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EYXAPIXTIEY

Tpwtiotws Oo nBelo vo evyopiotnow ue 0An Ty odvoun ts Yoyns 1o, Ty
abv{vyo pov Ilowviiva, yio v éurpoxtny otipiln s oty emdiwln avTov TV
UETOTTOYLOKOD TITAOD KOI TODS 0DO YVIODG UOS 2TOVPO KOl LTOHO, VLo THY
vropovy wov éoeitov mepvavtog llopaokevn kol 2affoto yio. oyedov 0o
XPOVLO. YOPIG TOV UTOUTC.

Evyapioto 101aitepo  tovg eCaipetikods avBpmmovg kol GOUPOITHTES TOD
YWPLo0. KOTO, TH 01apKeLo, Tov MBA, emeion amopdaoiooy va toloummpnoovy
TOV €0DTO TOVS THV 10100 YpOVIKY OTiyun ue guéva. Oa eivar yio mwovtol
OYOTHUEVOL LoV PIAOL.

Evyopiotw emiong tov @ilo pov Ntavo mov ue mopoxivioe, aote Vo
vrofaiiw v aitnon cvuuctoxns oto MBA éotw kou oty mOopaTacy mwov
000nKe oo ™V ypouuoTeio, UETC TNV ANEN TS Kavovikng Tpobecuiag.

Televtoio 0lL6 10100TEPO, TO UEPBAO EVYOPILOTW KOL 1] EVYVOUOCOVH LUOD
po¢ tov kKoOnynty wov Avopéo. AVOpovikion, mov HOD EUPDONTE QYOTTH Yo,
70 marketing aAAd kvpiwg mwov pov éoeile, WeTO. OmO TOAAG ypovia, Ti
ONUOIVEL OYATH VIO, THV ETIOTHUN KOL TOVS (QOITHTES OO EVAV TPOYUOTIKO
Aroonuoiro Adokolo...
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IIEPINHYH

Ta televtaio ypoévia vrdpyel oTig LG SIGEKATOUUVPIOY KATOVOADTOV,
o @opntl OLOKELY EMKOWMVIOG 7Tov JpK®OG oavopfobuileton pe
JVVATOTNTEG O1 OTOIEG £XOVV MG GTOYO TNV OlELKOAVVON Kot TNV Pedtioon
MG emKowvaviag kot g Kadnuepvotnrog tovg. [podxettat yior T1g Kivntég
OLOKEVEG, ONAadn To Kvntd TAEpmvo Kot to tablets. To daitepa
YOPOKTNPIOTIKA TOV GLUOKELAOV YPNYOPH TPOGEAKLGOV T PAELUATO TOV
OTEAEYDV TOL UAPKETIVYK, O1 OTTOT01 £Y0VV TAEOV TN HOVOOIKT gvKoupio v,
EPYOVTOL OE EMAPN LE TOVE KATAVUAMTES OTOVONTOTE Kol omotednmote. To
vEo KavaAl Tov dnpiovpyndnke eivar To mobile marketing ko mapovoralet
tepaotion €EEMEN, avtiotoyn ue ekelvn g TEYVOAOYiOG otV omoia
Baoiletal. Xmv mapovoo ImA®UATIKY epyacia, yivetar uio mpoomddeio
KOTAYPOPNG avtic ¢ €EeMKTIKNG mopeiag Tov mobile marketing,
Eexivavtog amd 10 meEPPEAAOV o010 omoio dpoaotnplomotleiton, TNV
TUNHOTOTOINGN oL aPopd kot To pelypo marketing mov 1o yopaktnpilet.
Meletdran eniong n e£EMEN Tov BewpnTKoy TAAGIoV OTTWG TPOKVLTTEL OO
™V Ltapyovca PAoypapia e YPOVOLOYIKT] GEPA, GE GLVOLOUGUO LLE TOVG
oTOYOVE MOV aVTO TPocoWwpe KABe @opd. Me avtov TOV TPOTO
mopatnpnOnKe kot N €EEMEN TOV GTPATNYIKOV KOl TOV EPOPUOYDV TOV
mobile marketing, ndvta ce oyxéon pe to wydov mAaiclo, yeyovdg mov
emEPore TNV TOPOLGIOOT GUYYPOVOV UEAETOV TEPIMTOONG MOOTE VA
neptypagel katd o duvatd ot N e&EMEN. Telkd, aod amoTVTMOVETOL 1)
nopeia ™G Bewpntikne mpooéyyone tov mobile marketing kot TV
OTPUTNYIKOV EQUPUOYDV TOV, OVAIVKVEIETOL 0 POAOC TOV EOIKMOV — KO
OTOKAEIOTIKA GLVOLAGUEVOV- YOPOUKTNPICTIK®OV, Tov Kabiotovv 10 M-
marketing moAd glkvotikd gpyaieio emkowvmviag papketvyk. Kisivovtog,
EMALYOVTOL OVO omMueio ota omoiot 0 KAGOOG TOPOVGIALEL -GTO TPDTO-
VIEPOYN Kl -GTO OeLTEPO- €voeyOuevn advvapia,. Omov PBacilovtar ot
Booikég TPOTACEIS Yo TEPETAIP® EPELVA KAl UEAETT, TOV OPOPOVV GTIG
ouvatdtteg akpPoug uétpnone mov moapéyel to M-marketing koi oe
nmuoto amodoyns Kol ade0d00TNoNG TPOKEWEVOL VO VITAPEEL VLYING
J1A0PpaoT LETOED EKGTPATEING LAPKETIVYK KOl KOTOVOAMTY).
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1. EIXAI'QI'H

1.1 To ve®dtepo kavair marketing kot 1 vrooyopevy dvvapk

Ot KivnTéG GLOKEVEG €XOVV Yivel TAEOV amopaiTNTEG Yo TNV KAONUEPIVOTNTA O Kot
glval mavtoyov mopovoes. Ymapyel mayKoouimg €€apon ypNong PopnTtdV GLGKELOV
eMKOWOViag, Omm¢ ewvorl ta. Kivntd tnAépava, to tablets kot ta mp4 players. Kobaog o
aplBudc oVTOV TOV GLOKELAOV OVEAVETOL, Ol GCULVOPOUEG O©E VLANPECIEG TOL
TPOGPEPOVTOL HECH OVTAOV TMOV GLOKELOV avEdvovtal pe mpomtogaveic pvBuovs. O
TEPAGTIOG aPlOUOG YPNOTOV OVTMOV TOV GLOKELMV KOl TMOV OVTIGTOL®V LINPECLOV
avOodEIKVDEL Vol JlapK®OG av&avouevo koo vy kwvnt) (mobile) miextpovikn
gmovvia kot avamtuén, Evav véo mobile tpomo {wnc, £va Inuoeiiég kavalt yo T
OAOKANPMOGOT KIVNTAOV TMAEKTPOVIKMOV VANPECIOV KO o UEYEAN ayopd Yo Tnv
OlEKTEPOimON KvNTOV GuVOALOYDV. Adym TV eEeAiEemV TNV TEXVOAOYIO TOV KIVITMOV
GLOKEVOV, NG evpelag eEAMAOONG TOVS AL KLPIMG TOV EYYEVAOV YOPOKTNPLOTIKOV
Tovg, to mobile xavait givar €d®d xar Aiya xpdvia 10 vEO, SLUVAUIKO EPYAAEIO TOV
marketing (Bauer et al., 2005; Varnali ko1 Toker, 2010), to omoio otn cvvéyeln Oa

neptypaoetar wg mobile marketing 1 kivntoé marketing 1 m-marketing.

To mobile marketing 6nwg 6o @avel otn cuvéyeia, opiletol omd TV S103PUCTIKOTNTA
HETOED OPYAVIOU®MV KOl KOTOVOAOTOV OGOV 0QOpd OTIS OlEPYOCIEG TOV, Ol Omoieg
ovvdvalovy dpactplomreg EAENC aAld ko ®Bnong (Shankar kor Balasubramanian,
2008), eve cvppova pe ektunioes tov Shankar et al. (2010), to m-marketing éyet
SUVOLIKT VO SLOPOPOTTOMGEL TO TANIGIO TOV Alavepmopiov 1o omoio oto péAAov Oa
BacileTton oTNV TPOGEYYIOT TOV KATOVOADTAOV Kl Od TNV TAEVPE TOV AMOVOTOANTOV.
Eniong, to mobile marketing Baciletor og peydro Pabud oty adeioddotnon yio v
amodoyn TV UNVUpdtov kKot Tev opdcemv Marketing, omd Tovg KATAVOAMTEG.
MdéMoTo TV EMOIOKEL TNV 0m0d0Yn 0pod UTOPEl TOAD O VKON, GE GYEON UE AL
Kavaio, marketing, vo, HeTaTpéyel ot TNV amodoyr] 6€ GUUUETOYN TOV KOTOVOA®TY.
o moAhovg epevvntég, to Mobile marketing Oewpeitor To0 KoAvTEPO €pyaheio mOV
VIaPYEL HEXPL ONUEPD, Yoo TV Sayeipion tov oxécewv pe tovg merdteg (CRM),
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(Friedrich, Grone, Holblin kou Peterson, 2009), ev®d yio dAlovg oto dupeco uéidov, Ha
amoteAel 10 Pacikd Kaviil TpomdOnong kot emkowvmviag marketing, énwg vanpée oto
naperdOV 1 epnuepido, to padidemvo kar M tAeopaon (Barnes kai Scornavacca,
2004). H €&éMén mov mapovcioce to ovykekpiuévo kavait marketing péoco oto Aiya
YPOVIOL TOV 0LGLOCTIKA avaryvopileTat Kot xpnoonoteital g t€tolo, eovtdlel oyxeddv
anpoPrentn. Tdoo, dote To mobile marketing va Bpicketal Aiyo mo micm o€ KOKAOLG
EPYAOIOV amd TIG aVTIOTOLKEG OPAGELS 0TO O1000KTIO, e 5,3 Alg doAAApla Kot glval
Tp®MTO 6€ PpLOUSG avanTuéng mov ayyiler to 50% oe oyéom pe TV TPONYOVUEVT YPOVIdL
(1AB, 2014). Ta mapomdve ototyeior aALG Ko TOAG akoun mov o mapatebovy ot
GULVEXELD, OPKOVYV DOTE va 0oyoAnbel kKamolog pe v peAétn tov gavouévov mobile
marketing, T®v TPAKTIKOV TOV KOl TOV ETYEPNUATIKOV EVKOUIPLDY TOL TPOCPEPEL, OE
évav KAAd0 Tov omoiov N eEEMEN paivetar va meplopileTor LOVO amd TV PavTacio TV

OTEAEYDV TOV LLAPKETIVYK.

1.2 Xxomog, X1éyor kKal Xvvero@opd s Authopotikis Epyaciog

2KOTOG NG TOPOVCOAG SIMAMUOTIKNG, £IVOL VO TOTUTMGEL PEGO OO TN OVAGKOTNGN
mg PProypaeiog v €EEMEN, oL BswpnTikod mAouciov peAETNG OAAG Kol TOV
otpotnyikdv gpyoreiov tov mobile marketing, énmg avt) oxlaypoaeeitor péca omo
ONUOVTIKES EPELVNTIKEG AMOTEIPEG TTOL £YVOV GTOV YMPO Ta TeEAevtaio 15 ypdvia.

Empépovg otdyot g SimAmpatikng epyaciog sivor:

» 1 andvtnomn oTo EpMTAUATO Tl, TOLOG KOl LE TOOV TPOTO, TOV 0POPOVV GTO M-

marketing,

> 1 ovadelEn Ttov 10itepOV KOl HOVASIKGOV YapoKTNPloTik®y tov mobile
marketing mov to K0OGTOOV TOGO JEAEAOTIKO HEGO YO TOL OTEAEYN TOL

HUAPKETIVYK,

» 1 mapovoioon g e£EMENG TOV EPAPUOYDV KOl 1 OVAOEEN TV GTOY®V TOV

mobile marketing o

» 1 tekunpioon tov mobile marketing g to cvyypovo péco Yo TpomOnom,

SN ILLOT) KOl AUECO HAPKETIVYK.



Mo mv enitevén tov mopomdve oTOXWV, TOPOVGLALOVTOL KATOEG GUYYPOVES Kol
eVOL0QEPOLGEG NEAETEG Teputtdoewy Mobile marketing ypnowonowdvtag kabe Qopd
OLPOPETIKY  TAUTPOPUO,  ETKOWVAOVIOG, EVIGYVOVTOG TNV  EMYEPNUOTOAOYI NG
BPAOYPOQIKNG OVOGKOTNONG TTOV TPONYEITOL, CLVEIGPEPOVTAG £TGL OTNV AVAOEIEN
TEPLOPICUDOV KOTA TN HEAETN TOL KAGOOL, otnv emPePaiwon g HEYPL TOPQ
BewpnTikng mpocéyyiong tov Mobile marketing kot tov mpoPadicpotog mov Eyovv
ONUEPA OL EMAYYEALOTIEG TOV YDPOL, MG Ol AUECH EUTAEKOUEVOL GE £V POIVOLEVO TTOV
eEEMOGETOL QLVALIKA KO TTOL TTOAAEG POPEC EMVOOVVTOL EK TOV ATOTEAEGILATOC TO VEQ

T IGO0 TOPOTPNOTG KOt LEAETIC.

1.3 Me0Ooooroyia

To ocdua ™G GLYKEKPIUEVNG SMAMUATIKNG epyaciag amoteheitar amd 2 uépn. Tnv
gmokoémmon ¢ Piploypapiog kor TG peAéteg mepurtdoswv  (case  studies).
[Tpokewévov va cvieyyBel to amapoitmto vVAKS, &ywve apyikd pio cuvovaopévn
avalntnon og OAEg TIG NAEKTPOVIKEG TNYES Hécw g PiAtodnkng tov [Havemomuiov
Moxkedoviag. To amoteléopato Pdost Tov AEEe@V-KAEWOIDOV TOL YPNCILOTOHONKAY,
coumepAdupavay Bipiio, apbpa emoTnUOVIKGOV TEPLOOK®V, GpBpa e epnUePides Kot
ATOKOUUATO, ONUOGLEVCEMY. AoV £Yve €vog apylKOC OoY®PIGHOS LE KPLTHPLO TNV
NUEPOUNVIO £KG00TNG TOV TAPATAVE®, AToPacioTnKe va 0wl fapitnta 61N peAét Tov
ONuoclevpéVaV ApBpwv Ge £yKupal EMGTNUOVIKE TEPLOOTKE, TPOTIGTOS TOV TEAELTAIWOV
5, 10 -xon Mydtepo ekeivov dveo tov 15- etdv. Alopopedbnke évag okeAeTdC amd
KAmola GuVaPY Kot 0VGLDON —mG TTPog TN Bepatoroyia- apbpa, Ta omoia emA&ydnoav
ue v uébodo GIST (Given, Introduce, Such as, Tested). AkoAovOnoe exaviinyn g
avoaltnong pe Pacikn @pdon-kiedi to «mobile marketing» otv pnyavny Google
Schollar, 6mov kot éywve Sl0OTOOPOON TOV OTOTEAECUATOV WE EKEIVOL TNG OPYIKNAG
avalnmong eved Tpootédnke emmAEOV VAKO amd KATOolo TPOTOTLTO OTOTEAECLLATA, TO
omoia pe TN oe1pd Tovg depeuvidnKay €k VEOL e TN XpNom NG PAong dEOUEVODV TNG
BPAoONKNng tov TMavemomuiov Makedoviog. XvykevipmOnke pe avtdv tov TPOTO
ONUOVTIKO VAMKO TPOTOYEVOV KOl OEVTEPOYEVAOV TNYADV, Tov Ho MNTov copdg
TAOLGLOTEPO  ehv  Ogv  vmnpyav ol Tmepopwopol  ot1g Pdoelg  dedopévav  mov
TOPOTNPOVVTIOL TO TEAEVTOLO YPOVID, AOY® TEPIKOTMOV TMV GYETIKMOV KovovAiov. Katd

NV UEAETN €YVE aVTIANTTO OTL 1) £pgvva otov KAGSo tov mobile marketing e&optdran



dueca amd TG TEYVOLOYIKES eEEMEEIC Ko TIG eToupikEg TpwToPovAiec. 'Etol and vopig

£Yve ELOOVIG 1) OVAYKN TAPOVGIOCTG CUYYPOVOV UEAETOV TEPUTTOCEMV.

Ot peléteg mepmtdoewv mov e&etdotniay, TponAbav amd v 1otocerida g MMA
(Mobile Marketing Assosiation), mov emAéybnke yo 0 KOPOC TOV OPYOVIGHOV, TNV
a&lomotio kot To TAN00C TV mEPlEyouEvmY case studies, To péyebog kot tnv PapvtnTa
TOV ETOPLOV— LEADY TOL GLALOYOV. Yotepa amd e£ETa0N OGOV HEAETMOV TEPUTTOCEWDV
eEaxorovBovv va givor eAévBepa TPOSPACIUEG GTOVE UN EYYEYPAUUEVOVG XPNOTES (OEV
vapyet ovvopoun tov I[MA.MAK omv MMA), omo@aciotnke 1 Topovsiocn Tov
emleypévav cases ue Baon v mhatedppo mobile marketing mov ypnowonoteiton kébe
@opd. Ady®m 1OV YAOOGOIKOL 1OUDUATOG OV YPNCLOMOLEITAL KATE TNV TEPLYPUPT|
petpikov (metrics) tov mobile marketing, éywe wkpn dtomn épevva GOTE va
katovondet ke oxeTIKOC 1OIOUOTIGHOC TPV amodwbel eElevBepa, aALd KaTd TO duvaTd

axkpIPEcTtepa Kot VIO TEPIEXOUEVOD, GTNV EAANVIKN YADGGA.

1.4 AvdpOpmon ™S ATAONATIKG

To kOplo coOpa TG SMAMUOTIKNG amoTteleitan amd téocepa kepdioa (kep. 2-3-4-5).
Yto kepdhouo 2 ko 3 yivetor m PpAoypagikn €mOKOTNON OTOL HEAETOVVTOL KO
TEPLYPAPOVTAL GTLLOVTIKOL GTOYOL TNG £PYACIAG. AVOAVTIKOTEPO, GTO JEDTENPO KEPAAQLO
opilovpe 1o mEPPAAIAOV OOV gvepyomoteitor to Mobile marketing, divovtac peydin
Bapbdtta otV evooloyikn mPOcEYyon Om®G  KATAYPAQETOL UEGH amd TNV
Biproypapia. O meplektikdg Kot okpirig optopdc avoiyel tov dpOHO GOCTE Vi
avaAlvBovv 61N cuvéxela OAN Ta SOUIKE GLGTATIKE TOV, aPYILoVTaG ATd TNV TEPLYPUPT|
TOL KO0V 670 0moio Kupiwe oToyeveL To Mobile marketing, mov dev givon dGAAo amd v
yevid tov internet 1 yevid Y. E&etdlovtor emiong ta HOVASIKG XOPAKTNPIGTIKG TMV
KIVNTOV GLOKELMOV To. omoio emitpémovv oto mobile marketing va emdeikvoer v
OLVOUIKT) TOV, GE GYECN LLE TOV OPIOUO KO TO KOO -GTOYO0 TOV KAGAOOL, OALA Emiong e
TO0 Melypo HAPKETIVYK TOL opileTor amd TIS OVAYKES TOV KATOVOA®TAV, €t avtd

ekppaleton péoa and push gite and pull dpdoerc.

H avdivon tov pelypotog papretvyk pog oomyel akdpo mo Pabeld 6To «GOUTOVY TOV
mobile marketing kot cLYKEKPIUEVO GTO TpiTO0 KePdAaio OTOV TAEOV EMXEIPEITOL M
€EEMKTIKY] OMOTOTTOON TOV EMIKPOTESTEPMV KO OTOOTIKOTEPWV €POpUOYDV. Edd
yivetar akopa wo opatn n e&dpmmon tov nebddmv m-marketing and tig TE)VOLOYIKEG

4



eEeMéelc eva dropaivetal o puOuog e£EMENG Kot e£AMAMONG TOV EPAPLOYDV, EYOVTOG
®¢ onueio avapopdg to mhaiclo mov dnpocievoav ot Pousttchi kar Wiedemann (2006).
To xepdhoo olokinpdvetor pe pio PPAOYPOQIK) avadpoun GTOVG GTOYOVS TOL
mobile marketing o6no¢ koataypdenooav amd TOLVG EpeLVNTEC  TPoeTOUALoVTag

GLYYPOVMG TOV OVOYVMDGTN Y10, TO ETOUEVO KEPAANLO.

Y10 téropto kepalaio mopotibevion ol peAéteg mepumtdoemy (case studies) chyypovov
epapuoymv mobile marketing oe oyéon pe v ThotEOppo pnapkeTvyk katd v MMA
(Mobile Marketing Association). E&nyeitat 0 Adyog emAoYNG TOV GUYKEKPIUEV®Y CaSES,
ta. omoia Tapovoidlovtar pe Tapopolo tpdémo e€etdlovtag TNV 1€, TNV GTPUTYIKN Kot
EKTEAEOT] TNG KOUTAVIOG KOl TO OMOTEAEGUOTO OVTNG. AkoAovBel oyoAldcuoc TV
OTOTEAECUATMV KO TNG EKOTPOTELNG YEVIKOTEPO GE Uio TPOoTAOELD VO VTTOYPAUUIGTOVV
Kot vo. ovvdeBovv pébodol kot okomol, pe OGO TEPLYPAPNCOAV GTO TPONYOVUEVQ

KEQAAOLOL.

210 WEUTTO KEPOAAGLO KOl TEAELTOIO TNG OWMAMUOTIKAG €pyaciag, mapotifevrol to
cvoumepacpata, agtoloyeitar n emitevén TOV GTOX®V NG £PYACING, TEPTYPAPOVTOL Ol
TEPLOPIGHLOL TNG Ko YivovTon TPOoTAGELS Yo LEALOVTIKT £pELVa KO Yo TNV KatevBuvon
mov Ba mpémer va akolovOnbei, ®ote va mpodyetow M YPNON OVTOV TOL TOAD
ONUOVTIKOD KOVOALOD UAPKETIVYK. X& OAO TO KEQPAAMLO TOV KOPUOV TNG SUTAMUATIKNG,
VILAPYOLVY Ot voevoTNTeg TG «Etcaywyne» kot g «XOvoyng», cuvocovtog To emt
pépoug kepdaio. AkorovBel n Biprloypapio kot Eva TopdpTNHe e GLVOEGHOVS OTOL

TEPLYPAPOVTAL GE GUVTOUO BivTeo 01 HEAETEG TEPIMTOONC OV EEETAGTNKAV.



2. MOBILE MARKETING: HEPII'PA®PH, IAIAITEPOTHTEY KAl
2XTPATHI'IKH MAPKETINI'K (MOBILE MARKETING MIX)

2.1 Ewayoym

Ye avtd 10 KePOAoo opywd Oo emyelpnbel pio TPOGEYYIoN GTOV OPICUO NG
moAvovVOETNC PVong Tov m-marketing. Kot tv mépodo tov €TV Kot 0e601éEVNG TG —
APYIKG- TEPLOPIGUEVIG XPNONG TOV VEOL TOTE HEGOV MG KOVOAL LAPKETIVYK, 1 ATOSO0T
€VOG OPIoUOD OO TOVG EPEVVITEG KOl LEAETNTEG akOAOVONGE TOAAEG drokvpdvoelg. To
yeyovog opeidetarl 6mmg Ba pavel ot GLVEKELD, OTNV TEXVOAOYIKN £EEMEN TOV KIVNTAV,
oV a¥ENCT TOV SVVATOTNTMOV TOVG OAAG Kol GTNV Oldd0oT| TOLG EW0IKE UETH TNV
KukAlogopia tov mpmtov iPhone. Enyyepeiton emiong n oxwypdenon tov mpoeid tov
YPNOTAOV TOV KIVITOV GUCKELMV UE YVOUOVA TNV Tpodidfeon Tovg va eEokeiwbovv pe
TIG TOADTAOKEG AEITOLPYIEG TOV KIVITMV. XT1 GLVEYEWD YiveTal avo@opd ota. 1taitepa
YOPOKTNPIOTIKO TNG KIWWNTNG OLOKELNG, TO OmOoid TNV OVOOEIKVOOVV GE AKPM®G
EVOLIPEPOLGA KOL OITOPOATNTN Y10 TO GTEAEYT TOVL WAPKETIVYK, OC OYNUO EQAPLOYNS
OTPATNYIKOV UAPKETIVYK €lT€ ®G avTOVOUO HEGO, €ite 6€ GLVIVAGUO PE GAAD KaVAALL
UAPKETIVYK. ALTO TO. €OIKA YOPOKINPIOTIKA, HAG 00Mnyovv otov kabopiopud Tov
petypatog papketvyk mov mpocdopiler to m-marketing. H enéxtaon tov 4P’s tov
McCarthy pe v mpocbrikn tov 4C’s tov Lauterborn eaiveton va tpocdiopilet dpioto
NV TOAETA EPYOAEi®V LAPKETIVYK TTOV UTOPEL va xpnoiomonfovy yio v apTidtepn

YPNOT TOL HEGOV.

2.2 Evvowodroywkn Ipocéyyien tov Mobile Marketing

[Taporo mov M vrdpyovoa PipAoypapic yoo To m-mkt eivor apketd mAovola, dev
yivetar ebkoha dtakpitdg Evag Kovmg amodektog opiopog (Varnali & Toker, 2010). Ano
oA vopis ovuemva pe tovg Balasubramanian et al. (2002, p. 349), rav gpeavig n
avayKn yio £vVoV GUYKEKPILEVO OPIGHO POV «OEV VITAPYEL KOTOLO EMIONUN AVTIANYN
OV OpoL KWVNTO gumoplo (m-commerce) mpog 1o mopdv. H cvppwvio oty avtiinyn
g €Vvolog Tov Kvntov gumopiov eivar amapoitntn m®ote va mpowbnbel pio ko
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avTIANY”M TOoL, N oToial LE TN GEWPA TS B evBappLVEL TNV SLODYELN TNG EMKOVMOVING Ko
Vv oVvyKAon g okéymoy. A&iler Aowmov va emyepnbel o ovoagopd ToV
SPOPETIKDY TpoceYyicewv otov optopd tov m-marketing. Kdmowotr peretntég
Bempovv OTL TPEMEL Vo LIAPYEL EVOEAEYNG OVOALON KOl TEPLYPOPN TOV EMUEPOVG
yopaxTNPoTik®v Tov m-mkt. ' mapdoetypa ot Scharl, Dickinger and Murphy (2005,
p. 165) avapépovtal 6to m-marketing mg «tn xpnon evog aGVPUATOV HEGOV MGTE VO,
TOPEXETAL  OTOVG  KOTOVOAMTES, YPOVIKA - Kol TOomKG — e&optdpevn Kot
TPOCMOTOTOMUEVT TANPOPOPN O™, 1| 07Ol TPowBOEl TPoidvTa, LINPEGIES Kot 10£EC, DOTE

Vo ETOPEAOVVTAL OAOL O1 EUTAEKOUEVOLY.

