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Evyoprotisg

Metd omd pio poxpoypovie Kot 10outépms OVOKOAN mopeio, €pToce
EMTELOVC M GTLYUN TNG OAOKANPOONG TNG OOUKTOPIKNG Hov dwtpifnc. Ot okéyelg
ToAAEG ko To cvuvatoOnuota €viova, Yoo to 3.5 kot mAEOV ypdvio OVTNG TNG
dwdpounc. Qotdco, kvpiopyo poA0 ce avTEC TIC okéyelg owdpapatilovv Ta
TPOSOTO TOL EMAEAV KATAAVTIKO pOAO 6T0 0icto TEA0G ™S Ethikpiva, Bempd mmg N
wapovoo peAétn Ba Nrav eEapeTikd 6VoKOAO va vAomomBel, diymg v avektiunt
GLUPOAN TOLG.

[Iphta amd 6Aa ogeilm éva gvyapiotd otnv emPriénovoa Kabnynrpa ka.
Blayomovrov Mépw. H vroompiEn g vanpée mpayotikd TOAVTIUN Kol TIGTEV®
TG 0,TL £(® KATOQEPEL HEYPL CNUEPAU GE EMGTNUOVIKO Kol OKAONUAIKO eminedo,
opeidetal, ®¢ £vo onuovTiKo Babpod, oTig 01KEG TG LITOOEIEELS Kot GTO YPOVO TOL OV
apiépwaoe. Eniong, 06Ao va gvyapiotiom Bepud v Kadnynrpia ka. Mdavlov Bikv,
YL TG TOAVTIHES GLUPOVAEG TG, OAOL OLTA T XPOVIOL TNG GLVEPYUSING MG, KaOMG
ka1 tov Enikovpo Kabnynt k. T'ewpyiadn Xpfoto, Yo TIC €0GTOYES TAPAUTIPTOELS
TOV GTO EPEVVNTIKO OV €PYO.

EmmAéov, moAhd peyddAn kot onpovtiky vanpée mn copforn OAwv tov
KTOOLDVH-CLVEPYATAOV TNG EMICTNUOVIKNG HOG OPAOOC, TOGO GE EPELVNTIKO OGO KOl
o€ dmpoowniKd eninedo. Tovg vyaploTd OAOWYLYA Y10 TO YEYOVOS TS NTOV dimA
pov oe OAEG TIC ELYOPIOTEG KOl OVGOPECTEG OTLYHES OLTNG NG OL0OPOUNG.
H emompovikn tovg Ponbeia vpée moAdTiun kot n MOk Tovg cLUTAPACTOCT
TPOAYLOTIKG AVEKTIUNT.

Téhog, Ba M0eha va eKOPAC® TIG TOMEWVESG LOV EVYOPICTIEG GTNV OKOYEVELL
pov, n omoia pe otpiée oe OAN avt Vv mopeia. Ewdwotepa, otovg yoveic pov,
2rmopo kot Podn|, oty adepen pov Zoeia kot ot yoyd pov. ['evikdtepa, 0,T1 Exm
KOTOQEPEL UEXPL ONUEPQ, OQeileTOl € éva UPEYOAO TOCOOTO KOL GE OVTOVG.
H ovpfoin toug vmpée kabopiotikn oe 6An pov t Lo1. Tovg evyvopovd yia o
YEYOVOG TS NTAV TAVTOTE SOKPLTd dimAa pov, aAAd Kvpiwg yoti pe didasav vo
TPOoTaOd KOl VO EMUEVD YOl TNV EMTELEN TOV GTOY®V KOl TOV OVEIP®V OV,
aveapTNTMG AMOLTOVLEVOL KOTOV KOl TPOSOTIK®V BuG1dV.

Bayyéng Zampikng
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Hepiiqyn Awtpipig

Xmv avyn g Ttpitng YMETIOG, TO EVIOVMG OVTOY®VICTIKO Kol GKP®G
olebBvomompévo  GUYYPOVO  EMYEPNUATIKO TEPPAALOV  €mTAGGEL TN YPNOM
epapuoyadv Hiektpovikod Emyeipelv, apevog, yia v avdmtoén kot a@eTtépov, yio
1 Ol0THPNCT OMOWNGONTOTE EMLYEPNUATIKNG OPAGTNPLOTNTOS, OvVEEAPTNTOC TAENS
peyéfovg ko Bropmyoavikod kKAadov emkévipmong. Iapdiinia, ot avaykoies ko
BepeM®OES SLUPOPOTOMGELS, Ol OTTOIES TAPATIPOVVTAL GTOV TPOTO JEVEPYELNG TMV
EUTOPIKAV SLOOIKACLOV, ®G amdppoto NG kKaBoMkng Oleicdvuong Kot g poydaiog
avantuEng tov dadiktvov kot Tov Teyvoloyidv [TAnpogopuidv kot Emikowveoviog
(TTIE), emépepav tn onuovpyio vEOV Kol WOUTEPMG KAWVOTOU®YV MNAEKTPOVIK®V
EMYEPNUOTIKOV LOVTEL®V.

Bdogt avtdv TV S0moTOCE®V, 1| TAPOVCH OOTPIPN EMIKEVIPOVETAL GTNV
eétaon, amd emyepnotlokng okomdg (business-oriented approach), gvog ek twv
KUPOTEPWV EMTEVYUATOV 7OV TPONABav amd 1Tn yevikevpévn viobénon tov
OOIKTOOV G HEGOL YO TNV OVATTLUEN EMYEPNUOTIKOTNTOS, TOV NAEKTPOVIKOV
EMYEPNUOTIKOD HOVTEAOL TV demyelpnolokdv (Business-to-Business - B2B)
HAextpovikiv Ayopdv. To ouYKEKPIUEVO EMYEPNUATIKO HOVTEAD AEITOVPYEL MG
pecalovtag HETOED  EMYEPNCEMV-0YOPUOTAOV KOl  EMYEPNCEDOV-TPOUNOELT®V,
TOPEYOVTAG, HEC® TNG OlOOIKTLOKNG TOV TANTQOPUOGC, TPONYUEVEG VINPECIEG
npooTféuevnG atlag, Tic omoleg eapuOlOLV Ol GUUUETEXOVGES ETUIPEIES YO TN
dtekmepainon Towv HeTalh TOVE EUTOPIKDOV O10OTKACIDV.

Ewdwotepa, ota miaicio g dwtpiPng, mpaypotonoteiton pio EKTETOUEVN
BipAoypapikn emokomnon kot kabopilovtal ta onuavTiKOTEpa TEdiD £PEVVOC TOV
Exouv, HEYPL onupepa, KOALEOEl, evd TOPAAANAQ KOTOYPAPETAL AETTOUEPDS 1|
EVVOI0AOYIKT] Tpocéyyion tov eetaldpevor B2B miektpovikod emiyelipnuotikov
HOVTEAOV. AKOUY|, HEAETATAL PACEL TPOTOYEVOVG EUTEIPIKNG EPEVVAG 1) VOIGTALEVN
Katdotoon otnv EALGOa, oyeTikd pe TO TPOPIL TV €VEPYE GULUUETEYOLCAOV
emyelpnoewv otig eyyoples B2B Hlektpovikég Ayopés, néowm g mapdbeong tov
EMUEPOVG  OMNUOYPOUPIKDY  TOLG  YOPUKTNPIOTIK®OV, TOV  avIIAAUPovOopevmy
TAEOVEKTNUAT®V Ao TN XPNOT TOV TOPEXOUEVOV VINPECIOV, KOOGS eTiong Kol TV
TpoBEcE®Y TOVG Yo TN LEAAOVTIKY] 0&10TTOIN oY TV TPOGPEPOUEVDV ADGEMV.

Aoppdvovtag vmoéyn ™ o1ebvr Pifroypapio, Samotddnke n Vmapén
ONUOVTIKOD €PELVNTIKOD KEVOD ©TO OTAd0 peTd Tnv viobétmon tov B2B
Hiektpovikov Ayopmv (post-adoption stage), kobmdg, meplopiopévog aptiudg
UEAETMOV £XOVV TOPOVCIOCTEL, Ol 0TOieC va e£eTALOVV TN HETEMEITO GLUTEPLPOPA TWV
CUULETEYOVOMV EMYEIPNOE®V, €VTOG TV opiwv Tov B2B HAektpovikdv Ayopmv.
Q¢ ek t00TOV, 0 PACIKOG OKOTOC TNG EUMEIPIKNG UEAETNG £YKELTOL GTN OlEPEVVION
TOV TOPAYOVIOV, TOL ETOPOVV GTO PBaBUd ¥poNG TOV TAPEYOUEVOV VIINPECIOV TOV
B2B Hliektpovikdv Ayop®dv, KOADTTOVTOS CLUYKEKPIUEVO TPELS PACIKES KaTnyopieg
e&étaong: o) 10 €0MTEPIKO TEPPAAAOV TV EVEPYE GUUUETEXOVCAOV EMLXEPTCEMY,
B) to avtictoro e€mTteptkd TOLG TEPIPAAAOV KO Y) TO 1IOLOUTEPA YOPOUKTNPIOTIKA TWV
dtwv tov B2B HAektpovikdv Ayopmv, mov vioBetovvtot o v kdAvyn tov
TOPOTAVE OVOYKAOV TPOTEIVETAL, OTN OWTPP OVTH, €vo TPOTLTO EPELVNITIKO
mhaiclo emidpaong oepdg mapoaydviwv oto Padud ypnong towv B2B Hiextpovikdv
Ayopdv. Ol GUVIGTAOGEC-TOPAYOVTEG TTOV EVOMUATMOVOVTUL GE OVTO UEAETOVTOL
TPOTOYEVDG, Pdost gpeuvnTikdV vroBécewv, HECH OmO TNV EQOPUOYN  OPYLKE
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Atepevvntikov Tlapayovtikov Avaivcewv (Exploratory Factor Analyses) kai, ot
ocuvéyeln, Awyopiotikng Avdivong (Discriminant Analysis). Ta otoatiotikd
EVPNUOTO KATUOEIKVOOVV TNV VIOPEN CNUOVTIKNG EMPPONG TPOG TIC CUUUETEYOVGES
etopeieg, amd mopayovies Kot TV TPLOV EETAlOUEVOV KOTNYOPLDV.



Abstract

At the dawn of the 3™ millennium, the highly competitive and
internationalized business environment dictates the use of electronic applications for
the development at first, as well as, the continuation of any business activity
regardless of its size and industrial sector focus. Besides, the fundamental and
indispensable changes that take place in commercial procedures, due to the global
penetration and sharp growth of Internet and ICT, bring about the creation of new
and extremely innovative e-business models.

Taking into consideration the aforementioned ascertainments, this PhD thesis
focuses on the Dbusiness-oriented investigation of B2B e-Marketplaces.
These e-business models work as intermediaries by allowing multiple buyers and
suppliers to meet on an electronic platform that rests on the Internet infrastructure in
order to exchange information about products/services, conduct transactions online
and adhere to other value-added e-services constituting an increasingly important
application for IT. B2B e-Marketplaces have been characterized as one the most
important accomplishments of the wide adoption of the Internet for entrepreneurship
issues.

Specifically, this PhD thesis provides an extended literature review regarding
B2B e-Marketplaces. Based on this literature review, the scientific streams that have
been arisen are presented, as well as, the determination of the basic conceptual
approaches concerning their e-business model. However, the study of their empirical
investigation revealed that the vast majority of the surveys on B2B e-Marketplaces
have anchored on Roger’s diffusion of innovation theory and have limited their focus
to the adoption stage of the assimilation process, where firms make the decision
whether to adopt them. On the contrary, this PhD thesis aims to partly address the
gap on this field by examining B2B e-Marketplaces on their post-adoption stage.

As a consequence, the main scope of its empirical research is to investigate
the factors that affect B2B e-Marketplaces’ level of use through a survey conducted
to participants from all the active Greek B2B e-marketplaces. In particular, the
examined factors cover three specific categories: a) firms’ internal environment,
b) firms’ external environment and c) the specific characteristics of the B2B
e-Marketplaces which they use; all of them form the related scientific hypotheses.
In order to test these factors, a proposed conceptual framework is developed and a
data analysis is conducted in two stages. The first step employs factor analyses using
principal component analysis and orthogonal rotation in order to test the data validity
and reliability, followed by discriminant analysis that confirms or rejects the formed
hypotheses. Moreover, through this empirical research the current situation regarding
Greek B2B e-Marketplace environment is presented. Specifically, the profile of the
participants is provided by presenting their demographics, their perceived benefits
from their participation, as well as, their future intention towards the use of the
applied value-added e-services. The results reveal statistically significant influence
of factors from the three examined categories, as well as, practical implications
concerning involved firms’ B2B e-Marketplace profile.
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KE®AAAIO 1

Ewsayoyn

H xaBoiikn, miéov, dieicdvon tov SdKTOOV 0 OAEC TIC TTVYEG TNG
GUYXPOVNG ETLXEIPNUOTIKNG OPACTNPOTNTOS GE GLVOLACUO HE TN GLVEXN Kol
aApotdon Tpdodo Twv Texyvoroyidv ITinpopopidv kol Erkowveviag (TTIE), popaia
€Youv 0OMYNGEL GTOV OVOTPOGOOPIoUd Kot o€ Plikég OAAAYEC TOL TPOTOL
dlekmepaimong Tov emyelpnolokodv  ddkacldv. Eykabdpopéves, Kot dxpog
EMTUYMNUEVEG, ETAPIKEG TPOKTIKEG €xovv Eemepootel kot mANOmpa peTaformv
BempovvTol EMTOKTIKEC, TOCO GE OPYOVOGCLOKO EMMEOO0 OGO Kol oIV YAPOEN
OTOLOGONTOTE HOPPNG ETAPIKNG oTpatnykne. [TAéov, o avtayoviopudg eaivetot va
€Yel OMOKTNOEL AYOTEPO TOMIKO KO TEPIGGOTEPO  OIKOVUEVIKO  YOPOKTIPOL.
KoaBiotator, €101, 10100T€pOG  €VIOVOTEPOG KOl TOVTOYPOVA  OVOIyOVTOLl VEEG
TPOOTTIKEG, KABMG Tpospépovial, OeBvmg, TPOMTOYVOPES dLVUTOTNTES TPOCPAOTG
o€ vEeg ayopég, ol omoieg LExpL mpy amd Alya ypovia. Bewpoldviav amd eEopetikd
dvokoro £mg adhvoto va mpoceyylotovv. TlapdAinia, o€ mOAAOVG Propnyovikong
KAGOOVS, ol teYVOorOYIKEG eEehilelg avampooaprdlovy GuvEXDS TN OLVAUIKT TOV
avVIOyOVIOHOL aAAGLovTaG, TOuTOXpOVMS, TN doun e ekaotote ayopdg (Tran,
2006).

Q¢ ex TOoOTOL, 1 EPAPUOYN OTPATNYIKNAG MAEKTPOVIKOD EUTOPIOL KO
evpitepov HAextpovikov Emiyepetv, pe dedopévn v evoopdtoon OAov Ttov
EMUEPOVS OVOYKAIWV TEYVOAOYIKDOV OTOUTNGEWV, KPIVETOL ®G AKPMOS amapoitnTn,
Kupimg yia 1 PlocpdTTo Kol, KOT' ETEKTOON, YO TNV EMTUYIO OTOLONTOTE
oLyypovng emyepnpatikng opaong (Sung & Gibson, 2006). Znuepa, de voeital M
avanTuén SpacTnPOTTaS, OVEEOPTNTOC KAAOOV EMKEVIPOONGS, dlXMC TN UEPIKN N
axoun kot v TAnpn aélomoinon tewv TIIE kot tov maykoopiov 16tov. Evosiktikd,
ol Myéteg oto ywpo tov HAextpovikoh Emiyepeiv, aflomoidvroc mAnpmg TIg

SVVATOTNTEG TOL MAEKTPOVIKOD €UTOPIOV, EMTLYYOVOLV TOKIAM OQEAN, OmMC:
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Bektioon tov gpdvov KOKAOL gpyacidv Tovg nExpt 41%, peimon oe Béoelg epyaciog
¢wc 10% kot anddoomn enévovong (Return On Investment - ROI) og avoroyia 13:1
(Kearney, 2002).

Qot600, TO £vavopo ywoo TN UETAPOAN OO TIC OPYIKO TEPLOPIGUEVEG
OVVOTOTNTES TOV EPOPUOYDOV MAEKTPOVIKOD EUTOPIOV HE TO OVTIOTOUYO YOUNAL
emimeda V10OETNONG TOVE, TPOTICTMG OO PEYAAES EMYEPNOELS, O emimedo palIkng
amodoyNG, E€MEPEPE 1 amoOTOUN OAvATTLEN TOL SLSIKTVOV Kat, Kuplwg, M gupeia
amnynon tov ota péca Tig dOekaetiag tov '90. Kabdg, pe t onpovpyio piog
TOYKOGMMOC KOWNG TAATOEOPUOS  EMKOWAOVING, OVTOAAAYNG TANPOPOPIOV Kol
OlEKTEPAIMONG EUTOPIKADV GUVOAAAYDV OVOTPOGOIOPIOTNKE TANP®G TO €VPVTEPO
Hiextpovikd Emiyepelv, evod, mapdiinio, vyniog apluodg véov Kot 101outépmg
KOVOTOU®MV MAEKTPOVIKDOV EMYEIPNUOTIKOV HOVTEA®V £KOVE TNV EUEAVICT TOL
(Amit & Zott, 2001; Chong & Pervan, 2007).

Ewdwd oto oemyepnowokd (Business-to-Business - B2B) mAextpoviko
eUmoplo, 1 OMovpyios TOL MAEKTPOVIKOD EemyelpnUoTKod poviélov tov B2B
Hiektpovikdv Ayopdv amotélece T0 €10GKOVGHO TOV TPOGOOKIDV TANODPOG
ETUPELDV, TOV omoiwv Pactkd aitnuo amotélece M emiAvon onpovtikoh aptipov
VOIOTAUEVOV TPOPANUATOV Kol KAONUEPIVAOV OLGYEPELDY, TOV TAPATPOVVIAV GTN
OlEKTeEPAimOoN TV EUTOPIK®OV TOLG dtdikacidv. Mdlota, ot B2B HAektpovikéc
Ayopéc BempnOnkav g Eva amd To GNUAVTIKOTEPO EMTEVYLLOTA, TTOV ATOPPEOVY OO
TN YEVIKELUEV LWOBETNOM TOL  JOKTOHOL ®G HEGOL YL TNV OVATTLEN
EMYEPNUOTIKOTNTOC, KAODG Yoo TPMOTN Qopd Onuovpyndnke &vag «eovikdg
YOpog», o omolog Mrav oe Béomn va vmootpiEel v OKOLUEVIKO  OiKTLO
TANPOPOPIOY KOl  CLUVOAAAYDV  HETOEL  Bewpntikd amepropictov  aptBpov
ocvppeteyovomv emyepnoemv (Ebusinessforum - opdda epyasioc B2, 2002; Hopkins
& Kehoe, 2006). Etiong, ovs106TiKd pOA0 SLadpAATIONY KOl Ol AGKOVUEVES TEGELG
amd TG 101eC TIG EMYEPNOELS, 101G TIG IWKPOUEGAIES, Y10 T GTOOIOKY OTEUTAOKN
TOUG Omd MEPLOPICUEVOV OLVOTOTHTWOV, GE EMIMESN TOPEYOUEVOV AEITOVPYIDV KO
OlOGVVOEGIUOTNTOC, TEXVOAOYIK®V TPAKTIKOV. MdaMoto, ovtég ot AOcES Mtav
TOVTOYPOVOG EEAPETIKA damavnpéc kKo Paciloviav oe pHovouepeis Kot TOAOTAOKEG

WOUOTIKEG TPOKTIKEG LEYAAWDV ETALPELDV.
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[Tio ovykekpuéva, ot B2B Hlextpovikéc Ayopéc oamotelovv Eva
EMYEPNUOTIKO  HOVIEAO  OLOOIKTVOKNG OYOPAC, TO ONOI0  AEITOLPYDVING G
pecalovtag, TPOGPEPEL SIEVPLUEVES JVVATOTNTEG GE EMYEPNGELS TPOUNDELTAOV Kot
ayopaoct®v. Ot gtapeleg pmopovv vo €pbBovv o emaer, va avtarlrdEovv
TANPOPOPIEG Yo TPOIOVTA KO VANPECIEG KOl VO TPOYLOTOTOW|GOVV EUTOPIKESG
GUVOAAAYEG HECH TMV LINPECIOV TPOSTIOEUEVNC a&iag, 01 oToiec mapéyovtal amd T
Swdktvaxn tovg mAatedppa. EmmAéov, o B2B Hiektpovikég Ayopéc, eivan og
0éon va vmootnpifovv OAo TA OTASL TNG EQPOJICTIKNG OAvGidac. XOueova,
pdiota, pe touvg Phillips & Meeker (2000), Bswpodvior wg 1 tpitn edon e£EMENG
tov B2B nAektpovikov gumopiov, £xovVtag g TPOKATOYOLS TOVS TV TEXVOAOYI TNG
HAextpovikng Avrorriayng Aedopévov (Electronic Data Interchange - EDI) kot to
OlEMYEPNOLOKO NAEKTPOVIKO EUTTOPLO Y®PIC TNV VTapEN TAATEOPLOG NAEKTPOVIKNG
OlOpEGOAAPNONG, Ol Omoieg KOl OMOTEAOVV TNV TPMTN Kot Tr OevTEPN @don
OVTIGTOL MG,

Ta avtihapfovopevo TAeoveEKTHHOTA, TO Oold SEMOVY TNV LwoBETNON Kat,
Kat’ eméktaot, T xpnons twv B2B Hiektpovikdv Ayopdv, eotidlovtol Kupiwg ot
OlPAVEIL TOV TIUWOV KOl TOV EMYEPNOOKOV OlAdIKACIOV, OTN OLVATOTNTO
dtevpouvong tov aplBpod TOV SVVNTIKOV GLVEPYOTMV, GTNV AENCT TNG TAXLTNTOG
OlEKTEPUIMONG TOV EMUEPOVS AEITOVPYIDV KOl OTN HEIWMGT TNG TOAVTAOKOTNTOS TMV
ocuvoAlaydv. TTapdAinia, pia arotehespotikny B2B HAiektpovikny Ayopd umopei va
EVOLVOUMGCEL TIC ETAPIKES GYEGELS, VO LEIDGEL TAL KOGTY CLVOALXYNG KO VO EMPEPEL
avtayovioTikd tisovéktnuo (Highbranch, 2002; Howard et al., 2006; Keskinocak et
al., 2001). Qotoco, 1o Pacikd kivntpa vweBETMONG OPépovy PETOED TV 0O
GUVOALOCCOUEVOV OVTOTHTMV, KOODS 01 TPOoUNBeLTEG EVOLOQEPOVTAL TPMTIGTMS Yol
™ SEVPLVVOT] TNG TEANTELNKNG TOVS PAONG, EVAD Ol OYOPUCTEG EMKEVIPOVOVTOL GTN
dvvatdtTo  peElwoNng TOL  KOGTOLG CLVOAAOY®DV Kol ot PeAtioon TtoV
EMYEPMNUOTIKOV TOVG dradikactdv (Buyukozkan, 2004).

Ye 81e0vEg eninedo, TO TAYKOGLLO Kpoyy, TTOV TopoThpiOnke ota téAn tov 20

Ko oTig apyég Tov 21°7

awwva, EmAnée OAeg aveEoupétmg T O10OKTVAKES OPACELS
Tov, ekatoviddwv, B2B Hiextpovikov Ayopdv mov elyav omuovpynbei, pe
oLVENEWN, TOAAEG omd avtég, €lte vo mavcovv 1Tn Aeltovpyio TovG &ite va

GLYY®VELTOLV HETAED TOVG. 2GTOGO, TO CLYKEKPLUEVO NAEKTPOVIKO ETLYEIPNUOTIKO
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HOVTELO KATOPHMOE Vo ELNUEPTCEL KL GY|LLEPOL VO OTTOTEAEL Evav ald TOVG Pactkovg
TVA®VEG TOL cVOYyypovov HAektpovikov Emyeipetv.

Ocov apopd 11c voothpeveg B2B Hiektpovikés Ayopéc, vyniog apOudc
EVEPYDV OPACEDV TAPUTNPEITOL WOUTEPOS OTOVG KOTAKEPUATICUEVOLS KAADOLG,.
[Mapadeiypoto amoteAodyv o1 KAAGOL TV OOMK®V KATOCKELMOV, TOV TPOPIL®OV, TOV
AMUKOV Kot TG METOAAELTIKNG Propnyaviag, ot omoiol KATtéYovv TO TPOTEI.
[Ipopavdg, 1 eviovotePN E€QOPUOYNG TOVG OQeideTtal ©TO Yeyovdg OTL GTOVG
TAPOTAVED KAGOOVS, VIAPYOVY SVOKOMES GUVELPESNG TMOV EMYEPNCEDV UETAED
tovc. [lapdAinia, n mAcioynoio oLVTOV TOV OPACE®V, 1OIOKTNOIOKE, OVIKEL GE
CUUTPAEEIS LEYOA®V eTOPEIOV 1) o€ aveEdptnteg etaipeiec avantuéng TIIE (Dai &
Kauffman, 2002).

2m xdpa pog, katoypdeovtal tévie cuvolkd B2B Hiektpovikég Ayopéc, ot
omoiec, mapd TO OYETIKE HIKPO aplBud TOovg, Yapoktnpilovion amd Evrovn
EMYEPNUOTIKT OpASTNPLOTNTO, GUYKPLITIKA pE To PEYEBog TG EAANVIKNG O1KovOopiag.
[T ovykekpéva, mepimov 1100 eivar otv evepyol ovppetéyoviec, av Kot
vroloyiletol MG O GLVOAKOC apPOUOC TV EYYEYPOUUEVOV ETAPEIDV  givorl
OmAGG10G, EVD 0 XPNUATIKOG OYKOG TV GLUVOAAXY®DV, TOVL OlEKTEPOOONKAY GTO
xpoviké otdotnua 2001-2009, vroAoyileton mepinov ota 3.5 di1g evpd (Kioses et al.,

2006; Saprikis et al., 2010).

1.1 Avaykaotnta e Epnerpucnig Epevvag, 21001 ko Xoppfoin e
AW OKTOPIKNS AtoTpifi)g

H omovdadomta twv B2B Hlektpovikdv Ayopav, elxye ®¢ @uokd
enokOAOV00 Vo OmOTEAEGEL OVTIKEIPUEVO HEAETNG oamd TN O1Ebvi] epeuvnTiKn
kowotmta. [IAnBdpa a&loroywv peAeTdV €xovv, UEYPL ONUEPD, TAPOLCLUCTEL,
TPOGPEPOVTAG OLGLOOTIKEG ADGES O OAEG TIG EUTMAEKOUEVEG OVTOTNTEC KOl GOTO
EMUEPOVG YOPOKTNPIOTIKE, TOL SETOLV TN AELTOVPYIN TOL HOVTEAOVL. Q6TOGO, Tapd
10 YeYovog 0Tt 01 B2B HAgktpovikég Ayopécg, wg demyeipnotokoi pecdlovieg, £xouv
otepevvnBel, Wing péow BewpnTikdv mpoceyyicemv, 6T0 O0TAO0 TG VWOBETNONG
(adoption stage), €viovTolg, TAPATNPEITAL EVOL ONUOVTIKO EPELVNTIKO KEVO OTN
perétn tov otodiov petd v viobétmon (post-adoption stage) (Hadaya, 2008).

Kobng, eldyioteg epmepkés pekéteg £xovv mapovctootel, ot omoieg va e&etalovv
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O1e€0dIKAL TN UETEMEITOL CLUTEPIPOPE TOV CLUUETEXOVOMV EMLYEPTNCEDV EVTOS TMOV
opiov Tov B2B HAektpovikdv Ayopdv.

Agdopévne g dmapéng Tov mpoavapepBEVTOG EpELINTIKOL KEVOD, KpiveTat
okomun n e&étaon tov ovykekpyévov otadiov. ITo ocvykekpyéva, n mopovoa
EUTELPIKT] EPELVOL EMIKEVIPOVETAL GTNV €EETAOT EKEIVOV TOV TAPAYOVT®OV, OL OTOT01
evdéyetan va emnpedlovv 10 Pabud ypnong tov mapexoUeVOV vInpecidv Tov B2B
HAektpovikedv Ayopdv, ONAadt TOV GUVTIEAEGTOV OV EMWOPOVV 6TV ThAVY £vioon
CUUUETOYNG TOV EMYEPNOE®V OTIG OVTIOTOXES OlUOIKTLOKEG  TAATOOPLEGS.
MdaAiota, 1 TopoTdve ETGTNHOVIKY SOTICTMOOT TG U VTTOPENG EPELVAV £EETAOTG
Tov otadiov petd v vwoBéton (post-adoption stage), m omoio Aertovpynoce g
Bepelmdeg Kivntpo yuo v eumelpikn Olepediviion g OOAKTOPIKNG dTplpng,
amotelel kol T0 Pacikd okomd avtng ¢ peAénc. Ewdikotepa, n mapovoa Epguva
GTOYEVEL OTNV £EETOOT TOV CLVIEAEGTMOV, TOL £ivar mTOAVO va EMOPOLY GTNV £VTaom
GUUUETOYNG TOV EMYEPNCEMV GTO AVTIGTOLYO NAEKTPOVIK(O ETLYEIPNUATIKE LOVTEAQ
KOAADTTOVTOG, GUYKEKPEVA, TPELS Pacikés Katnyopieg:

o) TO ECMOTEPIKO TEPIPAALOV TOV GUUUETEYOVCMV EMYEIPNCEDV (EVOO-EMLYEIPTGLOKO
epParrov),

B) to avtiotoro e€mtepikd Toug mEPParlov (eEm-emyelpnoilokod teptBdAiov) Ko

v) ta wWwitepa yopakpiotikd towv B2B Hiektpovikdv Ayopdv mov vioBetovval,
Om®G Yo TAPAOEIYUO: Ol TOPEYOUEVES VTINPECIES, Ol €QUPUOLOUEVOL KAVOVES
GUUUETOYNG Kol Agltovpyiog, To 1010KTNoLoKO Tovg KaHeoTd K. 0., oTorKEin, T
omoio, 0gv elvol kowvd pHeTah TOV aVTIOTOW®V NAEKTPOVIK®OV ETLYEPTHOTIKOV
HOVTEA®V Ko  evdéyxetar vo  emnpedlovv to Pabud ypniong Ttovg amd TS

GUUUETEYOVGES EMLYEPNCELS.

Kvprog dEovag g mpmtoyevong £pevvog eivar 1 EMANVIKT TPOyLOTIKOTNTO,
péca amd TNV £EETAOT) TOV EVEPYE CLUUETEYOVCMV EMYEPNOEMV GTIS £YXDpleg B2B
Hhextpovikég Ayopég, TIg omoieg YPNOUOMOOVV Ylo Tr OlEKTEPAIWOT TMOV
EMYEPNOOKADOV TOVS OOKACIOV. dGTOCO, Yol TNV OMOTEAEGUOTIKY EMITEVEN TOL
Bacwkoy okomoV, mpoteivetal mn SdOYIKN VAOTOINoN MG CEPAS EMUEPOVE

GTOYOV/EPELYNTIKAOV SN UATOV, TOL Elval Ta €ENG:



Ke@dimo 1: Ewcaywmyn

1°¢ X1éyoc/Epcovntiké Avdpnpo: H Biflioypogiky emiokdnnon Kol 1) cLYKEVIPOON
TOV EUTEIPIKOV HEAETMV GTO GCULYKEKPUEVO YVOOTIKO OVTIKEIUEVO, KOONDC Kol 1M
Aemtopepnc  mapABECT) TOV  OMOTEAECUOTOV TOV  KLPLOTEP®V  EPELVNTIKAOV
TPOCEYYIGE®V, TOV OETOLV TO MAEKTPOVIKO eMXEPNUATIKO poviélo Ttowv B2B

HAextpovik®v Ayopdv amd emiyepnoLOKNG OKOTLAG.

2% Yroyog/EpsovnTikd Awafnpa: H oavintuén evog TpoTetvOUEVOD £PELVITIKOD
mAoicsiov dlepevvnong Tev Tapoyoviev enidpacns oto Pabud ypnong twv B2B
HAextpovik®v Ayopdv pe v to0TtOXpOVN KOALYN TGOV TPUOV TPOOvVIPePOEIchv
katnyopidv (B2B e-Marketplace: Factors affecting Level of Use - B2B e-MarkFLU)).
H avayvopion kot 1 Ogpedioon tov mbavav cuviehestdv emppons 8o mpokhyet
HEGO OO TNV EKTEVI KO AETTOUEPT OVACKOTNGT TV EUTEIPIKMOV UEAETOV KOl TOV
BeopnTikdv mpoceyyicewv g vapyovsag debvovg PipAoypapiag Kot pécw g

TOPAAANANG GVVOEGNC TOV AVTIGTOL®V EPELVITIKOV VITOOEGEMV.

3% Xa6yoc/Epsovntiké Awipnpa: H eumeipic] tekunpioon tov vmd eEétaon
vrobécewv ToL TpoTEWOUEVOL gpevvnTiKoD TAouciov “B2B e-MarkFLU” péom
TPWOTOYEVOLS, TOVEALAOIKNG OLOOIKTLOKNG EPELVOG KOl 1) EPOPUOYN TPONYUEVOV
OTATIOTIKOV HEBOS®V TOAVUETARANTNG OVAAVOTG TOV GLYKEVIPOOEVTOV dEFOUEVMV.
Ed1kdtepa, o1 cLUVIGTOGEG-TOPAYOVIEG TOV EVOOUATOVOVTOL GE OLTO TO TANIGLO
HEAETOVTOL MEGO amd TNV €Qapuoyn apyikd Atepgvvntikav  I[loapayoviikov
Avarvceov (Exploratory Factor Analyses) kai, omn ovvéyeln, Aloy®PloTikng

Avdlvong (Discriminant Analysis).

4% Ytéyoc/Epsovntiké Awapnpo: H mopdbeon tov TeEMKOV OTOTEAECUATOV
OGYETIKA L€ TOVG OTOTIOTIKG EMPEPAOUEVOVS EMOPDOVTIES TOPAYOVIEC GTO GUVOAO
TOV GULUUETEXOVCAV emyelpnoewyv. EmmAéov, 1 €popuoyn TOL TPOTEWOUEVOL
gpeuvnTikod mAaiciov “B2B  e-MarkFLU” ewdikotepa o1l  ovidtmreg TV
TPOUNBEVTAOV KOl TOV 0yopaocTOV OmTOPAETOVING, HEC® OLTNG TNG OLKPLTNG
avéilvone, ommv avaoelln evogyoueEvOV OlpopdV, Ol omoieg ogeilovtal ©To

SpopeTIKO poro ypnong tov B2B Hiektpovikdv Ayopdv.
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5% XYroyog/Epgovntrikd Awafnpa: H avélvon tov mpo@il TV GOUUETEXOLVCOV
etupeldv ot eMnvikég B2B Hiektpovikég Ayopéc, puéocm g moapdbeong tov
EMUEPOVG  OMUOYPOPIKAOV  TOVG  YOPUKTNPIOTIKOV, TOV  avTIAAUPOVOLEVOV
TAEOVEKTNUAT®V amd TN XPNOT TOV TOPEXOUEVOV VINPECLOV, KOOGS eTiong Kol TV

pofEcedV TOVG Yo TN LEAAOVTIKY] 0&10TTOIN G TV TPOGPEPOUEVOV ADGEMV.

H ovpPoin g mapovcag d1daKkTopikng datpiPng EyKeltal 6To YeYovos OTL
GLGTNUOTOMOLEL, OPYOVMVEL KOl OVOAVEL TNV vIdpyovca PBiproypapio oe debBvEg
eminedo, Kabmg mapabitel TIc KupLdTEPES EPELVNTIKESG dlooTdoElg peEAETng Tov B2B
HAextpovikdyv Ayopdv omd EMYEPNCIOKNAG OKOTIAG. AKOUN, KOTOYPAPEL TIG
VOLOTAUEVEG EVVOLOAOYIKEG TOVG Tpoceyyicels, v eEehiktikny mopeio tov B2B
HAektpovikedv Ayopmdv, TIG TOPEYOUEVES VINPEGIES TOVG, KOOMDG emiong kol Ttnv
VILAPYOVCA KOTAGTOGT GTOV EAAASIKO YD PO.

EminAéov, amotelel v mpdtn BepeMopévn tpoondeio avoyvmpiong Kol o€
BaBoc depegvvnong twv mapaydviov emidpacns oto Pabud ypnong twv B2B
Hiektpovikov Ayopdv, kaBmg, HEYpL GNUEPA, O EEALPETIKA TEPLOPIGUEVOS aplOUOS
TOV OVTICTOY®MV EUTEIPIKAOV UEAETAOV, TOV £XOVV TOPOVGLUCTEL, EXIKEVIPOVETOL GTNV
EMAEKTIKN]  KOL U1 OQAIPIKY) UEAET] TOAD  CULYKEKPIUEVOV — TOPOYOVI®OV
(Yo mepoutépw Aemtouépeteg PAéme Ilapdypago 4.2). Avtibétog, o avtd TO
EPELVNTIKO eyYelpNUO, EMXEPEITOL 1 €VOMOINON TOV KLUPLOTEP®Y  OLVNTIKMOV
GUVTEAECTOV EMPPONG HE OKOMO va KaAveOovv ot tpelg mpoavapepOeiceg
katnyopies. Téhog, péow TG TPMOTOYEVODS EUTEIPIKNG EPELVAG, EMITLYYXAVETOL 1
GLALOYY] TOV OTOPAiTNTOV TANPOPOPIDOV Yol TNV KOTOYPOPY, NG TAPOVGOC
KOTOOTOONG OYETIKA HE TO TPOPIL TOV EMYEPNOE®V, TOL EPAPUOLOLV TIg
mopeyOpeVEG VIMpecies Twv eAAnvikov B2B HAektpovikdv Ayopdv, kKabmg emiong
KOl TOV OVTIMYE®MY KoL TOV UEALOVTIKAOV TOVG TPOOBEGE®MV aVOPOPIKE LE TN YPNoN
TOV GLUYKEKPUEVOV NAEKTPOVIKAOV EMLYEIPNUOTIKOV LOVIEA®MVY Y10 TN OEKTEPAIMOT

TOV EMYEPNCIOKADV TOVG AELTOVPYLDV.
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1.2 MegBodoroywkn Ilpocéyyion

Mo mv enitevén tov empépove oTOXYOV TG OWTPIPNG, M CLYKEKPIUEVT
perétn otnpileton Kot okoAovOel TIC apyES NG EMCTNUOVIKNG £PELVOG, Ol OTOIES
avaeEépovTol o€ pio oTadKY, AOYIKY, OPYOVOUEVN Kot okpiPn dladikacio
AVOyVOPIoNS TOV TPOPANUATOV, GUAAOYNG TV CTOYXEI®V Kol avAAVGY] TOLG Yo TV
e€aymyn TOV TEMKOV CUUTEPUCUATMV.

[To cvykekpyévo, GLYKEVIPAOVETAL, OVOADETOL KO TEAIKA TopovcstdleTon M
vrdpyovoa Piprloypagio, ®ote va Onmmovpynfel 10 amapaitmro OewpnrTikd
vofabdpo  avoapopikd pe 1O VIO Olepedivion  YVOOTIKO  aVTIKEIUEVO.
Apyicd, mopatiBetor - gvvolorloyikny kot Piploypaikn emokomnon tov B2B
HAextpovik®v  Ayopav, axorovBodupevn omd TG KUPLOTEPEG  EPEVLVNTIKEG
TPOGEYYIGES LEAETNG TOV GUYKEKPIUEVAOV NAEKTPOVIKAOV EMIYEIPTUATIKOV LOVIEADV
amd EMYEPNOIOKNG OKOTLAG. XTN OCULVEYEW, EMITEAEITOL M €101KY PiAloypoa@ikn
eMOKOMNOT TOV KLpiwg BEHaTOC TG dratpPng, dmov mapovstdlovtal ot KUPLOTEPES
EUTEPIKEG HEAETEC, O1 OTOlEg £xoVV UEYPL oNpeEPa depeuvNoEL To Pabud yprong TV
mapeyopevov venpecidv Tov B2B Hisktpovikdv Ayopdv amd Tig emyelpnoels-uéAn
TOVG.

Ocov agopd oty gumelpikn| diepevuvnon, viobeteiton pio omd Tig TpeLS KHPLES
Katnyopieg OIKPIONG TOV EMOCTNUOVIKOV HEAETAV, OLT TNG UEAETNG €AEYYOL
vroBéoewv (1 oartiodoyikn peAétn) (v mepoutépm Aemtouépeieg PA. Tapdypogpo
5.1). H ovykekpyévn peBodoroyion Poaocileton, w¢ eni to mAeiotov, 01N
GUUTEPUCUOATIKN 1] OVOY@YIKY] OladKaGio, KOTd TV onoio. 0 €KAGTOTE EPEVVITNG
yvopilet 6t 1oyxdel éva TEKUNPLOUEVO GUUTEPACHO Yo, £V YEVIKO GUVOAO.
KatoAnyel, étol, om Aoyikn Oatdmon €vOg €OIKOTEPOL TUNAUOTOS YU OWTO TO
ovvoro (Sekaran & Boogie, 2010).

