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IHEPIAHYH

H mapovoa epyacio éxer g Pacikd avTIKEILEVO TNV EQPAPUOYT| TNG CTPOTNYIKNG
papKeTIVYK Yo TNV enavatonofétnon tov Brand Garnier otnv eAAnvikn ayopd. ' tnv
KaADTEPN KATOVONGN TOV BEHOTOC, YivETOL OPyIKA [ GOVTOUN ovapopd Yo To Tt ivat

UOPKETIVYK.

To 7mpdTO KEPAAOIO TEPLYPAPEL TOV OPIOUO TOV UAPKETIVYK KOL TOL
TPOYPAUUATOC LAPKETIVYK, TIG AEITOVPYIEC TOV HAPKETIVYK KaBMG Kot 11 onuoscio Tov
Yo TV emyeipnon. Xto €MOUEVO OKEAOG OVOAVETOL 1) GTPOTNYIKY HAPKETWVYK, O
OTPATNYIKOS OYeSGUOG UAPKETIVYK TPOiOVTI®mV, 1M évvoln NG TomoBETnong Tov
TPOIOVTOG KOl TO piypo HApKETIVYK. XTO TPiTo KEQAAOO mopatiBeviar ot TpoOmol
enavatonoféotnong tov Brand Garnier omnv eAAnvikn ayopd. £10 TE€TOPTO KEPAAOLO
OVOAVETOL 1 CTPATNYIKT TILOAOYNONG, OTO TEUTTO TO, KAVAALN SIOVOUNG TOV TPOTOVI®V
Mg etaupiog Kot 610 €KT0 1M oTpatnNyiK] mpoPoing mov Ba axkoAovOnBei. Télog,

e€ayovtal To PacIKOTEPO CLUTEPACUATO TG EPEVVAG,.

AEZEEIX KAEIAIA

TomoBétnon mpoidvtog, €mavaTOTODETNGN UAPKOS, OTPOTNYIKY HAPKETIVYK, UiYHOL

HEpKETIVYK
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ABSTRACT

The recent study is subject to the application of marketing strategy for
repositioning of Brand Garnier in the Greek market. For the better understanding of the

topic, firstly it is made a brief report on what is marketing.

The first chapter describes the definition of marketing and program marketing,
marketing operations, as well as the importance of the firm. In the next section
discusses the marketing strategy, product marketing, strategic planning, the concept of
product placement and marketing mix. In the third chapter sets out the ways of
repositioning of Brand Garnier in the Greek market. In the fourth chapter analyses the
pricing strategy, in the fifth the channels of distribution of products of the company and
the sixth, the strategy of promotion that will be followed. Finally, in chapter seven the

key findings of the investigation are exported.

KEY WORDS

Product positioning, brand repositioning, marketing strategy, marketing mix
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EIXAT'QI'H

To pdpretivyk Aettovpyel @G GLVOETIKOG KPIKOG HETAED TV KOWMVIKAOV OVOYKMOV
Kol TG Prounyovikng mopaywyns. To pdpketvyk ypnoylomoteital yevikdtepa amd Tig
EMYEPNOELS, Tomkd 1 OeBvac. H prhocopia ¢ emyeipnong ekeppdleton pe to piypo
UAPKETIVYK TTOL TTEPIAAUPAVEL TO TPOTIdV, TNV TIUN, TOV TOTO Kol TNV Tpoddnon. [a va
umopéoel n emyeipnon vo emlnoet Bo mpénel va cuvovdcel 660 10 dvvaTdV KAADTEPO

TO, GTOLYELD TOV PIYHOTOG LOPKETIVYK.

O poéAOGg TOV UAPKETIVYK €lval Vo LEAETNGEL TIC GLUVONKEG OV EMKPATOVV GTNHV
ayopd, Tov 1010 TOV KOTOVOA®TY KaB®G Kol TOV oviay®oviopd Kot OAo ovTd o€
GLVOLAGCUO LE TO TPOTOVTA 1) TIG VANPEGIEC OTIC OTOIES OVOPEPETAL, TPOKELEVOL OUTA
VO UTOPEGOVY VO OVTILETOTIGOVY TOV AVIOYOVIGUO KOl VO EMKPOTIICOVV GTNV AYOpd.
[a to Adyo ovtd, oNUOVTIKOTATOG TOPAyovTos tvor 1 LEAETN TNG CLUTEPLPOPES TOV

KATOVOA®TY, TOV ETBVUIOV KoL TOV OVOYKOV TOL.

H otpoatmywn pdpxetivyk mov akolovbel o emyeipnon e&optdtar amd Toug
YEVIKOUG GTOYOVG OV €XEL, TOLG GTOYOVG UAPKETIVYK, TO UEPIOO ayOPAC, TOPAYOVTEG

TOV ££MTEPIKOV KOl EGMOTEPIKOV TEPPAAAOVTOG KOl TO XPNUATIKE TOGE OV dlafETEL.

H mopovoa epyocio €mKeEVIPOVETAL GTN OTPOATNYIKN EMAVATOTOBETNONG TOL
brand Garnier kot 6TV avaAVOT TOV ETUEPOVS GTOLYEIMV TOL UIYUATOG LAPKETIVYK TOV
Ba axoAovOnBOei, mpokeyévov to Brand va kepdicel oloéva kol mEPIGGOTEPOLG
KATOVOA®TEG amd TOV avTay®viopd OAAG kol vo evnuepwBovv meplocOTEPO VEOL

KATOVOA®TEG Yo TV VTOPEN TOV TPOIOVTOV TNG £ToPiaG.

ix
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KED®AAAIO 1°
BAXIKEY ENNOIEX MAPKETINI'K

1.1.MARKETING : ENNOIA KAI XIIOYAAIOTHTA

[ToAroi etvan o1 opiopoi Tov Exovv datvmwbel drypovikd yio o Marketing. KdOe
GLYYPOUPENS OTTOOIdEL ELPACT) GE KATOL0 OLOPOPETIKO OO TO. GTOLYEID TOV, YEYOVOS TTOV
dev @épvel oe avtifeon TOVG EMOUEVOLG OPIGHOVG, OAAG avTifeTo TOVG OmOdidEL
coumAnpopatikd poro. Kamorol amd tovg kuptdtepovg opiopovg tov Marketing givot ot

axorlovBor (Mariiapng, 2001):

=  Marketing gival £€va. GUVOAKO GUGTNUO ETLYEIPNCLOKDOV dPACTNPOTHTOV £TGL,
wote va mpoypoppatiCel, vo Tipoloyel, va mpofAiiel Kot v SlavENEL TPOTOVTA

K0l DVINPEGIES OV IKAVOTOL0VV aVAYKEG O TAPOVTES Kol OLVNTIKOVS TEAATEG.

»  Marketing ivot 11 avamTuén Kot 1) OIKOVOUIKY] S10VOUT ayolfdV Kot DINPEGLOV

0€ EMAEYUEVO TUNHOTO KOTAVOADTOV.

»  Marketing eivou 1 Sadikocio péca o pio Kovmvia pe TV omoio TpoPAémetal )
enekteivetan n dSdpOpwon g {Tnong yo otkovoutkd ayafd ko vanpecieg Kot
akoloVBw¢ avomoteitar pe T COAANYT, TPOPOAY|, GUVOALOYN KOU QULOIKN

SlovopU OVTAV TOV 0yoB®OV KOl VITNPECIOV.

»  Marketing omotehel M eKTEAEOT TOV EMYEPNCIOKOV OSPACTNPLOTATOV TOV
KatevBovouy ™ pon TV ayabdV Kol VINPECIOV Omd TOV TOPAY®YO GTOV

Katovadlot N xpriot (Bropnyaviko terdn).

=  Marketing givat n dtadikacio Tov oYedOGHOD KO TNG EKTEAEONG TG CVAANYIG,
TILOAOYNOMG, TPOPOANG Kol SLOVOUNG WEDY, ayaddV Kol VINPECIOV OCTE VO

oNuovpyNBovV GLVAALLYES TTOV IKOVOTOLOVY GKOTTOVE OTOLMV KOl OPYAVICUMYV.

"Evag amd toug opiopovg mov £xovv d1atummbel To TPOcOOTH Kol GUYKEKPIUEVA

10 2004, sivon exeivog g Apepikavikng ‘Evmong Marketing (American Marketing
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Association), cOuewvo pe tov omoio to Marketing amotedel M OpyOVOGLOKT
Aettovpyion Ko €vo GOVOAO OO EVEPYEIEC MOV OTOGKOTOVV GTNV Onpiovpyia, v
emKoOVoVia kol TNV amddoon afilag otovg meAdtes, KoODC Kol otn Olyeipon TV

TEAATEINKDV GYEGEWV, LLE TPOTOVS TOL VO ELVOOLV TOV OPYAVIGUO KOl TOLG UETOYOVG

(Kotler, 2003).

H mpoaypotomoinon twv cuvoAloydv oamortel TOAA O0LAEW kot 0e£10TnTEC.
Awoiknon tov papkeTIVYK yiveTow OTOV piol TOLAGIOTOV TAELPA o€ o mhovn
GUVOALOYY] CKEPTETOL TAL LEGO Y10 TV EMTEVEN TOV EMOVUNTAOV AVTOTOKPIGEWV OO TIG
dALec TAeVPEC. Oe®POVLLE OTL 1 S1OIKNOT TOV UAPKETIVYK €lvar 1) TEYVN Kol 1] ETIGTHUN
™G EMAOYNG AYOPADV GTOXWOV KOl TNG TPOCEAKLONG, TNG STNPNONG, KoL TG AOENCNG
TOV aPOUOV TOV TEAATOV HEGH TNG ONUIOVPYING, TNG TPOSPOPAS, Kl TNG EXIKOVMVING

avatepng a&iog otov mEAdT.

To Marketing amotelel évav aveEdptmro kAAOO GTO €uPLTEPO TAOIGIO NG
emomung g Awiknong tov Emyeipnosov kot paiiota €vav amd TOLG MO
ONUOVTIKOVG, TI OPUCTNPLOTNTES TOV OTOIOV TMPEMEL VAL EVOMUATMOEL GTN AELITOLPYin
g KaBe emyeipnon 1 omoia emBopet v emruympévn kot dtaypovikn mopeio c. Kabe
HEYAAN emyeipnon eVTAGGEL GTO opyavdypappa g Eva Tunpo Marketing, eved 6Ao kot
TEPLGGOTEPES KPOUEGOLEG EMYEIPTOELG EXOVV GTO OVOPDOTIVO OLVOLKO TOVG £val 1 KOl
neplocdtepa otedéyn Marketing, yeyovOog mOov avAdEIKVOEL TN GTOLOOMATNTO TTOL

Aokt 1 AerTovpyio. aVTN GTOV KOGLO TV GUYYPOVMV ETLYEIPTCEMV.

H évvown g amddoong a&iag otov meddtn eivarl i To KAEWL Yoo TV €TTUYN
mopeia g emyeipnong Kot v emitevén tov otoymv . To tunua Marketing, Aowmdyv,
Ba wpémel va evtomilel TIC AVAYKES TOV KATOVOAOTAOV Kol LEGO od TN AEITOVPYio TNG
emyeipnone, va O0nbétel oe avtolg ekelva To TPOIOVIO KO TIG VANPESiEG mov B

KOVOTOLOUV TIG OVAYKES OTES TPOCSPEPOVTAS TOVS 0&ial.

H dwitepn ocvpPorn tov Marketing yio Ti¢ emyelpnoels aAld kot Kabe GAAO
0pYOVIGHO, OKOUA Kot EKEIVOVG TTOV OEV £XOVV KEPOOGKOMIKO YOPAKTI PO, EYKELTOL KATA
KUPLo AOYO GTO GNUEPIVO TAYKOGULO OVIOY®OVIGTIKO TEPIPAALOV, TO omoio £xel avénoet

ONUOVTIKA TG OTOLTNGELS YO TNV EMTVYIO TOV EMYEPNCEOV. TO TOYKOGUIOTOMUEVO
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EMYEPNOLOKO TEPPAALOV KOl Ol TOYKOGHIES AyopES TPOMBOLV TNV  avaTTLEN TV
peydAmv kot moAvebvikav emyelpnoswv, 0étoviag €tor oe dvopevn Béon Tig
TOPOOOGLOKES KO EYYMPLEG EMYEPNOELS Kot Propunyavies. Yo T1g cuvOnkeg avtég, ot
AmOOOGELS TOV WKPOUECHUIMV KOl EYYDPLOV EMYEPNCEDV LUELOVOVTAL, EVA OVTIOETA O
Kivouvog TV enevdioemv tovg avédvetal. o Toug AOyovs avTovg Ol EMLXEPNOELS
TPOoTaHoVV VoL ONOVPYGOVY  OVTAYOVIOTIKO  TAEOVEKTNUO  TPOKELUEVODL Vol

avtameEEAOovV.

Mmnopovpe va daxpivoope (Kotler & Keller, 2006) avapeca 6Tov KOWmVikd Kot
TO J0IKNTIKO Oplopd Tov pdpkeTivyK. O Kowmvikog opiopds delyvel 10 pOAO TOL TO
pépretivyk mailel oty kowvovia. ‘Evag papxetep gime 011 0 pOLOC TOL HAPKETIVYK glvat
va «oLUPaiel oty avdmtuén tov Protikod emmédovy. 'Evag kotvovikdg opiopog mov
e&ummpetel o okomd pog elvar o €€Ng: To papreTvyk gival o KOvmvikn daotkacia,
pe v omoia ta dTopa Kot ot opades eEac@aiilovv autd mov yperalovtot Kot BEAovV,
pécw g omuovpyiag, g TPOooeopds, Kot TG eAehOepng avtoAlayng He GAAOLG
poidoviov kot vanpectov oa&ioc. Ocov apopd 10 O101KNTIKO OPIGUO, TO UAPKETIVYK
TEPLYPAPETAL GUVNOWG ®G «1 TEYVN NG TAOANGCNG TPOIOVI®OVY, OAAL O KOGLOG
exmAnooetol 6tav pobaivel OTL TO O OMUOVTIKO UEPOG TOL HAPKETIVYK OV €ival 1
noAnon. H moinon sivar anidg n kopven tov maydofovvov tov pdpketivyk. O Peter

Drucker', évac kopveoioc Bempnrikdc Tov pévatipevt, to 06Tel g eEfc:

Mmnopovpe va vrobécovpe 6Tt B VILAPYEL TAVIA AVAYKN Yol KATOW TAOANGT).
AMG 0 oKOTOG TOL HAPKETIVYK €ival va KOVEL TNV TOANGCY TEPLTTH. XLKOTOC TOL
pépreTivyk etvon va pdBoovpe kot vo kataAdfovpe tov mEAIT 1060 KOAN, OOTE TO
TPOIOV 1 M LANPEGIQ VO TOL TAPLALEL KO VO, TOLAETOL atd pUovn TNG. ZTNV W00VIKI
TEPIMTOON, TO UAPKETIVYK TPEMEL VO £XEL OC OMOTEAEGHO £VOV TEANTN TOL Vo giva
éropnog ayopdoel. To povo mov Ba yperdleton tote Ba givor 1 daBecudTNTA TOL

TPOIOVTOG 1| TNG VAN PECIOC.

To Marketing, Aowtdv, ivorl TpocavaTtoMoUéEVO otV emitevén ¢ TPoomdelog

VTG, ONULPYOVTOS aélo TOcO Yoo TNV 10t TV emyeipnorn, 000 Kol Yoo TOLG

! Avagopd aTo: Kotler, Philip- Keller, Kevin, 2006: oeA 648-7, MdapkeTivyk-Mavaruevt
3
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Kotavodotés — meldteg G 1o ovykekpyéva, cOpeove pe tov I. Tibpko’, 1)

10eoroyio Tov Marketing amotedel oTIC HEPEG WOG IO EMYEPNOOKT GLAOcOia, T

omoio ekepaletol o¢ eENG: «T0 KAEI0L 0NV ETITEVEN TV EMLYEIPNOLOKMOV TTOYWV EIVAL 1]

onuiovpyia. Kai 1 OlOTHPHCY OTPOTHYIKOD TAEOVEKTHUATOS EVAVIL TWV OVIAYWVIGTOV,

TPOKEIUEVOD VO, IKAVOTOIODVTAL 01 GVAYKES KOl Ol ETOVUIES TV KOATOVOLWTWOV UECH OO

TNV TPOGPOPC, OGO TO OVVATOV DYHAOTEPHS GLIAS TPOS awToS, Aaufavovias mapaiinio.

DITOYN TH UOKPOYPOVIO. KOIVWVIKH EVNUEPLON).

egng:

Ta Bacucodtepa ototyeio g 10eoroyiag Tov Marketing 6to mAaiclo avtd gival ta

[IpocavatoMopdc otnv ayopd, ®ote Ol emyelpnoelg va sivoar oe Béomn va
KOTOVOOUV TIG OVAYKEG TMV KATOVOAMTAOV KOl Vo €0TIALOVV TIS TPOCTADEIES

TOVG GTNV TPOGPOPA TNG KAAVTEPNS dvvATNS a&iag 6€ aVTOVG,

[IpoGavaTOMGOG GTOV OVTOY®MVIGTY, MGTE Ol EMYEPNCGELS va. gival o€ BEon va
OTOKTOVV OAAQ KOL VO O10TNPOVV TO OVTOYOVIGTIKO TOVG TAEOVEKTNLO KO VoL
TPOGPEPOVY  GTOVG  KATOVOAMTEG LYMAN aflo pe 7O  omodoTIKO Ko

AMOTELECUATIKO TPOTO OO TOVS OVTOYMVICTES.

EEmtepiodg TpocavatoMGUOC, TPOKEUEVOL O ETLXEPNGELS VO, YVOPILovv KOAL
TG eEeMéelc oto e£mTEPIKO TOVG TEPIPAALOV Kol Vo  EMAEYOLV eKEIVES TIC
otpatnyikés mov  Ba  Toupralovv  avdpeco oto  OWITEPA  ECMTEPIKA
YOPOKTNPIOTIKA TOVG Kol TIG LETAPOAES TOV TTEPBAALOVTOG IOV TIS EmnpedlovV,

glte dpeoa gite Eppeca.

Kowovikdg mposavatoMopnog dote 1 extyeipnon v S1popeOVEL TO KOWVOVIKO
Kol avOpOTIVO TPOCOTO TNG Kol Vo evepyel Pe TPOTOVS cupPatods e TOVG
o6TOYOVG TNG KOvmViag, Ommg eivatl 11 AoyIKn Sloyeiplon TV VAIKOV TOpOV KoL 1

TPOcTUGio TOL TEPPAAAOVTOG.

"Towg t0 MO 0VoKOAO MG TPOG TNV EMiTELEN TOL, OO TAL AVOTEP® GTOLXEIN Elvon M

peAétn tov emtepikov mepifdiiovtog. To Marketing koheitor va dadpapoTicel o

2 21wpkog ., «ZTpatnyiké Marketing», Ekdooeig ZtapouAng, ABriva 2004, oeA. 64

4
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POLO TOV GUVOETIKOL KPIKOL aVAUESH GTO E6MTEPIKO Kot TO eEMTEPIKO TEPIPAAAOV TNG
emyeipnonc. To Marketing, Aoutdv, cuAAEYEL, avalel Kot e£AYEL GUUTEPAGLOTO OO
TANPOPOPLOKA oTolyEiot TOL TEPPAAAOVTIOC, TPOKEWEVOL VO EVTOMIGEL KOl VO
«OIMPETNOE, HEC® TNG TPocPopds a&ilac, Tovg Katavaiwtég (Zuwpkog, 2004). To
ovyypovo emyelpnolokd mepPdAiov, 10 omoio yopaktnpiletor amd Svvapucpd Kot
ocuveyelg HETAPOAEC, dlvel ONUOVTIKO TAEOVEKTNUO OTIS EMXEPNOELS ekelveg mov Oa
epapuolovy oTpaTNyIKEG TOL OVOUEVOLV, TTPoAdfaivouy 1 akouo Kot OMUiovpyovV
e€elelg, avti amhd va ovidpodv oe avtés. Amd o aveTép® oTotKEln, EMOUEVMG,

TPOKVTTEL 0 WraiTepa oNUAVTIKOG pOAoG Tov Marketing yio T1g emyelpnoeLs.

1.2. AEITOYPTIEX TOY MAPKETINT'K

Ot Aettovpyieg Tov pbpreTvyk eivor KabBolkég, pe v €vvola 0Tl TPEMEL VoL

EKTEAEGTOVV GE OO TOL GLGTNUOTO LAPKETIVYK.
AvoAvtikotepa o1 Asttovpyieg avtég elval ot akOA0VOES:

*  Ayopdg (Buying). Avagépetor otn dwdikacio mov akoAovbeitar yw Vv
aVEVPEST), EKTIUNON Kol €MAOYN TPoidvimv. ['o Tapddelypo 0 KATOVOAMTNG
oL BéAel va ayopdcetl Eva ayafo Yo vo IKavomomoel pia, avaykn tov Oa mtpémet
va Bpel mov TwAoHvTal To ayadd, vo cLYKPIVEL T S1APOPO VITOKATAGTATO KO VOL

emAiégel 1o ayafo mov motedel 6Tt o KOADYEL KAAVTEPO TNV AVAYKT) TOV.

»  Tloinong (selling). Avagépetar o OAEG TIG OpPAGTNPLOTNTEG TOL GLUPAAAOVY
otV TPOoPOoA KOl TAOANGCN TOV TPOIOVI®OYV, Om®G eival 1 SleNon, m

TPOCMOTIKN TAOANGCT], 1| TPOMOONON TOANGE®V, 1 TILOAOYNON KAT.

*  Metagopdc (Transportation). Avagépetor otn petaxivnon Tov Tpoidviwv and
éva onueio oe GAAo, OMWG Yoo TWAPASEYUO OO TS EYKOTACTACELS TOL

TOPOY®YOD GTO ALLVOTTOANTY).

= [Ipotvmomoinong kou dwufdOpiong (standardization kon grading). Avoeépeton

0T0 OlYWPGHO kot tagvounon tov mpoidviov pe Pacn mpokabopiopéva
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TPOTLTOL.  XTOL  KOTOVOAMTIKG TPOIOVIO  OVAQPEPETOL GE  OPOUCTIPLOTITES

OpadOTOINoNG, O10iPECTC KOl KT YOPLOTTOINGNG.

= Xpnuotodotnong (financing). Avagépetor otn YPNUOTIKY EKTAUIELON TTOL

amonteiton yror OAEG TIC OIKOVOLUKEG dPOGTNPLOTNTEG.

= Avéinyng kivovvoo (risk taking). Avaeépetatl ot d1001KaGIi0 KOTAVOUNG TOV

TOOVOTITOV OIKOVOLUKNG OTTMAELG.