Ov Leppédniemi et al. (2006) oe pio evdeheyn TOLS EMOKOMNOT GYETIKY LLE TNV £PELVA
Yopo amd to m-marketing, mapatnpnoay 0TL 1 ETKOVOVIO, LAPKETIVYK GTO KIVITO LECH
YIVETOL OVTIANTITY Ko TTEPLYPAPETOL MG o) Kivntod pdpketivyk (mobile marketing), )
Kwnt) dapnuion (mobile advertising), y) acvpuato pdpketivyk (wireless marketing)
Kot 0) acVppartn owenuon (wireless advertising). H ocvykekpipuévn emokdnnon tov
Leppéaniemi et al. (2006), cuykévipwoe 21 Stokpttodg OPIGHOVE Yo TNV EMKOWVOVIH
UAPKETIVYK OTO KIVITA HECO, €K TOV OMOI®MV Ol TEPICGOTEPOL EVOMUATMVOVTOV TOGO
dueco pe v mEPLYpAON NS TEXVOLOYIOG TV UEGMV, LLE GUVETELD TNV GUYYLOTN TNG
teyvoloyiag avtdv, e v Evvola tov Kivntov papketvyk. Ot Leppédniemi et al. (2006)
telkd, katéAnéav otov optopd tov m-marketing g «tmv xp1Hon Tov Kvntod HEGOL MG

OYMUA TOV OPAGEMV LAPKETIVYK.

‘Evoc €botoyog opiopodg tov mobile marketing diveton amd tov XOAAoyo Kivnrov
Mapketivyk (Mobile Marketing Association 1 MMA), 6mov to m-marketing opileton
®¢ «€va GUVOLO TPAKTIKAOV TTOV EMLTPETOVY GTOVG OPYOVIGLOVS VO ETKOVAOVOVV KoL VL
EUTAEKOVTOL L€ TO KOWO TOVG UE TPOTO O10-OpacTIKO Kol GYETIKO, HEG® piog KvnThg
oLoKEVNG N Kvntov diktoovy (MMA, 2014a). Ouwg 6mwg vrootnpiler n Dushinski
(2009), OBa mpémer va. kabiototanr capég otov opiopd tov m-marketing to yeyovog o1t
OgV TPOKELTOL OMAMDG Yo £VOV KOTOLYIGHO OVETIBOUNTOV YPOTTOV UNVOUATOV (SmS)
TPOG TO KVNTO KATOL0L oL dev BEAEL 1 dev ypetdleTon avtd ta pnvopato. Avtd eivon
amhdg avemBounto (unvouata - spam). H ovyypoaeéag (Dushinski 2009, pp.3-4)
OLTLTTOVEL £VOV OTAO OAAG TTEPLEKTIKO OPIGUO, TEPIAAUPAVOVTOG TNV TOAD GNLOVTIKN
TAPAUETPO TNG OKELOOEAOVG 0mOdOYNG Kot / 1 amOKPIoNG GTO UNVLpA, Aéyovtag OTL «To
mobile marketing ovvoéel tig emiyeipnoeis ue kabe Evayv amo Tovs TEAGTES THS (UECW TV
KIVHTOV TOVG GDOKEDMDV) OTH OWOTH OTIYUN, OTO GWOTO UEPOS UE TO OOOTO UNVOUO, KO
OTTouTEL TNV PYTH GOELG. KO / 1] TNV EVEPYN oriniemiopaony. Avtdg o opiopdg Bewpeiton
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axpipng, aeov mepAopuPdvel To. PacIKA YOPAKTNPIGTIKA TOV EVUTAPYOLY GTO KIvNTO
pédpketivyk Kot epumopro. Evéyel v évvola g dta-0pactikdtntog HeTabd emtyeipnong
Kot kKotovorot (Kumar kot Zahn, 2003), tpocdiopilet Tic TapapéTpouvg ¥povog, T0mog
KoL TEPLEXOUEVO MG 1O10{TEPO XAUPAKTNPIOTIKA TOL M — mKt AOY® TNG 1O10UTEPATNTOS TWV
KWWITOV GLGKELAOV VO, GLVTPOPEHOVY GYedOV Tdvta Tov Katavoimt (Shankar et al.,
2010) kou Oéter pe dpeco TpoOmO TO Opla MEPO omd TO. OmOio. TPOKOAEITOL TAEOV

EVOYANGT 6TOV KATOVOAMTN e TpombntiKég evépyeteg mOnong (Caroll et al., 2007).

2.3 IIpogii Karavarlotdv oto Mobile Marketing

O1 katavolotég ypnoomotovy to mobile marketing ywo po TAnbdpa dpactnprotitoy
nov oyetiCovrar pue to Mavepndplo (Dholakia et al., 2010). Or Mahatanankoon et al.
(2005), mpocowdpioav TIC EPOPUOYEG €KEIVEG TOL QOIVETAL VO EVOLLPEPOVY TOVLG
KATOVOA®TEG — YPNOTEG KTV pécwv. 'Etol avtég ot epappoyéc oyxetiCovion pe: lov)
TNV UETOQOPE Kol TAPAdOCT) TEPLEXOUEVOL OTOVG YPNOTES (épevval Kot ANym
TANPOPOPNONG CYETIKA pE €Toupieg), 20V) UE OAPOPES GLVOAAAYES (TapayyeAieg Kot
vanpecieg TANpop®V) kot 30v) pe vanpecieg aviyvevong tomobBesiog (mapoyn
TPOCOTOTOMUEVNG, TOTIKE GYETWLOUEVNC KOl YPOVIKE GYETIKNG TOPOYNG TPOGPOPAV,
Stenuicels, Ao ynon 6 YOPTN Kot EVIUEPMGT £YYVTNTOS GE TOPEYOUEVES TPOGPOPES
N VANPEGIES, VINPEGIES YOPTOYPAPNONG OE PVGIKA KATUGTUATO). AAAEG EQAPUOYEG LE
EVOLPEPOV Y10, TOVG KOTOVOAWTEG Hmopel va givor Agttovpyieg mov Poacilovror otnv
PVAUN TV KNTtov  ovokevdv  (AMoteg  ayopds, @oTtoypagieg mpoidvimv Kot
«GEMO0OEIKTES) 16TOGEAIDMV) KOOGS Kot 1 TopoyY| TPOVOUIOV aPOGimoNG 68 HAPKES.
AVTEG Ol €QOPUOYEG OLAUOPPDOVOVLY TOALES SLOUPOPETIKEG CLUTEPIPOPES KATOVOADTAOV
koG vdpyovv TAéov véeg ypNnoelg oe oxéon pe évav H/Y 1 wia wotooeAioa (Strom,
Vendel, & Bredican, 2014).

[Too eivor OU®G TO YOPAKTNPIOTIKO TOV €V OUVAUEL KOTOVOA®TAOV TOV KIVNTOL
Movepmopiov; Xoupova pe tovg Reynol kor Mastrodicasa, (2007) ta miéov
avayvopicio Tunpota Tov TANfucpol e HEAETEG TOL £XOVV VO KAVOLV e TNV ¥pNom
Kivntov ovokevdv givar tpio. Ot Millennials (] yevid Y), ot «poyntéc tov dpopmv»
(Road Warriors) kat ot avrievyot yoveig (Concerned Parents). ZEekwvodvtag amd Tovg
TEAEVTOIOVG, TPOKELTAL Y10 OMAOVG YPNOTEG TNG KIWNTNG TNAEMKOW®VIAG, Ol 0moiot
YPNOLOTOLOVV TO KIVITA TOVG TPOKEUEVOL VO, BpICKOVTOL GE ETOPT LLE TO TOOLE TOVG
Kol Toug ayoamnuévoug tovg avipomove. Emkowvovovv gite pe unvopoto gite pe

8



QPOVNTIKEG KANOELS, OAAG YPNOUYOTOOVY €VPOTATH TO KWNTO TOVLG TNV MPO TOV
yovifouv oe uokd Koataotipate. H coumepipopd 100G ®G TPOS TIG NAEKTPOVIKES
ayopég LEG® KIVNTOO UIopel va SapEpovy, avaldyms TV TPOSAAUBAVOVGHOV TOVS, TNG
KOVATOVPOC TOLG Kol NG YEOYPAPIKNG Tovg Béonc. 'Etol og vmd avdmtuén ydpeg n
YPNOTM TOL KIVNTOO UTOPEL VO YIVETOL OTOKAEIGTIKG Y10, TV IKOVOTOINGT GTOUEIWODV
AVOYK®OV OTMG 1 E0PECT TPOPNG KOl VEPOV, EVD GE JVTIKOV TUTTOL KOWMVIEG 1| YPNOM
TOV Kwntov umopel yivetor yioo TV Kavomoinomn g avaykng ywo empPefainon,
draokédaon i kowvwvikh diktomon (Shankar et al., 2010).

Ot «poyntég TV dpop®V» glvol £vo TUMUO KOTOVOAOTOV — gpyalouévav ol omoiot
V100eTOVV VEEG TEYVOAOYIEG TPOKEWEVOL VO OTOKTNOOLV TOPATAVD EAEYXO GTOVLG
ypyopovg puBuodvc g Cong tovg. To ocvykekpiuévo tunuo eivar emdéélo otov
YEWPWOUO Kivntdv cvuokev®mv. [Tapdia avtd dev eivar EgkdBapo edv evolapépovTor Yo
EQUPLOYES KIVITOV gumopiov kot pdpketvyk. ['a avtodg toug ypnoteg, to Kivnto glval
TPOTIcTOG T0 Péco pe to omoio Oa avtameEEABovv G6TIC KaOUEPIVES EMAYYEAUATIKEG
Tovg mpokAncels. (Shankar et al., 2010).

To mAéov evdlPEPOV KOO Yi0L TO GTEAEYN TOL WAPKETVYK ToL M-marketing eivou
Eexaboapa ot millennials 1 yevid Y 1 yevid tov 81ad1ktHov. AvToi ot KoTovalmTég eivat
and 18 péypt 34 et®v kol amoteAohv T0 TAEOV TPOGITO KOO Y10, EPUPUOYES KIVIITOV
uapketvyk (comScore M:Metrics, 2008), dedopévov o6t povo otig HITA mepimov to
20% g «Gen Y» eiyav tovAdylotov éva «EEumvo ThAEe@vo» (Smartphone) otmv
katoyn tovg o 2009 (Krum, 2010). ®swpovvtor and T TAEOV LOPPMOUEVES YEVIEC EVD
N wopewon eaivetor amd £pevveg, 0Tl oyetileton OeTikd pe TOV EVOTEPVIGUO TOL
dradiktoov (Pew, 2010) kabdg kot v amodoyn vémv mpoidviov kat vanpeoidv (Rich,
2010; Pew,2010). TI'evikd ot véor avBpwmor eival @avatikol ypnoteg OA®V TV
VINPECIOV TOL TapEYEL N KivnTn te)voroyia (Dickinger et al., 2004) kot ivar n Tpd™
YEVIOL TOL UEYAAMGCE KLPLOAEKTIKG UE TNV TEXVOAOYiO KOl TO O100iKTVO. XVVETMOC, M
vevid Y glvarl meplocdTEPO TKOVOTOMUEVN KOl AYOTEPO OPVNTIKY GTO OO0 PioKo
umopet va empuAdocel kabe ynelokd teptBaAlov, o€ GYEo LE TIC TOAMOTEPES YEVIEG
(Pew, 2010). Tl awtovg 01 KIvnTéG GLOKEVEG Elval TOGO OVTIKEILEVO UOSOG 0G0 Eivat
Kot ovokevég emkowvaviag (Robins, 2003). H yevid Y €yl evoouatdocel andivto v
KOWVIKT (on HE TIC NAEKTPOVIKEG GLOKEVES, YEYOVOS Tov TNV KabloTd Eexmplot mg
yevid, e€outiag avtng g Popdg ypnong g texvoroyiog. Emiong ot véol katavalmtég
dglyvouv va ekTobv Topadoclokés HeBOdoVE TpodONoNG oe JPOPETIKG UECH
(Shavitt et al., 1998) kot evolopépovial mePIOGOTEPO YO TIG KIVNTEG SOPNUICELS OF

OY£0N LE TOVG HEYOADTEPOLG O MAKiOL XPNOTEG, Ol Omoiol €ival MO EMIPVANKTIKOL
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(Kaasinen, 2003) kot aoyoAovvTal TOAD TEPIGGOTEPO WE TO KWWVNTO TOLG Yiot AOYOLG
KOW®VIKNG SIKTO®OONG KAODS amoAapfavouy ToAD TEPIGGOTEPO TNV SLOGVLVOEST KoL TNV

dwa-OpactikotnTo mov tpoceépet o kivntd (Wells, Kleshinski ko Lau, 2012).

2.4 Xapoxktnpiotika Tov Kivntov Xvokevov wov Ilpocdiopilovy o

Mobile Marketing

A&ilel g avtd 10 onueio va eEETAGTOVV TO YOPOKTNPIOTIKAE TOV KIVITOV GLGKEVOV TO
omoia. @aivovtal va givol Hovadikd o€ GYECT UE TO TOPAUOOGLOKE HEGH UOPKETIVYK.
BéBata, ta yopaktnplotikd avtd omd povo Toug dev gival duvatodv Vo TPOGIMGOVV
Kkdmolov €ldovg a&io av dev evtaybodv 6Tov GTPATNYIKO GYEdOOUO HUAPKETVYK. AvTd
Aowmdv ta Wlaitepa yopaxtnpotikd etvor ta €éng: H mavrayxod mapovsio, mn
eCatopikegvon, 1 CPUEIOPOUN ETKOWVOVIK, O TOMIKOG EVTOMIGUOS KOl TO TEYVIKO
wropfadpo tov Kivntdv cvokevdv. ‘Eva akopa yapaktmpiotikd tov m-marketing to
onoio GmreTor TtV Wwottov Ttov mobile cvokevdv, eivor N emodoyn kot M
adgr000tnon. Iloapd to yeyovog OtL dev avtipetomiletor ®g té€toto omd v
Biproypaeia, kpivetar oxodmpo va e€etaotel pali pe ta Topamdve YapaKTNPIoTIKE Mg

amapaiTNTO Y1o TV 0odoTikn dpdon mobile marketing.

2.4.1 Mavzayov Hapoveio (Ubiquity)

To yeyovog OTL 01 KIVNTEG GLGKEVES UITOPOVV va Bpiokovtal 6yeddv ThvTa 6TO TAELPO
TOV YPNOTH / €V SVVALEL KOTOVOAMTN EVOL TO TPOTUPYIKO TAEOVEKTNUA TOVG OC HLEGO.
‘Exet va kdver pe v €ukoMo pe tnv omoio ot ¥pnoTec Umopovv va. Aaupdvovv
TANPOPOPNON KOl VO TPOYLOTOTOOUV GUVAAAXYEG, OmovdNmote Ko av Ppickovrat,
omotednmote 10 OBeAncovv (Clarke, 2001). H dvvotdotnto avth yivetor mo 0KOA
AVTIANTTTN oV avOAOYIoTEL Kavelg TO YEYOVOG OTL Ol KIVITEC GUOKEVEG EivalL... POPNTEG
KOl GYEJOV TTAVTO EVEPYOTOMUEVES. ZNUEPA Ol AVOPOTOL OV PEVYOVV OO TO GTITL TOLG

YOPIG TO KNTO TOLG, EVA CTOVIMS TO OPNVOLV YMPIg EMTPNON.

2.4.2 EEatopixevon (Personalization)

To Kivntd pé€co elvorl WOIONTEPWOC TPOCMOTIKO, CTOVING YPNOCLOTOLEITOL OO KATO0V
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Ao ypnotn mépo amd Tov WroktiTn Tov (Bauer et al., 2005). Emiong eivau
€POOLAGIEVO LE TNV YVOOTN 68 0Aovg kapta SIM (popéag Tavtomoinong cuvdpount),
oV omoia amodnkedovtal TPocmMTIKA dedopéva Kot ototyeio Tavtdmrag (Junglas ko
Watson, 2003). AA\o ctoyyeio e&atopikevong eivat 1o yeyovog Ott pmopovv va dmBodv
YOPAKTNPIOTIKA YVOPIGUATO GTIS GUOKEVES, DOTE YPNOTES, OMMG ivar ot Epnpot, HEcw
TOV YVOPIGUATOV TOV KIVNTOV TOVS (Y01 KANo™MG Kot apyikn 006vn), va p1oLoTolonV
o KNTd Toug O¢ péca mpocmmikng ékgpoong (Walsh kot White, 2007). T'a tovg
UEYOAVTEPOVE MAMKIOKE YPNOTEC, 1 KWNTH OLOKELN] KobioTotol ONUOVTIKE TTo
TPOCMTIKY, OTAV TEPLEYEL CNUOVTIKES TANPOPOPieg OGS emapéc kol unvopata (Bauer

et al., 2005).

2.4.3 Anoidpoun Emxowevia (Two-way communication)

H opoeidpoun emkowvovia eivar €£icov moAD OMUOVTIKO YVOPICUE TOV KWWNTAOV Kol
exeivo 10 OmOlo TEKUNPLAOVEL TN SVVOUIKT TOV KIVIITOV GUGKELVMV 6TO HAPKETVYK. Ot
KWWNTEG GLOKEVEG EMITPEMOVV TTEPLGGOTEPO Al KAOe GAAO epyareio pApKETIVYK, TNV
apeiopoun emikowvmvia e€attiag g 01pKoDS TOVG GLVOEGIUOTNTOG KOl TOVG HIKPOVG
APOVOLG OLOUOPPOONG TOVG, OTMG Yol TAPASELYLA TOV XPOVO TOV OmOLTEITOL Y10 TNV

ekkivnon tovg (Schierholz et al., 2007)

2.4.4 Tomkoéc Evromonoc (Localisaion)

O tomwkog evromopdg givor  wovotnta vo tovtonombel n yewypagikn 0éon evog
¥PNOTN 0md oV eviomiopd g Kivnthg Tov ovokevng (Clarke, 2001). Kdtt tétoto gival
EPIKTO HECH TEYVOAOYLDV YEWYPOAPIKOV EVIOMIGUOV, LE TPOELEYOLGO TNV TEXVOAOYIN
GPS. Mg v ypnon 1€1010v TEXVOAOYIDV, TO. GTEAEXN TOL UAPKETIVYK WTOPOVV V.
GTOYOTOLOVV TOTK( TPOCIOPIGI TPOidVTa 1| LINPESiEg o€ ev duvdpel merdtes. Eyet
poPrepOel, 0TI TO HAPKETIVYK HEG® TOMIKNG TawTomoinong (1 mpocsdlopicprov), Ha
ONUIOVPYNOEL TOAAEG OKOUO EMUXEPNUATIKEG evKapieg KLUpimG HECH KOVOTOU®V
epapuoydv Ommg eivor 1M teyvoloyion Bluetooth kot n tovtomoinom péow

padtocvyvotitmv (Bruner ko Kumar, 2007).

11



2.4.5 Teyvohoywko YrnoBaOpo (Industry Background)

[1pog 10 mapdv, vdpyel TANOOPO KAVOALDV ETKOIVOVIOG OGOV apopd 6TO TEPPAAALOV
™G KWWNTNG TEXVOLOYING, OV eKTEIVETOL amd OamAEG LANPECIEG AMOGTOANG YPOTTOV
UNVOUATOV 1 unvopdtov molvpécmv, (SMS kot MMS) péypt 1o «ktvntd» dtodiktvo
Kol TG vanpeoieg evromcopov. Ewikd ta ypamtd pnvopoto €xovv vmdpéer mn mo
dwadedouévn epapuoyn ota kvnta (Salo et al., 2008; Carrol et al., 2007). Moévo 1o
2009, otdAbnkav kotd péco O6po kar povo otig H.ILA. 5 dioekotoppvpro ypomtd
unvopata kabe pépa! (CTIA, 2013)

O dyKog kot povo v pnvopdtov detyvel v dvvapkn mov dwwbétovv ta SMS g
gpyoreio papretvyk. H daitepn omuoeidia tov SMS anodidetar ota Pacikd tov
yvopiopato, mov dgv eivar dAlo amd TV €VKOAMa ¥pnong, to YounAd KOGTOG, TNV

duvatdTTa TPOM®ONGNG EVOC UNVOUATOG Kot TV «Tamevi» tov evon (Doyle, 2001).

2.4.6 Amodoyn kon ad£1000tnon (Opt-in)

Or xotovalotés, Bewpovv T0 KvNtd TOVG ®G £vo TOAD TPOCOTIKO OVTIKEIHEVO
(Fortunati, 2001). Avtd onuaiver 6Tt givon empoiaktikoi 6tav Aappdvovv pnvouata
amd ayvootovg 1 and etoupieg. Emiong n afpda amootod] unvopdtov 6to Kivitod toug,
umopel vo eyeipel apePorieg yo v ToTdHTNTA Kot TV ac@dAelo Tov gtoptodv (Siau
ko Shen, 2003). TTpokeévon Aowmdy ot etatpieg, va a§lomTomoovy OAL To GTOLKEIN TOV
m-marketing mov 1o KkaO6TA EapeTiKd PEGO HAPKETIVYK TPOg KADE KOTOVOA®TN
Eexoprotd, vmapyxel mhvtoa o Kivouvog ¢ avTidouPavopevng «eloPoAngy otov
TPOCOTIKO Ydpo Tov Katavalmth. Onwc vrootnpilovv kot ov Scharl et al. (2005),
VILAPYEL AEMTY] 1GOPPOTIO OVAUESH OTNV €E0TOUIKEVOT NG EMKOWVMOVING KOl GTNV
wWwtikdmra. Ot gtarpieg mov céfoviar avt) TV WOTIKOTNTE, £YO0LV KAVEL NON TO
TPOTO Prina Tpog v emtvyio Tov M-marketing oyediov mov axoiovBovv (Vatanparast
kot Butt, 2009). Avtog givar o Adyog yio. Tov omoio ot gpevvntég Tov m-marketing oo
oA vopig e&€tacay Kal TPOTEWVAY THV avoyKoOTNTe TG 0:0€1030Tong (opt-in) tov
KOTOVOA®MTOV TPog Tovg opyovicpovg (Salo kou Tahtinen, 2005). Tétowov &idovg
ade1000TNoELS Elvar TAEOV VIOYPEMTIKEG 0md Tov NoOpo oe apketég ydpeg (Scharl et al.,
2005). Mia avnovyia eniong mov gyeipetarl and tnv MMA givan va petatpamel ) Kivn
Swoenuon oe SPAM, oniadn oe evoyAntikd kot avemBounto punvOHOTo Y10, TOLG

Katovolotés. KAt 11010 uotkd woyvet yio OAd To NAEKTPOVIKG HECH LOPKETIVYK EVHD
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mpémel va. onuewBel 6Tt vmhpyovv kot dtopopeTikol Pabupol WOOTIKOTNTAG OTIG
eQOpPHOYES, kKabdg elvar dAAN 1 aicOnon mov £€xel 0 KATAVOAWMTAG YO TOV (QAKEAO
EIGEPYOUEVOV UNVOLLATOV TOV Kol GAAN Y10 KATOEG EQAPUOYES OTIMG 1 EVIUEPMCN Yol
Tov Koupd 1M T véo TG NUEPaS. H KatdAANAn avTIHETOMION TG 101OTIKOTNTOG TOV
KOTOVOAWTOV Aomdv, e€aptdtol oe peydrlo Babud Kot amd v oTpaTnyikn UAPKETIVYK
(Akesson kou Eriksson, 2010).
[Tpokeyévonv vo. TAGOVY GTOVG KOTOVOAMTES TO. CTOYEVUEVE KOl TPOCOTOTOMUEVHL
UNVOUOTO, GTOV GMGTO ¥POVO Kol TOTO, GTO TANUGLOL OG EKGTPOTEING TOV UOVO TO
Kivntod péco umopei vo mpayuatomomoet (Bauer et al., 2005), ot etaipieg Oa mpénet va
amodidovv a&ioe otovg katovolmtés. Ilpokelévoyv ol KaTAvOA®TEG v €Yovv TNV
KOADTEPT dvvaTh EUTEPiO GYETIKA e TNV KvnTY| Oapnuion, o tpénet va 1oyvovy Ta
TOPOKATO:
1.) KdBe nmpowbntikh dpdon va yiveTot pe TV emiloys TV KATOVOA®TY.
2.) Ot KaTavoOAMTEG VoL EYOVV TOV &éleyyo TOL TOTE KOl TOL TG AdpuPdvovv To
unvopora.
3.) H xwnty daenpion Oo mpénel va ivat mpooapuoouévy oto. evoiapépovia. Tov
KATOVOA®TH Le OGO TO SLVATOV GYETIKO TEPLEYOLEVO.
4.) Oo mpémetl vo vTdpyel KAmolov €i00vg avtiuioion TPOKEWEVOL Ol KOTUVUAWMTEG
VO OTTOOEYTOVY VO GUUUETAGKOVV.
5.) H mpodOnomn oto m-marketing Oa npénet va opiletor amd vmevbovornra ko
6.) Oa 7mpémel vo. LVEAPYEL OECUEVOT GO TOVG OPYOVIGUOVG OYETIKO UE TNV
EUTIOTEDTIKOTITAL GYETIKG, IE TOL TPOSMTIKG dedopéva kat mAnpogopicg (Akesson
ko Eriksson, 2010).
To 6épo g amodoyng Aowmdyv, sivar 1o KAWL Yo va Ae1Tovpyicovy 6mGTd OAo Ta
HOVOSIKA  YOpOKTNPIOTIKG, Tov M-marketing, €dikdétepo otV TEPIATOON  TOV
EKOTPATEIDV M®ONGNC, TOL AmOTEAOVV pio amd TG OVO PACIKES EKQPACELS CTPUTIYIKMOV

uapketvyk oto mobile epiPdAirov (Pousttchi kot Wiedemann, 2006).

