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AODIEPQZEIZ

H petamtuylokn SUTAWHOTLKA Epyacia Hou adLEpWVETOL TTPWTIOTWCE OTNV OLKOYEVELA
LOU ylal TNV CUMIOPACTAoN, UTIOROVN Kol evBAappuvon mou enéSeLEe yla TNV

oKadnUAiKN, EMOYYEALATLKN KOL TIPOCWTILKI HoU Tpoodo Kal EEALEN.

ErmutAéov, adlepwvetal oe OAOUG TOU €V SUVAUEL AVOYVWOTEG TNG akaSNUAiKNG,
ETILOTNMOVLKAG KL ETIXELPNUATIKAG KOWVOTNTAG MOV Ba TILAC0UV UE TN UEAETN TOUG,
TNV A0KNGON EMOLKOSOUNTLKAG KPLTLKNG, TNV MEPALTEPW ETLOTNHOVIKA UBAaBuvon Tou
B€partog kal tnv avadelén tng omoudalotnTag ULOBETNONG TWV UPLOTAUEVWY,

TIPOTELVOUEVWVY KOl LEAAOVTIKWY OXETIKWVY TIPOKTLKWVY OTO ETLXELPNOLOKO YiyveoOal.



EYXAPIZTIEZ

Tig Bepuég pou euxaplotieg anodidw kuplwg otov EmBAEnovta Kabnyntr pou Kov.
Avépéa Avpovikidn, ertikoupo Kadnyntn tou tunuatoc Opyavwong kat Aloiknong
Ermyeprioewv tou Mavemniotnuiov Makedoviag, o omoiog pe tnv kabodnynon,
uTooTAPLEN Kal SLadwTLoN TOU CUVEBAAE OTA PEYLOTA YL TNV EKTIOVNON TNG

METATITUXLAKA G SUTAWUATLKAG OV EpYaoiag.

ErmunpooBeta, ekppalw TIC EUXAPLOTIEC LOU O OAO TO ALSAKTIKO Kol ALOLKNTLKO
MPOCWTIKO Tou Metantuytakou lpoypauuatoc tou lNavemniotnuiov Makeboviog yla
TO anapdpA o evdladEpov Toug otnv mapoxn vPnAwv npodlaypodwv PETATTTUXLAKAG

eKTAldELVONG KAl UTIOOTAPLENG.



NEPIAHWH (ABSTRACT)

H ouyxpovn avtiAnyn mou unootnpilel otL «to véo Marketing Sev anattei kaAutepo
Marketing, aAAd kaAUTepa mpoiovta / UTNPECIEC Kol KAAUTEPEG ETTXELPHOELG /
opyaviououg» emalnBevetal MAEov, oxedov kabnuepivd. H mapadoxn autng tng
avtiAnyng avtopata eUnMAEKEL TOV mopdyovta avopwro kot tn Atoiknon Avpwrnivou
Kedalaiov (Human Capital Management - HCM) otnv edappoyr Tou cUyxpovou

Marketing.

«To Eowteptkd Marketing nipemnet va ponyeitat tou EEwtepikov Marketing» (Philip
Kotler), ka®wg Baolkd oTolyelo €ival N AVTIUETWILON Tou £pyalOUEVOU Cav

E0WTEPLKOU TIEAATN KoL 0TOXOG N BeAtiwaon tng e€UMNPETNONG ToU €EWTEPLKOU TTEAATN.

Ztnv avtiAnyn avtn evBbuypappiletal kat o Piercy (1992), o omoiog avadépetal otnv
Umapén 6U0 ayopwv OTLG OTtolEG OTOXEVEL pia eMixelpnon: TNV EWTEPLKN KAL TNV
E0WTEPLKN, OTIOU N HEV TPWTN adopa OTOUG KATAVOAWTEG TWV MPOIOVTWYV / UTINPECLWV
nou poodEpel, n 6e Sevtepn adopd oto avBpwrvo SuVapLKO TTou pyAleTaL yLa TNV
TIPOXA OUTWV TWV TTPOLOVTWYV / untnpeowwv. EnutAéov o Piercy (1995), cuumAnpwvel
OTL yla va au€nBel n Lkavormoinon Tou MeEAATN, TIPETEL TPWTA vVa auénBel n
LKavormoinon tou avBpwrivou Suvapikou. Q¢ ek TOUTOU, 0 OTPATNYLKOG OXESLAOUOG
pLaG emxeipnong Ba mpémet va €xel Evav SUTAG 0TOXO, TNV AVTOTTOKPLON OTLG OVAYKEC
TOO0O TNG EEWTEPLKNAG OCO KOlL TNEG EOWTEPLKNE AyOPAC. 2TO TTAALOLO ToUu SeUTEPOU QUTOU
otoxou, epdaviletat kat cupBaiAeL To Ecwtepikd Mapketivyk (Internal Marketing -

IM).



Y€ pila au€aVOEVN TTOYKOO LA OVTOYWVLOTLKI) OLKOVOLLO, O TIPOCAVOTOALOUOC TNG
ETIXELPNONG OTNV ECWTEPLKN ayopd AmoPAENEL EMUTPOCOETA OTNV AVATTTUEN
EOWTEPLKWY LKAVOTNTWYV — S€ELOTATWYV, OTOV MPOCAVATOALOUO TNEG KOUATOUPAC TIPOG
TOV MEAATN KAl TNV evioxuon tng a&lag mou npoodEpeL, mapAyovteg mou Ba ¢
ETUTPEYPOU VA ATTOKTAOEL, avartUEel Kal SlatnpAoEL LoXUPA AVTOYWVLOTIKA

MAeovektipata (Competitive Advantages).

ITIG LEPEC MG N OLKOVOULKA Udeon lval xwpig apdiBolia pia e€atpetikd SUOKOAN
neplodog yLa TIg MePLooOTEPEC EMIXELPNOELG. H AUon amattel tn pebodikn kot
PUOXPALUN AVTLLETWTILON TWV SUOKOAWV GUYKUPLWY. Mia OLKOVOULKH Udeon Umopel Kal
(OWG TIPETIEL VAL AVTIUETWIILOTEL WG gukatlpio aAlaynG. H AéEn «aAhayn» akoUyeTal
AaAAote oav amnelAn kat aAAote cav eukatpia kat eArtida. Otav mpoKeLtal OpWCG yLa pia
AAAayn Emxelpnoiaking KouAtoupag (Corporate Culture Change) kot Katd cuvenela
opyoavwaolakrn aAlayn, o «LoxAOG» emttuyiag tng eivat to IM, BACEL CUYKEKPLUEVOU
oTpaTnyLKoU oxedilou Kal n EVeEPYOG CUHUETOXN TWV OVWTATWY OTEAEXWV TNC, Ta omoia
TIPETIEL VAL £XOUV EVEPYO EUITAOKH KAl VoL AELTOUPYOUV AANOTE WG TTOUTOL Kot AAAOTE WG
S6ékteg mMAnpodopnonc. OL Bewpleg opyavwolakng ouunepLdopac eVioxUouv TV
edappoyn ™ phocodiag Tou IM OTIC TEPUTTWOELS avadlopyavwonc, aAAaywv Kal

Kploswv.

H mapouoa PeAETN AmMOOKOTEL 0TNV AVASELEN TNG EMITEVENC TWV ETILXELPNOLOKWV
OTOXWV KAl TNG EVIOXUONG TNG AVIAYWVLOTIKOTNTOG LECW TNG LETATIAAONG EVOG

OUVEPYATLKOU LOVTEAOU TWV UTIOOTNPLKTIKWY AELTOUPYLWV EcwTteplkol MAPKETLVYK KalL



Awoiknong AvBpwriivou Kedalaiou oe povtéAo Human Capital Development

Marketing.

H SutAwpatikn epyooia ekmovnOnke otn Oecoalovikn KOTA TO XpOVIKO SlaoTnua
Maptiou — louviou 2012, oto MAQLOLO TOU ALOTUNUATIKOU MMpoypAUATOG
Metamtuxlakwy Zrmoudwv otn Aloiknon Emxelprioewv tou Maveniotnuiov

Makedoviag.

Né€erg KAewdua (Keywords): Ecwtepiko Mapketivyk (Internal Marketing), Atoiknon
AvBpwrivou Kepahaiov (Human Capital Management), MApKeTvyk Avamtuéng
AvBpwrivou Kepahaiou (Human Capital Development Marketing), Mapketivyk
Eowteplkwyv Ixéoewv (Internal Relationship Marketing), Kawvotopeg cuvepyaoieg

(Innovative Collaborations).
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KEDAAAIO 1o - EIZATQrH

Y€ pla emoxn maykoouLlonoinong, 6mou xapaktnpiletal ano uPLoTn

QVTAYWVLOTIKOTNTA, HeTafAntotnTa, EAAeldn mapBevoyéveong Kat kpion, ot

ETUXELPNOELG KOAOUVTOL VA ATTOVTI)COUV EYKOLPA KaL £YKUPA OTA KATWOL Kaipla

EPWTNHATA, TIPOKELUEVOU OXL LOVO va eTBLWOOUV aAAA Kot va TtpooSeuoouy Kat V'

avadeLTouV oTNV ayopa Tou SpacTtnpLlomoLouvTaL:

Moleg otpatnylkég Ba kabopioouv To HEANOV TNE AVTAYWVIOTIKOTNTAC TOUG;
Mowa ox€dla dpaong avénong tou Babuou Lkavomoinong Ko akoun
TIEPLOCOTEPO TNG UTIEPPBACNC TWV MPOSSOKLWV TWV TEAATWV Toug Ba eTiAEEoUV
Kol epapUoOooLY;

MoLEC lvail OL KALVOTOUEG TTOALTIKEC BeATiwoNC Kal avAadel€ng TN ELKOVAC TOUG
oToUG e€WTEPLIKOUC KOL ECWTEPLKOUC TIEAATEG TOUG;

Moleg MoALTIkEG Bat KANBOUV va ULOBETACOUV yLa TN CUYKPATNON TWV TAAEVTWY
TOUG;

Mola ta epyaAeia HETPNONG TNG ATOTEAECHATLKOTNTAC TWV TTOALTIKWY QUTWV;
Moleg mapapetpol Oa kabopioouv TNV PETAUOPPWON TWV ETLXELPOEWV OE
opyavLopoUG Ttou pabaivouy;

Molov KwdKa eMIKovwviag Ba XpNoLULOTOL)GOUV YLA TNV OUOAL ULOBETNON
KoUAToUpaG aAAayrn ¢ Kot armoSoxn ¢ tne anod To avlpwriivo SUVOLKO TOUG;

Me mola pétpa 8’ avtipetwrnicouv tn cupumnepldpopd Tou avBpwrivou

Suvaptkol touc os meplodoug Kpiong;



o [lOLlEC OPYAVWTIKEG LOVAOEC UITOPOUV TEALKA V' ATTOTEAECOUV TO LOVTEAO
ETUTUXNMEVNG OUVEPYACLAG KOL ETUTEVENG TWV OTPATNYLKWV ETILXELPNOLOKWY

oTOXWV;

Ta avWTEPpW EpWTAHATA, N €vtovn Kat Stapkng mAnpodopnon o€ akadnUaikod Kot
ETUXELPNUATIKO TIAQLOLO YUPW OO QUTA KOl OL BLWHLOTIKEG EUMELPLEG 06 ynoav oTn

oUANUYN Kal avaykn avantuéng tou BEPaTog TnG SUMAWMATIKAG Epyaciag.

Mpoodokatatl 6tL pEow TNG avaAluong mou 8’ akohouBriosl Ba amavtnBouv ta
npoavadpepoOUeva epwtnuata, Ba Swoouv Tpodn yla MeEpALTEPW Epeuva Kal Ba
ETINPEAOCOUV DETIKA KAl EMOLKOSOUNTLKA TLC ETIXELPAOELG WG TIPOC TNV ETUAOYNA
OQVATITUENC KALVOTOUWY CUVEPYELWY UETAEL Tou EowTePLKOU MAPKETIVYK KOL TNG

Aloiknong AvBpwrivou Kepahaiou.
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1.1. 2KOMNOz KAI 2TOXOI THZ MEAETHz2

KUplog okomog TNG LEAETNG QUTAG ATIOTEAEL N TTPOTPOTI TWV ETUXELPHOEWV /
OPYQVIOUWY OTN YEVEDH KOLVOTOUWY CUVEPYELWV UETAEL TwV AelToupylwVv EcwtepLkol
Mapketvyk (Internal Marketing - IM) kat Awoiknong AvBpwmnivou KedpaAaiou
(Human Capital Management - HCM), Héow TwVv OMolwV EMITUYXAVOVTAL Ol akoAouBol
otoyot:

e H amoteAeopatikn epappoyr oTpatnyKwy MAPKETIVYK AvAmtuEng
AvBpwrivou Kepahaiou (Human Capital Development Marketing - HCD
Marketing).

e H amoktnon, avantuén kat dtatripnon Twv AviaywvioTikwv MAEoveEKTNHATWY
(Competitive Advantages).

e H kaAAiépyela kal uloBétnon Emxeipnotakng KovAtoupag AAAayng

(Corporate Culture Change) .

1.2. IMNOYAAIOTHTA KAl OODEAH

To avopevopeva opEAN TG LEAETNC TOCO Ao TNV aKAaSNUAiKk 000 Kal oo thv
ETILXELPNOLAKI) OKOTILA £0TLALOVTAL OTA KATWOL:
Ztov KaBoplopo (branding) Tou ovopaTog - TAUTOTNTAG - ELKOVAC TNG EMLXEIPNONG /

OpPYaVIOHOU OTO ECWTEPLKO Kol EWTEPLKO TEPLBAANAOV TG / TOU.
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Ztn BeAtiwon, TV gvioyuon 1 Tov enavanpoodloplopo (rebranding) tou ovopartog -
TAUTOTNTOG - ELKOVAG TNG ETIXEPNONG / OpYOVIOUOU OTNV ECWTEPLKN KOl EEWTEPLKN
ayopd mou Spaotnplomoleital.

Ztnv ab§non TNG AVTAYWVLOTIKOTNTAG TNG EMXElpnonGg / opyaviopol wg KUPLOG
Talktng i KaL NYETng tng ayopac.

TNV KaBLEpwaon G emixeipnong / opyaviopol we €Vog amo ToUC MPOTLUNTEOUG
€pyo0d0TEG IOV eMeVOUOUV OTOV OVOPWTLVO TTapAyovTa.

Jtnv SLatrpenon Kot cuyKpAatnon tnG UPLOTANEVNG ECWTEPLKAG KOl EEWTEPLKNG
neAatelakng faong aAAd KoL oTNV EMEKTAON TNG.

TNV KAAALEPYELQ PLOG TTEAQTOKEVTPLKAG KOUATOUPAG KaL 0T SLAXUGH TOU OPAUATOG
NG nyeoiag yla mapoxn mpoloviwy / UMNPECLWY SLOKEKPLUEVNC TTPOOTIOE LEVNG aglag
OTOUG TEAATEG TNG.

TNV av§non Twv SEIKTWV MAPAYWYLKOTNTAG, AIOS0TIKOTNTAG KAl
anoteAeopaTkOTNTAS, LECW TNG SlapkoU¢ BeAtiwong Tou Babuou kavomoinong Twv
epYalOUEVWV KaL KAT' ETIEKTAON TIEAQTWV.

Jtnv evbuvapwon tne¢ déopeuong kat agdooiwong tovu avlpwrnivou kepalaiou.
Jtnv opaAn uloB£tnon KouAtoUpag aAAaynG Kol 0OpyovwoLaKAG avantuéng, Baost
TwV aAAaywv Kal eEeAifewV Tou ecwTePLKOU Kal EwTepkoU MepPIBAAAOVTOG TNG
eTXElpNONC / OpyaVIOUOU, HECW KALVOTOUWY Kol OAOKANPWUEVWY OTPATNYLKWY

TIPOOEYYIOEWV.
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1.3. MEOOAOAOIIA

H pueBodoloyia mou akoAouBeitat otnv ekmovnon TG SUTAWUATIKAG Epyaciog
Baoiletal kata KUpLo Aoyo o€ pia Ste€odikn Bewpntikn e€€Taon Tou UTO PEAETN

YVWOTIKOU QVTLKELMEVOU HEOW TNG OXETIKNC BLBALoypadiag.

Qoto00 £va PEPOC TNG SUTAWUATLKAG SLOKPIVETAL YL TOV EPEUVNTIKO XAPOKTPA TNC,
KaBwg yivetat avadopd otn xprion SeutepoyeVWV SES0UEVWV TTOU £XOUV OUWG

oUMexBel amo tpitoug, aAla StatiBevtal otnv akadnuaikn BLBAoypadia.

Kat’ eméktacn, To CUUMEPACUOTA KOL OL TIPOTACELG ANMOTEAOUV pia Oslpd
OUUBOUAEUTIKWY TIAPOTPUVOEWV VLA TIEPALTEPW aKASN ALK €pEuva KOt

ETUYELPNOLAKI) TIPAKTLK.

H otpatnyikn t¢ pe@odoloyiag mou akoAouBeital, Baciletal otoug €€ AEoveg:
Oswpntikn Mpooéyylon

AvaAuon kal emeéepyaoia Sedopévwy

Avamtuén yVwoTLKOU QVTIKELLEVOU UE TN xprion HeBodou looppomnuévng Kaptog
Erudooswv (Balance Scorecard)

METpNon AMOTEAECUATWY TWV TIOATIKWV EcwTteplkol MAPKETLVYK Kal TnG Aloiknong
AvBpwrvou Kedalaiou

JUVOEON TWV AVWTEPW ATIOTEAECUATWY HE TNV ETILXELPNOLAKN amodoaon

Ate€aywyn ZUUMEPACUATWY

YrioBoAn Mpotacswv
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MpoPoAn HeAAOVTIKWY TACEWV Kal eEeAifewv

Kat’ auto tov TpOmo enSLWKETAL | OAOKANPWUEVH, CUYKPOTNUEVN KOL TEKUNPLWUEVN

Tiapouciacn tou BEpatog.

To BewpnTIKO KoL EPELVNTIKO UALKO TIOU XpnoLpomoleital, Slakpivetal otig e€RG KUPLEG
Katnyopleg:
e ApBpa emoTnUOVIKWY EPLOSIKWY, Bacswv Sedopévwy Kat Stadiktuou
e MelA€teg Navenotnuiwy, Emxelprioewv kat tou Chartered Institute of
Marketing
e 'EpeuveG aKASNUAIKWY KOl ETILXELPHOEWV
e AvaAuon Case Studies

e AvadopEg os ouvedpla

T€Aog, cuvodevetal amo MivaKe Kal IXAMOTO yLa TNV KAAUTEPN duvath amelkovion

TWV AexBévTwy.

1.4. 2YNOWH

H SUTAwUATIKN Epyaoia yla va ETUTUXEL TO OKOTIO KOl TOUG 0TOXOUG TNG, EKTTOVELTOL PE
Bdon tnv akdéAoubn doun:

KEMAAAIO 2 - ENIZKOMNHZH THZ BIBAIOTPADIAZ
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To kedpalato auto nmepthapBavel Tic Evvololoyikeg NPooeyYIoELC TWV OPWV TTOU
QIOTEAOUV TO KUPLO YVWOTIKO AVTIKE(UEVO TNG SUTAWMATIKAG KaL TN VEa prhocodia kal
poOAo tou Ecwtepikol MdpkeTivyk otn Aloiknon AvBpwriivou Kedalaiou, BaoeL tng
OXETIKNG EAANVLIKAG Kat SteBvoug BLBAoypadiag. H xpnowpomolovpevn BipAloypadia
kot TANB0o¢ aAAwv dpBpwv, BLBAlwy, avadopwy, LEAETWY TtOU €lval aduvatn n
KAL) Toug otnV mapol oo SUTAWUATLKY, ArmoSeKVUOUV TO MAALCLO TNG APHOVLIKAG,
QITOTEAECUATLKNA G KOL KALVOTOUOU CUVEPYELAC LETAEY aUTWV TwV dU0 KAAdWV Kal Tn

OUMPBOAN TOUG OTNV ETILTUXLO TWV ETILXELPICEWV.

KEDAAAIO 3 - EPEYNHTIKEZ MEAETEZ TPITQN Q2 NMPOZ TH METPHZH TH2
ANOTEAEZMATIKOTHTAZ

To kedpAAaLO AUTO ATIOSELKVUEL, LECW OXETIKWY UETPHOEWV KL EPEVVNTIKWY UEAETWV
TIou €xouV SLle€axOel ek LEPOUC TPLTWV, TO KUPLO {NTOUHEVO OTNV ETIXELPNOLOKN
TIPAKTLKI TIOU €lval N amOTEAECUATIKOTNTA. ETOL, N AMOTEAECUATIKOTNTA TWV
KOULVOTOUWV TIOALTIKWY ToU EcwTteplkol MAPKETLVYK KOL TWV AVTIOTOLXWV TTOALTLKWVY

Tou Mapketivyk Avamtuénc AvBpwrivou Kepataiou, sivat adtapdiofrntntn aAnbea.

KEDAAAIO 4 - ZYMMNEPAZMATA KAI TIZ NPOTAZEIZ

To kepAAALO OLUTO OTMOTUTIWVEL TNV CUUTTEPACHLOTLKI) TIPOCWTILKA EKTIUNON TNG
UETATTUXLAKAG GOLTATPLAC OXETIKA LE TO OTOXO TOU Eowteplkol MAPKETLVYK, TV
edappoyr Tou w¢ epyaleio tTnNg AsIToupylag TwV EMIXELPHOEWVY KOL TOUC AOYOUG
amotuxiag uloBEtnong autnc tne dpLthocodiag ek LEPOUG TWV ETIXELPIOEWY, WG

napadelypata anodpuyng.
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T€Aog, emAéyetal va xaptoypadnBouv ol LEANOVTLKEG TACELG KOLL TIPOOTITLKEC TOU
Eowteplkol MAPKETLVYK KOL TNG CUVEPYELAC TOU UE T Aloiknon AvBpwrivou
KedaAaiou, mpokelpévou o KAASOC aUTOC va yvwploel mepattépw ePpapUoopEVn

€peuva oTo gyyuC HEANOV.
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KEDAAAIO 2° - ENIZKOMHZH THZ BIBAIOTPADIAS

210 KepAAalo auTto OMwe XL 6N MpoavadepOel yivetal eMOKOMNGN TNG
BiBAloypadiag mou kplBnke w¢ n 1o OXETIKA Kal KATAAANAN va xpnolpomnolnel yia va
KaAUP el oAokAnpwpéva ta akoAouBa BEpata:

YnokepaAato 2.1. - ENNOIOAOTIKEEZ NPOZEITIZEIZ

Napaypadoc 2.1.1.  ESQTEPIKO MAPKETINTK (INTERNAL MARKETING)

MNapdaypadog 2.1.2. AIOIKHZH ANOPQMINOY KEQAAAIOY (HUMAN CAPITAL
MANAGEMENT)

Mapaypadog 2.1.3.  AIAOOPEZ KAI KOINA XAPAKTHPIZTIKA TOY EZQTEPIKOY
MAPKETINIK KAI THZ AIOIKHZHZ ANOPQMINOY KEQAAAIOY

Napaypadog 2.1.4. MAPKETINITK ANANTY=HZ ANOPQMINOY KEQAAAIOY (HUMAN

CAPITAL DEVELOPMENT MARKETING)

YriokedpdAato 2.2.  H NEA QINOZO®IA TOY ESQTEPIKOY MAPKETINTK KAl O
POAOZ TOY XTH AIOIKHZH ANOPQMINOY KEDANAIOY
MNapdypadoc 2.2.1.  ODEAH KAI PIZKA TOY MAPKETINTK ANANTY=HZ ANOPQMINOY

KEDAAAIOY

YnokepdAato 2.3.  ITPATHIIKH EZQTEPIKOY MAPKETINTK
Napaypadog 2.3.1. HAIAQOPOMOIHZH TOY MITMATOZ EXQTEPIKOY MAPKETINIK
AMNO TO MIFTMA EZQTEPIKOY MAPKETINTK

Napaypadog 2.3.2.  ANANTY=ZH ZXEAIOY APAZHZ TOY EZQTEPIKOY MAPKETINIK 17



Napaypadog 2.3.3.  KAINOTOMEZ NOAITIKEZ EXQTEPIKHZ AIAMOP®QZHZX ETAIPIKOY
ONOMATO?Z (INTERNAL BRAND BUILDIND)
Napaypadog 2.3.4. KAINOTOMEZ NOAITIKEZ MPOQOHZHE MPOrPAMMATQN

MAPKETINITK ANAMNTY=HZ ANOPQMINOY KEQAAAIOY

Yriokepdhawo 2.4.  AMOKTHZH, ANAMTY=H KAl AIATHPHZH TQON ANTATQNIZTIKQN
NAEONEKTHMATQN, BAZEI THZ MEOOAOAOTIAZ IZOPPONMHMENHZ KAPTAZ
ENIAOZEQN (BALANCE SCORECARD)

Mopdypadoc 2.4.1.  OIKONOMIKH MPOOMTIKH

Mopdypadoc 2.4.2.  NMPOOMTIKH MEAATQN

Mopdypadoc 2.4.3.  NMPOONTIKH EZQTEPIKQN AIEPTAZIQN KAI AEITOYPTIQN

Napaypadog 2.4.4. MPOONTIKH INQZHZ KAl ANANTYZHZ

YrnokedpaAato 2.5.  KAAAIEPTEIA KAl YIOOETHZH ENIXEIPHZIAKHEZ KOYATOYPAZ

AANNATHZ

Méoa amo tnVv emokomnnon tne BLBAloypadiog, amaviwvral KAmoLa amno ta Kaipla
EPWTNUOTA TTOU ATTOTEAECOV Kal TO AOY0o KAAUYNC TOU CUYKEKPLUEVOU QUTOU
YVWOTLKOU QVTIKELEVOU KOl ETILTUYXAVETOL O OKOTIOG TNG SUTAWUATIKAC TTOU lval n
avadel€n tnG YEVEONC TWV KOLVOTOUWV CUVEPYELWV HETAED TWV AELTOUPYLWY
Eowtepikol MapkeTivyk (Internal Marketing - IM) kot Atoiknong AvBpwrivou
KedaAaiov (Human Capital Management — HCM) aAAd BeBaiwg katl Twy

QTMOTEAECUATWYV TOUG.
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2.1. ENNOIOAOrIIKEZ NPOZEITIZEIZ

2.1.1. EZQTEPIKO MAPKETINIK (INTERNAL MARKETING)

‘Exouv nepAaoel mepLoocotepa amo 20 €tn 6mou to IM eixe mpotabel wg n mpwTapxLKN
AUon oto {NTtnua tg Stapkoug mapoxng uPNANG MoLOTNTAG UTINPECLWY, CUUPWVA UE
Tov Berry et al. (1976). Qotoco, mapd TNV TAXEWG avantuooopuevn BiBAoypadia mept
Tou IM (BA. yia mapadetyua, Barnes, 1989; Berry, 1981; Cahill, 1996; Collins and Payne,
1991; Flipo, 1986; George, 1977, 1990; GroEnroos, 1981, 1985; Richardson and
Robinson, 1986; Piercy and Morgan, 1991, Piercy, 1995; Pitt and Foreman, 1999; Sasser
and Arbeit, 1976; Winter, 1985), moAU Alyeg emixelproelg / opyaviopol €xouv
0OUCLAOTIKA EPOpPUOCEL TO IM otnv mpaén. Evag amod Toug KUPLOTEPOUCG AOYOUC TTOU £XEL
ouvteAéoel otnv eA\ut) edappoyn Tou IM eivat n ENAen evog cadn EVVoLoAOYIKOU

npoodloplopou.

H oUyxuon nou mapatnpeitat otn BBAloypadia adopd oto T eival to IM, TL KAVEL,
TIWE TO KAVEL KalL Ttolo¢ urtotiBetal OtL ivat o /oL urtevBUVOC/voL ylo auTo. H TotKIALa
TWV EPUNVELWV WG TIPOC To TL To IM meplhapBavel, odrynoe o€ pia molkiAopopdn
KAlpaka Spactnplotitwy, oL omoieg opadomnotiBnkav umo TNV «opmpeAa» tou IM. H
KOTAOTOON QUTH £YLVE TIEPLOCOTEPO CUVOETN E TNV AVALELEN KOL TNG OLKOVOULKAG
EVVOLOG TWV ECWTEPLKWV ayopwV (Baumol, 1967; Fama, 1980; Williamson, 1964;
Williamson et al., 1975). H avopoLotnTa TWV EPUNVELWYV KL TIPOCSLOPLOUWY LE TN

o€lpa tn¢g odrynoe o€ avtiotolyeg SUOKOALEG edapUOYAG KAL EUPEWC ULOBETNONG TNG 19



€vvoLac. H TLo onUavTIKn amoppoLa TwV OVWTEPW ATaV OTL N Snuoupyia
avtutapaBEcewyv o€ eVVOLOAOYLKO eTtinmedo anédpepe SUGKOAIEG OTO EUMELPLKO

EPEUVNTLIKO eminedo.

Mapd TNV UPLOTAPEVN GUYXUGON TIOU TTOPATNPELTOL WG TTPOG TOV EVVOLOAOYLKO
npoodloplopod, pia mpooektiki Stepevivnon tn¢ teAevtaiag 20etou¢ BLBAloypadiag

urmodelkvUEeL TNV UTtapén Tplwv (3) Eexwplotwyv paocewv avamntuéng tou IM.

®aon 1: Yrokivnon kot Ikavomoinon Epyaopévwy

ITIG apXEC TNG avamtuéng tou IM, n mAetovotnta tng BLBAloypadiag eotialovrav oto
BEua TnG UTtoKivnoNG Kat LKkavomoinong twv epyalopévwy. O KupLoTEPO AOYOG NTav
OTL oL pileg Tou IM Eekvoloav amod TiG mpoomabeleg BeATiwong TNG MOLOTNTOG TWV
TIAPEXOUEVWYV UTINPECLWV. H epdavion Opwg pag un otabeprg anodoong ek LEPOUG
TWV £PYOIOMEVWY KATA TNV EKTEAEC TWV KABNKOVTWY TOUG QMOTEAEDE TO ONUELO
évapéng yla tnv €udaon otn onuacio g umokivnong Kal LKOVOTIoinon g Toug Ko Kat

ETEKTAON OTN ONUOOLO TNG LKAVOTIOINONG TWV TIEAQTWV.

