTIG TTPOKARCEIS TNG €KACTOTE dioiknong,
aMd kal 10 guvtovIONO TTOAAWY dlagopoTroiNuévwy Povadwv ot éva
ouveXws NETaBAAAOUEVO ETTIXEIPNOIAKO TOTTIO.

Itnv Tmapouca SiatpIfry Ba avagepBoupe Biefodika oOTnVv TropEia
QVATITUENG QUTWV TWV TEXVIKWV KaBwg Kal aTn cupBoAr Toug kal otn BoriBeia
TToU £dwaav oTa OTEAEXN TwV ETTIXEIPACEWV YIAQ TNV AVATITUEN OTPATNYIKWY
Opdcewv Oe OAOUG TOUG TOWEIGC TNG OIKOVOUIKAG dpacTtnpidtnTag Twv
ETTIXEIPNOEWV TTOU AVIKOUV.

21N Oouvéxela Ba TTPooTTaBr)COUNE va €E10AyAyOulE VEeg HEBOGDOUG
agloAoynong NG EAKUCTIKOTATAG TwV KAAOWV TNG OIKOVOUIKAG OpacTnpidéTnTAg
KAl TNG avTayWVICTIKOTNTAG TWV TTPOIOVTWV piIag emixeipnong. Me autév tov
1pé1TO TTALOV, Ba PTTOpPECOUNE va dWOOUNE VEQ OTTAQ OTIG ETIXEIPACEIS YIA
uI0B€TNON KalI avATITUén oTPaTnyikwyv emAoywy ol otroieg Ba Bacifovral ot
Mia TTOOOTIKOTTOINUEVN avaAuon dIapopwV TTApaAyOoVTwWY ToU ECWTEPIKOU aAAd
Kal Tou €e&wrepikoU TTEPIBANAOVTOG TNG ETIXEIPNONG, KABWg Kal oTnv
evOeXOUEV aAANAeTTIOpacT TTou PTTOPET va €XOUV aQUTOI HETAGU TOUG.

ZKOTTOG QUOIKA TwV VEWV autwv PEBOOwV Ba eival va EemepaaToly,
EVOEXOMEVWG OF WIKPO 1) HEYAAO BaBud, pelovekTriparta kal SBUOKOAIEG aTré TRV

gQapuoyn TaAQIoTEPWY TEXVIKWY, GAAG Kal va kKaAu@Bouv kevd ta oTtroia
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Audepatiky epyacia: Avantuln MeBobwv Aodoynong tne Executive MBA, A" Efaunvo
EAxvourxomag wv Kidbov tng Owovorukrc Apaotnpiotnag
Kat ¢ Avtayeouiotuxkomiag v Ipoidviwv piag Enixeipnong

OnuIoupyouV auPICPNTACEIG YIa TNV ATTOTEAECUATIKOTATA KAl TV ETTITUXiA TNG
XPAONG TWV UPICTAPEVWY HEBODWV.

TéNog, pe TN BorBeia Twv véwv peBOdwv TTou Ba avamTuioupe Ba
e€etdooupe éva mpayparikd case study. Oa epapupdéooupe dnAadn, TG
OUYKEKPIUEVEG HEBODOUG YIa va £EETACOUNE TNV EAKUOTIKOTNTA TOU KAGDO NG
Z1aBepric TnAepwviag yia tnv EAAGSa, kabwg kai 8a emdiwioupe va
QATTOTUTTWOOUE TNV AVTAYWVICTIKOTNTA Kal OUVAMIKOTNTA TWV TTPOIOVTIKWY
UTTNPECIWY oTabEpng TRAEQWviag, TWV EVTEKQA MEYAAUTEPWV

TNAETTIKOIVWVIAKWY ETAIPEIWV TTOU DpATTNPIOTTOIOUVTal OTOV KAADO auTd.
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AuAopauxn epyaocia: Avarntuén Mebobdwv AioAdynong tne Executive MBA, A’ E€aunvo
EAxvoukomniag wwv KAdbwv tne Owovopukrc Apaotnponiag
Kat ¢ Avtaywuionukdiniag v Ipoioviwv wag Emixelpnong

2. TEXNIKEZ XAPTO®YAAKIOY

21 H MnATtpa (matrix) Tng Boston Consulting Group (BCG)

H avamtuén tng untpag BCG Baociotnke otn dnuioupyia duo 1I0ewv : a)
NG KaumuAng eumeipiag (experience curve) kai B) ¢ umoortnpiéiung
avarmruéng (sustainable growth formula).

Mpog 1a TéAn tnG dekaetiag Tou 1960, o Bruce Henderson (10puTIKO
otéhexos NG BCG) diatrioTwoe 611 ekTdG ATTO TIG OIKOVOUIEG KAIHAKAG TTOU
MEIWVOUV Ta KOOTN TTapaywyng Kal KaTd CUVETTEIQ Ta OUVOAIKA KOOTh, Ta
TeAeutaia (TTou ptropei va TrepIAauBdvouv TT.X. BIOIKNTIKA KOOTN, KOOTN
£PEUVAC KAl WAPKETIVYK) HEiwvovTal 600 aufdavetal n eUTTEIPIA TTOU EXEI
OUYKEVTPWOEI N ETTIXEIPNON.

Emiong, avakaAu@bnke 611 Ta amoTeAéopaTta TNG KAPTTUANG EPTTEIpiag
METa@EpoVTal Ao TO €va TTPOIGV oTo AAAo, yéoa atrd diadikaoieg TnG eEEMIENG
G Tapaywyns kai NG exktémong Tmalalotépwy  Texvikwy. ‘Etol T0
CuuTTéEpacua oto otroio katéAnée o Henderson Atav Om 10 KOOTOS givar Oxi
HOVO avTioTPOPWCS avaAoyo LE T OUVOAIKN EUTTEIpia, aAAd kai ouvapTnon Tou
pepidiou ayopdg.

H marpétnta g 18€ag NG utmooTnpi§iung avdamTuéng avnker otov
Tpwnv Kadnynt oikovouikwv Alan Zakon étav autdég epyaldtav oTtnv
etaipeia Mead Paper Corp. ata 1€An NG dekaeTiag Tou 1970. Me tnv avaAuon
TTOU £€KAVE OTO XAPTOQUAAKIO TRG €TaIpEiag TTou epydlovrav, OIATTIOTWOE OTI
yia va xpnuarodotnBei n avdmtuén tng Mead, Ba £mpeTme va UTTApPXEI
I0OPPOTTIA AVANESA OTA GTOIXEIQ TTOU KATAVaAWVouV peucTd Kal 6" autd TTou
Tapdyouv peucTto. AlamiotwBnke dnAadn, 611 n étToIa avdaTTuén Tng eTaipeiag
B8a amaitoUuoe kAt apxfAv onuavrikég dATAaveg woTrou va dnuioupyndouv ol
XPNHATOPOEG TTOU Ba TTPOCPEPOUV TTOPOUG TNV ETTIXEIPNON. AUTH N OXEON
aTOTENECE TNV UTTOOTNPIEINN POPHOUAT avdaTTTUENG.

Me tnv eumeipia Tou amekTnoe o Zakon aAMAa kai pe T BorBela amod
epyacieg AAwv ouvadeA@wy Tou, dNUIOUPYNOE I HATPA TECCAPWY KEAIWV,

N OTToia OTO TTEPACHA TWV ETWV UTTECTN CNUAVTIKEG HETAPBOAEG yia va AdBel Tn

Hop®RA 6TTWG TN yvwpioupe onuepa (BA. Zxnpa 1).
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Autdeopatukn epyaocia: Avdnivén MeBobwv AStodoynong tne Executive MBA, A" E€aunvo
EAxvouxomntag v Kiabwv tng Okovouikng Apaotnprotnag
Kat ¢ Aviayoviouxkomiag tov lpoidviwv wag Emixeipnong

100%
AocTtépa Epompatika
PuBuoég
Avatmtuénc 10%
Ayopdg Ayeladeg Ziod
0%
10x 1x 0.1x
ZyeTikd Mepidio Ayopdg
(Abyog pepdiov ayopdg eTaupeiag Tpog HEPISLO AYOPAG OV KATEYEL O KAADTEPOG AVIAYWVIOTAG)
O Znuepwvri Béon
. ®fon- Ztoyog

H MnTpa 1ng BCG trapouciddel pia oeipd TTAEOVEKTRUATWY TTOU TNV £KAvayv
1IDIITEPA ONUOPIAT, OTOV ETTIXEIPNHUATIKO KOO0, OTTWG :
¢ H amAdmra kai eukodia arn xpnon. Me duo poévo dedopéva, Tnv
avamruén NG ayopdg Kal To PEPIOIO TTOU KaTEXEl n ETIXEipnON,
MTTOpPEi va TTapacTabei ypa@IKa KABe XapTOPUAAKIO.
¢ H eukodia karaokeung. Aev atmraitei TepitTAokeg diadikagieg Kai
MTTOPEI VO KATQOKEUAOTEI ME OTOIXEIA TTOU UTTApXouv oTn dIaBeon
TWV TTEPICCOTEPWV ETTIXEIPHOEWV.
¢ H KwdIKOTIOINON TWV ETMIXEIPNUATIKWY HOVABWY OE «OOTEPIOR,
«ayeAadeg»,  «OKUAIG» KOl «EPWTNMATIKA»,  Exe€l  UEYAAR
EMIKOIVWVIaK duvaun, agou yivetal eUKOAQ KatavonTn.
¢ H duvaromra xpnong 1me yia OUYKPITIKES LEAETEC Kal OUYKPITIKA
mporurrorroinon  (benchmarking). Me v  Tapouciaon Twv
XAPTOPUAGKIWY TWV avraywvioTwy TTAvw oTn PATPA, JTTopouv va

e€axBouv xproIpa CUPTTEPAOHATA YIQ TN GTPATNYIKA TOUG Kal TNV
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Audwpauky epyaoia: Avaniwén MebBobwv AdtoAdynang tne Executive MBA, A’ Efaunvo
EAxvoukomrag twv KAdbwv tne Owovopiknc Apaotnpiotniag
Kat m¢ Avtaywuviotikotiag twv Ipoioviov uiag Enwxceipnong

TTOPEIQ TOUG.

¢ FEuvoei 1o arparnyiko mpoypaupuanouo, OTTIKOTTOIWVTAG TNV avaykn
YIQ ICOPPOTTIA TWV POWV TTOU TTPOEPXOVTAI ATTO TIG ETTIXEIPACEIC TTOU
EAEYXEI N UNTPIKN-ETAIPEIQ.

A6 TNV AAAN, n pRTpa BCG mapouciddel kar onuavTika YEIOVEKTAUATA

TA OTTOIa UTTOPOUNE VA TA CUVOYICOUKE OTA TTIO KATW :

» H pntpa otnv KAaoIkA TNG HOP@r), aTToTeAEl Bacika wpia orartikn
Karaokeun, Xwpig va cuptepIAaUBAver oToixeia yia TI¢ TACEIG TTOU
ETIKPATOUV TNV ayopd, ouTe €&nyei Toug Adyoug dnuioupyiag Toug.
Tn Aion wg éva BaBuéd oto TpoBAnua autd TNV TTAIPVOUNE HE TNV
TOTTOBETNON «BeAWV KATELBUVONG» OTN UATPA, OTTWG PAiveETal GTO
Tapamdvw oxAua.

> H pATtpa divelr TNV eviuTTwon OTI TO XapPTOQUAGKIO TnG ETTIXEIPNONS
mpérrel va  givar 10oppornuévo. Odnyei €1o1 TTOAAG  SloiknTiKA
OTEAEXN OE OUOCYXETIOMEVN I ACUCXETIOTN OlagopoTtroinon. Adyw
OpWG TNG EANEIYNG EMTTEIPIWV OTOUG VEOUG QUTOUG TOMEIG, ol
TPOCTIABEIEG BPaATTNPIOTTOINCNG Eival GUXVA ATTOTUXNUEVEG.

» H pATpa «amoKpUTITEI» TO YEYOVOG OTI UTTAPXOUV TTOAAEG ETAIPEIES
TTOU KATEXOUV PETPIa PEPIDIA ayopdg Kal aVIKOUV O AyOpPEC LE
peoaio puBud avamruéng. AutoU Tou eidoug o1 ETTIXEIPAOEIC DEV
MTTOpOUV va amoTutwBolv Tdvw oTn uiATPa yiati 8¢ Pmopouv va
XOAPAKTNPIOTOUV OUTE WG «AOTEPIA», KAYEAADEG», «EPWTNMATIKAY, N
«OKUANIGY,

» H untpa dé¢ diver tnv mBavérnra va mpayuaromoinBolv dAAEC
KIVAOEIC TTEPAV  TWV  YVWOTWYV, OTTWG YIad Tapddelypda  dev
TPORAETTETAI N TTEPITTTWON OTTOU éva BUVATO «OKUAI» UTTOPEi va
METATPATTEI OE «aQYEAGDQ», HECW TNG ETTEVOUCNG.

» H romobBérmon g dlaxwpioTikng ypauung MeETaglu xaunAou «ai
upnAoU oxeTikou pepidiou ayopdg Ba mpémel va yivel agto 0,75 R
0,80, viati aMiwg av yiver oto 1,0, atokAeieTal oucIacTIkd n
moavotnTa KkATtola AAAn eTaipeia ekTO¢ amd TRV NYETIdA va
aTTOKTACEI BECT «AOTEPIOU» 1 «ayEAADAC.

> H pfAtpa ompidstar oe évav pdévo peydAo avraywviord, Tou
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Autdopatkf epyaoia: Avantuén Me@obwv AioAoynong tne Executive MBA, A" E€aunvo
EAxvouromag wwv Kidbwv tng Owkovopukric Apaotnpiotniag
Kat ¢ Avtaywuvioukomiag v [Ipoioviwv piag Enixeipnong

ouvnBwg eival Kal 0 NYETNG TNG ayopdg, To PEPIdIO ayopdg Tou
oTroiou AEITOUPYEl WG HEPIDIO ava@opds yia TIG UTTOAOITTEG
emyeipioels. Me tov 1pdTmO aQUTO SPWG HTTOPEI va AyVOrOOUUE
MIKPEG aAAd QVATITUCOOWEVEG ETTIXEIPNOEIG, TTOU HE T OUVAUIKN
TOUG £XOUV TTPOOTITIKA YIQ avaBaBuIouévo HEAAOVTIKG poAo.

» H pAtpa, Omwg Tapoucialetar otV KAACIKA TG HOP®N
TOUAdxioTov, Oev TIPORAETTEI TTEQITTTWOEIC QYyOopWY HE QpvnNTIKN
avamruén. Mmopei T.X. I €mIXeEipnon va ep@avidel OeTIKES
XPNHATOPOEG (EOTW KAl YyIA MPIKPO XPOVIKG didoTnua) amo tnv
efayopd TwWV TTaApaAywyikwyv OUVATOTATWY TWV AVTAYWVICTWV TNng
TTOU amoXwpouv amd Tov KAAdO O OToiog PBPIiOKETAl OE TITWTIKN
Taon.

» H unAtpa gival €va utrepatTAOUCTEUNEVO JOVTEAO UTTO TNV €vvola OTi
e€lowvel TNV avamtuén HE TNV €AKUCTIKOTATA HIag ayopdg, aAAd
Tautéxpova PetaPpadel To PeEPIdIO ayopdg o€ duvapn TNG ETAIPEIAG.
ITNV TTPAyHaTikeTnTa Opwg, n eAkuotikétnTa €€aptaral améd pia
CEIpd TTapAyovIWwyY OTTWG avaAuovtal amoé TIG TTEVTE DUVANEIG TOU
Porter. Emiong, ptropei kaveig va el 6T éva peydAlo pepidio ayopdg
€vOG TTPOIOVTOG TTOU TTPOWOEI IO ETAIPEIQ, WTTOPE va pnv €ival
amoTéAeopa TRG OUVaUNG TNG, aAAG PTTOpPEi va Oo@eiAeTal ATTAG Kal

HOVO O€ pia UTTOTIHOAOYNON TOU CUYKEKPINEVOU TTPOIOVTOG.

2.2 General Electric — McKinsey Directional Policy Matrix

Mia evaAAakTikf TpoTacn otn prtpa BCG, oe pia mpoomddeia
yila va avTIJETWTTIoOoUv [epIKG amd Ta TPOPAAUATA TOU OCUYKEKPIUEVOU
HovTéNou, ApBav va dwaoouv ol eTaipeieg General Electric ka1 McKinsey & Co.
‘Etol avamtoxOnke pia véa pAtpa (GE matrix) n otroia €ixe ca otéxo va
avaAloel wg éva Pabud 10 €UpEwg dIAPOPOTTOINUEVO XAPTOPUAAKIO TNG
General Electric. H popr} TTou THpe N CUYKEKPIKEVN HATPA EPPAVICETAI GTO

TAPAKATW OXAMA :
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Awudopauxr epyaoia: Avantuén MeBobwv Adodoynong g Executive MBA, A" E€aunuvo
EAxvouxoiniag twv KAddwv tng¢ Oucovopukrg Apaompidtniag
Kat ¢ Avtaywuviouxomtag v [poioviwv pag Enuxeipnong

H Mnrtpa GE — McKinsey Directional Policy

EAkuoTIKOTNTA Ayopdg 1 KAGdou

YynAi MéTpia XapnAn
Emévbuon & KTIKA EkAexTikoTnTA
Avarrrtugn Avarrr <D
YynAn
w
\g /—\
Q ETIALkTIKNA ExAekTikénTa Avoemrévduon
é Avammwyén YuyKopIdn
L Mérpia
(o
- B
S
D ExAekTikéTATA Atmroemrévduon i | Atmroemévduon A
< ZUyKouIdn ZUYKOMIBN
XapnAn

Omrwg eivar @avepd, n GE pritpa oe oxéon pe tn pAtpa BCG éxel
BeATIWBEI aevdg 01O 6TI 0 XWPOG TNG UATPAG atrd 2X2 yiveral 3X3, apeTépou
ato 61 o1 aéoveg dev eivar TTAéov AoyapiBuikoi fj TToooaTiaiol, aAAd divetal n
duvatoéTnNTa OTA OTEAEXN VA TOTTOBETACOUV TIG ETTIXEIPNUATIKEG TOUG POVADES
KPITIKA, ME BAon TNV avriAnyn, TIC YVWOEIG TOUG KAl TIG EWTTEIPIEG TOUG.
EmirAéov o1 aoveg e PETPOUV €va CUYKEKPINEVO PEYEBOG, aAAG Eva olvoAo
OUVOETWV TTOPAMETPWY Ol OTIOIEG €ival OTaBPIOPEVEG pe  Bdaon TN
otroudaiétnTa Tou Sivouv O€ KABE TTapdyovTa Ta OTEAEXN TWV ETTIXEIPHOEWV.
TéNog, o1 EMIXEIPNUATIKEG MPOvAdeg avTiTpoowTtrelovial amd  KUKAOUG
avdaAoyoug pe 10 PEyeBog Twv KAAdwv O6TTOU dpaocTnploTTolouvTal , VW UETA
OTOUG KUKAOUG TTapPICTAVETAI JE HOP®PN «TTITAGH TO HEPIDIO ayopdc TTou KATEXEI
N KaBe emxeIpNUATIKA Jovada.

Ta AcovekTApara Ta otroia Trapoucialel n GE pAtpa oe oxéon pe n BCG
HATPAQ, Ba yTopoucav va ouvoyioTouv ota akdAouba:

% Ymdpxouv TAEOV TETPAywvVaA TIOU QVTITTPOOWTTEUOUV TN METPIA

eAKUGTIKOTNTA TNG AYOPdg Kal TN PETPIa dUVANN TNG ETAIPEIAG, XWPOI

OTOUG  OTToioUG  UTTApXouv  TTOAAEG  ETTIXEIPAOCEIC  TTOU
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Awumdepatkn epyaoia: Avdnivén Me0obwv Aiodéynong tne Executive MBA, A’ E€dunvo
EAxvoukomniag wv Kidbwv tng Owcovoutknc Apaotnplotniag
Kat ¢ Avtayouvioukoriag tov [lpoioviov wag Enixeipnong

OpacTnpIoTToIoUVTAl HE AUTA AKPIRWS TA XAPAKTNPICTIKA.

< Ymdpxer mAéov n OduvardTNTa yIa TOV GCUVUTTOAOYIOHO TTOAAWV
Tapaydviwv oe kaBe dfova, pe atroTEAecpa n ToTmoBETNON TWV
ETMIXEIPNHATIKWY HOVAdWYV va YIVETAI HE HEYOAAUTEPN AKPiBEIa.

< Ta orteAéxn PTTOPOUV va EVTOTTIOOUV EUKOAA TTAoV (OTa Tpia TTAvw
apIOTEPA  TETPAYWVA) EKEIVEG TIG ETTIXEIPNHATIKEG MOVADESG OTIG
otmoie¢ Ba pmopolcav va OCUYKEVIPWOOUV TOoug TrOpoUG TNG
ETMIXEIPNONG WOTE va €mMTEUXBEI N PEYIOTN BeEATiwoN TNG amédoong
TOU XapTOYUAQKiou TnG ETTIXEIPNONG.

< AIEUKOAUVEI TTEPICCOTEPO TNV avdAuon  OIa@OPOTTOINHEVWY
EMXEIPOEWV PE BpaoTnpIdTNTEG OE didpopoug KAadoug, divovrag
éro1 TN duvartdTnNTa OTA OTEAEXN va Trpofaivouv O€ OCUYKPIOEIG
(avaloya pe Ta kpitipia TTou Ba e€mIAEEouv) eiTe pEca oTOv D10
KAQDO eiTe dIAKAQDIKA.

Ta pelovektApata 1ou egpeavifel dpwg n GE uRtpa piropolpe va

TTOUNE OTI cuvowifovTal OTa TTI0 KATW :

» Aev utrapxel n duvardétnTa EVTOTIOMOU B€0nG yia VEESG Kal
QVATITUCOONEVEG  ETTIXEIPNOEIG TTOU  EICEPYXOVTAlI OE  KAIVOUPYIES
ayopég, ME amOTEAeCHa va ayvoouvial ETTIXEIPAOEIS O OTTOIEG
HeAovTIkG Ba ptropoloav va Traiouv puBuIoTIKG pOAO aTov KAGdo
TToU Ba dpacTnplotroiolvIay.

» QAev Trapéxovtal TPOTOI yiad  QVTIKEIMEVIKO TTPOCBIOPICUS  TNG
onuaciag Twv d1aeopwv TTapaydviwy Pe BAcn 1O TTWEG auToi Ba
otaBuioTouv. ‘ETOl, dIa@opeTikG OTEAEXN HTTOPEi va oOTaBpicouv
OIaPOPETIKA TOUuG BIAPOPOUG TIAPAyoVvTeEG HPE BAON UTTOKEIPEVIKEG
TOUG EKTIPNAOEIG, OnUIoUPYWVTAaG £TCI piIa aioBnon diaBAnTéTATOG
otnv agliomoTia TG KATPAG.

> T1oANéG @opég Onuioupyouvtal TrpoBAfuara otav TTPOKEITal va
KaBopiotei n  PBEATIOTR  O0OVBeon Tou  XapToQuAakiou  pIag
gTIXEipNONG, UTTd TNV £vvola OTI Bev eival TTAvTa §ekaBapo Tou T Ba
TTPETTEI va KAVEI pia emIXeipnon (1.X. amoetévouaon f evbuvduwaon
B8éonc) yia pia eMIXEIPNMATIKR TS MOovAda n oTroia ToTroBeTEiTal OTA

Katw Oegid  TETAPTAUOPIA, OANG  TOUTOXpPOvVa  TTAPOUCIALEl

AIOTOIMOYAOE K. ®EOAOIOS lavoudpio¢ 2005  2eNida 13



Aumdopatxi epyaoia: Avantvén Mebobwv AtoAoynong tne
EAxvouromiag tov KAabwv ¢ Owkovouiknc Apaotnpiotnag
Kai ¢ Avtayeouioukotniag v [poiovieov ptag Enxeipnone

Executive MBA, A’ E€aunvo

eEVOEXOHEVWG KATTOIEG KAAEG TTPOOTITIKEG ) aKOPA Kal va OnMIoUpPYEi

opIaKG BETIKEG XPNUATOPOEG.

» Téhog, Oe divovtal cagei¢ kATeUuBUVOEIG yia TNV OTPATNYIKI TTOU

TPETTEI VO XAPA&El N eTAIPEId OO0V APOPA TO YEVIKOTEPO OXEDIACHO

o€ emiTedo eMIXEIPNUATIKAG Hovadag, aAAdG ouTe akoépa Kal yia To

OUVTOVIOHO HETASU TWV ETTINEPOUG ETTIXEIPNMATIKWY HOVAdWV TToU

£XEI OTO XAPTOPUAAGKIO TNG N ETAIPEIQ.

2.3 HMnAtpa E¢EMEng MNpoidvrog/Ayopdag Tou Hofer

Mia TTpwTn amavrinon ota TEOoRANUATAa TTOU TTAPOUCIAdouv ol

TTPONYOUUEVEG TEXVIKEG XapTopuAakiou APBe va dwaoel n pAtpa Tou Hofer 10

1977. Eival pia uAtpa €6EAIENG Tou TTpoidvTog/ayopdg, n otroia £dwoe évav

EUKOAOTEPO TPOTTO HE TOV OTTOI0 MPTTOPEI va dIATTIOTWOEI n KAtaoTaon piag

ayopdg, OToU Ol TTPWTOEUPAVIOUEVEG ETAIPEIEG HTTOPOUV TTAEOV  va

amoTuTTWBOUV Kal va emideifouv Tn onuavtikdTNTa TOU POAOU TOoug, HE Bdcon

N SUVAUIKI TOUG, GTNV I00PPOTTIa TOU KAGDOU TTOU aVAKOUV.

H Mnrpa e§€Aiéng mpoiovrog/ayopag rou Hofer
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AumAopauxy epyacia: Avdniuén MeBodwv AoAoynong e Executive MBA. A’ E§dunvo
EAxvoukomniag wv KAdbwv tn¢ Owkovoutkne Apaotnponiag
Kai ¢ Avtaywviouxomnag tev I[poioviwv uag Ernxeipnong

TN OUYKEKPIMEVN HATPA, OTTWG QAiVETAI KAl OTO TTAPATTAVW
OXAMA, oI A§OVEG TTAPICTAVOUV O £vag TNV «AVTAywVIOTIKR BE€on» Kal 0 AAAOG
«ta otddia eEENIENG NG ayopdg». O1 Oe  «KUKAOI» TTOU  UTTAPXOUV,
QATTOTUTTWVOVTAI JE ToV id10 TpdTTOoU pE autdv TG GE pRATpag.

Z1a TTAEOVEKTAHATA TNG MATpag Tou Hofer ptropei kaveig va
gVTAEel TN duvaTOTNTA OTITIKOTTOINGNG KAl KATAVONong TwV avaTrTUCOOUEVWV
EMXEIPACEWY TTOU dpacTnpIoTToloUVTal O OHOId AVATTTUGOOUEVEG QYOpPEG,
EVW OTA UEIOVEKTAHATA TNG TO YEYOVOG OTI OI TPEIG TTPOAVAPEPOEICES PNTPES
TPETTEI VA XPNOIYOTTOIoUVTal TaUuTOXpova Kal CUPTTANpwuatikd. Autd Opwg
HEIWVEI TNV TTPAKTIKOTNTA TWV UNTPWYV, a@ou KABE @opd TTpayuaTOTIOIEITAl HIa

TToAUETTITIEDN d1adikaaia.

24 H MnAtpa TWOS (Threats — Weaknesses — Opportunities —

Strengths)

210 TTaPeABOV ATaV OUVNBEG VA TTPOTEIVETAI TTPOG TIG ETAIPEIEG VA
avayvwpifouv TIg BUVAPEIG KAl TIG adUVAUIEG TOUG, KAl TIG EUKAIPIEG KAl ATTEIAEG
TToU TTapouaciddel 1o eEWTEPIKG Toug TTEPIBAAAOV. AUuTOG OGUWG TTOU TTPETTEI VA
TPoCELel Kaveig coBapd eival 6T, ouvdudldovTag Toug TTAPATTAVW QUTOUG
TTaPAYOVTEG UTTOPE va amaitnOei N eQAPUOYH CUYKEKPIUEVWV OTPATNYIKWY
emAoywv. MNa 10 Adyo autd mrapouaoiadetal mo katw n MATpa TWOS  («T» :
ATtrelNeg, «Wy : Aduvapieg, «O» : Eukaipieg, «S» : Auvdyeig), n otroia £xel Hia
eupuTEPN AOYIKN KaI Oev EpXETal yia va avTikaraotioel 1ig¢ MATpeg BCG, GE,
kal Hofer.

Atrevavriag, TTpoTteivetal ocav  €va 101aiTEPO  €pyaAgio  yia
ouoTnuatiki avaAuon, HEow TG oTToiag PITTopoUv va cuvdeBoUv ol EEWTEPIKEG
ATtrelAég kal Eukaipie¢ kaBwg Kal ol ECWTEPIKEG AUuVANEIG kKat Aduvapieg TnG
KABe emixeipnong.

To eéwrepikd mepiBaAAov @ Eukaipieg Kal atTeINEG PTTOPOUUE va
£Xoupe o€ DIAPOoPEG TTEPIOXEG, AAAG Eival TTPOTINOTEPO VA KOITOUHE TTPOCEKTIKA
TIG TO KOIVEG TIOU MTTOpOUV va KATNyoploTroinBoUuv Oav  OIKOVOWIKEG,
KOIVWVIKEG, TTONITIKEG, dnuoypa@IkEG, TTPoidvTwy & Texvoloyiwv, ayopwv &
QuUOIKA avtaywviopou. H avaAuon BéRaia SAwv autwv Twv TTapayoviwv de

Ba 1pemel va yiverar yévo yia 1o Tapdv aAAd, iowg Kal o GNUAvTIKG, GTO
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AumAoepauky epyaoia: Avdnvén Mebodwv AfoAoynong tng Executive MBA, A’ E§aunvo
EAxvouxdiniac wwv KAdbwv tng Owcovopukric Apaotnpiomag
Kat ¢ Avtayouiotkotntag twv [poioviov pac Enxeipnong

HEANOVTIKO TTEPIBAAAOV.

To eowrepikd mepIBaAAov : Auvapelg Kal aduvapieg PTTOpPoUHE
VA KATNYOPIOTTOINCOUNE GTOUG ToWEig Bloiknong & opydvwaong, Aeiroupyiwy,

XPNHATOOIKOVOUIKWY, HAPKETIVYK Kal O AAAEG TTEPIOXEG.

H Mnrpa TWOS

Brua 1° : Npoctoipacia eTaipikol TpogiA : a) Emyeipnuarnkoé avrikeipevo B) Mewypagikn Tepioxf y) Kardoraon
avraywvigpou 8) NpooavaroAhiopd avwratng Aoiknong

Brua 4° : NpocToiwacia g SW avdAuong aToug Topeic : 1) Aoiknang & Opydvwong
2) Aeitoupyiwv , 3) Xpnparooikovopikwy, 4) Mapkemvyk, 5) ANAa

Brua 5° : Avamruén Aiota EowTepikwy Aiota EowTtepikwv
Eocwrepikoi | evalakmikwv oevapiwv Auvvdpewv (S) : Aduvapiwv (W) :

Napayovieg | BAwa 6° : Egapuoyn
Zrpamyikwv EmAoywv
(ZTpatnyikég, TakTikéG,
Bruara 1° éwg 6°:
‘EAeyx0g ZUVETTEIQG.
MNpoetopaaia contingency
plans (BAua 79)
E€wrepikoi
Napayovreg

Aigra E§wrepikwv SO: Maxi — Maxi WO: Mini — Maxi
Eukaipiwv (O) :

Aiota EEwTepikwv ST: Maxi — Mini WT: Mini — Mini
Ameldwv (T) :

Anpoypaegikoi £) Mpoidvra & TexvoAoyieg aT) Ayopéc &
AvIaywviopog

Briua 2° : Mpoadiopioudg & AgioAdynon Twv Mapakdrw
Mapayévrwy : a) Oikovopikoi B) Kovwvikoi y) MoAimikoi 5)

Bnua 3° : NMpocetoipaaia MpoBAEwewy kal AvdAuong

MeAhovTikiig Kardoraong

Méxpl Twpa, ol TTapdyovTeG TTOU TTapoucIdoTnkav ot MATpa
TWOS avaAlovtal yia pia CUYKEKPIMEVN XpovikA oTiyur. Ta ewTtepikd kai
ECWTEPIKG Ouwg TrepIBdAovTa dev eival otarmikd, aAAd duvapikd. Mepikoi
TTapAyovTeg dIaQOoPOTTOIOUVTAlI ONUAVTIKA HE TO TTEPACHA TOU XPOVOU Ot
ox€an HE KAtoloug AAAoug Tou iowg dev aAAdlouv Kai TTOAU.

E¢aitiag autou Tou YEyovoTOog, Ba TTpEmel va  yiverai

TpoeToiyacia  moAAamAwv  Mntpwv  TWOS o0e  OIa@QOpPeETIKA  XpOoVIKA
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AuAopauky epyaocia: Avdniuln Me8obwv AdloAdynong e Executive MBA, A’ E aunvo
EAxvourxodmrag wv KAdbwv tng Owkovoukrng Apaotnpiotniag
Kai ¢ Avtayouiatikotiag v [poioviwv utag Emxeipnong

diacTtApara, fexivwvtag amd 10 TAPeEABSV, avaAvovrag 1o TTapov, Kal

mOavoTaTa o onUavtiké amd 0Aa, OTOXEUOVTAG Ot BIAPOPETIKEG TTEPIBOOUG

OTO MEAAOV.
S w
O | SO | WT
T ST [ WO
Mapoév cuv T2
S w
O [ SO | WT
T ST | WO
Mapoév cuv T1
S w
O | SO | WT
T | ST | WO
NapeABov

1) H orpamyikn WT (mini-mini) : ZTpatnyiKr} Kata TNV otroia n €miXeipnon
TPOCTIaBei va €eAAXICTOTTOINCEI TIC ECWTEPIKEG aAduvaAMIiEG TNG KAl TIG
eEwTEPIKEG amelNég. 'ETo1 pmropel va emdiwéer tnv emBiwon Tng péow
TEPIKOTTWYV OTIG AEITOUPYIEG TNG, TUYXWVEUON HE GAAEG eTalpeieg ) akOua
Kai va atmooupBei atrd Tn Cuykekpigévn ayopd.

2) H orpamyikn WO (mini-maxi) : H emyxeipnon Twpoomabei va
ghayioTotroioel Tig aduvapieg TNG o1 omoieg Oev TNV a@rivouv va
MEYIOTOTTOINCEI TA OQEAN ATTO TIG EUKAIPIEG TOU EEWTEPIKOU TTEPIBAAAOVTOG.

3) H armpamyikn ST (maxi-mini) : H emxgipnon TpooTTabei va YEYICTOTTOINOE!
TIG QUVAEIG TIG ETTIXEIPNONG YIA VA PTTOPECEI VA PTTOPECEI VO AVTIHETWTTIOE!
TIG aTTEIAEG, TIG OTTOIEG TTPOOCTTABE] va eAaXIOTOTTOINOEI TTapAAAnAa.

4) H orpamyikn SO (maxi-maxi) : H TpooTdBeleg SAwWV Twv ETTIXEIPATEWY

gival va peyioTotroloUv TIG OUVAMEIS TOUG WOTE va TIETUXAiVOUV Ta
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Autdeopauxn epyaocia; Avdrivén MeOobwv AltoAdoynong e Executive MBA, A’ Efaunvo
EAxvoukomiag wv KAdbwv tng Oikovouikng Apaotnponiag
Kat ¢ Aviaywvioukomntag twv Ipoidviwv pag Enxeipnong

MEYaAUTEpa OuvaTtd o@eAn aTd TIG QUEAVOUEVEG EUKAIPIEG TTOU TOUG
mapouaoialovtal. EGv kamoleg amd autég mapoucialouv aduvapieg, Ba
KOITA§ouv va TIC UETATPEWOUV QUTEG Ot Ouvdpelg. Eav avripetwrifouv
atrelAég, Ba TPOCTTABRCOUV va TIG TTEPIOPICOUV WATE VA CUYKEVTPWOOUV o1

TPOCTIABEIEG TOUG OTIG EUKAIPIEG.