Y10 mAaiol avantuéng g pebodoroylag e €pevvag, axolovdnOnke 1
npotaon twv Sekaran & Boogie (2010, p. 102), katdOMTY ONUOVTIKOV TPOCAUPHOYADV,
wote vo, pmopel vor elval epoapuoOcIun Kot cupPatn He Ta 1010HTEPO YOPOKTNPLOTIKA
KOl TIC oLVONKEG JEEAY®YNG TNG EUMEPIKNG HEAETNG TNG Tapovosag OlaTplPrc.
Metd Vv €QOpUOYN TOV OTOPUITTOV TPOTOTOMGEWDY, dtapopemdnke pio eviaio
gpeuvnTIKn dadikacio okT® otadimv, Ta omoia anewovifovtol 610 akdiovbo Zynuo

(Zympa 1.1) xou teptrapfdavoov:
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e A

. 1oV KaBopiopd Tov gpguvnTikol TPoPANHOTOC,

. TO OKOTO NG EUMEIPIKNG EPELVAG KOL TNV AVATTUEN TOV TPOTEIVOUEVOL

gpevvnTikoL mAaiciov “B2B e-MarkFLU”,

TNV TEPLYPAPT TOV GLVONKAOV dleKTEPAIOONG TNG £PEVVAS, TO €100G TNG
HEAETNG KO TO YPpOVIKO opilovTa Yo TNV OAOKANP®GT| TNG,

Vv emioyn g HeBOd0L GLAAOYNG TV dEFOUEVAV,

TOV K0OOPIoUO TOL TPOTOV JEIYUATOANYIAG,

NV ovAmTLEN Kot To GYEOGILO TOL pyaieiov empuéTpnong,

NV €MA0YN TOV HEBOGS®V avAAVONG TOV OEOOUEVMV KoL

™V €QAPUOYN TOV EMAEYOUEVOV HEBOOMV avdAvong TV dedOUEVOV Kol

TNV TOPOLGINCT TOV TEAIKDOV OTOTEAECUATOV
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Yympoa 1.1: Ztdow YAomoinong Epguvntiknic Atadikaciog g

Awaktopikng Atatpifing

2. Xkomog g Epmerpucig

"Epevvag kor Avartoén
10V IIpotevopevov

Epgvvntikov IThaisiov
“B2B e-MarkFLU”

o. EAeyyoc YroOBéoemv

B. KaBopiopog tov
AveEapmmrtov
Metafintov

v. KaBopiopog g
E€apnuévng
Metafintig

4. Emioyi Mg06oov
XvrhoyNs TV Agdopévev

o. Aopnpévo Hiektpovikd
Epomuatoroyo
IotoceAidog

1. KaBopropodg tov
Epgvvntikov
popinqparog

6. Avantoén ko Xyedracpoc
10V Epyoieiov Empérpnong

o. Avantvén Epomosmv
B. KAiipokeg Métpnong
v. Zxedropog Mopong

——|  Epompatoroyiov

4. Epappoyn Texvikodv yio
BeAltimon tov [Tocooton
Amndkpiong

8. Epappoyn Tov
Emeyopevov Me06dwv
Avdivong Tov Agdopévev
ko [Mapovoiaon Tov
TeMKOV AToTELECPATOV

Atgpevvnon tov [Hapaydéviov
mov Emmpedalovv to Babuod
Xprong tov Yanpeoiov tov
B2B HAektpovikdv Ayopov
07O TIG LVUUETEXOVOES
Emyepnoeig

Egoppoy:

a. [eprypoaeikng Ztatiotikig

B. Hapayovtikdv Avarlvcemv

Y. Awoyoprotikng Avaivong

4. Ilpocdioptopdg Telkng
Mopeng Epgvvntikod
IMouciov “B2B e-MarkFLU”

3. ZuvOnkeg Ateknepaimong
¢ Epmepikiic "Epevvag,
Eidoc Merétng kon
Xpovikog Opilovrag
OloxMpmong

5. Aevypatoinyia

o. Xopa: EALGda

B. Avtikeipevo perétng:
Emyeprioeig mov
Yoppetéyovv Evepyd og
EXMinvicég B2B
Hlextpovikég Ayopég

y. Mehétn EAéyyov
Ynro0éoewmv-AtTioAoyikn

5. KabBopiopog Xpovikon
Aot patog
(7/2009-2/2010)

€. Mio AMyn Aedopévav

a. [Tpoodiopiopde
ITAn6vopod kot
Agrypatoinmrucov [Miaiciov

B. Emtloyn Aetypatolnmikig
Teyvumg

v. Kabopiopdc Meyéboug
Agtypatog

7. Emioyn Me06omv
Avalvong Tov Asdopévov

o. [Tapayovtikn Avéivon
B. Atoywprotiky Avaivon

I[Inyn: [pocappoouévo amd Sekaran & Boogie (2010, p. 102).
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1.3 Aop] ™G AwaTpifiig

H mapovoa ddaxtopikn dotpiPr] amoteheiton omd entd cuvolkd Kepdioio
-ovumeptiappavopévor kot ovtov tov Kepoiaiov- yopiopéva ce dvo Poocikd
OloKkpITA péPN, TN BempPNTIKY] Kol TNV EUREPIKY] TPOGEYYIOT). € QLTI TNV EVOTNTA
napotifetor pio ocvvroun meprypagn tov kdBe Keparaiov, kabdg emiong kot M
avTIGTOUYN GYNUOTIKY ATEKOVIOT TG GLVOMKNG doung (Zynua 1.2).

Y10 Ke@drowo 2 mpaypatomoleitor pio €upliTeEPN  EMOKOTNOM  TNG
vrdpyovoas PPAOYPAPING CYETIKA UE TO NAEKTPOVIKO ETLYEIPNUATIKO LOVIEAO TOV
B2B Hiektpovikdv Ayopav, 1o onoio e€etdleton ota mAaico VTG TG UEAETNG.
ZUYKEKPIUEVO, TAPOLGLALOVTAL Ol EMIKPATECTEPES EVVOLOALOYIKEG TPOGEYYIGELS,
kabog emiong ko M eEehktikny mopein Twv B2B HAextpovikov Ayopdv péxpt
onuepa. Iapdiinia, avarvovror or facikodtepeg Katnyopieg didkpiong Tovg Pacet
GUYKEKPIUEVOV YOPOKTNPIOTIKAOV KOl 01 KUPLOTEPES VINPETieg TpooTfEuevNg adiag,
OV TOPEYOLV oTo LEAN TOLG. TEAOG, yiveTar pio EKTEVIAG OVOPOPA GTNV KOTOYPAOT
NG VIAPYOLGOG KOTAGTACTG GTOV EAAAOIKO XDPO, HECH TNG Tapdbeong emUEPOLS
oTOYEI®MV Yo TNV EMYEPNUATIKT] TOVG OPACTNPLOTNTO.

Y10 Kepdhowo 3 mpaypoatomoleiton pio 100K  avaokKOmTNon NG
vrdpyovoas PiPrloypoaeiog oYETIKE HE TIC KUPLOTEPES EPEVVNTIKES TPOGEYYIGELS
perétng tov B2B  Hlektpovikdv Ayopdv, 0Omd EMLYEPNOCLOKNG OKOTLAGC.
Ewdwotepa, xataypdeovior to ovTIAOUPOVOUEVO TAEOVEKTUOTO KOl TO OQEAN
YPNONS TOV OIEMYEPNOIOKDOV OlUECOAUPNTOV, KOONDC emiong Kot ot Kpioiuot
Tapdyovteg emruyiog -oAAG Kot OmOTLYIOG- TOV GLYKEKPLUEVOV TMAEKTPOVIKOV
EMYEPNUOTIKOV HOVIEA®V, Ol Omoiol €yovv péYpL ofuepa dlepevvndel amd v
EMOTNUOVIKY] KOWVOTNTO. AKOUT, Tapovstdlovial ot PacikoTepol TapdyovTeg, mTOLv
EMOPOVV GTNV EMTLYNUEVN LWOBETNON 1 otV amoBAPPLVON GLUUETOYNG TMV
emyepnoewv o pio B2B HAiektpovikny Ayopd. To Kepdiato olokinpdvetat pe v
TAPAOEST] TOV EMKPATESTEP®V EMIGTILOVIKAOV TPOGEYYIoE®MV, 01 0moiol oyeTilovtal
pe Tig mapexdueveg Aettovpyieg -vmmpeciec mpootifépevng atlag- mov TPocPEPOLV
OTO LEAT TOVG,.

Y10 Ke@dhawo 4 gpeovovtor kKot mopobEtovior ol eUMEPKEG UEAETEC,
o1 omoieg dlepevvnoay TV eMidpact SPdpwv Tapaydviov 6to adud ypnong tmv

B2B Hiektpovikov Ayopov. Emmiéov, tekunpudvovror ta gpguvntikd (ntiuora,
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OV OVOUEVETOL VO LEAETNGEL 1] EUTTELPIKT] LEAETT), EVD, GTN CUVEXELN, OLVOTTUGGETOL
TO TPOTEWVOUEVO TTPO¢ eE€Taion mhaiclo “B2B e-MarkFLU”, péow ¢ avaivong 11
gpeuvNTIK®V  voBécewv, TO omoio oToYevEL ©TN GOVOES NG VIAPYOLGOC
EMOTNUOVIKNG YVAONS, TO660 TV Oeopntik®v OG0 Kol TOV  EUTEPIKOV
npoceyyicemv, otnv vo e&étaon Oepatik).

>10 Kepaharo 5 mapovoialetor n pebodoroyia, mov ypnoiporodnke yio 1o
oXeOCO KOl TNV VAOTOINoN NG eumelptkng £peuvag. Ewdwdtepa, texpunpuoveton
OldkaoTIKE 1 pneBodoroyia Yo TV EMGTNUOVIKY VTOGTHPIEN TOV TPOTEWVOUEVOL
gpevvnTikod mAowsiov “B2B  e-MarkFLU”, kabd¢ meprypdoovtal AERTOUEPDC:
o) ot ovvOnkeg dekmepaimong TG HEAETNG, TO 100G TNG KOl 0 YpovIKOS opilovtog
Yo v oAokANpwon g, B) M emieyduevn péBod0g GLALOYNG TOV TPOTOYEVAV
dedopévmv, ¥) To TAaIc1o TG detypatoAnyiag, 6) n avarTuén Kot 0 oYESGIOS TOV
gpyoreiov empétpnong ko, TéAOG, €) ol emAeydueves péBodol aviivong Tov
anokpicemv.

210 Kepaharo 6 mapovsialovtar to amoTeAEoUATO, TOV TPOEKLYOV Omd TN
OTOTIOTIKY enefepynacio TOV TPMTOYEVOV OdOUEVOV TNG EUTEIPIKNG EPELVOC.
Apywcd, ovordovior meprypagikd to  Poacwd  yopokmnpiotikd (Ileprypagikn
Yroatiotikn kot Avédivon Awoxopavons - ANOVA) tov GuppeTEYOVI®OV 6TV £pgvval
kot ot ovvéyxew epappolovrar o) Agpeuvnrikég Ilapayoviwés Avalvoelg
(Exploratory Factor Analyses) ywo tov éleyyo tng €ykvpoTnTog Kot TG aglomotiog
TOV PUETOPANTAOV TOL TPOTEWVOUEVOL gpevvnTikov TAatciov “B2B e-MarkFLU” kot
B) Awyoprotiky Avaivon (Discriminant Analysis) yia v emPefaioon 1 un tov
vnd e€étaon vrobécemv.

Y10 Kepdhlorwo 7 mpoypatomoteital pio ovokepoAiaioon, katd v omoio
ocuvvoyilovtar kol mopotiBevtor Tt Kvuplotepa,  OewpnTikd Kol EUTEPIKA
OTOTEAECUATO, TOV TPOEKLYOAV OO TNV TPWOTOYEVH £pevva, OAAG Kol amd TN
Broypapun EMOKOTN O TV B2B Hiektpovikov Ayopmv.
Ewwkdtepa, mpaypotomoteiton pion ocvvTopn ovookKOTNoN TGOV  CNUOVIIKOTEP®V
EPELVNTIKOV Kol Oe@pNTIKAOV gvpNudTeV Kot EAyOVTOL TO TEAMKO GUUTEPAGLOTO GE
oyéon pe 10 mpotewouevo miaicio “B2B  e-MarkFLU” kot 11g avrtiotouyeg
gpeuvntikéc vmobéoels. EmmAéov, mapovotdletal, TOGO 1 aKAONUOIKY] GUVEIGQOPA

0G0 KOl 1 TPOKTIKY OULUPOAN, o€ eminedo EUTAEKOUEVOV — OVTOTHTOV,

12



Ke@dimo 1: Ewcaywmyn

™G O100KTOPIKNG STPIPNG Kol KOTAYPAPOVTOL Ol TEPLOPICUOL TNG EUTMEIPIKNG
perége. H owatpifr] ohokAnpdvetar pe v mopdoeon mpoTtdoewv Yoo LEALOVTIKY|
EPELVNTIKN AVATTTVEN OTO GLYKEKPIUEVO YVOOTIKO AVTIKEIPEVO, AopBavovTag vToy

TIG EMOTNUOVIKES TAGELS, TOV EMKPATOVV € O1EOVEG emimedo.

Yympa 1.2: Zynpotiky Anetkovion e Aoung g AoKTopKNng Aratpipng

Ozopntuici) [pocéyyion I Epnepucn [pocéyyion

Kepdiao 1
Ewcaywyn kot Zkomdg

Kepdharo 2 ™ms AatpiPrig

Tumoloyia kot

— [apeyopeveg Kegpdarao 5
Ynnpeoieg twv B2B IMopdBeon g Epapuociung
HXextpovikdv Ayopmv Mebodoroyiog g
Eumepucng ’Epevvog

Kepaiao 4

Avémtoén tov IIpotevopevon v

Epevvnticod [Mioaisiov Kepdlawo 6

“B2B e-MarkFLU” Eunepucry Eappoym tov

IIpotewvopevov Epguvntikod
Kepdhao 3 Maciov * B2B e-MarkFLU”
Biproypagikr Emiokomnon ot Evepyd Méhn tov
— tv Kvptotepov Epgvovntikaov EMavikév B2B

Ilpoceyyicemv tov B2B HAektpovikdv Ayopdv
H\extpovikov Ayopdv

Kegpdararo 7
Tehkd Xvpnepdopata omd
mv Egappoyn tov [Marsiov,
[epropiopoi g Epmepikng
"Epevvag kot [Ipotdoeig yio
MeAlovTikn Atgpgvvnon

—
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KE®AAAIO 2

Tomoroyio wov Ilopeyopeveg Ynanpeoieg Tov B2B
Hlektpovik®v Ayopdv

Ye avtd to Kepdiaio, mapatifetor n PiAoypagiky) emokdnnon e vrd
e&étaon Ogpotikng. Ewdikodtepa, mopovstdloviatl ol EVVOIOAOYIKEG TPOGEYYIOELS TMV
NAEKTPOVIKOV  eMyEpNUOTIKOV  poviédov tov B2B  HAektpovikav Ayopov,
€161 OMMOG KATOYPAPNKOV GTNV £PELVO TNG OKAOTUOIKNG EMGTNIOVIKNG KOWVOTNTOG,
KaBmg emiong Kot  eEeMKkTIK Tovg Topeia péEypt onuepa. IapdAinia, avaivovral
ot PBackOTEPEG KOTNYOPIES SIAKPIONG TOVS PAGEL GUYKEKPEVOV YOPAKTNPIOTIKMV
KoL Ol KUPLOTEPES VANPESieg TpooTBEUEVNS a&lag TOV TAPEXOVY OTIC EMYEPTOELS-
péAn tovc. To Kepdiowo 2 oAokAnpdvetal e TNV TEPLYPAPN TNG LAAPYOVCOGC
KOTAGTOONG GTOV EAAAOIKO YMPO, avapopikd pe Tig B2B Hiektpovikég Ayopéc mov
OpaCTNPOTOOVVTOL GTN YOPO HoG, TopafEToviag empépovs otolyeio yuoo TNV

EMYEPNUOTIKT TOVS OpAoT).

2.1 Evvowohoywkéc Ilpooeyyicelg

Amd to péoa g dekaetiog tov ‘90, dtav Kol GpYGOV VO KAVOLV TNV
EUGAVIOT] TOVG Ol TPMIUESG emyepNolokég dopég tov B2B HAextpovikov Ayopav,
ToALOL  gpevvnTéG  emOOOMKOV  OTN  UEAET TOV  YOPOKTNPIOTIKOV Kol TOV
WOLTEPOTITOV ATOV TOV VEOU EMYEPNUOTIKOD HOVTELOV, TO 0TOi0 PLAOS0EOVCE VaL
AVOTPOGOPUOCEL GE ONUOVTIKO Pabud tov Tpdmo Slevépyelag TV NAEKTPOVIKMDV
EUTOPIKAV GLVOALAY®DV. AOY®D TV TOAVAPIOU®Y EPUPUOYADV GYETIKAE e AVGELS TOV
TPOGPEPOLY, polpaion pereTnOnkav amd mAnBmpa epevvntov. Q¢ omotélecua,
onuepa, amodidovror TOAAOl Kot pHOAMOTO €ViOTE, €K OOpUETPOL  ovtifeTol
evvooloywkoi opwopoi yioo tic B2B Hiektpovikég Ayopés. Ewdwdtepa, Ommg

TpokLTTEL amd TN oxeTiky PipAoypaekn emokdénmnon (PA. IMapdypoaeo 3.1),
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dwopoppmvovtor tpia Pactkd epsvvnTikd pevpato perétng tov HAextpovik®dv
Ayopdv' amd emyeipnowxic (business-oriented) oxomiée (Koppius, 2002). Edv
TPOoTEHOLV KOl Ol EVVOLOAOYIKEG TTPOCEYYIGEIS OV SlaTLTOONKAY OO EPELVNTES
mov peAétoav 1 B2B HAektpovikég Ayopég amd texvoroywkng (technology-
oriented) oKOTIAG KO LEGM OIKOVOUETPIKMV HOVTEL®V, YIVETOL AvTIANTTA 1| TANODpQL
TOV OL0POPETIKAOV BempNoe®V OV £Y0LV, UEXPL GTILEPA, TOPATEDEL.

EmmAéov, n un xobolkn omodoyn ot ypion oG GUYKEKPYEVNG
EVVOLOLOYIKNG  O10TOM®ONG, OPEIAETOL KOl OTIG oLveXelc OAAAYEC, Ol OmOieg
emTeLYONKOV GTO EMYEPNUATIKO TOVG HOVTEAO, GE VO GYETIKO TOGO GUVTOUO
YPOVIKO S1AoTnpa, AOY® KLPImG TNG OALOTOO0VS TPOOSOL TNG TEXVOAOYING KOl TV
GLUVEYMV OTOLTNCEDV Y10 KOWOTOUES AVGES Omd TNV TAELPE TOV EMLYEPTCEDV
(Daniel et al., 2004; Grieger, 2003). 'Etol, or B2B HAextpovikéc Ayopég éxouvv
meplypapel ¢ o) Avoelg mAektpovikng mpoundewag (Segev et al.,, 1999),
B) owpecorapntéc (Choudhury, 1997; Dai & Kauffman, 2002; Hadaya, 2008;
O’Reilly & Finnegan, 2005; Soh et al., 2006), v) onueio cvvdvinong (Kaplan &
Sawhney, 2000), §) ymoewaxég ayopés (Raisch, 2001), €) mAnpopopilakd cuotiHoT
(Bakos, 1997; Choudhury et al., 1998; Garcia-Dastugue & Lambert, 2003; Grewal et
al., 2001; Lancastre & Lages, 2006; Standing et al., 2006), ot) TAoTQOpUES
niextpovikov gumopiov (Brooks & Cantrell, 2000; Holzmuller & Schluchter, 2002;
Thoung, 2002), {), epmopikég 1otocerideg (Ariba, 2000), 1) SodIKTVAKES 1GTOGEADES
(Chow et al., 2000; Nairn, 2000) k. .

Evdeiktikd tov cuykeyvuévon £vvolohoyikolh TPocdlopiopod Tovg ival ott
apKETOlL Oamd TOVG TPOOUVOPEPDEVTEG YOPAKTINPIOUOVG, TOPE TO YEYOVOS OTL
avagépovtol oto. B2B nAekTpovikd emyeipnuotikd LovtéAd cuvafpolong ToAA®V
ayopooTAOV HE TOAAOVG mpoundevtég, o@oaivetalr vo  mpoodOpllovy  EVIEADC
OLOLPOPETIKES OLAOIKTLOKEG OOUEC. QQ0TOGO, TO KOO TOLG YOPAKTNPIOTIKO Eivan 0Tl
og YEVIKOTEPO TAGICIL TEPLYPAPOVTOL ®F «NAEKTPOVIKOL YDPOL GLVABPOIoNG
AYOPOOTAOV KOl TPOUNOELTAOV Y10 TNV AVTOAANYT] TANPOPOPLOV KOl TN SIEKTEPAIMON

GUVOAAAYDV HETOED TOV GUUUETEXOVI®OVY. Xtov mopakato [livaka (ITivaxog 2.1),

"H perétn tov Koppius (2002) dev meplopiletar povo otic B2B Hhektpovikég Ayopés cuvadpotong
TOAMGV TpounBevT®V e TOAAODG ayopacTég, aAAG TEPIAOUPAVEL KOl TO, AVTIGTOLO NAEKTPOVIKA
EMUYEPTLOTIKA HLOVTEAD GVUVOESTG EVOG TPOUNOEVTN Le TOAAOVG OyOPAGTEG 1 AVTIOTPOQ®G, TOAAGDY
TpounbevTdV LE Evav oyopaoTy.
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TopaTIOEVTOL 01 CNUAVTIKOTEPES EVVOLOAOYIKEG TPOCEYYIOELS, £TG1 OTWG YPOVOLOYIKEL

amodd0nkay and to TpMOTU YPOVIA epPpdvions Tov B2B Hiektpovikdv Ayopdv péypt

KOl GTLEPQL:

Iivaxag 2.1: Evvololoywcéc [pooeyyicelg tov B2B Hiextpovikmv Ayopmv

InyM

Opropdg

Choudhury, 1997

«.&lvor  évog  OlopecoAdfnTNG WOV  EMITPEMEL OE  OYOPAOTEG KO
mpounbevtég va cuvtouplalovial o€ o Ko StadIKTUAKY TAATQOPLLA, LLE
OKOTO VO avioAAGEovv mAnpogopieg Y mpoidvia Kot TEG, va
SIEKTEPALDGOVY NAEKTPOVIKES GUVOALAYEG KL VO ETOPEANB0VV KoL amd Tig
VROAOITEG TTOPEXOLEVES VINPEGIES TPOSTIOEUEVN S OEIOSY.

«...gtvon éval EIKOVIKO LEPOG OTOV EMXELPTOELG-0YOPOUOTES KO ETLYEIPTGELG-

Bailey & Bakos, . . a z
1997 npouneaprsg GUYKEVTPMOVOVTOL Y10, THY OVTOALAYT) TPOIOVI®V KOl TN ¥p1on
VINPEGLOVY.
«...etvo évar dtemyelpnolokd TANPOPOPLOKO GVOGTNLO TOV EMTPEMEL GTOVG
Bakos, 1998 CUULETEXOVTEG, OyopaoTES Kot mpounbevtés, va  ovioAAdccovv
TANPoPopieg yra TPoidvTa, S10dKACIES KoL VINPECIES)
«...glvon éva SEMYEPNCLOKO TANPOPOPIIKO GUGTNUA, UECH TOL OO0V
Choudhury et al., | moAvdpiBpor TpoundevTéG KAl 0yopaoTEG AAANAETIOPOVY NAEKTPOVIKAL, LLE
1998 oKomd TNV ovalntnon JSLUVNTIKOV GLVEPYOT®V Kol TNV ETAOYN TOV

KATOAANAOTEPV Y10 TNV OVATTUEN ENLYEPNLATIKAY GUVAIAALAYDVY.

Schmid et al., 1998

«...etvol éva Péco, to omoio eVVoEl TIG EUTOPIKEG OVIOAAAYEG GE OAOL Ta
GTAO0, TNG GUVOALAKTIKNG O1001KAGTOCY.

Segev et al., 1999

«Xe oyéon Me TG vmOAomeg AVGEIG MAEKTPOVIKNG  Tpounbeiag,
ot Hlextpovikég Ayopég oviumpoo®mEVoVy £vav EKOVIKO YDPOo, OTOV
ayopaotes ko Tpounfgutég cuvtapldlovTal yio TNV ovTaALLYT TPOIOVTIOV
KOl DTN PECLOVY.

Kaplan &
Sawhney, 2000

«..gtvor  onuelo  ovvavinong  Omov

OAANAETOPOVY NAEKTPOVIKED.

ayopoaoTéS Kol Tpounbevtéc

«...elvou EUTOPIKES 1GTOGEAIDES OV EMTPEMOVY GE TOAVAPIOUESG KOVOTNTEG
ayopaoT®OV Kot TPoundeut®dy va cuvtanplalovrol Kot Vo GUVAAALGGOVTOL
LETOED TOVG. AVTITPOGOTELOVY 1OAVIKEG SOUEG EUTOPIKMOV GUVUAAAYDV,

Ariba, 2000 . . : z a
EMTUYYAVOVTOG VYNAG €mimeda  OmOdOTIKOTNTAG, EVIGYDOVIOG KoL
OVTOUOTOTOIDVTOG, TAPOAANAL, TIC oY€cels HETOED OyOopaoT®OV Kol
TpouNnOELTAOVY.
«...0€PVOVV GE EMAPT TOAAOVG OYOPACTESG KOl TPOUNOELTEG AEITOVPYDVTOG
Zwass, 2000 @G éva €100 «KOoWNG TOANGH/KOWVOD Y®POV Yo, TANODPa TPOIOVTOV Kot
VINPECIAOVY.
Brooks & Cantrell, «...etvon ’uia 61&611’<ruw<ﬁ nkaup(')ppfx NAEKTPOVIKOD alunopiou, n onoiq
2000 ovvtouptiler ToAVAPIOLOVG ayOpPOoTEG Kol TPOUNOEVTES Yoo TV EmTUYN

dekmepaimon cuvarlay®dv neToEl TOV GUIUETEXOVIOVY.

Chow et al., 2000

«...&vol JadIKTVAKEG 1OTOGEMOES OV EMTPEMOVY GE EMIYELPTLOTIKOVG
€TAPOVG  ayopaoTOV Kot mwpounfevutdv, Vo EMKOWVOVOLV KOl Vo
SLEKTEPALDVOLV EUTOPIKEG GUVAALAYEDY.

«...POGPEPOVY OTOTELEGUOTIKI] GUYKEVIPMOT EMLXEPNUATIKOV ETAPOV,

Commission, 2000

Phillips & Meeker, ; 2 2 2 ,

2000 Yo TV avioAloynq TPOIOVI®V Kol YPNON VANPECIOV, HEC® EVOG
TANPOPOPLOKOD KOL GUVTOVIGTIKOD SadIKTLAKOD KOUBOLY.

«...glvol 1010cEAdEG MOV EMTPEMOVY GE EMYEPNOELS, HE TN YPNoN

Nairn, 2000 KOWOTVUTOV QLUALOLETPNTAOV, TNV AYOPOTMOANGIO Blopmyovik®Vv TpoiovImV

KOl DTTNPECIDOVY.
«...etvat évol ohoTN I 0T0TEAODIEVO OO TPOUN0eVTEG, dlavopeic, Tapoyelg
Federal Trade VANPECIOV NAEKTPOVIKOD EUTOPIOD, TOPOYEIS TEXVOAOYIKNG VITOOOUNG KoL

OYOPUOTEG, Ol OTOi0l ¥PNOILOTOOHY TO JadikTVO Yo TV UETAED TOVG
EMKOWVAOVIR KoL TN SIEKTEPAUMGT) GUVOAAAYDVY.
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Lipis et al., 2000

«...0mOTEAOVV SLOSIKTLOKEG AVGELS, Ol OTMOIEG GLUVOLOVV EMYELPTOELS OV
EVOLOPEPOVTAL VO YOPEGOVV KOl VO TOVATIGOVV TPOIOVTO KOl VINPECIES M
pilo oV GAANY.

Grewal et al., 2001

«...OVTITPOCMOTEVEL EVOL SIEMYELPTOLUKO TANPOPOPLOKO GOUGTNUA, TO OTOI0
OLEVKOADVEL TIG TAEKTPOVIKEG OAANAEmOpdoel; peTa&d TolvaplOuwv
0YOPOUGTMY Ko TPOUNOEVTMOVY.

Santos &
Perogianni, 2001

«...€lvort 01001KTVOKOT TPOOPIGHOL, VAOTOINUEVOL GE EUTOPIKES TAATQOPLLIES,
ot omoiot cuvaBpoilovy TOIKIAES EMLYEPNOELS, HE GKOTO TNV AVATTLEN
GLUVOALOYDV NAEKTPOVIKOD EUTOPIOL LETAED TV GUUUETEXOVTOVY.

«..&tvor plo vrodopn dSwdiktdoov, 1 omoic cvvhétel pio KowoTHTA

CUVOAAOY®DV KOl  TOPEYEL TOVG  OMOPOLTNTOLG  UNYOVIGHOVS Yo
Zhu, 2002 . . ; ; :
OLETLYEPNGLOKES OAANAETIOPAGELS, VIOBETOVTOG KOWOTLTTO TPOTLIAL KOl
EVPEDS YPNOYLOTOLOVUEVO VTOAOYLIOTIKG GUGTILLOTO.
«...etvor 10€0TEG ayopEG OTOV AyoPaOTES Kot TPOoUNBeLTEG CLUVAVTAOVTOL Yl
Archer & Gebauer, | va avtaAldEovv mAnpogopies Yy wPoidvTo Kot THEG TOPEYOVTAS,
2002 mapdAnlo, vanpecieg ovvepyooiog Kot OLOTPAYUATELONG, YL TN

OlEKTTEPOLMON EMYEIPNULATIKAOV GUVOAALYDVY.

Palencia, 2002

«...0(EOLIOTNKAV LE GKOTO VO EMTPEMOVV TN OLOSIKTLOKY] OEKTEPAIMOT
B2B gmikovoviog Kol avTiGTor®V GUVIAALYDVY.

Gulledge, 2002

«.gtvor plo ear) tomobecia Y T ovvdbpoion ayopacTd®V Kol
mpounfevtdv pe okomd T SEKTEPAIMGCT) EUTOPIKADY GUVOAALYDVY.

Soh & Markus, «...TEPIMOUPAVOVY  TAPOYN)  LANPECIOV  MAEKTPOVIKNG  LEGLTEING,
2002 EMKOWVAOVING KoL OMOKAN PG Y.
«.EMTPEMOVLV TNV  OMOTEAECUATIKY)  GUVAOPOIOT  EMYEPNUOTIKOV

Lenz et al., 2002

GUVEPYOTMOV KoL TNV OVTOAAOYT] TPOIOVI®V Kol VINPECIOV, TPOCPEPOVTOS
£va TANPOPOPLOKO KoL pLOUGTIKO KOUBOY.

Thoung, 2002

«..mpoKeEwoL Yoo pion TAOTQOPUO MAEKTPOVIKOD EUmOpiov, 1 omoia
pecorafel  petad  WOALGPWOU®V  ETMYEPNCEDV  OyOPOOSTAOV KoL
TpoUNOELTAOVY.

Grieger, 2003

«To wvplo yapaxmpiotikd tov HAlextpovikdv Ayopdv elvor 06Tt
ouvtapldlovv  TOAAEC — EMYEIPNOEIG-0YOPACTAOV  UE  EMXEPNCELS-
mpounfevutdv e Evov MAEKTPOVIKO YMPO, TAPEXOVTAG OVVOUIKES AVGELG
GTOVG GUULETEYOVTESY.

Garcia-Dastugue
& Lambert, 2003

«...gtvon €va TANPOPOPLOKd GUGTNLLA, TO OTOI0 EMITPENEL GE AYOPUOTEG KO
TPOUNOEVTEG VO AVTOAAGGGOVY TANPOPOPIEG Y10l TPOGPEPOUEVA TPOIOVTOL
KoL TIES, EVA M eTaupgio N omoia To Agrtovpyel dpa g dropecoraffnTig.

White & Daniel,
2003

«..glvolr  OlodIKTLOKA GCLOTNUATE TOL  EMITPEMOVY TN  JlEKTEPAIMON
OVTOLLATOTOU LEVMV EUTOPIKMV KOl GUVEPYATIKMY GUVOAAAYDV LETAED TV
EMYEIPNUOTIKDOV ETOIPOVY.

Christiaanse &
Markus, 2003

«...€lval ydpot, 6mov oyopaoTtéG Ppickovy TPOIOVTO KOl TIG OVTIGTOLKES
TIWEG TOVG HEG® NAEKTPOVIKAV KOTAAGY®DV, OTLOTPAGIDOV KOl GOVOAALYDV,
kot [TAnpogoprakng Teyvoroyiag, n omoia vrootnpilet t doumpaypdrevon
TOV TILOVY.

Skjott-Larsen et
al., 2003

«..&tvor  OlodIKTLOKAC YDPOG, O Oomoiog emTpémel o€ TOAVAPIOLES
EMYEPNOEI OYOPOOT®V Kol TPoUnBevt®dv vo  cvvtaptalovrol, va
GLVOAAAGGOVTOL KOl VO GLUVEPYALOVTOL.

Grieger et al., 2003

«...0mOTEAODY OLOSIKTLOKOVG TPOOPLOHOVS, VAOTOMUEVOL GE TAATQOPLES
NAEKTPOVIKOD EUTOPIOV, Ol OTOIOL GLVTOUPLALOVV EMYEPNOELS OYyOPACTAOV
Kot TPOUNOELTAOVY Y10 TNV OVATTVEN EUTOPIKAOV GUVAALOYDOV LETOED TOVCY.

Buyukuzkan, 2004

«...TPOKELTOL Y10 EIKOVIKEG 0YOPES, Ol 0TTOIEG CLVTUPLALOVY OYOPOACTES KO
TPouNOeLTEG HEVOVTOG EMIKEVTPMUEVES GE Eval BLOUNavIKO KAGSO 1) o€ Eval
emelpnookd oyédo. Emiong, oamotelodv £€va  oyeTiKd  TPOCEATO
NAEKTPOVIKO EMLYEPNUATIKO LOVTELO, TO OO0 JLEVKOADVEL TN dtayeipion
™G €POOOCTIKNG aAvcida. MdaMota, Bempeital @G 1 €QodacTIKY oAVGida
TOV HEAAOVTOGY.
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«..glvor €vag mAektpovikdg OSwopecorofntig, o omolog, pEC® TNG
O’Reilly & QTOLTOVHEVG TEXVOAOYIKNG VTOOOUNG TOPEYEL VANPECIES EMKOVMVIOG,

Finnegan, 2005 LLECLTELOG KOl OAOKANPMOGNG G OyOpaGTES Ko TPOUNOELTEG, Yo TPpoiovTa

KO VIINPEGIES, 6€ CLYKEKPIUEVT 0pLloVTIO 1) KAOETN ayopay.

«...elvorl emyElpnoels, ot onoieg vrooTNPilovy ayopooTéG Kal TpounbevTég

Wietrzyk et al., : ’ S Y
2005 010 va. £pBovv e EmAPN KO, KOT® ETEKTACT], VO GUVEPYOGTOVV UECH TOV
VINPEGIDOV TPOSTIOEUEVNC 0l TOV TAPEXOLVY.
«...opifovtal ©G OIEMYEIPNCLOKA TANPOPOPLOKE CLCTNUATOE, TO 0ROl
EMTPEMOVY GTOVG GLUUETEXOVIEG GTNV TAATQOPUO TOVG, OYOPOOTEG KOl
Standing et al., mpounbevtég, vo  avtaAAdEovv TANPOPOPIEG Yo TPOIOVTIO. KOl TIG
2006 avTIoTOL EG TIHEG TOVG. 20TOGO, Ol AVTIGTOLYEG OOUEG TOVG EIVOL TTEPITAOKES

Kot TOWKIAOVY ONUOVTIKE, GVAAOYO PE TNV ETLYEPNOLOKT GTPATNYIKY TOL
EKAOTOTE WOLOKTNTN TOVCY.

«...opifovtatl ¢ SIKTLAKA TANPOPOPLKA GUGTHLLOTA, TO OO0 TPOGPEPOVY
TNV OTopoiTT VITOSOUN GE AyopaoTEG Kot TPOUNBevTég va avtaiidEovv
mAnpogopieg, vo cvvarroyBodv Kol vo  SlEKTEPOLDGOLV Kot GAAEG
dpaoctpdtes, TOG0 TPV Kol peTd 0GO Kol Kotd Tn Oidpkeln piog
EMLYEPNLOTIKNG CUVOAAAYNCOY.

«...etvan Srapecorapntés ITinpopopraxng Teyvoloyiag, ol omoiot GuvdEovy
Soh et al., 2006 TOMEG  EMYEIPNOEIC-0YOPACTOV  LLE  OVTIOTOLYEG  EMLYELPNOEIC-
TpouNnOELTAOVY.

«...ouvToIpLafovy ayopooTég Kot Tpoun0evntég og Eval KOO, EIKOVIKO YdPo,
Rao et al., 2007 TPOCGPEPOVTAG TOVG O  TPOYUOATIKO  YPOVO  OUVOLUKEG  LINPECIEg
GLVOAAOYNG, ETIKOWVMVIOG KOl ETLYEIPNCLOKNG CUVEPYAGIOCY.

«...opifovtar ®g niektpovikoi dtapecolafntés, Ol OTOIOL EMTPENOVY GE
TOAALOVG OYOPOOTEG Kot TPounbevtég vo GuvTaIplacTovY GE pio Kown
Hadaya, 2008 SWOIKTVOKY TAATPOPUO HE OKOMO TNV OVTOAAOYT TANPOPOPLDV Yl
TPOIOVTOA KO TUHEG, TN OlEKTEPAINOT GUVOAAOYDV Kot TNV a&lomoinon Kot
GAL@V TopeEYOLEVOV VINPECLOV TPOSTIOELEVNG OEI0SY.

Lancastre &
Lages, 2006

Ofhovtog vo ddcovpe £va yevikOTEPO optopd, o omoiog Ba mepiapPhvet,
TG0 TOVG TOPATAV® OGO Kot TOAAOVG aKOUT TOL £xovv dtaTvtmBel, Oa pmropodoape

vo TovuE OTL:

«O1r B2B Hiektpovikés Ayopés amotelovy &Evo  EMYEIPNUATIEG HOVTELO
OlOOIKTVAKIG OYOPAS, OTO 0T0I0 TPOUNOEVTES KOl AYOPAGTES UTTOPOVY va fipovy
Kol va ovrtoildlovy TANPoYopiss, va TPAYUATOTOUJGOVY AYOPATTWANGIES
TPOIOVTOY, VIOGTHPISOUEVOL Ko’ 0An TN OIAPKEIA THS EUTOPIKNS OlAOIKAGIOG,
onladn amé TNV APYIK)] GUYKEVIPWOY TAHPOPOPIBY Kal TO GTAO0 THG
OLOTTPAYUATEVGHS, HEXPL TH GOVAILAYN KAl TNV TEAKI £EOPANG, ATO TPONYUEVES
vanpecics mpootiBéuevys adias. Aeitovpyoty s pecdlovres uéow uiag
HAEKTPOVIKIG TAATYOPUAS TPOCPEPOVTAS OYl CTATIKEG, OLAA OVVOUIKES AVOELS

OTOVG COUUETEYOVTEGN.
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Yo Zympata 2.1 kot 2.2, aneikoviletor 1 PaciKn LOPPT TOV SIETLYELPTCLOKDV

HAextpovik®dv Ayopav.

Xyqpa 2.1: B2B Hextpovikn Ayopd

NMPOMHOEYTHZ ArOPAXTHZ

NMPOMHOEYTHZ ArOPAXTHZ

. HAEKTPONIKH ArOPA

NMPOMHOEYTHZ ATOPAXTHX

NMPOMHOEYTHZ ArOPAXTHZ

Yympoa 2.2: B2B Hiextpovikn Ayopd ko [apeyodueveg Ynnpeoieg

HAekrpovikn
Ayopa

HAsETpOVIED
Epmops

Kovpylavtéxkng, (n.d.).

EminpocHétoc 0o mpémel va emonuavOei, 6Tt cOpewva pe v TPocyyion

mov amododnke kat oto Ecaymywod Kepdiaio (Kepdrawo 1), de umopei vo BewpnBel

¢ B2B Hiextpovikn Ayopd:

Mio nAextpovikny TAATEOPUE TOL TAPEYEL TANPOPOPIES, YWPIG Vo VILAPYEL
duvaTOHTNTO £6TM Kol P0G GUVOALAKTIKNG AEITOVPYiOG
Mio  1otocelda  etopeiog, 1 omole  HECH  OVTAG  TOVAGEL T

TpoidvTa/vINPEGiEg TG

‘Evag  mpounBevtig mov Asrtovpyel ©G  Slovopéns, TOLAMVTOS T

TPOTOVTO/ VN PEGIEG GAADV ETALPEIDV
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Téhog, a&iler va avaeepbel, OTL eKTOG amd TNV EAAEWYT OTUTTOONG €VOG
KOWE 0modeKTOD OPIoHOV, OPKETOL EVVOLOLOYIKOL YOPOKTNPIGHOL €YoV amodofel
KATd KOpovg omd dpOPOLS EPELINTESG, GTNV TPOSTADELD TOVG VO AvaPEPBOLV GTIg
B2B HAextpovikég Ayopés. Kdmotor evvololoyikd touptdlovv oxeddv omdivta e
™V €UPEMC YPNOILOTOOVUEVT ayyAMKkn avagopd o¢ “Electronic Marketplaces 1
e-Marketplaces”, map’ Oho avtd 01 TEPIGGOTEPOL O1ALPOPOTOIOVVTOL AloONTE, AdY®
™G OWPOPETIKNG EMGTNUOVIKNG TOVG TPOCEYYoNS, kabhg ocvumeptrapfdvovv
HEPIKAOG Ta POCIKE YOPAKTNPIOTIKG 7oL TS Tpocdopilovv. Ot mo cuyva
YPNOUOTOIOVUEVOL EVVOIOAOYIKOL YopoKINpopol eivor ot €€Ng: o) MAEKTPOVIKA
avioAlakTiplo, PB) mAekTpovikéc 0€oelg ayopdv, Y) OVIOAALOKINPO Oyop®V,
0) KOWOTNTEG GUVOALAYDV, €) KEVTIPU GUVOALOY®DV, 0T) aviodiaktiplo Internet ko
{) dwctvaxéc Béoeig ayopdv (Turban et al., 2008). Xtov [Mivaka 2.2 avagpépoviat ot
oNUOVTIKOTEPEG O1EBVEIC EMOTNUOVIKES avapopEs, Kabmg emiong Kot ol avtioToryot

EPELVNTEC, 01 010101 TIC £Y0VV VIOBETNOEL.