2.5 Meiypo. Mobile Marketing

Onwc opiletar amd tovg Kotler kaw Armstrong (2006), 1o petypo pdpketivyk eivat
GLUVOLAGHOG EPYOAEI®V UAPKETIVYK OV O OPYOVIGUOG YPNCLLOTOEL TPOKEUEVOL VL

KOVOTOMoEL TNV ayopd 610)0. Ta dtdpopa epyoreion LAPKETIVYK UTOPOVYV GUVORTIKG.
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vo katnyopromombobv e 1écoepig opades, To mepipnua téocepo P’s: product, price,
place kot promotion. (mpoidv, tiun, TOTog Kat TpodOnomn). Ady®m TG avATTLENG VTG
g Katnyoplomoinong ot dekaetia Tov 1960, dnov 10 pdpkeTvyK Yapaktnpilovrav
amd TNV YEVIKOTEPN EQAPLOYN oTpoTnyik®v dOnong (push strategies), ta 4P’s éyouvv
oLYVE OYOMOGTEL OC TPOTOVTIKY] TPOGEYYIOT] UAPKETIVYK TOL 0V AAUPAVEL LITOYN TIg
AVAYKEG TOV KATOVOAMTOV, 6TOLYEI0 TO 0010 oTjuepa amoteLel TO KEVTIPO YOP® 0o TO
omoio kwvovvtar ot ayopéc (Chaffey, 2009). Me pio dnuocicvon otobud oty emoTHun
oV papketivyk, o Lauterborn (1990), eravompocsdiopioe ta 4P’s amd thv mhevpd tov
KOTOVOAMTN To omoio elvat: ot avaykeg Kot ot embopieg Tov Kotavaimty (customer
needs and wants), to k6c6toC Yoo TOV Kotavolmth (COst to customer), m gvkohiio
(convenience) kot 1 emkovovia (communication). Ta 4C’s avaAidovtal v cuvtopio ®g
e€Ng: ot etaupieg Ba mpémeL Vo TPOSPEPOLY GTOVS KATOVOAMTEG TO. TPOIOVTO KOl TIC
vanpecieg mov ekeivor BELOLV Ko Oyt OTL Ol granpieg Tvyaivel va mopdyovv o
OLYKEKPIUEV ¥pOVIKY oTiyur (customer needs and wants). Emiong, ot kotovaA®tég
EVOLPEPOVTOL TTEPIGGATEPO GYETIKA LE TO GUVOAKO KOGTOG PN oG eVOG TPoidVTOG GE
oxéon He TV T ayopds tov (cost to customer). Ot gtanpieg Ba mpémet va mapéyovv
GTOVG KOTOVOAMTEG TNV UEYOAVTEPN SLVATH EVKOAIN KATO TNV 0yopd TV TPOIOVI®MV
tovg (convenience). Télog, ot eTatpieg O TPEMEL V. TOPEYOVY KOL VO, SIEVKOADVOLV TNV
EMKOWOVI e TOVG TEAATEG TOLE (COMmunication).

Avopoeifoia ta 4P’S mapéyovv éva apKeTd 1KoVOTomTikd TANIGL0 6TO 0moio pmopel va
aflomomBei 10 S1adiKTLO GTIG GTPpUTNYIKES HapkeTvyK. Opwg eivan ta 4C°S pe v
TEAOTOKEVIPIKT] TOLG TPOCEYYIOT] TO. OTMOI0L UTOPOVV va ypnoiorombovyv amd to
GUYXPOVO HEGO, TO OTO10L [LE TNV CEPA TOLG LIToSTNPILovY TV apEidpouUN ETKOV®ViD
(Chaffey, 2009). Mg Bdon ta mapoandve, dgv Oa NTav Taparoyo Vo EQUPUOGEL KAVEIG
1660 10 4P’s 660 kat ta 4C’S 6TIg oTpATNYIKES TOL KivnToh marketing, apov ot Kivntég

GLOKEVEG EIVOIL ATTOAVTO GUVVQAGUEVES LLE TNV OOIKTVOKY] ETKOVMVIOL.

2.6 To 4P’s ko ta. 4C’s oto Mobile Marketing

2.6.1 Product

H dpxnc Pedtioon Tov Kivntdv GLGKEVOV KOl 0 EUTAOVTIGUOG TOV YOPUKTNPIOTIKMOV

TOVG, 00NYEl TNV dNUovPYia VEOV vINPESLOY. ATO aVTEG avapeiopnnta Eeympilovv
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o1 VINpPecieg mov oyeTilovion HE TOV YEOYPOUPIKO Kol TOTIKO TPOGOIOPIGHd TG B€omC
(Yunos et al., 2003). Ta 6tehéyn TOV HAPKETIVYK TAEOV UTOPOVV VO, A&LOTOTGOVY AVTEG
TIG VINPEGIES TPOGPEPOVTAG GTOVS KOTAVOAMTEG TPOTOVTO 1] VIINPEGIES GYETIKEG LUE TNV
tomofesio TOVG, YEYOVOC OV UITOPEL VoL 001 YNOEL GE PEYOADTEPT KIVNOT GTOVG TOTIKOVG
OLOVOLEIC KOl TNV aWENCT TV AUEGHOV OYOP®Y OtO TOVG CLYKEKPIULEVOVG KATOVOAMTES
(Bauer et al., 2005). Ot Kwvntég GLOKELEG UTOPOVV EMIONG VO GLVEIGOEPOLY GTNV
avantuén véov mpoidvtov. Onwg oty nepintwon mov uerétmoe o Okazaki (2009), 1
omoio. apPopovoE 6TV avamTtuEn piog véag yevong covmag thg etaupiag Knorr Foods
péow g tomkng g Ovyatpwnc. H etoupio ypnowwonoince €vo Kivntd 16ToAOY10
(blog) mpoxewévoy va mpocerkvoel veapés Katavolmtpleg (target group tng
KOUTAVING) OAAG Kol TV TAEOYN QI TOV ¥PNOTOV TOV KIVIITOU SLodIKTOOV. XE aVTd TO
blog, ot ypNoteg PUmMOPOVGAV VO GUVEIGPEPOLV LE TNV GITOWYN TOVG KOl TIG TPOTAGELS
TOVG GTNV ONovpyio vEov YeOoe®V. ATOTEAEGHLO TNG KOUTAVIOG NTOV 1) KUKAOPOpia
GTNV ayopd LG KOVOOPYLOG YEVONS 1 OTolo. TPOKAAEGE AOENOT TV TOANCEDV KATA
50% og oyéon pe v Tponyoduevn ypovid. Extdg avto?, e v xpnon tov 1etoroyiov,
n Knorr katdeepe v avlmtuén evog kepdo@Opov VEOL TTPOIOVTOG EAAYLGTOTOIDVTOG
YPOVO Kol KOGTOG,.

Extég and Pacikd mpoidvta, ot ¥pNoElS TOV KIVNTOV HECOV EYOVV EMMTMOCELS KOl GE
dtevpopéva Tpoidvta. XapaKTnPIoTIKA Vol To TOPAdEIYLLATO KIVITMOV GLVEPYEI®MV Kol
muocwv vanpeoiov (Nah et al., 2005) 6mov 1 dueon petapopd dedopévov Kot
Tnpoedpnong umopel  va  PeATudosl  Tovg  ¥POVOLS  OmOKPIONG  KOL TNV

OTOTEAEGUATIKOTNTA TOVG,.

2.6.2 Price

Ot Balasubramanian et al. (2002) mpoéfreyov onpavtikn d10popad 6T KEPOT OTIC TULES
MOVIKNG OTO KIVNTO €UTOPLO, GE GYEOT UE TIC TIHOAOYIOKES TOKTIKEG TOPOOOGLOKMDY
HEGOV. ATEOMOAV VT TOVG TNV GO GTO YEYOVOG OTL LEGM TV KIVIITMOV GLGKELAOV
umopet vo emtevyBel LOVaSIKY TIUT TPOG VOV LOVAOTKO KATAVAAMTY Y®pig va yvopilet
TIC TWES OV d0ONKaV 6e AAAOVG KaTavoAmTéS. Katt TéTto10 oy avEéeikto péypt v
ELEAvVIoT Tov Kivntov eumopiov. Emiong avt) n dvvatdmta, delyvel m6co mepimioko
Kot dSuvapiko givol avtd to vEo TEepPaiiov papkeTvyk evad afilel va onueumbel ot
TPOKEWEVOD VAL EPOPUOCTEL QTN 1) TILOAOYIOKT GTPOUTINYIKY|, Ol £Toupieg Ba mpémet va
KOVOLV EVTOTIKY] YPNOYT TOAVTAOK®V EQOPUOYDOV (MOGTE VO EXOVV GTNV KOATOYN| TOVG

aVOAVTIKEG TANPOQOpPieS Yia KaOe v dvvapuel meAdtn tovc. 'Eva dAlo mAcoveékTnua TV
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KWWNTOV HECOV GE GYE0T UE TNV TILOAGYNON €lval OTL 0 KOTAVAAMTNG £YEL OTO YEPLOL TOV
éva gpyoleio AueoNg GUYKPIONG TILAOV OVAUECH GE OUOIKTLOKOVS AOVOTTMANTESG Kol
(QUOIKA KOTOOTILLOTO, LELOVOVTAG TO EALELLUO TANPOQOPNONG AVALEGO GE TOANTH Kot
ayopooTy], YEYOVOS IOV Bal EMPEPEL PHEl®OT TILOV AVAUESH 6T OVO €101 MOVOTOANTOV

(Kannan et al., 2001).

2.6.3 Placement

Ocov apopd 61N dtovoun mpoidvImv, 1 TEYVOAOYID TMV KIVNTOV UITOPEL Vo LEUDGEL
OpaoTIKA TO KOOTN UETAPOPAS TMV VLANPECIOV. YTAPYOLV TOAAEC EQPAPUOYES TOV
UTOPOLV VO PNGLOTONBOVV TPOKEUEVOL VO EVTOTMIGTOLV OnNUeio GLYKEVIPOONG
anobepdTmv i opTyd pe xpnom texvoloyldv dayeipiong otorov (fleet management)
T omoia prwopovv va mailovv tov poro kvntig amobnkng (Varshney kot Vetter, 2002).
Me avtdv tov 1poTOo, pumopet va evromileton KaOe @opd 10 TANGIEGTEPO TETOLO POPTNYO
TPOG TKOVOTOINGT TOV AVAYKOV VOGS PLGIKOD KOTOGTNLOTOS, VIOOETOVTOS OVGLUGTIK(
npoktkég JIT (Just in time), PEIOVOVTOG £TGL OPAGTIKA TO GUVOAKO amdbepa, TOV YOPO

TOV amOOENATOG KOt TO KOGTY TOL TO GLVOSEVLOLVV.

2.6.4 Promotion

H teyvoloyikn e&EMEN €xer Ompiovpynoel véo KOVOMO UHOPKETIVYK, OTO OToio
TOPOOOGLOKA EPYOAELD OTWG TO GUECO HAPKETIVYK KOL 1] OLOLPNULCT), EXOVV EUTAOVTIOTEL
Kot evoopatmbdei (Harridge — March, 2004). Tétowa péoa 6nms o StadikTvo, 1 YneoKn
TAEOpaOT KOl 1] KNt TMAEQOVia, £XOVV CAAAEEL TOV TPOTO EMKOWVMOVIOG UETAED
ETUPLOV KOl KOTavoA®TOv. Etol To oTeEAéYn TOL HAPKETIVYK WUTOPOVV TAEOV Vo
eMKeEVIP®OOVV 6€ o Gpeoeg Kot VYNANG otoyomoinong dpactnprotnteg (Karjaluoto et
al., 2004).

Ot KivnTég GLOKEVEG PAIVETOL VO, EXOVV CNUAVTIKEG EMOPACELS GE TPELS PACIKOVS TOUELS
TOV EMKOWOVIOKOD UEIYHOTOG HAPKETIVYK: GTN OLPNUICT), TNV TPO®ONoN TOANCE®DY
Kot oto dueco papketvyk (Leppaniemi kou Karjaluoto, 2008). Omwg éxst Mon
avaeepbel, o Kivntd péoa ta yopaktpilet n w16t TO TG EEATOpiKELONC.

H Sagnpion oto kivntd péoa pe T GEPA NG, TPOGPEPEL GTA CTEAEYT TOL UAPKETIVYK
TNV TPOOTTIKY VO TPOo®HNcOLV TPOTOVTO KOl LANPESIES He Evay amOAVTO TPOCOTIKO

Kol 010 0PACTIKO TPOTO Yo TOVG €V OLVAUEL KOTaVaA®TEG. 'ETol ) dapnuion umopel va
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elvol Tpoocwmomomuévn Pacel evog cuvOLACUOD TOPUUETPOV OTTMOS TO ONLOYPAUPIKL
otoyeia, N ayopacTikn cvumeptpopd kat 1 torobesio (Varshney kotVetter, 2002; Kim
ko Jun, 2008).

H mpombnon tov toincemv ypnoonoteitor cuvndme mote vo evBappivel v ayopd
TPOIOVIMV KOl LANPECIOV. XTO KIvNnTA HECO KATL TéTol0 pmopel vo emtevybel mo
amotedespatika (Smutkupt et al., 2010). Avto givar oAnBEg apov vIapy oLV VEOL TPOTOL
TANPOEOPNONG HE £VTOVT SLOdPAGTIKOTNTA, TNV OOl EVOEYOUEVMG VO TPOTIUHGOVV Ol
KOTOVOAWTEG, ApOV EVKOAM KO AUEGH UTOPOVV VO, KEPSIGOLY TPOVOLILN KO TPOGPOPEC.
Této101 TpOTOL EIvVOL 1 OITOGTOAY| ATOVTNTIKGOV UNVOUATOV OGTE VO, GUUUETAGYOVY GE
KAmo1o Staymvicpud pog etapiog 1 va Kepdicovy duesa kdmoto tpoidv 1 ddpo. Emiong
TO. YPOVIKMG OPIGUEVE KIvNTO Kovmdvia umopel vo givor €E0PETIKE OmMOTEAECUATIKA
Otav Y10 TAPASELY O KATO10G AAPEL £VOL EKTTOTIKO KOLTOVL GUYNTOL HEG® KIVNTOU TNV
®po tov peonueptavol dwdleipotog (Banerjee kar Yancey, 2010). Tétowov &idovg
TPOMONTIKES KAPTAVIEG e KOLTOVIO, £X0LV GLVIO®G TOAD VYNAO TOGOGTO ATOOOGTG
a@ov amartovy pETpio koot vAomoinong (Shankar et al., 2010).

AV 0 yeVIKOG 6TOYOG TOL GUECOV UAPKETIVYK €ival M amdKplon Tov TEATN, TOTE TO
Kivnté péca £XouV ToV TPOTO VoL TOV EMTVYOVV TOAD MO OmOd0TIKG amd Tl GAAO PEGA.
Kot povo 1o yeyovog 6ti 1o Kivnto, to €xel 6yedOv mévta dimha Tov 0 pNoTns, oivel ota
OTEAEYT TOV HAPKETIVYK TNV OLVATOTNTA TNG GUEONG EUTAOKNG TOLG LE TOLG TEAGTEG
toug. Emiong 1o xwvntd dueco pdpketivyk diver otig etarpieg v dvvatdtmta g
GueoNg OmMOKPIONG GE AMPOGOOKNTEG KOTOGTAGELS LE VEEC TPOGPOPES 1 TPOMONTIKEG

evépyeleg (Schierholtz et al., 2007).

2.6.5 Customer

H mopoyn mpoidviwv kot vanpesidv mov KOAOTTOVY TIG OVAYKES TOV TEAATOV glval amd
o onuavtikotepa otoryeion tov papketivyk (Kotler kaw Armstrong, 2006). T va
emtevyfel OUMG KATL TETOWO TO OTEAEYN TOL UAPKETIVYK Ypetdlovior po eEopeTikd
mhovolo Baon dedopévev yio toug katovalwtés. H dadpactiky ehon Tov Kvntdv
péowv etvar ovtn akpPdC TOV OEVKOAVVEL TOVG EMOYYEALATIEG TOL UAPKETIVYK VOl
OMUOVPYNGOVY EVNUEPOUEVES PACELS OEOOUEVMV, EITE KAADVTOS TOVG KOTAVAAMTESG VO
€YYPaQOLV Yo VO GUUUETACYOVV GE KAmolo Kapmavio, £ite vo oteihovv ypamtd
UNVOLOTO TTPOG TOVUG OPYOVIGHOVG LE CULYKEKPUUEVEG TANPOQopieg pHe avtdAdoypo
OYOPOOTIKA TPOVOULDL 1) EKTTMCELS Y1O0. CLYKEKPIEVA Tpoidvta. Ot TAnpopopieg mov

GLAAEYOVTOL, €ivol ovTtovONnTo OTL YPNOGUYOTOOVVIOL YL TNV KOADTEPN dSuvath
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TUNUOTOTTOINGN TOV KOOV Kol TNV avATTLEN VEOV TPoldvTmV MoTe vo emttevydel n
emBoun e&otopikevpévn TPOsPOPE ayabdv PACEL TOV OVOYKOV TOV TEAATOV
(Smutkupt et al., 2010).

YOpewva pe tov Xu (2007), ot e£atouKeLIEVES TPOGPOPES Kol TPOWONTIKEG EVEPYELEG
oonyovv o Betikn amdkpion mpog T dapnuopeva ayadd. Emiong, avédvovv tovg
pLOUODE GULUUETOYNG TOV  KOTOVOAOTOV ot kapmdvieg (Barutcu, 2007) o
SNULOVPYOVV 1GYVPOTEPOVS OEGLOVG HETOED meAaTdV Kot opyavicumv (Vesanen, 2007).
Ta kvt péca mapéyovv emione Eva eEapeTikd dynuo EELTNPETNONG TEAUTAOV, LLE TNV
évvola g omevbeiog moapakolovONoNg ¢ mopeiog LOG OMTOGTOANG, NG GUEONS
andvtnong oe {Ntoelg Tpooopdg kot g e&umnpétnong petd v moinon (after sales
SEervice), evioyvovtog pe o tdv ToV TPOTo TNV IKavomoinon tov telatodv (Shankar et al.,
2010).

2.6.6 Cost

To x6cT0G PO ToV MEAdTN, opiletan pe akpifeld ¢ 10 GLVOMKO KOGTOG KTNONG,
YPNONG Kol amoppyne evOg mpoidvtog N vanpeciog ovupwvoe pe tovg Kotler won
Armstrong (2006). Ze avtd ta KOGTN LAAPYOVY Kot AAAOL TAPBEYOVTEG TEPAV TNG TLUNG
OM®G T0 KOGTOG TOL KATOVAA®TH G€ XPpoOvo 1| evépyeta. Ocov apopd T0 KOGTOG KTNONG
TPOTOVTIWV KOl VANPECIOV, VUG KATOVIAMTAG UTOPEl v EYel CNUAVTIKO TAEOVEKTNLLOL
EVovTl TOV MavoTOANT®OV €@Ocov umopel dueco va ocvykpivel tipég (Kannan et al.,
2001), opmg to KOGTOG YPNONG TWV LANPECLOV OEOOUEVOV KIVNTNG TNAEQ®VING TTOV
AmOLTOVVTIOL MGTE Ol KOTOVOAMTNG Vo givar online mpokeévov vor KAver auth ™)
obyKpion, umopet vo givar apketd vynAd avtiotaduifovtog to kéEpdog tov (Frolick kot
Chen, 2004; Morozan xo1 Ciacu, 2012). TToporia ovtd Opmg, 060V apopld 6T GAAES
EKPAVOELS TOL KOGTOVS OMG £ivat 0 ypOVOG Kal 1) EVEPYELQ, TO KIVITA LEGO YEVIKOTEPO
UTopoVV VL CNUEIDGOVY CNUOVTIKN HEI®OT), avEAVOVTaG TNV EVKOAIN TOV KATOVOAMTY),

1N omoia e€etdleTon APECSMG TAPAKATO.

2.6.7 Convenience

H @opnrtémrta tov Kivntod Kot ot SlopK®G EUTAOVTICUEVES AEITOVPYIES TOVG, AmOTENEL
T0 otoryeio KAeWl e to omoio Eexywpilel amd Ta GAAL HEGO OGOV QPOPA GTNV ELKOALN

TOL TOPEYXEL OTOV XPNOTN TOL 1i{TEPA GTNV €EO0IKOVOUNGCT TOL YXpOvov Tov. Etot,
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KOTOVOAWMTEG LE HEYAAN Ttieon ypoOvov o1 (®1 Tovg umopoldv va Yyasovv ta Tpoidvto
OV TOVG EVOLPEPOVY GTO KIVNTO TOLG MOTE VO UEIDGOLV TO KOGTOG ovalnTnong
(Kannnan et al., 2001). Ot epappoyég TANPOUOY HE KIVITA UETOTPETOVLY TO KIVNTO
TNAEQMOVO GE YNOLUKO TOPTOPOAL, HIEVKOAVVOVTOG TOVG KATOVOAMTES EITE LLE TO VO UMV
KovParovv ypruata gite Kepdilovtdg Tovg ¥pdvo mov Ba Eddevay GV TANP®VAY TOVG
hoyaplacpovg tovg eni toémov (Balasubramanian et al., 2002).

Agdopévov 0Tt 1 gvkoMa mPOog Tovg TeAdteg €EaPTATAL GO TIG SVVATOTNTEG TOV
TOPEYOLY TO KIVNTA, GUVETAYETOL OTL LEYOAAVTEPT TOGHTNTO EQPAPLOYDY GNUOIVEL KO
ueyoAvtepn gvkoAia (Clarke, 2001). H eroavdotaocn mov mpokdiese to iPhone oAAd kot
ot éévmveg ovokevég e to android Aoyiopkd g Google, eyyvdtar 01l 6T0 GpEGO
péALOV M gukoAia Tov Bo waPEYOoVV TA KVNTE OTOLG KATOVOA®TEG O ivor akdpo
peyorvtepn (Smutkupt et al., 2010). [Mapodria avtd, 6Tmg 1O oNUEW®ONKE, TO KOGTOG
YPNONG  OMOSESEIYUEVO, UTOPEL VO OMOTEAEGEL OVOCTOATIKO TOPAYOVIO YO TOVG
KATOVOAWOTES, YEYOVOG Tov Ba Tpémetl va AneOel vtdyn kédbe popd mov KATAGTPOVETOL

otpatnywkr; mobile marketing.

2.6.8 Communications

Onwg eivar Kowvdg amodeytd, 1 OYECN TOL GTEAEYOLS TOV WAPKETIVYK LE TOV
KatovoAlot) €ivol OdpaocTIKY, OTNV Oomoio Ol GULUUETEXOVTES TPOoTabdolv va
TPAYUOTOTOCOVY TOVG GTOYOVG Tovs. H dadpactikdtnto yevikdtepa, pmopel va
oplotel WG TO COLVOAO T®V SOPACE®V UETOED OTOU®MV Kol OPAd®V aTOU®V, €T
arnevBeiog eite pe dapecordfnon ynowkov péowv. O de Pabuog dadpactikdtTTog
opiletar ¢ 0 PaBUOG GLYYPOVIGHOD KoL EVEPYOD EAEYYOL €Ml TNG EUMELPIOG TOV AGKOVV
ot ovppetéyovteg o€ avt) (Liu kot Shrum, 2002). Avtd vmovoodv eEGAlov Kot ot
Stewart ko Pavlou (2002), vrootpilovtag 0Tt 1 emikovovio HAPKETIVYK UTOPEL va
Oeopnbel oG o GLVTOVIGHEVN EVEPYEIDL TWV OTEAEYMV TOL HAPKETIVYK KOl TOV
KATOVOADOTOV OOTE VoL EMTHYOLV GTOYOVS TOVG 0oiovg dev Bal propohoav va, ETLTHYOoVY
Aertovpymvtag avtovopa. To yopaktpioTikd TG KIVNTNG EMKOWVOVING 0EAVOLV TIg
TOOVOTNTEG NG SOPACTIKOTNTOS, POV TAPEYOLV TO HEGO Yo Apeomn Kot amevdeiog
avadpaot omd TNV TAELPA TOL KATOVOAWMTY. Mg TV ypnon Tov Kivntod dadkTHov, ot
KATOVOA®TEG UmopoLV  va  €xovv  mpdoPacn oe  emkowwvic, Ol0cKESNOT Kol
TANpoopia Tov TOLg TapExeTal omd TS etaipiec. Ot ypnoyonoovpeveg HEBodot yio.
avTn TV TPOSPaon lval avAAOYES e EKEIVEG TTOV YPTCILOTOIOVVTOL GTOVG GTOEPOVS

VIOAOYIOTEG, OAAG TOAD mo ypryopeg (Shankar et al.,, 2010). Onwc alwote
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vrootnpilovv ot Okazaki xoai Hirose (2009), n ovtihauPavouevn o&io. tov mobile
marketing yio tovg katavolmtég, Paciotnke oty emmAiéov afio. TOV TPOEKLYE
CLUTANPAOVOVTOG 1) / KOl avTIKOOIGTOVTAG TO 6Tafepd dtadiktvo (mpodcPacn and H/Y),
€101k o€ TEePloTAcELS OOV N TPOcPaot oe otabepd H/Y dev elvarl @ikt N TPOKTIKY.
Tétoleg meplotdoelg pmopel vor TPOKOWYOLV OTAV OMOLTEITOL SOPUCTIKOTNTO GE
TpomONTIKEG evépyeteg, Kavalo 1 Tpoidvta tov mobile marketing (Sultan koaw Rohm,
2005).

Edwkd yo v mepintoon tov kivntov, ot Gao et al. (2009) mpoteivouv emimAiéov
Ol0OTACELG TTEPAY TNG SLOOPACTIKOTNTOG OTIMG EIVaL 1) GLVOEGIUOTNTO, N «TTOLYVIOLAPIKT
ougbeon» Kol 1 EMKOWVOVIOL HE KATOWL YOPUKTINPIOTIKE O10mpocmmikng oxéons. H
€peuva tovg, £0e1&e OTL 1 HIapEN TEPIGGOTEPWV EMAOYDV ATOKPLIONG OE EMKOIVOVIOKES
ekotpateieg dOnong (push) péom kvntov péowv, eixe wg anotéleopa v adENGN ™G
avTIAaUPBavOLEVNG O0OPACTIKOTNTOS KOl OETIKEG CUUTEPLPOPES KATAVOADTOV TPOG
TETOLOV €I60VE EMKOWVOVINKES dpaoelg and etarpieg (Gao et al., 2009).

Oocov agopd oTig otpatnykés papketivyk ElEemg (pull), n avamtuén kot Bedtioon g
teyvoloyiag TOG0 TV KVINTOV HECHOV OGO KOl TMV EPOUPUOYDOV TOL oyxedldlovtal yio
pull emxowmvia (QR codes, IR codes (Image Recognition codes) x.a.) (Dou ko Li,
2008), ovvelsPépovv otV avENCT TNG OOPACTIKOTNTAG HE TNV TPOTOPOLAIN TOL
KOTOVOAW®TY).

