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HHEPIAHYH

2V Topovca STAMUATIKY €pyacio Tapovcstdletal 0 TPOTOG [LE TOV OTol0 ToupEieg
OV JPAGTNPLOTOIOVVIOL GTO YMPO TNG KOGUETOAOYIOG KOl T®V €00V TOALTEAELNG
YpNoonoincay T duvatdTNTEG TOv divel TO JdIKTLO Yo TN SlENICT Kot
TPoHONoN TOV TPOIOVI®V TOVG.

O KAGO0G TV TOAVTEADV EWOMV ATOTEAEL £VOL OITO TOVG 1O OIKOVOLIKA 10YVPA KAEOOVG
moyKoopime. MaMota arotedel 160¢ TO HOVOOIKO KAGOO OV OeV EMANYN OE TOCO
peydAo PBabud amd v owovopkn kpion Ommg eTAyNoav ot VTOAOUTOL KAADOL TNG
owovopiag. Avtd copPaivel KaBdg o1 KATavaA®TEG TOL ayopdlovv €id1 ToAvTeELEinG
Kwvobvvtal pe Pdon to cuvaicOnua kot Oyt pe to dbéoipo elcoonua. [Hapdia avtd
eCattiag TV dvopevdv cuvink®v mov dnpovpynce N Padid otkovopkn Kpion oe
GLVOLOGUO LE TNV LYNAN T OV £Y0LV Ta. €101 ATd, dnpovpyNOnKav avnovyieg yio
TNV TTAOGN TNG GVYKEKPLUEVNG ayopdc. o 1o Adyo avtd peydieg etonpeieg Tov KAGOOL
Tpoomancav vo. OAAAEOLY TIG TPOKTIKEG HAPKETIVYK TTOL €QPOpUOlovV DGTE Vo
TPOGEAKDGOVV TEPIGGATEPOVG TEAATEC.

Ta tehevtaio ypovia M oavamtuén tov te)voAoyi®V gival poydoic. AvTd €xel oC
amoppolo. 10 OladikTLo KABMG Kol TO HECH KOWMVIKNG OKTO®ONS Vo yivouv
avamOoTaGTO KOppdTt TG (ong Tov katavalotodv. Meydleg etaipeieg Tov KAAOOL
6mmgm Estee Lauder koum Burberry aviiinednkov to dpdpeve g emoyng kot £dpa&ov
TNV €VKOPie TOV TOVG TOPOVCLAGTNKE KOl EIGYDOPNCAV GTO YMPO TOL dtadikTvov. Ot
TEPLOCOTEPEG TAEOV gTaupeieg TOv KAAOOL £xOoVV MG POCIKO TLAMVO GTPATNYIKNG
UEPKETIVYK TNV XPNOTN SOOIKTUOK®V EPOPULOYOV KOl HEGMV KOWMOVIKNG SIKTOOGNG
AGTE VO TPOMmBNGOVV T TPOIOVTO TOVG KOl VO, GUVAWYOLV GYEGELG EUTIGTOCVVIG LLE TOVG
neAATES TOVG,.

210)0G ™G mopovoas epyaciag eivoar va eéetactel 0o Pabudg oto omoio T péoa
KOWMVIKNG OIKTOMOMNG Kol YEVIKA TO dtadiktvo Bonnocav dote etonpeiec TOAVTEADY
ayafov va ovéfoovy TIG TOANGCELS TOLG OAAG KOl VO, TPOGEAKLGOVLV OAO Kol
TEPLGGOTEPOLG KATAVOAWTEG. 100 TOV AdY0 0VTO YIVETAL OVAALGT TV TEPUTTAOGEDV Y10,
dvo amd T1g peyarvtepe etapeieg Tov kKAAOOVL Yia va e€etachel To mmg ypnoonoincay
T0. LECH KOWMVIKNG OIKTHMONG Y10 VO, BEATIOGOVV TNV GTPATNYIKN LOPKETIVYK.



ABSTRACT

This thesis presents the way in which companies in the field of cosmetics and luxury
goods used the opportunities offered by the internet to advertise and promote their
products.

The luxury goods industry is one of the most economically powerful in the world.
Indeed, it is perhaps the only sector that has not been hit so much by the economic crisis
as the rest of the economy. This is because consumers who buy luxury goods are driven
by emotion rather than by disposable income.

However, due to the adverse conditions caused by the deep financial crisis coupled with
the high price of these items, concerns were raised about the decline of this market.
That's why big companies in the industry have tried to change their marketing practices
to attract more customers.

In recent years the development of technologies has been rapid. This has made it
possible for the internet and social media to become an integral part of consumer life.
Major companies in the industry such as Estee Lauder and Burberry understood the
events of the time and seized the opportunity presented to them and entered the internet.
Most companies in the industry are at the core of their marketing strategy using web
applications and social media to promote their products and build trust with their
customers.

The purpose of the present work is to examine the extent to which social media and the
Internet in general have helped luxury goods companies increase their sales and attract
more and more consumers. This is why the case is being analyzed for two of the biggest
companies in the industry to examine how they have used social media to improve their
marketing strategy.
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1.1 Evoayoyn

210 mEPAG TOL YPOVOV, TO EMYEPNUOTIKO TEPPAALOV OTOV OPOGTNPLOTOIOVVTIOL Ol
EMYEPNOEL TOAVTEADV EOMV OVOTTOGGETOL GUVEXDC. X&€ ALTO TO YEYOVOS EXEL
OLUPAAEL 1 GUVEYNG OIKOVOUIKT OVATTTUEN TOAAMV OVERTUYUEVOV YOPDOV OTW®S Y10l
napaderypo ot yopeg BRICS. Avtd éxel og ouvémela, ol EMYEPNOELS TOL TOPBEYOLV
moAVTeEM] ayaBd vo amevBovovtolr TAEOV GE pHEYOAN YKAUO TEAT®V UE TOIKIAQ
YOPOKTNPLOTIKA. AvTi 1 ovéEnpévn (o yia €10m ToAvtédelog Kabdg Kot 1 peimon
TOV O0POp®Y EUTOOIOV €YEl OOMYNOEL OTNV  €16AYMYN VEOV ETAIPEUDY OTO
oLYKEKPIUEVO KAASO oavéavovtag oe peydro Pabud tov aviayovioud (Okonkwo,
2007). TToA\ég emyepfioelg £xovv avénoet og peyaro Bobud to portofolio tovg wote
Vo KoAOWYouv v cuveydg avénuévn {mnon. EmmpocHétmg , péom g te)voroykng
avantuéng kot tov digital papretvyk, ot Katavolmtég S100£TOVY KAADTEPT YVAOOT TV
TOAVTEADV ayafdv evd Tapdiinia £xovv avénbdet o1 emBupieg ToVG Kot 01 TPOGOOKiES
tovg (Adams & Elliott, 2010). O\a ta Tapandvm £xovv 00N YNOEL TIG ENLYELPTOELS TOV
dPOCGTNPLOTOIOVVTOL GTOV TOPATAVED ETLYEPNUATIKO KAASO Vo epaprdlovy cuyypova
EMYEPNUOTIKG oxE01 doTe Vo umopécovy  va  avtame&éABovy  6to  AKpmG
AVTOYOVIGTIKO TEPPAAAOV KO VO IKOVOTIOGOVV TIC OVAYKES TOV KOTOVUANTOV TOVG,.
oupwvo pe toug Andal-Ancion (2010), to va pmopécel o enyEipnon TOAVTEADY
€OV va dwyeplotel owotd to brand name g, amotelel o dadikacio apKeTa
nepimhokn M omoia weprlopuPdvel moAAég kpioeg otpatnykés anopdoels. To va
OMNUOVPYNGEL TO KOTAAANAO piypo PAPKETIVYK oL Ba 00MyNoEL 6TV avamTuén ™G
emyelpnong evod mopdAinia Bo peivel mpoonAwpévn otig agieg g, amoteAel (o
dradkacio Tov TPOKOAEl TOALG TPOPANLOATO GTIC EMLYEPNCELS TOAVTEADV aryodDV.

Yndpyovv morhoi epeuvntég mov Exovv avaeépel o ototyeia mov Ba anaptifovv éva
EMTUYNUEVO OTPATNYIKO GYEOI0 UAPKETIVYK YOl TIG EMYELPTOELS TOAVTEADV OyafdV
(Luxury Brand Management —LBM). T'a mopddetypo ot Cavender & Kincade (2014)
avépepay Tag Tpia eivarl To factkd cuotatikd evog opHov oyediov LBM, ta omoia eiva

T €ENG:

1. Zrpomnywod Zxédwo

2. Ztparnykn pépkag (brand name)

3. Aventoypéva Koavailo Stovopung.

4. Anpovpyia kotovorotikov epnepuov (Atwal & Williams, 2009).

[Mopaxdtow Bo avaldocovpe TIC CNUOVTIKOTEPEG WETOPANTEG oL emnpedlovv TV
emruyia tov LBM.

1.2 Avaykoiétnta ™G €pyaciog.

Onwg mpoavagépope o KAAO0G TV €0OV moAvterelng amotedel évag amd TOLG
Bacikdtepovg mUA®VES TG TOYKOOUOG otkovopiag. Qotdco avtiuetomilel apKeTd
npofAnuato eEontiog TG TAyKOGULOG OLKOVOUIKNG GE CLUVOLACUO HE TNV EUPAVIOT



VEOU TOTOV KOTOVOAMTOV. TNV TPOOTAOEI TV EMYEPNCEOV TOV KAGOOL Vo
TPOGUPUOCTOVV TNG OYOPdS, NTAVE PLGLOAOYIKO Vo HETAPANO0VV 01 TOPAdOCIOKES
TPOKTIKEG HApPKETIVYK. OmoTE KplveTol avayKoio, HEGH NG TOPOVCOS SUTAMUOTIKNG
€PYNCIOG VO TOPOVGLOGTOVV KATOEG PACIKEG GTPOUTNYIKES TTOV LIOOETOVV eTONpieg
TOAVTEADV ayoBdV a&loTo1OVTOS TIC OLVATOTNTEG TOV TPOGPEPEL TO SLUOIKTLO KOl TOL
HECO KOWVAOVIKNG OIKTO®WONC. MaMota gpguvdtal Katd méco Pondncav ot Texvikég
aVTEG TIG €Toupieg vor LENGOVV TOL KEPON TOVG KOl VO ONULOVPYHGOVY HaKPOYpOVIXL
motovg mehdteg. TéAog okomdg g epyaociag elvar va dnuovpynbet éva otabepd
potipo to omoio Oa e&ooparilel Tnv emrvyia tov digital marketing.

1.3 MeBodoroyia Epevvag

[Ipokeévov va epevvnBel o Tapamdve cKomds, 1 Tapovod epyacio LeAETE TO KAADO,
TOL TPOIOVTA OTTO TOV YDPO TOV TOAVTEADV EWOMV. ZVYKEKPLUEVO TPOLYLOTOTOM ONKE Lo
BBAoypa@iKn ovacKOTNGN 060 ayopd TG £VVOLOG TMV TOAVTEA®V ayaddv, v a&io
TOVG PEGO OT KOWmVia, To KOKAO (NG oG pbpkag ToAvTEAEIOG Kot 1 ETLOPOCT) TOL
£xel 0710 KOWWOVIKO cUvoro. EmmAéov paypatomoOnie po dtepeuvntikn HEAETN TG
OUVOMKNG EMOPAONG TOV SOSIKTVOV KOl TOV HECOV KOWMVIKNG JKTO®ONG OTNV
JSpN o Kot TNV Tpominor Tov 100V TOAVTEAEING GTOVE GVYYPOVOVG KOTAVOAMTEC.
Télog mpaypatomomOnke peAétn evoskTIKOV Tapaderypdtov (case studies) peydimv
ETOLPEIDV TOV SPACTNPLOTOLOVVTAL GTO KAGSO TOV EW0MV TOAVTEAELNS, TPOKEUEVOD VOl
katavondel Katd m6co T0 SodIKTVO Ta HEGO KOWVMVIKNG SIKTOMGNS GUUPAAOY GTNnV
BeAtioon TV TPOKTIKOV MHAPKETIVYK Kot wpomBnong mpoidoviov. To koo
YOPOKTNPLOTIKO TOV ETALPELDV QVTMV EIVOL TTMG KOl 01 TPELS OMOTEAOVV LEYAAES ETOPiES
TOV KAAOOL €V TAPAAANAL EQPAPLOGOV KAVOTOUES 106eC TAve o a&lonoinon Tov
LEG® KOWMOVIKNG OIKTHMONG DOOTE VA TPO®OGOLV T TPOTOVTO TOVG.

1.4 Ilepropropoi épevvac.

AvoTuy®G, 01 TEPIEGOTEPES £TOLPIEG TOL KAGOOL dev Exovv a&lomooel oto 100% Tig
SVVATOTNTEG TOV TTPOCPEPOVY TOL LEGO KOWVOVIKNG TPOGPOPAS. XuVNO®S TPOTIUOVV TIg
Topadoclokég nefddovg pdpretvyk (( Ty SlPNOT LEGH TNAEOPACTC N TEPLOOIKDV)
Kol 6 pkpotepo Pobud v mpowbnon pécm tov ddiktov. EmmAéov dev Exovv
avartuyBel epapproyég Tov vo aPopovy EEOAOKANPOL ¥PNOTEC O1 0Toiol oryopalovv
TETO10V €100V TPOTOVTO MGTE VO, UTOPECOVYV VAL YIVOLV TTEPICCOTEPES EPEVVEG GTO TG
ekloufavouvy ot cuykekpipévol katavolmtég to digital marketing. Axoun dev €xovv
YIVEL OPKETEG £€PELVEC TAVM OTAL YLYOYPUPIKO KOl TOAITICUIKA GTOlXElD T®V
KOTOVOIADTAOV 0vVA TO KOGLO TOV YPNGLOTO0VV TO dtdikTvo. Me dAla Adyto oAAMMDG
ekhapPévouy To S1adiKTLO KoL To HECH KOWVMOVIKNG dkTHmoNg ot Aaoi Tov {ovv 6
Bopewa Apepikn kot oty Evpdmn kot adAidg ot Aaoi 6Tig avatoAlkes ydpec. Mmopel
pio TPOKTIKN LAPKETIVYK UEGH SLAOIKTVOL Vo lval dKpwg metuynpuévn otnv Evpomn
EVD € Ydpeg TG Avatoing 6mwg n Kiva va empépet axptPag to avtiBeto amotélecpia.



Méypt oTrypng ot etaipeiec OV EQAPUOCAY TO OAIIKTLOKO HAPKETIVYK KviOnKav o€
QCQOAT LOVOTIATL Ko OgV Exovv eEamAmbel og OAa Ta unkn TG yNs. TéAog Evag akdun
TEPLOPICUOG EIVOL TOC OTO SLOOIKTLOKO HAPKETIVYK EMEVOVOAV KOL KOLVOTOUNGAV
HeyaAeg etaipieg TOL KAAGOV. AVTO £xel G amdppota OTL O€ Uopel va fyet EvoL 0o PAAEC
CULUTEPACLO, OTO KOTO OGO TO WAPKETIVYK UEC® TOV OlOOIKTVOV KOl TOV UECHV
KOWOVIKNG OlKTVwonG Ponbnoav  pikpopecaieg etoupieg tov  KAAOOL NG
KOGUETOAOYIOG.