Iivaxag 2.2: Evvotoloywoi Xapaktpiopoi towv B2B Hiektpovikdv Ayopdv
Evvowohoyikoi Inyég
Xopoxktnpiopoi

Archer & Gebauer, 2002; Ariba, 2000; Bruun et al., 2002; Buyukuzkan,
2004; Christiaanse & Markus, 2003; Daniel et al., 2004; Federal Trade
Commission, 2000; Garcia-Dastugue & Lambert, 2003; Grieger, 2003;
Gulledge, 2002; Hadaya, 2008; Kaplan & Sawhney, 2000; Lancastre &
Lages, 2006; Laudon & Traver, 2002; Lenz et al., 2002; Lipis et al.,
2000; Nairn, 2000; O’Reilly & Finnegan, 2005; Palencia, 2002; Phillips
& Meeker 2000; Raisch, 2001; Rao et al., 2007; Santos & Perogianni,
2001; Schmid et al., 1998; Segev et al., 1999; Shaw, 1997; Skjott-Larsen
et al., 2003; Soh & Markus, 2002; Soh et al., 2006; Standing et al., 2006;
Strader & Thoung, 2002; Turban & King, 2003; White & Daniel, 2003;
Wietrzyk et al., 2005; Yadav & Varadarajan, 2002; Zhu, 2002; Zwass,
2000
Dai & Kauffman, 2001; Farhoomand & Lovelock, 2001; Grieger, 2003;
Gulledge, 2002; Kaplan & Sawhney, 2000; Kenjale & Phatak, 2001;
Laudon & Traver, 2002; Ordanini, 2006; Power, 2005; Sculley &
Woods, 1999; Turban & King, 2003
Chow et al.,, 2000; Dai & Kauffman, 2002; Daniel et al., 2004;
e-hubs Farhoomand & Lovelock, 2001; Kaplan & Sawhney, 2000; Laudon &
Traver, 2002; Lenz et al., 2002

net marketplaces Laudon & Traver, 2002

market-makers Blodget & McCabe,2000
electronic platforms | Thoung, 2002

meeting places Kaplan & Sawhney, 2000; Laseter et al., 2001

virtual locations Grieger et al., 2003; Gulledge, 2002
digital marketplaces | Raisch, 2001
Christiaanse & Markus, 2003; Dai & Kauffman, 2002; Farhoomand &
Lovelock, 2001; Kaplan & Sawhney, 2000

e-marketplaces

e-exchanges

intermediaries
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2.2 E€ghktikn Hopeia

Ot H)extpovikég Ayopéc, dnhadr| Ta NMAEKTPOVIKG EMLYEPNUATIKA LOVTEAQ
NAeKTPOVIKOD gumopiov cuvdBpolong TOAA®Y ayopacT®OV HE TOAAOVS TpounBevTéC,
EUQOVIOTNKAY GTO YDPO TOV NAEKTPOVIKOL EUTOPIOL OTA HEGH TNG OEKOETIOG TOV
1990, o¢ éva mOALG VTOGYOUEVO SLUOIKTLOKO EMLYEPNUOTIKO HOVTELO, TO OTtoio Oa
€0ve ADOEIC KLPIOG OTIG EUMOPIKEG OCLVOAAAYEG HETOED TOV  EMLYEPNCEMV.
EwWwotepa, o¢ povrého Oemyepnolokng (B2B - Business-to-Business)
NAEKTPOVIKNG EMYEIPNUATIKNG dpdong, amotéhecav Ty Tpitn @don eEEMENG Tov
B2B niextpovikov gumopiov (Ilivakag 2.3 kot Zynua 2.3), £xovtag oG TpoKaTOYOVG
Toug TV TeYVvoroyia g «HAextpovikng Avtodiayng Aedopévavy (Electronic Data
Interchange - EDI) kot to dtemiyelpnotokd NAEKTPOVIKO UTOPLO YWPIG TNG TOPOVCia
NAEKTPOVIKOV SUUEGOAAPNTAOV, Ol 0OTOlEG KO AMOTEAODV TNV TPAOTN Kol TN 0EVTEPT

@Aao™ aVTIGTOL MG,

MMivaxag 2.3: Ot Tpeig [pwteg @doeig EEEMENC Tov Atemyelpnotakod
HAextpovikod Eumopiov

5 n,
®Gon 1" Pdon 2% , . 1
2 . AlemygipnoloKo ®aon 3™
Empépovg Electronic Data . z 2
z Hextpoviko Epmopro Aemyelpnoroxeg
XopoakTnproTika Interchange g < 2 2
_EDI 10pic Hiektpovikovg H\extpovikég Ayopég
Awpgoorafntég
- ; Yynin Yynin
lpoaappootiiriza SN (avorytd mpodTLTTOL) (avorytd mpodTLTOL)
Koorog ypijons Yynio Xopunio Xopunio
H\extpovikoi
Ynoarnpt{oysv’sg Hsptoptcp,tevmv s K(xt’akoym, ’
ETLYEPNUATIKES dvuvorotitev : Anpompaoiec, Yanpeoieg
= 7 Katdroyot ,
oVVAILAYES maporyyelieg Hlektpovikdv
Aurmpdrov, K. o.
Awapavera. Xapnin XapnAn Yynin

IInyn: pocappocuévo and Phillips & Meeker, 2000.
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Yympoa 2.3: EEehiktikn [opeia tov Aemyeipnotiaxov Hiektpovikov Epmopiov

~ Infrastructure/Access -
Closed/Private Open/Public
F 3
Public/Private E-Markirs/v.
Many-to- .
g many 5‘_\‘
= Mediated
| ) I @
%
= EDI E-Commerce
o
0 — :.
Z| One-to-
d one M.
(Direct) \:
L J

IInyn: Karmarkar & Apte, 2005.

O «xvpotepog mopdyovtog mov emmpéace TNV €EeMKTIKY] mopeio TOL
OLETYEPNOLOKOD MAEKTPOVIKOD EUTOPIOL KO1, KOT' EMEKTOGT, OONYNOE O
onuovpyia tov B2B Hlektpovikdv Ayopdv Ntav 1 avakdAvyn tov dodtkToov,
KaBdg Yo TpOT Popd dnpovpyndnke évo Koo HEGO, T0 omoio NTav oe Béon va
vrootpilel éva TAYKOGUO OIKTLO  TANPOEOPIOV KOl GLVOAAOY®OV  pHeETAED
aneploptotov aplBpod ypnotdv (Hopkins & Kehoe, 2006). Qotoco, otn paydaio
TOUG avAmTLEN GLVEBOAE KoL 1 EUEAVICT] OVO VE®V TEYVOAOYIDOV TOL EmOENV
KATOAVTIKO pOAO, OYL LOVo otnv e&elkTikn mopeio Tov B2B Hlektpovikdv Ayopdv,
OAAG Kol YEVIKOTEPO GE OAN TNV UETEMELTO TOPELQ TOV OLASTIKTVOV: TMOV TEXVOALOYIDV
OAOKANPOONG LETOTIK®Y cvotnudtov (front-end - human-oriented web integration)
KOl TOV TEYVOAOYIDV OAOKANpmoNG votwiov cvotnudtov (back-end - computer-
oriented data integration) (Jingzhi & Chengzheng, 2004; Segev et al., 1999).

v Tp®dT Kotnyopio (LETOTIKA CLGTHMOTA) OPEIAETOL 1 OMpovpyia TV
NAEKTPOVIKOV KOTAAOY®V, Ol OO0l OATOTELEGOV £VOL OO T POCTKO SOUKEL T LOTOL
TOV OOOIKTVOKAOV KOTACTNUATOV, TOV NAEKTPOVIKMOV EUTOPIKOV KEVIPMV KOl TOV
SETOPAOV TTOV YPNGYLOTOLOVVTAL, TOGO Y10 TV ECMTEPIKT OGO KOl Y10l TNV EEMTEPIK
emwowvovia tov ITIAnpogopiokmv Xvotnudtov (Information Systems - IS) tov
EMYEPNOEWV, EMTPEMOVING TNV AVATTUEY ETUYEPNUATIKOV CUVIAAAYDV UE TOVLG

gUmOPWKOVS  Toug  ouvepydtes.  AviBétog, ot Ogvtepn  Kartnyopio
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(votiaia cvotiuata) courepthapfavetal n avartoén [TAnpoeoplakdv Zvotnuatwy
Yo TNV €0MTEPIKN dwyeipion tov mopwv ¢ enyeipnong (Enterprise Resource
Planning - ERP), xafdg emiong wor yw ) Olayeiplon g €QOSOGTIKNG TOLG
aAvcidag (Supply Chain Management systems - SCM). MéAota, n avantoén tov
npoavapepféviov  [IAnpopoplokdv XvoTNUdTOV amoTéAece €vav  amd  TOVG
BoocikdtepoLE TaPAyYOVTEG MONONG TOAADY EMLYEPTNCEWV AT TIG TOPAIOCIUKES OTIC
niextpovikég ayopés (Guo & Sun, 2004).

Qo61660, A6 TNV TPAOTN GTIYUN TOV EUPAVICTNKE TO EMYEIPNUATIKO LOVTEAO
tov HAektpovik®dv Ayopdv GTO Y®OPO TOV MAEKTPOVIKOV gumopiov, HeYOADTEPN
Bapoumnta 060nke oty avartvén B2B napd melatokevipikmv (C2C - Customer-to-
Customer) Hiextpovikav Ayopmdv, AOy®m oL O1UTEPMG VYNAOD GYKOL, GE eMnedO
ypnuoatikng  a&lag, OouvaAAOY®V  TOL  KOTOAGUBAVOLV Ol JIEMLYEIPNCLOKES
opaoctnpromres. Emiong, onuoviikd poro Sadpoapdticov Kot Ol MEGES TOL
acKNOnKav amd TIC 101EG TIG EMYEPNOELS Yoo TNV €EEVHPEST AVCEWMV, LE GKOTO TN
Bedtioon TV AEITOLPYLDOV TOLG KO T GTAOLNKT OTEUTAOKT] TOVS 0md domavnpég Kot
EMYEPNUOTIKG  SVOKOAO VAOTOMOIUES, MO  YPNOUOTOIOVUEVES, TEXVOLOYIKES
TPOKTIKES.

Ov mpotec B2B HAektpovikég Ayopég onpovpyndnkov amd ovdétepoug
pecalovteg, ot omoiol amEPAETOV GTNV TPOGEAKLGON TPOUNOELTMOV Kol OyOPACTMV,
EMKEVIPAOVOVTAG TN Opdon Tovg o€ €va GLYKEKPYEVO  Propmyovikd  kAAdo.
Ymv Evponn, n mpdm denyyepnoiokny Hiektpovikn Ayopd dnpovpyndnke to
1996 amnd v etapeio “British Telecom” pe v ovoposio “BT Trading Places”.
e avtifeon pe 1ig Hvopéveg Ilorteieg, 6mov o1 B2B Hlextpovikég Ayopég Bprikav
dpeon avtomdkpion, T0 LOVIELO TOV TPOTEWVE 1) PPETAVIKY ETALPEID TNAETIKOIVOVIDV
Ogv TPOGEAKVLGE TOAAEG EMUYEPNOELS, Ue amotédeopo va. amocvplel. Qotdc0, dvo
xpovia apyotepa (1998), kal apov dpylcay va Kata@tdvouy amd TV GAAN Heptd Tov
Athoviikod ot mpoteg evoeilels yio Tic dvvatdtreg tov B2B  HAextpovikdv
Ayopmv, N etaupeion PTAKeE Kot TAA otV oyopd pe  véa, PEATIOUEVT] €KOOCT TOV
“BT Trading Places”. H de0tepn €icodoc otépOnke pe amdAvtn emituyio Kot EKToTE
véeg «evpomaikécoy B2B Hiextpovikég Ayopég dpyioav va Kavouv Kadnuepvd v

EUGAVIOT| TOVG.
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Amo 10 1998, oloéva kol meplocotepeg Olemuyelpnolokeés HAektpovikég
Avyopég Gpyoay va OnUIovpYoDVTaL OT0 GUVAGTIGHOVS LEYOAMY ETAPEIDV Ol OTOIES,
AOY® TG OYOPAGTIKNG TOVG dUVOUNG, XAV MG GTOXO TNV MONOT TOV EMLYEPNCEDV
7ov €€0PTOVTAY A0 OVTES TNV LIOBETNON TOV SIKMV TOVS TPOCPEPOUEVOV AVCEMV.
Ewwotepa, and péoo € ta téAn g dekaetiog tov 90, n dnuovpyia B2B
HAextpovikiov  Ayopwv morlhamiacidotnke, pe 7115 Hvopéveg TloMteieg va
amoteEAOVV TN YOpa omd OmOL TPOEPYOTAV 1 GCULVIPWITIKY TAELOYNQi0 TOV
aVTIOTOY®V EMYEPNUATIKOV Opdoewv. Zopewvo pe 1 Deloitte (2001), oyeddv
1500 demyepnookég Hiektpovikég Ayopéc ompiovpyndnkay and ta pésa tov 1998
€w¢ T péoa Tov 2000, apBuod pe Tov 0moio cuuE®VoV pE Epgvvd Tovg Kot ot Day et
al. (2003) (ZyMua 2.4). Qotéc0o, a&ilel va onuelwbei 6TL KataAlvTikdg Tapdyoviag o
avt] T paydaio avdmtuén MTav 1 dvvatdTNTo TOV giyav TAEOV TOAVLAPIOUES
UIKPOUECAIES EMLYEPNGELS VO avTATOKPLOOUV, TOGO 0IKOVOUIKE OGO Kol OPYOVOTIKA-
OOIKNTIKA, OTIG GUYYPOVES TEXVOLOYIKEG TAoelg TG emoyng (Sharifi et al., 2006).
2 yopo pog, ot Tpmteg demyelpnotakeés Hiektpovikég Ayopéc dnpovpynonkav
v tptetic 2001-2003, kaBdc 1 advvapio VIOOETNONG TOLVG MO TIG EYXDPLES
EMYEPNOCEIS, GE GLVOLOCUO HE TNV EMUPLAOKTIKOTNTO HE TNV ONOiloL apyKd
OVTILETOTIGTIKAV, OTOTEAEGOY TOVG PAGIKOTEPOVS TAPAYOVTES TNG KOBLGTEPUEVIC
€16600V ToVg oTNV EAANVIKY ayopd (BA. [Tapdypago 2.6).

Ewwotepa, onuaviikdé polo oty  avdmtuén  moAvapiBumv  B2B
HAextpovikov  Ayopodv  dadpapdrticov  mpodmapyovio TPoPANUOTO  TOAADV
Bropmyoavik®v kKAGOwv, Ta oToio AEIToVpYNGaY MG KivnTpa LAOTOINOoNG AvVIiGTOl( WV
EMYEPNUOTIKOV  Opdoemy. XOpOKTNPIOTIKEG TEPMTMOGES KAAO®V, Ol omoieg
OéPremav Tig B2B HAektpovikég Ayopég ®g ADON OTIG EMYEIPNUOATIKEG TOVG
OpacTnPLOTTESG Elval o1 akOAOLOES:

e Kotoakeppatiopévol kAdootl e TOALAPIOUOVS UIKPOUECAIOVS OlyOPOOTEG

Kol TOANTEG, OOV 1 GLGCMOPELCT HECALOVIMV Kol dOVOUEDV avEavaY
ONUAVTIKA TO KOGTOG TOV TEAMKOV TPOIOVTOG

e KAd&odot 6mov ta mpoidvta giyo pikpo TepdmdpPLo KEPOOLG

e Meydrot KAGdOL TG Propmyaviag, OTmg 1 Propnyavic TOV LTOKIVATOV,

ot omoiot emBvpoHoov Vo HEWWGOLV TO KOGTOG TV EUTOPIKMOV TOVG

GUVOALOY DV
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e KA&dor t¢ Prounyaviog o6mov m mpoceopd kot n {\non nNTav
ampOPAENTES KOl

e KAdoot 6mov ta mpoidvta NTOV AVOADGCLLO KO OTOLTOVVTAY YPNYOpN Kot
QOTELECUATIKY] EKKOOAPION TNG ayOpds, EVA TapdAANAL 1 TYHOAOYNoN

TOVG HETABAALOTOV LE TNV TAPOOO TOL YPOVOL

Qo61660, Tapd 10 YeYovHg 0Tt moALol epevvnTéC Bempooay Ot 0 aplBpds Twv
B2B H\ektpovikdv Ayopmv Ba av&avotav akdpa teptocotepo v nevtaetio 2000-
2005, evto0Tolg, Ol aVTIoTOI(EG NAEKTPOVIKEG EMYEIPNUATIKEG OPACELS ApYLoaV Vo,
KAetvouv M pila pET@ TV GAAN, Vo ovyyovevovtal 1 va eEayopaloviol amd
peyaAvTeEPES, e amoTtéAesa va. Katayphyouv peiowon katd 30% péca oe pio PoAS
dtetia (2000-2002) (Berlecon Research, 2000). [Tio cvykekpyéva, GOUP®VO LE TNV
0w épevva, 388 éxhecav ot Bopsww Apepwn xow 140 omyv  Evpomn,
EVOD EVOEIKTIKO TNG KATAGTAOTG NTav 0Tl péoa o€ mEvte puveg (Ampidtog-Avyovotog
2002) pewwdnkav katd 20% otic HITA kot 8% otv Evponn. Zoueova pe GAAn
é¢pevva (mySupplyChain, 2001), mepinov 400 avaykdomnkov va KAgicouv 1 va
CLYYOVELTOLV pe OAAec. Xopaxtnplotikd, B2B HAextpovikég Ayopég mov
Bewpovviay  GKPp®MG  aVIOYOVIOTIKEG Kol emkepdels, oOmwg: mn  Chemdex,
n MetalSpectrum, 1 GoFish kot n E-Chemicals, avaykdotmkav va kAieicovv
(Karpinski, 2001; Miller, 2001). Zopowva pdiota pe tovg Day et al. (2003), to 80%
TOV OVTIOTOY®V ETYEIPNUATIKAOV dpdoewv Tov dnpovpyndnkav otnv Evponn and
10 2000 péypt to 2003, eite éxhelcay gite eayopdotnkay and dAies. O KOplog Adyog
ntav n advvapio ™G moyKOoUNG ayopds vo aviéEgl TOGO peydAo apBuo,
HE amoTELECUA VO TAPOUETVOVY TEAIKA 2-3 avd KAGOO OTI TPONYUEVEG YDPES KOt
KAmOoleg TOv  €EEOIKEVOVTOV GTNV TAPOYT TOAD 1OHTEPOV AVCEDV-TPOTOVI®OV 1
OpPACTNPLOTOLOVVTOV GE AKPMG KATOKEPUATIOUEVOLS KAGOoVS. EmumAéov, onuaviiko
pOLO JLOPOUATICE TO YEYOVOS OTL OPKETECG amd OaVTEC OnpovpyRdnKav ympic
GLYKEKPLUEVO OTPOTNYIKO GKOTO, AMAMG AOY® GOPOL T®V 1010KTNTAOV TOVG OTL Ha
00N YOoHVTAV G AVIOYMVICTIKO UELOVEKTNLO EVOVTL ETLYEPTCEDV TOV TPOYMDPOVCAY
oe avdloyeg emyepnuatikés kivnoelg (Tran, 2006). TELOG, N OKOVOLUKY ETLPAVELDL

TOV  WOOKINTOV EMNPENCE TOAAEG OvTioTOES OpAcels, kabBmg mn  Eldewyn
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PELOTOTNTOG KOl OIKOVOUIKNG PonBetag, popaia tig ®Onoe otov apavioud (Tran,
2006).

Typa 2.4: ApiBuoc Atemysipnolokdv Hiektpovikav Ayopov 1993-2004

[Inyn: Day et al., 2003.

Qotoco to terevtaio ypdvia vwobeteitol £va VEO EMYEIPNUATIKO LOVTEAO,
T0 01010 TPOCPEPEL TN JVVATOTNTO GE SAUPOPETIKES Otemyelpnotakés HiekTpovikég
Ayopéc va eMKOVOVOUV-GLVEPYALOVTOL LETAED TOVG, TAPEYOVTAG LE OVTO TOV TPOTO
™V €UKUPI0 GTOVG CLUUETEXOVTESG, TPOUNOEVTEG KOl AYOPACTES, VO GLVEVPICKOVTOL
oe mePLOoOTEPES Oamd Mo TowTopOves (Eyfuato 2.5 kot 2.6). Avtd 10
EMYEPNUOTIKO HOVTEAO PBeATiOVEL KOl TapdAANAL avEQveEL, TOGO TIC TOPEYOUEVES
vnpecieg 660 Kot Ta Sbécya TPOIGVTA, YMPIS Vo SOVCKOAEVEL TN AELITOVPYIN TOV
EMYEPNOEDV GTO VO TPOGAPUOLOVTOL GTIG OMOLTIOELS KOl OTN YPTON TNG EKAGTOTE
owdiktvokng mioteopupas. ‘Etol, ot demyeipnowokés HAektpovikég Ayopég
EMTVYYAVOLV VO «OEGUEVOVVY) TOVG YPNOTES TOVS, EVM TOPAAANAL TPOGEAKDOVY Kot

VEoLG, ol omoiotl BpioKovy 1BTEPMG ELYPNOTN KOl CLUPEPOVOH AT TNV EMAOYN
(Andrew et al., 2000).
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Xypa 2.5: Zovepyoocio peta&h B2B Hiektpovikomv Ayopmv

Company Lv Specialist “ Watchmaker

IInyn: Andrew et al., 2000.

ZNUEPO, N CLVIPWITIKN TAEOYNOI0 ToV demyelpnookayv HAiektpovikov
AyopmdVv aviKel 68 KOWOTPOEIEG HEYOA®Y EMYEIPNOEDV Ol OTOIEG, KATEXOVTAG TNV
amoutoOUEVT]  €EEIOIKEVUEVT] YVOOT TOL KAGOOL JPACTNPLOTOINGNG TOLG, TNV
OIKOVOUIKY] EMPAVELD KO TN SVVOUIKY] Vo Telcouy GAAEG eToupeieg oty vioBETOoN
™G SOIKTVOKNG TOVG TAATPOPLAG, ONUIOVPYOLV avTicTolyes AVoelS. otdc0, TO
HEYOADTEPO TOGOGTO TOVG E£xEl dNpovpynbel TpwticT®wg Yoo ™MV TPodONon TV
TPOCOTIKAOV TOVS GLUUPEPOVIWOV, YOPIG Tap’ OAo ALTE VO LEPOANTTOOV EUPOVDG
VIEP TOV EMYEPNOEDV TOVS, KAODG AOY® TOV WI0UTEPOV YOPOKTNPIOTIKOV TNG

HAextpovikn Ayopdg ta enineda dapdvelog Kopaivovtol oe vynAd enimeda.
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Xyqpa 2.6: Iotopikn EEEMEN tv B2B HAiektpovikav Ayopdv

Buyer-centric Seller-centric B2B e-commerce Network
mega-hubs

Electric data interchange Brochure-ware: BIB e-marketplace:
networks:
Publicise online, sel Enabling commerce through
Expensive, closed non-scalable offline (fax, telephone, etc.) many-to-many commerce

1996 1997 1998 1999 2000 —
IInyn: Poulsen et al., 2001.

Téhog, G&la avaeopds Bewpeitar n emomuovikny owtdmwon tov Raisch
(2001), o omoiog mpooceyyiCovtag v e&elktikn mopeio twv B2B HAektpovikmv
Ayopav BAceEl TOV TPOGPEPOUEVOV VIINPECLOV TOVS, Bempel mwg vLdpyovy TEGGEPQ
kPt 6Tddl TPOoOdoL oL TIG Yopaktnpilovy. Katd tov epeuvntn, N e€eAkTikn
nmopela tovg Pociletar omv  avdroyn mpocsONKn 0AOEvVe Kol TEPIGGOTEP®OV
VANPECIOV TPOoTIBEUEVNC alnG, MG TOPEYOUEVES AEITOVPYIEG, GTOVG CLUUUETEYOVTEG
TOV EKAOCTOTE MAEKTPOVIKOV Emyelpnuatikod povtédov. Ewdikdtepo, ot0 mpmdTO
otdoo, ot HAektpovikés Ayopég mapelyav amhd vanpecieg GLVTAIPLAGLOTOS TMV
GUUUETEYOVI®V ayopacTdV kol mpopndevtov, &fedikevovtag tn Opdon Toug
OMOKAEIOTIKA Kot UOvo  otn  OlevkOivveon — Olekmepaioong tov  Pacikov
EMYEPNUOTIKOV CUVOALAYDV. ZTO 0EVTEPO GTAO0 EEEMENC, TPOSTEOM KAV LIINPEGiEg
npootiBéuevne  ailag, o1 omoleg AetovpyodosOV  VTOGTNPIKTIKA OTIC MoM
YPTCLOTOOVUEVEG  EMYEPNUOTIKEG  ovvaAlayés.  Qotdéco, 1 duvatdtnta
CLYKEVTIPMOONG KOl 0EL0ToinoNg TG TaPEXOUEVNG TANPOPOPLOKNG PONG 0O YNNGV
ot Peitioon G OEMYEPNOOKNAG OLVEPYOSIOG KOl TNG YVAOONG TOL
EMYEPNUOTIKOD  KAAOOL  dOpaoctnplomoinong, e€ehioocoviog mepUTEP®  TO
niektpovikd poviéro tov Hiektpovikmv Ayopdv (tpito 61dd10). TéLog, oto té€TapTo
0TA010, TO0 O0mMOoi0 TAVTOYPOVOE ATOTEAEL Kot Tn cOyYpoOv)) HOPON TNG GUVTIPUTTIKNG
mAswoynoeiog tov veotduevov B2B  Hiektpovikdv Ayopdv, o1 TopeyOUeEVES

vanpecieg elvonr mAéov oe B€om va  €vomomoovy TANP®G TG GLVOAAAYEC,
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TIC VLANPECIEG YVOONG Kol TIG LmoOlowmeg Aettovpyiec mpootiBéuevng adiag,
KOTA UNKOG TNG EPOSUCTIKNG AALGIONS TOV GUUUETEYOVIMV.

Qo1660, mopd 1o yeyovog 6t o Raisch (2001) éxer amotvndoel v e£EMEn
tov B2B Hlextpovikdv Ayopdv 6g autd Ta T€00EPA GTAOLN, HEXPL CNUEPA KAVEVOG
gpeuvnmg oev  €xel emPePordoet T ovykekpyévny Bewdpnon. Mdiota, ot
TEPLGGOTEPOL  PPOVOLY  OTL €ivol TPOTIHOTEPO aLTA TO TEGGEPA OTAOD VO
VTOONADVOVTOL ®C TECGEPU OLPOPETIKE  emimeda  Agrtovpyldv, HECH GTOV
TOAOTAOKO Unyovicpud Tov 10wy tov B2B Hisktpovikdv Ayopdv, mapd g T€0oepa

OLPOopeTIKA 6TAO0 EEEMENG TOVG.

2.3 Tomohroyioo - Kpumpwe Koatnyopromoinong 7tov B2B
Hiektpovik@v Ayop@v

Amo ta mpata ypdévia eueaviong tov B2B HAextpovikov Ayopdv oto
evputepo  HAektpovikd Emyepelv, moAlol epevvntég mpoomabnoav vo Tig
Katnyopomocovy Paciloviag TG EMOTNUOVIKEG TOVS HEAETEC OTIG oLVOETEG
EMYEPNOLOKES TOVG OOMEC KOl OTIS TOAVAPIOUES TOPEYOUEVES VINPECIES
npootifénevne oloc. Qotdco, 1N OWPOPETIKY] OMTIKN YOVIOL TPOGEYYIOTG,
0€ GLVOLOCUO UE TO OVOUOLOYEVY] €POPUOLOUEVE KPLTHPLOL OLIKPIoNG, Elyav g
AmOTEAECUO. TNV TOPAYOYN TowiAmv HOPOAOV  KOTNYOPLOTOL|GEMV.
Mepikol gpguvNTEG YPNOIULOTOINGOV £VOL YOPAKTNPIOTIKO MG GTOLYEID S1AKPIoNG TOV
OUAOOTONGEDV TOVG, VA KAmOlol dAAol dvo M mepiocdTepa. o mapdderypa, ot
Andrew et al. (2000) owyopioav 11 B2B HAektpovikég Ayopéc oe dnuocieg kot
WTIKEG, Pacel Tov emmédov mPOSPACNG OV TOPEXETOL OTIS EMYEPNOELS TOV
emBupodv va €16€ABOVY GTO OVTIOTOLXO MNAEKTPOVIKO EMYEIPNUOTIKO HOVTELO.
Avtifétog ot Kaplan & Sawhney (2000) ypnopomoincov otnv Kotrnyoplonoinom
TOuG 000 OlIOTACELS, OMOdOTOIOVTAG OVTEG PAceEl: o) TOL €00VE  TOV
GLUVOALOCCOUEVOV TTPoidvIOV -TpmdTeg N Pondntikég vAeg- wor B) g pebddov
AYOPOTOANGIOG -CVOTNUOTIKEG TpounOeteg N dueceg ayopéc- . Opoimg, ot Dai &
Kauffman (2001) «otnyoplomoovv tig HAextpovikéc Avyopég Pdoet  tov
TILOAOYIOK®OV TOVG TPOUKTIKMOV KOl TOV TapeYOUEVOL Pabuod ypnong tovg, evd ot

Piccinelli et al. (2001) ypnoyromolovv Tic epaprolOUEVES TILOAOYIOKESG TPOKTIKES KO
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70 BaBud 0VTORATOTOINONC TOV TOPEXOUEVOV VIINPECIDV, Y10 V. EEXWPICOVV T LTTO
UEAETN NAEKTPOVIKE ETLYEIPNUOTIKE LOVTEAQL.

Qo61660, Ol EMKPATESTEPEG HOPPES OAKPIONG TOPOVCIAGTNKAV OO TOVG
Skjott-Larsen et al. (2003). Zoppwva pe avtodg tovg peretntéc, ot Hiektpovikég
Avyopég Katnyopromolovvtol Baoetl Tov:

e  KAd&dov dpactnpromoinong tovg, o€ o) Oplovtieg 1 B) Kdabeteg

e [doktnolakov xoafeoctmdtog, oe o) Ovdétepeg, P) Ymokivodueveg omd
Avyopaotéc M y) Yrokwvovpeveg amd [lpounBevtég

e Emumédov npdcPaong, oe o) Avorytéc (Anuociec) 1 B) Kierotéc (Idimtikég)

o Tlapeydpevou unyovicpol Tyoloynong, o€ o) Xtabepéc 1 B) Avvopukég

KOl OVOADOVTOL AETTOUEPDG OTIG EMKEIpEVES Tapaypdpovs. Evrovtolg, Oa mpénet va
emonuoviel 0Tt emewdn oakpPdg 1M ekdoToTE Katnyoplomoinom yiveton Pdost
CLYKEKPLUEVOV TapapéTpov, 1| KaBe B2B Hiektpovikn Ayopd, avdioya pe to 160
™G Odkplong, ovnkel KaBe @opd kol o€ SPOPETIK vroopdda. Etot, Yo
mapdaoetypa, pio B2B Hiektpovikn Ayopd, n omoia givar ovdétepn pmopet vo giva
TavtOYPOVe, Ko KAEoT) Kou kabetn. EmmAéov, ektdg tov moapandve dlokpicewy,
€YOuV TOPOVCLOCTEL KOTA KopoOS OpPKETEG akOUn aEOAOYES KOTNYOPLOTOU|GELS,
HE KLPLOTEPES TO Soy®PIopd PACEL TNG YEOYPAPIKNG KAADYNG KOl TOV EDPOVS TMV

napexoduevev vnpestmv toug (Wang & Archen, 2007).

2.3.1 Khaodog Apaotnpromoinong

H dudkpion tov B2B Hlextpovikdv Ayopdv ce oplldvtieg Kot kAOETES
oyetiletar pe tov Prounyovikd kAado -kabetn Hiektpovikn Ayopd- 1 Tovg KAGOOLGS
-opwlovtia Hiektpovikry Ayopd-, otovg omoiovg amevfuvovtor or mopeOUEVES
VIANPEGIES TNG OAOIKTVOKYG TOVG TAATPOPUOG KO, KOT ETEKTOCT|, 1) EXLYELPTHOTIKN
toug dpdon (Andrew et al.,, 2000; Grieger, 2003; Ramsdell, 2000; Rayport &
Jaworski, 2002; Skjott-Larsen et al., 2003; Turban et al., 2008). Ta Tp®ta, ¥povikd
VAOTOM GO, NAEKTPOVIKA EMYEIPMNUATIKO HOVIEAX yopaktnpiloviav amd T un
eEedikevon tovg o€ ovykekplévo kAGdo (opilovtieg HAextpovikéc Ayopég),
QMOCKOTAOVTING OTNV  KOALYTN TV avayk®v OG0 TO duvatdv TEPICCOTEP®V

EMYEPNCEDV, KOODS TPOGEPEPAV YEVIKOTEPEG VLANPECiEG Kol mopdOeon mPOg
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ayopomwAnocio wpoidoviwv ywpic Wwaitepovg meplopiopovg (Kambil et al., 1999).
Qotoco, N Onpovpyia oroéva kot mepliocotépwv B2B HAektpovikdv Ayopov,
N omoia dpyioe va Tapatnpeitonl omd to TéAN Tov 20°” ardva, avénce to eninedo Tov
avtayoviopol pe omotédecpo moAléc B2B HAektpovikég Ayopég va otoygvcouvv
otV mopoyn AOcewv, €ite amevBVVOUEVEG GE GUYKEKPIUEVO ETLYEPTUATIKO KAAOO
elte mapéyovrag mANP®G eEeldtkevuéveg vmpeoieg mpootiBéuevng atlog oe évav
(vmo)kAdoo. ITlapd to Yeyovog, Omwc mpoavaeépbnke, O6tL or oploviieg B2B
Hiextpovikég Ayopég epopaviomkav vopitepa omd TG KAOETEG, €VIOVTOLS,
01 d0eVTEPESG eMKPATNOAY TEAKA oty ayopd. [To cvykexpyéva, ota téAn tov 2000,
10 T0G00TO TV 0ploviiwv HAiektpovikdv Ayopav dyyle moaykoouiong to 21%, to
avtictoyo tev Kabetwv t0 72% kou tov HAlexktpovikdv Ayopdv pe mopoym
eEedevpévav vmpectdv 10 7%. EmmAéov, péypt kot onjuepa, o pubuog avamtuéng
VEOV 0pllOVTIOV MAEKTPOVIKOV ETLYEPNUATIKOV Opdoemv eEokoiovfel va givar
avTIoTpOP®G avaAoyog pe to pulud omuovpyiag kabetwv B2B Hiektpovikdv
Ayopov (Ebusiness forum - opdda epyaciog B2, 2002; Ebusiness forum - opdda
epyoaoiag IB3, 2008; Popovic, 2002).

Ewwotepa, ov opildvrieg B2B HAektpovikéc Ayopéc emkevipm@vovuy tnv
EMYEPNUOTIKN TOVG OPAGT GTNV TOPOYN| VANPESIOV KOl 6TV Topddeon Tpoldovimv
Yo ayopd M TOANOCT, KOADTTOVIOG TIC OVAYKES OLIPOPETIKOV KAAO®V TNg
Brounyaviag (Wang & Archer, 2007). Mropel onAodn 0l GOUUETEYOVTEG GE AVTEG VOl
un  OpocTNPOTOOVVIOL GTO 1010 EMYEPNUATIKO Tedi0, OUMG Ol AVCES TOL
TPOGPEPOVY 01 GVYKEKPIUEVES SLUOIKTLOKES TAATEOPLES Elvar o€ BEom va KaAvyovv
oe onuavtikd Pabpd T emyepnuotikés tovg dwdikacies. Ta mpoidvia mov
GLUVOAALACCOVTOL KOADTTOUV TO €VPOG TOV KAGS®V mov eéumnpetovy. Xvvhbwg,
OloKVOUVTOL TTPOTOVTOL YEVIKOTEPNG YXPNOMG, OTWG Yo mopddetypo eEomMopdg
YPOPEIOVL, TEYVOAOYIKT LTOJOUY|, KTA., TO. ool €ivan amapaitnTa Yoo T Agttovpyio
Mg €kGoTOTE EMyeipnong Kot og cuvdEovtal Aueco pe T PACIKN TOPAYOYIKY TOVG
dwdwkaocio (Andrew et al., 2000; Grieger, 2000).

AvtiBétmg, o1 kaBetec B2B HAektpovikég Ayopég emkevipmvovy tn dpdon
TOVG O OLYKEKPIUEVO KAGDO M tunuoe tov. H emtuynuévn Aettovpyia g
SwdkTvakng tovg mAoteopuag Paciletor ot Pabid yvoon tov  mediov

OpaCTNPLOTTOINCNG KOl TOV WOITEPOTHTOV TOV, EVD TAPUAANAC ATOLTEITOL GUVEXNG

33



Ke@aharo 2: Tomoloyia ko [apeydpeves Yanpeoieg tov B2B Hiektpovikdv Ayopov

EVIUEPMOT YO TIG TPOKVTTOVCES OAAAYEG KOl OLOPOPOTOGES TOL KAAOOV.
Ta cvvalhacodpeva mTpoidvta oyeTilovial, 6T GUVIPUTTIKY TOVS TAEOYNPia, LE TIG
TPOTEG VAEG, Ol omoleg eivor amopaitntes ywo To Topaydpeva oyobd ToV
GUUUETEYOVGOV ayopaotav. Eniong, £xovv kotaypoapel mepmT®CELS, GTI 0MOiEg Ol
kéBeteg B2B HAektpovikég Ayopéc ympilovv Tov kAEO0 1 o LEAN TOVG OE Emimedal,
avaAoyo Pe TN OLVOLIKN KoL TIC ETUEPOVS OTULTOELS TOVG, LE OKOTO TNV €MITELEN
KOAAVTEPOL GLVTUIPLAGLOTOG HeTAlD TV cuppeTeyoviov. To Pacikdtepo yvodpiopo
TOV VIO AETovpyio. KAOETOV MAEKTPOVIKOV EMLYEPMUATIKOV dpdcoemv givor 1
oLVAOPOIoT] OTMTOUOKPLUGUEVOV EMYEPNCEOV HE VLYNAL KOOTN ovolTnong kot
GUYKPLONG, Ol OTOLEC YPNOUYLOTOLOVV TIG TAPEYOUEVES VIINPECIES Y10 TN OLEKTEPOLMO
peyaing ypnuatikng o&iog emavorappovopevov cvvarrayov (Popovie, 2002).
Ot KOTAGKEVES, TO YNUIKA, TO QAPLOKO KOl O TEXVOAOYIKOS EEOMAMGHOG, ATOTEAOLV
HEPKOVS OO TOVG CNUAVTIKOTEPOVG KAAOOLS, Y10 TOVS 0Toiovg Exovv avamtuydel
apketéc, oe aplBuod, kabeteg B2B Hlektpovikécs Ayopéc (Andrew et al., 2000;
Buyukozkan, 2004; Dajani, 2002; Grieger, 2000 & 2003).

2.3.2 Iowoktnowoko Kabeotog

H «oamyoplomoinon twv B2B  HAextpovik®dv Ayopodv Pdacer tov
1010KTNG10KOD TOVG KaOESTMTOC omoterel pia akoOun Pactky Lopen SLUKPIGNG TOVG,
kaBmg Tpocdlopilel oe TOAD peydro Babud tn UOMN NG EMYEPNUOTIKNG dPAoNS TG
EKAGTOTE OLOOIKTLOKNG TAATEOPLOG. Ot TPELg KOPLEG LopPEG 1010KTNo1aG Eivat: o) ot
ovoétepec B2B HAextpovikég Ayopés, B) ot Hiektpovikég Ayopéc vmoxkivovpeveg
amd Toug ayopaotés Kot y) ot HAektpovikéc Ayopég vmokivoOueveg omd TOVG
npounBevtéc (Berryman et al., 2000; Rayport & Jaworski, 2002; Skjott-Larsen et al.,
2003). MéMota, ot 600 Tehevtaieg pmopolv va BewpnBovv 6Tt Tpoépyovtatl amd pia
gupuTEPO  KOvN  Katnyopio, kaBdg meprlapuPdvovy cuVACTIGUOVC-GLUTPAEELS
EMYEPNOEDV, OYOPAST®V 1 Tpoundevtdv, o1 omoiol cuvetalpilovion pe 6KOTd TNV
npomdnon Tv Kowadv tovg cupeepoviav (Chian, 2007). Zopeova pe ctoyeio g
ouadag epyoaciog B2 tov Ebusiness Forum (2002), oe maykocuo eminedo,
ol ovoétepec HAektpovikég Avyopég katarapfdvovv to 69%, ot HAektpovikég
Ayopéc vmokwvovpeveg amd Toug ayopactés 10 29% kar or Hiektpovikég Ayopég

VTOKIVOOLEVEG OO TOVS TTpounBevtég HOAS to voAowmo 2%. Epguvntéc, ou omoiot
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UEAETNGOV TO GULYKEKPUEVO  YOPOKTINPIOTIKO dldkplong, amedeiéav 0Tl TO
1010KTNGL0KO KOOECTMG EMOPE TNV EVOEXOUEVT] GUUUETOYN TOV ENLYEIPNCEDV OTIG
B2B HAextpovikéc Ayopéc, evd eupécmg mpocsdlopiletoar 6€ ovolactikd PBadud M
eunuepio T@V avtiototywv dpdcoewv, Kabdg N popen g okt oiag kabopilet
OTOYEWWOMG T0 Pabud pepoinyiog g Swdiktvokng mAateopuag (Kaplan &
Sawhney, 2000; Karpinski, 2001; Krammer et al., 2001; Milliou & Petrakis, 2004;
Ordanini et al., 2004).

To mpdto KOpO aviamTuéng (1995-1999) twv B2B HAektpovik®v Ayopdv
yopaktnpiomke omd vynAd emimedo ovdetepdTTOG, KABMG TO  OvtioToro
EMYEPNUOTIKA LOVTEAQ ONOVPYNONKaV amd EMYEPNOELS, Ol OTOIEg TapElyaV TNV
TEYVOLOYIKN VTTOJOUT| VO TPOGEAKDOLV OO KOOV OyOpasTEG Kol TPounfevTéc otV
TAOTPOP LA TOVGS, OlYmG Vo pepoAnmrovv viép kavevog (Daniel et al., 2004; Krammer
et al.,, 2001; Soh & Markus, 2002; Stockdale & Standing, 2004). Eidwotepa, ot
ovoétepec B2B  HAextpovikéc Avyopég yopaxtnpilovion oamd 710 yeYovog Otl
EMKEVIPOVOLV TNV EMLXEPNUOATIKY] TOLG OpPAoT KLPIOG GE KOTOKEPUOTIGUEVOLGS
KAAdovG, Ywpic vo mopoTNPEITOL EVEPYN CULUUETOYN TOV 1OO0KTNTAOV TOVS GE
OTOLOONTOTE  GUVAAAOKTIKY] Oladikacio, &vd mapdAAnio ot OEtovv 11TEPWG
aLOTNPE KPUITHPLL Yoo TNV €YYPaPn VE®V UeEA®V. MEC® TNG OOIKTVOKNG TOVG
TAOTPOPLOG GLVOALAGGOVTOL KLplwg Pondntikég VAES, o1 omoieg OV €YKLUILOVOUV
VYNAO pioko Yo dlekmepaimon GLVOAAAY®OV HeTAED TpwTocuVEPYAlOUEVOV KO,
Kot eméKTAOT, Ayvootav petald tovg enyelpnocwv. O ypnoteg Toug amaptilovral,
o¢ eni To TMAEIOTOV, AMO LUKPOUECOIES EMIXEPNOELS, Ol omoieg dev emBuuodv va
eloéABovv oe B2B Hiexktpovikéc Ayopés mov €Eumnpetovv To GLUEEPOVTO
AYOPOGTAV 1) TPOUNOELTOV.