Q¢ exotpateieg push marketing Oswpodvrar 6dec ot dpdoelg mov Paciloviar otnv
TPOTOPOLAIR TOL OpYAVIGHOV 1 TNG €TOUpiag Vo oTellel evnuepdoelg pe kibe TpoTo,
070 KWWNTO T0L Katavoahmty Kot ovpgove pe tovg Karjaluoto et al. (2007),
arevBivovtal 6 MOTEG KATAVOADTOV TOV £XOVV 0OEOO0THCGEL TIG ETAPIES Y10 TETOLOVG
okomovg. Avtifeto wg ekotpateieg pull marketing Osmpovvtor ot dpdoeig mov Egkvovy
pe T B€ANGN TOL KOTOVOAMTY, O 0TO10G GLUUETEYEL OmOlNTMOVTOG KOO0 WV omd
mv etaipia, cvvnbwg votepa amd epéBicpa mov Tov ddOnke amd Kkdmolo dALO PEGO.
AvTto0 ToVL €100VG Ol EKOTPATEIEG, OMOTEAOVV TOAD KOAY gukoupio va dnpiovpyndodv
véeg AMOTEG e 0OEI000TNOELS KOl GLYKATAOECELS KOOVOAMTMOV Y10 LEAOVTIKES YPTOELS

otpatnyikov m-marketing (Karjaluoto et al., 2007).

2.7 Xdvoyn

Eidape péypt tdpa tov emkpatéstepo opiopd tov m-marketing (Dushinski 2009), mov

mpocdopilel dha ta wWwitepa otolyeion Tov pEcov. Xe avTdV TOV OpPopd UTOPOVLE
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AOUOV VO OVOLYVOPIGOVUE TNV OLaPKI] TAPOLVGio TOL HEGOL TN (™1 TOV KOTAVIAMTNH
(chvdeon EMYEPNCEMY UE TOVG TEAATEG OTN) CWOTY GTIYUN]), TOV TOMIKO EVIOMIGUO
(oOvdeon EMYEPNOEDV HE TOVG TMEANTEG OTO OMOTO WEPOG), TNV PNTI Gd€wM
(00€1000TN 0N KO awodoyn)), TV e&atopikevon (emagn pe KAOe Evav mEAATN) KoL TV
apeidpoun emxowvovia (to m-marketing omattei v evepyn olinienidpaon).

[diwg n televtain, @aivetor vo amotehel TPOEEEYOV YOPOAKTNPIOTIKO OVAUESH GTOVG
Vvéoug ot omoiot amotelobV Kot Pacikd kowvd — otdxo tov m-marketing. Asdopévov
AOumOV OTL 01 KIVNTEG GLOKELES OEAVOLV TNV GUVOECILOTNTA TOV KATOVOAOTOV OGO
peyoAvtepn eivan n avtidappavouevn dadpootikdétnta, 100 10 KaAvtepo (Gao et al.,
2009). Avt) 1 ddpacTikdTTe EMIONG, EIVOL TO YOPAKINPIOTIKO YVAOPIGHO TOV VEDV
avOpoOmev TOL YPNCIUOTOVV Oomd HIKPY] NMMKIOL KIVNTEG GLOKEVEC KOl GLUGKELES
teyvoloylag yevikOtepa, e omotélecpa vo  €govv  peYAAn efokelmorm pe TIg
dVATOTNTES TOVG, EVM GLYXPOVAGS TIG XPNCHLOTO0VV TApws. Edd iomg va mpokimtet
Kol Vol CIUOVTIKO EPMTNUO TOL €YEL VO KAVEL LE TO YOoMHo UETAED TV VeEQpOV
KOTavolmTdV, Tov gival Kot o TAnfuoudg — otdxog tov M-marketing, pe to otehéym
TOV ETLYEPNCEMY TOV EVIEXOUEVAOS TAPOVGIALOVLY O10pOopEG TOGO STV NAKia Kot TV
KOVATOUPA, OGO Kol 6TV E0IKEIMOT e TNV TEYVOLOYIN TOV KIVITMV. AVTA To GTEAEYT
evdéyeTal va KoBuoTEPOLY GTNV AVTIANYN TOV AVaYKOV TOV KOTOVIA®TOV TOVG. TENOG,
€EETAOTNKOV Ol EMMTAOCELS OTO ETUEPOVS OTOLYEI TOV UEIYHOTOG UAPKETIVYK,
TPOKEUEVOD VO PAVEL 1] €V dLVAEL XpNoudTTA ToLg 6Tto M-Mmarketing. Xe cuvdvooud
LE TOL YOPOAKTNPIGTIKA TOV KIVITAOV GLGKELMV TOL OVOAVONKOV Tapoamdve, TPOKLTTEL
Ot T0 KOp1o mheovékTno Tov M-marketing éykettar oy kavoTTd TOL Vo awéNcEL TV
KOVOTNTO  EMKOLVAOVIOG  OPYOVICUDV -  KOTOVOAOTOV HE TO VO TOPEYEL
TPOCOTOTOMUEVT], YPOVIKO KOl TOTIKA TPOCIOPIGUEVT) TANPOPOPN oY YWPIg Kopio
déopevon amd Tov ¥pOvo 1 TOV TOMO, OAAL TPOTICTOC PE TNV ovyKatdfeon Twv
KOTOVOAOTOV. AVTO TO TEAELTOiO OTOXEID, OV KOl Ogv cvumepltAapfPdvetal otn
Biproypagpia wg yopaktnpiotikd tov m-marketing, mpopoavdg enedn 1o Oépa g
ade1000TNoNG omacyoAel yevikotepa To e-marketing, Oempovpe 01t Eyer Béom dimha ota
YOPOKTNPIOTIKA EKEIVO TOV KIVINTOV TO OTO{0, EMLTPENMOVY TNV AELTOVPYIO TOV KIVITOV

UAPKETIVYK PEr Se.
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3. 2YNHOEIYX TAKTIKEY KAI XTOXO0I TOY MOBILE MARKETING

3.1 Eweoyoyn

Ta eyyevn yopaktnplotikd tov m-marketing, idape ott dSnuiovpyodv to Oepédia pog
TAATEOPUOG Yo dpacelg papketvyk eite @bnong (push) eite érénc (pull). To
ONUOVTIKOTEPO OUMG Elval OTL 68 OYE0N e GAAEG TPOCEYYIGELS UAPKETIVYK, EYXEL TOV
VYNAOTEPO Pabud amodoyng AOy® TV dV0 TOAD PACIKOV TOV YOPOKTINPIGTIKOV: TNV
a0£1000TNOT TOL ¥PNOTN Ko TV amodoyn Tov (Barnes kor Scornavacca, 2004). Eidape
eniong 0Tt 1 TPOSOTOTONEV PVGT TOV KIVNTAV GUGKELAOV, TOL £ival Kot 0 AOYOG Yo
dpeon Kot opOn TANPOEOPNGN TV OPYUVIGU®V 0Td TOVG KATAVOAWMTES, divel EEPETIKA
TAEOVEKTNUATO GTO GLYKEKPIUEVO Kavail. H yprion tov SMS o¢ mpotapyikd epyaieio
UAPKETIVYK TOV KIVITOO HEoOV, €xel pehetndel péypt Tdpa apketd 61e£odikd amd Tovg
gpeuvnTég, etvor mAEov TOAD S10ded0UEVOS TPOTOG EMIKOWVOVING UAPKETIVYK Kot €)EL
anodeydel pio Wwitepa emrvynuévn mTAateoppo papketivyk (Bamba kou Barnes,
2007). H &&éMén g teyvoroyiog ToV KvnTodV OHmG, £xel avoi&el dpopovg yuo TTo
oVOVOETEG, EVOLUPEPOVOES, OMOTEAEGUATIKEG OAAGL  KOU  CLYYPOVOS  UETPNOLLESG
VAOTONGELS oTpatNyIKGOV papketvyk. Ov Huang kor Symonds (2009) amnd vmpig
avépepay OTL 1 TPOGEYYIOT TNG KWWNTNG EMKOWOVING HAPKETVYK Ogv elvarl mAov
neplopopévn uovo oto, SMS. Ta é€vmva tAépmvo. (Smartphones) kot ot ToumAETeg
(tablets), amotedovv oVGLOGTIKA POPNTOVS NAEKTPOVIKOVS VITOAOYIOTEG UE OMOTEAEGLLOL
TNV TPOCAPLOYN VILAPYOVCHV VITNPEGLDY OO TOVS VITOAOYIGTEG OTIC POPNTEG GUOKEVEG
KaBdg kor TV ovamtuén TOAADV GAADV EQOPUOYDV, OTOKAEIGTIKA ylol Kwntd
(Brayomodriov kot Anuntpuadng, 2014). E&otiog Aowmdv, owthig TS TEXVOAOYIKNG
avamtuéng pmopovoe amd vopic, Kavelg €DKOAN VO GUUTEPAVEL OTL Ol VINPECiEg M-
marketing 0a e£omAdvovtav oe pia ToOAv-KavaAlkn mAotedpua extkovoviag (Huang

kot Symonds, 2009).

2KOTOG AVTOV TOL KePaAaiov, eivar va avadeydel n e&€MEn mov mapatnpnonke oTig
npoktikég tov Mobile marketing omwg avtéc perembnkav kot emyepndnke va
KOTOYPOPOVY OO TOVG EPEVVNTEC KATA TN OBPKELD TOV TEAELTOUMV OEKOTEVTIE ETAV,

oMAadn amd Toug SlaPopeTikovg Tpdmovg ypnong twv SMS péxpt tic obvbeteg
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EQUPUOYEG, TOL EVOOUOTOVOLY CNUEPQ VTINPECiES evtomcopov pécw GPS. Eriong, oto
TEAOG TOV KEPOANIOV YIVETOL [0 ATTOTELPO VO KATOYPOPOVV Ol CUAVTIKOTEPOL GTOYOL
AVTOV TOV TPOKTIKOV Kol VO omoTVTOBel 1 adénon ¢ moKIMag avTdv TOV GTOXWOV

COUQMVO, LLE TIC VEEG KOl OLOPOPOTTOINIEVES AVAYKES ETALPLOV KO KOTOVOADTDV.

3.2 IlIpaxtikég kot E@appoyéc M-Marketing: Amo to Text’n’win o1ig
App’s (Applications)

3.2.1 SMS Marketing

EeKIVOVTOG TNV ETOKOTNOMN TG S108popunG TV epapuoydv m-marketing dev pmopei va,
un yivel pio chvroun avo@opld 6To TPAOTO EPYUAEID UAPKETIVYK OLTOL TOL HEGOL. Mg
TNV 61406001 TOV KIVIITOV TNAEPOV®V GTO VPV KOO KUTA TO TPMTO GO TNG OEKAETIOG
tov 1990, vmp&e p tepdoTio XPNOMN OGS KOvOVPYlag VINPEGios, OVTAG TMOV
ocOvIop®v ypomtdv punvopdtov (Short Message Service) 11 adlmwg SMS. To mpdTo
SMS gotdAn 10 1992 odAd amd tote uéypt to 2007 ondte KOl TPOTOEUPOVICTNKE GTNV
ayopd to mpdto IPhone, tav pe dwapopd N mAéov dNUOEIANAG Kyt epapuoyn. Ot
Scharl et al. (2005) og pio £pevva tovg £de&av 0Tt 580 eKaTOppOPLLL XPHOTEG ECTEIAAY
kot éhofav 431 A unvopata povo to 2002, evd kotd 10 Tp®OTO TPipmvo tov 2004
glyav Non dwkvnBet 135 Ag unvoparo, pe mpoPAéyelg v adENoN TV YPNOTOV AT
94,9 exatoppvpla to 2003 oe 1,67 Ac péypt To 2008 (Scharl et al., 2005). Avotoyde
drayevotkay aeob cvupova pe tnv Dushinski (2009) o 2007 dwxwvnOnkav nepimov
2,8 Tpig unvopata evad to 2008 vpyav maykoopimg 3 Awg avBpwmor pe tpdsfaot oe
Kwntég vanpeoieg (Dushinski, 2009). Ta SMS’s 6mwg givar Aoyiko, Tpafnéav apuéomg
TNV TPOCOYN T®V OTEAEYOV TOL UOPKETIVYK TOL TO YPNOLUOTOiNcOV Kol To
ypnoonoovv Katd kdpov. ‘Etol dev eivar tuxaio 1o yeyovdg 0Tl 1 mAgoymoio tov
€VPUTEPA. YPNOYLOTOLOVUEVOV TOKTIKAOV HAPKETIVYK OTO KWWNTA THALQ®Va, giyav ¢
Bacikd Tovg oynua v xpnomn twv SMS, eved 6e GUVTONO YPOVIKO SLAGTNA EKOVOV TNV
eueavion tovg ko to. MMS (Multimedia Messaging Service), ta omoia ETttpénovy 6TIg
eTopieg va amocTELOVV GTOVS KOTOVOAMTESG, €KTOG OO GUVIOUO YPOTTO UNVOLOTO,
QOTOYpOQiec, Myo kot Pivteo. Ta dVO ovTA €10N UNVOUATOV YPNGLLOTOOVVTOL CTIG
KOUTAVIEG — OMOGTOANG UNVOUAT®V OTO KIVNTA TOL OmoTeAOLV pio amd TIG 7o
dnuoeireic popeéc m-marketing (Nasir, 2010). IMapokdtom mapatibsvior ev Guvtopia, ot

dpoeiréstepotl Tpdmol ypnomng twv SMS otic mpowbnTikég kapmavieg m-marketing,
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nmov ot Piproypagio yapaktnpiCovror wg «Text and Win Campaigns». Qg tétoteg
fewpodviol «Ol €KOTPOTEIEG EMKOW®MVIOG 7TOL  OmMOUTOVV TNV  GUUUETOYN TOL
KOTOUVOAWMTY KOl TOV KOAOVV VO, OTOGTEIAEL V0L GOVTOUO UVUUO GE KATOOV 4-Yno1o 1
S5-ymoeto apBpd, ®oTE VO GUUUETAGYOVYV GTNV EKOTPATEIN Kol Vo, KEPOIGOVV KATO10

émablo oyetikd pe v ekotpoteion (Nasir, 2010). Avtég sivar:

3.2.1.1 Mobile Sweepstakes (Aayeia)

Yta mobile sweepstakes ot katavolmtég kaAovvTal vo anooteilovy SMS og kdmolo
TNAEQPOVIKO VOUUEPO, OMOVIMVING O KAmOl €pmdTNON, Ynoeifoviag ywoo Katt M
otéhvovtag Kamowov kowdwkd pe SMS. 1o téhog ¢ Koumdviag pHeTd amd kKAnpmon
emAéyetor o viknts. Ta Aoyela pmopel va amodwcovv afla otnv Kopmdvie M-
marketing evd mopéyovv €vav omtd AGYO Yl VO GUUUETAGHOVY KOl GUVETDG VO

avnoovv v eniyvoon g papkag (Pousttchi kar Wiedemann, 2006).

3.2.1.2 Instant Win (4ueon Emitvyia)
Me v amodoyn] TpowbnTik®dv unvopdtev instant win ot KotovaAmtég £xovv THV
evkatpio va kepdicovv dueca kdmowo Emabro. Xtédvovtag éva SMS oe kdmotov

GLYKEKPIUEVO ap1Opo, Aappdvouy Ticw £va uVLpo TOL TOVG AEEL oV KEPOLGOV 1 OYL.

3.2.1.3 Mobile Tickets (Eroiriipra)

Q¢ epappoyn m-marketing, ta. mobile tickets axolovbmdvtog T dadikacio tov text and
Win dpdoemv mopEyovy 6TOVS GLUUETEXOVTIEG TV EVKaALPia Vo, KEPSIGOLV EIGITHPLA Y10,
Olapopa.  OPAOUEVO, TOPACTACELS, GLVOVAIEG, KIWWNUOTOYPOPIKES TPOPOAES, péoal
petapopds kKA. Ot vikmtég AapPavovv 1o €G1THPLO TOLG HE TN HOPON €VOC
dwodldotatov Kadka evoopatopévo coe SMS, o omoiog okavépetor oto onueio

€10000V NG dpAcTNPLOTNTAS TOV KEPINONKE amevbeiog amd Tig 000veES TV KIvnTOV.

3.2.1.4 Mobile Coupons (Kovrévia)

Ta wxovmdévie ota kwwntd eivor amodedetypéva €vag moAD dwdedopévog Tpomog
npomdnonc moincewv (Scharl et al., 2005; Pousttchi ko Wiedemann, 2006). To kwvnto
KOLTOVL, OMOCTEAAETOL KOl amOONKEDETAL GTO KIVNTO KOU TPOCEOEPEL A0 dMPEAV
Oglypato Kol EMOTPOPES YPNUATOV KOTE TNV ayopd, HEYPL EKMTDOCEL GTOV

KATOVOAW®TY, 0 0T010G TO EEAPYVPDOVEL PUGIKA TN GTLYUN TNG 0YOPAS. XTOV KOTOVOAMTY,
24



TO KOLTOVL @Tavel gite péow opdong EAENg (pull) eite @bnong (push). Ttn mpmdTn
TePITTOON 0 KATOVOAMTNG KoAsitan va arooteilel pe SMS og kdmoto chvtopo apOuod,
évav KMotk mov tov Ppiokel pe d1dpopovs TPOTOVS OTMG GE GLGKELAGIES, N APICES, N
o€ éviuma. Apécmg maparapBdvel To Kovmtovt tov péow SMS 1 MMS. AAlog tpdmog
dpaong EAENC amattel TV €yypaen TOL KOTOVOA®T oto Site tng etoupiog N péow
EQOPLOYNG TTOL gyKabioTATOL GTO KIVITO KOt akolovbel 1 mopoandve dadikacio. v
dgvtepn mepintwon g dpdong mOnong, n etalpio eivol ovt TOL oTEAVEL omevBeing To
KOLTOVL GTOV KOTAvaA®MT Y0pig ekelivog va o {nmoet N emdunéel. Tétola Kovmdvia
aQOPOVV GLVNOMC CE QUECEG EKTTMOELS N EMOTPOPES YPNUATOV, TPOGPOPES TOTOV

«1+1 ddpoy k.a.

O Nasir (2010) woyvpiletor 6TL «O1 EKOTPOTEIEG LAPKETIVYK e KOLTOVIO, GLYVE 0d1 YOOV
0€ QOKIUAOTIKEG AYOPEG KOt EIvaL 10aVIKEG Y10 TNV EE0IKEINMOT TOV KOTAVOAMTMOV LE VEL
npoidvta N v evBdppuven dokiung petaéd vémv katavalotdv» eved ot Scharl et al.,
(2005) eotidlovv oto Yyeyovdg OTL M OMOBNKELON TOV KOLTOVIDV GTO KNt Ogv
EMTPEMEL GTOV KOATOVOAWDTY] Vo EEYGOEL TOL KOVTTOVIOL TOV, HE OMOTEAEGHO TO VYNAO
TOGOGTO YPNONG TOVS KOl —GUVETMG- EUTAOKT TOVG UE TNV eKoTpateia. Avtod pmopel va
oomyNnoel oe avEnomn g Kivnong oto KOTAGTNUATO, OTIS EKONAMGCEIS KOl YEVIKO O
otdnmote mpowheitanl HEG® TV KOLTOVIMY, 6TV avénon g a&iag Hog ayopds, Ty
ONUOVTIKN EKTTMOT TPOS TOV KATOVOAMTY] KO TNV XEPAYDOYNOTN TOV CNUEIWV O10VOUNG
TV TPoidvTeV 1 / Ko vanpecidv. To mopamdve, 6 GLVOVACUO UE TIG OVENUEVEG
duVaTOTNTEG GTOXELONG TOL TAPEYOVY T KNt Kovmdvia, givor Kotd tovg Pousttchi

kot Wiedemann (2006) ta mheovekthipata avtig g pnebddov m-marketing.

3.2.2 O Taxtikéc tov M-Marketing: Avaint@vtoc to Hiaicro

Ao 10 TpdTO SMS péYpL onpepa Exovv yivel TOAAES amdOTEPES OO TOVG LEAETNTES Kot
Toug ewdwkovg tov M-marketing va kataypagovv ot dpdoelg ekeiveg mov Oa
VROOTNPIEOVY  OTPUTNYIKES, Ol omoieg mePAauPdvouy  TPOMONTIKES KOUTAVIEG
oyedloouéveg Tave o€ otpotnykovg otoyovs (Clow kau Black, 2007). Xe épevva toug
ot Scharl, et al. (2005) ypnowomoudvtag peddd0Vg TOLOTIKNG EPEVVAG KOl GLYKEKPIUEVDL
EPMTNUATOAOYLO HE avOLXTOD TOTOV £POTNOELS, cLVopiAncav pe 15 edikovg Tov M-
marketing, oteAéyn amd TOV YOPO TOV EMYEPNOE®V Kol akadnpoikovs. To
amoteAéopato TG €pevvag £0elEav 0Tt ot €Wwol avédelEav TG Tpelg mopoKdT®

EPAPUOYEG, MG TIC TAEOV am0dOTIKEG Kat cuviBelg oto m-marketing:
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Ynnpeoieg owuokédaons. O picol ek tov epomBéviav vrootpiEay v Tpom®inon
T VIlOV kot AoV pécm SMS agol amodidovv pe VYNAGL TOGOCTA GLUUETOXNS

Kot BonBovv oty TPocEAKLON Kol ST PN o TEAATMV, E10IKA veapmv ond 12 g 16

Customer Relationship Management (CRM). Ot eWdwoi ékpwvov OTL 1 0TOGTOAN
EVNUEPWTIKOD DAIKOV, 01 mTOYpaPicc, ot ol kKAnong (ringtones) kot ot wévrotr bonus 1
o, €£0PYLVPOCIUE KOLTTOVIO, HETO amd €0EAOVTIKY] OLUUETOYN OCE TPOYPAUUATO

TOTOTNTAG TOV ETAPLOV, givar epapuoyég eEopetikd dnuoeireig (Scharl, et al., 2005).

Kwnta kovovia. Ot g10ikoi Eeydpicav to mobile couponing g v epappoyn ekeivn
pe v peyaAvtepn mpoPAemOUEVn HEAAOVTIKY ¥p1oN, KaO®OG avtd amobnkedoviol ot
GLGKELN KO OEV YAVOVTOL EVA EEXDPLGAV TP PACIKA TOVG TAEOVEKTILLATO: «GTOYXEVLOT
Bacwopévn oe tnAepmvikotg aplBpove, ypovikn gvaictnoia (m.y. Ay EKnTOoNg KoTd
Vv €l0000 G€ KOTAGTNUO) KOl €OKOAN ¥PNON TOV KOLTOVIOV OKOVAPMOVING TOV

YPOUUOKOIIKO 6T0 onueio mdAnong» (Scharl, et al., 2005).

‘Evav ypovo petd to 2006, Ppioker koveig tovg Pousttchi kor Wiedemann va
woyvpilovion 0Tl Ta oTolEio: a) TG TANPOPOPNONGS (Yoo TO TPOIdV, TA KOVIIVOTEPO
ONUElN TOANCTG KOl EVIUEPOTIKO VAKO), B) TG dwaokédaong, (Bivieo, povoikn, nyot
KAMong kot moryvidw), y) e Aotapiog (ypnuotikd £mabio kot dodpo petd omd
CUUUETOYN O€ day®VIGHOVE, 6 AGEIC TpoPANUdTev - qUIZ - Kot Yneopopiec) Kot d)
TOV KOVTOVIOV (T.Y. EKTTOGELS GE TPOIOVTA 1] dWPEAV delypota TPog doKiun), OtV
ypnotpomotovvtal owédvouv Ty oia pag ekotpateiag m-marketing eved omotedobv
Tov évav and tovg 600 GEoveg Tov mhaisiov yio to m-marketing, pe tov Ao aova vo
OGLYKEVIPAOVEL Y10 TPDTY POPA TOVG 6TOXOLS (oG M-marketing exotpateiog OmwE ot
Pousttchi ka1 Wiedemann tovg avédei&av, péco amd TNV avaAvoT TPLOVIO UEAETOV
TEPMTMOCEMV KO GUUUETOYN COPAVTA TECCAP®Y LYNAOPAOU®OV GTEAEYDV, ETOPLDOV-

nyet®v otov kKhado tovg (Pousttchi koaw Wiedemann, 2006).

Ot Leppaniemi xou Karjaluoto otv dikn tovg perétn (2008), katnyoplomolovy Tig
ovvnbéotepeg mpowbnTikég dpdoelg oto mepPdAaiov Tov m-marketing oe tpeig opddes:
o) TNV KaTIyopio 0pace®V NE TEPLEYONEVO EUTOPIKOV GNNOTOS, B) OTNV KATNYOPia.
TOV OWYOVICHOV Kol V) Aowmég mpomdntikéc dpdaoels, Ommg eivar ta Kvntd
KOVTTOVIO, EKTTMCELS OMOKAEIGTIKA Y10 TOVG YPNOTEG KIVITAOV 1 dWPEAV OEYUATIOUOG
TPOIOVTOV HETA 0md omootoAr] cvykekpyuévov SMS. H katnyopia tov dpdcewv e
TEPLEYOUEVO EUTOPIKOV ONUOTOG TEPAapPdvel 6o to €idn apyeimv mov umopel va

NeBovV 6TO KIvNTO, OO PMOTOYPAPIES e AOYOTVTO, TPOWONTIKE TTayvida, eTalpikol
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Mol KANONG KAL), EVO 1 Katnyopio TovV dayovicpuov meptloufdvel ta quiz mpog
AOom, ynoeogopieg kol TPOMONTIKEG EVEPYEIEC LE TPOATOITOVUEV] TNV OTOGTOAN
unvOpoTog amd Tov KOTOvVOAMT kKot emPpdafevon tov 610 TEAOG NG EVEPYEWG

(Leppaniemi ko Karjaluoto, 2008).