1.4 AvapOpoon Epyaciog

H mapovca epyacio amotedeital amd mévie ke@ailato. AVOADTIKA GTO TPMTO KEPAANLO
VIAPYXEL M EWCAYOYN TNG EPYOCING KOL OAOKANPAOVETOL He TNV OdpBpwon Tov
KeQaAaiwv TG epyaciog.

210 0e0TEPO KEPAANIO TOPOVCIALETAL TO EVVOLOAOYIKO TAGIGIO TOL TPOTIOVTOS MG
ayafd, g ToAvTérelog KaBdg kot 1 agio Tov TPoodidel | TOAVTEAELD oTO aryafd Kot
oTlg vanpeciec. Emiong yivetar po obvroun ovoivon tov KAASOL HE OpIoHEVA
OIKOVOLIKG peyén evd oto téhog Tapovotaletor kKo 1 évvola tov « Luxury Brand
Management».

270 TPpito KEPAANLO OVOAVETAL O TPOTOG LLE TOV OTO10 ONUIOVPYELTAL KOl OVOTTUGGETAL
po  papko.  Xuykekpiuéva  mopovctdletor o kbvkAog Cong o pbpkag, To
XOPOKTNPOTIKA piog pépkag kot 1 avlektikdtnTa TS pHéca 610 xpovo. Emmpochétmg,
avaAveton 1 agla Tov €yl T0 AOYOTVTO TNG HApKaG Kot M a&io Tov TPocdidovy ot
pdpkeg moAvtereiog péoa oty Kovovia. TELog TapovstdleTot T0 ayopasTIKO KOO
TOV 0OV ToOAVTEAEIOG.

210 TE€TOPTO KEPAAOMO 0KOAOLOEL M avdAivom Tov TPOTOL pe TO Omoio Yivetor M
mpo®Onon kor n Swenuon pog pdpkag. IHapovsialovror ot dvuvatdTNTEG TOV
TPOGPEPEL TO JLUOIKTLO OTIG EMYEIPNOCELS DOTE Vo OaPNUicovy To. TPOTOVTIO TOVG.
Téhog , yiveton po EKTEVH OVOPOPA GTO LEGO KOWVOVIKNG OIKTOMONG KoL TG OVTA
oA aEay plikd Tov TPOTO LE TO OTTO10 OL EMYEIPNOELS TPOSEYYILOVV TOVG TEAATES TOVG.

270 TEUTTO KEQAAOLO TPOYLLOTOTOLEITAL 1] LEAET) TTEPUTTOCEWMVY OO TIG eTapiec EStee
Lauder kou Burberry. Zvykexpuyévo avaAdovTor ol 6TpatnyIkég Tov EQAPLOGOV Ol
TAPOTAVE® ETALPEIES LLE TN YPTOT] TOL SLAOIKTVOV KOl TOV HEGHOY KOWVMVIKNG OIKTOMONG,.
Téhog avapépetal To OETIKO OVTIKTUTO OV €lyaV Ol EKAGTOTE GTPATNYIKES GTU KEPON
KOLL TV OIKOVOLIKY aVATTUEN TNG ETOPELNG.

Téhog mapovoidlovtor To Bacikd COUTEPACUOTO TNG EPYOCIOS.



Kepdararo 2

2.1 H évvowa tov mpoidvtog

Me Baomn tov Kotler (2002), npoidv anotelel T0 0TIONMOTE PTOPEL VO AyOPUOTEL V1oL VaL
ypnooromBei 1 va katovolmbel ®ote va tkovoromoet po exbopio 1 avaykn. Qg
potév pumopel va Bewpnbel éva Quowd ayabd (my podye), o vanpecio (m.y
dadikTvo), évag opyaviopog N po wéa. Ot Kotler-Keller (2006) opilovv mévte enineda
TPOIOVTOC:

1. To Paocikd 6¢pelog mov givar ovTO TOL AyoPAElEL O KOTAVOAMTNC.

2. To Paocikd mpoidv OToL eivat To PLOIKA YOPUKTNPIGTIKA TOL TPOIOVTOG,.

3. To avapevopevo mpoidv O6mov eivol To YOPAKTNPIGTIKA TOV TPOIOVTOG TOL
KOVOTIOLOVV TIG TPOGOOKIEG TOV KATAVAAMTY).

4. To owevpopévo mpoidv Omov glvarl To. YOPUKTINPIOTIKE TOL TPOIOVTOG OV
EemepvolV TIC TPOGOOKIEG TOV KATAVAAMTY.

5. To dvvntkd mpoidv O6mov eivor To YOPAKTNPIGTIKE TOV TPOidvtog Tov Oa
UTopovGE Vo £YEL 6TO PEAAOV DGTE VO IKOVOTOWCEL TEPLGGATEPO TO TMHAVO
KOTOVOA®TY).

2.2 H évvora Tng moAvTELELOG

Yta ayyhMkd n AéEn <<luxury>> mpoépyetan amd v Aatvikn pila Luxus, n omoia
dMNAdveL TNV IKOVOTTOinomn TV exBuidv adtapopmvtog yuo o kootog (J.L. Nueno, J.A
Quelch, 1998). M dAAn Bewpio dNAdVeL TOG TPOEPYETOL amd TV ATvikny AEEN
Luxuria wov onuaivel veepBoir.

H moivtédern gtvar cuvdvopn Tov TAOVTOL, TNG LEYUAOTPEMELNG KOl TG CTOTAANG Kot
TOALEG POPEG EpYeTOl o€ avTiBeon Le TIC TPAYUATIKEG OvAYKES TOV Katavaimth (P.
Daninger Berry, 1994).

Ta €10n moAvteleiog mapéyovy Kupiwg daokédaot, evyapiotnon o€ avtibeon pe ta
vroérowma mpoidvta wov yopoktnpilovtalr omd AETOVPYIKOTNTO KOl TPOKTIKOTNTO
KabmG ypnoponotovvTol yio tkavoroinon dueowv avaykov. Elizabeth C. Hirschman,
Morris B. Holbrook, 1982).

Ot Phau & Prendergast (2000) , avépepav ta Pactkd oToLElo TOV KAVOLY £va TPoiov
TOAVTEAN).

1. No eivon povaduo

2. No gupémg YvooTd 6TO KATAVIAWMTIKO KOO

3. Na €xet vrodetypévn mototnto Ko a&io

4. No dwtnpel TIg TOAGE TOL Kol VO £YEL LAKPOYPOVIEG GYECELS LE TOLG
TEAMATEG,

Eniong ta €idn moAlvtédelng mpooeépovv eumelpieg peyaAvtepng a&log oTovg
KOTAVOAWTEG 0 OoYEoN e To vtolowta ayafd. ‘Epgvvec éxovv dgiéel Tmg ta dtopo e



VYNAG EIGOOMUA KATATAGGOVV TIG EUTEPIEG MG TEPIGGOTEPO CNUOAVTIKEG GE GYEON LE
™mv andktnomn evog vikov ayabov. (Diana LaSalle, Terry A. Britton, 2003).

EmunpocOétac , n ehactikdtnta {Rong yia ta £10m moAvtedeiog eivor vynidtepn oe
oxéoM HE T VAIKA ayafd Tov 1kavomolovy dueceg avdykeg. Avtd onpoaivel 6tt dtav i
petafoin g {ftnong evog moAvteAovg Tpoidvtog PpiokeTon 610 1010 eminedo pe ™
petafoln g Tywng evog Pacukod ayabov, n (RTmon Tov moAvteELoDS TPOIOVTOC
VTOKELTAL GE PEYOAVTEPES OLAKVUAVGELS GLYKPLTIKG pe To Pacikd ayadd. Emiong , yuo
to €0 moAvtedeiog M edaoctikdTTa (NTNONG o€ oYxéom HE TO EGOOMUO Elval
HEYOADTEPT] A0 TN HOVASQ , ONANOT TO TOGOGTO AYOP®V TETOI®V 0OV ovEAveTIL
napdAinia pe to eloddnuo (Kelvin Lancaster, Consumer Demand: A New Approach,
Columbia University Press, 1971).

KoBopiotikd péAo 610 m0G06TO TOANCE®V TOALTEADV ayobdv dSadpapatiler m
TILOAOYIOKT] TTOMTIKT] TOL OKOAOLOOVV Ol EMYEPNOCELS TOV GLYKEKPLUEVOL KAGOOV.
‘Exer emkpomoer 1 Oswpio, moc o meplddovg Pabidg owkovopukng kpiong ot
emyepnoelg Oa mpémel va okoAovBovv TETOL0 TIHOAOYIOKY] TTOAMTIKY] TOL amd TN pHia
mlevpd Oa eivon Tpooappoouévn ota dedopéva TG ETOYNG Kot amd v GAAn o¢ Oa
pewwoel v avtihapfovopevn aéio kot o KHpog Tov TPoidvToc.

2.3 H évvorwa g aiog ota £idon morvtereiac.

Ta moAvtedn TpoidvTa EKTOG OIS TNV AEITOLPYIKN TOVS XPNCIUOTNTO TPOGIIOOVLY KVPOG
otov katavolmt Tov ta ayopaoce (Franck Vigneron, Lester W. Johnson, “Measuring
23 perceptions of brand luxury”, July 2004). H molvtéAela pe v motdtnta gival
évvoleg aAAAévdeTec. Ot KOTOVOAMTEG OTaV EXOLV VO EMALEOVV OVALECOH GE L0
peydAn ykauo moAvtedmv ayobov, Bo emdéEovv ekeivo mov Ba TOLVG TPOGOMGEL
LEYOADTEPT| IKAVOTOINGT), TOLOTNTA KOl AGQAAELDL.

Onwc mpooavoa@Epape 0 KOTavaAmTIS ayopalet £10n molvteleiog Oyt Yo Vo KAAVYEL TIG
Baocukéc Tov avdykes aAAd Yo VO IKOVOTTOMGEL KATTOLEG EVTOVEG EMBVIES KO OVELPOL.
Koatd to mieiotov , to mpoidvro moivteAeiog amevBivetar oe dropo mov sivon
OWKOVOUIKA gvkatdotato. Ot KaTavaAmTég mov to. ayopalovv vimBovv éva évtovo
ocuvaicOnua emttvyiog. Ta otoyeio oV APOPOLY TV ETOVLUIN KL TNV GLGYETICN TNG
LE TApAyoVTEG OGS 1 AVALYVOPLIGLOTNTO KoL 1] OIKOVOULKY] 0vATTTUEN TNG, 001 YO0V G
npooTfEUEVN a&la amd TNV TAEVPA TOV KATOVIAMTOV, TPOKEWEVOL Vo dnuovpynOel
KOpog, aglomotia kot ikavonoinomn and ovtr (Jean-Noél Kapferer, “Managing luxury
brands”, Journal of Brand Management, Vol. 4 Issue 4, February 1997, p. 252). Me
GAho A0yl ol KatavoA®Ttég mov  ayopdlovv €idn moivtedeiog avalntodv
ovvalcOnpotikd opéln mapd Asrtovpywkd Robert A. Westbrook, Richard L. Oliver,
“The Dimensionality of Consumption Emotion Patterns and Consumer Satisfaction”,
Journal of Consumer Research, Vol. 18 Issue 1, June 1991).

EmnpocHétwg , ot katavolmtéc mov ayopdlovv molvtehr] ayabd mpoomabodv va
SapopoTomnBovV ad TOV KOVOVIKO TOVG TEPTYLPO KoL VO, SNULOVPYNGOVV TO O1KO TOLG
Eexwplotd mpoik 10 omoio Oa mepi€yel oToryEior TOL TOAVTEAOVS TPOIGVTOG. XLy Va oL
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KATOVOAWTEG emnpedlovtal amd TIg 0yopaoTIKEG GLVNOEIEG VYNAOTEPOV KOIVOVIK®DV
oTpoudtov Kot tpoomadovv va tig viobetioovy. (Michael R. Solomon, “The Role of
Products as Social Stimuli: A Symbolic Interactionism Perspective”, 1983). H évvoia
<<status Consumption>> £ye1 vo, KAVEL LE TO EVOLAPEPOV EVOC KATAVOAMTN VO, AyOPAGEL
éva TPoidV MOTE VO, AmOKTNGEL KOPOG Kot Vo ovadety el Hésa 6To Kovmvikd chHVOAO.

2.4 Bwopnyoavia molvtel@V ayodov.

Av ka1 0 KAES0g TV ToAVTEADV ayabdv Eekivnoe va vtapyel Tnv dekaetio Tov 1850
YVOPIGE TNV HEYAAN dvOion tov otnv dekoaetio Tov 90 pe v dpvomn g etopeiog
Louis Vuitton & Moet-Hennessy. And tote £xovv dnpovpyndei dekddeg mapOUoteg
EMYEPNGCEL OV Topd NG debvr ypnuatomototiky Kpion, yvopilovv peydin
OLKOVOLLKY] 0VATTTLE).

[Tapodro mov &xovv cuuPet TMOAAE YEYOVOTO GTO OIKOVOLIKO, KOWVMVIKO KOl TOALTIKO
nepPaALOV (Y. OWKOVOUIKT KPIioM, TPOLOKPOTIKEG EVEPYELES, PLOIKEG KOTAOTPOPES
K.0L.) OV ennpéacay TV {NTNon yia Tpoidvia Ommg poAdYLo, OPOIOTE KOl KOGUTLATO,
ATOOEYTNKE TG O CLYKEKPIUEVOG KAGOG gival AyoteEpo <<KLKMKOG>> o€ Gyéon Le
GALovg KAAdoLE TG otkovouiag. Zopueavo, pe v etapio Bain & Company, pio amd
TIG LEYOADTEPES ETALPELEG OIKOVOUIKMY GUUBOVA®Y GTO KOGLO, 01 TOANGELS TOV EL0DV
noAvtereiog avEndnkay katd 10% v tehevtaio dexoetio. Avtd opeileTan KLPIC
0T0 Yeyovog OTL avENONKE TO €1GOIMUN TOV UELOVOUEVOV TAOLGIOV ATOU®Y GTOV
KOGHO KaODC Kot TO 166MU0 TOV ATOU®Y TG HEGOINS TAENS , avEAVOVTAG LE 0VTO
Tov TpOTo TN {RTNoT Yo moAvTten Tpoiovta (Truong et al., 2009). Aniad1| , kéOe ypdvo
po véa opada Kotavolmtav propel vo domavioet Eva tocd g tdéemg tov 500 € 1
1000 € wote va amoktoet £vo akptBo dpopa n pio todvia. Ot 7 otoug 10 KotavaloTég
OTIS OVOTTUYUEVEG YOPES £YOLV MG KATOVOAMTIKY] ovvnbew Tnv ayopd €GOV
noAvtereiog. Mg GAlo Adyo, ave&aptnta €dv M TOYKOCUL OWKOVOUIKY] aVAmTTLEN
Bpioketor o povoyneuo 1 SWYneLe VOOUEPD, O KAAOOS TV TOALTEADV ayabmv Bo
oLVEYICEL VO OVOTTTUGGETAL GE GUYKPLOT| HE GAAOVS KAASOOLG NG otkovouing. Xwmpic
aLTO VO CULOLVEL TMG 01 ETUPEIES TOAVTEADV 0yaBdV dev Ba Tpémet vo akoAovBovv Tig
KATOAANAEG OTpOTNYIKEG (DOTE v EEMEPVOLV TOL OTOLOONTOTE TPOPANUOTA TOV
onpovpyovLVTOL.