Qc1000, TO PHEYOADTEPO TPOPANLO TOL OVTILETOTILOVV HEYPL KO CTIUEPQ Ol
ovoétepec B2B HAektpovikég Ayopég, elvar m advvopio mpocéAKvong Kpioiung
paloc eTopeudv Kol Kot EMEKTOOT), OMOKTNONG PELOTOTNTOC, WOIWG 6TO apPyKd
0TA00 Agttovpylag TOvS, KOOMDS, TOCO Ol OyopaoTéC OGO Kot Ol Tpoundevtéc,
aSlovouy Kavo opld GUUUETEXOVIOV TPOUNBELTOV Kol OyOPUSTOV OVIIGTOIY®G,
npotov gyypoeovv (Brunn et al., 2002; Daniel et al., 2004; Grieger, 2003; Le et al.,
2004; Le, 2005; Stockdale & Standing, 2004; Yoo et al., 2007). MdAoto, opKeTES

OLOOIKTVAKEG TAOTPOPUEG, VIO VO OVTIUETOTIGOVV TO, TPOPALOTO OTKOVOUIKNG
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Blocywomrag mpoonabodhv vo TPOGEAKHGOVV OIKOVOUIKE 1OYVPES EMYEPNOELS,
e TNV POy EMTPOCHETOV VINPECIOV VTOGTNPIENG TOV PUCIKOV GLUVOALLY®V,
OmMG Yo TOPAdELYLOL 1 IEVEPYELDL TOV OKOVOUIKOD GKEAOVS TMV OYOPOTOANGUDV
HEG® YPNUATOTIOTOTIKMY OPYOUVIGUMY 1 1] OAOKANPOGCT)-UETAPOPH TV TOPUYYEADV
am6 cuvepydtideg etaipeieg logistics (Turban et al., 2008). Qoto6c0, KOl GE AVTEG TIC
TEPUITAOGELS TOPATNPOVVTAL TPpoPANUaTE, KOOME M Olekmepaimon cvYvaV Kol
VYNNG o€ ¥pPNUOTIKY 0&lo GUVOALAYDV A0 GUYKEKPILEVES EMYEIPNOES KaAMepyEl
vroyieg pepoAnyiag vép Tovg and tig vworowtes (Kaplan & Sawhney, 2000).
AvtiBétwg, or B2B  Hlektpovikéc Ayopég mov aviKouv o€ KATOLO0
GUVOOTICUO  EMYEIPNUATIKO OYVPADV OYyOpPacT®V 1 Tpoundevtdv Exkavav Tnv
guQavion toug Kupieg ota AN tov 20°” adVe, ETIKEVIPMOVOVTAS TH dpdon Tovg
Kuplwg og cuyKekpéEVo Propunyavikd kAdoo (Granot & Sosic, 2005; Soh & Markus,
2002; Stockdale & Standing, 2004). K¥pio¢ o100 TOL EMYEPNUATIKOD TOVG
HOVTEAOL €ival TTPOTIOT®MG 1 €ELANPETNON TOV CUUPEPOVTIOV TOV 1WOPLTMOV TOVG,
01 070101 GUUUETEXOVY MG EVEPYA LEAT, XPNCLOTOLDOVTOS TIC TOPEYOUEVES VTN PECIES
YL VO JIEKTEPOUIDOOLY TIG EMYEPNUOTIKEG TOvg dwdikacies. To Pacikd Ttovg
TAEOVEKTNHO, £vovTl Tov ovoétepwv B2B Hiektpovikav Ayopov, eivor oti
ATTOKTOVV Ol TNV apyn NG AETOLPYING TOVS GUEST PELOTOTNTA, KOOMS Ol WOPVTEC
TOUG OEKTEPOULDOVOLV TO WEYOADTEPO LEPOG TMV GUVOAAOYDV TOLG WUECH NG
avTIGTOYYNG JLUOIKTVOKNG TAATPOPLOG, KVTOYPEDVOVTAGH LE OVTO TOV TPOTO TOVG
oLVEPYATEG TOVG VO TOVG akoAovBncovv (Devine et al., 2001; Soh & Markus, 2002).
EminAéov, ot B2B Hliextpovikés Ayopéc cuvVOSTIGU®V, AOY® NG EUTEIPIOG TMV
petdymv tovug, yapaxtnpifovtar ond Pabid yvodon tov KAAOo dpacTnplonoinong Kot
TOV OVTIOTO®V YPNCUYLOTOLOVUEVAOV ETLYEPTUOTIKOV TPOKTIKOV, EVO £YOVV MG
KUPLO UEIOVEKTNUO OTL, GE OPKETEG MEPMTMOELS, UEPOANTTOVV EUPAVAOS VIEP TV
ovuEEPOHVTOV TV 1WoKTNTOV Tovg (Barratt & Rosdahl, 2002; Ranganathan, 2003).
Yougwva pe toug Richar & Devinney (2005), avt n katnyopia B2B Hiektpovikav
Ayopmv avtédpace ToAD KaADTEP GE oYéom Ue TIC ovdétepec HAektpovikég Ayopég
oV mePiodo ¢ katdppevons twv dot-com gtarpeldv (2000-2002), eved amnd To
2006 o opBuoc tovg otabepomonke Kot OpPKETE VEQ OVTIGTOLO MAEKTPOVIKE

emyepnuotikd  povtédo  epeaviotniov (Turban et al., 2008). Emiong, £yet
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nmapatnpnbel 0Tt Agttovpyohv KOAVTEPO GE OyopammAncieg PondnTikdv vVAOV,
pe otabepé THég, petald katakeppatiopévoy etalpelmy (Turban et al., 2008).

Ewwotepa, ot B2B Hliektpovikég Ayopéc VTOKIVOOUEVEG OO TOVG
ayopooTéG TPOCPAETOVV  TMPOTICTOG G€  GUEGH OQEAT TM®V  CUUUETEYOVI®V
ayopOosTAOV, T0 OToio TPOoEPYovTal and PBeAtioTonoinon g aivcidag mpoundeimv
TOVG KOl 0O OIKOVOUIES KATHAKOG, AOY®: o) HEI®ONG TOV TILAOV ayopds, e&ottiag Tov
avTayoviopol petad tov ocvppetexdviov mtpoundevtov, B) layiotonoinong twv
aoVVTOVIGTOV ayopdv (maverick buying?), v) cLYKEVTIPOONG ATNHATOV KoL OLASIKT
VTOPBOAN} TOVLG YO TPOGPOPES, O) dLVATOTNTAG OlEVPLVONG TOL apPlBUOD TV
SLVNTIKOV GLVEPYATMOV-TPOUNOELTOV Kol €) amOKTNONG €000WV amd TNV TAPOYN
vInpecladv  mpooTBéuevng aflag oe  «Tpitovey  ayopootéc-puéAn g  B2B
HAiektpovikng Ayopdc Toug (mheovékTno LOVO Y10 TOVG O10KTHTEG TS OLUOIKTLOKNG
mhoteopuag) (Barratt & Rosdahl, 2002; EBusiness Forum - oudda epyaciog B2,
2002; Grieger, 2003; Turban et al., 2008).

Ao v aAAn mhevpd, ot B2B Higktpovikég Ayopég vmokivoOEVES AO TOVG
TPoUNBELTEG VKOV GE GUVAGTIGUOVS 1GYLPAOV TPOUNBEVTOV Kot amofAémovy
OTNV KOADTEPN EELTINPETNON TOV EUTOPIKAOV TOVG GUVOAAAYDV KO, KOT ETEKTOO,
TOV  EMYEPNUATIKOV  TOvG  dpaotnpotitov. Eidwotepa, mpoonabodv va
BeATioTOMOMGOOVY TNV EPOJINCTIKY] TOLG OAVLGId0 EAEYYOVTOG TA GTAOOL TNG
napoywywkng owdwkaciog (Barratt & Rosdahl, 2002). And 1 Poocikdtepeg
TOPEYOUEVEG VIINPETIEG TOVG £Vt 1) 10T GTOVS GLUUETEXOVTEG-TPOUNOEVLTEG EVOG
@OPOLLL, OTOV UECH TPOTLITOTOMUEVMV CLUYKEVIPMOTIKMOV NAEKTPOVIKOV KATOAGY®V
gyovv ) dvvatdtra va mpoPdrovv ta ayabd tovg (Grieger, 2003; Turban et al.,
2008). Qotdc0, N cvyKekpLEVN Katryopio HAektpovik®v Ayopdv evEXEL GNUOVTIKO
pioKo EMEVOLONG, OE GYEOT UE TIC TpoavapepOeioes, dESOUEVOL OTL ATOPEVYETOL OTTO
mv mAgloynoio tov ayopactov (Turban et al., 2008). Qg ex tovtov, TOAD Alyeg
€xouvv KatopBmoel vo eMPUOGOVY, UE TIG TEPICCOTEPESG €5 OLTAOV VO OVIIKOVV OE
eTopeieg-KoAooo00C 6TOoV KAGOO TOVG Kol VO AEITOLPYOVV GYeOOV LOVOTOALOKA

(Ebusiness forum - opdda epyasioc B2, 2002).

2 M1 TpOYPOLLILATIGHEVT oyopd ayaddv, Ta omoio xpetdlovtar Gueco. H cuvalhayh mpaypatonotsitat
ouvNBmg Y®pPig T SOTPOUYUATEVON TOV TILDOV, CTOLYEIO TOV £XEL OG ATOTELECLO TNV OTOKTIGN TOVG
o€ VYNAOTEPEG TIUES.
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2.3.3 Eninedo [IpocPaong

H o6bkpion petald avoytav (dnudcuwv) ko kiewotov (Wwtikov) B2B
HAextpovikdv Ayopdv mpocdlopiletor and to eminedo mpdsPacng mov moapEyetol
OTIS EMYEPNOES Tov BEAovv va  €166AB0LV  OTO  OVTIGTOO MAEKTPOVIKO
emyepnuotcd povtédo (Rayport & Jaworski, 2002; Schmid, 1999; Skjott-Larsen et
al., 2003; Steyr, 1998). [To cvykekpiéva, ot avorytég B2B Hiektpovikég Ayopéc
EMTPEMOVY GE OTOLONTOTE EMLXEIPNON VO CLUUETEXEL KOL VO YPNGLUOTOMCEL TIG
VANPEGIES TNG NAEKTPOVIKNG TOVG TAUTPOPLAG, LLE LOVT] DTOYXPEWMGT) TNV THPNOT TOV
Kavoévev Aettovpyiag tove. Avtifétwg, otr kAewotég B2B Hiektpovikég Ayopég
nepropilovv Tov aplfud TV xpnotodv petald Alywv entyelpnoe®my, Ol OToleg TPEMEL
Vo TANPOVV GUYKEKPLUEVA KPLTHpla Kot cuvnlwg Tpoépyovion and tov id1o kKAAdO,
oynuotifovtag OmAadn WmTKEG opades cuvepyacios. Xouemva pe toug Kaplan &
Sawhney (2000), Skjott-Larsen et al. (2003) kot Van Heck & Ribbers (1997),
ol emruynuéveg dnuooieg B2B HAektpovikés Ayopéc emitpémouvv Tn GULUUETOYN
TOAADV ETYEPNCEMY TPOGPEPOVTOS YOUNAO EMIMESO VANPECLDV, EVD O AVTIGTOTYESG
WOOTIKEG OPACELS AMOTEAOVVTOL OO TEPLOPIGUEVEG GE APOUO ETAPELIES, TOPEYOVTOGC
VYNAOTEPO EMMESO TOPEYOUEVOV AEITOVPYLDV.

Ewwotepa, otig xhewotég B2B HAektpovikég Ayopég ouppetéyovv Kotd
KOvOveL  UEYOAEC EMYEPNOELS, Ol OMOIEC OCULVOALAGGOUV VYNAEC TOGOTNTEG
npotévtwv. H elcodoc véwv etapelidv emrpéneton, eite petd amd mpdokinom
KATO0V 101 GUUUETEXOVTO €1TE HETA OO ATOPOCT) TOV HEGALOVTA, GE GLVEVVONOT
HE TOVG YPNOTEC TNG OOIKTVOKNG TAUTPOPUAS. Xvvilwe, kdbe veoeloepyOUEVT
eToupeia TPEMEL VoL TANPADOGEL KATOL0 YPNUATIKO TOGO 1 VO TEIGEL TOVG VITOAOUTOVG
OTL TPOYUATIKE O GUVEICPEPEL GTO EMUYEIPNUATIKO LOVTELO, LE T OlEKTEPAIiOT) V1o
TOPASEIYLO GUYKEKPIUEVOD KATMOTATOL aptBpod cuvaAilaydv. H mieioymoeio tov
OYOPOTTOANCIOV yopaxtnpileTon and YPOVIKN CLOTNHOTIKOTNTO
EMOVOAAUPBAVOUEVOV  CUVOALOYDV Kol OEKTEPOIMCT CLUPOVIOV, HECH MOM
Swmpoyuatedou®my  cvpPoAiaiov, pe  YVOOTEG  EMYEPNOES  (TOAMOTEPOLS
GUVEPYATEG).

AvtiBétwg, ot avorytég B2B HAextpovikéc Ayopéc ovykevip®vovv oAl
UEYOAVTEPO OPOUO GULUUETEYOVI®MV Kol GLVNOMG Ol EMYEPNOEL GLVOAALACGOVTOL

apotoTePO, G€ OYEOT UE TIG KAEOTEC, TOGO HE YVOOTEG OGO Kol UE GYVOOTES
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(mpodt @opad cvvepyalduevec) emyepnoels. o v emrvynmuévn mopeio. Tovg,
0 pecalovroc-olayelptotg Bo mpémel va dlatnpel VYNAL emimedn AGPAAELNG KO
ALOEVTIKOTNTOG TV EYYEYPAUUEVODV, OCTE Vo ocvvinpel v aflomotio Tov
emyelpnuotikod Tov povtédov. O Tlivakag 2.4 Kotaypdeel TIC KUPLOTEPEG SLUPOPES

peTa&y Tmv 0vo avaeepBiviav Tonwv B2B Hiektpovikdv Ayopav.

IMivaxag 2.4: Baowéc Awopopég peta&d Avorytav kot Kisiotov B2B
HAextpovikov Ayopav

Avoyytéc Hhektpovikég Ayopéc Kiewotéc Hhextpovikég Ayopég

Meto&D GUYKEKPILEVOV ETLYEIPNOEDY,

Ml BB 0 e S BRI e Kupimg Tov 1610V Prounyovikod KAadov

Amep1dpiotoc aptBptog GUUUETEYOVTOV SUYKEKPLUEVOS aplBUOC GUUUETEYOVTMV
Aparéc cuvnBmg cuVaAAaYEG LE YVOOTEG Kot ZVOTNHOTIKEG GCUVOAAOYES
AYVOOTEG EMYEPNOELS LLE YV®OGTOVG GUVEPYATES

Ta péln g amotelodv v

To dwadiktvo etvan BewpnTikd 1 ayopd R ST I TS TG

dpaotnpronoinong g Hiektpovikng Ayopdg

Hiektpovikng Ayopdg
[Mapoyn xopnAov eTTESOL VINPECLOY [apoyn vynAod emmédon
TANPOQOPNONG KOl GLVEPYOGILOG VINPEGLOV TANPOPOPNGNG KOl GUVEPYAGIOG

[Inyn: [poocappocsuévo and Grieger, 2003.

2.3.4 Mnyoviepoi Tiporoynong

H duikpion tov B2B Hiektpovik®v Ayopdv PAcel T@V  pNYOVIGUOV
TIHOAOYNONG OMOTEAEGE Mo amd 1TNG KUPLOTEPEG OPYIKEG KOTNYOPLOTOW|OELG
(Buyukozkan, 2004; Chow et al., 2000; Skjott-Larsen, 2003). Ovcuuctikd, 1
OHOdOTOINGT TOVG OQPEIAETAL OTA 1WOWHTEPA YOPOUKTINPIOTIKE TOV TOPEYOUEVOV
vanpecidv. Ot B2B HAextpovikég Ayopég mov mapéyovv vanpecieg pe otabepong
UNYOVICHOVS TILOAOYNONG KOl TO OVTIGTOLYO AEKTPOVIKG EMLYEIPTUATIKO LOVTEALL,
TO. OTO10L TPOGPEPOLY OLVOLKOVS UNYOVIGUOVS TILOAOYNONG, OmOTEAOVV TIS 00O
Baoikég Katnyopies TG CLYKEKPLUEVNS OLAKPLONG.

Ewdikdtepa, omv mpdtn Kotnyopio Kotatdooovtal Kupiwg ot MAEKTPOVIKOL
KOTAAOYOL, LECH T®V omoiwV mopatifevtol ta Tpoidvta TPog ayopd 1 TOANGT Kot Ot
NAeKTPOVIKEG VANPesiec aitmong yw vrmofoAn mpotdcewv - e-RFPs (electronic-
Request For Proposals) (Wang & Archen, 2007) (BA. ITapaypdepovg 2.4.3 ko 2.4.4).
Xoppova pe tn Buyukozkan (2004), ot otobepoi punyavicpoi TipoAdynong
epappuolovial KoAOTEPO GE GLYVEG GLVOAAAYEC WIKPNG ¥pMUoTKNG aflag peta&y
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YVOOTOV enyelpnocmy, O6mov 1 {mon eivor mpoPA&yiun Kot ot Tég dgv
petopdAiovrol aicOnTd.

Avtifétmg, n dvvapikn Tipoidynon givor 1o facikd yopaktmpiotikd twv B2B
HAektpovikdv Ayop®dv, ot omoieg mapEYovV VINPEGIEC NAEKTPOVIKOV SNUOTPACIOV
KOl GUVOAAQYDV GE TPAYLATIKO XpOVO, OOV 1| TPOGPOoPA Kot 1) {\Tnon o€ yivetal vo
etvon mpoxaBopiopévn. H dvvopkn tipoldynon apuolel KOAVTEPO GE TEPIMTMOCELS
GUVOALOYDV U1 TUTOTOMUEVODV 1| VOOV TTPOIOVTOV, OTOL 1 avTILAUPBaVOLEVT|
onuavtikdmra givor dtapopetikn petald tov evolapepopévov (Emiliani, 2000).
Eniong, oe mepumrtoeig 6mov ot mwpounbevtég BEAovv va mpowbncovy oty ayopd
OTOK M yYpnoomomuéva (Yo mopdoetypa eEomMoud ypapeiov) mpoiovta (Bichler et
al., 2001; Ordanini & Pol, 2001; Sawhney & Kaplan, 1999). Qot6c0, o mpénetl va
emonuoviel 0t M mAewoyneic Tov cvyypoveov B2B Hlextpovikdv Ayopov
TPOGPEPEL TANODPA VINPEGLDVY, UE OTOTEAEGLLOL 1] CUVIPITTIKI] TOLG TAEOYNPio Vol
TEPAOUPAVEL TOVTOYPOVMG KO TO, OVO €101 TOV TILOAOYIOK®V HUNYOVIGUOV.

Ytov mopakato Ilivaka (ITivaxog 2.5), mapovcidlovtor pepikés omd Tig
Baocwotepeg ovyypoveg B2B Hlextpovikég Ayopés, Katnyoplonotobueveg Phoet Tomv

1e600pmV TpoavapepBEviav Kpitnpiwv didkpiongc.

IMivaxag 2.5: Katnyoplomomoeic tov B2B Hlektpovikdv Ayopav

Eidog Katnyopromoinong B2B Hhektpovikég Ayopéc
Opilovries KabOzstec
Emixévpwon Chemconnect,
CosmoOne Retail@Link, Yassas,
B2BConstruct
IpounOesvrairv Ayopactov Ovdérepes
Idi0xtyoia Chemconnect,
Transora B2BCosntruct, Yassas IS Impact,
Retail@Link
Avoyytég (Anuooisg) (Ilg Z)l;‘l";fg )
Eminedo Illpocfaocng <
Zopueteyovrawy Chemconnect, Chemexchanges,
IS Impact, Easternmanmarketplace,
CosmoOne Envera
Avvouixot 2ratikoi
Mnuyyavicuoi Tiuoioynons Chemconnect,
CosmoOne, ChemWeb, Marex
B2BConstruct

IInyn: Ipocappocuévo and Skjott-Larsen et al., 2003.
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2.4 Mopeyopeveg Yanpeoieg

Xmv  mopovca  evotnta  mePLypdoovial ot PoctkOTEPEG  TOPEYOUEVES
vmpeciec tov B2B HAextpovikov Ayopdv, ot omoieg OpacTnplomoovviol Mg
Olemyelpnolokol SpeGOAAPNTEG TOALDY OYOPOST®V UE TOALOVG TPOUNOELTES Kol
peAet@vTon ota TAaicto avTig TG ddakTopikng dtatpiPng. Ewdwotepa, mapatiBevion
To. POCIKOTEPA YOPAKTNPIOTIKA TOV EMUEPOVS VINPECIOV TOVG Kot eEeTaletal To

OPELOC IOV TPOGPEPOLV GTIC VIOOETOVOEG EMYEIPTOELG.

2.4.1 Hiextpovikég [popnBereg

On emyepnpotikég depyacieg yo v KGAVYN TOV TPOUNOELTIKOV AvoyKOV
plag etaupeiag Bewpovvrar Vyiotg onuociog vy T PlocdtnTo Kot v
EMTUYNUEV TOPEIDL TOV OPYAVIGHOV, OedOUEVOD OTL 1 evdeyOUevn EAAEWYT TV
ATOUTOOUEV®V TPOTOVTMV KO VIINPESIMV, Hotpaia, oonyel otnv TANp” adpavomoinon
oAV TV vmoloimwv Asrtovpyiwv g emyeipnong. H  onuovtikétmro tov
TPOUNOELTIK®V TOPWV amOTLITMVETOL Kot amd TNV épevva Tmv Kalakota & Robinson
(1999), svppwva pe v omoia ta KOGTN TPOoUNBeL®Y KoTaAaUPAvoVY TO HEYOADTEPO
1060 TOV damavav, Kabmg propovv va KaAdyouy and 50% £wg 60% TV GLVOAIKOV
eEO60WV piog emyeipnong.

210 SlEMYEPNCLOKO EUTOPLO, NAEKTPOVIKO 1 UI), OEVEPYOVVTIOL EUTOPIKES
CUVOALOYEG TPOUNBEIdY OVO €OV VAKAOV: TPpAOTOV Kol PondnTtikdv vA®V.
Ewdwotepa o mpdteg 1 oAAmdg Kpioyeg VAeS, yopaktnpilovtatl to VAIKE wov gival
amopoiTNTo Yoo TNV TOPUYOYIKN-EUTOPIKY Agrtovpyio piog emyeipnong -oniadm
exeiva T VAIKE Tov ypnoiponotodvtat Yo T dNUovpyio TovV TEAMKOV TpoidvImV
OV TOPAYEL 1] EKACTOTE eMLXElpNON-, 6€ avtiBeon pe T PondnTtkég HAeg, ol omoieg
npounfedovion pe okomd vo  vrootnpifovv TV mopoywyn OdKacio kot
YPNOLOTOLOVVTOL Y10 OPASTNPLOTNTES XuvTpnons, Emdtopbwong kot Agttovpyiag
(ZEA). Emiong ot PonOntikég vAeg yopaxktmpifoviar cuvorkd kot ¢ «ZEA»,
LN TOPAYOYIKES, VTOCTNPIKTIKEG 1| Un Kpioieg VAeG katl katalopuBdvouv 1o 30%-
35% twv cvvolk®v mpounfelidv 6tovg Propunyavikovg KAAO0VS, eV UTopovV Vo
othoovv péxpt 10 60% otovg KAGdovs TV vanpecidv (Aberdeen Group, 2001).
[Mo mapadetypa, oty Katnyopio TV TpOT®V VAOV KOTATACCETAL 0 XOAvPag Yo pio

aLTOKIVTTORtopnYovia Kot To XopTi Yo Evay ekd0TIKO 01Ko, EVE GTNV KaTnyopia Tomv

41



Ke@aharo 2: Tomoloyia ko [apeydpeves Yanpeoieg tov B2B Hiektpovikdv Ayopov

BonOntikdv VA®V o1 NAeKTPOVIKOL LITOAOYIGTEG Kot 0 e£omAMGOg Ypageiov (Turban
et al., 2008).

Ocov agopd tovg Packodg TOTOVG OLETYEPNCWKDOV  GLVUALAYQV,
dlokpivovtol oTIg dpeces oyopég Kot OTIG oTPaTNYIkEg Tpounfetec. Ot dpeses ayopE
nepapBdvoovv v mpounfeia TPOIOVIWV Kol LINPECIDOV Y0l TNV EKTANPOOT oG
dueong ovaykng, ovvinbme oTIg EMKPATOVOES TUWEC TNG AYOpdc, Ol OTOIES
kaBopilovtar duvapukd Baoet g dedopévng TPooceopas Kot g avdioyng {ntnong.
Avtifétmg, wg otpatnyikég mpoundeteg yapaktnpilovral ot ayopég mov Pacilovral
oe  pakpoxpovies ovupdceic-ovuforaie  pe  ToKTiKoOg  mpounBevtéc Ko
katolapupdvoov )  ocvvipurtikny mAsloynoeia, and  80% fog 90%, TV
dtemyepnolokdv cuvairaydv (Economist, 2001).

Ymv EAAGOO, TO YOPOKTNPIOTIKO YVOPICUO TOV EMYEPNCEOV givol OTL
voBeTovy 000 GVVNOES TPOKTIKEG Yoo TNV KAALYN TV TPouUnBevLTIKOV TOVG
avoyK®v, Ot Oomoieg OHMC OlOKOTEXOVTOL OO  ONUOVTIIKG  HELOVEKTNLOTOL.
[To ovykekpéva, avtég ot Tpaktikég eivar ot €€ng (CosmoOne, 2002):

o Ayopéc ue Pbon to Opo €EG0mV: OmOL TmaPEYETOL T dLVOTOTNTO
dlekmepaimong ayopdv €mg €va GUYKEKPLUEVO Oplo, OLPOPETIKO  avd
vdAANA0. To TAEOVEKTNUO OVTAG TNG TPOKTIKNG €ival 1 TaydTNTA Kot 1
eveM&la g mpounBelag, €V ®OC UEOVEKTNUOTO KOTAYPAPOVTOL o) 1
KOTATUNOT TNG OYOPOOTIKNG OOVOUNG TNG EMEipnone o€ moAvdpiduovg
mpounBevtég kot B) n advvapio avtdv TV oyopdv oe PdBog yxpovov.
MdéMota, 1 evpeio ypnon avtig TG HEBOdOV 0dNYEL OTO POIVOUEVO TV
acLVTOVICTOV oyopmv (maverick buying), emiBapvvoviag TO GLVOAIKO
kootog ayopav, amd 10% £wg 15%, Aoy un dekmepaimons KEVIPIK®OV
cuupaoewv

o  Kevipwég mpounbeieg vy fondntikég VAeg (XEA): 0mov dlekmepotdvovTon
OLOOWKEG ayopég Yo peydleg mosotnteg mpoidviwv. To mAgovékTnUa OLTNG
NG MPOKTIKNG €lvat 1 cuveyng vVapén arobepdtomv (0ToK) otV enyeipnon,
EVD MG HEOVEKTNUOTO KOTAYPAPOVTOL 0) 1 OECUELCOT KEQOAAIOL Yol TNV
ayopd kot B) n avaykoomrto Ymopéng amobnkevtikoh ymPoOL Yo TO
npoidvta. Emmiéov, oe apketéc mepurtdoelg mapatnpeitot anaiwon vAKov,

eVIOTE KATOGTPOPY] TOV KO, KOT' ETEKTOOT), GYEOOV TAVTO KOTMAEIES»
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Qot600, TPOTOL YivEL OVOQEOPE OTIG TPOCPEPOUEVEG AVCEIS Omd TIG
ovyxpovec B2B HAextpovikéc Avyopés, Ba mpémer va kabopiotel T axpipog

«mAektpovikn  mpounBeiay. Ovolaoctikd  mEpLypaeEt

0pog

«T1g d1a01KaGieg Kol To gpyoieio TOV eMTPEMOLY TV NAEKTPOVIKY] dte&aywyn kdbe

neplhappdver o

dpacTNpOTTag oLV KOKAOL Tpounbeldv, amd 1o oTAd TS oavalTnong Tov
KOTAAANA®V GLVEPYATMV Kol TOV OTNUATOV Yo, ayopd, HEYpL v €£0Vo1000TNoN,
™V mopayyeAio, TNV OIKOVOULKN (TANp®U) Kot LETOPOPIKT dlekTepainon (dtavopn)
peTA&D TV GUVOAAUGGOUEVOV OVTOTHTMV KOl TEAMKG TNV avdAvon kot a&loddynon
TOV GYETIKOV dedopévavy (Euoveg 2.1 kat 2.2). Ewdwotepa, 0 Tpmtopyikds 6Komog
™G NAEKTPOVIKNG TpopunBetag eival vor S1eVKOADVEL TN dloeiplon TG EPOSIOGTIKNG
alvoidag piog emyeipnong. Lopewva pe v CosmoOne (2002), yio va ohokAnpmOel
évag kOKAog mpounBeidv Bo mpémel va cvopPodv, wg emi to mheiotov, ta €&Ng
YEYOVOTQ: 0) OVOYVAPLoT TG OVAYKNG Yo TpounOgto omd v emyeipnon-oyopootn,
d) avalntmon

{) xataxvpwon,

B) onuwovpyla aimong, y) avalitnon wPoidVIOC/LINPEGIAG,
€) mpoknpvdn mpopnbetog,

n) obuPaocn, 6) peToEopd TPOIOVTWV, 1) TOPAd0CT, K) TANP®UY, A) ATOAOYICUOG

wpounBevty, 0T) JWYOVIGUOG,

wpoundetag kot p) a&toAdynon tpoundevt.

Ewoéva 2.1: Xapt Awdkacioc [Tpoundeidv
XAPTHZE AIAAIKAZIAZ MPOMHOEION

‘Eykpion MapayyeAia MapakaBn

Elpean Anaitnon MAnpwun Avahuan

| I |
HAEXTPOVIKEG | Anhol KaOTAAOYO! I H.ksurpovlumu | Autoparonocinpvog Avilihuan Eﬁfvﬁ«w
Zupfdoeg I I Ipol:ll EIDV I Tponog avrioToiyiong I (Spend Analysis)
| Zdwvlera Mpoidvra | | (In-house or hosted) | S D-"'ﬂ\"
Amfoeg Npoopopay B - kol Ynnpeoleg . . - fuayelpion
Npopn@eiwy | | \:5. | Tup v
s Enpavmikd = (IGwmkec ) Anpdoeg) B ]
HL X IKEC | ZupBdiaia | Y : o | ﬁnéﬁaa
£l 3 = ¥n 1 + EUTV
l[‘llmlll 20 i i F;’Kﬂ"' a poTa I paopn
iaxelpio A 4
Tup A irtlw | I 1
|
|

IInyn: CosmoOne, 2009a.
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Ewova 2.2: Metaoynuatiopog g IHoapadociaxng Alvcidag [Ipoundeimv pe
™ Xpnon Higktpovikod Zvomuotoc [Hopayysimv

1. HheEKTPOVIKO NEPIEXOHEVD

7. HhexTpovikr anodoxr .
npopnBeuTr

2. HhekTpovik anaitron

6. HhexTpovikr

TIHOhOYNO
Heseynen 3. HhexTpovikn £ykpion

5. HiekTpowvikr] napaiafr 4. HAEKTPOVIKI
anodsiEne npoiovTmy napayyehia

IInyn: IInyn: CosmoOne, 2009b.

H ypnon piag B2B HAektpovikng Ayopdg Kat, Kot’ eméKtoot, 1 viofétnon
TOV TOPEYOUEVOV VITNPECIOV NAEKTPOVIKTG TPOUNOELNS, TPOCPEPEL OTIG EMLXELPTOELS
™ SVVATOTNTA Yo SPACTIKY| HEIWON TOL KOGTOVS TPOUNBEIDY, TOGO Y10 TIC AUECES
ayopég 000 KOL Yl TIC GTPOATNYIKEG TPOoUNOeleg. XopakploTikd, 1 Uelmon Tov
kooTovg pounbeldv kotd 5% pmopel va emeépel avénon tov mepBwpiov kEPOoOLG
katd 50% (Ewova 2.3). EmmAéov, ot Abcelc mAektpovikng mpoundelog
OLTOLOTOTTOOVY TANPMOG OAOL TOL OTASLOL TNG GVVAALAYNG, TPOCPEPOVTUS GUYXPOVWDS
avénon ¢ amodoTIKOTNTOC Kol VYNAQ EmMMESO OMOTEAEGUOTIKNG OLOYELPLOTIKNG

KOVOTNTAG TOV TUNUAT®V, Ta 0Toio GLVOETOLV TNV EPOJACTIKT OAVGIOOL.
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Ewova 2.3: Enidpaon ¢ Meimwong tov Kootovg [popundeidv oto
[TepBpro Képdovg
No mopddewype:
Meiwor oto Kbotoc Képtoc 5 I 75  +50%
mpopndswv tne thEnc
1oU 5% bivel wg Affo

KOGTN

anotéfecpa altnon tou
neptdwpiol képbouc
Ko H0%.

Mpoprdeec

IInyn: CosmoOne, 2002.

Axoun, Ba mpémer va emonuoviei, 6Tt ot oOyypoveg B2B HAektpovikéc
Ayopéc, avtihappovopeveg T OSagopetikdtnra  pETAE) TV EMYEPNOEDV,
0cov aeopd TG epappoldpevec dadkacieg Kot HEBOSOVG yloo TNV EKTANPWON T®OV
TpouUNBeLTIKOV TOVS OavayK®OV, givor oe Béom va mpocapudcovy TiG Stadikacieg
NAEKTPOVIKGOV TPOoUnBeidv oTig ekdotote avaykes. Emouévog, mpooeépovy otovg
CUUUETEYOVTEG VYNANG TOOTNTAG VMNPECIES, GPTIO. oLVOEOUEVES GTO. 1dliTEPOL
YOPAKTNPIOTIKA TOVG. E1dikoTepa, o1 AVoelg NAekTpoviKig Tpoundetog yio tov kdbe
ayopacT-HEAOS ovamTuGGOVIoUl ®¢ €nl to mAglotov Eeywplotd, kobmg m B2B
Hiektpovikn Ayopd Aapfdvel vmoyn e TiG VEICTAUEVES OAOIKAGIES TPOUNBEIDY,
TNV 0PYOVOTIKY SOUN KOl TOVG OTMOTEPOVS OTOXOVG TNG emyeipnong. Emumiéov, o
ASP (Application Service Provider) yapoaktmpoc g B2B HAextpovikng Ayopdg
emupénel ) Olovvoeon TV gtepoyevev  [TAnpogoplakdv Zvotnudtov Ttov
GUVOAALOCCOUEVOV OVIOTHTOV HECH TNG OLSIKTVOKNG TAATQOPUOS, YOPIS va
omorteital n emévovon oe eEomMopd (hardware) 1 Aoyiouikd (software) amd v
TAgVPA TOL cvuueTEyovta. Emouévag, to KdoTtog exkivnong Bempeiton e&onpetikd
YOUNAO, evd to avtiotolyo £€£000 cuvtinpnong undevikd. H mapokdto Ewdva
(Ewova 2.4) ovykevipdver OAo To omopaitnto otouyeio, To omoio mpémel va
GLUVLTIOAOYIGTOVV oo pio emyeipnon, yio T petdfacn g amd tov eQaprolOuevo
TpOmo  dlekmepaimons mpounbeldv, oty vobétmon ¢ PEATIOTNG  SvvaTg

NAEKTPOVIKNG ADGNC.
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Ewova 2.4: Metapaivovtag otnv Hiextpovikn Ateknepainon [poundeiwv

2. Ynohoyiopos 3. Extipnon 4. npo:ﬂlﬁgnlh:
KOOTOUE KOOTOU GHpeEA
m%ﬁmﬂv ﬁlm amc, Sindikaoleg
BraSiKoowy € e-npoprBaeg

.u nong &
AUCEwY v
ExTipnan faaynCacy
KooToug &
CUPEANUATY
9. Ynohoyigubde
- Avaoyedioopbe %
ZTparnyikng Npoundeiwy
5. Afiohdynon 6. Avfihuan Twy 7. KuBumrbti
aToiyelwy napoumalduevay NPOTEPOIOTHT@Y
and m EUKQIPIY
(spem a )

IInyn: CosmoOne, 2009c¢.

2uyKeVTpOTIKE, ol Pacikéc Asttovpyieg mov vrootnpilovian and tic B2B

HAektpovikég Ayopég, yioo v KAALYN TOV TPOUNBELTIKMOV TOVS AVOYKAOV, Vol Ot

egng:

Ymnpeoleg  MAEKTPOVIKOV — KOTOAOY®V — HE  duvatotnto.  €0PeEcNg
TPOTIOVTOV/VINPESIOV KOt TPOUNOEVLTDOV

Agitovpyieg  ovTOHOTNG  TOPAY®OYNG  TPOKNPVEEMV KOl  OOGTOANG
€100TOMCE®V, KOOMDS Kol VTTOSOYNG ATOVTICEDV-TPOCPOPDYV

Alod1Kaoieg Topoymyng oTNUAT®VY, aVTORATNG OPOLOAOYNONG EYKPICEMV KOl
OTOGTOANG mapayyeAiog 6Tov Tpounfevn

Ynnpeoieg a&loAdynong tpospopav

Yranpeoieg dSwompayuatedocewv pe  TPOUNOELTEG UECH  MAEKTPOVIK®DV
ONUOTPUCLOV

Epyaieio mov vrootnpilovv duvopukés avapopis GTATICTIKMV OEd0UEVAV, LIE

duvatoOHTNTES 0EI0AOYNONG TOV TPOUNBELTDOV
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e  Ymnpeoieg

(0ertion amOGTOANG, TIHOAOYL, KTA.) amd To [IAnpopoplokd Xvotipato twv

NAEKTPOVIKNG

LETOPOPAG

otolyeiov

TPoUNBELTAOV GE EKEIVOL TOV 0YOPOUSTAOV KOl AVTIGTPOP®S

e Agitovpyieg

ZVOTNUATOV TOV CUUUETEXOVT®V

oAOKAMPOONG  HETAED

TV

e Ymnpeoiec NAEKTPOVIKNG TANPOUNG TpOoUNOELTOV

EMUEPOVG

o Tlapoyn cOUPOVAELTIKOV VINPECIDOV GTIG EMYEPTOELG-LEAT

Evdewktikd, o moapakdrto Ilivakag (ITivakag 2.6) mapovotdlel ta onuaviikoOtepa

YOPOKTNPLOTIKA TOV TLO GLYVA YPTCLOTOIOVUEV®OV VINPECLAOV, TO OTOL0 AVAUEVETOL

va ovaAvBoOV AETTOUEPDC OTIG EMKEIUEVES TOPAYPAPOVG.

IMivakag 2.6: Znuoavtikdtepa Xopaktnplotikd tov Kuptotepwv Yanpeciov tov

B2B Higktpovik®v Ayopmv
Katnyopia q . 2 . Evocikvotan
Vanpeauby Juvtaiplocpa: Twporoynon: ialayabE:
Hlextpovikij Yo OUXVES g HHEONS AYOPAG e
z GLVOALOYEG O gupeTdPAnT TEPLOPLOUEVES
Ipounbeia AR , z
TPOYULATIKO YPOVO duvaTdTNTES EMAOYNG
Hiextpovikog Y10 TEPLOFUKES OUYKEKPHIEN 1 He HI APOSEPLOGHEVD, Jie
2 : dvvatotnta TOAMOTAEG SUVATOTNTES
Kardloyos AYOPUTOANGIEG 5 , ,
LOTPOYLATELONG EMAOYNG
TPOGOPLOCUEVOL KOt
peyain pn, Yo
Hicxtpovikny Yo Un GUYVEG avopoopopeio, Aueca YPNOIULOTOMUEVO
Anuonpacio. GLUVOAAOYEG eEaptdpevn amd Tovg | €EOTMGO, AVOPOPIKE
GUULETEYOVTEG LLE TPOYPOUULOTIGUEVEG
oyopég
Hiextpovikés : g o
Yrnpeoics Aitnong v gfdopadiaies OUYREKPULEVT] ava e
A z , oLVEPYATN 1| e VN PEGTEG) TOADTAOKA,
yia Yrofoii N unvioieg SOVaTOT i ;
5 ; nta LEe VYNAG GToryEia
Ilpordoewy GUVOALOYEG SLOROLYLATELS TOOGUOLOYH
(e-RFP) poryp U POCUPHOYNG

IInyn: Phillips & Meeker, 2000.

Qot6c0, morrég B2B  Hiektpovikég Ayopéc ypnoipomoovv tov  6po

«NAEKTPOVIKT] TPOUNOELO» OMOKAEICTIKA KOl HOVO Y10 GULYKEKPLUEVT KoTnyopia

vanpeciov. Ewdwotepa, avapépovtor e vanpecieg cuvdeons tov [TAnpopoplokdv

ZUOTNUATOV TOV OYOPACTMOV LE TO OVTICTOLO TOV GLVEPYAUTMOV-TPOUNOELTAOV,

HEG® NG OOOIKTLOKNG TAATOOPUOS, Yo ETOVOAUUPOAVOUEVEG OITNOELS OyOPDV

TOAADV KOl SLOPOPETIKAOV TPOIOVTOV YOUNANG xpnuatikng aélag. Zta mAaicla g

OWOKTOPIKNG STpIPng, M KATNYOPlomoinon TV LANPECIOV Kol 1 availoyn
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mapdbeon Touvg oTig emikeipeves mapaypdeovs, Paciletar Piploypapikd ce TN
TPOYEVESTEPNG EPELVAG, N omoio vAomomOnke amd v oupdda epyaciog IB3 ota
mhaicwo tov “Ebusiness Forum” (2008). Emopévog, to detypa tov epotmbéviav,
NTov EEOIKEIMUEVO LE TN GLYKEKPIUEVT] OLAKPLON.

Evtovtolg, €k10¢ TtV  mpoavapepfiviov  vanpecwwv, oapketég B2B
OLOOIKTLOKES TAATPOPUEG TPOGPEPOLY Kot EMTPOSHETEG AVoELS TPOoTIOENEVNC a&iog
Yo TV VTOGTAHPIEN TOV SAOIKAGLDV £POSOGHOD. XAPUKTNPIOTIKA, 1) LETOPOPA TOV
CULPOVNOEVTOV EUTOPEVUATOV KOL 1] TOPOYT CUUPOVAEVTIKGOV AVGEMV ATOTEAOLV
pepkég amd TG onuavtikdtepec. 10iwg ot cvpPovievtikég vinpecieg, o1 omoieg
Bacilovtal 6e mpoyevéoTtepn eumelpia Kot yvoon, Bewpodvrol {oTikng onuaciog yio
v mieoyneio TV AVCE®V  MAEKTPOVIKNG  TPoundelag,  GuVOPAUOVTOG
OVLGLOCTIKOTATO OTN ANYT) TOV TEAIK®OV OTOPACEMY TV GUUUETEYOVIMV.

Emyeipnoeic mov  epnppocav  vanpecieg  MNAEKTPOVIKNG  Tpoundeiog
enoeeAnOnkay mollamAd. ITo ocvykekpiuéva, ocoueovo pe €pevvo Tov Minahan
(2001), n xpnon avaroywv VINPECUOY 00NYEL 6T pelwon:

*  TOV TIHAOV 0yopds VAKAOV mpoundeumv and 5% £mg 10%

e 1OV XpOVOL KUKAOL TpounBetag amd 70% Ewc 80%

® TV SOIKNTIKOV ££600V Katd 73%

* TV acvvTtovioTOV ayopadv (maverick spending) katd 50%

® TOV KOGTOLG dlatnpnong amobépatoc amd 25% £wc 50%

To mapomdve omoTeAEGHOTO  EVIOYVOVTOL KOl Omd  OVAAOYN  LOKPOYPOVIL
emavorappavopevn  €psvva (1998-2006) tov opyavicpod “Aberdeen Group”
(Bartolini, 2006), pe titho “The eProcurement Benchmark Report”, 6mov 1o
otoyyeio TNG GLYKEKPIUEVNG LEAETNG QVEDEIEAV TN CNUAVTIKOTNTO TWV NAEKTPOVIK®DV

Tpounfe1dv ot 6VYYpovn TayKosorompévn otkovouio (ITivakag 2.7).
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Mivakag 2.7: OpéAn Yio00émong tov Zvomuatov Hiextpovikov [Tpounbeumv

IIpwv v vioBéTnON MeTd v vi00étnon
MeTprioyporn o€iKTeg GULOTI|LOTOG GUGTINOTOG
NAEKTPOVIKIG TpouN 010 | MAEKTPOVIKIG Tpoui 1o
Awoiknrixg ééoda 55% 40%
Kéorog npounOsicrv $63.20 $32.28
Xpovog kbkiov wpounbeicrv 12.4 nuépeg 3.2 nuépeg

AcvvTovieTes ayopés
(maverick buying)

40% 25%

[Iny7: Bartolini, 2006.