2.5 H MnAtpa tou KikAou Zwng tTng Arthur D. Little (Life-Cycle
Matrix)
H etaipeia oupBouAwyv emixeiprioewv Arthur D. Little eionyaye
Mia véa péTpa, oav TapaAAayr Twv TTaAaioTépwy, n oTroia, pe Afoveg Tnv
«QVvTaYWVIOTIKA B£0N TNG ETTIXEIPNONS» KAl TV «WPINOTNTA TNG ayopdg», Divel
N duvatéTnTa kKabopiopou TNG BEoNG OTNV OoTToia BPICKETAI N ETTIXEIPNON KaI
mTapdAAnAa 1N duvardétnra €mAoyYrg TNG KATAAANANG oOTpaTnyIKig yia TNV
TEPITITWON TNG :
H Mnr1pa rou xukAou {wni¢c tng Arthur D. Little
21ad1a Qpipotnrag Biopynyaviag

EpBpuikn Avdarruéng QpipdéTnTag Mparog
>c< IprAyopn Avarrruén Ymepdarion 8éong Ymepaotmon Béong
8‘ pAyopn Avartuén Emituxia nyegiag kéoToug Emituxia nyeoiag kéotoug ZUYKEVTPWON
a Zexivnpa Avavéwon Avavéwon Avavéwaon
Q Ymepdoman 8éong pAyopn Avarrtugn Avamrruén padi ye khado
= S . Emituyia nyeciag kéaToug
5 =EKivipa Z'UVXpOV’IOpOS Avavéwaon, Tuykévipworn,
> Aiagopotroinon EmiTuyia nyeoiag k6oToug AlagopoTToinon
_ 3 lpryopn avamruén AlapopoTroinon AVBIITUEN pali e KAGBO
8 «ZUyKOMIBA»,
o c =ekivnua AiagopoTroinon,
o e AilagopoTroinon TuyKkEVTpWON MepikoTrég
é ; Yuykévtpwan TuyxpovIauog AAAayr TTAebong
b L pryopn avarmruén Avamruén paii pe kAado
5 Alagopotroinan
> a3 , - EktpoTA
E 5 «Zuykopidn», Luyxpovious s 5 Nepixotré
> E Zexivnpa «ZUYKOHION»
< § | Avamugn padi pe kAgBo AMay mheiang
8 ZUYKEVTPWON nsplﬁonr}:g
E
>.
5 Améoupon
] ) Ekrtpotn
o AAAayr TTAeuong .
3 Mepixotrég Améoupan
[e]
<
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AwumAopatuxy epyaocia: Avantvén Mefobov AoAoynong g Executive MBA, A" E§aunvo
EAxvoukoiniag wv KAdbwv ng Owcovouiknc Apaotnpidiniag
Kat g Avtayouotuxotniag tov Tpoioviwv wag Emxeipnong

H texviKl auTh TTPOTEIVEI, KATG KATTOIO TPOTTO, ETIXEIPNHATIKEG AUCEIG
yla k@Be mepimrwon, dnAadn yia kABe ayopd kABe Tpoidv. MNa TIg eTAIPEiEG
6uwg Tou Bpiokovrar oTtnv idla ayopd kai oe idia i Tapdpoila Béon
TpoTteiveTal n idla oTpaTtnyikh, aduvaTwvTag va UTTOdEIEEl EKEIVO TO GUYKPITIKO
TTAEOVEKTNHA i} TNV KAIVOTOIa TTou Ba TTPETTEl va €XEI N KABE ETTIXEIPNOT), WOTE
va TTeTUXEl va dIakpIBei i akéua kal va atmokTACE! Kupiapxo péAo otnv ayopd
OTnNV OTroia AV KEl.

EmmAéov, €va axkdun TmpoBAnpa  Tou  TTapoucialel n
OUYKEKPIMEVN WATPA, €ival TO OTI Bev UTTAPXEl N duvaTtdTnTa KABopIoHoU TG
Tax0TNTag HE TNV OTroid aAvaTTUCOETAl KAl WPINAdeEl n ayopd OTnV OTroia
atoxeUel N eMIXEipNon. AIAQOPETIKN) TaXUTNTA €XEI N AYOPA TWV UTTOAOYICTWV
n otroia deixvel 6TI wPILAdel TTOAU ypriyopa, EVW N ayopd Twv KATOIKIWV TT.X.
Oev wpipaler oxedov moté. ‘ETol, dev umapxel n duvarotnrta xapaéng tng
KATAAANANG oTpaTnyIKAG HECQ OE €va CUYKEKPIUEVO XPOVIKO opifovTa, YEYOVOG

TTOU ETTIPEPEI HIA CEIPA ATTO APVNTIKEG TUVETTEIEG.
2.6 O «kUBog» XaptopuAakiou (Portfolio Cube)

O «kUOBog xaptopuAakiou atroTteAei €va O  OAOKANpwpévo
aTPaTnNyIkd £PYOAEio KABWG OTOUG TPEIG ALOVEG TOUu €XEl TN duvatoéTnTa Va
amelkovileTal Ox1 HOVO N EAKUOTIKOTNTA TNG ayopd¢ Kai n ouvaun me
EMTIXEIPNONG, aAAG Kai N

O KuBo¢ XapropuAakiou (Portfolio Cube)
/ / /
A~ ~ e

YynAn vd d

Métpia /
/

EAcuoTikéTnTa Ayopdg

- | Xapnh
apnAn / Métpia _ | )

. Zyéon pe Ixovomnteg
YynAn Etaipeiag
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Aumdopauxn epyaocia: Avanwén MeBobov Aéodoynong g Executive MBA. A" Eéaunvo
EAxvourxoémniag wwv Kidabwv m¢ Owovouikrc Apaotnpiétniag
Kkat ¢ Aviayouioukoiniag wv [poioviov wwag Enweipnong

YynAn MéTpia XaunAni

Auvaun Eraipeiag
ouvaAQEIa Twv BEUEAIWdWY IKavoTATWY NG ETTIXEIPNONG O KAOE ayopd.

‘E1ol, otov TpwTo dfova, yia TN HETPNON TNG EAKUCTIKOTATAG TNG
ayopdg, TTPOCUETPOUVTAl DIGQOPOI TTAPAYOVTEG, OTTWG TT.X. TO HWEYEBOG Tng
ayopdg, n eAacTikoTATa TNG {RTNONG, ol Tévre duvduelg Tou Porter (avdAuon
avraywviopou) kai n PEST avdAuon (pdakpo-trepiBaAiov).

Y10 OelTEPO dfova, yia TR pETPpNOn TG Ouvaung Tng
ETIXEIPNONG, METPOUVTAI O IKAVOTNTEG-KAEIDIA TNG ETTIXEIPNONG (01 OTTOIEG DEV
gival amapaitnto va eivar o1 BePeNIWOEIG IKAVOTNTEG TNG ETTIXEIPNONG) TTOU
e€ac@aAifouv TNV ETTITUXIQ OTN CUYKEKPIKEVN ayopPd.

I1ov TpiTo Gfova TENOG, PETPATAl O BaBPOG KATA TOV OTToio Ta
XAPTOQUAGKIQ TG ETIXEIPNOIAKAG Hovdadag Tng eTaipeiag emnpedadouv 1o éva
1O GAAO yia va au§foouv Tnv agia Toug.

O «kuBog xapto@uhakiou aTrOTEAEI MIa TTANPECTEPN HOPYPN
MATPAG O€ OXEON ME TIG TIPONYOUUEVEG TTou TrpoavagépOnkav. Metpd
TEPICCOTEPA HPEYEDON KAl ATTEIKOVICEI TTEPICCOTEPA OTOIXEIQ KAl TTAPAYOVTEG
TTOU CUVUTTAPXOUV OTO ECWTEPIKO Kal eEWTEPIKS TTEPIBAAAOV TNG ETTIXEIPNONG,
ME QTTOTEAECHA N ETIXEIPNON va gival o€ B€on va evroTricel TIG BepeNIWOEIG
IKQvOTNTEG TNG Kal PE BAon auTég va PTTOPECEl va Bpel O TTola ayopd Ba
MTTOPOUCE VA ETTEKTABEI.

Map’ 6Aa autd Spwg, 0 KUPBoG xaptopuAakiou Ot WTTOPEI va
aTroKaAUWel TToIEG AAAEG IKaVOTNTEG Ba TTPETTEI va €XEI MIA ETTIXEIPNON YIA VA
MTTOPECEI va UTTEl JE ETTITUXIQ OE Hia véa ayopd. OTrwg eTmiong, Kal 1o 11 dev
gival duvaTdv va aTtreIKOVIOTOUV OAEG OI IKAVOTNTEG TTOU £XEI MIA ETTIXEIPNON Ol
OTT0iEC OPWG KTTOPOUV va Traifouv KaboplaTikd poAo yia Tnv €icodo o€ pia véa

ayopd-oToxo.

2.7 HMnATtpa loxvog — EvBiagépovrog (Power-Interest Matrix)
Omwg @aivetal kal OT0 OYXAUA IO KATW, N HATPA 10XUOG-
evdia@EpovTog atroTeAei To Baoikd epyaleio TNG atelkdviong TG Béong Trou
KPaTtd n €mMIXEIPNON ATTEVAVTI OTOUG ETAIPIKOUG PETOXOUG, OE OXEQN ME TO

TTPOPIA TTOU AUTOI KPATOUV YIA TIG GTPATNYIKES TTOU EQAPHOE! N ETTIXEIPNON.
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Autdepatxn epyaoia: Avantvén Me8obwv AtoAoynang tne Executive MBA, A" Eédunvo
EAxvouxomtag twv KAabwv g Owovopukre Apaotnpiotniag
Kai ¢ Aviayowuiotuxotiag v I[poidviwv piag Enxeipnong

H Mnrpa loxuog — Evdiapépovro¢
EMINEAO ENAIAGEPONTOZ

XaunAo Yynhé
XaunAn A B
EAaxiotn MNpootrdBeia Toug d1aTnPOUKE EVIHEPOUG
IZXYZ
r
Toug diatnpoupue . A .
YynAn IKQVOTTOINUEVOUC «Maikteg KAEIOIAN»

H 1o ouxvn Xprion auTng TnG AaTmeikovIon eival 0 oX€on TTavta
ME MIa ouykekpipgévn eEENIEN OTPATNYIKAG TTOU WTTOPEI va agopd m.X. TNV
avamrtuén n améoupon evog VEOU TIPOIOVTOG, TNV AvATTUEn Ot VEEG
YEWYPAPIKEG TTEPIOXEG A EVOEXOUEVWG Kal TNV CUyXWwveuon (i amooxion) Je
KAtroia AAAn eTaipeia.

Juykpivovtag Kkaveig U0 PATPEG, Hid CUPQWVA HE TO TTWG
CUVTACOOVTal Ol PETOXOI OE WIO OTPATNYIKA ETTIAOYI KAl Hia ocUPQWva PE TO
Tw¢ 6a BéAape va cuvrayxBouv, WOTE va €XEl ETITUXIA N OCUYKEKPIKEVN
ETMAEYOUEVN OTPATNYIKI, HTTOPEi KAVEIC va avTIAn@Bei TG dIaQopég A TIg
OHOIOTNTEG TTOU Ba TTPOKUWOUV Kal va TTPoREi OTIG avAAOYEG KIVACEIG e Bdon
TIG TTONITIKEG TTPOTEPAIOTNTEG TTOU B BECEL.

Eivar mAéov @avepd kai amoAuta karavontd, amd autoug TTou
aokouv Tnv avwrtartn dioiknorn, OTI o1 ETAIPIKOi HETOXO! Traifouv puBuIoTIKO
TTAPAYOVTA OTNV AVATITUEN KAl EQAPHOYI TwV dIa@opwy OTPATNYIKWY TTOU
BéAouv va epapudoouv o1 pavarleps. o ouykekpipéva, ol TeAeutaiol Ba
TIPETTEI VA €XOUV KaTd vou OTI : a) dIAPOoPOoI HETOXOI NTTOPEI va €XOUV KOIVOUG
OKOTTOUG KAl OTOXOUG O€ YEVIKO €TTITTEQO, OAAG O€ TTIO AETTTOUEPEG ETTITTEDO
MTTOPEl va €xouv BIaQOPETIKEG TTPOTEPAIOTATEG PECA OTOV idI0 opyavioud. B)
ZKOTIYOTATEG Kal TIPOTEPAIOTNTEG TTNYAJOUV ATTO TO «TTOAITIKG TTaIXVidI»
METAEU Twv dla@opwv group MHETOXWV. y) [lpémel va eivar oe BEon va
avtiAapBdvovral oe fdBog 1o TTOAITIKO auTtd TTEPIBANAOV Kal va givai IKavoi va
avaTmTuooouV KAl va €QAPHOCOUV OTPATNYIKEG TTOU va €ival Aoyikd kai

TTONITIKG PILOIYEG.
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Autdopaukn epyaocia: Avanivén Meobwv Aéodoynong tng Executive MBA, A’ E€aunvo
EAxvotukointag tov KAdSwv tng Owwovopunrc Apaotnpiotniag
Kat ¢ Avtayouvotkoiniag v [poioviwv wwag Enxeipnong

3. ENIAOMH KPITHPIQN XITH AIAMOP®QIH TQN MONTEAQN
AZIOAOIMHZHX

Z1nv Tapoloa epyacia oTOX0G HAG €ival, OTTWG EXOUKHE TTPOAVAPEPEL, N
avdmtuén pPEBGOwWY yia TV afioAdynon Twv Ayopwv OTIG OTTOIEG
OpaoTtnplotroicital 4 Ba 1nBeAe va dpacTnploTToiNBei  piIa  ETTIXEIPNON.
MapdAAnAa BéAoupe va diepeuviiCoUPE TPOTTOUG HE TOUG OTTOIOUG PTTOPOUNE
va afloAoynooupe 10 TTOCO AVTAYWVICTIKA Eival TA TTPOIGVTA TwV ETAIPEIWV
MECQ OTOUG OUYKEKPIUEVOUG KAABOUG TnNG ayopdg OTOUG OTTOiouG auTd
dlaxkivouvral.

MNa wa tétolou €idoug avaiuon Spwg, Ta KPITAPIA KAl O TTAPAYOVTEG
TTOU PTTOPOUV VA ETTNPEACOUV KAl VA SIQHOPPWOOUV T OTTOIQ CUNTTEPACHATA
Mag gival TTOAAG kal Pe 181IaiTEPa XaPAKTNPIOTIKA To KaBéva. MNa Tapdadelypa,
£éva oucl1aoTIKO BEPa TTOU TTPOKUTITEI YIA TNV EVOWHATWON KATTOIWV KPITNPIWV
TToU Ba dlIaPOPPWOOUV TO HOVTEAD Pag eival — ekTOG aTrd To TTola Ba eival auTd
TTou Ba emAégoupe, o€ TEAIKA avAAuon, woTe va pag divouv TNV o TTARPN
€IKOVA YIA TN HEAETN HAG — O XAPAKTNPIOUOG TOUG WG TTOIOTIKA 1] TTOTOTIKA KAl
0 KaBopIoHOG MIag kAigaxkag péTpnong n evog Tediou Tipwv. BéBaia, n
diadikaaia autr dev e€apTtdatal JOvo amod Ta IBIAITEPA XAPAKTNPIOTIKA TOU KABE
kpiTnpiou, aAAd kai oe peydho BaBud amd 1o €id0g TOU POVTEAOU TTOU Ba
xpnoigotroinBei. MNa TOAAG amd Ta TTOIOTIKA KPITAPIA TTOU UTTOPOUV va
xpnoigotoinBouv, n Oiadikacia BaBuoAdynong yivetar pe  kaBapd
UTTOKEIMEVIKO TPOTTO KAl OTR BACN TWV YVWOEWV KAl TwV ATTOYEWV Twv
appodiwv orteAexwv TG kKdABe emixeipnong. EmimmAéov, n emAoyl Twv
KpiTnEiwv TToU Ba An@Bouv UTr dyn KAl N OXETIKA TOUG GTABUIOT OTO HOVTEAO
TTou Ba diapopewBei, eaptdatal amd TO €idOG TWV OPACTNPIOTATWV TNG
EKACTOTE ETMIXEipNONG 1 Tou KAAdOu aTOV OTT0I0 OPACTNPIOTTOIEITAl QUTH,
KaBwes kal amd TOUG OTPATNYIKOUG TnNG otoxoue. MNa tapddeiypa, Kpithpia
OTTWG N aloToTia TWv TOTTIKWY TTPOKNOEUTWY, N OUVAMIKOTATA TWV TOTTIKWY
ayopacTwyv aAAd kai n emdpkela Twv diIa@opwyv dIKTUWV diavour, padi e Tn
duvartotnra mpocfaong ¢’ autd, Paduoloyouvtal Pe BAON TIG UTTOKEIUEVIKEG
ATTOWEIC TWV OTEAEXWV TWV ETAIPEIWV (OUVIHBWG PE TN XPAON HIag KAiHakag

amé 1 éwg 5 Qamd 1 £wg 7 i amd 0 €éwg 10). Opwg n aglomaTia Twv TOTIKWY

AIOTOIIOYAOZ K. ©EOAOIOL lavoudplog 2005  2€Nida 22



AmmAopauxn epyaoia: Avantuén MeOobwv AfloAoynong tng Executive MBA, A’ E€apnuvo
EAxvoukomniag wv KAabwv tng Owovouikre Apaotnplotniag
Kat m¢ Aviaywvioukommiag v Hpoioviwv wag Enuxceipnong

TTpouUNBeuTwV €XEl HEYAAUTEPN ONMPAGIa yia HIa TTAPAYWYIKN ETTIXEIPNON N
oTToia €XEl avaykn atrd TOTIKEG TTPWTEG UAEG KAl EVOIANECA TTPOIOVTA, TTapad
yia évav tpameikd opyaviopd r yevikdTEPA yia pia ETIXEIPNON TTAPOXAS
utnpeciwv. Etal Ba uytropouocape va moupde 6T, n TTPWTN ETIXEipnon 6a
TTPETTEl va €TTIAEEEI TO KPITMPIO auTO ATrodidovTdg Tou peydAo oxeTikd Bdapog
(weight), evw n deUTepn Ba TTPETTEI va TO OTABUICEI TTOAU XANNAGTEPQ.

YTdpxouv OpwG TTOIOTIKA KPITAPIA yia Ta otroia n BaduoAdéynon yia
KAdBe kAado, yia kaBe eTaipeia kai yia kABe xwpa, eival duvatdv va TpoEpxeTal
atmo aveEapTnTeg kal afIdémoTeS TNYEG, OTTWG Eival o TTEPIODIKEG EKBOOEIS TWV
eKBEcewyv amrd dIEBVNG avefApTNTOUG EPEUVNTIKOUG OPYavIoPoUG OTTwG Ol
ICAP, Moody’s, Ernst & Young kaBwg kal o1 eBVIKEG OTATIOTIKEG UTTNPETIEG
Twv O1a@dpwyv xwpwv. TEAOG, oI TIUEG TTOU avTIOTOIXOUV OTa didgopa
TTOCOTIKA KPITRAPIQ TTOU €TTIAEYOVTAl, OTTWG OTOIXEIQ KOOTOUG KAl OIKOVOMIKA
MEYEOBN, dTOpOUV va TpokUyouv atrd OedopEVa KAl  EKTIMACEIS TWV
EMXEIPACEWV i / KAl amd OnUOCIEUCEIG KUBEPVNTIKWY  Kal  dIEBvwv
OPYAVIOUWV.

ITIC TTAPAKATW €voTNTEG Ba TEPIYPAWOUNE TOUG TPOTTOUG Kal TN
O1adikagia eVOWPATWOoNGS MIAg TTOIKIAIAG TTOCOTIKWY KAl TTOIOTIKWV KPITNPiwV
TToU 8a agopd TN diIapopPwan evog, 6GO To duvaTod, YEVIKOTEPOU LOVTEAOU yia
™ BaBuoAdynon kai agioAdynon, ot pia ekartooTiaia KAigaka, a@’ evog Tng
EAKUOTIKOTNTAG TNG ayopdg Kal Tou kKAddou oTov OTToio dPACTNPIOTTOIEITAl
ETTIXEIPNHATIKA HIQ ETAIPEIQ, A’ €TEPOU OE TNG AVTAYWVIOTIKOTNTAG TWV

TPOIOGVTWY aAAd kal TG duvapikeTATAg TNG idlag TNG TAIPEiag.

3.1 Kpitapia yia tnv AgloAéynon TtnGg EAKuoTIKOTNTAG TNG
Ayopdg
Otmwg trpoavagépape, n TPOOTTABEId Pag OTNV EVOTATA AUTH
gvrotideTal oTnv e¢eUpecn evog cuvOAoU KPITNPIWV (TTOCOTIKWV KAl TTOIOTIKWY)
TA OToia WTTOPOUV va OUuvBECOUV KAl va QATTEIKOVIOOUV OAa ekeiva Ta
aTTaPAiTATA CTOIXEIA TTOU DIANOPPWVOUV TNV avTiAnyn Pag yia 1o Kard moéco
HIa ayopd UTTOPEi Va XapakTnPIOTEN WG EAKUCTIKA 1] OXI.
216x0¢ pag €ival Aoimrdv va aTTEIKOVIOOUNE TOCO Ta TTOCOTIKA

600 Kal Ta ToIoTIKA KpIThpla ot pia kAipaka (Rating) (1r.x. amo 0 éwg 10 5 R
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Autdopauxkn epyacia: Avdnivén MeGdbov Aoloynong tne Executive MBA, A" Eéaunvo
EArvouxdintag wv KAdabwv tng Owmovopukng Apaotnpiotniag
Kai ¢ Avtaywviouxkotntag twv Ipoioviwv puag Emxeipnong

atrd 10 1 €wg 10 20 KATT) n otroia pe évav KatdAAnAo ToAAatTAaciaocTr (1T.x.
m: X10) va avtiotoixnOei o€ pia ekarooTiaia KAigaka.

O1 Bdoeig Tavw oOTIG 0Troieg Ba OTNPIXTOUME yia TOV EVTOTTIOHO
TWV TTAPAYOVTWY Kal TWV KPITNPIWV GTn CUYKEKPIUEVN avaAuon gival TPEIS :

A) Ta yevikdtepa olkovopika oToixeia Tou kAddou OtTTwg autd
diapopwvovtal Katd pEco 6po atd To GUVOAO TWV ETTIXEIPHOEWV KAl TWV
ETAIPIKWY POVAdWY TTOU OPACTNPIOTTOIOUVTAl GTO CUYKEKPINEVO KAADO KaBwg
Kal Ta akpif apiBunTIKG HEYEDN TTOU SIAPOPPUWVOUV TNV ayopd-oTdxo.

B) Tn vyevikétepn avaAuon TOU avtaywvioTikoU (MIKpO-)
mepIBaAovTog Tou KkKAGdou n oTmoia emiTUyXdveTal pe T PorBeia Tou
utrodeiyparog Twv Trévre (5) Ouvapewv tou Porter (dopikrp avdAuon Tou
kAadou - structural analysis of a market). Me Ttnv avdhuon aurth,
mpocdiopideTal o TPOTTOG TTOU N OoprA Tou KAADOoU £TTNPEAZEI TOV AVTAYWVIOUO,
0 OTT0i0G HE TN O€IPd Tou KaBopilel kal TNV KEpOOPOPIA TTOU UTTOPE va ETTITUXEI
n emxeipnon. Mnv exvaue dAAAwaoTe 611 «TO KEPDOGH €ival n {woyovog duvapun
Kal TO KivnTPO yia TNV ETIXEIPNHATIKR dpacTtnpioroinon piag eraipeiag. Kard
OUVETTEIQ, MECca ammd TR Oopikrp avaAuon Ttou kAAdou, eivar duvardov pia
ETTIXEIPNON VA EKTIUACEI Tr] CUVOAIKI] EAKUOTIKOTNTA TOU KAGDOU.

ETiong eival duvatdv va mpoBAEwel kaveig TIg BuvApelg aAlayrig
Tou KAGdou. Tétoleg OduvApelg PTTopel va eival, yia TTapddeiyua, Hia véa
TEXVOAOYIKIA KQIVOTOWIA, [} Yia OTpOo@r OTIG TTPOTIUACEIG TWV KaTtavaAwTtwy. Me
aQuTtdv TOV TPOTTO HIA ETTIXEIPNON UTTOPEI VA EVTOTTICEI TIG EUKAIPIEG TTOU TUXOV
NG Sivovtal va aAAd&el n idia tn dounR Tou kKAAdou. Na aAAdger dnAadn «toug
kavoveg Tou Traixvidiol oTnv ayopd Tng» Tpog OQEAOS TNG, EMOPWVTAG ME
KATAAANAES KIVAOEIG — Kal HEXPI EKEI TTOU TNG EMITPETTOUV OI duvaTtdTNTEG TNG —
TAvw oTig TEVTE duVANEIg Tou Porter.

r 2e ouvéxela SAwv Twv TTapamdvw, €ival EMTAKTIKO Kal
eMRBAANOUEVO, Vva CUPTTEPIAGBOUNE Kal hiIa avaAuon TTou Ba TTRETTEl va Yivel JE
Bdon Tnv AmOTiPNCON TWV HECWV XPNHATOOIKOVOUIKWY OEIKTWV TOU EKACTOTE
kAadou. Me autév Tov TpdTTO, N AMOTUTIWON Twv BEIKTWY Ba PITopouce va
oupuTrepIAGBel TaUTOXPOVA KAl TO EVOIAQEPOV TWV TPATTEQITWY TTOU KOITOUV
Kupiwg Toug Oeikteg pPEUOTOTNTAG, QAAG kAl TO  evOIQQEPOV  TWV

HakpOTTPOBECUWY TTICTWTWV ol oTroiol Bivouv peyaAlTepn £ugacn otnv
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Autdopauxn epyacia: Avantuln Mefobawv AoAoynong g Executive MBA, A" E€aunvo
EAxvourodtniag tov KAabwv g Owcovopukric Apaotnpidtniag
Kat ¢ Avtaywviotdtniag v Ipoioviev wag Emixeipnone

IKQvOTNTa TTPAYUATOTTOINONG KEPOWV KOl OTO AEITOUPYIKA QTTOTEAECMATA.
Quaoikd, TO €evOIQQEPOV  TwV  EKACTOTE  OIOIKACEWV TWV  ETAIPEIWV
OUYKEVTPWVETAI OE OAEG TIG TITUXEG TNG XPNHATOOIKOVOUIKAG avaAuaong, agou
ogeilouv va eival oe Béon kal va eCo@AoUV Ta XpPEN TOUG TTPOG TOUG
Bpaxutrp6Becuoug TIOTWTEG GAAA KAl va TTPAyPaToTrolouv KEPON yia TOUg
HETOXOUG.

BeéBaia, n av@Auon Twv JEIKTWV AUTWV Eeival aTEANG WG TTPOG €va
onueEio, w¢ TPog 1o Yeyovog Omi ayvoei Tn xpovik didotacn. O1 OeikTeG
atmroTEAOUV QTTEIKOVICEIG TNG KATACTACNG TWV ETAIPEIWV OF £VA CUYKEKPIKNEVO
Xpoviké onueio. MNa mapddelypa, n avaAuon Twv OEIKTWV TWV TEAEUTAIWV
XpoOvwyv utropei va Oeifel yia OXeTIKA OUOUEVI) ONUEPIVI KATAOTAOT, I OTToia

OHWG PTTOPEl va BeATILVETAI PE Ypriyopo puBpd.

‘Etoi,, oe oxéon peE TOV Tapdyovia (A) JTTOpOUME va

ETTIKEVTPWOOUNE OTA TTAPAKATW KPITHPIA :

A1) Tewypaikd MéyeBog Ayopdq :

KaBe emixeipnuatiky pgovdada tou OpacTnpIoTrolEiTal 1
emdIwKel va dpaoTtnpioroinBei he €va A TEPICCOTEPA TTPOIOVTA, OTOXEUEI OF
MIQ CUYKEKPIMEVN ayopd-oToxo. Me avagopd OTn YEWYPAQIKN KAAuWn NG
ayopdg oToOXou, UTTopEi va UTTOBECE! Kaveig OTI e¢ao@alidel TRV avagopd, PE
BAon ToooTIKEG avaAoyieg, TwV ETTINEPOUG AYOPWV TTOU XapakTnpifovrar amrd
GAAa dnuoypa@ikd oToiXeia, 6TTWS T.X. To QUAO, TNV nAikia KA. ‘Etol, pia
KAigyaka amdé 10 1 £€w¢ 10 5 - pe oAAaTTAaciacTt) (m: X 20) - n omoia 6a

TEPIYPAPEI TN YEWYPAPIKI KAAUWN TNG ayopdg oToxou, dnA :

Rating

(R)
ToTmkr) Ayopd — o€ miTredo TOANG
1 (1r.X. éva goTiatdplo TTou ATTEUBUVETAI OTOUG
KATOIKOUG TNG TTOANG OTNnVv otToia BpioKeTal)
Totrikr Ayopd — o€ emitredo vouou
2 (17.X. éva VOOOKOWEIO 1] HIa KAIVIKE] TTOU KQAUTTTEI TIG
avdykeg Tou TAnBuopou evédg vopou)

MNewypagiké Méyebog Ayopdag
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Autdepatiki epyaoia: Avdniuén Mebobwv AtoAoynong tng Executive MBA, A’ Efaunvo
EAxvoukomntag wv KAdbwv tne Owkovolukrc Apaotnpiotniag
rxat ¢ Avtaywviouxkoiniag v [poidviwv piag Enixeipnong

Ayopd oe Euputepn TTEpIOX — ETTITTEDO TTEPIPEPEIAG
3 (1TT.X. Wa epnuepida Tou atreuBuveTal oTOV
TTANBUops TG B. EAAGOOC)

Ayopd ot emitredo Xwpag

4 (1r.X. pa aAucida supermarket TTou avamtucoetal ¢’
0AOGKANPN TR XWpPa)
MoAuebvik Ayopd

5 (1r.x. CocaCola, Vodafone)

A2) [Moootikd MéyeBog TG Ayopag :

Mia kAipaka amd 1o 1 éwg 10 100, pe TOAAATTAOCIAOTHA
(m: X 1), n omoia Ba amoTUTTWVEI TO TWPIVO () EVOEXOPEVWG TO BUVNTIKO)
MEYEBOGC TNG ayopdg-oTdyou, OTTou Ba divetal HIO EKTIUNGN TOU CUVOAOU TwV
TWAACEWV TOU HTTOPOUV va €mTeuxBouv ot1a oépia Tou avdAoyou
YEWYPAPIKOU PEYEBOUG TNG ayopdg (TT.X. YO HIa ayopd €TITTEOOU XWpPAG, TO
OUVOAO Twv TTWAACEWY TTOU ETITUYXAVOVTAI 1} UTTOPOUV va €mITEUXOOUV WE

Baon 1o TARBOG Twv TTEAATWY OTN XWPA AUTH) :

R?Ft{';‘g MoooTtikdé MéyeBog Tng Ayopdg
1-10 1 £€wg 10 Ekaroppupia Eupw
11 -20 11 — 20 Exkaroppupia Eupw
21 -30 21 — 30 Exaroppupia Eupw
31-40 31 — 40 Exaroppupia Eupw
41 -50 41 — 50 Exkartoppuupia Eupw
51 -60 51 — 60 Exaroppupia Eupw
61-70 61 — 70 Exaroppupia Eupw
71—-80 71 — 80 Exaroppupia Eupw
81-90 81 — 90 Exaroppupia Eupw
91 - 100 91 — 100 + Ekartoppupia Eupw

A3) PuBudc Avamrtuéng 1ng Ayopdg :

Mia kAipaka amd 0 éwg 10, pe moAAamAaciaot) (m: X
10), 6TTou Ba ATTOTUTTWVETAI TO PECO TTOCOOOTO TNG ETROIAG AVATITUENG TNG
ayopdg kata tnv mepiodo T.X. TwV TPIWV 1 TEVTE TEAeuTaiwv eTwv. ETol, ot
Hia ayopd Twv $20 exatoppupiwv n omoia avamrtuooetal oe $21 gkar., ot

$22.05 ekar., oe $23.25 ekar. éxel €GO TTOCOCOTO AVATITUENS OTNV TPIETIA, 5%
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AwnmAopatuki epyaocia: Avantuén MeOobwv Aodoynong g Executive MBA, A’ EEaunvo
EAxvouromniag wv KAabwv tne Owovopukrc Apaotnpiétntag
Kat ¢ Avtayoviouxomiag v [poidviwv uag Enxeipnong

TO £T0G.

Rzg;g Méoo mooooTd avarmrTugng To £€1og
<=0%
1-5%
6-10%
11-15%
16-20%
21-25%
26-30%
31-35%
36-40%
41-50%
> 50%

ololxNlo|la|hwva|o

Ad4) O apiBudg Twv Auecwv MNEAATWV TTOU CUYKEVTPWVOUV TO

50% TWV CUVOAIKWY TTWAACEWV :

H €€dptnon Tou PEYAAUTEPOU TTOOOOTOU TWV TTWAROEWV
amd HIKpd apiBud meAatwv poodidel wia apefaidtnTa diatipnong kai
avamrtuéng meAaroloyiou. H €icodog oe pia T€TolIa ayopd UTTOONAWVEI TNV
ommapén MIkpoU 11 peydAou piokou avdaloya pe Tov aplBpo kar tn diaotropd
autol Ot oOxéon ME TIG TTWANOCEIG Tou KAGOou. Me autd 1O OKETTIKS
ATTOTUTTWVOUNE Wi KAigaka atrd 1o 1 €wg 10 100, pe ToAAamAaciacTr (m: X
1) kai pge 10 100 va avrioroixiCetar yia apiBud >100 TmeAarwv TTOU
ouykevTpwvouv 10 50% Twv TTWARCEWV Kal yia 1o 1 va avTioToixiletal étav o
TeAATNG eival €vag kar povadikog. la Trapdadelypa, €dv o pia ayopd
egpavidovrar 4 kupiol TeAdareg pe Toocootd 20%, 15%, 10%, kai 5%
avTioToiXa, TOTE EXOUNE TO 4 oav Tov aplBud Tmou ekppdalel 1o 50% Twv

OUVOAIKWV TTWANCEWV TNG ayopdg

Rati Ap1Bp6g Apecwy MeAatwy TTOU

ating . o

(R) OUYKEVTPWYVOUV TO §0 %o TWV
OUVOAIKWV TTWARCEWV

1-10 1 éwc¢ 10 MNeAdTeg

11 - 20 11 — 20 Nehdreg

21-30 21 — 30 lNeAdreg

31-40 31 — 40 lNMeAdreg

41 - 50 41 — 50 lMNehareg
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Aurdopatikn epyaoia: Avantvén Me@odwv AltoAoynong tne Executive MBA, A’ E{aunvo
EAxvoukomag wv KAdbwv tng Owovouukric Apaotnpiotntag
Kat ¢ Avtaywuiourkotniag twv Ipoioviwv piag Enxeipnong

51 — 60 lNeAdrTeg

61 — 70 lNeAdreg

71 — 80 MNeAareg

81 — 90 lNeAdreg

51-60
61-70
71-80
81-90
91-100

91 — 100 + eAareg

A5) H EAagmikétnra 1ng Zirnong t1ng Ayopdg:

ATToTUTTWVOUNE Mia KAipgaka amd 10 1 éwg 10 10, pE

moAAamAaciacTh (m: X10), émou Ba epgpavidetal o Babpdg tng eAacTIkOTNTAG

A TNG aveAaoTikdTNTAG TNG CATNONG TNG CUYKEKPINEVNG ayopds. ‘ETal oto 1

HTTOpoUKE va atmrodWwWCOUNE TNV TTOAU peyaAn eAaoctikotnTa kai oto 10 TV

avehaoTikdTATA

R?I;';]g BaBuog EAaoTikéTNTAG 0TR ZATNON TNG Ayopdg
1 IMoAU MeydAog
2
3 MeyaAog
4
5 MéTpiog
6
7 Mikpdg
8
9
10 AvehaoTikéTnTa

A6) Emimeda Kepdwv Tng Ayopdq :

Ze KABe popery EemMIXelpnuartikig OpacTtnpidétnrag o

ATTWTEPOG OKOTOG eival To kEpDog. Ooo peyaAluTtepa eival Ta eTrimeda Tou

MTTOpPEI va TTITUXEI KAVEIG HECA OE MIQ QVTAYWVICTIKA ayopd, T16c0o o peydAo

yiveTal TO €vlIQ@Eépov Twv ETIXEIPNMATIWY, AGAAG Kal Twv PeTOXWYV, Yia

dpaacTnploTroinon OTn CUYKEKPIMEVN ayopd. Mia kAipaka amrd 0 €wg 10, pe

moAAamAaciaoty (m: X 10), 6mmou Ba aTOTUTTWVETAl TO HECO TTOCOCTO

KEPOOUG WG TTPOG TIG CUVOAIKEG TTWANCEIG TNG ayopdg KATd Tnv TTepPiodo TT.x.

TWV TPIWV A TTEVTE TEAEUTAIWV ETWV.