O Aadoc Tov moAvted®V v pe afla mepimov 47 dioekatoppdpla dordpia,
katoatdooetor oty wéuntn Béon tov 100 mo moAldtipwv eunopikdv onudtov (Most
valuable brands). H ypnuatiotnpaxn a&io g 1oyvpotepng Toupiog ToATEADY 100V,
oniaon g LVMH otével ta 63 81 eupd KOTOTAGGOVTAG TNV OTIC WEYOAVTEPES
etoupeieg oto koopo. Katd k6pov , ot etaupeieg ToAvTEA®V 10OV TPOoEPYovIoL omd TV
Evponn kot xupimg amd v Itaiio ko tnv FodAio.

270 TOPOKAT® GO TOPOLSLAlovTal KAmolo PactKd otKovopkd HeyEtn Tov KAAdov
OTM®OC oVTA TPOEKLYAV Otd TV okovouky €kBeon g Deloitte o 2019.
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Yympe 1: Quick statistics of luxury industry

Composite return
on assets 6.9%

Compound
annual growth
rate in luxury
good sales 3,9%

IInyn: Deloitte (2018).

Composite Composite year-

over years Top

100 luxury good
sales growth

net profit
8.8%

1,0%

Economic Aggregate net
concentration of luxury goods sales
Top 10 47.2% of Top 100 USS 217
billion

Emumiéov ot0 mopaxkdto mivoko mopovotdlovior ot €K UEYOADTEPES ETOUPEIES
TOAVTEADV ayabdv pe Bdon Tig moAncelg tove. Otmg Tapatnpovpe , dvo amd CVTEG
AVIKOVV GTO YMPO TNG KOGUETOAOYIOG, Ol dVO GTO YMPO EVOLGNC, Ol dVO GTO YDPO
TPOGPOPAS KOGUNUAT®V KOl POAOYI®DV KOl 1) Lo 6T TPOSPOPA S1APOpmOV 0EEGOVEP.
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Ot tpetg amd avtég Exovv v €6pa tovg Tig HITLA, dAleg tpeig v Foddia, 600 Vv
EABetia ko and pio v ItaAio ko to Hong Kong SAR.

Yyfqua 2: Top 10 luxury goods companies by sales.

FY2016 | FY2015 | Company FY2016 | Country of | FY2016 | FY2016 | FY2016
Luxury | Luxury | name LUXURY | origin sales net ROA
goods | goods GOODS growth | profit
sales sales SALES margin
ranking | ranking US$
1 1 LVMH 23.447 FRANCE 5.0% 11.6% 11.6%
2 3 ESTEE 11.824 us 5.0% 10.6% 10.6%
LAUDER
3 2 COMPAGNIE | 11 677 SWIRTZELAND | -3.9% 11.4% 11.4%
FINANCIERE
RICHMONT SA
4 4 LUXOTTICA | 10.051 ITALY 2.8% 9.4% 9.4%
GROUP
5 5 KERING SA | 9.369 FRANCE 7.7% 7% 7%
6 7 L’OREAL 8.476 FRANCE 6.0%
7 6 THE | SWATCH 17,413 SWIRTZELAND | -10.7% | 7.9% 7.9%
8 8 5£ICJFF;|_E|N co | 6:693 us -10.7% | -1.5% -1.5%
9 10 PVH CORP. | 6646 us 5.6% 6.7% 6.7%
10 9 Egg}\év TAI | 6.604 HONG KONG -9.4% 6.1% 6.1%
JEWELLERY
GROUP

Inynq: Delotte 2018.

2.5 Luxury Brand Management

"Exovv mpaypatomromei dexadeg Epevvec dGTE Vo UTOPECEL VAL GLAANPOEL 1) Evvola Tng
<< moAvtérewac>> (Atwal & Williams, 2009). o mapdderypa apketoi epevvntég
ovoyetilovv TV avTiAnyn ™G TOAVTEAEWG He TV avTIANYM Kol To KivnTpo Tov
ekdotote katavolwt ( Phau & Prendergast, 2000; Tsai, 2005; Vigneron & Johnson,
1999).

AAlot gpevvnTéC eoTioGOV OTL GTNV EMOYN| TNG TANPOEOPIOG KOl TNG TEXVOAOYIKNG
avATTUENG, O1 EMYEPNOELS TOAVTEADV E10MV Bol TPETEL VoL SNULOVPYNGOLY EVYAPIGTEG
EUTEPIEG GTOVG KATAVAAMTES TOVG MOTE VO KAADWYOLV OAO TO £XPOG TOV AVOYKDOV KO
emBomv tovg (Atwal & Williams, 2009; Schmitt, 1999; Tsai, 2005). O1 Gapp &
Merilees (2006) avépepav T pion emTuyNUEVN OYXECT EMKOWVOVIOG HETOED TNG
emyeipnong kol tov meAdtn amoterel Pacwkd otoryeio yw 1o LBM. EmmpocHétwg
péow tov LBM, n emyeipnon KatapEépvel dOTE N LAPKA TNG VO OVTITPOCMTEVEL TIG
a&leg ¢ KAl TNV KOLATOVPA TNG. AVTO €YEl MG ATOPPOLO VO OTTOKTAEL 0L OPECTN
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E1KOVOL TPOG TO KATAVOAMTIKO KOVO KOl VOl EYEL [LoL Loyvpn eToupik tavtotnta. (Hatch
& Schultz, 2001).

Q061660 TAPOLO TOV £YOVV Yivel TOALES £PEVLVEG, TOGO A0 TNV TAELPE TNG EMLYEIPNONG
0G0 KOl amd TNV TAELPA TOL KOTAVOAMTY, Ogv €xel dotumwbel KATOLOG aKkpPng
oplopdg yia to Luxury Brand Management.
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Kepdararwo 3

3.1 H onuovpyia Kot 1 avaatoén puog papKog

O wvxhog Lomg pog papkag Eekvdet amd v 10€a GOAANYNMG HEYXPL TNV VAOTOINOT TNG.
ZuvOmg TV cOAAN YT TG WEAG TNV TPAYLATOTOLEL O WOPVTNG TNG £TapEins , 0 0Toiog
ompileTol 6TO OpALLO TOV, GTNV SLOPATIKOTNTO KOl GTNV OTOPACIOTIKOTTO TOV OOTE
va 10 mpaypatonomoet (Chevalier & Mazzalovo, 2012). Agbtepo Pactkd cLGTOTIKO
Yy v emtuyio pog pdpkag ivor 1 kovotopio. H dnpovpyio evog mpoidvrog Oa
npénel vo. cupPadilel pe TIc avAyKeg TG €mOYNG M Kot akOUN va, dnpovpyel vEeg
avaykeg ko embupiec oto Kartavolmtikd kowvd. H emkowovio eniong dtadpapatilet
ONUOVTIKO PpOAO oTn Omuovpyion pwog papkag. Adyov yaprn, UHeYOAeS eToupieg
TOAVTEADV ayafdv, TomofeTohv TepAoTIEG TIVOKIOEG GTOVG OPOLOVS LEYOAOVTOAEDV
®oTE va. dStopnuicovy ta tpoidvia Tovg. [ToALES pbpkeg ot omoieg dev £xovv tnv debvn
AVayVOPIGOTNTO 0AAG akolovBoOv moTd To mopamdve PAUOTE OVOTTOGGOVTOL
oLVEYDG OMOKTAOVTOG TEPIOCOTEPOVG TeEAdTEG KAbe ypovo (Chevalier & Mazzalovo,
2012).

H emtuympévn emkowvovia pog PapKag GUVOEETOL AUESO [LE TO TOGOOTO TMOANCEMV
™m¢ emyeipnonc. AnAadn 060 MEPIGGOTEPES €lval Ol TOANGEL, TOGO TEPIOCOTEPO
EMKOWVMVEL N LapKa pe To Kotavarotikd kKoo (Chevalier & Mazzalovo, 2012). MoAg
pa emyeipnon edparwbei otny TomIKN ayopd opeiret va emektobel Kol o€ AALES YDPEC.
Ot otpatnywég yio pio yeoypagikn| enéktaot gival moAréc. Edv o emyeipnon €xet
éva 1oyVpo ofua OTmg cupPaivet pe To¢ peydAovg oikovg Lodag 1 etaupieg apmpdtov
1OTE TOAD EDKOAN LTOPOVV VA OpacTnprorotnBolv oe d1e0vég enimedo. H drapnuon og
OAEC TIC YOPES elval oyedOV 10100 e KATO1EG O1OPOPOTOMGELS AVAALIYMG TNV YDPA TOV
npoPdrieton my. Kiva 1 povooviuavikég ympeg (Chevalier & Mazzalovo, 2012).
Eniong , 1o 1010 10 mpoidv pmopel va dlapopomotleital ovarldyms Ty y®Po. OTOL
dwtifetan v 1 dtoeron mapapévet ido. o Tapddetylo 6TIG AVATOAKES YMDPES TO
aAK00L0VY O TOTA £YOVV TIO YAVKLA YEVGOT GE GYEoMN e GALES YDPES YWPIS OOTOCO Va
aAAGCer o Tpomog drapnruiong Tovg (Chevalier & Mazzalovo, 2012).

Xapoxtplotikd mapdderypo and to brand ZARA, émov 1 avamtuén g etapiog o€
ompixnke 60O GTNV SENUON TOV TPOTOVI®V TNG GAAL GTN TOMTIKY| YPIYOPNS
YE@YPOUPIKNG EMEKTOONG TOL aKOAOVONGE. ZvuyKekpiéva 1dpLoE VEN KOTACTNLOTA GE
TOAAES YOpeg £kTO¢ lomaviag drafdlovtag Tig Thoelg TG ayopds. NUEPO, O WOOKTNTNG
™c, Amancio Ortega, dwabéter tov outho InditeX, o omoiog meptlapPaver ddpopeg
HépKeg 61O SVVAIKS TOL Kol 010€TEL TEPIEGGOTEPO 0O 7292 KOTAGTHUOTA GTO KOGHO
eved Tapaiinia anoacyolrel mepimov 170.000 vraAlAovg 6 ToyKOGLUO EMimedO.

H avdntuén véwv tpoidviov anoterel Eva amd ta onuavTikdTepa KAEWLH ETLTLYI0G Y10
pia etarpio. Eqv n dtapopomoinon kot 1 avantuén vémv tpoidvimv Bewpeital puoikn
0T0 KAGOO TV TOALTEADV TPOIOVTOV, OoQeidetal oTo Yeyovdg OTL Ol €TOUPEieg
TOAVTEADV EL0ADV OVOyvOPIcOY TOAD VOPIG T ONUOCIN TV EUTOPIKAOV TOVG CNUATOV.
OA\o Kot TEPIEGATEPES ETOUPEIES TOAVTELDV ELODV OVOTTVGGOVY GUVEYMG VEEG LOEEC KO
YPOUUES TPOIOVTOV (oTE Vo omevBhvovian oe 6GO TO dVVATO HEYOADTEPO OYOPUCTIKO
kowd. T mapdderypa ov mepiocdtepol oikor £vdvong ommg Armani, Gucci k.o
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TPOGPEPOLY  OPDOUOTO, KOAALVTIKG Kol SpOp®V GAA®V €OV Tpoiovia. Onwg
YOPOKTNPLOTIKA avapEPEL 0 TPONV d1evbivav odufovrog tng Procter & Gamble, << H
emyeipnon Oa Tpémel va £yl T SLVATOTNTO VO, TOLAGEL S1APOPO TPOIOVTO KAT® O
10 1010 gumopKd onua. >> AVTIBETOC eTapieg TOL £0VV GLVOIEGEL TN HAPKA TOVG LE
éva Katl povo mtpoiov €xel mapotnpndel o dvokoreveTon va avartuydel oe oxéon e
GAAEG.

Movo o ypdvog mpocdidel LOVILOTNTO OTIC HAPKES TOV SEIGOVOVY GE VEOUG TOUEIS
TPOIOVTWV, 0ALL HOvo 610 Babpd mov avtd ta véa mpoidvta Touptdlovv oV TPo
vrapyovoa NOM kot asOntikn g papkag (Chevalier & Mazzalovo, 2012). Otov pio
udpxo Bplioketor e oTAO0 ®PILOVONG KIVOLVEDEL VA OTAGEL KOL GTO GTAOWO TNG
TOPOKUNG TNG. 2TO 6TAS10 avTO M eToupeio Oa Tpémel vor akoAovONceL Kamota amd Tig
TOPOTAVE® GTPOUTNYIKEG DOTE VO EMOTPEYEL GE GTAOIO AVATTLENG. XOPOUKTNPIOTIKO
nopadetypa arotehei N mepintmon g Chanel mov 6tav éptace 610 6TAd10 Wpipavong
apyroe va Tapdyst akpPé depprativa podya , Lid GEPE POAOYIDV Kol TEAOG L GEPA
Ot0 TOAVTEAT, KOGLUNLLOTOL.

[Ttdhon piog paprog onUoivel HElmoT) TOV OYKOL TOANGEMV Kol ATMAELN EVOG LEPLOTOV
ayopds amd TOVG AUEGOVS avTayovioTés. H mtoon o paprog mpoépyetor cuvnmg
and AavBacuévn oTpatnyikn tov akolovdnoe n emyeipnon. Ot etanpeieg Oa mpémet va
TPOPAEYOLY TO GTASI0 TNG OPWOTNTOG TOVS Kol Tn WOV TTMOCN TOLG, KOl Vo
OKOAOVONGOVVY TN KATAAANAN GTPATNYIKN MGTE VO, UMV XEAGOVV TOVG TEAATES TOVG.

3.2 To YopaKTNPIGTIKA Mog HOPKAS.

Yopeova pe tovg Dubois & Duquesne (2001), ta Bacikd cvotatikd mov kabopilovv
mv o&la o paprag etvor ta €ENG:

e H pbum aia dnAaod Katd mOCOo ¥PNGIUN EIVOL GTO GUYYPOVO KATOVOAMTIKO
KOwo.

¢ H cvvarlaypatikn a&io 6mov dnAdvet T oyéon a&iog/opELOVG.

¢ H ovvaisOnuotikn a&io 01ov SnAdVEL To CLVUIGONLOTA TTOL TPOKOAEL 1 LdpKOL
0TO KOTOVOADTIKO KOO

e H nfum) aia 6mov dNAdVEL TNV KOVATOVPO Ko TIS a&ieg TG Emyeipnong.

¢ H a&ia tovtdémrog 6mov avaeépetar Katd 1o 1 papko vog Tpoidvtog pumopel
VO QOVEPMDCEL GTOWEID TNG TPOCHOTIKOTNTOS TOV KOTAVOA®TAOV OTOVL TO
ayopdlovv.