AvtiBétmg, ta Pacikdtepa mpoPfAnuato amd T Un vIeBETNON NAEKTPOVIKOV

TpounBeIdV, ATOTEADVTOS TAVTOYPOVMG EVKALPIES Yo LElOT TOL KOGTOVS, TO 0TO{0

oyetiletar pe OAa o oTAdL TNG €POOIACTIKNG aAvcidag eivar Ta €€ng (CosmoOne,

2009d):

Meydror kOKAol mpounBelag Yo TIC TPOYPOUUOATIGUEVES OYOPEG KO
aLENUEVO AEITOVPYIKO KOGTOG Y1a TN SIEKTEPAIMGT TOVG

Mwkpn)  OOMPAYUOTEVTIKY]  OMOTEAEGUOTIKOTNTO  KOL  (QOVOUEVOL
aOLPAVELNG Y10 TIC GUYKEVIPOTIKEG AyOpEG PEYEANG aiag

YynAo K60TOG KTNONG TV TPOIOVIMV/VINPECIOV

Avoypnomn odwdikacio avalRmmong Kot  ocOykpong Tpoundevtov,
TPOIOVIOV KOl TIHOV HE TN XPNON EVILIOV KOTAAOY®V Kol xpovoBopa
dlodkacio emkovoviag Pe TPOUNOevTéG 0EI0TOUDVTOG TO TOPUSOCIOKE
HEGA - VYNAQ ETIMESA YPAPELOKPATIKOV SLOOIKACIDV

Advvapio TANpovg EAEYYOL TV TpounBeLdV

Advvopio  aVTOUATOTONGONG KOlU TPOTUTOTOINCNG T®V  SlodIKOGIOV
Tpoun ey

Avénpéveg aocvvtovioteg ayopég (maverick buying)

EAM G avoluTikr SuvatdTnTo Kol 6TATIOTIKY aSlomoinomn Tov oTolyEiov
Tpoun ey

XpovoPopeg kot avallomoteg (mapoynuéves) Ol001KaGIEG E1G0YMYNG
otoyeiov mapactatikdv ota [IAnpoeopikd Zvotrpata g entyeipnong

Yyniog Babuog Aabov otny mapoyyelodosio Kot oTi¢ Tapaiafég
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2.4.2 Xvovepyoaocwxi Hapayyehmodooio Katastipartog ko Kevrpikng Amodnkng

Ot vanpecieg GLVEPYOCIOKNG TOPOUYYEMOOOGIOG EMITPEMOLY TN GLVOEOT
UETOED EMYEIPNOED®V-0YOPACTMOV KOl TOV TPOUNOELTOV TOVG, e OKOTO TN OL0PKN
AVOTANPOGCT TOV OTOOEUATOV TOVG LE GUYKEKPIUEVA TPOTOVTA. AVTEG Ol VINPEGIEC,
o1 omoieg dtakpivovtal e dVO PacIKEG KOTNYOPIes -TapayyeAMod0ooio KATOGTNOTOC
KOl  KEVIPIKNG omoBNKNnG-, AEITOVPYOVV KOTOTLY  GUUEOVIOG HETOED  TOV
EUMAEKOUEVOVY Kol TTpobmoBETOVY TN JLVATOTNTA  GUVOECTG-EVOTOINGNG  TMV
[TAnpogopaxmdv tovg Zvomudtov péocom g B2B  HAektpovikng Avyopdc.
H ovvepyoowokn mopayyelodosio  epapudletor  mpotiot®wg o KAASOLG
AMavepmopiov, 18img v v Tpo@odocio super-markets, dmwov vrapyel avaykn yo
CUVEYN OVATANP®OTN HE T 1010, Kotd KOpPLo AOYo, oayodd kot evtdooetor otnv
guplTEPT KOTNYOPio TOV NAEKTPOVIK®OV TPOUNOEIDV.

Ewdikdtepa, 1 cvvepyosiokn mopayyelodooio KATOGTNUOTOS EMTPENEL TNV
dueon mpounbelr  TOL  KATOGTAUATOS OO  TOLG GLVEPYATEG-TpOoUNOevTEC,
TOPOKAUTTOVTAG OVGLUGTIKE TNV OMOGTOAY TOV TPOTOVI®MV GTNV KEVIPIKT amrodnkn
TOV OYopaoTH), amd TV omoia podldletal To cvyKekpévo Katdotnuae. H vanpecio
Baciletor oty avtodiaynq mAnpogopidv HeTalh TtV cvvepyaldpevav eTaipmv,
péow g B2B Hlektpovikng Ayopds, evnUEPDOVOVTOS TOLG £E0VGLOO0TNHEVOVG
TPoUNOeVTEG Yo TO EMIMESD TOV ATOOEUATOV KOl EMTPETOVTIAS TOVG VO EVEPYOVV
avtofovdmg, o€ mepmTM®GE Omov tTelvel va mapoflactel 10 mpokabopiopévo
eMdyloto  emimedo oOwbéoiuov otok. Me ovtd TOV TPOTO PeATiotomoteiton 1
oyeipion TV eMIEd®V AMODEUATOV TOV KATASTNUATOV KOl OGVTOUOTOTOLEITOL M
owyeipion tov tapayyelmv (Retail@Link, 2009).

Avtifétmg, M OLVEPYOOLOKY  TOPOYYEAL000Gi0L  KEVIPIKNG — ammoOnKNG
vrootpilel MV avamAnpwon g KOplog amobfiKnNg Tov ayopacTty pe gvdvvn tv
eEovoodommuéveoy  mpounbevtwv. Il ovykekpéva, oavaioyo UE  TO
TPOGVUPMOVNOEV TAOIG10 GLVEPYATTNG, Ol TPOUNDEVTEC EYOVV HEPIKO 1) TANPN EAEYYO
g Olayeipiong tov amobepdtov yio To TPOiOdVIN TOLG GTO GTOK TOL OYOPUOTH
(Retail@Link, 2009).

Ta KuplOTEPO OPEA TOV GLUYKEKPIUEVAOV VINPECIOV Elvorl 1 €yKupn Kot
£€yKopn TPoEodosion TG amoONKNG Kol TV KOTACTNUAT®OV TOL Kot 1 PEATIO

a&lomoinom Tov SaTBEPEVOL aTOONKEVLTIKOV YMPOL Y10, TNV OVIOTNTA TOV OLyOPOCTY|.
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Amo TV dAAN TAELPA, 01 TpounBeLTEC eivan og BEom va TpoypapaTicovy KaAvTEPO
TIG EMYEIPNOOKES TOVS SLOOIKAGIES Kol VO avamTOEOVY LOKPOYPOVIEG GLVEPYACIEG
nolcewv (Retail@Link, 2009).

Ot vanpeoieg ovvepyatikng moapayyeiodooiag yopaktnpilovtor amnd vymid
eminedo  mOpPEYOUEVOV  AEITOLPYIOV Kol guypnotiog, Kabmg emiTpémovv TNV
TOPAAANAN  obvdoeon  WOAADV — mpounbevtdv  pe  WOAAOVUG  OYOPOOTEG.
EmmAéov, apketol ayopactés ypnolponolodv cuvovaoTikd Tig d00 Kotryopieg
VINPECIOV  EMTUYYAVOVTOS aKOua peyaivtepo o0perog (Retail@Link, 2009).
Ewdwotepa, to kupldtepa oQEéAN omd TN YPNON TOV VLANPECIAOV GLVEPYOUCIUKNG
mapayyeilodoaciag eival ta akdéAovba (Retail@Link, 2009):

e Meiwon elkelyenv Kot emmédwv amobepdTmv

o ITANpnc evnuépwon amobepdtov Kot 4ed0UEVOV TOANONG

e B8 mpoPreyn e {nmong yia tov Kafe kmotkd Tpoidovtog

e Avvatomnro KoAVTEPNG dwyeipiong tov ypdvov TV gpyaldOUEVOV OTN
dwdkacio g TopayyeAodooiog

e Amopuyn enevdiocewv ce emmALov TEXVIKO €COMAOUO OV KOTAGTNHO Kot
KEVIPIKT arodnkn

e Avvatotra aloAdynomng TV SEG0UEVAOV Y10L OAOVG TOVG EUTAEKOUEVOVG

e A1060VOECT) TOALDV TPOUNOELTOV Kot 0yOPOUCTAOV

e YynAod eminedo evomoinong e TEPLPEPELOKH CLGTLLOTOL

o FEloyotomoinon emotpopadv

e E&dreyn LabBodv oty mopayyeAlodocio

e Mewwpévor ypdvot avamAnpwong

e Mewwpévo k6GTOG HETAPOPAS KOl OlaXEIPIONG TNG EPOJIACTIKNG OAVGIONG

(amoBépata kot dtovopé)

e Exovyypovicpdg tov S1001KOGIOV TNG EPOSINCTIKNG OALGIONG 6E OAOL TO

enimedo

2.4.3 Hiextpovikoi Katdroyot

H ovykexkpyévn vimpecio tov B2B HAektpovikdv Ayopdv amotehel pio
TMEPLEKTIKN KOL OLOKANPOUEVT] TTNYT TANPOPOPLDOV Y10, TO EYYEYPAUUEVA LEAT, KAODG

EMIONG Kol TUNUO. TOV EVPVTEPOVL TEPPAAAOVTOS TOV NAEKTPOVIK®V TPOUNOEIDV.
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Amhovotevpéva, ot nAektpovikol katdhioyor Oo pmopovoov va Bewpnbodv Ot
AmOTEAODV TNV NAEKTPOVIKN HOPPT TOV EVIVTIOV KATAAOY®V TOV GLUVOVTAEL KOVELS,
elte avtovclovg eite o ePnuepideg Kot TEPLOOIKA. Qo6TOG0, GLYKPIVOVTOS TOVG
NAEKTPOVIKOVG HE TOVG EVIVTTOVG KOTAAOYOLG VLIAPYOLV OLGLUCTIKES OloPOPE,
ol omoieg telvouv otig ovyypovec B2B Hlektpovikég Ayopég va eivor mwolv
TEPLOGOTEPESG GE GYEOT LE T KOVA TOVG GTOLYELL.

Ewdwkdtepa, o1 NAekTpoviKol KaTdAOYOl EMTPEMOVY TNV EVKOAT, YPTYOPN Ko
Mydtepo damavnpn avalnTnon TANPOPOPLOV Y1 ETLXEPNOELS, TOPEYOUEVO TPOTOVTAL
kot vampeoieg (Popovic, 2002). TIpocepépovv LeyaAdTEPT TOKIAIL GE oYEoN UE TNV
EVILTIN] HOPOY] TOVG, EVM Ol TANPOPOPIEG UTOPOVV VO OVOVEDVOVTAL OGO GUYVA
emBopel o dmuovpyds Tovg pe Bsmpntikd pndopvd KOcTog, eEoceaiilovtog
TapAAANAa TNV €yKoupr Kot £yKupn TPoPoi Tov evUePOUEVOD LAKOD 6€ OAO TO
diktvo TV ovupeteyoviav. EmmAéov, or nAektpovikoi Katdroyol mepthapfavovy
otoyeio emKowvoviag HE TIG eyyeypouuéveg etoupeieg, Kabhg xor mAnddpa
TANPOPOPLADV, 01 omoies oyetiCovtat pe Ta £10M mov mpounBevovial N TOAOVV, OTWOG:
Swbéoeg mOGOTNTEG, AETTOUEPELG TAPOVGLAGELS e EKOVA, NYO Kol TPLOIACTOTOL
YPOOIKA, KOOMOS eMioNg Kol TIG AVTIOTOWES TIES ayopds TouG. Akoun, Bempovvrat
KOTAAANAOL Y10 ETAVOAAUPOVOUEVES OYOPOTOANGIES UECH GLVEPYUTMV, OTOV TO
Sl EPLoTIKO KOGTOG £fvar LYNAO avd mapayyeiia, Yo TOAGCES Le PHETAPANTOTNTA
OTIG TIEG TOV TPOIOVIMV Kol G€ TEPIMTMOGELS 6oV M drabeciudtnTa TV ayabov Oo
npémel va. eivan opatn otovg cuvepyareg (Ietpeldg, 2008).

Ot  nAextpovikol Katdhoyot vVAomowoLVTIOL, ®G €l TO  TMAElCTOV,
amd mpoundevtéc, ot omoiot BEAoVV va TpowbNGoLV TOL TPOIOVT/VTINPEGIEG TOVG
péom twv B2B Hiektpovikov Ayopmdv. Qotdc0, KOl Ol AyOpasTEG EMMPEAOVVTOL
amd TNV oLYKEKPEVN Asrtovpyia: oynuatiCoviog opdodeg, mpoPdAiovv pEcH
KOTOAOY®OV LYNAEG TOGOTNTEG KOW®MV TPOIOVT®V 7OV EMBLUOVY VO OTOKTI|GOVV
(opadikég ayopéc). Me avtd tov 1poémo givar og BEom, AdY® TG SOTPAYLLOTEVTIKNG
TOoVG Ovvaung, vo aEldVOLY KOADTEPOLG OPOLS AYOPAS MO TOVG EYYEYPOLUUEVOLG
npounfevtés. Tavtdypova, £xovv Tn SLVATOTNTA VO EVIIUEP®OOVV Yo TIC £TONpEiEG-
TpounOevtdv, O1 0moiol  JPACTNPLOTOOVVIOL GE GCULYKEKPIUEVES  KOTNYOpieg
TPOTIOVTIOV, OMOKTMOVTOG LE OVTO TOV TPOTO TANPESTEPT EIKOVA Y10l TNV KATACTOON

OV EMKPOTEL 6TOV KAASO dpAGTNPLOTOINGNG TOVG,.
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H eveMéia kot 1 0100pactikdTNTO TOL YopokTnPilel TOLG NAEKTPOVIKOVS
KOTOAOYOUG EMITPENEL TV KOTNYOPLOMOINGCT TOV TPOSPEPOUEVOV TPOTOVT®V PAcEL
moALAPIOU@V KpLTNplV, OTMG YO TAPASELYLN G EMIMESO: KATNYOPlag TPOIOVIMYV,
EMUEPOVG YOPAKTNPICTIKMOV, TPOUNOELT®OV, AYOPaSTOV, OAQUPNTIKNAG KATATAENS
K. 0., OlevKoAbvovtag o€ moAD peyaio Pabud  tovg  EVOPEPOLEVOVG.
Qotoco, amapaitnn mpodmodeon eivar m vioBétnon amd v B2B HAextpovikn
Ayopd €vOG OULGTNUOTOG KOTNYOPLOMOINGNG YW TV  K®OOKOTOINGN  TOV
TPOCPEPOUEVAOV TPOTOVTIMV KOl VINPEGIDOV, TO OO0 CLUPAAAEL GTNV OLOAN pon TNG
EMYEPNUOTIKNG  TANPOQOPIOG  OVAUESO  OTIG  OLOPOPETIKES  EYYEYPOUUEVES
EMYEPNOELS KOl TIG EMUEPOVS EMLYEPNOLUKES TOVG LOVAIEC.
Ewwotepa, éva €dypnoto cOOTNUO KOTNYOPLOTOINoTNG MPEMEL VO €ivan
EPOPYIKO, MOOTE TO KAOBE TPoidV vo TPOPAAAETOL HOVAOIKE, OVIUTPOCOTEHOVTOG
mopdAnAo Tuqpo piag evpdtepng opadag 1N owoyévelng. Ta 000 o gupémg
YPNOUOTO0VUEVH cLoTHHOTA Kwdtkoroinong eivar 1o “UNSPSC” (United Nation
Standard Products and Services Code System), 1o omoio epappoletor kvuplwg oTig
HITA ot 1o “ECLASS”, to onoio dnpovpynonke and 1o [votitonto enyeipnoilokmg
épevvag g Koloviag oe ovvepyacio pe yepuavikég emyyeipnoels. To “UNSPSC”
neprapPdavel duvatotra taSivounong névie emmédwv (Ewova 2.5), o avtiBeon pe
10 “ECLASS” 10 omoio neplopiletar oe téocepa enimeda (Beneventano & Magnani,
2004). Xopeova pe v CosmoOne (2002), mn vioBétmon &vOg GLGTNUOTOC
K®OKOTOINomg oeeAe:
e o1 O01evBvvon mpounBeldv, vo EMAEYEL TPOTOVTQ LLE OTOTELEGUOTIKOTEPO
TpOTO

e yevikOTEpPO OTNV £TOpEia va eEotkovopet TOpovg, kabmg o€ ypelaleTot va
KOTOOKEVAGEL KOl VO, GLVTNPEL TO O1KO NG GVOTNO KOTNYOPLOTOINGNG

® OTO OKOVOUIKO emteAElo, v avaAdEL Kol vo, TpoDToA0Yilel EvKOAOTEPQL
TIG OQTAVEG

® OTO TUNUOTO TOANCEDV KOl HAPKETIVYK, VO avoyveopilovy vKoAOTEPQ
TOVG AYOPOOTEG KOl TOVG TPOUNOEVLTEG

e yevikdtepa otV etaipeio, va ocvvBétel ovalntioelg Kot TPoPoiég
TPOIOVTOV o€ VYNAOTEPN KaTnyopio N v ovOADEL GE YOUNAOTEPN, XOPIg

va ennpealetal n akpifelo g TAnpopopiog
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Ewova 2.5: TTapdoetypo Katnyopromoinong [poidvtwv
«Avtoiraxtikd yro otoAd» katd UNSPSC
lepapxic Apdpoc Kot Ovopa Katnyopiae

Segment 4 Eqpodua Mpageiou, EEomwpdc kol MpopriSeec
10 Efgpripoma ko mpopiBeiec pnxovoy ypogpeiuy
11 Efoptriporo ypopeioy
Family 12 Npopridew yoacpeiov
15 NMpopn9siec taxudpopeiou
16 Mpopn8eiec ypapeiov
17 Tpogkdce EConmopac
18 Awpfwmtika Méaa

Class 19 Avtandoktika pefoviol Ko ypopitn

01 Mefdwt

02 Avrtaddaktikd Mpoidvoa ypagion
Commadity 03 Avraddaktikd Mpoidyoa yio Grudd

“Avroddoktikda Mpoidvo yuo otudd” Komnyoponoinon UNSPSC 44-12-19-03
IInyn: CosmoOne, 2002.

EminAéov, a&lo avapopdc yapakmmpiletor to yeyovog 0tL ot oOyypoves B2B
HAextpovikég Ayopég €xouv Tnv TEYVOAOYIKN] VLTOOOUN VO GLVIECOVV  TOVG
NAEKTPOVIKOVS KATAADYOVS LE TIG VAINPESiEg NAeKTPOVIKIG aitnong (e-Request For x
- e-RFx) (PA. Tlapaypago 2.4.4), mpoceépovtag peyoAvtepn eveMéla ot
dtekmepaioon TV cuvalhaydv petaEy Ttev  ovupetexoviov (Popovic, 2002;
Stanoevska-Slabeva & Schmid, 2000). To KvpLOTEPA TAEOVEKTILOTO TOV OTOPEPEL M
YPNON TOV NAEKTPOVIK®OV KoTaAdymv givar ta e&ng (B2BConstruct, 2009):
*  Yynhog Babuog npocappoyng
*  AvvaToTnTEG O1EVPLVONG TOV GLVEPYATMV
o  Mewwoelc ota k6ot avalTnong Kot Aettovpyiog
e  Meiwon Tov KOGTOVE GLVOALAYDV (Y10l AYOPUCTES)
e [IpoPoin-duapnuion pe eAdyioto KO6ToGg (Yo Tpounfevtés)
o KoAbtepn evnuépoon ywo v TAom NG Ooyopds Kot tn 0éom twv
EMYEPTCEWV GE QLTNV

e Avvatommrteg  avtopoatomomuévng  evnuépmong  [IAnpogoprakdv
ZVOTNUATOV EUTAEKOUEVOV

e Apeomn evnUEPMGCT CLVEPYOTAOV Yo VEN TPOTOVTO KOl TLLOKOTOAOYOVGS

(Y10 ayopaoTtéq)
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AVTI0TG TO PACIKOTEPO LEIOVEKTNLO TOV NAEKTPOVIK®OV KOTAAOY®OV GYETILETON [E
Tovg mpounBevTéG, o1 omoiol popaion pmaivovv e dadKacieg Apeong cHYKPLoNG.
Emiong, 10 7yeyovog oOtt ot dwbéoyleg TWEG TOV  TOPEYOUEVOV  TPOIOVI®V
EVOEYOUEVMOG OEV OVTAVAKAOVUV EMOKPIPDG TIC TPAYUATIKEG GLVONKES TNG Oyopag
(Popovic, 2002).

Ocov apopd ™ S1IKPIGY] TOVE, N CNUOVTIKOTEPN EPEVVNTIKY TPOCTAOEL
kataypdeetor and tovg Dai & Kauffman (2002), ot omoiot katnyoplomotovv tovg
NAEKTPOVIKOD KOTAAOYOLG T®V Tpounbevtodv o€ Vo Pacikés opddeg: Tovg
OMUOG10VG (avOLYTOVG) NAEKTPOVIKOUS KATAAOYOLS KOl TOUG 101WTIKOVS (KAEIGTOVG)
NAEKTPOVIKOVS KATOAOYOLS, OVOAOYO LE TO OIKOUMUATO TPOCPACIUOTNTOC Kol TIG
napeyOUeveG mAnpogopieg mpog T eyyeypaupnéva péEAN ¢ B2B HAextpovikng
Avyopdg.

Ewdwotepa, n mpdt Katnyopio teptlappdvel nAektpovikovs Katahdyous, ot
omoiotl glval avolytol 6€ OAOLG TOVG AYOPACTES TNG OLOOIKTLOKNG TAATOEOPUOC, EVD
TO. TOPEYOUEVO TPOG TOANGCY TPOIOVIA KOt M avTioTOrYn TIWOAGYNONG TOVS OE
dwpopornoteitar amd ayopocty o€ ayopacty. H ypnion tovg evdeikvutor oe:
0) KOTOKEPUATIOUEVOLS KAGOovg, B) meputtddoelg omov M {mon dev  givan
TPOPAEYIUN KO Y) TEPUTTMOOELS OEKTEPOIMONG GUVOAAAYDV GE Un ovyvy Pdon
(Choudhury, 1997; Dai & Kauffman, 2002). To Bactkdtepo TAEOVEKTNLLOL Y10 TOVG
aYOPOOTEG, OO TN YPNOWOTOINoT OMNUOCIOV NAEKTPOVIKGOV KATOAOY®V, €ivar m
dpaotikn peimon tov kdotovg avalntnong cvvepyotav (Dai & Kauffman, 2002).

AvtiBétmg, ot 101mTIKol NAEKTpOVIKOL KATAAOYOl TPOUNBELT®V UTOPOVV VoL
TPOCAPLOCTOVV, TPOPAALOVTOG SLAPOPETIKA TPOTOVTA KOt TIC OVTICTOYES TILES TOVG
ava Opado ayopacT®V 1N oKOUN KoL G VOV ayopaoTr. XuviBms, ovTi 1 Kotnyopia
NAEKTPOVIKOV KATOAGY®V EMPAAAEL TNV TPOEMIAOYN TOV ETLYEPNUATIKAOV ETAIPOV
KOl TNV avanTLuEN oYEcemV HETAED TOV EVOLUPEPOUEVMVY, TPOTOL XPNGILOTOMO0VV.
O1 Wwwtwkoi niektpovikol kotdroyor yapoktnpiovior amd ) cuyvoOTnTa XPNONG
TOVG Y10 TNV SEKTEPUIMON KLPIOSG VYNADY, GE TOGHTNTOA, GUVIALAYDOV KOl OO TNV
avamtuln  HoKpOTPOBEsU®Y  oYEcE®MV  UETOED TOV  EUTAEKOUEVOV  OVIOTHTOV.
Ta PacikdTepo TAEOVEKTILATO TOV EMPEPEL 1 YPNOT TOVG Eivor 1 peiwon ota KOO
Aertovpyiog Kot cuvaAlaydv. Qotdc0, Yo TV MiTELEN OVOICTIKNG UEIMONG TOV

Kk6oTOVG Asrtovpyiog amouteital 1 oAokApwon v [IAnpopoplokdv Zvomnuitmv
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TV ocvvoAlaccopévoy péow g B2B Hiextpovikng Ayopdc (Dai & Kauffman,
2002).

2.4.4 Yanpeoiec Hhektpovikig Aitnong

H oa&onoinon tov minpogopidv mov Ppickoviol o6Tovg MAEKTPOVIKOVS
KOATOAOYOUG, Ommg avapiépOnke kot otnv mponyovuevn moapdypapo (I[lapdypagpog
2.4.3), yivetol OMOTEAECUOTIKOTEPT HE TN YPNON TOV VLANPECIOV NMAEKTPOVIKNG
aitmong (Request For x - RFx). ITio ovykekpyéva, ot vanpesieg RFx mapéyovv
dvvatotnto ovalnTnong Kot gVpecng TPOIdVIOV Kot mTpoundevtdv, ANyne kot
OMOGTOANG OITNUATOV Yoo oyopd 1 7oANon kot oSloAdynong mposeopmv,
pe niektpovikd t1pomo (CosmoOne, 2009). Ztnv TpaypaTIKOTNTA EKUETOAAEDOVTOL
v eveMéio Ko TG AEITOVPYIEG TOV NAEKTPOVIKAOV KATOAOY®V KOl LE OEOOUEVT] TNV
KOLVI] KOTIYOPLOTOINGT TMV EMYEPNCEDV KOL TOV TPOSPEPOUEVOV TPOTOVIMV TOV
npounfevtadyv, TPooEEPOLY  €val  EVOAMOKTIKO KavédAl ovalnmong vy
dtekmepaimon NAEKTpoVIK®V ToapoyyeMoinyiov. H ypnon tovg dev mepropiletan
UOVO OTIG VINPEGIES TV NAEKTPOVIK®OV KOTOAGY®V, KOOMG KATOES, TEPLOPIGUEVES
wotdéco oe apino, B2B HAektpovikég Ayopéc ypnOYOTOlovV MAEKTPOVIKOVS
mivaxeg (e-bulletin boards) yia ™ dnpocievon tov ortmudtov | Tpoomabdovv va
QEPOVV G EMKOVOVIOL TOL GLVOAAOGGOUEVE WEPT, OVAAOYO HE TIG EKAOTOTE
OTOULTHGELG.

O vanpeoieg RFx Bempodvior vrochHvoro TV LANPECIOV CUTOHOTOTOINGNG
TV oTpatnykdV avalnticeny (e-Sourcing®), o1 0noieC pe T GEWPE TOVS OTOTELOVY
TUAUO. TOV  OAOKANP®UEVOL TEPIPAAAOVIOS TOV MNAEKTPOVIKOV TPOUNOEIDV.
Evtovtolg, n dwdikacia RFx yapoxmnpiletor og n mAéov mowkiAdpopern péBodog
“e-Sourcing”, kabBhg pmopel va kopoviel and éva andd RFIL, wg pio moidmievpn
dwdwkacio morwv edcewv RFI/RFP/RFQ -1 epunveia g dtapopetikdmmrag tomv
vanpectdv RFX avaeépeton mapakdtm-, ovaroyo LE TIG OVAYKES TOV EKAGTOTE EPYOL
(CosmoOne, 2009¢).

Ot vanpeoieg RFx gival katdAAnieg yio pKpoUEGOIES EMYEPNOELS, KOOMG

AOY® TOV 1010UTEPMOV YOPOKTNPICTIKOV GLVTAIPLAGUATOS TOV TOPEXOVTOL OO TIG

3 Hhektpovikd epyoeio To. 0moic ALTOMATOTOWOVV TIC SLAdIKOGIES GTPUTNYIKGOV avalNTHOEOY KoL
neptlapfavoov: Tig vmnpeociec e-RFx, Tig pe0dotikég ONUOTPOCIEG KOl TOVG  HIYOVIGHOVG
Beltiotonoinong Tpoc@opav yio Afym aropdcewy (bid optimisation).
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B2B H\ektpovikég Ayopég, TpocpEPOLY T SVVATOTNTO GTO EYYEYPOUUEVO LEAT VO
VTOBAAOVY TOL UTAHUOTA TOVG AmeLOVVOUEVES GE TOAD HEYOADTEPO KOO, 0mtd OTL Bal
ntav oe Béon va mpoceyyioovv atopikd. Mdlota, €yovv Kotoypogel TOAAEG
TEPMTMOGELS, OOV VO ETAPEIEG TPOTOCLVEPYASTNKOV HEGH OVLTOV TMOV VINPECLOV
Kol KatéAn&av oty avantuén LoKpoypOVIOV EUTOPIKMOV GYEGEMV KOl GTPUTNYIKAOV
ocvvepyaowmv. Emiong, n ypnon tovg evdeikvutal yio emovolopBavOlEVES Kol OYETIKE
LIKPNG ¥pNUOTIKNG o&lag Tpoun0etes, evd OpKETEG EMYEPNOELS TIG VIOOBETOVV Ya
€peuva ayopdig Kot Y10, TEXVIKEG-0IKOVOLUKES AELOAOYNOELS.

O 1peig Paocwkcég mpovimobécelg, o1t omoieg Bewpovvror amapaitnreg va
TANPOHVTOL, DCTE VO UTOPEGOVY VO EPUPLOCTOVV ATOTEAEGUATIKG 01 bInpeciec RFx
elvat: a) o Tpocdlopiopdg Tov TPpounBevTikov KooV, 6to onoio Ba amevBuvlel To
aitnua Tov €KACTOTE ayopaoth, P) ta mpoidvta, Yo To omoio dSegdyeror M
NAEKTPOVIKN TTPOCKANGON Kot ¥) N HEBodog a&lohdynong, t060 TV EUTAEKOUEVOV
TPOUNOEVLTAOV 0G0 KOl T®V TPOCPEPOUEVOV TPOIOVIMV TOVS, YO TNV ETAOYN TNG
KataAANAOTEPNG Tpocpopds (CosmoOne, 2009f1).

Ocov agopd ™ d1bKpion Tovg, ot vanpesieg RFx opadomotobviar oe tpelg
Kopleg  katnyopieg, Pdoel TOV 1WOwiTEP®V  YOUPOKTNPIOTIKOV TOV EKAGTOTE
NAEKTPOVIKOD oTHOTOG-TPOcKANGoNG, oG £ENG (CosmoOne, 2009g):

e RFI (Request For Information): aitnuo yio mAnpoopiec 1 exOnAmon

EVOLLPEPOVTOC GYETIKA LLE TPOTOVTQ, VIINPETIES, TPOoUNOEVLTEC 1) TEAATES

e RFP (Request For Proposal): tpockinomn yio vtofoAir} TpoTace®mV GYETIKA
pe TNV ayopd 1 TNV TOANGY TPOIOVIOV/UINPESUOV G TPOUNBELTEG 1)
OYOPOOTES

e RFQ (Request For Quote): TpocKAnon Yo VTOBOAN TPOCPOPDV GYETIKA LE

MV ayopd N TNV TOANCY GCULYKEKPIUEVOV TPOIOVIWV/VINPESIDV OE

kaBopiopévoug mpounBevtég N ayopaotéc Kot dvvatdHTNTa aS0AOYNoNG TV

TPOGPOPGOY oL AapPivovat, cuyKpivovtae autéc petatd Toug! (Zynua 2.7)

* Ovowoticd, 1 Boown Stapopd evoc RFP oe oxéon pe éva RFQ aitnua eivar 6t ot dedtepn
TEPIMTMOTN GUYKEKPULEVOTOLOVVTOL TO. YOPOKTNPIOTIKG TGV TPOIOVIOV 1 TOV VINPECLOV 7OV
{nrovvtar kot weplopiletal To ayopaoctikd Kowd Pdcel kpitnpiov, ta omoio kabopifovtar amd v
entyeipnon wov vrofdretl v mpdcokAnon. EmmAiéov, ov vinpeoieg RFQ mapéyovv kot duvatotnteg
a&1oA0yNnoNG TV VITOPANBEVTOV TPOCPOPGHV.
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Xyqpa 2.7: Awdwosio Eeappoyng evog RFQ Awrpatog

Requests

<

Buyers Suppliers

#1 It;_: = #1 |
| ’

i | . Buyers i

4| | RFQ Aggregating RFQs from requests 1 —'Q
L BT, suppliers; collecting RFPs

4 |< , '« —— — —from bidders, matching #3 |
| Suppliers (selecting offers) Bids [>T
| offers € - -1
|

etc. ¥ T ete |

Responses — — — —

IInyn: Turban et al., 2008.

Ewdwdtepa, o koprog otdyog evog RFI elvan va peytotoromBovv ta mbava
onueio amdPaong, KPATOVTOS T KOGTN 0EOAGYNONG TOV TPOTOVI®MV Kol T®V
mpounfevtdv oe younAd eminedo. AvtiBétwg, éva RFP aitmuo amoPAénel oto va
KaBoploTOVV TTOlEG AVGELS, ol TPOTOVTA Kot Totol TpounBevtéc eivan oe Béom va
AVTOTOKPIOOVV OTIG AVAYKEG TOL OPYOVICUOV, MOTE VO TPOCIOPIGTOVV EKEIVOL O1
TPOUNOEVTEG TOV UTOPOVV TPOYUOTIKA VO DTOPAAOVY TPOGPOPES, EVA TEAOG £val
RFQ otoyevel ot fonbeta Ayng g teMkng andeaong katakvpmong (CosmoOne,
2009e). Qot600, og KABe mepinTmon, 0 ayopactg Ba mpénel va eivan og Béom va
KOTOVONOEL TANPMG TIG AVAYKES TOV, EMAEYOVTAG OVOAOYMOS TO ETLUEPOVS OUTNLLOL KO
cuumepAapPavovtag o€ ovTo TIG KATAAANAES TANPOPOPies. AKOUN, CNUAVTIKO POLO
otV emuyion TS NAEKTPOVIKNG TPOSKANONG Stadpapatilel kot 1 €0GTOYN Kot
COPPOTNUEV] KATOVOUN TOV ovvieAeot®v Popvtntag, oe aitnuota RFQ, oe
nepintmon mov gpapudletal kamoo cvoTnUe aloAdynong yio v Ta&vounon tov
VTOPANOEVTOV TPOGPOPDOV.

Aappavovtag voyn ta mpoavapepfivio otoryeio, 0 GLVOLAGUO HE TOVG
névte mopdyovieg mov yapoaktnpilovv 1o kaBe RFX aitmuo kol mopatiBevror otov
[Mivoka 2.8, ot cvpuetéyovteg ayopaoctés eivar oe 0éom va emAééovv Vv
KatoAANAOTEPN Katnyopio RFx yw v efumnpétmon g mpounbeutiknig Touvg

avayKng.
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Iivaxog 2.8: Xapaktpiotikd tov RFQ Aurnudrov

Xnpeio ekkivnong RFI RFP RFQ
A100c01UOTYTO ETAIPIKOY ATAITHCEWY PTG ayvooTe WOTE
potn /Z n dyVOoTEC YV S v S
A ta080'tﬂ0’mra TANPOYOPIOV e Ty YVOOTES & S e
IKavoTHTA TOV TTPOoUNOevTI GyvooTeg
Babuog cvvepyaocios ue ta , , €xet
T evBuppLuVTIKOG amonteiTon e
Babuog evvepyaoiag ue tovg . , éxet
e evlappLuVTIKOG amonteiTon OBk pmbe]
Avaykn yia 287rro,urspstg TANpoYopics Vo & byt bt vou
TIHOLOPNGYS

[Inyn: CosmoOne, 2009h.

Tpoémoc Asttovpyiac evoc REx Artnuatoc

A@oh onuovpynbet m avdykn oe €voav ayopootr Yy TopOyyEMA 1
avalnnon TANPOPOPIDOV Yo GLYKEKPEVE TPOTOVTE Kol amoeactotel Ot Ha
ypnowonomBodv ot vanpecieg tov RFx Bo mpémel, péom ¢ O0dKTLOKNG
mhateopuag ™ B2B Hiextpovikng Ayopdg, va yiver 1 dNAwon ¢ Katnyopiag tov
RFx ourtupartog (RFI, RFP 11 RFQ) kot o mpoodiopiopdg tov Pactkdv TAnpo@opLdv
oV (TITAOG, AEMTOUEPNC TEPLYPOAPT] TOV, OPIOUOS TPOUTOUTOVUEVOV TOPAUETPOV
OGOV aYOopA TNV MOOTNTO TOV OLTOVUEVOV TPOIOVTI®V, TNV TOGOTNTA, TN YPOVIKN
OlGPKELDL YiO. TNV OTOGTOAN TPOCPOPAV, K. 0O.). XTI OLVEXEW, Oo mpémer va
emMAEYOVV, HEG® OVOLATNONG OTOV KOTNYOPLOTOMUEVO MAEKTPOVIKO KATOAOYO, Ol
TPOoUNOELTEC-TAPAATTTES, Ol OTTOI0l TANPOVV TO OOLTOVUEVO YOPOKTNPLOTIKA TOV
aYOPOOTH KO, KOT EMEKTOOT, Elvat 6g BEom va avtamokptBobv 6To aitnua, OcTE Vo
toug TpomOnBei 1 cvykekpévn tpodckAnon. ta RFQ artiuarta, dnwg avaeépdnke
TPONYOLUEVMG, VILAPYEL 1] OLVOTOTNTU EICAYMYNG KOl SOLVOUIK®OV YOPUKTNPIOTIKAYV,
Om®G Y. TOPAdEYLO 1 EVOOUATMOON GLVIEAESTOV PopdtnTag Yo TV KoAOTEPT
aflohdynon twv Tpoceopmv. AkOun, Ko’ OA0 TO YPOVIKO SUGTNUO TNG EVEPYNG
TOPOVGIOG TOL OUTAUATOG VIAPYEL I dSuVATOTNTA, TOGO GTOV AMOCTOAEN OGO KOl
GTOVG TOPOANTTEG TOV, VO TOPAKOAOVOOVV G TPpayHaTIKO Xpdvo TNV Topeio Kol TV

KOTAGTOOT TNG TPOG EKTEAEONC TpdoKANoNS (Zynpa 2.8).
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Yympoa 2.8: Ztdow YAomoinong evog RFQ Awrtquotog Ayopooth

O ayopaaTng £xel avaykn
SleKTTEPAiWONG
OUYKEKPINEVNG TTPOUNBEIOG

Avalntdel ot B2B
HAexTtpovikr) Ayopd
EYYEYPAHHEVOUS
TIPOUNBEUTEG, oI oTToiOI Eival
o€ Béon va Tou kaAuyouv
QuTA TNV avAykn

21N GUVEXEID ETTIAEYEI
€KEIVOUG TOUG TTPOHNBEUTEG
aTouG oTToioug Ba oTEiAEl TO
RFQ aitua

To RFQ aitnua amooTéAeTal
Uéow TNG BIAdIKTUAKIG
TAQTQOPUAG GTOUG
QvTiOTOIXOUG TTPOUNOEUTEG

H B2B HAektpovikr) Ayopd,
KATOTTIV EVNUEPWONG AT TOV
ayopaaTH, TTANPOPOPE TOUG
€TTAEKOPEVOUG YIa TNV TEAIKH
€mIAOyr TOU AyopaoTr

O ayopaoTAg emAéyel TV IO
ouUpPEPOUTA TTPOCPOPE

O1 TTPOCPOPEG TOUG
uetaBiBadovral péow Tng B2B
HAexTpovikrig Ayopdg aTov
ayopaoTn

O1 TTpouNnBeUTEG aTTOKpivOvTal
avaAdywg o€ autd Je
TTAPABEST CUYKEKPIUEVNG
TPOOPOPAS

IInyn: Standing & Stockdale, 2001.

Mdaiiota, or B2B HAektpovikég Ayopég, yio var S1EDKOAVVOLV TN SlEVEPYELD
UEALOVTIKOV GUVOALOYDV KPOTOVUV 1IGTOPIKO LE TO CITHLOTO TV OYOPUOTMOV KOl TIG
aVTIGTOL(EG TPOGPOPES TV  TPOUNOELTOV, TOPEYOVTIONS OVCLUCTIKA  YPTGUUES
mnpoeopieg aflohdynong OA®V TOV KIWAGE®V TNG €POSNCTIKNG aALGIdAG,
pe mopdAinieg dvvordtree mopddeons TAPAUETPOTOMGIUMV GCTOTIGTIKAOV Kol
owKovoukav avagopav. EmmAéov, apketéc B2B Hiektpovikég Ayopég mapéyxovv
pio vBpLOKN TAATEOPLA, OOV 01 cLVaALAYEG Eektvave e vofoin] RFQ artnpdrov
Kol KatoAnyovv ot deaymyr ovTioTpoe®v  dnuompocidv  petafd  ToV
evolapepopévav tpoundevtov (Popovic, 2002).

Ewdwotepa, 1o cvomua a&tordoynong RFQ aitnuatov mposeépet Avoeig yo
™V aEOAOYNOoN TOV TPOGPOPDOV TOV TPOUNOevTdV, KAAOTTOVTAS OAO TOV KOKAO
Cong g dwdkaciag dtoyelptong aitnons-tposeopdv: and To GTAd0 dNUIoVPYIG
NG TPOCKANGNG KOt TN ONAMON TOV TPOIYPAPOV TNG UEXPL TV TPOCKANGCT TV
vroynNPlv mpoundevtdv kot Ty TEMKN €kdoomn Tov viknt. H ovvoium
Babuoroyia ¢ kabe TPosPopdc vToAoYileTanl ®C TO AOPOIGHA TOV YIVOUEVDV TWV
cuvtereot®V Popdtnrog enl TOV TIUOV TOV TPOS aElOAOYNoN YOPUKTNPIGTIKMV
(CosmoOne, 20091).

Ta koplotepa 0PEAN amd TN YPNON TOL GLUOTHHOTOS OEOAdYNONG &lval M
OMOTOTEPT EKTEAEDT] TNG OLUOIKAGIOG KOl 1] GUVETIKOVPNON GTNV TEAIKT] ETIAOYT| TOV
ayopaotr). Xuvvnbwg, ot vanpecieg RFx tov B2B Hlektpovikdv Ayopadv
neplhappdvouy TpoOTLTTO. AEOAOYNONG TO OToio UTOPOVV va YpNoLoTotnfovy,
va Tportorom o Kot va amodnKeuTovy, dote TEAKE va cuvlésouy pia PipAiodnin

npotumev RFX pe okomd: a) tn dnuovpyio evog mivako TEXVIKOV TPOSoypap®V Kol
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oLUVTEAESTOV PopLTNTag OVl TPoidv, B) TNV €YKLPOTNTO GOV ATOTEAECUA TNG

APYIKNG €PYOCIOG KOl TOKTIKNG OVOOKOTNONG, Y) TN CULVEMELW MG TPOG T XPNoM

Sl POVIKA KOWVAV KPUMpimVv Kol CUVTIEAESTOV Kol 0) TNV amodoyr] amd OAES TIC

EUMAEKOUEVEG OVTOTNTEG TOL LYNAOL EMUTEOOV OLPAVELNG KOl TANPOTNTOG TNG

dwdkaciog (CosmoOne, 2009g).

Oopéin Xpnone tov Yanpecwov RFx

To TAEOVEKTNOTO TOV EMLYEPNCEDV OO TNV VIOBETNON TV LN PEcIOY RFX

glvor moAlamAd. To PoacikoOtepa, KATNYOPLOTOMUEVO PACEL TNG EMYEPNUOTIKNG

TAEVPAG OO TNV OTTO10L GLUUETEXOVV 01 ETOUPEiEG 0T dladtKaoia, eivar Ta akolovba

(B2BConstruct, 2009).