O 6poc IM gpdaviletal va €xeL xpnoLomoLnBel mpwTtapyxka amo tov Berry et al. (1976)
KoL apyotepa amno touc George (1977), Thompson et al. (1978, p. 243) kaiL Murray
(1979). H 16€a Tou IM TtapoucLACTNKE Kol oTto apBpo Twv Sasser kal Arbeit (1976), evw
0 EVVOLOAOYLKOG PO SLOPLOUOC IPWTAPXLKA Kal eTtionua dnpoacteVetal oto apbpo
Tou Berry's

(1981), wg akoAoLBwC: «Fcwpeiote TOUG EPYAIOUEVOUC WC TOUC ECWTEPLKOUC

eAdTeG, BeWPELOTE TIC EPYATIEC TOUC WC TA TTPOIOVTA TTOU LKAVOTTOLOUV QUPEVOC OTIC
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QVAYKECG Kol ETITUUIEC TOUG Kol APEeTEPOU ouuBaAdouv otnv enitevén Twv

ETIYELPNOLOKWY OTOXWV.

Mia Baotkr) urtéBeon mou unoypapUileL TNV AVWTEPW TIPOCEYYLON OTNPLlETAL OTNV
avtiAnn OTL «yLa va EXEL N ETIXEIPNON EUXAPLOTNUEVOUC TTEAATEG, Vot TTPEMEL VOl EXEL
EMIONC KAl EUYAPLOTNUEVOUC Epyalouevoucy (George, 1977, p. 91). OL Sasser kal Arbeit
(1976) avéntuéav mepaltépw auth TNV avtiAnyn, LoxupL{OUEVOL OTL «TO TPOOWITLKO
glvalL n 1110 CNUAVTIKI QYOPd YLO TIC ETIXELPNOELC TOU TOUEQ UTTNPECLWV» (Sasser and

Arbeit, 1976, p. 61).

H eotiacn otnv Lkavomoinon Twv epyalopéVwy PECW TWV VEWV AVWTEPW
npooeyyioewv HCM amnobidetal eupéwg oTo yeyovog otL oto Marketing twv
UTINPECLWYV, OL TtEAATEG ayopalouv epyacia kat ot epyalopevol Spouv Baocel
anodoone. ZUVENWC, N TIPOCEAKUCN TOU KOAUTEPOU MPOCWTILKOU, N dlatrpnon Kot
UTtOKivNnon Tou €xouv peydAn oroudailotnta (Thompson et al. 1978, p. 263; Sasser and
Arbeit, 1976, p. 64), \8lailtepa OTIG MEPUTTWOELC TIOU N TIOLOTNTA TWV UTINPECLWV Elval
TO HOVaSIKO SLapopomololV OTOLXELD PETAED TWV AVTOYWVLIOTWY. H Katdotaon auth
eUPaVIZETAL TILO CUXVA OTA ETILXELPNOLAKA TTEPLBAAAOVTA TTAPOXNC UTINPECLWY, OTIOU Ol
TeEAATEG ival Wdlaitepa amaltntikol anod Toug epyalOUeVOUC Kal CUVEEOVTAL OTEVA UE
QUTOUG Ttou €xouv UPNAEG TPoodOKIEG amd TNV Epyaacia Toug, we tnyn
OQUTOTIPAYUATWONG Kal autoBeATiwong. YO TI¢ oUVONKEG AUTEC, N emidpacn TNG
npoaoéyylong IM Atav va dnULoupyroEL TILO LKAVOTIOLNUEVOUG TIEAATEC KOl

epyolOUEVOUG «ETADN Y.
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To BepeAlwbeg epyaleio enitevénc tng Ltkavomoinong epyalopEVWY KATA TN
T(POCEYYLoN aUTH, €lval n LETOXEpLON TwV epyaloptéVWY wG MEAATEC. MNa mapadelyua,
ol Berry kat Parasuraman (1991, p. 151) avédepav OtL: « To IM €ivar n mpooéAkuan,
avamntuén, vmokivnon kot Statnpnon twv KataAAnAwv epyalouévwy, UECW TNG
Epyaoioc — mPoIoVTWV Kal TG LKAVOTTOINO1 ¢ TwV avaykwv touc. To IM gival n
QlAoocopia ueTayeiplonc Twv epyaloUEVWY W MTEAATEC KoL N aTpatnyLkn dnutoupyiac

EPYAOLWV — TTPOIOVTWV TTOU VA TAUPLAJOUV OTIC AVIPWTTLVES AVAYKEGY.

Mapad ta avwTtépw, oL Rafig kot Ahmed (1993) €Becav ota umoyn €vav aplBuo
TPOBANUATWY CXETIKA HE TNV AVWTEPW EVVOLOAOYLKA TIPOCEyyLon Tou IM, onwc:
Mpwtov, avtiBeta npog to e€wteptkd Marketing, To mpoiov mou mouAoUV oL
epyalopevol Suvatal va pnv ival emBuUnTo amno toug i8loug 1 va PoKaAel apvnTKN
XpNooTnTaA.

AgUtepov, v avTlBEoel pe to e€wteplkd Marketing, ol epyalopevol dev €xouv TV
rmbavotnta eMAOYAG MPOIOVTWVY.

Tpitov, e€attiag TnG cupBatikig puong TNG amaoxoAnong, oL epyalOpeVoL EVOEXETAL OE
TEALKN avaAuaon va «eEavayKaoTouv» va arnodextouv «mpoidvta» mou dev embupouv.
T£TOPTOV, TO OLKOVOULKO KOOTOG TNG LKaVoTmoinong epyalopévwy evOEXeTaL va ival
peyalo.

Kat teAeutaio, n avtiAnyn ylo «tov epyalOUEVO WG TEAATN» EVELPEL ETIONG TO
EPWTNUO TOU KOTA TIOOO OL AVAYKEC TWV EEWTEPLKWV TIEAATWV £XOUV TO TipoBadiopa

EVAVTL AUTWV TWV EPYOIOUEVWV.

H npdtaon twv Sasser kot Arbeit (1976) OTL «TO MPOOWITIKO E(val N TTLO CNUAVTIKN

ayopd yLa TIG ETIYELPNOELS TOU TOUEQ UTTNPECLWV» TIPOobdISEL TPOTEPALOTNTA OTOUG 22



£pYa{OLEVOUC EVAVTL TWV TTEANTWV KOL KATA CUVETIELX AVTLOTPEPEL £va Ao Ta
BepeAlwdn aflwpata tou Marketing, 6mou o e€wTePIKOC TEAATNG £XEL TOV TPWTEVOVTA

poAo.

Ol avwTtépw mpoPfAnuatiopot odriynoav otn deutepn daon tou IM.

®daon 2: NpooavatoALlopdg otov meAATn

To deUtepo peyalo Bripa otnv avantuén tng évvolag Tou IM €ywve amno tov Gronroos
(1981), o onolog Bacl{OpeEVOC OTNV UTIOBEGCN TNG ETUKOLVWVLOG TWV EPYATOMEVWV KOl
NG QVTATTOKPLONG TOUG OTLG OVAYKEG TWV EEWTEPLKWY TEAATWY OTOV TOHUEQ TNG
TIAPOXNG UTINPECLWY, 08nynBnKe otnv évvola Tou Aladpactikol MApPKETLVYK
(Interactive Marketing). O Gronroos avayvwploe 0Tt N aAANAentidpacn peTatl Twv
QYopaOTWV-NWANTWV dev emnpedlel povo tn Andn andédaong ayopas UTNPECLWV I
Kot TNG emavaAnng g aAAd mapéxEL EMUMPOCOETA OTNV ETIXELPNON KL Hia eukalpia
marketing. H aflomoinon Tou MAEOVEKTLATOG TETOLWY EVUKALPLWY ATIOLTEL TTPOCWTILKO
LLE TIPOCAVATOALOMO OTOV TEAATN KL LKOVOTNTEC MWANONG. Q¢ €k TOUTOU, TO
OVTIKELLEVO TOU IM glval «n amoktnon epyalouEVwy UE UTTOKIVNON Kot

niedatokevtpikn avtilnyn» (Gronroos, 1981, p. 237).

Kata tnv evvololoyikr) autr) mpoaogyylon SV lval EMOPKEG TO YEYOVOC OTL OL
epyalOUEVOL £XOUV UTIOKIVNON Yyl VO IOSWOo0oUV Ta PEYLOTA (OTIWE KOl 0T
TIPOCEYYLoN ToU Berry Kal Twv akoAoUBwvV Tou), aAAd amalteltal Kot VeV o TwANoNG.
ErmutpooBeta, oL amoTeAECUATIKEG UTINPECLEG TTPOUTIOOETOUV ATIOTEAECUATIKO

OUVTOVLOUO HETAEL TOU TPOCWTIKOU «ETADAGH KOL TOU UTIOOTNPLKTIKOU TIPOCWTILKOU
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KaOwG KoL pLot ONOKANPWHEVN EVOTIOLNGN TWV ETLXELPNOLOKWY AELTOUPYLWV TIOU Elval

{WTIKNC oNUaciag yla T MEAATELOKEC OXEOELC.

H mpooBnkn Twv e0wTePIKWV TEXVIKWV Marketing HeTakivel Tnv evwoloAoyLKn
TPOCEyyLlon Tou Gronroos TLo KOVTA OTnV avtiotolxn tou Berry's (1981), katd Tpomo
WOTE Kal oL SU0 MPOCEYYLOELG VO UTIOOTNPL{OUV TNV AVAYKN UTIOKIvNOoNG epyaloUEVWV
HEow TeXVIKWY marketing. ‘Etol, o Gronroos, (1985, p. 42) emeKTeIVEL TNV EVVOLOAOYIKN
TOU TMIPOCEYYLON OXETIKA HE TO IM w¢ tn «ugdodo Umokivnong mpoowrtikou mou
QITOOKOTEL OTNV MEAQTELOKN ETIYVWON KAl TO MVEUUA mTwAnong ko meptAauBavel
EOWTEPLKEC SpaOTNPLOTNTEG TOU marketing mou oxetifovral ue avtn tnv embiwén».
MapoAa auta, n eldomolog dtadopd HeTaEL TWV TPOCEYYIOEWV TOU Gronroos Kol Tou

Berry's Bpioketal oto OTL oL epyalOpevol Sev aVTILETW{OVTAL WG TTEAATEG.

®ddaon 3: Alevpuvon TNG EVVOLOAOYLKNG tPoagyyLong Tou IM — edappoyn otpatnyLlking
Ko Stoiknon aAAayng

H évapén tng tpitng paong mapatnpndnke amo ti¢ 1o€ec aplBpol cuyypadEwy ou
pNTA dpxloav va avayvwpilouv to poAo tou IM wg To oxnua yla tnv epapuoyn
otpatnykne. O Winter (1985) Atav évag oo ToUC MPWTOUG TTou avedelEav tnv
umepoxn Tou IM wc¢ pia Texvikn S10iKNoNC MPOCWITLKOU E OKOTIO TNV EMITEVEN TWV
0pYOVWOLaKWV otoxwv. O Winter (p. 69) divel éudoaon oto poAo tou IM wg mpog «Ttnv
evBuypauuton, ektaidevon Ko UTTOKIVION TOU TPOCWITIKOU YLa TNV EMITEVEN
Jeoukwy otoxwv, UECW ULAG SLEPYAOINC UE TNV OTTOLO TO TTPOCWITLKO KATAVOEL KOl

avayvwplilel oyt povo tnv aéia tou npoypauuatoc aAid kat tn Yéon tou o’ AuTo».
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H avantuén tou IM wg oxnua ebapoyng TG EMXELPNOLAKAG OTPATNYLKNC EVIOXUONKE
KoL oo TNV auavouevn menoibnon mept tTng SUVOLLKAG TOU WG UNXOVIOUOG
OAOKANPWHEVNC SLAAELTOUPYLIKOTNTAC ULOG ETILXELPNONG. O George (1990, p. 64)
urnootnpilet 0Tl «to IM amoteAei pidoocopia Stoiknong avipwnivwy mopwv, Omou Ue
NV oAlotikn Slepyacia tn¢ evomolel TOAAQMAEC eMIYelPNOLAKEC AetToUpyiec». Tnv
armodn autr evioxUouv MepLocotepo oL Glassman kal McAfee (1992), oL onoiol

tovilouv to poAo tou IM otnv evonoinon twv Asttoupylwv Marketing kat HCM.

'OAeg auTég oL mpooeyyloelg epdavilovral va €xouv wg Kowvr) Bacn tnv avaykalotnta
QVTLUETWTILONG TwV SLAAELTOUPYLIKWY CUYKpoUaoewv (Flipo, 1986) kaL Tnv eniteuén
KAAUTEPNG ECWTEPLKNG ETUKOLVWVLOG VLA TNV OIMOTEAECHATIKY EdapUOYA TWV
ETUXELPNOLAKWYV OTPATNYIKWV. AfloonuelwTo va avadepbel emiong eival otL to IM
ETULPEPEL HELWON TN ATTOUOVWONE OPYOVWTLKWVY povadwv (Martin, 1992), uelwon tng
Slaeltoupytkng TpLBNC kat ApuPAuvong tng avtiotaong otnv aAAayn (Darling and
Taylor, 1989; Rafiqg and Ahmed, 1993). ZUVETELA TWV OVWTEPW QATOTEAEL N EMEKTAON
Twv epappoywv tou IM og kABe TUMO eneipnong / opyaviopol Kat Oxt Lvo Tou
TOUEQ TTOPOXAG UTtNpeowwv. MNa tapadelypa ot Harrell kot Fors (1992) ebapudlouv to
IM oTIG mapaywylkeg povadeg kat ot Ahmed kot Rafig (1995) to mpoteivouv w¢

puebodoloyia dloiknong aAlaywv, KATAAANAN yLa Eva LEYAAO EUPOC ETILXELPHOEWV.

AapBavovtag untoyn ta avwtépw, ot Ahmed kat Rafig (1993) mpoacSiopilouv to IM wg
«ulio oxeblaouévn npoonadelo AVTILUETWITIONC TG AVTIOTAONG oTnV aAdayn, UEOW TNG
evBuypauuLong, urtokivnong kat evoroinonc epyalopuévwy mpog tnv kateuduvaon tng

QITOTEAECUATIKIC EQAPLOYNC ETUXELPNTLOKWY KL AELTOUPYLKWVY OTPATNYIKWVY .
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Juvoyilovtag kat avabewpwvtac tn BLBAoypadia, avayvwpilovtal mévte (5) Baotkd
otolxeia tou IM:

1. Humnokivnon kot tkavomoinon twv epyoalopévwy.

2. O MEeAATOKEVTIPLKOG TTPOCAVATOALOUOC KL N LKAVOTIOLN GO Tou TEAATN.

3. O SLaAELTOUPYLIKOG CUVTOVIOMOG Kal N OAOKANpwaor).

4. H edappuoyn npooeyylong Marketing ota avwtépw.

5. Hedapuoyn CUYKEKPLUEVWVY ETILXELPNOLAKWY I} AELTOUPYLIKWV OTPATNYLKWV.
Qotooo, e€etalovrag Ste€odika tn BLPAoypadia, eival aodaléotepo va etmwBel OTL

O\ Ta avWTEpw otolxeia Sev epdavilovial o OAeG TI¢ pAoELG avantuéng tou IM.

Zxnua 1: Movtédo IM o€ emiyeipnon Tou TOUEQ TTOPOXHG UTTNPECLWV

Inter-functional ‘
Co-ordination R
and Integration

Employee
Motivation

Marketing-like
Approach

Job
Satisfaction

Customer
Orientation

Empowerment

Service Quality

Customer Satisfaction
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Narver and Slater (1990), Mohammed Rafiq, Pervaiz K. Ahmed, (2000), «Advances in
the internal marketing concept: definition, synthesis and extension», Journal of Services
Marketing, Vol. 14 Iss: 6 pp. 449 — 462, Journal of Services Marketing, Vol. 14 Iss: 6 pp.
449 — 462, Emerald Article

2.1.2. AIOIKHZH ANGPQMINOY KEQAAAIOY (HUMAN CAPITAL
MANAGEMENT)

To HCM wg &exwpLoTr) AELTOUPYLa TWV ETLXELPICEWV KL OPYAVIOUWV EEKivnoe V/
avantuooetal YUpw ota 1900 (Mathis & Jackson, 1988). Qotdoo, n Sekaetia tou 1980
€depe pla oelpd aAlaywv oTNV MPAKTIKA Kot LeAETN Tou HCM. O evtelvopevog
QVTAYWVLIOUOG 08 YNOE TIG ETUXELPNOELS 0TNV avTtiAnyn Klag véag mnyng mAoUTou Kal
QVTOYWVLOTIKOU TTAEOVEKTILATOC, AUTOU TOU avBpwrivou mapdyovta - kepaAaiou.
‘Etot, 0 kKAGdo¢ Tou HCM Sev «eKTOEEUTNKEY LOVO OTNC KPLTLKAG onpaciag B€oelg Twv
enuyelpnoswv (Graham & Bennet, 1998, p. 4), oAAG& avokaAU$ONKE KoL TTPAYLATL

AapxLo€ va eVoTePVIZETOL KaL N OTPATNYLKI TIPOOTTIKN Tou (Dyer & Holder, 1988, p. 1).

AkOUN TEPALTEPW, 0TOV 21° aLwva OTIoU «0” évay KOO0 OTOV 0700 OAEC Ol LLOPPEC
epyaoiac eival Epyaciec yvwonc Kol To MVEUUATIKO KEQAAaLo ival Kpiollo yLa tnv
OLKOVOULKN ETUTUX(O, EVoL AOYIKO OTL 1) LKAVOTHTA TPOCEAKUONC, SLATHPNONG Kol
aélonoinong twv TaAévtwv mou SladeTouv ol avipwoL Vo TTAPEXEL AVTAYWVLOTIKO

nmAsovéktnua» (O’Reilly & Pfeffer, 2000, p. 257).

To HCM kowvwg mpoadlopiletal wg «n Stepyaoio amoktnone, eknaidbevonc,

aéloAdynaonc kat auotBrc epyalopueévwy, UEPLUVAC EPYATLAKWY OXECEWYV, UYELNC -
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aopalsiac kat Sikainc puetoyeiptonc» (Dessler, 2005, p. 4) KAl WG UlO. «OTPATNYIKN
poaogyytan 81oiknong Tou 1o TOAUTIUOU KEPaAQiOU ULaC ETTXEIPNONC - TWV
avIpwnwv rou epyalovtal ATOULKA KAl OUXSIKD, CUVELOPEPOVTAC OTNV EMITEVEN TWV
ETIYELPNOLAKWVY OTOYWV» (Armstrong, 1999, p. 3). Ot Hall and Goodale (1986, p. 4)
npooBétouv otL To HCM elval «n Siepyaocia cuvEvwonc avipwitwy Kal ETTLYELPNTEWV
KOTA TPOTTO TETOLO WOTE VA CUVAVTWVTAL Ol OTOXOL TOUG, QITOCKOTTWVTAC TNV TOUN TWV
Tecoapwyv (4) ocuvioTauevwy — Tou MEPLBAAAOVTOC, TNC 0PYAVWONG, TNE EPYATIOC Kol

TWV ATOUWV».

InUELWVETAL OTL 0TN mapoloa LEAETN 0 6pog Tou Human Resources avtikaBiotatal
arnod tov 6po Human Capital wg anotéAeopa tou véou poAou Tou armodidelL n cuyxpovn
ETUXELPNOLAKI TIPAKTLKH. ETOL, amoKALOELG TNG 0poAoylaG TOU EVOEXOUEVWC
TapaATNPOUVTAL LETAEY TWV ypadOUEVWY Kal TwV oxnUatwy tng BiBAoypadiag, dev

aAAoLwvouv tnv amodoon Kal onuacio Toug.

2.1.3. AIADOOPEZ KAl KOINA XAPAKTHPIZTIKA TOY EZQTEPIKOY MAPKETINIK
KAI THZ AIOIKHZHZ ANOPQMINOY KEDAAAIOY

MoAovotL urtapxouv SLadopeTIKEC EpUNVELeC TOU IM, Kavelg UIOpEL va cUUTTEPAVEL OTL
volotatatl moAEG popég kat aAAnAoerikaAupn petad tou IM kat tou HCM. Autd
ekppaletal avolyta amno touc Glassman kat McAfee (1992), Varey (2001), Dunne Kait
Barnes (2000 p. 192), ot omolot umootnpilouv TNV €vvola tnN¢ KAAUTEPNG eEUTINPETNONG

TOU «avBpwrivou opou wg MeAATN» HEOW TNG apoLlBaiag cuvelodopdg Twv
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Aettoupylwv IM kat tou HCM, kaBwg ol pilec kot Twv dVo otnpilovtal otnv Bewpla tng

Puxoloyiag.

Karmolotl epeuvnTECG MLOTEVOUV OTL O GNUOVTIKOG POAOC Tou IM gival n KaAALEpYELA EVOC
mo anoteAeopatikol HCM (Ewing & Caruana, 1999), n onoia mpoUmoBeteL TNV

volotapevn Béon tou IM oe oxéon pe to HCM.

Ye avtiBeon pe autoug, kamolol GAAoL epeuvnTéC Bewpolv To HCM 0L TOGO LKAVO YL
va Sltaodadioel tnv mpowdnon tng ppovtidag tng Stoiknong mpog Toug epyalOUEVOUG
NG ETUXELPNONG KAl £ToL TO IM yivetal o kKUpLog LoxAo¢ wbnong (Ewing & Caruana,

1999, p. 20).

TENOG, UTTAPXOUV EPEUVNTEC TTOU Kpivouv To IM w¢ un amapaitnto epyaleio ya tnv
anoteAeopatiki Asttoupyia tou HCM otig emixelprioels. Na mapadetypa, o Tansuhaj et
al. (1991 in Foreman & Money, 1995) npoteivel OTL oL EMIXELPNOELS / opyaviopol Sev
xpetalovral poypappata 1M, eav mpoypatika volalovtal yio TIG OVAYKES TwV

epyalopévwy Toug Kat Aapfavouv anodaoelg yla TV LKavormoinon Touc.

Mépav Twv avwTEPw SLadopETIKWY TPOoeyYioewy, eival adtapdloBnitntn n umapén

KOLWVWV XOPAKTNPLOTIKWY HMETAED TWV AVWTEPW EVVOLWY, OTWG £ival:

1. H omoubadtnTA TOUC OTNV ETITEUEN TWV ETILXELPNOLAKWY CTOXWV.
2. H oTpatnylkn TOUG OXEON LLE TA ETILXELPNOLOKO OTIOTEAECHLOTOL.
3. O KOLWVOC TOUG OKOTIOG WG TIPOG TOUG TILO LKAVOTIOLNUEVOUG, adOCLWUEVOUC,

KOl TTApOYWYLKOUG EpYalOEVOUC.

4. H Bdon tou kepdilw — kepbileLs. 29



5. O mpooavaTtoAloHOG Toug 0To (510 KOO — TOXO Tou eival oL epyalOpevol,
niap’ 6Aoug Toug SLaPOPETIKOUG XAPAKTNPLOUOUC TTOU XPNOLUOTOLEL TO IM
Kot To HCM XwploTtd (E0WTEPLKN ayopd i ECWTEPLKO TEAATN YL TOV
internal marketer, cuvadeAdol ) CUVEPYATEG yLa TOUG EMAYYEALOTIEG TOU

HCM).

H avaAuon davepwvel tnv aAAnAoeTukaAuPn o€ LeyAaAn €KTAcn, EVW oTNV
TPAYUATIKOTNTA UdioTavTol LOVO HEPLKEG SLadOPEG WCE TTPOG TN AELTOUPYLKOTNTA TOUC

Kall TV avaAnyn Turikng eubuvng edappoyng Toud.

2.1.4. MAPKETINIK ANANTY=HZ ANOPQMNINOY KEDAAAIOY (HUMAN
CAPITAL DEVELOPMENT MARKETING)

Katd tnv epappoyn mpakTikwy avamntuéng tou avBpwrivou kedalaiou, to marketing
Uropel vV av€noeL tnv armodoxn Kot UTtooTHPLEA TOUC EK LEPOUC TWV EPYOAIOMEVWY, TNG

Alolknong KoL Twv LETOXWV TNG ETIXELPNONG.

To HCD Marketing opiletal ano toug Gilley kat Eggland (1992, p. 5) w¢ «n mapoxn
ELSIKA OXESLACUEVWY UTTNPECLWY KO EKTTALOEUTIKWV TTPOYPUUUATWY TTPOC TA UEAN ULAC
enyeipnaong / opyaviouou, ue okomo tnv avraAdayn aéiwv». Mo CUYKEKPLUEVA, «TA
EKTTAULOEUTIKD TIPOYPAUUATO KL Ol UTtNPEOLEC Ba mpénel va oxebialovral,
QVOTTTUOOOVTAL KOIL TTOPEXOVTAL, AITOOKOTTWVTAC oTn BeAtiwon tn¢ amodoong
TIPOOWITLKOU, OTNV IKAVOTTOINON TWV avaykwVv avantuéng Touc Kol CUVENWE oTNV
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gvioxUEeTal, AUEAVETAL N CUMUETOXN TWV UPLOTAUEVWY EPYA{OUEVWV OTO TIPOYPAULOTA
QUTQ, N ETIXELPNON ATTOKTA TO OVOUA TIPOTLUNTEOU £pyodOTN Kal BEATIWVETAL N

0pPYOVWOLOKN TNG amodoon.

To 1989, n Auepikavikn Evwon Eknaibevonc kat Avartuénc (American Society for
Training and Development — ASTD) xpnuatodotnoe tn peAétn tou Pat McLagan,
TIPOKELUEVOU va Slakpivel Toug poAouc tou HCD Kal TLg tkavotnteg — 6€LOTNTEC TOU
amattouvTaL va Katéxouv Ta oteA€xn tou HCD, wote va AelToupyoUV OMOTEAEGUATIKA.
Ta anoteAéopata tng LEAETNG €6eL€av OTL 0 Mapadoatlakog polog tng AtevBuvaong
MpoowrikoU Tou eoTiale TNV MPOCOXH TNG OTNV EKMAISEUON KoL AVATITUEN
TIPOCWTILKOU ETEKTAONKE OTOUC TOUELG TNG EMAYYEAUATIKAG EEEALENC KaL TNG
opyavwolakng avamntuéng (DeSimone, Werner & Harris, 2002, p.11). Etot, o Pat
McLagan avéntuée éva povtélo HCD, to omoio avadépetal we «human resource

wheel» kal mapouoidletal oto akoAouBo oxAua.
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2xnua 2: Human Resource Wheel, Pat McLagan, 1989
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Anne M. Arto and Dr. John Sample, 2005, «An Introductory Guide to Marketing Human
Resources Development Programs», Directed Study, online available at

http://www.hrplatform.com/general/m/marketing hrd/marketing hrd.html|

210 povtélo tou MclLagan, ol kUpLeG Aettoupyieg tou HCM mepilapfdavouy tnv €psuva
/ Ta MAnpodopLaKA CUCTAUATA, TA CWHATELA / TIC EPYACLOKEG OXECELG, TNV EPIBaAPn
TwV epyalopévwy Kal T apolBEc / mapoxég. Ot Aettoupyieg tou HCD eotialovtal ot
ouvoAKn BeAtiwon epyalopévwy Kal opyavwong, LEow TNE ekmaideuong Kat
QVATTTUENG, TNG OPYAVWOLAKN G AVATITUENG, TNG ETTAYYEAUATIKAG £EEALENG, TOU
0pyovVWolakoU oxeSlaopou Kal oxeSlaopou Beoswv epyaociag. OLAslToupyleg TNG
ETAOYNG KO TPOOANY NG, TWV CUCTNHATWVY AtOd00N¢ KAl TOU TIPOYPOUUATIOUOU

unootnpilouv apotBaia toco 1o HCM 600 kot to HCD.
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Me tnv avapelén tov Marketing anodeikvUetal o KEVIPLKOG pOAOC TOU OTN OXECT TOU

HCM kat tou HCD, 6nw¢ amodelkVUETAL OTO EMOUEVO OXNUA.

Zxnua 3: HRD Marketing, Pat McLagan, 1989

*“-.II T Internal

| Training & Marketing

I'. Development Focus

Improving

L individual,

Research Organizational group, and

& Info

Development . b1
/ organizational
- '| effectiveness

|
[ T MARKETING -
' ' RESULTS areer i
| Employee
Assistance : :Eﬁm:!fﬁ | Development ‘
VENEess
. P - -_— |
W Strategic Pesitioning
Extern al % HR Fulfilment Organizational/ Ilu'l
Marketing . » Job Design
ompensation -
EGC_IJS & Benefits / ‘-.\
Obtaining, Human
Maintaining, and Selection & / Perform-\ Resource
. : - [ ance Mgt \ Planning
supporting Staffing N \
employees / d

Anne M. Arto and Dr. John Sample, 2005, «An Introductory Guide to Marketing Human
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Onwc¢ dpaivetal oto oxnua 3, oL AMOTEAECUATIKEC TIPpooTtABeLleg Tou marketing
UTIOPOUV VA ETMINPEACOUV TO EEWTEPLKO TIEPLBAANAOV TNG ETIXELPNONG WG TIPOC TNV
TPOCEAKUON KAAUTEPWV Kal LKAVOTEPWYV uTIoPndiwyv, EVw oL oTpatnykeég marketing

mou Ba epapUoOTOUV UIMOPOUV VOl GUVTEAEGOUV OTNV aU€non TNG EMlyvwong Twy
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epyalOPEVWY VLA TN CULUETOXI) TOUG O€ EKTTOLOEUTIKA TIPOYPAUUATA KOl AAAEG
Spaotnplotnteg ou oxedlalovral yU autous. EmumAéov, péoa amnd 1o HOVTEAO AUTO
yilvovtal SLokpLta To Opla TV AELTOUPYLWY TOU ECWTEPLKOU Kal e€wTtepLkoU marketing

oAAQG Kal n oALoTIKA eMidpacn Toug ota amoteAéopata tou HCD Marketing.