3.3 H avOekTiKOTNTO Mog PapKaS 6TO YPOvo

Mo pdpka dev opeilel va amoKINGel LOVo 1oyvupn a&io Kot enun, aAdd vo edpaiwOet
0TO HVOAO TOV KOTAVOIA®T®OV 6T0 TEPAS Tov Y¥pdvov. H gupdvion tov gumopikov
ONUOTOC, UE €Vvvoln Om®G LIAPYEL ONUEPA, €ivar emakOAovBo NG Propmyovikng
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enavaoctaons. Ot emiyelpnoelg g emoyNg EMPEME Vo ONUOVPYNOOLY UL GYXECM
eyyvtnrog pe toug merdteg tovg. Ot HILA ftav 1 tpod xdpa mov 0Eomice vOUOUG
mePl EUMOPIKAOV onuatov ota téAn tov 18°° ardva. Xt ddpkeln tov 19°° adva,
eumopikd ofuoto dmwg Armani, Gucci, Ferragamo, Versace k.o yvopioov 1dtaitepn
avantvuén (Chevalier & Mazzalovo, 2012).

H debvomoinon g owkovopiag, m teXVOAOYIKY TPO0dog Kot PeAtTiotomoinon g
EMKOVMOVIOG KO TOV KOVOAMV SLOVOUNG KATEGTNGOV TO EUTOPIKA GTLOTO, OTOLPOITITOL
KOl 1o(LPOTEPQL.

3.4 O pépkeg péoa ot Kowvovia.

Eéatiog tov mapomdvo, ot pdpkes Ppiokovioar maviod ot cOYYPOVN KOW®VIH.
KoaBopilovv 11 ayopég mov TparyLaTOTOI00UE KOl SIOUOPOAOVOVY TIG EMBVUIEG Kot TIG
aiec mov £yovpie yia ta Tpoidvta mov katavolmvoovpe (Chevalier & Mazzalovo, 2012).
Ievika €xovv aAldEel Tov TpoOTO LN TOL GVYYPOVoL avBpadmov Kot kabopilovy Tig
KatavolmTtikég ovvibeteg tov katavalotov. o mapdderypo , n Nike kot 1 Adidas
Tpodyovv 1o afANTIKO TVeLpa,  Armani kot Gucci v ttaAkn ewétoa. H mpoopopd
TOV TPoidvTeV molvteAeiog Kot ot aieg mov oyetilovion pe avtd £xovv avénbel oe
pueydro Pobud oe oyéon pe to moapeAbov. IMAéov péow avTOV Ol KATAVOAWMTEG
avtikoTontpilovv TIc cLVHBELES TOVS Ko ToV TPOTo 1oL KoTovaidvouy (Chevalier &
Mazzalovo, 2012).

3.5 Aoyotomo

To loydtvmo piag papkog Bo mpémet vo givor gokoia ovoyvopicipo amd To
KatavoA®Tikd kowd. To péyebog, to YpdOUA KOl TO GYNUO TOV YOPUKTP®V TOV
YPNOLOTO0VVTOL Eival aVoTNP®OG KABOPIGUEVE Kot GUYVE ¥PNCILOTO0UVTOL AdELES
evpeoteyviog wote vo mwpootatevBovv. Ta Aoyodtuma amoteAodv To. cOUPOA
emowvoviag g ovyypovng emoyns. To Aoydtvmo Aourdv, dev eivor amAdg €va
EUTOPIKO oNUO 0ALE O GUVOLOGHOS YPUUUATOV KOl EIKOVMV TOL £X0VV MG GTOYO VO
tomofeticovy ™ pdpka oe pio Eexwplomy BEom o610 PHLOAO TOV KATAVOAOTOV
(Chevalier & Mazzalovo, 2012). Katd kdmoto tpomo amoteAdel 1o iAo ETKOVmViog
HETOED TOL KOTOVOAMTY] Kol NG emyeipnone. Zouewvo pe tovg Chevalier &
Mazzalovo (2012), To Aoyotumo Ba mpémel va TPOGEAKVEL TO HATL, TO HLOAO Kol TNV
Kapdia tov kotavoAmty. [16co paAlov Otav 1o AOYOTLTO OPOPA &va TPOTOV
moAvTELETOC.
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3.6 To ayopacTiKO KOVO TMV TOAVTELADV 0yaO®V.

‘Evoc xotavodmtc ayopdlel mpoidovia HE OMOTEPO GKOMO VO KOADYEL KOATOEG
Bpayvmpdbeouec avaykeg Tov N entBopieg Tov. Me Baon tovg Chevalier & Mazzalovo
(2012), ta. £i6n moAvtereiag eivor £101KA TPOIOVTO TOL O KATAVOAMTAG EMBVUEL Vo, TO
OTOKTNGEL KO SLOTNPTOEL GT SLAPKELL TOL YPOVOL. ['ta Tapddety o £vog KOTavoAMTNG
dev mpoKertar va. ayopdost Eva akpifo dpopo M pio akpin todvio OCTE Vo TO
KOTAVOIADGEL BpoyvmpdOecia kot vo KaADYEL o GUecT) Tov avaykn. [Ticm and tétoteg
ayopég kpvPovior évtoveg embupies, kot ot Katovalwtég ayopalovv pe PBdorn To
ocuvaicOnuo tovg kot Oyt TG avaykeg tovg. EmumAéov ot KatavoA®TEG TETOLWV
TPOIOVIOV amoTEAOVV Atopo mov 0éhovv va katéyovv pa Eexwplot| Béomn oto
KOW®VIKO 6OVOLO.

O Ziccardi (2001), Egxmdpioe TOVG TOPUTAVOD KATAVOADTEG GE TEGOEPLS KOTNYOPIES.

Ta ypruota g véag yiMetiog, OTOV aviKouy ot AvOpmOTOL TOL ATEKTNoAV EQPVIKA
ypnue oto Eexivnuo g véag yMetiog Omw¢ afAntég kot OA®V TV €OV
OGN UOTNTEG.

[ToAd xpnpa, 6mov aviKovy ot AvBpwmot Tov £xovv KAnpovouncet kat dtayelpilovrat
éva 1epAoTIO OYKO XPNUOTIKOD TAOVTOV.

Néo ypnua, 0Tov aviKovv ot vBpmmTotl oL £X0VV dNUIOVPYNGEL OO LOVOL TOVS (PN L0
Kot to dwyepilovtal MoTE va TPAYUATOTO0HV TG MV UiEG TOVC.

Méco ypnpo, O0mov aviKovy Ol KOTAVaA®MTEG TG pecaiag taéne. Ot cvykekpluévol
dwayepilovtar To ELGOOM O TOVS GLVTNPNTIKE KOl TPOGEYTIKAL.

Otav vdpyet owovopky dvinon, ot Topamdve TOTOL KOTAVOAOT®OV ayopdlovv £idn
moAvteAElog. Xe mePiodo OWOVOUIKNG kpiong €xel mapatnpnbel mmg dev givan
dratebeipévor va EodevoVV To 160N L0 TOVG XMPIG AVTO VO CIUOLVEL TG LELOVOVV GE
peydio Pabud v xotovaioon 0OV molvteheioc. Xe €pguva mov €xel yiver 1
epmnon «Eyxete ayopaocel Eéva mpoidv moAvtedeiog Katd ToVG TEAELTOIOVG 24 UNVEG:»
10 70 % TOV AMOVTNCEDV OTIC AVETTVYUEVEG YOPEeG NTtave «Nawv. Avtd onuoivel mmg
Ta €10M ToAvTELETOG OV ameLBVVOVTOL LOVO GE EKATOUUVPLOVYOVS OAAG GE OAOVG TOV
TOTOVG KATAVIADTOV.
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Kepaiao 4°

4.1 llpo®Onon g pdpkac.

Extoc amd ™ cOAAMYM tia emtuynpévng 10€0g Kot T OnIovpyio Hog HapKug HECM
¢ dadikaciog mov gidope mapomdve, kaboplotikd poOAO Yoo TV EmTLYIN €lval O
TPOTOG Pe ToV omoio M emyeipnon Ba v Tpowbncel otov TeEMKO Katavaiwt. Ot
oxéoelg emkowvoviog mov Ba avomtvyfodv avapeco GTOV KOTOVOAMT Kot TNV
emyeipnon eivor avtéc mov Ba kpivouv edv To TEAIKO TPoidv Ba givar emiTvyMnuévo M
oyt Ot eToupeieg apUATOV Kot KOAALVTIKOV 01006Tovy Ta picd £6000 TOV TOANGEDV
TOVG Y10 TV TPO®ON oM Kot T S10QNHIeT TOV VE®V TOVS TPOTOVIMV.

O Baokdg 6TOX0G P GTPOTNYIKNG LAPKETIVYK EfvVOL VO LETATPEYELS TOVG TEAATES GOV
o€ MoToVg TeAdTeG. Anladn 1 Kotdotaor oty omoia £vog katovalmtig B ayopalet
oLVEXMG €V GLYKEKPLUEVO TTPOTOV TOPOAO TTOV LIAPYEL TANODOPA AVTAYOVIGTIKOV
TPOIOVTOV 6TV ayopd. Topemvo. e tovg Tartaglia & Marinozzi (2015), n otpatnyky
EMKOWVMOVIOG EMKEVIPAOVETAL GTNV EKTOEEVGT] KO TNV VITOGTNPLEN T®V TPOIOVIMV Kot
TOV EUTOPIKAV ONUATOV, TPOKEWLEVOL VO JCPOASTEL 1| TapakolovOnon Tov
emBountov Bécewv Kot N enitevén TV KaBOPIGUEVOV GTPATYIKOV GTOY®V.

To mpdTo Prpo Hog ETTVYNUEVIG GTPATNYIKNG dtapnpiong givol va kabopiotel to
target group Tov KOTOVOAMTIKOD KOWOU TOL GTOYEVEL M €TOUPiO. VO, TOVANGEL TO
npotovta c. To dehTepo GTASIO E€YEL VO KAVEL LE TOGOTIKOVS GTOXOLG Ol OToiol
eEaptavral o peydro Pabuo amd To moco TG KATOVOUNG, aKOUN Kot av ennpedlovtal
BeTiKd 1 apvNTIKE AT TNV TPOTOTLTTIA, TOV AVTIKTLTO TOV UNVOUOTOG KoL TNV TTO1OTNTA
10V oyedacpol tov pécwv (Tartaglia and Marinozzi, 2015). H dwapnion ogeiret va,
EMKOW®VEL pe TNV TOMoBETNOT, KOODS OVIUIPOSMTEVEL TNV «TOVTOTNTAY TOL
TPOTOVTOG 1 TNG LAPKOS TOV TPOKOAEL TOV KOTOVOAMTN VO TAVTIGTEL Le QVTAV. ZTNV
TPAYUOTIKOTNTO, 1) OENUICT) TPEMEL VO YVOGTOTOLEL TOL TOLOTIKG GTOlXElol NG
Tomofétnong, Ta omoio O10POPOTOLOVVTINL TEPIGGOTEPO OO TOVS OVIOYWVIOTEG: TNV
avtihappavopevn v opdda-otoyo (Tartaglia and Marinozzi,2015).

4.2 Avopipion

H dwoenuon omotelei 10 mo ovvnbicpévo epyoieio mpodbnong twv €OV
noAvtereiog. Ymapyovv moAAd péca pecd TV omoiwv olagnuilovtor ot papKeS
TOAVTEADV ayabmv. Avtd givor:

o To meplodikd HOd0S Kot KAAAVVTIK®OV
e Ot epnuepioeg.

e H mmledpaon

e To padidopwvo

e  Orvmaifpieg orapnuicels
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e To dwdiktvo.

Ta weprodkd pddag Eexivnoay pe 1o va dtapnuilovv papkec moAvtereiog. O etapeieg
HEC® TETOL®V TEPLOJIKAOV Oapnuilovy Tpoidvia OTWG OPOUNTE Kol KOAADVTIKA
OPIOUEVOVG UNVEG HEGH 6TO YPpOvo. Ot eTanpiec TPOTIOVV TO TEPLOOKA LOSAG KOOMDC
elvat peydla, eaivovtol EVILTmo1oKA Kot O1BETOVY OLOPPES EIKOVES. XAPAKTNPLOTIKO
mopadetypo omoterel n etoupion Feragamo omov 1o 1993 epdppoce 10 dvorypa Tov
mAéypotog oto meptodikd New York Times. Mg tn kivnion avtn, 1 1tahky entyeipnon
avénoe kotd 70% Tt moinoelg g ot H.ILA eved mopdiinio adénoe v
avayvooudmra e papka g (Chevalier and Mazzalovo, 2012).

H tledpaon AOym g evpelag KAALYNG 7oL €YEL TPOG TOVS KOTOVOAMTEG
YPNOLOTOIEITOL OO TOAAEG ETApEieg DOTE va dtapnuilovy ta Tpoidvta Tove. 261060
amotelel Eva akp1Bo HEGO SaPNoNG Kot Ol ETAPEIEG TPETEL VAL £(OVV TOV AVTIGTOLYO
TPOOTOAOYIGHE. ZVVNOWOG TO CLYKEKPIUEVO LEGO TO YPTCLULOTOLOVV UEYAAEG ETOUPETLES
ApOUATOV Kol O0POp®V €W0OV KOAALVTIKOV KaOOG Kol €TOPEIES TOAVTEADV
OVTOKIVITOV.

To padopwvo amoterel T0 omavidtePo LEGO SLOPNLLIOTG EWMV ToAVTEAEINC. Q20TOCO
YPNOUOTOIEITOL GUYVE TUKVEA Y10, AVAKOIVOGELS OT™G 1) NUEPOUNVia KukAo@opiag evOg
TPOIOVTOG 1| TO AVOLYHOL EVOG VEOV KOTOGTILLOTOG.

H vraifpra dtapnpion anoterel Eva 6tabepd péco swpnuicag pdpkov moivtereiog.
Amd mapadociokés agiceg o telyn TOAE®V Kol GTACES Ae@@OpEimV PEXPL KOl GE
peyaies ynowokés o0dveg mov éyovv gykatactabel oe ktipla peyorovnoremv. To
peydio migovéktnuo eivor O6tt 10 péco avutd eivar apketd gvédikto kabmg ot
EMYEPNGELG EMAEYOLV VO, S1LPNIIGOVY TPOIOVTA G TOAELS OOV £XOVV KATOCTHLOTA.

TéNog 10 01001KTVO KOl TO LEGH KOWVMVIKTG OIKTV®ONG £0VV aAAGEEL prlikd Tov TpOTO
SlpNUIoNg TOV €OV TOAVLTEAELNG, YEYOVOS O6mov Ba 10 avoAOGOLUE TOPAKAT®
(Chevalier and Mazzalovo, 2012).

O etopeieg molvteleing, oe omolodnmote eminmedo, yPNOYLOTOOHY OAa OLTA TO
epyoeia, ta omoia dev elvarl TOGO amokAeloTiKd, e€apraton mévta, and Tov TPOTOo
xpnon tovg (Tartaglia and Marinozzi, 2015).