= AmoOnkevong (storing). Avo@Qépetor  OTIG  OpACTNPLOTNTES  OLTNPNONG,
amofepdtov og TocOTNTA, GVVOEST), KATACTOCT, ¥POVO Kol TOTO, MCTE VO Etvat

TEYVIKA KOl OIKOVOULKA EPIKTT] TOCO 1) TOPAY®YY] 0G0 Kol 1] KATAVAAW®GT).

=  [IAnpo@opnong tg ayopdc (market information). Avagépetor otn dadkacio
aveDPEDTG, HEAETNG, OLVOUNG KOl YPNONG TOV TANPOPOPLOV oV YpedlovTal
Y.  TOV  TPOYPOUUOTIOUO KoL TNV TPOYUOTOTOINGT  OIKOVOUIK®V

dpPACTNPLOTATOV.

Oleg ov avotépo Asttovpyieg Ba mpémer va  ektedecBoldv, YU avtd Kot

arokalovvtol Kabolkég Asttovpyieg Tov MapKeTvyk.

1.3. TO MII'MA MAPKETINI'K

To piypa papxetvyk amotehel To cuvoLAGUSO TOV AVOPAOTIVOL dVVOLKOD KoL TOV
VAMKAOV HECOV TTOV AITOTOVVTOL Y10 TNV EKTANPMOCT| TV TPOYPUUULATOV KOl TOV CTOYWOV
g emyeipnong oe pa oyopd. Mmopel va BewpnBel dtL amotehel 10 GOVOAO NG
TOPOYOYIKNG TPoomdhelog Kot cvviotatol omd To OTolEio TOL TPOIOVIOS, TOL
GLOTAHOTOG KOBOPIGHOL TNG TIUNG, TOL GUOTHUOTOS SLOVOUNG KOl TOL GUOTNLOTOG
emkowvoviag. IIpokettor yio 10 cvuvovacud TOL EUPYLYOL VAIKOD Kol TOV OVOTEPM
oTolyelov, TPOKEWEVOL Vo, dMGEL GE €va TPOTOV TNV amantoVuevn enun. Me tov 6po
QUM EVVOOVHE TNV OaVTIANYN 7oL £YOVV ONMOVPYNGEL Ol KOTOVOAMTEG Yol TNV

EMLYELPMOMN KAl TA TPOIOVTA TG GE GYECT LE TIG AVAYKES TOVG.
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To dproto piypa papketivyk teptrappavel (Mdaiapng, 2001):

" 70 KOTAAANAO 7Poidv, ONAad| OVTO TOL HE TO YOPOKTNPIOTIKA 7OV EYEL

IKOVOTOLEL GUYKEKPIUEVEG OVAYKES AyOPAS GTOYOV.

"V KOTGAANAN OSravopr}, OnNAadn LT 7OV UETAPEPOVTIOS TO TPOIOV TO
TPOGPEPEL GE TETOLOL ATOCTOCT OO TNV 0yOpd GTOYO0, TOL VA SEXETOL OVTY VO
VTOGTEL TOV KOTO KOl TO KOGTOG UETAKIVNONG TPOKEUEVOL VO OYOPAGEL TO

TPOIOV.

" MV KoTtdAANAN 7pofoir], onradn avt mov eEaceaAiilel TV emTLYMUEVN
EMKOWVOVIOL LE TNV ayopd - OTOYO, EVIGYVOVTOS TOPAAANAQ TNV €KOVL TOV

TPOIOVTOG OV TPOYPOUUUOTICEL O TOPAYWDYOG.

" TNV KOTAAANAN Tipr], dNAodn oty mov dEXETAL Vo TANPAOCEL 1 ayopd- 6TdYOG,
vl n OEEAEL TOV TPOGOOKA VO OTOKOMiGEL amd T0 TPoidv cvyKpivetol

€VVOIKE IE TO KOGTOG TNG OYOPAS TOV.

1.4 MARKETING PLAN

To oxé010 papKeTIVYK amoTeLel Eva YporTO GYES10 TOL amavTd oTo akOAovba

(Zuwpkog, 2004):
* [Tog pBdcape o¢ £dm;
= [Tov Bpiokodpacte Thpa;
= [Tov BéAovpe va whpe 6To PEALOV;
* [Tog Oa Tape exet;

To oyéo10 papretTvyk gival avoykoio TPOKEWEVOL v EACPOAMOTEL 1 emTVyin
€vOG mPoidvtog otnVv aryopd. Ot evépyeleg Pmopel va avapépoviat 6 Eva TPoiodv, GE Lo
7
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YPOUUY TPOIOVI®MV GE OAOL TO. GNUOVTIKG TPOIOVTA TNG EMXEIPNONG N AKOUN KO TNV
0w g emyeipnon. Me tov O6po oyx€010 UAPKETIVYK EVVOEITOL O GLGTNUOTIKN
TPOGEYYIoN TNG 0PYAVMON S TG Tpoomadeiag marketing yia v enitevén tov BEATIGTOV

(3
ATOTELECUATOV .

Tnv guBovn yuoo v mpoetopacioo Kot v ovvraén tov Marketing Plan éyouvv
ocuovnboc ta e&ng otedéym: o AtevBuvtig Marketing, o Avtumpdedpog Marketing, o
product 1 o brand manager, ta oteAéyn TV TUMUAteV [ToAncesov, Alaenuong 1
‘Epgvvag kot 1éhog 10 mpocomikd tov Ttunpatog Xyeduopod. Katd m dwdwocio
oYEOGHOV €VOC oyediov papkeTivyk Ba mpémel va Aapupdvouy HéPog Kot To ovATOTO.

dtevBuvtikd otedéym (Ziopkog, 2004).

Oocov agopd 6ta YpOVIKE TANIGLO TOV GYESACHOV, AVTA eE0PTOVTAL KOTE KUPLO
AOyo amd ™ @von g Propnyoviog — oayopdc otnv omoic dpacTnplomolEital 1
enmyelpnomn, Kabdg Kot amd TV W1iTePT VoY TOL GLYKEKPUEVOD TPOTOVTOG. ZuvNiB®G
éva. oy€do papketvyk owapkel amd 3 émog 5 étn. Ymbpyovv BéPora ov amapaitnreg
dladkacieg eEAEYYoV, AGTE Vo AapBAvouy ydpa 0l AmopoitnTeEG AALAYEG GTI CTPOTIYIKN
Kol to mpoypdppota, Otov ot eE®TEPIKOL OAAG KOl €0MTEPIKOL TOPAYOVTEG TO

emPdrrovv (Ziopkog, 2004).

Kdémow Pacwkd ototyeio ta onoio mpémel va yapoktnpilovv éva Marketing Plan

TPOKEEVOL Vo gfvar emtTuynpéEVo, gtvar Ta akorovda’:

= JIpéner va AapPdaver otoryein kot vo ocvpgovel pe to Business Plan g

emyelpnong, Tov omoio eEAALOL OMOTEAEL KOl GUOTATIKO HEPOG

=  [lpéner va yopaxtnpiletor omd coenvewr Kot vo €ovv o€ avtd €OKOAN

npdsPfacn OAoL 01 EVOLPEPOUEVOL, DOOTE VO OELOTOLEITOL KOl OO TO GTEAEYM

® Bank of Ireland , “A guide to writing your marketing plan”, Business Banking — Bank of Ireland, 2005,
o€, 4, dubécipo oty 16T0GEASN

http://www.bankofireland.ie/html/gws/includes/business/pdfs/market plan.pdf , tekevtaio emiokeyn
13/9/2011

4 Bank of Ireland , “A guide to writing your marketing plan”, Business Banking — Bank of Ireland, 2005,
Ge. 5, Swbéopo oV 16TOCEMON

http://www.bankofireland.ie/html/gws/includes/business/pdfs/market plan.pdf , tehevtaio emiokeyn
13/9/2011
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AL KOL VO TTOPEYEL TV OTOPOATNT TANPOPOPNON GE GLVEPYATES Kol Gpecal

EUTAEKOUEVOLG LE TNV EMLYEIPTOMN 1] LLE TO GLYKEKPIUEVO TTPOIOV

= [Ipéner va Paciletor oty KAtdAANAN TANPOPOPN G, YOPIS Vo AapPAavel AoKOoTO

TEPACTLO EKTAOT
= JIpénel va givorl Bactopévo ota 1d1oitepa YoPaKTNPIoTIKA TNG EMLXEIpNONG

=  [lpémer va 0¢ter ovykekpuévoug Kou cageilg otdyovg, ot omoiot vo givor

UETPNOUOL DGTE VO LITOPOLV VO 0ELOAOYOVVTOL KO TO OYETIKG ATOTEAEGLLOTOL

» JIpéner va amoterel Eva duvapkd keipevo, to onoio va emaveletdletol o TaKTA,
YPOVIKA OLOGTHLLOTA KOL VO EVOOUATMOVEL TIG 0AAAYEG OV eMPBAALOVTOL OO TO
epBaAlov TG emyeipnong, doTe vo UTopel pe EVKOAID VoL EKUETOAAEDETOL TIG

EVKOPIEG TOV TPOKVTTOLV KO VO, AVTIULETOTILEL TIG OTMEINEG.

Ocov agopd ™ doun evoéc Marketing Plan, vrdpyovv kdmowo omapaitnro
CLOTATIKA PEPT TO OTolo TPEMEL VoL TEPIAAUPAVEL KOt €lvar 1 ovAAVGT TG TPEXOVGOG
katdotaong (avaivon oyopdc, SWOT analysis, avdivon TOV OVIOY®OVIGHOV),
owpdpewon ¢  otpatnywkne Marketing, mwpoPAéyelg moANcE®V  oAAG Kot
TPoOTOAOYIGLOG damavadv. Ta ototyeio avtd etvon ta EAdyoTa TOL amatTovvTaL Yo £val
ocwotd Marketing Plan, yopic avtd BéPata va onuoaivel 0Tt glvatl apKeTA Yo Vo TOV

amopépouvv v emtvyio (Berry and Wilson, 2001).

Ta mepeydueva evog Marketing Plan pmopel va  dwagépovv  petald twv
EMYEPNCEDV, Ol OU®G MG TPOS T PAGIKE GLGTATIKA TOVG WEPT] TOV TAPOLGLAGTNKAY
wponyovpévms. O Ziopkog, Tapovstdlel ta factkd puéprn evog mAnpovg Marketing Plan,
Om®w¢ viofetobvtol amd TNV GUVIPWTTIKY] TAEOVOTNTO TOV EMYEPNOEOV CNUEPA

(Zuwpxog, 2004):
» Ewoaywyn — Baow [epiinyn yua tov Atevbovrr| (Executive Summary)
= Avaivon Iapodooc Katdotaong
O kOprog 6KOmAG AVTNG TNG EVOTNTAG EIVOL 1] TEPLYPAPT TOV OLYOPADV GTIC OTTO1ES

CLUUETEXEL M EMelpNON, TOV TPOIOVTOV OV TOPAyeEl KOODS Kol TOV TACEWV TNG
9
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kdOe ayopdc. IMpokeévov vo amokopicovpe po wAnpn ewdévo mpoPaivovpe oe

avéivon (MdaAiapng, 2001):

. Tov pokpomepifdirovroc, ONANOT TOV ONUOYPOPIK®Y, OIKOVOUIKOV KOl
EMYEPNUOTIKOV CLUVONKOV TOL EMKPATOLV KOODS KOl TOV TEYVOAOYIKOUV,

TOAMTIKOD, VOUIKOV, KOWMOVIKOD KOl TOMTIOTIKOD TEPPAAAOVTOS NG

emyeipnone.

. Tng ayopdc, cvAiéyovtag mAnpopopieg oyeTkéc e to puéyebog, v avamtuén
Kol TI§ TAGES OAOKANPNG TG ayopds kabdg Kot kKABe GYETIKOD TUNUOTOC M)
katnyopiag g ayopds mov Bo meptlopPdvouov peBddovg  Propmyavikng
avAmTLENG, E10AYMYNG VEOV TEYVOAOYI®DV 1] VEOV TPOTOVIMV Kol EKTIUNCGELS Y10

TIG ENEVOVGELS TV OVTOYMVICTMV GTOV TOUEN TOL marketing.

. Tov avtayovieTav, Kotaypdeovios Toug KUPLOLS OVIOY®MVIGTEG Kot T 0éon
TOVG OTNV ayopd, To HEYENOG TOV OVTAY®OVICTMV G YPNUATIKEG LOVADES, TO
pepiolo ayopds kol to peEyehoc tv moANce®V Tovg KabMOG emiong divoviog
EUQOON OTIC OLVANELS Kol TIG AOVVAUIEG TOVS G GUYKPIOT HE TO TPOIdV 1 TNV

TOPEYOLEVT LIINPEGIA TNG.

. Tng ayopdg - oT0YOV KOl TEAATAOV, TEPLYPAPOVTAS TNV AYopd - GTOYO OF
EMMESO OMUOYPAPIKO, YLYOYPOAPIKO, KAGOOV KOl OYOPUCTIKNG GUUTEPUPOPAC,
KOTOypapovtag TIC embupieg, OVAYKEG, GULUTEPLPOPE TOV KATOVOAOTOV N
Brounyavikedv ayopact®v, evtomilovtag mov Ppickovtal ot TEANTES Kol TGS
UTOPOVLE VO TOLG TPOCEYYICOLUE KABMG Kol TOolEg KoTnyopieg 1 TURMOTO

0AOKAN PG TNG ayOpdiG ovOTTOGGOVTOL 1] TApaKUALoVY Kot yloti.

= Tng moMTiKig TOV TPOIOVTOGS, AapPavovtag VoYM Ta oTotKElD TOV TEAEVTOLWOV
TEVTE ETOV OVOPOPIKA LE TIG TOANCELS, TO KEPOOS, TO 10TOPIKO TOV TPOTOVTOC,
T0V KOGTOVG TOpay®YNS, TV damavadv marketing kot mpodOnong xor v

TEPLYPOUPY] TOV GUGTNLOTOC TOANGEDV.
1. YmobBéoeig Zyedoopnon

2. TIpoppoata ko Evkopieg
10
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3. Ztoyor Marketing

4. Zrpatmywég Marketing

5. Tpoypaupata Marketing ko EQappoyn g Ztpatnyikng Marketing
6. Owovopwd Keipeva (tpobmoroyiopol kim.)

7. MébBodot [TapakorovOnong kot EAEyyov

8.  Xyxéown Extaxtng Avaykng kot Evoilaktikég Xtpatnyikég

9. Topapmuo (meprropPdvel OAo To CNUAVTIIKO GTOUYEI TOVL YPNCLOTOMONKOV
oV avdAvon mov TponyNHonke, OTMG Kot T0 VAKO ekeivo mov dgv eivan dpeca

oyetikd pe to Marketing Plan.

Me Bdomn ta mepieydueva evog Marketing Plan mpokdmtel 611 o amapaitto
oTdo0 Yo TNV OladIKacio KOTAPTIoNG TOV eivat 6€ YeVIKES Ypappég To €N (ZuduKog,

2004):

o) Avédivon ¢ Tapodoag KOTAGTAONS, ONANON TOCO TV EVOOYEVAV (TTOP®V Kol
KAVOTNTOV NG emyeipnong) 060 kot tov e£@yevav (avVToy®VIoTES, KOTAVIAMTEG,

TEPPAAALOV) TOPAYOVTOV TNG EMLYEIPNONG.

B) Evtomiopog tov mpofAnudtov kot tov gukoplov, pe Paon v avdivon g
TapoHoOS KATAGTAONG TOL TPoNYNHOnKe, pe Pdorn ta amoteAéouato TG avaAvong g
TOPOVCAS KATAOTAONS EVIOTILOVE TIG EVKAIPIES KOL TIC ATEILES MG TPOG TO eEMTEPIKO
mepBailov TG emyeipnong, Kabdg Kol TIC JVVAUEIS KOL AOVVauIES ®OC TPOSC TO

€0MTEPIKO TEPPAALOV TNG emyeipnong o€ oxéon e GALEG EMLYEPNGELG.

v) KobBopiopog twv otéoyov tov Marketing, TV oTpATNYIKOV Kol TOV
npoypoppdtov tov Marketing, mpémer vo 600el amdvinon oto EPpOTNUA  «TOV
embopovpe va mape;» kabopiloviag to mEPEYOUEVO, TN YEWYPAPIKY O1A0TOCN, TNV
ayopd - otdY0, TN YPOVIKN KOl TOCOTIKN OldoTacm, BEtovtag mopdAinio kol To
Kpunpuo.  pETpNong  emitevéng otoyov. Apyxikd mopovctdlovior ot EVOALUKTIKES
oTPATNYIKES (TO LEP KO TO. KOTA TNG KAOE HiaG), 6T cLvEXELd YivETOl ETAOYT NG

11
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TPOCPOPATEPTG CTPATNYIKNG LE GUYYPOVN OLTIOADYNOY| TNG GLYKEKPLUEVNG EMAOYTG.
Mo ™ emoyn g otpatnywkng marketing 6o AneBodv vaoéyn o Kot (BdOng,
2000):

e [leprypaon g aryopdc 6tOYOL
*  AVTOy®VIOTIKG TURHOTA TG ayopds ot omoia 1) emtyeipnon Oa tomoBetn el
o Koavaiio — Aiktva Atavoung
e TomoBétnom emyeipnong kot mPoidVIMV Tng otV ayopd e oxéom HE TOVG
OVTOYOVIGTEG
o YUYKPITIKG TAEOVEKTLOTO - LOVOIIKOTNTO TPOIOVI®V GTNV ayopd.
o TioloyloKN GTPATNYIKN GE GYXECT LE TOVG AVTOYWOVIGTES
e Emioyn nyetung 0éong 1 otpatnykn deicdvuong ayopdc- ¥pnuoatodoTnon
e 'Epevva kot avamtuén
o JTpaTNyIKEG Yo To £6000 TNG EPELVAG OLYOPEIG
0) Avdamtuén oV KATAAANA®V GTPATNYIKOV KOl TGOV TPOYPOUUAT®V Yo, TV
emitevén TV otdywv Tov Marketing kot KaBopiopdc Tov Ypovikov opilovta PaplLoyng

TOVG,

€) Extiugnon tov oavopevopevov Kepddv Kol OA®V  TOV  OIKOVOUK®OV
ATOTEAECUATOV TNG TPOOTAOEINS TOV TOPOVGIALETOL GTO TPONYOVUEVO GTAO0, KAOMG
Kot mpOPAeYn Y TO TOG B0 OVIUETOMIGTOVV KOTOUGTOCELS GYETIKA amibBoaves M

anpOPAenTES.

1.5. HXHMAZXIA TOY MARKETING PLAN

To Marketing Plan dwadpapotiel wdwitepa onpovtikd poAo otV emITVYio TNG
emyeipnone, kabmd¢ &vidooetol 610 TAOUGIO OGS Omd TNG O ONUOVIIKEG TNG
Aertovpyieg. To Marketing Plan wépa amd v evnuépmon tov evolapepouévmv evtdg
Kol ekTOC TG emyeipnong, Pondd ommv opaAn Evtaln TV VE®V  CTEAEXDV,
KaBodMYOVTOS oL e TOAD amodoTIKO TpOTOo, fondd otnv a&l0AdYNoN TOV TETPAYUEVOV
™G EMYEPNONG KOL OTNV TOPOYN OYVOCTIKOV TANPOPOPIOV Ylo. TNV KOADTEPN

12
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KATOVONoN TOV UNYOVICUDV TNG GLYKEKPIUEVNG Oyopds Kol Ty oviamtuén Tov
KOTAAANA®V GTPATNYIKAOV Y100 TNV EKTANPOON TV otdy®mv tov Marketing (Bdong,

2000).

[Tpwv o emyeipnon va EEKVIOEL TV EMAYYEALOTIKY THG OpAGTNPLOTNTO, OAAL
Kot KaBe ypdvo petd v Evapén g Asttovpyioag e, Elval amapaitnTo Vo GUVTAGGEL
éva etnolo Marketing Plan, dote oyt amdd va yvopilet aAld kot vo Tpoypoppatilet Tig
EVEPYEIEG OV TPEMEL VO, TPOYLOTOTOWCGEL Yol VoL SLOTNPNOEL Kot v avénoel v

meAatela Ko To KEPON TNG.

O «vprog Adyog Yo Tov omoio emiPaiietal vo dapopedvetal éva Marketing Plan
oe etmola Pdomn elval yuri 6Aot ot moapdyovieg 6T0 €0MTEPIKO Kol TO €EMTEPIKO
nepBaiiov tng emtyeipnong petafaiiovion pe yopyovg pubuots. Kabe emyeipnuatioc,
howmdv, mpémel va eEeTAlel TIG 0ALOYEG AVTES KOl Vo EVTOTILEL TIC OvTIoTOLXES OAAAYES
oV TPEMEL Vo AdPouv yopo péco otnv Oikn tov emyeipnon. H Pacwkn cvufoln,
emopévmg, Tov etnoov Marketing Plan €yketton 6to vo emtpénel oy emyeipnon va
dlapopomotel TIc Asttovpyieg TG Kotd TPOTO TOL Vo mpocapuoletal otic eEeAiEelc,
(MOOTE VO OVTOTOKPIVETOL HE EMTLUYIOL KOU OTIG OAAAYEC TMV TPOTIUNCEMV TOV
KATOVOA®OTAOV, 6TO VEQ TPOIOVTO TOL UTOPEL VO TPOGOEPOVY OL OVTOLYMVIGTEG TOVG, OTLG

LETAPOAEC TOV TGV Kot TOAAE GAAG’.

To Marketing Plan, Aowov, Ponbdé tic emyepnoelg va mpocsapuodlovior 6Tto
neplPdAlov tovg dpeca, yeyovog mov Tig Pondd vo eivor avToy®VISTIKEG Kot va
TPOCPEPOVY GTOVG TEAATEG TOLG OAAG KOl YEVIKOTEPO GTO KOTOVOAMTIKO KOWO, TO
KOADTEPO, amd Amoyn mowTNTOG Kol TWNG 7poidvta kot TNy koAvtepn dvvatn
eEumpéton. Mia emyeipnon n omoia €yel TPAYHATIKOVG GTOXOVS Ko embupio yio
emruyla 6TOV KAGDO TNG, MPEMEL VO KOTOVOEL TN OMOLANOTNTA TOV KOlL VO TO

EVOOUATMVEL GTOV GTPATNYIKO TNG GYEOAGUO.