AvaAUTIKOTEPQ, TO e€wTePLkO marketing petafL twv AAAwv duvatal va urtootnpiéel Tn
Aeltoupyia TG MPOOEAKUONG KAl ETUAOYAG TIPOCWITLKOU, OTIWG YLO TTAPASELY A, LE TNV

Kataption kot dnuocievuon ayyeAlwy, TNV mPowdnon Twv ETALPLKWV TIAPOXWV, K.d.

Qotoo0, pia emxeipnon Oa eival meplocOTePO Lk va BPEL, TPOCEAKUCEL KAl VAl
eTUAEEEL TAAEVTQ, €dv €XeL avamTuxBel n eniyvwon tou udLlotapevou Suvaplkol Tng
WG TIPOG TLG UTINPECLEG ToU TtapEXEL, HEow Tou IM. Onwg €Aeye o Frank, (1994, p. 7),
«[lpotoU MOUANCELC TIC UNtNPECIEC OOU OTOUC MEAATEC, TTPEMEL VO TTOUANOELG LUTA TTOU
TIPOOPEPELG OTO ECWTEPLKO TNG ETIXEIPNTNC ooux». O Frank cUCTAVEL 0TA OTEAEXN TOU
HCD va edbappolouv TiS ibleg oTpatnyLKEG TToU edaprolouy ta oteAéXn tou Marketing
yla tv mpowOnon Twv rmpoioviwy / urtnpectwyv. OL TPWTAPXLIKOL ECWTEPLKOL TIEAATEG
TWV MPOYPOUUATWY Kat uTtnpectwv Tou HCD amoteAouv Ta Bpaxupakponpobeopa
KoLWva — oTOX0UG TNG emxeipnong. Kata tov idlo kpivovral e€loou amapaitnta yla tnv
enyeipnon to oxedlo Spacng marketing (marketing plan), To onoio va mepthapBavel
TNV QIMOCTOAN TOU, OVTOVAKAWVTAC TNV OVAAUON KOOTOUG — WhEAELAC Kall
amodoTIKOTNTAG KOOTOUC, KaBwG Kot To oxédlo dpaong marketing avBpwrnwv (people
- oriented marketing plan), To omoio va neptAapBavet pio Slapkr Epeuva ECWTEPLKAG
ayopdA¢, WOTE va avtAouvtal TANpodopLeC yLa TIG CUUTEPLPOPES, OTAOCELS KAl AVAYKEC

avantuéng Twv epyalopévwy.
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2.2. H NEA OINOZODIA TOY EZQTEPIKOY MAPKETINIK KAl O POAOZ
TOY ZTH AIOIKHZH ANOPQIMINOY KEDAANAIOY

OL KUpLoL oTO)OoU Tou IM eivat:

1. H emtuxng eKMANPWON TWV EPYACLAKWY KABNKOVTWYV Kal UTIOXPEWOCEWV TOU
avBpwrivou kepalailou, TPOKELUEVOU VOl ETUTUXOUV TOUG ETIXELPNOLAKOUG
oTOXOUG.

2. Humokivnon tou avBpwrivou KedaAaiou, TPOKeLEVOU va amodidouv Ta
HEYLOTA OTNV £pyacio Tou¢ w¢ eldikol otnv e€unnpétnon nehatwy (customer
oriented experts) Kal 0TNV MOLOTNTA TWV MOPEXOUEVWY TIPOIOVIWY /
UTINPECLWV.

3. HmnpooéAkuon kat dtatripnon uPnAol emméSou oTEAEXWV, ECTIOOUEVWY OTOV

TieAATN.

Ta amoteAéopata Tou IM amodelkviovtal oto e€WTePLKO TMEPLBAANOV TNG EMLXELPNONC.
Mia emiyeipnon pmopet va €xeL AaUmpeg LOEES, AAAA EVOEXETOL VA ATIOTUXEL VA TLG
vAormolnoel, €av dev UTAPXOUV oL KataAAnAoL dvBpwrol yla va Tig ebpappocouyv. O
XPOVOG KalL TO XprHa Ttou £odevovTtal oTnV mapaywyr mPoiovtog [ TNV mapoxn KLog
UTINPECLOG amoTeAOUV AMWAELEC, €AV TO avBpwTvo KepdAato v KATAVONOEL TO
npotlov / umnpecia kal tnv afia tou / tng. O xpovog, oL dlepyacieg kat oL mopot Ba

TIPEMEL VAL AELTOUPYOUV apoLBaio Kol armoTEAECUATIKA yLa va UTtApEEL KEPSOG.

Ta kUpLa ototxeia tov IM sival ot

o OLepyaldpevol Ba mpémel va petaxelpilovral Toug cuvadEAPoug Toug we

neAdteg Kot va epapuolouv Tig apxéC tou IM. H amodoxn twv apxwv tou IM 35



art’ 6Aoug touc epyalOPEVOUG SLEUKOAUVEL TNV TTapaywyr] Kot arnodotikotnta
TOU £pyou.

e Hemyeipnon Ba npémnel va avtipeTwtilel Toug epyalopéVoUc TG WG TTEAATEG.

E¢etalovtag amno tnv aAn mMAeupad tov KUpLo otoxo tou HCM, o omolog eivat va
BonBnoel tnNg emXeLPoEeLg / opyaviopoUg val ETITUXOUV HECW TWV avOpwWIwy Toug,
avadelkvUovTaL AVAAUTIKOTEPQ, OL ETILLEPOUG oKOTtoL Tou (Armstrong, 1999, p. 4):

1. Hmopoxn Hog OELpAG UTINPECLWVY TIOU ATIOTEAOUV HEPOC TNE AELTOUPYLOG TNG
ETIXELPNONG KOLL OL OTIOLEC UTTOOTNPL{OUV TNV EMITEVEN TWV ETIXELPNOLOKWV
OTOXWV.

2. HoupBoAn otnv mpoo£Akuaon, emAoyn Kal dlatripnon tkavwy, adocLwHEVWY
KOl KAAQL UTTOKLVNLEVWV avOpWTTWV.

3. Hevbuvapwon Kot avamtuén Twv EUdUTwV LKAVOTATWY TWV avBpwnwy - TNng
ouvelodopag, SuvapkotTnTag Kal KAtaAAnAOTNTAG Yl anacOAnon - LECW TNG
SLapkol¢ TapoXG EVKALPLWY LABNong kot e€EALENC.

4. H énuwoupyia evog KALLATOG, OTO OTIOLO OL TTOPAYWYLKEG KOL APLOVIKEG OXECELG
peTagL Sloiknong kat epyalopévwy umopouv va StatnpnBouv BAoeL TG
apolBaiag epniotoovvng.

5. H avamntuén evog neptBdAlovtog, oto omoio To opadikd mvelpa Kal n eVeALEia
Uropouv va koprmodopioouv.

6. H oupBoAn otnv e€looppOMNoN KoL TTPOCOPHOYI TWV QVOYKWY «OAWV» TWV
LETOXWV TNC eMixeipnong (16loktntwy, kuBepvntikwv Suvapewy, dloiknong,
epyalopévwy, TTEAATWY, MTPOUNBEUTWV Kol EUPUTEPA TNG KOWVWVLAC).

7. H 8waoddAion tng avayvwpLong Twv MPOooTIafELWY KAl TWV EMUTEVYUATWY TWV

avBpwnwv .



8. H dlaxeiplon tng SLoPpopPETIKOTNTAC OTOV EPYOCLAKO XWPO, Aappdavovtac
UTIOYIN TLC ATOMLKEG KOl OASIKEC S1adOPOTIOLOELS WG TIPOC TLG AVAYKEC
anaoxoAnong, Tov Tpomno epyaciac Kat tig dprthodotieg.

9. H e€aodalion mapoxng lowv eukatplwy anacxoAnong kat eEEALENG.

10. H uloB£tnon pag nBkn g kat xpnotn¢ Sloiknong Twv avBpwrnwy, n omola va
Baoiletal otn ¢ppovtida yla autoug, otn dikatoouvn Kal tn Stadavela.

11. H Swatripnon kat BeAtiwon tng GuOLKAG Ko SLavonTIKAG UYELOG TwV

epyalopévwy.

Ta péoa enitevéng Twv otoxwv tou HCM eival ot Stadopeg empuépoug Aettoupyieg
Spaotnpdtnteg. Katd tov Bahtijarevié-Siber (1999) autéc opoadomnololvtatl oTLg
akOAouBeg: To otpatnylkd HCM, ToV TPOYPAUUATIONO, TNV AVAAUON €pyaciag, Tnv
TPOCEAKUON Kal emAoyn, Tn dloiknaon tng anodoong, TV UToKivnon Kat avtapolpn,
Vv ekmaibevon kot avamntuén, tTnv emayyeApatikn e€EALEN, Tn dnuioupyia Betikov
epyaclokol KALaTog Kal KOUAToUpag, TNV uyeia kal aodAAELQ, TLG EPYACLAKES

OXEO0ELG KAL TLC UTINPECLEC EpYAlOUEVWV.

Jtnv enoxn tou Relationship Marketing, eivat akopn KataAAnAGTepN n €vvola Tou
Internal Relationship Marketing w¢ pia véa pihoocodia tou IM. Onwc opiotnke amo
tou¢ Thomson and Hecker (2000, p. 57-58) «gav Sev BLwoouv oL ECWTEPLKOL TIEAXTEC
o relationship marketing, Tote dev o UITOPETOULV TTOTE VA KATAVONOOUV 1 VAl
UItoktvnBouV apKETA, TIPOKELLEVOU VA XPNOLUOTTOLTOUV THV TIPOCEYYLON EKEIVN TTOU
KATEUTBUVEL OAEC TIC OUVOLXAAQYEC LUE TOUG EEWTEPLKOUC TTEAATEG I} TOUC KUPLOUC

UETOXOUG EVTOC KoL EKTOC TN G ETIXEIPNONCH.
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To IM £xeL eldwBel w¢ «n oxéan mou dnutovpyel ta SikTua, TIC SIEPYATIEC KAl T Epyal

o€ uia eniyeipnon kat emBaAlet n Stadettovpyikn e€aptnon» (Gummesson, 2001).

To IM «umobeikvUeL Tnv Untapén uLtac eowteptknc aAuoidoc npoundeiac,
eEpAauBavovTac ToUC ECWTEPLKOUC MPOUNTeUTEC KatL eAateg» (Foreman & Money,

1995).

«OL ECWTEPLKEC AVTAAAQYEC VOKUTITOUV KOTA UNKOC NG alAvaidac aéiac kot dAot ot
epyafouevol yivovtat uepog tng dtepyaoioc napaywync aéiac. Kata tn dtepyaocia
autn, n ellooopia tou marketing 6ev npowdeital Lovo arod To MPOCWITLKO EMAPNG UE
TOUG teAatec, aAda emektTeiveTal kal o€ 0Aoucg Toug epyalousvouc» (Sincic, 2005). Etal,
TO OUXVO dALVOUEVO OOV £pYAlOLEVOL TIOU OIMACXOAOUVTAL OE UTIOOTNPLKTLKEC
Aeltoupyleg KaL OXL OTNV MPWTN YPOUUN «BAEMOUV» TOUC EAUTOUG TOUG WG
anocuvdedepévoug amnod Toug teAdteg kat Sev Aoyaplalouv Tnv anddoaor] Toug we TPogG

TNV Kavoroinon tou neAatn (Reardon & Enis, 1990, p. 378) €XeL GNUOVTIKA PELWOEL.

ErtutAéov, avti tng emipovig otig StadopEg Kal ta opla Petall tou IM kattou HCM, n
véa ¢phocodia Tou IM pmopel va eVOWHATWOEL TIG L6£€G Toug. MNa tov Adyo auto, o
0po¢ Tou IM Ba pumopouoe va xpnolponolnBet wg cuvwvupo TnG drthocodiog Tou
Internal Relationship Marketing, evw to HCD Marketing Oa prnopouoe va BswpnOei
w¢ KUpLa Asttoupyia epappoyng tng prthocodiag tou. Auto mpaypatt Oa prnopolos
va L6WOEL Kal armo T OKOTILA TNC NYECLAC TWV ETIXELPHOEWVY, 0.PoU TO EEWTEPLKO Kall
€o0wWTEPLKO marketing v Ba pmopovcav va eMPBLWOOUY EAV ATIOUOVWVOVTAV ATIO TLG

UTTOAOLTTEG ETILXELPNOLAKEG AELTOUPYLEG.



H véa dhocodia Tou IM amattel TNV eUTTAOKN EVOC aplOol 0pyavWTLKWY HovASwy
niou Ba cuvepyalovrtal appovika we oAotnta. Ouoiwg, o Varey (2001, p. 222)
urnootnpilet OtL «to IM Ba mpémnet va avtiueTwtiodel we pia 0ALOTIKN, CUOTNULKN Kol
ETIYELPNOLOKN EUPEWC EVVOLA KAl OXL WG pia UEUOVWUEVN AgtToupylia Tou marketing».
To IM &gv pnopet kat ev pemeL vV anoteAel AmoKAELOTIKN) €UBUVN KLOG OPYAVWTLKAG
povadag. Etol, anatteital n evldppuvon yla €vav SLOAEITOUPYLIKO CUVTOVIOUO UETOED

TwV SLadOpwWV 0pYyaVWTLKWY HovAadwV ULaG ETIXElpnoNG.

Ma tnv emctuxn edappoyn g dthocodiog tou IM, amaltouvtol CUYKEKPLUEVEG
LOTNTEG KOl cupIEPLDOPECS, TTANPNG VLWOBETNON auTh¢ TG dhocodiag amd To cUvoAo
NG €MIXelpnong, opyavwaolakr KOUAToUpa Kot oTUA SLoiknong mou va tThv

urnootnpilouv.

2.2.1. OOEAH KAI PIZKA TOY MAPKETINIK ANANTY=ZHZ ANOPQMINOY
KEDAAAIOY

Onwg €xeL N6 mpoavadepbei, éva anoteAeopatikd poypappa IM pnopei va
oUUBAAAEL otnv anoduyn oA wv tpofAnudtwy tou HCD Marketing, onwg yla
napadelypa eival N CUPUETOXN AKATAAANAWY AvOPWTIWY OE CUYKEKPLUEVEG UTINPECILEC
1 Kol EKTOLOEVUTIKA TIPOYPAUUATA, O XAUNAOC aplBUOC MPOCEAEUONG CUHUUETEXOVIWY,
N eAAUTNC TPOoETOLU oo TwV UTIO ekmtaibeuon epyalopévwy, K.a. (McCoy, 2002). O
€181kOG Tou Marketing Don Schrello (1984) oxoAldlel eboToXQ, AEyOVTAC WG «TO
KaAUTepo mpoypauua otov KOoUo Sev Ba ammopEPEL TImoTa, UEXPL VO TO YVWPIOEL
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O Giley et al. (1992) avayvwploe 51aPopouC TPOMOUG LE TOUC OTIOLOUG EVal TIPOYPAULLOL
HCD Marketing pnopet va wdeAnOei péow evog npoypappartog IM, onwg:

Me tnv KaAUTEPN EMKOWVWVIA LLE TOUG TEAATEG — N AsLToupyia Tou IM pmopel va
OUVTEAEOEL OTOV ATIOTEAECUATIKO OXESLAOUO TNG ECWTEPLKNG EMLKOLVWVLIACG, OTNV
avénon NG emilyvwong yla ta mpoypappata tou HCD, otnv €pguva Kot afloAoynaon tng
arnodoTKOTNTAG TOUG.

Me tnv avadeifn Twv avaykwv Twv ECWTEPLKWV NeAatwyv — n Stepyacia tng SnAwong
ETIYELPNOLAKNC AMOCTOANG, TOU KABOPLOHOU TwV oTOXWV, N Sle€aywyr evog
OAOKANPWHEVOU TIPOYPAUUATOG AVAAUGCNG TWV UTNPECLWY K.a. TipoUTtoB£touy TNV
eTAOYN KATAAANAWY OTpATNYLKWV. MNa TapASELYUa, KATA TOV POYPAUUATIOUO ULOG
ekmaidevong eival onpavtikn n yvwon 8e6ouévwy mou adopouV TIG ATOULKES AVAYKEG
EKTIALOEVONG TWV CUHMETEXOVTWY, TNV IPONYOULEVN EUTELPLA TOUG, TUXOV
T(PONYOUUEVEG EKTIALOEVTELG TOUG, TLG YVWOELG KOL LKAVOTNTEG TOUG, K.QL.

Me tnv enitevén KaAUTEpWV anoteAeopatwy enépxetat uPpnAotepn {tnon - o IM
BonBa otnv avénon tng InTnong twv npoypappdatwy HCD kat otnv avénon tng
eMilyvwong yU avta.

Me tnv uPnAdtepn mpotipnon - to IM cuvtelel otnv BeAtiwon tn¢ ewovag tou HCD
HEOQ OTNV EMLXEIPNON, EMKOWVWVWVTAC TIC OeTIKEC eMISpaoelg Tou HCD, 6mwg TV
TIAPOYWYLKOTNTA, TNV OIMOS0TIKOTNTA Kal To KEPSOC.

Me tn Stoiknon aAAayng - Ta dteuBuvtika oteAéxn Tou HCD Ba mpénel va
oUupBadilouv e TIG ETIXELPNOLAKES AAAQYEC KL VO TTPOCOPUOLOUV avaAoya Ta
TIPOYPAUUOTA KOL TIG UTtNpeaieg Tou HCD. To IM mapéxeL T yvwaon Tou amalteital yio

Va EMNPEACEL, TPOTOTIOLOEL Kal BeEATIWOoEL TN {ATNOH TOUG.



Me tn 8toiknon nopwv - to IM pmopel va eldwBel wg pia oTpATNYLKI) TTPOCEYYLON
€€0LKOVONGCNG OLKOVOULKWV KoL avBpwriivwv mopwv, Bonbwvtag ta oteAéxn tovu HCD
v’ anodacilouv mola mpoypdppota tapExouv uPnAn mpooTBEUEVN agla Kal EXouv
Betikn enmidpacon otnv emniyeipnon.

Me tnv avgnon t¢ ouvoAkng weEAELAG - To otpatnylko IM oxedialetal katd Tpomo
WOTE va eTUTPETNEL TOo HCD va tapEXEL EKTIOULOEUTIKA TIPOYPAULLOTO KOL UTINPECLEC
OTOoUG epyalOUeVOUC, OTaV Kal OTIOU eKeivol Ta xpelalovtal Kal KoTtd TPOTO ou va
€VIOYXVEL TOV eVvOOUOLAOHO TOUC. Q¢ amOTEAECUO QUTAG TNG Slepyaciag avtaAlayng

elval n oUVOALKN eTXELPNOLAKS) WHEAELQ.

Qotooo, 6ev anokAsiovtal kal Ta pioka ota npoypdupata HCD Marketing, 6mwg o
Gilley et al. (1992) napouaotalet:

Me Tt mepLttég Samaveg - Oa pmopouoe va undpEel mepLTtr Samavn MOPpwWV KOTA TN
ouvexn mapoxn eknaidevong otnv mepintwon mou €xouv f bev €xouv emiteuBel oL
otoxoL tng (Gilley et al., 1992, p. 20). Kal autog ivat o Kupldtepog AGyog yLa ToV oTmoio
Ba mpénel va eAéyxetal T.x. To ROI tng ekmaidevonc, pe okomo va yivovtal ot
KaTAAANAeg mapepBaocels ny kot Slopbwoelc.

Me ta aviunapkta anoteAéopata - ival avnoiko va .oxupl{OHaoTe anoteAéopata n
BeATuwoelg OTav MpaypatL eV UTTAPXOUV KaL va dtatnpeital n epapuoyn
anoteAsopatwy pe Peudeic avadopec. Ta otedéxn tou HCD Marketing 6ev Ba mpémel
va uTtepBAAAOUV OTNV EKTIUNGCN TWV ATTOTEAECUATWV.

Me tnv unepBoALkr) MEBwW - slval oNUAVTIKO V' amodelyovtol TEXVIKEG M mou
Snuioupyouv pia AavBaopévn avaykn yla eknaidevon f unnpeocia, kaBwg auvto

NMPooBAAAEL TNV aglomioTia Kol LEAAOVTIKN amoteAeopatikotnta tou HCD Marketing.
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2.3. ZTPATHIIKH EZQTEPIKOY MAPKETINIK

H avantuén tng otpatnykng IM nepthapBavel tTnv mpooéyylon tplwv (3) pacewv
(Egan, 2004, p. 164):
1. Tn dnuoupyia evog epyactakol meptBailoviog ou Ba mpodyel Tnv
aopAaAeLla TwWV EPYOIOUEVWV.
2. To oxebLaou0 TNG 0PYOVWOLOKNE SOUNG KAl PONC ECWTEPLKNC ETLKOLVWVLOG
XWPLG AettoupyLlkoug ¢ppayuouc.

3. Tnv MPoomTIKA EVOC EeKABAPOU OPAUATOG EK LEPOUG TNG SLoiknoNg.

To képdocg pLag emixeipnong e€aptatal amo TNV LKAVOTNTA TNG V' aVTATTOKPILVETAL
Slapkw¢ otn Suvaplkn evog petaBallopevou neptBaiiovtog. Mo tov Adyo auTo, n
QVATTTUEN TNG ETILXELPNOLOKNAG OTPATNYLKAG Bl TPEMEL VA EVOWHATWVEL Lot unAov
erunédou otpatnyikn IM, tng omoiag oL pacelg Oa mpémel va eplAapfavouv:
e Tnv eknaibevon Twv epyaloUEVWV YLO TNV OLOAN TIPOCOPHOYI TOUG
oTLG aAAQYEG.
e Tn dpovrida Kol UTIOKIVNON TwV EPYAlOUEVWV.
e Tn dnuloupyio opadLkol MVEUUATOC MECW TNG TiPowOnong
opolBaiog aAAnAenidpaonc.
e Tnv avamntuén ¢ KatdAANAng urtoSoung e oKomo tnv amoduyn

dpayHWY OTNV ECWTEPLKN EMLKOLVWVLA.

OL onUEPLVEG CUVONKEG £XOUV 08NYNOEL TIG ETILXELPIOELG VOL EVOPLUOVIOOUV TIG SPACELG

TOUC HE TNV KOLVOTOWLO, TIPOKELUEVOU VO TIAPAUEVOUV SUVATOL «TIOLKTEG» TNG AYOPAcC.
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Mia aro TIG To amoTEAECUATIKEG peBOSouc mapakoAolBnonG Twv cUYXPOVWV TACEWVY
NG ayopags eival n eknaidevon kat enpdpdwon tou avlpwnivou kepalaiou.

H eknaidevuon kpivetal amapaitntn wg eni to MAeloTov Katd TNV MpooAnyn , KOTA TNV
ELOOYWYH VEWV TIPOTOVIWY / UTINPECLWY, KOTA TNV ELCOYWYH KOALVOTOULWY KOL VEWV
TEXVOAOYLWV OTLG AELTOUPYLEC TNG EMLXEIPNONG, KATA TNV UAOTIOINGN 0OpYaVWOLOKWY
oAAaywv, KaBwG CUUPBAAAEL TNV AVATITUEN KaL EMEKTOON TNG YVWONG, 0TNV
TIAPOYWYLKOTNTA KAl AmoS0TIKOTNTA, 0T SLaTrpnon TG AvVIaywvLoTIKOTNTAG, OTN
S1axuon TNG ETALPLKAG ETIKOLWVWVIAC, oTnV eupUTEPN amodoxn Tou oTtuA Sloiknong Kot

TwV TOALTIKWV avBpwrtivou kepalaiouv (Egan, 2004, p. 164).

H ¢povtida kot unokivnon Twv epyaloHEVWV LE AUECO TPOTIO €K LEPOUG TNG
Slolknong pag emxeipnong, kabopilel To BabUO TNG LOKPOXPOVLAG OXECNC TNG LLE TO
avBOpwrvo SuvapLko tne. EToL, KUpLo LEANUA TwV SLEVBUVTIKWY OTEAEXWV Elval N
Slapkng avaAuon tou neptBaAlovtog, n mPoBAedn TAoEwV avantuéng Kot n
kaBodnynon tng emnxeipnong mpog TG KATAAANAEG AAAQYEG. ZNUAVTLKOG TAPAYOVTAG
gTTUXiag TouC amoteAel N oCUVOLOBNUATIKY TOUG VOnUOoUVh. H cuvaloBnuatikn
vonpoouvn €lval n IKAVOTNTA avayvwpLlong Twy cuvalodnuatwy, n Eekabapn
TOUTOTIOLNGT TOUG, N KOTOVONOT TOUG Kol 0 EAeyXOG TOU TPOTIOU €kdpaor¢ Toug. H
onoudaldTnTa TG CUVALCONUATLKAG VonoouvNng yivetal pavepr KaTd Tnv
OVTLUETWITILON KPLOLUWV KOl OTPECOYOVWY KOTOOTACEWY, OTou ta SleuBuvTtika
oTeAEXN Kadouvtal va avtaneEEABouy pe Tov KOAUTEPO SuvaTo TPOTOo. H gumAokn)
TOUC otnV emiluon MPoPANUATWY TwWV epyalopEVwyY eTLPEPEL AUENCN TNG UTIOKIVNONG

Kot adooiwong Twv UPLOTAPEVWY TOUG.
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H evioxuon t¢ apotfaiog aAAnAenidpacng Kot TOU OROSLKOU MVEUMOTOG
AELTOUPYOUV TTPOANTITIKA OTN PElWON TWV TUXOV avTldpAcewV TwV epyalopéVwyY O
eTukelpeva mpoPAnuata. Eva katd@AAnAo epyactako neptBAaAAov, To omoio mpodyeL TV
EPYOOLOKN ELPNVN KL TIC OMOAEC EPYOOLAKEG OXEOCELC amOoPEPEL TTApAAANAQ KoL
avénon ¢ BeAtiwong TNG MOLOTNTOC TWV MAPOAYOUEVWY TIPOLOVTWY / UTNPECLWY,
kavormoinon kat adooiwon Twv MeEAATWV. 2To onUeio auto, To IM amodelkvUeL T

oxéon autiag - anmoteAECUATOG W TTPOG TNV LKAVoTtoinon epyalodéVwy Kol TTEAATWV.

ot VoL UTTAPXEL ATIOTEAECLOL CUVEPYELAC TWV AVWTEPW SpAcewy, elval amapaitntn n
adooiwaon otnv etatpeia, n apolBaio epnmotooclvn og OAA TA LEPAPXLKA EMIMESA KAl N
TioTN OTNV MoLOTNTA TWV TPOILOVTWY / UTINPECLWV. ELSIKOTEPA OTNV MEPLMTWAON TIOU OL
epyalOpevoL pLag EMXELPNONG UITOpEL va elval Kal KATAVOAWTESG TwV TpolovIwy /
UTINPECLWV TNG, TOTE N eNMidpaon oTouG EEWTEPLKOUC TTEAATES Elval aKOUN LEYAAUTEPN
KoL oL EpYalOUEVOL UTTOPOUV V' OVTIUETWTIILOTOUV WG ECWTEPLKOL TTIEAATEG. AKOUN
TIEPLOCOTEPO, €AV OL EpyalOpevoL eival adooLWPEVOL OTNV ETIXELPNON, TOTE AMOTEAOUV

KOl TOUC KAAUTEPOUG IPowONTES TNG driUNG Kal meAaTelag TNG.

H apolBaia umootrplEn otnv anodoaon tou £pyou TwV epyalopéVwy CUVTEAEL OTNn
Snuoupyia pag atpocdatpag omou udiotatal Alyotepn €vtaon Kot SLapdxeg i otav
volotavral ta mpofARpaTa eMAUOVTOL AUECA KOL TILO ANMOTEAECUATIKA. Eva
KATAAANAO cUOTNUO OUOLBWY — TTOPOX WYV, N ATOTEAECUATIKY avtaAAayr MAnpodopLwv
KOl N LETAXELPLON TWV £PYAIOUEVWV WG TOV TILO TIOAUTLHLO TTOPO TN EMLXEipNONG elval

KUpPLOL TTAPAYOVTEG eTtLTUXiaG Tou IM.
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H ¢plocodia tou IM onwg £xetl mpoavadepOel, otnpiletal otn Aettoupyia evog
OUOTNUATOG, TOU OTIOLOU T CUOTATIKA OTOLXELO TTAPAYOUV ATIOTEAECUATIKES
OUVEPYELEG. ZUVETWC, Elval amapaitnTog 0 CUYXPOVIOUOG OAWV TWV §paCTNPLOTATWY
TPOG TNV KateVBuvon BeTIKNC eMibpaon¢ wg Mpog TNV Lkavomoinon Kat adociwaon
Tou avBpwrivou kedaAaiov. H Baoikry cuvbnkn yla TOV CUVIOVIOUO OAWV TWV
Spaotnplotntwy gival n eykabidpuon evog anmoTteAECUATIKOU CUCTHUOTOC AVTIAAAAQYG

mAnpodoplwyv ou Ba BEATLWVOUV TNV EOCWTEPLKN KAOETN Kat opL{ovTia EMLKOLVWViaL.

OLmuBavoi ppaypoi eowtepIknG entkowvwviag sival (Wright, 2004, p. 374):
e H ayvola tTn¢ avwtatng S1oiknong yLa Tn oTPaTnyLKN onuooia Tng
E0WTEPLKAG ETUKOLVWVIAC.
e HEAeuwpn TUTILKWV 1 ATUTIWV OTPOTNYLKWV TIPOCEYYICEWV.
e H éA\euwpn cUCTAMOTOG ETKOLVWVLAG.

e Hypadelokpatikry SOUN KoL OL CUVETIELEC TNC.