Méypt €dd, eOkola Olaxkpivel KATOOG TNV €0poimoN TOV  ONUAVIIKOTEP®OV
YPNOLOTOLOVUEVOV HEBOOMV KOl EPUPLOYDV, OTTMC TIG AVESEIEAY KOl KOTEYPOWOV Ol
gpeuvntég and vopis. Ewdwd péypt 1o téhog mepimov g mpdtng dekaetiog g vEag
YMETiOG, ol epapuoyég avtég onmg opilovtan and tovg Scharl et al. (2005), kabmg kot
tov Leppaniemi xou Karjaluoto (2008), paivetotl 6t meptypdoovtar eEoupetikd omd 1o
mhaiclo Twv Pousttchi kar Wiedemann (2006), ympic va xoptoypo@eital ovclooTikd
Kkdmola Stapopetiky] tdon. Eivar emiong &ekdBapn 1 amovoio TV €PUPUOYDY TOV
Kavouv ypnom vanpeoidv pe Paon v tomobesio (location based services), moporo wov
N TPOTN TETOW EPAPLOYT| ep@avioTnke NON amd 1o 2001 Kdvovtag ypron Tov, GYETIKA
véov tote, GPS. Onwmg yapaktnpiotikd avaeépet o Kaplan (2012), n epappoyn avty
eupavioke vopic kot €0tve TN OvvatdTNTO Vo EVIOTICEL KOTOW0G ¢IAOVG, Vo
YPNOCLOTOGEL £VAV 00N YO £6TIOTOPIMV KAOMDS Kol pio EPUPLOYN XOPTOYPAPNONG OAAL
N TPAYUATIKY eTovaoTtaot £ywve Tov Iovvio Tov 2007 pe v gugdvion tov | Phone omo
v apple (Kaplan, 2012). Aev givar tvyaio Aowdév mov to 2010 o1 Shankar et al.
0Vo100TIKG d1EVPHVOVY T0 TTAic1o Tmwv Pousttchi kar Wiedemann, dtav nepilapfavouy
oTIC TPOKTIKEG M-marketing mov avagépovy ot UEAETN TOVG, TNV ONUIOVPYIo. KOl
GUVTHPOT LGTOGELIO®V, TNV OLAYEIPLOT TOV KIVIITAOV KOIVOVIKOV OIKTV®V KOl TV
Kty Swweiquien (m-advertising). ®vowkd e&axorovbodv vo mailovv TpoTOPYIKO
POAO OTIC EKOTPOTEIEC HLAPKETIVYK TO, KIvTé kovmtovia kKo To M-CRM (Shankar et al.,
2010).

H snuovpyio kot n cvvtiipnon puog kero@toypévng mobile wrosehidag (kvpimg
UE TNV évvola TG evnuépmong), eivon copeova pe tovg Shankar et al., tpotapyiknig
onuaciog, aeov Gg ALTAV Ol KATAVIAMTEG UTOPOVV VA Yyvouv mpoidvia, Vo KAVouv
GLYKPIGES KOl VO TN YPNOYOTO00V Y10, GUVAALOYEG. AVTEG Ol KIvNTEG 10TOGEADES
BaoiCovtar otnv texvoroyion WAP (Wireless Application Protocol) n omoia emtpénet
™V €0KOAN pdsPacn o610 dadikTvo amd KvNntég cuokevég. Ot Kivntég 16T0GEMOEG,
aAMdG Yvootég g WAP sites givat évog aplotog Tpomog doTe Vo, pTAGOVV To. GTEAEM
TOV UAPKETIVYK OTOLG KOTOVOAMTEG Kot €va EMMALOV €PYOAEl0 TPOGEYYIONG TOV

YPNOTOV Kivntov ocvokev®v. Eivor emiong plo eopetikn péBodog ovykévipmong
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SEOOUEVOV TOV KATAVOAMTOV KOTd TNV OldpKeln. ekotpateldv papketivyk (Nasir,

2010).

H dwygipion TovV KIvijTOV KOWVOVIKOV SIKTOOV Eykertan katd tovg Shankar et al.,
GTNV YPNOT| TOVS AMO TIG ETALPIEC DOTE VO «AKOVVY» TIG EMBVUIEG TOV KATAVOADTOV KoL
va Tig emmpealovv. Xto miaiotoe Tov M-marketing mpoteivovy v Pabeid perétn ko
avTiAanyn tev KOUPoV 10U SIKTHOL, TV GYECEMV WHETOEL TMV YPNOTOV KOl TNV
TUNLOTOTTOINGT OVTOV TOV SIKTO®V, OCTE VO TPAYLOTOTTOLEITAL KAOE Qpopd 1 KoADTEPT
duvat otpotnywn (Shankar et al., 2010). e avto to onueio apyilel va dwapaivetor 1
ONUOVTIKOTNTO TOV UECOV  KOWMVIKNG OKTO®MONG OTN  YApaln  OTPOTNYIK®V
pHapKeETIVYK, €v® O POAOC TOLG GTO KWwnNTd mepPPdArov emiong €dpodVETAL GTN

GLYKEKPLUEV YPOVIKT TEPTOOO TNG LEAETTG.

H xivnt dweeniuion ypnoponoteiton omd Tig £Toupiec Kupimg TPOg KOTAVOAMTEG TOV
EMAEYOLV VO eviuepOVOVTOL OO aVTEG e dtopnuiotikd vikd (Shankar et al., 2010).
Avtd 10 VAIKO pmopel vo. TPOGEAKVLGEL KOTAVOAMTESG MOTE VO GUUUETAGYOVV GTIG
ekotpateieg papketvyk (Leppaniemi ko Karjaluoto, 2008), evd copemva pe tov Nasir,
1 OTOGTOAN KIVITMV EQUPLOYDV 0TS TPOYPAULOTA TPOG EYKATAGTACT) GTO KIVITO OV
eumeplEyovv Aoyotuma, Pivieo 1 @®TOYPAPIEG, GUVIEAEL GTO YTIGIUO TOLTOTNTAS TNG
uapkog Kot dnpovpyei 06pvPo yopw amd v exotpateion papketvyk (Nasir, 2010). H
Kivnt] SN  EKUETAAALELOUEVT] TO YOPOUKTINPIOTIKE TNG eEoTopikevong, g
QUEGOTNTOG KoL TNG O0OPUCTIKOTNTOS, AmOTEAEL onuepa pior amd TIG ONUOVIIKOTEPES
npoktikég Tov m-marketing (Smutkupt, Krairit kouw Esichaikul, 2010), yeyovog mov
emPePardvetonr and to otoyeion mov mpokvmTovy amd v perétn tov |AB Europe,
COUP®OVO e TNV omoio Ta 6000 TNG Kvntng ooenuong moykoospiog ywo to 2013
dyyi&av ta 14,6 Aic Evpod avéavopeva katd 92% oe oyéon pe ta 7,6A1c Evpd tov

2012, dnradn oyeddv dumhaciaomray péoa oe éva étog (IAB, 2014).

Tnv 81 gpovid Tov ot Shankar et al. TIpocdioplav tig pebddovg m-marketing, o Nasir
(2010), avoeépOnke oe 00O TOKTIKEG TOL deV glyov pedetnBel oe peydAn éktaon pEyPL
101e. Avtéc eivor T mobile games (mouyvidie kwvnt®v) ko to location based m-

marketing (kwvntoé papketivyk pe Paorn v torobecia) (Nasir, 2010).

Movo xatd 10 mpdTo Tpipunvo tov 2008 vmnpEov 19 ekatoppvplo KKATERAGHOTON»
TOYVIOLDV € KWVNTd, optBIoc OV avTIoTOlXoVcE 6To 7% T®V YPNOTOV AGVPLOTOV
VINPECIOV OEGOUEVAOV KIVNTNG ThAEQP®VING. AVTa T Toyvidla Epepay e KATO10 TPOTO

TNV VTOYPAPT TNG ETOLPIAG TOV TO TOPELYE, YPNOUYLOTOLOVVTOL O TPOMONTIKO EpYyareio
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ywo. mpoidvta 1 vanpecieg ko yapoktnpiovror o¢ advergames. Extog omd v
Tpo®ONon dHmG, Ta oy vidle aVTA dNUIOVPYOVV EMIONG Kol EE0IKEIMON He TNV UapKa
AoV TO TAEOVEKTNUA TOVG GE GYEOT UE TIC VITOAOUTEG EPUPLOYES, EYKELTOL GTO YEYOVOG
ot givan dadpaotikd kat daockedaotikd (Mathieson, 2005). TTaporo mov 1 onpocio
™G O10oKEDUONG OTO KIVNTO UAPKETIVYK £YVE amd vopic aviiAnmrn, &ivor auty m
YPOVIKN TtEPiodog mov mAfov ta advergames dwoywpiloviar ¢ £va owTOVORO EPYUAEID

UAPKETIVYK.

Ocov agopd oto location based m-marketing, ot taipieg £xovv yio TpMOTN QOPA TNV
gukopia voo 6TEAVOLY UnvopaTo 1 vo. TPOsPEPOLY VInpecieg Pacel g Béong tov
katavolotdv. Me v gpnon tov GPS kabopiletar 1 Béon TV KOTAVOAOTOV OGTE VoL
amocTaAOVV €lte mpowONTIKEG TANpOPOpieg €lte va mpooeepBovy vVINpecies, oTOV
KOTAAANAO KOTOVOA®TH TNV KATAAANAN oTiyun Kou otov katdAinio ypovo (Fields,
2005). Mg v ypnon vmnpecwwv eEokpifoong vanpeciog, ot eroipiec €govv 1M
duvatdTTa Vo 0loKOoOV oTPATNYIKEG VYNANG otoyomoinong (Marriot, 2006). Edav yw
TOPASEIYIO KOTOL0G KATOVOAMTAG PpiokeTtol KAmov kKovtd oe €vo €0TLOTOPlo, £va
KIVNTO EKTTOTIKO KOLTTOVL UITOPEl VoL am0oTaAElL GTO KIvITO TOV, TO OO0 AV 1 Tt GALO
Bo Tov deledioel MOTE v MEPAGEL TO KOTOPAL TNG GLYKEKPIUEVTG emyeipnone. Me Tig
location based services (LBS) omiadr, ta oteléyn TOL UAPKETIVYK EYOovV TNV
SvvoTOTNTO VO WENCOLY GUEGH TNV -YPOVIKA OPICUEVI- EMCKEYIUOTNTO PUOIKAOV
KOTOOTNUATOV, EVEO GLYYPOVAOS UITOPOVV VO LETPGOVV TNV ATOTEAEGUATIKOTNTO TNG

KOPTOviog Toug E1Gou Quesa.

3.3 X1oyor Tov Exotpatei®dv Tov Mobile Marketing

2mv BProypaeia Exovv yivel moOAAES amdmEPES v KATYOPLomoinBovv ot 6TOYO0L TV
m-marketing mpowbntikdv ekotpoteidv. Amd vopic or Kavassalis et al. (2003),
avoyvoploov TEGoEPO. HoVTEAM ekoTpatel®y Mm-marketing avdioyo pe tov tHmo
a0€1000TNoNG TV TEAATOV. Avtd o povtélo eival to €€ng: «Mia Kot HOVOOIKN
oOnony, «uo Kot Hovadikn EAENY, «GLVEXNG OLAAOYOG» KOl «EPOvoc). MEAETOVTOG
oavtd To povtéda kotéAnEav 0Tt oy« Kt €€ ®Onon» o otdyog sivar va
onuovpynBet ko va dwatnpnbel oyéon pe tovg mEAdTEC. TNV« Kl £E® EAEN» O
o010Y0¢ €lval M TPOMONCN TOMGCEWV GE HKPOTEPO KOUUATL TOV KOTOVOAMTOV OV

dtvouv T ovykatdBeon Tovg vor dEYTOVV KIVITA KOLTOVIO 1| GAAG. TPOVOULL. XTOV
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«ovveyn 01A0YO» Ol ETALPIEG OITOGKOTOVY GTNV OlATHPNOT TOV TEAUTDV TOLG KOl GTNV
onuwovpyla motg &V OTOV  «Epavo», OMAG OTN  GLYKEVIPOON TOP®YV Yo
QEUVOPOTIKOVE GKOTOVG. XTnV 10100 LEAETN Ol EPELYNTEG OVAAVOVY TOL OTTOTEAEGLLOTOL
amd PeAETEC TEPWTOCE®V Kol Eeympilovv ®G OTOYOLG UAPKETIVYK TN Omuovpyio
oG, ™V avénon g avayvopISILOTNTOS TG HAPKAS, TNV EKKIVIOT J100pacTIKOD
dAdyov, ™ dnpovpyia Pdong dedopévmv, Ty avénon g Kivnong Kot ToV TOANGE®V
Kabmg ka1 ™ mpombnon véwv mpoidvtov (Kavassalis et al., 2003). O Pousttchi ot
Wiedemann (2006) evidocovv, ®¢ ©KOMOUC OTO TAGIGIO TOVLG Yo TO KWVNTO
UAPKETIVYK, TNV ONUIOVPYIO ovVOyveOPIGILOTNTOS TG MAPKAG, TNV OAAOYT EIKOVOG TNG
pdpkag, v mpodbnon Tov TOANcE®v, TV ovénon g MoTNG oTNn HApKa, N
onuovpyia Pdong dedopévov TEAATOV Kol Tn ONHovpyio. TPOSOTIKOV CLOTAGEMV
péow tov kivntod. Touewva pe tov Nasir (2010), n Mobile Marketing Association
(MMA) 10 2007 6Oswpodoe ®¢ otdyovg Tov mM-marketing v avénon g
AVOYVOPICIHOTNTOS TNG MOpKag, v onuovpyia Pdong dedopévov pe Tpoeii
GLVALVOOVTOV KOTAVIA®TOV, TNV adENCN TS KIvNong 6To KATOGTALATO, TNV OVATTUEN
g oG TV TEAATMOV Kot TV adENomn Tov tToincewv. BAémovpe Aomdv apkeTods ev
duvaper otorovg TV ekotpatedv M-marketing, avaioyo pe Tig mpobicels TV
ETOPLOV KAOE popd. Ziyovpa dev gival ot pdévotl. Avtd pumopel va 10 SIOMIGTMOCEL KOVEIS
pe po emiokeyn onupepo oty wotocedida g MMA, 6nov dev Ba Bpel povo tovg
TOPOTAVE TEVTE KOTOYEYPOUUEVOVG 6TOXOVS oL TtepEypaye o Nasir (2010). Yrdapyovv
TOVAYLOTOV €1KOGL GTOYOL TOL TPOKVTTOLV HEGH Amd TIC 450 LEAETEG TEPIMTMOGEWV TTOV
eivan kaBe Qopd evepyég otov ouykekpiévo ototoro (MMA, 2014Db). To yeyovoc dev
napaevevet, dedopuévov 0Tt ivar 1o paydaieg ot eEgAielc oto m-marketing, to omoio
o0& GLVOLAGHO HE GAAD Kavala Kou Kupimg pe To e-marketing, eaivetor topa va
TPOTOPEVETAL TOV UEAETMOV ONUIOVPYADVTAS SLOPKMG VEX TPOIOVTO KOl VINPEGIES, TOV
OAANAETIOPOVY LE TOVG KOTOVOAMTEG TPOPOOOTOVTAG TNV €EEMEN OTO GLYKEKPIUEVO

péco.

3.4 Xvovoyn

Avatpéyovtag otn oyetikn pe to m-marketing Bifloypagio, eivor eviumoolakd To

péyebog g petaforng mov emMAfe otV «TOALTO» TOV TOKTIKOV 1 HeBddmv M

TPOKTIKOV oV Bewpovviav kdbe popd Pacikég epapproyEC avtod TOV TOGO SVVOUIKOD

kavoiov. To SMS marketing ypriyopa kabiepdbnke mg 1o kupiapyo HEGO TPOGEYYIoNG
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PO TOV KATavolmtr. Avoilée dpopo yio tnv dnuovpyio kot a&onoinomn tov text and
Win gpyoleiov HAPKETIVYK TOL OTTOI0, YPMOLLOTOIOVVTOL UEXPL CHUEPD HE POCIKOTEPO
avtmv, ta. mobile coupons. Enduevog otabudc, to m-CRM kot 0 mpocdioptopds tmv
SLVOTOTTOV TNG OOKEDNOTNG HECH TOV KVNTOV, KOO Kot 1 ypnon g oto m-
marketing, gpapupoyég mporourove tov WAP sites, ¢ kivntig dtopnuiong kot tov
LBS. OAa to mapamdve copPadiCouv pe v texvoroyikn €£EMEN TOV HEGOL EVOD Yiol
OPKETH OTEAEYN TOL MAPKETVYK Ol KIVNTEG EQOPUOYEC UAPKETIVYK 10MC Kol Vo
otapatovoay £00. Avtiotoryn eEEMEN TapOLGIOGOY KOl 01 TPOCTADELEG TOV EPEVVITMOV
Vo Tpoodlopicovy Tovg oTdXoLg Tov M-marketing. To onueio KapumHg OUMG givorl OTMC
eldape, N kukAoeopio. Tov IPhone. Evd dniadn péypt tote, morloi epevvntég eiyav
ovyKAivel o€ éva mAaicto mov Ba £dve 0T GLVEXEWD TNV ELKOLPIN OTIG ETOIPIES VAL
avénoovv Vv TEYVOYVMGia Tovg 6to M-marketing kot va kKdvovv TN d10Popd GTIC
AemTopépEleg, EUEOVIOTNKE W0 GLOKELY| He TPpOTdyvmpes dvvatdmtes. Ot de
epapuoyég tov IPhone £pepov TpayUoTIK €TOVAGTAGT OTOV TOUEN TNG KIVNTNAG
mAepwvioc. Amo tote €rovv ToLVANOel Kot ypnoyomolovvion meplocotepa amd 500
ekatoupvpro. iPhones (Statista, 2015a), pe mpocPacn oe mave omd 1.250.000
epappoyég (Statista, 2015b), twv omoiwv ot dvvartdTnTeg dev givar dvvatdv va
TEPLYPAPOVV GE AMyeG GEAIDES, eV O avtaymviopudg pe tig é&vmveg android cvokevé,
el péypr onuepa tic e€eriEelg mov TpEYovy e AGVAANTTOVS PLOUOVE o AVTO TO

EMAVOCTOTIKO PHEGO LAPKETIVYK.
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4. MEAETEX IIEPIIITQYEQN

4.1 Ewoyoyn

Méypt otiyung £yve pia Tpoomdfeia ameikoviong thg avantuéne tov m-marketing 6cov
aQopd oTIC £PaPUOYEG - Ol omoieg akoAovOncov 1o mAaicto twv Pousttchi kot
Wiedemann (2006) pe tig avopevopeveg d1evphiveelg AMOym TeVoroYIKNG eEEMENG — Kot
OTOVG OTOYOVG UAPKETIVYK, OV akolovOnoav avdioyn Svvapikn. dtavoviog otnv
onuepwn mpoypotikotnto. tov M-marketing, n omoia yopoaktmpileton amd wAHOOC
KOvoTOp®V 10edV mov ekepdlovtal 6e Oha To unkr Ko tAdtn g I'mg péoca and avtd
TO VEO KOVAAL LOPKETIVYK, TO KEPAANO OVTO £lval EE0AOKAPOL APLEPMUEVO GE PEPIKES
and T mAEOV evolapépovoe; peAETe mepurtdoemv  (case studies) tov mobile
marketing, 0nwg avtd epapuoletor oty TPAcn omd To GTEAEXN TOL UAPKETIVYK GNUEPQL.
H myf avtdv tov case studies sivar n MMA (Mobile Marketing Association)(2014b).
H MMA egivar 0 kopu@aiog maykOGHIOG, Un KEPOOTKOTIKOG, EUTOPIKOC GUVOEGLOC GTO
YOPO TOV KWNTOV UAPKETIVYK. MEAN Tov elvan mdve and 800 erapieg, and 50 yopeg
Tov TAaVNTH. Mepikég and avtég Tic etonpieg sivar n Coca Cola, n P&G, n Wal-Mart, n
HP, n Mastercard, n McDonald’s, n Google kot to Facebook, ot omoieg puowd dev
ypedlovianl TepaTEP® GLOTAGELS, KOOMS AMOTEAODV TOYKOGUIOVG NYETEG GTOV TOUEN
tovc. AmootoA] g MMA eivar: «vo emtaybvel TOV UETACYNUOTIOHO KOU TNV
KOVOTOU{O. TOL HOPKETVYK HEG® TOVL KWWNTOV, GUVIEAMVTOG GTNV OVATTLEN TOV
EMYEPNCEDV LUE OTEVOTEPT KAl IGYLPOTEPT EUTAOKT TOV KoTavarlot» (MMA, 2014c¢).
Avt] 1 amootoAr] Poacileton oe 4 MOADVEG: ) EUTVELGN TPOG TO GTEAEYN TOL
UAPKETIVYK HEG® NG TPOPOANG PEATIOTOV TPAKTIKMOV TPo®ONoNG ™S Kovotopiag, PB)
aVATTLEN NG KAVOTNTOS Y10 EMLTLYIO TPOAYOVTOS TNV TEXVOYVMGIA, V) €MIOEEN TV
HETPNOE®V  KOL  TOL  OVTIKTUTOL  TOL  OMOTEAECUOTOS,  OMTOOEIKVOOVOS TNV
OTOTEAECUATIKOTNTO KOl TNV EMIOPOCT TOL KIvNTOV, HEGH OO £PEVVEC TOV TTAPEYOVV
antég amodeifelg kol degdopéva kol O) vmootnpln, ovvepyacia Ue TO HEAN Kot
eEmTEPIKOVG TOIKTEG MOTE VO TPOCTATELTEL 1 Prounyavic Tov Kwntod HAPKETVYK
(MMA, 2014c). To kvpog, n a&lomotia, 1 dStadmwon, N e€edikevon oo M-marketing kot

N ToTOTNTA TV HEADV ToL MMA anotédecav Tovg Pactkods AOYoug Yo TouG 0moiovg
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AVOQEPETOL GTNV TOPOVOO, EPYOCIO KO ATOTEAEGE TNV OTOKAEICTIKNY TNYT TOV LEAETMOV

TEPMTOGEWV TTOV OaL TAPOVGLOGTOVV GTI GLVEXELQ.

4.2 Meréteg llepurtooemv

O1 peléteg mepimtoong emA&yTnKov HE yvoOpova 10 Oynuo 1 mAateopuoe. mobile
marketing mov ypnowonomdnke kdbe popd. Onmwg Oa eavel otn cvvéyeln, o TOAAEG
TEPMTOGELS YPNOHLOTOONKAV Kot AL epyoieio LAPKETIVYK EVED oXedOV GE OLEG TIG
UEAETEG TTEPIMTAOCEWMYV, IKOVOTOMONKaV TeEPIocoTEPOL amd évag okomoi. H mapovcsioon
AVTOV TOV PEAETMV, OeV Yivetar pdvo yia va avadeyfovv kdmoteg PEATIOTES TPAKTIKEC.
AvTég givon TpaypaTiKd opETPNTES. ZNUAVTIKOS GKOTOG TOV KEQAAIOL, ivor va yivel 1
fewpntikny oOVOEST UE TOLG OKOMOVG MG KOUTAVIOG KIvNnToU HAPKETIVYK Kol VO
avadelyfel péco amd TIC MOPOVCIACEIS TOV HEAETOV TEPIMTOONG M onuacio g
HETPNOIUOTNTOG SPOpOV TaPAUETP®V TOV gpyoreimv m-marketing. Xtnv apyn kabe
UEAETNG TePIMTOONG avaypA@ETOL 1] ovopasio TG ekotpoteiog Kabmg Kot 1 TAATQOPLLOL
m-marketing mov ypnowomoleitol, v KOTO TNV  TOPOLGINCT TOV UEAETOV
TEPUMTOCEWV YPNCLOTOLEITAL 1] TOpaKAT® dapBpwon: o) Zvvoymn g ekotpateiag, B)

2TPATNYIKN KOt EKTEAEST TNG EKOTPATELNG, ) ATOTEAEGUATO KOl XYOAAGLOG.

4.2.1 EVOQUE iAd (Mobile Advertising)

4.2.1.1 Xvvoyn Exoctpateios Mapketivyx

To povtého Evoque g Range Rover, oyedidotnke dote va Egyopioet amnd 1
GUVOGTIGUEVT ayopd TV oynuatov elévbepov ypovov 11 SUV. Tha va yiver avto,
Enpeme Ko M ekotpatein papKeTvyK mov Ba akolovOncet va eivar wwitepn. I'a avtov
T0 oKOmoO, M €Toupia dNUoOvPYNcE o eKOTPOTEI TOAVUEG®Y TTOL TEPIAAUPAVE TOV
YNowKkd kOGHO, TNV évtumn evnuépmon kot v tnAedpaocn. Ilpokeévov va
ONUIOVPYNACEL OVAYVOPIGILOTNTE KOl €VOOLGLOGHO EVOYEL TNG TOPOVGINOTG TOL
Evoque, n Range Rover omuovpynce pio mAovota, SlodpoacTiky Kot dSuvathy eUmelpio
Y. Tovg ypnoteg kwvntwv iPhone kot iPad, ypnolomolidviog Ty EVo®UOTOUEVN

epapuoyn IAd network Tpokepévon v 6ToXELGEL GE ayOPUCTEG TOAVTEADY OYTLOTMV.
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4.2.1.2 Ztparyyiky kou Extéleon

To Evoque ompovpyndnke €xovtag g otdyo évo kPO oAAG gvoucOnromompuévo
ePPaALlovToOloYIKA TOAVTEAEG Oymua ehevbepov ypovov. [lpokeévov va TovieTovv
To. 1W0UTEPA  YOPOKTINPIOTIKA TOL TPOIOVTOG — OYEOOUOG, TOAVTEAEWD, EVPOC
duvoToTT®V, TEXVOAOYio Kol evaichncio ywoo 1o mepiailov — m Range Rover
YPNOLOTOINGE OAO TO LOVAIIKA YOPOUKTIPLOTIKA TOV KIVIITOV GUCKEVOV TPOKEUEVOD
va pépel 1o Evoque ota yépla TV VTOYNPLOV 0yopasT®V — 0dNY®V. L& GUVEPYUTIH |E
TO YVPOOKOMO, TOV UETPNTY €mTdyLVoNG, TV Tuéida kol T Asttovpyieg GPS g
Apple, n dwagpnuion mHye v 10éa tov test drive og GAho eninedo. Me 1o dyyryua otnv
006vn 1oV gKoVIdiov TG SLENIONC, Ol KATOVOAMTEG LETAPEPOVTOV AUEGO HECH GTO
avtokivnto Kot pmopovoe va mepmynbel oe avtd o 6Aovg tovg GEoveg, katd 360
poipes. Kovvmvtag to iPhone 1 to iPad yopw tovg, 10 gomtepikd tov Evoque toug
akolovBovce e Tpomo dote va vopilovv g Ppickovtal péca oto Oynua. Metd and
0T TNV EUTELPLO, O1 YPNOTES UTOPOVCAY OV LABOVY TANPOPOPIES Yo TO TANGIEGTEPO
onueio dtavoung, vo nabovv meplocdTEPH Y10 TO AVTOKIVITO 1 VO TPOTOTO|COVV TN

O1KY] TOVG TPOCMOTIKY EKOOYT TOV OVTOKIVITOV.