4.3 Awudiktvo ko Méca Kotvovikig AikTomong

H avantuén g teyvoroyiog aAra&e ToV TPOTO LLE TOV OTOI0 O1 ETAPEIES OMLLLOVPYOVV
OY£0ELG EMKOWVOVIOG LE TOVG TEAATEG TOVG. L€ 0L KOWV®VID, 1 OToio TPOGPEPEL TOALES
EMAOYEG OGOV aPOPd TaL TPOIOVTA KOl TIG VITNPEGIES KOl 0O TANOMPO EMYEIPNCEWDV, 1|
KOVOTNTO LOG ETLYEIPNONG VAL GLVASEL LOKPOYPOVIEG GYEGELS EUMIGTOGVVIG LE TOVG
weldteg Kpivetan avaykoaia yio tnv emPioon mg. To dwadiktvo amoteAel éva epyaireio
oL OBETEL OAD TOL TAEOVEKTNLOTO TOV TOPATAVED HECOV SPNUIONS XEpn OTIC
OLOPOCTIKEG IKOVOTNTEG TOL KOl TNV OTOTEAECUOTIKOTNTO TOL Yio. PEATIO
emkowvovio Kot dnuovpyie ToOAcewv. AToteAel avomOGTOCTO KOUWUATL TV
OYOPOGTIKOV GLVNOEIWV S10pOPOV TOUTMV KATOVIAMTOV Taykocimg. To eumodpro Exet
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YIVEL O AVTIOY®OVIOTIKO Omd TOTE Kol 1 ¥PNoON TOL OdIKTOOV APNVEL To® TO
TOPadOGLoKd Kavaio dtovoung kot otapnuong (Blazquez 2014). Onwg eEnyodv ot
Brand & Henning (2002), n avantuén tov Sadiktdiov otV Kowvmvio £6mce N
dVVATOTNTO GTOVG VOPDTOVE VOl EMKOVOVOLV YMPIg EUTOO KOl AVEEAPTNTOS YDPOL
Kol ypOVoV, va £XouV TPOGRaon o€ TEPACTIO OYKO TANPOPOPLDV GE EAAYIGTO YPOVO Kot
VO TPOYLLOTOTOLOVY EKATOVIAOEG GUVOALAYEC GE TPAYUATIKO ¥povo. H yprion tov
HECMV KOW®MVIKNG OIKTUMONG OVCLOOTIKA OmOTEAEL il OVERTUYHEV HOPON TNG
Teyvikng pnapketvyk <<Word of Mouth>>. Ovclactikd pécm TV GEMO®V avTdV o1
KOTOVOIA®TEG AvalNTOVV TANPOPOPIES KOl ATTOWYELG Y10 OAWV TV EOMV TOL TPOTOVTO TOV
emBopovv va ayopacovv. Ot Cheema & Kaikati (2010) eirov mmg 1 entkovovio Tov
avanmTOGGETOL HETAED TOV ¥PNOTAOV TOV O10d01KTHOL ennpedlel oe peydio Pabud tic
AYOPOOTIKES TOLG cLVNOELEG KABMG 01 KATAVOAMTES eMNPedloVV AAALOVS KOTOVOAMTEG
pe apétpntoug tpoémove. IToAléc €pevveg €xovv Oeifel TG aVLT 1 GTPATNYIKY
UAPKETIVYK fvOl OPKETA O EMITUYNUEVT] OO TIC TOPOUOOGIOKES TEXVIKES LAPKETIVYK.
Ot véor xotavorwtég (millenials) oavalntodv pio Tpocmmomomuévn ayopacTiKi
eunepia 1060 oe Offline 600 xor online mhatedpuec. Mdalota ektiudror TmG Ot
millenials 6o awotelovv 10 40% TOV GUVOMK®OV TOANGEDV GTa £I0N TOAVTEAELOG KOt
on otov kKAAdo g koopetoroyioc. Ot etopieg 0OV TOAVTELELNG KATAVONGAV TIC
dVVATOTNTEG TOL TPOCPEPEL TO PEGO AVTO KOl EMEVOLGAV TAVD 6 ovTd. Edkd oto
XOPO TNG KOGUETOAOYIOG, M avénom TV ETOPEW®V TOL dNUOvPYNCAV GEADES
KOW®VIKNG diktvmong Nrav paydaio. O Okonkwo (2007) avopépet yopaKtnploTiKa «ot
KOTOVOIA®TEG E10DV TOAVTEAELNG OVIIKOVV GTO GUVOAO TOL KOTOVOAMTIKOV KOWVOU TOV
avalnTovv cuVEXMG VEES TANPOPOPIES LEGM TOV SLAOKTHOV.»

v apyn vapxe N menoibnomn, Tog ta €i0n ToAvtedeiog eivotl kATl TO oTAVIO Ko Oa
YOAGGEL TNV €1KOVO TOVG Kol TNV a&io ToVg €Gv apyicovv va dwaupnuilovtal HEG® Tov
dwadiktoov. Or Shultz & Peltier vroompi&av g 1 dvokorion dev €ykertor otV
KaBovToy ¥PNoMN TOv SAOIKTVOV OAAG GTO MG Ol ETOIPEIES o YpPNOILOTO|GOVY TO
SPopo. HEGH KOWMVIKNG OIKTOMONG OGTE VO, TPOCIMGOVV Topandve ol otov
Katavolmtr. Qotdo0 , eMKpATNoE N Aoy e Ot ivar moAvtipo yio v offline
ayopd eivar kot yioo tnv online ayopd (Hoffmann and Coste-Maniere, 2012). T
noapadetypa tov Iavovdpio tov 2018, ) Estee Lauder avéntvée o epoppoyn pécm tng
omoiag o1 ypnotes Bo pmopovcav LKOAN Vo, EEEPELVIICOVY VEQ TTPOTOVTA, VAL SLaFAGOVV
00MYyieg ¥PNONS TOV TPOIOVIMVY Kol VO EVTOTIGOVV TO KOVTIVOTEPO KATAGTNLA. TO 1010
KApo 1 LVMH avéntuée oto Facebook Messenger pio spappoyn mov Agttovpyodos
®¢ cOUPovrog Yo Tovg Katavolotéc. Bonbovoe toug katavoiwtég va mepumyndodv
€0KOAOL GTOV KOTAAOYO NG €Toupeiag MoTE v Bpovv T0 TPOIOV OV TOVG TOPLALEL
avdAoya LE TIG aVAYKES TOVG.

O 1o16T0MOG M1 eTanpiog €0V ToAvtereiag Ba mpémel vo TpoceEPEL LYNAO emimedO
VANPESUOV KOl TANPOPOPIES Yo Ta TpoidvTa TG emyeipnong. Onwg mpoavagpipape |
To TPOIOVTO TOALTEAEIOG AmOTEAODV KATL TO EEY®PLoTO KOl KATA TO TAEIGTOV €ivon
akppoteEpa og GUYKPION HE TO VITOAOUTO KOTOVOAW®TIKE ayafd.. 'Etol, ou mehdrteg
avapévouv va Adfovv po avdAoyn eumelpion amd TO MAEKTPOVIKO KOTAGTNUO TNG
exaotote emyeipnong. I[1éco pdAdov O6tov 10 GOYYPOVO KATOVOAMTIKO KOO givol
TEPLGGATEPO SLAOIKTLOKO GE GVYKPLON LLE TO TOPEAOOV KOt ot TIKOTEPO OGOV QLPOPAL
11¢ Online vanpeoiec mov Aappdver. O S10SIKTLOKOC TOTOC OVCIAGTIKG OTOTEAEL IO,
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Burpiva g eTanpeiog 10V TOALTELEWNG KOl O TPETEL VO TPOGPEPEL VTN PEGIEG OTMOGC
EIKOVIKG OOKILOGTPL ,EIKOVIKE KEVTPOL EEVTNPETNONG TEAATMV KOl TPOTACELS Y10, TOV
ocvvdvacud mpoldvimv. Edv n 1otocerido amoderyfel mwg eivor eAAmng kot dev
KOVOTIOIEL TANPMC TOVE TEAATEG TNG , TOTE €V TEAEL Bl TOVG YAGEL GTO LOKPOTPOOEGLO
uéliov (Hoffmann and Coste-Maniere, 2012).

270 1610 KOHO KIVOOVTOL KO TO LEGO KOWMVIKNG SIKTO®ONG KoB®G amoTeAobv pio véa
TaykOGHO Téon 6coV agopd TV Sloenon Kot Tpoddnon mpoidviwv. Mio celida
KOW®VIKNG OIKTO®ONG amoTedel €va TOYVLTOTO OVATTUGGOUEVO €PYOAEI0 UEGH TOL
0moiov [0l LAPKO TTOAVTEAELOG UTOPEL VO ETIKOIVAOVIGEL KOl AAANAOETIOPACEL AUEG
LLE TOLG VITOYNPLOVG KATAVAAMTEC.

H peAlovtucn emituyio Tov KAGdov Oa eEaptnOel oe peydro Babuod amd v ikavotto
TOV VO TPOGAPUOCTEL GTOL VEQ OEdOUEVO TNG EMOYNG KOl VO GTOXEVGEL GTOVG VEOUG
Katavorlmtés. Ot etarpeieg e100V moAvtedeiog EBAemay Ta HEGO KOWVOVIKNG SIKTVMOONG
O¢ <<polKn ayopd>> aArd mALoV amoteAel Yia avtég éva Pacikd epyaieio marketing.
Yougpwvo pe épevva g Deloitte 1o 93% tov enyelpnoemv TayKoouing ypnouonotel
To HECOH KOWMVIKNG OIKTO®MONG ¢ HEB0do mpowbnong twv mpoidoviwv tovg. H
Burberry amotelel yopaktnplotikd mopASEYHO TOV TOPATAV®. LVYKEKPIUEVA, T
etarpia dwabéter o 60 % Tov dapnuiotikov ¢ budget yia Tpom®Onon npoidvimv ot
TAATQOPUES KOWMOVIKNG OkTumonG. Xpnoitomotel mhateopueg 6mwg to Facebook,
Instagram, Tumbrl, Pinterest kot YouTube.

210 mopakdTe mivaka eoivovtor ot akOAlovBotr mov £ovv HAPKEG TOALTEAEING OF
d14popeg GeLIdEG KOWVMVIKNG dIKTVMGNG cOHewva pe Epgvva g Delloite.

Yympe 3: Followers of Luxury Brands on Social Media (millions), As At March
19, 2018

BRANDS INSTAGRAM FACEBOOK TWITTER
Louis Vuitton 22.4 20.7 7.3

Gucci 22.3 16.7 5.5

Dior 18.8 16.1 8.3

D&G 16.2 11.1 5.3

Prada 14.9 6.3 1

Calvin Klein 11.9 12.2 3.6
Versace 11.7 5.0 45
Burberry 11.2 17.0 8.6

Ralph Lauren 7.6 8.9 2.3

IInyn : Delloite (2018)

O Rayport to 1996 pésm tov Piiiov tov « The virus of Marketing» mapovoiace Tovg
¢€1 Baotkovg kavoveg Tov Bo Tpémel vo akoAovONGeL o emyeipnon GoTE va £xEL o
TETUYNUEVN oTpatnyikn marketing dtov ypnoIonolel KOWovikd Héca SIKTOOONG.

1) “Stealth is the essence of market entry”. ‘Onmg évog 10¢ E16EPYETOL KPVPEG GTO GO
oL EEVIOTN £TG1 Kou pio eTaipeion dTav YpnNOUYLOTOLEL To HEGH KOWVOVIKNG dIkTO®mONG Hat
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Tpémel vo. TPooeYYilel TOVG KOTOVOA®TEG He Eupeco tpdmo kot Oyl dueco. ‘Eyet
wopatnpnOel TOC o1 KATaVOA®TEG €ivol KoyOTOTTOl OTaV avTIAapuPavovtonl gvbeig
evépyeleg Tpombnong ota péoa Kovavikng dwtvmong. Ot emyepnoelg Oa mpémet va
QPNGOVY TOVG 1010V¢ YPNOTEC VO TPOWONGOVV Ta TPOIOGVTO TG ETOPTOG Ko Ol VOL TOVG
Ta emPBAALOVV.

2) “What’s up front is free, payment comes later”. Onwc évog 10g dev emdpd katevdeioy
0TO OMUO €VOG EEVIOTY £TOL KOl Ol EMYEPNGCELG OEV TTPEMEL VO TPOGUEVOLV MG TOL
arotedéopata Ba eivor dpeca. Ot etapeieg Bo mpémel va Exovv Tepdotian amobépata
VTOHOVIG Kol VoL KATABAAOVY TPOGTADEIEG DOTE VO, EMTELYOOVY 01 TEAKOL TOVS GTOYOL.

3) “Let the behaviors of the target community carry the message”. O cuykekplEVOC
Kavovag amotedel ko to Pacikd khewdil g emrvyioc. Ot 10l petadidovior Kabdg
VILAPYOVV ETAPES LETAED TV EevioTdv. To 1010 axpidg yeyovac cupPaivet kot e Tovg
KatavaA®tég. Ot katovalmtég mov £yovv gite OeTiKES eite apvnTIKEG EVTLVTTAOGELS OO
£va TPOTOV TEIVOLV VOl TO dNUOGLEVOVY GTO, LEGO KOWVMVIKNG dikTvmwong. Omwg £xovpe
TPOOVOPEPEL , 1 AYOPOOTIKY] GLVNOEW TOV KATAVOAOTOV ennpedletol oe PeYILO
Bobud amd tov Kowwvikd tovg kvkro. Ovolaotikd 1 wpoktiky Word Of Mouth
amoterel TNV KatevBuvnpla Vv ToL 0dNYEL 0E AVENCT TOV TOANGE®V.

4) “Look like a host, not a virus”. H emipioon evog 100 e&aptdrar kotd ndéco Oa
agopowmbel and tov opyavicud tov Eeviot. E@dcov oi emyepnoelg embopodv va
ONUIOVPYNGOLVV TGTOVG TEAATES, OPEIAOLV VO TOLG KAVOLV VO VIOGOLV TG Eivar éval
pe v enyeipnon. Idwitepa yio ta Tic gtoupieg 610 KAASO NG KOOUETOAOYIOG Ol
KatavaAotég Ba mpémetl va tavtilovtan pe v pépka g etonpiog.

5) “Exploit the strength of weak ties”. H ka0e emiyeipnon 0o mpénel va kdver pia
avéilvon Tov duvoTdv TS Kot advvatov onueiov. Avtd Bo mpénel va yivel kabmg
SlPOPOL  THTOL  KATAVOAWTOV  YPNCLOTOOVY  OLUPOPETIKE  HEGH  KOILVOVIKNG
dkTOmong. Ot emyepnoelg dev mpEmet vo Qaprdlovv TNV 1010 GTPATNYIKT GE OAES TIC
TAQTQOPLEG KOIVAOVIKNG SIKTOMGNG OAAA VO £XOVV TN SLVATOTNTA TG TPOGUPLOYNG KoLl
g drpopomoinong. H dtapopomoinon tov HEG®MV KOVOVIKNG OIKTOOONG HETEROAAOY
EVIEADG TO MEDT0 NG KOCUETOAOYIOG.

6) “Invest to reach the tipping point”. Ot 10l @tévovv 610 Kpiclo onueio Tovg GtV
petatpémovtal o€ emdniec. Ocov apopd Tov KOGLO TV ETXEPNCEMY Ha eTopia Oa
TETVYEL TOVS LAKPOYPOVIOVG GTOYOVG OV OEV £lvar GAAOL amd TNV aHENCT TV KEPODV,
LOVO €6V KATAPEPEL VO GUVAYEL LOKPOYPOVIEG GYECELS LLE TOVG TTEAATES TNG. Ot TeEAdTES
Ba mpémel va vidBouv gumiotochvn Kot ac@dAgia yio TNV gtarpio mov tpotiovv. Ot
KATOVOAWOTEG EAEYYOoLV oe kabnuepiv Pdorn to Tpoidvia g etarpeiog mov Exovv
emA£EEL KO Yo TO AOYO awTd M ekdiotote eTanpeio Ba Tpémetl va etvan evepyn ota péca
KOWMVIKNG OIKTOMONG KOO UEPIVAG,.