Awurdopatxn epyaoia: Avantuén MeBobwv AftoAdynoneg e Executive MBA, A" Eéaunvo
EAxvouxomiag wwv KAabwv ¢ Owovopikng Apaotnpomiag
Kat ¢ Avtayouiotukoiniag twv poioviwv piag Enxeipnone

R:(:\Igr;g Emireda Kepdwv
< 0%
0-5%
6-10%

11-15%

16-20%

21-25%

26-30%

31-35%

36-40%

41-50%
> 50%

QIO (NO[(N|A|WIN|I~ O

-
o

Emekteivoviag auty tn Aiota Twv peraBAntwv O Ba Tpémel va
Qyvorjooule Kal TIG YETAPBANTEG O1 OTToiEG YTTOpOoUV va egaxBouv pe Bdon Tn
douik av@huon Tou kKAadou, €xovrag dnAadn ut’ éwn TIg TTEVTE BUVAEIG TOU
Porter, 6TTwg Trpoavagépaue yia Ttov Tapdyovia (B) TnG OUYKEKPIMEVNG

avaAuong :

B1) Nouikoi [Nepiopiopoi :

H €icodog eMXEIPOEWV PE VEQ TTPOIOVTA ) UTTNPETIES O€
oplopEvoug kKAAdoug utropei va eptrodidetal oe peydlo A pikpd Badbud améd tnv
utrapén O1EBvwv ) €BVIKWV KAvovIOUWwV Kal vopwv. ‘ETol, yia va piropécel
KQVEig va yivel TTAPOXOG UTTNPECIWV KIVITAG TNAEQWVIag Ot kamola xwpea Ba
TPETEl va £Eayopdcel TN OXETIKN) TRAETIKOIVWVIAKR dadeia amd 1o idlo T10
Kpdtog. 'H axkopn, povoTTwAIaKd KaBeoTWTa Of OPIOHEVOUG  KAAdoug
KaBIioTOUV aTTayopeuTIK TNV avamTtuén Ttapouoiwv OpaatnpIloTiTwy amod
AAAeg eTaipeieg TEpav autAg TTou diatnpei To povommwAIo (BA. yia Tnv EAAGSa
otov kKAGdo NG HAekTpIkAG evépyelag PE To povoTTwAio TG AEH R 1ig kartd
10TTOUG ETAIPEIEG UDpEUCNG-ATTOXETEUONG. 110 CUYKEKPIPEVA, O TTapAyovTag
autdg Ba Tpétel va gival TTOAATTAQCIAcTIKOG OTO HOVTEAO HAG, £€TOI WOTE O€
TEPITITWON HOVOTIwAIGKWY ouvenkwyv va pndevifetal n eAKUCTIKOTATA TG
OUYKEKpPIMEVNG ayopds. Me autdv Tov TpoTTOo, Hia KAipaka atrd 1o 0 €wg 1o 10,
he toAAatAaciact (m: X 0,1), 8a ptmopouce va amoTtuTiwvel 10 Babud

OuokoAiag avdamTugng oIkovopikAg dpacTnpIdTnTag ot €vav kAddo, Adyw

AIOTOITOYAOS K. ©EOAOIOS lavoudpioc 2005  ZeNida 29



Autdopauki epyacia: Avantuén MeBobwv Aiodoynong tne Executive MBA, A" E€aunvo
EArvouxomniag wv KAdbwv tng Owovouikng Apaotnpidtntag
Kat ¢ Avtaywviouxotniag v [poioviwv uiag Emxeipnong

VOUIKWYV TTEPIOPICHWV

Rating BaBuog AvokoAiag AvamrTuéng ApaoTnpioTnTag
(R) Aoyw Nopikwy Meplopiopwv

ATTAyOpPEUTIKOG

MoAu MeydAog

MeyaAog

METplog

Mikp6¢

MoAG Mikpoe
Kavévag Mepiopiopde

olo|o|Njo|u|slw|v=|o

B2) Aiagopotroinon [Mpoidvrog :

Mia kAipaka amé 1 éwg 10, ye moAAamAaciaot (m: X
10), o6mou 6Oa amOTUTTWVETAI n TWTpaydatiky f n  aviAauBavépevn
dlapopoToinon Twv TIPOIGVIWY KAl N EMTTIOTOOUVN TWV KATAVAOAWTWV O€
autd. Oco epioccdTEPO dlapopoTroinuéva (povadikd) eival Ta TPoidvTa Twv
ETIXEIPAOEWV TOU KAGOOU, TOGO OUGCKOAOTEPO E€ivai YO TOUG KAIVOUPYIOUG
AVTayWwVIOTEG VA TTPOCEAKUCOUV HE TA VEA TOUG TTPOIGVTA TOUG TTEAATEG TOU
kKAGdou autoU. X' auThv TNV TTEPITITWON OF KAIVOUPYIEG ETTIXEIPACEIS €ival
AVAYKAOUEVEG va €TTEVOUCOOUV aPKETA uYnAd XpnUATIKA TTOOd O Epeuva Kal
avamrtugn, o€ TTPOWONTIKEG EVEPYEIEG KATT.,, yIia va HITOPECOUV va
avTaywvioTouv, €T icoig 6poIg TOUAAXIOTOV, HE Ta uTTdpxovTa TrpoidévTa Tou

KAGdou.

R?It.\,";g Babuoég Aiagpopotroinong MNpoidvrog

1 MoAU MeydAog

2

3 MeydAog

4

5 METpiog

6

7 MikpOg

AIOTOIIOYAOZ K. ®EOAOI'OZ lavoudpiog 2005  2eAida 30



AwmAwpauxkn epyaogia: Avantuén MeBobwv AloAdynong tne Executive MBA, A’ E€aunvo
EAxvouxomtag twv Kidbwv g Owovoutknc Apaotnpotnag
Kat ¢ Avtaywvigukomniag v [poioviwv piag Emixeipnong

8
9
10 Mapa MNoAuv Mikpég

B3) [MpdéoBaon oe kavdhia diavopunc (retail-direct-wholesale) :

Auto atroteAei eptrodI0 €10600U KUPIWG YIA TIG ETAIPEIEG
TAPAYWYAS KAl EPTTOPIag KatavaAwTikwy ayabwv. Ta kavdaAia diavoung
ouvnBwg eugavifovralr SICTAKTIKG ATTEVAVTI OTa VEQ TTPOIOVTA Kal TTPOTIHOUV
1Ta AdN utrdpxovta Kal Katagiwpéva. Qotdo0, PEYAAEG ETAIPEIEG PE 1IOXUPEG
Tpoofdoeig oTa KavaAdia OIavopng HECW AAAWV TTPOIGVTWV TOug, €XOUV
MEyaAUTEPN €ukoAia OTO va dpouv TIG OTToIEG DUOKOAIEG Kal TOUG OTTOIOUG
S10TayHoUg UTTopouv aQuTA va EPPAvICouV TTPOG TA Kalvoupyia TTpoidvra. Eral,
Mia kKAipaka amé 0 éwg 10, pe moAAatTAadiaoTh (m: X 10), 6a amoTuTTWwVEl TO

BaBbuo gukoAiag auTtrig TG TPdoPRacng ota kavaAia dIavourig

Rating BaOué¢ EukoAiag NMpéoBaong ota kavaiia

(R) Alavopnc

0 KaBbAou

1 MoAU Mikp6g
2

3

4 Mikpbc

5

6 METpiog

7

8 MeydAog

9

10 IMoAU MeydAoc

B4) Auvarérnra EkpetaAAeuong Oikovopiwv KAiJakag :

2e Oi1Gpopoug KAAdOUG N QTTOTEAECHATIKOTATA  TWV
eMYEIPACEWY e€apTaral atré Tov éyko NG TTapaywyns. Ta kdéotn avd povada
TTPOIOVTOG TTOU TTapAYETAl HEIWVOVTAlI 00O MEYAAUTEPR €ival N OUVOAIKA

Tapayopevn moootnta. O  Kavoupyieg eIXEIpRoelg O  PTTopoUvV  va
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Aumdopauxf epyaoia: Avantvén Mefobwv Aftodoynong ng Executive MBA. A" E{aunvo
EAxvoukotniag wv KAdabwv e Owovouknc Apaotnplotniag
Kat ¢ Avtaywuviourkotntag tev Ipoioviwv wuag Enxelpnong

EKMETAAAEUTOUV TIG OIKOVOWIEG KAIPaKAG, AGyw TOU PIKPOU OYKOU Trapaywyng,
ME atroTéAeopa Ta KOOTN avd pgovada TpoidvTog va eival JEyaAuTepa, KATI TTOU
METAKUAUETal OoTnV TENIKA TINRA TTWANONG, KAl KATA CUVETTEIQ Ta TTPOIOVTA va
gival AiyoTEPO avTaywvICTIKA EvavTl TWV UTTApPXOUCwWV €TTIXEIpAoEwV. ETol1, pia
KAipaka amd 1 éwg 5, pe moAAamAaciact) (m: X 20), 6a ATTOTUTTWVEI TO

BaBubd ekPeTAAAEUONG TWV OIKOVORIWV KAipakag

R?Ig;g BaBuoég ExkpetraAAcuong Oikovopikwyv KAipakag
1 IMoAu Mikpég
2 Mikpo6¢
3 MéTpiog
4 MeydAog
5 IMoAu MeydAocg

B5) ®oBog Avridpaong Ard Ymrdpyxouoeg ETaipeieg :

Mia emxeipnon OUOKOAEUETQI va QTTOQACICEl TNV
avdamTuén KATToIag EMXEIPNNATIKNAG dpacTnPIOTATAG HECW KATTOIOU TTPOIOVTOG
N uttnpeciag otav yvwpilel 6T 01 ETAIPEiEG TToU dpacTnpioTroiouvTal dN oToV
OUYKEKPINEVO KAGADO PTTOPEI va avTIOPACOUV OE KATI KAIVOUPYIO TTOU €XEI TNV
meavoeTnTta va Toug arrooTrdoel MHeEpPIdIo TNG ayopdg Toug. Zuxvd ol
EMXEIPACEIG QVTEMITIBEVTAI PE PEIWON TIHWYV, augnon TG dia@nuIong, aAAd kai
KATToleG Aiyeg @QopéG pe TpooTtrdBeia duo@npiong Tng OTroIag Kaivoupylag
emxeIpnUaTikAg dpaocTneidéTnTag Tou avraywvioTrh. Eival xapaktnpioTikhg n
«@AUN» HEYAAWV EemIXeIpioewv katavaAwTikwv ayaBwv (BA. Procter &
Gamble), yia 1o 611 dev agprivouv TNV ayopd TOUG «QATTPOCTATEUTN» €vavTl
emidofwv véwv avraywviotwv. BéRaia, o @6Bog yia v oétmoia avtidpacon
MEIWVETQI OTO PaBud TTou WPTTOPEI KATTOIQ ETTIXEIPNCN VA QVTINETWTTIOEI
OIKOVOMIKA (f] akopa Kkal Tapaoknviakd) kar o€ BdBog xpdvou Tnv KABe
popeng avridpaon. ‘Etol, oe pia kAipaka amd 1 €wg 5, pye TToAAaTTAQCIAOTH
(m: X 20) Ba pmopouce va amotuTiwBei 10 TTOCO PeydAog 1 pIkpdG ival
@OBO¢ yia avTidpaon amo TIG UTTAPXOUOCEG ETAIPEIEG TTOU OPACTNPIOTTOIOUVTAI

dn otov KAGdo
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Awmdopaukn epyagia: Avdantuén Mef@odwv AioAdynong e Executive MBA. A" Efaunvo
EArxvoukotniag v KAdbwv g Owovoutxng Apaotnpidtniag
Kat ¢ Avtaywuviouxkomiag v Ipoioviwv uag Emxeipnong

R?Ig;lg ®6Bo¢ Avridpaong arréd Ymrapxovoeg ETaipeieg
1 MoAU MeyaAog
2 MeydAog
3 MéeTpiog
4 Mikpd¢
5 MoAUu Mikpoc¢

B6) EuaigBnaoia twv MeAatwyv / AyopaoTwy OTnV Ty :

Avdhoya BEPaia kar e TO  target group OTO OTTOIO
oToxeUel n kABe emixeipnan, TO TEAATEIAKO KOIVO Quiavel TIC TTIECEIS yia
XOUNAOTEPEG TIUEG, OTAV TO TIPOIOGV TNG ETTIXEIPNONG QVTITTPOCWTIEVEl YI'
auToUg PEYAAo PEPOG TOUG KOOTOUG / €€60WV TOUG ) ATTOKOMI{OUV PIKPA KEPDN
/ o@€An Ta OTTOIA QUOIKA TTPOCTTABOUV va AUEAOOUV HE TN HEIWCT TWV TIMWV.
‘Eroi, oe pia kAigaka amd 1 éwg 5, pe moAAamAaciaor (m: X 20) 6a
MTTOpOUCE va atroTuTTWOEi To TTOCO PEYAAN 1 HIKPA €ival n evaiobnoia Twv

TEAATWV / AyOopacTwV OTIG TINEG TwV TTPOG OIABEC TTPOIOVTWY [ UTTNPETIWV

R?lg;]g Evaiofnoia NeAatwyv / Ayopaotwyv otnv Tipn
1 MoAU MeyaAn
2 MeydAn
3 MeTpia
4 Mikpn
5 MoAu Mikpr}

B7) Ymapén Kovrivwy o€ [1016TNTA YTTOKATAOTATWVY :

Ooo mo KaAf €ival n TToIdTATA KAl [ amoédoon Twv
UTTOKOTACTATWY atrd Ta TTPOIOVTA TG ETTIXEipnONG, TOCO o PeydAn gival n
aTTeIAr] UTTOKATACTAONG. XTNn dnuIoupyia KaAWV UTToKaTAoTaTWV CUPBAAAOUV
ONUAVTIKA Kail n TeEXVOAOYIKEG eCeAiCelg. Ma TTapadelypa o1 eKBOTIKEG ETAIPEIES
TToU €Kkidouv EYKUKAOTTAIDEIEG €XOUV WG 10XUPN Kal Aueon amelA} OAeg

EKEIVEG TIC €TAIPEiEG TTOU dnpIoUpyouv eykukAoTraideleg otn popen Twv CD-
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AwmAopauxky epyaoia: Avanivln MeOdbwv AoAoynong tne
EArvoukomiag v KAabwv tne Owovopuxrc Apaotnpiotniag
Kat ¢ Aviayovioukorniag wv Ipoioviwv wag Enxeipnong

Executive MBA, A’ Efaunvo

ROMs. E1ol, o€ pia kAigaka amoé 10 1 €wg 10 10, ye ToAAarAaciaot (m: X

10) 6a pTtropouce

va amoTuTTwosi

0 PBaBudég TNG TOIBTATAG  TWV

UTTOKATAGTATWV TTPOIOVTWY OE OXEON HE Ta TTPOIOVTA TNG ETTIXEIPNONG

Rating
(R)

MoidtnTa Yrrokaraoratwy o€ IXéon He Ta 181a Ta
Mpoiévra

KaAUTtepn atré 1a mpoiovta

MoAU kaAn

KaAj

MéTtpia

KakA

OONIO|N|B(WIN|—=

-
o

Aev uTTdpxouv uTTokatdaTara

B8)

Pomi KatavaAwTtwy Tpoc Ymokardorara :

H

uTToKartaorara 1poiovra

emBuyia

Twv TreAatwv  va  dokiydoouv  Ta

auéavel TNV €vTacn TnNG atrelAr TTou TTPOEPXETAl aTTd

autd. Puoikd, n POTTH TWV TTEAQTWV TTPOG TA UTTOKATACTATA TrpoidvTa eival

ouvaptnon Tou kdoToUg

TToU yI' auTtoug ouveTrdyetal auTth n aAAayn, kabwg

Kal TG ToIdTNTag Twv UutroKataotatwv Tpoidviwy. ‘ETol propoldue oe pia

KAijaka amé 1 éwg 10, ye ToAAatAaciaot (m: X 10) va amoTuTTWOOUUE TO

HECO TTOCOCTO TTOU TA UTTOKATACTATA TTPOIOVTA KATEXOUV OTN OUYKEKPIUEVN

ayopd Ta Tpia TeAeutaia xpdvia. M.x. av ta T1pia TEAEUTaia xpovid Ta

utrokataotata kareixav 10 10%, 20% kai 15%, 1617€ T0 PECO TTOCOOTO TNG

TpIeTIAC Eival 15%

Rating
(R)

Méoo 1mo000TO pHEPIBiou ayopdc Twv
UTTOKATAOTATWY TNV TEAEUTAIO TPIETIA

> 50%

46% — 50%

41% — 45%

36% —40%

31% — 35%

26% — 30%

21% — 25%

(N[ [WIN—

16% — 20%
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Audopatukf epyaocia: Avantuén MeBobwv AtoAoynong tne Executive MBA, A’ Efaunvo
EAxvounotniag wv Kddbwv tng Otkovoutkng Apaotnpiotniag
Kai ¢ Aviaywuionkomiag twv Ipoioviwv wag Enxeipnong

9 11% - 15%
10 <10%

B9) Emimeda Erévduong Eiodédou otnv Ayopad :

Eivar yeyovog 6T 600 o peydAn eival n emévduon trou
Ba TPETTEl va KAVEl KATTOI0C YIa va e10EABEI O€ pIa ayopd HE Eva VEO TTPOIdV N
utrnpecia, 16co AiyoTepo eAKUCTIKR €ival n CUYKEKpPINEVN ayopd. BéBaia, tnv
eAKUCTIKOTNTA TNG AYOpPdS OE OXEON HE TNV apXIKn eTEVOUON, £TTNPEAGCOUV Kai
O1agpopol dAAol TTapdyovTeg, OTTWGS N EUKOAIQ EEEUPECNG XPNHATOOIKOVOUIKWY
mopwvV (€iTe atmo 18ioug TOPOUG eite pECW daveiopoU) kKabBwg Kal N eUKoAia kai
TO OUVIOMO Xpoviké Odidotnua yia Tnv amdoPecn TNG OCUYKEKPIYEVNG
emeévouong. Mia kAipaka ammd 1 éwg 5, pe ToAatrAaociacTh (m: X 20), n otoia
Ba QmOTUTTWVEI JE TTOIOTIKA XAPAKTNPIOTIKA TO TTOCO YnAd ) XaunAa eivai ta
emimeda emévOUCNG OE CUVAPTNON ME TOUG TTAPAYOVTEG TTOU AVAPEPAME TTIO

TTAvw, KITOPEI va eival TG HOPPAG

R?Ig;]g Emireda Emrévduong Eiocdédou otnv Ayopa
1 MoAU MeydAa
2 MeydAa
3 Mérpia
4 Mikpd
5 [MoAU Mikpa

B10) TexvoAoyikr MoAutrAokdTnra :

H toAuttAokdTnTa 1ng TEXVOAOYiag TTou XpeidleTal va
avamTuéel A va XPnNOIYOTTOINCEl HIa ETIXEiIPNON yia va dpacTtnplotroindei oe
Mia ayopd, €ival emiong €va avTikivnTpo yla Tnv emiXeipnon tou eEeTdlel Tnv
mBOavoeTnTa va e10€ABel o pia TéTola ayopd. Ooo 1o TTOAUTTAOKN TEXVOAOYIKA
gival n ayopd, 1600 peyaAuTepeg eival ol emevduoelg o€ R & D, ahAd kai o€
e€omAiopoug, TTou Ba TTPETTEl va KAVEI N ETTIXEIPNON, EITE yia va diatnproel Ta

HEPIdIa ayopdg TNG Ot OXEON ME TOUG AVTAYWVICTEG EITE yia va avamTuéel

AIOTOIIOYAOZ K. BEOAOIOL lavoudpiog 2005  2eNida 35



AwumAopauxki epyaoia: Avantuén MeGobwv AtoAoynong tne Executive MBA, 4" Efaunvo
EAxvoukomntag wv KAadwv g Owcovopukng Apaotnpiotniag
Kkat in¢ Avtaywuiotikotniag twv Ipoidviwv wag Ernuxeipnong

kdrrolo véo tpoidv. ESdw BEéRaia, Ba TPETTEI va CUVUTTOAOYIOEI KQVEIG KAl TO
Babuoé oTtov otoio umdpxel A OxI n duvardétnTa va TTPOCTATEWE! KAl va
KaToXupwael VoUIka 1o copyright Twv dia@opwyv TTateviwy mrou Ba avamtugel
héaga amé 1o R&D Ttou. ‘Etol, pia kAipaka atmd 1 €wg 5, pe moAAammAaciaoTh
(m: X 20), n omoia Ba QWOTUTTWVEI ME TIOIOTIKA XAPAKTNPIOTIKA TNV

TEXVOAOYIKF TTOAUTTAOKOTNTA, UTTOPEI va gival TNG HOPPNG

R?lgr;g TexvoAoyikn MoAutrAokoTnTa
1 MoAu MeydAn
2 MeyaAn
3 MeTpia
4 Mikpn)
5 MoAu MikpA

B11) [MpootnBéuevn Aia Tou MNpoidvrog yia Tov MeAarn :

Oco o peydAn e€ival n TtpooTiBEpevn aia evog
TPOoI6vToG yia TOov TEAAT TToUu Ba TO ayopdoel (O OTToI0G AVNKEl Of dId
OUYKEKPIKEVN ayopd aTdxo), TOOO TTIo TTOAU au&dvel n avaykn Tou yid va 1o
ayopdoel. Me autd TO OKETTTIKG KAl JE TO CUPTTEPACHA OTI UTTAPXEI AQUENUEVN
meavétnTa ayopdg ToU TrpoidvTog (yia pia gopd r emavalaufavopeva),
MTTOpOUNE va TTouue 6T kaBiotaral n ayopd eAkuoTikOTEPN. Me autov tov
TPOTTO, £av opicoupue pia kKAigaka amé 1 éwg 5, e ToAatrAaciaoT) (m: X 20),
auTr) Ba TTPETTEI va ATTOTUTTWVEI HE TTOIOTIKA XAPAKTAPIOTIKA TO TTOCO PEYAAN N

MIKPA €ival n TTpooTIBEPEVN agia Tou TTpoidvTog yia Tov TTeAdTn.

R?g;g MpoomBépevn Agia NpoidvTog yia Tov MNeAdarn
1 MoAv Mikpn
2 Mikpn
3 Mérpia
4 MeydaAn
5 MoAO MeydAn

AIOTOIIOYAOZ K. ©EOAOIOX lavoudpog 2005  2eNida 36



AuAwpaukn epyaoia: Avantuén Mebobwv Aodoynong tne Executive MBA, A" E€aunvo
EAxvouxomiag wv KAadwv tng Owovoukric Apaotnpiéiniag
Kat ¢ Avitaywvioukomniag v Ipoidviwv uag Enxeipnong

B12) Auvayun Mpounbeutwy :

H A0vaun twv TpounBeutwy e€aptdral katd kupio Adyo
atd Tov apiBuod Toug, ammd 1o PEYEBSGS Toug Kal atrd To Babud diagopotroinong
TWV TPOoIdvTwy Toug. Oco AlydTEPOI Kal PEYAAUTEPOI TTPOUNOEUTEG UTTAPXOUY,
1600 peyaAutepn Ouvapn €xouv. Otav utrdpxouv Aiyol TTPONNBeUTEG, Ol
ETMIXEIPNOEIG Eival AUECA €CAPTWHEVEG ATTO AUTOUG, PE ATTOTEAECNA va EXOUV
ol TrpounBeuTég peyaAutepn OiatrpayparteuTikr) duvapn. Emiong, étav 1a
TTPOIGVTA TWV TTPoUNBeUTWY XapakTtnpifovral amd peydAo Babud mTpayuaTikig
A avtIANTITAG (perceived) diagopotroinong, TOTe To KOOTOG aAAayng yia Toug
meAATeG €ivar uwnAd, omdTe KAl n OlIQTTPAYUATEUTIKT) Toug OUvaun eivai
auénuévn. Etol tn Ouvapn Twv Tpounbeutwyv Ba umopoUcauE va Tnv
QTTOTUTTWOOUNE O€ MIa KAigaka atmo 1 éwg 5, ye ToAAatrAaciaoTr) (m: X 20),
o6tmou 10 1 Ba avrioToixietal otV TTOAU PEyAAn duvaun kal 10 5 oTnv TTOAU

pikpr duvaun Twv TTPOouNBeUTWV.

Rating Advapn Npopn@eutiv

IMoAU MeydAn
MeyaAn
MéTpia
Mikpn
[MoAu Mikpr

o|d|w(n|=[T

B13) Auvaun AyopaoTtwy - [eAQTwy :

H diarpayparteuTikr) duvapn Twv ayopacTwy PITOPEI va
d1apopPWaOEl €va KAINa CUUTTIECNG TWV TIWWV Kal adénong Tng ToidTNTag oTa
Tpoidvra evdg kAadou. Autd ptropei va onudvel BERaia Tnv peEiwon Tou
TTOOOOTOU KEPOOUG yia Tnv eTaipeia Tou Ba  dpactnpiotoindei  oTo
OUYKEKPIMEVO KAADO Kal KATG CUVETTEIA TOV TTEPIOPICHUO TOU ETTIXEIPNHATIKOU
eVOIAPEPOVTOG KATw atrd TIG utrapxouoeg ouvlnkeg. O1 TTapdyovreg TTou
TTpoodiopifouv T dlaTTPayUATEUTIKY) OUVANN TWV ayopacTwy gival Tapouolol

ME auTtoug Tou Tpocdiopifouv T dIaTTPAYHATEUTIK  dUvapun  Twv
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AwuAwpauxn epyacia: Avdniuén Me@obwv AtoAdynane tne Executive MBA, A" E€aunvo
EAxvouxotntag wwv KAdbwv tng Owovoptknc Apaompotniag
Kat ¢ Avtayouiotukoiniag v [poioviwv wag Emxeipnong

TTpounBeuTwy. TETOIOI TTAPAYOVTEG Eival To péyeBog Tou ayopaaotr), 6trou 600
MEYQAUTEPOC €ival O ayopacTr| Kal TEPICOOTEPOG ONMUAVTIKOG, TO60O0
TepIoooTEPN dlampayuaTteuTiky duvapn €xel. Emiong, av 1o Tpoidv eival
SIaPOPOTTOINUEVO KAl ONPAVTIKO YIa TOUG TTEAATEG, TOTE aAuToi dev E€xouv
HeEyAAn OiamrpaypateuTiky duvaun yiati eivalr dueca e§aptnuévol amoé To
TPOIOV autd. PuoIKd, 600 HIKPOTEPOS Eival 0 aplBPéS Twv ayopacTwy, 1600
HEYaAUTEPN e€ival n diampaypareuTikr) Toug duvapn, Adyw TnNG EAAEIyng
eVAAAQKTIKWY AUCEWV TTOU QVTIPETWTTIOUV o1 TTpounBeuTéG. ‘ETor TR duvapun
TWV ayopacTwyv Oa PTToOpoUCaNE VA TNV QTTOTUTTWOOUKE T€ HId KAipaka atro 1
£€wg 5, ye ToAAamAaciaotry (m: X 20), étrou 1o 1 6a avrioToixi(eTal oTAV TTOAU

MeEyaAn duvapn kai To 5 oTnV TTOAU pikpr) dUvaun TwWV TTPOUNBEUTWV.

R?Igr;g Advaun Ayopaoctwy - NMeAarwyv
1 [MoAU MeyaAn
2 MeydaAn
3 Mertpia
4 Mikpn
5 [MoAU Mikpn)

Xe oxéon Twpa Pe TNV avdiuon (M) yropoUpe va eMIKEVTPpWOOUUE oTa

TTAPaKATW KPITAPIA :

M) Méoog KAadikog Aeiktng KukAogopiakig Peuototnrag

‘Etol, améd mAeupdg Twv Oeiktwv peuatotnrag (liquidity
ratios) TTou MeTpPOUV TNV IKQVOTNTA TNG ETIXEIPNONG VA IKAVOTTOIEI TIG

BpaxuTTpOBECEG UTTOXPEWOCEIG TNG, ETTIKEVTPWVOUACTE OTO Wéoo kKAadiko

O¢ikrn KukAogopiakng peuarornrac (market's average current ratio - macCr) —

TTOU QTTOTEAEI KAl TO JECO PETPNONG TNG BPaxutrpbBecung QePEYYUOTNTAG TWV

ETTIXEIPACEWY — TWV TPIWV TEAEUTAIWV ETWV.

Méaog Acgiktng 1 N [KukAogpopouv Evepynrtikd];
KukAogopiakic Peuotétnrag = — X Z
(maCr) N [BpaxutrpdBeopeg Ymoxpewaoeig);

i=1
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Awmdopauxn epyacia: Avantuén Me@obwv AfioAdynane e Executive MBA, A’ E€aunvo
EAxvouxointag twv KAdbwv tne Owovopuxn¢ Apaotnpomniag
Kat ing Aviaywuiguxdmiag wv Ipoidviwv piag Emxelonong

(6mou N = 10 gUvoAo Tou apIBpuoU Twv uTTd eEETACT ETAIPEILLV TOU KAGBOU)

‘Erol, To maCr 8a yropoloaye va ToV ATTOTUTTWOOUNE HE
Hia kAipaka OTwe @aivetar mMo kdTw, He TOAAamAaciaoct (m: X 5),
AapBdvovrag utr’ oyn TIg BETIKEG 1) apvnTIKEG HETABOAEG TOU OTO DIAOTNHA TWV

TpIWV TEAEUTaiWY €TWvV (i, i-1, i-2) :

Rating _ macCr; — macCr;.q —
R) maCr, maCri., maCri.
0,2 <0 <0
0,4 <0 >0
0,6 <10 >0 <0
0,8 >0 >0
1 <0 <0
2 <0 >0
3 1,0<maCr;<15 >0 <0
4 >0 >0
5 <0 <0
6 <0 >0
7 1,5<maCri<2,0 >0 -0
8 >0 >0
9 <0 <0
10 <0 >0
11 2,0<maCr;<2,5 >0 -0
12 >0 >0
13 <0 <0
14 <0 >0
15 2,5<macCr; < 3,0 >0 <0
16 >0 >0
17 <0 <0
18 <0 >0
19 23,0 >0 <0
20 >0 >0

2) Méoog KAadikdg Aeiktng 2uvoAIKAG Aaveiakrig

EmBapuvonc

ATrd TTAEUpAg TWV BEIKTWV BIApBpwong KePaiaiwy
(leverage ratios), TTou MeTpoUV Ta KEQAAQIa TTOU EXOUV TTPOCYPEPEl Ol
IDIOKTITEG TWV ETTIXEIPNCEWV OE OXEON WE TN XPnHarodoTnon Tou xopriynoav

Ol TOTWTEG TTPOG QUTEG, ETTIKEVIPWVOUAOTE OTO pETO  KAadIkO Oeikin
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Aumdopatuxn epyaoia: Avdntwén Me@obwv AéoAoynong tne Executive MBA, A" E€aunvo
EAxvouxoiniag wwv KAdbwv tng Owovopikng Apaotnpiotniag
Kat ¢ Aviaywvioukorniag twv [lpoioviov piag Emixeipnong

guvoAikng daveiakng emBdpuvong (market’'s average debt ratio - maDr) — mou

OEiXVEI TO TTOCOCTO TWV CUVOAIKWYV KEPaAdiwv TTou TTponABav atrd mMoTWTEG —

TWV TPIWV TEAEUTAIWV ETWV.

Méoog Aeiktng ZuvoAIkng 1 N [ZuvoAo Aavelakwyv YTTOXPEWOTEWV];
Aaveiaknig EmpBdapuvong = — X Z [Zvoho EvepynTikoU
(maDr) N . . . :
i=1 (i eTTEVOUHEVWV KEQAAQiWV)];

(6mrou N = 10 gUvoAo Tou apIBuoU Twv UTTO eEETATN ETAIPEIWY TOU KAGDOU)

‘ET1o1, T0 maDr 6a propoUcaue va Tov aTTOTUTTWOOUE JE
MIa KkAigaka OTw¢ @aiveral o KATw, ME ToAAamAaociaoth (m: X 5),
AapBadvovtag utr’ éyn TIg BeTIKEG | apvnTIKEG HETABOAEG TOU OTO diIACTHNA TWV

TPV TEAeUTaiwy eTwv (i, i-1, i-2) :

Rating maDr MabDr; - MaDr;.4 -
(R) ' maDr;.4 maDr;.,
1 >0 >0
2 0 0 >0 <0
3 100% - 81% =0 >0
4 <0 <0
5 >0 >0
6 0 0 >0 <0
7 80% - 61% =0 >0
8 <0 <0
9 >0 >0
10 o o >0 <0
11 60% - 41% <0 >0
12 <0 <0
13 >0 >0
14 0 0 >0 <0
15 40% - 21% <0 >0
16 <0 <0
17 >0 >0
18 o/ Mo >0 <0
19 20% - 0% <0 >0
20 <0 <0
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Audepauxn epyacia: Avdntuln Me0obwv AétoAoynong g Executive MBA, A" Eéaunvo
EArxvourxomniag twv Kiadwv tng Owovouikng Apaotnpotnag
Kat ¢ Avtayouiouxoiniag wv [poioviov wag Emxeipnong

) Méocog  KAadikdg  Aeiktng  KukAogopiakAg

Tayitntac Evepynrikou

ATTO TTAEUpag Twv deIKTWV dpacTnpidTnTag (activity
ratios), mou Beixvouv TO TTOCO ATTOTEAECUATIKA XPACT KAVOUV 01 ETTIXEIPATEIG

TwWV TTOPWV TTOU €EAEYXOUV, ETTIKEVIPWVONAOTE OTO LECO KAQdIKO OEiKn

KUKAoQoplakng raxurnrag evepyniikou (market’s average total assets turnover

ratio - maTATr), Twv TPIWV TEAEUTAIWV ETWV.

Méoog Aciktng KukAogpopiakrg [MwAnoeg];
Taxutnrag EvepynTikou =

1
(maTATr) N

X
[20voAo EvepynTikou];

IMz

(6mmou N = 10 gUvoAO TOU apIBUOU TWV UTTO €EETACN ETAIPEIWY TOU KAGOOU)

‘ETol, To maTATr 8a uropoucape va 1oV AmoTUTIWCOUE
HE MIa KAigaka OTTwWG @aivetal o kdtw, Pe ToAAamAaciaoty (m: X 5),
AapBdvovtag utr’ oyn TIG BETIKEG 1] apvNTIKEG NETABOAEG TOU OTO SIACTNUA TWV

TPIWV TEAEUTaiWV eTWV (i, i-1, i-2) :

Rating _ maTATr,— | maTATr -
(R) maTATr maTATr;. maTATr;;
0,2 <0 <0
0,4 <0 >0
0.6 maTATr < 1,0 >0 -0
0,8 >0 >0

1 <0 <0
2 <0 >0
3 1,0<maTATr<1,5 >0 20
4 >0 >0
5 <0 <0
6 <0 >0
7 1,5 <maTATr < 2,0 >0 20
8 >0 >0
9 <0 <0
10 <0 >0
11 2,0 <maTATr <2,5 >0 -0
12 >0 >0
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AuAopatxn epyaoia: Avantvén MeBobawv AftoAdynong tne Executive MBA, A" E§aunvo
EAxvouxomiag wwv KAdabwv tne Owovopikric Apaotnpiotniag
Kat ¢ Avtayeviouxomag wv lpoioviwv pag Enixeipnong

13 <0 <0
14 <0 >0
15 2,5 <maTATr < 3,0 >0 =0
16 >0 >0
17 <0 <0
18 <0 >0
19 maTATr, > 3,0 >0 <0
20 >0 >0

M) Méoog KAadikdg Aeiktng [epiBwpiou Képdoug arig
MNwAnoeig

Amé mAeupdg Twv BekTWV arrodorikdtnTag (profitability
ratios), Trou atroteAolv 10 KABaPd ATTOTEAEOHA VOGS HEYAAOU apIBUOU PETPWV
TTOMNITIKIAG Kal aTTOQACEWY YIATI €ival QuTtoi TTou divouv TIG ATTAVTACEIS YIA TO
600 aTroTEAECUATIKA JIOIKOUVTAI O1 ETTIXEIPNOEIG, ETTIKEVIPWVOUACTE OTO

Légo kAadikd Oeikin mepiBwpiou képdou¢ oric mwAnaeic (market's average

profit margins on sales ratio - maPMSr), Twv TpiwV TEAEUTAIWVY ETWV.