® Maoxdmoulog A., «ZTpatnyIkf AvarTuén Eveg Marketing Plany, Exmraideutikiy STpiEn — I
Koivotiké TAaiolo EZmipiEng — Emixeipnoiokd Mpdypaupa AvraywvioTtikétnta, 2003, oeA. 5,
dlaB<aiuo oTnv I0TO0EAIdQ http://www.go-online.gr/files/document/05-01-
2005/E3_kef3 math1.pdf (Mpdypapua AikTuwBeiTe), TeAeuTaia etTiokeyn 25/9/2011
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KED®AAAIO 2
XTPATHI'TKH MAPKETINI'K

2.1.EIXATQI'H

Me tov O0po Xtpatnykn Mdépketivyk gvvoeiton 1 dadikacio pe v omoia pia
eMEipNoN UTOPEL VO EGTIAGEL GTO TOG Bl YPNOUOTOIGEL TOVG TEPLOPIGUEVOVS TTOPOVG
mov JféTel pe TIg KaADTEPEG EVKAPIEG TPOKELUEVOL VO ALENGEL TOL KEPOT TNG Kot vaL
OVTILETOTIGEL TOV  OVIOYOVIGUO. XTOY0G TNG YPNOWOTOINoNG NG OTPOTNYIKNG
pdpketivyk givol 1 adENon TOV TOANCEOV TNG EMYEIPNONG LECH TOV TOANGEDY TOV
TPOIOVIMV TNG TNV ayopd - 6TOY0 Tov £xel oprobetnoetl amd mptv. Ot SbEGoL TOPOL
™G EMYEIPNON KATAVEHOVTOL £TOl OOTE Vo, emtevyfodv ot otdyolr mov €xel Béoet.
SOUTEPACUATIKA, 1 OTPOINYIKY HAPKETIVYK GLVOEETAL QUEGO HE TIS TOANGELS TNG
EMYEIPNONG KOl 1 OTPOUTNYIK HAPKETWVYK 7oL Bo akoAovOnoel o emyeipnon
eCaptdron dpeca amd 1 BEon kot to pepidlo ayopds mTov KOTEYEL, TOVS GTOYOVS TNG, TIG
guKOIPlEG KOl TOVG TOPOVE TNG. XTO TOPOV KEPAANLO OVOADETOL O GTPATNYIKOG
OYEOGOG NG emyelpnong Kot 1 dodkacio avamTuENG TG GTPATNYIKNG TPOIOVTOC, 1

TomofETNoNG TOL TPOIGVTOG GTNV AYOPd KOt TO iYL LAPKETIVYK.

2.2. XTPATHI'IKOX EXEATAXMOX MAPKETINI'K EHHIXEIPHXHX

Kabe emyyeipnon yo vo pmopEcel v OVTYLETOTICEL TO GLVEXDG UETAROAAOUEVO
KOl ovVTOYOVIGTIKO TEPBaiiov Ba mpémel vor aKoAOVONGEL tia GLYKEKPIUEVT] dlodKaGia
OTPUTNYIKOV oYeO0GHOV. O oTpatnyIkog oYedacog pdpkeTvyk fonda pa emxyeipnon
va a&toroyel TV amdd061| TG, Vo TPOcIOPILeL TIC OLVALELS Kol AdLVAUEES TOV £XEL, VA
wpoPAémel Tig efelilelc kol va emAéyel TN otpatnyikn mov Bo akoiovdnoel. O
OTPATNYIKOC OYedacnOg Ociyvel modC umopel o emyeipnon va cuvovdoel Tig
EAKLOTIKEG  gvKaupiee MOV  TAPOVOIALOVTAL GTO  AVIAY®MVICTIKO TEPIPAAAOV OV

dpaoctnplonoteitar.
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O oyedloopog pdpketvyk pog emyeipnong e€optatal omd v KovotTo NG
eMyEipNONG va TPOTEIVEL WOEEC V1oL VO OVOTTTUEEL VEQ TTPOTOVTA, VO Utopel va Ppioket Tig
véec evkaupiec mov VWAPYOLV KOl VO EQUPUOLEL GUYKEKPIUEVO TTPOYPOLULOTOL
péprketivyk. Epappoler ta mpoypdppata ko av domotmdel 6t vedpyovv amokAcels
amd TOLG OTOYOVG TOTE MPEMEL Vo KAveL TIG avaykaieg dopBmaoels. O oTpatnyikog
oYEAGHOC phpreTvyk BonBa ot oTpaTYIKn EQAPULOYN TNG EMLXEIPNONG, EMPAAEL Lo
pokpompoBeoun moMTIKY| otn dOoiknon ¢ etoipiag, ovuPdAiel oI GTPATNYIKN
Katovoun Tov mocwv Kot Bonbd ot dedbuvvon, to GuUVTOVIGHO Kot TOV EAEYYO

(Zuwwpxog, 2004).

O otpatnyikdg oxedloonog MHAPKETIVYK Pondd onuovtikéd oTo  YEVIKOTEPO
oTPUTNYIKO oyedlopnd TG emyeipnons. O otpatnyikds oxedlaopuoOs HAPKETIVYK

amoteleital amd T€00EPIC £VVOLES - KAEWOAL:

® TN OTPOTNYIKN avVOAVLON,
® TN OTPOTNYIKY ETIAOYN,
® TN GTPATNYIKY VAOTOINOT Ko

e TNV TapaKoAoLONoN Kat Tov ELEYYO.

[Tpoxeyévouv o oTpaTNYIKOG GYEIUGHOG VO EIVOL AMOTEAECUATIKOG OTOLTEITAL VO
yivel Tunpatoroinon g ayopdc, vo TPoodloploTel | ayopd - oTtdY0C, Vo EMAEYEL N
emBount) tomoBétnon g ewodvag Kot tov mpoidviov. Bdcel tov avotépm
kaBopilovtal ol GTPUTNYIKOL, TOKTIKOL Kol AETOVPYIKOL GTOYOL TOV HAPKETIVYK KOl
OLOULOPPMVETOL TO KOTAAANAO UiyHo PAPKETIVYK Yoo KAOE TUMHO TNG ayopdis- GTOYOV

(Zwwpxog, 2004).

Ot otoyor tov papketvyk o mpémet vo ovuPadifovv pe TOLG GTOYOVS TNG
emyeipnonc. Ot 6tdY0l ToL PAPKETIVYK deiyvouy Ta amoteléopata Tov BELEL va TeTOYEL
N EMYEIPNON TPOKEWEVOL VO TETVLYEL TOVG EVPVTEPOLS GTOYOVS TNG KoL dElvoLV OTL Ot
oTOYOlL NG Emyelpnone  €ival  GUYKEKPIUEVOL, TOCOTIKOTOINUEVOL KOl  YPOVIKA

TpocdopicLot.
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H emygipnon mpénel va kabopicel 100G 6TOYOVG UAPKETIVYK 0oV £xel yivel
avlAvon NG LIAPYOVLGOS KOTACTOONG Kol agoy €yovv ekTiunbel ot PeEAAOVTIKEG
ovvOnkeg ™c ayopdc (Holloway and Robinson, 1995). I'a va givat amoteAecpatikodg o
oYEOGOC HAPKETIVYK Bor Ttpémel va divetar Wdwaitepn mPOGOYY| OTIG OMALTI|GELS TOV
eEotepucoy mepdriovioc. Evoewtikol otdyol Tov pbpkeTivyK umopel va eivor m
avénon kot dwtpnon Tov HEPioL ayopds, M avénon TV TOANGE®V KOl TOL
nepliwpiov KEPSOLG KoL 1 PEi®ON TOV KOGTOVG TOPAYDYNS. Ot 6TOYOL TOL UAPKETIVYK

Ba mpémel va Exovv Tig NG W0 TES (X1dpKkog, 2004):

e amodoyn (acceptability). O otd)0G TOL PdpKETIVYK O TPEMEL VO ETvol ATOSEKTOC
amd dAAovg ko vo delyver Tig agieg g emyeipnong.

e cukapyia (flexibility). O ot6x0g ToL pdpkeTvyk Ba Tpémel vor givor EVEMKTOC
KOl vo, UTopel Vo LETABAALETOL OTIC VEEC OTATNGELS TOL TEPPAAALOVTOC.

e mopdtpuvon (motivation). Ot vrevBuvor yia v emitevén Tov 6TOYOL O TPEMEL
VoL EVIILEPMVOVTOL TPOKEEVOL Vo Etvan o€ BEom kal va avordfouv Ty gvdvvn
vhomoinong tov. O otdy0g pdpketvyk de Ba mpémel va eivar S0oKOAOG OAAG
0071 Kot TOAD €0KOAOC.

e cuvvoyn (consistency). Ot 6TOYOL TOL HAPKETIVYK Ba TPETEL VO, GLVOEOVTOL AUEG
HE TOVG OKOMOVG TNG EmMyeipnong Kot 1 €miTELEN] TOVE GUVETAYETOL KOl TNV
enitevén TV 6TOYWOV TNG EMLYEIPTONG.

e cowktomta (achievability). Ot otdyol Oa mpémer vo eivar peoMotikol yuoo vo
umopohv v emtevyfBovv Kol v SIOUOPPOVOVTOL KOTOTY OVAALCNG TOV

€0MTEPIKOV Kot EMTEPIKOV TTEPPAALOVTOG.

H emyeipnon and 10 YopToQPLAGKIO T®V TPOIOVIOV KOl T®V 0yop®dV GLUPAAAEL
TNV EMTEVEN TOV GTOYWV TNG Kol TPEMEL VO, AAUPAVEL ONUAVTIKEG OTOPACELS CYETIKA
pe ta. peAloviikd mpoidovia mov Ba dabécel oty ayopd. To dpioto piypa mpoidvrmv
Kol ayopadv Tov Bo cuvTeEAEsEL GTNV EMITEVEN TV GTOYWV TNG EMLYEIPNONG TPODHTOBETEL
o1t B &yovv aflohoynBel or evorraktikég otpatnyikég pdpketvyk. [poxeévon va
YIVEL O OTPOTNYIKOC GYESOGUOC KATA TPOIOV Kol 1 GPLoTI KOTOVOUN TV TOPMV TNG
emyelpnong ota  Odpopa  TPOIOVTIO.  YPNCUYLOTOOVVTIOL  SLOPOPETIKA  epyareiol
SLUOPPMONG CTPATNYIKNG.
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O xvrhog Long mpoidvTog eival po onpavtiky £vvola 1 omoia divel TANPoPopies
YL TV AVTOYOVIGTIKN OUVOLIKT £VOG TPoiovtog. O kKOhkAog Cmng mpoidvtog amoteAdeitot

and 4 edoeig (MdaAiapng, 2001):

e Ewayoyn: o mepiodog apyng avantuéng tov ToANcenv, Kabmg to mpoidv
glodyeton oty ayopd. Képon oe avt) ™ @daomn dgv vaipyovv AOY® TV
ONUOVTIKOV EG0®V TTOV ¥PelAloVTaL Y10 TNV EIGOYMYN TOVL TPOTOVTOC.

e  Avamtuén: o mepiodog ypyopns amodoynsg amd TV ayopd Kol OVCIUCTIKNG
BeAtimong twv kepODV.

o  OppdtnToe: (o mepiodog emPpadvveong g avanTuéng TV TOAGE®Y AOY® OTL
T0 TPoidV €xel emthyel TNV amodoyn amd TOVS TEPLOCOTEPOLS THOVOVGC
ayopaotés. Ta képdn otabepomolovviol N mopovclalovy Kapyn AOY® TV
ALENUEVOV OOTOVOV TOL ATOGKOTOLV GTNV VIEPACTIOT] TOV TPOIOVTOG EVOVTL
TOV AVIOYOVIGTOV.

e IMopaxpu): n mepiodog Katd TV omoiot 01 TOANGES Oeiyvouv pior KaBodiK|

mopeia, Evod TavTdypova Teptopilovtal To KEPON.

H avayvdpion kot 1 a&lohdynon 1oV SeQOpPETIKOV EVOAAIKTIKOV GTPOTNYIKMOV
KOl 1] €TAOYN TOV O KOTAAANAOL GLUVOLAGHOV CLTOV TEPIAAUPAVEL Kol TNV EMAOYN

TOV AyOp®V GTOYWV KOL TNV TUNUOTOTOINGT TOVG.

2.3. AIAAIKAXIA ANANITYZEHX XTPATHTIKHE MAPKETINTK ITIPOIONTOX
(MARKETING PLAN) KAT ANTAT'QNIXTIKO TIAEONEKTHMA

H emyeipnon Ba mpémetl vo amovioel 6to akOAoVO0 EPOTAATA TPV KATOPVYEL

0T0 GYEOOGHO TNG GTPOTNYIKNG TOL HAPKETIVYK OV Bl akolovOnoet:

e [16c01, oot ko yioti ayopdlovy 1o Tpoidv

v Anuoypagikd, KOLVOVIKOOIKOVOULKA Ko YOYOAOYIKA
YOPOKTNPIOTIKA TOV KOTAVIADTOV.

V' TI660 GUYVA TO XPNGLULOTOLOVV;
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V' "Exouv 30KIUAGEL TPOIOV TOV AVTUYOVIGTMOV, OV VOl TOlL £ivat 1 yvdun
TOVG YU’ OVTO.

e [Towot Oa uropovcay vo ayopdcouvy To Tpoidv

e [Toon dwopnuon kot Tt gidove TpémeL vo. yivel,

v Tlow otoyeio Oa Tpénetl va mepiéyet ;

v’ Tidoenuon Oa yiver,

v Tlog Ba petpndei 1M amoTeAeopOTIKOTNTO TNG OWLPNUICTIKAG
KOUTAVIOG;

e Eivol 1 Tiun tov ocmotn;

V' Tlov npérel v yivel avénon kot Tov peioon;

V' Tloieg Oa givar o1 mOavEg avTidpacElC TV OVIAYVIGTOV;

v T gidovg otpotnyikhy Tiordynong mpénel vo akolovdndel dote
Vo TPoyLatonotfodv KaAHTEPE Ol OIKOVOULKOL KOl GTPOUTNYIKOL GTOYOL TG
e Eipnong;

e To ueiypa tov uefddwv Tpombnonc tov Tpoidvioc

v Appolet oto «image» g enyeipnong;
v 11660 kot Thg avéavel TIC TOARGELS;

e Eivan 1o duvopkd Tov TOAGEMV TNC ETLYEIPNONG ETAPKEC

v ZeapiBuo
v Zeopybvoon

oKt TPOIOV;
oKkaTd TEPLOYN;
OKaTA KavaAlo S10VOUNG;

H avdivon tov tehatdv mov cuvBEtovy pa ayopd Tpog tnv omoio amevfiveTon 1
umopel va amevBuvlel n emyeipnon Pociletor oTig apyés ™S TUNUOTOTOINONG NG
ayopds, mov €xel otdyo TNV eUPABLVON OTNV OYOPOOTIKY] GULUTEPLPOPH KOl TN
ONUIoVPYio ATOTEAEGUATIKOV TPOYPOUUATOV HAPKETIVYK. TO GTOXELOUEVO HAPKETIVYK
Kol M €mMAOYN NG KATOAANANG Oyopdg - otOYov €ivol onupoviikd ®ote T0 piypo
UAPKETIVYK OV Oa eMAEYEL VO WITOPEGEL IKAVOTIOUOEL TIG AVAYKES TNG AYOPAS - GTOYOV.

H avantuén otpatnykng papketvyk g entyeipnong fociletor 6To vo KoTovonoceL Tnv
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OYOPOOTIKT] GUUTEPLPOPE TV TEAATOV Kol vo emAEEEL o mowovg Ba amevBuvOel og
GLVOLAGCUO LE TOLOVG OVTAYOVISTEG Ba avTtipetonicel (AvAmvitng, 2001).
H avéivon tov tedatodv teprrappaver tpio facikd otddoo:
®  TOV EVTOTIGUO KOl TNV TEPLYPAPT] TOV TEAUTAOV.
e TN dNUoLPYio TUNUATOV 6T OTTOie EVTACCOVTOL Ol TEAGTEG.
® TNV TEPLYPOPT TOV TUNUATOV HE PACT YOPAKTNPIOTIKA TV TEAATOV KOl TNG
GLUTEPLPOPE TOVG,.

Ta xvprdtepa kprtipla tunpaTtonoinong etvar (AviAwvitng, 2001):

Anpoypopikd

Poyoypaikd Kot KOWOVIKO - TOMTIGTIKG

'eoypapikd

Kotavolotikng copmeptopopds

[Tpokeyévov N TunuoTonoinon va givor emruynuévn, Ba mpémel vo pmopel va
avalvBel To Tupa mov €yl emAeyBel, va pmopet va petpnBet mpaxtikd, vo pmwopel va
TPOGEYYIOTEL EDKOAN KO VO £XEL TKOVOTOMNTIKO PEYEOOC DGTE Vo efvart arodoTikd Kot vol
amoEPEL KEPOOC. APOPOTOIDOVTAG TO TPOIOV TNG OO TOV OVTUYMVIGUO, 1| ETLXEIPNON
o UTOpECEL VAL OTOKTNOEL AVTOYOVIGTIKO TAEOVEKTNHO EVOVTL TOV NN VIOPYOVI®OV

etouprov (Badng, 2000).

H tpunupotonoinon Pondd onuovtikd 610 KoADTEPO TOIPLOGHO TOV OVOYK®OV TMV
KATOVOA®OTOV Kol TV melotdv. Ot emyelpnoelg ov&avoviog Tig HECES TIUES TMOV
TPOIOVIOV TOLG WITOPOVV Vo £xovv LyMAGTEpR KEPON. Me v Tunuatomoinon ot
TEMATEG UopovV va petapepBovv e mpoidovia mov Bo £xovv vyMAdTEPO TTEPODPLO
Kképoovg. Ot meddteg £xouv yopaktnplotikd mov pmopel va petapfinbodv, omdte va
Yhyvouv yuo véa TTpoidvia Tov Bo KahOyouv Tic vEES, LeTaPANUEVES avayKeS TOVG. Me
avtd TOV TPOTO M emyeipnon Umopel va TPOGPEPEL AALA TPOIOVTO GE JLOPOPETIKAL

tunpata g ayopds (Aviwvitng, 2001).
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2.4.TONOGETHZIH MMPOIONTOX (PRODUCT POSITIONING/ BRANDING)

Me tov 6po TomofETnon EVVOOULE TO TMOG OVTIAAUPAVETAL O AYOPAGTHS TO TPOIOV
o€ oyéom Le Ta ovTaymvioTikd tpoidvta. H tomoBénon npénetl va oyedrootel dote va
dtvel oto Tpoidv 10 peyarvtepo dvvatd micovéktnpa. [Ipémel va avoartuyBoldv petypota
pbpkeTivyk mov vrootnpilovv m oxedalopevn tomoBétmon. H etapio mpéner va
avayvVOPIcEL TO OVIOYOVIOTIKA TAEOVEKTAMATO, Vo €MAEEEL TO  AVIOY®OVIOTIKO

TAeoVEKTN LA KO va To TpoPdiet (MdAiapng, 2001).

[a va tomoBemnoer to mpoidv TG omnv ayopd 1 emyeipnon mpénel va
ONUOVPYNGEL TO YXEPTN OVTIMYE®Y TOV KATOVOAMTY, PAcel dVvo mapaydviemv Tov
eMNPEAlOVY TIG TPOTUNGCELS TOV KOTOVOAMTMOV oTOLG GEoveg Tov yaptn. Bdoel tov
xoptn M emyeipnon OBa eivar og Béon va evtomicel kKaAVTEPA TNV ayopd - GTOYO Kot Vo,
oel Td¢ Ba tomoHeTroeL TO TPOIOV TG 6€ ToYéom pe Ta avtaywvioTikd. Emiong, mpénet
VO OVOYVOPIOTEL TO GUVOAO TMOV ONUOVIIKOV YOPOKINPIOTIKOV 7Tov opilovv Tov
«mpoiovIIKO Y®Po» otov omoio Pplokovioar ot TOTMOBETNOES TV VIOPYOVIOV,
AVTOYOVIGTIK®OV Tpoc@opmv. Katdmv Bo mpémel vo cuAdéEel mAnpoeopieg amd Eva
Oglypo vTopyOvVIOV Kol OUVNTIKAOV KOTOVOA®TOV Yol TIG OVTIMYES TOLG Yo T
TPOIOVTO OE GYEOT) LE TOL CUAVTIKG YOPAKTNPIOTIKA TOVS, Oa eEeTdoel TV TomoBEnon
TOV AVTOYOVIGTIKOV TPOIOVIMV KOl TNV EVTACT TOV OVTAYOVIGHOD Kot B amopacicet
010G GLVOVAGUOG YAPOUKTNPLOTIKAOV Eival ALTOG TOV TPOTYLATOL TEPIGGOTEPO OO TOVG
katavolotés. Télog, Oa mpénel va eEetootel 10 Taiploopo HETAED TOV TPOTIUNCEMV
TOV TUNUATOV NG ayopds Kol Tng Topovoag TomoHETnong Tov TPoidVTOS Kol Ot
TANPOPOPieg AVTEC Bl CLVTEAEGOVV GTNV OVATTTLEN KOl TNV EQPOPUOYN TNG CTPATNYIKNG

Mépketvyk (Aviovitng, 2001).

Baowkdc o10y0g g tomobétnong eivor va amovtnel to «ylot» 0 KOTovVoA®TAG
Ba mpémel va ayopdcel T0 TPOIGV KoL Vo VITAPYEL £VOL CLYKPLTIKO TAEOVEKTNLA Y10 TO
TPOI6V 610 HVAAO TOL Katavaiwtr. H emituyio tov mpoidvtog otnv ayopd Ba e&aptnOel
and 10 g Bo yiver m tomoBétnong tov kol M emrvyion g e€aptdTon amd ™

dlpopomoinon mov €xel emAeyel kol 1 omoiot okoAoLOEL TV emAOYN NG ayopdiG-
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OTOYOV HE TNV OVASEIEN KATO0L HOVOSIKOD YOPAKTNPIoTIKOD TOVv TPoidvtog (Baong,

2000).

2.5. MI'MA MAPKETINI'K (MARKETING MIX)

Ta epyadeio Tov marketing etvou:

e 10 mpoidv (product),

Ty (price),

tomog (place),

npomOnomn (promotion).
Ta 4P 6mwg ovopdlovron, givor eleyydpeves PeTOPANTEG Kot YPNGUYLOTOLOVUE
avtd T epyareia 016TL amevBivovian 6TV ayopd oTdyO.