Aoppdavovtoag vroyn to toydTato PETAPAAALOUEVO EMYEIPNUOTIKO TTEPIPAAAOV, gival
OTOPOATNTO OKOUN KOt Y10 pio HapKo moAVTEAENG Vo avTileTonicel To {fTNUa NG
TOPOVGIOG TG 6TO O10diKTLO KoL Vo Oe®pr|oEL TO WED HAPKETIVYK KoL TIG GTPOTIYIKES
NAekTpoviKoD eumopiov ®¢ 0Vo Pacikols emyelpnuaTiKovg otdyovs. Ta eumopukd
ONLLOTO OEV UTOPOVV VO EMEKTEIVOLY TNV NAEKTPOVIKT EMLYEIPNUATIKT] OPOGTNPLOTNTA
TOVG, €4V mapapeloby v vapén Tovg oto dadiktvo (Hoffmann and Coste-Maniere,
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2012). H peydAn mpoxkinon tov etopelidv €0V moAvtedeiog eivolr va
BEATIOTOTOGOVY GTO UEYIGTO TN XPNON TOV HEGMY KOWVOVIKNG OIKTOMONG Y®pPic va
aAldolwcovv Tig atleg Tovg. H emtuyia g mopomdve otpoatnyiking Bo petatpéyet Ta
«likes» og o paxpoypovia Kot S1adpactikn oyxéon HeTald NG EXXEipnONG Kol TV
TEAOTAOV TNG,.

24



Kepararo 5

5.1 H ngpintoon g Estee Lauder

H Estee Lauder mov omotelel pio omd 11 peyoddtepeg etaupeiec otov KAGOO NG
Koopetoloylag €6eie oamd v mpdTn oty Vv embouio ko ™ 0EAnon va
YPNOUOTOUGEL TIG VINPEGIEC TOV TPOGPEPEL TO SLOOIKTLO KOl 01 S1APOPES TAUTPOPLLES
KOWMOVIKNG OIKTOMOTNG Y10l VO S0P LUCEL TOL TPOTOVTO TNG KO VO ALENGEL TIG TWANCEL
™me. H etoupeio epdpuooe o business to consumer otpatnylky UAPKETIVYK
avantuocovtag Ty Kouvotopio “Lets Play Makeover”. O otdyog tng etoupiog Aoy
va mpoceyyioet yovaikes peyoldtepng nAkiog — Kuplwg UNTéPESG- TOL NTOV YPTOTEG TOV
KOWOVIK®OV dKToov. o to Adyo avtd, avémtuéav TV TOpAmOve €POPULOYN GTO
Facebook mov amotelel éva gucovikd epyareio petapdpemons. Ot yovaikeg LEcm TG
EQOPUOYNG UITOPOVCAY VO OVERAGOVV 0L POTOYPAPIN TOVG KOl VO, YPTCLOTOGOVY
TPOiOVTO TG eTOUPiag Yia £va eikovikd make-up. H cuykekpipévn epaproyn amotéAece
OTUOVTIKY KOWVOTOUIO GTO YDPO TNG KOGUETOAOYING KaBhG £dwae TNV duvaTdTNTA OF
KOTAVOA®TEG Voo Sokiudlovv mpoidvta ywpig va glval amapaitnIn 1N QUOIKNY TOLG
napovcio. oe KAmolo Katdotnua. Me tov TpOmo avtd ol KATOVOA®MTEG Kepdilovv
TOADTIHO ¥pOVO evd TOLG divetar M duvatdTNTA VO dOKIHLALOVY KOl TOAADV E0MV
nwpoiovta. EmmAéov o1 yprioteg elyav ) duvatotnrta va {nticovy mn yvoun tov eilov
TOVG Y10, TO oV TOVG Toptalel To make-up mov ddheéav eved mapdAINAo 1 EPOPUOYT
divet ko TN duvoTOTNTO GVYKPLoNg HeTa&d TPy Kat LeTd tov make —up.

EEwtepikdc cuvepydtng g enyeipnong Tpoydpnoe o€ SEIYUATOANTTIKY £PEVVO DOTE
vo 0gl av M Topamdve oTpaTNyKn eiyxe Betucd avtiktumo. H épevva dieénydn péow
EPOTNUATOAOYI®V, GTO OTOlo  OTAVINGAV KOTUVAAW®TEG TOL ayopdlovv mpoidvta
TOALTEAELOG KOt £fvor TOWTOYPOVA EVEPYOL GE HECH KOV@VIKTG OkTOmonG. Tavtdypova
YPNOLOTOWONKAV KOl TPOSHOTIKEG GLVEVTEVLEEIS Le LIOAAAOVG TG eTanpeiog OAAG
ko tehdteg TG, Ta amotedécpata g Epevvag Moy To akdAovOa:

1. Ot meplocOTEPOL KATAVAAMTES YPNOUOTOIOVV T HECH KOWVOVIKNG OIKTOMOMNG
®G £V0 LEGO KOWVMOVIKOTOINGNG Y10 VO EMKOIVAOVOLV UE TOVS GIAOVS TOVG, TNV
O1KOYEVELN TOVG KOl TOVG GLVEPYETEG TOVG.

2. Tlohloil amd tovg ypnotés emmpedlovior and TIC OYECES EMKOWMVING TOV
avamTOGGOVTOL GTO PEGH OVTA. XVVNO®G VIAPYEL £va KAILO EUMIGTOGVUVIG
OVALESO GTO ATOLLOL.

3. KaBog dev vmdpyovv eumddior oty EMKOWVOVIKL Kol GTO OLUOPAGHO TNG
TAnpoopiag, n teyxvikn papketvyk “Word of Mouth” avortbccetar paydaio.
Ot ¥pNoTEG EVNUEPOVOVY TOVG PIAOVLEC TOVG €AV gival gvyaploTUEVOL Omd
KOO0 TPoidV 1 €6V TPEMEL Vo Elval TPOGEYTIKOL TPV TPOYWPTGOVV GTNV
ayopd kémotov dALOL TPOIOVTOG.

4. H dvvardmra dokiung evog Tpoidvtog avéavet Tic mbavotnteg ayopdg tov. Ot
KatavaA®tég BEAoVV va yvopilovv gdv T0 TPoidv TOL TPOKELTL VO, 0yOPAGOLV
Ba kaAdyel TV avaykn toug N €dv glvarl emkivouvo dNANOT TOV TPOKAAECEL
Kamowo aAAepyia.
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Eniong aicOnomn anotélece 10 yeyovog, 10 mabog kot 0 EvOOLGIaoUOG TOV VITESEIEAY O1
VLAAANAOL TNG €TOUPiaG OGO APOPA TN ¥PNOT TOV HECHV KOWMVIKNG dkTOmong. Ot
TEPLGGOTEPOL MOTEVOLYV TTWG UTOPOVV VO TPOGEYYIGOVV 10 EDKOAN TOVS KATUVOAMTES.
SVYKEKPIUEVO EVAG VITAAANAOG TNG ETALPIOG AVEPEPE TO EENG TOPOAKATO:

«Ta péoa Kowmvikng diktomong kat Wtépmg to Facebook eivat wdiantépag yproua
KaODG UTOPEiC VL ONUIOVPYNOELG GYECELS EUTIGTOGVVIG LLE TOVG KOTAVIAWMTEG TOV EXELS
0éoel g otdHY0. Agv VTAPYEL MO €VKOAOG KO KOUAVTEPOS TPOTOG VO OATNPNGELS
EMKOWVOVIOL L€ TOVG KOTOVOAMTEG TOV EYOLV OYOPACEL 1| TPOKELTUL VO, OLyOPAGOLV
Kamolo mpoidv. Ot KoTavoA®TEG TOV €ival EVYOPIGTNUEVOL e KATTOW0 TTPOidv Ba To
TPO®ONGOLY UECH TOV KOWMVIKOV OIKTV®OV G6TOVG (ilovg tovc. Emmpoctétmg , to
feedback sivai dpeco, 160 0 OeTiKO OG0 KO TO APVNTIKO, KOt 00T Eivat TOAD YPHCILO

Y10 TO TUMLOL LAPKETIVYK TNG ETLYEIPNONC»

levikd éva peydro pépog tv epoBEVTOV VITOCTNPIEE MG TA PEGH KOWMVIKNG
SKTVMONG amoTeELOVV apKeTd alldmioT) YN Yo 11§ ayopég Tovs. Avtd cvuPaivet
Kuplog yati ta Tpotdvta dtouenuilovral amd GALOLS KaONUEPTIVOVS KOTAVOAMTEG TOV
T €govv ayopdoet. 'Evoc meddtng g etoupiog avEépepe YopoKTNPIoTIKA:

«IIpwv mhow ce €vo KATACTNUO Y10 0YOPAC® £V TPOTOV, TAVTO avalnT® TANPOPOPIES
YL AVTO GE SLAPOPES 10TOGEMOES KOWVMVIKNG SIKTOMONC, Yol VO M TIS OTOYELS TOV
KOTOVOADTAOV OV SOKILACHY TO GUYKEKPIUEVO TTPOTOV. EEP® TmG Ot AvOpmmotl avtol
OEV TANPAOVOVTAL Y10l VOL TOVV TV GAITOYT TOVG OTOTE YLOTL VOL TOLV WELLATO.

Ievika emikpatel n dmoyn tmg o1 AvOPOTO-KATAVOAMTEG TTOL YPAPOVV TNV ATOYT TOVG
o€ pia 16ToceAidn 6T0 d1adikTLO Eival apkeTd aglOmIoTOl. AVAPEPOLVV TIG TPOCOTIKES
TOVG EUTELPIES YOPIC VO EYOVV KO XPMUOTIKT avTopolBn yio vo to kdvouv Evo évag
KOTOVOAWTNG TapE0EsE TO TAPAKATO:

«Eipon apketd S16TaKTikOg OTOV TPOKELTUL VO ayopdom £va mpoidv Koopetoroyiag. H
kivnon mov ékave 1 etoupeia e T ONOVPYIO TG CLYKEKPLUEVNS EPAPLOYNG TOV GOV
dtvet 1 duvatdTTo Vo SOKIHALES TO TPOIOV TPV TO AyOpAsELS efvol onpovTikn. Tig
TEPICCOTEPES POPES OV JOKILOTO £VOL TPOTOV KOt ELELVOL EVYOPLGTNUEVOS TPOYDPT O
oV ayopd Tov. ZT1g TEPCOHTEPEG MEPIMTAOGELG LAAMGTO EVILEPDOVE® TOVS PIAOVS OV
KOl TOVG GLVEPYATES LLOV Y10 TO TPOIOV OVTO.»

Ao ™V GAAN pepLd vtdpyeL N Aoyn TG 1 XPNON TOV HECOV KOWMVIKNG SIKTOMONG
Oo mpémel vo givol GUUTANPOUOTIKT TOV UEIYHOTOG HAPKETIVYK TOL OKOAOVOEl M
emyeipnomn Kot Oyl 1 LOVOOIKY. ZVYKEKPIUEVA , L0 KOTOVOADTPLO TOL YPTCLUOTOLEL
KOTA KOPOV TPoidvta TOAVTEAEIOG Omd TO YDOPO TNG KOGUETOAOYIOG aVEQPEPE TO
axolovOa

«To péoa KOWOVIKNAG SIKTVMONG OMOTEAOVV L0 TEPAGTIO KALVOTOUIO GTO YMPO TNG
KOGUETOAOYIOG. Amotedel pio 0mOdOTIK Kot cuvapo eOnvl péBodo mpodBnong
npolovtwv molvteleing. Qotdco €dv pio eTorpeion ¥PNOLUOTOLEL  AMOKAEIGTIKA TO
Facebook 1 dALa Topdpolo péca yia vo ERKOVOVEL e TOVG TEAATEG TNG 6TO TEAOG Oal
yboet v a&la tg. Zuvnbog tétoteg etaupieg Bewpovvtal youniov pmdtlet kot dev
KatafaAlovv mpoomdbele dOTE VO TPOCOIM®GOLV peyoAvtepn ofio omd TNV
OVOUEVOLEVT] GTOVG TEAATES TOVG. YThpyel HEYOADTEPO OVTIIKTUTO GTO HVOAO TV
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KATOVOAWDTAOV OTAV 1] YP1OT1 TOV HEGHOV KOWVOVIKNG OIKTO®MONG Yivetol TapdAAnAo e
A0 pLéEGO O1aPNUIONG OTTWG 1) THAEOPOOT KOl TO TEPLOJTKAL. »

Joumepacpatikd , 1 épevva £€0e1&e mmg M YPNON TOL SOIKTOOVL KOl TOV UECHOV
KOW®VIKNG diktowong Ponbnoe v etaipeioc va avamtoybel ko vo devpHvel to
neAATOAOY10 TG, Ta pésa KOV®VIKNG SIKTOMONG AmoTEAOVV £VaL LEPOG TTOV OL YPNOTES
KOW®VIKOTO0UVTOL OVTOALAGGOVTOG OmOYELS o€ ddpopa Bépata pe amdppola vo
emnpealoviot og peydro Pabuod Kot ot ayopaotikég Toug cuvndeleg. BéBaia vdpyet ko
1 YEVIKT TENOION G TMG T TOPASOGLUKE HEGH SLAPNUIOTG TTOV givor 1) TAEOpAOT Kot
TO. TEPLOJIKA Oev TPEMEL va. ekAelyouv kabmg etvar owtd Tov TPocsdidovy 10 KATL
TOPATAVE.

5.2 H nepintoon g Burberry

H Burberry amotelel pia omd t1g peyodlvtepeg etoupeieg TOATEADY E0GV GE TOYKOGLLO
eninedo. 'Eyxel pia mhovoia 1otopia kabmg Eekivnoe va movAdel mpoidovio amd To TEAN
tov 1% IMaykoopiov moAépov kaBag vanpée Pacikdg mpounbevtig podywv g
BaGIAKNG O1KOYEVEING EVA TTPOIOVTO TOL OikOL &xovv yprnoipomomdel amd TOAAEG
SIGNUOTNTEG GTO TEPAS TOL YPOVOUL.

To 2006 n etarpio amoPdoioe vo aALAEEL TO OpapLol TNG KoL TO GTOYO TG MGTE VO Yivet
N tpotn gTtoupeio mov Ba yricet po dradtktvakt avtokpatopio. H etapeio anopdoice
Vo aKOAOVONGEL VTNV TN GTPOTNYIKY| £melTa amd pio cuveyN MTOCN TV Kabopdv
KEPOMV Kol TNV dtopkn avénon g mokidiog Tov eWd®@V moAvtereiog. O o1d)X0g NG
GLYKEKPLULEVIC GTPATNYIKNG NTAY VAL dDGEL G€ OAOVS TOVG TEAATES TNG TN SLVATOTNTA
va £yovv TpdcPacn og OAa Ta TPOTOVTO TG ETALPEING AVEEAPTNTMG YDPOL Kot YPOVOV.