Méoog Aciktng MepiBwpiou [KaBapod KEpdog);
Képdoug aTig MNMwAnoeig

1
(maPMSr) N

X

[MwARceIg);

1Mz

(6mou N = 10 gUVOAO ToU apPIBHOU TWV UTT6 EEETATN ETAIPEIVY TOU KAGSOU)

‘Eto1, To maPMSr 6a p1ropoUcape va Tov ATTOTUTTWOOUE
ME MIa KAigaka OTTWG @aiveral o KATw, PE ToAAamAaciacth (m: X 1),
AaupBdavovtag utr’ own TIG BETIKEG 1 apvnTIKEG HETABOAEG TOU OTO DIACTNUA TWV

TpIWV TEAEUTaIWY ETWV (i, i-1, i-2) :

Rating . maPMSr; - | maPMSr;.4 -
(R) maPMSr, maPMSr.s | maPMSr,,
5 <0 <0
10 <0 >0
15 maPMSr; < 10% >0 <0
20 >0 >0
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Awtmdopauxn epyaoia: Avantuln Mefobwv AfoAoynong tng Executive MBA, A" E€dunvo
EAxvourxomiag wwv Kiabwv tng Owkovopuknc Apaotnpotniag
Kat m¢ Aviaywuigukomriag twv Ipoioviwov piag Enxeipnong

25 <0 <0
30 <0 >0
35 10% < maPMSr; < 20% >0 -0
40 >0 >0
45 <0 <0
50 o 0 <0 >0
55 20% <maPMSr; < 30% >0 -0
60 >0 >0
65 <0 <0
70 0 <0 >0
75 30% < maPMSr; < 40% >0 -0
80 >0 >0
85 <0 <0
90 o <0 >0
95 40% < maPMSr; >0 -0
100 >0 >0

'5) Méoog KAadikdg Aeiktng Atmrodotikdétnrag EtrevOupévwv
KegpaAaiwv

Emiong, amdé wmAeupdg Twv OeikTWwv atrodoTIKOTATAG

(profitability ratios), 6a ouptmeplAdBoupe kal 10 pégo  kAadIkO EiKIn

ammodornkorniac _emevouuévwy kepaAaiwv (market's average return on

investment ratio - maROIr), Twv TpIWV TEAEUTAIWV ETWV.

Méoog Aciktng ATTOdO0TIKOTATAG [KaBapa Képdn)i
Emevoupévwy KepaAaiwv =

1
—X
(maROilr) N

1M z

[20voAo EvepynTikou);

(6mmou N = 10 glvolo Tou apiBuol Twv uTTd EEETAoN ETAIPEIWY TOU KAABOU)

‘Eto1, To maROIr 6a propoUocaPE va TOV ATTOTUTTWGOOUNE
ME Mia kAipaka OTTwG @aivetal Mo kATtw, pe ToAAatmAaciaoty (m: X 1),
AapBavovrag utr’ 6wn TIG BETIKEG 1) apvnTIKEG PETABOAEG Tou OTO didoTNUA TwV

TPIWV TeAeuTaiwy eTWV (i, i-1, i-2) :
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AuAwpauxf epyaoia: Avantuln MeOddbwv AfoAoynong tng Executive MBA, A" E€aunvo
EAxkvoukomiag wv KAdbwv tng Owovouikrg Apaotnpiotniag
Kat ¢ Avtaywuviouxorniag twv lpoioviwv piag Enixeipnong

Rating maROlr; maROIr,- | maROlr;4 -
(R) (oe BApaTa Tou 2%) maROIr;4 maROlr;.,
5 <0 <0
10 o <0 >0
15 maROlIr; < 10% >0 -0
20 >0 >0
25 <0 <0
30 <0 >0
35 10% < maROIr; < 20% >0 <0
40 >0 >0
45 <0 <0
50 <0 >0
55 20% < maROlIr; < 30% >0 <0
60 >0 >0
65 <0 <0
70 <0 >0
75 30% < maROlr; < 40% >0 <0
80 >0 >0
85 <0 <0
90 o <0 >0
95 40% < maROlr; >0 -0
100 >0 >0

6) Méoog KAadikdg Aeiktng Ayopaiag Agiag 1ng Metoxng

mpo¢ 10 AoyioTik Agia 1ng MeToxric

TéNog, amd mAeupdg Twv deikTwyv atrotiynang (valuation
ratios), ol o1roiol AToTEAOUV TO IO OAOKANPWHEVO PETPO TNG €Tidoong HIAg

emixeipnong, 8a cuptrepiAaBoupe 1o pégo kAadiko Oeikin ayopaiac aiag ¢

ueroxng mpog 1 Aoviorikn aéia g yeroxng (market’'s average market to book

ratio — maMTBr) Twv petoxwv Twv Tpiwv TeAeuTaiwy eTwv. O BEIKTNG AUTOG
avTikatoTrTpidel Tnv agia mou divouv ol XpnHaTIoTIKEG ayopEg oTn dloiknon Kal
OTNV opyavwaon TWV ETAIPEIWV WG (WVTAVEG KAl EVEPYEC OIKOVOUIKEG HOVADEG.
Eraipeieg mmou Oloikouvtal owoTd amd pia atmroTeAecpartikry dloiknorn, TPETTE
va epgavifouv ayopaia aia peyaAutepn n ion pe 1R AoyioTikh afia Twv
QUOIKWV TTEPIOUCIAKWY TOUG OTOIXEIWV.

‘Eto1, To maMTBr 6a pmropoUcape va ToV QTOTUTTWOOUE HE HIa

KAipaka OTTwg Qaivetal mo KAatw, Pe TToAAatrAaciacT (m: X 1), AaupBdvovrtag
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AumAopanuxg epyaota: Avantuén MeGobowv Aodoynong e Executive MBA, A’ E{dunvo
EAxvouxomniag wwv KAabov tng Owovouikrg Apaotnpidtntag
Kat ¢ Aviayouioukomniag v Ipoioviwv piag Enxeipnong

utr Oyn TIG BETIKEG 1 apvnTIKEG UETABOAEG TOU OTO OIGOTHUA TWV TPIWV

TeAeuTaiwy eTwv (i, i-1, i-2) :

Rating maMTBr; maMTBr, - | maMTBr;.4 -
(R) (o€ BApara Tou 0,1) | maMTBr;4 maMTBr,;.,
1-5 <0 <0
161__1105 maMTBr; < 0,5 < 8 > 8
16 — 20 >0 >0
21-25 <0 <0
26 - 30 <0 >0
3135 0,5 <maMTBr < 1,0 >0 -0
36 - 40 >0 >0
41 -45 <0 <0
46 — 50 <0 >0
51_55 1,0 <maMTBri< 1,5 >0 =0
56 — 60 >0 >0
61—-65 <0 <0
66 — 70 <0 >0
71-75 1,5 <maMTBr; < 2,0 >0 =0
76 — 80 >0 >0
85 <0 <0
90 <0 >0
95 2,0 <maMTBr; >0 <0
100 >0 >0
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Aumdopauxn epyacia: Avantuén MeBobawv AtoAdynong tng Executive MBA. A" E€aunvo
EAxvoukomniag v Kidabwv tng Owkovojukric Apaotnpiotniag
Kat ¢ Aviaywviouxorniag v I[poidviov wag Enxelpnong

3.2 Movrého ASloAdynong tng EAkuoTmikéTnTag 1ng Ayopdg-
KAadou

2UpQWVa HE Ta TTAPATTAVW, PTTOPOUNE VA JIANOPPUOOUYE Evav
TUTTO 0 omoiog Ot TEAIKr) avdAuon Ba pag Oivel pa TIMA Vatractiveness (O€
£KATOOTIqIa KAIJaKA) yia TNV EAKUCTIKOTNTA TNn¢G ayopdg-kAdadou, n otroia Ba
Io00Tal HE TO OUVOAIKO dBPOIoUa TWwV OTABUICHEVWVY TIHWV TOU KAB' evog
KpITnpiou &exwpioTd, TTOAAQTTAQCIaoPEVN ETT TNV TIMA TOU TTOAAGTTAQCIAGTIKOU
kpitnpiou B1 (= Rg1 X mgy) TTOU a@opd TOUG VOUIKOUG TTEPIOPICHOUG YIa TNV
gicobo (kar Tapapovry) [ OXI Ot HIQ OCUYKEKPIYEVN ayopd-kAado. H
otabuiopéveg autég TIpEG Og, Ba opifovrar amd TO yIVOUEVO Tou PBdpoug
oTabuicewg (wi), TNG TIUAG KAipakag (Ri) kar Tou TToAAatAaciaaTry (m;) Tou
KABe KpITNpiou .

‘ET01, pmmopolpe va SIAUOPPWOOUNE TOV TTAPAKATW YPAUMIKO

TUTTO :

A6 B13 re
Vattractiveness = (Rgy x Mg, )x {Z(Wi xRy xm;)+ Z(Wi xRy xm;)+ Z(Wi xR, xm, )}

i=A1 i=B2 i=M

OTTOU : W; = TO BAPOG OTABUIONG YIA TO KPITAPIO i
Ri = n iR NG kAigakag (Rating) yia 1o kpItipIo i
m; = N TIMA TOU TTOAAQTTAQCIAcTH YIQ TO KPITAPIO i
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Aumdopatky epyaoia: Avantwln MeOobwv A&oAdynong e Executive MBA, A’ E{dunvo
EArvourormiag wv Kidbwv tng Owovopknc Apaotnpidinag
Kat tn¢ Aviaywuvoukomiag twv Ipoidviwv pag Enxeipnong

3.3  Kpimipia yia tnv A§loAdynon tng AviaywvioTIKOTNTAG KAl

™G AuvapikéTnNTag TWV TTPOIOGVTWYV TNG ETiXEipnong

2e CUVEXEIQ Twv TrpoavagepBéviwy, otnv evotnTa aut 6a
EOTIACOUNE TNV TTPOCOXI] HAG OTO VA EVTOTTICOUHE €va GUVOAO KpITNPiwV
(TTOOOTIKWV KAl TTOIOTIKWV) TA OToid WTTopoUvV va OuvBéoouv KAl va
aTmelkovioouv OAa ekeiva Ta amapaitnTa OTOIXEIQ TTOU OIQUOPPWVOUV TNV
avriAnyn pag yia TN SuvapmkOeTHTA KAl TNV avTaywvioTIKOTATA TwV
TTPOIGVTWV HIag ETTIXEIPNONG.

O1wg KAvape Kai oTIG TTPONYOUNEVES TTApPaypAPous, £T01 KI 0w,
n wpo6Beon pag Ba eivar va aTreEIKoViIoOOUPE TOOO Ta TTOOOTIKA 600 KAl TA
moIoTIKa kpithpia o€ pia kKAipaka (Rating) (m.x. amd 0 éwg 10 5 ;4 amd 10 1 €wg
10 20 KATT) n otoia pe évav katdAAnAo moAAatAaciaoTh (m.x. m: X10) va
avTioToixnBei o€ pia ekarooTiaia KAipaka.

O1 Baoeig TTAvw OTIG OTToiEG Ba oTNPIEOUNE TNV avdAucoh pag yia
TOV €EVTIOTMIOHO TWV TrapaAyoviwv Kal TWwV KPITNPiwv OTN  OUYKEKPIYEVN
TEPITITWON Eival :

A) Ta yevika peyeéBn TnNG eTaipeiag o€ Ooxéon mAvIa MPE TA
YEVIKOTEPQ OTOIXEIQ TNG ayopdg HECA OTNV OTToia OpacTNPIOTTOIEITAI N ETAIPEIQ
auTn, kabwg etiong kai TIg HETABOAEG TIG OTTOIEG UPICTAVTAI TA OIKOVOMIKA
MEYEDBN TNG €TAIPEIQG OTTWG QUTA ATTOTUTTWVOVTAI OTIG TTEPIODIKEG EKBETEIG TWV
QTTOTEAECHATWY TOUG.

B) Ta Bacikd olkovopikG HeEYEBN TnNG eTaipeiag He Tov
TPOCOIOPICHO TWV BACIKWY ETTi HEPOUG APIBPODEIKTWY KAl

] H avayvwpion Twv OUVAPEWV Kal aduvapiwv HIaG
emIXeipnong A akdépa kar Twv Povadikwv TNG IKavoTATWV péoa amé Tnv
avdaAuon Twv XapakTnpioTIKwv TNG «AAucidag Atiag» tng. Me tnv avdAuaon
autrp avaduetar n Quon kal O PaBudg OCuvepylag TTOU  EVOEXONEVWG
avamTiooeTal PETALU TwV ECWTEPIKWVY AsIToupylwv  evos  opyaviopou.
Alapopeg aTIg «aAuoideg aiag» HETAZU QVTAYWVICTIKWY ETTIXEIPNUATIKWY
Hovadwv PTTopEi va eival KUpla TTnyr aviaywvioTIKOU TTAEOVEKTRHATOG.

‘Erol, oe oxéon pe Tov Tapdayovra (A) uTmopouUpe va

ETTIKEVTPWOOUE OTA TTAPAKATW KPITHPIA :
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Audopauxn epyacia: Avantvln MeBobwv AltoAoynone tng Executive MBA. A" E€aunvo
EAxvourxomag v KAdbwv tne Owovouikng Apaotnpiotniag
Kar ¢ Avtaywuiotikotniag wv [poidviwv wag Emxeipnong

A1)  Mepidio Ayopdg :

Me 10 KpITAPIO QUTS AVAPEPOPACTE OTIC TTWARCEIS TTOU
Kataypdgel N KABE €TMIXEIPNUATIKT) PJOvAda O0av TTOCOCTO ETTi TwWV OUVOAIKWY
TWAACEWY TTOU TTPAYHATOTTOIOUVTAl OTNV OCUYKEKPIPEVN ayopd TTOU QuTh
dpactnpioTtrolgital. [Na Tapadeiypa, 61av o1 TTWANCEIG PIag ETTIXEIPNONG Eival
€10 ekaTodpUpIa o€ pia ayopd 6trou €xouv TTpayuarotroindei TwAnoeig €100
EKATOMHUpIWY, TOTE TO PEPIBIO ayopds YIa TN CUYKEKPIPEVN ETTIXEIPNON Eival
€10/€100=10%. 'ET101, uyTTOPOUUE VA ATTOTUTTWOOUHE TO HEPIDIO ayopdg Ot HIa
kKAigaka amd 1 éwg 10, pe moMAamAaciaotr) (m: X 10), émou 10 1 6a
avTioToIXei yia pepidio ayopds améd 0% éwg 5% kai 1o 10 yia pepidio ayopdg

HeyaAuTtepo atrd 50%.

R?lgr;g Mepidio Ayopdag
0-5%
6-10%
11-15%
16-20%
21-25%
26-30%
31-35%
36-40%
41-50%
> 50%

SCOGJ\ICDU'IACOI\J—\

A2) Zxetiké Mepidio Ayopdg :

Me 10 KPITAPIO QUTO avaPePOUACTE OTO TTOCOCTO EKEIVO
TO OoTroio uTroAoyiletal av dlIaIPECOUNE TO PEPIBIO ayopds TNG ETTIXEIPNHATIKAG
Hovadag TTou eeTAfOUME PE TO ABpOICHA TwV MHEPIBIWV ayopds Twv TPIWV
MeyaAUTepwv avraywvioTwyv. Na mapddelypa, av 1o pepidlo ayopds piag
gmixeipnong avépxeral oto 20% Kal o1 TPEIG IO PEYGAOI QVTAyWVIOTEG GTOV
kAGdo €xouv pepidia ayopdg 1.X. 20%, 15% ka1 15%, 1616 TO OXETIKO PEPIDIO
ayopdag eivar 20% / (20%+15%+15%) = 40%. ‘Etoi, pmopolupe va

AIOTOIMOYAOS K. ®EOAOIOL lavoudpioc 2005  2eNida 48



Aumdopauxy epyacia: Avantwén Me0obwv Aodoynone tng Executive MBA, A" E€dunvo
EAxvouxéiniag wwv Kidbwv tng Owovopiknc Apaotnpidtntag
Kat ¢ Avtaywuouxomiag tov I[poioviwv uag Emxeipnong

QTTOTUTTWOOUNE TO OXETIKO pepidio ayopds o€ pia kAipaka améd 1 éwg 10, ue
moAamAagiactiy (m: X 10), émou 10 1 Ba avriaToIxEi yia OXeTIKO pepPiIdIO
ayopdgs amod 0% €wg 5% kai 10 10 yia oXeTIKO pePiIdIO ayopds HEYAAUTEPO ATTO
50%.

R?g;g ZyeTIKO Mepidio Ayopag
0-5%
6-10%
11-15%
16-20%

21-25%

26-30%

31-35%

36-40%

41-50%
> 50%

ole|o|Njo|ju|alw(n=

A3) MetaBoAn MNwAAcEwyV :

Me 1O KPITHPIO QUTO AVAPEPOPACTE OTO TTOCOCTO TNG
avénong n TNG Meiwong Twyv eTAoIWV TTWAACEWV ASalesi(%) = (ASalesi/Sales;.
1) = (Sales; - Sales;.1)/ Sales;.1 TTou €iXe N ETAIPEIA TO £TOG | OE OXEON HWE TO £TOG
i-1.

‘Evol, To ASalesi(%) 6a PITOopoUCaME va TO ATTOTUTTWOOUHE HE
MHia kAipaka Omwg @aivetalr o KATw, HE ToAAamAaciaotry (m: X 5),
AauBavovtag ut’ own TIc Bemkég i} apvnTikég PETABOAEéG Tou ASales oTO

didoTnua Twv TECoAapwV TeEAeuTaiwy eTwv (i, i-1, i-2, i-3) :

R?'gr)wg ASalesi(%) ASales;, | ASales;,
0.2 <0 <0
0.4 o\ (o <0 20
06 ASalesi(%) < 0% >0 <0
0.8 20 20

1 <0 <0
2 0, {0 0, <0 20
2 0% < ASales(%) < 10% 0 0
4 >0 >0
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AumAwpatikn epyaoia: Avantuén MebBobwv Aodoynone g

EAxvouxomntag wv KAdabwv wng

Owovowkng Apaotnpotniag

Kkat )¢ Aviaywuotxoémniag wv lpoioviov utag Enxeipnong

Execut

ive MBA, A" E€aunvo

5 <0 <0
6 0 >0
= 10% < ASales(%) < 20% ; 5 =5
8 >0 >0
9 <0 <0
10 <0 >0
11 20% < ASalesi(%) < 30% >0 -0
12 >0 >0
13 <0 <0
14 <0 >0
15 30% < ASaIesi(%) < 40% >0 <0
16 >0 >0
17 <0 <0
18 <0 >0
19 40% < ASaIesi(%) >0 <0
20 >0 >0

A4) MetaBoA Miktwv Kepdwv :

Me 10 KPITAPIO QUTO AVAPEPONACTE OTO TTOCOCTO TNG

avénong 1 TNG Meiwong Twv PIKTWV Kepdwv (Gross Profit — GrPr) trou €ixe n
etaipeia 1o €10¢ |, AGrPri(%) = (AGrPr; / GrPri.4)= (GrPr; - GrPri.1) / GrPri.q1 o€
oxéon pe 10 €106 i-1 (GrPri4).

‘ET01, OTIG TTEPITITWOEIG TTOU TA MIKTA KEPON TNG TTponyoupevng (i-

1) xpovidg eival Bemika (GrPri.1>0) 10 AGrPri(%) 6a pmopoloape va T10

QTTOTUTTWOOUNE HE HIA KAIJaKa OTTwWG QaiveTal Mo KATw, YE TTOAAQTTAQGCIAOTA

(m: X 5), AapBavovrag ut’ dyn TIg BETIKEG 1 apvnTIKEG PETABOAEG Tou OTO

SidoTnua Twv TEcodpwv TeAeuTaiwv eTwv (i, i-1, i-2, i-3) :

Rating

(R) AGl'Pl'i(o/o) AGI’PI’M AGI’Pri.z
0,2 <0 <0
0,4 0 0 <0 >0
0,6 AGrPri( /o) < 0% >0 <0
0,8 >0 >0

1 <0 <0

2 0 >0

3 0% < AGrPr(%) < 10% ; 0 =0

4 >0 >0
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Audepauxkf epyaoia: Avantuén Me6obwv AftoAoynong g Executive MBA, A" EEaunvo
EAxkvouxorniag wwv Kidbwv g Owovouikrc Apaotnpotniag
Kat ¢ Avtaywviouxomag twv [Ipoioviwv wag Emixeipnong

2 <0 <0
5 0 >0
: 10% < AGIPr (%) < 20% ——¢ <0
5 >0 20
5 <0 <0
10 <9 =3
= 20% < AGrPri(%) < 30% >0 <0
12 20 =0
3 <0 <0
14 =0 =2
T 30% < AGrPr(%) < 40% >0 <0
16 20 -
17 <0 -
18 ) L) <0 =0
L 40% < AGIPr(%) >0 <0
20 20 =0

EmmAfov, OTIC TEPITTTWOEI TOU TA HIKTA KEPDN TNng
Tponyouuevng (i-1) xpowidg eivar apvnmkd A pndevika (GrPri.4<0) Ba
MTTOPOUCAME VA QTTOTUTTWOOUME TPEIG DIAQPOPETIKEG KATAOTACEIS OTTOU TO
Kpitiipio auté va Adfer Tpeig¢ oupfatikég TiMEG ocav  Rating(R). ‘Etol,
Olakpivoupe Ta €16 :

a) GrPri.4<0 & GrPr>0: Autoé onpaivel 6Tt n eTaipeia
TEPACE ATTO TNV TTEPTIVI) Xpovid TTou Oev EiXE KEPON TTApd ATTWAEIEG, Ot KA
@eTIVi] KEPOOPOPA XpovId GO0V apopd Ta MHIKTA TNG KEPON. XTNV TTPOKEIYEVN
mepimTwaon divoupe ato Rating (R) autou Tou kpitnpiou, TV TIKA R = 10 kai pe
TToAAatmAaciacTh (m: X 5).

B) GrPr,< GrPri.1 < 0 : ZTnVv WEPITITWON QuTr N ETAIPEIa avTi
yia kEpON euaviel MiIa auinaon Twv ATTWAEIWV OE OXECN WE TNV TTPONYOUNEVN
xpovid, yr' autd kai divoupe oto Rating (R) autou Tou kpitnpiou, TNV IR R =0
kal TToAAatrAaciacTtrh (m: X 5).

Y) GrPri.4 < GrPri< 0 : ZTnv TepimTwon auTh n eTaipeia avri
yia kEPON ep@avilel TN Xpovid i kar TTAAI atTwAeieg aAAa AiyOTEPEG OE OXEON HE
TNV Trponyoupevn xpovid i-1. ' auté divoupe oto Rating (R) autou Tou
Kpitnpiou, TNV TiPA R = 1 kai moAAamAaoiaoTth (m: X 5) ata mwAaicia Tou 6T n
gtaipeia Oeixvel va OlopBwvel oe kamolo BaBpd Ta amoteAéopatd NG o€

ETTITTEDO HIKTWYV KEPOWV.
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AuAopauxn epyaoia: Avdnivén MeBodwv AtoAoynong tng Executive MBA, A" E€aunvo
EAxvoukomniag twv KAabwv ¢ Owovouikrc Apaotnpiotntag
rat ¢ Avtaywuviouxowniag twv lpoioviwv wag Enwxeipnong

A5) MeraBoAn Kepdwv rpo Pépou :

Me 10 KpITHPIO AQUTO AVAPEPOUACTE OTO TTOOOOTO TNG
avgnong 1 TnG peiwong Twv kepdwv Tpo opou (Profit Before Taxes — PrBT)
TToU £ixe N eTaipeia 1o €106 i, APrBTi(%) = (APrBT; / PrBTi.1)= (PrBT; - PrBT.1) /
PrBTi.1 o€ oxéon ue 1o €106 i-1 (PrBT;.4).

‘Evol, omg TepIMTTWOEIG TTOU Ta KEPON Tpo  @épou  Tng
mponyoupevng (i-1) xpoviag eivar Bemika (PrBT.1>0) 10 APrBT(%) 6a
HTTOPOUCANE VA TO ATTOTUTTWOOUUE HE MIA KAIiMaKA OTTWG QaiveTal o KATwW,
pe TToAAamAaciacTti (m: X 5), AappBdavovtag utr oyn TIG BETIKEG 1] ApVNTIKES

HETABOAEG TOU OTO DIACTNHA TWV TECOAPWV TEAEUTAiIWV ETWV (i, i-1, i-2, i-3) :

R?}\f;‘g APrBT(%) APrBT.; | APrBT.;
0.2 <0 <0
0,4 o 0 <0 >0
0% APrBT{(%) < 0% 0 =5
0.8 >0 >0

1 <0 <0
2 <0 >0
3 0% < APrBT(%) < 10% =0 =5
4 >0 >0
5 <0 <0
6 0 >0
= 10% < APrBT(%) < 20% ; 5 =5
8 >0 >0
9 <0 <0
10 <0 >0
¥ 20% < APrBT(%) < 30% o =5
12 >0 >0
13 <0 <0
14 <0 >0
1 30% < APrBT(%) < 40% =0 o
16 >0 >0
17 <0 <0
18 o 0 <0 >0
19 40% < APrBTi(%) =0 o
20 >0 >0
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AwumAepauxn epyaoia: Avantuén MeBobwv AoAoynong e Executive MBA, A" E€aunvo
Elxvourxomiag wv KAdbwv g Otkovouikng Apaoinplotniag
Kai ¢ Aviaywuvioukomiag tov Ipoioviwv piag Enixeipnong

EmimAéov, OTIC TEPITTTWOEIG TTOU Ta KEPDN TPO POPOU TNG
mponyoupevng (i-1) xpovidg e€ivar apvnrika r pndevika (PrBTi1<0) 6a
MTTOPOUCANE va QATTOTUTTWOOUME TPEIS DIAPOPETIKEG KATAOTACEIC OTTOU TO
KpiITipio autd va AaBel Tperg oupParikeg TiHEG cav Rating (R) autol Tou
KpiTnpiou. 'ET101, Slakpivoupe Ta €€N1¢ :

a) PrBT.1«<0 & PrBT>0: Autoé onuaivel 6T n eTaipeia
Tépace amd TNV TEPCIVI) Xpovid TTou Oev eixe kEPDN (TTpo @oOpwv) TTapd
ATTWAEIEG, OE PIa QETIVI] KEpOOPOPa (TTPO POPWV) XPoVId. XTNV TTPOKEINEVN
mepimTwon divoupe ato Rating (R) autou Tou kpitnpiou, TV TipR R = 10 kai pe
moAAamAaciaoTr (m: X 5).

B) PrBTi< PrBTi.1 <0 : ZTtnVv TepIiTTTWON QuTh n €TQipegia avri
yia kabapd kEpdn ep@avifel yia augnon Twv amwAelwv O OXECN ME TNV
TTpONyoUUEVn Xpovid, yI' auto kai divoupe oto Rating (R) autou Tou kpitnpiou,
v TigA R = 0 kai roAAatmAaciacTh (m: X 5).

Y) PrBTi.1 < PrBT;< 0 : ZTtnv TEPITITWON QUTH N €TAIPEIQ avTi
yia képdn (Tpo @dépwv) eppaviCel TN xpovid i kai TTAAl amwAeleg, alAa
AlyOTEPEG OE OXéon WeE Tnv Tponyoupevn xpovid i-1. ' autd divoupe oTto
Rating (R) autou tou kpitnpiou, TNV TigfA R = 1 kai ToAatrAaciactr (m: X 5)
ota TAaicia Tou 6T n etaipeia Oeixvel va diopBwvel o€ kamolo Babud Ta

atroteAéopartad TnG o€ eTTiTTEdO KABapwv KEPOWV (TTPo POPWV).

A6) MertaBoAr ota KaBapa MNayia :

Me 10 KpITAPIO QUTO ava@epdUACTE OTO TOCOCTO TNg

augnong A TG peiwong Twv kabapwv tTayiwv (Net Assets — NtAs) TTou €ixe n

eTaipeia 1o €106 i, ANtAs|(%) = (ANtAs; / NtAs;1)= (NtAs; - NtAs;4) / NtAs; oc
oxéon pe 10 €106 i-1 (NtAS1).

‘Eto1, 10 ANtASi(%) 6a ptropolcape va To ATTOTUTTWOOUE HE HIa

KAipaka OTTwg @aiveral mo kdtw, pe ToAAatAaagiaoTtr (m: X 5), Aappdvovrag

utr' oyn Tig BeTIKEG 1) apvnTIKEG HETABOAEG Tou OTO BIACTNUA TWV TECTAPWV

TeAeuTaiwy eTwv (i, i-1, i-2, i-3) :
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Auddepatkn epyaoia: Avdntuln MeBodbwv A§odoynong e Executive MBA. A" E€aunvo
EAxvoukomniag wv Kidbwv tng Owxovopikng Apaotnpiotniag
Kat ¢ Avtaywviouxorniag tov [poiovtwv piag Enixeipnong

R?Ig;lg ANtAs{(%) ANtAs;, | ANtAs;,
0’2 < 0 < 0
0,4 0 1) < O = 0
0,6 ANtAsi(%) < 0% >0 <0
0.8 >0 20

1 <0 <0
> 0 >0
= 0% < ANtAs(%) < 10% =5 =0
4 >0 >0
5 <0 <0
= 10% < ANtAS(%) < 20% [—— o )
8 >0 >0
9 <0 <0
10 o o <0 20
L 20% < ANtAS(%) < 30% =0 =0
12 >0 20
13 <0 <0
14 <0 20
= 30% < ANtAs(%) < 40% 0 0
16 20 20
17 <0 <0
18 <0 20
19 40% < ANtASi(O/o) >0 <0
20 >0 20

A7) MeraBoAn Evepyntikou :

Me 1O KPITAPIO QUTO AVAPEPOPACTE OTO TTOCOCTO TNG

avénong i Tng peiwong Tou evepynrikoU (Total Assets — TAs) TTou €ixe n

etaipeia 10 €106 i, ATAS|(%) = (ATAs; / TAs;.1)= (TAs; - TAs.1) / TAs;.1 O oxéon
PE TO €106 i-1 (TAS;.¢).

‘Etol, 10 ATAS|(%) 8a ytropoUcape va To ATTOTUTTWOOUHE PE MIG

KAipaka 6TTwg @aiveral o Katw, Pe ToAAatrAaoiaoTr (m: X 5), AapBavovrag

utr’ dyn TIg BETIKEG I apvnTIKEG PETABOAEG TOU OTO DIAOTNUA TWV TECTAPWY

TeAeuTaiwy eTWV (i, i-1, i-2, i-3) :
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AuAepatuxkf epyacia: Avantvén MeBobwv AtoAoynong tne Executive MBA, A" Efapunvo
EArvourdtniag v KAdbwv tne Owovoutkric Apaotnpiomnag
xat ¢ Avtayougukomiag wv lpoioviov puag Enuceipnong

Rzg’)‘g ATASs(%) ATAs.: | ATAsi,
0,2 <0 <0
0,4 0 o <0 >0
0.6 ATAs|(%) < 0% >0 -0
0,8 >0 >0

1 <0 <0
2 0 >0
3 0% < ATAs(%) < 10% ;0 s
4 >0 >0
5 <0 <0
6 <0 >0
7 10% < ATAs{(%) < 20% >0 -0
8 >0 >0
9 <0 <0
10 <0 >0
11 20% < ATASi(O/o) < 30% >0 <0
12 >0 >0
13 <0 <0
14 <0 >0
15 30% < ATAsi{(%) < 40% >0 e
16 >0 >0
17 <0 <0
18 0 (v, <0 >0
19 40% < ATASsi(%) >0 -0
20 >0 >0

A8) MetaBoAn I6iwv Kepalaiwy :

Me 10 KPITPIO AQUTO AVAPEPOPACTE OTO TTOCOOCTO TNG

augnong i TNG peiwong Twv 1diwv kepaAaiwv (Equity — Eqt) mou €ixe n

eTaipeia 1o €106 i, AEQt(%) = (AEQt; / Eqti.1)= (Eqti - Eqti.1) / Eqti.1, 0€ oxéon pe
10 €106 i-1 (EqQti.1).

‘Eto1, 10 AEQti(%) Ba ptropoucape va 1o QTTOTUTTWOOUNE HE MIG

KAigaka OTTwg @aiveral o Katw, pe ToAAatAaaiaoTtr (m: X 5), AapBdavovrag

UTT” OWn TIG BETIKEG 1] apvnTIKEG PETABOAEG TOU OTO BIGCTNNA TWV TEGOAPWY

TeAeuTaiwy eTwv (i, i-1, i-2, i-3) :
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AutAepatki epyaoia: Avantuén MeBobwv Aodoynong g Executive MBA, A" E{aunvo
EAxvoukomntag twv KAdbwv tng Okovouikng Apaotnpiotniag
Kat ¢ Aviaywuiouromniag v [poioviwv uag Emxeipnong

R?Igr;g AEqti(%) AEqti AEqt:2
0.2 <0 <0
0.4 . . <0 >0
o AEqt(%) < 0% 0 ~0
0.8 20 20

1 <0 <0
> 0 >0
3 0% < AEQt(%) < 10% ; 0 <0
) >0 20
5 <0 <0
6 <0 20
7 10% < Aeqi(%) <20% >0 <0
8 >0 20
9 <0 <0
10 <0 20
¥ 20% < AEQt(%) < 30% >0 <0
12 20 =
13 <0 <0
7 0 >0
1 30% < AEqt(%) < 40% ; 0 <0
16 20 20
17 <0 <0
18 o o <0 =t
15 40% < AEqti(%) >0 <0
20 20 20

21N ouvéxela, Ba cuptrePIAGBOUNE TRV avaAuon TTou Ba TTpETTEl
va yivetar Pe Pdon Tov Tapayovra (B), OonAadny tnv armoTtiynon Twv
XPNHATOOIKOVONIKWY BEIKTWV TNG EKACTOTE ETTIXEIPNUATIKAG povadag. O1 kaloi
KAl 01 CUVEXWGS BEATIOUUEVOI QPIBUODEIKTEG KEVTPICOUV TO EVOIAPEPOV TOTO TWV
HakpoTTpOBECHWY OGO KAl TWV BPAXUTTPOBECHWYV TTICTWTWYV / ETTEVOUTWV TNG
eTaipeiag (BAETTe TpaTTediteg, HETOXOI KATT), TTpAYHA TTOU PTTOPEI VA TTPOCDWAE!
avTaywvioTIKO TTAEOVEKTNHA OTNV KABe etaipeia n otoia TPoaBAETel gtV
£TTAUENON TWV dPACTNPIOTHTWY TNG HECW ETTEVOUTIKWY EVEPYEIWV.

BéBaia, 6TTwg avagépape Kal oe TTponyoupevn Tapdypago, Ot

Ba mpémel va exvAPe TTAvTa 6T N avaAuon Twv apIBHOdEIKTWY auTwv gival
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Audopatixki epyaocia: Avantuén MeBobwv AtoAdynong e Executive MBA, A" E§aunvo
EAxvourxomrag tov KAabwv tng Owovouikrg Apaotnplotniag
Kat tng Avtaywuionikointag v [poioviov wag Enuceipnong

ateAg we TPoG 10 yeyovog OTI ayvoei Tn Xpovikr didotacn, agou atroTeAouv
QTTEIKOVIOEIG TNG KATACTACONG TWV ETAIPEIWV OE £VA OCUYKEKPIPEVO XPOVIKO
onueio.

B1) Aciktng KukAogopiakng Peuotdtnrag

‘Etol, amdé mAeupdg Twv deIkTwv peuototntag (liquidity
ratios), TTou METPOUV TNV IKAQVOTNTA TNG ETTIXEIPNONG VA IKAVOTIOIE TIG
BPaxutpOBeoUEG  UTTOXPEWCEIG  TNG,  ETNIKEVIPWVOUACTE  OTO  O¢ikIn

KukAogopiakn¢ peuardrmrac (current ratio - Cr) — Tou amroTteAei kar 10 PHEco

METPNONG TNG BPaxuTTpOBECUNG QEPEYYUOTNTAG TWV ETTIXEIPNOEWV — TWV

TPIWV TEAEUTAIWYV ETWV.