Ma tn peylotonoinon Twv teAkwv emdpdcewyv Twv dpdocwv IM, eival anapaitnto va
AndBouv untdPn mBavol neploplopol, EL6IKA 0TNV ECWTEPLKN EMIKOWVWVia. To
epyaAeio ou amAomolel Kal emitaxUVEL TNV eMKOoVwvia eivat ot Néeg Texvoloyieg
Erukowwviag kat MAnpodoépnong (Information and Communication Technology, ICT). H
SLopkn ¢ BeATiWoN TWV ETIXELPNOLAKWVY SLEPYACLWV OE CUVAPTNON LE TNV TIPOOSEUTIKN
avamTtuén Twv VEwv Texvoloylwv BonBouv TIC EMXEIPAOELS OTNV KaBLEpwan

OTOTEAECLLATLKA G ETILKOLWVWVIAC.
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2.3.1. HAIAOOPOMNOIHZH TOY MIFMATOZ EZQTEPIKOY MAPKETINTK ANO
TO MIFTMA EZQTEPIKOY MAPKETINIK

H eocwteptkn Kal e€WTEPLKN ayopa ULag eMixeipnong / opyaviopol gival oXETIKA
SladopeTikég. H ecwTePLKA ayopd ival KAELOTH), CUYKPATNEVN KAl KOTA CUVETILA N
oxéon nmpoodopdg Kal {ATNong lval oXETIKA aveAaoTikr. EmumpocOeta, n enidpaon
TWV €EWTEPLKWV TTOPAYOVTWYV OTA LEAN TNG ECWTEPLKAC AYOPA €lval ONUAVTIKA
HELWUEVN. Ta ToV AOY0 aUTO, N ECWTEPLKI EMKOWVWVIA LETALY TWV PEAWV TNG
E0WTEPLKAG Ayopag Kal n avtaAAayn aflwv eival KpLTkn¢ onuaciag. Avtiotolxa, n
PuxoAoyia KoL Ol OXECELG TWV HEAWV TNG ECWTEPLKNG OlyOPAS amoTeA0OUV To KAELSL
ETUTEVENC TWV ETIXELPNOLOKWVY ATTOTEAECGUATWY, TA OTOLA LETPWVTAL KOl LE TO Babuo

UTtOKiVNoNG, kavomoinong Kat anodoong tou avBpwrivou kepaiaiou.

H Tunpatomnoinon tng eoWTEPLKNC ayopds Ba mpemel va yivel BAoel tn¢ Umapéng Twv
ETEPOYEVWV TIPOTIUNOCEWV TWV HEAWV TNG KOL TNG SLadOPETIKAG OVTILETWIILONC TOUG,
AapBavovtag untodn To pOAO TOUC WG TIEAATEG TNC ECWTEPLKNC ayopadg (BA. Zxnua 4).
Qoto00 oL 51apopPEC IOV TTAPATNPOUVTOL LETAEY TWV ECWTEPLKWY KAl EEWTEPLKWY

neAatwy, mapouctdlovial otov akoAouBo mivaka.
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Mivakag 1: Ala@popEG TWV ECWTEPIKWYV KoL EEWTEPIKWY TTEAATWYVY O UIKPOOLKOVOLULKO

eninebo

EZQTEPIKOI MEAATEZ2

E=ZQTEPIKOI MEAATEZ

Yrnaywyn otn Sikatodooia dloiknong

Mn unaywyn otn Sikawodoaoia Sloiknong

AlapKAG OXEON UE TNV ETUXELPNON

JuvaAAayn Pe Stakpltn Kot pn dtapkn

oxéon

BaBuog SuokoAiag otnv emavanpocAnn

TWV AMoXWPNOAVIWY LEAWV

BaOudg eukoAiag emotpodng

AleuBUVTIKO Sikalwpa TPOcAnY NG Kat

anodAuong

Mn SLeuBuVTIKO Sikalwpa

MioBodooia amnd tn dloiknon

MAnpwun amnd Tov meAdtn
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2xnua 4: Internal Marketing (source: Jobber, 1995)

Target Group
Sympathizers

Internal Marketing Mix
|

Product

Price

Communication

Distribution

Internal Consumers

Internal Marketing
Segmentation

Target Group Neutral

Internal Marketing Mix
4

Product
Price
Communication

Distribution

Target Group
Opponents

Internal Marketing Mix
3

Product
Price
Communication

Distribution

loan Done and Ivana Domazet, 2011, «Improving the quality of human resources

by implementation of internal marketing», October 17 2011, Munich Personal RePEc

Archive

Tpelg (3) OEPEALWSELG TUNHOTOMOLOELG TG EOWTEPLKIAG AYOPAs TEpAABAVOUY Ta

akoAouBa ykpout epyalopéEVwV:

1. Twv Onadwv (Sympathizers), SnAadn avtwv mou unootnpilouv TIg
oAAayEG.
2. Twv Oubétepwv (Neutral), SnAadn autwv mou dev £xouv ) Sev ekppalouv

TN YVWN TOUG YLA TIG EPYACLOKEG AANQYEG.
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3. Twv MNoAépwv (Opponents), SnAadr) autwv Mou gival KATA TwV aAAaywv

Kat em{nTouV TNV THPNON Tou status quo.

Baolkod epyaleio Slolkntikd epyaleio pLog emixeipnong, kata tn Stepyacia
UTTOKIVNONG, LKavomoinong twv epyalopévVwy TG aAAA KL YLa TNV EMITEVEN TNG
KaAUTEPNC SuVATHC TTOLOTNTOG TWV MAPEXOUEVWYV UTINPECLWYV TNG POG AUuTolC ,

anoteAel To piypa Tou IM.

H emtuyia kot n AELToupyLlkotnTa Tou mapadootakol piypatog amodeixdnke ott
pmopel va urtootnpiéel tnv mpowOnon evog mpoilovtog, OXL OPWE KoL KLag UTtNPECiag.
JTOV TOMEQ TWV UTINPECLWY, Ta 4P Sev elval apketa va eplypadouv Tig
SdpactnplotnTeg Tou IM, pLag Kal oL UTtNPECLeG amo tn ¢uon toug StadEpouv ot
HEYAAO BaBuo amo ta «XELPOTLACTA» TtpoidvTa. MNa autdv To Adyo, otn dekaetia Tou
‘80 oL Booms kol Bitner mpOTeELVOV TNV EMEKTAON TOU Tapadootakol piypatog o 7P,
npocBETovtag ta emutAéov 3P, Ta omnola ival ot AvOpwrot (People), ol Atepyacieg
(Processes) katn @uowkég Evdeiéelg (Physical Evidences).

H mpooéyylon twv 7P €xel MA£0V WPLUACEL KAl SOKIUAOTEL 0TNV ayopd TwV
UMnpeoLwV. EvtouTtolg, n mAeloPndia Twv enyepnuatiwyv Sev paivetal va £xeL

avtiAn¢Oel tn onuacio Twv CUCTATIKWY TOU UIYHATOG.

Kata toug Saad, Ahmed, Rafig, (2002, p.33), to piypa IM amnoteleital ano:
o Tig oTpaTNYIKEG QUOLBEG - MAPOXEG KOLL TV avalyvwpLon.
e To clotnpa unokivnong.
¢ Tnv ECWTEPLKN EMKOWVWVLA.

e Tnv eknaidevon Kat emipopdpwon tov avOpwrivou Suvapikou.
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e Tnv evéuvAapwon LKAvoTATWV — SEELOTATWV OE ATOMLKO Kall
OPYOVWTLKO EMinedo.

e To gpyaociako neptBAaAiiov.

e Tnv opyavwolakn Soun, TNV Lepapyia, tTnv avwratn dioiknon.

e Tov EOCWTEPLKO CUVTOVLOMO.

e Ta KaBnKovia KoL TLG UTIOXPEWOCELG TWV EPYAIOHEVWV.

o Tig AettoupyLkeég Siepyaoieg aAAayng.

Me pila mpwtn patid Sev daivetal va umdpxel Stadopd HETAEY TWV CTPATNYLIKWV
apotBwy / avayvwpLong Kot Tou GUCTHUATOC UTToKivnong. QoTooo, n eLl60moLog
Sladopd adopd oTo OTL OL CTPATNYLKEG OLUOLBWYV - TAPOXWV KOl OLVOLYVWPLONG
eNnpealouv tn cupunepldopa, ToV TPOTO dPACNC KaL TNV PooTabela eniteuéng Twv
ETUYELPNOLAKWY OTOXWV, EVW TO CUCTNA UTtoKivnong mpoodlopiletal otnv
ETIXELPNON LEOW TNG OPYAVWOLAKAG KOUATOUPAG KOL TWV ETIXELPNOLOKWVY LWV, TIG
ormoleg mpoonabei n dloiknon va evBappUVEL KoL va KoBLEPWOEL.

To ovotnua apolBwv — mMapoxwv cuaotrnvetal va kabopiletal Baosl Tng avaioyiog Tou
odEloug / agiag kat tou kdotoug pobodoaiag yla Tov epyodotn Kot Tov epyalOpEVo,
EVW N TN €VOG Ipolovtoc / urminpeoiog kabopiletal Kupiwg BAoeL TNS MapadOCLaKNG
napadoxng UTIOAOYLOHOU TwV £€08wV (OLKOVOULKWY KAl n) KoL TOU TTPOCSOKWUEVOU
OLKOVOULKOU 0pEANOUC. Katd ouvEmeLa, ival Suvatd va UTTIOAOYLOTEL OTO KOOTOG
puLoBodooiag evoc epyalOUEVOU TO ETULKELEVO KOOTOC yia oAAayr) cupnepldopag,
LWV K.0., LE OTOXO TNV AVTLOTOLXN ETIKELMEVN amoppEéovoa wdEAeLQ.

MNa napadelyua, eivat Suvatov va amnattnBdel and tov epyalduevo n evioxuon g
TIOLOTNTOG TWV TIAPEXOUEVWV UTINPECLWV TOU, N AoKNoN SLadopeTKWY KABNKOVTWY, N
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UEPOUG Tou gpyalOpevou w¢ emmAéov £€o0da, mpoomabela, K.a.) LE TNV TPOOTITLKNA
OUWG MLaG avTapolBig, 0w HLOG EVOEXOUEVNG TIPOOYWYNG, CUMUETOXNG otn ARndn
anodacswv, avaAndPng euBuvNg peyalutepou udlotdpevou Suvapikou, upnAotepou
ULoBoU, evioxuong Tng AvIaywvLloTIKNAC ToU BE0NG 0TNV ECWTEPLKN KAl EEWTEPLKN
ayopd gpyaoiag, k.a. Etol, n T katd to IM Aoyiletal Baoel tng emévduong os
npoonabela, Xpovo, epyacia kKot AAAa kpLtipla mou cuvdéovtal pe €€0da, aAAG
oxetilovtal Pe TNV mpooTiBéuevn agia tou poAou Tou epyalOUEVOU OTNV ETXELPNON

KOL TNV LKOVOTIOiNGN TTOU QVAUEVETAL VO OVTAEL.

‘Epeuveg tou €xouv Sle€axbel otnv Apeptkn BETOUV WG EpWTNHA «TL EMBUHOUVY oL
gpyalopevoy;» Kal n Kuplapxn amavtnon eivat n «Avouytr Emwowvwvia» (Lings and
Brooks, 1998, p. 330). 2TIg £pEUVEG AUTEG, oL armoSoxEC Kateiyav tn 16n B€on, evw ot
EPWTWEVOL OIAVTOUV WE KUPLO AOYO amoxwpenorg Toug armo TV ETALPELA TNV
ENeWPN YyvwoTomoinong Kot EMLKOWVWVLOG TNG OUVELOHOPAG TOUG OTA ETLYELPNOLAKA
Spwpeva. H emikowvwvia wg otolyeio tou piypatog IM umodnAwvel tn diaxuon tng
Anpodoplag oTto ecWTEPLKO MepIBAMAOV pLag emxeipnong Ke T xprion dtadopwv
HEOWV, OTWG: TIIVOKEG AVOKOLWVWOEWY, ETALPLKA ePLodIkA, SeATia, cuvavtroeLg,
TIAPOUCLACELG, NAEKTPOVIKO TaxUSpOUEio, eVOOETALPIKO SIKTUAKO TOTIO, ETALPLKO
SIKTUOKO TOTIO, K.Ol. KOl QTTOOKOTIEL OTNV AMPOCKOTTN EVNUEPWON OAWV TWV

EUMAEKOMEVWV N KAL [N LEAWV.

OL 0TOXOL TNG ECWTEPLKNC ETIKOWVWVIAC tephappavouv (Domazet, 2011, p. 270):
1. Tnv emukowvwvia KoL avaAucon Tng EMLXELPNUATOAOYIOG UTIEP TNG

oAAayngG.
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2. Tnv unokivnon Twv gpyalopEVwyY, LECW TOU OXESLAOUOU TTPAKTLKWY
Tiou adopolV ota eVLOPEPOVTA KAL TIG AVAYKEG TWV EPYALOUEVWV.

3. Tnv amodoxn tng aAAaynG €k LEPOUC TWV PECOAXPBNTWV.

4. Tnv eknaibevon kat empopdwon Twv epyalopévwy.

5. Tnv napotpuvon Twv epyalopéVwY yLa TNV EGOPUOYT TWV TIPAKTIKWY
aAAayngG.

6. Tn StaodaALlon NG mMoLOTNTOG KaL TNV ETAUCH TIPOoBANUATWV.

7. Tnv avatpododotnon.

H ecwTteplkn emKovwvia kot mpowBnaon tng €xouv LOLALTEPN ETLTUXLA KOTA TO
TPOYPOUHA EVTAENG TWV VEOTIPOCAAUPBAVOUEVWY OE Hia ETIXELPNON, KOBWC

anocadnvilovrat ot poAot Kat oL oToxOL.

Ot Stauss kot Hoffmann (2000, p.145) 6ladopormololv Toug 0TOXOUG TNG EMIKOLVWVIAG
BdoeL tng emBuUNTAG EMidpaong oTn yvwaon, Ta XapoKTNPLOTIKA KoL TN cuumepldopd
TWV gpyalopEVwY. Av oL 0TOXOL CUVOEOVTAL LE TN YVWON, TOTE N EMKOWVWVia Ba pémet
VO QTIOOKOTIEL 0TNV MANPOodOpNon TwV epyalopévwy (TT.X. yla TOUC IEAATEG, Ta
TpoiodvTa, K.a.). H yvwon Kot Ta XapaKTnpLloTIKA emtnpealouV tn cupnepldopd Kot n
KaTAAANAN eMKoWVwVia ouVTeEAEL TNV evioyuon tng evepyolg S€0UEUONG YLO TNV

OVTLUETWITLON TIOLKIAWV TIPOKANCEWV.
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Zxnua 6: Communication within company — Golden Triagle (source: Kitchen, 2004, p.

112)
Company
Internal Marketing External Marketing
Vertical communication Advertising
Horizontal communication Sales improvement
Sponsorship
Public relations
Direct marketing
Personal sales
Employee Buyers / Clients

Interactive Marketing

Personal sales
Client service
Sales outlet

Services environment

loan Done and Ivana Domazet, 2011, «Improving the quality of human resources
by implementation of internal marketing», October 17 2011, Munich Personal RePEc

Archive

H avantuén tng ecwWTEPIKNC EMIKOWWVIAE pEow Tou IM elval dlaitepa onUOVTIK yLo
™ StaodpaAion TnG eAeBEPNG KAl AVOLYTN G ETILKOWVWVIAG HETAEL TwV SladopeTIKWY
LEPAPXIKWYV ETUMESWV (KABETN ETIKOWVWVIA), SLOPOPETIKWV AELTOUPYLWV KOl

0PYAVWTIKWY LoVASwV (0pllOVTLaL ETIKOWVWVIA) LOG ETILXELPNONG. 53




MeA£TEC TTOU avaMTUOOOUV HOVTEAD eEVOUONG OTNV anodoon Twv epyalopévwy,
edpooov edpapudlovtal opba, cuvteAoUv Ot LEYLOTOTIONON TOU KEPSOUG TNG
enxeipnong. ESkotepa, T amoTeEAEOUOTO TWV HEAETWY TTOU £0TLALOUV OTN HETPNON
¢ anodotikdtnTag TG emévduong otnv eknaidevon (ROI) Seixvouv avénaon tng
TIAPAYWYLKOTNTAC KATd 17% Kal emiteuén pokpoxpovLag cuvepyacoiag e TV
enueipnon kata 14% (Trust Technology Solutions). Qotoco, v pia emxeipnon
ETUSLWKEL TNV EMITEVEN KAAUTEPWY ATIOTEAECUATWV ATTO TNV EPapUOYH TETOLWV
HOVTEAWV, €lval amapaitnTo Vo EVOWHATWOEL TN SLadpaoTkOTNTA WG BACIKO
KOBOPLOTIKO TtapAyovTa EMLKOWVWVIAG LETAEY TwV SLEUOUVTIKWY OTEAEXWV KO TWV
epyalopévwy, kabBwg n pallkn ebappoyn MPoypoupdatwy IM xwplig tTnv umapén

OUCLOOTLKNG ETKOLVWVLAG, Ta KABLOTA avamoteAeopaTika (Gummesson, 2003, p.198).

Onwc¢ napatnpeitatl oto akdéAoubo oxriua, o TpooavatoAlopog oto Marketing, n
LKOVOTIOLNON TWV €PYAOUEVWV KOL OL LKAVOTNTEG - SEELOTNTEG OE OPYAVWOLOKO KO
OTOULKO EMIMESO AOTEAOUV TO €pyaleio pecoAdBnong HeTafy Tou piypatog IM kat
TNG EMXELPNOLAKAG amodoonc. O mpooavatoAlopog oto Marketing cuvtelel otnv
TIPOANTITLKY OVTLETWITLON TWV AVIAYWVLOTWY, TNV TIPOANTITLKA OVTATIOKPLON TWV
OVOYKWYV TWV TIEAATWYV KOl ATTOTEAEL GUYKPLTIKO QVTAYWVLOTIKO TIAEOVEKTNUO OTNV

avtiAnyn twv katavoAwtwy (Domazet, 2011, p.265).
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2xnua 5: Internal Marketing Elements (source: Saad, Ahmed, Rafiq, 2002, p.34)

Marketing

Philosoph
B Organizational

Skills

Market

Orientation Business

Internal
Marketing Mix Performance

Employees’
Satisfaction

Individual Skills

Marketing (Competencies)

Instruments

loan Done and Ivana Domazet, 2011, «Improving the quality of human resources
by implementation of internal marketing», October 17 2011, Munich Personal RePEc

Archive

INUAVTIKO OTOLXELO TTou SV Ba TPETEL va TTAPABAETETAL ATTO TLG ETUXELPHOELG KOTA TO
oxeblaopod tou IM gival n mpocEAkuon TaAEvTwy, n omola Baivel peloU eV, EVW oL
npoodokieg avfavovral kKot meplocotepn eueli€ia anatteitat. Mpog autr tnv
KkatevBuvon lval xproLlo va KvnBel o oXeESLAOKAG KaL ) 0PYAVWOH TOU EPYAOLOKOU
nePLBAAAOVTOG KOL TWV TTOPEXOUEVWYV TIPOG TOUG EPYAIOUEVOUC TTOPWYV, WOTE VAl
auénBel n mpoOkAnGn, SNULOUPYLKOTNTA, OLUTOVOLLLO KOl KOLLVOTOLO TOUG, TIAPAYOVTEG

TIOU ENMAUEAVOUV TNV LKavoTroinon tou avBpwrivou kedalaiou.

Onw¢ n mpowBnon Twv NWANCEwWV Kal n dtavopr anoteAolV CTOLXELQ TOU PiyHaTOG

Tou e€wteplkol Marketing, Twv omolwv givat LSLaltEpa GNUAVTIKOG O APTLOG
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GUVTOVIOMOG, avtioTol o LoXUEL Kal Ue TN Soun, Lepap)ia Kot avwtatn dtoiknon wg
otolxeia Tou piypatog tou IM mou KaAALepyoUV Eva ETIITUXNUEVO EPYACLAKO
TePLBAAAOV KaL EVIOXUOUV TNV ELKOVA TNG EMLXEIPNONG OTNV ECWTEPLKN KL EEWTEPLKNA
ayopd. Itnv nepintwon BEPRala autn, n SuokoAia €ykeltal oto OtL eival Stodlakpilra
OTOLXELO TNC ECWTEPLKNC ayopas, KaBwg oxeTilovTal e To epyactako nmeplBaiiov, To

KA, TNV KOUATOUpO KO TLG Q§LeG.

Ta KaOrKovTa KO OL UTIOXPEWOELS B0l TIPETEL VAL TTAPEXOUV UTIOKIVNON OTOUG
epyaloMEVOUG, VO QVTATIOKPIVOVTOL OTLG ETILXELPNOLOKEG / SLOLKNTIKEG ATTOLTHOELG, VA
elvat oxedlaopéva / veg kataAnAa pe SLadpaoTikEG SpACEL E0WTEPLKOU Kall
e€wteplkol Marketing kat va xapaktnpilovtal yla Tov mpocavaToALoUO TOUG OTOV

meAarn.

H kaBe emxeipnon / opyaviopog emnpedletol amo mapAyovieg ToU eEWTEPLKOU
neplBaAAovtog, Toug omoioug mapd tou otL Sev Suvatal va emnpedoet [ aAAAEEL
EMAPKWC, UTIOXPEOUTOL Va puBUIleL Kal va emavanpoodlopilel TOUG OTOXOUC TNC.
Opoiwg, n emeipnon / opyaviopdc duvartal va emnpedletol oo mapAyovieS TOU
E0WTEPLKOU TTEPLBAANOVTOC TNG, VLA TOUG OTIOLOUG KAAELTOL ETILTAKTLKA VO OPLOEL TIG
LKOVEC Kal avaykaieg ouvOnkeg mou Ba SleukoAUvouV TNV emiteuén Twv oTOXWV TNC,

HEOW TWV AELTOUPYLKWYV SLEpyaclwv aAAaynG.

To amoteAéopata Tou piypatog tou IM eival Betikd, otav mAnpouvtal ol aKOAoUBOeg
npoinoBcel (Grénroos, 2000, p. 232):

1. To IM va eilvat Hépog TNE oTpaTNYLKAG dloiknong.
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2. To mpoypappa tou IM va pnv Sucxepalvetal amo TV EKACTOTE UPLOTAUEVN
opyoVWTLKA o).

3. H Sloiknon va SeopeveTal otnv THPNON KoL cuvexn epapuoyn tou IM.

2.3.2. ANANTY=H ZXEAIOY APAZHZ TOY EZQTEPIKOY MAPKETINTK

OL ETUYELPNOELG TIOU ETUSLWKOUV TIPOYHOTIKA VOl ETITUXOUV TIPOCAVATOALOUO OTOV
neAdtn eupeiag €vvolag kat to marketing, opeilouv va uloBetricouv KowvEg akleg kal
TIPOKTLKEG OTO ECWTEPLKO Kal EEWTEPLKO TtePIBAMOV TOUG, KaBWE 0 KUPLOG SLTTOG
OTOX0G TOUG ELvaL N LKAVOTIOLNON TWV ECWTEPLKWYV Kal EEWTEPLIKWYV TEAATWY ToUuC. ETol,
Baoko pEANUA TOug Ba PETEL val lval n KATAPTLON KoL avamtuén evog oxedlou

Spaong IM, to omoio va mepthappavel T akoAouBa otadia:

a. AvaAuon tng upLoTAMEVNG Katdotaong Tou Eowtepikol MepiBaAovtog
H Stayvwon kat avaluon tn¢ UPLOTAUEVNG KATAOTAONG ELVOL ONUOVTLKH YL TOV
KaBoplopo Tou MAALoLoU ETUKOWVWVIAC. EpwTApaTo EVOELKTIKA TTOU TILOAVOV Vo TIPETEL
va anavtnBouyv ival:

»  Xpelaletol o epyalOUeVoC aldayr Tou TPOIMOU pyaoiac Tou;

»  [vwpilel avaAutika ta mpoiovta / UMNPECIEG TNC EMIYEipnong;

H Sle€aywyn e0WTEPIKWVY EPEUVWYV YVWUNG, AvTIANY NG, LKavoToinong tou

TIPOCWTILKOU, AIOTEAOUV €pYaAEla XPrOLUA YLO TO €V AOYW oTAdL0.
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B. KaBoplopog ZToxwv
210 otadlo auto kabopilovtal ol (S.M.A.R.T.) otdxol Ttou TPETEL va EMITEUXOOUV.
EldikOtepa yLa TNV HETpnon tou Babpou emiteuéng mMOCOTIKWY OTOXWV, N XProN ULOG
TIEPALTEPW EPEUVAC UOPEL va BonBroel wg Pog T HEAETN Tpomomnoinong tg
EPYAOLOKNC OUUTIEPLDOPAG LUETA TNV EdapUoyr EVOC tpoypappatog IM. Zto otadlo
OUTO avtioTol o EpwTHHaTa TTou evoeikvuTal va anavinBouv ivat:

» [lotot givai ot oTé)oL;

*  Yrapyel eniyvwon Tou MPOoWITKoU 1) AITaLTEIToL TEPLOCOTEPN £i1¢ Badoc

pvwon, EToL WOTE oL EpyalOUEVOL VA YiVouV oL «TIPECBEUTEGY TwV mTpoiovtwy /

UTTNPECLWV;

v. Kataption Zxpatnyikrng IM
ApXIKa, n eTxeipnon eméyel Tov kaBoplopo tng B€ong (positioning) tng kat Suvatat
va oTNPLXTEL OT AMOTEAECHATA TNG EPEVVACG ECWTEPLKWV TIEAATWYV, TIPLV TNV Evapén
vAomoinong Twv poypappdtwy IM. Ta epwtipata nmou npoteivovtal va teBolv
elval:

*  [lola givatl Ta UNVOUQTA TTOU TPETEL VA ETTILKOIVWVYNTOUV;

® [lowa givat n oxeon tn¢ opadac IM ue Ti¢ dAAEC OpyAVWTIKEG UOVAOEC Kot TTOLOL

avBpwrmot kpivovtat kataAAnAot yia v’ avauiyGouv;

® [lotog givait 0 poAoc tnc ouadacg IM — popEac evnuepwanc 1 opeac aAdayng;

JTn OUVEXELO 0KOAOUBEL N KaTATtUnon t¢ 2Tpatnykng IM, omou AapBavel xwpa n
Slepyacia ¢ opadomnoinong Twv ECWTEPLKWYV MEAATWY O€ YKPOUTL lNa mapddelyua,

TO SLOLKNTLKO TIPOCWTTILKO EVOEXETAL VO UTIOKLVELTOL TIEPLOCOTEPO PECA ATIO KOLWVWVLKEG
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5paoTNPLOTNTEG TTAPA QIO TILO ETILONEG KOL TUTTLKEC SpAOTNPLOTNTEC MOV Kpivovtal

TIO KATAAANAEG yLa Ta SLEUBUVTIKA OTEAEXN.

6. Emdoyn Taktikwv
61. NMpoidvrog

» [lowa nipoidvta / unnpeoieg Sa mnpowInBoUv ECWTEPLKA KOl LIE TTOLOV TPOTTO;

»  Oa anoutnIei €16k TexVikn emibelén Twv mpoioviwy / untnpeotwv N Ya yivel
aueon dokuaoia oo to (510 To mpoowriko; Mo MapASELYUA, TO TTPOCWITILKO
TagLSLWTIKWYV ypadeiwv KOl OPYAVIOUWY EKTEAEL TTELPOPOTIKA TAELOLWTIKEG
QTTOOTOAEC, TIPOKELMEVOU VO TIPOWOEL KAl TTOUAQ TILO ATTOTEAECUATLKA OTOUG
TIEAQTEC.

»  Eivat mdavn n aélornoinon tnc yvwung twv (Slwv twv eEWTEPLKWY MTEAATWVY WC
TPOC TNV TTOLOTNTA, TNV Arodoon TwV poioviwy; MNa mapadelyua, ot
ETUOKEPELG TOU TIPOCWTILKOU TNG ETIXELPNONG OTLG EYKATACTACELS TWV TEAATWY,
UTopel va kplBouv amapaitnTteg 0Tav UTtdpxXouV MOAUTIAOKA CUCTA AT

texvoloylog 1 e€omAlopoU.

62. TonoBeoiag
*  [lw¢ kat tou Ba opyavwBouv ot Spaotnptotntec IM — evtocg i EKTOC TwvV
KTIPLOKWYV EYKATAOTHOEWV TG ETTXE(PNONG;
= [lolo¢ TUMOG YWwpPou KPIVETOL KATHAANAOG, TTPOKEIUEVOU va TpowTnTei

amoTeAecUaTIKA N Elkova (image) tn¢ emyeipnonc;
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63. NpowOnong
H mpowBnon Twv yeyovotwy Kal §paotnploTATWVY YIVETAL LECW ECWTEPLKAG
SLOPNULOTIKAC KAUTAVLAG, N ool Bewpeltal onUAVTLKA yLo TOUG E0WTEPLKOUG
TeAATeC. Ta HEOA TTOU UMOPOUV va XpnoLponolnBouv sivat evoelktika (BA.
avaAutikotepa nmap. 1.3.4.):

e [livaKEG OVOKOLVWOEWY

e EkBetnplol xwpol

e [lpowOBnTIKO UALKO

e EowTtepkOg SIKTUAKOC TOTOG (intranet)

e HAektpovikr) AAAnAoypadia (e-mails)

e [lapouGCLATELG

64. Tyng
» [lowa eivat ta «k60TN», 0 XpOvoc kat aAAot mopot mou Ba xpnotuomnondouyv yla

TNV EMKOLVWVIA UE TO ECWTEPLKO KOLVO-OTOXO;

€. YAomnoinon

ot. EAeyxog / A§loAoynon
Metd to mMépag TNS edapUoynG Tou tpoypappotog IM, Ba ipénel v akoAouBnoet
0€LOAOYNOT) TOU HEOW EAEYKTLIKWY UNXAVIOUWVY YLt TUXOV S10pBWOoEeLG Kot BEATLWTIKEG

EVEPYELEC.