Méca 610 Tpoiov mepiéyovtar ot eENg neTaPfAnTéc:

e [lowiMa mpoidvtog
e [Jlowmra

o Xyédo

e  XopoKInplioTiKa

e Yvokevacio

o  Meyébn

e Eyyunoeic

H mwporéynon yia éva mpoiov elvar moAd onpavtiky], 01Tt 0l KOTOVOAMTES
PAETOVV €KTOC A0 TO OPEAT TTOV TPOGPEPEL EVAL TPOTOV KOl TNV T TOV EXEL OO TNV
etapio. O katavalmtéc {ntodv Tpoidvro KoANG ToldTNTag ALY Ko YOUNANG Tyng. O
TOPOKATO Tivakag umopel vo ypnowomomBel yioo TN SOUOPO®OTN NG  TIUNG

(Mdarapng, 2001).
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IMivaxag 1

2TPaTNYIKES TIHOLOYNONG O GYEGT IE TNV TOOTNTO

TIMH
YWYHAH METPIA XAMHAH
YWYHAH ZTpoaTnyKn €0KNG | Ztpotnyk) vynAng a&lag | Ztpotnykn
TOAD VYNANG TIAG eEaupetikng aiog
ZTpaTnyKn Ztpoamnyikn péTplag a&io ZTpoTNyKy KON
= METPIA paTnyIKn POTNYIKY METPLOG aSiog paTNYIKT (s
E VEPPOMKNG TIUAG a&log
=
= ZTpaTnyikn XTpatnyikn amotnAng | Otkovopkn
= XAMHAH
«ydvoipatoc» owovopiog GTPATIYIKY

Ta wkavaiwo owvopng eivar cOVOAN OAANAOEEOPTOUEVOV OPYOVIGU®V, TOL
GUUUETEYOVV OTY dladkacio. TOV va yivel £vo Tpoldv 1 pa vanpecio dtbéoiun yuo
xpNon N Kotavdimon amd 10 Kowd. ‘Eva kavail dtovoung avaAiapfPaver vo o1oKivioet
ayofd amd Tovg TOPAY®YOVS TPOS TOVS KOTAVOAMTES, TOPUKAUTTOVINS TO YOUCLM TOL
xpOVOL, TOL TOMOV KOl TG KupdTNTaG oL YwpPilel Ta ayabd kol Tic VInpecieg and

avtovg oL ta yperdlovtal 1 to BEAovy (MdaAMapng, 2001).

Ka0e evordpesoc popéag g aryopds, 0 omoiog Kavel KOO EpYacio. TPOKEUEVOL
vo. @€PEL TO TPOIOGV KOl TNV KLPLOTNTA TOL 7O KOVTE GTOV O0yOPOoTH, OmOTEAEl Eva
eminedo kovalod. To koavait pe Eva pdévo enimedo mepAapuPavel Evav evOLAUESO PopEn

TOMGCE®V, OT®G Vol 0 MOVOTOANTAG.

H wpofoin amotelrel 10 tehevtaio otoryeio Tov piyparog papketvyk. Ta otovyeio

TOV piypotog emkovaviog eivar (Kotler & Armstrong, 2001):

® 01 IMNUOCIEG GYECELS, TA KATAVOAMTIKA TPOIOVTO KOl GTN GLUVEXELD Ol VIINPEGIES
EVPELOG YPNOEWMS YPNOYOTOOVV TIG OMUOCIEG OYEcels oG mpoPoAn|. Tlpénetl va

onuovpynBet ekdvo Eumotng etalpeiog Kol €yyunuUEVOV TPOIOVI®V, OCOV
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aQopd TNV TOWTNTO KOl TNV EUTOPELGIUOTNTO TOVG, EVAO TPEMEL V.

eEaPovIoTOOHV TPOPALOTO KO TTPOKOTAANYELS.

e 1 Swenuon, Ztdyog ™S SeUoNG TPENEL Vo, ivol 1 YVOCTOTOINGY TOL
TPOTOVTOG KOl 1) TPOGEAKLOT VE®V TeAaT®V. [dwaitepn éupaocn mpémel va dobel
OTNV EMKOWMOVIOKY OMOTEAEGUOTIKOTNTO TNG OlQNUIoNS, ONAadn TOV
avtiktuomo mov Ba €yel avTy 610 Koo - 6tdY0. H draprpion mov Ba emideyel
Ko’ OAN TN OPKELD TNG EMKOWMVIOKNG KOUTAVIOS TPETEL VO TOPOLGLALEL

OTTIKY), AEKTIKN, NYNTIKT] OLOLOLOPQiaL.
® 1] TPOCMTIKN TAOANCT KO

e 1 wpomdnon twincewv. Ta kupldtepa epyareio TG — TPOS TOV KOTAVAAMTH —
glvol To delypota, To KOLTOVIO, TO TOKETO EKTTMOEMV, To dMpa, To PpaPeio
HEG® OYOVIGLOD, Ol dMPERV OOKIUES, Ol EYYVNGELS TV TPOTOVTOV, EMOEIEELS
TPOTIOVTOV Kol €kBEUATO OVTAOV 0To onueion TOANoONG. YTApyovv OUmG Kot
gpyareia TpodONONG TOV GTOYELOVY TTPOC, TOVS EUTOPOVGS, TIG EMLYEIPTOELS ALY
Ko T ouvaun TV ToAcemy. TETown elvarl | peiwon ¢ TIUNAG, 1 EKTTOON, To
dwpedv ayabd, ot gumopikéc ekBéoels / ovvédpla kabdg kot dyoviopol y

TOATEG KO E101KES StopNUICELC.
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KEDAAAIO 3

YTPATHI'IKH EHANATOIIO®OETHZIHE IIPOIONTOX BRAND
GARNIER XTHN EAAHNIKH AI'OPA

3.1. EIZAT'QI'H

Me tov Opo TomoBétnon mPoidVTOC evvoeitor 11 SladIKacion GYESOGHOD NG
ETAPIKNG TPOCPOPAG Kol EIKOVAG TPOKEIUEVOL 1 LAPKO VO KATAKTGEL £val EEXYWOPIOTO
HEPOG OTO HLOAOD TOV KOTOVOAMTN TOL KOWwoV - otdyov. Amotéhecpo &ivar m
onuovpyia a&lag n omoia odnyel oV ayopd TOvL TPOIOGVTOG ATd TO KOWO - GTHYO

(Kotler, 2001).

H tomoBétmon evog mpoidvtog dev givon timote dALO amd 10 TMOG avTIAAUPAVETOL O
KATOVOA®TNG £V TPOIOV GE GXECN E TO OVTOYMVIGTIKA TOV. TOY0G Eval 1] KOTAKTNON
eVOg EEY®PIOTOD TUNUOATOG GTO HLOAO TOL KOTOVOAMTY Kol 1 SlpOPOTOiNGn TOL
nmpoiovtog. H emyeipnon oev eléyyel mApmg TN Onpovpyio TV EKOVOV TOV
TPOTOVTIWV TNG OTIG CKEYELS TV OyOPUOSTAV TNG ayopds - 6Tdyov aAAd umopel, pécw
TOV UYHOTOG HAPKETIVYK, VO TNV €MNpedoel o€ kamowo Paduo. Oco mo woyvpn eivon n
tomoBEtnon Tov Tpoidvtog, OnAadn 660 mo dvuvarn ivar N KOV TOV GE OXECT LE TIC
EIKOVEC TOV GALMV VTOKATAGTAT®V, TOGO aVEAVOVTOL 01 TBOVOTNTES VO TPOTIUNOEl amd

TOVG AYOpaoTES TG aryopds — otoyxov (Kotler & Armstrong, 2001).

H tomoBétnon evog mpoidvtog ivon Gpeca GuvOEdEUEVT UE TNV TUNUOTOTTOIN O
™G ayopas. Me v tunuartomroinon kabopileTtar 0 TPOSOUVOTOACUOG TNG EMLXEIPTNONC.
H ayopd - o10)0¢, évo TUMOL TG CLVOMKNG 0yOpdS LE TIG WaiTePES avayKeg TG, etvat
10 pokabopiopévo onueio mpog to moio otoyedel 1o piypoa MKT. H tomoBétnon tov
TPOIOVTOG GTO HVOAG TOV KOTAVOAMTOV NG 0yopag - otdyov, otav givor emituyng,
BonBd otnv e&umnpétnomn Tovg, av dnpovpYNoE (o wyvpn, Eekabapiopuévn kot av eival
SVVATOV ATOKAEIGTIKY] €IKOVOL TOL TPOTOVTOG, TOV GLYKPIVOUEVY LE TIC EKOVEG TMOV

AVTOYOVICTIKOV TPOTOVI®MV vreptepel, KATL TOL onuaivel OTL G GYEON UE TIG AVAYKES
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T0 TPOiOV Onuovpyel TN HEYIOTN TPOGOOKMUEVI) MEEAELN. XTO TOPOV KEQAAOLO

e€etdleton n emavaromobétnon tov brand Garnier 6tV EAANVIKY ayopd.

3.2. EHANATOINIOOETHXH ITPOIONTOX X THN EAAHNIKH ATOPA

Mo ™ ddikasio ToroBETnong Tov TPOidVTOG GTNV ayopd M €Toupior TPEMEL VoL

axohlovOnoel ta e&ng Ppota (Kotler & Armstrong, 2001):

1.

AVOyvopion TOV avIoy®VIGTIKOV TPOIOVIMV TOV GTOYXELOLY G6TO 110 Koo -
610Y0.

H avayvdpion 1ov 6GuvOAOD TOV GNUAVTIIKGOV YOPOKTNPIGTIKOV ToL opilovv 10
«OPO TOV TPOIOVT®VY GTOV omoio givol Tomofetnuéveg ot NoN LILAPYOVOES
TPOCPOPEC.

YVALOY TANPOPOPLOV OO TOLG KATOVOAMTEG GYETIKA LE TNV OVTIANYM oL
€YoV OGOV aPOPA TOL GNUOVTIKA YOPAKTINPIOTIKA TOV TPOIOVIWV TEPITOINCTNG
LOAADY KOl GOUATOG.

TomoBetovvion o1 aVTOYOVIOTIKEG UHAPKEG O©TO  YXAPTN OVIIMYE®V Kol

kaBopiletar n évroon Tov avIoy®VIGHOD.

[Ipémel va amopaoiotel 0 cLVOVAGUOS TOV YOUPOUKTNPIOTIKOV TOV TPOTIUATOL

amd TOVG KATAVOAMTEG, OGTE VO TEPIEXETOL 6TO TPOidvTa Tov Brand Garnier.
Ol TPOTWNGCEIS TOV TUNUATOV NG Oyopac- oTOYOL cLVOLALOVTOL HE TNV
napovca tonobétnon tov Brand Garnier oty ayopd.

[Tapovoialetor n dNAwon tonofétnong tov Brand Garnier yio va kaBopiotel n

GTPUTNYIKN LOAPKETIVYK.

O povog tpoémog ywo eméktoon tov Brand Garnier eivar 1 avavémon Tov

poioviov g etoupioc. [a v éupaon oe por onuovtikny Pertioon tov Tpoidvtog N

etopio pmopel va ypnoyomomcel voduepa petd amd to brand name (m.y. Fructis

Garnier 1, Fructis Garnier 2 «Am.). yio vo €ivor o€ €maQn HE TIC UETOPAAAOUEVES

cLuVNBElEC TOV KOTAVOAOTOV TG, N Garnier pmopel va TPOYWPNOEL GE OVOVENDSTT TNG

oVOKEVACTIOG, € aALay] GTNV LON Kot TN GHVOEST TV TPOIOVIWOV TNG.
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H otpamywn eumopwod onupatog mpoidvtog eivor avt mwov  givon
TPOGOUPUOGUEVT] OTIC OVAYKEG TOV KALVOTOU®MV ETOUPLOV Kot pio amd avtég eival Kot
L’ Oreal mov 0éAel Vv enavaronofétnon tov brand Garnier. Ztnv mpaypoatikdtnTa,
eqv pe v enavororofétnon n Garnier yivel n TpOTN PAPKO GE £va VEO TUNHOA AYOPAS
Kot edv amodelyel amotedecpatikn, Bo Exel TO TAEOVEKTILO TOV TPADTOV TOIKTN GTNV
ayopd. To gumopikd onua g Garnier tpowBel v kavotopio. Avtd eivor dwitepa
ONUOVTIKO GTNV 0yOpd TOV GOUTOVAY, TOV KOAAVLVTIKOV KOl TOV KPEUOV GCOUOTOS TOV

EVOEYETOL VO TPOKOAEGEL OVTLYPOON TNG EMTVYING TNG ETOPIOG.

Yyman Ty P&G

A @)
Q GARNIER

»
»

Unilever

O

NIVEA

O

&
<«

XopnAn molotnTa YymAr oot ta

XapmAn T

Xympo 1- Aviunntikog yaptng

O mopamave yapTng delyvel TNV KATACTOCT TOL AVIOY®VICUOD, TNV £VINGT TOL
avToy®VIoHoL Kot 1 etatpio Garnier Pmopel va EVIOTICEL KEVA GTNV alyopd Y10 VoL KOVEL
v enoavotonofétnon Tov brand g Kol VO EVTOMIGEL «QOAEG) TNG Oyopds Yo
vioBétnon niche otpatnywns. H eravoatonobétmon mpémet va yiver facel g oyéong
TG mocdtroc. Kdmoeg aviayoviotikég papkec oe oyeon pe m GARNIER (6nog ta
npoiovia g P&G) mpoopépovv mepiocOTEpO amd AAAEC MAPKES, £XOLV  GAAQ

YOPAKTNPIOTIKG Kol GAA0. omoteléopata otn ypnon tovc. H emavatomobétnom OHa
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ompyBel otV TOWOTNTA TOV £XEL VO KAVEL E TN YPNOLLOTOINCT PLUGIKDOV GUGTATIKAOV

Ko Oy ymukov ototyeiov (Kotler & Keller, 2006).

H enavatronofétnon Bacel tiung- mowdtrog Bo mpémet va yiver petd amd emimovn
dladkacio HeAETNg TG ayopdc- otdyov, ool Ba mpémel va Tonplalel amdlvTa e TIG
aVTIMYELS Kot TIG epmelpieg Tov Katavoimtr. H eroavatomrofétmon tov brand Garnier

VILOGYETOL EEAPETIKN TOLOTNTA GE OPKETE EAKVLOTIKN TIUN.

H Garnier amote)el éva paliko kotovarotikd brand g etoupiog L’oreal mov €xet
kot dAlo Brand oty katoyng g, 6mwg Maybelline, Ralph Lauren, Diesel, Vichy etc.
Ta televtaio €t n Garnier €yel por cvykekpluévn kol otabepr] TPOcEYYIon TOv
pudpxetvyk. To brand Garnier glye mdvtote v vroot\pién ™G UNTPIKNG etaipiog L’
Oreal. ITaporo mov elxe tomoBetnbel g mPooPopd, KATOMY TPOGOHOPIGE TNV TIUN
apKeTd KaAd og oyéomn pe v Tpocepepdpevn motdtnta. H Garnier otoyedel ot pecaio

KOl AVATEPT] KOWMOVIKT] KOl OUKOVOULKY] TAEN.

H L’oreal eivon moykoopimg yvooty o¢ 1 etoupio. mov €yel ONUOQIA Tpoidvta
e€attiog g Kouvotopiag mov drobétel. H Garnier mpémetl va ovveyioet va ytilet to brand
pHe TV €woaywyn vEéov TPoidvtev oty ayopd o€ TOKTIKY Pdon. Mo otpoatnykn
mpoiévtog mov omnpileTor  OTNV  KOWOTOMiOL  €lvol 1 KOADTEPY  GTPOTNYIK
enovatonofétmong tov brand Garnier. Otav 0 KatavoA®TG 6€ TOKTIKN Paon PAémet
éva, véo mpoidv va «Pyaivery and éva Brand, tote Tov dnuovpyeitoan evBovoiacuog kot
avtd tov odnyel va petvel motdc oto brand. H Garnier vanpée n mpdT™ pépko mov

onuovpynce pa fagn poAimv wov otnpiiotov oty kpépa (MdAiapng, 2001).

H Garnier 6wbétel mpoidvta yio to porid kot to copo. H papra Garnier €xet
dvo vmo-papkeg: ™ Garnier Fructis kou Garnier Ultra Doux. H Fructis otnpileton
Kopiowg oe @povta. Or kotavoA®TEG ypnyopo emEAEEOV KOl TPOTIUNGAV TN

GLYKEKPIUEVN GEPE EMEN oTNPileTon 6€ Eva PLOIKO COUTOVEAY Kot Ol G EVOL YNUKO.

H Garnier €yer tomofemBel wg brand mov otpileton omv «mpdoivny (green)
KOLVOTOUIKY] TPOCMOTIKY @povtioa tov 0épuatos. 'Exel og oxhoykav «Dpodvtice o
cévay. H otpatnywn tomobétnong tng Garnier otnpiletor meptocOTEPO GTO TPOIOV

KOG mpoomabel vo dMGEL EUPACT) OTIG HEUOVOUEVES 1OIUTEPOTNTEG TOV TPOTOVTOG
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TEPLOCOTEPO ATO OTL o Kowvn ewkova pdpkag. Ot dtuenuicelg mov non vapyovv Ha
TPEMEL VO, GUVEYIGTOVV KOl VoL OivouV aKOUN UEYOAVTEPT EUPACT] OTIG OLVAUELS TOL

TPOIOVTOC KO TNV KOLVOTOUIAL.

H apywn tomoBétnon, n €Evmvn twoAdynon, n ovénuévn emévovon otnv
npondnon tov brand Garnier, to KavOTOHO TPOIOVTO KoL 1 OLENUEVN Stavoun

odnynoav to brand Garnier va katéyetl omd T TPOTES 051G 6TO LEPidLO aryopdc.

210)0¢ TG EMOVATOTOOETNONG TOL TTPoidvTog €ivar M dapoponoinon tov brand
Garnier ®ote va Egywpilel amd TG avtoyovioTikég papkes. Ot katavalmtég o mpémet
va Egyopilovv Tig Aemtopépetec v poidvtwv Garnier. Emeidn dev veiotavrol TAEov
HeYAAEG SLopOpEG oTaL TPOTOVTO, M ETOPIN TPEMEL VO OMOEL TO AOYO TNG KOUVOTOUIOG
OTOVG KATOVOAMTEG, (MOTE VO TPOTWUHNOCOVV TA TPOIOVTA NG EVOVTL OLTE TOV
avtayoviotov. H Garnier mpémet vo yvopilel 0Tl 01 KATAVIA®TEG £YOVV AVAYKN oo
TPOIOVTO UMK TTPOG TO TEPIPAALOV KoL oL de O ¥pNOIUOTOIOVY YNUIKA, 10img Yo
KPELES KO GOUTOLAV TTOVL £PYOVTAL G QUECT emaPn pe To déppa. H eotiaon oe avt
TNV aVAayKN TOV Katavolotdv 0o kepdicel axoun mepiocdtepovg and avtovg (Kotler,

2003).

H enavoaronoBétnon tov brand Garnier Oa meptlapfavet tpia eninedo npoidoviwv:

e To Paocwd képdoc N vinpeoies. To Pacikd kEpdog ¢ Garnier TPoEpyeTOL OO

T TPOIOVTO LOAMODV TOVL TPo®OoVVTAL GTNV Oryopd.

e To evepynrikd mpoidv. H etapia B axorovdnoel 1 ypnowonoincn Tov
TPAGIVOL YPOUATOS OTI OCLOKEVOGIEG, TO GTLA T®V GLOKEVOCI®V Ot BHa
mopekkAivel TOAD, to emimedo mowotntag Bo eivon PeAtiopévo Kar, TEAOG, TO

Brand image 6o mapaypeivel To 1010.

H ypnon evowav cvctatikdv ota mpoidvta e Garnier kou 1 a&io mov eicdyst
«Dpovtioe Yo 6€vay omotedel po tpoomdBeia enavatomodétnong tov brand Garnier pe
™ YXPNON TPOTOVIIKOV YOPOKTNPIOTIK®V. To EMAEYHUEVO (PLGIKA GLOTOTIKA TV

mpoidovtov t¢ Garnier YPNCYLOTOOVVTIOL YL VO TOVIGOLV TN HOVOOIKOTNTO TV
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TPOIOVTOV. XTOY0¢ NG emavorTonofétmong tov brand Garnier egivar 1 gykafidpvon
NYETKNG BE0NG GTO HVAAD TOV KATOVOADTOV TPOKEUEVOL 0VTOL VO ovTIAapPAvovTon To
brand wg emruynuévo Kol dvvatd Ko va ompovpyndel véa melateio yio to mpoidv,
onAadn yw to peydAopo g ayopds. H nyetikn tomobétmon propel va epaproctel 6to
pepidto ayopdg mov e€aptdton e T0 TOGO TOAD TOVAdEL To brand v kaivotopio TOL

glodyovv ta wpotdvra tov brand (Kotler & Armstrong, 2001).

3.3. KYKAOX ZQHX [TPOIONTOX
O «bxhog {ong evog mPoidVTOG Kol To, GTAOLA TOV avVAPEPOVTOL G Tpio. eMimeda

TOPAYWOYNG:
o IIpodtov, o eminedo GLYKEKPLUEVOL TPOTOVTOG LLOG ETLYEIPNOTG.

e Aglhtepov, o€ EMMEOO OCULYKEKPWEVNG EMYEIPNONG TOVL TAPAYEL OUOEWON|

TPOIOVIAL.

e Tpitov, og eminedo KAGOOL, dINANOT EVOG GUVOAOL EMYEIPTCEMV TOV TOPAYOLV

TPOIOVTO OV EIVOL AVTAYOVIGTIKA HETAED TOVG.

Ké&Be mpoidv mepvd amd 1o 1€66€pa OTAOIM, ONMMOS POIVOVIOL GTO TOPUKAT®

OXTHL.

LTy wyT) avamoein wpipavor)  Toapakpr]

OrKOE PFHBHHHHM\\

5% NOAHZEE

KEPAH

XKPONOZ

YyMpa 2- X110 KOKAov {m)g TPoiovTog

(Inyn: http://’www.bluewavemag.com/blueart75.htm)
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210 014010 NG ey yNS Ppicketar kKEOe véo mpoidv mov €16hyEL TNV Ayopd TO
Brand Garnier. 'Eva mpoiév mov eicdyston givol véo, dtav €6t Kot 6€ EAAYIOTO oNuEio
dtopépet amd Eva ToAd. 10 6Tdd10 avTd, 0l TOANGELS ToL brand eivar youniéc, emeldn
0l 0yOpaoTEG 0V TO YVOPILovVv aKOun Kot AOY® TV VYNAOV ££00®V, 01 NUIEG TOAAEG
Qopéc etvar avamodgevktes. H mpofoin elivar amapaitn ya va yiver to mpoidv yvooto

GTNV ayopd.