Aciktng Kukhogopiaknig  _ KukAogpopouv Evepyntikd

Peuotornrag (Cr) BpaxutrpOBeauEG YTTOXPEWOEIG

‘Etol, To Cr Ba pytropoUCape va TOV QTTOTUTTWOOUHE HE MIa
KAipaka o6TTwe Qaivetal mo Katw, ye ToAAatTAaciaoTr) (m: X 5), AauBdavovrag
utr’ oyn TIC BETIKEG 1 apVNTIKEG UETABOAEG TOU OTO BIAOTNUA TWV TPHLV

TeAeuTaiwy eTwv (i, i-1, i-2) :

Rating

(R) Cl'i Cl'i— Cri-1 Cri-1—Cri-z
0,2 <0 <0
0,4 <0 >0
0,6 Cri<1.0 >0 <0
0,8 >0 >0
1 <0 <0
2 <0 >0
3 1,0<Cri<1,5 >0 <0
4 >0 >0
5 <0 <0
6 <0 >0
7 1,5<Cr<2,0 >0 -0
8 >0 >0
9 <0 <0
10 <0 >0
11 2,0<Cr<25 >0 <0
12 >0 >0
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AutAwpatki epyaoia: Avamvén Me6obwv Aodoynong tne Executive MBA, A" E€aunvo
EArvoukomnrtag twv Kddabwv tng Owkovouiknc Apaotnpidtniag
Kat ¢ Avtayoviouxotntag v [lpoioviwv wag Enwueipnong

13 <0 <0
14 <0 >0
= 2.5<Cr <30 = =5
16 >0 >0
17 <0 <0
18 <0 >0
19 Cri=3,0 >0 <0
20 >0 >0

B2) Aeiktng YuvoAikng Aaveiaking EmpBdpuvong

A6 TAeupdc Twv deikTwv diIdpOpwong kepalaiwv (leverage
ratios), Tou PETPOUV T KEPAAQIQ TTOU €XOUV TTPOCPEPEI O1 IDIOKTATEG TWV
EMIXEIPACEWV OE OXEQN ME TN XPNHATOdOTNON TTOU XOPHYNOoAv Ol TTIOTWTES

TIPOG QUTEG, ETTIKEVTPWVOPAOTE OTO O&ikin guvoAiknc davelakng emBdouvong

(debt ratio - Dr) — Tou &¢cixvel TO TOCOOTO TWV CUVOAIKWVY KEQAAQiWV TTOU

TPORABavV ATTO TOTWTEG — TWV TPIWV TEAEUTAIWV ETWV.

AgiKTNG LUVOAIKAG
Aaveiakng EmBdapuvong =
(Dr)

2UVOAO AQveIaKwV YTTOXPEWTEWVY
2UvoAo EvepynTikoU
(rj eTTEVOUUEVWY KEPAAQiwV)

‘Er01, To Dr 8a prropoUcape va Tov aTTOTUTTWOOUE PE HIT
KAipaka 61Tw¢ @aiveral mo kAaTw, Ye ToAAamAaciaoTt) (m: X 5), Aaupdavovrag
utr’ oyn TG BeTikéEG 1 apvnTIKEG METABOAEG TOu OTO JIACTNHA TWV TPIWV

TeAeuUTaiwyY €TWV (i, i-1, i-2) :

Rad%]g Dl'i Dl'i - Dl'i.1 Dl'i-1 - Dl'i.z
1 >0 >0
2 0 0 >0 <0
3 100% - 81% <0 >0
4 <0 <0
5 >0 >0
6 0 0 >0 <0
7 80% - 61% <0 >0
8 <0 <0
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AumAepatukn epyaocia: Avantuén Me8obwv AoAoynang e Executive MBA, A’ E€aunvo
EAxvourotntag v Klabwv g Oikovouikn¢ Apaotnpiotniag
Kat tng Avtaywuviouxkomniag tov Ipoioviov pag Emixeipnong

9 >0 >0
10 o o >0 <0
11 60% -41% <0 >0
12 <0 <0
13 >0 >0
14 o o >0 <0
15 40% - 21% <0 >0
16 <0 <0
17 >0 >0
18 o o >0 <0
19 20% - 0% <0 >0
20 <0 <0

B3) Aciktng KukAogopiakng Taxutnrag Evepyntikou

ATd mAeupdg Twv OeEIKTWV dpacTtnpidtnTag (activity
ratios), mou deixvouv TO TTOCO ATTOTEAECHATIKA XPriON KAVOUV Ol ETTIXEIPACEIG

TWV TTOPWV TTOU EAEYXOUV, ETTIKEVTPWVOHACTE OTO OEiKTN KUKAOQOPIaKAC

raxuinrac _evepynrikou (total assets turnover ratio - TATr), Twv TpILV

TEAEUTAIWV ETWV.

KukAogopiaki Taxutnta NMwAnoeig

Evepynmkoo (TATr) TUvoAo EvepynTikou

‘Evol, to TATr Ba ytropoUucape va Tov ATTOTUTTWOOUNE HE
HiIa kAipaka O6Twg @aivetal o KATw, pE ToAAamAaciactly (m: X 5),
Aaupdavovrag utr’ oyn TIG BETIKEG 1} ApVNTIKEG HETABOAEG TOU OTO BIACTNUA TWV

TPIWV TEAEUTAIWYV ETWV (i, i-1, i-2) :

Rating _ TATr; - TATr4 -
(R) TATr, TATr. TATr
0,2 <0 <0
04 <0 >0
05 TATr < 1.0 = o
0,8 >0 >0
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Awumdonatuxf epyacia: Avdniuén Mefobwv A&ioAdynong tng Execulive MBA, A" E aunvo
EAxvouxomiag wv Kidbwv tng Oixovopuxrg Apaotnpiotniag
Kat ¢ Avtaywuvouxormiag tov Ilpoidviov wac Enueipnone

1 <0 <0
2 <0 >0
3 1,0<TATri<1,5 >0 -0
4 >0 >0
5 <0 <0
6 <0 >0
7 1,5<TATr <2,0 >0 -0
8 >0 >0
9 <0 <0
10 <0 >0
11 2,0<TATr, <25 >0 -0
12 >0 >0
13 <0 <0
14 <0 >0
15 2,5<TATr<3,0 >0 -0
16 >0 >0
17 <0 <0
18 <0 >0
19 TATr, > 3,0 >0 -0
20 >0 >0

B4) Aceiktng MepiBwpiou Képdoug oTig MwARTEIg

ATO TAeupdg Twv deikTwv atrodortikétnTag (profitability
ratios), TTou amroreAouv 1o KaBapod amoTéAeopa evog peyaAou apiBuol pETpwv
TOAITIKAG KAl ATTOPACEWV YIATi €ival auToi TTou divouv TIG ATTAVTACEIS YIa TO
600 QmoTeEAeTHATIKA OIOIKOUVTAl OI ETIXEIPHOEIG, ETTIKEVIPWVOUACTE OTO

O¢ciktn mepiBwpiou képdoug arnic mwAnoeic (profit margins on sales ratio -

PMSr), Twv TPIWV TEAEUTAIWV ETWV.

MepiBwpio Képdoug KaBapé Képdog
(PMSr) MwARoeIg

‘Etol, To PMSr 8a pmropoUocape va 1oV ammoTUTTWOOUE HE
HIa  KAipaka OTTwg @aivetalr MO KATw, e ToAAamAaciacthp (m: X 1),
AapBdvovrtag utr’ 6yn TIG BETIKEG 1] apvnTIKEG HETABOAEG Tou oTo didoTnua Twv

TPIWV TEAEUTAIWY ETWV (i, i-1, i-2) :
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Autdepaaxy epyaoia: Avantuén MeBobwv AtoAoynong tne Executive MBA, A’ Eédunvo
EAxvoukomniag iwv Kiabwv tng Owovoukns Apaotnpiotniag
Kat ¢ Avtayovioukoiniag v Ipoioviwv plag Emixeipnong

Rating PMSr; PMSI’i— PMSI’i.1—
(R) (o€ Brjpara Tou 2%) PMSr;.4 PMSr;.,
0 PMSri < 0%

1-5 <0 <0
6-10 0 0 <0 >0
11-15 0% < PMSr; < 10% >0 <0
16 — 20 >0 >0
21-25 <0 <0
26 - 30 o 0 <0 >0
3135 10% < PMSr; < 20% >0 =0
36 — 40 >0 >0
41 -45 <0 <0
46 — 50 0 _ 0 <0 >0
51 _55 20% < PMSri < 30% >0 =0
56 — 60 >0 >0
61— 65 <0 <0
66 — 70 0 _ 0 <0 >0
71-75 30% < PMSr; < 40% >0 <0
76 — 80 >0 >0

85 <0 <0
90 o <0 >0
95 40% < PMSr; >0 -0
100 >0 >0

B5) Aciktng Amodortikétntag Etrevoupévwy KepaAaiwy

Emiong, amd TAeupdg TWv OEIKTWV ATTodoTIKOTNTAG

(profitability  ratios), 6a oupmepIAdBoupe kai 10 O&ikIn amodonkoInIag

EMEVOUUEVWY KeQaAaiwv (return on investment ratio - ROIr), twv TtpIiwv

TEAEUTAIWV ETWV.

ATTod0TIKOTNTa KaBapd Képdn
Emevoupevwy Kepalaiwv = - 3
(ROIT) 2.UvoAo Evepyntikou

‘Etol, o ROIr Ba propoucape va Tov ammOTUTTWOOUUE HE
HIa KAipaka OTTwWG @aiveral o KATw, MPE ToAAamAaciacti (m: X 1),

Aappavovrag utr oywn TiG BETIKES 1} apvnTIKES ETABOAEG TOU OTO BIdOTANA TWVY
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Aumdopauxn epyaoia: Avantuén MeBobwv AtoAdynong tng Executive MBA. A" EEaunvo
EAxvouxoiniag wwv KAabwv tne Owovouixrg Apaotnpotnag
Kat ¢ Aviayouiouxotniag twv [poioviwv wag Enwxeipnong

TPIWV TEAEUTAIWV ETWV (i, i-1, i-2) :

Rating ROIr; ROIr; — ROIr;. -
(R) (o€ BRpara Tou 2%) ROIr;.4 ROIr;.,
0 ROIri < 0%

1-5 <0 <0
6-10 o o <0 >0
11-15 0% < ROIri < 10% >0 Z0
16 — 20 >0 >0
21-25 <0 <0
26 — 30 o o <0 >0
31-35 10% < ROIr; < 20% >0 ~0
36 —40 >0 >0
41 - 45 <0 <0
46 — 50 0 o <0 >0
E1_55 20% < ROIr; < 30% >0 =0
56 — 60 >0 >0
61-65 <0 <0
66 — 70 0 0 <0 >0
7175 30% < ROIr; < 40% >0 <0
76 — 80 >0 >0

85 <0 <0
90 0 <0 >0
95 40% < ROIr; >0 <0
100 >0 >0

B6) Aciktng Ayvopaiag Agiag mpog¢ 10 Aoyiotikf Atia 1ng
MeToxng

TéNog, amd mTAeupdg Twv delkTwyv arotipnong (valuation
ratios), ol oTroiol ATTOTEAOUV TO TTI0 OAOKANPWHEVO PETPO TNG ETTIOOONG HIAG

gmxeipnong, 6a cuptrepIAdBoupe 10 O¢eikrn ayopaiac aéiag mPog 1N AoyIoTiKN

aéia (market to book ratio — MTBr) Tng PETOXNG TNG ETAIPEIAg KATA Ta Tpia
teheutaia €tn. O Oeiktng autog avrikatomTpifer Tnv agia mou divouv ol
XPNHATIOTNPIOKEG ayOopES aTn OI0iKNON Kal oTNV Opyavworn TWV ETAIPEILV WG
{WVTaVEG Kal EVEPYEG OIKOVOMIKEG Hovadeg. ETaipeieg TTou dioikoUvTal cwaTd
amé pia amoteAeoparikr) dioiknon, TPETTEl va epgavifouv ayopaia agia

MeyaAUTepn 1y ion He TN AoyiOTIKA adid TwV QUOIKWY TTEPIOUCIAKWY TOUG
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AumAowpatuxi epyaocia: Avaniuén Me6obwv AtoAoynone tng Executive MBA, A" E€aunvo
EAxvoukormniag wv Kidbwv tng Owkovopkng Apaotnpiotniag
Kat ¢ Avtaywuvioukomniag tov [poioviwv piag Enxeipnong

OTOIXEIWV.

‘Etol, To MTBr 6a gtropoUucape va Tov QTTOTUTTWOOUUE HE Wid
kAipaka 6Trwg @aivetal o kdTw, pe ToAAatmAaciaot) (m: X 1), AapBavovrag
Ut oyn TIG BeTIKEG 1 apvnTIKEG UETABOAEG Tou OTO diIACTAUA TWV TPIWV

TeAeuTaiwy eTwv (i, i-1, i-2) :

Rating MTBr; MTBr; - MTBr;.4 —
(R) (o€ BRpara Tou 0,1) MTBr;4 MTBr;.;
1-5 <0 <0
6-10 <0 >0
11-15 MTBri <0.5 >0 <0
16 — 20 >0 >0
21-25 <0 <0
26 — 30 <0 >0
3135 0,5<MTBri<1,0 >0 =0
36 -40 >0 >0
41 -45 <0 <0
46 — 50 <0 >0
51 _55 1,0<MTBri<1,5 >0 -0
56 — 60 >0 >0
61 —-65 <0 <0
66 —70 <0 >0
7175 1,5<MTBr, < 2,0 >0 <0
76 — 80 >0 >0
85 <0 <0
90 <0 >0
95 2,0 <MTBr, >0 -0
100 >0 >0

H avaAuory pag oAOKANPWVETAI PE TNV avaTTuén MHIag oeipdg
atrd emAeyPéva KpITAPIa Ta oTToid, 6TTwg TTpoava@épape otov rapayovrta (M)
aTnv apxn NG evoTNTAg autnhg, 8a pTTopégouv va pag dwoouv Hia eIKOva TwvV
duvdpewv kal Twv aduvapiwv Tng ETMXEIpNONG péoa amd T1a KupldTEPA
XapaxkTnpIoTIKG TnG «AAucidag Agiag» Tng. H atmrotumwaen Toug 8g, Ba yivel pe
TTOIOTIKA TTEPIYpa@Opeva HOVTEAA, Ta oTroia OuwG, TTOAU atrAd Ba pmropouloe
va TEl KAVEIG OTI, PTTOpouv va TPoEABouv amd TTOCOTIKEG aVAAUOEIG
BACIGHEVEG OTIG KATA TTEPITITWON JIAPOPPOUNEVEG CUVORKeG avamTuéng Tng

ETIXEIPNHATIKOTNTAG TWV ETAIPEIWV.
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AwmAopaukn epyaoia: Avdniwén Me6odwv AfioAdynong g Executive MBA, A" E§aunvo
EAxvoukomniag v Kiddwv g Owovouikr¢ Apaotnpidtniag
Kkat ¢ Avtayovwoukoiniag v [lpoioviov piag Emxeipnong

M) Exéva ing Etaipeiag (Corporate Image) :

Apeco avriktutro 1600 OTO €0WTEPIKO 60O Kal OTO
eCwrePIkG TNG TTEPIBAAAOV £XEI N EIKOVA TTOU ATTOKTA pia eTaipeia. Eite BeTikn
gite apvnrikn, n OlapopPoUpevn EIKOVA HIag ETTIXEipNONG eival oe Beon va
ETTNPEACEI BETIKA 1] apvnTIKA avTioToIXa TOO0 TOUG HETOXOUG KAl TOUG TTEAQTEG
000 TOUG TTPONNBEUTEG Kai TO TTPOOWTTIKG. Kat' autév tov 1pd1To, 6AoI auToi
evOUVANWVOVTAG I aipovTag TNV EPTTIOTOOUVN TOUG TNV ETTIXEIPNON €ival o€
Béon va TNG TPOodWOOouUV | va TNG apaipEcouv dueca Tn dUvaun NG Kal 10
aAvVTAywvIOTIKO TNG TTAEOVEKTNHA.

‘ET1o1, pe pia kAipaka amd 10 1 €wg 10 10, ME
moAAamAaciacTt) (m: X 10), 8a PTOpoUCAUE va ATTOTUTTWOOUNE TO BaBud

IKQVOTToinong Kal atrodoxng TNG ETAIPIKIG EIKOVAG

Rating Ba@uog Ikavotroinong xai ATrodoxng
¢ ETaipikiig Eikévacg
MoAu Kakn

Kakn

METpiog

KaAq

MoAu KaAf
ApioTn

- =
o(DCD\IO)U'IJ}-(,\JN—\m
[N

2) Advaun / Avayvwpioigdrinta tou Ovéparog Mpoidviog

(Brand Strength/Awareness) :

OAol yvwpiloupe TTEPITTTWOEIG OTTOU TTPOoIGVTA €ival o€
B8éon va dnuioupyouv TTwARoEIg gévo e To dvoud toug (1r.x. CocaCola). Autd

gival GAAwaTe kal To uTTEPTATO ETIBUUNTS aTOTEAETHA SAWY TWV ETAIPEIWY, TO
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AumAwpatki epyaoia: Avamuén MeBobwv AtoAoynong tng Executive MBA, A" E§aunvo
EAxvoukomniag v KAdbwv tng Owtkovouiknc Apaotnpiotniag
Kat ¢ Avtaywuiotukoiniag v [poioviwv ag Enuxeipnong

va «TTouAdve» Ta TTPOIGVTA Toug atrd péva Toug. Aev eival Aiyeg Quaoikd ol
ETAIPEIEG EKEIVEG TTOU OaV €va atrd Toug Bacikoug Toug OTOXOUG TOTTOBETOUV
v avayvwpicipétnta (brand awareness) Ttwv TpoidvTwyv TOoug (TT.X. YIA
KATrolo Tpoidv va eival n TpwTn €MAOYA | YIa KATTOI0 GAAO TTPOIdV HECA OTIG
TPEIC TTPWTES ETMAOYEG TOU KABe utrowr@piou TreAdTn). Ki autd eival BEBaia kdaT
TTOU KTTOPOUV VA TO ETITUXOUV Ol ETAIPEIEG AANOTE UE TNV UYNAR TTOIGTATA TOU
TTPOIGVTOG, AAAOTE PE TN DIAPOPOTTOINCN OTA XAPAKTAPIOTIKG auTou Kal GAAoTE
ME TO ouvduacoud Tng TToIdTNTAG KAl TNG BIaPopOoTToiNoNG.

2TIG TEPITTTWOEIG auTEG BEBaua, Ba TTPETTEI KaVEig va eEQIPETEI TIG
MovOoTTwAIaKEG kKaTtaoTacelg. Kataotaoelg 6mou, eAAEiWel ouvaywvioHou atrod
KAtrolov  €TEPO  aQvTiTTaAo, n Travrokparopia kal Travroduvagia Twv
MOVOTTWAIGKWY TTPOIOVTWV €ival KATAAUTIKI.

‘Etol, Ba umopoucape  va  ATTOTUTTWOOUME TO  Pabuod
avayvwpioigdTnTag kar duvaung evog TPoiovrog o€ Jia KAigaka amd 1 €wg 10

5, ye woAAatAaciaoT (m: X 20) 6TTwg BEiXVEl O TTAPAKATW TTivakag

Rating BaOuog Avayvwpioigérnta / Abvaung
(R) ToUu Ovéparog Mpoidévrog
1 [MoAU Mikpdg
2 Mikpdg
3 METplog
4 MeydAog
5 IMoAU MeyaAog

'3) BaBudg lNpdoBaong oe Xpnuartoolkovouikés & dAAeg

EmevduTtikéc MNnyéc :

Eivar yeyovég Om o1 emyxeiprioeig ota TAdiola  1ng
avarmTudlakng Toug Tropeiag, aAAd KAl Ot TEPITTTWOEIG UTTEPTHONONG
OIKOVOUIKWV EPTTOdiWV TTOU cuvavTouyv, avalntouv TTNYEG ol oTroieg Ba eival o€
Béon ot pia dedopévn XPOVIKN OTIYUp va Toug OWOoouv Tnv amapaitnmn
XPNHUATOOIKOVOUIKA PEUCTOTNTA YIA VA TTPAYHATOTTOINCOUV TOUG GTOXOUG TOUG.
O Babuédg mpoéoPaong ot TETOIOU €idoug TINYES (TT.X. XpnuaTioTAplo, Advelia

TPATTECWV KATT), OE ouvdpTNON TTAvTa PE TNV TICTOANTITIKA KatdoTacn Tng
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Autdopatuxh epyaoia: Avanwuén MeBobwv AtoAoynong g Executive MBA, A" E€aunvo
EArvourxomnag wwv Kldabwv tne Owkovopukng Apaotnpiotniag
Kai ¢ Aviayououkomiag wwv Ipoioviwv uag Enuceipnong

ETQIPEIQG, UTTOPEI VA TTPOCOWOEI AVTAYWVIOTIKO TTAEOVEKTNUA OE CUYKPION HE
GAAEG ETTIXEIPNHATIKEG JOVADEG TOU iDI0U KAGDOU.

‘Er0o1, ytropoupe va amroTuTrwooupE To BaBud TpooBaong
o€ pia KAipaka ato 1o 1 éwg 10 5, pe moAAatrAaciaoTr (m: X 20), 610U yia 10
1 Ba onuaiver 6n eival ToAU pikpdg (TTpdkeirar dnAadl yia eTaipeia TTou
Bpioketal ekTdG XpNUATIOTNPIOU KAl £XEI TTOAU KAKA TTICTOANTITIKN IKQVOTATA O€
TEPITITWOEIG davelopoU atrd Tpatedika 1dpupara) kai yia 1o 5 8a onuaivel o6
givar TTOAU peydAog (n METOXN TNG €TaIpeiag eival dlaTTpaypaTelaiun oTn
XPNHaTIOTNPIaKA ayopd kal PTTopEi va atreuBuvBei oe €vav dieupupévo aplBud
METOXWV, n O€ TOTOANTITIKA TNG IIKAvOTNTa OTNPICOMEVN KAl OTAV KAAR
KQTAoTaon TwV OIKOVOMIKWY OEIKTWV TwV TIPONYoUNEVWY €Twv divel Tn

duvaTtoTnNTA yia GUECT) EKTAMIEUCT XPNHUATOOIKOVOUIKWY TTOPpWV).

Rating BaBpog MNpoéoBaong oe XpnUATOOIKOVOMIKES
(R) & aAAec EmrevduTikég MNMnyég
MoAu Mikpég
Mikpdg
MéTpiog
MeydaAog
MoAU MeyaAog

A IWIN|[—

r4) BaBuég AZioAdynong,  Aiaxeipiong &  Avdamrtuéng

AvBpwTrivwy Moépwv :

MoAAoi eival autoi TTou TOTEUOUV OTI HIa eTaipeia Oev
gival TiTrota AAAo TTapd ol avBpwTroi TnG. Kai dev €xouv adiko. To uywnAoé
HOpQwTIKG €TTiTTedO (KATOXO! TTAVETTIOTNMIAKWY TiTAWYV, METATITUXIAKWY,
OI0AKTOPIKWY KATT) Kkal N IKAQvOTNTA — QATTOTEAECUATIKOTNTA TWV OTEAEXWV
(kaTWTEPQ, aVWTEPA, avwTata OTEAEXN) HTTOPOoUV TOAU €UKOAa va
TTPOCOWOOUV TO CUYKPITIKO TTAEOVEKTNMA OE MIA ETTIXEIPNMATIKI Povada TTou
Ba tnv Kkavel va Eexwpioel. Ao TNV dAAn, o1 duvatoTnTeg eKTTAIdEUONG TTOU
TTAPEXETE OTO TTPOOWTTIKG, KABWG Kal of pubuoi aufopelwoewy autou,
eavepwvel To BaBud TTOoU N eTAIPEIa OKEQPTETAI, UTTOAOYICEI Kal EXTING TOUG

avlpwITouG TNG.
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AwmAwpauxi epyacia: Avanwwén Mefobwv AfioAdynong tne Executive MBA. A" E€aunvo
EAxvoukomntag wv KAdbwuv g Owkovouikng Apaotnpiotniag
Kai ¢ Aviaywviouxkomniag v Ipoioviov ag Emxeipnong

2uykpivovTag Kaveig (EvOEXOUEVWG KAl OE TTOCOTIKA-TTOCOOTIAIN
Baon) Ta e NEPOUG AQUTA KPITRHPIA, OE CUVOUACHO HE TN YEVIKOTEPN ETAIPIK
KOUATOUpa Trou Onuioupyeital amod T10 avBpwtrivo OUVAMIKO, WTTOPEi va
amodwoel o€ Wia emxelpnuarnki povada évav ToioTiké Babud, yia Tov
Tapdyovta «avBpwrivol TTOpOoI», Kal va TOV ATTOTUTTWOEI G€ JIa KAiJaka atro
10 1 €éwg 70 10, e ToAAatmAaciaoTt) (m: X 10), 6mou 10 1 Ba onuaivel oI
UTTApxel avemapkng aglomoinon Tou avBpwivou duvauikot kai To 10 Ba
oupBadidel ye TNV TTOAU peydAn kai amoéAutn aglotroinon Twv avepwrivwy
mOpwv TNG emixeipnong (m.x. umapgn ortehexwv pe Ph.D., petramtuyiakd,
TiTAoug AEI/TEI kA, mapoxny OuvarotiTwv ektraideuong yia OAoug péow
e€e10IKEUPEVWIV TEPIVapiWV eVTOG 1 EKTOG ETAIPEIAg, uwnAoi Xpovol TTapapovig

otnv idia eTaipeia kal XapnAoi pubpoi ATTOXWPHOEWYV TTPOCWTTIKOU)

Rating | Ba@pog A§ioAdynong, Alaxeipiong & Avamrrugng
(R) AvBpwtrivwv Népwv
1 Avetrapkng Aélotroinon
2 MoAu Mikpr Atlotroinon
3
4 Mikpr) A€lotroinon
5
6 Mérpia Aélotroinon
7
8 MeydAn A¢iotroinon
9
10 MoAU MeydAn Alotroinon

'5) BaBudg Ikavétnrag yia Epeuva kai Avanruén (R&D

Capability) :

2e o kaBerorroinuévn - emxeipnon, n - Umapén
eCeidikeupévou TuAparog R&D, oTteAexwpévo Travia pe 1O KATAAAnAo
TPOOWTTIKG, aTOTEAEI iOWG TOV akpoywviaio AiBo Tng TpoiovTikA¢ Kal
ETTIXEIPNMATIKAG QvaTTTUENG TNG. ApacTtnpidTNTEG TTOU CUVOEovTal TOGO HE TO
oxedlaoud Twv TPoidvTwy (BA. UtTapgn TATEVIWYV), 600 Kal PE TN PeAtiwon
NG €KTEAEONG Twv UTToAoITTwY Aegitoupyiwv otV aAucida agiag Tng

EMIXEIPNONG MTTOPOUV va dWOOUV TO AVTAYWVIOTIKO TTAEOVEKTNHA TTOU
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AwumAopatiki epyaocia: Avaniuén MeOobwv AioAoynong tng Executive MBA, A" E€aunvo
EAxvouxomniag tov KAdbwv tng Owkovouiknc Apaotnpiotntag
Kat ¢ Avtayovioukomniag v [poioviwv pag Enxeipnong

XpPeIadetal yia va TTopeuBei oTaBepd Kal He avatrTuglakn Tropeia.
‘E1O1, yropoUpe va atmroTuTTwooupe To Babud ikavoTntag
yia R&D oe pia kAipaka amo 1o 0 éwg 10 10, pe moAAatAaciaot (m: X 10),

OTTWG QAIVETAI GTOV TTIO KATW Trivaka

Rating Babudg IkavéTnrag yia ‘Epeuva kail Avarmrruén
(R)Y (R&D Capability)
Mn utrapén R&D
AveTTapkng Babpog
oAU Mikp6g

Mikpog

MéETpiog

MeydaAog

olo|miNjo|un| v v

MoAU MeydaAoc

N6) BaBuég Xpriong kai  E@appoyng  1ng  Texvoloyiag

(Technology) :

O1rwg gival avTIANTTTo, o1 eTaipeieg amrd Tnv o PIKpR £wg
TNV O MEYAAN, €@appofouv Ot OAEG TIG €T PEPOUG OIEPYATIEG TOUG
TEXVOAOYIKEG €QApPUOYEG, TOOO ot emiredo software 600 kai ot emimedo
hardware. ‘Etol, pmopoupe va OoUpe €Taipeieg TTou, ME  AyOTEPOA R
TEPICOOTEPA TEXVOAOYIKA TTAEOVEKTAHATA, £QPAPHOlOUV TEXVOAOYIKEG AUCEIC
QUTOHATOTTOINMEVNG TTapaywyYIKAG diadikaaiag (1r.X. POPTTOTIKG CUCTANATA), N
TEXVOAOYIKEG AUCEIG TTOU £XOUV va KAVOUV HE TNV TTapakoAouBnon Ttng
aTroOnKNG TOUG, TWV OIKOVOMIKWY TOUG OEOOHEVWY, TWV TTEAQTWV TOUG, aAAd
Kal yia tn diaxeipion tou avBpwirivou duvapikou NG (BA. ERP, CRM kATT).
ZTIG KAAUTEPEG BE TTEPITTTWOEIG PAETTOUPE ETAIPEIEG Va €ival EEOTTMOMEVEG e
€101Ka TAnpogopiaka cuotipara (BA. cuothpara MIS) Ta otoia eival oe Béon
va dwoouv dueca Kal CuvoAikd OAn Ttnv amapaitntn TAnpo@oépnon TTou
XPEIGZeETaN N avwTePn Kal avwrarn dioiknon Tng eTalpeiag yia 1n diapépewon

CWOTWV KAl EYKAIPWY aTTOPACEWY, YIa TNV ATToQUYr AaBwv Kal yevikoTepa
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Auddeopatiky epyaocia: Avantvén Me6obwv Altodéynong ing Executive MBA, A’ E€aunvo
EArvoukomiag v KAabwv tng Owkovouikng Apaotnpiotniag
Kat ¢ Avtaywviouxotniag tov lpoioviov pag Enuxeipnong

TOV €AEyXO TWV dpacTtnpioTATwy OANG TNG ETAIPEIAC.

To BaBud TG XPAONGS KAl EQAPHOYAGS TNG TEXVOAOYiag o€
Mia  €mixeipnon, ME Bdon Ta Tapamdavw, €igacte oe Béon va T1a
ATTOTUTTWOOUE O€ pia KAigaka atrd 10 0 €wg 10 10, pe TToAAatmAaoiacTh (m: X
10), 61rou 10 O QVTIOTOIXEI O€ TEPITITWOEIG OTTOU Ia eTalpeia OeV KAVE! XpRoN
kauiag 1&iaitepng texvoloyiag (TTépav iocwg amd €va amAd Aoyiopikd yia Tig
AOYIOTIKEG TNG avdykeg), kai To 10 QvTIOTOIXEI O TEPITITWOEIG OTTOU
gpapuodovral TARpwWS autopatoTroinuéveg diadikacieg kar uynAng Toidtnrag
TEXVOAOYIKEG UTTOOONES (TOGO O hardware 600 kai og software) oe 6An Tnv

£xTaon NG aAuacidag agiag Tng emIXEipnong.

R?g?g Babudg Xprong kai Eeappoyng tng Texvoloyiag
Mn xpnon
Avetrapkric Babude
MoAU Mikpéc

Mikpédg

MéTtpiog

MeyaAog

olo|o|N|o|us|wiv=|o

lMoAu MeyaAog

7) Audvaun MNpounBeutwyv (Supplier Strength) :

H egelpeon kail n diaripnon 1I0XuUpwv TTPONNBEUTWY Eival
TPWTAPXIKOG OTOXOG yia pia emmixeipnon. H kaAutepn agiomoinon Twv
oxéoewv pali toug amd TNV AAAn, €ivar avaykaia yiati €mTeAoUV
OpacTnPIOTNTEG KI ETTIPEPOUV KOOTN oTNV aAucida agiag Tng emixeipnong kard
TNV emeéepyacia kal Tapdadoon Twv TPOIOVTWY / UTTNPECIWY TToU atTodidouv
Tpog autrj. To yeEyovog auTO €mIOPA YEVIKOTEPA OTn OTPATNYIKA MIAS
emixeipnong mou €xel ca atoxo tn dlagopotroinon f TNV nyecia kdoTOUG.
OTtroiadrTroTe EVEPYEIQ TTOU PEIWVEI TO KOCTOG I BEATILWVEI TNV aTrodoon Twv

TTPOUNOEUTWY, EXEI QVTIKTUTTO KAI QUEAVEI TNV avTaywvioTIKOTATA NG idiag Tng
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Autdopauxi epyaoia: Avantuén Me6obwv ASoddynong e Executive MBA, A° E€aunuo
EAxvouxointag twv KAdbwv tng Owovopukric Apaotnpomniag
Kat ¢ Aviayeuiotikoiniag v Ipoioviwv wag Emxeipnong

emyeipnong. Ad tnv dAAn, o apiBudg Twv TTpounBeuTwy, To PEYEBOG TOUG, N
TTOIOTATA TWV TTAPEXOUEVWV AT AUTOUG TTPOIOVTWY KAl UTTNPECIWV TTPOG TNV
eTaipeia, Tpoodidouv ¢’ auTr EMITTAEOV avTaywVvioTIKO TTAEOVEKTNUA.

To Babud TNG duvaung Twv TTPONNBEUTWY PTTOPOUNE va
amoTuTTwooupe oe Pia kAipaka amd 0 €wg 10, ye TToAAamAaciacth (m: X 10),
6mou 10 0 agopd TIG TEPITITWOEIS PN UTTapéng mTpounBeutwy (BA. e€Talpeieg
TapoxAs umnpeciwv) kai 1o 10 avageperal OTIC TTEPITITWOEIS OTTOU Ol
TTPOUNOEUTEG €xOuv TTOAU HeEyaAn OuUvapn kai €ivalr ouoiacTIKA nYETIOES

OUVANEIG OTO XWPO TOUG.

Rating Aovapn NpounBeutwy (Supplier Strength)

Mn utrapén TpounBeuTWV

[MoAU Mikpn

MikpR

MéeETpia

MeyaAn

Slolo|~|o|o|sw|nv|=lo[D

MoAU MeydAn

rg) Zxenikq Oeon Kéortoug (Relative Cost Position) :

To kard mdéoo MIa €TAIPEI €ival GTpaAPPEVn TTPOC Hia
oTpaTnNyIK nyeoiag kKOoTOUG 1 OXI ETNPEACEl AUECA TNV  YEVIKOTEPN
EMIXEIPNUATIKA TNG TOpEid. To KOOTOG TWV TTAPEXOHEVWYV TTPOIOVTWY /
UTTNPECIWV KAl N OXETIKI) B€0N TTOU KATEXEI PIA ETAIPEIA OE OXEON HE AAANEG TOU
10iou kKAadou, divel Tn duvatoTnTa OE MIKPO i peyalo BaBud yia avaloyoug
gAlyuoUg kai epapuoyr) OeDOUEVWIV EUTTOPIKWYV TTOMNITIKWV.

Tn oxeTikf B€éon kKOOTOUG PTTOPOUUE VA ATTOTUTTWOOUHE
o€ pia kKAipaka amd 10 1 €wg 10 5, pe ToAatAagiaoTtr (m: X 20), 61mou 10 1
aQopad TEPITTITWOEIG ETAIPEIWV HE TTOAU uwnAd KOOTOG TTWANBEVTWY Kal

TTapeXOHEVWV UTTNPECIWV OE OXECN UE TIG ETAIPEIEG TOU AVTAYWVICHOU, EVW TO
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AuAepatki epyaoia: Avdrtuln MeBobwv Adtodoynong g Executive MBA, A" Eaunvo
EAxvoukomiag twv KAdbwv tng Owovoutkng Apaotnpiotniag
Kat ¢ Avtaywuioukotniag tov Ipoidviov pag Enxeipnong

5 agopad 1i¢ TEPITTWOEIG 6TToU TO KOOTOG €ival TTOAU XaUNAG OE OXEOT HE TOV

QAVTAyWVICOUO.

Rating rxeTikfy Oéon KéoToug (Relative Cost Position)

MoAu YwnAn
YynAn
MéTpia
XaunAn

IMoAU XapnAn

SIESIRINIENGS|

M) Nodtnra Mpoidvrog/Ymnpeoiag (Product/Service Quality):

Avdloya pe 1O target group oTO OTrOiO OTOXEUEI MIa
gTaipeia Kalr QuUOIKA avaloya ME TIG ATTAITAOEIS KAl QVAYKEG KAAUWNG Twv
KEVWV TNG TTPOIOVTIKAG TNG YKAuag, n KABe emixeipnon TomoBeTei wnAd —
evlidpeoa — XapunAd Tov TAXN TNG TTOIOTNTAG TWV TTAPEXOHEVWV TTPOIOVTWY /
urrnpeciwv. Na tnv amédeign kar diatipnon O¢, Tng étrola TTOIGTNTAS OI
eTQIpEiEG €@apuolouv dIadIKACIEG Kal TTPAKTIKEG OIEBVWG avayvwpPIoPEVES
(Trou 0dnyouv oe moToTToINTIKA 6TTw¢ ISO9000, ISO14000, HACCP Kk.a.) Trou
Toug divouv Tn duvardetnta e1060ou akdua Kal Ot VEEG AyOopEG OTIG OTTOIEG OE
Ba uTtipxe kav duvaroTnTa EmMXEIPNUATIKAG avatTuéng av Oev umripxav Ta
avaloya ToToTToINTIKA.