4.2.1.3 Aroteiéouaro kar Lyollacuos

To omotedéopata tng Swenuong Nrav evivrowolakd: Ot ypnoteg twv iPhones
acyoAnOnkav pe v dapnuon Katd péco 6po 77,5 devtepdienta Eemepvavtag TovV
péco 6po g Propnyaviag mov ayyilel Ta 60 devtepdrenta. AvtioToryn Nrav n emTuyio
oto iPad pe péoco 6po Béaong ta 80,1 devtepdienta évavtt Tov 60 g Propnyoviog
péypt tote. O apBudg TOV «ayYIYLATOV» TOV UETATPATNKE GE EYYPOUPES KATAVIADTMOV
N TTR (tap through rates), éptace 10 0,59% o€ oyéon pe 1o 0,50% mov yapaxtnpilel
mv Propunyavia. Emiong, o péocog o0pog 0éaomg tng 10t00eAidag mpog TOov aplBud
EMOKEYE®V NG oeMOaG Katd tnv 101 mepiodo €ptace to 8,1 oe oyéon pe to 3 mov
emkpatel otov KAGSo. Kabhg m exotpateion kdAvye peyddlo o@dopa epyoieimv
pépketivyk, yxpnoponoince emiong v mpoPorr] HECH® TG TNAEOPAONG, TIC EPNUEPIDES
oALG Kot To. HECO. KOWVMOVIKNG OLKTIOONG UE AmOTEAEGHO V. dNUtovpynBovy GuvoAKd
577.354.442 ymoraxéc mpoPorés, 900.701.102 mAeontikéc mpoPorég oe O T BV
dvktio tov HITA, 15.000 oyoAiacpol oto tweeter kot 20.256 mootapicpata ota blogs.
H moaykéopa kivnon oty 1otocerida g Range Rover avénonie xatd 45% oe oyéon
pe v wponyovpevn ypovid. Ta mopamdve amoteAéoUaTO apKOUV Yol Vo a&lOAOYNCEL
kavelg v mpoondBeio ¢ Range Rover wg emtuynuévn. Av cuvomoAloylotodv To
amoteAéopaTo. OANG TNG EKOTPATEING, TO VOOUEPQ Elval TPOYHOTIKG evTuT®Gtlokd. Kot

avTtd Ntav to otoryeio KAl g exotpateiag. H opowdpopen e&dniwon g o€ moALd
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péoa, pe Keviptkd mopnva v St o ota kivntd. E&icov mollol ftav kot o1 6tdyot
ov emrevyOnkav. IlpodOnon mpoidvtog kol VINPESING, ovVoyVOPICIUOTNTO TNG
pdpkag, dnuovpyia a&iag, ekoTpateior 6€ TOUTAETES, XPNOT ALY VIS0V (TEPIYNON GTO

E0MTEPIKO TOL OYNUATOC) KOl OTWGONTOTE KALVOTOUIA.

4.2.2 COCA COLA KOREA (Mobile Couponing)

4.2.2.1 X¥vowyn Exorpatciosc Mapketivyk

YOopupwva pe pedétn mov €ywve oty Kopéa, 2,7 exatoppdpro véor Ppébnke ot
«apaperovoavy ) @ippa yo dAla mpoiovra. Tote n Coca Cola Kopéag cvppdymoe
pue v etoupion Slate ya v dnovpyio pog mobile exotpateiog, pue otdyo ToOv
TPOGVAAMTIGUO TV  VEOPADV, EVIOYLOVTOG TNV &Kove NG HapKoc o¢  €va
aval®oyovnTikd avayvktikd. Anpovpyndnke étot to Coke PLAY, to omoio sivat
TPAYUOTIKOG OAAL Kot YNOLoKOS ¥dpog dtackeEdaonS Yo véous amd 12 émg 29 etdv, ot
omo{ol  YPNOYOTOUDVTING TS TEYVOAOYIKES AEITOLPYIEG QMOVNTIKNG OVOYVOPLIONG,
EVIOTIGLOV Kot aviyvevong kiviong, nropovcsav vo cuvoefovv yia va taiovv mayvidia
Kol vo acknoovv dpactnpotres. Agdopévov 0tt 10 80% tov vémv omv Kopéa
Eemepvouv 10 OPLO TOL OYKOL OEOOUEVAOV TTOV JIKALOVVTAL, GE GLVOLACUO LE TO YEYOVOG
0Tt dgv emurpénetol avavémon twv MB dedopévov mpv v avavémon and Tig eTopieg

kwntg, N Coca Cola emPpafeve T0VC GLUUETEXOVTEG IE EMTAEOV OYKO OEGOUEVDV.

4.2.2.2 Ytparnyikij kou Extéleon

H Coca Cola Kopéag avtipetomile 600 peydreg mpokinoeic. Kat’ apydg ot veapoi
Kopedrteg avayvopilovv €va dALO avayuKTIKO ®G MO OPOGIOTIKO, TOL TOVLG Oivel
evépyetn Kan Tovg avalmoyovel. Katd de0tepov, T0 KOGTOG EKOPAGTNKE OO TOAAOVG MG
eumddlo mpokewévov vo, dokipuaoovy Coca Cola. ‘Etor 1 gtoupio amopdoice 0Tt
ypewllotay pio TpomONTIKN evépyeld MOTE Vo, TPOPAAAEL TNV EVEPYNTIKOTNTO TTOV
TPOCOEPEL OC HapKa oAAG Kot TV agla Tov amodidel 6Tovg VEOLS KaTOVAIA®TES. To
Coke PLAY civar pwi ovvémela g ovaykng tov epnfov vo amo@Oyovyv v
cuvalcOnuatiky AN péoa omd €va ToveTiKO avoyvukTikd. Ot Kivntég oLOKEVEG
Bpiokovial 6to KEVIPO TV €PNPIKOV OpOCTNPOTATOV, UE TIG EPOPUOYEG TOVG, TNV

GLVOEGIUOTNTA TOVG, TO TTOLYVidLa, TNV TEPMYNOT] GTOV 16TO Kol T LOVGIKY.

H onpovpykn otpamnyiky| apopohce 6Tov oXeOOCUO MG YNOLOKNG KoL TPOYLLOTIKNG

TAOTOOP LG SLOCKESUGN G OTTOV 01 £P1ot LTopoHGaV Vo £pYOVTaL GE EMAPN, VA TaiEovv

35



e @IAOLG KOl VO TOVMGOLV TNV «KOWMVIKT TOLG EVEPYELOY. XPNCILOTOUDVIOG TNV
epapuoyn Coke PLAY 7 eicdyovtag évav kmdikd PIN mov éBpiokav o€ cuokevooieg
Coke, palevav mdVTovg e TOVG 0TOI0VE UITOPOVGAV VO, KEPOIGOVV: 1o, STIUOPIAT, GALG
Oyl 0pPeAvV, epapuoyn, Eva £EVTVO TNAEP®VO TEAELTOLOG YEVIAS, KOVTTOVIA, E1G1TNHPLO
YL TOV KIVNUOTOYPAQO, dmpedy dedouéva Kivntng TMAEpoviog 1 pio dovukTEpELON
omv Kataocknvoon Xapoovuevng Evépyelog (Happy Energy Camp). Ewdwd n mopoyn
emmA£ov dedopéEVMV Yo To Kivntd eivarl ToAd onpavtikny yio toug Kopedteg, epodcov 1

ayopd TOVG TEPOL ATO TO OPLO TNG CVLVOESTG TOVG, ATAYOPEVETUL OO TOV VOLLO.

H Moy g exotpateioc nTav 1 ovvdeon g aélag g pHépkoc He TNV SlloKESNON
TOV GTIYHOV povtivag Tng Kabnuepwvotntag og otiypés Coke. To kivnto, ta kKovmovia,
To PEGO KIVITNG OIKTLMONG KOl TO GLUVOPOUNTIKA HECO, YPNOOTOm oKV Yoo TV
exotpoteio. Ta mapadociokd PG VITOGTAPIENY TV AVAYVEOPIGILOTNTO GE UEYOADTEPO
péPog Tov TANBvoHo aAAL 610 KEVTPO NG ekoTpateing NTov o0 Kwvntod. To 50% tov

TOAD LEYAAOV TPOVTOAOYIGLLOV, aPLEpOONKE GTA KIVNTA.

4.2.2.3 Arorelécpara kot Lyolacuog

Toa omotedéopata g emnyeipnong (business results) amnd tov Iovvio tov 2013 éwg
onuepa gtvor ta €€ng: AvEnom g Katavaioong 6,8%, ayamnuévn pdpxa (dénom)
4,7%, oavénon avantuéng 8,6%, avénom evoostauptkdv cuvarroyav 7,3% o€ oyéon e
™V ponyovuevn ypovid. Ta anoteléouata g ekotpoteiog (Campaign results) sivot ta
efng: 1,06 ekatoppdplo HETOPOPTMGES TNG €pappoyns, 933.000 ypnoteg g
epappoyng (mixiog 10-19: 65%, 20-29: 24%, Aowmoi:11%), 84% yxpnom odedopévmv
SPOPOV VINPECIOV KIVNTNG TNAEQPOVING, EVG 0 d&IKTNG KOWVmVIKNG cv{ftnong (social
conversation index) dtopopemdnke wg e&ng: 900.000(cuvorikog 06pvPog —total buzz) /

2,3 ekoToppdpra (cvvoro Baong tov mepieyopévou — total view of content)

H Coca Cola Kopéag, a&lonoinoce 1o amoTteAEGHOTO TOV EPELVMOV TPOG OPEAIC TG,
0TOYeVOVTOG QUECH OTNV KApdld TOV KOWwoD — GTdYOoV, MOV &ival TO KWVNTO TOLG
mAépwvo. H avaykn tov epifov yuoo dtocvvoeon kol daguyr amd tnv povutiva,
OTOTEAEGE TOV HOYAO UOG EKOTPATEIONG UOPKETIVYK, TOV YPNOLUOTOINCE MG OYNU TO
Kvnto, KTl amdALTO EVOPUOVIGUEVO pE TV PAoypagia Tov avadvkvoel Ty yevid Y
MG TOVG PAVATIKOTEPOVS YPNOTEG VINPECUDY KOl CLGKELMOV KIVNTNG TNAEQOVING. XTOYO01
g etopiog Ntav 1n Kovotopio (apod cuvdhace TNV SlIGVVIEST TOV GUUUETEXOVTOV

TOG0 GTOV YNE1oKO OGO Kol GTOV TPAYUATIKO KOGHO) Kot 1) Tpo®Onom Tov Tpoidvtoc,
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aAAG Kol M ooTH ¥pHon Cross media ekotpoteiog pe okomd Ty dnuovpyic oyEcewv

KO TNV O10T PN o1 TOVC.

4.2.3 RAY DONOVAN TV Series (Mobile Video Marketing)

4.2.3.1 Xvvoyn Exctpatciog Mapketivyk

Mo v Tpoddnon g TpepriEpog e tnAeontikng oepdg Ray Donovan, o thieomtikdg
opyaviopdg Showtime Networks die€fyoye v mpdTn TPowONTIKN £KoTpOTEiL UECH
epapuoyng yw iPad oe cvvepyacio pe tovg Times g Néag Yopkns. H epappoyn
YPNOOTOINGCE HOVAOIKES TEYVOAOYiEG MOV 0a@OPOVV oTNV TPOPOAT OO UIGTIKOD
Bivteo banner, to omoio Eekvovoe ywpic N0 pe To yopiopa kabe celidac, and dkpn oe
Grpn ™¢ 000vNg Ko £dve duvaTOTN T EXEKTOONG O Evo. TANPOG dadpactiko trailer

TOV EMELGOO10V.

4.2.3.2 Xtparyyikij kou Extéleon

[Tpoxeévov va avénoovv v OeapatikdTnTo Kot Vo EVIGYOGOUVV TNV €1KOVO, TOV
KOAVOALOD ©T0 pooAd Tov thieBeatdv ¢ eketvov pe v mo moAlvoulntnuévn
TNAEOTTIKY| OEPd, M eippo Bedpnoe OTL 01 KatavalwTtég ol omoiot givan mpdOBvot va
KOTOVOADGOLY TANpopopia, elval 1 KATAAANAN OpAda 6TOY0G TOV o EMPETE VoL PTAGEL
0 unvoud te. Avtol ot v dvvauel TAeBeatéc TG GEPAC, YPNOLUOTOIOVV TOAD TIg
KINTEG TOLG GLOKEVEG Kot Pacilovtal oe pHEca EVUEPOONG KOl KOWVMOVIKNG SIKTOMONG,.
Tétowo &ivor to koo g niektpovikng ékdoong twv New York Times. H gpappoyn
tov Ray Donovan péca amd tig 6eMOEG TS NAEKTPOVIKTG EPMUEPIONG, EMETPEYE GTOVG
ev duvauetl omadove TG oEpAg va dovv trailers 1} kot oAoKANpo ene166010, ExovTag TV
evkatpio vo pabovv mo Pabeidt ToVG YOPAKTAPES, AETTOUEPELES YO TN CEPE Kot OAQ
avtd péca amd TV @appoyn. Ot ¥pioTeg aVTNG, UITOPOLGAV ETIOTG VO «KATEBAGOVLV
TO €MELGOO10 TNG TPEUEPOC, TNV EQOPLOYN TOL KOVAALOD 1 TNV povoikn tov trailer.
Xoupwvo pe ta dedopévo, mov cvAéymkav oamd to iPads, o pécog ypdvog
apokolovdnong t€tolwv dtpnuicewv etvar mepinov 20 devtepdienta. O pnécog ypovog

npofoing twv banners tov Ray Donovan éetace mepinov 610 Aento.
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4.2.3.3 Amoreiéouara kar Lyollacuos
[Topd TOV OVOYOVIGHO TOL TOPATNPEITOL HETOED TMV TNAEOMTIKMOV GEWPAV, 1 GipUa

pilnoe amevbeiag 6to Koo — otdOY0 Kol TPAPNEE TV TPOGOYN TOVG diVOVTAG TOVG TNV
evkoipia va {oovv o kowvovpyle eumelpia. H oepd onueimoe v vynidtepn
OeopotikoTnta. ommv  wotopic tov otabuod pe 1,35 exotoppvple  tmAebsatéc,
Eemepvaviog to 1,08 exatoppvpie tov Homeland. Metd amd 600 mpoPoréc
ovykévipooe 2,22 ekotoppdploa miebéaonc evd mn mpoPforn ota iPads éptace ta
2,6ekatoppdpilo. Avéface T0 m0600TO peTaPacnc and v epoappoyn oto trailer, amd
0,75% o¢ 0,82%. O PBabudg epmroxne avénbnke and 15% oe 25,27%. And tig 22.000
Kotayeypappuéveg petafaocelg oto trailer, 10.492 mpoPolrég Bivieo Eemépacav 1o 10%
oV dladpaoctikov trailer tov 2:30 Aemwtdv. Tyeddv 10 33% TV mpofordv Pivieo mov
Eemépaacav 10 6p1o Tov 10%, olokArpwaoe v BEaon tov Pivteo.

Me v ypnon Pivteo otic oerideg ™G nAekTpovikng €kdoong twv NYT, 10 Kovai
KaTaeepe vo Tpapnéel Gueca TV TPOGOYN TOL KOOV GTO OmMoio €iye GTOYEVOEL
A&lomoteitar SnAadn M KovOTNTA TNG QUECNG OGTOXELONG TOV TAPEYOVV Ol KIVNTES
ocvokevéc. [Mopdha avtd, n ypnon pog epaproyng mov avtopato wdilel Pivteo v
oTlyun mov kdmolog BéAel va dwPdost v epnuepida tov, eumepieiye pioko. Omwg
eldape n aioBnon 1WTKOTNTAG TOV £YEl KATOLOG, £lval TOAD €0KOAO va, TPosPAnOel
otav cupPaivouv ympic ™V cVYKaTdOEST] TOL TPAYLOTA GTN GVCKELT] TOL, KATL TOL o
UmopovGE va yivel DKo Katd TV cvykekpluévn kapmavio. IIiboavotata Ba cuvePaive
LE apVNTIKES I0MG CLUVETELES, AV TO KOO OEV EYE TOL CLYKEKPIUEVO XAUPOUKTPLOTIKA GTO
omoio emévovce to kavdil. Ot Bacikol 6TOYOL, TOL NTOV 1 EUTAOKT] TOV KOO KoL M
mpomBnon véov mPoidvtog wavoromdnkoy TANpws, kATl mov emiPeformOnke oyedov
dueca amd TIC HETPNOEIS, OTO YNOOKO OAAG KOU OTO TPAYHOTIKO — TNAEOTTIKO

nepPaAlov.

4.2.4 LEVI’S FLIPBOARD Social Catalog (Rich Media Mobile Marketing)

4.2.4.1 Xvvoyn Exctpatciogc Mapketivyk

H Levi’s 8éAnce ovotlaotikd va Eavacvotndel 6To veavikd Kowvo. ZuUUAYNCE UE TNV
Flipboard mov &ivatl to Tp®dTO NAEKTPOVIKO KOWMVIKO TEPLOAKO Y10l KIVITEG GUOKEVEG,
TPOKEWEVOD VO, TPOWONGEL OALOGEMIEG S0P UIGEL TOV UTOPOVV VAL LETATPEYOLV TOVG
aVOYVAOTEG O OYyOpaoTéG, MEc omd TS 101eg TIg oeAidec. To mpowbntikd pnvoua
EUQOVIOTNKE OTIG AVAVEDGELS TOV EONCEMV O epxOTOV 0o To. TEPLoOKA Rolling

Stone, Vanity Fair, Details, Elle, Esquire, ESPN, Marie Claire, Glamour kot Fast
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Company. Ot avoyvdoTeg elyov He aTdV TOV TPOTO TNV dVVATOTNTO VO TEPAGOVY GE

évav koppo (hub) g Levi’s mov mepieiye pio eVOOUOTOUEVT] EUTOPIKT EPAPUOYT.

4.2.4.2 Zrpatnyxiy kou Extéleon

H Levi 's mpoondbnoce va avalmoyovioel TO GNUOL TNG OE L0, TTLO VEOVIKT ayopd, EKEIvVN
mov B amoppiyel TO TOPAOOGIOKO HOVTEAD TV KAMGOIKOV péowv mpombnone. H
pdpka 51el60V0E GTO YDPO TOV KOTOVOADTOV PE aVOEVTIKO TEPIEXOUEVO KOl TPOGEPEPE
gumelpiec pe TPOMO MOCTE VO EMTPEMETOL 1 WEYLOTN oAAnAemidopacn petald Tov
KOTOVOAWMTH KoL TNG IpHLOG.

H exotpateio ypnowomnoince 1o Flipboard, éva tepdotio app pe mdveo amd evvéa
EKOTOUPDPIO. UNVIOIOVG XPNOTEG MOV GUYKEVIPAOVEL KOWMOVIKO KOl ETOYYEALOTIKO
mePLEYOUEVO SUVOUIKE o€ €vo ymelako meploowkd. Ewdveg pe vymid avrtiktvmo
glonydnoav oe evvéa ovviaktikég evotreg tov Flipboard. Avtég ot ewodveg
onuovpyncav o eviedmg véa eumelpio yroo v Levi 's ko éva evieddg vEo Tpoidv yia
1o Flipboard. H mAovoa eumepia mov £dwve to meplodikd g Levi’s 6Toug avoyvaoteg
NTOV CLVOESEUEVT LUE TIC TOANGCELS, EMITPEMOVTIOS TANPELS SVVATOTNTES NAEKTPOVIKOD
eumopiov, yopic vo ypewaletar va egykotoaAeiyouv v epapuoyn Flipboard pe
AmOTELEG LA VAL YIVEL TO TPAOTO TEPLOKO TTOV VO TPAYLOTOTOEL TOANGELS.

To banner ¢ Levi’s oteydotnke o€ eupavic onpeio oty apyikn ceAdida tov Flipboard
v 000 pnves. Méoa éBpioke kavelg potoypaeieg, editorial, Kot KOWV®VIKO TEPLEYOUEVO
amd 016.popa HEGH TNG HAPKOGC, KOOGS Kot KEKOAVUUEVN SLENGT) AO TV KOUTAVLO
tov OOwoéTwpov tov 2012 wov mapovsiale povya Kot epeovicels, mov Oa propovoav
va Tpootefolv 6To «kaAAO», pHEco amd TV €QUPUOYN Kol Vo oyopactovv. Me v
aAANAETiOpaOT TOV OPNUIGE®Y, Ol OVOYVOOTES KATELOVVOVTAY GTO TEPLOJKO TNG
Levi’s emAéyovtag koAeElov podywv vy dvopeg N yuvaikes. To mepieyouevo Mrav
AmOALTO, OOLUOPAGIUO GE KOWMVIKA dIKTVLO KO T TPOIOVTO LITOPOVGAY 0V 0yOPOUGTOVV

LE TNV GuVEPYAGia TG UNyoving NAEKTpovikoy gumopiov g Levi’s.

4.2.4.3 Aroreléopara kot Lyolacuog

H ovvepyooia peta&d Levi’s ko Flipboard dnuiovpynce avayvopiopdmra os éva
VEOVIKO Kol E0IKEIOUEVO LEe Ta KvnTd kKowd. Extog and v peydAn emrvyio mov eiye
T0 eyyeipnua g ektéAeon o KvnTo TEPIPAAAOV, 00N YNGE o€ &N €000V TG TAENS

oV 5% Ko avEnon katd 264% oto kEPON.

39



To mepieyduevo g Levi’s enpaviotnke oTic TPOCOTOTOMUEVEG GEMOEC TV YPNOTOV
tov Flipboard, ce emavampoforés péoca oto blog tov ko oe apbpa oyetikd pe 1o
«TEPLOJIKO AYyOPDVY, GUYKEVTIPMVOVTOS EKOTOUUDPLO dWPEAV EUPAVIGELS KoL YIAMASES
EMOVOTPOPOLDY, GYOM®V Kol OOUOPACHOD OTA HEGOH KOWMVIKNG Oktomong. To
nepleyouevo éptooe péca amo to editorial tov Flipboard og 4 exatoppvplo avoayvooteg,
oxedov 10 50% tov ypnotdv ¢ eeoppoyns. H ovppetoyn ompovpynce 1,8
exatoppopro. flips (yopiopoto ynolokdv ceAidwv) HECH GTO «ITEPLOOIKO OYOPDVY,
oonyawvrog oe meptocotepa omd 160.000 KAKG Tpog TV €QAPUOYH TOV NAEKTPOVIKOD
gumopiov tng Levi’s.

Hovd PAETOLE OTL M ¥PNOY TOL KIVITOD HEGOL NTOV LOVOIPOUOG, EPOGOV GTOYOG NTOV
N yevid Y kot 1 dnpovpyios GUVOEGHOL [E QLT TN YeVId. MEGa omd TV KOVOTOUIO Kot
mv Papid ypnon mobile teyxvoloyiog, M Levi’s kotdgepe Vo GLYKIVAGEL TOVG
Katavolotés, avefaloviag v a&io TV TPoidvImV TNG Kol EKUETAAEVOUEVT] Y10 TPATY
Qopa TNV KavOTNTO QUECNG OYOpAS TOL TPOIOVIOS mov Tpowbovoe. Xvyypovag
evepyemOnke ko 1 Flipboard péoa and v cvvepyooio Kabmg KavotOUNcE, divoviog
aKOpa pia véa 1010TNTo 6To NAEKTPOVIKE TEPLodikd. Extog amd 0dnyds evnuépmong Kot
npoiovtov lifestyle, sivar mAéov kot pio EUTOPIKN EQUPUOYH AYOPAV OVTOV TOV

TPOIOVIMV.

4.2.5 SCA Donate a Word (SMS Messaging)

4.2.5.1 Xvvoyn Exctparciog Mapretivyx

H Zoundwn Emtponn yuo 1o Agyaviotdv (SCA), mpoomabei yio v Bertioon tov
ocuvOnkov Cong tov Aeyavav, to televtaio 30 ypdvia. H ypnuotoddotmon g
TPOEPYETOL OO KPOTIKA KOVOVAL Kol TP@TOPOVAIEC opyaviou®mV, aAld to 2012 n SCA
ATOPACIoE VO GTPOPEL GE LEPOVOUEVOLS dmPNTEG pe pio eBvikng epPédetog exotpateio
o™ Zoundio. LkomdG NTOV 1| GLYKEVIPWOT XPNUAT®OV Yol TO oxoieio ONAéwv mov &lye
Wpvoetn SCA 610 AQyoavioTtdy kot vo avENGEL TNV OVaYVOPLIGILOTNTE TOV OPYOVIGLOD.
O tithog ¢ exopateiog Nrov «Adpioe pia AEEn» kot cuppeTelye 0 YVOOTOG ZouNndog
oLYYPOPLAG Bjorn Ranelid, o omoiog éypaye éva Piprio oe 14 muépec,
YPNOCLOTOIOVTAG TIS AEEEIS OV «dMPLoAV» OGOl OVTOTOKPIONKAY GTNV €KOTPATEIL

pécm SMS.
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4.2.5.2 Ztparyyiky kou Extéleon

AOY® TOV TEPLOPIGUEVOL TPODTOAOYIGUOL TNG eKoTpateiag, otdyog g SCA nItav va
YPNOOTOGEL TNV EMPPOT] TOL TOAD OMUoPovg ovyypagéo Ranelid ®ote va
onuovpynoetl evoloeépov yio v mpoondbela. Emiong, MAmle o6t1 m vmoapén g
ekotpateiog Oa dadidoviav o¢ véo amd otdua 68 6TONA, Le TV Ponbela Tov idtwv TV
dopnT®Vv. Me kd0e AéEN oV 0 cuupETEXOVTAG «ODPILE» oTNV ekoTpateia pécm SMS, 1
SCA ovykévipove 6% vy 10 oyoleio ONAéwv oto A@yaviotdv. Omolocdnmote e
TNAEQMOVO UTOPOVCE VO GUUUETAGYEL KOl 01 OWPNTES LWITOPOVGOV VO TOPOKOAOLOOVV TV
eEEMEN NG mpoomdBelog HECH UG OMOKAEIOTIKNG Yo TNV EKOTPOTEIN 10TOGEADOG.
Otav o ovyypagéag Ranelid ypnoyomoloboe pio amd tic AéEelc, 0 «dpNTHc» NG
Adpupave éva pnqvopa oto kivntd poali pe évav oOVOEGHO TOV TOV 00NYoVoE GTO
KEPAAOLO OOV YPNGIULOTOMONKE 1| CLYKEKPLUEV AEEN.

H évap&n g exotpateiog €yve ota mAaicio Tov peYOAVTEPOL ZoUNOWKOD QEGTIPAA
Bipriov oto Gothenburg kot mpowbnbnke péowm g Facebook celidoc tov Ranelid,
péow tov Twitter aAld kol péowm mAektpovikod Toyvdpopcion. Méom tov Twitter
otoxevTKay  Zovndol YPNoTEG TOL HE LYNAO TPoYik Kot mpokANOnkav vo

avtanokptBovv oto kdAeopa g SCA dwupotpalovrag v €idnon g tpoonddeioc.