>10 016010 ™C avdmtuéng ol ToANcelg avéavovtal paydaio Kot cvveymg poli
TOVG TO. KEPOM Ta 0moiaL, APoy PTAcOoVV Gg €va PéyoTto onueio, apyilovv Kot TEQTOLV.
Ta képon oapyilovv va peidvoviar AOY® TOL aVENUEVOL OVTAY®VICUOV, O Om0i0g
npokaAiel peimon tov TGV Kot adénon twv 60wV mpofoins. O avtaywviopdg TOAAEC
@opég yivetar pe v Tomofénon TV TPoidvimv TOAD Kovtd tov €vog oto dAro. H
mpoPoln, Kupiwg dwa pécov g dtaenong, Tovilet Waitepa T LEPK Kot TO TAOG VTH

dwpoponoteitar o oyéon pe TG aAleg (Mdatlapng, 2003).

310 0TAd10 NG WPINAVONG, Ol TOANCELS APOD PTACOLV GE &va UEYIOTO ONUEiD
apyiouv kot méptovv. Ta k€pdn cvveyilovv va kivovvtor Kabodwkd Ady®m tov OTL
avédvovtal to £E0da mpoPoAng. H mpoPfoin pmopet va dacpadicel v emPioon oto
GKANPO avIayOVIGHO. AOY® TOL AVIOY®VIGUOV, Ol TIHES LELDVOVTOL Kol GYEGOV OAN TO
TPOIOVTO TOV aVIOY®OVICTOV &lval to 010, XN oagnuon toviCovionr 1 pdpka, ot
Bedtidoelg kot o1 dtopopés (Kupimg eavTaoTikES) Hetalld TV TPoidvTev. X avTtd TO
GTAO0 TTOV VIAPYOLV T TEPLGGOTEPQ TPOiOVTa, dtapkel Kot mepiocdTepo (Mdatlopng,

2003).

310 TEAEVTOUO GTAOI0 TNG TOPOKUNG, Ol TOANCELS UELDdVOVTOL paydaia, yoTi gite
epupaviCovtoar véa mpoiovta eite aAlaler M ocvumeppopd tv ayopactodv. H pia
EMYEPNON UETA TNV GAAN CTOUATA TNV TOPAY®YN TOV TPoidvioc. H mo youninq tiun
glval 10 povo péco yia vo TwAnBel 10 mpoidv 6e PEPIKOVG MGTOVS 6TO €100 TEAATES

(Mértapng, 2003).
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3.4. XHMATOIIOIHXH XTHN EAAHNIKH AI'OPA

To Brand amoteAel éva mpoidv 610 omoio mpootifevtor Kot AALES 1O10TNTEG TOL
pumopel va 10 dopopomotohv amd GAAo TPoidvVIo TOL E£YOLV OYEONOTEL Yo v
Kavorotovv v 0w avéykn. To brand diver a&ia oTig Tpocdokieg Kot To GuvancHnpaTa
TOV KOTOVOADMTOV GE GXECT LE TIS 1O10TNTEG TOV TPOTOVTOS KOt TNV amdOOGN TOV, Y10l TO
brand name kot ovtd6 Wov avtmpocwnevel. H a&ioa tov ovoparog (brand equity)
amoteLel TO CUVOLO TMV YOPUKTNPICTIKOV KOl TV O10THTOV TOV amodidoviol 6TV
TOVTOTNTA. [OG WoYLPNG, em@voung papkog (Matlapng, 2003). H Garnier €yet
EMEVOVGEL GTN dNovpYyia 1oyvpoL brand pe ATOTELEGUA VO OTOTUTAOVETOL GTN UVALN

TOV TEAOTAOV Kot 1 Tnpel YouUNAES TIES.

H neprovoiaxn a&ia g paprag Garnier amotedeiton amd ta £€1G GLGTATIKA:
e Tn dwgpopomoinon e oyéomn e TIG AAAEG LOPKEC.
e  Tn ovvdeeta, Oniadn Katd téco N papka Garnier EAKVEL KOTOVAAOTEG.

o Tnv vadAnyn mov delyvel T OeTiKn OTACN TOV KOTAVOAOTOV OTEVOVIL GTN

GUYKEKPLUEVT] LAPKOL.

e Tnyvoon TV KOTOVOA®TOV Yo T LapKa.

H a&ia Tov ovopatog €xel va kavel pe v a&la mov oyetiletorl pe tov opyaviopd
KoL TV a&la Tov apopd TOV KATAVOAMT Kot EXEL VO KAVEL LE TNV a&io TOv JlomIGTOVEL
KaBe KaTavoloTSNg 0Tl £yl éva mPoidv. Xe aVTH TNV TEPIMTOON 0 KOTAVIAMTNG £ivat
dwatebepévog va katafaret vynAOdTEPO avtitipo and ekeivo mov kabopiler n ayopd. H
onpatomoinon  av&dver ™V avoyvoOPIoIUOTNTO. TOL TPOIOVIOG UE  OTOTELECLLOL
TEPLOCOTEPOL KOTAVOAMTEG VO TO ayopdlovv. Ot KoTavoA®TES amd TV TAELPA TOVG
&yovv alomotioo 6To TPoidV 6Gov apopd TV mowdtntd tov. To brand Garnier deiyvel
OTL To. TPOTOVTO €lvarl KOAQ Kot TOAAEG POPEC Ol KOTAVOAMTEG lvan dlatebelpévol va
OMGOVY YPNLOTO V1oL VO yOPAGOLV TO GLYKEKPLUEVO brand pog kot amoAapfdvouy
olyoupld NG KOANG TOWOTNTOG Kol TNV £YKLPN TIGTOMOINGN NG TPOEAELONG TOV

poidvtog (Aviwvitng, 2001).
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Me 1 onpoatomoinon m etoipio pmopel vo k@vel moO €OKOAO SLOENUIOT KoL
Tpo®ONoN TOV TPOTOVI®MV NG KOl £TCGL VO ONUIOVPYNOEL apociopévous, oto Brand
Garnier, kotoavoAwtés. To onua kdvel mo e0koAn ) dwyeipion Tov Tapayyelmv. To
onua g Garnier givar edkoAo, ametkoviCel TNV ewova g emyeipnong, etvar povadkd

KOl EVOLAKPLTO KO OEV EYEL AVAYKT] OAAAYTG.

H papka Garnier dnovpyei mepiontn 6éon otov mehdtn kol umopel onpaivel
moldTNTa, ovsio Kot emrvyia. Ta mwpoidvta ¢ eTanpiag yivovtot 6TadlaKd YvmoTd Héso
amd SAPopeg EKONADGELG TOL TPOAYHOTOTOLEL Kol 0 110G 0 KATOVOA®MTAG avalntd

pépro povog Tov, OmAaadn cvppetéyxet kot o 010G (TCwptldxng, 2001).

3.5. TYIIOIMOIHZH KAI TIPOZAPMOI'H IPOIONTOX

To ypodua g cvokevaciag Tov tpotdvtwv Garnier givol Bacikd To TPAGIVO Kot
TOPOALAYES TOV. AVTO £XEL TN AOYIKT TOV OTL TOL GVGTATIKA TV TPOIOVT®V EIvat PLTIKA,
omoTE TOVILETOL KOl GTI] GLOKELAGIO TO TPACIVO. LTNV ETIKETA OVOYPAPETOL LE LEYAAML
ypéppota to brand Garnier kot 1 €novVopio KAOE CLOKELOGIO KOU OLPOPETIKOD
npoiovtoc. To oynua twv mpoidvtwv eivar TETO10 OGTE Vo SIELVKOAVVEL TN YPTOT TOVG
amd TOV KOTOVOAMTH. XTtnv emavatomobétnorn tov brand Garnier mpémer va yivel

emovaoyedlacoc kat tng cvokevaoiog (Kotler, 2003).

H tvmomoinon tov mpoidvtov Garnier Oo mpénetl vo petafdiietor axkolovdnvTog
TOV OVIOYOVIOUO Kol TIG UETOPOAES TOV OVOYKOV TOV KATOVOAOTOV. Ol TeXVIKEG
TPOJYPUPES KOL TAL CLGTATIKA TV TPOTOVT®V TG £Toupiag B mpémet va Pedtidvovtan
Kot vo dtatnpeitan aAAd kot va Bedtioveton 1 modtnta. Avoykoio eivot 1 Stac@diion
™G TOWOTNTAG LE TNV TPOTLTOTOINOT Kol TNV ToTonmoinomn ond debveic opyaviopong

nmodttog (ISO).

O tpdTeg VAeg Ba mpémel va eEAEYYOovTaL, Vo VITAPYEL OG0 TO dVVATOV KOADTEPT

oyéon HeTa&d NG TIUNG KOl TNG TOLOTNTOG TOV TPATOV VADOV Kol Vo, TapakoAovdeitol n
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KATOVOA®MON TOV VAIK®OV. TNV Topoy®yiKy] olodikacio ot EAeyyol moldtnrTag TPEMEL Vo,
avénbovv. Bacuol otdyot Tov avénuévov mototikov eAEyyov Ba eivar 1 S1aoPAAIoN TNG
TOPOYOYNG TOOTIKOV TPOoidvTwV, M Olatnpnon Kot PeAtioon g mountog TV
TPOTOVTIOV TPOKEWEVOD VaL EXOVV LeYaADTEPN a&ial Yo TOV KOTAVOAMTN Kot Vo £ivol To
€0KOAN M TomoBétnon oy ayopd. O moloTikdg EAeyyoc mpémel va evtabel 1060 oTIg

TPAOTEG VAEG OGO KOl GTNV TOPOY®YY| KO 6TO TEAIKO Tpoiov (MdaAapng, 2001).

Ké&Oe tomomompévn cvokevocio twv mpoidviov tov brand Garnier mpémetr vo
TEPEXEL TO CNUA TNG ETAUPTIOG, TOV KMOKO TOV, TO VAIKA TOPAy®YNS, TN dtbpketa {mng

TOV, TOL OLOUTEPA YOPAKTNPLOTIKA TOV.
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KE®D®AAAIO 4
YXTPATHI'TIKH TIMOAOI'HXHYX BRAND GARNIER XTHN
EAAHNIKH AT'OPA

4.1. EIZATQrH

Metd v tomobétnon tov brand Garnier, o &novamPOGIOPIGUOC TNG TIUNG
amotelel 10 emduevo Prpa. Fevikdtepa, po KaAd emAeypévn TN TPENEL Vo 0TIALEL
GTNV TPOYUOTOTOINGT] T®V OWKOVOUIKAOV OTOY®V NG £Toupiog, tnv vrootpién g
tomofétong TtV TPOioVIOV kol TNV gvbuypdupion tov  mpoidvtog pe NV
TPAYLOTIKOTNTO TNG oyopas. Ot meddteg Oa mpémetl va eivan o BEon va TANpOGOLY TNV
TN Tov TPoidvtoc. Ot 6tdyot TG TIHoAdGYNoNG mov Ba axoAiovdncel n Garnier pe v
enovotonofétmon tov Brand tng Bo mpémer va ovuPadilovv pe TOVE YEVIKOLG

YPNUOATIKOVS, EUTOPIKOVS KO OTKOVOUIKOVS GTOYOVS TNG EMLYEIPNONG.

4.2. AIAAIKAXIA TIMOAOTHZHE ITPOIONTOQN BRAND GARNIER

4.2.1. 2XT0X0I TIMOAOTHEHY

H otpatnyikn g xapmAotepng Tiung 0ev Wmopet vol elvat n KaAVTEPT GTPATNYIKY] ovA
whoo otiyun). Etvar aAnbeia o1t yoapunmA£Eg THEG Lropovv vor xpnotporotnfovy wg OmAo
YL TV OKodOUN o HEPOion ayopds KoODS LTOPOUV VO TPOGEAKVGOVY VEOLS TEAATEG
KOl VO, EMTPEYOLV UEYOADTEPN XPNOTN TOV EYKATACTACE®V. Q0TOGO, YOUNAEG TIUES

UTOopovV Vo LELWGOVY TO TEPIOMPLO KEPOOVG.

H npot gpyacio mov €yt va kdver n Garnier etvar va kobopicel Tic Tinég — otdHY0

(Kotler & Armstrong, 2001):

Meyiotonmoinon tov képdovg: mn emyeipnon Oo ypelactel KEPSOG Yoo va
IKOVOTIOUOEL TOVG EMEVOVTEG KOl VO TOPAOYEL KEQAAULN Y10 TNV EMEKTOON KO
avdntuén mpoidvimv. [a va peyiotomomoet ta k€pom Ba yperaotel ototyeia Yo

TIG OL0POPETIKES TIUES TTOL UTOPEL VO YPEDCEL TOVG KATAVUAMTES Y10, TOL TPOIOVTQL
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KOl VoL EKTIUNOEL TO KOGTOG (0Tafepd Ko petofAnto).

‘Ecoda kot peylotomoinon pepdiov tng ayopdc: 1 TPOCEYYIoN ovTh apopd
YOUNAOTEPES TIUEG YO TNV EVIGYVON TOV €600V TPOCOPIVEL AYyVOMOVTOS KEPON.
[Ipoxerton yio poe Kown oTpaTnylkn oo T OoTaoT o€ VEES ayopéc M
SlTPNoT TOV AvVTAYOVIGTOV eKTOG ayopds. 'Eva apvntikd otoryeio givar Ot
Bucidlel ké€pdog ko OTL Tpémel va eEeTAGEL 1 emyeipnon TOGO Kopd pmopel va

emProdoet pe 10 eEAYI0TO KEPOOC.

[Torotikn nyecio: H tiun eivon ocvvnbog €vag deiktng moldtntog mov pmopet va
ypnowonomBel yoo v vrwootNPEn oS €KOVOS ®G MYETNG TTOWOTNTOG OTNV

ayopd.

[Na ta wpoidvta tov brand Garnier kot Tn S1OUOPPOCT NG TIUNAG TOVS KOTA TNV
enavatomofétnon mpénel va. AneOBovV vIOYN 01 GTOYOL TOV HAPKETIVYK, 1) CTPOTIYIKN
pépkeTivyk, 10 K66T0G, N {NTNnom vy ta Tpoidvta TG €TAPio, O OVIUYMVIGHOS Kol
dArol apdyovteg tov eEmTepKoL TEPIPAAAovTOg. O 6TdY0G NG TIHOAGYNoNG oL Ot
axolovOnOel mpémel va otnpileTon Kol GTIC OTOPAGELS Y10 TO LITOAOTA GTOLXEID TOV
UEYHOTOG HAPKETIVYK TPOKEWEVOL VO LIAPEEL €V OMOTEAECUATIKO TTPOYPOLLLLLOL
pdpketivyk. Av to poidv tomobetnOel Pdoel non-price mapaydviwv, TOTE Ol ATOPAGELS
OVOQOPIKA LE TNV TOWOTNTO, TNV TPoddnomn kot TN davoun Ba ennpedcovy queca v
Tiun tov. Epdoov 1o véa mpoiovia Oa Exovv vymAdtepa emimeda moldtnTog Kot

AVOVEOUEVT] CLOKEVAGIM, TO KOOTOC Topaywyns Oa eivan avEnuévo (Avimvitng, 2001).

YxeTIKE PE TOLG OTPOTNYIKOVG OTdOYOoVG NG etoupiog Garnier ovtol elval ot

okorovot:

o TIpot ayopd tov brand Garnier amd vEoug TEAUTES

o TIpocéhivon merat®V omd GAAOVG AVTOYOVIGTES

e H enavoropfavopevn ayopd twv tpoidviwv tov Brand Garnier.

e Avoayvopoomra oto 80% g ayopdg tav vanpecsiv. Avtog 0 6T0Y0g gival
avoykaiog Hiog Kot oV Ogv £YOVUE ovOyVOPIGLOTNTO TNG LAPKOS KOOMG Kot TV
oTOolKElOV TOV TPOIOVIMV TOL TO, KAVOLV VO O10PEPOVY OO TOV OVTAYMVIGHO Ba
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etvar moAd 60oKoAO va, amoktnOel TO AvayKaio oVTOY®VIGTIKO TAEOVEKTI LA TTOV
ypedletal.

e  TovAdyotov 10 35% G ayopds mpémel v SOKILAGEL £0TM KAl pio Qopa To
npotoévta tov brand Garnier TpokeWEVOL v dovV TNV EQPETIKT TOLOTNTO TOV
TPOCPEPETAL.

e To 40% Béhovpe va peivel tpoonimpévo oto brand pog.

ZYETIKA LE TOVG TOKTIKOVS 6THYOLS 0vTol ivart ot akdAovbot:
1. AvEnon g evnuépwong ywo to Brand kot v gtanpio.
2. Katavonon tov oeeieidv and to brand.
3. Awpdpemon eikdvog omd Tov meldn yo o brand.

4. Avémroén Betikng otdong ywo to brand amd tov meAdT.

H tiun dev Ba mpémet va gival vymAdtepn amd v TN TG 0yopdas LG Kol ovTd
Ba oTPEYEL TOVG KOTAVOAMTES GTO OVTOY®VIGTIKG Tpoiovta. Emiong, mpémet va Anebel
voyn N TN elaotikdtTog TG (Tnong mov oeiyvel to TS Ba avTdpacovy ot
KOTOVOAWTEG oV M eTaipio petafdiiet tnv tiun. To k00TOC, Ot TIHEG KoL 1] TO1OTNTA TV
Bacikdv aviayovietdv tpénet, eniong va Anedel vdyn. Avtdg mov Ba kpivel av 1 TN
elvar oot givol 0 KatavaA®Tig COLPMOVE e TNV AVIIANATIKY ToL afla Tov £Yel 61O

HooAd o to poiov (MdaAiapng, 2001).

['o to brand Garnier Kotd v enavotonofétnon oty eAAvikn ayopd Oo mpémnet
va okoAovOnBel moMTikn TYWOAOYNONG OV Kot VO, KOADTTEL TO KOGTOG TOPAY®YNG Kot
vo unv amokAivel and ekelveg TV avtayoviot®v. Ga cvveyicovpe pe v 101a Tiun,
€QOCOV OO TO. OKOVOMIKO HOG OTOUKEl. TPOKVTTEL OTL KOADTTOVUE TO KOGTOG KOt

€YOVLE EVOL IKOVOTTOMNTIKO KEPOOC.

Ot otdyor TpordyNoNg eivor ot GTOYXOL TNG OWKOVOUIKNG 0omddoong mov
APNOLOTOOVVTOL OO TOL ALOVOTTOANTEG HE TN HOPPY] TOocooToh otnv afio Tov
TOANCEDV KOl Ol GTOYXOl OmOKTINONG MNYETIKOL UEPSIOL GTNV ayopd, GTOLG OTOI0VG
opilovton oV apyn YOUNAES TIHES HEYPL va amoktnBel éva coPapd pepidio g ayopds
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kot amoPAénovv og pakporpdOeoun mopeia. Extdg and tovg 61dyovs ¢ amddoong, ot
dAAoL 6TOYOL TNG TIHOAOYNONG otnpilovTol 6TV avIiAnyn TOV KOTUVIA®TOV Yo TO
Brand Garnier. Apod kabopiotohv o1 6TOYOL TG TIHOAOYNONG, EMEITA AVAADOVTOL TO
EMIMESA TILOV TOV OVTAYOVIGTOV oV BonBodv 6ToV TEAIKO TPOGOIOPICUO TOV TIUOV.
Téhog, Ba KaBopioToOV Ol TIHEG TOV TEPIAAUPAVOLY TNV €pELVA TG OVTIANYNG TOV
KOTOVOA®TOV Yo TNV TN Kot Yivetor mpoomddelo eKTipnong g KoumvAng {ftnong

mov avtiotolyel oe avt Vv avtiAnyn (Kotler & Keller, 2006).

4.2.2. MEOOAOI TIMOAOTHEHY

Ot péboodot tipordynong tov Brand Garnier mov pumopovv va akoAovOnbovv eivon

ot e&n¢ (Kotler & Armstrong, 2001):

e Twordynon xbéotovg cvv. H emyeipnon pmopet va opicel v T 610 KOGTOG
TOPOY®OYNG, CVUTEPIAAUPOVOUEVOD TOGO TOL KOGTOVG TV ayad®dV Kot 060 Kot
ToV 6TafEPOV KOGTOVG GE TPEXOV OYKO TOPOUY®YNS, CLV EVO OPIGUEVO TEPIODPLO
képoovc. Epoocov m emyelpnon €xer vmoloyicel ocwotd tOo KOGTOG KOU LE
axpifela €xel mpoPréyel tov OYKO TV TOANCEWV, Tavta Qo Asttovpyel pe

KEPOM.

o Emodwwkdépevn amédoon tipordynens. H emysipnon pumopei va kabopicel v
TN Yoo TV €mTELEN TOL GTOYOL EMGTPOPN TNG OMOOOONG NG EMEVOVONG

(ROI).

o Twokéynong Pacer aioc. H emycipnon kabopiler v T Paoet g aiog
7oV divel 6ToV Katavalmtr. Avth eival GuVHBWE N O TPOGOS0PAPO TOALTIKT

TILOAOYNOMG, EGV UITOPEL VO TO TETVYEL.

o  Wyuyoloywkn Tipordynen. Xe teMkn avdAvon, n entyeipnon Tpémel va AapPavet
VIOYN TNV AVTIANYN TOL KATOVOAMTY Yo TNV TN, Topotifevtol To Tpdypoto

OTMC:
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» TomoBétnon. Eav n emyeipnon Bérer va yiver nyémg "yapmAov kéctovg", Ha
TPEMEL VO, TYHOAOYNOEL ToL TTPoidvTa tov brand Garnier KAT®TEPO OMO TOVLG
avTayoviotés. Edv 0éhel va 0dcel Eppaom oty vynAn ToldtnTo, TPETEL TOUVAOS

Vo TILOAOYNGEL LYNAOTEPQ OO TO HEYOADTEPO LEPOG TMOV AVIUYMVIGTOV.

> Anpo@ii onpeio Tipng. Yrapyovv optopéva onueio "tiung" (e101kEg TiHéC) ota
omoia To dtopa givarl TOAD mo mpdOvpol va ayopdlovv €va GLYKEKPLUEVO TOTTO
Tpoidvtog. Av n tun kobopiotel o Eva onueio TuNg TOTE Umopel vo onpaivel
YOUNAOTEPO TEPIOMPLO, OALL TEPICGOTEPT) OAVENCT TOV TOANCEOV Yo TNV

aVTIGTAOOT aVTY.

»  Aikon Tiporhdynon. Mepikéc gopég dev €xel onpacio omAd oo lvat 1 TIUR ToL
TPOIOVTOG, OKOUN KL EAV OEV VIAPYEL KAVEVOAG AUECOS OVTAYOVIGHOC. YTAPYEL Eva
Op1o amA®G Tt avTIAOUPEvOoVTOL TOVS KATOVOA®MTEG ™G "dlkoto". Mia pukpr| Sokiun
ayopdc amd Toug Katavoiwtég Oa Bondnoetl otov Kabopiopd g HEYIGTNG TIUNG

oL avTiIAapPdvovtol g diko.