IMa Tovg ayopoaotés:

Meimon tov Ae1tovpytkov KOGTOVS TPOUNOEIdY TOV TPOEPYETAL OO TNV
TaYOTNTO  OEKTEPOIMONG TMOV GCLVOAAAY®OV, TNV 1KAVOTNTO ANYNG
ATOPACEMY GE TPOYUOTIKO YPOVO KOl TN CLYKEVIPMOT TOPUYYEAMDV LE
oKomd TV TPOMONGN TOVG GE EMAEYUEVOVS TPOUNBEVTES

[Mopoyn omodOTIKOTEP®V  KOU 7O  OMAOVGTELUEVOV — UNYOVIGUOV
eneEepyaciag, Kuplowg AOY® TVTOTOINGNG S1UOIKACUDV, LLE OTOTEAEGLLO VO
eEaocpariletar n peiwon Tov ¥pdvov Kot TOL KOGTOVLG UEYPL TNV TEAKN
andPocn

[TAnpng éreyyog, o€ TPayHATIKO XPOVO, OANG TS SLOOIKAGING TOV KOKAOVL
TPOUNOELDV TNG EPOJACTIKNG OAVGIONG

Yvykekpluévee  ypovikég mpobeouieg, opatéc amd  OAovg  TOVG
EUTAEKOEVOVG, AELTOVPYIO TTOV EMTPEMEL TNV THPNOTN CGLYKEKPIUEVOL
APOVOIYPALLOTOS TPOUNOELDV

Avvatdmto TAPOVS AOYIOTIKOD EAEYYOV KOl QUECOS EVIOMIGUOG
COUANATOV KOTATOENG Kot TIHLOAGYNONG

[Ip6csPacn oe peyardtepn Pacn mpounBevtdv Kol Kotd GLVETEW OF

TEPLGGOTEPA TPOTOVTA
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Avvotdétmto  GueoNS KOl OmOTEAECUOTIKNG  aflohdynong TV
TPOGPEPOUEVDV TPOIOVTOV TV Tpoundevtdv Pdoel TOALATADV Kot
npokabopiouévav kprtnpiov

Avvatdtnto BEATIOONG TOV GLVEPYATIKMOV OEGUAOV LETAED AyOPOCSTOV KOl
TpoundevtdyV, YeEYOVOG TOL €xEl ®C OMOTEAECUHO TNV KOADTEPN
EMKOWVOVIN Kol EUTIETOCHVN LETAED TOV GUVOALAGGOUEVOV TAEVPOV
Avvatdmto d1aT)pPNoNS 1I6TOPIKOD OAMY TOV KIVIICEMV LE TNV Tapddeon

GTATIGTIKAOV K0l OIKOVOUK®V AVAPOPOV

Opoimg, yio tovg mpounevtés:

Avvatdtro TpocPaong oe VPHTEPO AYOPACTIKO KOO

EvoAloktikd kovail mpooAng Kot TOANoNG TPOiOVI®MV

Tovrmomoinon kot amlomoinon g dadIKaGiag, omd TV EVNUEPW®OT TNG
Enong HEpL TV VOPOAT TG TPOSPOPAG

Meiwon Tov AEITOLPYIKOV KOGTOLG E TNV  OVLTOUOTONOINCT TMOV
dldKac1OV

Meimon tov oayelptoTikdv Aabdv AGY® MAEKTPOVIKNG GLUTANP®ONG
VTOBAALOUEVAOV TTPOGPOPDV

Apeon kot otoxevouevn mpowdnon véwv mpoidoviov pEco omd ToV
niextpovikd katdhoyo ™ B2B HAektpovikng Ayopds, pe amotéieoua

TNV HELMOT) TOL KOGTOVG TAOANOTG

‘Eykaipn ko £ykopn evnuépmon Yo TiG TPAYUATIKEG avaykeg CNTnomg

TOL KAAS0V 0pacTNPlOToincnG

Avvatdtto BeEATIOONG TOV GLVEPYATIKMOV OEGUOV LETAED AyOPOCSTOV Kol
mpounfevtdyv, YeYovog TOL €xEl MG OMOTEAECUA TNV  KOADTEPT
EMKOWVOVIN Kol EUTIETOCHVN LETAED TOV GUVOIALUGGOUEVOV TAEVPDOV
Algbpovon tov SVVNTIKOD OyOpaoTIKOD KOWoL pHe TN Oempntikn
KATAPYNON TOV YEWQYPUPIKDOV GUVOPMV ETLYEPTLATIKNAG OPACTG
AvvatodtTo S10T)PNoNS 1I6TOPIKOD OA®MY TOV KIVIICEMV LE TNV Topddeon

GTATIGTIKAOV KOl OIKOVOUK®V OVAPOPOV
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2.4.5 Hiextpovikég apayyehieg

H vnpecio tov nAeKTpoviKOV TopayyeAldv onpovpyndnke and tnv avaykn
OTOKATACTAONG TOV TPOPANUATOV TOV ONUIOVPYOVV Ol TPOYEVESTEPOL TPOTOL
LETAPOPAS TOV TANPOPOPUDV TNG TOPayyEANS, OT®MG TO YA Kl MO TPOSPAT®S TO
nAekTpovikd toyvdpopeio (e-mail), péBodot, ol omoieg KO®AVGIEPYOLV TIG SLOdIKAGIES
vAomoinong g mapayyeriog, avEdvovtag mapdAAnio T0 GVVOAKS TG KOGTOG.

H ovykekpipévn vanpecio yapoakmmpiletor amd v NAEKTPOVIKY HETOPOPE
TOV 0e00UEVOV HETOED TOV EUTOPIKAOV GLUVEPYAT®V, HE TPOTO AVLTOULOTO Kol
ATOAVTMG AGPOAT]. ATAOVGTELUEVE, 1 SLAOIKAGIO EQAPLOYNG TNG VANPESING givor N
aKOAovON: or TAnpopopieg g mapayyelMag eEdyovtor 6 popen apyeiov amd to
[TAnpogoplakd Zvomnua ToL amoctoAén Kot mpowbovvtal, péow g B2B
Hlextpovung Ayopdc, oto ITAnpogoproxd Xdotnua tov mapainmt (IS-Impact,
2010a). To Poowdtepa 0QPEAN TOV MAEKTPOVIKOV TapoyyeAldV eivor to €&Ng
(IS-Impact, 2010a):

e Eopopuoyn oe OAEG TIG EMYEPNOELS OVEEAPTITOV HEYEOOVG

e Meiwon ypoévov kdKAOL Topayyeriog

e Meiwon kdotoVg (YopTi, fax, emkotvaovieg, KTA.)

e Ac@oAig, &ykopn Kot EYKvpn  TOPAOOCcT TOV  TAPOUYYEMOV UE

GUUTAN POUOTIKES EVI|LEPDCELG
e E&dhewyn odwyeplotikdv  AobBodv  ypdvov kot KOGTOVS,  AOY®

YEPOVOKTIKNG KOTAYDPNONG

2.4.6 Hiexktpovikéc Anpompacieg

Ot nAektpoviKéc OMUOTPOGieg OmMOTEAOLV Hiol €0POMOUEVY] KOl GLVEX(DG
AVOTTUCCOUEVT]  KaTnyopio. VANPESUOV TPOSTOEUEVTS 0a&lag TOL  €VPVTEPOL
nAekTpovikoy eumopiov kol pio amd TG Poacwkdtepeg TV cvyypoveov B2B
HAextpovikov Ayopav. H onuoviwomrtd tovg eival dlaitepo vymArn, kabmg
amOTEAODV VOl EVOALOKTIKO KOVOAM TpounBeidv, T000 Yo TPMOTEG OGO KO Yol
BonOntwcég HAeg, T0 omoio viobeteiton Ta TEAELTALN YPOVIEL OLOEVA KOl TEPIGTOTEPO

v TNV KdAvym Tov enyepnotloakov ovaykov (Davis, 2001; Lucking-Reiley, 2000).
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To Pacikd tovg otoryeio €ivol N AVIOY®VICTIKN KOU OUVOLIKT GUOT UE TNV
omoio. SlpopP®VOVTOL Ol TIES, HEco o€ éva kabopiopuévo ypovikd dldotnua,
®¢ omotéAecpo NG  Ogdouévng mPocPopds kot NG ovtictoyms ntmong.
Emiong, yopakmmpilovior oG «M MAEKTIPOVIKY €KO0YN| TOV TAPOSOCIUKMDY
ONUOTPAGLOVY, £XOVTOG WGTOGO CNUOVTIKES OLUPOPES, LLE KLPLOTEPT TO YEYOVOS OTL
OEV VTOYPEDVOLV TOVG EVOLUPEPOUEVOVS VO, GLUVEVPIOKOVTOL OE GULYKEKPIUEVN
QoK tomoBecia, OAAL omA®G vo OAANAETOPOVV Ge KaBOPIGUEVO YPOVIKO
OWoTNUO. a0  OMOVONTOTE WHE TOVG VLTOAOUTOVS GUUUETEXOVTIES, MECH  TNG
dradkTvokng mhatedpuos e B2B Hiektpovikng Ayopdg otnv omoia elvat péan.

O1 NAEKTPOVIKESG ONUOTPOGIEC TPMOTOEUPOVIGTNKOV GTO YDPO TOL SLOIKTHOV
vy B2C ovvadlayés, wotdco ypnyopa ypnowomombnkav kot oto B2B.
H onpovtikdémmrd tovg, yio to emyeipnuotikd poviéda tov B2B HAektpovikdv
Ayopav, yiveton gpeavéstepn omd to YEYOVOS OTL TOAAEG SLOOTKTVOKES TAATQOPLEG
aPYIKA AETOVPYNGOV EMEVOVOVTAG O HEYOAO PabBud 6T GLuYKEKPIUEVT KaTNyopia
VANPECIDV, TOPAUEPDOVTOS N U1 LIOBETOVTOS KAOOAOVL EVOAAUKTIKEG VLINPEGIEG
NAeKTpoVIKNG Tpoundetag. Zopewvo poiota pe tv Aberdeen Group (2001),
ot B2B H\ektpovikég Ayopéc ot omoieg ypnOLUOTOl00V EKTETAUEVA VLINPEGIES
NAEKTPOVIKOV ONUOTPOCLOV Yol TNV KAALYN TOV TPOUNOELTIKOV OVOYKOV TOV
HEADV TOVG PTAVOLV GE EMIMEdD PELOTOTNTOG -KPIoyn HAlo GULUUETEXOVIMV- KO,
Kot EMEKTOON, PuOoIUOTNTAG 7O YPNYopd, O OYECN HE TIG U viobetovoeg
OLOOIKTVLOKES TTAOTPOPUES. XVVNOWG TPOTIHOVVTOL OO UEYOAES EMIXEPNOES, OE
avtifeon pe Tig vampeoieg¢ RFQ kot tovg mAekTpovikovg KaTaAdyovs, Ol OTOiES
eMAEYOVTOL GE peyalvTepn cvyvotta and pikpopecaies etoupeies. O Ilivaxag 2.9
avtmapafaAlel to factkdtepa oToLEID TOV NAEKTPOVIKOV ONUOTPOCIOV KOl TMV
NAEKTPOVIKOV KaTOAOY®V, divovtag pio mo EexdBapn ewdva tov petald Tovg

SLlPopmV.
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IMivaxog 2.9: Baowd Xtotyeio kot Atopopég Tov ANUOTPacLOV Kot TOV
Hlektpovikov Kotaddywv

H\extpovikég Anpompacisg

Hiextpovikoi Katdroyor

IIdg dovArevey;

YuvToiplocio TPoUnOevTdY Kot
QYOPOOTMV GE GUYKEKPLUEVO 10€aTO
YDPO Y1t HESOUEVO YPOVIKO SLAOTN AL

Avdloya Le TNV TPOCSPOpPd
Kkat v ERnon

Iog Mzeinon k66t0vg GuVaALUYTG, Mzeimon K66T0VG GLVAALOYNG,
enO@eloOVTOL OL | TTPOSPaoN oE PEYOADTEPO OYOPOOTIKO TPOcPooT 6€ HEYOAITEPO
IpopunOevtéc; KOWO, KOADTEPEG TYLEG ayopacTIKO KOO
Iag Meiwon KOOTOVS 013\/(17\.7»0!71](; Kot Meiwon K06Tovg GUVAEALAYTG KoL
. avolnnong, mpocPacn ce : z
ETOOELOVVTOL OL TEDIGGOTEDOVE ToOLNOELTEC. EDDES avalnmong, TpdcPacn o
AyopooTtis; P POLS PO 5 Evpeot TEPLOGOTEPOVG TPOUNOEVTES

KOADTEPOV TILDV

Kartakeppotiopévoug kKAGS0LG,

Kpioya mpoidvta, mdinon eI AR
bl

ov epappéleran

KOAMOTEPO; aroBepdtmv, ducebpeta TPOidVTa " .
TPOYPOUUOTICUEVES OyOpEQ
fo)g T 53 G S Awnpaygarsvovrql €K TOV
KaBopilovran MV Toneia SMLOTrasin TPOTEP®V, GLVIOWG
oL TIpéG; 1V TOPELa. TG ONHomp 5 givon otobepéc
Mmopovv ou
AyopaoTtég va . . .
ST @ Mepikéc popég O
IIpounOevtic;
[Inyn: Davis, 1999.
Y1 B2B HAextpovikéc Ayopég, ot vanpeciec TtV MAEKTPOVIKAOV

ONUOTPUCIOV EMTPEMOVY OTO UEAN TOLG VO, SLOTPOYLOTEDOVTOL OTOSOTIKOTEPO
GLUVOALOYEG, Ol omoieg yopaktnpilovior amd ofePotdTnTo TIUOV KOl AGLUUETPIL
mnpoeopidv (Dai & Kauffman, 2002). H mieioyneio tov dievepyodvimv
onuompaciav yapoktnpiletor amd WO1TIKOTNTA, OGOV APOPE TOVS GLUUETEXOVTEG,
KaBm¢ 0 dlopyavmtng kKabopilel extdg amd TIC TOUPAUETPOLS TG ONUOTPOAGIG KOl TIG
EMYEPNOELS, TIG omoieg embupel vo peTéyovv oty dadikacia. Qotd60, eKTOS TG
aLTOPOVANG EMAOYAG TOV GCULUUETEYOVI®OV Omd TOV OlOPYOvVOTH, VTAPXEL M
dvvatdtro  koboplopod tovg péow  pnyovicudv  afloddynong g B2B
HAextpovikng Ayopdg, ot omoiol kaTatdocovv TiG emyelpnoels Pdoel, 1660 TV
YOPOKTNPIOTIKAOV TOVG OGO KOl TMV 1OWITEPOTATOV TNG EKAGTOTE MAEKTPOVIKNG
onuompaciog. Ot WOTIKEG MAEKTPOVIKEG dnUOTpacieg, AOY® Tng @OONG TOLG,
EMTPEMOLY TN OWTHPNON TOV EMYEPNUATIKOV CYECEDV, OTOLXEID 1O1ITEPWG
ONUOVTIKO OTO OLEMYEIPNOOKO EUTOPLO, OOV TO. GLVOAAOGGOUEVE TPOIOVTA €lvail
OTPOTNYIKNG CNUACIOG Kot dlevepyouVToL TPOUNDElEg 0 LEYAAES TOGOTNTES EVOVTL

VYNAOTOTOV otkovoulk®v avtitipey (Dai & Kauffman, 2002).
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Ta ayaBd mov cvvaArdccovtol eivorl mpakTikd OAa To dlokpltd €idn pe
OUYKEKPIUEVOL  YOPAKTNPIOTIKG, ©OCTOGO, OTNV TAEWOYNPIO TOV TEPIMTOCEMV
ONUOTPATOVVTOL KEMMVVUES) TPMOTES VAEG. E1d1KdTEPQ, 01 NAEKTPOVIKEG dNUOTPACTES
ocuwwnbwg mpotudvTor Yoo ayopd ayabdv pe younid pioko  GLVOAAAYNG.
EmimAéov, dnpompatovvion 6e yaunAotepo Pabud kot vanpeciec, epOCOV HUTOPOVLV
VoL TEPLYPOPOVV e pia 1 TEPIOCOTEPES AMUTNOELS 1| LE EEKAOAPO TPOGOIOPIGUO TV
TApOdOTE®V, OMMG YL TOPASEYUO T  OVOANYN TOV  VANPECIOV  VYIEWVG-
kaBaprotnrag Kot euAaENg o€ pio emtyeipnon.

Me ™ ypnon 1OV MAEKTPOVIK®OV ONUOTPACIOV Ol TPOUNBeLTES £youv
ovvatotto va  Eekabopiocovv amd mheovaopota omobépato  (oTOoK) Kol va
PEVGTOMOGOVY AOPOVT TTAYLD, TOVAMVTOS TOV U amopoitnto eE0MAMGUO TOVG OF
TnNbopa evolopepopévav. Amd TV GAAN TAELPE, Ol OYOPOUCTEG UTOPOVV Vo
QITOKTHGOVV YPNOLUO TPOTOVTA Kol VINPESieg o€ cuueépovoss Tiég (Raisch, 2001;
Sawhney & Kaplan, 1999). XOupovo paiiota pe v Deutsche Bank
(Deutsche Bank, 2003), amogépete pelwon oty teMkn Ty ondKIong tov
poioviwv mov Kupaivetor amd 10% g 15%.

O niektpovikég onuompaciec towv B2B Hlektpovikdv Ayopmdv éxovv cav
BooiKd KPITNP1o EMAOYNG TOV TEAMKOV VIKNTY TNV KAAVTEPT TN, ®OTOGO, 1| eveMEia
TPOCAPLOYNG TOVG TPOGOEPEL TN SLVATOTNTA YPNONG Kol AAA®V KprTnpimv, Yo TNV
KaAVTEPN €ELTINPETNON TOV ETUPIKOV ovayK®V. Onmg yio mopddetypa, 1 emAoyn
™G TPOGPOPAS PAcel Tov VYOV TV KATOTEDEVTOV TOGOTATOV 1 TNG TOLOTNTAGS,
aKOUN Kol TOV  TOVTOYPOVO  CUVLTTOAOYICUO — TEPIGCOTEP®OYV  TOL  €VOG
YOPOKTNPIOTIKAOV, HE TNV EQOPUOYN OULVIEAESTOV PapdTNTOg KOU TEXVIKOV
Babuordynons-kotdracng.

Ocov apopd t1g cOyypoveg B2B Hiextpovikéc Ayopéc, ol meplocOTEpEg O
AELITOVPYOVV OTAMG MG HEGALOVTEC GTNV NAEKTPOVIKY ONUOTPOGIO, TPOCPEPOVTUG
TNV  OOLTOVUEVY] TEXVOAOYIKY] VTOOOUN, OAAGL TALTOYXPOVMG TOPEYOLY KO
EMIPOCHETEC LANPETIES, OTWG TANPOPOPIEC CLUPOVAEVLTIKOV YOPOKTIPO -KOL Y0l TIG
000 GUVOAAUCOOUEVEG TAEVPEC- UECH EVNUEPOTIKAOV OEATIOV KOL OTOUTICTIK®V
avaQopOV amd avaAoyeg OMpompacieg mov £ywvav oto mapeABov. Mdaiorta, oe

TOAAEG TTEPIMTAGELS, M Tapoyn Pondetag dev mepropiletarl povo mpv v Evapén g
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onuompaciag, aAAd cvveyiletal kol katd v oeEaywyn e 660 Kol 6TO TEAOG,
HE TNV amddO0oN TNG TEMKNG avapopag TG OANG dlodKaciog.

H tehwkn emoyn ¢ MAEKTPOVIKNG TAATQOPUOC, HEC® 1TNG Omoiog o
ekqotote mpounBevtng Bo  dwegayer v  dnuompaocic, Oewpeitor  VYIOTNG
onuovtikdtrog kot OBa mpémer va  yivel cuvumoloyilovtog GULYKEKPIUEVOLS
mopdyovieg, Omwg: 10 TPoeih Tov pelov g B2B  HAextpovikig Ayopdg,
T duvatdmteg kot to Pabud TPOGOPUOYNG NG MAEKTPOVIKNG Omuompaciog,
TIG TANPOPOpPiEG Yo TaPOUHOLEG OPacTNPLOTNTEG GTO TTAPEABOV KoL TNV EVOEXOUEVT
Topoyn E€mMmPOcHeTV LVANPESIOV VROGTNPIENG. ATO TV dAAN TAELPA Kol Ol
ayopootég Oa mpémel pe TV GEPE TOVG Vo AAUPAVOLY VITOYN TOVE CLYKEKPUULEVES
TOPOUETPOVS, OMOAVIMOVINS O©E Mo GEPE EPOTNUATOV UE OCNUAVIIKOTEPL TO
napokdto (Businesslink, 2009; Emarketservices, 2009; Popovic, 2002):

o Tlowog eivar 0 TpounBevTig;

*  Ymapyovv £yyuNnceLg Yo TNV TOOTNTA TOV TPOIOVTIWV/VINPECLOV;

*  Ymapyet duvatdTnTo AmdGLPOTG TS TPOSPOPAS AdY® AdBovG;

e [lotoi givor o1 mapeydEVOL TPOTOL TANPOUNG;

e Tlpoceépovian emmpocheteg vanpecieg and v B2B Hiektpovikn| Ayopd;

e  Mnopel o TpounBevg va {ntMoetl o To EUTOPELUE TOV;

o X¢& mepintwon ondKINoNG TOV TPOoidVIMV NG dnuompaciog, Bo mpémel va

Tnpodel Kol kdmoo mocd oTov HesALOVIO KoL OTNV  UETOQOPE 1|

mepAapBdvovtol oty T andKINoNG TOLG;

Koamnyopiec kon TOomor Hiektpovikdv Anpompacidv

Ot nAektpovikég dnuompacieg Katatdoocovtal oe 000 Pacikég kKatnyopies:
OTIG TAEI000TIKEG KOl OTIC UELOOOTIKES (OVTIOTPOPES) dNUOTPOGIES, avaAoyd LE TO
€dv 1 TN omoKTNONG TOV ayad®dV Katd TNV EKTEAEGT] TOVE KIVEITAL PE OPVNTIKO M
BeTco Prpa, To 0010 CLGLUGTIKG VTOOEIKVOEL KOt TO0 amd T 6V0 GLVAAAAGGOLEVOL
LEPT EYEL OUTMPAYLATEVTIKO TAEOVEKTILLOL GTT) OLOOIKOGTAL.

Ewdwotepa g mAe1000TIKT, yopaktnpileTon 1 dnpompacio otV omoia £vog
TPOUN VTG TOPEYEL T TPOIOVTO TOL KOl TOAAOT GUUUETEYOVTEC-0YOPACTES KAVOLV
TPOGPOPES YL v amdktnon tovg. O mwAnTg Oopyovaver T dnpompacio,

KOADVTAG TIC EMBLUNTES EMYEPNOELS PACEL TV OWHTEPOV YOPAKTNPICTIKOV TMOV
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ayafov INUOTPATNONG KOl TOV EMOKOUEVOV otdymv. Telkdg kdtoyog twv
TPoiOvVTOV YyiveTow €kelvn M emyeipnon mov, pEGH 6TO TPOKAOOPICUEVO YPOVIKO
dwot o oto omoio deEdyetan n dnpompacic, TPOSPEPEL TO LEYOADTEPO YPMUOTIKO
aVTITILO M TNV KOADTEPT TPOCPOPA, €4V YPNCUYLOTOOVVTIOL KOl GAAC KPLTNPLOL.
Ov mherodotikég onpompaciec Bempovvror eEopeTikd YPNOIUES Yoo TNV €KTOINON
TAeovalOVTOV TPOIOVTIMV (GTOK) KO Y10 TNV OVEDPEST] VEOV OyOPDV.

Avtifétog ot peodotik| (avtiotpoen) onuompacio, 0 ayopacthg eivar o
dopyovetng, BETOVTag TOLg KOvOVEG NG O1a0IKOGIOG KOl TPOCSKOAMVIOS TOVG
emBountovg TOANTEG, oL omoiot avtaywvifovtor peTa&d Tovg Yoo To mowog Ba tov
mpoundevoel. To Prpo ¢ dnuompaciog eivor apvnTikd, LE TOV ayopaoTn va. £XEl
COQECTOTO. TO JWMPAYUATELTIKO TAgovéEKTNUO oTn dwdikacia. H avtiotpoen
onuompacio Bewpeitor KoAr emhoyn OTOV VRAPYEL €MOPKNG OafecudTTA TOL
emBountod TPOIOVIOC Kol GE TMEPIMTMOELS Omov 10 ayofd Tov Soop®V
npoundevtdv eivor un owkpird. Emiong, amotedel €vav eoupetikd  yproywo
UNYOVIGHO MAEKTPOVIKNG Tpoundelag, 101iTepa yloo EMXEPNOCELS HE UEYOAN
ayOpOoTIKY 16Y0, 01 omoieg elvar o BEom va «e&avoyKaoovv» ToALoHS TPouNOeVTES
VO OVTOY®OVIOTOUV  €VIOVMG HETAh TOLG Yoo TNV EMiTELEN  EMUYEPNUATIKAOV
ocvppoviov. Z11g B2B Hiektpovikég Ayopéc, n petodotikn dnuonpacio viobeteital
0€ TMOAD LEYAAVTEPT) CLYVOTNTA GE GUYKPIOT] LE TNV TAELOO0TIKY).

Ocov apopd TOVG THTOVG TOV NAEKTPOVIKMV dNUOTPACIOV, TPocdlopilovv g
peydro Badbud tov emOOKOUEVO GKOTTO TOL Ol0PYAVOTI], EVAO GLVOEOVTOL AUECH LIE
T0 €100¢ TOL ONUOTPATOVVTOC ayafoV Kol TV 1OHTEP®Y YAPUKTNPIOTIKOV TOV
(ITivaxag 2.10). H telkn emdoyn tov tomov onmpompaciog kabopiletoar amd tov
dopyovmtr, HE TN  OLUPOLAEVLTIK VROGTAPIEN TV oavoivtov ¢ B2B
HAextpovikng Ayopdc, ot omoiotr Bacel g eumelpiog Toug Kot TV mTpofécemy tov
dopyavat givon og Béon va Tpoteivouv ) BEATIoT Abom Yo TV KAOe TepinTmon

(CosmoOne, 2009k).
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Iivaxkag 2.10: Baocwodtepor THmot [apeyouevov Anponpaciov tov B2B Hiektpovikmv Ayopmdv

Tvmor Anponpociav

Baoiké Xapaktnplotiké

Xpiion

IoodtnTeg

Ayylixn

Ot Tipég Pertidvovton pe
KOADTEPN TPOCPOPA

Evdeikvoton 6tav to kpitiplo
gtvon pdvo éva

2UVIoTATOL LOVO Y10 TO GOVOAO TG
TOGOTNTAG TPOG dNpOTPdTHON

Avvauixn

O tipég Bertidvovtar o oyéon
HE TN UEYPL OTLYUNG KOADTEPT|
TPOSPOPE TOL Stoy@VILOUEVOD

Evdeikvuton yio oglpd katdragng

ZVVIOTATOL LOVO Y10 TO GOVOLO TG
TOGOTNTOG TPOG ONUOTPATNON

Oilaviikiy

H dnponparodoa mocdT T
Swyowpiletor o opdadeg avaroya,
eite pe apBpod tepoyiov ava
opdda gite pe Paon v modTTd
Tovg. Kabe opdda ayabov
onpompareitan Egxympiotd, péxpt
vo dnpompatnOel 1 GUVOAKT
ToGoTNTA

Evdeikvoton 6tav to kpitiplo
glvar n T Ko ) TocOTNTO

2uVIoTATOL Y10 LeYEAES TOGOTNTES
0oV ayadov, cuvinbog
SLPOPETIKNG TOLOTNTAG

Apepixavikny

‘Otav 600gi 1 TpoGPOPA, 1
TOGOTNTO, OECUEVETOL TPOCMPLVEL
o1n dobsioa Tiun Kot
KOTOYVPDVETOL GTO TELOG TNG
dnpompaciog, av dgv LITAPYEL
KoAOTEPN TPOGPOPd. Ot Tiuég
Ko ol TocoTnTESG PEATIDVOVTOL
amd TOVG S10PYaVATES

Evdeikvutat 6tav to kpirnplo
glvat ) Ty Kot 1 TocoTnTe

ZUVIOTATOL Y10 LeYOAeg
TOGOTNTEG 1010V ayafdv

larwviky

H onponpacio die&dyeton o
KAELGTOVG YOPOLS TYDV,
omov KkaBe yopog Eexvdet amod
™V YopMAOTEPN TIUN
TOV TTPONYOVLEVOV.

Ot Tpég eivar kKAelotég

Evdeikvoton 6tav vedpyet
£VTOVOG aVTOYOVIGULOG

JVVIOTATOL LLOVO Y10 TO GUVOLO TG
TOGOTNTOG TPOG SNUOTPATNON
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Nuwntrg etvat avtdg Tov
AevTepns vyniotepng npo];(gsggx(j{;g gigﬁfﬁlm Evéeikvuton og mepintdoeig 2VVIGTATOL LOVO Y10t TO GUVOAO TNG
TS K(nmd)pcoc;ng S A [0 COYNADV TIHAV 0yopacy TOGOTNTOG TTPOG ONUOTPATNON
TOV OEVTEPOL KAADTEPOL
Emitpéner tnv tavtdypovn
a&10AOYN O YEVIKDV, TEYVIKOV Evdeikvuton 6tav to kpitiplo givan
Hoivuerofintij KOl OIKOVOUIKOV TOPOUETPDV, LLE TOAAG KOl YPNOUOTOIOVVTOL Mmopel va amoTteAovV KpLTnplo
Baon tn oTabpopévn GLUVOAIKTY oLVTEAESTEG PapTnTOg YU 0VTA
Babporoyia

IInyn: CosmoOne, 2009k.
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Baowd Xtadio Hiektpovikne Anuorpacioc

[a wmmv owlaymyn plog mMAEKTPOVIKNG OMUOTpaciag, oveEapTiTOL
emAeyopevng koatnyopiog, TOmMOL Kot TPOPiA ocvuupetexdviov, Oo mpémer va
akolovOnBovv cuykekpyéva Prpata, dote N dadtkacio va degayBel emTuydG Kot
0 010pYaVOTNG TNG VO OTOKOUIoEL TO HEYIGTO duvaTd deelog. Zopewvo pe v B2B
Hiextpovikn Ayopd g CosmoOne (http://www.cosmo-one.gr/procedure.htm),
to Bocikd oTdde TG NAEKTPOVIKNG Onponpaciog, to onoio Bo mpénel celplokd vo
dtekmepatmbovy, givat: a) n evnuépwon, B) o oxedlacUdc, Y) N 0pYAveoN Kot d) 1

extéheon’.

Evnuépoon

EwWdwotepa 010 oTAd010 NG evnuépmong, O  €Mid0EoC  SlopyavmThg
TANPOPOPEITAL TOV TPOTO AELTOVPYING TOV NAEKTPOVIKAOV ONUOTPACLOV, TOl0. Elval Tol
0PéAN Tovg Kot Tl pmopel va emtdyel pe v vioBétnon tovg. EmmAéov, peretdvton
To €101 KO OL VANPEGIEG TOL UTOPOVV VO SNUOTPATNOOHV Kot O 1O1UTEPOTNTES TNG
dwdkaciag. O dopyovmig mopovctalel enakplPmg, 6To eEEOIKELUEVO TPOCOTIKO
™G B2B HAektpovikng Ayopds, Toug eTOUOKOUEVOLS GTOYOVS TOV KOl LEAETOVTOL
TUYOV TPONYOVUEVEG OVOAOYEG TPOKTIKEG, TOGO TOL Wiov 060 kol GAA®V

EMYEPNCEWDV, Ol 0TO1EG TAPLALOVV LE TO TPOPIA TOL.

2EOLUGNOG

21 ovvéyela, EEKIVAEL O OYESOOUOG TAV® GOTI GLYKEKPLUEVT] GCUVOAAAYY|.
AvoAvovtal ot ntepdTTES TG TPOoUnBetag kot ot cuvinKeg ¢ ayopds, Omwmg:
N OlKOHOVeN TNG TWNG KATO TOLG TEAELTAIOVE UNVES, M OlBecuoTnTa TOV
TpounBevTAdV, 0 AVTAY®OVIGUOS, To AmoBENATo OV ONUOTPATOVVTOL K. 0. Méca amd
NV ovOAVOT| TPOKVTTEL 1] EMAOYT TOV GEVOPIOV KO, KAT  E€TEKTOCT, TOL TOTOL TNG
onuompaciog wov eEumnpetel KOAOTEPA TIC AVAYKES TOV SOPYAVAOTY Kol ToPLalel Le
TIC vrdpyovoeg ovvinkee ™ ayopdc. Ot Pacikdtepol otdYOl TOL EMAEYOEVTOG
cevapiov Ba mpémer vo elvar M LVYNA CLUUETOYN KOl 1 Onpovpyio. £vtovov
AVTOYOVIGHOD HETAED TOV EMYEPNCEDV, DGTE 0 SLOPYUVAOTNG VO ETLTVYEL TO LEYLOTO

dvvatd 0pehog. ‘Emetta, kabopilovtal ot empépovg mapaueTpol g oNUonpaciog,

> Ot B2B HAekTpovikéG oyopéq TOL TAPEXOLV  EMTPOGOETOC VANPESIEG HETAPOPOS TGOV

dMNUOTPaTOHVI®V TPOIOVTMV BE@pohvTaL OTL £X0VV Eva EMTAEOV GTAS10.
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OT®OC: M TN avolypatog, To Prpo g SNUOTPAGiog, N NMUEPOUNVIO OEVEPYELNG KOl
TO YPOVIKO TNG OLACTNUA, 1] EVOEXOUEVN VTTOPEN TOPOTACEMVY, 1 ETIOUOKOUEVT TIUN,
to otoyeion mov Ba elvor S0BEGILO OTOVG GULUUETEXOVTEG KOTA TNV TEAEON NG
onpompaciog KtA. Qotd660, 10 PacikdTEPO oTOYKEl0 € AVTO TO OTASO &€ivor O
EeK@OapOg TPOGOIOPIGHOS TOV KPLTnpiwv Tov Ba Tpocdlopicovy ToV TEMKO VIKNTY,
MOOTE VO UMV LapEOVY TOPEPUNVEIES KO, KOT' EMEKTOOT, LEAAOVTIKG TPOPATLLOTOL

o1 dtekmepaimon g d1adIKaGioC.

Opydvoon

210 Tpito 6TAd10, KOAOLVTOL Ol €TALPEiES, TIG OMOieg O OOPYAVOTNG £)EL
TEMKA  oamoacicel va ocvuneptldfel ot omuompaocic. Tovg amootéddetor 1
TPOKNPLEN, 01 OPOL GLUUETOYNG KAl TVXOV GLVOOELTIKA £yypama, Kabdg emiong kot
ol oamapoitnTol KwowKol mpdSPacng, GOTE VO UTOPOVV VO GLUUETAGYOVV OTN
owdwkacio. Xt ovvEXEW, YIVETOL EVNUEPMOOT TOV EUTAEKOUEVOV CYETIKA UE TO
YOPOKTNPIOTIKE Tng Onpompaciog, eite kot’ 1Oiov gite pe TV 0mOGTOA
EKTTOOEVTIKOD VAMKOD 1N HEC® GLOTNHUOTOG MAEKTPOVIKNG pdOnong (e-learning),
wote vo vioBovv gotkelopévol Pe TNV OAN JlodIKacio. ZE OPKETEG MEPIMTMOGELS
oteEdyovtorl ek TV TPOTEPMV piol 1| TEPIOCOTEPEG EIKOVIKEG ONUOTPOGIES, MOTE,
TOG0 Ol GUUUETEXOVTES OGO KOl O JLOPYAVAOTAG, VO OTOKTCOLV OKOUN HEYOADTEPT

EVYEPEL GTT) (P1|OT TOL GLGTNLOTOG,.

Extéleon

210 1EAELTAI0 GTASI0, OOV OLGLACTIKG TTPAYLOTOTOlEITOL 1) dNUoTTpaGia, Ot
GUUUETEYOVTEC VTOPAALOVY 0TO KABOPIGUEVO YPOVIKO O1ACTNA TIC TPOGPOPES TOVG,
BAémovtog avd mdoa otiypn mow gtvotl  veployvoVGa TPOocEopd. O dlopyUveTNG,
ocuvnBog pall pe tovg avaivtég e B2B Hiektpovikng Ayopdc, mapakoAovBel o
TPpAyRaTikd xpovo v e&EMEN g dwodkaciag. H dmupompacia odokAnpoverat,
glte pe Vv maApodo tov KaBoPIGUEVOL YPOVOL €lTe PETA amd TN Olevépyelo Kol
TOPOTACE®VY, HE TNV OVOKNPLEN TOv VIKNT omd TO GUGTNUE KOl TNV TEAMKN
KaToYOP®OOoN TG ONUOTPATOVGOS TPOUNDENG. XTr GLVEXEW, EVNUEPMDVOVIOL Ol
oupUETEYOVTES, KOODC emiong kot o dopyovethig, O omoiog mopdAAnAa
mopoAopuPavel pion EKTEVAG avaPOpd LE AETTOUEPEIG TANPOQOPIES Yoo TNV TopEia

oMG ¢ dwdwkaciag, OmAadr: ©€ TOlEG YPOVIKEG OTIYHES VTOPANONKav ot

72



Ke@aharo 2: Tomoloyia ko [apeydpeves Yanpeoieg tov B2B Hiektpovikdv Ayopov

TPOGPOPEC, TOLEG NTAV Ol AvTioTOlXEG VITOPANOEicES TIUES, TO101 GUUUETEYOVTES TIG

VEEPAAAY KO GE TOL0L CNUELN ATOYDPN OOV, TOGEC TAPATACELS OOONKAY, KTA.

O0éln Tov Hiektpovik@v AnUotpocidv

Ta mheovektnuota VOOETNONG TOV MNAEKTPOVIKAOV ONUOTPUCLOV Yo TNV

niektpovikn mpopnOel ayobdv etvor mwOAAE Kol ONUOVTIIKG Kot Yoo TIS 00O

GLUVOALOCCOUEVEG OVTOTNTES. 26 KLPLOTEPQ BEpovvTal To akdOAovOa

(CosmoOne, 20091-0; Turban et al., 2008; Yassas, 2009a-b):

O¢pén TpopnBevtOV

[IpdcPaon o€ peyoldTePO dSVYNTIKO AYOPAGTIKO KOO

[TMpwc adaPfAnt dadikacio Kot 1I6OTIUN TPOG OAOVS TOVG CLUUETEOVTES
[Tapoyn &vég onuaviikod KovoAloh Olavopng Y. tn owbeon TtV
TAEOVOGLATOV

Amoxktnon evepyohd pOAOL O SWUOPP®OT] TOV TIUAOV OAAL KOl TOV
cLVONKOV ayopds, AOY® SVVOUIKNG GUUUETOYNG OTO GUGTI IO

INUOVTIKY Ty GVTANGNG TANPOPOPIDV

[TAMpN g EAeyYOC TV O1001KACIDV VITOBOANG TPOCPOPHOV

YynAn pevototra

Xopuniotepa k6ot dlayeipiong Kot GLVOAAAYNG

Mn OYrapén TOTIKOV TEPLOPICUDV

XopunAotepot xpovor Kot KOGTI SamPoyLATEVOTG

Meyaldtepog EAeYX0G TOV SLUOIKAGIOV TPOPOIOTNONG, AOY® TNG OLTOUATNG
GLALOYNG OA®V TeV otoyeimv mpounbelog Kot TG TAPAAANANG eEayYNg

AVOPOPOV, EVOLVOUMVOVTIS TIG OYEGELS LLE TOVG OLYOPUCTES

O0¢pél ayopaocTOV

Avvatomrto mpombnong g nmong oe pio gupela ykapo mpoundevtov,
HE 6TOYO TNV ayopdl GTNV IO GLUPEPOLGO TIUN, HE TavTOYPOVN PEATi®ON TG
To10TNTOG

Alo@aion g SPAVELNG, TG AVTIKEWUEVIKOTNTAG KOl TOV adldfAntov tng

TPUYUOTOTOINONG TOV S10Y®VIGUAV Yo TV Tpoundela ayadmv
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o [IAnpnc éheyyog TV S1001KAGIOV VITOPOANC TPOGPOPDV

e Meiwon T0LV ¥pPOHVOL KOl TOV KOGTOVS SUTPUYUATELONG KOL OTOKTNONG
ayofov

o Awdikocio mopdfeong TV OKOVOUK®OV TPOCEOPOV, omd TAELPAG TOV
TpounBevTAOV, GE TPAYUATIKO YPOVO

o Avvouikd KovAAl CUVOALOYDV, CE TEPIMTMOCELS EKTOKTNG OVAYKNG Yol
wpounfeta, aAAG Kot 6€ TEPLOSOVG EALEWYNC aryaBdV

¢  AOKTNOY OVGLUCTIKNG KO OTOTEAECUATIKNG OLUTPOY LOTEVTIKNG IKOVOTNTOG

o  AvAdelln 610 HEYIGTO TNG OYOPOCTIKNG dVvVaUNG

e Mn Vmopén TOTIKOV TEPLOPIGULDY

o XoaunAdtepot xpdvol Kol KOGTN SmPayLETELONG

e MeyoAVTepog EAEYYOG TV SLOOIKOGLDY TPOPOSOTNONG, AOY® TNG ALTOLOTNG
GLAAOYNG OA®V TV oTolyelwV Tpoun el Kot TS TOPAAANANG E0y®YNS

AVOPOPOV, EVOLVOLMVOVTOS TIG GYECELS LLE TOVG TPOUNOEVTEG

2.4.7 Hiextpovikn Avrarrayn Eyypaoov

O1 vnpeoieg ™G NAEKTPOVIKNG OVTOAAAYNG EYYPAP®V OTOTEAOVV TUNLLO,
T0G0 TOV MAEKTPOVIKOV TPOUNBE®V OGO KOl TOV TMAEKTPOVIKOV TAPUYYEMDV,
TPOCOEPOVTAG TN dVVATOTNTO GTIC VIOOETOVGES EMYEPNOELS Yo AELOTLOTY, YPIYOP
KOl OIKOVOUIKG GUUQEPOVGO OVTUAANYN TOV OEJOUEVOV TMV KOOMUEPIVAOV TOLG
opaoctnpotitov. Ot B2B Hiextpovikéc Ayopéc vmoomnpilovv 0600 Paoikég
KOTNYOpleg MAEKTPOVIKAOV E£YYPAP®V: ) TO TOPUCTATIKA, OG €Ml TO TAEIGTOV,
T TIHOAGYLO, TO OTOl0 OMOPALTTOG GLVOOELOLY i NAEKTPOVIKY| OyOPOTOANGio
TPOTOVTOV -KOOMG ETIONG KoL TO OEATIOL ATOGTOANG, TO TIGTOTIKA KOl TO, TLOAGYL0-
dehtion amooToANG- Ko PB) Tic mAnpoopieg, ol omoieg oyetilovtal Pe TNV ATOGTOAN
Ko Aym piog nAektpovikng mapayyerioc. Emmiéov, n mistoyneio tov cOyypovaov
B2B HAextpovik®dv Ayopdv meptAapfavel Kot VTooTNPIKTIKESG dadkacies, ol omoieg
epapuolovial yioo Tov €AEYYO KOU TNV EMOMTEIL NG OVIOAAAYNG EYYPAO®V,
TN ST PNON OTOPIKOD KIVIGEMV KOl TNV GUTOUNTOTOINGT TOV OEPYOCUDY TOVG

(IS-Impact, 2010b).
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H niektpovikn avtaliayn eyypdoov Bewpeitonr KatdAAnAn: o) yoo peydio
OYKO €VOG N SLOPOPETIKMOV TOPAUCTATIKDOV, TO, OTOI0L TPEMEL VO TANKTPOAOYNH0VV 6TO
cvotua, B) oe mEPWTMOGES OMOV TO KOGTOC KOl O YXPOVOS KoToy®PNong eivat
ONUAVTIKE DYNAOG KOl Y) OE TEPITTAOGELG OOV 0 POPTOG epyaciog elvarl Svoavdioyog

pe to emyepnotako 6gerog (Ietpelac, 2008).