4.2.5.3 Armotreiéouata Ko Lyoriacuog

H exotpateia eiye og anotéhespo v vrootpién 1.250 xoprtoidv yia pio oAGKAN P
oyoAkn xpovid and v SCA. Metd Vv Koumavia 1 Emtpony] Npbe 6€ ETAPN LE TOVG
dopNTéG, INTOVTOG TOVG TNV EYYPOPT TOVG KOL TNV GUUUETOYT TOVG GE UNVIOIES dMPEEC.
O BaBpog petatpomng dyyiée 10 ekmAnktikd mocootd Tov 28%. H exotpateio Donate a
Word eiye t600 peydin amodoyn, ®ote £yve mAEov Oeopdc PE TNV GUUUETOYXN VEOV
ouyypaeéa yio kdbe xpovid.

To mapamdveo mocootd deiyvel petald GAA®V TNV €upeiot GUUUETOYN TOV UTOPEl val
napéyel éva anmhd SMS oe pio ekotpateio LAPKETIVYK, KATL TOV £XEL VA KAVEL UE TO.
yopoaknpiotikd Tov SMS. Etvar yopuniod k6ctovg, sivol GUeGH HETPNOLLO OG EPYOAEiD
UAPKETIVYK, QTAVEL TAVTA GTOV TOPUANTTN Ko pmopel va anevBuvlel oe GAovg TOLG
Katdyovg KIvnTig oVokevng, Tolotov tomov 1 Smartphone, véovg pe vynAn avaueién
oTNV KWNTY| T€(VOAOYia 1 HEYAADTEPOLS (AKOWO Kot NAIKIOUEVOVG) OV OEV €ivat TOGO
TEYVIKA KOTOPTIGUEVOL 1] EXOLV L0 GLGKELT Yl ATAY] THAEP®VIKT Xpnom. H mapdAinin
YPNON TOV HEGHOV KOWMVIKNG OIKTOMONG AETOVPYNOCE EMKOVPIKO OAAG pe MEYOAN
oLUPoAn, TPOGEEPOVTIOG TIG, YWpig KOoTog, Viral 1010tTéc Tovg oty e€EMEN ™G
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npoondferoc. O otoxog g SCA Aowmdv yuo avoyvopioitdt)To Kol TPOoHAVTIGUO
dwPNTOV, TETVYXE 0 TOAD peydlo mocootd. H cvykévipmon dedopévav ntoav GAAOG
€vag 6TOY0G TOL 1KAVOTOONKE, POV oxedOV 1 6TOVG 3 GLUUETEXOVTESG EYYPAPNKE OTIG
MOTEC TNG EMTPOTNG MG TAKTIKOS dwpnTNG. To yeyovog Ot 1 ekotpateio £ywve Beopog,
€YYLatal TNV EVKOAD pe TNV omoia Bo vAoTolEiTon 6TO PEALOV, KAOMG TOPO Lo VITAPYEL
pio TOAD koAl Paon dwpntdv mov pe v ypron tov social media Oa yiver axopa
peyorvtepn. Emredybnke dnAaon oe amdivto Babud mg otdy)0og, 1 GOVIEST Kol SLOPKNG

ov{ntnon - 4140pacn e TOVG KATAVOAWMTES.

4.2.6 WHICH COLOR IS MADRID? (Location Based Mobile Marketing)

4.2.6.1 Xvvoyn Exctpateios Mapketivyx

Ev oyel 1ov tehkov kvméhov g lomaviag (Copa de Rey) avapeca omnv Atletico
Moadpitng kot v Real Madpitng, 1 dwdonun omaviky ¢ippo pmopag Mahou-San
Miguel amog@doice va dopyavdcel €va moryvidl Kvntod PaciGHEVO Ge LINPECIES
vewtonobesiog (Location based services). Xkomd¢ TNng vo OMUOLPYNOEL EVOV VYN
AVTOYOVIGUO OVAUESOH GTOVG OIAAOA0LG TV o®VIOV avTITAA®V Kot vo, eUmAEEEL TO
KOO NG, OMAdY| T000GPapOPthovg NAkiag 18 émg 50 etdv. To mayyvidt pwtovoe «Ti
ypopa gtvor 1 Madpitn;» kot ot @iAadLol amavIOVTOG GOOTE 68 EPMTNGEIS UTOPOVGAUV

Vo YPOUOTICOVV TOV XEPTN TG TOANG LE TO YPDOUOTO TN OHAOOS TOVG.

4.2.6.2. ZTpatnyixy kor Extéleon

Me v ypfion g yewtonobeoiag, avamtvyOnke pio kvt 1otocerMdo 1 omoia
Katé€ypope Tov TOmo 6tov omoiov PBprokdtay kdbe @opd Evog cuppetéymv 1 6madog )
GTLYUN TOV GLUUETELYE EMIONUO GTO TTOLYVIOL, EXAV® GE Evay YAPTN LE TIG YEITOVIES TNG
Madpitng. O omaddc (oG OpAdnS, OmOVIOVTOS CMOTA GE EPMTNCELS UTOPOVCE VO
ypopaticel tov Opopo omov Pprokdtav. Ot Kotaktnuéveg 0dol pumopovoav vo
avakatoAneBodv amd Tovg omadovS TG GAANG OUAdNS, YEYOVOS OV KPOTOVUGE TOVG
OTaOOVG EUTAEKOUEVOLG KOOOAN T dudpKeln TV o600 efdouddmv mov KpaTnce TO
moyyvior. Ot vroompiktég g ouddog elyav emiong tn dvvordtnTo va kepdicovv
émabia, and emionpa afAnticd €idn g opddag TOVg HEXPL ELGLTNPLO Y10 TOV UEYAAO
TEAMKO. XpnoomomOnkay Kot GALEG TAUTPOPUEG GE GLVOLAGUO LE TV 16TOGEAIdA. Ot
omad0l UTOpPOVCHV VO GUUUETEYOLV pe TNV Pondeld SdPACTIKOV TIVAK®V TOL

tomofetOnkav oe dapopa onueio g Madpitng, evd tomobetOnkay yryovtoobdoveg
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0TO KEVIPO NG MOANG ®oTe OAOL vo PAETOLV TIC MOYES UETOED TOV OMOODV CE

TPOAYLATIKO YPOVO.

4.2.6.3 Aroteléopara kot Lyolacuog

H exotpateia Eemépaoce kdbe mpocsdokia katd 199%. Xtoéyog frav ot 18.100.000
Oedoelg oAl katapepe Thvo amd 36 ekatoupvpla. H mpocmpivi) 16T106eMO0 € TNKE
médveo and 300.000 emokéyelg, mepimov to 10% tov TANOLVGHOL g Madpitng. Ot
YETOVIEG TNG TTOANG GAlaEay xépla mave amd 80.000 @opég katd v S1dpKel TOL
Styovicpod. H Real Madpitng oplakd képOice TOV GLYKEKPIUEVO doy@VICUO, OAAG

telkd o 1 Atletico ) vikitplo opdda Tov TpoyuaTikod TEAMKOD.

H teyvoroyio yemevtomopnol &ixe 1oV TPOTAYOVIGTIKO POLO GE ALTO TO EVOLLPEPOV
oy viol, mapdAo mov ypnopomomOnkayv kot GAAeg mAaTeOppeg papkeTvyk. ‘Evag
oTovg O0éka Madpidévoug avtamokpiOnke oto KAAESUO, OQOL 1 €TOPiol GTOXEVOE
QTOKAELOTIKA G aVOPMTOVG TOL KAALTTOV TO S1KO TNG KOWO-GTOY0. AnAadn rAdOlovg
and 18 émwg 50 erdv pe €viovn v aicOnomn tov aviaymviopoh Kot mworyvidldpikn
owbeon, pia wWwmMTa oV omoio. and vopig oTtOXELSE TO KWNTO UAPKETIVYK OGS
eldape. H avayvopioypommta mg pdpkag, 1 onpovpyia Pacng 0edoUEV@V Yo TOVG
KOTOVOAMTEG KOl 1| GLYKEVTIPMOOT) TOL EVOLOPEPOVTOG LE TNV EMIOEIEN KOvoTOpIOG, NTOV

ot Bacikdtepotl atdyot g Mahou-San Miguel mov avomoOnkay.

4.2.7 GOOGLE WALLET (Mobile Application Marketing)

4.2.7.1 Xvvoyn Exctpateios Mapketivyx

To moptopdém g Google (Google Wallet), eivon pion véa teyvoloyio Kivntodv
TNPpOUOV pHe Eva amAd dyyrypo Tng 086vng T Kvntig GuoKELNG Kot mpoomafel va
aALAEEL TOV TPOTO LE TOV 0010 Ol KOTAVOAMTES YmVIOUV, HETATPENOVTAS OVGLOGTIKA

TO KWVNTO TOVG GE TOPTOPOAL.

4.2.7.2 Xtparnyiky ko Extéleon

To noptoedi thg Google diatnpei otoryeio 0md TOTOTIKEG KAPTES, XPEMOTIKEG KAPTES
Kot kapteg emPpaPevong, KOG Kot €101KEG TPOGPOPEG KOl KOVTTOVIL, KAVOVTOG TIG
ayopég evkoloTepeg amd moté. O ypnotng amid ayyiler v 006vn ToL THAEPAOVOL TOL
Kol ol mANpoopieg Yy OAeC TIG ayopég Tov elvar gVkoAn TpooPdoiues, Ywpig

wpoPAnquata 1) mopaPAEyes.
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[Tpoxepévov 1 Google va fondnbei oty avamTvén e eipuag, 6Tov GYESIGUO KoL TV
dnuovpyio TOAL — KAVAAKNG EKOTPATEING TPOMONGNG TNG VENS OVTNG KOTAUVOAWMTIKNG
eumepiag, dnuovpynoe kot e&EMée apykd v vanpecio Wallet Identity (toavtoétnra
TOPTOPOA0D). XpNoUOnTOIdVTAS TEXVOAOYia. eyydtntog emkowvoviag (near field

communication), 1o KwnNtod EMKOW®VEL AGVPUOTO PE TO TOUEIO HECH €VOG OmAOD

ayylypotoc.

To mepifdrrov g epapuoyng Google Wallet oyedidotnke dote va givar omAd Kot
e0MTTO, eVl 1 dradiktvokn mhotedpua g Google eEnyoboe v dadikacio 6TovG
KatoavoAwTtés. H emideiEn g epapproyne £yve 6 QUOIKE KATOOTAHUATO dIvovTag TV
gukaipio. 6Tovg KatavaAmtég va v dokipudcovv. H Google eiye Mon oteikel otovg
eUNOPOLS eVNUEPMTIKG TakéTa pe Pivieo kar eEnynoelg yw v Agttovpyio. TOL
TPOTOVTOG KaOMS Kol oUToAOYNOT Yo TO TG 1) SIEVKOALVGT TOV KOTOVOADTOV HECH
TOV KNTov tous, Ba gvepyetovce v emyeipnon tovg. Ta daenuiotid SpPots cto
dadiktvo tOVIav OTL Ta TAVTO UIOPOLGAY VO, AyopacTovV pe Eva dyyrypa (tap), omod

éva kootovut Tov Macy’s péxpt pio vmpeoia ta&l 610 KEVTPO TNG TOANG.

4.2.7.3 Amoteiéouaro kar Lyollacuos

[Tpog to mapov 1o moptoedi g Google eivar dabéoo oe 500.000 KataoTiHoTO Kot
€xel MON GLYKEVTPAOGEL duvapIKT Yoo Tepatépw eEdmimon. Kupiog opwmg €xer oto
TAELPO TOV PEYOAO OPOUO OO GTEAEYN TOV UAPKETVYK, Ywpig Tar omola dev OBa eiye
TOAAEG eAmideg emTuyinG. XTEAEYM UEYAA®OV EMYEPNCE®V, £XOLV NON OUMIGTOCEL TIG
EVEPYETIKEG TOPEVEPYELEC TOL KIvnToL ToptoPoiod g Google, Bewpmdvtag otL o1
KOVOVEG TOL Ty Voo aArdlovv e€antiog TG epappoyne, oyt povo 6Gov agopd v
gumepion TOL TEAATN GAAG Kot TNG SUVOUNG OV EXOLV GTA YEPLUL TOLG OO TAELPAG

evnuépmong Kot a&iog.

H Google £xet @uoikd T1g VTodopEG HOTE VAL dNOVPYNGEL OALG Kot va eTdiel 6Ty
ayopd oyeddv ot BéAhel, mapd Tig emikpicelc. Kot o autiv m mepintmon Opwg, M
Google emyepel pe po emovactatikn 10£0 HAPKETIVYK. ATevHHVETOL OVGLUGTIKG GTOVG
EUTOPOLG KOl GTO. OMUEln TOANONG, OH®G €ival M amrodoyr] Tov Kowov mov Bo TV
kabepooel g epyodreio ocvvarraydv. Expetaievopevn teyvoloyieg kot vmnpecieg,
oV avantuén tov omoimv €yel kal 1 0l Tpwtaymviotiosl, 1 Google kowvotopel
OmOAVTO  TKOVOTIOIOVTOS KOTOVOAMTIKEG OVAYKEG TOL  KOvEVOS OAAOG Oev  glye
mpoPAréyet. H enéktaon g Non tepdotiog Pdong dedoUEvaV TOV KATOVIAOTOV OU®G,
eALOYEVEL KIVOUVOUG, apov MO yvopilelt mdpa TOALEG AemTopuépEleg Yo Evav PEYAAO

aplOud avOpOTOV GTOV TAOVITY. X& GUVOVOCUO LE TIG EMIKPICELS TOV OEXETAL GYETIKA
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pe TNV OlEiplon TV TPOCHOTIKAOV O0£O0UEVOV, 1| TPOSHNKN o avtd amdppnTOV
tponelikov ototyeiov umopet vo BempnBel vrepPfoikn kot emkivovvn amnd mwoALOVG

KOTOUVOAWOTES.

4.2.8 WINDOWS PHONE DEMO TAKEOVER (Mobile Website)

4.2.8.1 Xvvoyn Excrpatciog Mapketivyk

Me mowov 1pomo givar dvvatdv €va dyvwoto mpoidv va eleéAbel o pia ayopd otav
npoomadel vo TPOAGPEL TOV EOPUIOUEVO OVTAYOVIGUO LE TOAD TOTOVE TEAATES; AVTO
Nrav 1o Packd wpdPAnue g Microsoft eved etoydloviav va KukAo@opnosl 6Tnv
ayopd v €kdoomn tv Windows 7.5 yia ta kivntd thAépwva mpog ta TéAn tov 2011,
ZOUQOVE e EPEVVEC TNG ETALPIOG 1 YVOPYO HE TO GLYKEKPIUEVO AOYICUIKO MTOV
ePLOPGHEVT. Opg OTaV 01 KOTAVOAMTES EPYOVTIOY GE EMAPT| PE TO TPOIOV Ko {ovoav
NV eUmEpia TEPMYNONG o€ ovTd, M TPOBEST| ayopds avEavotay onuavtikd. H etopia
OVTILETONIOE TO WPOPANUE. TG TOmMOOETNONG TOL TWPOIOVIOG OTA YEPLOL  TMV
KOTOVOADTAOV, LE TO VO EUTAEEEL KIVITY] TEYVOAOYIO DGTE VO «KATOAGPEY amd pokpvd
T KWNT0 7oL UEXPL TOTE £TPEYOV AOYICUIKG OVTIOYOVIGTOV, TPOKEWEVOL VoL

AEITOVPYHGOLY LE TNV SOKIHAGTIKY £kdoon enideéng (demo) twv Windows.

4.2.8.2 Zrparnyxiy ko Extéleon

H Microsoft ypnoonoince 10 Kwvntd o1000KTI0 Yoo va dtovdopet évo demo pe
Aertovpyieg apng, og kwvntd iPhone kol smartphones e android Aoyiopukd. To demo
EMETPETE GTOVG YPNOTEG VO AAANAETIOPAGOLVY e TO TNAEP®VO TOVG GAV VoL NTAV TO 1010
miépovo éva Windows phone. O diapopacudc tov demo €ywve pe ) yxpnom
teyvoroyidv HTML5, Jawa Script ka1 CSS3. Aev oamoutibnke amd tovg ypNnoteg va
EYKATAGTHCOLY KAmoov gidovg epapuoyn. To demo eiye mapapetponombel dote va
ekpetarevtel Toug TEPYNTEG (DFOWSErS) TV OVIOYMVIGTIKOV GUGKELMV HE EVIEAMG
véo tpémo. H oxknvobetnuévn katdAnyrn tov Kivntold Tov KoTovoAOTOV, £000E TNV
evkapio ot Microsoft va tovicel Ta Lovadikd yopaKTnPIoTIKA TOV VEOL AELTOLPYIKOD,
divovtag v avbevtikn eunepia mepmynong oe avtd. H exotpateio «Windows Phone
Demo Takeover» mpowOndnke and pio péTplog Ektacns TpowdnTiky dpdon oto Kvntd,
otoyevovtog otovg ypnoteg iPhone wor Android, oe cvvdvaoud pe pio VYNNG
OTOYEVONG EKOTPATEIN OTO UEGH KOWMOVIKNG OIKTOMONG, EUTAEKOVTOS TEXVOKPUTES
bloggers pe emppon otov 1610 aALG Kol pe ypnon GA®V €kd0cemV pe TOOVOTHTO

VYNANG EVIGYLONG TOL UNVOUOTOC.
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4.2.8.3 Anoreiéouara kar Lyollaouos

1N exoTpateia ypnoyonoince 5 ekatoppdpio demos pe koctog 0,07 dordpio avé demo.
H ¢épevva mov axoloOOnoe v eeappoyn oamokdAvye pio avénon 18% oe
AVOYVOPIGILOTNTA TOV TTPoidvtog Kot 32% advénon g mpdBeong ayopds Tmv ¥pnotdv
iPhone. To 73% twv ypnotev android dnilwoe mpdOeon ayopdg petd v ARén tov
demo. OAot or otdéY0l NG €KOTPOTEING OAAG KOl Ol TPOGOOKIEG TOV TELUTMV
emtevyOnkav pe 10 mopandve. H exotpoteio Ehafe emiong peydin kdivynm amd v
Bropnyavia g kivnthg tAseoviac. To meplodikd PC World éypaye «tdéco kouyod kot
TOCAPIKO OV £npene va, VIEVOLUILOVLE GTOVE ENVTOVG HOG OTL ETPOKEITO OTAMS Y10
éva demo» evad to CNET éypaye «omootoln eEetedesOn. H Microsoft e éBole oe
okéyelg va oAGED Aépmvoy. H avtidpaon tov koatavalotov ntav eEicov Betikn,
apob oTig TpMOTEG 24 dpeg mov To TMEPLOdKO Engadget dnpocicvoe v 1oTopia TOL
demo, éywav meprocdtepo and 1000 Oetikd oxdia avayvootdv. Eva and avtd frav:
«mpoxertan yuo po omd TG EVTVOTEPES EVEPYEIEG UAPKETIVYK TOV EKTEAEGTNKE UEXPL
TOPOY. ZVVOMKA T0 96% NG eKkotpateiog, d1ado0nKe péco amd T HEGO KOWMVIKNG

SIKTOOONG Kot omd GTOUO GE GTOLLO.

H Microsoft péco and pia, Gvev mponyovpévov, emidelEn KovoTopiog, ypNooroince
TO OMOTEAEGUATA TNG €PEVLVOG HAPKETIVYK og éva Mobile mlaiclo, otoyevoviog pe
axpifela Kot emkovovovtog Eva Eekabapo punvoua: «n dokiun Ba cog meice. Avti 1
O0KIUN OIS QOIveTal OO TNV TEPLYPOAPT TNG EKTEAECNC UETETPEYE TNV «EIGPOA» GTO
KIVNTé TOL KOWov-cTtOYov, o¢ matyviol. Kot ko avtd péoa amd Tovg TEPMYNTES
dadwktoov twv iPhones ko smartphones. H evkoiion pe v omoio 0 KoTavoAl®TNg
umopovoe vo doKudoel To demo ftav To TPMTO TOV TOPATHPNCAV O YIALAOEC YPTOTES,
oOpeova e ta oxold tovg oto social media. Ot emdidEES TG KAUTAVIOG TTOV 1
avénon g avayvopioldTToS Kot 1 tpoddnorn véov mpoidvtog, péca amd pio
amolvta véa eQapuoyn TeXVoroyiag. Zuyyxpoveos Oumg avéndnke m miot ot1o véo
poiov kar dnuovpyndnke 00pvPoc kvping péom twv social media. AAAn o
TePInTOON EMiTELENG TOAMAMADV Kol GOUTANPOUATIKOV OTOY®V OAAL Kol o

napairoyn e word of mouth toxktikng.
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4.2.9 KONTOR RECORDS The Office Turntable (OR codes marketing)

4.2.9.1 X¥vowyn Exorpatcios Mapketivyk

2TOV oVTAYOVICTIKO Y®POo TG Propunyaviag g diokoypaeiag, ot etaipiec Tpoomtabdovv
VO aVOKOADWOUY VEOLG TPOTOLS TTPo®ONnoNe, mov meptlopufdvouy TV TPOGEYyIon
TOPAYOYDV KOl YPNUOTOO0TOV HECH TOV SOPNOTIKGOV eTopldv. [Tapoia avtd dpme,
ol 01eVbVVTEG TV eTOUPLOV TaPUy®YNG AouPdvovv TOAAEG TpowONTIKEG OpAcElg
Kabnuepwvd mov Svokoievovtar va kdvovuv cwothy emihoyn. H Kontor Records
ATOPACIOE VO, YPNOLOTOCEL dIoKOVG PIvOAiov TPOKEUEVOL Vo KeEPOIGEL TNV TPOGOYN
TOV TOPAYOYOV KAODS Kol TO0 TPAOTO TOYKOCUIWS TTUGGOUEVO TUKAT Yia v Tai&ouv

ovtot ot diokot!

4.2.9.2 Zrpatnyw) ko Extéleon

To mKdm NTaV OVGLUGTIKA KATAGKEVOGUEVO GTOV PAKEAO OV TEPLElXE TOV OIOKO Kot
diébete evoopatmpévo éva QR code. Ot TopolNTTeg npemne Vo avamodoyvpicovy Tov
@akelo, va gvepyonooovy o QR code pe to kivntd tovg, va aKOLUTHGOLY TOV 6i6KO
BvvAiov 610 YAPTIVO TIKAT Ko VO TOTOBETGOVY TO KIvNTO GE GLYKEKPLUEVO onueio yia
Vo aKoLGoLV 1o TepleoUevd tov. Kdbe dilokog mepieiye moOAAL Tporyovdio Kot
cuvoéovav pe Vv otoceAioa g Kontor. To amotédleopa ftav T0 omosTaABEy LAKO
VO TPOGPEPEL GTOVG TOPOUANTTEG TOLTOXPOVO AVAAOYIKT Kot ymolaky eunepio. Ta
eUndOl0. OV £mpene vo EEMEPAGTOHV Yo TNV EPOAPUOYN OVTNG TNG TPOTOTLTNG KOl
€€umvng 10€ag Ntav: o) va Ppedel vag eaelog apKETA LEYAAOG DOTE VO XWPEGEL TOV
dloko Pwviiov mov Bo mpokaAEcEL TNV TMEPLEPYELD. TOV KOWOV-GTOYOL Kot fB) va
eEaopolotel 011 To QR code Bo Asrtovynoel oe Ola to £€vmva THAEPwva, Kot Oa

AVATOPAYEL TOAAATAN LOVGIKO KOUUATLOL, COUPOVO LE TNV GYESIOGT TOV.

4.2.9.3 Arwoteléouata kot Lyoliacuog
Amo toug 900 diokovg mov eotdincav, 10 71% evepyomomOnke. To 42% 1tov

GUVOMK®OV TAPOANTTOV ETICKEPTNKE TNV 16TOGEAIDN TG eTapiag Kontor.

Xe oyéon pe TG LVROAOUTEG UEAETEG TEPIMTMOONG, TO AMOTEAECUATO {GMG QaivovTol
elMeun. Ouwg oe pio d0gvtepn avdyvmon, coumepaivel koveic 0Tt elvor eEoupetikd
ePlEKTIKA Kot Oetikd. Ao to 900 otedéyn mapainmres, 1 etarpio Kontor dnpiovpynoce

wepiépyela Kot tpapnée v mpocoyn 639 €& avtdv! Ltehéyn |e eumepio 6TOV YOPO,
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TPOPAVAS TEPLNTNTA Kol TO Omoio €youvv TMETAEEL 6TO0 KOAGOL TV aypnotev
EKOTOVTAdES avaroyeg Tpowbntikég evépyetes. To de0TEPO TOGOOTO gival emiong oA
onuavtikd, aeod 378 otehéyn fyafov kol mEPMYNOMKOV GTNV 10TOCEAIdD NG
O1GKOYPAPIKNG, avEAVOVTaS TIC TOavOTNTEG Yoo cvvepyaoio. [Ticw dpwme amd avtyv ™
npomdnTIKN evépyeto kpvPeton pio kopyn epapuoyn tov QR codes cuvdvoaouévn pe
pio Kivnt 10T00eAid0, evd KABe Kivion TOL TOPOUANTTN HETA TNV EVEPYOTOINGY| TOL
QR code, xataypdaenke Kot petpndnke oamoivtmg. MdAiota 1 etarpia yvdpile avtopota
To. OTOLElDl TOV TOPUANTTOV 7OV &VOlPEPONKay Yoo TV Tpoomdbeln kabmg Kot
eKEVOV OV 0EV EVEPYOTOINGAV TOV O1GKO TOVG, GTOLYEID TOAD YPNCLUA Y10, LEAAOVTIKT
xpnon. Ot otodyor g etaipiog Ntav EekdBapa 1 dnpovpyio. evolupEPOVTOG Kot O
TPOGNALTICHOG, Ol omoiot petpnOnkov eicov Eekdbapa ota mopamTdved TOGOGTA.

Kaveig dev Aéet Oyt 610 Prvdio!