4.2.3. [IOAITIKEY TIMOAOTHEHY

A6y ¢ d1eBvodg otKovopKnG Kpiong Kot WoUTéP®S NG OKOVOULKNG Kpiong
™G eAMNVIKNG ayopds, M etapio dev mpémel va mpoPAnuatileton Wwitepa yoo v
TIpoAdynon tev Tpotdvtwv e. Ot Tipég Twv Tpoidvtwv Tov brand Garnier Oa wpénet va
otnpyBovv otn oyéon Tiung - modtntag. ['a o Tpoceyés £1og N etaupia de Ba avénoet
TIc TWéG ko Ba amoppoenoel TV adENoM TOL KOCTOUG TOPAYOYNS TV Non
napexOUEVOV TPoidvtov ¢ mepropilovtag 1o mepBdplo képdovc. Mdliota B mpémet
vo g€etdoel To evdgOUEVO UElMONG TOV TIUOV Kol OEVEPYEWNS TPOCPOPADV GTO

TPOiOVTO TNG ETOUPLOC.
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IMivaxkog 2

2TpaTNYIKI TIHOAGYNONG GE GYEST NE TNV TOLOTN T

TIMH
YWYHAH METPIA XAMHAH
YYHAH 2TPOTNYIKN 2Tpatnyikn  LYNANG | ZTpatnyikn

€101KMNG oAy | a&log eEapeTKNg
YNNG TG agiog
2TPOTNYIKN ZTPOTNYIKY  UETPLOG | ZTPOTNYIKN

= | METPIA

s vrepPolkng g | a&log KaAng a&log

=

2

o 2TPOTNYIKY 2TPOTNYIKY oA TAY Owovopuk

S XAMHAH poTNYIKN pOTTYIKN nANG HiKm
«yduGipoTOS» otKovouiog GTPOTIYIKN

Me Bdon tov mopoamdve mivake oAAG Kot TV emifupio TOV KOTAVOA®TOV Yl
moldtNTo OAAG YouUNAN TN emAéEape ™ otpotnyikn e€apetikng agiog. Xe avtn
OTPOUTNYIKN M TN TOL TPOIOVTOG eivor YopNAn Kot 1 TOOTNTU TOV TPOTOVIMY TOV
Brand Garnier moAd vynin. Eivar mBavov ot katavorlmtég vo punv metcfovv yo v
mowTNTo. TV TPoidvtwv Tov Brand Garnier, Adyw ¢ yopnAng tTns. Avtd Odpwmg

UTOPOVLLE VO, TO AVATPEYOVUE HE TNV KATAAANAN TpomOn o).

To emduevo Prpa etvar n péBodog TiorAdyNoNg, amd v omoia Ba e&oyBel n TN
TOANONG TV TPoidoviwv tov Brand Garnier oTig €MYEPNGEIS TOV TO TOAOVV UETA
otoug katavoAwtés. H pébodog tipoAdynong mov emiéydnke avapeco oe OAeg eivon n

TILOAGYNOT GOV TOGOGTO TAV® GTO KOGTOC.

Me Baon avty t pébBodo 1o KoTd povdda K0oTog voloyiletal e o dOpotoLa
TOV UETOPANTOL KOGTOVG pe TO TMAIKO oTafEPOV KOGTOVG TPOG TIG TPOPAETOUEVES

TOANCELG.
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KATA MON. KOXTOX = METABA.KOXTOX + XTAG.KOXTOX /
IIQAHXEIX

Mo mapdderypa 1o petafAntd koéotog evog capmovdy Fructis Garnier eivon 0,5€,

10 otafepd k6aTog 300.000€ Ko o1 avapevopeveg Twinoelg 50.000€.
KATA MON.KOXTOZX = 0,5€+(300.000/50.000)=3€.

To ka0e pmovkdM capmovdv kootilel 3€. Oéhovue va kepdicovpe £vo TOGOGTO

20% eni tov toAncewv. H tipun mov Ba emPaiiovpe etvo:
TIMH= 3/(1-0,2)= 3,75€.
Av1r| givor 1 TI| TOANONG TPOG TOLG EUTOPOVG.

Me avt Vv younAn T TOANoNS KOTOPEPVOVLE TO TPOIOV OGS VO PTAVEL GTO
YEPLL TV KOTOVOAMTOV GE OPKETA YOUNAN TN Kot divovpe to mePOm®PLO GTOVG

eumdpovg 50% képdog.
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KED®AAAIO 5
YXTPATHI'IKH AIKTYOY ATANOMHX BRAND GARNIER XTHN
EAAHNIKH AT'OPA

5.1. EIXATQI'H

‘Exer xatactel mAéov ko ovveldnon Ot 10 KOTAAANAO mpoidv, pe MV
KOTOAANAN TY] Kot TO KOAVTEPO CUOTNUO EMKOWVOVIOG, OEV 1KOVOTOlEL TOV
KOTOVOA®TY), 0V TO TTPOidV anTd d¢ Ppioketatl 6Tov KATAAANAO TOTO Kot ¥pOVO, OTTOL Kot

otav, oniaon, {ntOel amd Tov KatovormT.

Ta otoyeio Tov CLOTHHATOG dLAVOUNG ExoVV oKOoTO va eEacPaiicovy TV vapén
TPOIOVTIOV OTav Kot Omov {nrodvtal, OCTE O OYOPUCTNG VO TO OTOKTNOEL OGO TO
dvvatdév evkoAdtepa. [ v mpaypoatonoinon ovtod TOov GKOTOL, 1M dlevBuvon
Marketing ektelel puo oepd amd ddpopes dpactnplotnteg | Aertovpyieg, ol omoieg
umopobv vo tavounBovv oe Ovo peyOAES OMAdES: ) Agltovpyieg ol omoieg
avaeépovtol otny évvola ¢ petoPifaocng e kuptomtag (ayopartmincia), kot )
Aertovpyieg TG QLGIKNG SLOVOUNG, ONANOY UETOPOPA, OTOBNKELON Kot EAEYYOG TMOV
amofepdtov. Ot Aertovpyieg g dlovoung Uropohv va EKTEAESTOVV omtd Evo TUNLO TNG
Bropnyaviag, oALG OTIC TEPIGGATEPES TEPIMTMOELS avaAapPdvovTol amd eEel0KELUEVES
EMYEPNOELS, Ol omoieg ovoudlovtalr @opeic eumopiog kot Stokiviong mpoidoviwmv

(Marketing Institutions).

5.2. EIITAOTI'H AIKTYQN/ KANAAIQN ATAGEXHX

5.2.1. KAGOPIEMOX XTOXQN KAI ENAAAAKTIKQN KANAAIQN AIAOESHY

H etaipia Garnier mpénetl vo Tpocsdlopicel Toug TOTOVG TV dabEciumy pecalovimy Yo

VoL GUVEYIGEL TNV EPYOCIN TOV KOVOMODV TNG.

» H enéxtaon tov QUeEcOV SVVOLIKOD TOANCEWDV TG ETOLPIOG.
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» H avedpeon S10vopE®V GE SLOPOPETIKEG TEPLOYES TOV O TOANGOVV Ta. TPOTOVTA

™g eToupiog.

[Tpoxeywévou va AaPet v amdeacn 1 etapio yioo v €mAoyn Tov aplfuod twv

pecaloviov Ba mpémel va akolovdnoet pia amod Tig e&Ng oTpaTNyIKEG:

e  ATOKAEIGTIKNY SLOVOU TTOV GUVETAYETOL CTULOVTIKO TEPLOPIOUO TOV aplBpol TV

pecalovimv.

o Emiextikn dtavoun pe tn xpnomn tepocotep®V omd ELAYIGTOVG LEGALOVTEG TOV

elvar TpdBupot va avardfouvv 1o cuykekpipévo brand.

e Evtatikn owavour Pacer tng omoiog 1M eraipio pmwopel vo tomobethoel ta

npoidvto tov Brand Garnier 6€ mepiocdtepa TV d00 KATAGTNUATOV.

ATO T avOTEP® EvOl GOPES, OTL TOL TPOTOVTO TNG ETALPIOG MG EVPEMS KUTAVAAMTIKE Ot
TPENEL VO £XOVV EVTATIKY] OOLVOUY OE GOVTEP HAPKET, KATACTNUOTO KOUAADVIIKAOV,
yilkd kKA. Tevikotepa, 6tav t0 TPoidv €xel yopmAn T, HEYAAN ovyvotnta

noAnoewv gvdeikvotal evratikn otavoun ([orafacireiov kar Mraitag, 2003).
[Ma Tov TpoypappaTicd g dtavoung N eTopia TPEMEL vou:

o Kabopioel Tovg 610)0VG HApPKETIVYK

o No exTIUNOEL TIG 0ALOYEG OTIS GLVONKEG OLVOUNG GE OO TOL EMUTEDL.

e No xobBopicer ta KaOKOvTo TG OOVOUNG OTN YEVIKN OTPOTNYIK TOV

HapKETIVYK

e No kafBopicel TG TOAMTIKN TG SLOVOUNG OYETIKA LE TO 100G, TOV aplBud Kot T0

EMIMESO TOV KOTAGTNUATOV AOVIKNG TTOL B0l ¥P1GLLOTOCEL
e Noa kaBopioet TIg TPOIAYPAPES TNG ATOSOGNG Y10 TNV OPYAVOGT] TNG OL0VOUNG
e No amoKTNGEL TANPOPOPIEC GYETIKA LLE TNV OTOOOCT).
e No GLYKPIVEL TNV TPOYUATIKY] LLE TNV AVOUEVOUEVT] ATOS00T)

e No KAVEL TIC TPOGOPUOYES TOV ATOLTOVVTOL.
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Ta evoaldaxtikd kavdio didbeong tov mpoidvtov tov Brand Garnier eivan to €€ng

(Kotler & Keller, 2006).:

1.

O pecalov. O pecalwv 01ELKOAVVEL TN PON TWV TPOIOVTWV amd TNV £Toupio
o6ToV TEMKO Katovorotr]. O pecdlov amotedel TNV Aueon wnyn tpoundelog tov

npoidvimv tov brand Garnier Kot GLVIETIKOVS KpIKOLg pe TOVS ToPOy@yoVC.

O éumopoc kot avtimpocwnog. O Eumopog ayopdlel ta mpoidvia ancvbeioc, evod
0 ovTIPOcONTOG pecolafel Yoo TN OlEVEPYELD EUTOPIKAOV GUVOAAAYDV OV
petafipalovv v aAdayn Kupldtntog Tov oyadmv, addd de yivetal KOPLOg Tovg.
OMlot o1 pecalovteg avarapBdvovyv picko, wotdco 0 Eumopog €xel mpdcsheto
kivouvo wvpromrag kot afePordtrog amd v kEPOOPOpa O1ibeon TV
npoioviov. O avTrpocmnog evepyel yoo Aoyaplacpd GAhmv Kot M etopio
AVOAQUPAVEL TIG EUTOPIKES GUVAALAYEG, TOV KIVOLUVO HETABOANG TOL VYOLS TOV

TIUOV Ko TNV aotddeia g Cntnong.

O yovopéumopog kot 0 Atavéumopog. O yovopéumopog etvar o pesalovtog mov
ayopalel Kol LETOMMAEL TOL EUTOPEVUOTO GTOVG AOVEUTOPOLS KAT. Kol OYL GTOVG
teMkoVg Katavormtés. O Aavépmopog movider amevfelog otovg TeEMKOVG
Katovodowtég. Ot dlopopég HETOED TV VO KOTNYOPu®V agopohv Béuata
QOPOAOYIOG TOL KUKAOL EPYACIDOV, TOV TPOCPEPOUEVAOV Op®V TOANGNG, TOV
HeBOd®V JEEAYWYNG TOV AEITOLPYUOV TOV UAPKETIVYK KAT. XMuepa moAloi
YOVOPEUTOPOL TPOGPEPOLV VANPEGLEC LETOPOPDV, UAPKETIVYK,

AP LLOTOOTIKOVOLIKEG VTN PEGIEG KAT.

5.2.2. AZIOAOTrHXH ENAAAAKTIKQN KANAAIQN AIAOEXHX

[Tpoxeévov 1 etapio va emAEEEL TO KATAAANAO KOVAAL dtavouns Ba mpémetl va

yvopilel kaddtepa ta mpoidvta tov brand Garnier Kot To MG avTd anevhuvovial GTov

katovolot. EmmpdécBeta, mpémer va yvopiler mog omevbovovior avtd oTtov

KOTOVOAMTH KOl VO OTOQUYEL TOAAOVG EVOLAUEGOVG MOTE VO UTOPEl vor €AEYYEL

KOADTEPO TNV TOOTNTA TOV TPoidvTeV TG. Ta mpoidvta ¢ etoupiog delyvel To dpOUO
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TOV KOTOVOAMTH KOl TG GLVEPYAGIOG KO Lol VO DITAPYEL GOOTN dlayeiplon Kot To dVO
TPEMEL VAL 00NYOUV GE KPOTEPES KOVOMKES Oladpopéc. To moo eivar o U TG
ayopdc mov amevfovetar to mPoidv Kabopilel Kol TOV TOTO TOV KOTOSTNUATOV GTO
omoia Ba mwAieitoan (BoyAng, 2001). H ocvvepyasio mpénet va emdubdketol péca amod
KATOAANAO OlKTLO UAPKETIVYK, TOVL amoTeEAEiTOL omd TNV etaupion Kot TG OUddeg
ovueepdVTOV Tov TNV vrootnpilovv. H gtoipia mpémel vo avomtiEel omOTELECUOTIKO
OIKTLO OYEGEMV LE TIG KUPLEG OHAdES GLUEEPOVTMV Kot Ta KEPON Ba Epbovv (Kotler &

Keller, 2006).

H eraipio Ba a&roroynoet v anddoon tov pecaldviov mov Ba emiélel faoet
GLYKEKPLUEVOV GTABEPDV, OTTMG Elval 1 ETITEVLEN TOL GTOHYOL TOV TOANCE®Y, TOV LEGOV
emmédov  amobepdtov Tov ¥POVOL OTOGTOANG OTOV TeEAATN, TN oLVEPYAoio oTo

TpowOnTiKa Kot ekmodevtikd Tpoypappato (Kotler, 2003).

Av n etaupio Eog onpepa auePe vrepPoAikd Kdmolovg amd Toug pesalovres Ha
npémel va o avakolOyel. Emiong, mpénetl va opicel Asttovpyikég ekntmoelg Paoel twv
omoiwv Oa TANpOVEL €va GLYKEKPLUEVO TOGH Yo TNV AOS0CT TOL KOVOAMOU LE

ocvpeovnuévn vimpeoia (Kotler, 2003).

H etopia mpémel va peketioel Tov TpOTO TPOCEYYIONS TOV KOVOAM®DV KOl VoL
enevanpocolopicel ™ ocvvepyosio Tovg. e 10 Adyo avtd mpémer va Kabopicel 10
puéyebog opydvoong twv TOAGE®Y, VO TPOCAAPEL KOl Vo EKTOOEVGEL TO. KOTAAANAQL
dropo kot vo KoBopioel to PETPA OYETIKO pe TN Owoiknom Kot Tov EAEyy0 TV
dpacTNPOTATOV TNG dNpovpyiag kot vroomPiEng g enapng (toincewv). Téhog, 1
etoupior TPEMEL Vo €EETACEL TIG ELKOAIPIEG, TOLG KIVOLVOLS KOl TIG SUVATOTNTEG TTOL

TopovctalovTal.

O KaTovoOA®TAG EVOLLPEPETOL TEPIGGOTEPO (MOTE VO EIVOL GLYKEVIPOUEVN M
ayopd Kot v Vtapyel TotKiAMa Tpoidoviwv. O Katavalotig divel ELeoon Kol 6To KOGTOG
cuvoAlayns. T tov KatavoAot vdpyel TAEOV 1 dSVVATOTNTO AyOPAS TV TPOIOVIMV

tov Brand Garnier e mAn0dpa onpeiov ayopdg tov id1ov akpifdg Tpoidvtoc.
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5.2.3. ENIAOTH KANAAIQN AIAOEXHX

Ta xavoio Marketing givar 6OvoAa 0AANAOECOPTOUEVOV OPYAVIGUAOV, TOL
GUUUETEYOVV OTN dtdkacio Tov va yivel éva mpoidv 1 o vanpecio dabéoiun yio
xpnon M xoatavéimon ond 1o kowvo. 'Eva kavédi Marketing avariapfdver va dtaxivnioet
ayafd amd ToVg TaPAYYoHS TPOS TOVG KOTAVOAMTEG, TOPUKAUTTOVTAS TO YACUO TOV
xpOVOL, TOL TOMOV Kol TG KuPOTNTAG oL YwpPilel Ta ayabd kol Tic vVInpecieg and

aVTOVG oL Ta ypetalovtar N Ta BEAovv (Kotler & Keller, 2006).

Kd&Be evoidpecog popéag g ayopds, 0 omoiog Kavel KAmolo Epyosio TPOKEEVOL
Vo PEPEL  TO TPOIOV KO TNV KLPLOTNTO TOL TO KOVIQ GTOV OyOPOOTY), OOTEAEL Eval
eminedo kavaiov. To kavail pe Eva povo emimedo mepthapPavetl Evav evOlapUeso Gopea

ToMoewV, Omwg etvor o Mavorointg (EEaddktvAiog, 1996).

H Garnier éye1 peydro 6yko moANcemv Kol Umopel vo KOAOTTEL TEPIOCCOTEPQ
onuelo pe amotéAecpo va UTOPEL VoL TPOGEPYETAL GE TEPIOCOTEPOVS KATAVOAW®TES. H
etopio pmopel var eMAEEEL TO VKOAD TNV QUECT) SLOVOUN GE EWOIKEG TEPITTAOGELS N TNV
evtotikn otavoun. H Garnier mpémel va mpocéel vo unv a@noEl at Tpoidovia g
aveEéleykta, ONANdT Vo KUKAOQOpOoUV G€ onueia Lovo mov taptdlovv pe T eriocoio
g emyeipnong. [a mv emloyn| Tov KavaAlov dtavoung onuavtikd poro Ba maiEel To
eEmTePKO TEPPAALOV SLOVOUNG KoL TTO GLUYKEKPLUEVO TO SLOPOPETIKA TEPPAAAOVTAL
oltavoung oe olapopetikeg meployés e EALGdag kal ot egligel mov cuuPaivovv ota
KOVOAMO Olavopng owTt®v. Ydpyovv dwpopés ot mepoyés g EALGdag kol mio
ovykekpéva - nnomn vy to wpoidvio tov Brand Garnier eivor Stopopetikn

(E&adaktvrog, 1996).

o ™mv enavatomoBétnon tov brand Garnier kavah pe éva eminedo. Etot,
npounfevovioar ot AvomwAntég pe  ta  mpoidvta  koatevdeiav, ywpig  va

YPNOUOTOL0VVTOL GAAOL EVOLAUEGOL POPELS.
O Aoyor mov emdéyOnke avtd 1o eminedo eivan (Kotler &Keller, 2006):

1. To mpoidv pag va PTaveL GTOVS KATOVOAMTES YOPIG Kapio aAloimon, akpidg

OmC £xel TapayHel OTIC EYKATACTAGELS TNG EMLYEIPNONG LOG.
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2. To KOGTOG dVOUNG VO TOPAUEVEL YOUNAO, ETCL MOTE TO TPOIOV LOG VO PTAVEL
OTA XEPLOL TOV KOATAVOADTOV GE YOUNAOTEPN TIUN OO CLTH TOV OVTOYOVICTOV.

3. Na &yovpe T SuvatOTNTO HEYOAVTEPNG EKTTMONG OTOVS EUTOPOVLS TOL
ayopdlovv peyaAhTepEG TOGOTNTEC.

4. Mg avtd 10 KOvAAlL Slavoung €xovpe T dvvatdtnta vo eAEyEovpe TOLg
MOVOTOANTES LOG OC TPOS TNV TTOANGCT TOV 1010V HOG TOV TPOTOVI®MV, dNANOT

va eMPAETOVUE 0V AVTE TOLALOVVTAL LE T OEOOUEVA IOV EUELC EMBVUOVLE.

H etaupia mpémel va a&loAoynoet Toug AMovortmAnTég mov Ba emAéEeL, mOcA €n
Bpiokovial 6t0 XDPO, TOlES GAAEG GEPEG TPOIOVIMV EUTOPEVOVTOL, TOW0 Eivol TaL
otoyeio avamTuEng Tov KEPOOLE, KATA TOGO elval PepEyyvol kol e oo PBabud kot

mota etvo 1 eUN Toug Ko ) cvvepyaotuodTTa Tovg (Kotler, 2003).
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KED®AAAIO 6
YXTPATHI'TKH ITPOBOAHX BRAND GARNIER XTHN
EAAHNIKH AT'OPA

6.1 EIXAT'QI'H

H nmpo®bnon amoterel v enkovovia T@V TANPOPOPIOV TOV TOANTY| LUE GKOTO
VO ETNPEAGEL TN GTACT] KOL TI CUUTEPIPOPE TOV VITOYNPI®V ayopact®v. Kadnuepivd
0l KATOVOAMTEG €lvorl eKTEDEEVOL GE TOAAG UNVOLOTO Y10 SLOUPOPETIKA TPOIOVTA Kol 1)
eTopio KOAEITOL Vo TANPOPOPNGEL TOVS KATAVAAMTEG KO VO TOVG TEIGEL TMG amoTeAel
NV KeAVTEPN duvarn emloyn| yuo Eva TpoPAnpa wov Bewpovv ot avtipetonilovy. Ot
KOTOVOAWTEG OEYOVTOL KOOMNUEPTVAL TOALL UNVOLATO Y10t TTOAAG OVTOY®MVIGTIKA TPOTOVTQL
aAAG GLYKPOTOOV HOVO €KEIVAL TOL UTOPOVV KOL OVOKOAOOV GTN WVAUN TOVG, EVO
avTIOPOVV SLOPOPETIKA G VTA. ATopa e TNV 1010 nAKio, GUAO TOL AVIKOLV GTNV 1010
KOwmvikn Tén dev &yovv Ti 1dteg avaykeg kot embopiec. O katavalmtig eépvel padl
TOV o1 OdKAGi AYNG amdPACNS KATOLOVS WYLYOAOYIKOVS TTAPAYOVTEG OAAG KOt
GAAeg peTaPAnTéc amd 1o eomTEPIKO Ko eEmTepKO mepPaiiov. Ilpokeévov o
KATOVOA®TAG Vo avayvopicetl o avéykn tov tpénet va ektebel og kdmoto epébiopa. To
epédopo avtd Onuovpyel KAmow £vToon GTOV KOTOVOAMT Kol TOV 00nyel otnv
avalntnon otoyeiov wote va AdPer opbd por amdPacn, dnAadn vo oyopdcel To
npoidovta tov brand Garnier. MOAMG 0 KOTOVOAMTAG OLOMIGTMOCEL MO OVAYKT) TOL
CLUTEPLPEPETAL e TETOO TPOTO MGTE Vo TNV Kovomomoel. H mpombnon tov
potévtwv tov Brand Garnier mov Oa emideyetl mpénet va Ponbd oty avdxkinon ot

VAU TOV TPOTOVTOG atd TOVG KaTovalmtég (Smith, 1998).