HAextpovikn Twwordynon (e-invoicing)

H vmmpeoia g niektpovikng TipoAdynong kabiotd duvaty| TNV NAEKTPOVIKT
avToAAoyn ToAoyiwv HeTaED cuvepyalOUEVOV ETAIPELDV, CVTOUATOTOIMVIOS TO
KOUUATL TNG €QPOOIACTIKNG OAVGIONC, TO 0010 apopd TNV EEAYWYN KOl OTOGTOAT TOV
TIoAoyiov amd Tov TPoUnBeLTY| KOl GTN GLVEYELD TNV TAPUAAPT) TOV, TOV EAEYYO KO
TEAIKA TNV KaToy®pnon 1tov 6to [IAnpopoplakd Xvotmuo tov ayopasti. O porog
¢ B2B Hliektpovikng Ayopdg, mov vmootnpilel T CLYKEKPEVN LANPEGIO MG
EVOLAUECOG, €lvol Voo HETOTPEYEL TO OEOOUEVO OmO TNV apyIKN TOVG HOPPTN,
ommwg omAadn otéAnkav amnd 1o IIAnpopoplokd XHotnua ToL €KOOTN TOV
TOPOCTATIKOD, OTNV  OmOLTOVUEV oamd Tov mopainmtn popoen (Ewova 2.6).
Qo1000, OPKETEC OLUOIKTLOKES TAOTPOPUES OlELPHVOLY TNV EPUNVEIDL TOV OPOL
CNAEKTPOVIKT] TIHOAOYNON», CLUTEPIAOUPAVOVTOS GE OVTOV KOl TO TOPUKEIUEVA
TOPOCTATIKA P0G MAEKTPOVIKNG GLVOAAMYNG, ONANOT] TO OEATIOL OTOGTOANG, TO
TIHOAGY10-0eATiOl 0mOGTOANG Kot Ta ¥pemotikd (CosmoOne, 2009p; Retail@Link,
2009).

Ewova 2.6: Hiexktpovikr) Metagopd Tiporoyiov pécwm B2B

HAextpoviknc Ayopdg
Busingis Tramgiormation  —
Rlule: Emal
- O '.' Nolifications
. C)
| L
Y — T —
Invoices e ._( ‘ ...f L Rt‘. N hu:.f_cs_-_;i‘
5 cosmoCNE o
H""'\--_ . e i Coamec] h
e aarver
Buyers igConnect - Suppliers

IIny": CosmoOne, 2009q.
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To PoocikdTEPO TAEOVEKTNUO OO TN YPNON TS NAEKTPOVIKNG TILOAGYNONG
elvor OtL degdyovion €UKOADTEPO, TIO YPNYOPO KOl OTOTEAEGUOTIKOTEPO Ol
dwdkaocieg, peidvovtag mapdAinio ce onuaviikd Badud 1o dayeploTikd KOGTOC
TOV EUTAEKOUEVOV  OVIOTNTOV. ZVOPOOVO HOAoTa pe apbpo Ttov  kabnynt)
I'. Aovkion (2009) oty epnuepida «Kabnuepwvn» (25/7/2009), 1o cuvolkd K6GTOG
NG TAPAOOGLOKNG TILOAOYNONG Y1 TIG EAANVIKEG EMYEPNOELS EKTILATAL OO S £mG
10 evpd avd ekddopevo Tworoylo. Me Bdon tov apBud TV TIHOAOYi®V OV
dwkivovvtor oty EAAGSa, 1 TANpNG €QapHoY] TG NAEKTPOVIKNG TIHOAOYNONG
umopel va eE0IKOVOUNGEL Y10l TIG EAANVIKES EMYEPNOELS 4-5 O10EKUTOUUDPLO EVPD
emoing, Koubdg vrdpyet duvatdtnto peiwong tov kOGTOLS Tovg £m¢ Kot 80%,
EVIGYVOVTOG ALEGO TNV OVTOYOVIGTIKOTNTA TOVC.

To mAektpovikd ToAdYl0 Bewpeitar oty ovyypovn Evpomn n xipu
GTPOUTNYIKT] NAEKTPOVIKNG OlKLBEPYNONG Kot yevikOTEpA (TN €OVIKNG TOATIKNG
yw to Hlektpovikd Emiyepeiv. X yopo pog omotelel ta teEAevtoio ypovia
onpavtikdtato kivtpo, kabdg amd to Mdaptio Tov 2006, BAGEL GYETIKNG VITOVPYIKNG
amoeoong mov 0eopd TN «Ofifacn, amodoyn kol amobnkevon TiHoAoyimV pE
NAEKTPOVIKG HECOY, EMITPEMETOL 1) EQOPUOYN TNG MAEKTPOVIKNG TILOAOYNOTG.
QGT000, 1| GUYKEKPIUEVT] DTOVPYIKY] ATOPACT OPOPE LOVO Ta TIHOAGYLOL Kol Oyl TaL
deltio amoGTOANG 1N TOV GLVOVAGCUO TIWOAOYIOV-OEATIOV amOGTOANG (AoVKioNG,
2009).

Ermiong, éva oaxoun onuaviikd OQeAog NG VLANPECIOG MAEKTPOVIKNG
TIHOAOYNOMNG €lval OTL €0patdVEL £vol KOWVO KOVAAL emkovaviag, oyt uovo HeTa&d
TOV AYyOPASTOV Kol TV TPOUNOELTAOV, 0ALG Kol EUPEGO cLVEPYALOUEVODV ETAPOV,
ommwg etvar or ypnuatomiotoTikol opyovicpol (tpamelec) wor 1o Ymovpyeio
Owovopkmv. Ewdwotepa, yo 11 QOporOYIKEG apYES, TPOCPEPEL OLGLOCTIKO KOl
TaYOTEPO  POPOLOYIKO €Aeyxo, KoODG Kol TN duvatdotnTe  pHokpompdOecung
Olevépyelag TmPOcHeTmV EAEYY®OV OTO GUVOAO TMOV NAEKTPOVIKAOV TLLOAOYI®V
(Aovkidng, 2009).

Mo mv epapuoyn g vanpeociog ypeldleTor amA®G 1 €yKOTAOTOON €VOG
AOYIGLUKOD Y10 TN OLOYEIPIOT TOV TOPACTUTIKAOV, TOGO GTNV TAELPA TOV OYOPUOTH
0660 Kot otov mpounBevty. Xtn cvvéyewr, Pacel tov poviélov ASP (Application

Service Provider), to omoio epapuodletor amd 11 ovyypoveg B2B Hiektpovikég
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Ayopég, mn avioAlayn eyyploov emruyydvetol UHEC® TNG  OOIKTLOKNG TNG
TAOTQOPUOG, EVNUEP®VOVTOS TapdAAnAa to [IAnpogoplokd Zvotipato ToV

EUTAEKOUEVDV.

Yvuykpivovroc thv «llapoadoctokipy ue v Hlektpovikn Awadikoocio Aviailoync

Twoloyiwv

Onwg eival avopevopevo, ol ddKacieg Yol T «PLGIK» dtakivinon evoc
TIHOAOYiOL €ival S1POPETIKT, AOY® TNG JUPOPETIKNG LOPPNG TOL UETAPEPOUEVOD
nmapoactotikov. Edwotepa, ta otddia yioo TNV TANP HETAPOPA Kol KOTOYPOP| EVOG
«TOPAGOCIOKOV» TILOAOYIOV 0td TOV TPOUNOEVTH) GTOV ATOOEKTN-0YOPAUOT Elvol Tl
axorovBa (CosmoOne, 2009r):

1. To tyoArodyto exktvndvetot amd to [TAnpogoprokd Xvotuo Tov Tpoundevt

2. AmootéMhetar, GLVROG [E TO TaXLdPOLEiD, oToV aryopaoTh®

3. O ayopaocti¢ aviutapafALEL TO TILOAOYIO HE TO OEATIO OITOGTOANG, MOTE VO
emPefardoet 6Tt €xel TiwoAoynOel yio ta mpoidvio To omoio TaPTYYEIAE

(eidn - mocdTNTES - TIHEG)

4. Koartaywpel ta otoryeio Tov Tiporoyiov oto [TAnpopoprokd Xvotnuo
5. Axoro00wc, to apyelobetel Ko 10 QLAGCCEL G €101KOVE YDPOLS Y10 OGO

YPOVIKO dtdoTnua TpoPAémeTor amd v avtictoyn vopobecia

AvtiBétmwg, M mAektpovikn  Oladikacia  dlakivnong  Tov  TioAoyiov
(Ewova 2.7) exktereiton wg e€ng (CosmoOne, 2009s):

1. To tyoArdylo dnpovpyeitan oto IIAnpoeopucd Zvotnpa tov Tpoundevt

2. Kpvumroypageitor kot amootéAAetal, pécm  dwdiktoov, otmv  B2B
HAextpovikn Ayopd pécm g avtiotoyns vanpeciog

3. H B2B HAextpovikny Ayopd «dwoPdlery TO MAEKTPOVIKO TIHOAOYIO Ko
avayvopilel Tov amooToAén Kol TOV TOpOANTIN Tov. AKoAoVOwG ektelel
AVTONATO TG aKOAOVOES drodikacies:
® LETATPENEL TO LOPPOTVTO TOL TPOUNOEVTH GE LOPPOTLTTO TOV ALYOPOOTH

®  Khvel GLYKEKPHEVOLG EAEYYOVG 0pBOTNTOG GTOLYEIWV

5 EEoupeiton n mepinToon Tov Kowos TapacTatikod «AgAtio AmooTtolc - TioAdy1on, T0 omoio
VIOYPEDTIKA GLVOSEVEL TO. Ay KATA TV SLOKIVIOT TOVG TPOG TOV TPoUNOeLTY.
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o cktedel mBavég dwdwkacieg (m.y. empepiopdg GITA avé £160g)
®  KpLTTOYPOPEL Ko TAAL TO TIHOAGYLO

4. Amootéhdel 10 mMAekTpoviKO TIHOAOY0 amevbeiog oto  [TAnpogoprokd
2OOTNHO TOV 0YyOPaoTN

5. Eiwomotel kor ta 600 puépn pe e-mail 6TL T0 GLYKEKPIUEVO TIHOAOYIO €XEL
mapadobel kovovikd

6. To Tiwordylo oamokmdwkomoleitar Kot @optdveror oto [TAnpopoploxd
2OOTNHO TOV 0YyOPaoTN

7. ®vldcceTol Gov NAEKTPOVIKO apyeio

Ewova 2.7: Yanpeoio Hiektpovikng Aviailayng IHapastatikdv

[
B C B

NPOMHEEYTHE T ArOPATTHE

[Inyn: Hetpelac, 2008.

Oo0éAn e Yrnpeoiac Hisktpovikne Twwoldynonc

Ta Poacwdtepo TAEOVEKTNUATO TTOV OMOKTOOV Ol EMYEPNCES OmMO TNV
V10BETNOT TNG VINPEGIONG TOV NAEKTPOVIKOV TYHOAOYNCE®V KOl TO. OTTOi0 KATA Ao
TPOKLTTOVLY Omd TNV Tpoavapepbeica cOYKPION TNG «TAPUOOGLOKNGY UE TNV
NAEKTPOVIKT avTOAAOY Topootatikov, givor ta akdAovBa (CosmoOne, 2009t;

IS-Impact, 2010c; Retail@Link, 2009):
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e  Owovopia ypdvov kot KOGTOVS Oomd TNV KOTAPYNoM NG YXEYWOKIVNTNG
KOTOY®OPNOoNG Kot TV AafdV KoToypoeng

e Beltiotomoinon @V AOYICTIK®OV AEITOLPYUOV TG £Toupeiog, Ady®m TNg
OVTOUOTNG KATOYMPNONG TOV TOPUCTOTIKMOV KOL TNG EVNUEPOONG TOV
[TAnpooplak®dv TG ZVoTNUATOV

o A&OMIOTOG, ACPOANG KOl ATOTEAEGHATIKOG TPOTOG LETAPOPAS dEGOUEVDV

e  Yrmootpi&n TOAOTADV HOPPOV YPOUUOYPAONoNG Yo eEepyOpeva Kot
EIGEPYOUEVO TAPACTATIKA

e EukoAOtepm Olayeipion TapacTATIKMOV

e [IAMpnc emomteia Ko EAEYYOG TNG AVTOAAAYNG TOV EYYPAP®V

o ITAnpnc eveMé&io ot doHVOESN TG EMXEIPNONG E VEOLS CLVEPYATES
KoL SUVATOTNTEG VYNANG KAUAK®OONG

e 'Yrap&n evog povadikov onueiov emkovoviag, og KaOe emyeipnon, yio
TNV OOGTOAN TOPACTATIKAOV GE -1 ANYT 0t0- TOAAOVS GLVEPYATES TNG

e Avvatotnra TopaKoAoVONGNG TOL 16TOPIKOD AVTAAAAYTS apyeimV

o  KoaAbtepog Eheyyog Kot £yKoipr EVIUEP®OT AVATAP®ONS 0TOOELATOV

o  Toayvtepog xpoOvog TopaAafng ELTOpPELUATOV

o  ZTadl0KN KATAPYNOT PLGIKNG 0PYE0BETNONG KOl AVTIKATAGTAONG TNG LE
NAEKTPOVIKT

o  Koatdpynon 600V amocToANg Kol ayopds avaiwsipwmy (yopti, perdvia
KAT.)

e [lolotikdtepn a&omoinon avlponivov Kot VAKOV TOpmv

2.4.8 Hiektpovikég IIinpopés - Ekkadapion Xovarilay®dv

Or vanpecieg MAEKTPOVIKOV TANPOUDV  TPOCSPEPOVY TN SLVATOTNTA
glompaéng TOV amoUTNoE®V TOV TPOUNDELTOV Y10 OYOPAUTMOANGIES, Ol OmOieg
Tpaypatonoovvrot evtog tov opiov g B2B Hiektpovikng Ayopdc. Ewduotepa, ot
ayOpPOoTEG UTOPOUV v E0PAOVV GUESH TIG OPEILEG TOVG, HECH TNG SLOOIKTVOKNG
TAQTQOPUOG, ETMPEAOVUEVOL OO TNV OVOATTLEN  EMYEIPTUATIKOV GUVEPYUCSLOV
petoa&y g B2B  HAektpovikniig Ayoplc Kor  €vOg 1 TEPICGOTEPWV

YPNULATOTIOTOTIKOV opyovicp®v (Tpamreleg). Qo10660, 01 NAEKTPOVIKES TANPOUES
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mapEyovtal and oyeTikd teploptopévo apliuo B2B HAiektpovikov Ayopmv, Kabhg N
GUVIPITIKY TAEOYN QIO TOV AVTIGTOLY WV NAEKTPOVIKOV ETLYEPTUOTIKOV LOVTEA®V
nepropiletal otn dekmepainon TV LIOAOITOV oTadiov TG ayopanwinciog, Un
vrootpiloviag To oKovopkd okéAog TG epmopikng ocvvepyasiog (Raisch, 2001;
Stanoevska-Slabeva & Schmid, 2000). H ocvykekpiuévn xotnyopio vanpeciov
amevBuveTOL KUPIG GE EMYEIPNOELS, OL OTOIEG YPNOUYLOTOIOVV GE HEYAAT GLUYVOTNTO
TIG VIOLOIES VN PETieg TpooTBEnEVN S atlag, xwpig ®oTOGO va amokAeietat Ko M
TEPIOTAGLOKY] VI0OETN OGN TOVG.

Ot nAextpovikég mAnpoués meptiappdvovv tpelg Pacikods doveg kar 1M
vwoBéton tovg pmopel va Peitidoel oe onuovtikd Pabud ™ Aettovpyio TV
EUTAEKOUEVOV OVTOTNTMV, EVOLVOUMVOVTOS TAPUAANAQ TG OYECES peTald TV
OTPATNYIKOV cvvepyot®dv. Edikdtepa, ol ayopoaotéc pmopovv va €£0QAoDV TIg
VIOYPEDGELS TOVG, 01O TOV MAEKTPOVIK®OV TILOAOYI®V 7oV €KOIdOVTOL HECH TNG
B2B H\ektpovikng Ayopdc. EmmAéov, mapéyetar Kot oto dV0 GLVOAAUCGOUEVA
pépn n ovvatdmra e€oymyNg OTOTICTIKOV OVOPOP®V KOl TPOGOPUOYNG TMV
oxetillopevav dedopévav Yo TANpEoTePT evnuépworn. TEAog, M Ol0OIKTLOKY
TAOTEOpUO UTopel VO OLOLVOEGEL TO GUOTNUO TNAEKTPOVIKOV TANPOUOV 1TNG,
TO OTO10 TOVTOYPOVA EMKOWMOVEL LE TOL AVTIOTOLYO. CLGTHHOTO TG TPATELOS, LE TO
[TAnpooploxd ZvoTHHATO TOV ETXEPNOEMVY, LE GTOXO TNV OVTOUOTOTOINGT TMV
SLdIKACIOV KOl TNV TOPAAANAT eEGAEWYT TV YPOVOROPMV KOTUYMPHNOEMV KOL TNG
avEnuévng mBavoTTOg Yo Ol EPLOTIKE AGON.

Ta Poaocwd o@éAn amd v VIOETNON TOV LANPESLOV TNAEKTPOVIKMDV
TANPOUOV e0TIALOVIOL 6T HEl®OTN TOV AEITOLPYIKOD Kol SLUYEPLOTIKOD KOGTOVG,
OTNV OVTOUOTOTOINGN TOV SSIKAGIOV YPNUOTIKOV KOTAPOADV Kol 6T cVLOELEN
TOV  EMYEPNUATIKOV oxéoev pHetald TV ovvepyatwv. Emiong, onpovikd
mAgovEKTNHO. Bewpeitan 11 SVVATOTNTO TPOCUPLOYNS TWV VINPECIDY GTO, 1O10{TEPOL
YOPOKTNPIOTIKA KOl GTNV TOAVTAOKOTNTA TNG EKACTOTE EMXEIPNONG, PEATUDVOVTOG
TAPIAANAO TO €MNESO E0MOTEPIKNG OpYAvmoNg Kot meptopilovtag aichntd mbovd

TPOPANLLOTO YPOPEIOKPATIOG.
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2.4.9 Avo@opéc XTaTIOTIKOV AEOOPEVOV

Ol oTOTIOTIKEG  OVOPOPEG TPOCOEPOLY TN SVVATOTNTO  NAEKTPOVIKNG
avAAVONGC TOV EUTOPIKAOV OladIKACIDV, Ol omoieg dtevepyovvianr puéow ¢ B2B
HAextpovikng Ayopdc pe okomd T ANYN AmOQACE®V KOl TN UETOTPOMN TMOV
EMYEPNUOTIKOV dedopévev oe ypnoweg mAnpogopies. H a&io g ovykexpipuévng
vINPEciog eivor M GUECT KOL GULVEYNG TAPOYN OEEMU®V oTolXElwv, To omoin
BonBovv Tic eToupeieg oV KAAVTEPT EVIIUEPMOT TG TOPELNG TOVG GE GYECT LE TNV
ayopd Ko, Kot' EmEKTAON, HE TO OVINY®VIOTIKO Toug mepiBdAiiov. Ewdkdtepa, n
APNON KOTAAANAO SOUNUEVOV GTATICTIKAOV OVOQOPOV HETOCYNUATILEL TO TPMTOYEV
ogdopéva, Ol LOVo g TANPoPOpies aAAd Kal o€ Yvdor, Kabmg dnovpyeital Eva
dvvopkd TepBdAlov avapopadv, vrofondmvioag ot AYnN amd aTAOV-KoOnUeEPIVOV
HEXPL GTPOATNYIKAOV OTOPAGEWDV.

OvGl00TIKA, Ol MAEKTPOVIKEG OTOTIOTIKEG AVOPOPEG PEATIGTOMOIOVV TNV
TopadOCloKn  Oldkacia  dnuovpyiog Tovg, OmoL TO TPMOTOYEVH GTOLKElN
KOTOYOPOUVTOL He TETOO0 TPOMO MOTE Vo, €lval ypNOUa Yk TO AOYIGTNHP1O,
OVOKOAEVLOVTOG TOVTOXPOVAOS GE LILEPUETPO Pabud v enefepyacio Tovg yuoo TNV
TOPOYWYN YPNOW®V TANPOPOPIOV Yot TO, LTOAOUTO, TUNUATO TNG EMLXEIPNONG.
Enopévmg, ol etaipeieg kotagedyovy, &gite omn «yepokivnmy Kot eEopetikd
ypovoPopa avalfmon g Cntovuevng mAnpoeopiog €ite OTNV  €YKATACTOON
damoavnpmv Kot cuvnBwg dvoyxpnotov Aoyiopik®v takétov (CosmoOne, 2009u).

AVTI0£T®G, 01 NAEKTPOVIKES SUVOUIKEG OVOPOPES UTOPOVV VO, TPOCUPHOGTMV
TOWKIAOTPOT®G  PACEL TOV  OVOYKOV KOl TOV EMOOEEWV TG  emiyeipnong,
otpopeveg oTn OOUNUEVI] KOTOXMDPTNOYN TOV O0EOOUEVOV KOl GTNV EQUPULOYN
HeBOOOAOYIDV avAAVONG Y1 TNV EMTEVLEN EMYEPNUATIKNG EVEVIAG, dSNAAON Va EYOvV
amoloyloTikd, TOowTIKO N eAeykTiKO yopoktipo. EmmAiéov, apketég B2B
HAextpovikéc Ayopéc mpooeépovv ota UEAN TOLG Agltovpyies SOUOIPAGHOD
Od0UEVDV LUETOED TPOETIAEYUEVOV GUVEPYOUTMV, TOPEXOVTOS OVCIUCTIKA Uil KON
TAOTEOPLLO. EMKOVOVIOG [e 0TOYXO TN PEATION TV KOOMUEPIVAOV OLOOIKOGIDV TOVG
KOl TNV KOw1 Katavonon g ayopactikng cvuneprpopds (CosmoOne, 2009v;

Retail@Link, 2009).
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O0péAn Tov HAeKTpoviKdV ZTOTIOTIKOV AVAQopdv

Ta Paocwdtepa o@EAN vVIOOETNONC NG LANPECING TOV MNAEKTPOVIK®OV

oTOTIOTIKOV avapop®v glvar Ta e&ng (CosmoOne, 2009w; Retail@Link, 2009):

o Koabnuepvég avabempnéves avapopEs TV EMLYEPNOLOKAOV SUOTKOGLOV

e Efaywnyn xpMouev otoyeimv yia ayopacTes Kot Tpoundentéc

e Avvatotnrao KaAOTEPNS TPOPAEYNG LEAAOVTIKDOV OVOYKDV

e EvkoAdtepog kot o £yKapog EVIOMIGHLOG TV TPOPANUAT®V

e TloAOmAevpn evUEP®ON TNG EMLXEPTCLOKNG OTAOS00TG

e AvEnom mg mBavdtTog ETTLYING TV ETLYEPNCLOKDV CTOYDV

e Evioyvon aviaymviotikod TAEOVEKTHLOTOG LE TV £YKOLPT) KOl EVEAIKTN

avALON TOV ETYEPTUATIKOV CTOLXEIOV

2.4.10 Hlextpovikn HopakorovOnon  IMMoijocewv  km  Hiexktpovikn
[opakorovOnon Aravop®v

Ot vanpecieg ™G MAEKTPOVIKNG TapaKoAoVONoNG TOANGE®V ATOTELOVV
VTOGUVOAO TMOV OTATICTIKOV 0VOQPOPOV, KAODS emTpEmOLV TOV KoOnuepvd kot
ocuveyN EAEYXO T®OV GUVOAAAYADV KOl TOV OTOOEUATOV TOV EMYEPNOEDV, HECH
SVVOUIKOV ovopopdv. MAaMoTa, 1 SuvaTOTNTO EVIIUEPMONE TOV TOANCE®Y KOl TOV
amofepdtov  omotehel  ONUAVTIKO TAEOVEKTNUA Yyl TOV  TANPN  EAEYX0 TNG
€POOIACTIKNG TOVG AAVGISNGC.

Ta 0péAn Tov TPOKHTTOVY AT TNV VIOOETN O TOV CLYKEKPUEV®V EPYOLEI®V
Bempovvtor (OTIKNG onuaciog Yo TV KAADTEPT 0PYAVMOOT] OA®MV TOV TUNUATOV TNG
emyelpnong: amd 1o TUNUO TOANCE®V KOl TN Unyovopydveoon pEXPL TO TUNUO
pdprketivyk. Ewdwotepa, ta Pacikdtepo TAEOVEKTLOTO TOV £XOVV KATAYPOQPEL Yo
TIC VLANPECIEG MAEKTPOVIKNG TapakoilovOnong moAncewv esivoar  to €8¢
(Retail@Link, 2009):

e 'Eleyyog moincewv yio evnuépwon g kivnong tov Kae kwdikov Tpoidovtog

e 'Eleyyog amoBepdtov yio ) peiwon TOV YOUEVOV TOANGE®V Omd THV
EMAewyn ayabov

e  Koldtepn opydvoon g mopay®yns M g E00Y®MYNG TOV TPOIOVIWV
oLUP®VO LE TNV Kivnon kot to dbéosio andepa

e Tnpnon wotopk®dv dedopévav pe otdyo T deaymyn npoPAréyewv
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e ATOTEAECUOTIKOTEPEG TPOMONTIKECG KIVAGELS KOl GLVEYN TOPOKOAOVOMOM
TOVG Y10 OVATTTVEN SLOPHOTIKAOV KIVI|GEWV
e  Koatavonon tov SlapopeTikdv ayopasTIKOV TPOTIUCEDV TOV KOTOUVOIADTOV

vl YEOYPOPIKT TEPLOYN

Ao ™V GAAN TAELPA, 1 MAEKTPOVIKY TOPAKOAOVONGN T®V OlVOUDV
Baciletor otic dvvapIKES GTATIOTIKEG OVOADGEIS Kol EWIKOTEPO OTIS OVOPOPES
TOMOCE®V, VITOGTNPILOVTAG TO cuVEXN EAEYYO KOL TOV GUYYPOVICUO TOV OES0UEVOV
OlpopeTk®V Kavaimv dwvoune. H ovykekpyévn vanpesio suvdvdlet, OG0 ta
YOPAKTNPLOTIKA KO TO TAEOVEKTNLOTA TWV SVVOUIKOV CTATICTIKAOV OVOAVGEDY OGO
Kol ekelva TV AEITOLPYIOV NG MAEKTPOVIKNG OVTOAAOYNG TOPOCTATIKAOV.
2OUQove e TO HOVTEAO Slovopng TG etorpeiog, To OEdOUEVO TV GLVEPYOTMOV
umopov v cuAAEXBoOV, va enesepyactovy kot vo astoloynfodv ce kabnuepivn,
gfoopadtaion 1 unviaio Paon. H emelepyacio kot 1 oavoeopd twv otouyeimv
EMTPEMOVY TNV TOWKIAGTPOTN TPOGOAPLOYN TOVG, OVAAOYO LE TIG EMLUEPOVS OVAIYKES
g emyeipnong, avd Kavail SIOVOUNG, YE®YPAPIKN TEPLOYN, Katnyopia Tpoidvtog 1
ypovikn mepiodo. EmumAéov, ol emyyepnoelg umopodv va enegepyactovy avtdpata
péow tv ITAnpoeoplak®v Tovg ZVOTNUATOV TIC OVOPOPEC TOANCE®V TOV
OLOVOLE®V, YPTNOLOTOLDOVTOS KO TO YOPOKTNPIOTIKA TOV VINPECUDY NAEKTPOVIKNG
Tipordynong. Ta kvptdtepa 0@EAN MOV TPOKVATOLV OO TNV VIOBETMOM NG
oLYKEKPLUEVN S VIMpPETiag ivar Ta akolovba (Retail@Link, 2009):

e TlapaxorovOnon g {ntnong o€ 6Aa To EMITESO TNG EPOJACTIKNG OAVGIO0C

e Beltiopéva enineda vanpecidV e OAX T ETITEA TOV GLVEPYOUTAOV

e FEloyotomoinon tov mOP®V NG EVIATIKNAG ECMTEPIKNG CULVINPNONG TOV
TANPOPOPLOKDV EQAPLOYDV

e Beltimon emmédov amobepdtov ko peiwon tov eAlelyewv oe Oho To
EMIMEdA TNG EPOOIAGTIKNG AAVGIONG

e  Mewwpévo k6oTOG dlayeipiong Kot eneEepyaciog Tmv dedouEvav

o E&drewyn tov Aabav oty enelepyosio Tov dedopévav

e I'pnyopodtepm Kot EVKOAOTEPT CLLPOVIN TWV VTOAOIT®V GLVEPYATMV

e AGQOANG KOl OTOTEAEGLOTIKY LETAPOPA apYEiV

e TlapaxorobOnon Kot S1athpnomn I6TOPIKOL AVTUALAYNG apyEiwV
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2.5'Ecooa Twv B2B Higktpovikov Ayopav

AndTEPOG 6TOHYOG OA®MV TOV EMYEPNUATIKOV dpdoemv mov Pacilovtol 6to
povtéro tov B2B HAextpovik®v Ayopav, aveEapttov KAASOL dpacTnplonoinong,
YEOYPAPIKNG EMKEVIPOONG KOl TOPEYOUEVOV VANPECLOV, €lvOl TO OIKOVOUIKO
0perog. QQoTOCO, Yo TNV EMTLYNUEVT] TOVG TOPEiD, €KTOC OMO TN CLYKEVTIPMOT)
vynAolh opBuov emyelpnoewv amoPAEnoviag otn dlekmepaimon HeYAAovL Gykov
CUVOAAOYDV HECH TNG OOIKTLOKNG TOLG TAATQOPUOG, TPOTELOVIQ POAO
owdpapatiCet kot to  g@appolopevo poviéAo e€cddwv. MdaMota, Ogv  Exovv
Katoypapel Alyeg meputtdoelg, omov emruynuéveg B2B  HAextpovikéc Ayopég
£YOGOV TO OVTAY®OVICTIKO TOVG TAEOVEKTNUO Kol TEMKE KOTEPPELGAV, KAODS OV
aQOUOIGOV TNV KOUTAAANAN TIHOAOYIOKT TOMTIKT YOl TN YPEDGCT TOV UEADY TOVG
(Karpinski, 2001; Miller, 2001).

H wvpiotepn péBodog eiopodv Bewpeitor n ypéwon cuvailoymdv, 1 omoia
pdiota otig apyés tov 2000 amotedovoe to 80% TtV cuvoMKk®V 500wV TV B2B
Hiektpovikov Ayopdv. Xdpeovo pe €pgova tov Ordanini (2006), ouv B2B
OLOOIKTVOKES TAATQOPLEG, Ol OMOIEC YPNOOTOOVV GAAES pHeBOOOVS €1GPODY,
EKTOG TOV KOGTOLG GUVOAANYNG, TAPOLCLALovy Aydtepec mBavOTNTES EMITLYIOG.
Qot660, pe TV MAPOSO TOV ETOV KOl KOOGS ovomTtuxOnkov oAoéva Kot
TEPLocOTEPEG LANPEGieg mpooTBEuevng alog, avadeiydnikov kot dAAo povtéda
€600V, L AMOTEAEGUO TO TOPATAVEO TOG0oTO Vo pewmbel and 10 80% oto 50%
(Andrew et al., 2000; Popovic, 2002).

2Muepa, o1 Pacikotepes HEB0d01 Tov VIoBETOVVTAL, EKTOG OO TN YPEWMOT| TOV
CLUVOALOYDV, givol o) Ol XPEDMCEIS TOPOYNG VINPESLOV, B) To TEAN GLVOPOUDV,
Y) Ol SPMHUCELS Kol &) O1 XPEDMGELS Y10, TNV TOPAYDPNOT ASEIDV YPTONG AOYICUIKADV
epapuoyov (ITivakag 2.11). Zopeovoe pe tovg Wang & Archer (2007), vmdpyet
pikpn ovoyétion petald ypnolponooduevov peboddwv eiopodv kol gidovg B2B
Hiektpovikng Ayopdg, kabadg ov oOyypoveg B2B Hlektpovikég Ayopéc dev
neplopiCovtal ot ypnon uovo piog peBdoov, aAid vioBetobhv oo M Kot
TEPLGGOTEPEC, TIC OTOLES TPOCAPUOLOVYV AVOAGYMS GTO EMLYEIPTUATIKO TOVG LOVTEAO.
E&dALov, M Tipworoylokn moltikny mov epapuoler n ekdotote B2B HAektpovikm

Ayopd sivar Eegymprot], dupeco eoptodpevn omd SAEOPOVS TOPAYOVTIES, OTMWGC:
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TIC TOPEYOUEVEG VIINPECIES TNG, TN «PVOT» TOV EMYEPNUATIKOD TNG UOVIEAOL KOl
TOVG EMUEPOVG GTOYOVG TNG OLASIKTLOKNG TNG TAATOOPLLOG.

Emiong, onuavtikd péio dwdpapatiCovv kot to Wditepa YoUpoKTNPLOTIKA
TOV GLUUETEYOVCADV EMLXEPNCEDV, OOV GE UPKETES MEPIMTMOGELS eMnNpedlovy TV
TipoAoylakn oAtk mwov Ba viofetnBéL (Brunn et al., 2002). Xapoakmpiotikd, M
Buyukozkan (2004) mpocOétel 0Tl «éva KaAd SOUNUEVO OVTIGTOLXO NAEKTPOVIKO
EMYEPNUOTIKO HoVTELD, Bo mpémer va AapPdvel voyn Tov Kol moteg HeBOdoVS
YPNOLOTOLOVV Ol AVTOYMVIOTEG TOV, TOGO GE EMIMEOO LOVTEA®V £600®MV OGO Kol GE
EMMEdO TOPEYOUEVOV VINPECLOV, KAONDS VTES 01 VO TAPAUETPOL Eivan o€ BEon va
OlLPOPOTTOMGOVY  EVIEADG TO TEAMKE TapeyOpevo Hovtélo elopomv g B2B
HAektpovikng Ayopdcy.

Ev xotaxdeid, 0 o®OTOC LTOAOYIOUOS T®V TAEOVEKTNUATOV KOl TOV
UELOVEKTNUATOV TV HEBOO®V £60®MV Kol 0 GMOTOC GLVOLAGHAS TOVGS, Eival g BEom
Vo ETPEPOVYV TO PEATIOTO OLVATO OPEAOG Y10 TIG EYYEYPUUUEVES EMLYEIPNOELS KO,
Kat’ eméktoom, v v o v B2B HAektpovikn Ayopd (Brunn et al., 2002).
Ot Baowdtepeg katnyopieg 000wV yo 11 B2B  Hiektpovikég Ayopég elvar ot

aKOAovBec:

XpeMOES GUVOAAOYAV: OomOoTEAODV TNV MO  oLVNOGUEV  HOPON €GP0V,
kabog abpolotikd mepinov 1o 50% tov £60dwv Tv B2B HAektpovikdv Ayopmv
oebvag mmyaler amd ™ ypnon ™S ovykekpévng pebooov. Ilpoxertanr vy pio
mpounfeta, M omoio KoTAPAAAETOL OTN OLOOIKTLOKY] TANTEOPUE Kol GLVNO®G
avtiotolyel o€ €va MOGOOTO €Ml NG OLVOMKNG 0&log T®V GUVOAAACCOUEVDV
TPOIOVIWV 1] G€ £VO. GUYKEKPIUEVO OWKOVOULKO avTiTipo, dNAadY| epanas mocd avd
ayopomwAncio. AmoteAel pio TOAD OCNUAVTIKY TNYT EIGPOGV, 1010¢ dTav dlevepyeitan
VYNAOG 6yKog cuvarlaydV puécm g B2B Hiektpovikng Ayopdg.

To TAEOVEKTNUO TNG CLYKEKPIUEVIG HOPONG EIGPOADV YOl TIC EMLYELPNOELG
elva 0T kaTafaireTor oo oAokANpwOel pia cuvariioyn. OvolaoTikd, He T YpNon
™G ovykekpiévng nebooov, n B2B Hiektpovikn Ayopd onidvel ékdnia oto péEAN
NG OTL GTOYEVEL OTN UEYAADTEPT] duvaTH AHENGT TNG PEVCTOTNTAG TOV GLVOAAAYADV,
otolyelo mov mpémel vo. ekTyunOel amd TIG EYYEYPOUUUEVEG EMXEPNOELS, KADMG,
KOTA KAmolwo TpOmo, eEACEOAILOVTOL OKOUN KOl GE TEPUITAOGES OMOL OV

KOTOPEPVOUY VO OAOKANPOCOLV TIG EMYEPNUATIKEG TOVG cvvarlayéc (Ebusiness
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Forum - opdéda epyoaciogc B2, 2002). Zmv miewoyneic TV TEPUTTOCE®V
KatofaAireTon amd Tov Tpoundevty|, ®otdco vtapyovv B2B HAiextpovikég Ayopég ot
omoieg ypedvouv Kat Ta 600 cuvarraccopeva pépn. Emiong, og kdmoteg mapeyopeves
VINPECieg, OMMG YL TOPAOEIYUO OTIG HELOOOTIKEG MAEKTPOVIKEG OMUOTPUGIES,
TO OVTITIHO TNG CLVOAAXYNG YPEDVETOL GTOV TEMKO 0yopacTh Tov Tpoidvtog (Brunn
et al., 2002; Popovic, 2002; Sculley & Woods, 1999; Turban & King, 2003).
Qot660, ovuewva pe tovg Brunn et al. (2002), n ovtoétta 1 onolo emweeieiton
eEPLocOTEPO Ba TPEMEL VoL EMPAPVVETAL LLE TO EKAGTOTE OIKOVOULKO OVTITIHLO.

[T ovykekpyéva, 10 Vyog G ypéwong mpocdlopiletor Kvpiwg amod:
a) to poAo mov Oldpapatiler m B2B Hiektpoviki] Ayopd otn ocvvalioyn.
Edv dnAadn 1 dwadiktvokn g mAatedpua Asrtovpyel amid wg dtopecolapnig 1
TapEYEL oVYXPOVOS kot GAAec vmmpecieg mpootiBépevng oloc, P) to Padbuod
KOTOKEPUATIGHOD TOL Bropmyovikov kAdoov, Kabdg 0G0 MO KATOKEPUATICUEVOS
glval 0 KAAS0G 1000 PeYaADTEPO Eivorl TO KOGTOG avalTNONG CLUVEPYATMV, EMOUEVOS
avEdvetal avoldymg Kol TO0 TOGOGTO YpEéwons Tv cuvoriaydv (Ewdva 2.8).
Mdéhota, o B2B HAektpovikéc Ayopég ol omoieg dpactnplomolohviol o€ TANP®G
KOTOKEPUOATIGUEVOVG  KAGAOOLG, EVOEXETOL VO YPNOUYLOTOLOUVIOL Ol  YPEMOELG
GUVOAAAYDV MG ATOKAEIGTIKY TNYN €600MV Kot ¥) TNV 0&i0 TOV CLVOALAGGOUEV®V
TpoidvTeV, Kabmg 660 To LYNAA TioAoyovvTot To oyafd TG ayopammAnciog 1660
avédvetal Kot To avtiototyo Tocso ypéwons (Andrew et al., 2000; Popovic, 2002).

To PocikOTEPO UEOVEKTNUA TNG GLYKEKPLUEVNG HOPONG YpEons ivor 1M
anpoBuuio twv Tpoundevtdv vo KatafdAlovy avtitipwo yia kédbe tovg cuvaiiayn,
wwitepa og mEPTOCELS OOV Ypnotponoovy ™ B2B HAektpovikry Ayopd yio va
cuvaAloyBobv pe toug Pacikovs toug ayopactég (Turban et al., 2008). Mdaiorta,
€XOVV KATAYPAQPEL TEPUTTAOGEIS OOV EMYEPNOELS, EVD GLVEPYAGTNKAV Yo TPOTN
eopa. pécw kdmowng B2B HAektpovikng Ayopdc, otn oLVEXEW TPOTIUNGOV Vol
cuveyicovv 1t petald toug cvvepyacio ekTOC VTG, AOY® TOL LYNAOD KOGTOVG
ypémong towv cvvaAloydv (Andrew et al.,, 2000). I'U avtd, évavil gloyiotov
eCapéoewv, Oewpeiton OOokoAn £€wg advvatn m Puwowoda  piog B2B
HAextpovikng Ayopdc, n onoia Paciletor omokAeloTIKd Kol LOVO GE 0TI TN HOPON

elopoayv (Bloch & Catfolis, 2001).

86



Ke@aharo 2: Tomoloyia ko [apeydpeves Yanpeoieg tov B2B Hiektpovikdv Ayopov

O1 Ype®dGELG GUVOAAAYDV TPOTYLMOVTIOL ATO TIC VEOEIGEPYOUEVES EMLYEIPTOELS,
ol omoieg B€lovv va amoPVYOLV TO TEAN GULVOPOUNG, UEWDVOVTOG TAPAAANAL TO
KOGTOG TNG EVOEYOLEVNG ATOYMPNONG OO T OLAOIKTLOKY] TAATEOPLUE GTO EAYIOTO
dvvato (Standing & Stockdale, 2003). Télog, £xet mapoatnpndel 6t1, 660 avEdveTot o
aplOuog TV evepyav entyelpnocmv ™ B2B HAektpovikng Ayopdg 1060 petdvovton

ol avtiotolyeg ypemoelg cuvarraymv (Aberdeen Group, 2001).

Ewova 2.8: Xpemoeig Zuvarlaydv pe Bdon 1o Babuod Katakeppartiopon

tov KAdoov
Takm prssnssion
of ghoks ani provites | “
" dlEArinien sarviees
- ll”[lrmutrml E
E lnghties #ﬂ# & chemicals s-markatplacs 6.0%
] o
z i
2 A
= Taes 1Mo N
- n guois A forest products e-mamketplace 3.0%
P " & metals e-marketplace 0.875%
¢ Matehes myens
and esliars - Financial sxchangas 0. 25%
A%

Industry structure

IInyn: Andrew et al., 2000.