Na mv amorummwon T1NG TOI6TNTAG HITOPOUME va
XPNoIPoTTOINoOUNE Pia KAipaka atmod 10 1 éwg 10 10, pe TOAaTTAaoIaoTh (m:
X 10), 6trou 10 1 avriaToIxei o€ TTOAU XapnAn TroiéTRTa, evw TO0 10 AVTICTOIXEI

g€ ApioTn ToIdTATA.

Rating MoiétnTa MNpoidévrog/YTrnpeoiag
(R) (Product/Service Quality)
1 MoAu Mikpr
2
3 Mikpn)
4
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AutAepatuxn epyacia: Avantuén MeOobwv AtoAdynong e Executive MBA, A" E€aunvo
EArxvourxomniag wwv KAabwv g Owcovopukng Apaoinprotntag
Kat ¢ Avtaywuiotikomiag tov lpoioviwv wag Enixeipnong

Mértpia

MeydAn

FoAG Meyahn
ApioTn

-_—
Slo|m|~|o|wn

M0) Auvapun MNwAAcewv / KavaAiwv _Alavourg (Sales /

Distribution Channel Forces) :

H duvapn Twv TTWANgewv Kal Ta kavaAhia diavourg mou
XPNOILOTIOIEI PiIa €TaIpEia €ival Ta OTTAA TTOU QUTH €XEI YIA va KATAKTAOE! Ta
gmOuunTa peEPidia ayopdg oTta otroia ameuBuvetal. Qartdoo, eival arapaitnTo
va TovioBei 0TI Ta KOOTN Kal Ta TEPIBwpIa KEPOOUG AUTWV EVOWUATWVOVTAI
aTnV TIUA TTou TTANPWVEI 0 TEAIKOG ayopaoTng. ETriong, or dpaotnpidtnTeg TTOU
auTa EMITEAOUV, OTTWG TTWANCEIG KAl TPOTTOI TTPOWBNONG aQUTWY, avTikadioTouv
| CupTTAnpWvouVv dpacTnPIdTNTEG TNG ETTIXEIPNONG KAI, OE KABE TTEPITITWON,
gmnpedafouv TNV IkavoTroinon  Tou  katavaAwtr. ETol, 0  KAAUTEPOG
OUVTOVIGHOG, Kai N apIoToTToinon Twv OpacTNPIOTHTWY YTTOPOUV VA HEIWTOUV
To KOOTOG 1 va auffoouv Tn OlagopoTroincn Kal KAt EMEKTACN TNV
avTaywvioTIKeTNTa NG €mixeipnong. To TARBog Twv TwANTWV avd
YEWYPAPIKR TTEPIOXA KaBWG kai To TTANB0¢ Twv anueiwv TTWANong 1600 Tng
idiag NG eTaipeiag 600 Kal Twv KavaAiwv d1avoung TTou AUTH XPNOIYOTTOIEl, Ba
MNTTOpOUCE va eival éva TPpwTo HETPO OUYKPIONG TnG OuvapikdTNTAg Trou
edpavifouv o1 EIXEIPAOEIG TOU 10iou KAADOU, OTOV TOPEQ TWV TTWANTEWV KAl
dpa Twv YEVIKWY £060WV.

AapBavovrtag utr’ dyn Ta TTapatTdvw dedopéva PTTopoUlE
va ATTOTUTTWOOUHE TR dUvVaun TwV TTWARCEWV KAl TWV KAvaAiwyv dIavourig TTou
XPNOIYOTIOIEl HIa €TaIpEid, O pia KAipaka amd 10 1 €wg 10 10, pe
moAAatAaciacTt (m: X 10), 6mou 10 1 QVTIOTOIXEI OE €va TTOAU TTEPIOPIOUEVO
apiBud TTWANTWY Kal Xwpig dAa kavaAlia diavopng, evw 1o 10 avrioToixei o€
MIa dpioTn opydvwon OIKTUOU TTWANTWY HE OUYKEKPIUEVEG appodIOTNTEG Kal

Tunuarotroinuévn ayopd (BA. Key account managers, small-medium account
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Audepauxn epyacia: Avantuén Me0odwv Afodoynang tng Executive MBA, A’ E€aunvo
EAxvouxédtntag twv Klabdwv tne Owovoutkng Apaotnplotniag
Kat ¢ Aviaywvioukomntag twv Ipoioviov wag Enxeipnong

managers kAT.) kaBwg kal o€ TToAuduvapa kavaAia diavoung hE TToAudpIBua

onueia TTapouciag atnv ayopd-ortdyo.

Rating Aivapn NwARoewy / KavaAiwyv Alavopng
(Sales / Distribution Channel Forces)
IMoAU Mikpn

Mikon,

MéTtpia

Me.y'c.'l)\r]

MoAU MeyaAn
Apiotn

olo|o|Njo|n|slw|nv =T

M1) Ywunpeogieg Merd Tnv NwAnon (After Sales Services) :

Eivai yeyovdg 611, 0 TTapa TTOAAEG TTEPITITWOEIG, N ayopd
gVOG TTpOIdVTOG/UTINPEDIag ammd €vav TEAATN, €§aptdTal Aueca Kal TTOAAEG
POPEC KATAAUTIKG aTTO Ta ETTITEDSA TWV UTTNPECIWV TTOU TTPOCPEPOVTAl PETA
v TwAnon. ‘Etol, dpactnpidtnteg Tou oOxeTiCovial PE TNV TTApoxn
UTTNPECIWY PETG TNV TTWANON yia Tnv aug¢non | diatApnon tng agiag Tou
TTPOIGVTOG i} TNS apPXIKA TTPOCPEPOUEVNG UTTNPECIAG (6TTWG TT.X. EyKATAoTaon,
ETMIOKEUNR, €KTTAideucn, Tapoxr avraAAakTIkwy, TTOAAATTAEG BduvaToTnTEG
ETTIKOIVWVIAG Kal TTapoxns TrAnpogopiwv kKabwg kal aueong Kabodriynong-
BonBeiag), €ival oe BEon va TTPOCPEPOUV AVTAYWVIOTIKO TTAEOVEKTNUA OTa
TTAQioIa Twv avaykwy UTTOCTAPIENG TTOU ETTIBUHOUV Ol TTEAATEG.

Ze pa kAipaka amd 1o 0 €wg 10 10, e TToAAaTTAQoIaoTh
(m: X 10), yropouue va €PPAViCOUHE TA ETTITTEDA TWV UTTNPECIWV UPETA TNV
TWANCN, TOU gival 0 BEOn va TPOCPEPOUV Of ETTIXEIPNOEIS TTPOG TOUG
TEAATEG TOUG 1} TOUG UTTOWn@Ioug TTEAATEG Toug. To O avrioToixei uaikd og
QVUTTAPKTEG UTTNPECIEG HETA TNV TTWANON kai To 10 o€ APIOTEG UTTNPETIES, Ot

OTI KaAUTEPO Ba PTTOPOUCE va TTEPIMEVEI KAVEIG.
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AumAwpatki epyaocia: Avantun Me8obwv AtoAoynong tng Executive MBA. A" E€aunvo
EAxvoukoiniag wv Kidabwv tng Oucovouikng Apaotnpiotniag
Kat ¢ Avtayovioukomniag twv Ipoioviwv piag Enixeipnong

Rating Ymrnpeoieg Merd Tnv NMwAnon
(R) (After Sales Services)
AVUTTQPKTEG
MoAU xapnAa etritreda

XapnAd etimeda

Mértpia etritreda

YywnAa emrireda

MoAU uywnAa emireda
ApIOTEC

ololmN|o|a|s|wiv)-lo
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Aulddepauxn epyacia: Avdniuén Mefobwv AfloAdynong tng Executive MBA, A’ E{aunvo
EArvourxomiag wwv Kddabwv g Okovouikng Apaotnpiotniag
Kat ¢ Avtaywuviouxotniag twv Ipoidviwv uag Enxeipnong

3.4 Movrtélo AioAdynong TG AvraywvioTIKOTNTAG Kal TNG

AuvvapikoTnrag Twyv Mpoidvrwy Tng Emixeipnong

20ppwva Pe Ta TapaTTavw, YTTOPOUNE va JIANOPPUWOOUNE Evav
TUTTO O oTroiog ot TeAIK) avdAuon Ba pag divel pIa TIMA Veompetitiveness (O€
EKATOOTIAIO KAIMaKA) yia TNV avTaywvioTIKOTATA Kal Jduvapikotnta Twv
TPOIGVTWV 1 UTTNPECIWV HIaG E€mixeipnong (i EMIXEIPNHATIKAG Hovadag
YEVIKOTEPQ), N oTroia Ba 1I00UTAlI YE TO CUVOAIKO ABpOoIoHA TWV OTABUICHEVWY
TIMWV Tou KAB' evog kpitnpiou Eexwpiotd. H otaBuiopéveg autég TigéG Og, Ba
opifovtal ammd 10 yIVOUEVO TOU BAPOUG OTABUICEWS (Wi), TNG TINNAG KAipakag
(Ri) ka1 Tou TToOAAQTTAQOI0CTH (M;) TOU KABE KPITRPIOU i.

‘E1O1, ytrOopoUpE va SIaNOPPWOOUNE TOV TTAPAKATW TUTTO :

- i(wixRixmi)-"?(wixRixmi)"'g(wiXRixma)

i=A1 i=B1 i=l1

V

compelitiveness

OTTOU : W; = TO BAPOG OTABUIONG YIa TO KPITAPIO |
Ri = n niuni 1nG KAipakag (Rating) yia 1o kpI1trp1o i

m; = n TINA Tou TTOAAQTTAQOIQCTH YIA TO KPITHPIO |

Eival amoAuta @avepd 6T 01 eMIXEIPACEIG OTTWG KAl O KAadol OToug
OTTOioUG avrjkouv, Ba TTPETTEI va AQVTIMETWTTIOTOUV EXWPICTA do0oV agopd TNV
amoTUTTWON Twv OTaBuIoTIKWY Bapwv (w;)) yia T1a diagopa KpITApIA
agloAGynong Ta oTroia £Xouv TTPOavVaPEPDBE OTIG TTPONYOUPEVES TTapaypa@oug
3.1 kai 3.3.

Q¢ éva mpwrto emiTedo OIAXWPICUOU UTTOPOUNE va OECOUPE TIG
TEOOEPIG HEYAAEG KaTnyopieg oTiG otroieg N ICAP diaxwpilel oTig PEAETEG Kal
avaAuoelg NG 1o CcUuvoAo Twv emixelipfoewv. ‘ETol, n Brognxavia, To
EUTTOPIO, O UTTNPECIEG KAl O TOUPIOHOG KABWG Kal O ETIXEIPATEIS TTOU
aviikouv oToug TEOOEPIG QUTOUG KAGOOUG, KaBWG Kal Of ETIMEPOUG
uTToKAGdoUG auUTWV, Ba TTPETTEl EV YEVEI va €XOUV OIAPOPETIKA OTABUIOTIKA
Bapn. ANMwWOTE N ATTOTUTTWON TWV BAPWY AUTWV EPTTEPIEXOUV KAl KATTOIOV

UTTOKEIYEVIKO TTapdyovTa TTou €XEl va KAVEl YE TN onuacia 1ou BéAsl va
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Auddepatki epyaoia: Avdrntuén Meobwv AtoAoynong e Executive MBA, A" Eaunvo
EAxvouxowmntag wv KAdbdwv tng Owovouikrc Apaoinpotniag
Kat ¢ Avtaywvioukointag tov lpoioviwv piag Emxeipnong

TTPOCOWOEI KATTOIOG (TT.X. O MEAETNTNG, O ETTIXEIPNUATIAG KATT) O OTT0iog BEAE!
va e@appooel TRV avaAuon auti Kal va PydAel cuptepdopata yia TG
EAKUCTIKOTNTEG TWV AQYOPWV KAl TIG QVTAYWVICTIKOTNTEG TWV ETTIXEIPNHATIKWY
Movadwv. Kar’ autriv Tnv évvoia, gival katavontd OTI To idlo KPITAPIO, T.X. N
TEXVOAOYIKA TTOAUTTAOKOTNTA, Ba TTPETTEI va €xE1 pEYAAUTEPN TIKN YIQ TOV KAdSO
TWV UTTNPECIWV Kal TOV UTTOKAGOO TwV TNAETTIKOIVWVIWV aTr’ OTI yIa Tov KAddo
TOU TOUPIOHOU OTTou aképa kal n undevikA Tiuf Ba YTTopouoE va gival To 1o

TIBavo evOEXOUEVO.
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AumAwpauxi epyaocia: Avdntuén MeBobwv Atodoynong g Executive MBA, A’ E€aunvo
EAxvotikotntag tov KAabwv g Owkovoukn¢ Apaotnpotniag
Kat ¢ Avtayeuonkomniag tov [lpoiovieov wag Enwxeipnong

4, CASE STUDY : Zrabepn TnAepwyvia otnv EAAGSa (2004)

41 EAxvuonikétnra ToUu KAadou Ymnpeoiwv  XTabeprg

TnAepwviag otnv EAAGda

Me Bdon 10 yeyovog 611 To aBpoiopua OAWV TwV ETTI HEPOG Bapwv
w; Ba péTrel va gival ioo pe Tn povada (1,00), katavépoupe 1o 0,25 autrig TG
hovadag ata Bdpn Twv kpITnpiwv TNG A opddag (BA. Tapaypago 3.1, kpitipia
A1-A6), To 0,50 tng Povadag ota Bdpn Twv kpITNPiwv TNG B ouddag (BA.
Tapdaypago 3.1, kpitApia B2-B13) kar 1o umdroiro 0,25 tng povadag orta
Bdapn Twv kpitnpiwv TG opdadag I (BA. apaypago 3.1, kpitipia M-I6). Ta
Bdpn autd, diapopoTroiouvTtal avadAoya Pe Tov UTTO €EETaocn KAAdO Kal QuOIKA
avdAoya pe Tn onuacia Tou BEAOUPE va TTPOCOWOOUE yIa KABE £va KPITrPIo

a§loAdyNoNG TOU CUYKEKPIPEVOU KAGdou.

4.1.1 Amortumrwon TWV ZUVTEAEOTWV BapuTtnrag
(oraBuioTika Bdpn wi) ™G EAKUOTIK6TNTAG TOU

KAadou tng Zrabepng TnAepwviag otnv EAAGSa

Kpitipia A§ioAéynong tng

EAkvoTikéTnTag TOoUu KAddOU NG B?x;’ S Naparnpnioeig
Irafepnc TnAepwviag otnv EAAGSa
A . Too0 10 YEWYPAPIKG OGO KAl TO
Mewypapikd Méyebog Ayopdg 0,05 T’TOOOTIK,C') p:éyaeog o ayopdc
MoooTiké MéyeBog TG Ayopdg 0,05 eivai ag” evog aMnhévdera ag

eTEpou pe 101aiTEPN onuaacia

2TNV TEPITITWON AUTH 8a TTPETTEI
KaVei¢ va O€el TNV avamruén Twv
TWAROEWV OAWV TWV GAAWY
eTaipeiwyv TAnv OTE pia rou T1a
TEAEUTaIa 4 xpovIa EXOUNE
£EEABEI a1TO TO POVOTTWAIO TOU

PuBudg Avamtuéng tng Ayopag 0,05

2av KatavaAwTiké ayabé n
otaBepn TNAEwvia, diakpiveral
O apiBuég Twv Apecwy lMNehatwy TTou yia mn peyain tng diactropd
CUYKEVTPWVYOUV  TO 50% Twv | 0,02 meAatwv. Qoté60o0, 10 80% TWV
OUVOAIKWYV TTWARCEWVY eaddwv tpoépxetal amd 1o 20%
TWV cuvdEéoewv (eTaIpIKOI

TTEAGTEG)
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AuAdepatukf epyacia: Avantun MeBobwv Aoddynong tne Executive MBA, A" E§aunvo
EAxvoukotmiag v KAadwv tng Owovopukrc Apaotnpiotniag

Kat ¢ Avtayeuouxotniag v [poioviov uiag Emixeipnong

A5

H EAaotkétnTa 16 ZATRONG NG
Ayopag

0,03

H avdykn yia emmikoivwvia Jéow
TNAEPWVOU gival KaBnuepIvh kai
kaBioTaral arapaitnTn

A6

Emimeda Kepdwv tng Ayopdg

0,05

MeydAn onuacia aifouv Ta
AeiToupyika képdn o€ Hia ayopd,
yIQTi pavepwvouv 1o TT6CO
CWTIKI YTTOPEi va eival auTr.

B1

Nopikoi lNeplopiopoi

B2

AlagopoTtroinon [Mpoidvrog

0,03

H diagpopoTtroinon €xel va KAvel
HE TO €i00C TWV «TTAKETWV» TTOU
TTPOCPEPOVTAl TTPOG TOUG
TTEAATEG, WOTOCO N KAAUYN TNG
avaykng yia TNAEQWVIKNA
emKoIVwvia e diapopoTrolgital
onHavTika amod Tov évav Tapoxo
oToV dAAov

B3

NpéoBaon o€ kavahia Odiavoung
(retail-direct-wholesale)

0,04

Qg karavaAwTikd ayabo n
oTaBepr} TNAeQwvia €xel avaykn
IOXUpwV KavaAiwv dIavounig kai

n mpoéoBacr Toug ¢’ autd

kaBioTaral amapaitntn

B4

Auvarotnra ExperaAAevong

Oikovopiwv KAipakag

0,03

To yeyovog 611 n oTaBepn
TNAEQWvVia ameuBUVeETAl GE TTOAU
MEYaAn TeAareiakn Bdon pag
divel Tn duvardTnTa va
BewpriocoUpE WG dedopEVO TNV
UtTapén OIKOVOUIWV KAiJakag

BS

®b6Bog Avridpaong Ao YTTApXOUOES
Eraipeieg

0,05

H duvapn xai 1o péyebog Tou
OTE e&epyopevou amo
HovoTTwAIakr) Tou B€on TTPoKaAei
10 OEOVTA POBO YIA «avTiTToIvVa»

B6

EvaicBnoia TWV MeAaTwv /

AyopacTtwv TNV TIUA

0,03

2€ OxEon Kai PE TNV eAaaTIKOTATA
TNG UTTNPECiag, or TTeEAATEG gival
OUYKPATNHEVOI UTTPOCTA OTA
ETITEDdA TIHWYV, avadnTwvTag
TTAvIa ONVOTEPES AUTEIC

B7

Ymapén Kovrivwv oe [loiétnra

YTTOKATACTATWV

0,06

B8

Potrh KaravaAwTtwv
YTtrokaraorara

mPOG

0,06

2nuavrikorarn t1éoo n umapén
UTTOKATAOTaTWV 000 Kal POTTH
TTPOG auTd, atrd Tn CTIYKN TTOU
KQAUTITOUV Kal TTEPICOOTEPES
avaykeg (BA. kKivatr TNAe@wvia
Kal gopnToTNTa TNG UTMPECiac)

B9

Emimeda Emévduong Eiocd6dou otnv
Ayopa

0,06

Ta emieda emévduong eival
TTAVTA ONHAVTIKOTATA KAl ioW¢
Q1o TOUG TTPWTOUG TTaPAYOVTEG

TTou €€€TAEI KAVEIG yIa va
£10€ABEI o€ pia ayopa

AIOTOINIOYAOX K. BEOAOIOZ

Iavoudpiog 2005

2eAida 78



AumAwpauxkr epyacia: Avdnwwén Mefobwv Afoddynong e
EAxvouxoéiniag wwv KAdbwv g Owovopukric Apaotnpidotniag
Kat ¢ Avtayouviotkoiniag wv Ipoioviwov uiag Enxeipnong

Executive MBA, A" E§dunvo

MiIAwvTag yia gia TEXVOAOYIKA
UTTNPEECIA, N TTOAUTTAOKOTNTA TNG

B10 | Texvohoyikr MNoAutrAokoTtnTa 0,05 Se uTTopei Tapd va AapRdveral
oofapd ut’ dwn
H mpooTiBépevn agia exiva kai
MOvo amrd Tnv avdykn Tou
B11 MpooTiBéuevn Atia Tou lMpoidvrog yia 003 avlpwIToU YIa ETTIKOIVWVIA.
Tov [eAaTn ' Qaotdoo TeplopifeTal OTNn
d1aQOoPOTIOINCT TWV «TTAKETWVY
TTOU TTPOCQPEPOVTAI
Tn oTiypr TTou 0 KUpIOTEPOG
TAPOXOG TwV dIKTUWV KOPHOU
Twv Tapoxwv eival o OTE, n
B12 | Advaun NpounBeutwv 0,03 duvapr) Tou gival KaBopIoTIKr).
21a TAdioa autda epgavidetar kai
n EETT yia va e§ilcoppoTtricel TNV
KATaoTaon.
O @6Bog yia diapuyn TTeEAATwWyV
TTPOG AAAOUG TTAPOXOUG EiTE
TTPOG UTTOKATACTATA TTPoidvTa
B13 | Auvaun Ayopactwy - lNeAatwv 0,03 TTPOKAAEI PEIWOTN TIHWYV KAl
TEPIBwpiwv kKEpdoug. QOT6CO0
UTTAPXEI KAl HEYAAN TTeAQTEIQKN
Baan
Méoo KAadikd Aciktn KukAo@opiakng O1rwg 6Aol ol
' | Peuotérnrag (market's average | 0,05 | yxpnuatooikovopikoi SeikTeC €101
current ratio - macCr) KAl Ol CUYKEKPIKEVOL TTOU
Méoo KAadikd Aeiktn  ZuvoAikng emeAeynoav exouv Bapuvouca
r2 | Aaveiakic Empdpuvonc (market's | 0,05 | ©NHacia otn diapopewon uiag
average debt ratio - maDr) EIKOVAG OXeTIKA e TRV
Méco KAadikd Aciktn KukAo@opiakAg EAKUCTIKOTNTA pIag ayopds OTrwg
r3 | Taxomrag  Evepynmikod  (market's | o oo auTAg TNG oTaBepng TNAEpwviag.
average total assets turnover ratio - | ' NapoTi apéxouv oTypiaia
maTATr) ElOVa TNG CUYKEKPIPEVNG AYOPdg
Méco KAadikd Aciktn [MNepiBwpiou 65," Tavouv va eivai arro 1a
4 | KépBOUG omg Mwhfoeig (market's | o o KUPIOTEPQ CTHEIQ AVAPOPAG TwV
average profit margins on sales ratio - | OIKOVOUIKWV avaAUTQV. Q0T600
maPMSr) OTn OUYKEKPIMEVN aquuon
Méoo KAadikd Aeiktn ATodoTIKOTNTAG napal)@moupe TO KpIThpio re
5 Emevbupévwy  KepaAiaiwv (market's 0.05 yiarl 06)\ ts ol E“"AEKOUFVEQ
average return on investment ratio - ' ETAIPEIEG OEV ElVAI EIGNYHEVES OTO
maROIr) XAA,’G)\)\G KI QUTEG TTOU €ival
Méoo KAadikd Aciktn Ayopaiag Agiag anori))(\ggﬁé;/g:g:lﬂ:zz)\)\eg
re | ™S Meroxni¢ Mpog m Aoyiotikn Agia 0,00 dpacTnPIGTNTES TTEPAV TNG

¢ Metoxrig¢ (market's average
market to book ratio - maMTBr)

aT1abeprig TNAeQwviag
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Audopatki epyaocia: Avanivén Mebobwv AtoAoynone e Executive MBA, A’ E€dunvo
EArvoukomniag v KAddwv tng Owcovopuxrc Apaotnpiotniag

xat ¢ Avtaywviouxoniag v Ipoioviwv wag Enxeipnong

4.1.2 Amorimmwon Twv Tipwv KAigakag (R)) twv Kpitnpiwv

AgloAéynong tTng EAkuoTikéTNTag Tou KAGdOU TNG ZTafepg

TnAtpwviag oTnv EAAGda

Kpitipia A§ioAéynong Tng
EAxuoTik6TnTAG TOU KAGOOU TNG
I1abeprig TnAepwviag otnv EAAGSa

Rating
(R)

Naparnpnoeig

A1

Mewypagikd MéyeBog Ayopdg

Avagpepopaote otnv Ayopd Tng
EAAGOag, OnAadn oe pia ayopd
o€ emiedo xWwpac

A2

MoocoTikd MéyeBog TnG Ayopdg

100

Me Bdaon 10 GuVOAIKG OYKO TWV
TWANCEWV €igaoTe Tavw amod
1a 100M€

A3

PuBudg Avamtuéng g Ayopdag

Me Baon tn peAétn tng ICAP
2004 10 TTOOOCTO TOU PUBMOU
avamruéng eivai 3,86%

Ad

O apiBuo6s Twv Apecwy lMNehaTtwyv TToU
OUYKEVTPWVOUV 10 50% TWV
OUVOAIKWV TTWAACEWV

100

Noyw TNG MHeydAng diactropdg
o€ JeydaAn mreAareiakn Bdaon

A5

H EAactikdémnta 1n¢ ZATnong mg
Ayopag

H avaykn yia emkoivwvia péow
NG OTaBepAg TnAEQwviag eivai
TTOAU HEYAAN, £T101 n
ehacTikéTnTA  OTN Zntnon
UTTNPECIWV  TNAEQWviag eivai
KATI AlyOTEPO QTTO PIKPN)

A6

Emireda Kepdwv TG Ayopdg

Me Bdaon tn peAétn g ICAP
2004 1a emitreda kepdwv TNG
OUYKEKPIUEVNG ayopdg
BpiokovTal KdTw TOoU PNdEVOC

B1

Nopikoi lMeplopiouoi

Av kai éxoupe &e@uyel ammd TN
HovOTTwAIOKA KATtdoTacn Tou
OTE, evroutoig n umapén NG
EETT oto péAo Tng pubuIoTIKAG
apxng, kabwg kai 10 yeyovdg
ot Ba TpEmel  Kkaveig va
TTPOUNBEUTEI €I0IKEG TNAETTIKOI-
VWVIaKEG  Adeleg,  eyeipouv
KATTOI0UG  VOMIKOUG  TTEPIOPI-
[ojV[e]V]e

B2

AiagopoTroinon lNpoidvrog

Maparnpeital pey@An diagopo-
Toincn  TNG  uTmnpeciag NG
oTaBepng TnAepwviag kal oe
TEXVOAOYIKO €mriredo kal o€
EMTTEDO EUTTOPIKNAG  EKHUETAA-
Aeuong
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Aumdopatkn epyacia: Avdnivén Me@obwv Afiodoynong e Executive MBA, A’ Eéaunuo
EArxvoukotntag twv KAdbwv tng Oucovopuxric Apaotnpidtntag
Kat ¢ Avtaywuiouxomiag twv [poioviwv wag¢ Emxeipnong

Téoo n avamrugn 1816kTNTWY
KATraoTnUAatTwv oe  OAn  Tnv
ETIKPATEIQ, 000 Kai n
xpnoigotroinon Non  utapxo-
viwv aAucidwv (BA. Mepuavdg,
MNpoécBaon oe kavdhia diavoung 4 EATA kA1) gival ToAU duokoAo
(retail-direct-wholesale) va  TpayuparomoinBolv  Kai
Aoyw oikovopikwy  kal  Adyw
IOXUPpWV  CUMPdoewv  TTOU
¢xouv nNON o1 €eTaipeieg TTOU
dpacTnploTTolouvVTal omv
ayopd

B3

Aoyw NG PEYAANG TTEAQTEIOKIAG
Auvartortnra ExperaAAeuong 5 Baong umdpxer n duvarétnTa
Oikovopiwv KAipakag yla TTOAU PEYAAN eKPETAAAEUON
OIKOVOUIWV KAIJaKag

B4

H umapén «kar pévo TOU
kupiapxou OTE, o otroiog
P6Bog Avrtidpaong ATd YTTapyouoeg 1 e€AABe amd 10 pPOVOTTWAIaKS
Etaipeieg KaBeoTwg  TPOKAAei  TTOAU
MEYGAO @OBo yia avTidpacoelg
TTPOG TOU QVTAYWVICTEC TOU

BS

Av kar 6Aoi  wadyvouv yia
@onvéTEpa TIHOAGYIQ ot
oTabeprn TNAEQWvia, woTdCOo ol
EvaicOnoia TWV MeAaTwv / 3 Tapouceg TINEG Oev aTToTeAoUV
AyopacTwyv oTnV TIUN Kara Baon ATTOTPETTTIKO
TTapAyovTa yia VA ETTIKOIVWVEI
KQvei¢ pEOW TNG OTABEPRS
TNAEQWVIaC

B6

2av utrokardoTtara Tpoidvia
™G OTaBepriG TnAepwviag Ba
MTTOPOUCANE VA QavapEéPOUNE
auta TG KIVNTAG TnAepwviag
TTOU amd TTAEUpdg  TToIOTNTA
givalr  €@AUNAA  aQutwyv NG
o1abephg

Ymapén Kovrivwv oe [oiétnra 2

B7 2
YmokataoTatwyv

To kAipa aAAage pe TRv €icodo
Potn KaravaAwTtwv TPOG 5 otnv ayopd tng COSMOTE kai
YTmrokardaortara TNV EMBETIK EPTTOPIKA NG
TTOMNITIKA.

B8

Ta emiteda emévduong yia Tnv
1 KaAuyn oAGkAnpng mg
EAAGDag eival TTOAU peydAa

Emimeda Emévduong Eioc6dou otnv

B9 Ayopd

Texvohoyikry  e€eidikeuon  kai
TTOAUTTAOKOTNTA HEYGAou Bab-
B10 | Texvohoyikrj NMoAutrAokoTnTa 1 HoU oTo OTACINO BpacTnPIOTn-
TaG oav TApoxog oTabepns
TNAEQWViag
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Autdopauxn epyaaia: Avaniwén Me8obwv AdtoAoynone tng
EAxvouxomniag v KAdbwv tne Okovouikng Apaotnpotniag
Kat ¢ Avtayouviouxkomiag v [Ipoiovieov wag Enxeipnong

Executive MBA, A" EEaunvo

MpooTiBéuevn Agia Tou lMpoidvrog yia

H avaykn vyia TtnAepwviki
ETKOIVWVIA TOU KaBevog pag
KaBWwg Kal 01 ETIXEIPNUATIKEG
ouvardétnTeg Tmou pag divovral

B11 ) 5 ; )
Tov [MeAdrn ME TN XpAon TnN¢ oTabepng
TRAEpwviag Tpoodidouv TTOAU
MEYAAN TTpooTIBEPEVN agia oTnv
UTTNPECia auTh
H Omapén Aiyootwv mapoxwv
dIKTUOU (carriers) wg
. . TTPOUUBEUTEG TTPOG TIG ETAIPEIES
B12 | Advaun MpounBeutiov 2 otaBepric TNAepwviag au&dvel
TN OUuvaury TOUG ONUAVTIKA
EVavT QUTWV
H Omapgn peydAng meAateiakng
B13 | Auvaun AyopacTtwv - NeAaTtwv 4 Baong ATTOOUVAUWVEI ™m
duvaun Twv TEAATWVY
Méoo KAadikd Aeiktn KukAogoplakrig
M | Peuotétnrag (market'’s average 19
current ratio - maCr)
Méco KAadikdé Aeiktn  2ZUuvoAIKAG
M2 | Aaveiakig Empdapuvong (market's 19
average debt ratio - maDr) Mg BGon TOUC BUOGIEULEVOU
Méoo KAadikd Aciktn KukAo@opiakrig 1GoAo |on o0 S ONH H S
Taxutnrag  Evepynrikou  (market’s YIgHous Kal a
r3 . 0,6 ATOTEAECHATA  XPNONS  Twv
average total assets turnover ratio - . . .
maTATr) ETQIPEILV  TOU 'K)\cxéou, €101
Méco KAadiké Aciktn [lepiBwpiou (:)T\ra%?m apzig:]m:;zw;éo 40122
r4 Kepooug ofT.'tg ﬂ@AﬁOElg I(marktgt’s 20 ICAP yla ™m oTabepn
?::/:IL?VSIJng)JrO it margins on sales ratio AEpuVia, ExOUNE v
- — - amoTuTTwon  Twv  KAAdIKWV
Moo K)‘(,JG'KO AKE'KT”AA." °6°T'K°TETG,Q OeIKTWV OTTWG @aivovtal oTnv
s Emevoupevwy Epanalwv (mar .ets 15 TTivaka tou Trapaptriparog lil.
average return on investment ratio -
maROIr)
Méoo KAadikd Aciktn Ayopaiag Agiag
re | ™S Metoxnic MNpog tn AoyioTikh Agia 0

g MeToxrig (market's average
market to book ratio — maMTBr)

AIOTOIIOYAOZ K. ®EOCAOIOZ

Iavouaptog 2005

2eAida 82



AuAwpatkn epyaocia: Avantvén Me@obwv AtoAoynong e

EAxvoukomrag wv KAabwv tng Oikovoutkng Apaatnpiotnag

Kat ¢ Avtaywviotukomniag twv Ipoioviov uag Emixeipnong

Executive MBA, A" E€aunvo

Irafepn¢ TnAspwviag otnv EAAGda

4.1.3 Tyl povrédou via Tnv EAkuomikétnTa Ttou KAAdOU TNG

Me Bdon Tov Tivaka Tou Tapaptiiparog | kar oe cuvaprTnon We
TOUG Tivakes Twv Trapaypdewyv 4.1.1 kar 4.1.2 TTAipvoUpdE TOV TTAPAKATW
OUYKEVTPWTIKO TTivaka

KpitApia A§ioAdynong Tng , . NoAAatr | TeAikh
ala | # EAkuoTtikoTnTag TOoU KAGdou Tng B((’x;’ < R?g;\g loThAg Tiun
Irafepnc TnAepwyviag otnv EAAGda (m) (W*R*m)

1 A1 | l'ewypagikd MéyeBog Ayopdg 0,05 4 X 20 4

2 | A2 | Noocotikd MeyeBog TG Ayopdg 0,05 100 X1 5

3 | A3 | PuBuog Avamrtuénc tng Ayopdg 0,05 1 X10 0,5
O apiBuég Twv Apecwv Medatwy TTOU

4 | A4 | cuykevtpwvouv 10 50% TWV OuvoAikwv | 0,02 100 X1 2
TWAROEWV

5 | A5 H E’)\acnxomm m¢ ZAmong 1ng 0,03 8 X 10 24
Ayopag

6 | A6 | Emimeda Kepdwv Tng Ayopdg 0,05 0 X 10 0

7 | B1 | Nouikoi MNMepiopiopoi - 8 X 0,1 -

8 | B2 | Aiagopotroinon lNpoidvrog 0,03 3 X10 0,9

9 B3 ﬂ'pooBaon oe kavahia diavopurg (retail- 0.04 4 X 10 16
direct-wholesale)

10| B4 AU’VGTOTF]TG ExperdAAeuang Oikovopiwv 0,03 5 X 20 3
KAipyakag

11| B5 CboBog’ AvTidpaong Ao YTTApXOUOoES 0,05 1 X 20 ]
Eraipeiec

12 | B6 Eualoengla Twv MeAatwyv / Ayopaatwv 0.03 3 X 20 18
aTnVv TIPN

13 | B7 Ynapﬁnr Koviivwv  ce  Toidtnta 0.06 2 X 10 12
YTTOKATAGTATWY

14 | B8 Potmj ’ KaravaAwTtwy TPOG 0.06 5 X 10 3
YTmokaraoTtara

15 | Bo Enme’éa Emévduong Eic6dou ortnv 0.06 1 X 20 12

yopd

16 | B10 | TexvoAoyikr NoAutrAokérnra 0,05 1 X 20 1

17 | B11 ﬂpoone:epevr] Atia Tou lpoidvrog yia 0.03 5 X 20 3
Tov leAdTtn

18 | B12 | AOvaun MNMpounBeutwyv 0,03 2 X 20 1,2

19 | B13 | Advaun AyopacTtwy - MNeAatwv 0,03 4 X 20 2,4
Meoco KAadiké Aeiktn KukAogopiakrg

20 | ' | Peuorérnrag (market's average current | 0,05 19 X5 4,75
ratio - maCr)
Méoo KAadiké  Aeiktn  ZuvoAiKAg

21| T2 | Aaveiakig  EmBdpuvong  (market's | 0,05 19 X5 4,75
average debt ratio - maDr)
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Audepauxn epyaoia: Avanivén Me6obwv AtoAdynong e Executive MBA, A" E§aunvo
EAxvouxomniag wv KAdbwv tng Owovopikrnc Apaotnpiotniag
Kat ¢ Avtaywviouxkorniag v [poidviwv wag Enxeipnong

22

Méco KAadiké Aeiktn KukAog@oplakrig
Taxutnrag Evepynrikou (market’s 005 06 X5
average total assets turnover ratio - ' '
maTATr)

r3

0,15

23

Méco KAadikd Aeiktn [epiBwpiou
Képdoug oTIg I'Igo)\noalg (markgts 0.05 20 X 1
average profit margins on sales ratio -
maPMSr)

r4

24

Méoo KAadiko Aciktn AmodotikéTnTag
Emevbupévwy  Kegahaiwv  (market's 005 15 X 1
average return on investment ratio - '
maROIr)

s

0,75

25

Méoo KAadikd Aciktn Ayopaiag Agiag

re | TS Melroxr']g I'Ipoclg 1N AoyioTmikry Aia Tng 0.00 0 X 1
Metoxng (market's average market to

book ratio — maMTBr)

‘Evol, o TUmog TNG Tapaypdgou 3.2 yia TNV EAKUCTIKOTNTA
NG ayopdag tng 2taBepric TnAepwviag otnv EAAADa, pe pé€yioto 10 100,
TTaipvel TNV TIPA :
V actwensss = 8% 0,1x 46,6 = 37,28

Autl n nipR (37,28) eival n iR O€iKTNG, OE ekaTtooTIaia
KAipaka, TnGg €AkuoTIkOTNTAG TG ayopdg Tou kAAdou TnG 2TaBeprig
TnAepwviag yia tnv EAAGda. Me avdaloyo TtpdTmo ptropei kaveig va Bpel
TTAPOUOIEG TIMEG Kal yia AANoug KAGOOUG, kal va TIG ATTOTUTTWOEI KAT auTdv
TOV TPOTO OTnv €Katovrafadpia kAipaka, Oivovrag €70l KAl HIA OTITIKA

avaTapdacTacn Twv AlyoTEPO i TTEPICOOTEPO EAKUCTIKWYV QYOPWV.
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Audwpauxi epyaoia: Avanwwén Mebobwv AioAoynong e
EAxvouromniag v KAabwv e Owcovoutxric Apaotnpotag
Kat ¢ Avtayeuvioukomiag wv [poioviwv wuag Enweipnong

Executive MBA, A" E§aunvo

4.2 Etaipeieg Mapoxng Ymnpeoiwv Xrafepig TnAspwviag ornv
EAAada.

O1rw¢ avapeépape KAl 0TV TTPONYOUUEVN TTapdypago, To aBpoioua
OAwvV Twv €T PEPOG Bapwv w; Ba TTPETTEl va eival ico pe TR povada (1,00).
Apa kat’ autdv Tov TpoTTO Katavépoupe 1o 0,30 auTtrig TNG povadag auTrg oTa
Bdpn Twv kpiTNpiwv TNG A opadag (BA. rapaypago 3.3, kpitApia A1-A8), 1o
0,25 tng povadag ota Bapn Twv KpITNPiwv TNG B ouddag (BA. Trapdypago 3.3,
kpitipia B1-B6) kar to utmrdAoitro 0,45 g povadag ota Bdpn Twv KpITnpiwv
NG opadag I (BA. rapaypago 3.3, kpitiipia I'1-11).