60



FEVIKOTEPQ, TO Xpovodlaypappo epappoyng, ol otabpol — opoonua (milestones) kot ot
UTELBUVOTNTEC Elval onUavTLKoL tapayovteg uAomoinong, kabwg npoadidouv

TIPAKTIKEG KATEUOUVOELG oTo oX€SLo Spaong IM.

To oxeblo 6pdong IM eival and pHévo Tou Eva TIOAUTLLO TEKUAPLO AmOSELENG TNG
avaykoldtnTag Twv SpactnpLloThTwy Kal otoxwv IM, to omoio duvartal va
KolvomolnBei oTig KATAAANAEG OPYOAVWTLKEG LOVASEG Kal EPYAlOEVOUG TNG

ETIXELPNONG, TIPOKELEVOU VA ETILOTIEUTEL N eupeia amodoxn Kat epappoyr) Tou.

2.3.3. KAINOTOMEZ NOAITIKEZ EZQTEPIKHZ AIAMOP®OQ2HZ ETAIPIKOY
ONOMATOZ (INTERNAL BRAND BUILDIND)

H kaBlepwpévn Bewplia urtootnpilel OTL TO «XTIOWO» OVOUATOC — TAUTOTNTOG —
€lkOvag pLag enxeipnong (branding) amoteAel Aettoupyia tou Marketing. Qotooo,
NMPOOoATEG KALVOTOLEG armodeLkvUouV OTL yLa TV evioxuon tou brand plog
ETUXELPNONG WC TTPOTLUNTEDG EPYOSOTNG amalLTeLTOL N Eviouon Kal OAOKANPwWGN TNG
oxéong petafL twv Asttoupylwyv IM kat HCM, aAAd kat n avantuén twv KatdAAnAwv
kavotAtwy — deflotAtwy (competencies) mou mpémet va SLabEtouv ta oTeAEXN OE
OTOULKO eMinedo KABwG KoL OL ETILXELPOELS OE OPYAVWTLKO eminedo. H emiyelpnolakn
avtn Siepyaocia ovopdletal Internal Brand Building kat adopd otnv anoktnon unAng
anodoonc nehatwyv (medatwv SnAadn omou anodpEpouv Avw Tou PECOU Opou £€006a
otnv enixeipnon, vPnAotepa meplBwpLa KEPSOUC N ayopd LEYAAUTEPOU EVPOUG
TPOLOVTIKAG YKAUAC) Kol otépea emtineda S€opeuong epyalopévwy. H éopeuon Twy

epyalopévwy Omwe €xeL avaAuBel mpwtutepa amnoteel Stadopomolovv oToLXElo pLag

61



ETIXELPNONC YLO TOUC TTEAATEG TNG KOlL TO AmoTtéEAeopa eivat to duvato brand name,
kKaBwg n 6éopeuon Twv epyalopéVwY CUVENTAYETAL SETUEUON TWV EAATWVY. To
Internal Brand Building amoteAei kawvotopia mou cuvéel Toug epyalOLEVOUC E TOUG

TEAATEG.

H kawotopia avtr Baciletal otov and kool CUVTOVIOUO TNG OXEONG TTOU «XTL(ETAL»
EOWTEPLKA TNG EMLXEPNONC KAl TwV EPYATOUEVWV TNG KOL TNE OXECNC TTOU avTioToLya
«xtileTow e€WTEPIKA TNG EMXELPNONG KOL TWV TIEAQTWV TNG. H KalvoTopia auTr €XEL
Aaueon enidpaon otn BeAtiwon TnG mPootBEpevng alag mou AapuBAavouv ot TTEAATEG

KL TNV aUENGCN TWV OLKOVOULKWV SELKTWVY TNG ETILXEIPNONG.

Mia oo TIG 1o onNUAVTIKEG EVBUVEC TwV oteAdexwv Marketing eival n Staxeiplon Twy
OXECEWV TNG EMXELPNONG KoL TwV TIEAATWVY TNG. O NYETIKOS pOAOG ou avaAappdavouv
elval n dnuloupyla plag meAATOKEVIPIKN G TELBapxiag, LECW TNG EUmveuonc, TEBOUG
Kol evBappuvong Tou avBpwrivou SuvaplkoU yLa ToV TPOCAVATOALOUO TOUG OTOV

TieAdtn. Katd avaykaldtnta Aoutov n TPoomTikr) Tou marketing elval eEwtepikn.

Ao TNV aAAn mAeupad, KUpLa euBUVN Twv oteAexwv HCM eival n Slaxeiplon twv
OXE0EWV NG MLXElpnong Kal Twv gpyalopévwy tnc. H Asttoupyia tou HCM eival
OTIOTEAECHATLKN OTAV OL TtpooTtabeleg Twv epyalopévwy eubuypappilovtot otnv
Tapoxr MPooTOEUEVNC atiag yia Toug meAATeC. Katd ¢puaikr) CUVETEL N TTPOOTITIKI)

ToU HCM elval eowTtepikr).

H dnuwoupyia cuppetpiag petatt Twv SUo MPOOMTIKWY CUUPBAAAEL 0TV EMiTEVEN TNG

kKaBLEpwaong evog duvatou brand name. H cuvepyaoia twv SUo Asttoupylwv duvatat
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v auénoel tov aplBuo uPnAng anodoong MeAATWY, OV ANOTEAEL Evav ammod Toug TILo
Kaiploug Seikteg amodoong pLag nyetidag emnyeipnong.
MNa va yivel andéAuta katavonto To vonua Tng mpoavadePOUEVNG CUUUETPLag 6’

avaAuBel akoAoUBwG N MPoOoTTIKA TNE KABE AelToupylag XwpLoTa.

MNpoomntikn MApKEeTLVYK
Elval eup€wg yvwotn n Hetadoplkr Evvola TOU «mayoBouvou» wg Mpog Tt onuacia
TOU UEPOUG TIOU BplokeTal KATW amod TNV emidpAVELD, TIPOKELLEVOU va EMEADEL pia
BaButepn katavonon oAOKANPNG TNG KATACTACNG. XPNOLUOTOLWVTAG AOLTIOV TO
napadelypa tou mayofouvou yla va anodobel petadopikd n évvola tou Corporate
Brand Building, Stamiotwvovrtal ta €nc:

OLmpoomnaBeleg tou Marketing yla
TNV MPOCGEAKUGN VEWV TIEAQTWV Kal
NV avénon tng andédoong Twv
UPLOTAEVWY UITOpPEL va
OVTUTPOOWIIEUTOUV O TO AVW
UEPOC TOU Ttayoouvou mou eival
0pOTO O OAOUG.

OLnpoonaBeleg tou HCM yia tnv
evioxuon tng oxéong emixeipnong
Kol epyalOHEVWV UTTOPEL va
OVTUTPOOWTIIEUTOUV OO TO KATW
MEPOG TOU TtayoBouvou mou dev

elval opato anod tnv enpavela.




Karl D. Speak, 2009, «Internal Brand Building: Leveraging an Innovative Collaboration
Between Marketing and HR», Brand Tool Box, Ltd., online available at

http://www.brandchannel.com/images/papers/514_10-10_BrandToolBox_KSpeak.pdf

KUpla euBuvn tou Marketing eivat n Staxeiplon Tng ox€ong NG EMXElpNONG KOL TNG
B€on¢ tng otnv ayopd. H eubuvn autn petatomniletal Babutepa, SnAadn otnv eotiaon
™G dAUNG TNG EMXELPNONG yLa Tov TPpOTo Asttoupyiag tng «brand of doing business»
WG TPOC TNV LKAVOTIOLNGN TWV aVayKWwV TwV EAATWVY TNG, kepdilovtag peyoAltepn

EUTLOTOOUVN EK LEPOUC QLUTWV.

Katd tnv mapadootakn poorttikr, to Marketing mpoaoeyyilel to brand building wg tn
HETAS00N EAKUCTIKWY UNVUMATWYV TIPOG VA OTOXEUUEVO KOLWVO KOl OTOTEAEL
OTPATNYLKO oToLXELO TOU piypatog Marketing. Ztoxog eivat n dnuloupyia avtiAndng
Kol cuvaloOnuatikng cuvdeong e TNV ayopd — otoxo. Otav oL SpaotnpldTNTEG AUTEG
ETLTUYXAVOUV TN dnuloupyia plag avtiAnyng dtakplong tou brand name, tote
evioxUeTal n B€on TNG eMXeipnong o€ ox€on UE TOUC AVIAYWVLOTEG TNG. Emekteivovtag
peTadopLka TNV €vvola Tou tayopfouvou, to napadoaotako brand building meplopiletal

OTO AVWw PEPOC TOU TtayoBouvou.

Avotuxwe n éktaon dpaoctnplottwyv MoAAwWV oteAexwv Marketing meplopiletal povo
OTNV QTTOTEAECUATIKN XPriON TWV HECWV ETIKOWVWVIOC. Kal evw aUTnA N TEPLOPLOUEVN
nipoorntikr duvatat va BonBriosL otnv €vapén tou brand building, xdvel t6oo wg mpog
TO BaBuo6 §€0ELONG KAL CUYKPATNONG MEAQATWY OCO KOL WG TTPOG TNV MPOCEAKUGCN

VEWV OUYKPLTLKA LLE TOUG OVTOYWVLOTEC. TO TLO CNUAVTLKO UEpPoG Tou brand building
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BplokeTal KATW Ao TNV midpAVELA TOU TTayOBouvou, SL1OTL EUTAEKEL OAOUG TOUC
€pYal{OLEVOUC TIOU CUVEPYATIKA £XOUV TNV TLO oTabepn eMidpacn oToUG MEAATEG.
Qotooo, emépyovtal aAAayEC oTo enmayyeApa Twv marketers Omou AmoKTouV Lo
EUPUTEPN KOL TILO PEAALOTIKN TIPOOTITLKA yia to brand building. Etol avaduetal pia véa,
KOLVOTOUA KoL SLTTH TIPOOTTIKY), CUUPWVA LE TNV OTtoLa OL TAPASOCLAKEG
Sdpaotnplotnteg brand building Ba mpénel va umooTnpLXToUV €K TWV €0w — internal
brand building. MapoAa autd napouvotdletal EAAeLP N TNG AMALTOUUEVNG EUTIELPLOG KOl
TWV KOTAAANAWV IKAVOTATWV — S€€LOTATWV €K LEPOUG TwV oTeAexwv marketing yia tnv
opBn epappoyn tou internal brand building mpokelpévou va empEpouv Tig
TIPOCOOKWEVEG ETIXELPNOLAKEG aAlayEG. ETol kaBiotatal avaykaia n UTapén evog
ouvepyatn (partner) tou Marketing mou va katavoei Babid tn onpacia tng décpueuvong

Twv gpyalopévwy. O ouvepyATnG auTtog eival to HCM.

Mpoorntikn Atoiknong AvBpwrnivou Kepalaiou

Ta uPnAig anddoong oteAéxn HCM katavoouv tn Betiki enidpaon pLog
€UOUYPOUULOUEVNC LE TOUG ETILXELPNOLAKOUG OTOXOUG KOUATOUpOC. H eukalpia
SlamiotwOnkKe HEoa Ao TNV AvAyYKN AUECNC oLUVOEDONG ULaG EVBUYPAUULOUEVNG
KOUATOUPOG KAL TNG ETILXELPNOLAKN G arntddoong. H emiyxelpnolakr) KouAtoupa
OVTUTPOOWTEVETAL ATTO TO KATW HEPOC TOU TIAyOBOUVOU Kal N EpWVELD TOU B€paTog
elval otL ToANEG dopEG N avwtatn dlolknon pLag emeipnong dev avayvwpllet To
MEPOC AUTO TIOU O.OKEL TN peyaAUTepn enibpaon. Auotuxwg ToAAA oteAéxn Tou HCM
€XOUV QVTIUETWITIOEL EVaV EMIUOVO KAl aXPELAOTO aywva evioxuong tng avtiAnyng

UTIEP TNG ETILXELPNOLAKAG KOUATOUPAC.
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H avadel€n tng emyelpnolakng KOUAToUpag amotéAeoe Kat T pila tng LETATAOONG
TOU pOAou Tou HCM armod SLoXELPLOTIKO OE OTPATNYLKO UE TN CUUBOAR Tou otnv

ETIXELPNOLAKN armodoon.

Ta oteAéxn tou HCM yvwpilouv oAU KaAd Tn omoudaldtnTa TG oUVEEDNC KOl
S€0ELONG TNG EPYAOLOKNC CUUTIEPLPOPAG LE TNV TIOPOXH TPOCTIOEUEVNG alaG POg
TOUG eEAATEG. OL TILo ALOTILOTOL KAl KALVOTOOL EKTPOcwTtol Tou HCM mapakivouv
TPOG TNV KateLBuvon ouvdeong TNG otpatnykng HCM pe Tnv emMXElpnoLakni
OTPOTNYLKNA KOL TLG AVAYKEC TNG AYopAs. Q¢ AMOTEAECUA AUTOU, EVaL N avayvwpLon

NG B£0NC AUTWY TWV EKTTPOCWTIWV OTNV avwTatn Sloiknon Tng eMeipnong.

To Internal Brand Building amoteAel To mAaiclo MeEAATOKEVTPIKNG SEGUELONG TWV

epyalopévwy, TIaPEXOVTAC ia dpeon ouvdeon Twv otpatnylkwv Marketing kat HCM.

To internal brand building €xeL evaykaAloBel og neploplopévn Baon amno toug
enayyeApatieg tou HCM tnv teAeutaia dekaetia. Katd tnv HCM SidAekto, to brand
name €L TAUTLOTEL IE TO OVOUA TNG ETIXELPNONG WC Epy0doTn. O emovopalOpevog
«TOAEPOC TwV TaAévtwyy (war for talent) ntav o ol pelog tmmog Snuoupylag evog
Sduvatou brand name emnyeipnong - epyodotn. ApxLkd, cuumepAndOnke wc mAaiolo
edappoyng ouyxpovwyv texVikwv marketing yia tn BeAtiwon Twv Astoupylwv
TIPOCEAKUONG KAl ETIAOYNG TPOCWTTILKOU. Mol KATIOLEG ETTIONC ETIXELPNOELG
XPNOLUOTIOBNKE TIPOKELUEVOU va TTeEpLlypadel N opyavwaolakr) KouAtoupa. H
TeAevtala mpooéyylon amotéAeoe KoL To BrApa yla tnv opOn katevBuveon tou brand

name tng enxeipnong - epyodotn. To Internal brand building mpowBel to évoua
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ETIXELPNONG - Epy0dOTN EMEKTEIVOVTAC TN HOVASIKOTNTA TNG KOUATOUPAC TNG UE TN

Snuoupyia pag dtakpltig alag otoug MeAATEC TNC.

‘Eva ebpwoto npoypappa Internal brand building mou mapayel petpriolpa
anoteAéopata avénong tnG epyaclokn S€oueuong Ba MPETMEL va CUUHOPDWVETAL UE
Ta Sedopéva opyavwaolakng avantuéng nou enidpépouv loxupn aAlayr). Ta otolxeia

nov neptAapfavel éva npdypappa Internal brand building sivat:

H avantuén nAatpoppog eTaLpltkol OVOHATOG
Katd tnv évapén kabe emtuxnuévng Stepyaociag Internal brand building umapyxel évag

€ekaBapog Kal peAALOTIKOC TPOCGSLOPLOUOC TNG TTAATPOPHAC ETALPLKOU OVOLATOC.

H eowtepikn anoppddpnon Tou ovOLaTOoG

21tn Baon tou mAalciou opyavwolaKAG avATTUENG UTTAPXEL Lial CELPA EKTTALSEUTLKWY
epyaotnpiwyv, Ta omoia KaAAlepyoUV 0Toug pyalOLEVOUG KAl TNV NYECLa TN OXETLKN
yvwon tou branding kat evioxUouv Tnv Katavonon Tou poAou Tou KaBe atdpou oth

Siepyaocia tou Internal brand building.

H gvioxuon HETA TNV ECWTEPLKN anoppodpnon

Meta tnv ekmaibeuon akoAouBel éva 0T OAOKANPWHEVWY SpOOTNPLOTTWY, OTIWE
elvat n afloAoynon ¢ eknaidevong, n kabodriynon opadikwv SpactnploTATWY KoL 0
EMAVAOXESLAOUOC TPOYPOUUATWY ECWTEPLKAG ETIKOWVWVIAC, EOTIAOUEVEC OTO

OVTLKELEVO TWV EKTIALOEVCEWV KOIL OE OTOXEUUEVEC CUUTIEPLPOPEC.
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H BeAtiwon Twv KUPLWV cuoctnpatwv HCM kot n HETpnon tTN¢ anddoor g Toug
JKOTIOG QUTWV TwV dpaotnplotnTwy gival n BeAtiwon Twv cvotnuatwyv HCM —
KAeLOLWYV, OMWC €lval n mpoogAkuaon Kal eTtiAoyn, N afloAdynon tng anddoong, n
avayvwplon kat avtapolpn, K.a. EmutpocBeta, n ecwTePLKNA Kol EEWTEPLKN LETPNON
¢ andédoong TwV CUCTNUATWY OUTWV CUUBAAAOULY Kal otnv avatpododotnon Tou

npoypappatog Internal brand building.

2.3.4. KAINOTOMEZ NOAITIKEZ NPOQOHZHZ MPOrPAMMATQN
MAPKETINITK ANANTY=HZ ANOPQMNINOY KEDAAAIOY

Onwc¢ €xeL mpoavadepbel, To piypa IM npoodlopiletal Katd avaAoyo TpOTo HE TO
piypa tou e€wtepikol Marketing. Ol e0WTEPLKEC TIPOWONTIKEC EVEPYELEC Bt TPEMEL val
opadormnolovuvral Baosl Twv SLadOPETIKWY OUASOTOLNUEVWVY AVAYKWY AAAA KoL TWV
KOLVWV XOPAKTNPLOTIKWY TWV ECWTEPLKWY TIEAATWY, XPNOLULOTIOLWVTAG KATAAANAEG
HOpdEC EMIKOVWVILAG aVA KOO — 0TOXO (Tt.X. avwtata SleuBuvTIKA oTeAEXN, Leoaia
OTEAEXN, TUNHA TWARCEWY, K.0.), L€ BACLKA CUVLOTAUEVN TNV EMLKOWVWVIA HLAG EVIOLAG

ETALPLKNAG KOUATOUPAG.

O Arto (2000) mpoteivel tnv amavinon 10 kaiplwv EpWTNUATWY TPLV TO oXESLAoUO
€VOG LEoou powBnong, aveaptrTou tou £idoug Tou:

= [lotog givait o okomog; Tt GEAOUUE va EMITUYOULE;

= [loto gival To Kowvo; Exet mpwtUTEPN yvwaon N n mAnpoeopnon givat teAsiwg

Katvoupyla yt’ auto;
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= [lolec €ivat ot TANPOYOPIEC MOU AMaLTOUVTOL VO ETTLKOLVWVNToUV (TTolog, 1oy,
TTOTE, UE TTOLOV TPOTTO, YLATI);

»  [loleg €ivail oL SPAOELC TTOU TIPETTIEL VAL KAVEL O CUUUETEXWYV YLa TNV UTTOBOAN TNG
OULUETOXNC TOU (EYYpaQpwWC, NAEKTPOVIKA, TNAEQPWVIKWC);

" Qo UndpxEL KATAANKTIKN NUEPOUNVia SHAWONC CUUUETOXNC;

» [lotog givat o mpolmoAoylouoc;

= [lolog gival o xpovocg Kal oL TOPOL YLd TNV 0PYAVWOI TOU TTPOYPAUUNTOC;,

=  [lolo¢ 0 TPOTTOC TAPAYWYIC TWV UECWV TTPOWINONG;

» [lolo¢ o tpomo¢ dtavourc tou;

»  To enAeyuévo auto ueéoo npowdnong eivat to kKataAAnAo yLa va entkovwvioel

T0 emGUUNTO Unvuua;

OL OVWTEPW EPWTNOELG XPNOLLLOTIOLOUVTAL WG ETTL TO TTAELOTOV yLA TO OXESLACUO

Kamolou dpuoLkoU i NAEKTPOVIKOU LECOU Tipowbnaong.

AkoAoUBw¢ mapoucLaleTal pio EUPELD VKA TEXVIKWV TTPOowONoNG Kal EMLKOWVWVLOG
TwV npoypappatwyv HCD Marketing:

H eowteptkn StadnLon, oL aVaKOLWWOELS, Ol ETAOLEC ekBEoeLg, Ta ApBpa, Ta Bpafeia,
Ol UTPOCOUPEC, Ta SImTUXA EVTUTIA, OL TIIVAKEG OVAKOLVWOEWYV, OL ETTAYYEALOTLKEG
KAPTEC, TA NUEPOAOYLA, OL KATAAOYOL, oL adioeg, Ta AOyOTUTIA, OL ONUAVOELG, T
TILOTOTIOLNTIKA, Ol OTHAEC SNUOCLEVONG TNG ETALPLKAG EPpNnUePLdAC, Ta KOUTIOVLA, TA
nAektpovika péoa (m.y. E - Mail, intranet, web site, forums, portable displays, k.a.), To
Direct marketing, ta newsletters, n ypauur BonBelag (help line), HCD packet, ta

slogan, k.a.
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EVOEIKTIKEG KOWVOTOMEG TTOALTIKEG TtpowOnong npoypappdtwyv HCD Marketing sivat ot

33[

To mAAvo enayyeAHaTIkAG eEEALENC Kal Sladoxng.

H Slopydvwon MOALTLOTIKWV Kot aBANTIKwy ekSNAwoewV.

H Slopyavwon Spdoswv MpAciLvng avantuéng.

H Slopydvwaon yeyovoTwy ETALPLKNG KOWWVIKNAG EuBUvNG.

H emévduon oe Tagidla KVATPWVY OTO ECWTEPLKO KAl EEWTEPLKO EKTTALSEUTLKOU
Xopaktipa.

H ocuppetoxn oe cuveédpla kot ekBEoeLG.

Ot Staywviopol Kot oL KANPWOELG.

Ta yevpata epyaociag.

H Xxprion eMXELPNOLOKWY TTaLyViwV.

Ta kouTLd umtoBoAn ¢ mpotaoewv (suggestion boxes).

H Sie€aywyn epeuvwy anoyng (opinion surveys) Kal LKAVOTIOLNGNG
(satisfaction) mpoowrikoU.

H edappoyn twv AexBéviwv ¢ Sloiknong. Aev umtapyeL Timota XELPOTEPO YLa
évav Emxetpnpuartio / Mpoedpo / AtcuBivovta UpBoulo va ipowBei tnv W6éa
¢ 6€opevonc katl adooiwong Twv epyalopévwy, Xwpig va Seixvel To
TIPAYUATIKO EVOLADEPOV TOU PE TMIPAEELC WG TTPOC TLG AVAYKEC TOU TIPOCWITLKOU
NG eTaLPEiaG Tou. Av yia tapadelypa, n MOALTIKN TNG eTalpeiag opilel TV
emBpafevon NG KavoToplag, TOTe autr) Ba mpenel va epapUoleTal oTnv
TPAEN amo tnv Kopudn LEXPL TN BAon TG Lepapxiac.

H taktiki emadr Kot avolyth emikowvwvia tng S1oiknong e To TIPOCWTILKO.

Ot S1ableuBuvoLaKkEG Kot SLATUNUATIKEG CUVAVTAOELG OE TOKTA Kal

TIPOKAOOPLOPEVA XPOVIKA SLACTAMOTO, OXETLIKA LIE TA ETILXELPNOLOKA SpWUEVA
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Kol el8IKOTEPA UE TN oTpaTNYLKA marketing, tTnv avatpododdotnon yla tnv
LKOVOTIONON TWV TEAQTWYV, TOV TPOUTIOAOYLOUO, TNV avaAuon TIWANCEWY, TNV
afloAdynon tng anddoong ToU TPOCWTIILKOU KAl TNG ETIXELPNONG, TIC ETAOLEC
OLKOVOULKEG avadOopEG, K.l

e Hypnion ueBddwv mentoring kat coaching.

e H avatpododotnaon OXETIKA e TNV anodoon og MepLodikn Kal OxL LOVOo €TROLA
Baon.

e H énuoupylia mpokAnoswv. O Marshall Goldsmith cupBouleveL: «Eav
mpayuatika JEAELG va YVwPITELC TOV QVTIKTUTO TG CUUTTEPLPOPAC OOU OTOUG
ouvabEAQPOUC Kal TOUC TEAATEG, otaudta va Sauualelc Tov EQUTO 0OU OToV
KatOpEptn. Apnoe touc ouvadEAPOUC OoU Vo KpaTouV ToV KAGPEQPTN Lo Vo

oou rouv Tt BAEmouv ».

2.4. ANOKTHZzH, ANANTY=H KAI AIATHPHZH TQN ANTATQNIZTIKQN
NMAEONEKTHMATQN, BAZEI THZ MEOOAOAOTIAZ IZOPPOMHMENH2
KAPTAZ ENMIAOZEQN (BALANCE SCORECARD)

‘Exovtag LEAETAOEL KOL TIAPOUCLACEL WC TWPEO TNV €vvola, To pOAo, Tn dlhocodia, TIC
OTPATNYLKEG, TO OXESL0 SpAONG KAl TLC TIOALTIKEG TOU IM, avaUEVETAL VO EXEL YIVEL
avtAnmtn n avoapdlofitntn cupBoAn Tou otnV EMEVOUON TWV ETLXELPAOEWV W TTPOG
Tov avBpwrivo mapdyovta. Qotoco, Bacl{opevol otnv euputepn EAAnViKN kot Stebvn
BBAloypadia StamioTwveTal N KPLOLOTNTA TNG ENidpaong Tou IM otnv emniteuén
KOWVWV TIPOOSOKWEVWYV OTOXWV yla KABe emixeipnon. OL otoxol avtoi edpdoov

emteuxBoLV, amoTteAOUV KOL TOL AVTAYWVLOTLKA TIAEOVEKTH LATA TWV ETIXELPCEWY, TWV
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OmolwV N MEPALTEPW AVATTTUEN Kal dLatrpnon Toug sival amapaitntn. Ol otoxol autol
elvat:
1. HmnpooéAkuon, amoktnon, dLatnenon Kol avantuén Twv e€WTEPLKWV TTEAATWV.
2. H olkovoulkn eupwaoTtia Kot avamtuén.
3. H amoteAeoUATIKOTNTA TOU CUVOAOU TWV ETILXELPNOLAKWY SLEPYATLWY KOl
AeLToUpyLWV.

4. Hmapaywyn kot Sldxuon tng yvwong Kal avantuéng.

JUpdwva pe Tn yvwotn Bewpia Tou Balance Scorecard twv Kaplan kat David Norton
(Harvard Business Review, 1995), n amocToAn Kol 0TPATNYLKI EVOG OPYAVIGUOU
petadpalovral K €va oAoKANPpWHEVO GUVOAO SEKTWY amodoong, LECW TOU Omoiou
TIPEXETOL TO CUOTNUO LETPNONG KoL SLOXELPLONG TNG ETILXELPNOLOKNAG OTPATNYLKAGY.
AUTO TO OTPATNYLKO CUCTNHA HETPA TNV OPYAVWOLOKH amodoon LEoa amno TEcoepls (4)

«€§LOOPPOTINUEVEGY TUPOOTITLKEG:

TNV OLKOVOMLKI) TTPOOTITLKI — N Oomoia cUVOYILEL TIC AUECO UETPHOLULEG OLKOVOLILKEG
OUVETIELEG TWV EVEPYELWV TIOU €XOUV 6N AndOeL.

Tnv MPOOMTIKN MEAATWV — 1 omoia avayvwpeillel TNV TUNUOTOTIOWNGCN TNG Ayopac Kal
TWV MEAATWV Kl TIEPIAAUBAVEL LETPNOELG MOS00NC TWV OPYOVWTIKWY LOVASWYV TIoU
0.0XOAOUVTOL UE TNV ETITEVEN TWV OTOXWV AYOPAG KoL TIEAATWV.

TNV TPOOTITLKI) ECWTEPLKWV SLEPYAOLWV KOl AELTOUPYLWV — 1 OTIOL0 LETPA TLG KPLOLUEG
EOWTEPLKEG SLEPYACLEC OTLC OTOLEG N eTIXELPNON B TTPEMEL VAL UTIEPEXEL.

Tnv NPOOMTIKA YVWOoNG Kot avantu§ng — n omoia LETPA TNV UTIOSOUNA yLa ThV omola n
enuxeipnon Ba npémnet va emevdUOEL Kal vol SNULOUPYROEL LOKPOTIPOBEGN avartuén

kat BeAtiwon.
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2xnua 7: Balanced Scorecard Strategy Map (Kaplan & Norton, 2001)

Maximize
Shareholder
Value

Exceed
Customer
Expectations

Inspire
Loyalty

Create Maximize Create High
Quality Operational Quality
| Partnerships Effectiveness ; Products

.

Internal Business
Processes

e

Learning and Recruit Train
Growth Quality Staff Employees

A

Generic Strategy Map, online available at

http://en.wikipedia.org/wiki/File:Generic Strateqy Map.png

210 HEPOC AUTO TNE SUTAWHATIKAG, Oa amotunwBel pia mpoondbela cuvdeong tTnNg
woEAelag mou anodEpel To IM w¢ Pog TNV anodktnon, avantuén kot Statipnon Twv
OVWTEPW OTOXWV KOl KOTA GUVETIELO TWV AVTAYWVLOTIKWY TIAEOVEKTNUATWY LG

enxelpnong, Baoel tng mpoavadepopevng Bewplac.
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2.4.1. OIKONOMIKH NPOONTIKH

H Bewpla Tou k6oToug cuvallaywv (Transaction Cost Theory) eotialetal apevog otov
TPOTO E TOV OToLo Ol EMLXELPNOELS / opyaviopol Ba pnopoucav va tpoadlopioouv N
va B€oouv 6pla PEYLOTOTIONGCNG TNG ATTOSOTIKOTNTAG TWV OLKOVOULKWY TOUG
ouvalhaywv (Jones, 1983; Ouchi, 1980; Williamson, 1975), ue okomo tnv e€akpifwon
TWV MINYWV TOU KOOTOUC cUVAAAQYwWV Kal ApETEPOU 0’ eKEIVOUC TOUCG KUPBEPVNTIKOUC
HUNXQVLIOHOUG TIou Ba eTITPEMOUV TNV EUGAVION TOU XAUNAOTEPOU KOOTOUG

OUVOAAQYWV.