4.3 Xovoyn

Méoa and T1g LEAETEG TEPIMTMOOEWMY TOV TOPOLGLAGTNKAY, EI0AUE EENPETIKEG TPOKTIKEG
KWWNTOU HAPKETIVYK Kol 6TOX00EGING, TOV CLUP®VOVV UE TO YEVIKOTEPO TANIGLO TOL Ol
EPELVNTEG TPOTEWVOV KATOWL ¥pOvia mpty, Un yvopiloviag QUOIKA TIG GMUEPLVES
duvatodmteg Tov KAAdov. Eidape ovclaotikd vo 1Kovomolovviol GuVOLAGHOT GTOY®OV
oM N avayvoploudTTe pe TV Tpoddnon tev noincemv (Levi’s) 1 n dnuovpyia
Baong odedopévov pe Tig mpoowmikég ovotdoelg (word of mouth) ko va
YPNOLLOTOLOVVTAL SLOPOPETIKEG TAATPOPUES EQapUoYNg papkeTvyk (m.y. QR codes kot
mobile web)- apxetéc popéc -tavtdypova oe pia exotpateio. Pavnke eniong kabapd M
emkowvoviakn evon tov mobile marketing agod n TpodOnon frav Tapodca oe GLo Ta
Cases, eva 1 oNUOVTIKOTNTO TNG YeEVIOS Y elvar dedopévn Ko £xel non oyxoMaoctel. Avtd
OmG oV KAveL evtvmmon, eivan 1 a&io Tov Tpoodidel to M-marketing ot pétpnon tov
amotelecpdTov. Ot petpnoelg etvar oxeddv mavta queceg kot axpipeic. Eite mpdketton
v éva tamewvd SMS eite yoo o wavdkpiPn oxedoTIKE KOPTAvVio, TO KWvnTo
Bpioketon otV kapdld G eKOTPOTEING TPOKEIUEVOL Vo €yl GuECT] EmMdOpaon Kot
amoKkpion AOy® dadpaons, aAAE Kot LETPNCIUOTNTA. EEYDPICE AKOUA 1) GUVOVAGLEVN,
0€ TOMAEG TEPUTTAOOELS, OPAOT TOV HECHV KOWMVIKNG OIKTHMONG, OV VITOKUOIGTA LE
TOAD PEYAADTEPN TOYLTNTO OAAG e COPECTEPT KOl LETPNOUUN ATOS0CT, TO AEYOUEVO
word of mouth. O cuvdvacudg Aoudv pebddmV kat otdywV, gival To oToryEio KAEWSL Yo
10 cVOyypovo mobile marketing. ®voikd dev TV SVVOTO VO TEPLYPAPEL GOOTA QO TOVG
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gpevvnTég uOMG mpv and pio mevtoetio. O Aoyog givarl n avamtvén tov social media
aALG Kupimg 1 e£EMEN KIVIITOV GLGKELMOV Kol LINPESIOV dedopévev. Kat av n kivnm
TEYVOLOYlDL  YEVVIETOL KOL OVOTTOCOETOL GE EPYOOTNPLO KOl KEVIPO EPELVAV, Ol
epapuoyéc tov mobile marketing pdilov dapopedvoviol Onmg gidoue oto TAPOV
KEPAAOLO, OO TIC OVAYKEG TOV KOTAVOAMTMOV, TOLG GTOYOVS TV ETOIPIOV KOl TNG

QOVTAGLOG TV EOIKMOV GTEAEXDV TOV UAPKETIVYK.
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5. 2XYMIIEPAXMATA KAI XYZHTHXH

5.1 Zvinton Evpopdrov

H napovoa simdhopotikn epyacio iye oG Pacikd 6KomO EKTOVNONG, TNV ATOTVTMCT TNG
eEEMENC, Tov BePNTIKOD TANGIOV KOl TOV EPYOAEI®V GTPATNYIKOD GYESIONGLOV GTO
mobile marketing énwg avamtdyOnkay ta tedevtaio ypovia oty €181k Pproypapio.
Ta evpOpaTa amédel&ov 0Tl KOTA TNV TEAELTAIN TEVTOETIOL TOV TPOTYOVLEVOL OOV, TO
SMS marketing ftav évag yvmotdc tpodmog a&lomoinong Tov, VEOL Kot ayopToypaenTon,
KOVOALOD HOPKETVYK. AKoAoLONGE pio ypoppikn avantuén g HeAETNG Tov HEGOV
petd to 2000, axolovBovtoag v ToybTaTn €EEMEN NG KvnTiG TEXVOAOYIOG KOl TV
TANPOPOPLOK®Y GLOTNUATOV. ALt 1N Suvopiky €£EMEN OU®G, UETOTPATTNKE GE
mpaypatikn £kpnén avamroéng petd to 2007 pe v eLEEvVIon TNV oyopd TOL TPMOTOL
iPhone. Ot dvvatdTNTEG TG GLOKELNG, N OOUN TOV EPOPLOYDOV TNG KoL TO TEYVIKG
YOPOKTINPIOTIKE NG NTav KaBeawTd, €mavacTatikd. Xg cvvovacud pe v Toyelo
eEAmAmon TV SIKTVOV, TNV HEl®ON TOL KOGTOVE XPNONG VINPESLOV dEGOUEVOV KOl TIG
3G duvatdtteg, Efarav ta EEuTva TNALQOVA GTO XEPLOL EKOTOVIAOMV EKATOUUVPIOV
KOTOVOAOTAOV, ONUIOVPYOVTOS pio ayopd v omoio Tposmafovy va aglomotcovy Ta
OTEAEYN TOV UOPKETIVYK KOL «Oy®VIOLV» VO TopoakoAovBncovv ot epguvntés. 'V avtd
EMAEYOMKE 1M TOPOLGINCT TOV UEAETMOV TEPIMTOGEMV O TPOMOS, DGTE VO TAPEL O
aVOYVAGCTNG UL COVTOUN OAAG TTEPLEKTIKY] 10€0 OYETIKA pe TIG neBOdovg vAoToinoNg
ovyypovov ekotpateidv m-marketing. Katd v épevva kol Kotoypo@n AOITOV NG
Broypapiog cOpemva pe Ty emdeypévn Bepotoroyio, 060 Kol KOTA TNV TOPOVCINoT
K0l TOV GYOMACUO TOV PEAETOV TEPTTAOCEWMY, VINPEE UL GUVEYELDL GTA EMLYEIPTLOTOL
(BBMoypapikn ovackOTNomn) Kol oKOAOVONGE M MPAKTIKY EKEpacn avtdv (Case
studies), mov amotvmwoe TV e€eMKTiKN Topeia Tov BewpPNTIKOD TAAIGIOL OGO Kot T®V

OTPATIYIKAOV YPNOLOTHTOV Kot EQapuoyd@v Tov mobile marketing.

O 1pomog pe tov omoio KovomoMmONKe O TAPATAV® OKOTOG NG OUTAMUOTIKNG
gpyaciag, dev Ba UTOPOVCE VO U1 GLUVOEETOL LE TNV KOVOTOINGT TOV EMUEPOVS
oTOY®V oL TEOMKAY apykd. Eckivovtag omd tov optoud tov mobile marketing oto
deVTEPO KEPAAOO, £ytve €€’ apyng capng N avaykn Yo Tov opiopd tov mePBAlovtog

omov otnpileTon n Hrapén avToL TOV KOvaAD. Mésa amd Tov opiopd dniadn d6OnKav
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To. gpefioUOTO OOTE KOVOTOUDVTIONG TIC TOPAUETPOVS TOL VO UTopel v dmBel m
amdvtnon ota epotnuata: Tt ivar mobile marketing, molog eumAékeTol 6€ AVTO KO UE
TOLEG OTPOTNYIKEG EMAOYEC epyOieimV MAPKETIVYK Tpoodlopiletar kot Aettovpyet.
ATOVTOVTOG GTO TEAELTOIO EPMTNUO KOl G GUEGT GVVOESN LLE TOV OPIoUO, £yve pia
aVAALOT TV  HOVOSIKOV YOpOKTNPoTIKOY Ttov Mmobile marketing, to omoia
omplopeva GTOV 1OWHTEPO YOPOKTNPO TNG KIWNTNG GLOKEVNG OOJVKVEIETAL OTL
ovvtelobv otov  AOY0, Yoo Tov omoiov To M-marketing yvopilelt 1060 onpOVTIK
avamtoén otig puépeg poc. Iavroyod mapovsia, EEATOUIKELOT], AUPIdpOUN EMKOIVOVIAL,
TOMKOG TPOCIOPICUOG Kol EEEMOGOUEVN TEYVOAOYIKN TAATEOPUO €lvol Ol €VVOIEG
KAE1018 TOV 0pilovy cLYYPOHVMG GLOKELEC ALY Kat dpdoelc phpketvyk. [Tpoatédnkav
GAAec dv0, Tov PEpovV avaroyn a&io: ot EVvoleg TG amodoyng Kot TG adE0d0TNONG.
H onpoviikdémtd avtdv tov evvoudv dwagoivetor ce OAN v €KTaoN OLTNG TNG
gpyooiog kat yapaktnpilel, apo kol cuvoiel e to mobile marketing, to niektpovikd
napketivyk. Mévovtog oto deutepo kepdaiato, a&ilel emiong va onuelmbel n avadeitn
TOL EMKOWVOVIOKOD yapoktipa tov Mobile marketing, yw tov omoio éywve extevig

neprypoen podi pe ta vwdrouta cuotatikd otoryeio Ttov marketing mix.

Mg amotvnopévo tov ydpo tov mobile marketing kot tov enpépouvg otoryeimwv tov, M
TOPOVGIOCT) TOV EPUPLOYDV TOL NTaV HOVOIPOUOS. AvTtd €ytve 6TO TPiTo KEQPAAMO pE
TN HOPON NG 1OTOPIKNG avadpouns otnv PipAoypapio. ZEekivOvToag amd TV TpOTN
EQPUPUOYN OTO WAPKETVYK TV Mobile dvvatotfitov, meptypdenoav ot maparloyég
xPNoNG TV SMS, mov HOVOTTOANGAY TO EVOLAPEPOV TV GTEAEYDV TOV UAPKETIVYK TO.
TPOTO YPOVIO. TNG YPNONG KIVITOV TNAEQOVOV, LE TPOoeEEYovsa TNV TOPUALAYT TOV
mobile kovmovidv. Ouwc 1 TeEXVOLoYIKT avATTLEN Kol 5105061 KIVIITOV GLOKEVOV Kot
VINPECLDV, YPTYOPO AVOIENY TOV OPOLO Y10 TEPAUTEP® OLEVPEVVLOT TOAVAOY OPAGEDV
papretivyk. Ot gpeuvnTéG APYLoAY VO EVOLOPEPOVTOL Y10, TO VEO LECO, TO 1010 Kol Ol
emayyehpotieg (practitioners) tov ympov. Anpovpynnke €1t éva BewpnTikd mAaicto
T0 OTO10 AKOAOVONGE TNV SVVANIKY TOL PHEGOL KOl EUTAOVTICTNKE UE TNV TAPOSO TV
ETOV Kol TNV TPdodo ¢ teYvoroyias. ‘Eywve ocvvropa avtiinmtd 6tt to véo péco,
umopovce mALov va Aoyiletal g Eexmplotd KAvOIAL LAPKETIVYK Kot Vo, EEVTNPETNOEL
TOAALOVG  SlapopeTikovg otoyovs. H  apesdmta, 1 omopaitntn  amodoyr| Tov
KOTOVOA®TAOV, 1 apeidopoun kot mpoocomomomuévny @von tov Mmobile marketing
govonoov TV emitevén otdyev Ommg €ivor 1 avENoN NG AVAYVOPICIHOTNTAS TNG
péproac, 1 onuovpyio Paong dedouévav PE TPOPIA GLVOIVOUVTI®V KOTOVOAMTOV, N
avénon g kivnong oTo KATAGTHUATO, 1) AVATTLEN NG WOTNG TOV TEAATMOV KOl 1)

ahENOT TOV TOANGEWDV.
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Ot mopamdve oTOYOL OTIG MEPEC UOG, OEV €IVOL TOTE HEHOVOUEVOL, OVOAOYO LE TN
otoyobecio g emyeipnong otn ovykekpévn otypn. H emitevén dwopopetikmv
oTOYOV KA Popd, yivetarl pEavIG 6TO TETOPTO KEPAANLO OOV ToPOoVGIAlovTal Kot
oyoMalovtol ot PeEAETEC TEPIMTOONC. AVTEC APOPOVV GE EMIKOIVOVIOKEG EKOTPATELESG
UAPKETIVYK TOV TEAELTOU®OV 2 €TMOV, OTOV ATOTLAMOVETAL TAEOV €V TOIS TPAYLOGL 1|
TEPAOTIO TOIKIALDL YPNONG, OVTILETOTIONG, CUUUETOYNG KOt OTOAVTNG LETPNOIULOTNTOG
tov mobile marketing. Ot peléteg nepintwoeig mopovotalovial pe v ido dSiapbpwon
Kol GYOALALOVTaL OC TPOG TO OTOTEAEGHO KOl TNV TPAYLAT®ON TV oTdymv. Paivetat
emiong Koatd moco 1 BewpnTiKny aval)TNon TOV TPONYOVUEVOV KEQOAOIMV TEPTYPAPEL
0MOTA — KO GE Tl EKTOOT — TIG TOPapUETPovg Tov mobile marketing onuepa. ‘Etot avtd
oV cvuTEPAivel KATO10G, etvat 0Tt OHvtmg To BewpnTikd TAaicto eival akdpa aldmicoTo
Otav TPOKELTOL YO TNV TEPLYPAPT] TOV OTOXWOV, OUMS eVOEYETOL Vo glval apKeETE
€00paVGTO OGOV APOPA GTNV TEPLYPAPT] TMV OPACEDV KOl TOV £PAPULOYDOV. AVTO
ocvppaivel akpBag enedn n texvoroyio eEelhicetan pe ampoOPAentovg puOuUove Kot e
TN GUVOPOUTN TAEOV TOAADV «TTAKTAOVY», SOPOPOV YDPOV Kot E0IKOTATOV. ZopuPaivel
emiong Aoym ¢ evkoAiag pe tv omoia pio dpdon mobile marketing pmopei vo

eKQPOOTEL LEGA O GLVOVACUO HECHV KO KOVOAMDV.

5.2 llegpropropoi

Ta mopandve amoteléopato Kot 1 €XiTELEN TOV GTOYOV TNG SMAGUATIKNG £PYAciag,
glval amdppoto. g ypnowonoovpevng Piproypaeios. Opumg N dopk®dS peloduevn
npdcoPocn o MAEKTpOVIKEG TNYEG, Elval GoPOS O PaciKOC TEPLOPIGUOS  TOL
ovvavtiinke. Avtd oydel enedn o mobile kKAddog anotelel amd ™ @eOon TOL éva
TePAOTIO, GUYYPOVO KOl OlOPKAOG UETOAAACCOUEVO €PELVNTIKO Tedio pE TOAAEG
EPEVVNTIKEG AVAPOPES KL EPYUCIES, OOV O EPELVNTNG TTPETEL Va. £xEl TPOGPaoT MG emi
t0 mielotov oe mAnBopo alldmotov nAekTpovik®v mnyov apbpoypaeios. Katd
avaA0yo TpOTOo, 1 EAAELYT GUVIPOUNG GE GUYXPOVOVS KOl OVOYVOPIGUEVOLS POPEIS TOL
mobile marketing (MMA, IAB kA1), elxye ©g amnotéheopo TV HEAETN HOVO €VOG
TEPLOPICUEVOL  OPOHOD  UEAETOV TEPUITOCE®Y, €KElvov mTov Ntav  elevbepa
npocPaociyuec oy otocedida g MMA. H peiopévn mpocPacrn o€ MAEKTPOVIKEG
TNYEC, OULVETEAEGE E€MIONG OTNV  TEPOPICUEVT] OVOQOPE GTNV  TOPAUETPO NG

LETPNOIUOTNTOG TV eKOoTpaTel®v tov Mmobile marketing, n omoia amotelel Pacikd
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TAgovEKTNUO. TOL KovoAov. ‘Evag axoun meplopiopdg mov oyetileton queco pe
LETPNOOTNTA, EIVAL TO YEYOVOS OTL €V CLVTAGETAL EDKOAN Hiot GhVOYN TG 0poAoYing
tov mobile marketing xafdc kot tov petpioov peyeddv, KATL TOL EAVNKE OTIC
UEAETEC TEPUTTAOCE®MY KOl KLPIWG GTOV OYOAOCUO TV amotelespatwv. Exel Aowmov,
&ywve LAV n EMELYT CLYYPOVIGHOD THG YADOGOG TOV ETOYYEALOTIGOV Tov Mobile
marketing pe tovg gpevvntég ToL KAGGOV. XTo Alyo GpOpa dmov vanipye avapopd yio
mobile marketing metrics, meprypdpoviav yevikég né0odot HETpNoNG oV ATTOVIOL OTIG
UETPIKEC TOV SLadIKTOOV. AVTEG, av Ko armdAvTa epapudoieg oto mobile marketing ko
a&lomomoiueg omd tovg practitioners, dev apkoldV yio. vo TEPLYPAYOLV TAGELS, VOVUEPQ

KOl OTOTEAEGOTA, E0IKA o€ cross media Kopmdvies.

5.3 IIpotacsis yio Merhovtiki) 'Epgova

HEekvovtog omd Kabeontd to 0épo e mapodoog epyoaciog 6€ GLVOVAGUO HE TNV
pueAETN ¢ oyetikng apBpoypapiog yio. to mobile marketing, ebkolo dwakpivel Kaveig
™V ovaykn 7y v €pevvo kol tov Kofopiopd Tov TANIGIoL NG CLYYPOVIG
TpAyLaTIKOTNTOS TOV KAAOOV. E1dikd oe oyéon e Toug mpoavapepBévteg TepLopioLONG,
éva e0popo medio Yo mepetaipm Epgvva amotelel Giyovpa O TOUENS TOV UETPIKMOV

(metrics) oto mobile marketing.

‘Eva @AMo ovotatikd tov mobile xovaiiod mov 0o mpémelr omwodnmote va
mopakorlovdeitat amd TOLg EPELVNTEG, EIVOL 1] COUTEPLPOPE TOV KOTOAVOADMTMOV GE GYECN
[e TV amodoyr Kot adeoddtnon yuo Ayelg umvopdtov mobile marketing. Kot owto to
nedlo épevvag eivor peydho, a@ol 1 peEAETN TOL evéxel BEpoTo KOLATOVPOG Kot

TOMTIOTIK®OV 1O10TEPOTTOV.

H edmvikn mpayuatikdétnto tov mobile marketing €yel emiong evolopépov yio. tov
gpeuvnTn, KaBMOG HUTopovV €HKOAN VO TPOKOLYOLV TPOTAGELS dEGOUEVOL OTL 1] SO0
Tov elval axouo o apylkd otddlo. Oa mpémel vo eEETACTOVV Ol EMIYEIPNGLOKES
duvatdotnteg tov Mobile marketing, agov Omwc eidope pmopel va epoppootel
otpatnywr mobile marketing amd 6Aovg Tovg THTOVG EMYEIPNCEDV, KOADTTMOVTOS TOAD
UEYAAN VKA EQOPUOYDV KOl ETOUPIKOV TPOVTOAOYIGUAOV, TN CTIYU TOL 1 dleioduon
Tov EEumvav kvntav oty EAAGda eaivetor va €yel avénbel onuaviikd ta tedevtaio

YPOVIO.
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Ot duvaTOTNTEG TTOL £XOVV KO LOG TOPEXOVV Ol KIVNTEG CLOKEVES, OTOOEdEYUEVA ETVOL
TOAAEG Kot oto pEAAOV mBavotata vo gival meptocotepes. Avtd €xet Kot Ba €xel wg
CUVETELDL TNV OlOPKT OVOTPOPOSOTNOT UNVUUATOV OVAUESH GE KOTOVOAMTEG Kol
oteAéym tov pdpketvyk. Onme kavelg oev o pmopovoe va eavtactel Tov pOAO Kol T
a&la mov €xetl yio v KaOnueptvOTNTA pog £va Kivntd ThAEpmvo Ttptv amd 15 ypdvia,
enmiong kavévag 0ev PTopovce Vo TPOPAEYEL TPV amd 5 xpovia, TIG SUVATOTITEG TOV LLOG
napéyovv onuepa Eva Android kivntd 1 éva iPhone. Avtr eivor dpmg n eEEMEN, OTmG
TPOKLNTEL OO TIG EMAVACTATIKEG 10€€C Kol TIG avdykes Tov avBpodmwv. Ot kvntég
ovokevég kat to mobile marketing £yovv katagépel vo yepup®oovy avtd ta 600
TavTOdUVOLO oToyEld, Oivovtag LTOGYECELS Y. TO WEAAOV, TOLAGYIGTOV WEYPL TO

EMOUEVO 0TAd0 TNG EEEMENG.
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ITPOXAPTHMA

¥t0 mapdv mpoodhptnua, wapatibevior ot ovvdespot (links), 6mov o avayvodotng g
gpyaociog pmopel va del omtikomotuévn, pio odvoymn g kabe ekotpoteiog mobile

marketing mwov mapovcldoTnKe MG LEAET TEPITTM®ONG OTO KEPAANLO TEGGEPOL.

EVOQUE iAd (Mobile Advertising)
http://vimeo.com/44081636

COCA COLA KOREA (Mobile Couponing)
http://vimeo.com/83357898

RAY DONOVAN TV Series (Mobile Video Marketing)
http://vimeo.com/83357992

LEVI’S FLIPBOARD Social Catalog (Rich Media Mobile Marketing)
http://vimeo.com/83357983

SCA Donate a Word (SMS Messaging)
http://vimeo.com/83355126

WHICH COLOR IS MADRID? (Location Based Mobile Marketing)
http://vimeo.com/83357808

GOOGLE WALLET (Mobile Application Marketing)
http://vimeo.com/84366440

WINDOWS PHONE DEMO TAKEOVER (Mobile Website)
http://vimeo.com/84366081

KONTOR RECORDS The Office Turntable (QR codes marketing)
http://vimeo.com/83355138

62


http://vimeo.com/44081636
http://vimeo.com/83357898
http://vimeo.com/83357992
http://vimeo.com/83357983
http://vimeo.com/83355126
http://vimeo.com/83357808
http://vimeo.com/84366440
http://vimeo.com/84366081
http://vimeo.com/83355138

	1. ΕΙΣΑΓΩΓΗ
	1.1 Το νεώτερο κανάλι marketing και η υποσχόμενη δυναμική
	1.2 Σκοπός, Στόχοι και Συνεισφορά της Διπλωματικής Εργασίας
	1.3 Μεθοδολογία
	1.4 Διάρθρωση της Διπλωματικής

	2. MOBILE MARKETING: ΠΕΡΙΓΡΑΦΗ, ΙΔΙΑΙΤΕΡΟΤΗΤΕΣ ΚΑΙ ΣΤΡΑΤΗΓΙΚΗ ΜΑΡΚΕΤΙΝΓΚ (MOBILE MARKETING MIX)
	2.1 Εισαγωγή
	2.2 Εννοιολογική Προσέγγιση του Mobile Marketing
	2.3 Προφίλ Καταναλωτών στο Mobile Marketing
	2.4 Χαρακτηριστικά των Κινητών Συσκευών που Προσδιορίζουν το Mobile Marketing
	2.4.1 Πανταχού Παρουσία (Ubiquity)
	2.4.2 Εξατομίκευση (Personalization)
	2.4.3 Αμφίδρομη Επικοινωνία (Two-way communication)
	2.4.4 Τοπικός Εντοπισμός (Localisaion)
	2.4.5 Τεχνολογικό Υπόβαθρο (Industry Background)
	2.4.6 Αποδοχή και αδειοδότηση (Opt-in)

	2.5 Μείγμα Mobile Marketing
	2.6 Τα 4P’s και τα 4C’s στο Mobile Marketing
	2.6.1 Product
	2.6.2 Price
	2.6.3 Placement
	2.6.4 Promotion
	2.6.5 Customer
	2.6.6 Cost
	2.6.7 Convenience
	2.6.8 Communications

	2.7 Σύνοψη

	3. ΣΥΝΗΘΕΙΣ ΤΑΚΤΙΚΕΣ ΚΑΙ ΣΤΟΧΟΙ ΤΟΥ MOBILE MARKETING
	3.1 Εισαγωγή
	3.2 Πρακτικές και Εφαρμογές M-Marketing: Απο το Text’n’win στις App’s (Applications)
	3.2.1 SMS Marketing
	3.2.1.1 Mobile Sweepstakes (Λαχεία)
	3.2.1.2 Instant Win (Άμεση Επιτυχία)
	3.2.1.3 Mobile Tickets (Εισιτήρια)
	3.2.1.4 Mobile Coupons (Κουπόνια)

	3.2.2 Οι Τακτικές του M-Marketing: Αναζητώντας το Πλαίσιο

	3.3 Στόχοι των Εκστρατειών του Mobile Marketing
	3.4 Σύνοψη

	4. ΜΕΛΕΤΕΣ ΠΕΡΙΠΤΩΣΕΩΝ
	4.1 Εισαγωγή
	4.2 Μελέτες Περιπτώσεων
	4.2.1 EVOQUE iAd (Mobile Advertising)
	4.2.1.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.1.2 Στρατηγική και Εκτέλεση
	4.2.1.3 Αποτελέσματα και Σχολιασμός

	4.2.2 COCA COLA KOREA (Mobile Couponing)
	4.2.2.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.2.2 Στρατηγική και Εκτέλεση
	4.2.2.3 Αποτελέσματα και Σχολιασμός

	4.2.3 RAY DONOVAN TV Series (Mobile Video Marketing)
	4.2.3.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.3.2 Στρατηγική και Εκτέλεση
	4.2.3.3 Αποτελέσματα και Σχολιασμός

	4.2.4 LEVI’S FLIPBOARD Social Catalog (Rich Media Mobile Marketing)
	4.2.4.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.4.2 Στρατηγική και Εκτέλεση
	4.2.4.3 Αποτελέσματα και Σχολιασμός

	4.2.5 SCA Donate a Word (SMS Messaging)
	4.2.5.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.5.2 Στρατηγική και Εκτέλεση
	4.2.5.3 Αποτελέσματα και Σχολιασμός

	4.2.6 WHICH COLOR IS MADRID? (Location Based Mobile Marketing)
	4.2.6.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.6.2. Στρατηγική και Εκτέλεση
	4.2.6.3 Αποτελέσματα και Σχολιασμός

	4.2.7 GOOGLE WALLET (Mobile Application Marketing)
	4.2.7.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.7.2 Στρατηγική και Εκτέλεση
	4.2.7.3 Αποτελέσματα και Σχολιασμός

	4.2.8 WINDOWS PHONE DEMO TAKEOVER (Mobile Website)
	4.2.8.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.8.2 Στρατηγική και Εκτέλεση
	4.2.8.3 Αποτελέσματα και Σχολιασμός

	4.2.9 KONTOR RECORDS The Office Turntable (QR codes marketing)
	4.2.9.1 Σύνοψη Εκστρατείας Μάρκετινγκ
	4.2.9.2 Στρατηγική και Εκτέλεση
	4.2.9.3 Αποτελέσματα και Σχολιασμός


	4.3 Σύνοψη

	5. ΣΥΜΠΕΡΑΣΜΑΤΑ ΚΑΙ ΣΥΖΗΤΗΣΗ
	5.1 Συζήτηση Ευρυμάτων
	5.2 Περιορισμοί
	5.3 Προτάσεις για Μελλοντική Έρευνα

	6. ΒΙΒΛΙΟΓΡΑΦΙΑ
	ΠΡΟΣΑΡΤΗΜΑ