H emyeipnon anopdcioe mmg e TV Topamdve oTpatnyiky O Enpene vo 6ToYEVEL GTO
Katavolmtiko ykpovr tov millennials (ot avOpwmot mov yevwhOnkav peta&d to 1980
kot 2000). Ov millennial epvobdv tov TepcdTepOL Ypdvo TG (NG TOVE 6TO S1UdIKTLO.
Apykd , n etoupeia SIAPUOPPOGE TNV 1GTOGEMIO TG MGTE VAL YIVEL 1O £0YPMNOTN KOt VoL
AVTIPOCMOTEVEL TNV GVYYPoVN EkOva TS . EmmpocBitmc , ) 1o0t06eMd0 Tepieiye Kot
VMKO OV eVOEQPEPE TNV veoraio Ommg Touvieg Ko povoikr). Ta moapamdve eiyov g
GUVETELD TO OVOLLOL TNG £TALPEING VAL YIVEL TTIO S10LOEOOUEVO AVAIEGO GTOVS VEOUG EVM
TAPAAANAQ TOAAOT KATAVOAMTEG TPOWOOVGAV TO VAIKO TNG 16TOGEAIDAS Kol LEGA amd
T0L SIKA TOLG KOWVOVIKA diKTvOl.

Ynuepa n Burberry, oto kowvovikd g diktva éxet 20 exatoppvpia followers oto
facebook, 3 exatoupdpla oto Twitter kot 16 ekatoppdpia oto Instagram. H a&lomoinon
TOV LEGOV KOWVOVIKNG OIKTOMOTNG EMEPEPE OENOT GTO GLVOAIKO KEPOOG TNG ETOPELNG.

270 TOPOKATO OIUYPOLLLO POIVETOL 1] KOTAKOPLEN 0ENOT TOV KEPODV TNG ETALPEILNG
o€ OYE0N UE TIS SAPOPES OTPATNYIKEG TOV aKoAoLONGE Yo v aflomoinon Tov
dadtkTHOoL.

1) «My Burberry My Fragrance». Méom g OULYKEKPWEVNG EQOPUOYAG Ol
KOTOVOA®TEG UTOPOVCHV VO YOPAlovV To apyIKA TOVG TAVE GTO Gp®U TO Omoio
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ayopalav. Mg avtd tov TpOTO 01 KaTavarl®MTEG EVimBay g aydpalov To O1Kd TOvg
Gpouo HE amOPPOle Vo ONUIOVPYOVVTAL GTEVEG GYECELS e TNV etatpeio. MAloTa ot
YPNOTEC UTOPOVGAY VO LOLPOGTOVV TO APMO TOVG OTO KOWMVIKE Tovug diktva. Ot
KATOVOAWTEG £0€1EAV 1010HTEPOL EVYOPIOTNUEVOL LE TNV EQOPUOYT] OVT.

2) « Burberry Kisses». Ot KotovoA®TEG HEC® TNG EPAPUOYNG OWTHG UTOPODCOV VL
oTelAOVV JOIKTLOKE YPAUHOTO GTNV EMyEipNoN Ta omoia To EMoPpaylay pe éva
ewoviko QAl. Ta ypdppoata avtd propodoav vo givar gite uyapiotieg gite mopdmova
Yo €vo TPOIOV. ZUYKEKPIUEVA WE TN XPNON KOUEPUS, M EPOPUOYN UTOPOLGE Vo
AVTIYPAYEL TO «PIAD TOL KATOVOAMTY KOl VO TO EULPAVIGEL TAV® 6To Ypaupa. Eniong,
HEC® EVOG EIKOVIKOD YAPTN UTOPOVGAV VO O0VV TO YPALLU TOVG VoL TAELOEVEL UEXPL VO
QTACEL 6TOV TEMKO TPooPlopd. Ot mEPIGTOTEPOL KATAVOAWMTEG Bedpnoay vtV TV
EQOPUOYT MG U0 VITEPOYN OPNOTIKY evépyela. H etoupeia katdoepe vo cuvoedel
cuvasOnuotcd pe tovg mehdrteg e Méypt to 2014 mepimov 109 ekatoppvpla
ypbdupoata tagideyav mpog v etapeio.

3) « Burberry Acoustic». H etapeia éptiage o 10tocerida péow g omoiag
mpomBovoe pkpég prdvieg tov Hvouévov Baotleiov. O okomdg g poapproyng nrav
va tpoogyyicel v veolaia. H 1otocedida eiye dueon aviamdKpion 6Tovg VEOUS UE
YIMAOEG EMOKEYELS avh Muépa. Aldonua cvykpotiuate ormg 1 “Florence and the
Machine” opegilovv TV avayvoOPIGILOTNTO TOVE GTHY TOPATAVE 16ToceEAda. Mg Tov
TPOTO VTO S1doNUe GLYKPOTHHOT SPAILOY EUUEGO TPOTOVTO KoL TN UAPKA TNG
Burberry. Evd molAoi omadoi tng LOVGIKNG OTPAPN KLY TPOG TO TPOIOVTA TNG ETALPING.

4) « Burberry bespoke». Méo®w g €Qapupoyng auTng ot KOTovoAmTEG €YoV TN
duvatdHTTO VoL GYESIACOVY Omd TV apyn TO oyamnuévo tovg povyo. Ormg kot o
TPOTN EPappoy” Oa propodoay enions va YapaEovy Ta apykKd ToLg TEvVe 6To PovYO.
"Enerta Bo pmopovcav vo LIANGOLV LE TNV VANPECIA TEAATOV Y10 VO, S10TIGTOCOVY £V
Bo NTOV €PIKTN N KATOGKELT] TOV OGTE Vo T0 ayopdacovv. Téhog , Ba pmopovoav va
popactodv 10 povyo mov oyediacav 610 dadiktvd. Ildveo amd 12 ekatoppvpla
SLPOPETIKA GYENLL povY®V oyeddotnkay amd meAdteg ¢ etoupioc. H emyyeipnon
TETVYE TOV AMMTEPO GKOTO TNG , ONANON VO SNUOVPYNGEL TIOTOVG TEANTEC.

5) « Art of the Trench». H cuykekpiuévn epoppoyn meprypapetot og 1 {ovtavn yiopth
TV Tpoidvimv g Burberry kot tov kotavalotdv mov to ypnotporotody. Ot ypnoteg
avéd tov Koouo avefalovv @mToypapieg oTe HECH KOWMVIKNG OIKTOMONG OTOL
delyvouV vaL ypNGIULOTO0VY TPoidvTa TNG eTopEiog eite avtd elvar podya eite apdpato
N koA vvticd. H Burberry dwodéyet tig kaAdtepes pmtoypapieg kot Tig avefalel otnv
KEVIPIKN NG 16T0GeAd0. Me autiv v evépyela mpowbel v maykocuia eikdvo o
OAOVG TOVG aVOPMOTOVS AVEEAPTHTMG YPDUATOS Kol GUAOV. XTO S1adIKTVLO VITAPYOLV
YIMASES POTOYPOAPIES OO KATOVOAMTEG TOV YPTGLLOTOLOVV TPOTOVTA. TG ETAULPETING.

H Burberry péow tov napamdve epapuoymv katdeepe va. avénost katd 30 % ta képon
NG EVO 1 OVAYVOPICILOTNTA TNG LApKaG avENndnke katd 86 %. EmumAiéov n iotoceAda
™G eToupiog OEeTON TAVE® OO 7 EKATOUUDPLO EMCKEYELG ETNCIOC.
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Xypna 4: TIME IN YEAR & DIGITAL CAMPAIGNH LAUNCHES

Time in year & Digital Campaigns
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IInyn: Karla Straker and Cara Wrigley, 2006, “EMOTIONALLY ENGAGING CUSTOMERS IN THE
DIGITAL AGE: The Case Study of ‘Burberry Love”, School of Design, Queensland University of
Technology, Brisbane, Australia

Boowkod KAe1d1 g emituyiog g Tapomdve GTPOTNYIKNG NTOV TMG 1) ETOPEIN KOTAPEPE
va kéver gvepyovg Olovg tovg meddteg . OAo ta dwdiktvaxkd péca etvor
OYEOOGUEVO, UE TETO0 TPOMO (DGTE VO, TPOGEAKDLOLV TOVG KOTOVOAMTES, VO, TOVG
TPOTPETOVV VO GUUUETEXOVV KO VO CAANAOETOPAGOVY TOGO LLE TNV £TOLPio OGO Ko LLE
toug  vroéhowmovg  Kotavorotéc. Ta oxydhMo mov  aenvVouV Ol YPNOTEG
Katnyoplomolovvtal o€ €1 facikd cuvarsOnuata ta onoio eivor Ta €61G:

e [kovomoinon
e EmbBupia
e  Oavpacpog

o Xoapd
e Aydnn
o Ayepon

Avdroya pe 10 cuvaicOnua mov Ba TpokAnbei 6e KAmoloV KaTavaA®TH, N €Tonpeio Ha
EMALEEL KO TN KATAAANAT GTPATNYIKY OGTE VO TO Tpoceyyicel. H dtadwkasio dote va
ONUIOVPYNCEL GLVAIGHNUATO OTOV KOTOVOAMTY €ivol OpkeTd TePImAOKN Kot
nepthappdvel moAlovg mapdyovies. lpmta , n exdotote emyeipnon Oa mpémet va
KOTOVONGEL TIG OVAYKES Kot TG EMBLUIES TOL KAOE KOTOVOAMTN KOl VO TPOSTAONGEL VOl
T0v mapéyel eumepieg omov Oo koAdyouv TG avaykeg ovtég. H  Burberry
ovveldnronoinoe mwg ot Millenials otovg omoiovg eotiace, ennpedlovior 6€ TOAD
peydio Babud amd TV YVOUN TOV GUVOUNMK®OV TOLG evd emBupodv HECH T®V
TPOIOVTOV oV ayopdlovy va avtavakAidtol n dikid tovg tpoconikotnta (Okonkwo
2007). H Burberry katdeepe péowm TV epappoydv mov avéntuée 6to d1adikTtvo va
ONUIOVPYNGEL OTOVG KOTOVOAMTEG TG ovvalsHniuoata Onwg m embopio Ko m
wKavomoinon Kot va KoAOwel T Pooctkny Tovg avdaykn oniodn Tn OldlKTLOKN
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Kowmvikoroinon. ['a mapddetypa , £dmoe T dSLVATOHTNTU GTOVE KATAVAAMTES LEGH
EQUPUOYNS va. 6xed1dlovV o d1KG TOLG TPOTOVTAL.

[Mopakdto Tapovctdloviar GUVOTTIKA OAEC EVEPYELES TTOV £KOVE GTO OOOTKTLO M
gtoupia.

O\a ta. dadiktvakd péoa tng Burberry givat oyedacpéva vo tpomBovy Ty KeVIpikni
10éa oL givar 1 Aeyouevn «Burberry Love». O kevipikog 6tdyo¢ eivorl vo, cuvoécovy
TOVG KATOVOAMTEG e TNV atla tng péproc g etatpeiag. Or Katovolotég VidmbBovy mmg
etvon péAn g emyeipnong ko porpdlovrar to id1o dpapa. Zopeova pe to Okonkwo
(2007), n cvvoucHpatIKn EOPTIOT TV KOTOVIAMTOV Stadpapatilel TpmTapytkd polo
otV ayopd €Wmv moivtereiag. H otevny cuvaioOnuotikny oyéon mov oynuatifovv ot
KATOVOAMTEG pe pia etoupeion touvg wbel va ayopdlovv Eva mpoidv aveaptnta edv 10
éyovv mpaypoatikd avdykn. H avikovomta va Eumvag Betikd cuvousOfpoto 6tovg
TELATEG GOV 00NYEL 68 YAUNAO avTtaywvioTikd mheovéktnuo. H Burberry péocw tov
ddktvov katapepe vo cuvoebel cuvasOnuatikd pe tovg mEAdTEG NG Kol Vv
OMUovpynoel motovg mMEAATEG Ol omoiot He TN oepd Tovg Ba TPOGEAKHGOLV
Kavovpylovg merdtec. H emtuyio tov pHéGOV KOWVOVIKNG SIKTO®ONG £YKELTOL GTO
yeyovog OtL €dv givar o1 KatavolmTeg peivouv guyaplotnuévol ivar mpobvpotl va
HOPOOTOOY TNV tKOVoToinon kot to, 0eTikd Tovg cuvaicHnuoto pe dAiovg (Song &
Zinkhan 2008). H wovomta vo dnuiovpyeic OladIKTVOKEG OYECEIS UE TOVG
KOTAVOA®TEG £XEL OETIKO OVTIKTUTIO GTO KEPON KO GTN ONULOLPYIL TIGTMV TEAATMV Y10
mv enyeipnon. H dwdwacio avty omoitel évo cuvovaopud amd OnpovpytkdTnTa,
oLUVOUCOMUOTIKY  KOTOVONOT), YVOGN TOV OldIKTOOV KOl TMV HECOV KOWMVIKNG
OwTOmong kot po  opBoroylkn  oTpaTNYIKN TOpEiR. XTO  TOPOUKAT® Gy
napovotdletar 1 oTpoTNyIK) oL akoAovOnoe n Burberry yiwo v a&lomoinon tov
dadtkTOOoL.
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Yynpo S: Burberry’s Digital Engagement Model.
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IInyn: Karla Straker and Cara Wrigley, 2006, “EMOTIONALLY ENGAGING
CUSTOMERS IN THE DIGITAL AGE: The Case Study of ‘Burberry Love”, School of
Design, Queensland University of Technology, Brisbane, Australia

5.3 H nepintoon g Chanel.

H Chanel amotelei o etaupion kohoosd otov kKAAS0 TG Koouetoloyiag. H €6pa tng
Bpioketar oto [Mapict kot elvar yvoot| Yo ta TPOIOVTO KOGUETOAOYING 0TS aKpPd
apopato aAAG Kot mpoiovta poddog 6mmg povyo kot agcovdp. H Chanel dwabétet
KovaAlo dtavopng oxedov oe Oleg Tig ydpeg Tov KOopov. Ta mpoidvta tng Chanel
Bpiokoviat oxeddV 6€ OAO KATAGTHLOTO TOV TPOGOEPOVVY €101 TOAVTEAELNC.

H gtarpeia Oswpeitor and T1g o TpmTomdpov 6ToV KAASOo TNE. AvTd QaiveTol Kot amd
TNV TIWWOAOYLOKN TNG TOMTIKY , OOV dLOPOPOTOINGE TIS TIUEG TOV TPOIOVTIOV NG
avaAOY®G TO LEGO E10OOM LA TTOL LITAPYEL G KAOE Ydpa. o mapaderypa , ot TIéEG 6TV
Noppnyia gtvar vymidtepeg and 61t oty lomavia.

H Chanel ypnowonotei Tapadociakovg tpdmove dote va dropnuilet kot va tpowdei o
npotovta tg. [ mapaderypa ypnoponotel ThAeontikég drapnuicelg 6tav TpdKeLTon
Vo Aavadpet éva Kavovpylo mpoidv. EmmAéov ypnoiponotel meplodikd podoag dote vo
dwpnpiocet kamowa Egymprotd mpoidvra.