Me pio avaAuon Twv apayovIwy mou ertdpolv oTLC / oTouC ETXELPROELS /
opyaviopoug Kat otn dpuon NG oxEoNG TOUG e TOUG epYalOUEVOUC, N aLTtloAoyia Tou
KOOTOUG cUVAAAQyWV UMOPEL va xpnotponolnBel, wote va meplypa el Tov TUTO KAl TN
dUon Tou KUBEPVNTIKOU PNXOVLOUOU TIou Bal LEYLOTOTIOLOEL TNV AMOSOTIKOTNTA TNG

ouvaAlayng Letafl opyavioUoU Kol EpYOlOpEVWV.

To akéAouBo oxua mapouctdlel Tnv KataAAnAdtnta r pn tou IM otoug

0pPYOVLOUOUG.
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Zxnua 8: Performance ambiguity and goal congruence: the implications for internal

marketing Bowen and Jones

Market Goal Congruence Hierarchy
Relational
Low High
Performance Performance
Ambiguity Ambiguity
Impersonal

Goal Incongruence

Leyland F. Pitt and Susan K. Foreman, 1999, «Internal Marketing Role in Organizations:
A Transaction Cost Perspective», Journal of Business Research 44, 25-36, Elsevier

Science Inc.

To avwTtépw oxnua mapouaotdlel t€coepa (4) eninmeda k6oTOUG cUVOAANAYWV BACEL TOU
Babuou cadrvelag tng anddoong kat Tou Babuol cupdwviog Twv oToXwV. VbWV

LE Toug Bowen (1986) kat Jones (1990) ot kuBepvntikol pnxoviopot mou spdavifovral e




o€ KAOe TETOPTNUOPLO Elval oL ATOKALOELG TNEG AYOPAG KOL TWV EVOANAKTIKWV
Lepapyiag. H umapén tng emxelpnoLlakng avaykng yla epapuoyn i un touv IM
TIAPOUCLAETAL O€ KABE TETAPTNUOPLO KAl UTMOPEL va elval: pn OXETKN, KaAR, aBdoiun

arnapaitntn.

Nepintwon |: Anpocwnn Ayopa (Impersonal Market)

TNV NMePIMTWOon auTh, N EMXELPNOLAKA avAykn yla IM mpoKUTTEL OTL Elval PN OXETIKNA,
S10TL utapyel xapnAog Babuog acadelag Tng amodoong Kot acupudwvia otoxwy
HETAEL TOu £pyodoTn Kal Twv epyalopévwy. H epyacia kat ol apolBEg ival
TUTIOTIOLNEVEC, KABWG KL N CUUUETOXN TwV epyalopévwy Tteplopiletal amod tnv
ETUXE(PNON KOl TOUG KUPBEPVNTIKOUE UNXAVLOUOUGC, TIPOKELLEVOU VO LELWVOVTOL TA
KOOTN SLAMPAYUATEUGCNG, EAEYXOU KAl LOXUPOTIONONG TWV CUVONKWV yLOL UTTAOKK TWV
epyalopévwy. H adooiwon Twv epyalopévwy amoTEAEL AmoppoLa LOVO TwV ApoLBwWY
Kol OXL TNG opyavwaolakng 6éopeuong, kabwg vdiotatal peyaiog Babuog
avetaptnoiag petall Twv U0 aviloUUBAAAOUEVWY PEpWV (Epy0dOTN Kall
epyalopéVwy). XapaKkTnpLloTIKA mapadelypata autol ToU TUTTOU KATAOTACNC
anaoxoAnong Ba pmopoloav va eival ol BECELG TwV TAUEIWV OTA COUTIEP LAPKET, TWV
axB0dOpwv oTIG AMOBNKEG, TWV EMOXLOKWV UTIAAAAAWVY OTOV QlypPOTIKO TOUEQ, K.O.
‘ETol, N avaykn epopproyng MPoypoUUaTtwy IM elvol apKeTA TIEPLOPLOUEV TOCO yLa

TOUC £PYOSOTEG OO0 KaL YLO TOUG EpYAlOUEVOUC.

Nepintwon Il: Zxetkn Ayopa (Relational Market)
TNV NMepiMTwon tNg OXETIKAG OyopPAC, UTIAPXEL Ao Tn pia TTAEUpA XapunAog Babudg
aoddelag Tng amodoong Kot arnod tnv AAAn cupudwvia otoxwy, otolxeia ou odnyouv

o€ XaUNAd k6otn cuvaAllaywv. QoTOC0, 0 UNXAVIOUOC TNG ayopadg Ba pmopel va ivat

76



OTO TETAPTNHOPLO AUTO TILO ATOSOTIKOG art’ OTL o€ pia anpoowrnn Lepapyia (BA.
nieptmtwon 1) mou KateuBUVEL TIG OXETELG HETALL epyodoTn Kat epyalopevwy. OL
OXEOELC OTNV MePIMTWOon auTh lval o WPEALUEC, KaBwWC EpyodOTEC Kal epyalOpeEVOL
Ba kepdilouv MeEPLOCOTEPO ATO TIG LETAEU TOUC CUVAAAQYEC, SLOTL UTIAPXEL U WVIa
OTOXWV KOl TIEPLOCOTEPN EUTILOTOOUVH, OTOLXELQ TTOU UTIEPTEPOUV TWV MEPLOPLOUWV
miou dnuLoupyel n anpocwnn ayopd (BA. mepintwon |). Ol epyaldpevol £xouv
HEYaAUTEPN ETlyVWON W¢ TTPOG TG B€oelg TNG emixeipnong, upnAdtepo Babuo
kavomoinong kat adociwong, kabwg avtihapBdavovtal to eviladEpov Tou epyodotn
TOUG WG TIPOG TLG OVAYKEG KaL TIPOTLUNOELG TOUC. ETOL, 0TNV TEpIMTWON QUTH UTTAPXEL
peyaAUTEPN gVeALEla WG TTPOG TNV TPOCAPHOYH TNG KATAOTACNG AmooXO0Anong e
HOKPOTIPOBETUEG Kol apolBaiwg yovipeg cuvallayEg, 6mou Kot ta SUo PEpN
Buolalouv éva Babuo tng avetaptnolog Toug, TMPOKELUEVOU V' amoAaBAVOUV HLa TILO
pHakpoxpovia aodaleta. Ta SLOKNTIKA KOOTN eival uPnAOTEPA OTNV EPIMTWON AUTH
art’ 6tL otnv nepimtwon |, 616t odeilovtal otnv avapelEn Twv epyalopeévwy, otnv
avarntuén kat dtatrpnon tng moLdTNTOG TWV LAKPOXPOVLWY GUVAAAQYWV.
XopaKTNELOTIKA Ttapadelypata autou Tou TUTIOU KATAoTAoNG arnacyoAnong Ba
UropoUoayv va VoL AUTWYV TToU £pyAlovTal 0 VOOOKOUELD, 08 PLAAVOPWITLKEC
OPYOVWOELC, OE EKTIALOEUTIKOUG OpYaVIOUOUC, K.a. Q¢ AmMOTEAECUA AUTOU, N AVAYKN
edappoyng mpoypappdtwy IM xapaktnpiletal KaAr, kabwg evioxlouv TV

nipoonabela eunpepiag Twv epyalopEVWV.

Nepintwon lll: Anpocwnn lepapyia (Impersonal Hierarchy)

Ta k6otn cuvaAayng oTo TETAPTNUOPLO auTo Bpiokovtal oto uPnAdtepo eninedo,

kaBwg udlotavtal uPnAog Babuog acddelag anodoong aAAd Kal acupdwvia OTOXWV.

H aBefaldtnta mou umdpxel LETAEL TwV LEPpWY ouVemayetal SuokoAia SteukdAuvong
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TWV CUVOAAQYWV KaL Yo To AOyo auTo n Bswpia Tou KOOTOUC CUVAANAYWVY TTPOTEIVEL
TNV AMOKAELOTIKN armoppodnaon TG oxEong cuvaAAayng ek LEPOUC TOU £pyodoTn yLa
va €XeL TNV euBLVN pelwong Tou kKdotoug cuvallaywyv. OL opyaviopol autou Tou
TUTIoU &€V PUmopouV va eNTpEPouV T CUUUETOXA TwV epyalopévwy Kabwg dev
UTTAPXEL OCUUPWVIA OTOXWV KOL OL AVTIOTOLXEG WHEAELEG TNG. ITNV MEPUTTWON AUTH, OL
€pY0SOTEC UTIOXPEWVOUV TOUG EPYOIOUEVOUG VA amoSeXTouV TNV LEpapyia umo
OUVONKECG VOULUNG doknong Kat emBoAnC. H emiBoAn kavovwy Kal n aoknon mieon yla
oupBatoTnTa HE AUTOUC HELWVOUV TO KOOTN cuvaAlaywyv, KaBwe n Slampayudateuon
LLE TOUC epYl{OUEVOUC OTIAViWG Ttapatnpeital. XapoKTtneLOTIKA mapadeiypata autou
TOU TUTIOU KOTAOTACNG amaoXoAnong epudavilovtal omavia TG AVOTTTUYUEVEG XWPES
Tou AUTIKOU KUuplwg KOopoU, evw Ba pmopouacav va avadpepBolv auTwy mou
epyalovtal otov otpato. Eival mpodaveég Aoumov OTL O€ TETOLEG KATAOTAOELG
amacxoAnong, n avaykn ebapuoyng mpoypappdtwy IM xapaktnpiletal wg apaotun

KOIL N XPAOLUN.

Nepintwon IV: Zxsukn lepapyia (Relational Hierarchy)

H ¢pUon Twv cuvaAaywv PeTal epyodotn Kal epyalopéVwY OTNV MEPIMTWON TNG
OXETIKNCG Lepapxiag elval TtepLooOTEPO TEPITTAOKN, Adyw Tou uPnAoL Babuou
aoddelag Tng anodoong, mapoAn tnv unmapén vPnAov Babuou cupdwviog otoxwyv. To
SIAnupa IOV MPOKUTTEL, €lval n avayvwplon tou Babuou mou n kataotaon
amaoXOANoNG MAPEXEL TA LECA VLA TNV EMITEVEN TWV OTOXWV. A Tov AOyo auTo, n
OXETIKN £papUOyr EVOC UNXOVLIOUOU ampOowrtng Lepapxiog Ba pumopel va emidpEpet
HEeTplaon Tou Babuou dampaypdteuong ek LEPOUG TwV epyalopévwy, Lelwaon Tou

BaBuou acadelag TnG anmddoong KaL EVioXuon TwV LOKPOXPOVLWY OXECEWV.
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ApXIKQ, N eTiXelpnon Ba TipEMeL va evtatel Toug epyalOUEVOUG OTO TTAQLOLO TNG
0pPYyAvVWOoN ¢ TNG. XTn CUVEXELQ, va eVvOappUVEL TNV EUTAOKN TOUC Kal vo Bplokel
TPOTOUG UTIOKIVNONG KAl avtapoLlBrg toug avaloywe tou Babuou emniteuéng tTwv
otoxwv. Eniong, o epyodotng pumopel vV avamtuel pnxaviopoug afloAdynong tng
ouunepldopdc Twv epyalopEVWY Kal Vo TTpowONoEL TN HEYOAUTEPN AVAELEN TOUG OTA
ETIXELPNOLAKA SPpWHEVA, OTIWG OTOV KABOPLOPO OTPATNYLKNAC KAl TIOALTIKWY. H
OUMHETOXN TwV epyalopévwy o€ Tooo uPNnANG onuaciag Béuata eMTPENEL OTOV
€pyodOTN va EKTIUAOEL EQV N TTOLOTNTA TNE EPYACLOG TOUC AVIATIOKPIVETAL OTLG
TPOCOOKIEC TOUC KaL V' amoTeAECEL HECO HElwoNG Tou Babuol acddelag tng
anddoone. H cupdwvia Twv otoxwv pUnopel mepattépw va auénbel pe tnv npowbnon
TOU pOAou Twv epyalodEVWY OTNV EMLTUXIA TNG ETIXEIPNONG KAl LE TNV ETKOWWVIA
NG UTELBULVOTNTAC TOUG yLa TNV emLtu)ia autr. H mpoaoéyylon auth odnyel otov TUMo
TN OXETIKNG Llepapyiag, Omou oL epyalouevoL TPOooeAKUOVTAL KoL avTipeTwrilovtal kot
QVAAOYO TPOTIO OTWG OL TTEAATEC OTLG ETILXELPNOELG TTOPOXN G uTtnpeotwwy (Lovelock and
Young, 1979; Chase, 1978), ue anotéAeopa tov e€0pOoAOYLOUO TOU KOOTOUG
ouvaAlaywv Kal tn peiwon tng apfefaidtntag tng anddoong (Bowen and Jones, 1986).
X0paKTNELOTIKA Ttapadelypata autou Tou TUTIOU KATAoTAoNG amaoyxoAnong 6a
Uropouoayv va eival autwy ou epyalovtal o Eevodoxeia, CULBOUAEUTIKEC
UTINPEOCLEC, XPNHUATOTILOTWTIKOUC OPYAVIOHOUC, K.O. € TETOLEG KATAOTACELG
anaoyxoAnong, n avaykn epapproyng mPoypappatwy IM xapaktnpilletal OxL LOVO w¢
KaAn aAAd w¢ arapaitnty, S10TL XpNOLOTTOOUVTAL WE LNXOVIOUOL HETPNONG TWV
oupneplpopwy, anoOPewv Kol aLoONUATWY TwV £pyaloUEVWY, WG EPYOAEi
ETKOWVWVIAG Kat avatpododotnong Tou Kaboplopou oTpatnyLkig, edapUoyng Tng Kal

NG enitevéng otoxWV.
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2.4.2. NMPOONTIKH NEAATQN

To IM amnookonel otn BeAtiwon ¢ Lkavomoinong Tou avbpwrivou kepoaAaiouv Twv
ETIXELPNOEWVY, OTIOU PECW TNG aufavopevng adooiwong ToU EMITUYXAVETAL KAL N
LKOVOTIOLNON TWV TIEAQTWYV TIOU €XOUV AUEDN N EUUEDN EMAPH LE TO TIPOCWTILKO QUTO.
JUpdwva pe Tov Gummesson, To IM avaduBnke péoa amno to Marketing Ynnpeowwv
(Service Marketing) koL 0 0kOmOg TOU ATAV VO EMNPEACEL BETIKA TO TTPOCWTILKO TIOU
elxe dpeon enadn Ue Toug MEAATEC, ToV TPOTO Sloiknong Kal Thv mapoxn LEYaAUTEPNG
autovoulag Katd tn cuvaAAayn e TOUG TEAATEC / AyOPAOTEC. TOV TOUEX TTAPOXAG
UTINPECLWV Ta KAVAALO SLAVOUNG E(VaL CUVTOUOTEPA KaL O AyOPAOTHG EXEL CUVAOWC
Aaueon enadn Ue TOUG MaPOXOUG UTINPECLWV (service providers). Eav oL tapoyot
UTINPECLWV ELVOL LKAVOTIOLNUEVOL E TNV EPYACLA TOUG OTWG KOl OL EPYAOUEVOL TNG
ETIXELPNONG TTOU ATTOTEAOUV TOUC TIPOWONTEC TNG, KON KL LE TN CUUTIEPLPOPA TOUG
EKTOC €pyaolakol TepLBAAAOVTOC, adeVOG N ETALPLKA EKOVA EMNPEAlETAL OETIKA,
aPETEPOU N IKAVOTIOLNON TWV AUECWV KOL EPUECWV EPYALOUEVWV ETULDEPEL TNV

kavormoinon twv nehatwv (Little, Marandi, 2003, p. 123).

Edv ot epyalOpevol IOTEUOUV TIPAYHOTLKA OTO OTL I ETIXELPNON TMPATTEL AUTA TIOU
urnooyetal (BA. map. 1.3.4.), TOTE UTTOKLVOUVTAL VO EPYACTOUV TIEPLOGOTEPO KOlL N
adooiwon toug evioxuetal (Bradley, 2004, p.7). 2to e€wteplkd epLBaAlov Ta
arnoteAéopata TNG epapUoyng TwV oTPATNYIKWY Slathpnong Twv eAaTwy eival apueca
€€QPTWHUEVA ATTO TNV LKAVOTIOINGN WE TTPOC TO POLOV / UTINPEGia. 2TO ECWTEPIKO
nieplBaiAov n datripnon Twv epyalopévwy e€apTATAL OO TNV LKAVOTIOLINGCN TNG

EPYAOLOG TOUG KOL TNV TIOLOTNTA TWV ECWTEPLKWYV UTINPECLWV.
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H BeTIk) CUOXETLON TIOU UTTAPXEL LETOEL QUTWV TWV SLAOTACEWY TIPOUTIOBETEL TNV
0pyavwon, UAOTIOLNGN KOl TO CUVTOVIOUO Sladopwv SpacTnploTHTwy, £T0L WOTE N
ETIXELPNON VA EMITUXEL CUVEXELD Kal SLatnpnotlpotnta. Eav pia diaotaon dev
ekONAWOEeL kataAAnAa, TOTE n Mepaltépw edpappoyn dpaotnplotitwy dev Ba amodEpet
KATTOLO OUCLOOTIKO amoTtéEAeopa. AUTOC lval Kal o Adyog yla tov omoio dev udiotatat
Koplo EvOELEN w¢ TPOC TNV OXECN ALTIOU KAl aLTLOTOU UETAEY TNG LKOVOTIOINOoNG
epyalopévwy — nehatwv (Egan, 2004, p. 165). Me dAAa AdyLa, n ikavormoinon kat pévo
Twv epyalopévwy dev eival apketn. Napola autd, eav kateuBuvBel opBa Kat
avadeépetal o’ Eva mepBAANOV OTIOU N TOLOTNTA POIOVTOC / UTNPECLAG
Snuoupyeital Kot SLaVEUETAL, TOTE EVOEXOUEVWE V' AIMOTEAEDEL TTApAyovVTa
Lkavoroinong kot adociwong Twv MeAaTwV Tou Ba embEPEL LEYLOTOMOLNGN TOU
kKEPSoUG TG emixeipnong. H Baon tng ouvdeong Lkavomoinong twv epyalopévwy Kal
NG Lkavormoinong Kal adooiwong Twv MEAATWY KoL KATA CUVETIELA N EYLOTOTOLNON
Tou KEpSoug daivetal oto akdAouBo oxnua, oto omoio xpnolpomnoleital n alucida
uUmnpeoiag — kEpdoug ou eival Baotkd Sia pe pia Btk avadpacn wkavomoinong

TWV €PYOlOUEVWV.
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2xnua 8: Circle of employees and customers satisfaction (source: Adapted on

Zeinthaml, Bitner, 2003, p. 320)

Satisfaction of Carefulness of Productivity of
Employees Employees Employees

The quality of The quality of
internal external
services services

Productivity & Loyalty of Satisfaction of
Growth Employees Clients

loan Done and Ivana Domazet, 2011, «Improving the quality of human resources
by implementation of internal marketing», October 17 2011, Munich Personal RePEc

Archive

H e€aptnon petafl tng kavomoinong kat adooiwong Twv epyalodéVwy Kot TNG
kavomoinong Twv nehatwyv Seixvel pia Betikn otpodr avadpaong, SLOTL To KEPSOG
au€AVETAL EQV UTIAPXOUV TTIEPLOCOTEPOL OLPOCLWHEVOL TIEAATEC, TO OMolo onpaivel otL
anatteitat va katafarlovral peyaAUTeEPEG MPOOTAOELEC TOTO yLa T dlatrpnon
HOKPOXPOVLWV OXECEWV LE TNV UPLOTAREVN TIEAATELAKN BACN OCO KAl yla TNV
avarnrtuén autng. Eniong, n adoociwon Twv nedatwyv avédavetal otav eival
LKOVOTTOLNMEVOL KOLL I LKOWVOTIOLNOT) ToUG au€AVETOL avVTioTOLa OTAV N TTOLOTNTA TWV

UTNPECLWV UTEpBaivel TG mpoodokieg Toug. H afla autr petadEpetal HOVO HEOW TWV
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epyalOMEVWV TIOU ELVOL LKAVOTIOLNUEVOL, UTIOKLVNHEVOL Kat BeBaiwg ekteAoUV To £€pyo

TOUG QTTOTEAECUATIKAL.

To k€pSog NG aAuoidag epunVeVEL TN OXEON LETAEL TNG TOLOTNTAC TWV ECWTEPLKWV
UTINPECLWV, TNG LKOVOTIOiNoNG TwV £pyalopEVWY, TNG TIAPAYWYLKOTNTAC TOUG, TNG
TIAPEXOUEVNC a&lag UTINPECLWYV TIPOC TOUC TIEAATEG KoL TEALKA TOUC LKAVOTIOLNUEVOUG
TIEAATEG, TN SLaTripnon LAKPOXPOVLWY CUVEPYAOLWV Uall Toug Kat To kEpdoc. H ouaia
¢ enefnynong Baoiletal ota akdAouBa onueia (Zeinthaml, Britner,2003, p. 229):
e JtnVv mpooAnyPn Twv KATAAANAwv avBpwnwv.
e 3Tn SLatpnon Twv KAAUTEPWY aVOPpWTTWY — TAAEVTWV.
e Jtnv eknaibevon Twv epyalopdéVwyY yla tapoxr VPnAng molotntag
UTINPECLWV.
e Jtnv mpowbnon tng opadikn g Epyaciac.
e JTNV Mapoxn TWV amapaitnTwV UTIOOTNPLKTLKWY CUOTNUATWV
UETPNONC TNC TOLOTNTAC TWV ECWTEPLKWY UTINPECLWY KAl OTNV
TIAPOXI) UTIOOTNPLKTLKAG TEXVOAoyiag Kal eEomALOLOU.

e ITNV QVATTUEN E0WTEPLIKWVY AVOPWTTOKEVTPLKWY SLEPYACLWV.

2.4.3. MPOOMNTIKH EZQTEPIKQN AIEPTAZIQN KAI AEITOYPTIQN

To IM Suvatal va Aettoupyel we Eva 0pyavwoLOKO EUTTAOUTIOUEVO cUOTNUA
Slepyacuwv. Auto anattet tnv vwoBetnon tng Wéag tou Whitehead (1929), cuudwva

LLE TOV OTtolo N emixeipnon, omw¢ 6Aa T AAAa cuotrpata, mpoomnabei va udlotatat
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SL0PKWG O€ pia Kataotaon «KaATaAANAN» Kat v’ avayvwpilel T mBavotnTeG EVOC
«SNULOUPYLKOU TTAEOVEKTAMOTOC Kalvotopiag». Katd tov George (1990), to IM €xel
eniong meplypadel wg pio oAotikr SloknTikn Stepyacia mou evomolel TiG TOAAQTTAEG
AELTOUPYLEC TNG ETIXEIPNONG, LECW:

e Tng dlaocdaliong otL 6AoL oL epyaldpEeVOL KATAVOOUV Kal BLwvouv Tnv
ETUXELPNON KaL TIC §pacTNPLOTNTEG TNG META amd Eva mepBAAAov mou
umootnpilet TNV MeEAATOKEVTPLKN avTtiAnyn.

e Tng dlaodaliong otL 6oL ol epyalOUEVOL ELVAL TIPOETOLUACHUEVOL KOl

UTIOKLVNEVOL VA SPOUV LLE TIPOCOVATOALCHO OTNV TAPOXI| UTINPECLWV.

Awepyaoieg

H diepyaoia tng emkowvwviag

To IM Staodalilel adevog TNV KATAVONGN TOU KOWVOU OKOTIOU €K LEPOUG TWV
epyalopéVwy Tou omoiou OAolL elval LEPOUG TOU Kal adEeTEPOU TNV EMITEVEN TWV
OTOUIKWYV KOl ETXELPNOLAKWY O0TOXWV. H Slepyaaia tng SUTAnNg katevBuvong
ETUKOWVWVIAC elval Suvapikn HEow Tou IM kal emipEpeL TNV ULOBETNON N TpOTOToiNoN
TWV 0TACEWV, avTIAAPEWVY, MEMOLONOEWY, CUUTEPLPOPWV KAl OELWV, OTIWE AUTEC
arnattouvtal amnod TNy enxeipnon kot tnv kabEpwaon apolpaiag euniotoolvng LeTaL

TWV MEAWV TNG EMLXElPNONG.

H diepyaoia tng aAhayng (6A. avadutika map. 1.5.)

To IM cuvdpdpueL oTnV MAPOTPUVON TNG ECWTEPLKNG AYOpAc TNG EMXeipnong v’
anodextel, mpooapuooTel Kal ev Suvapel KateuBUVEL T aANAYEG LECW TOU
oxeblaopou avadlopyavwong kat avantuéng. Katd tn Bewpntikry oxoAn Tou

marketing, n aAAayr avTLETWTIETOL WG «TIPOTOV» KoL oL EpyalOHUEVOL WG Ol
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«ayopaoTeéC» TNG. O & Parsons (1951) avayvwpilel 0TL oL opyaviopol dev Ba penel va
npooappélovral Hovo otig emdpacelg Tou e€wteptkol MepBAAAOVTOG AAAG KAl OTLG

EMOPAOELG TWV AVTIANPEWVY KOL OTACEWV TWV EPYALOUEVWVY TOUG.

H &iepyaoia tng AqPng anodpacewv

Méow tou IM duvartal n diepyaoia tng AnPng anopacswv va avantuxbel og 6Aa Ta
LepapxLka emtineda, epooov n MAnpodopnon SlaxEeTal Eykalpa Kot £YKUpa Kol oL
OUASEC epyaoiag LmopouV va opyavwaoouV, EAEYEOUV Kal BEATLWOOUV TO £pYO TOUC,
£T0L WOTE V' AUEAVETAL N TTAPAYWYLKOTNTA TOUG. ZTadLaKkd n VAOTolnon EMITUYXAVETOL
pHéow tng Sloiknong épywv (Morgan, 1989; Peters, 1992). Ot epyalOevol amalteitat
va S0uv TouG EQUTOUG TOUG KAL TNV ETIXEIPNON UE TA MATLA TWV TtEAATwV. M’ auth Tnv
TIPOOTITIKN, au&avetal n urteuBuvotnta, n avaAnyn npwrtoBouliag, n
SNULOUPYLKOTNTA KOL KALVOTOMLA, VW TIAPAAANAQ LELWVETOL O SLOLKNTIKOG EAEYXOG

(Juran, 1989).

Newtoupyieg

MaApKETIVYK

To IM evBappuvel T Asttoupyia tou Marketing pe Tnv eUmmAoKr Tou GUVOAOU TNG
ETIXELPNONG, TIPOKELMEVOU VA UTIAPYXEL it SLapKC avTOmoOKpLon TwV MPOohEPOUEVWY
TPOIOVTWY / UTINPECLWV TIPOG TIC AVAYKES TwV TEAATWVY TNC. To IM gotidlel otnv
ETUTEVEN ECWTEPLKWV QTMOTEAECUOTIKWY avtaAlaywv aflag, mpolnobeon amapaitntn
YLOL TNV OTTOTEAECHOTIKOTNTA TWV AVTIOTOLXWV aVTOAAQYWV PE TNV EEWTEPLKN ayopa

(George, 1990).
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Opyavwolakr Avantuén

‘Eva véo mapadelypa oxéoswv epyalopévwy — epyodotn mpoteivetal anod toug Gay kat
Salaman (1992), kaTtd TOUG OTIOLOUC N OPYAVWOLAKN LKAVOTNTA AVATITUCOETOL LECW
NG eykaBidpuong Kat avantuéng ecwTepKwV dopwv Kal dlepyaociwy, emnpealovtog
TO LEAN TOU OPYQVIOHOU KATA TETOLO TPOTIO WOTE VoL SpOUV, ATIOCKOTIWVTOG OTh

Snuioupyia Kat dLatripnon Tou avVTOywVLOTIKOU TTAEOVEKTALATOGC.

Awoiknon OAkn ¢ MNowdtntag

To IM Bewpeital kata tov Witche, (1990) wg €vag Tpomog ebapuoyns tng Atoiknong
OAwkn¢ Nowotntoag (TQM) Héow TNG ECWTEPLKNG ePpodlaoTikn¢ aAucidag (Munro-Faure
et al, 1992), n onola dnuioupyet afia (Martin, 1992). MpdyUaTL n AELTOUPYLKOTNTA TNG
TQM Baociletal oto IM (French and Bell, pp. 246-8) adou anotelel Eva oucLWOES
npoypappa VPNARG KALHaKaG avapeltng twv epyalopévwy (Cummings and Worley,

1993).

Awoiknon AvBpwrivou Kepalaiou

H onoubatotnta tou IM otn Asttoupyia tou HCM, amoteAel pEPOC TOU GKOTIOU TNG

OUVOALKNC apoU oo LEAETNG.

2.4.4. NMPOOMNTIKH INQzHZ KAl ANANTY=HZ

Mia OXeTIKA VEQ €vvola OTNV opyavwolakr) Bewpla eivat autol Twv Opyaviopwv

Mabnong (Learning Organizations). NMopoAo mou v UTIAPXEL EVOG YEVIKOC OPLOUOC
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TWV opyavIopWwV padnonc, ot Watkins kot Marsick (1993, p. xii) eme€nyolv tov 6po pe
TO TL elval kat Tt ev elvat, wg akoAoLBwC:
1. Aev anoteloUv cuvaBpolon atopwy ou pabaivouv.
2. AmodelkvUouV TNV 0pyavwolaKr) Lkavotnta yla aAAayn.
3. EmtayUvouVv TNV aTtopLKn Lkavotnta pabnong, aAAd kal emavanpoodlopilouv
TNV opyovwolokr dopr, Tnv KouAtoupa, To oXeSLAoUO £pYOU Kal TIG UTIODECELG
— napadoxEG yla ToV UDLOTAEVO TPOTIO AELTOUPYLAG.
4. MNeplapBavouv pia eupeia CUHHETOXH EPYAIOUEVWYV - KOL CUXVA TIEAATWY —
otn Stadikaoia AnPng anodpdacewv kat otn Staxuon tng mAnpodopnong.