Amd ™ otiyun mov ta wpoidvta tov Brand Garnier €govv mécel oty avtidnym
TOV KOTOVOA®TY €VEPYOUV ®G oOUPoro emkowvoviag. To oyédio, m euedvion mov
ypnowonolel (cvuvovacuds YPOUAT®OV GTO UTOVKAAL) , TO EUTOPIKO TOLG G, T
OVOUOGI®, T CLOKELAGIO TOLG KOl 1 T TOVG UETAPEPOVY GTOVG KOTOVOAMTEG
YVOUES GYETIKES LLE TNV TTOLOTNTO KOl TNV EVIVTMOGCT] TOV £XOLV Ol KATOVOAMTEG Yol TOL
nmpoidvta g etapiag. Ot yvoueg autég Wmopovv vo tpocHBEcovy 1 v apapEcovy

KATL amd TV €KOVH TOV TPoiovTeV. Ta unvouaTo Tov GTEAVEL 1) ENLXEIPNON GTOLG
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KOTOVOA®TEG OLOUOPPOVOLY TNV TEAKN €KOVO, TOL £YOLV ALTOL Yo To TPOIOVTO

Garnier (Shimp, 2000).

6.2 MI'MA ITPOBOAHX

H xapmévia emkovoviag mov Oa akolovbncovpie eivar dueca cuvoedepévn e To
Koo — 010%0. Tunpatomotovpe AOUTOV TOVG KOTAVOAMTEG GTOVG OTOIOVS GTOYEVOLLLE.
Av16 Oa pog Bondnoel ®ote vo TPooeYYicOVE KOADTEPO KAOE TUMLLO KOTOVOAMTOV KOl
umopel va ypetdletal va £YOVUE O0POPETIKN EXIKOIVMOVIOKY] KOUTAVIL Yio KAOE KOwo.

H emkowmvia oyetileton pe 1o piypo papKeTIVYK Kot eivol GQUEGOH GUVIEOEUEVT LIE
TO UMVUUO TTOL POAVEL TEAIKA GTOV KOTOVOAMTN Yo Ta Tpoidvta pag. H dadkasio g

eMKOVOViag Aertovpyel ®G aKoA0VOMC:
ATIOXTOAEAY —» MHNYMA —» AEKTHX

H enelepyacio kot  katdAAnAn popeomoinon tov unvopatog sivol po epyacio wov

TPEMEL VAL YIVEL TPOGEKTIKA.

To mpoOypappa mpoPfoing €xel peydin onpaocio, KoaOdG o OTOEIR KO TO
unvopato mov Ba ypnoyomomBovv Bo Exouv ®C GKOMO: ) TN YVOON TNG HAPKOG
Garnier, ) v €OV TOV TPOIOVI®V HOG, Y) TNV TOPOKIVIOTN TOV KOTOVOADTOV Y0l
™V ayopd ¢ papkag Garnier IpdTN EOPA Kot 0) TNV TOPAKIVIOT KOTOAVOADTMOV TOV

avtayoviopov (Percy, 1997).

6.2.1. AIAGHMIXH

H odwoenuion omotedel pie polikn emkotvovio mov eivor ampdoomn Kot
0TOYEV0EL OTO VO UETAODOEL TANPOQOPIEC TPOKEWUEVOL Ol  KOTOVOAMTEG VL

ONuovpyncoovy o BeTikn eiova yio To TPoidv 1| TV vanpecio mov dtoenuiletor.

>16y0¢ g dwenuong tov brand Garnier piog Kot wpokettar yo €va brand mov

Bpioketon 6to 0TGSO T™NG Wpipavong, eival va dtatnpndetl n oM vapyovco TeAATEIQ,
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va tpoayBovv ot emyelpnolokol otoOyol kol vo avénbel n vapyovca meEAaTEIR TNG
emyeipnonc. Ta wpoidvta tov brand Garnier Oa TPEmEL Vo, IKOVOTOLOVV TIG OAVAYKES TV
KOTOVOAWTOV Y10, VO ETITUYEL 1] SOPNLUOT] VO dvENGEL TG TwAnoels. Emiong, o6la ta
volowma otoyeio Tov piypotog pdpkeTivyk (Tpoidv, Ty, kovéiio dtovoung) Bo mpémet

Vo GUUPBAAAOVY TTPOG QTN TNV KatevBuvor).

Q¢ emkowwmvia voeitor 1 HeTAO0oN €vOG UNVOUOTOS OO TOV OMOGTOAEN OF
KOGmowo Okt HECM €VOC OAoL Tov ypnotlpomoteitor. Eivor 1 dwedwosio wov
akohovBel v mopela: Zkomdg (uvopa), to omoio petaPiPfdleton pe poe YN
(amooToréng) Ko LeTapépetat 6 Eva AAAO dtopo (amodéktn). O vrevBuvog dtaPnuong
g eTopiog pog Bo dMOEL GE Lo SIUPNUICTIKY ETOPI0 EVOL UVOLLOL TO OTTO10 TTPETEL VO
kootkonmomoel. To puqvopo avtd Oa petadobel pe 1o péca emkowoviog. Av ot
KOTOVOAWTEG KATOAGBOVY TO UVOHO KOl TO OTOK®OIKOTOMGOVV COGTA, TOTE EYOVUE
TETOYEL TO0 0TOYO0 oG Emopévmg, m emkowvovio kot cUYKEKPIUEVA TO 0PN UOTIKO
WVOLO TPETEL VL KEPOIGEL TNV TPOCOYN TOV KOTOAVOANT®OV KOl VO, TOUG OONYNGEL GTNV
ayopd TOv TPOIOVTOG Kot TNV tKavomoinon tng avdykng tovg (Wells, Burnett, and
Moriarty, 2000). Ot o10)0l NG EMKOWVAOVING APOPOVV TOVG GTPOATNYIKOVS GTOYOVG
EMKOWVOVIOG TOV ApOPOVY TNV ETALPIKT EIKOVO KOl TI) GUVOAIKY] OpacTnplotnTol NG
EMYEPNONG, TOVG GTOYOVG EMKOWVMVING UApKETIVYK, dNAadN TS Ba tomobetnBel to
TPoiov otV ayopd, To pePido TG ayopdg mov Bo kataddPel Kol TOV OYKO TMOV
TOANCEDV TOL Bal EMTHYEL KOl TOVS TAKTIKOVG GTOYOVS EMKOLVOVING, TOV QLPOPOVV TNV

evnuépmon oyetikd pe to brand Garnier.
2T0VG PN OTIKOVG 6TOYOLS TS TpomBOnong tov brand Garnier givou:

e 1 yvoon tov brand Garnier. Ta mpoidvTo TPEMEL VO £XOVV GUYVY| ETOPY| LLE TNV
ayopd.

e 1 gwkova tov brand Garnier.

® 1 TOPOKIVNON TOV yOpaSTAOV Yo oyopd Tov brand Garnier Tpdtn popd

® 1 TPOGEAKVON TEAUTAOV OO TOV OVTOYOVIGHO Yo dokiur tov brand Garnier.

Ot 61601 owTol aVvAAOYO [E TOV TOHEN TOV KOALTTOVV Ba TPEMEL VL GTOYXEVOLV

otV  aSloAOYNoN NG OMOTEAECUOTIKOTNTAG KAOE oYedlov  HAPKETVYK OV
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AVOTTOCOETAL, OTTMG VO SOVIE KATA TOCO TO KOVAIALL SLOVOUNG TOV EMAEEAE TETVY OV
ce oL TPOTN @Aon vo EXOVUE €va TKOVOTOMTIKO EMMESO0 TOANGE®V Kot pepidlo
ayopdc, m T Tov TPOIdvTog elvan kavomomTikn KTA.. H emyeipnon mpémer va
npowdncer 1o brand Garnier ©cTe Vo TPOGEAKLGEL KOTOPYOS TEAATEG OO TOLG
avTayovioTtés, toviovtag 1img ™ oyéon mowdtntoag- tywng (Wells, Burnett, and
Moriarty, 2000). H emwotvoviokn Kopmavio TpETEL vo omoPAETEL KOl GTNV ETOVOYOPQ
TOV TTPOIOVTOG amd tovg véoug ypnotes. O Pabuoc xotd Tov omoio 1o SPNUOTIKO
pvopa Yivetor avTIANTTO Kot AmodEKTO LE OMOTEAEGLOL TO KOO - GTOYOG Vo, 00Myeitan
oTNV ayopd Tov mpoidvroc, eEaptdrol and v modtnta ¢ emapns. H opdoa pécmv
oL Ba ypNoIOTOCOVE EYEL oNUaGio Yo TNV ToldTNnTa TG enagnc. H euféieta g
KdAvync mov BELoVUE Va ExOvpE Kot TO VYOS TOL TPOVTOAOYICHOD Yol T1) S0P UIGTIKN

damavn kabopilovv ta péca mov Oa emiéEovpe (Burnett & Moriarty, 1998).

To povtého emkotvoviag kaBopiletal fAcel TOL TPOPIA TOV KOTAVAAMTY KO TOV
tpomov CoMg. H popen g Koumdviag mpémel vo eivar ocvuveyns, omAaodn otabepm|
Kopmdvio 0ko 10 ypoévo. Ta mpoidvto tov brand Garnier dev e€aptdvion amd TNV
EMOYIKOTNTO AP0 KOTOVOA®VOVTOL KaBOAN TN Sidpkela Tov ypdvov. To Aavodpiopa
elval KatL ovtovomTto mov TPEMEL VoL KAVOLUE. g KOPL0 GTOLYEI0 HIYHOTOG ETIKOVMVING
Ba &yovpe ™ Owenuon. H dwenuion amoterel évav amd TOLG TAPAYOVIEG TOL
kaBopilovv ta eminedo TOANGNG TOV TPOIOVIMOV, HOGS Kol Ol VITOAOUTOL EVIAGGOVTOL
oto piypo popketvyk (T, kavdAle Swvopng ktA.). Eivar 1o otoyeio mov
YPNOUOTOIEITOL EVPEMS YA TNV LIEVOVUION TV TPOTOVIMV GTOVS KATOVOAMTESG KOl TN
YVOOTOTOINoT BEATIOGE®Y GTNV TTOLOTNTO KOL TNV KOWOTOUO TOV CUGTOTIKAOV. X1TN
apyn Bo TpEmel va EYOVHE KAVEL £VOV OTKOVOUIKO TPOYPOUUUOTIOUO Yol Vo, SOVUE €mG
TO10 VYOG SopMoTIKOV €£00mV pmopove va Kahdyovpe. H dwapnuion dev pmopel
Vo LeTadmoet kB mroyn TAnpoeopiag yia v etapio. Ot €E1g TPOTEPAOTNTES TPEMEL

va d00ovv (Belch & Belch, 2001):

» va yivel yvoot meptocotepo to brand Garnier Kot to TpoidVTO TG
» va oei&ovpe TL dpdiom £yxovv To TPOidVTQ

» KOl VO TOVIGOUE TO OPELOC TOV OTOJIOEL GTOV KOTOVAAWDTY.
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210%0¢ €lval m TOANON TOV 1O VIOPXOVIOV TPOIOVI®V OAAL Kol TOV VE®V
KOWVOTOU®V TPOTIOVIMOV Kot 1 emitevén evog peyoldtepov emmedov pepidiov ayopag. H
avayvoplon kot 1 vrevBouion tov brand Garnier amotedel Tov KOpLo Adyo VmapENG TG
dwpnotikng koumavieg. H dwenuion o eotidler ot {Rmon g pdpkoc. Ot
Swenuotikol pag otdyol OBa mpocsdiopicovv oe peydro Pobud to Kowvd oto omoio
amevBovetor 1N OENUIoT, TO SENUOTIKO VAIKO mov Ba ypnowomomBel, ta péoa
KaOmOG Ko Tov TeEMKO mpobmoroyiopod. ‘Eyxovpe yopnmAn avapeién kot PETOALOKTIKN
napakivnon Pacet Tov mAéypatoc RCB, dniadn n mapakivnon e dta@nuons Exet g
okomd va oAAGEel o Kotdotaon o€ Ostikny egumepion mwov Oa amokopicel o
Katoavalotg and to brand Garnier. ' va ayopdoel 0 KOTOVOA®TNAG TO. TPOIOVTO TNG

etaupiog Garnier o€ yperdletal moAln okéyn (Keller, 2001).

Katd m popeomoinon tov dtapnuiotikod VAIKOU gkeivol mov Ba 1o eTopdcovv
TPEMEL VO, EOVV VITOYT TOVG: ) TO KOO —6TdY0, B) TO YopaKTNPA TOV SN LOUEVDV
npoidvtwv tov brand Garnier, y) TV £0¢ TOPO SULPNLULCT] Kot EIKOVA TNG ETALPLOG Ko O)

10 £100¢ NG SLOPNUGNS TOV AVTAYOVIGLOV.

To uvopa mov Ba emieyBel mpémel va meptAapPavet T S1aPNIOTIKY VTOGYESN
YlOL T1 CUYKEKPILEVT KOTAVOAMTIKT ¥P|oT TV Tpoidvimv Tov brand Garnier. Avtd mov
Ba Toviotel etvar 10 Pacikd O0QeL0g amd TNV KATAVAA®GCT TV TPoidvtwv Tov brand
Garnier. To dwpnuotikd pvopa 0o dnAdver ™V VIAPEN TOV PLGIKOV GLGTATIKMOV
OV YPNCLUOTOLOVVTAL, Y®PIG TNV TPpocHnkn yMUK®OV. To Sloenuotikd punvope Tpénet
Vo €0TIALEL OGTO VO TPOKOAECEL TNV TPOGOYN KOl VO TPOGEAKVGEL TO EVIOPEPOV TWV

katavorwtav (Keller, 2001).

H d1opnuon mpémetl va uvovaoTel Kot e TV TPomOnoTn ToV TOANGEDY. XTOY0GC
Oa elvar  TapOHTPLVOT TOV AYOPACT®V VO ayopdcovy ta. Tpoidvta Tov brand Garnier pe
™ HéEB0dO TV dwpedv detypudTmv Kot va evBappivovue 6to onueio ayopdg g enideién
Kol TV mpodbnon twv mpoidviov g etaipiag. Téhog, ot mwAntég mpémer va
mpowbnicovv ta tpoidvta Tov brand Garnier cwotd (Smith, 1998). ®a akoiovdnbel o

TOPOKAT® YPOVOOLAYPOLLO DCTE VAL £XEL OAOKANP®OEL TO TPOYpappa HEGH GE Eva £TOG.
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Iivaxog 3

[poypappatiopoc pdpkeTivyk

IANOYAPIOXY ¢ Oo ovykevipoBel mn  opdda Kot Ba v
OpPYOVMOGOVE
DEBPOYAPIOX éwg ¢ Avdivon g oyopag Kot Tov LeEPLdimv ayopds
AIIPINIOXY

MAIOX- IOYNIOX

* TIp6Preyn

10YAIOX ¢ 21001 TUNHOTOTOINONG TG OYOPAS
AYTOY2XTOX 2TPOTNYIKES LAPKETIVYK
2EINTEMBPIOX éwg ¢ Eopoppoyn tov  peBddov  emkowvomviag,
OKTQBPIOX Mo, TPOoOONOT TOANGEMV KTA.
¢ TPOoLTOAOYIGHOG
NOEMBPIOX ¢ [l6co amotelespatikd NTov; ATOAOYIGUAC.
AEKEMBPIOX [Tapovcioon ota oteAéyn TG eTonpiag.
AIADPHMIYH PAAIODPOQNOY

[TpoonaOncape n podoE®VIKY Hog dtaenion vo TpaPnéel v Tpocoy Tov

axpoat®v. ['a avtd to AOY0 ypnopomomcope dtdAoyo. To dtuenuioTikd pog pnvouo

dev Eemepvael Ta 30 devtepdAETTA, Y10 VO UMV YIVETOL KOLPOGTIKO.

PAAIOPOINIKO MHNYMA

O d1dAoyog eEghicoetan pEsa G éval omtiTL avapesa o€ 600 QIAES.

A: Koddg v mépace, KAToe €Y ETOYLAGEL KOQE.

B: Ay, vau éva ka@é.

A: Tt opaio kot amodd poAiid £xelg onpepa! Me Tt A\OOGTNKEG;
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B: Mg 10 véo coumovdv avadounong Fructis Garnier kot ypnowomoincoa kot tnv

avtiotoym pdoka. Tepdotia dopopd oTo LOAALYL LLOV.

A: ®dvnke omd TNV TPOTN GTIYUN TTOL o€ €ida o€ GYEon pe TpoyHic. Oa To OKIUACH Kl

EYO.

B: Aoxipacé 1o olyovpa. ‘Exel ouoikd cuotatikd kot mpoketon Yoo Kovotopio. G pe

Bounbeic. Kou n tipun cvopeépet axdun neptocotepo oTic OVGKOAES EMOYES TOL (OVLE.

H mAiedpaon cav péco dapnuong ywo to brand Garnier givot oA GNUOVTIKN.
O Kotavalotg KoTovoel TEPIGGOTEPO TV KOV TOPA OTAV aKovEL £va punvopo. I't
aVTO KOl Ol TNAEOMTIKES SLOPNUICES TPOGEAKVOVV TEPIGGOTEPO TOVS KOTOVUAWTES.
ATOQUGICOUE TO GEVAPLO TNG TNAEOMTIKNG MG Olpnong va ival 1o 1010 pe g
PaOI0POVIKNG. Me avtd Tov TpOmo Exovpe HKPOTEPO KOGTOG. AvTd £YEL OOV GUVETELN
N SlENUoT LG Vo VoL TO ATOTEAEGUATIKT), ONANOT VO OTOTUTAOVETOL GTO LVOAD TV

KOTAVOADTOV.

AIAPHMIYH [IEPIOAIKOY

Yto. mePlodikad etvor 0VOKOAO o denuon vo tpaPnéel v TPocoyy Tov
avayvoot. o to Adyo avtd amopacicape vo vIdpyovy dV0 SUPOPETIKES EIKOVEG, 1
po v epeoviCeTor otnv Umpootd kot 1 GAAN oy miom mAsvpd g idwog oeaidag. H
TPAOTN €KOVO TPAPAEL TO HATL TOL KOTAVOAMTY, LE TO EVIOVO XPOUO TOL £YEL KOl TO
SENUOTIKO GAOYKAY, VD 1 0e0TEPT] OIVEL GTOV KOTOVOAMTN OAEG TIC TANPOPOPiES

OYETIKA e TO 010N LOUEVO TTPOTOV.

XMV TPOTN EKOVO  YPNCLOTOMGALE TO TPAGIVO YPOUO TOL EYOLV Ol
OLOKELOGIEG TV TPOTOVTwV Tov brand Garnier. tn de0TEPT EIKOVO TO YPOLOATO, TOV
EMKPATOVV €lval 10 mopTokOAM Kot To Agvko. Me avt v avtiBeon Oélovpe va
ogiéovple 0TOVG KOTAVOAMTEG TNV AyvOTNTA-QUOIKOTNTO TV TPoidvtewv Tov brand

Garnier.
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APIYEY
"Evag aAlog tpomoc dtapnpiong ivor n mpoPoirn tov brand Garnier pécm apiomv

0€ KEVTPIKOLG dpOpovg TG ABnvag, Oeccalovikng, ITatpac, Hpakieiov kot Imavvivov.

H apica mov avaptioape givor mopopoto pe Ty S0t tov teptodtkov. Ko
€0 YPNOLOTOMCOUE TO {010l YPOUOTO, EVD OVTO TOV OPEPEL OTNV EIKOVO, Elvon M
SPopeTIKN ToT00ETNON TV TPOIdVTOV 6TO YapTi. YTAPYEL TAVTOTE O OAES TIC APITES

10 cAOyKav «Garnier. DpoVTICE Y10 GEVOY).

6.2.2. IIPOQOH>H ITQAHYEQN

H mpodbnon tov noifceov eivar éva cvotatikd — kAEWl OTIG EKOTPATEIES
marketing T@V GUYYPOVOV ETYEPNCEMV KOl OTOTEAEL TO O OMOTEAEGLOTIKO EPYOAELD
TOANCEDV, APNVOVTOG TGO TOL TN OLPNUICT TOV Y10 OEKOETIEC LOVOTOAOVGE TO
evolpépov tov etoupeldv. [loArol mapdyovteg cuviédesav otn ypryopn avénom g
TPOMONONG TOV TOANCEDV KOl EWIKOTEPO OTIC KATAVAAMTIKEG ayopés. Adyol OTmG M
avénomn Tov KOGTOUG OPNUICNG, O TPOCAVATOAMCUOS TOV KOTOVOAOTOV OAO Kot
TEPIOCOTEPO TPOG TN TN, O CLVEXDSG ALEAVOUEVOS OPOOG TOV LOPK®OV TOV TOAAES
QOopég  £dervav  eQAIAAEG. AKOHO KOL Ol TPOTIUNCELS TOV AVIOYOVICTOV VO
YPNOOTOGOVV  TTPO®ONCELS, O0ONyNoaV o1 YPYOpPN OVATTLEN TOV  UECWOV
Tpo®ONoNg TV TOANGE®V. Q¢ (o TA0VG10. GLAAOYN EPYOLEI®V TAPOYNG KIVATP®V, M
TPomON oM, £XEL GOV GTOYO VO TOPAKIVIGEL YPNYOPO EVOL LEYAAO TUMLO TG OLYOPAS LITEP

evog ouykekplévov mpoidvtog N vanpeoiag (Belch & Belch, 2001).