‘ETOl OTNV OUYKEKPIYEVN TTEPITITWON HITOPOUNE VA EXOUME TOV

akOAouUBO TTivaka TIHWV YIA TA ETTT MEPOUG BApn Twv KPITNPiwv afloAdynong

KpitApia A§ioAdynong tng
AvTaywvioTIKOTNTAG KAl T Bapo ,
# Auvup\:xémmg vlrtlx Tr? Zmﬂggr’] (w) ° Maparnpnoeig
TnAepwvia atnv EAAGSa
Téoo 10 Hepidlo oo kai To
A1 | Mepidio Ayopdg 0,1 OXETIKO pepPidlo ayopdg
atroTeAOUV TTApa TTOAU
ONMUAVTIKOUG TTApAYyOVTEG TTOU
TTOTUTTWV
A2 | SxeTiké Mepidio Ayopdc 0,06 em(;(elgnTm(TTKr? Lg’é;rr‘]"mg
ETMIXEIPNONG OTOV KAGDO
To déo0 oAU ] Aiyo au§dvouv n)
MEIWVOVTAI Ol TTWANCEIG KIAG
. . eTaipeiag utTTodNAWVEl € apKETA
A3 | MetaBoAf MwARocewv 0,03 peyd)\ogﬁaepéqn 6uvap|KépTr]Tcx
TNG ETIXEIPNONG YIA TTEPAITEPW
avamrtuin
A4 | MetaBoAr Miktiov Kepdav 0,02 | '@ K‘gggapgeffp”&?ﬁ);% f;’g")‘gg rd
Oeixvouv 10 BaBud oTov oTroio
A5 | MetaBoAn Kepdwv mpo dépou 0,03 | WiaeTaipeia pTropei va Bacioe
TNV avodIKM TG TTopEia
Ta kaBapd mayia, To EVvEPYNTIKO
A6 | MetaBoAn ota KaBapa lNayia 0,02 kal Ta idia kepdAaia, givai
OTOIXEIQ TTOU ATTOTUTTWVOVTAI
oToug IooAoyiopoug. H petaBoAn
A7 | MetaBoAry EvepyntikouU 0,02 ToUg Oe 07O dIACTNHA TWV
TEAEUTAIWV XPOVWYV UTTOPEI Va
dwael onUAvTIKN TTANPogPopia yia
A8 | MetaBoAr I8iwv Kepaiaiwv 0,02 | Taemimeda NG duvapikoTNTag
TWV ETAIPEIWV.
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AwmmAopauxn epyaoia: Avdnivén MeBobwv AoAoynong tng
EAxvouxdmag wv KAabwv e Owovoutkns Apaotnpiotniag
Kat ¢ Avtayouigukomiag v lpoidviwv uiag Enxeipnong

Executive MBA, A" Eaunvo

KukAogopiakry Peuotétnta

B1 (current ratio - Cr) 0,05 H cnpaynxémm Twv
apIOUOdEIKTWY YIa HIa €TAIPEIa
. . . gival TTavra karavonTrj Kai
s | SN doueo EMBAPNONS | 05 | cncgen crmyonon nous
avaykaia) ota wAaioia Tou OTI
B3 KukAogopiakr) Taxutnta EvepynTtikou 0.05 QTTEIKOVICOUV TNV KATACTACN TNG
(total assets turnover ratio - TATT) ' eTaipeiag o€ pia Sedopévn
] xpovikf otiyur. MNéco paiiora
B4 | HEPIBLpIO KEPSOUG 2TiG TWANGEI 005 | 610V oUpQWVa pe TNV TTapouoa
(prOflt margins on sales ratio - PMSr) ’ GVd)\UOT] )\GHBdVOVTGI utr’ OLI-”]
KAl Ol HETABOAEG TWV
AtrodoTikdéTnTa ETrEVOUHEVWV apIBPODBEIKTWV KATA Ta
B5 KE(pG)\GiU)V 0,05 TTpOf]YOUIJEVG ETr]
(return on investment ratio - ROIr)
Néyw Tou 6 Oev
Acikne  Ayopaiac  Afiac  Tpog mpl)\aquvowgl oT10 E)\)\F]VI'KO
B6 | AoyioTikij Agia (market to book ratio — - XPNHATIOTNPIO OAeg O! ETAIPEIES
MTBr) TOU K)\gﬁou e&qlpoupe TO
OUYKEKPIUEVO TTApAyovTa yia TNV
TTapovca avaiAuon
To 6vopa kai n eIkGva Jiag
eTaipeiag gival ikava 16co 10 va
M Eixéva 1ng Ertaipeiag (Corporate 005 OUYKPATACOOUV UIA TITWTIKN
Image) ' TTOpEia 600 Kal va TTPoCdWoouV
akdpa ypnyopoTEpOoUG pubuolg
avdmTuéng kai eEEAIENG
To évopa Tng «Z1abeprig
TnAe@wviag» wg Tpoidv-
Aovaun /  Avayvwpioigotnta  Tou UTTNPECia XpnoigoTtroigitar am’
2 | Ovéuarog Mpoidvrog 0,03 | OAeg TG eTaipeieg kal O Ba €Aeye
(Brand Strength/Awareness) Kaveig OTI UTTAPXE! IOXUPO
oToIXEio diagopoTroinong yia
KATTOIQ ETAIPEIQ
MNa eTaipeieg oav auTteg mou
OpacTNPIOTTOIOUVTAI GTO XWPO
NG Z1a0epAg TnAepwviag ol
eMEVOUOEIG TTOU TTPETTEI VA
BaBuog TlpéoPacng ae Xpnparto- KA@vouv gival TToAU peydieg. O
'3 | oikovouikég & dAAAeg Emevdutikég | 0,05 Babubdg TpdéoPacng ae TéToiou
Mnyég gidoug eTTeEVOUTIKEG TTNYEG €ival
TTOAU onUAvTIKOG KaI JTTOPET va
XAPAKTNPIioEl TN SuVApIKOTNTA
NG ETIXEIPNHATIKAS
dpacTnEIGTNTAG HIAG ETAIPEIAC
O1 avBpwTTivol Tdpol O TTOAAEG
r4 Babuég Alohdynong, Aiaxeipiong & 005 TEPITITWOEIG HTTOPOUV va

Avamtuéng AvBpwTrivwy MNopwv

ATTOTEAECOUV TO AVTAYWVICTIKO
TTAEOVEKTNHA TWV ETAIPEILV
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AumAwpatuxi epyaoia: Avdnivén MeBobwv AoAoynong tne
EAxvoukomniag wv KAabwv g Owovouikrnc Apaotnpiotnag
Kat ¢ Avtaywviouxotiag v [poioviwv wa¢ Emnxeipnone

Executive MBA, A" E§aqunvo

s

BaOuodg Ikavotnrag yia ‘Epeuva kai
Avarmrruén (R&D Capability)

0,03

210 XWPO TNG OTABEPRAG
TNAEQWVIAG N £pEUVA Kal N
avdarrruén eivar dedopévn kai yia
Ta EAANVIKG dedopéva
£10ayOuEVn

6

Babuoég Xpriong kar Egappoyng Tng
Texvoloyiag (Technology)

0,05

O1 TNAETTIKOIVWVIEG YEVIKOTEPQA
ka1 n 21a6. TnAepwvia £1diIkOTEPQ
£QAPUOCOUV KATA KOPOV TIG
OUYXPOVEG TEXVOAOYIEC

r7

Auovaun  MpounBeutwyv  (Supplier

Strength)

0,02

O1 TpounBeuTESG €XOUV Va KAVOUV
KATA KUPIO AOYO HE TOV apXIKO
TTAy10 EOTTAIOUOG TTOU
XPNOIKOTTOIoUV Ol ETAIPEIES YIa VA
UAOTTOINCOUV TIG UTTOOONEG TOUG.
Ooo o egeNiypéva cuaTriiuara
XPNOIYOTTOINTOUV TOOO
TTEPICOOTEPEG duvVaTOTNTES B
£XOUV Ol ETAIPEIES YIa va
avTatmokpiBouv aTIG AVAYKES TWV
TTEAATWYV TOUC

r8

IxeTik ©eon Kootoug (Relative Cost
Position)

0,03

O1 avaykn Twv TeAaTwy va
ETTIKOIVWVOUV @TNVA KAl HE
MEYAAn O1apkela KARCEWV
avaykadel TIg ETAIPEIEG va
OTPAPOUV OE Hia OTPATNYIKA
KOOTOUG KAl AUECNG
OlapopoTToiNoNG ME TOV NYETN TNG
ayopdg trou dev gival AAAog atmo
TOV TTPOKATOXO TOU HOVOTTWAIOU,
OTE

o

Moidétnta MMpoidvtog / YTnpeoiag

(Product / Service Quality)

0,04

O1 reAaTeg €xouv avdykn amod
KaAn Troidétnta otn otabepn
TRAEQWVIA. 2TO TTAPeABOY,

@aivoueva ETAIPEILY TTOU OEV

TTapeixav KaAr moiétnTta
ETIKOIVWVIag TIHwpROnkav
auaoTnPa amo TNV TTEAATEIAKRA

Baagn

Mo

AUvapn  NwAncewv [/  KavaMwv
Aiavoung (Sales / Distribution Channel
Forces)

0,05

H otaBepry TnAepwvia wg
KatavaAwTikd TTPoidv £xel TNV
avaykn IoXUpWYV KavaAiwv
o1avoprg atrd TTAeupdg Twyv
ETAIPEIWV TTOU TNV TTAPEXOUV OTO
gupuU KoIvo. Do TTIo EKTETANEVA
gival auta ta kavdaAhia 1600 o
Igxupn givai n TpdoBaacn atnv
TreAateiakn Baon
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Auddopatiki epyaoia: Avdnituén MeBobwv AftoAoynong tne
EAxvouxointag twv KAabwv tng Owovoutkng Apaotnplotag
Kat ¢ Avtayovioturdtniag twv Ipoioviwv pag Emxeipnong

Executive MBA, A’ Efaunvo

M1

Ymnpeoieg Metd Tnv MwAnon (After
Sales Services)

0,05

210 €ITTEDO TWV UTTNPETIWY, Ol
ETAIPEIEG TTOU AOXOAOUVTAI JE TV
TTAPOXH] TOUG GUYKEVTPWVOUV TO

M0 APECO EVDIAPEPOV TOUG YIA
TNV KATAcTaon PETA TNV TWANGCN,

OTTOTE KaI EEKIVA OUCIAOTIKA N
TTapoyn Twv umrnpeciwy. Ooo
M0 KAAQ «OTNUEVEG» Eival Ol
ETQIPEIEG O" auTdV TOV TOPEa TOCO
M0 IKAVOTTOINMEVOUG TTEAATES
EXOuV Kal TO0O PEYAAUTEPN
avTaywvioTIKOTATA KAl
duvapikéTnTa Tapouaidalouv
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AutAwpauxy epyagia: Avanivén MeBobwv AtoAdoynong e Executive MBA, A’ E€aunvo
EArvoukomniag wv KAdbwv ng Owovoukris Apaotnpiotniag

Kat ¢ Avtayoviouxointag v Ipoioviwv piag Emxeipnong

421 Tigég AVTAyWVIOTIKOTNTAG KAl  AuvapikOTRTAG TWV

(11)
Itafepnig TnAepwviag ornv EAAGSa yia to 2004.

EvTeEKQ ONHAVTIKOTEPWY  ETAIPEIWV-TTAPOX WYV

HOVTEAO  TNG 3.4

(XpNOIKMOTIOIWVTAG Ta KPITAPIa TTOU avatTuxenkav otnv Tapdypago 3.3), ota

Epapudlovrag 10 TTapaypdeou
TTOI0TIKA SESOMEVA KOl TTOCOTIKA XPNUATOOIKOVOUIKA CTOIXEIQ TTou AdBape atrd
TNV HEAETN NG ICAP [20] yia T otaBepr) TnAepwvia Tou 2004 otnv EAAGDQ,

£XOUME TOUG TrapakdTtw Trivakeg (otn poper tou Mapaptiuarog ) yia Tig

getaipeiecg  OTE, INFOQUEST, FORTHNET, LANNET, TELLAS,
TELEPASSPORT, TELEDOME, COSMOTELCO, VIVODI, VOICENET,
NETONE :
Kpitapia AgioAdynong Tng ,
AVTaywVIOTIKOTHTAS KAl TN Bdpog | Rating | MOMam | TeAkn
aa| # . . lotiRg TipR
AuvapikéTnTaAg Yia TN ZTadepn (w) (R) (m) (W*R*m)
TnAepwvia Tou OTE
1 A1 | Mepidio Ayopdg 0,1 10 X 10 10,00
2 | A2 | Zxetmik6é Mepidio Ayopdg 0,06 10 X 10 6,00
3 | A3 | MetaBoAn MwAnocewv 0,03 0,8 X5 0,12
4 | A4 | MetaBoAn Mixtwv Kepdwv 0,02 0,4 X5 0,04
5 | A5 | MetaBoAn Kepdwv mpo Pdpou 0,03 0,4 X5 0,06
6 | A6 | MetaBoAn ota KaBapda lNayia 0,02 0,4 X5 0,04
7 | A7 | MetaBoAfjl Evepynrikou 0,02 0,8 X5 0,08
8 | A8 | MeraBoAn 16iwv KepaAaiwv 0,02 2 X5 0,20
9 | B KUKAocpoplqu] Peuatétnra 0.05 7 X5 1,75
(current ratio - Cr)
ZuvoAikiy Aaveiakr) EmpBapuvong
10 | B2 (debt ratio - Dr) 0,05 19 X5 4,75
KukAogpopiakn Taxutnta EvepyntikoU
11| B3 (total assets turnover ratio - TATr) 005 0.2 X5 005
MepiBwpio Képdoug 2116 MNMwARoEIg
12| B4 (profit margins on sales ratio - PMSr) 005 22 X1 1,10
AtrodotikdéTnTa ETreEvoupévwv
13 | B5 | KepaAdiwv 0,05 3 X1 0,15
(return on investment ratio - ROIr)
14 | B6 Aeiktng Ayopaiag Agiag Tpog AoyIoTIKN ) i X 1
Atia (market to book ratio — MTBr) )
15 | 1 | Eikéva 1n¢ Etaipeiag (Corporate Image) | 0,05 10 X10 5,00
AOvapyn /  Avayvwpioiydétnta  Tou
16 | 2 | Ovépuarog Mpoidvrog 0,03 5 X 20 3,00
(Brand Strength/Awareness)
BaBuog MpbéoPacng oe  Xpnuaro-
17113 OIKOVOUIKEG & AANeC ETrevOuTIkEG MnyEg 0,05 S X 20 5,00
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Auddepauxh epyaoia: Avantvén Me@obwv AtoAoynong tng
EArxvouxotntag wwv KAdSwv tng Okovoukri¢ Apastnpomniag
Kat ¢ Aviaywuioukomiag tov [poidviwv wag Emuxeipnong

Executive MBA, A’ Efdunvo

18 | ra |BaGHOS Afiodoynang, Aaxeipiong & | o5 8 X10 | 4,00
Avarrruénc AvBpwtrivwv MNépwv
BaBuog Ikavotnrag yia ‘Epeuva  kai
191 TS5 | Avamrruén (R&D Capability) 003 | 8 X10 | 240
20 | re |BAaGuSS Xprong kai Egapuoyas ™S\ 565 | 49 | x10 | 500
TexvoAoyiag (Technology)
21| 7 Auvapun MpounBeutwyv (Supplier 0,02 10 X 10 2.00
Strength)
22| rs ZXE'I:I!(I'] ©¢éon Kootoug (Relative Cost 0,03 2 X 20 1,20
Position)
Moiotnra Mpoidvrog /  YTmnpeoiag
23| 19 (Product / Service Quality) 0,04 10 X 10 4,00
AOvaun  MNwAfoewv  /  Kavahwv
24 | T10 | Aiavoung (Sales / Distribution Channel | 0,05 10 X10 5,00
Forces)
25 | F11 Y1Tf]p£0|€§. Mera Tnv MwAnon (After 0,05 7 X 10 3.50
Sales Services)
Eg@apudlovrag Tov T10TO TnG Trapaypdeou 3.4, n AviaywvioTIKOTATA Kal
Auvapikdétnta g Ztabepric TnAepwviag tou OTE AauBaver, pe pyéyioto T10
100, Tnv Tipn :
AB B86 r1
Vormpeiiveness(OTE) = 2 (W, xRyxm) + > (W, xR xm,) + Y- (W, x R xm,) = 64,44
i=A1 i=B1 i=
KpitApia A§iloAdynong Tng ,
AvVTaywvioTIKOTNTAG KAl TG Bdapog | Rating HOM,G" TEA"S“
aa | # . . loTAg TiyR
AuvvapkoéTnrag yia 1 Xrabepn (w) (R) (m) (W*R*m)
TnAegwvia Tng INFOQUEST
1 A1 | Mepidio Ayopag 0,1 2 X 10 2,00
2 | A2 | Zxemkd Mepidio Ayopdg 0,06 2 X10 1,20
3 | A3 | MetaBoAr MNMwARoswv 0,03 6 X5 0,90
4 | A4 | MetaBoArl Miktwv Kepdwv 0,02 18 X5 1,80
5 | A5 | MetaBoAn Kepdwv mmpo @épou 0,03 1 X5 0,15
6 | A6 | MetaBoAn ota KaBapa lMayia 0,02 4 X5 0,40
7 | A7 | MetaBoAry Evepynrikou 0,02 2 X5 0,20
8 | A8 | MetaBoAn I6iwv KepaAaiwv 0,02 0,4 X5 0,04
KukAogopiakr PeuotétnTa
9| B (current ratio - Cr) 0,05 0 X5 0.05
2uvoAikry Aaveiaky EmBapuvong
10 | B2 (debt ratio - Dr) 0,05 13 X5 3,25
KukAogopiakry Taxutnta EvepynTtikou
1] B3 (total assets turnover ratio - TATr) 0,05 3 X5 0.75
MepiBwpio KEpdoug Z1ig MNwAnoeig
12| B4 (profit margins on sales ratio - PMSr) 0,05 0 X1 0,00
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Auddepauxy epyaoia: Avantvén Mebobawv Aodoynong e
EAxvoukomniag wwv KAdbwv tng Owovouukng Apaotnpiotniag
Kat ¢ Avtaywviouromiag v [Ipoioviwv wag Enwueipnong

Executive MBA, A’ E{apnvo

AtrodoTtikétnTa ETTEVOUEVWY

13 | B5 | KepaAaiwv 0,05 0 X1 0,00
(return on investment ratio - ROIr)

14 | BB Aciktng Ayopaiag Agiag TTpog AoyioTikn ) ) X 1 )
Atia (market to book ratio — MTBr)

15 | M | Eixéva 1ng ETaipeiag (Corporate Image) | 0,05 8 X10 4,00
Aovaun /  Avayvwpioigotnta  Tou

16 | 2 | Ovoparog Mpoidvrog 0,03 2 X 20 1,20
(Brand Strength/Awareness)

17 | r3 |BoBuSs TlpdéoBaong oe Xpnuaro-| oy | g Xx20 | 500
0IKOVOUIKEG & AAAeg ETTevOuTIKEG MNYEC

18 | 4 Banog A§'°A°V”°.”9 Algxaplcng & 0,05 6 X10 3,00
Avarrtuénc AvBpwTrivwy MNoépwv
BaBuég Ikavétnrag yia ‘Epeuva  kai

19 T5 | Avamrrugn (R&D Capability) 003 | 6 X10 | 180

20| T6 Babuog ?(pnong kar Egappoyng g 0,05 8 X10 4,00
Texvohoyiag (Technology)

21| 7 Auvapun MpounBeutwv (Supplier 0.02 8 X 10 1.60
Strength)

22| r8 ZX€TI!(I‘] O¢on Koortoug (Relative Cost 0.03 4 X 20 240
Position)
Mootnra  Mpoidviog /  Ymnpeoiag

23119 (Product / Service Quality) 0.04 9 X 10 3.60
Avvapn NMwAnoewv /  Kavaliwy

24 | T10 | Aiavounrig (Sales / Distribution Channel | 0,05 5 X10 2,50
Forces)

25 | 11 Ynnpecleg_ Merad Tnv TwAnon (After 0.05 8 X 10 4.00
Sales Services)

E@apudlovrag tov TUTTO TNG Trapaypdeou 3.4, n AvVIaywviOTIKOTNTA KA

Auvaupikotnra g Ztabepng TnAepwviag tng INFOQUEST AapBdvel, pe

péyioTo 1o 100, TNV TIpn :

r1

AB B6
Vcompetitiveness(INFOQUEST) = Z(W| x Ri x mi)+ Z(W, X Ri X mi)+ Z(W' X Ri X mi) =43,84
i=A1 i=B1 i=M1
Kpiripia A§ioAdéynong 1 ,
Av‘:u\?(fmorfxém\:?xg ?(‘c;n ?r?g Bapog | Rating n°)‘)‘.°" Tc}‘"f"
ala | # . . loTAg TiyR
AuvapikéTnrag yia tn Xrabepn (w) (R) (m) (W*R*m)
TnAepwvia Tng FORTHNET
1 | A1 | Mepidio Ayopdg 0,1 1 X10 1,00
2 | A2 | Zxetikd Mepidio Ayopdg 0,06 1 X10 0,60
3 | A3 | MetaBoAn MwAfoswyv 0,03 20 X5 3,00
4 | A4 | MetaBoAj MikTwv Kepdwv 0,02 20 X5 2,00
5 | A5 | MetaBoAn Kepdwv tpo Pdpou 0,03 10 X5 1,50
6 | A6 | MetafoAf ota KaBapa lNayia 0,02 12 X5 1,20
7 | A7 | Metafohfj Evepynrikou 0,02 12 X5 1,20
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AwuAopauxn epyaoia: Avantuén Me@obwv A&odoynong tng
EAxvouroniag wv KAdbwv tng Oikovoutxrig Apaoinpiotniag
Kat g Avtayeviouxomniag v [lpoidviwv wuag Enxceipnong

Executive MBA, A" E€aunvo

8 | A8 | MetaBoAn Idiwv KepaAaiwy 0,02 6 X5 0,60

9 B1 KUKAocpoplqKn Peuotornra 0.05 1 X5 0.25
(current ratio - Cr)

10 | B2 Zuvo)\n(r] Aavelakr) EmBapuvong 0.05 17 X5 4.25
(debt ratio - Dr)
KukAogopiakn Taxutnra EvepynTikou

1] B3 (total assets turnover ratio - TATr) 0,05 0.8 X5 0,20
MepBwpio Képdoug ZTig MNMwARoeig

12| B4 (profit margins on sales ratio - PMSr) 0,05 1 X1 0,55
ATtrodoTikoTNTa ETrevdoupévwv

13 | B5 | KepaAaiwv 0,05 11 X1 0,55
(return on investment ratio - ROIr)

14 | B6 Aciktng Ayopaiag Agiag TTpog AoyIoTIKA ) i X 1 )
Atia (market to book ratio — MTBr)

15 | M | Eixéva 1ng Eraipeiag (Corporate Image) | 0,05 8 X10 4,00
Avvaun /  Avayvwpioigotnta  Tou

16 | T2 | Ovéparog MNpoidvrog 0,03 4 X 20 2,40
(Brand Strength/Awareness)
BaBuég [poéoPBaong o€ Xpnuaro-

AR OIKOVOUIKEC & AAAeC ETTevOuUTIKEC TNYEC 0.05 S X 20 5.00
BaBuég AgioAdynong, Aiaxeipiong &

18] T4 Avarrtuéng AvBpwrtrivwv Mépwv 0,05 8 X 10 4,00
BaBuég Ikavétnrag yia ‘Epeuva  kai

191 TS | Avamrrugn (R&D Capability) 003 | 8 X10 | 2,40
BaBuog Xprong kai E@appoyng Tng

20| 16 TexvoAoyiac (Technology) 0,05 9 X 10 4.50

211 r7 Auvaun MpounBeutwv (Supplier 0.02 8 X 10 1.60
Strength)

22| 18 Z)(ETI!(F] ©éon Kbéotoug (Relative Cost 0,03 3 X 20 1.80
Position)
Moidétnta  [lpoidéviog /  YTmnpeoiag

23| 19 (Product / Service Quality) 0,04 / X 10 2,80
Avvapn  MNwAjcewv / KavaAiwv

24 | I'10 | Alavopnrig (Sales / Distribution Channel [ 0,05 9 X10 4,50
Forces)

25 | 11 Ynnpemeg_ Metrad Tnv MwAnon (After 0.05 9 X 10 450
Sales Services)

E@appodlovrag tov 10O TNG Trapaypdgou 3.4, n AviaywvioTIKOTNTA KAl

Auvvapikotnra ¢ Xtafeprig TnAepwviag t™g FORTHNET Aappdvel, pe

péyioto 1o 100, TNV TIPA :

V

competitiveness

AB B6

i=A1 i=B1

r1

AIOTOITIOYAOZ K. ®EOAOI0OZ
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(FORTHNET) = Z(wi xR, xm.)+ Z(Wi xR, ><mi)+Z(Wi xR, xm,)=54,40

i=r
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AwuAopatuxn epyaoia: Avantvén Me6obwv AioAdynong tng

EAxvouxoiniag wwv KAdbwv tng Owkovopuxrg Apaotnpiotniag

Kat ¢ Aviaywvioukoiniag v [poioviwv tuag Enxelpnong

Executive MBA, A" Eéaunvo

KpitApia A§ioAdynong tng .
AvTaywvioTIKOTNTAG KAl TNG Bdpog | Rating HOM,G" TE)‘"S“
aa | # . . loTAg TR
AuvapikoéTnTag yia tn Xrabepn (w) (R) (m) (W*R*m)
TnAepwvia Tng LANNET

1 A1 | Mepidio Ayopag 0,1 1 X 10 1,00

2 | A2 | Ixenikd Mepidio Ayopdcg 0,06 1 X10 0,60

3 | A3 | MetaBoAn MwAnocewv 0,03 20 X5 3,00

4 | A4 | MetaBoAl Miktwv Kepdwv 0,02 20 X5 2,00

5 | A5 | MeraBoAn Kepdwv trpo Pdpou 0,03 10 X5 1,50

6 | A6 | MetaBoAr ota KaBapa lMNayia 0,02 12 X5 1,20

7 | A7 | MetaBoAl Evepynrtikou 0,02 20 X5 2,00

8 | A8 | MerafoAn Idiwv KepaAaiwy 0,02 20 X5 2,00

9 B1 KUKAocpoplqu] Peuatotnta 0.05 8 X5 2.00
(current ratio - Cr)

10 | B2 Zuvo)\u(q Aaveiaki EmRapuvong 0.05 17 X5 4.25
(debt ratio - Dr)
KukAogopiakr Taxutnra Evepyntikou

1] B3 (total assets turnover ratio - TATTr) 0,05 0.6 X5 015
MepiBwpio Képdoug 21ig NMwAnceig

12/ B4 (profit margins on sales ratio - PMSr) 0,05 12 X1 0.60
AtrodotikétnTa ETTEVOUEVWY

13 | BS | KegpaAaiwv 0,05 12 X1 0,60
(return on investment ratio - ROIr)

14 | B6 Aciktng Ayopaiag Agiag Tpog AoyIOTIKA ; ) X 1 i
Atia (market to book ratio — MTBr)

15 | M | Ekéva tnc Etaipeiag (Corporate Image) | 0,05 7 X10 3,50
Aovaun /  Avayvwplioiydémta - Tou

16 | 2 | Ovouarog MNpoidvrog 0,03 3 X 20 1,80
(Brand Strength/Awareness)
BaBuég TlpdéoPaong o€  Xpnuaro-

1713 0IKoVOUIKEG & AAAec ErevOuTikEG Mnyég 0,05 4 X 20 4,00
BaBuog Agiohdynong, Aiaxeipiong &

18] T4 Avarrruénc AvBpwtrivwv MNopwv 0,05 6 X 10 3.00
BaBuég Ikavétnrag yia ‘Epeuva «kai

191 15 | Avamrugn (R&D Capability) 003 1 6 X10 | 180
Babuog Xpnong kar Egappoyrg Tng

20| T6 TexvoAoyiac (Technology) 005 8 X 10 4,00
Auvaun MpounBeutwy (Supplier

21| I7 Strength) 0,02 7 X10 1,40
2xemiky ©éon Kootoug (Relative Cost

22 | I8 Position) 0,03 4 X 20 2,40
Moiétnta  Mpoidvrog /  Ymnpeoiag

23| 19 (Product / Service Quality) 0,04 8 X 10 3,20
Avvaun  MwAfcewv /  Kavahiwv

24 | T10 | Alavopng (Sales / Distribution Channel | 0,05 7 X10 3,50
Forces)
Ymnpeoie¢ Merd Tnv lNwAnon (After

25| M1 Sales Services) 0,05 8 X10 4,00
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AumAepatiky epyacia: Avdnivén Me@obwv Atodoynong tng

EArxvouxomiag v KAabwv tn¢ Owovopuxris Apaotnpidtniag

Kat g Avtayoviouxommiag wv [Ipoioviwv wag Enxeipnong

Executive MBA, A" E€aunvo

E@apuélovrag Tov T10TO Tng Tapaypdeou 3.4, n AviaywvioTIKOTATA Kal

Auvapikotnta g Z1aBepric TnAepwviag Tng LANNET Aappdvel, ye péyioto 10

100, TNV TIPA :

\Y

compeliliveness

B6

i=A1 i=B1

AB r11
(LANNET) = > (W, xR xm) + > (w, xR, xm,)+ ¥ (w, xR, xm,) = 53,50

=M

KpitApia A§ioAéynong tng ,
AvTaywvioTIKOTNTAG KAl TNG Bapog | Rating HOM,G" TE)‘"f“
aa | # . . loTAg Ty
Auvapikétntag yia Tn Xrabepn (w) (R) (m) (W*R*m)
TnAepwvia tng TELLAS
1 | A1 | Mepidio Ayopdg 0,1 1 X10 1,00
2 | A2 | 2xeTmikd Mepidio Ayopdg 0,06 1 X 10 0,60
3 | A3 | MetaBoAf MNwAnocewv 0,03 10 X5 1,50
4 | A4 | MetraBoAnl Miktwv Kepdwv 0,02 20 X5 2,00
5 | A5 | MetaBoArf Kepbwv 1Tpo Popou 0,03 0 X5 0,00
6 | A6 | MeraBoAnl ota KaBapd lMayia 0,02 12 X5 1,20
7 | A7 | MetaBoAr Evepyntixou 0,02 20 X5 2,00
8 | A8 | MeraBoAn Idiwv KepaAaiwv 0,02 0,8 X5 0,08
9 B1 KUKAocpoplqKn PeuatotnTa 0.05 08 X5 0.20
(current ratio - Cr)
10 | B2 Zuvo)\u(r] Aaveiakry EmBdapuvong 0.05 20 X5 5.00
(debt ratio - Dr)
Kukhogopiakf Taxutnta EvepynTikou
1] B3 (total assets turnover ratio - TATTr) 0,05 08 X5 0,20
12 | Ba nEpIprIO Kepéoug 211G ﬂ(_u)\r]oag 0,05 0 X 1 0,00
(profit margins on sales ratio - PMSr)
AtrodoTikéTnTa ETrevoupévwv
13 | BS5 | KepaAaiwv 0,05 0 X1 0,00
(return on investment ratio - ROIr)
14 | B6 Aciktng Ayopaiag Agiag Tpog AoYIOTIKA ) i X 1 )
Atia (market to book ratio — MTBr)
15 | 'l | Eikéva tng Etaipeiag (Corporate Image) | 0,05 10 X10 5,00
Auvaun /  Avayvwpioigoétnta  Tou
16 | 2 | Ovouarog lMNpoidvrog 0,03 5 X 20 3,00
(Brand Strength/Awareness)
17 | r3 |BaHOS  Tlpooaang oe Xpnparo- |, oy 5 X20 | 5,00
OIKOVOUIKEG & AANAeg ETTevOuTIKEG TNnyEC
BaBuog AgioAdynong, Aiaxeipiong &
18| 14 Avarmrruéne AvBpwtrivwy Mépwv 0,05 / X 10 3,50
Babuoég Ikavétnrag yia ‘Epeuva kai
191 TS5 | Avamrruen (R&D Capability) 003 | 9 X10 | 2,70
Babuog Xpriong kar E@appoyrg g
20| T6 TexvoAoyiac (Technology) 0,05 9 X 10 4,50
Auvapun MNpounBeutwy (Supplier
21 | T7 Strength) 0,02 8 X10 1,60
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AumAopauxh epyaoia: Avantuén Mebodwv Aiodoynong tne
EAxvouxomiag wv KAabwv th¢ Okovoutkng Apaotnpiotnag
Kat m¢ Avtaywuviourkomniag v poidviwv wag Enixeipnong

Executive MBA, A" E€ajunvo

2| r8 erT_|!<r'] ©¢ton Kootoug (Relative Cost 0,03 4 X 20 240
Position)
Moiétnta [poidvtog /  YTnpeaiag

23| 19 (Product / Service Quality) 0,04 9 X 10 3,60
Abvaun  MwAfcewv /  Kavahiwv

24 | T10 | Aravopng (Sales / Distribution Channel | 0,05 10 X10 5,00
Forces)

25 | 11 Ynnpeoleg_ Merd Tnv TNwAnon (After 0,05 9 X 10 4.50
Sales Services)