Oco agopd to dadiktvakd papketvyk, n Chanel éyxel mpotipunoet va dopnuileton o
OLOOIKTLOK(G TEPLOOIKA KOl GE 1GTOGEAIOEC OIKOVOUIKOD TEPLEXOUEVOL. AGTOCO
axolovBel évav amapdfato Kovova. ZTnv 16T0cEAIdN otV omoio dtoenuilel Ta
npotovta o Oa mpémel va dapnuileTon Kavéva TPoidV avTayovioTikng etoupeiag. H
totocelida ¢ Chanel eivon apketd evypnot evd £YEL KATYOPLOTOMGEL TOL TPOTOVTOL
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NG MOTE VO UWTOPEL O OMOLOCONTOTE KOTAVOAMTNG VO GUAAEYEL TNV TANpOPOpio TOV
embopet oTov EAdY16TO dVVATO YPOVO. AKOua, 1) eTanpeia Exel avamtHEEL Lo EPOPLOYN
OOV 01 YPNOTEG LUITOPOVV VO TaPaKoAoLOOVV opiouéva Pivieo mov delyvouv T opOn
xpNon tev tpoidovtev . Eniong , sivar evepyn kot 610 y®PO TV HEGMOV KOIVMOVIKNG
diktbmone. Tvykekpuévo  ypnouonotel mlateopueg 6nmg to Facebook, Twitter,
Pintersest kou Instagram. H etoupio gpovtilet va givar o kabnuepvi fdaomn evepyn kot
VO EVIUEPDVEL CLVEYMG TO KOW®VIKA NG oiktva. Ot meplocOTepeg Kabnuepivég
ONUOGLEVGELS £YOVV VO KAVOLV Kupimg pe Gpbpo mov agopohv SioTHovg oV
YPNOOTO0VV TpoidvTa ¢ 1 dtdpopa fashion event.

‘Eva 1dwitepo yopaktnplotikd mov akorovOnoe n Chanel ota kowwvikd tng diktva
elval Twg 0ev akoAoLOEL Kaveva, o0Te dALEG eTaLpEiES, 0VTE OYEINOTEG LOONG OVTE TOV
1010 Tov d1evBuvvt nodaG. Ilicw amd avty TV evépyeta KpoPetal 1 okéyn Twg BEAOVY
va mopapeivouv kdtt To povadko. Agv ypetdletar va tpapnEovv T mpocoyn mave
TOVG, Ot {101 AmoTEAOVV TO €MiKEVTIPO NG Tpocoyns. H idwa apnvel to xowvd g va
npowbnoet ta mpoidvta e EmmAéov avéntuée v epappoyn “Inside Chanel” 6mov
pécm déka olyorentwv Bivieo o Katavalotg Bo propodce va TapakolovbceL Tov
KOKAO {oNg £vOg mTPpoidvTog. Ao TV GOAANYN TNG WENS, TNV AVATTVEN TOV £MG KO TO
TEAMKO GTAS10 TOL E1val 1| TOANGT) TOV GTOV KATAVAA®TH. Me ToV TpOTO avTd M £TapEia
Katdpepe va Onpovpynoet oxéoelg déopevone pe tovg merdteg g Ov meAdreg
Katavonoov KoAvtépa TG Bepeldodels afieg kot v TAOLGLL KANPOVOULL TNG
eMelpNoNG He amotéAecpa va ouvdehdohv cuvatsOnuotikd pe avty. Maloto mToAlol
KOTOVOA®TEG EUTVELGHEVOL amod TIG adieg TG emyeipnong onpocisvcav ta Bivteo ota
J1Kd TOVG KOWmVIKG dikTva dtaenuilovtag e ovTd ToV TPOTO TNV ETAPEIQ.

Eniong , n Chanel édwoe 1dwaitepn £u@acn 6To KOUUATL TOL YOV Kot TNG EKOVOG.
Yvuyvh dnuoctevel Pivieo vyning mowdrag MOcte vo dtenuicel pio kovovpyla
Kapmavie. Zto Bivieo tovg o€ dgiyvouv amlois Kot Kadnueptvovg avBpdnovg MeTe va
TPOCEYYIGOLV TOV UEGO KATOAVOAMTH OAAL avOpOTOLG TNG LYNANG KOW®VING TTOv
®BoVv 10 péGO KaTAVOAMTN va Tovg potdost. EmmAéov n etanpeia dnpovpynoce v
otocedida  “Culture Chanel” péom tng omoiog ot ypfioteg pmopovoav vo
TopoKoAoVONGoLVY o oYEd Kat Ta omovdatdtepa pya g Coco Chanel. EmumAéov
N 10TOGEADON NTOV UETOPPUAGUEVT) GE TOAAEG YADMGGEG (DOTE VO TPOGEYYIGOLV
avOpdTOVS 0O OAN TV gUPLA0. Me T kivnomn avth 1 Chanel katdeepe va avorytel
omv ayopd g Kivag. Mdlota oto Weibo 6mov eivar to dnpopidéotepo péco
Kowmvikng diktowong ot Kiva, 1 etapeia apBpet 1,5 exatoppdplo akdéiovbovc.

[Mapoéia ovtd , Omwc €idape n Chanel ypnowomoiel mopadociakovg TpdTOLE
SN UIONG TOV TPOTOVIMV TNG Kol 0 YPTCUOTOLEL TO LECH KOVMVIKNG OIKTVMGONG MG
Bacuko muiadva g otpatnykn ™e. EAdyiotec kapumdvieg g etopeiog mpowOnonkov
OTTOKAEIGTIKA HECH TMV KOWMOVIKOV LEGHV SIKTOMONG.

Me tov tpémo avtd 1 Chanel metvyaiverl kdtt to povadiko, Snradn omd ) pio paivetal
vo glval gvepyn OTO KOUUATL TV HECHOV KOWOVIKNG OIKTOMONG KOl oo TNV GAAN
KPOTAEL Pio AMOUAKPLGUEVT] OTAGT. AT T [o TOPEYEL OTOVG TEAATEG TG LEGM TOV
SdKTHOL o TANOOPO TANPOPOPLOY KOl amd TN OGAAN HEVEL OQUETOYN OTIG
SLOOIKTLOKEG GYECELG TOL OVOTTOCGOVTOL GTA O1Popa Kotvevikd diktva. H i BEAe
va dltnpnoel avorlioiotn v oélo g kol amd v dAAN va axolovOnocer Tig
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ATOLTNOELS TNG oVYypovng emoyns. Pvokd n etapeio Bo Tpémel va emevovoel axoun
TEPLGGOTEPO GTO KOUUATL TOV LEGMV KOWVMOVIKNG OIKTVMOONG KaODG £4v Tapapedel Tovg
KOTOVOAMTEG TTOL VIAPYOLV ©TO OldikTLo Ba Ydoel oNUOVTIKO KOUUATL TOV
OVTOYOVIOTIKOD TAEOVEKTNUOTOG oL dwabétel. o mapdoetypa, umopel va glodyet
TEPLGGOTEPO KALVOTOWN GTOLKElD oTOL 1)ON VTApyovIa. AvTtd Ba €xel w¢ amdppolo vo
TPOGEYYIGEL TEPIGGOTEPOVG TEAATES OVAL TOV KOGLO KOl VoL avaTuEeL oTabepEC oy€oelg
padi toug.
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Xopnépoopo & Ipotdosrs.

Ye o xowvovio M omoio. TPooeEépel TANODPA EMAOYDOV OGOV 0QOPA TPOidVTA,
VANPEGIEC KOl EMYEPNOELS, N KOVOTNTO VO SLOUOPPAOVELS OYECELS LE TOVG TEAATES
KPIVETOL omapaitnTn OOTE VO KATAPEPEIS Vo TOLG dtatnpnoels. H wkavomoinon mov
AapBavet £vog KotavalmTng amd Ty ayopd evOg TPoidovtog gV el va, KAveL Ldvo Ue
™V Koo To0 KATovAA®GT TOV dAAY amd T GLVOAKT epmelpia mov AapBdvel. Kabmg
Codue otn emoyn TG TANPOPOPING KOL TNG YNOLOTOINoNS, Ol EMUYEPNOES TOL
dpaCTNPLOTOOVVTOL GTO KAADO TNG KOOUETOAOYIOG Kol TV €0V moAvteAeiag Oa
TPEMEL VoL avoBE®PNGOVY  TIC TOPAOOGIOKEG TPOKTIKEG papKeTvyK. H avantuén tov
HECOV KOWVOVIKNG OIKTVMONG TPOCPEPEL LEYAAT TOIKIMO EVKALPLOV GTIG TOPUTAVE®
EMYEPNOEL; (DOTE VO TPOGEYYicouy Tovg meAdtec Tovg. H mopoamdve epyoacia
TOPOVCIOcE TOVG TPOTOLG LE TOLG OMoiovg o emyeipnon Oo umopéoel va
ONUIOVPYNGEL TO KATAAANAQ GUVOLGOTLLOTA GTOVS KATOVOAMTEG LEGM TWV EQUPLOYDV
oV TPOoPEPEL TO d1adikTvo. BéPata 1 acvAAOYIGTH ¥pNoN TOV HECMV KOWMVIKNG
dktvwong eykvpovel Kivdbvovug. TloAdég etapeieg poPovviorl g Bo aAloiwdel 1
ewova kot 1 a&io Toug €dv emkevtpmBoiv oty xpnomn Tov dtadtktvov. [Tapdia avtd
, T0 LEGO KOWMVIKNG OIKTOMONG OTOTEAOVV £val 1oYLPO epYyareio HEGm TOv Omoiov
UTOpoLY va. dNUovpyYNBovV 1oYVPEC GYECELS EUMIOTOCLVNG METOED TEAATN Kot
emyeipnong. To Pacikd povtélo mov akoAovOOVV 01 TEPIGGATEPES EMYEIPNOGELS TOV
KAAO0L glvar 0Tt GVVIVALOVV TIG TOPASOGLOKES TPAKTIKEG LAPKETIVYK UE TNV XPNON
TOU O1001KTOOL KOl T®V HECOV KOWMVIKNG SIKTV®ONG. Ot TEPIooOTEPES MO QVTEC
ONUIOVPYOVV EOIKEC EQPAPUOYES TTOV avEAvVOLY TV afla TG UbpKag oTa PATIO TOV
KatavoAotdv. Ot Bacikés petaPAntéc mov emmpedlovv TV emiTvyio TOV HECOV
KOW®VIKNG OIKTOMONG €ival o1 gUmepiec Kot To. cuvousOaTa Tov dnpovpyoHvToL
OTOVG KATAVAAWMTEG KaODS Kot to péyebog g a&iog mpoidviog mov avtilapupdvetot o
KatavaAowtg. Eedcoov 1 etaupia mpokaiel Betikd cuvansOnpota 6to Katovolmt) Kot
onpovpynoet a&ion 1660 Yoo To dvopo ™G 660 Kol Yo To TPoidvia TG TOTE Ol
KOTAPEPEL VO OTLLLOVPYNOEL LAKPOYPOVIES GYEGELS Le TOVS TteAdTES TNG. Duokd ovTd
petappdaletor oe adENon TOV HOKPOXPOVIOV KEPOMV Kol oOENCM TV SLVNTIKGOV
neEAATOV NG emyeipnong. Ot etaupeieg opeilovy va enevdvooVY TEPIOTOTEPO KEPAA LN
OTO VO ONUOVPYHCOVY KOVOTOUES EQPAPLOYES TOV Ba apopovV TPoidvTa ToALTEAELOG.
IHuepa apkeTEG amd aVTES TIG EPUPLOYES etvarl apkeTd Tavopoldtntes. Eniong kakd Oa
NTOV Ol EQPAPUOYES OVTEG VO EIVOL OTOKAEIGTIKES TPOG TOVG YPNOTES UE Pdon ta
YOYOYPOPIKA TOVG YOPUKTNPIOTIKA Kot THV KOLATOUPO TOVG. AnAadr| Ol0POPETIKY
eldovg epappoyn Ba ypnoponotel évag I'aAlog katavarwtg Kot aAAn Evag Kwvélog.
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210V TOPOKAT® OYNUO OVOADOVLUE TO ETITLYNUEVO HElYHO TOL  OLOOTKTLAKOV
pdpretvyk. Ot etonpeieg amd 10 KAASO NG KOCUETOAOYIOG LEG® TOL SLOOIKTOLOV KOt
TOV UECOV KOWMVIKNG OIKTOMONG OPEIAOLY VO TPOKAAEGOVV GTOVG KOTOVOAMTES
eumelpieg kol ocvvarcOnuato OTmg Kavomoinon, embouia, yopd, povadkdtnta. Ot
KOTOVOAWMTEG APOD OTOKTIICOVV OUTEG TIG EUMEIPIEG CLVOLOVTOL TVEVUOTIKA UE TNV
emyeipnon kot to wpoidvta tg. H etoupeio ektoc amd v {nroduevn avénon tov
KEPOMV KATAPEPVEL VO, OTOKTACEL Hakpoypdvio motovs meddteg. H pdpro g
EMYEIPNONG YIVETOL TTLO OVOYVOPIGLUT GTO VPV KOO KOBMDS Ot 10101 01 TEAATES TNG TNV
drapnuilovv péow tov word of mouth.

Yympe 6 : The role of a successful Digital Marketing Plan

Creates attitude,
EYOKES behaviors. Long-term
Digital - esfnlre Il.&?ve — » | relationships with
Marketing Satnsffnctnon customers, Brand
Experiences awareness, WOM

Stimulation

[Mapoéro avtd kpivetar amapaitmro va mpoypatomombodv mepotépm UEALOVTIKEG
épevveg , ®ote va damiotmBel mola eivan n BEATIOTN YP1ON TOV HEGOV KOWVOVIKNG
OIKTOMONG GYETIKA UE TN OTPOTINYIKY UAPKETIVYK GE TPOIOVIO KOGUETOAOYIOG Kol
Aoud €idn moAvtereiog. Xvykekpyuéva Ba pmopovoe va mpaypatorombel perétn wg
TPOG TAL YUYOYPOPIKA YOPOKINPICTIKA TOV KOTAVOA®TOV. Mg ovTtd TOV TPOTO O1
emyepnoelg o pmopodoav Vo, YPNCLUOTO|COVV  OPIGUEVO HEGO  KOWVOVIKNG
OIKTOMOMNG DGTE VO TPOCEYYIGOVV GLYKEKPIUEVEG ONAdES KoTavaimTtmv. EmmAéov
amopoitntn kpivetor 1M épevva TAVEO OTI KOVATOUPES OAPOPOV AUMV KOl TMG
AVTILETOTILOVV TO SLadIKTLO KOl TAL LECH KOWVMOVIKNG OIKTVMGONG O1APOPOl TOALTIGHOL
avd tov kOcpo. Me autd Tov TpOTOo o1 enyelpnoels Ba yvapilov Tdg Vo TPOKAAEGOLV
OeTikd cuvocONUATO Kot EUTELPTEG OE KATAVAAMTEG AVAAOYO TNV KOVATOVPO TOVG Kol
TNV TOMTIGUIKN TOVS LTTOGTAGT. Me 0vTd ToV TpOTo Ba eAayioTomon el Kot o kivouvog
va mpocoPdier M emyeipnorn dOBeha TG OPIGUEVEG OUAOEG KATOVOAMT®V Tov Ba
00MNYNOEL G€ KATOKEPUATIOHO NG 0&iag Tov ovopatog e TEAOg ol emyelpoEls
0QEIAOVY TIPOYWPNCOLY GE TEPOUITEP® KOVOTOUIEG, OM®G TNV ovamTuén Vvéwv
EPAPLOYADV GTO O1001KTLO TTOL Bl POPOVV ATOKAEIGTIKA KATAVUIAMTEG TOV ayopdalovv
€10m moAvtedeiag.
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