5. MNpowBouv Tn cUCTNULKA OKEYN KoL TO «XTIOLLO» 0PYAVWGOLOKAG UVAING.

Onwg yivetal oad£g, TOAG oo TA ATOTEAECUATA TWV OPYOVIOHWV Hdbnong dev
Sduvavtal va oooTikomotnBouv, aAAd auTtd Sev onUaiveL OTL TAPOAUEVOUV AYVWOTA.
‘Etol, n opyavwaolakn pabnon eixe avayvwplotel wg pia amnod Tig o Kploleg dlotnteg
(competencies) kata tn dekaetia tou 1990 (Dixon,1992). Qotd00, OL EVVOLEC TWV
OPYOVIOUWYV HABNOoNG Kal TNG 0pyavwoLlaKnG pabnong dev eival tavutoonueg. H
opyovwolakn pabnon kata tov Sinkula (1994) otn cuvtoun avadopd Tou EMi Tou
OVTLKELLEVOU QUTOU, aVaTpEXEL OTn dekaeTia Tou 1960, GTou oL opyaviopol pabnong
€XOUV oav onpeio évapéng Tnv opyavwolakn pabnon aAld emekteivovtal otn
ouoTtnuikn Bswpla, Baosl Tng omoiacg dnuloupyeital Eva véo eidog opyaviopwv. OAot
ol opyaviopol pabaivouv eite o emBupoLy gite 0xL, aAAA HOvo autol mou poabaivouv

ouveldnta eival oL opyaviopol padnonc.

‘Evag opyaviopog pabnong katavoel tTnv KouAtoUpa Tou Kal TNy enidpaon mou aokel o’

autr, oAAA Kal avtlotpodwc, SnAadr katavoel tnv enidpaon mou ackel N KouAtoupa
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othn HAaBnon tou opyaviopou. Ot Thompson and Luthans (pp. 328-37) Bswpouv

amapaitnTn TN CUCXETLON TWV aPXWV CUUTEPLPOPAC KAl LABNOoNG Ue TNV KOUATOUpa

Slaitepa OTIC MEPUTTWOELG CUYXWVEVUOEWV, KABWG:

H kouAtoUpa eival €va yevikog 0pog.

H kouAtoUpa paBaivetal.

H kouAtoUpa petafiBaletal péoa amnod TG cupnepLPoplkeg aAAANAEMLOPAOELC.
Katd Tov opyavwolako oxeSlacuo umapxouv MoAAAMAEG EVIOXUOELG Kall
OUVTEAEOTEG TWV EVIOXUOEWV QUTWV.

KaBe atopo dépel TIg mPodLabBETEL TOU OTNV EPUNVELQ TNG OPYOVWOLAKNAG
KOUATOUpPQG.

Mia oxéon cupBilwong avantuooetal LETAEY TOU CUVIEAEDTH EVIOXUONG TNG
KOUATOUPQG KOlL TOU KOLVOU — OTOXOU.

H aAlayn plag kaBlepwpévng kouAtoupa eival SUOKoAN untdBeon.

H petapdpdwon evog opyaviopol o€ opyaviouo nabnong anoteAet éva anapaitnto

BAua ya tnv andédoon twv nmpoypappdtwy IM, kabwg petafl Twv A WY

ETUTUYXAVETOL N KAAUTEPN TIAPOXT UTINPECLWYV TIPOG TOUC TIEAATEG LE TNV AVATITUEN TNG

LKOVOTNTOG KOL KATAVONONG TOU TIOLOL £LvalL OL TIEAATEG KOl TL EMBUPOUV. Xwpig T

pHaBbnon kot tnv tkavotnta SLaXUoAG TNG 0€ Hakpoxpovio emninmedo — (edav AndBouv

uUTIOYIN TA TOCOOTA AVAKUKAWGNE TIPOCWTILKOU TIOU OE KATIOLEG ETUXELPNOELG GTAVOUV

UEXPL KOL TO 25% N n mapouolalOpevn alénon Twv EMOXLOKWY EPYAlOUEVWV WG TEALKA

pHokpompoBeoun Auon anaocxoAnong) — oL opyavicpot Sev Ba pmopouv va

Slatnproouv T AVTaYWVLOTIKA TTAEOVEKTALOTA TOUG.
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To aVWTEPW UTTOSELKVUOUV TNV avaykn Snuoupylag Kat Slatrpnong KLog
0PYOVWOLOKNG UVAUNG. To Baotkd oToLxelo TNG 0PYOVWOLOKNEG UVAUNG Elval n
nmAnpodopia tng AP ng anmoddacewv Kal Tng emiluong npoPAnudatwy. Ot Walsh kat
Ungson (1991) EekaBapioav otL n pviun v anobnkeVetal KEVIPIKA aAAG SlaxEsTal
TIPOG OAEG TLG TTAEUPEC EVOC OpyaVvIopoU. QG TPOC TIG EMUTTWOELS TNE OPYAVWOLAKNAG
HUVAUNG UTTAPXOUV DETIKEC KAl OpVNTIKES, OTWG apevog elval n dSuvatotnta tou
0pYyOVLOHOU va avatpeEel oto apeABOV wG POG TO TL AELTOUPYNOE KAl TL OXL, XwpLig va
Xpelaletal va eMavenevoUoeL Kal apeTEPOU eUMOSIlEL TOV OpYyaVIOUO VOl

TIPOCOPUOOTEL AUETA OTLG TUXOV AAQYEG.

To IM amoteAel £éva cUOTNUA OTPATNYLKNG KL TOKTLKI G TIEAQTOKEVIPLIKAG TIPOCEYYLONG
evw TapaAAnAa gival pia dopun pabnong (Zand, 1974; Bushe and Shani, 1991), n onoia
umnopel va Asttoupyet otaBepd kot aAANAoSLaAdOXIKA e TNV TUTUKE Soun,
avTlHeTWI{ovTag TNV POKANGCN Snuloupylag Kal evioxuong TG aviaywvIoTIKAG
kavotntac. Exel anodewytel OTL N opyavwolakr AMOTEAEGUATLKOTNTA KAl N LKOVOTNTA
Slaxeiplong evog petaAAaooopevou meplBAANoOVTOC analtel Tn yvwaon Kat padnon oe
ETMESO ATOUWYV, OPYAVWTIKWVY HOVASWV KOl ETLXELPNOLAKOU cuvOAou. To IM wg pia
HETA — Soun (meta — structure) ouvteAel otn AslToupyia TNG OPYAVWOLAKAC OVATITUENG,
HEOW TNG SOUNONC EPYACLAKWY TIPAKTIKWY TIOU amattouv aAAnAenidpacon Kat
oAANAEEAPTNON, TIPOKELUEVOU VO EVIOXUOUV TNV ETLXELPNOLOKH LKAVOTNTA yLo

napaywyn kEpdouc.
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2.5. KAAAIEPTEIA KAI YIOOETHZH ENIXEIPHZIAKHZ KOYATOYPAZ
AANATHZ

Elval kowvwg amodekto, OTL Koo EMLXELPNOLAKA KOUATOUPA SEV TTAPAUEVEL OTATIKN,
KaBwg e€wTtepLkoL KAl ECWTEPLKOL TTApAyovTeG AAAAIOUV KOl CUVETIWE ETILHEPOUV
oAAayEg kal o’ autrv. H aAAayr KouAtoUpag Umopel v avayvwplotel og 8o (2)
Baolka enineda:
1. 21O LOKPOOLKOVOULKO EMinedo, omou n aAlayn kouAtoupag adopd oTnv
avadlopyavwaon kat cuvnBwe amatteital n pulikn Kot apeon Slaxeiplon tg.
2. I€ UKPOOLKOVOMLKO eMinedo, omou n alAayr KouAtoupag adopd otig atleg,
TLG TIEMOLONOELG KAL TG VOPUEG TWV ATOUWY, TwV omolwv eneldn elvat SUGKoOAN
N AVOLKOSOUNGT TOUC, amatteltal n otadlakr avantuén tng, eKTOC av

TIPOKUEL KATIOLO PLEYAAO OOK I KPLoN oTnV emixeipnon.

To povtélo Cultural - Change - Onion BonBd otnv avayvwplon Kal Katavonon Twv Lo
ONUAVTLKWY OTOLXELWV TIou uTtdpxouv o€ SladopeTikd enimeda eniyvwong: Twv
Baolkwv UNMOBEcEWV, A§LWV, VOPHWV KOL TEXVOUPYNHATWV.

Baolkég YnoB<aoelg (Basic Assumptions): amoteAouv 1o Babutepo emninedo eniyvwong
KOUATOUpQG, OToU oL uTtoB£aelg emiluong mpoBAnUATWY yivovtal cuvhBwg
aouvaioBnta. Auto onuaivel 0tL oL UTIOBEoELC SV £pXOVTAL OVTIUETWITEC LE TO

nieptBaiAov, Tnv avBpwrvn puon, Tn SpacTnPLOTNTA KAl TIC OXECELG.

Agieg (Values): amotehoUv to deutepo enimedo emniyvwong, 6mou mePAAUPAVEL YEVIKEG
0€lEC OXETIKA E TIG SpOAOTNPLOTNTEG EKELVEG TIOU TIPETIEL VAL EKTEAOUVTOL O pia

eneipnon. O aieg eme€nyolv ota pEAN TNG eMLXElpnONG TL €lval oNUAVTLIKO KoL TL Ba
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NpENEL va tpooé€ouv. OL «deikteg» mou opilovtal cuvnBwg TiBevtal amo tn doiknon,
woTtooo dev amokAeieTal va ennpeaovial kal and TNV EpyacLakr cuunepldopd, we
€voelfn Hlag uyloug otaong TwV avBpwMwyv ou £pyalovtal 0TO CUYKEKPLUEVO

neplBailov.

Noppeg (Norms): anoteAoUv to Tpito eninedo eniyvwong yia aAlayr Kot UTtoSEIKVUEL
TIWG TA LEAN LLOG ETILXELPNONG Ba TIPETEL VOl CUUTIEPLPEPOVTOL KATA TN SLAPKELO LG
OUYKEKPLUEVNC KaTAaoTtaong. Mpokettal dnAadn yia dypadouc Kavoveg mou oxetilovral
OTeVA We TNV nOwkn ocupuneplidopd. BERala, eivatl SUGKOAN N LETPNON TNG NOKNAG
ouumneplpopag, kabwg dtadopormnoleital BACEL XWPOAG, TOALTIOUOU KAl OE KATIOLEG

TEPUTTWOELG Baoel Ldlaitepou epyactakol epBAAAOVTOG.

Texvoupynuarta (Artifacts): anotelouv 1o uPnAdtepo eninedo eniyvwong Kat
nepAaUBAvVoUY TapaTNPOLUES CUUTIEPLDOPEG WG TIPOG TN SOoUN, TLG TTOALTLKEG, TA
ocuotnuata, Tg Sladlkacieg, TOUG KAVOVEG Kol T PUCLKEG TIPOOTITIKES TNG EMLXEIPNONG,
Ta omola dSnuioupynBnkav Kot avantuxdnkav otadlakd ota Tpia mponyoueva

eninedo.
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Zxnua 9: Cultural-Change-Onion Model

Artifacts

Sarolta Vdrnai and Janos Fojtik, 2008, «Internal Marketing Orientation in Cultural Change
Management for Organizational Development», Enterprise and Benchmarking, Budapest,

Hungary, May 30-31, 2008, MEB 2008 — 6th International Conference on Management

O MPOCAVATOALOUOG OTNV ECWTEPLKN ayopd SlacTaupwvel Ta opla Aettoupyiag tou M

kat tou HCM. O poAog tng Sloiknong elval va eMNPeAceL TNV EpyacLakr) cuumneplpopd
KOTA TPOTIO TIoU Bl eEMNPeAoEL BETIKA TG AVTIANPELG TwV TEAATWY yLa TO Minedo

UTNPEoLWV TTou AapBavouv. ETaol, ol S1oIKNTIKEG SpaoTnPLOTNTEG UmopolV va
EPUNVEUTOUV WG LOOSUVAEG LLE TOV QVTLOTOLYO TIPOCAVATOALOUO OTNV EEWTEPLKN

oyopd. AuTO ONUALVEL A0 OTPATNYLKIC OKOTILAC OTL N aAAayr KouAtoUpag cUpBAAAEL

TPOG QUTA TNV KateuBuvon.
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H ouvdeon aAlayr¢ KOUATOUPOG LLE TOV TTPOCOVATOALOUO OTNV ECWTEPLKN Olyopa KoL
OUVETIWCG W €va mpoypappa IM umopel va mpaypotonolnBet pe €€ (6) BApata:

1. Mes v avantuén evog EekABapou oTpaTNyLKOU OPAHATOC — Hia
anoteAeopatikn Siepyacio aAlayng Ba mpemel va EeKLVAOEL LE TN
Slapopdwaon evog véou, EekaBapou OpANATOC, N OTPATNYLKA TOU omoiou Ba
NpENEL va mepAapBAveL KOWVEC agleg Kal avapevopevn cuumnepldopad, €Tol
WOTE va £DAPUOOTEL ETUTUXWG N CUVOALKN ETIXELPNOLAKN OTPATNYLKNA.

2. Me tnv avapelgn g avwtatng dtoiknong — n aAAayn kouAtolpog Ba pEnel
V' amoTeAEL TPOTEPALOTNTA YLO T OVWTOTA OTEAEXN TNG ETUXELPNONG,
erubelkvoovtag uPnAn adooiwon oTLG VEEC atleg Kal mapEXovTag oTo
UDLOTAPEVO SUVALKO TOUG TNV amattoUevn kaBodriynon yia aAAayn).

3. Me v avantuén tov povtéAlou aAlayrg KouAtoUpag oto uPnAdtepo
eninedo — n avwtatn Sloiknon Ba MPEMEL VOl ETUKOWVWVEL EUMPAKTWG TN VEQ
KoUAToUpa Kal TiG aAAayEG TNG. Ol ouumepLdopEG TNG XPELALETAL VAL
oupPoAilouv ekelveg TG aieg KoL VOPUEG TTOU CUVOEOVTAL HE TN VEQ
KOUAToUpa. AuTO onpaivel OTL Ba mPEMEeL va elval N MPWTOMOPOE TNG
SLaxuong ¢ véag KOUATOUpAC OTNV ETXELPNON.

4. Mg Vv avasdlopyavwon KOTA TPOTO UTTOCTNPLKTLKO TIPOG TLG ETUXELPNOLOKEG
aAAayég — n aAlayr KouAtoupag Ba mpémnel va cuvodelEeTaL Ao
UTTOOTNPLKTLKEG TPOTIOTIOLNOELG TNG OPYAVWOLAKAG SOUNG, TWV CUOTNUATWV
avBpwrivou Kedpalailou, TwV EAEYKTIKWV UNXAVIOUWY, TWV TIANPOGOPLAKWY
OUOTNUATWY, TNG EMLKOVWVLOG, TWV SNUOCLWV OXECEWV, TWV ETILXELPNOLOKWV
AELToupyLWV KoL Tou oTtul Sloiknong. Ta otolyela auTd Umopouv va odnyrncouy
o’ éva VEO TUTIO TTPOCAVATOALOUOU TNG EPYACLAKAG CUUMEPLPOPAC TPOC TNV

ETIXELPNOLAKN KOUATOUPOA.



5. Me tnv emidoyn Twv KATAAANAWY HEAWV YLaL TN VEQ OPYAVWON ETIITUYXAVETAL
KOLL O TIEPLOPLOUOC TWV CUYKPATNUEVWY KOl SLOTAKTIKWY OTEAEXWV TIPOC TNV
oAAayn — KpLVETAL ONUAVTLKA N €ETAOYN avOpwnwV KUPLWE 0T avwTepa Kat
QVWTOTO LEPAPXLKA KALUAKLA, BAoel Tpodlaypadwyv cuuTepldopag Kal
dlotAtwy mou va utntootnpilouv tn véa kKouAtolpa. Oacol Sev pumopouv va
TIPOCAPOCTOUV 0TO VEO epLBAAAov Ba mpémel Bavov va amoxwprjoouv i va
TEPUATIOEL N CUVEPYACLO TOUG E TNV ETALPELQL.

6. Me tnv avantuén nOKAG Kal VOULKAG evatodnoiag — ta mpoypappata
aAAayng kKouAtoUpag Ba mpénel va mpowBolv afleg Omwc TG Loeg eukalpleg,

NV acdAAELa, ToV EAeyXO, K.Q.

Lot TNV AVTOTOKPLON OTLG EKACTOTE AAAAYEC ETILXELPNOLAKI G KOUATOUPOG Kal
ULOBETNONG TNG HEOW TIPOYPOUMATWY IM, amattolvral Onwg XL mpoavadepbel véeg
LKAVOTNTEG - Se§LOTNTEG (competencies) ek PEPOUG TwV oTeAexwy Tou B’ avaiaBouv
NV 0An Asttoupyia tou IM. Ot SUVAULKEG LKAVOTNTEG - 6e€LOTNTEG avTikatontpilovtal
OTNV LKAVOTNTA TNG ETIXELPNONG VO KALVOTOUEL KaL va eltwddeAeital amo tnv
kawotoula (Nelson, 1991). 20udwva He Ta amoteAEopata TNG LEAETNG Human
Resource Competency Study (HRCS) to 2007, mpokUTttel OTL €€L (6) KUPLEC LKAVOTNTEC —
Se€lotntec xapaktnpilouv eldika ta uPnAng anodoong oteAéxn HCM, ek Twv omoiwv
oL TpEeLG (3) ouvdéovtal apeoa pe to IM.
1. H wavotnta tov Siaxelploti KouAtoupag kot aAlayrg (culture and
change steward) amnote)ei OepeAiwdng tkavotnta cuVEEoNG TWV
epYalOUEVWV HE TN HovVadLkOTNTA TNG KOUATOUPAC TTou dnLloupyel Eva

Loxupo internal brand name.
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2. H wKavotnta Tou ap)XLTtEKTova oTpatnyLlkig (strategy architect) sotialetal
OTNV aVATTUEN EKElVWV TwV SpaotnplothTwy ou BonBouv Toug
epyalopevouc va ouvbeBolv e Toug TTEAATEG.

3. H wavotnta tov eniyelpnotakol cuppdaxov (business ally) mpoiUmnoBetel
TNV OO MPWTO XEPL YVWOT TOU AVIAYWVIOMOU Kol TwV meAatwy. H
Katavonon tou internal brand name mapéxeL TNV MPOOTTIKA TNG SLAKPLONG
NG EMLXElPNONC Ao TOUG OVTAYWVLOTEG TNG KAL TNG 0VAYVWPLON G TNG amnod

TOUG TIEAATEG.

JUpdwva pe pehétn mou Ste€nxdn amno to Aberdeen Group (“The 2009 Human
Resource Executive’s Agenda”) n ikavotnta tn¢ 6éopsuvong epyalopévwy (employees
engagement), avadeixtnke o kuplotepog deiktng anddoong tou HCM kat Seiktng
HETPNONG TNG EMXELPNOLAKNAG arnddoonc. MNa Tov Adyo auto, Kopudaleg EMLXELPNOELG
Kol nyE€TLdeg otov kKAAdo toug Bewpouv TN S€oUeVON TWV EPYATOUEVWV WG OTPATNYLKA
TIPOTEPALOTNTA LETAEY TWV UTTOAOLMWV ETIXELPNOLAKWY OTPATNYLKWY. Ta
anmoteAéopATA €lval EVIUTIWOLAKA KaBws avadépouv TNy eniteuén avénong tng
S6éopeuong Twy epyalopEVWY TOUG Katd 25%, mooooto névte (5) popéc unAdtepo
Qo To HECO OpO TNG ayopadc. Etal, n 6éopeuon Twv epyalopévwy Slakpivetal wg pia
TIOAUTLUN OTPATNYLKA, OTAV £(VaL OTOXEVUUEVN Kl OXESLAOUEVN KOTA TETOLO TPOTO

WOoTe va erdpa o€ ONUAVTIKOUC OPYAVWOLAKOUE OTOXOUC.
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KEDAAAIO 3° — EPEYNHTIKEZ MEAETEZ TPITQN QX NPOZ TH METPHZH
THZ ANOTEAEZMATIKOTHTAZ

To kedpalatlo auto KpiBnke amapaitnto ya tTnv oAokARpwaon T0o0o TNG BewpnTIKAG 000
KOLL TNG EPEUVNTIKAG — EUTELPLKIG OKOTILAG TTOU alpOopA OTNV OUMOTEAECUATIKOTNTA TNG

ouVEpyeLag Tou IM kat tou HCD Marketing.

H amoTeAEOUATIKOTNTA TWV KALWVOTOPWYV TIOALTIKWY IM kat HCD Marketing, yla Tig
omoleg €ylve ektevng avadopd otig map. 2.3.3. kat 2.3.4. HETPATAL PE TTOOOTIKOUG Kall
ToLoTIKOUC SeikteC. ETol, Aomov oto KePAAALO aUTO EPLYPAdOVTOL OL EMUKPOATECTEPEG
HEBOSOL LETPNONG TNG AMOTEAECUATIKOTNTAC KaL OL TPOTIOL GUVEEDNG TNG
ETIXELPNOLAKNAC artodoong pe Tnv anodoon tn¢ cuvépyelag LeTal Twv IM kat HCD

Marketing.
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3.1. MEOGOAOI METPHzHZ THZ ANMOTEAEZMATIKOTHTAZ TQN
KAINOTOMQN MOAITIKQN EZQTEPIKOY MAPKETINIK

To IM 6nwg €xeL amoSelyTel, AMOTEAEL Pl ONUOVTLKI) TIPOCEYYLON KOAALEPYELAG TNG
TEAQTOKEVTPLKAG KOUATOUPAG O€ pia emiyeipnon / opyaviopo. KpLtikng onuoaociag
OUOTATLKO TOU OToLKElo elval n e€aodAALoN TNG MOLOTNTAC TWV ECWTEPLKWV
napeXouevwV untnpeotwv (Internal Service Quality — 1SQ), kaBw¢ BeATIWOELG AUTHAG
EVLOXUOUV TNV LKAWVOTIOLNGCN TWV £PYAlOUEVWY KOL CUVETTWG OVOUEVOVTAL OVTIOTOLXES
BeATIWOELG OTNV TOLOTNTA TWV EEWTEPLKWY TIAPEXOUEVWV UTINPECWV (Hart, 1995;

Haskett and Schlesinger, 1994, Vandermerwe and Gillbert, 1989).

MapOAo TIOU OL EPEVVNTEC €XOUV SLEEAYEL LEAETEC VLA TNV TIOLOTNTO TWV ECWTEPLKWV
UTINPECLWYV, eV EXEL TPOKUEL KATIOLA VEVLKA CULDWVIA WE TTPOG TN HETPNON TNG
g€vvolag autn¢. QoTtoo0, N TTAELOVOTNTA TWV EPYACLWY HETPNONG TNE TTOLOTNTOG TWV
EOWTEPLKWY UTNPECLWV (Brooks et al., 1999; Chaston, 1994, Edvardsson et. al, 1997;
Lings and Brooks, 1998; Reynoso and Moore, 1995; Young and Varble, 1997) £xeL
otnptetl otn pEBodo SERVQUAL (Parasuraman et al., 1985, 1988). Me €aipeon Toug
Reynoso kot Moore (1995), oL epeuvnTeg bev €xouv e akpifela e€eTAoEL TN
Sduvatoétnta petafifaong tng uebodou SERVQUAL og OAEG TIG MEPUTTWOELS LETPNONG

NG MOLOTNTAG ECWTEPLKWY UTINPECLWV.

H uébBodog SERVQUAL wg n EMIKPATESTEPN XPNOLUOTIOLELTAL YLaL TN CUYKPLON TWV
TPOCSOKLWVY TWV TIEAATWY WG TIPOG TLG UTNPECLEG ULag emixeipnong kat tnv avtiAnyn

TOUC LETA TN XPNON TWV UTNPECLWY aUTWV. Ao To 1988, dtadopol epeuvnTEC
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xpnotornoinoav t pEBodo auth Kal peAETnoayv TG SLAdOPEG AVETIAPKELEG KOl
avakoAouBieg 6mwg ot Cronin ko Taylor (1994), ol Finn kaw Lamb (1991), Johnson et. al
(1995), Mc Dougal xal Levesque (1994), Parasuraman et al. (1994a, b;), Teas (1994). O
6¢e Buttle (1996) umtootrpLle OTL TAPA TLC AVNOUXIEG WG TTPOC TNV EYKUPOTNTA TNG
SERVQUAL, 6ev mavel va eival éva XprioLo epyaleio HETPNONG TNE TTOLOTNTAC TWV

UTINPECLWV.

OL €pEUVEG PETPNONG TNE TTOLOTNTAC UTINPECLWY TIPWTAPXLKA £0TLAIOVTOV OTOUC
TPOMOUG CUVAVTNONG N UTEPPBACNE TWV TPOCSOKLWY TWV TMEAATWY KOL OTN LETPNON
Tou BaBuou avtanokpLlong TWV UTNPECLWYV OTLE TIPooSoKieg ToUG. OL LETPrOELG QUTEG
Sduvatal va ehappooTouV KoL OTNV MEPLTTWAON TWV ECWTEPLKWY TEAATWY, SnAadn Twv
epyalopévwy pag enixeipnong. O Zeithalm et. al (1990) woxupilovtav OTL oL
OPYOVWTIKEG LOVASEC ULaG ETIXEPNONG Ba prmopolocav va XPNOLLOTIOLCOUY TNV €V
AOyw PEBO0SO Ue TG KATAAANAEG IPOCAPOYEG, TIPOKELEVOU va LETPNBEL n moldtnTa
TWV TTOPEXOUEVWY ECWTEPLKWYV UTINPECLWYV OTOUG EPYALOUEVOUC. ZUUPWVA LE TNV
npotoon auth kateBAROnoav mpoonabeleg avantuéng epyaleiwv PETPNONG TNG
TIOLOTNTOG TWV ECWTEPLKWYV UTINPECLWV BAoel Twv dlaotaoswv tng pebodou SERVQUAL
(Brooks et. al, 1999; Chaston, 1994; Edvardsson et., al 1997; Lings and Brooks, 1998;

Reynoso and Moore, 1995; Young and Varble, 1997).

Mw ouykekplpéva, o Chaston, (1994) puétpnoe Ta eV SUVALEL KEVA TNG TTOLOTNTAC
E0WTEPLKWY UTINPECLWY XPNOLLOTIOLWVTAG Hia Tpormonotnpévn €kdoon tng peboddou
SERVQUAL. Ta anoteAéopata €6elav TNV UMAPEN KEVWY OTNV IOLOTNTA TWV

UTINPECLWYV, AOYW TOU OTL OL OPYAVWTLKEG LOVASECG améSLdav HeEyaAUTEPN onuacia
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otnV anodoTIKOTNTA T’ OTL OTLC AVAYKEG TWV ECWTEPLKWY TIEAATWVY Kol KATERaAav

ULKPN TIPOOTIABOELO KATAVONONG TWV ATIALTHOEWVY TOUG.

OL Young kal Varble (1997) a€loAdéynoav tnv moldtnta oto mAaiolo T Aettoupyiog
npounBelwv, xpnotpomnolwvtag autovola tn péBodo SERVQUAL kat dtamictwoayv OTL n
pnEBodog auth Mpaypatt unopel v/ anoteAéoel epyaleio avatpododotnong Twy

epyalopévwy.

O Edvardsson et., al (1997) xpnowuonowwvtag tn pEBodo auth, SLamioTwoe tn oxéon
HETAEL TNC PUXOKOLWWVIKNG Epyaciag evog mepLBAAAOVTOC KAl TNG TOLOTNTAG
E0WTEPLKWY UTINPECLWY, KATAARYOVTOG OTL OL LETPHOELS BEATIWONG TwV cuVONKWY
PUXOKOLVWVLKNG gpyaciag eival e€l00U ONUAVTIKEG LUE AAAEG LETABANTEG OXETIKEG E

TNV al&non TNG EPYACLOKNG LKavomoinong.

2TIC avWTEPW edappoyEC TNG LeBOSou amodeiytnkav Kamoleg aduvaules wg mpog tnv
EYKUPOTNTA KoL ALOTLOTIO TwV HETPROEWV. BEBata, Sev eival yvwaoTto To Katd mdoo ot
LETPNOELG TIOU EYLVAV OTLG OVWTEPW UEAETEC ATIOTEAECOV AOYLKEC TIPOCAPLIOYEG TNG
puebodou SERVQUAL 1 o€ oLa £KTOon ToL EPYAAELQ TTOU XpnoLpomoLlnOnkayv moapeiyav

0ELOTILOTEG KOlL EYKUPEG LETPNOELG TNG TTOLOTNTAC TWV ECWTEPLKWV UTINPECLWV.

H epyacia twv Reynoso kot Moore (1995) amotéAeoe TV Mpwtn nmpoomnadela
emPBeBaiwonc tng xpnowwotntag tng nebodouv SERVQUAL otnv avtiotolyn epyacio Tou
Zeithalm et. al (1988), avadeikvuovtag T SuvatotnTeG Xpriong TN HeBodou oxL Lovo
yla TN LETPNON TNG TTOLOTNTOG TWV EEWTEPLKWY UTINPECLWV OAAA KL TWV ECWTEPLKWV

UTINPECLWV.