E@appolovrag tov TUTTO TNG Trapaypdgou 3.4, n AvraywvicTikOTnTa Kal

Auvvapikétnta tng Z1abepric TnAepwviag tTng TELLAS AapBdvel, pe péyioto 1o

100, Tnv TR :
A8 B6 r1
Vcompeliliveness(TELLAS) = Z(Wi xRy xm;)+ Z(Wi xR xm;) + Z(Wi x R; xm;) = 54,58
i=A1 i=B1 i=M
Kpithpia A§ioAdynong tng )
Av‘:uvwvw:’x()mmg Kal TNG Bapog | Rating HOM,mT TsA"f"
aa| # . . loTiAg Tign
AuvapikoTnrag yia tn Xradepn (w) (R) (m) (W*R*m)
TnAepwvia tng TELEPASSPORT
1 | A1 | Mepidio Ayopdg 0,1 1 X10 1,00
2 | A2 | Ixenikd Mepidio Ayopdg 0,06 1 X 10 0,60
3 | A3 | MeraBoAf lNwAnRoswv 0,03 20 X5 3,00
4 | A4 | MetaBoAr} Miktwv Kepdwv 0,02 20 X5 2,00
5 | A5 | MeraBoAr Kepdwv 1rpo ®6pou 0,03 20 X5 3,00
6 | A6 | MetaBoAr ota KaBapd ldyia 0,02 20 X5 2,00
7 | A7 | MetaBoAfq Evepynrikou 0,02 20 X5 2,00
8 | A8 | MetaBoAn I6iwv KepaAaiwv 0,02 8 X5 0,80
9 B1 KUK)\ocpoplc_lKr’] Peuatotnra 0.05 0.4 X5 0.10
(current ratio - Cr)
10 | B2 Zuvo)\n(r’]_ Aaveiakry EmBapuvong 0.05 18 X5 450
(debt ratio - Dr)
KukAogopiak Taxutnra Evepynrtikou
11| B3 (total assets turnover ratio - TATr) 0,05 4 X5 1,00
MepiBwpio KEpdoug 2Tig MNMwAnoeig
12| B4 (profit margins on sales ratio - PMSr) 0,05 8 X1 040
AtrodorikétnTa ETrevOupévwv
13 | B5 | Kepahaiwv 0,05 8 X1 0,40
(return on investment ratio - ROIr)
14 | B6 Aeiktng Ayopaiag Agiag Tpog AoyIoTIKN i i X 1 i
Atia (market to book ratio — MTBr)
15 | M1 | Eikéva 1n¢ Eraipeiag (Corporate Image) | 0,05 8 X10 4,00
Auvauyn /  Avayvwpioigétnta  TOU
16 | 2 | Ovéuarog MNpoidvtog 0,03 4 X 20 2,40
(Brand Strength/Awareness)
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Audepatuki epyaoia: Avantvén MeBobwv Atodoynong g
EAxvoukomtag wwv KAdbwv tne Owkovoukng Apaotnpotiag
Kat ¢ Aviayevioukointag twv lpoioviwv wag Enixeipnong

Executive MBA, A" E§aunvo

17 | r3 |Bodués  Tlpoopaong ce Xpnuaro-| g5 4 X20 | 400
OIKOVOUIKEC & AAAeG ETTeVOUTIKEG NnyEC

18 | ra |BaBuoS AgZiohoynang, Aaxeipiong & | o5 | 7 X10 | 350
Avarmruénc AvBpwirivwyv MNopwv
BaBuo6g Ikavétnrag yia ‘Epeuva  kai

191 15 Avarmrruén (R&D Capability) 0,03 ’ X 10 210

20 | re |BaBuoc Xprong kai Egappoyns mg| 45 | g X10 | 450
Texvoloyiag (Technology)

1| r7 Auvapn MpounBeutwv (Supplier 0.02 7 X 10 1.40
Strength)

22| r8 Z)(E'I:I!(l'] ©ton Kootoug (Relative Cost 0.03 4 X 20 2.40
Position)
Modétnta MMpoidvtog /  Ymnpeoiag

231 19 (Product / Service Quality) 0,04 8 X 10 3,20
Avvapn  MNwAfcewv / Kavahiwv

24 | T10 | Aiavopng (Sales / Distribution Channel | 0,05 8 X 10 4,00
Forces)

25 | 111 Ynnpecneg.Mem Tnv MwAnon (After 0.05 6 X 10 3.00
Sales Services)

E@apudlovrag tov T10TTO TNG Trapaypdeou 3.4, n AviaywvioTIKOTNTA Kai

Auvapikétnra NG Z1aBeprig TnAepwviag Tng TELEPASSPORT AapBdvel, ue

MéEyioTo 10 100, TNV TIPA :

A8

B6

r1

Vcompetiliveness(TELEPASSPORT) = Z(Wi xR xm;) + Z(Wi xR;xm;) + Z(Wi x R;xm;}=5530
i=A1 i=B1 i=M
KpitApia A§ioAéynong tng ,
AVTaywVvIoTIKOTNTAS KAl TNG Bapog | Rating | NoMar | Tehikq
ala # A . loTAg Tign
Auvapikétnrag yia Tn Xrabepn (w) (R) (m) (W*R*m)
TnAepwvia Tng TELEDOME
1 A1 | Mepidio Ayopag 0,1 1 X 10 1,00
2 | A2 | Ixetikd Mepidio Ayopdc 0,06 1 X10 0,60
3 | A3 | MetaBoAf MwARoewv 0,03 20 X5 3,00
4 | A4 | MetaBoAry Miktwv Kepdwv 0,02 20 X5 2,00
5 | A5 | MetaBoAn Kepdwyv mrpo Pbpou 0,03 20 X5 3,00
6 | A6 | MetaBoAn ota KaBapd lMayia 0,02 20 X5 2,00
7 | A7 | MetaBoAry EvepynTtikou 0,02 20 X5 2,00
8 | A8 | MetaBoAn Idiwv KepaAiaiwv 0,02 12 X5 1,20
Kukhogopiakr PeuototnTa
9| B (current ratio - Cr) 0,05 0.2 X5 0,05
2uvoAikn Aaveiakr) EmiBdpuvong
10 | B2 (debt ratio - Dr) 0,05 18 X5 4,50
KukAogopiakni Taxurnta EvepynTikou
1] B3 (total assets turnover ratio - TATT) 0,05 4 X5 1,00
MepiBwpio Kepdoug Z1ig NMwARoEeIg
12/] B4 (profit margins on sales ratio - PMSr) 005 18 X1 0.90
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Autdopatkn epyacia: Avdniuén MeBobwv AtoAoynong e
EAxvoukomniag wv KAdbwuv tng Owovouikng Apaotnpiorniag
Kat ¢ Avtaywuvtoukotntag twv lpoioviov wag Enixeipnong

Executive MBA, A" Eéaunvo

AtrodoTikdéTnTa ETTEVOUNEVWV

13 | BS | KepaAaiwv 0,05 18 X1 0,90
(return on investment ratio - ROIr)

14 | B6 AgikTNG Ayopaiag Agiag TTpog AoyIOTIKA i ) X 1 )
Atia (market to book ratio — MTBTr)

15 | ' | Eikéva ¢ Eraipeiag (Corporate Image) | 0,05 5 X10 2,50
Aovaun /  Avayvwpioigoétnta  Tou

16 | 2 | Ovouarog Mpoidvrog 0,03 3 X 20 1,80
(Brand Strength/Awareness)

17 | r3 |BaGuos  TlpooBaong ce Xpnuaro-| 4g | 3 X20 | 3,00
0IKOVOUIKEC & AAAeg EmrevourTikeég MnyEg

18 | r4 |Babuog Agiodoynang, Aiaxeipiong & s 6 X10 | 3,00
Avarrruénc AvBpwtrivwv Mépwv
BaBuog¢ Ikavérnrag yia ‘Epeuva kai

191 TS5 | Avamriuen (R&D Capability) 003 | 6 X101 180

20 | re |BauSs Xprong kai Egapuoyag M| 45 | 7 X10 | 350
TexvoAoyiag (Technology)

01| 17 Auvapn MpounBeutwv (Supplier 0.02 7 X 10 1,40
Strength)

22| 18 ZXETI!(H ©ton Kootoug (Relative Cost 0,03 4 X 20 240
Position)
Moétnta  MNpoiévrog /  Ymnpeoiag

23119 (Product / Service Quality) 0,04 8 X 10 3,20
Avvaun  MNwAfcewv /  Kavahiwv

24 | MO0 | Aiavourg (Sales / Distribution Channel | 0,05 7 X10 3,50
Forces)

25 | 111 Ynnpecneg. Mera Tnv MwAnon (After 0.05 6 X 10 3,00
Sales Services)

E@apuéloviag tov 1UmOo TNG Trapaypdeou 3.4, n AviaywvioTIKOTATA KAl

Auvvapikétnra NG Z1abepric TnAepwviag tng TELEDOME AapBadvel, e

péyioTo 1O 100, TNV TIPA :

B6

r1

AB
Vcompemiveness(TELEDOME) = > (Wi xRyxm)+ > (w, xR xm) + > (w; xR xm;) =51,25
i=A1 i=B1 i=M
Kpitipia A§ioAéynong t ]
Av‘T)a\'(](sva?Kc’)Tn\T(gg ?((gxl ?rfg Bapog | Rating HOM.G" TE)‘"S“
ala # . " loTiAg TR
AuvapikoéTnrag yia Tn Xradepn (w) (R) (m) (W*R*m)
TnAepwyvia Tng COSMOTELCO
1 | A1 | Mepidio Ayopdc 0,1 1 X10 1,00
2 | A2 | Ixerikd Mepidio Ayopdc 0,06 1 X10 0,60
3 | A3 | MetaBoAf MNMwAnoewv 0,03 20 X5 3,00
4 | A4 | MetaBoArf Miktwyv Kepdwv 0,02 20 X5 2,00
5 | A5 | MetafoAr Kepdwv mpo ®épou 0,03 0,8 X5 0,12
6 | A6 | MetaBoAr ota KaBapd lMNayia 0,02 2 X5 0,20
7 | A7 | MetraBoArl EvepynrikoU 0,02 8 X5 0,80
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Audopauxn epyaoia: Avarnivén MeBobwv AftoAdynong tng Executive MBA, A’ EEaunvo
EAxvoukomiag wv KAdbwv tne Owovopukng Apaatnpiotniag
Kat ¢ Avtayouourotniag v llpoioviwv wag Enxeipnong

A8 | MetaBoAn I18iwv KepaAaiwyv 0,02 6 X5 0,60

9 B1 KUKAocpoplqKn PeuotdtnTa 0,05 4 X5 1,00
(current ratio - Cr)

10 | B2 Zuvo)\u(r! Aavelakry EmBdpuvong 0.05 18 X5 4.50
(debt ratio - Dr)
KukAhogopiakry Taxutnta EvepynTikou

1] B3 (total assets turnover ratio - TATr) 0,05 0.8 X5 0,20
MepiBwpio Keépdoug Z1i¢ NMwAnoeig

12/] B4 (profit margins on sales ratio - PMSr) 005 29 X1 1,45
AtrodortikdéTnTa ETrevoupévwy

13 | B5 | KepaAlaiwv 0,05 8 X1 0,40
(return on investment ratio - ROIr)

14 | BB Aciktng Ayopaiag Agiag pog AoyIoTiKn ) ) X 1 )
Atia (market to book ratio — MTBr)

15 | M | Ekéva e Etaipeiac (Corporate Image) | 0,05 5 X10 2,50
Atovapn /  AvayvwpIoigotnta  Tou

16 | 2 | Ovéparog lMNpoidvrog 0,03 2 X 20 1,20
(Brand Strength/Awareness)

17 | r3 |Baduos Tpooaong oe Xpnuaro-| s | g X20 | 3,00
oIKOVOUIKEG & AAAec ETrevOuTikEG MNNyEG

18 | r4 |Baduoc Agiohoynang, Awxeipiong & | s 5 X10 | 250
Avdamrtuéng AvBpwTrivwv MNopwv
BaBuog Ikavétnrag yia ‘Epeuva  kai

191 TS5 | Avarrrugn (R&D Capability) 003 | 6 X10 | 1380
Babuog Xpong kai Egappoyng Tng

20 T6 TexvoAoyiag (Technology) 0,05 / X 10 3.50

o1 | 7 Auvapn MpounBeutwv (Supplier 0.02 7 X 10 1.40
Strength)

22| r8 ZXETI!(r] ©¢on Koortoug (Relative Cost 0.03 4 X 20 240
Position)
Moiétnra  lpoidvrog /  YTnpeoiag

23119 (Product / Service Quality) 0.04 / X 10 2,80
Abvapun MwAAcewv /  KavaAiwv

24 | M0 | Aavoung (Sales / Distribution Channel | 0,05 6 X10 3,00
Forces)

25 | 11 Ymnpeoieg Merd Tnv lNwAnon (After 0.05 8 X 10 4.00

Sales Services)

E@apuolovrag tov TOTTO TnG Trapaypdaeou 3.4, n AvraywvioTikOTnTa Kal
Auvvauikétnra 1ng 21a8epnric TnAepuwviag tng COSMOTELCO AapBdverl, ue
MéyiaTo 1o 100, TNV TIYA :

A8 B6 r1
Vcompetiliveness(COSMOTELCO) = Z(Wi xR xm;)+ Z(Wi xRy xm;) + Z(Wi xR;xm;)=4397
i—A1 i=B1 i=r
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Audepatikyg epyaocia: Avantuén MeOobwv AfloAdynong g

EAxvouxodniag wwv KAdSwv g Owovoutkc Apaoinpiomnag

Kat ¢ Avtayouioukomniag v Ipoioviwv tnag Enueipnong

Executive MBA, A" Efaunvo

Kpitipia A§ioAéynong tng ]
AvTaywvioTIKOTNTAG KAl TNG Bapog | Rating I'IoMprr TEA"E“
a/a # . . loTtAg TiuR
AuvapikoTnTag yia Tn Z1abepn (w) (R) (m) (W*R*m)
TnAepwvia Tng VIVODI
1 A1 | Mepidio Ayopag 0,1 1 X10 1,00
2 | A2 | Zxetikd Mepidio Ayopdg 0,06 1 X 10 0,60
3 | A3 | MetaBoAf MNMwAncewv 0,03 20 X5 3,00
4 | A4 | MetaBoAl Miktwv Kepdwv 0,02 20 X5 2,00
5 | A5 | MetraBoAf Kepdwv mpo ®dpou 0,03 1,0 X5 0,15
6 | A6 | MeraBoAn ota KaBapd MNayia 0,02 16 X5 1,60
7 | A7 | MetraBoArl EvepynTtikou 0,02 20 X5 2,00
8 | A8 | MetaBoAn I8iwv KepaAaiwv 0,02 20 X5 2,00
9 | B KUKAocpopngn Peuatotnra 0,05 0.8 X5 0.20
(current ratio - Cr)
ZuvoAikn Aaveiakr EmiRdapuvong
10 | B2 (debt ratio - Dr) 0,05 18 X5 4,50
KukAogopiakn Taxutnra Evepyntikou
] B3 (total assets turnover ratio - TATr) 0,05 038 X5 0,20
MepiBwpio Kepdoug ZTig NwAnoeig
12/] B4 (profit margins on sales ratio - PMSr) 0,05 0 X1 0.00
ATtrodoTikoTnNTa ETreEVOupévwy
13 | B5 | Kepahaiwv 0,05 0 X1 0,00
(return on investment ratio - ROIr)
14 | B6 Aciktng Ayopaiag Agiag Tpog AoyioTiKA ) i X 1 i
Atia (market to book ratio — MTBr)
15 | ' | Eikéva 1nc Etaipeiag (Corporate Image) | 0,05 7 X10 3,50
Avvaun /  Avayvwpioigétnta  Tou
16 | M2 | Ovéuarog lMNpoiévrog 0,03 4 X 20 2,40
(Brand Strength/Awareness)
Babuéc TpéoPaong o€  Xpnparo-
17113 OIKOVOUIKECG & AAANEG ETTevOuUTIKEG [NYES 0.05 4 X 20 4,00
18 | ra |BaBuOS Agohoynong, Awxeipiong & | g o 7 X10 | 3,50
Avartuénc AvBpwTrivwv MNépwv
BaBuog Ikavotnrag yia ‘Epeuva  kai
191 TS | Avérrrugn (R&D Capability) 0,03 7 X10 | 210
BaBu6g Xpriong kar Egappoyrig tng
20| T6 TexvoAoyiag (Technology) 0,05 8 X 10 4.00
211 7 Auvapun MpounBeutwv (Supplier 0.02 6 X 10 1,20
Strength)
LxeTikl ©éon Kootoug (Relative Cost
22 | T8 Position) 0,03 4 X 20 2,40
MoiéTnTa  Mpoidvrtog /  YTmnpeoiag
23| 19 (Product / Service Quality) 0,04 8 X 10 3,20
AOvapn  NMwAfncewv /  Kavahwv
24 | T10 | Alavopng (Sales / Distribution Channel | 0,05 6 X10 3,00
Forces)
Ymnpeoiec Mera Tnv [wAnon (After
25 | M1 Sales Services) 0,05 7 X10 3,50
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Audopatkn epyagia: Avanivén Mefobwv AloAdynang tne

EAxvoukomtag wv KAdbwv tng Owovouikng Apaotnpiomiag

Kat ¢ Avtayoviourommiag v Hpoioviov wag Enwxeipnong

Executive MBA, A" Eéaunvo

Eg@apudlovrag Tov TOTO TnG Trapaypdeou 3.4, n AviaywvioTIKOTNTA Kal

Auvapikotnra tng Xrabepng TnAepwviag tng VIVODI AapBdavel, pye péyioto 10

100, Tnv TIPA :

V

compelitiveness

B6

i=A1 i=B1

(VIVODI) = f:(wi xR xm)+ Y (W, xR xm)+ 3 (w,xR xm,)=50,05

i=M1

Kpitipia AgioAdynong tng ,
AvVTaywvIoTIKOTNTAG KAl THG Bdpog | Rating HOM,G" TE)‘"?"
aa| # . . loTRAg Tun
AuvapikoTnTag yia Tn ITadepn (w) (R) (m) (W*R*m)
TnAepwvia tng VOICENET

1 A1 | Mepidio Ayopdg 0,1 1 X 10 1,00

2 | A2 | 2xetikd Mepidio Ayopdg 0,06 1 X10 0,60

3 | A3 | MetaBoAry NMwAnocewv 0,03 20 X5 3,00

4 | A4 | MetaBoAry Miktwv Kepdwv 0,02 20 X5 2,00

5 | A5 | MetaBoAn Kepdwv Tpo ®bpou 0,03 10 X5 1,50

6 | A6 | MetraBoAn ota KaBapd MNayia 0,02 20 X5 2,00

7 | A7 | MetaBoArl Evepyntikou 0,02 20 X5 2,00

8 | A8 | MetaBoAn Idiwv KepaAaiwv 0,02 20 X5 2,00

9 B1 KUKAocpopngn Peuvotétnra 0.05 0.8 X5 0,20
(current ratio - Cr)
2uvoAikiy Aaveiakr) EmBdapuvong

10 | B2 (debt ratio - Dr) 0,05 20 X5 5,00
KukAogopiaki Taxutnta Evepyntikou

11| B3 (total assets turnover ratio - TATr) 0,05 3 X5 0.75
MepiBwpio Képdoug Z1i¢ NMwARoeig

12| B4 (profit margins on sales ratio - PMSr) 0,05 12 X1 0.60
AtrodortikdétnTa Emevdupévwv

13 | B5 | Kepahaiwv 0,05 18 X1 0,90
(return on investment ratio - ROIr)

14 | B6 AcikTng Ayopaiag Agiag Tpog AoyIoTIKA ) ) X 1 i
Atia (market to book ratio - MTBr)

15 | 1 | Eixéva 1ng Etaipeiag (Corporate Image) | 0,05 6 X 10 3,00
Auvaun /  Avayvwploigétnta  Tou

16 | 2 | Ovéparog MNpoidvrog 0,03 3 X 20 1,80
(Brand Strength/Awareness)
BaBuég MpooPBaong o€ Xpnparo-

17|13 OIKOVOUIKEC & AAAec ETrevOuTIKES NYEC 0,05 4 X 20 4,00
BaBuog AgioAdynong, Aiaxeipiong &

18| 14 Avarrruénc AvBpwtrivwy Noépwv 0,05 S X 10 2,50
BaBuog Ikavétnrag yia ‘Epeuva kai

19115 Avarrruén (R&D Capability) 0,03 ! X 10 210
Babuoég Xprong kai Egappoyrg Tng

20| T6 Texvoloyiag (Technology) 0,05 / X10 3,50
Alvapn MpounBeutwv (Supplier

21 1 7 Strength) 0,02 9 X10 1,80
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Auddepatxn epyaoia: Avantuén MeBobwv AtoAdynong g
EAxvouxotniag wwv KAdbwv tng Okovoukrnc Apaoginpiotniag
Kat ¢ Avtayeuvioukorniag twv Ipoiovieov wag Enxeipnong

Executive MBA, A" Eéaunvo

22| 18 ZXET_l!(r’] ©¢on Kbéotoug (Relative Cost 0.03 3 X 20 1.80
Position)
Moiotnta  TMpoiévrog /  Ymnpeoiag

23| 19 (Product / Service Quality) 0,04 8 X 10 3,20
Aovaun  MwAjcewv /  KavaAiwv

24 | T10 | Alavoung (Sales / Distribution Channel | 0,05 8 X10 4,00
Forces)

o5 | 11 Ym]peoleg. Merd Tnv NMwAnon (After 0.05 8 X 10 4.00
Sales Services)

E@apudlovrag tov T10TO Tng Trapaypdgou 3.4, n AVTaywvioTIKOTATA KAl

Auvauikétnra tng Zrabepng TnAepwviag tng VOICENET AapBavel, e pEyioTo

10 100, TNV TIPA -

B6

r1

AB
Vcompeliliveness(VOlCENET) = Z(Wi x Ry xm;) + Z(Wi x Ry xm;) + Z(Wi xR;xm;)=53,25
i=A1 i=B1 i=M1
KpitApia A§ioAéynong T )
Avga\?cf)V|oT?x6m¥2g 2?2" ?:g Bdpog | Rating HOM,G" TEA"f“
ala| # . . loTAg TiuR
AuvapikéTnTag yia tn Xradepn (w) (R) (m) (W*R*m)
TnAepwvia Tng NETONE
1 A1 | Mepidio Ayopdg 0,1 1 X10 1
2 | A2 | Zxetikd Mepidio Ayopdg 0,06 1 X10 0,6
3 | A3 | MetaBoAn MwARoewv 0,03 18 X5 2,7
4 | A4 | MetaBoAl Miktwv Kepdwv 0,02 20 X5 2
5 | A5 | MetaBoAr Kepdwv tmpo d6pou 0,03 1 X5 0,15
6 | A6 | MetaBoAr ota KaBapd lNayia 0,02 4 X5 0,4
7 | A7 | MetaBoAr Evepynrtikou 0,02 4 X5 0,4
8 | A8 | MetaBoAn 16iwv KepaAaiwyv 0,02 16 X5 1,6
9 B1 KUKAocpopngr'] PeuotértnTa 0.05 08 X5 0.2
(current ratio - Cr)
ZuvoAikn) Aaveiakr Empapuvong
10 | B2 (debt ratio - Dr) 0,05 20 X5 5
KukAogpopiakf Taxutnta Evepyntikou
1) B3 (total assets turnover ratio - TATr) 0,05 0.6 X5 0.15
MepiBwpio Képdoug Z1ig MNMwAroeig
12| B4 (profit margins on sales ratio - PMSr) 0,05 0 X1 0
AtrodortikétnTa EmevOupévwv
13 | B5 | Kegpahaiwv 0,05 0 X1 0
(return on investment ratio - ROIr)
14 | B6 Acixtng Ayopaiag Agiag TTpog AoYIOTIKN) ) ) X 1 i
Atia (market to book ratio — MTBr)
15 | ' | Eixéva 1n¢ Etaipeiag (Corporate Image) | 0,05 4 X10 2
Auvaun /  Avayvwpioigétnta  TOU
16 | 2 | Ovéuarog Mpoidvrog 0,03 2 X 20 1,2
(Brand Strength/Awareness)
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AwunmAwpatikg epyaoia: Avdntuén Me0obwv AtoAdynong tng
EArxvourodtniag tov KAdbwv tn¢ Owxovopkng Apaotnpidtniag
Kat g Avtaywvioukomntag twv Ipoidviwv pag Emxeipnong

Executive MBA, A" E€aunvo

BaBués TlpdoBaocng o€  Xpnuaro-

7] 13 0IKOVOUIKEG & AAAeG ETrevduTikEG nyég 0.05 3 X 20 3

18| 4 BGQPOg A§|voynong, Algxelplong & 0,05 5 X10 25
Avarmrruénc Avepwtrivwy MNdépwv
Babuég Ikavornrag yia ‘Epeuva  kai

191 15 | Avamuen (R&D Capability) 003 | 6 X10 | 18

20 | re |BadHos Xpnong kai Egappoyis Mg\ 445 | 7 X10 | 35
TexvoAoyiag (Technology)

211 r7 Auvapn MpopnBeutwv (Supplier 0,02 7 X 10 1.4
Strength)

221 r8 szTl!(n @¢on Kootoug (Relative Cost 0,03 4 X 20 24
Position)
Noiétnta  Mpoidviog  /  Ymnpeoiag

23119 (Product / Service Quality) 0.04 7 X 10 28
Al0vapun NMwAnocewv /  Kavahiwv

24 | 0 | Alavoung (Sales / Distribution Channel | 0,05 6 X10 3
Forces)

25 | F11 Ynnpemeg.MeTa Tnv NwAnon (After 0.05 v X 10 3.5
Sales Services)

E@apudlovrag tov T10TTO TNG Tapaypdeou 3.4, n AvraywvioTikdtnta Kai

Auvapikétnta tng Z1aBepric TnAepwviag Tng NETONE Aappavel, pe péyioTo

10 100, TNV TIPA :

\Y/

competitiveness

B6

i=A1 i=B1

r1

(NETONE) = f:(wi xR, xm,)+ Z(Wi xR, xmi)+Z(wi x R, xm,)=4130

i=M1

‘Etol, pmopoUpe TTAEOV va  KATATALOUME TIG E€VTIEKA QUTEG

gTaipeieg, Pe Baon TG TPEG TTou €Aafav yia TNV AvTaywvioTIKOTNTA Kal

duvauIkoeTNTA TOUG OTNn OTABEP TNAEPWvVIa, Ot PiIa gkaTtoaTiaia kAipaka. Me

QUTOV TOV TPOTTO QTTOTUTTWVETAI KAl N OXETIKA B€on TNG KABE piag eTaipeiag

OUYKPITIKA JE OAEG TIG UTTOAOITTEG :

OTE TELLEPASSPORT | TELLAS

FORTHNET LANNET

64,44 55,30 54,58 54,40 53,50
VOICENET TELEDOME VIVODI | COSMOTELCO | INFOQUEST
53,25 51,25 50,05 43,97 43,84

NETONE

41,3




Auddepatukn epyaoia: Avantvén Me6obwv AftoAoynong tne Executive MBA, A" E{aunvo
EAxkvoukomniag wv Kiabwv th¢ Owwovoutktc Apaotnpiotniag
Kat ¢ Aviaywuiotukointag twv [poioviwv wag Enixeipnong

5. ZYMIMNEPAZMATA

2TIG TTPONYOUUEVEG TTapaypdpoug avarmTuxenkav povréAa 1600 yia Tnv
aTroTuUTTWOoN TNG eAKUCTIKOTNTAG €vOG KAGOOU TNG ayopdg, 600 Kal yia Tnv
armotuTrwon TnNG duvapikdTNTag Kal avriaywvioTIKOTNTAG Twv TTPoIdVTWY  Kal
UTTNPECIWY TWV ETAIPEIWV 1), YEVIKOTEPA MIAWVTAG, TWV ETTIXEIPNHATIKWV
Hovadwv TTou dpacTnEIOTTOIOUVTAl OE £vVav CUYKEKPILEVO KAADO.

MNa mv avamtuén autwv Twv PovTéAwv xpnoiygotroimnkav kdrmola
TTOIOTIKA KAl TTOCOTIKA KPITHPIA Ta OTIoid ATmroTuTTwonkav Ot HIa YPAUMIKA
efiowon pe ouvteAeoTég BapuTtnTag, O OTToIol dIAPOPOTToIoUVTal avaloya e
ToV KAGSOo TTou €€eTAEl Kaveig kal avaloya pe 1o BaBuod BaputnTtag ou BEAE
va Tpoadwael G€ KABE £va KPITRpPIo EEXWPIoTA.

Ta kpitipia kai n eéicwon diapopPwonkav €101 WOTE va N TEAIKA TIUA
TOU povTéAou va €xel peyiotn TiuR 1o 100 kai eAaxiotn TipnA 10 0.

Qot60c0, ota poviéAa autd Ot ARPONke uttown OTI KATTOIO ATTO TA
emAeyuéva kpitiipia ptropei va ahAnAocuoyeTtiCovrar petafu toug. ‘Etal, Ba
MTTOpOUCE va Trel Kaveig OT1, aTa TTAaioia piag eTTOHEVNG Epyaciag, O OUVEXEIQ
auTig, B6a ATav EQIKTO va Yivel avaTTugn Twv PJOVTEAWV autwv ot diIdidarTaro
gmiedo, kaBopioviag TouG CUCXETIOUOUG METALU Twv KpPITNpPiwv TTou Ba
emAeyouv péoa amod dididotara Bapn oTabuicEws TWV KPITNPiwV Ta otroia Ba

arrotutrwvovTtav ot éva dididoraro ouotnpa N efilowoewv X N kpitnpiwv.
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Autdepatukf epyaoia: Avaniuén MeBobwv AtoAoynong tne

EAxvourormrag wv KAdbwv tng Owrovopukng Apaotnpiotniag

Kat ¢ Aviayovioukomag v [lpoioviwv wwag Emixeipnong

Executive MBA, A" E§daunvo

NAPAPTHMA |
. . . . MoAAam .
Kpitipia A§ioAdynong tng Bdpog | Rating . TeAikn
a/a # . K loTAg -
EAkuoTikOTRTAG TNG AYOpPdg (w) (R) (m) TipR
1 A1 | lewypagpikd MéyeBog Ayopdg 1-5 X 20
2 | A2 |Noootikd MéyeBog NG Ayopdg 1-100 X1
3 | A3 | PuBuég Avarrtuéng tng Ayopdg 0-10 X10
O apiBuog Twv Apecwy fleAatwyv TTou
4 | A4 | cuykevipwvouv 10 50% Twv CUVOAIKWV 1-100 X1
TWARCEWV
5 | A5 H E’Aaonxomm e ZAtnong g 1-10 X 10
Ayopag
6 | A6 | Emireda Kepdwv 1hc Ayopdc 1-10 X 10
7 | B1 | Nopikoi Nepiopiopoi 0-10 X0,1
8 | B2 | Alagopotroinon lpoidvrog 1-10 X 10
9 | B3 ﬂpooBaon oe kavahia diavopng (retail- 0-10 X 10
direct-wholesale)
10 | B4 AU’VGTOTF]TG ExperdAAeuong Oikovouiwy 1-5 X 20
KAigakag
11| B5 goBog’ Avridpaong Ao YTTApXOUOES 1-5 X 20
TQIPEIES
12 | B6 Eualoengla Twv lMNeAatwyv / AyopacTtwy 1-5 X 20
aTnVv TIPN
13 | B7 Ynapﬁnr Kovrivwv  oce  [loiétnta 1-10 X 10
YTToKaTradoTaTtwy
14 | B8 Poth ’ KaravaAwTtwyv TPOG 1-10 X 10
YT1rokaraorara
15 | B9 E‘mm»:,m Emévduong Eioddou otnv 1-5 X 20
yopda
16 | B10 | Texvohoyikn MoAutrAokotnra 1-5 X 20
17 | B11 I"Ipoonef:pevr] Atia Tou T[lpoidvTog yia 1-5 X 20
Tov [eAdTn
18 | B12 | AUvaun NpounBeutwyv 1-5 X 20
19 | B13 | Auvaun AyopaacTwy - MNeAatwv 1-5 X 20
Méco KAadikd Aciktn KukAo@opiakng
20 | M | Peuotétnrag (market's average current 0,2-20 X5
ratio - maCr)
Méoo KAadikG  Aeiktn  ZUVOAIKAG
21| T2 | Aaveiakng EmpBdpuvong  (market's 1-20 X5
average debt ratio - mabDr)
Méoo KAadiké Aeiktn KukAo@opiakAg
| 3 Taxutntag  EvepynTikou (marlfets 0.2-20 X 5
average total assets turnover ratio -
maTATr)
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Executive MBA, A’ E{aunvo

Méoo KAadikdé Aciktn [epiBwpiou
Képdoug omic TlMwAAfcelg (market's
average profit margins on sales ratio -
maPMSr)

23| 4

1-100

X1

Méco KAadiké Aciktn AtrodoTikdtnTag
Emevbupévwv  Kepahaiwv  (market's
average return on investment ratio -
maROIr)

24 | T5

1-100

X1

Méoo KAadikoé Aciktn Ayopaiag Agiag
NG Metoxrig MNpog Tn AoyioTikn Agia 1ng
Metoxric (market's average market to
book ratio — maMTBr)

25| I6

1-100

X1
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AwmAwpaukn epyaoia: Avanivén MeBobwv AltoAdynong e
EAxuouxodtniag twv KAdbwv g Owwovouukng Apagtnpotniag
Kat ¢ Avtayevioukomniag v lpoioviwv utag Emxeipnong

Executive MBA, A" E€aunvo

NAPAPTHMA I
Kpithpia A§iloAdéynong tng NoAA
AVTaywvIoTIKOTNTAG KAl TNG Bapog | Rating oAraTr TeAiki
ala | # b loTAg X
AuvvapikéTnTag Twv MpoidovTwy TG (w) (R) (m) Tipn
Emiyeipnong
1 | A1 | Mepidio Ayopdg 1-10 X10
2 | A2 | ZxeTikd Mepidio Ayopdg 1-10 X 10
3 | A3 | MetaBoAn MwAnoewv 0,2-20 X5
4 | A4 | MetaBoAnl Miktwv Kepdwv 0,2-20 X5
5 | A5 | MetaBoAn Kepdwv 1mpo $dpou 0,2-20 X5
6 | A6 | MetaBoAn ota KaBapa lNayia 0,2-20 X5
7 | A7 | MetaBoAr Evepynrikou 0,2-20 X5
8 | A8 | MetaBoAn I6iwv KepaAaiwv 0,2-20 X5
9 B1 KUK)\ocpoplc_xKr] Peuatotnta 0.2-20 X5
(current ratio - Cr)
2uvoAiki Aavelakry EmpBapuvong i
101 B2 | 4ebt ratio - Dr) 120 | X5
KukAogopiakr Taxutnta EvepynTikou )
"] B3 (total assets turnover ratio - TATr) 0.2-20 X5
MepiBwpio KEpdoug 2Tig MwARoeIg )
12| B4 (profit margins on sales ratio - PMSr) 1-100 X1
AtrodoTmikdéTnTa ETrEVOUPEVWV
13 | B5 | Kepahaiwv 1-100 X1
(return on investment ratio - ROIr)
Aciktng Ayopaiag Agiag trpog AoyIoTIKN )
14| B6 Atia (market to book ratio — MTBr) 1-100 X1
15 | ' | Eikéva 1n¢ Etaipeiag (Corporate Image) 1-10 X 10
Aovauyn /  Avayvwpioigétnta  Tou
16 | T2 | Ovéparog MNMpoidvrog 1-5 X 20
(Brand Strength/Awareness)
BaBuég [lpéoPaong o€  Xpnuarto-
17|13 OIKOVOUIKEG & AAAeg ETrevduTikEG NyEg 1-5 X 20
BaBudg Afiohéynong, Aiaxeipiong & i
18] T4 Avarmruéng AvBpwtrivwyv MNoépwv 1-10 X 10
BaBuog Ikavétnrag yia ‘Epeuva  kai i
191 T5 | Avamrrugn (R&D Capability) 0-10 | X10
BaBuég Xpnang kar Egappoyig Tng i
20| T6 Texvoloyiacg (Technology) 0-10 X 10
Auvapun Mpoun6eutwv (Supplier i
21 | 7 Strength) 0-10 X10
IXETIK Ofon KoéoTtoug (Relative Cost i
22 | I8 Position) 1-5 X 20
23| 9 MoiétnTra  MMpoidvrog /  YTnpeoiag 1-10 X 10
(Product / Service Quality)
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Auddepauxn epyaocia: Avantvén MeBobwv AioAoynong e
EArvourxotniag wv KAddwv tng Oxovouixrg Apaotnpidtntag
Kxai ¢ Aviayoviotnkoiniag v Ipoioviov piag Enuxeipnong

Executive MBA, A" E€aunvo

Avvaun  MwAAcewv /  KavaAiwy

24 | 10 | Alavoprig (Sales / Distribution Channel 1-10 X10
Forces)

25 | 111 YTrnpeoleg. Mera Tnv lNwAnon (After 0-10 X 10
Sales Services)
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Autdopauxn epyaoia: Avantuén MeBobwv AoAdynong e Executive MBA, A’ E€aunvo
EAxvouxdiniag wv Kiabwv tng Owkovoruknc Apaotnpiotnag
Kat ing Avtayouioukoiniag v Ipoioviwv wag Enwxeipnong
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