Ta xvpidtepa epyoreio TG — TPOG TOV KOTAVOA®TY — €ivol T delypoto, To
KOLTTOVIA, TO TOKETH EKTTOCEWV, TO. dMPA, Ta PpoPeia pEcwm daymvioov, ot dmpeav
OOKIHES, Ol EYYVNOELS TOV TPOIOVIMV, EMOEIEEIS TPoidvTv Kot ekBENATO OVTOV GTA
onpelo TdOAnons. Ymhpyovv OUmG Kot epyaleios Tpom®ONONG TOV GTOXEVOVY TPOG TOVG
EUTOPOVG, TIG EMYEPNOELS OAAL KoL TN dOvoun Tov Toincewv. Tétowa eivon n peiwon
™G TING, N EKTTOON, Ta dPedv ayadd, ol eumopikég exbéaelg / cuvédpla Kabdg Kot

daryovicpol ylo ToAntég kot £101kES drapnpicels (Smith, 1998).
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Apyikd €yve 0 K0BOPIGHOG TOV GTOYWOV TPOMONONG TOV TOANGEMY TOL £ival ot

e&ng (MdaAiapng, 2001):

[Ma tovg katavalotég, otovg 6TOYXOVG TepAapuPaveTor 1 evBdppuvon yio v

ayopd, 1 dokiun Kot 1 vioBEnon Twv Tpoidvimy Tov brand Garnier.

[Ma tovg AovomwAntég, ©6Tovg GTOYXOVG TEPAAUPAvETAL 1 TOPOTPLVGY| TOLG
mpokelévoy va obécovv ta Tpoidvta Tov brand Garnier, n onpovpyio oPOGIOONG

oTN LapKa KO 1) EEACPAAOT E1GOO0V GE VEN KATAGTALLATO AOVIKOV TOANGEMV.

To emduevo Prjua elvar M emAoyn TOV KATOAANAOTEP®V, Y1O. TO TPOIOV WG,
gpyoreiov mpodbnone tov moAncewv. Metd amd pehéteg oyetikd pe to mbovd
TOGOGTO EMTUYIOG KOL TO TPOGOOKMUEVO KOGTOG GLTNG TNG TPOWONTIKNG evEPYELNG,
KOTOANEQPE OTNV E€MAOYN TOL Oglypotog, ¢ epyoaieiov. Anladn o1V TPOGPOPA
mpotévtwv 100ml og €01k cvokevacio mpog tovg Katavaiwtés. H mapddoon tov
delypatog Ba yivetor péoa e GOVTEP LAPKET KO GE KOTOOTAUOTO KOAADVIIKOV GE
owpopeg  meproyég oty EAAGda. Av kot 1m  Ostypotodiovour eivor o mio

ATOTEAECUATIKOG TPOTOC TPOPOANG TV TPOidVIMV, givar kol o mo damovnpdg (Kotler,

2003).

AMN TpomBnTiKn evépyela mov Ba yivel etvar n mapoyn dwpedv derypdtwv 200ml
padi pe T Kovovikég cuoKeVAoieg KAOMS Kot KOTA l0CTNUATO EKTTOCT 6T TPOIOVTO

tov brand Garnier g t1a&ewc Tov 30%.

EmumAéov, e moAAd onpeio TOANGONG 0AAG KUPI®MG GTO GOVTTEP — LAPKET divETOL T
SVVaTOTNTO EMAOYNG TOV CNUEI®V TOANONG oTO pdPLa, vo yivel emAoyT| ¢ BEong mov
o tomobenBovv to mpoidvta, TO VYog kot M taSivounorn Omw¢ euelg Bewpodpe

KAADTEPO Y10 VO TPOGEAKVGOVV TV TTPOGOYT TOV KOTOVOAMTY.

Mo axopo koA TpomnTikn evépyela TG eTonpeiog pac, aAAd avTi T POoPA ¢
TPOC TIG EMYEPNCES KOl TN OOVOUN TOV TOANGE®V, €lvol 1 GUUUETOYN HOG OTN
JopyAvmON TNG ETNOLOG EUTOPIKNG €kBE0NG TOL KAAOIKOD GLVOEGHOV KOUUMTMOV Kot
mepuToinong. Ltnv mepintwon ovtn 1 entyeipnon pog Bo kKAnbel va ayopdoel ydpo kot
EYKOTAOTNOEL TO EKOEHOTA GTO GUVOAO TOVG Y10l VO YVIOGTOTOGEL TO TPOIOVTO GTNV
eumopikn €kBeom (MdaAiapng, 2001).
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Ot ekBéoelg avtéc mov ehkvovy Katd mpocséyyion 30.000-40.000 dropa etnoiomg
Otvouv Vv gukapio. 6GTOVG GUUUETEYOVTES TPOUNOEVTEC VL OTLLLOVPYTIGOVV VEEC ETOPES
YL TOANCT], VO AOVGAPOLV VEQ TPOTOVTIA, VO OVOTTOEOLY YVOPIUIEG e VEOLG TEAATEG
K0l QUGIKE VO YVOGTOTOMGOLV TO TPOIOV TOVG HEGH Amd EVNUEPMTIKA EvTuma, Pivieo

KOl OTLTIKOOKOVGTIKA LEGOL.

AoV emileyolv o epyaleias TPOoM®ONONG TPEMEL VO KATOPTICTEL KOL TO TPOYPOLLLLLOL
TPOMONONG TOV TOANCEDV TOV EYKEITOL GE OMOPACES GYETIKA pHe TO pEyeBog TOL
KWWINTPOL, TOLG OPOVG CLUUETOYNG, TN OPKELD TNG TPOMONONG, TO «OYNHO OLOVOUNCH
mov Bo emheyel, to ypdvo ™G TPodONoNG Kol TEAOG TO GLUVOMKO TPOHTOAOYIGUO
TPOMONONG TOV TOANCE®Y, 0 0MOi0g KATAPTILETOL OMAL EKTIUDOVTOG TO KOGTOG TMOV

EMUEPOLS TPOONGEMV TOV EMAEYONKAV.

Téhog Ba mpaypatomomBel n alohdynon v amotelecpdtov TG TPomonong
mov etvan kpioung onpaciog yio v gtoupeio kot Bo pmopet evkoha va eleyydel amd Ta

otoyeio TOANCEMV, TIG EPEVVEC TV KOTAVOAMTMOV KO TO TEPALOTO.

6.3.3. XOPHTIEX

KaBadg ot dpactnprommreg g eumopikng oevbuvong g  emyeipnong
EMEKTEIVOVTAL GLVEX(DG GE KOVOUPYIOUG TPOTOVG EMOPNG HE TOV TEAATN -KOou OgvV
nepropilovtal anAd oty TomofETon Tov TPOidVTOg oTa PAPLa-, EMAEXONKE ¢ Evog
amd TOVG TPOTOLG oVTOVS Kot 1 yopnyia. H yopnyia, og o owkovopikn kot 0ok
OTPATNYIKY €MKOWV®Viag, 0o TPowbNoel TO GTOYO HOG Yol EUTOPIKT KOl KOWVOVIKY|
avapaduon twv mpoidoviwv tov Brand Garnier. EmumAéov, n yopnyia, evBapphvovtog
OIKOVOUIKA o vynAn avBpomvn dpactnprotnta fondast Kot to yopnyod va Koprmbei
opopéva amd T VYNAL yopakTnprotikd g aglag g xopnyndeicag dpactnploTNTS
(Kotler & Armstrong, 2001).

Av16 oto omoio d0Onke Wwitepn Tpocoyn, TPy akdpa emtheydel To €id0g ™G
yopnyiag, ftav n emBount annynon mov Oa Mere va €xel otov THmo ko ota MME.

Apycd emiéyOnke vo ypnuoatodotndel o vdpyovoo GTHAN GTO PUNVIOIO TEPLOJKO
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ELLE, mov agopd v vysio Tov poAlov. H emloyn ftav gkt kot cwoty, kabdg to
TEPLOOKO efval KATAEIOUEVO GTO YDPO TNG YUVOUKOS KOl TNG OHOPPLAG TTOV £XEL AUEST
oyéon Kot €aptnon amd &va TETo10 TPOidV, €Yl YIMAOES OvVOYVOOTPLEG Kol Kabmg Ta

KovovAa Ba NTav Afya.

To endpevo Pruo NTov vo TPOYWPNOOLUE G it KoBoapr yopnyio kol 7o
GLYKEKPLUEVOL GTIV OIKOVOULKT VTOCTNPLEN KOl SlopNIOTIKY eKoTpOTeEio. 0OANTIKOV
ayOvVeV otV meployn ¢ Attikne. Ta mAgovexTnuaTo HoG TETOW0G YopMYiag eivon M
dueomn oyéon g €VLOAT®ONG TOV TPOCEEPOLY TO. TPoidvta tov brand Garnier, 1
yvopyiio kot 1 doKiuq TV mpoidvteov Tov brand omd TOLG TAPELPICKOUEVOLS Kot
Kupimg 1 Kataypaer Tov yeyovotog and tov Tomo kot ta Méca Malwmg Evnuépmoonc.
Xy mopeia Tov kKuKAOL (®1g ToL TPOIdVTOG Hag, KaBMS o1 TwAncelg Oa avEdvouy kot
ot damdveg Ba mapapévouv otabepés, Ba vrdpEovv mepBmpla yio TNV avaANYN Kot
GAAOV YOPNYIDV HE UEYOAVTEPO EMKOWVOVIOKO evolapeépov Yoo too MME, peyoivtepn
AKPOOUOTIKOTNTO KOl VYNAOTEPA KOVOOAMA , doTE Vo katopOdoovpe pia o Pabdeid

ELGYMPNGCN OTN GLAALOYIKY LVIUN OVOPOPAG.

6.3.4. AHMOXIEX >XEXEIX

¥T0. KOTOVOA®TIKG TPoiovTo oveCapttog av eivor toyeiag kukiogopiog 1
Mydtepo tayeiog katavdimong amd to onueic mOANoNG, ot aitieg mov kobictartol

avaykoieg Tic Anpodoieg yéoelg ivor ot 101eG.

Apyikd, etvar 1 avaykn O104TtePNG ETOENG LLE EOTKOVG TEAATES Y10l TN SLOUOPPMOT)
EIKOVOG TNG ETAPEING TOL TPOGEYEL TOVG TEAATES TNG KAl GLVOOEVEL T TPOTOVTA TNG,
O10TL EUMIOTEVETAL TNV EMLTLYI0 TOVG. ANAadn, TpEmel va onpovpynel elkdva EUmotng
etoupelag kol - gyyonuévev  mpoidviewv, OGOV  apopd TNV  TOwTNTA Kol TNV
EUTOPEVGIUOTNTA TOVS, EVGD TTPEMEL VO €EAPAVICTOVV TPOPANUATO KOl TPOKATUANYELS.
‘Eneita elvar n avéykn Oapdpemong oty oaviiAnyn Tov ToATOv, UG €KOVOG
eToupeiag pe aprota Tpoidvro mov B IKavoTo)covV TOVG JLOVOLEIC, EVE ETOUEVN givat
N avaykn TEPLYPOUPIKNG OvVOPOPAS ToL TPpoidvtoc otov Tvmo wote va apyicel va
EIoYWPEL GTNV AVTIANYN TOV KOTOVOAMTY Kot TEAOG VoL TOV TTEIGEL. ATOTOOVTAL GUVEXEIS
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evépyeleg AnUociov ZyEcemv e TOVG LEYAAOVG TEAATEG, TOVG TOANTEG TG £TOUPTiOG Kot

TOVG OMNUOGLOYPEPOVG,.

Me 61610, Aowmdv, T GUUPOAIKN KOTAKTNOT TNG AVTIANYNG KOl TN SIOUOPP®ON
EIKOVOG OTNV OVTIANYN HI0G OHAdOG KOVOV, 1] ETAPELN TTPOYDPNOE GE EVEPYEIEC OTMC Ol
ouvevtenEelg TOmov, ot yopnyieg, m opydvewon emokéYemV OAAG dev €Aelyav Kot

Towkideg dpaoTnPLOTNTEG EVTOG TNG EMLYEIPNONG.

6.3.5. ATAAIKTYO

H etoupeia, otoyevovtog otnv amotehespatiky mpomdnon tov brand Garnier,
AmOPACIoE VO EEKIVIOEL Lol 6TAOEPT] OAAG 0VOSIKY] ETKOVOVIOL LLE TOVG KOTOVOAMTES
m¢. 'Etol mpoydpnoe ot dnpovpyio on line vanpesidv kot otnv avantuén evog

VIEPGVYYPOVOL OIKTVOV TOANGEMV.

Anuovpynoce otoceAida oto internet otnv omoio wapovstdlovtal To TPOoidvTa
avaATIKd Tov wpooeépel to brand Garnier, divovior cLUUBOVAEG OLOPPLAG YOl TOVG
EMOKENTEG KOl SLVATOHTNTO EKTOTOONG EKTTMOTIKOV KOVTOVIDV OWPEAV Yol OAOVG, KOTE
TEPLOOOVE, Y10, EKTTMGELS OTO TPOIOVTA. ATMTEPOG OKOMOG TNG EVEPYELNS OWTNG, £ivot
VO TEPAGEL 1 ETAPEIN GTOVS KATAVOAWMTEG TNV KOV oG EEY®PLOTNG, GE LITEPOYN,

ETAPELNG TPOTOVTOC VYIEVIG KOl OLOPPLAG,.

To KvplOTEPO TAEOVEKTNA TNG AELTOVPYIOG TOL NAEKTPOVIKOD KOTAGTNUOTOG TG
etoupeiag, etvar 1 dvvatdTNTO TOL diveTol 6TO0 KOWd Vo emKovmvnoel pall pog, vo
yvopicel KOADTEPA To TPOIOVTA KOl TN OOIKAGI TopAy®YNS KOOMG Kot To PUOIKA
GLOTATIKA OV YpMNoLonoovvTal. Emiong vo amokmost yvmoelg yo v gtoupeion oG,
YL T0 16TOPIKE oToryeion TG mNyNS kol vo evuepmBel péoa amd po mo Aemtopepn
avaAvomn Yo To TOAVTILO GVGTATIKG TOV TPooeEPOLY Ta mpoidvta Tov Brand Garnier
otov avBpomvo opyoviopd. Axdpo dtvetar M duvatdOTNTO, OTOVG EMICKENTEG TNG
10TOCEADOC, VO TopafEGOVY Ta TOPATOVA TOVG G o EOIKA SLUHOPPOUEVT] POPLLOL
wote va TANpopopnBel 1 eTopion oNUOVTIKE TPOPANUOTA KOl VO UTOPEGEL TAYVTEPO VO

T EMADGOLLE.
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AoV Lomdv, evnuepwbel 0 KATAVAAMTAS Yo TO TPOIOV, KAvovTog pio BOATa 61O
site pog, mepropicet T1g apgiPoiieg Tov ko melGOel Yoo TNV TO1OTNTAE TOV, TOL diveTON N
dvvotdtTo. vo TTpoPel O MAEKTPOVIKN OYOPOTOANGIQ, GLVTAGOOVTOG OmAd &va

nAekTpovikd dedtio mapayyeiag Le ta oToryeia Tov.

H nextpovikny mdAnon doviedel kupimg pe AovommAntég mov {ntodv peydies
nocotntes. H moAtikn g emyeipnong eivar 1 dpeon eEunnpémon TV TEAATOV aVTOV
pe T xpNon Tox€mV SIKTH®V SOVOUNG, Yo TNV TTAPAO0scT TV TPOIOVIWV, EPAPLOYN
EKTTAOCEMY KOl TPOGPOPMV HE OKOTO TN dNUovpyio oTafep®dV GYECEWV AVAUESH GE

L0 KOt TOVG TEAATES. LOTE VO LITAPYEL TPOGPOPO £0POC Y10 GLVEPYUGIO GTO LEAAOV.

Me Vv mpoc@opd 610 KOWO OA®V OLTOV TOV GPTIO. OPYOUVOUEVOV Kol
AMOTELECUATIKAOV VANPESIOV, Padilovpe GAo Kot mo ypryopa oe pio ereyyopevn aArd
Kol EVKOAOTEPT O1€160VOT OTIG JAPOPETIKEG TEPLPEPELOKEG ayopss TG EAAGOag. Me
avTO TOV TPOTO 1M £TOUPi0 TPOCPEPEL TPOIOVTO LE EEYMPLOTA TOLOTIKA YOPOKTNPIOTIKA,

LE 1010iTEPT) EAKVOTIKN TIUN Kot Bpoafevpéva e TIGTOTOMTIKE TO1OTNTOG,
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KEDAAAIO 7
XYMIIEPAXMATA KAI ITPOTAXEIX

Ot onuovtikég aAloy€G mTOL GLVTEAOLVTOL TA TEAELTOAQ €TN GTO OIKOVOUKO,
TOMTIOTIKO Kol TEYVOAOYIKO meplBdAdlov emPdAlovv TNV TPOGOPUOY | TOV NN
VRLOPYOVTIOV TPOIOVIMV Kol TV TEPALTEP® avAmTLEN Tovg. H otpatnyn pdpketivyk
TOV TPOTOVTOV TPEMEL VO, TPOSAPUOLETAL OTIC EKACTOTE GUVONKES KO QAT OELS TNG

ayopdc kot otn {NTNom Kot TG avAYKES TV KOTOAVOADTOV.

2tV mopovca gpyacio avaAvdnke 1 mepintmon g enavatorofénong tov Brand
Garnier otv edMnvikn ayopd. H etopio L’Oreal mov mpoceéper to Brand Garnier
npénel va avtomokplel otic avdykeg twv EAMVoV KOTovoAOTOV Yoo VynAdTepn
TodTNTOL TOV TPOIOVIWV TPOKEWEVOL Vo, UTOPEGEL  dtapopomondel amd TOvG

avtayoviotég e P&G kot Unilever, kupimg.

Oocov apopd ™ oTpatnyikn HApKeTIVYK Tov Bo akolovOnBel kot £yl vo kdvet pe
10 TTPOIOV, peretOnke ndg Ba Slopopomooel 1 entyeipnon kot tmg 8o TpocapudcEL
TO TPOTOVTOL TNG LE TNV EMAVATOTOOETNOT TPOKELUEVOD VO OvTATOKPIOEl KAADTEPA GTIC
avlykeg TV katavoAotdv. H omoteleopotikny moltiky mpoidvtog o mpémer va

akoA0VOET TOVG EMYELPNGLOKOVG GTOYOVS TG eTOpiog Yo to brand Garnier.

H tyn amotelel pia por| 1600wV Yo TNV €myeipnomn Kot av Xeplotel Kahd pmopel
Vo 00N YNGEL 6TOVG 6TOYOLG TTov Exovv 1ebel. H atpatnykn tpocdiopiopov g tiung 0o

yivel Bdoel Tov KOGTOVG GLV £val TOGOGTO KEPOOVC.

H emkowwvia amotelel dhdo éva onuavtikd ctotyeio mov ' pmeet va TPocédet 1
enyeipnon. Ady® TOL OVTOY®OVIGHOL Kol TOv OTL To Tpoidvia tng Ppiokovial 610
6Tdo10 TG avamTLENG 1 TG WPIHaVoNG, 1 €TONPiL TPETEL VO SATOVIGEL OPKETE TOGA
YL TNV EMKOWVOVIOKN TNG TOMTIKY). AvaAlvOnkav ta péca mov Ba ypnoyomombovyv yuo
mv tpoddnon tov mpoidvtwv tov brand Garnier kot givor 1 daPnon, N TPOo®ONoN

TOMCE®V, 01 YOPNYiES, Ol INUOGIEC GYECELS KOl TO NAEKTPOVIKO HAPKETIVYK.
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H dvvatdtmra enéktaong o ayopég OAOKANPNG TG XOPOS tvarl cuvdedepnévn te
TNV OMOTEAEGUATIKY EMIAOYN Kol dtoiknom Tov kovoiov dwavouns. H cvvepyacio tov

UEA®V TOL KAVAALOD £IVOL GNUOVTIKT Y1 TV ETITEVEN TOV GTOY®V LAPKETIVYK.

61



2TPATHIMKH MARKETING A TO REPOSITIONING TOY BRAND GARNIER >THN
EANHNIKH AFOPA

BIBAIOI'PA®IA

EAAHNIKH

1. BoyAng N, (1991) Kavddia dravoung, Ivetitovto EEaymykodv Zrovdav, AOnva.

2. E&addktodog N., (1996) Mdprenuvyx Xovopikod wor Awavikod Eumopiov, 'EAAnv,
AbMva.

3. Mérhapng I1. (2001), Eicaywyn aro Mapketivyk, Exdooeig Interbooks, A6nva

4. MMooyomovroc A., «Zmponyikny Avamroén Evos Marketing Plany, Exmoidevtikn
YmpiEn — I Kowotwkd IThaicio XmpiEng — Emyepnowokd ITlpdypappa

Avtayoviotikétta, 2003, ceh. 5, dwbéoyo oty 1otocerida http://www.go-

online.gr/files/document/05-01-2005/E3_kef3 math1.pdf (IIpoypappo Awktowbeite),

terevtaio emiokeym 25/9/2011

5. Zwopxog I'. 1.,(1994), Zrparnyiky Mdopketivyx, Topog A’ , ABnvo- Ilepoudg :
Exdo6oe1g A. Ztapoving,

6. Zwopkog I'. 1.,(1994), 2Zvumepipopd. Kotavoiwty & Ztpatnyikn Mapketivyk, TORog
A’ , ABnva- Tepaidg : Exdooeig A. Ztopoding,

EENH

1. Belch, G., Belch, M. (2001), Advertising and Promotion: An Integrated
Marketing Communications Perspective, 5th edition, McGraw Hill.

2. Berry T., Wilson D., (2001), On Target: The Book on Marketing Plans, Palo
Alto Software Inc., USA, ogh. 7-8

3. Burnett, J., Moriarty, S. (1998), Introduction to Marketing Communication: An
Integrated Approach, Prentice Hall.

4. Keller, K., (2001), Mastering the Marketing Communication Mix: Micro and
Macro Perspectives of Integrated Marketing Communication Programs, Journal
of Integrated Marketing Communications, Vol. 34, 10-19

5. Kotler, P., Armstrong, G. (2001), Principles of Marketing, 9™ edition, Prentice
Hall.

6. Kotler, P. (2003), Marketing Management, 11th edition, Prentice Hall

7. Kotler P., Keller K. L., (2006), Marketing Management 12e, Advertising Age

62



2TPATHIMKH MARKETING A TO REPOSITIONING TOY BRAND GARNIER >THN
EANHNIKH AFOPA

8. Percy, L. (1997), Strategies for Implementing Integrated Marketing
Communications, NTC Business Books.

9. Smith, P. (1998), Marketing Communications: An Integrated Approach, 2nd
edition, Kogan Page Limited.

10. Smith, P., Berry, C., Pulford, A. (1998), Strategic Marketing Communications,
Kogan Pages Limited.

11. Shimp, T. (2000), Advertising, Promotion & Supplemental Aspects of
Integrated Marketing Communications, 5th edition, The Dryden Press.

12. Wells, W., Burnett, J., Moriarty, S. (2000), Advertising: Principles and

Practice, 5th edition, Prentice Hall.

63