2tov mivaka mou akoAouBel mapouaoialetal N cUykpLon Twv dtaoctaocswv IM mou
anédwoe o Parasuraman et al. koL oL uTIOAOUTOL EPEVVNTEG. UMWV LE TOV TIivaKa
mapatnpouvToL Ta £EAC:

e Ymapxel kowr cupdwvia wg mpog to HeTaBLBAciuo xapaktipa Tng pebodou
SERVQUAL yla LETPHAOELG TNG TIOLOTNTAC ECWTEPLIKWV UTINPECLWV.

e [apd tn dLadopeTIKOTNTA TWV SLACTACEWVY TIOU XPNOLULOTIOLOUVTAL KATA TLG
HEAETEG KOl TNG avTioTolyng akoAouBiag dtaotacewyv tng ueBodouv SERVQUAL,
UTAPXEL cUPdWVIA WG TIPOG TN XPNOLUOTNTA TN TEAEUTALAG YLt TN LETPNON TNG
TIOLOTNTAG ECWTEPLKWY UTINPECLWV.

o [Malalotepe MPOOTABELEG LETPNONG TNE TTOLOTNTAG ECWTEPLIKWY UTINPECLWY
nieplopilovtav Aoyw tn¢ aduvapiag Tpomonoinong Twv otolxeiwv tng puebodou
SERVQUAL, onwg 1.X. N uloB€tnon t¢ Slatumwaong yLo TIoLOTNTO ECWTEPLIKWY
UTINPECLWV KAl OXL LOVO 0 «SAVELCUOGC» TtapeUdEPWVY OTOLXELWVY KaL / 1 TNG
KaOLEPWONG PUXOUETPLKWY EPYAAELWV LETPNONG TNE TTOLOTNTAG.

e H éMewn kAipakag aflomiotiog Kot eykupotnTag we Seikteg avantuéng tou
IM.

e O KaBoplopds Twv SLACTACEWY TOLOTNTAC ECWTEPLKWY UTINPECLWY Elval
amapaitnToc, MTPOKELEVOU N ETXELPNON / OPYOAVIOHOG VO EAKPLBWVEL TO
EMMESO TWV UTINPECLWYV TIOU TIAPEXOVTAL KOL VA avaywpilel TTOLEG aTtd QUTEG

xprnlouv nepattépw PBeAtiwong.
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Mivakag 2: Comparison of Parasuraman et.al (1985; 1988) with other efforts to study

internal Marketing

SERVQUAL | Reynoso Kat Lings and Brooks et. al Chaston Young and Edvardsson
1988 Moores Brooks (1999) (1994) Varble et.al
(1995) (1998) (1997) (1997)
Tangibles Tangibles Tangibles Tangibles Tangibles Tangibles
Reliability Reliability Reliability Reliability Reliability Reliability Reliability Reliability
Responsiveness Responsiveness | Promptness Responsiveness Responsiveness Responsiveness Responsiveness Responsiveness
Credibility Assurance Flexibility Credibility Credibility Assurance Assurance Assurance
Security - Confidentiality - - - -
Internal
. Competence - Professionalism Competence Competence - - -
Service
Quality
Dimension
Courtesy - Helpfulness Courtesy Courtesy - - -
Communication | Empathy Communication | Communication | Communication | Empathy Empathy Empathy
Understanding Understanding Understanding
- Consideration - - -
the customer the customer the customer
Access - Preparedness Access Access - - -
- - - Proactive D/M Proactive D/M - -
Attention to Attention to
detail detail
- - - - Leadership - - -
Survey to
Content
access the
Analysis
Interview & Interview & relationship
Type of through case Survey to Survey to
- - content analysis | content analysis between
Study study, interview access the 1SQ access the 1SQ

& survey to

access 1SQ

on ISQ

on ISQ

psychological

work

environméhi &




1sQ

Sample
495 computer
(number 165 hospital N/A* telecom N/A* telecom 80 Purchasing
- - 72 N/A* service
and staff company company Department
company
Industry)
Number of
- 22 45 N/A* N/A* 36 22 20
items
Method to Interview & Interview &
. Borrowing Borrowing
derive ISQ | Focus group & Interview & borrowing borrowing Modifying the
Factor analysis from the from the
items & factor analysis Factor analysis from the from the SERVQUAL
SERVQUAL SERVQUAL
dimensions SERVQUAL SERVQUAL
Method to
check
- Factor analysis Factor analysis None None None None N/A*
reliability &
validity
N/A* Information not reported
Gi-Du Kang and Jeffrey Jame and Kostas Alexandris, 2002, «Measurement of internal
service quality: application of the SERVQUAL battery to internal service quality»,
Managing Service Quality, Vol. 12 Iss: 5 pp. 278 — 291, Emerald Article
Juumnepaopatika, n pEBodog SERVQUAL €xel pio EKTETAUEVN XPHON VLo TV
afloAdynon tng moLdTNTAC TWV MOPEXOUEVWY UTINPECLWY OTOUC ECWTEPLKOUC Kal
e€wtepLkoUC TEAATEG Kol SUvaATOL VA TIPOCOPUOOCTEL avaloya, BACEL TwV
OUYKEKPLUEVWYV SLlooTACEWV Ttou opileL n kKABe emixeipnon. H dtayvwon Twv Suvatwv
Kol aduvatwy onueiwv Twv tpokaboplopévwy Slactdoswv ouvteAel oTnv KAAUTEPN
KOTOVOUN TWV ECWTEPLKWYV TIEAATWY, TIPOKELUEVOU VO TIAPEXOUV KAAUTEPNG TTOLOTNTAS
EOWTEPLKEG UTINPECLEG KOLL KATA CUVETIELA KAAUTEPEG UTINPECLEG OTOUC EEWTEPLKOUG
meAdtec. Ta oteAéxn Ba MpEMEL va avayvwpioouv OTL N aglomioTia KoL n avtanokpLon
w¢ SlaoTtdoelg amoteAoUV KaBopLoTLKOUG apayovTeg enidpacng otnv avtiAnyn yla
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OUVOVTHOELG KOlL ETTOPEC LLE TO TIPOCWTTILKO KPLvovTal amapaitnTeg, TPOKELUEVOU Vol
EKTLHATAL KOt va afloAoyeital N uplotapevn KABe popd KatAdoTaon Kal va

AapBavovtal pétpa d10pBwaong kat BeAtiotonoinonc.

JUVNBOELG ETIXELPNOLAKEG TIPOKTIKEC SElXVOUV OTL N SLle€aywyr) EPEVVWV - LEAETWVY
yivetal oe tpla otadia:

1. 210 MPWTO oTASL0 PV TV Evapén epapHoyng KATIOLOU VEOU
TipoypAappatog IM, katd to omoio Ba AapBavel xwpa pia mTpopétpnon tng
OUUTIEPLPOPAC KAL TWV OTACEWV TWV EPYAIOUEVWV.

2. 210 6eUTEPO OTASL0 TNG EDAPHOYIG TOU TTPOYPAUMATOG |M, KaTd To omoio
oL MeTPNOoELS Ba adpopoUV OTIG TUXOV HETABOAEC TNG CUMIEPLPOPAC Kal
TWV OTACEWV TwV gpyalopévwy Tou Ba odeilovtal oTig Slepyaoieg
aAAayng mou enipEpeL To Mpoypappa IM.

3. Y€ Tpito 0TASI0 pPETA TNV Edappoyr) TOU poypappatog IM, katd To omnoio
oL peTproelg Ba adopolv oTNV ATOTEAECUATIKOTNTA TNG AAAAYN G KOL TNG

eMIOPAONC TNG OTNV EMLXELPNOLOKE anddoon.

3.2. MEOGOAOI METPHZHZ THZ ANOTEAEZMATIKOTHTAZ TQN
KAINOTOMQN MOAITIKQN MAPKETINITK ANAMNTY=HZ ANOPQIMINOY
KEDAAAIOY

O ykoupoU tou HCM John Sullivan urtootnpilet 6tL untapyouv duo cuvion (2)

odalpata Katd To oxedloopo pebodwv pétpnong HCM (Metrics):
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2. H avamntuén neploocotepwy HETPROEWV art’ OTL elval ePLKTO va StatnpnBolv

KalL Xpnolpomnotnfouv.

Ev avtiBéoel, ouoTrVveL TNV edappOyr] CUVEPYATIKNG TTPOCEYYLONG LETAED TNG
AteBuvong HCM kat tng Owovouikng AlevBuvong, cupdwva pe tnv onoia Ba
emleyel pia Alota otpatnylkwv HCM Metrics, ot ontoieg 6a adopolv otnv
ETIXELPNOLAKN amodoon, Ba umopoUuv va yivouv eUKoAa Katavonteg kat va AndBouv

WC OTPATNYLKEG ETUAOYEC EK LEPOUC TNE avWTATNG Sloiknong.

‘Etol, avefaptntou tng peBGSou mou Ba xpnotpomnolnBel, kplvetal anapaitntog o
KOBOPLOUOG OXETLKWVY KPLTNPLWV HE TNV ETLXELPNOLOKN OTPATNYLKA. H TPooTIBEpuEVN
afla TWV PETPOEWVY EYKELTAL:
" 3TNV emloyn Twv SELKTWV.
" 3TNV EPUNVELA TWV ATTOTEAECUATWY KL TN oUYKPLOA TOUG UE TA TPOTUTIAL —
kpLtpla ou Ba teBouv (Benchmarking).
= JTOUG TPOToUC BeAtiwong tng pebddou avrAnong mAnpodopLwy, TTPOKELUEVOU

N €MLXElPNON VA ETUTUXEL TOUC OTOXOUG TNC.

KUpleg péBodoL HETPNONG TNG AMOTEAEGUATIKOTNTAC TWV TPOYPAUUATwY HCD
Marketing ivat oL akoAouBec:

e Métpnong kat afloAoynong tng anodoong (Performance Metrics)
TIPOOWTILKOU Kall ETiXelpnonc (m.x. Balance Scorecard, 6 Sigma,
Management by Objectives, 360°, 180°, k.a.).

o MéEtpnong kat afloAoynong tng anodoong emévduong otnv eknaidsuong

(Training ROI, Training Metrics).
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METpnong Twv SELKTWV TTOPAYWYLKOTNTOG, AMOTEAECUATIKOTNTAG, pUOUOU
avantuéng, neplBwpiou kEpdoug, ec06wWV ava epyalouevo, kabapol
kEpSoug ava epyaldpevo.

MéETtpnong tng mooooTtiaiag avaloyiag Tou kéotoug pobodooiag oto
oUVOAO TWV AELTOUPYLIKWV €08 WV.

METtpnong Twv SEIKTWV KOOTOUC avd pocAndn, avakUKAWGNG
TIPOCWTILKOU, OTIOUCLWYV KOl A0BEVELWV.

METpnong TNG MOoOoTLALOG AVOAOYLAG TOU KOOTOUG Tou TUAUATOC ) TNG
AtevBuvong HCM oto oUVOAO TwV AELTOUPYLKWY EEOSWV.

MéEtpnong tng SUVAPNG TPOCWTILKOU avA OTEAEXOG TOU TUNUATOG 1) TNG
AleBuvong HCM.

MéEtpnong tou BaBuou uAomoinong TNG EMLXELPNOLAKNG OTPATNYIKAG ATt
NV avwtatn dloiknon.

Métpnong tou Babpou taxutnTag, eVEALELOG KL TTPOCOPUOYNC OTNV
oAAayn).

Métpnong tng dlatripnong kot adooiwon Twv MEANTWV.

Métpnong tou Babuou umokivnong yla Kovotopia, Snuoupylkotnta Kot
ETUXELPNUATIKOTNTAL.

Métpnong tou Babuol avayvwpLoludTnTag TNG ETALPLKAG GAUNG.
M£Ttpnong tnG TaxUTNTOG OVTATIOKPLONG TNG ETLXELPNONG OTLG TIPOOTAYEG
NG ayopag nou Spaoctnplomoleital.

Métpnon tou Babpol KalvoToplag mPoidvTwy / UtNPECLWV.

Métpnong tou Babuou eniyvwong napoxwyv, kootoug ppovtidag vyeiag.

Métpnong tou Babpou Lkavomoinong MPOCWIILKOU HECW EPEUVWV.
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e Métpnong Babuou avantuéng nyeoiag, LKAVOTHTWY, AMOTEAECUATIKWY
opadwv epyaoiag Kol opyovwaolaKng avantuéng LEow Twv Kévipwv
Extipnong (Assessment Centers).

e Avamrtuénc dranpoowrknc (face to face) emikowvwviag.

e Anuloupyiag opadwv — eotiag (focus groups).

Aldonpol epeuvnTEG Kal akadnuaikol Staxwpilouv TG HETPOELS Tou Human
Capital a6 avutég tou Human Resources w¢ pog To OTL oL TPwTeC KaBopilouv Kat
TipoBAEMOUV TA LEAAOVTIKA ETIXELPNOLOKA amoteAéopata (Laurie Bassi of
Accenture), e€etalovtag tn cUVOALKA amodoon NG EMIXElPNONG, EVW oL SeVTEPEG
e€etalouv TNV anodoon NG oXeTIkAG dlevBuvaong (Jac Fitz-enz of the Saratoga
Institute). Ano tn Sekaetia tou 1990 Kat evteUBev n nyecia Twv EMIXELPROEWY
npoonaBel va BpeL Tpdmoug peylotomnoinong tou HC katl ouvdeong Twy Slepyaciwy

HCM e TtV ETUXELPNOLAKN OTPATNYLKA.

To HCM amatteitat va AaBet umtoyn tou otL o otoxog b€ gival ta HC Metrics, aAA&

n ouA\oyr MAnpodopLwV Le okomo tn APn opBOTEPWY OTPATNYIKWY OMOPACEWV.
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KEDAAAIO 4° - sYMMEPAZMATA KAI NPOTAZEIZ

4.1. 2ZYMMEPAZMATA

JUpdwva pe Tn LeAéTn tng BLBAoypadiag, TNV avAAuon TWV CUYKEKPLUEVWV

EUPNUATWYV KaL TNV EpUNVEia TwV SeS0UEVWY, TTPOKUTITOUV TA EENG CUUTIEPACHOTAL

210x0G Tou IM eivat n ppovtida Twv epyalopéVwy HECW ECWTEPLKWV SLEPYACLWV TIOU
XPELAlETOL VO aVATTTUCOOVTAL, VO GUVTNPOUVTAL Kal va tpowBouvtat TO0O0 yla TNV
ETUTEVEN TWV ETIYELPNOLAKWY OTOXWV 00O KAl ylo TNV Evioxuon Tng

QVTOYWVLOTIKOTNTAG TNG ETIXELPNONG OTNV ECWTEPLKA KAl EEWTEPLKN OyopA.

H epappoyn tou IM amookonei otn dtapkn BeATiwon Tng moloTNTag MOPOXNG
UTINPECLWV €K LEPOUG TwV gpyaloHéVWY, OTNV UTTOKIVNON KoL LKAVOTIOLNGn TOUG,

TIAPAYOVTEG KUPLOL YL TNV TTPO0S0 TWV ETIXELPHOEWV.

To IM w¢ epyaleio TNG AsLTOUPYLAC TWV ETIXELPHOEWY CUVTEAEL TEPOV TWV AAAWV OTN

Slaxeilplon NG yvwong Kot tnv unepmndnon eunodiwv Kal avTloTAoEWV oTnV aAlayn.

H kavotnta plog emxeipnong / opyaviopol va ¢ppovtilel To avOpwrmivo SUVOULKO TNG
e€aptdral anod tnv avayvwplon ¢ onpaciog tou IM wg oxnua ebapuoyns tng

OTPATNYLKAG KOL ETUTEVENG TWV ETILXELPNOLAKWY OTOXWV.
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Juudwva pe tn peAéTn Internal Marketing Best Practices (Integrated Marketing
Communications department at Northwestern University, 2006) avayvwplotnkav €€L
(6) KUpLA XOLPOLKTNPLOTIKA EMLTUXLOG TWV TTPOYPOHUATWY IM:

e H ouppetoxn tng dloiknong

e H oAokAnpwpévn opyavwaotakn Soun

e H otpatnyikn npooéyylon Marketing

e H otpatnywkn cuvepyacio tou HCM

e Heotiaon otn 6éopeuon TwV epyalopévVwy

e H emkowwvia tou internal branding

KArmoLeg eMLXELPNOELG €XOUV AMOTUXEL 0TNV EHAPHOYN TIPOYPAUUATWY CUVEEDNG TNG
KOUATOUPQG LE TNV ETIXELPNOLAKN anddoaon yla Toug akoAouBoug Adyouc:

e To Marketing KoL 0€ KATIOLEC TEPLTTWOELG KL oL MWAROCELS £XOuV
napadoolakd olkelomolnBel Toug meAATEG kKal TN B€on TG EMIXElPNONG
otnv ayopd. H EAAeuwpn ouvepyaoiag pe tn AtevBuvon tou HCM €xel
TIEPLOPLOEL ONUAVTLKA TNV eMidpacn Twv enayyeApatiwv HCM otnv
npootOgpevn afia «xTLolHaTos» o SuvaTwV MEAATELOKWY OXECEWV .

e Hmneploplopévn yvwon tou HCM wg mpocg Toug MeEAATEG avoxaltilel Tnv
avAamTtuén opatwy oTPATNYLKWY TTou cuvoEovTal He Thv amodoon Twv
MEAQTWV.

e H amnouoia tou HCM oTic SLoKNTLKEG CUVAVTHOELC KOL KAT EMEKTACN OTN
ANYPn SLolkNTIKWY AmoPACEWV WG TPOG TOUG TEAATEC, AOYW TNC MPodacng
yla ENeln epmelpiag tou oto marketing Kat TLG MWANOCELC. ITIG

TIEPUTTWOELG AUTEC, EKPUALZETAL 0 POAOG TOUG WG OTPATNYLKOG ETALPOC.
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o HéMewn anodedelypévng diepyaciag mou ouvdéel Tig Stepyaoie¢ HCM e
Toug otoxouc tou Marketing. To Internal brand building amoteAei tnv
KalvoTopio TeEAATOKEVTPLKN G S€OUEVONG EPYALOUEVWVY TIOU KAAUTITEL TO
AVWTEPW KEVO.

e Haduvapia elpeong cUVOECNC ALTIOG-OLTLATOU HETAEY TWV TIPOYPAUUATWY
Séopevong Twv epyalodEVWY Kol HETPNONG TNG armddoong MeAatwy
eunodilel TNV amoKInon eVPUTEPNG AMOSOXNG EK LEPOUG TNG AVWTATNG
Slolknong yla tnv edapuoyn TETOLWV TPOYPAUUATWY.

e O neploplopévog polog tou HCM oti¢ mpwtoPoulieg kat SpAOELS TOU
corporate branding, AOyog mou amnodelkvUeL EUMpaKTa TO Bpaxunpobeopo

XOPAKTAPA TNG EKAOTOTE KOUTTAVLAG.

Juvoyifovtag kat AapBavovtag untoyn To mapadelypa Tou mayofouvou, n kopudn
TOU QTOKTA PMEYAAUTEPN EKTLUNON amtd TNV oYXV TG oTEPEAC BAoNG TOU Kal
avtlotpodwc. Etol Aoudv kat to Marketing avtutpoowrneU el Tnv kopudr Tou
nayopouvou, n onola aAANAemdpa pe To e€wTepko meptBariov kat to HCM
QVTUTpoowneveL tn Baon, dnAadn to KUPLo ocwua TNG LAag TToU EXEL KAL TNV

peyaAutepn enidpacn otov meAdTn.

4.2. MNPOTAZEIZ

H peAétn autn kataptioBnke pe okomo tnv mapoucioocn Twv SladopeTtikwy BewpLwv

TIOU €XOUV avartuEeL TIg évvoleg Tou IM, tou HCM tng petafl toug aAAnAe€dptnong
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Kol tAANAOCUUMANPWONG Kal TEAOC TNG VEAC eMIKpatolooag dpthocodiac. Qotoco,
Kplvetal amapaitntn n Ste§aywyn MEPALTEPW EUMELPLKWV EPEUVIIV WG TIPOC T
KAtwOL media:

Tn Stepevivnon ¢ umapéng phocodiag IM otig emixelprioels / opyaviopoug, To
Babuod edappoyng ko avamtu€ng tng, Tov mPocadLlopLopo te / TwV 0pyOVWTIKAG / KWV
povadag / dwv eubuvng, k.a.

Tn S1e€0dkOTEPN PEAETN YL TNV AvAYKN Kal KataAAnAotnta edpappoyng tou IM oe
ETUXELPNOELG / OPYQVIOHOUC TTOU UTIAYOVTAL OTLC TECOEPLS (4) mpoavadepOeioeg
TEPUTTWOELG TNG Ttap. 1.4.1., SnAadn OTLG TTEPUTTWOELS TNG AMPOCWTTNG AYOPAC, TNG
OXETIKAG AYOpPAC, TNG AMPOCWING LEPAPXLOC KAL TNG OXETLKNG Lepapxiag.

Tn Stepelivnon tn¢ oxéong anodoaong IM Kal TN EMLXELPNOLOKAG / OpYaVWOLAKNG
anddoong Kal TNG LETPNONG TOUC.

Tnv avaitnon Kot avamntuén evalAakTikwy pebodwv HETpnong tng
QTMOTEAECUATLKOTNTAC TWV TIOALTLKWV M.

Toug Tumou¢ Twv mpoypapudtwy IM nou eiBlotat va epapudlovral.

H kouAtoUpa TwV EMLXELPNOEWV / OPYAVIOUWV TIoU evotepvilovtal rj embupolv va
EVOTEPVLOTOUV TN PpLhocodia tou IM, Ba MPEMEL va EVOWHATWVEL TIG £ENG a§leg:

Tnv avOpwIOKEVTPLKN MPOCEYYLON: OTOTEAEL TOV KLVNTHPLO TPOXO KAAALEPYELOG EVOG
neptBaiAovtog, oto omoio oL avBpwrol Ba atoBavovtal evBouclacpévol yla TV
ovVayvVWwPLoN TWV TPOOTIABELWY TOUC.

Tnv arodotikotnTa: N LKavoroinon tou avBpwrivou kedpalaiou amoteAel KAeLSL otnv
avarntuén tkavormoinong tTwv meAatwy, KabBw¢ o kaBe epyalduevog eival LEPOG TNG

OUVOALKNG ETIXELPNOLAKNA G ELKOVAG KOL TAUTOTNTOG.
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Tnv eVEPYNTIKN CUMMUETOXN OAWV: TO ETITUXN QMTOTEAECHOTO XPEWVOVTAL OE OAOUC,
avVeEapTATOU LEPOPXLIKOU ETIIMESOU, OPYOVWTIKAG LOVASAC KAL ETILXELPNOLOK
Aewtoupylac.

Tnv adooiwon twv epyalopévwy: n enixeipnon Ba kepdilel tnv adooiwon Twv
avOPWMWV TNG OKOWN KL OTLE TTIEPLOSOUG Kplong, otav pe Stadavela avTLLETWITEL TG
T(POKANOELG TwV aAAaywVv Kol AapBAavel avtioTolya TG OTPATNYLKEG amodATELS TNG.

To avtaywvioTko TAEOVEKTN LA TG KOUATOUpAG: To IM Stadpuldrttet kat BonBa otnv
avamntuén tng KOUATOU PG, ELSLIKA OTLG TIEPUTTWOELG OTIOU N KOUATOUPA amoTeAEL nyn

Sdladopomnoinong tou brand name.

H uloB€tnon evog IM mpoypAppatog cuotivetal v avantuxBel oe tpia (3) enineda pe
TLG aVTioTOLKEG £EL (6) TIPOKTLKEC:

210 YeVIKO eninedo (general context)

Me tn cupETOXN TNG SLoiknong — n mpwtoBoulia Kat utooTtpLEn TNG Nyeciag elvat
KaBoploTikAg onuaociag, KaBwg oL LeYAAeg aAAayEC Ba MPETIEL va TTPOEPYOVTAL OO
Vv kopudn). H nyecia eivat auth mou Ba eunveVoeL TNV EUMLOTOCOUVH KL UTIOOTAPLEN
TWV €PYOlOUEVWV.

Me tnv oAokAnpwHEvn opyavwolakn dopun — to IM Ba mpémnet va meptBarAel 6Aoug
Toug epyalduevoug os pia emixeipnon. Me tn xprion pog op{oviiag oOAOKANPWHEVNC
Soung, avantuooeTal pio cuvepyatiki pooéyylon AP nc anopaoswv HeTatly OAwv

TWV AELTOUPYLWV KaL LEPOPXLIKWY EMUTESWV.

210 eninedo epappoyng (IM implementation)
Me tn otpatnytkn ntpoogyyilon Marketing — €xeL amodelyTeL OTL OL ETUXELPNOELS LE TLG

KOAUTEPEC TPAKTLKEG IM uloBeTOUV pia TUTIK TTpocEyyLon IM pe tnv epapuoyn Twv

111



Slepyaolwyv £pEUVOC KoL TIPOYPAUHATIOUOU KaL TN XPron EPYAAELWV KOl TEXVIKWV
TIAPOUOLWY HE QUTWV TIOU XPNOLUOTIOLOUVTAL OTA TIPOYPAUUOTO TOU EWTEPLKOU
Marketing.

Me tn otpatnyikr ocuvepyacio tou HCM — n Asttoupyia tou HCM nailel {wtikd poAo

OTNV QVATTTUEN OTPATNYLKWY CUYXPOVLOUOU Tou IM Kal TG ETIXELPNOLOKN G AVATITUENG.

210 eninedo xwpou epyaciag (workplace experience)

Me tnv eotiaon otn d€opeuon Twv epyalopEVwY — n Snuoupyia evog
QIOTEAECHATIKOU KAl CUVEPYATLKOU gpyactakol epLBAAAovtog, 6mou ol epyalouevol
aloBdavovtal evepyd CUMUETOXOL KO UTTOKLVNLEVOL QTOTEAEL KPLTLKN G OnUAciag yLa TNV
erutuyia tov IM. H eotiaon Ba mpénel va adopd otn BTk evioxuon kat TpoAnydn tng
epyaoiag.

Me tnv emkowvwvia tou internal branding - oL emixelpnoeLg pe LG KAAUTEPEG
TIPAKTIKEG IM eTKOWVWVOUV TNV «UTtOoXESN» TIou SnuLoupyet to branding oe 6Aoug
TOUG pyalOUEVOUG LECW TWV KATAAANAWY KAVOALWVY ETILKOWVWVLAG, £TOL WOTE VAl
evOUVOUWOOUV TNV UTIOKIVNON TOUG Kal va eival autol mou Ba cuveyxioouv tn

petafifacn autAg TNG «UTIOOXECNC» OTOUG MEAATEC.

4.3. XAPTOINPAM®HZIH TQN MEAAONTIKQN TAZEQN KAI MPOONTIKQN
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To IM kot ta otolxeia tou piypatog IM Bplokovtal akopn otn ¢acn tTne avantuéng Kot
Bewpeital mw¢ o KAAdo¢ auTtog Ba yvwploel Tepaltépw ebaPUOTUEVN EPEUVA OTO
€YYUG HENov. H odoéva aufavopevn avaykn uloBgtnong tou IM amodetkvietal Adyw
TwV KATWOL TdoEwV:

Tn¢ avayvwplong Tou Kuplapyxou poAou Tou avBpwrivou mapayovia ota
ETIXELPNOLAKA SpWHEVA.

TNn¢ avamtuooOUEVNC TAONG UETATTAQONC TOU TOMEQ BlopnXaviag o€ TOPED TTAPOXNG
UTINPECLWV.

TNG KPLTIKAG onuaociog eméviuong o KAAAd EKMALSEUUEVA OTEAEXN E TIPOCAVATOALOUO
otnv umnpeoia.

Tng oxéong ouvdeong Slapkoug BeATLOTOMOINONG TN TOLOTNTAC UE TNV TIPOCEAKUON
kat dtatipnon uPnAol emMESOU OTEAEXWV.

Tou au€avouevou aplBoU ETIXELPHOEWY TIOU EVIELVEL TNV EKXWPNON APHOSLOTATWY
KOlL TOV EUTTAOUTLOUO TOU £PYOU, TIPOKELEVOU Va KAAALEPYNBOUV LaKPOXPOVLEG
OXEOELG EUMLOTOOUVNG LE TOUG TTEAATEG.

Tnc¢ av€avopevng avaykng omoKTNoNG VEWV LKAVOTATWY Kol S£ELOTNTWV WG ETLTAYN
TWV oLUYXPOVWV ETILXELPNOLAKWY TIPAKTIKWV.

TN avaykng avantuéng ECWTEPLKAG ETILKOWVWVIAC VLA OVTOTIOKPLON 0TI AAAQYEC TTOU

UTTOKELVTOL ETILXELPIOELG KOL OPYAVLIOUOL.

Tn dhocodia tou IM €xouv evotepvioBel NYETIOEC AUEPLKAVIKEG ETALPELEC KUPLWGE TOU

TOUEQ UTINPECLWY, OTWC €ival n The Walt Disney Company, Delta Airlines, The Marriott
Corporation, Dun Bradstreet (consulting), k.a. Ztnv Eupwrnn €xouv avadeilytet ot British
Airways, SAS — Scandinavian Airlines, Marks & Spencer kat n Ericsson. Mpoodateg

€PEUVEC Kal LEAETEC amodelkvUouy OTL N edappoyn Tou IM otnv Eupwnn dev €xeL Tn
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ouXVOTNTA KoL EKTOON TIOU £XeL TO IM otnv Apepikr), kaBwg emiong ta mapadsiypata
TwV edpapuoywv adopouv oe Spaotnplotnteg g Ateubuvong HCM (r.x. emtiAdoyn,

ekmaidevon, tagidla KwnTpwv K.a.).

‘Evag Aoutov ival o Kowog okomog ou KaAoUVTaL VoL UTINPETHOOUV oL SLleuBUVoELS
HCM kat Marketing - n nuioupyia KOLVOTOUOU AVTAYWVLOTIKOU TIAEOVEKTHLOTOG -

OTNV ETIXELPNON €K LEPOUG TNG IPWTNG KAL OTNV ayopd €K HEPoug tn¢ SelTePNC.
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