XpeMoeElg TOPOYNS VANPESLAOV: €KTOC omd TN dvvatdTo  dSlekmepaimong
ocuvaliaydv, ot B2B Hiextpovikéc Ayopég mapéyovv ot GAAEg vanpecieg
mpooTBEnEVNC a&lag, OMWG Ol MAEKTPOVIKEG GVIOAAAYEC €YYPAP®Y, Ol OVOPOPES
OTATIOTIKOV OEOOUEVMV, 1 MAEKTPOVIKN TOPAYYEALO00G10 KATOCTNUATOV K. O,
o1 omoieg ypemvovtal, gite Pacel tov Pabuov ypnong tovg eite pe epdmos KaTofoAn
aVAAOYOL OIKOVOUIKOV avTlTipov. MAAIoTO, 1) GUYKEKPUEVT] KOTNyopio £603®V
npoceépel ot B2B HAextpovikn Ayopd €va emmAéov kovii €iopodv, Kabmg M
SVVOTOTNTO TPOCOAPLOYNG TMOV VINPECIOV ATOTEAEL KIvTpo ¥pNong Tovg omd Tig
emyepnoelg (Bloch & Catfolis, 2001; Brunn et al., 2002; Skinner, 2000).
[MopdAinia, Ta TedevTaio xpOVIa, Ol YPEDCELS TOPOYNS VINPESLOV YPCLOTOLOVVTOL
oloéva kot eptocdtepo and Tig B2B HAiektpovikég Ayopés, kabmg ot emyeipnioelg
deiyvouv aitepn mpotiunon omv vioBétnon tovg (Federal Trade Commission,

2000; Kambil & van Heck, 2002). Q¢ Pacikd tovg petovéktnpa, 6cov agopd Tig
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GUUUETEYOVOES EMYEIPTOELS, Elval 1 SLOYPNOTIO TOL TOPATNPEITOL GTOV VTOAOYICUO
Tov KOoTOVG, KaBMG amotteiton  cvveyng  evmuépwon Kol - a&toAdynon,

AOY® ELOAVIONG 0AOEVH VEOV LIINPECIOV 1) avaPadicelg 101 VEIOTAUEV®VY.

YOvOpopég: TPOKELTAL Y10 TOGA, TO Omoio TpoKataBdAlovTal unvicing 1 €TNcimg
amd TIG EYYEYPOLUEVES EMYEIPNOELS KOL OLOTIUAOVTOL AVAAOYO WLE TO EMIMEOO TOL
Babupov ypnong tov vanpecwwv ™ B2B Hlektpovikng Ayopds, tov peyébovg twv
EMYEPNOEDV KOl TOV KAAIOL OpacTtnplomoinomg toug. Ot Guvdpopég amoteAohv ™)
devTePN WO  oLYVA  xpnowomolovpevn néBodo ewopowv. Ta  Poacikd Tovg
TAeOoVEKTNHO. €lvarl OTL TPOGPEPOLV TN OLVOTOTNTO. GTO EYYEYPAUUEVO UEAN Yo
dlekmepaimon amepldptoTov oplfuod GUVOAAAYDOV Kol YPNONG TV TOPEYOUEVDV
VINPECSLOV, VO TapIAAnAo mpocdopiletar EekdBopa 10 VYOS TOL YPNUATIKOD
0G0V, TO 0Moi0 TTPEMEL va. KatofAn0el. Ztnv mAeloymeio TOV TEPTOCEWYV, 1| YPNON
TOV GUVOPOUMV Ogv amoterel TN HOVAOIKY HOPOY| TNYNG €000wv ywo. v B2B
HAektpovikn Ayopd.

Ta KuPLOTEPOL PLEIOVEKTNLOTA TV CUVOPOUDV, OC LOPPNG EICPOMV, givar OTL
o€ TEPIMTOON OV KLpaivovtol 6 VYNAQ enineda amoBappvvetal HEYGAO TOGOGTO
OUVNTIKAV VEOEICEPYOUEVMV GTNV SOOIKTVOKY TAATOOPUO, VA TAPUAANAQ 10T
EYYEYPOUUEVEG HKPOUEGOIES EMIYEIPNOELS 0dVVATOVV VO OVTATOKPIOOUV GE OVTEC
oKovoulkd. Avtifétmg, €dv eivor yoaunAd, umopel vo EMPEPOVY OVETAPKT £5000
otv B2B H\ektpoviky Ayopd. H yprion g ovykekpiuévng pebodov evoeikvotal
Y OlevEpPYELD LYNAOD aptBoD ayOPATOANGIOV OO TNV TAEVPA TOV EMYEPNCEWDV,
omov kupiwg ocvvorrdocovion youning o&iog mpoidvra (Andrew et al., 2000;

Bloch & Catfolis, 2001; Turban et al., 2008).

Xpemoelg Yoo Awwgiuion: o avt] TV kKotnyopio mepAapfdvovtol Olo To
OLLPNUIOTIKA MAEKTPOVIKG UNVOUATO (TOAVUEGIKO UNVOUOTO, OLLPNUIGES TUTOV
EQNUEPIONC, AVAOVOUEVA KO KATOOVOUEVO UNVOUATO, KTA.), TO. 0Toio TpoBdAiovtal
OTLG OOIKTVLOKEG TAATEOpLES Twv B2B HAgktpovikmv Ayopdv, dapnuilovtag oty
TAEOYN PO TOVG EYYEYPOUUUEVES EMYEIPNOELC. € APKETEG TEPIMTMOGELS, 1] KATAAANAL
GTOYEVUEVT] OLPNOT UTOPEL VO OTOTEAEGEL CNUAVTIKO TANPOPOPLOKO LMKO Yo

TOVG GUUUETEYOVTEC.
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Qotoco, moAréc B2B Hektpovikég Ayopég amo@ehyovy vo YpNGUYLOTO00V
NAEKTPOVIKG SOLPNUIOTIKA HUNVOUOTO ¢ TNy E16podV, KoM evOEyeTal vo
ONUIOVPYNGOLY VOYIEG LEPOANTTIKNG GULUTEPIPOPAS VIEP T®V OLPNOUEV®V.
MdéMota, o avAAOYEC TEPIOTAGELS, OPKETES EMYEPNOELS EAAYIGTOTOIMNGAV 1] AKOUN
KOl SIEKOYAV TN YPNON TOV LANPECIAOV TNG SLUOIKTLOKNG TAUTPOPUAS, EVA KATOLEG
GAAEG IOV dlEPELVOVCAV TO EVOEYOUEVO E1GOO0V TOVG, TEAKE OEV TPOYDPNGOV GTNV
gyypaon tovg (Brunn et al.,, 2002; Skinner, 2000). E&éArov, apyn tov B2B
HAektpovikov Ayopdv eivol TpoTIGCT®OG VO IKOVOTOWGOLV TO. EYYEYPOUUEV UEAN
TOVG, HEVOVTOG EMIKEVIPOUEVOL OTNV  OMOTEAEGUOTIKOTNTO KOU OTNV TOYOTNTO
OAOKANPOONG TOV TAPEYOUEVOV VINPECIOV TOVG, Topd v avalntovv Tpdmovg
ahENONG NG EMOKEYILOTNTAS TOVS, ATOPAETOVTIOG GTN LEYIGTOMOINGN TOV E1GPODV

TOVG OO JPNUICELS.

XPpeDOEIS TAPAYDPN OIS UOELAV YPNONG: ATOTEAEL Lo LOPON EIGPODV, 1 OTOi0. GE
TOALEG TEPIMTOGELS EEICAOVETAL LE QTN TNG GLVOPOUNS. OVCLOGTIKE, TPOKELTAL Y10,
TOPOYDOPNCT OOEWDV YPNONG AOYICUIKOV gpappoymv amd tv B2B HAektpovikn
Ayopd OTIG EYYEYPUUUEVES EMYEIPNOELS, KATOPAAAOVTOC, Ol OEVTEPEG OO TN HEPLHL
TOVG, KATOwo €QAmas mocd N mAnpdvovtag Pacel Tov Pabuov xpnong avtdv Tov
epappoydv. EmmAéov, 1 cuykekpyévn Katnyopio 600mV EVOEXETAL VO, YPEDVETAL
Koty etioteg avaPabuicelg n/kar cvvinpnoel. Ot B2B Hiektpovikég Ayopég
ENOEEAOVVTAL, KOODS S10GPAAMIOVV AUEST PELGTATNTO, ONUIOVPYDOVTOS TOPAAAN AL
10 aicOnpa tov eykAwPiopov (lock-in) otig emyeproeic, Aoy tov LYY Pabuov
TOPOUETPOTOINGNG TOV EPAPUOLOUEVOV AOYICHIKADV.

Ta Bacwotepa pelovektiuota avtfg g nebddov gopomv eivat: a) O6tL M
xpnon  €pamos ypéwong omobappuvel  SVVNTIKOVS VEOEIGEPYOUEVOVS,  101mG
piKpopesaieg emyelpnoels Kot B) evoeyopévmg va dnpovpynovv tpoPfAnpate oty
KT YOPlomoinon tov ¥ped®coemv ava emnyeipnon, otov 1 B2B HAektpovikny Ayopd
apyicet va yiyavtoveton (Brunn et al., 2002; Federal Trade Commission, 2000;

Kambil & van Heck, 2002; Skinner, 2000).
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Mivakog 2.11: Movtéha Ecoowv tov B2B Hiektpovikdv Ayopav

Kotnyopio

IIéte ko a6 [Morovg

T e T MieovekTiporo Iepropropoi-Ilpofinqpara

GMNUOVTIKT TNYN EIGPODV OTAV p g g ; , . .
210 0pykd 6TAO10 VILAPYEL LEYAAOG OYKOG GUVOAALY DV zﬁtgllgéoéf;:;s“ Z?S;LPni z:}zx}?;vg\tvm O[5, ARG TS ol
Aerrovpylog tng B2B (oynmAn pevotodTT) von paraoTs ot i . z :
z : z . . . n B2B HAektpovikn Ayopd pmopei va OewpnBel amoxielotikd og péco
Xpedoeic Hazicep ovikne Ayopag,’us HTOPEL V. ETLQEPEL 82:30} Kovormon SLEVKOAVVONG TOV EMLYEPNUATIKAOV GUVOALAY DV
oVVaLLYBY OKOTO VO pepsL KovTd APIHATOY OTIG ETHEPNOLL, 01 YPEMGELG GUVOALYDV EVOEXETOL LEALOVTIKA VO UELWOOVV
KUTOREPUATIONEVOLS (xoo0 TULOV 00D Kot SKX&KGG“DY) GTOO0KT ATOYDPNOT AGY® VYNAOD KOGTOVG OO EMLYEIPTOELS, Ol OTOIEG
ayOpOoTEG Kot TPOoUn0evTég KoToPdAdeTon 6TOV OAOKANPpOEL SO e G e o

TANP®S Hio cuvaAlayn
o1 VTNPEsies Lmopodv va
TPOGAPULOGTODV

Xpewoeig &;gsjgjligis? g:) 2 T(l)l; Zkoggrg OIS (sl v dvoypNoTH SLdIKOGIN VITOAOYICUOY KOGTOVG Y10, EXLYEPTOELS,

mwapoxns YV OUYKEKPLIEVES N , . 01 0T101eC GLVEXMDG AELOA0YOVV VEEG VTN PEGIES

2 VINPEGTES, e dSUVATOTNTEG mOHAVOTNTO VO AELTOVPYNGEL MG £Vl
VENPEGLOY , ; 7 e, o F
TPOGAPUOYNG EMMPOGHETO KAVAAL EIGPODV, TOGO
Y10 VEOUG OGO KoL Y10t TAAALOVG
XPNOTES
amotelel KivTpo TPOG TIg
EYYEYPOLLUEVEG ETLYEPTOELS Y10,
VYNAS apdud cuvoriaydv
1] TILOAOYLOKY] TOALTIKY) UTOPEL VoL
EVSSlKVUTOLl’YL(X SLSVS?pYSlOt TPOCAPHOGTEL , . N KoTofoAN TPOKABOPIGUEVOV AVTITIH®V amoTeAel EUmdSI0 16050V Yo
vyYNAoD apr)teum,) m@owgnm va XS}ronpyncs;:l g évo, T — -
. ayopognm?»nmmv oo TNV 87"[17'I:p0(59’8 EOLAT A 77 G€ TEPITTMGELG OTOV TOL TEAT] GLVIPOUNG SLUTNPOVVTOL YOUNAL, [LE GKOTO
2ovopoués TAEVPE TV ETLYEPTCEWDV, VEOUG YPNOTES

OOV KLPIWG
GUVOAAGGGOVTOL YOUNANG
a&log mpoidvra

amodecpedetl and ) dadikacio
GLVEYOVG VITOAOYLIGLLOV TV
YPEDCEDV ETLYEPT LOTIKDV
GUVOAAQLY DV

kG0e enyeipnon yvopilel Eekdbapa
TO VYOG TOV TOGOV TTOL TPEMEL VO,
KatafaAdet

TNV TPOGEAKLOT VEOV LEADV, EVOEXOLEVMG oM tovpynBovv mpofAroto
pevototnTos otnv B2B Hiektpovikny Ayopd
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Xption G BlopnLIoTKE - g0KOAOL VAOTOU|GULES - evdéyeTal vo amoTPEYEL EMXEPNOELS amd TNV €16000 TOLG AOY®
SR S — - Kak(? GTOYELOLEVN qu)’f] pon uspf))»nmucﬁg m)wta;?upopdg’ ¢ B2B Hkax?povucf]g A,yopdg. Emiong,
S e pmopei vo Xpn’cluonf)mefc,l G svSs)gsral EYYEYPALUEVOL PIIGTE VOl TEPLOPIcOVY 1) kN Kot vl
L — n?»npO(popLExKo VAKO amod Tig 81(11(0\{101)\/, ™ xpnon e B2B HAiektpovikng Ayopdg, yio tov idto
EYYEYPOUUUEVES ETLYEIPNOELG akpmg Adyo.
- GuEcO OKOVOLIKO OPENOG Yo TNV
B2B H\extpovikr Ayopd
Xpronloms - amotehel Kl:VlTEpo mpog TIg - dpamj YPE®ON amoTeAel EUTOSI0 E1IGOA0V Y10 VEOEIGEPYOLEVES
. : . EYYEYPUUUEVEG EMLXEPTOELG Y10 EMLYEPTOEL
Xp g He yukoayop;\(;bcrs’g He vwnk’o U}\,Jn{g a%?@uégcvvﬁkﬁgyobvg ! - 8%(1(52p07‘[§)f1‘|(5n ®G TPOG TN YPEMON gtvorl TOAOTAOKT
Zgle) tgf)ﬁ; ”q?.o"’;g Oyzglgj;\;?ﬁca?g?r);pi?ﬁzm - 1M (PNOM TOVG UTOPEL VAL 0O YNOEL GE - Onovpyeitor advvapio KMPAK®ONS TV xped@oenv, kadnhg n B2B
VRApEDIDY eykhmpBopd (lock-in) twv HAektpovikn Ayopd yryavtdveron
GUUUETEXOVI®V AOY® VYNANG
TOPALLETPOTOINOTG TOV TOPEXOUEVOV
Mogwv

[Ipocappocuévo amd Andrew et al. (2000), Brunn et. al. (2002) kou Skinner (2000).
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2.6 Erinvikéc B2B HAgktpovikég Ayopég

MoXovott ot B2B Hiektpovikég Ayopég eppaviotnkay dieBvmg 6To YHdpo Tov
HAextpovikod Emyepetv ota péoa g dekaetiog tov 1990, otnv EALGSa, Ta TpdTa
aVTIOTOYO. MAEKTPOVIKA EMLYEPNUOTIKA HOVIEAN OMUIOLPYNONKAY apKETA YPOVIL
apydtepa kot wo ovykekppéva v tptetion 2001-2003. Ot Baocikdtepol AdyoL TV
kaBvotepnuévng «Ee0dov» Toug Bewpovvtal: o) 1 advvapio TOV  EYYDOPLOV
eMyEPNoe®V vao. ta viodetnoel kot B) N EMPLAAKTIKOTNTO UE TNV OTOolol apyIKdL
OVTILETOTICTNKOAV OO TIG EAANVIKEG ETYEIPNOELS, GE GYECT LLE TNV AUECT Kol EVpeia
Amod0YN TOVG GTOV TPONYUEVO SVTIKO KOGLO.

Zmv  TAEloyneio TOV TEPMTOCE®V, TNV 1O10KINGI0 TOLG KATEXOLV
OKOVOUIKA 1oYVPES EAANVIKESG EMYEPNOELS, KUPIMG Tpdmeleg Kol OUAOL ETAPELDV.
Ocov a@opd 10 cLVOAIKO aplBud Tovg, ot evepyég edAnvikég B2B HAextpovikéc
Ayopég avépyoviow UOMG oe  mévie, evd  GAAeg tpelg eite  Ekheloay,
glte dwpopomoincav TNV EMYEPNUOTIKY) TOVG OpAoT, LE OTOTEAEGUO VO LNV
KATOTAGoOoVTOL TAEOV 0TN cvyKekpluévn katnyopia (ITivaxog 2.12). To mAnbog tovg
Bewpeitar oyxetikd pKpd, ®otOcO Yopokpilovtor omd EVTovr EMYEIPTUATIKN
OpacTNPLOTNTO. OE GYECN LE TNV AVTICTOYN TAYKOGUIN 0yopd, AAUBAVOVTOS Loy
TNV TEPLOPIGUEVT] OVUVOLLKY| TNG EAANVIKNG OIKOVOLLING.

[T ovykekpéva, ooupova pe toug Kioses et al. (2006), amd v apyn
Ae1Tovpyiog TOV TPAOTOV AVTIGTO®OV OOOTKTVAKAOV TAATEOPUOV HUEXPL TO TEAOG TOV
2005, o 1tlipoc TWV OYOPUTOANCI®V TOL TPUYHOTOTOWONKAY HECH T®V
TAPEYOLUEVOV VINPESLOV TOVS EEMEPACE TA 2 OIGEKATOUUDPLO EVPD, EVAD O GLVOMKOG
aptOpdc v cuvariaydv vrepéfn tig 750000. MdAiota, eKTIUGELS Kdvouy AdYO Yo
otafepd aLENTIKEG TAGELS TOV TOPATNPOVVTIOL TO TEAELTOLN XPOVIO, OVOUEVOVTOG
OUAOGIOCUO TOV TOPATAVE OEIKTOV UEXPL Ta TEAN Tov 2010. EmmAéov, couemva pe
v 01 €pguva, 0 aplBUOg TOV EYYEYPAUUEVOV ETLXEPTCEMV-UEADY EKTILATOL GTIG
2250, wot6c0 0 evepydg mANBvoudg tovg eivor apketd pkpotepog amd 1500.
[8img €6v ovvumoloylotel KoL TO YEYOVOS OTL OPKETEG EMIYEPNOELS GLUUETEXOVV
TOVTOYPOVOG o€ TEPlocOTEPES NG Miag B2B Hiektpovikng Ayopds, o mpaypatikog
mAnBvoudg toug extipndton Kovid otig 1100, pe v mAsloynoio ToV €TOPEDOV Vo
YPNOLOTOLOVV TIC SLOOIKTVOKEG TAATQOPUES VIO TN OLEKTEPAIMOT U TOAVTAOK®V

EMYEPNUOTIKOV  Agrtovpyldv. Qotdco, 10 mANBog tovg meplopileton oncOnrd,
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AOY® Kol TNG EMAOYNG OPKETMOV EAANVIKOV ETOPEIDOV VO, VIOOBETOVV avTioTOLOL U
EYXDOPO NAEKTPOVIKA ETLYEPTUOTIKA LOVTELQL.

Téhog, ovppwva pe toug Saprikis et al. (2009), d&o avagpopdg Bempeitat to
YEYOVOC TG VRAPYEL YOPOG YL TNV  OVOATTUEN  OVOAOYNG  EMUYEPNUOTIKNG
OpacTNPOTNTAG KoL, KAT  €TEKTAOCT), TN Onpovpyia Ko dAlwv B2B HAektpovikmv
Ayopdv, kabmg morhoi Brounyavikoi kAGool Exovv Kot TNV ovAyKTn, oAAd Kot To
YOPOKTNPIOTIKA TOL OTALTOVVIOL YO T GULUUETOYN TOV ETLEPNOCEDV TOVS GE
avtiotolyeg dpdoelc. Xopaktnplotikd, Propnyovikoi kKAddol OmmG: GOaldcciwmv
Bopunyoviov (Navtihokdg), Kiwotobeaviovpyiog & ‘Evdvong, Metagpopov &
Amofnkevong (Logistics), kdAAota 6Oo  umopodoav vo  enw@eAnbovv  amd
nAektpovikd emyepnuatikd poviéda kdBetwv B2B  HAektpovikov Ayopdv
(EBusiness Forum - opdda epyaciog B2, 2002).

2115 endpeveg mapaypdeovg mapadétoviar ta facikdtepa oTotyEln TOV TEVTE
ev evepyelo eMnvikdv B2B  Hlexktpovikov Ayopav, eved o Ilivaxog 2.12

TOPOVGLALEL GLYKEVTIPMTIKA T PooikOTEPA YapaKTNPOoTIKA Tovg (Saprikis et al.,

2010).

B2B Construct

H B2B Construct (www.b2bconstruct.gr) omoterel pie kabetn B2B
Hlektpovikn Ayopd, m omoio dpacTnpPlomolEitol 6Tov KAGOO TMV KATOOKELOV.
[3pOnke t0o Mo tov 2002 amd 1pelg peydAeg EAMNVIKEG KATOOKELOOTIKESG
etoupeieg: Tov Aktop EAAnvu Texyvooopwn TEB, v T'ek Tépva ko v J&P APag
E.T.E.®., xou Eexivnoe ™ Aertovpyia g tov lavovdpro tov 2003. Baocwodtepog
oKOTHG ALTNG TNG COUTPAENG NTAV 1) EMITEVEN KOADTEPWV OOTPAYHATEVTIKOV Op®V,
1060 Yo TIG 101EC 00O KOl Y10 TIG LIOAOINEG EMUYEPTOEIG-AYOPACTES, 101G GTO
OIKOVOUIKO OKEAOG TNG cLuvaArlayns. IV avtd axpiPdg to Adyo, 01 TPOCPEPOUEVES
vanpeocieg mepropifoviar aohntd oe apBud kot moAvmiokdta (Ilivaxog 2.12),
LE ONUAVTIKOTEPT] KOTNYOPLO QLT TOV LELOGOTIKMOV NAEKTPOVIKADV OTUOTPUCUDYV.

H emrvyio tov emyeipnuotikov poviéAov Mtov auecn, kabmg povo tov
TpOTO YPOVO Agttovpyiog tov (2003), o 1lipog TOV GUVAAAACCOUEVOV TPOIOVIWMV
aviABe ota 30 exatoppvplo vpd. Xt SadikTvoakt TAateoppa g B2B Construct

etvar eyyeypappévolr 790 mpounbevtég kot 40 KOTAOKELOOTEC-0YOPACTES, WOTHGO,
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0 gvepyoc mAnBvopoc mepropileTon aiohntd otovg picovs. Ocov apopd T0 VYOG TV
ocuvalaydv péow g B2B  Construct, amé 1o 2003 ¢ wor to 2009,
éxovv OtekmepomBel ayopammwincieg Vwovg 350 ekatoppvpiov gupd Yoo TNV
TPOUNOELDL SOLUKDOV DAK®OV KOl OVTIGTOL®V LANPESIOV. 210 BpoyumpdOeca oyéda
g B2B Construct givor 1 dievpuvon g dpdong e oTig yopes v Baikaviov,
OOV EVOIMVEG TPOOTTIKES TPOSLOYPAPOVTOL Y1 TOV KATUOKELAOTIKO KAAOO0, KaOdg
eniong kot n ovamtuén cvvepyacsudv pe avtiotowyes debveig B2B HAextpovikéc
Ayopéc, amofrémovtag otn SuvaTOTNTA TPOCPACNG GE UEYUAVTEPO EMLYEIPNLATIKO

Kowo.

CosmoOne

H CosmoOne (www.cosmo-one.gr) Bewpeitar 1 nyétda B2B Hiektpovikn
Avyopd otov EAAadIKO YOpo, Kabmg o tlipog TV epyacidv g Eemepvdel to 50% tov
ocuvoAlkoy tlipov OAwV TV vRoAoim®V avtictoyywv B2B  dadiktvokmv
mhoteopuv. [dphonke ota péoa tov 2000 ko Eexivnoe TV EMYEPNUOTIKY TNG
opdon tov lavovdplo tov 2001. Tn petoyikn ™ oOVOEST AMOTEAOVV TPELS ETOIPELIES
oL avnKovv otov entyelpnuotikd opho tov OTE: n Cosmote (30.87%), 1 Amvekng
[TAinpopopicn (13.18%) xar o OTE (30.87%), xabBmg emiong kot 600 tpdmelec:
n Alpha bank (15%) kot n EOvikn tpdmeCa (15%). And to 2001 €mg ta TéAn TOL
2009, péom TOV TOPEYOUEVOV LANPECIOV NG, OlKwvhiOnkov ayaBd Kot
dtekmeparmOnKay cuvarloyég mov Eemepvov o€ TCipo T 2 SIGEKATOUUDPLL EVPX.

H CosmoOne mpocpépel mAnbBdpa  Aettovpyidv mpootifépevng aéiog
OTIG EMYEPNOEIG-UEAT NG, LE ONUAVIIKOTEPT TNV VANPECIO TOV NAEKTPOVIK®OV
onuompacidv. Mdlota oto TpdTo. gvvid xpovia Asttovpyiog g (2001-2009),
dwpyavaldnkav mepimov 1700 onpompacieg otV SAOIKTLOKN TNG TAATEOPL,
OTIC OmoieC OLUUETElYOV KOTA péco  Opo €81 avtoy®VioTpleG-eToUPEiES.
Ocwpeitar opilldévtio B2B Hiextpovikn Ayopd, kabdg o cuvarlaccopeva ayodd de
oyetiCovtar pe éva povo eumopikd kAdoo. H CosmoOne viobeteiton kupimg amd
ETAUPELEG TANPOPOPIKNG, AOVEUTOPIOV, TNAETIKOIVOVIOV KOl KOTOUGKELAOV, Y10 TNV
ayopomwAnocia, o¢ eni 1o TAgiotov, fondntikdv vAkdV. TEAOC, Ta TeEAevTOia XPOVIQ,
emyepel va Slevphvel TNV EMYEPNUOATIKY TNG OPACT OmOdEXOUEV HEAN Kot

aVOTTOCCOVTOG CUVEPYOGIES e ETALPEIEG TNG EVPVTEPNG PAAKAVIKNG Y EPCOVI|GOU.
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Information Systems-Impact

H Information Systems-Impact (IS-Impact - www.impact.gr) dnpovpynonke
10 1998, ¢ pia etapeion avaATTLENG AOYIGHIKOV EQOUPLOYDV, LE GKOTO TNV TOPOYN
Moewv HAektpovikoh Emyepelv. Qotdco, péypt ko to 2003, 6mov viomoinoce
OldIKTVOKN TG TAATEOpUa, O pmopovoe va Bewpnbel 0T Aertovpyovoe wg pia
B2B H\ektpovikr] Ayopd, Kabdg dev mapeiye Kapio avaAoyng Hopeng vanpecia.
Muepa, yopokmnpiletor Kot og pio omd TG Mo emtuynuéveg ealnvikég B2B
Hiektpovikég Ayopés. 16img o1 mapeydpeveg Aettovpyieg g Yoo TNV NAEKTPOVIKN
OVTOAAOYT]  TILOAOYIOV-TOPOCTATIKOV KOl  OTOGTOANG-AYNG  TOPAYYEA®V,
ypnowonovvtor  gvpémwg  amd  mepimov 300 eAMNVIKEC  EMLYEPNOELC.
Xopakmplotikd, ™ ypoviky mepiodo 2003-2009, anectdincav mhve amd 312000
NAEKTPOVIKEG TapayyeAieg Kot 4.5 EKATOUIOPLO NAEKTPOVIKA TIHOAOYLO-TOPACTOTIK
HEC® TNG SLOOIKTLOKNG TNG TAUTPOPLLOG.

Evtovtowg, Ba mpémer va avaeepbei, 6tt m IS-Impact evemddkn pe to
emyepnuotikd  poviého towv B2B  Hiektpovikov Ayopodv omd 1o 2000,
KkaBdg avéraPe TV vVAOTOINoT NG S1AOIKTLOKNG TAATEOPLAS, TG0 TG CosmoOne
600 Kot TG Yassas. H emroymuévn mopeia mov oakoAovOnoav ta  dvo
mpoavapepbeica £pya, dONGaV TEMKA Kot TNV 1010 6TV avATTLEN NG OIKNG TNG
emyepnuotikng Avong. Mali pe v Retail@Link Bewpodvtor or pdveg ovdétepec

B2B HAektpovikég Ayopég, ol 0moieg dpacTnplomolovvIol GTOV EALASIKO YMPO.

Retail@link

H Retail@Link (www.retail-link.gr) 10p0Onke tov lodAo tov 2003 amd v
etapeio Znvov Poumotikn kot [TAnpogopikr| ALE., o¢ évag aveEdptntog @opéog
TOPOYNS VINPECIOV TPOoTIOEUEVNG a&log HETOED MOVEUTOPMOV KOl TPOUNOELTAOV.
Qotoco, 10 NoéuPpro tov 2009 petaPifaotnke omv etopeic  Entersoft.
H emyeipnuatiky mmcg 0pdomn EMIKEVIPOVETOL OMOKAEIGTIKO KOl HOVO OTNV
TPOPOSOGin TV VIEPAYOP®OV (super markets), TPOGPEPOVTOC TOPAUETPOTOMUEVES
ADGELG OTOVG GUUUETEYOVTEC, HE OKOMO 11 Pehtimon G €POSIOCTIKNG TOVG
alvoidag. [ avtdov axpipodg to AdOY0, Ol vanpecieg G O1LPOPOTOIOVVTOL
onuavtikd, oe oyéon pe TG vmolowteg ehAnvikéc B2B Hiektpovikég Ayopéc
(ITivaxag 2.12).
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H Retail@Link viofeteiton omd Ti¢ peyoAdTEPEG EYYXDPILEG OAVGIOES
vepayopav, cvumeptiapfPavopévoo tov: Carrefour, AB Baocilonovro, Zxhapevit,
Moocovtn, Bepomovio, ATAdviik k. o., Yoo TNV oyopd TOV TOALAPION®V
TPOCOEPOUEVOV  TPOIOVI®MV  TOVG OmO TOVG  GLVEPYATEC-TPOUNOEVTEC  TOVG.
Ocov apopd v aplBud TV EvepYDV PHEADV NG, avEpYETAl TEpimov ota 120, pe
CUVIPWMTIKY) TAEOYNPio. TOVG Vo amopTileTon omd  EMYEPNOEIC-TPOUNOEVTES
(0 apBuog tev terevtaimv Eemepvael toug 100). O Pacikdtepor GuvePYATEG NG

elvar 1 Bolton Hellas, n Zovpiong & Xvvepydrteg kon n x2Interactive.

Yassas

H Yassas (www.yassas.com) givar 1 povn kabetn B2B Hiektpovikn Ayopd
omv EAAGOa, M omoio dpactnplomoleitol 6T0 YOPO TOV TPOouNOEldV TV
Eevodoyeilmv, caterings, VOGOKOUEI®V, TAOIOV Kol yOpwv gotiaong. Qo1dc0, TO
UEYOAVTEPO UEPIOIO TNG EMYEPNUATIKNG TNG OPAONG KATEYOLV Ol EEVOSOYELNKES
ocvvorhayés. Eumvevotg kot mpdedpoc g etapeiag tvar o Amir Sobati, o onoiog
ocuvepydotnke pe tov Oplo Aoackaiaviovakn (Grecotel) yw ) dnpovpyio tov
GLYKEKPIUEVOL emyelpnuatikod povtédov. H Yassas 10pvOnke tov Avyovsto to
2000 won Eexivnoe emionuoa ™ Aettovpyio ™ Tov lavovdplo Tov enduevov £Tovg.
And 10 2001 émg to 2005, mepiocdtepa amd 250000 povadikd mpoidvia £xovv
cuvoAloyBel HEc® NG OLOOIKTLOKNG TNG TAATEOUAG, EVM 1) GLUVOAKY| a&io aVTMV
TV ayofov extipdton ota 170 ekatoppopilo evpo.

H etoupeio €xel avantdlel cuvepyaoieg pe ONUOVTIKEG EMXEIPNOELS, OTMC:
n Microsoft, n IS-Impact, n Artaxia, n PC Systems, 1 WorldCom, n Otenet kot m
PricewaterhouseCoupers, ywo TV TEXVOAOYIKY] VLROGTAPIEN TOV TOPEYOUEVOV
vnpectdV tG. Yio0eteitan and mAn0og eEAANVIK®OV EEVOSOYELONK®Y LOVAI®V Y10l TNV
ayopd Poocikdv mpoidviov Tov eE0TAIOHOD TOovg. Qot6c0, 0 Omiog Grecotel
amotelel péYpL ko1 onuepo To PacKOTEPO  YpNOTN-YpNUHaTOdOTn TG B2B
HAektpovikng Ayopdc, KabBmG T VYOG TV ETHCLOV GUVIALLYDV TOV TPOYHOTOTOLEL
ayyiCer To 40% tov cuvvoAikov 1lipov. ATdTEPOG oKOTOG NG etapeiog givor va
OlEVPOVEL TNV EMYEIPNUOTIKN TNG OPACTNPLOTNTA EKTOG TOV EAAMVIKOV GLVOP®YV,
GTOYEVOVTOG GE YMPeS TG Mecoyeiov ko tng Evpdnng pe évrovn tovpiotikn kivinon

Ko, Kot EMEKTAON, ALENUEVES EEVOOOYEIOKES TPOUNOEVTIKES OVAYKEC.
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IMivaxag 2.12: EAAnvikéc B2B Hiektpovikég Ayopéc

B2B
HiekTpovikn
Ayopd

"Evapin
Aertovpyiog

Métoyou

Idwoktoia

Emkévipoon

EMYELPTNLATIKNG
opdong

Mapeyopeveg
Ynnpeoieg

B2B
Construct

2003

Axtop
EAAnvucn
Teyvodopukn
TEB, I'ek
Tépva Kot
J&P ABog
E.T.E.Q

Yrokivoovpevn
oo TOVG
Ayopaotég

KdaBet
(Kataokevéc)

- NAEKTPOVIKEG
dnpomnpacieg

- VN PEGiES
NAEKTPOVIKOV
ormudtov (RFx)

- NAEKTPOVIKOL
KatdAoyol

CosmoOne

2001
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ITAnpogoprkm,
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Ayopaoctég
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- NAEKTPOVIKEG
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artnpatov (RFx)
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mpopnbeteg

- nAekTpoviKol
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TIpoAGYNoN/avToilayn
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TaparyyENEg

- OVOPOPES GTOTIOTIKAOV
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AveEaptn

Opilovtia

- NAeKTpOVIKOL
KatdAoyot

- NAEKTPOVIKY
TIpoAOYN o/ avTaAAayn
eYypaoov

- NAEKTPOVIKEG
maparyyelieg

- NAEKTPOVIKEG
mpopunbeteg

- VINPECiES
NAEKTPOVIKGOV
artpatov (RFx)

- VOPOPES GTATIOTIKMOV
dedopévav
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Entersoft

AveEdpmnm

KdaBet
(Tpogodocia
Super Markets)

- NAEKTPOVIKEG
mpopunbeteg

- NAEKTPOVIKEG
mopoyyerieg

- NAEKTPOVIKT|
TapayyEM0d0Gia
KOTOGTNHATOV-
arofnkav

- OVOPOPEG GTATIGTIKMY
dedOUEVOV

- NAEKTPOVIKEG TANPOLES
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KatdAoyol

Yrokvovpevn Kabet
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KE®AAAIO 3

Biphoypogikn Emokonnon TOV Epgvvnmikav
IIpooceyyicemv Toov B2B Hiektpovik@v Ayop@v

Avtikeipevo  perétng tov  mopdvrog Keporaiov eivor 1 degodkn
avaokonnon g vrdpyovcas PipAloypagiog ovagopikd pHE TS KUPLOTEPECG
gpeuvnTikéc mpooeyyioelg peaétng tov B2B Hiektpovikdv Ayopdv. Ewdikotepa, og
avtd 10 Kepdroto kataypdeovtat to avTlapuBovOpeva TAEOVEKTHLOTO KOL TOL OQEAN
YPNONS TOV OSIEMYEPNCOKDOV dlapecorafntodv, kabdg emiong Kot ot kpiociuot
TOPAYOVTEG EMTUYIOG -OAAA KOU OTOTUYIOG- TWV OCLYKEKPEVOV MAEKTPOVIKAOV
EMYEPNUOTIKOV HOVIEA®V, Ol Omoiol &yovv péypL ofuepa olepevvndel amd v
emotnuoviky] kowdtra. [lapdAinia, mapovsidlovior ot PacikOTEPOL TOPEYOVTES
oL €MOPOVV oV LVWOHBETNON 1 6TV AmOOEPPLVCT] GUUUETOYNG TOV EMLYEIPNCEDV
oe pia B2B HAextpovikn Ayopd. To Kepdioto 3 olokAnpdveton pe v mopdbeon
TOV  EMKPATESTEPMV  EMOCTNUOVIK®OV Tpoceyyicewv mov oyetilovior He  TIg
mapeyoueveg Aettovpyieg (vmnpeciec mpootBénevng a&iag), mOv TPOoEEPOLY Ol
dtemyelpnolokéc mAateopueg oto uéAN tovg. Téhog, kpiveton okOmPo va
emonuavlel g onuovtikdg aplBpdg tov PPMoYpaEIK®Y TNY®V ovToD TOL
Kepaiaiov vioBetnOnke yio ) dnpiovpyic TOL TPOTEWOUEVOL EPEVVITIKOD TANLIGIOV

“B2B e-MarkFLU” tng d1daktopikng dtotpipng.

3.1 Epgovnrikd «Peopata» Merétne tov Hisktpovik@v Ayopov
and Emyeipnowokig Xkomag

2opeova pe tov Koppius (2002), vrdpyovv tpia facikd epevvntikd pedpoto
perég tov HAektpovikddv Ayopdv oamd EMYEPNCIOKNG TAELPAS, TO Omoia
dlakpivovtor Bdoel Tov avtiotoryov emmédov ovaivong tovg. IHapdAinia, n cepd

napdbeong tovg, &v pépel, Poacileror kot ot Xpovikny meEPiodo MG KOPLUG
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EPELVNTIKNG TOVG TPOCEYYIoNG Omd TOLG HEAETNTEG TOL Y®POL. LG PLGIKO

emakolovfo, M oCLVIPWTIKN TAEWLYNEINL TOV oVOyypoveov peietdv tov B2B

HAextpovikdv Ayopdv evidooetal 6To Tpito peuvnTiKo pevpa. [Tio cuykekpiéva:

210 TPOTO PEVUO EVIAGGOVTOL Ol EPELVNTEG OV EMKEVIPOVOLV TN HEAETN
TOoVG 6TV avaivon Tov B2B Hlektpovikdv Ayopdv 6€ cOykpion e dArovg,
TPOYEVESTEPOVS NAEKTPOVIKODG GUVTOVIGTIKOVG UNYOVIGHOVG, KLPIOG TIC
nAekTpovikég tepapyies (electronic hierarchies). Ewdwkdtepa, e&etdletan mmg n
Texyvoroyla ¢ IIAnpogopiag (IT) emmpedler v TeEMKN €mMAOYN TOL
€KAOTOTE GLVTOVIGTIKOU UNYOVIGLOV

Y10 0Oelbtepo  peduo  meptlouPdvovior ot UEAETEC  OUYKPIONG  TOV
NAEKTPOVIKOV HE TIG CLUPATIKEG ayopéc. OVGLOOTIKE EVOOUATOVOVTOL OAEG
Ol €PEVVEG TOL HEAETOLV TG OPOPES HeTald  TapodOoIK®Y Kot
HAextpovikov Ayopov. Qot1060, ©e OpPKETEG TEPWTMOOCELS, TO OVO
wpoavapepévta  epguvnTikd  pedpoto  yopokmnpilovror Kot ¢ €va.
2opeova pdiiota pe tov Hadaya (2008), n amopyn kot Tov 000 peupdtomv
Bewpeitar n perdémn tov Bakos (1991), o omolog anédeie mmg n peiwon ota
Koot oavolnmmong emnpealel TIC TWEG TOV TAPEYOUEVAOV TPOIOVIMV,
T0 K€POOG TV TPOUNBELTMOV KOl TV EVTIEPIN TOV AYOPUSTOV

210 Tpito pevpa peretdvtal ot Hiektpovikéc Ayopég amd Oeopuxn misvpd
(institutional perspective). Ot gpguvntéc, o1 0OMOIOL EVIAGGOVIOL GTO
GUYKEKPLUEVO  EPELVNTIKO  PEVUO, ETIKEVIPAOVOVIOL GTO  EMLYEPNLUATIKO
OPEALOG TTOV TPOGPEPOLVV, OTIG TAPEYOUEVEG EMLYEIPTLATIKES AEITOVPYIES KO
ot W10iTEPO YOPAKTNPIOTIKE TTov Tpocdiopifovv tn doun tovg (Dai &
Kauffman, 2002; Kambil & van Heck, 1998; Kaplan & Sawhney, 2000;
Ordanini et al., 2004; Saprikis et al., 2009). Zopewva pe tov Hadaya (2008),
Tapd TG OPOPEG Kat TV molkiAopopeia twv B2B HAgktpovik®dv Ayopdv,
Ol OVTIOTOWES EMYEPNUOTIKES OPACEIS UmopohV va, Kot yoplomotnfovv
Bdoel Te66apwV PacIKOV GTOXEIMV O1AKPIONG: ) TOL €100VE TOV TPOIOVTWV
OV GLVOAAAGGOVTOL PEG® OVTOV, ) TNG PLONG TOL OLOKTNOLKOD TOVG
KaBeoT®TOG, Y) TG €QOPUOLOVCAS TIHOAOYIOKNG TOAITIKNG Kol O) TV
mopeYOLEVOV vInpeciav mpootféuevng aéloc. Emiong, oe avtd to pevua

EVIAGOOVTOL KOl EPEVVNTIKEG TPOcEYYioeES ol omoieg: a) e&etdlovv ToLg
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Tapdyovteg mov gumodiovv 1M dtevkoAvvovv otnv vioBétmon tov B2B
Hiektpovikov Ayopov (Eng, 2004; Yu, 2007; Zhu, 2002), B) peietodv
ONTNHOTO. GYETIKA PE TNV OVOYVOPLOT TOV KPICIU®V TOpUyOVI®OV ETITUYING
touvg (Choudhury et al.,, 1998; Fairchild et al., 2004), y) mopabétovv
OTPATNYIKEG TOV UTOPOVV VO AVENCOVY TO AVTOYMVIGTIKO TOVG TAEOVEKTILLOL
(Le, 2002; Saeed & Leitch, 2003; Standing et al., 2006) kot ) diepevvoidv TOV
TpOmo pe tov omoio Oa mpémer vo Asrtovpyodv ot cvyypoves B2B

Hiextpovikég Ayopég (Hazra et al., 2004; Lee et al., 2006)

Qotoco, Bo mpémel va emonuaviel, tog n mpoavaeepHeica SbKkpion oev
neplopiletar povo otn depedhivnon tov B2B Hiektpovikdv Ayopdv, ot omoieg
Aertovpyodhv ¢ Olapecolofntég cuvadpolong TOALDY AYOPASTMOV HE TOALOVG
TPouUNBeLTEG KoL HEAETOVIOL OTO TAQICIOL OLTAG NG SOOKTOPIKNG StaTpiPng.
KaBaog, mepihappdver kor 11 dAAeg Ovo emyepnolokés oopés tov B2B
HAextpovikddv  Ayopdv, OnAady] To MAEKTPOVIKG EMLYEPNUOTIKO  LOVTEAQ
GLVTALPLAGLOTOS EVOG TPOUNOELTT LE TOAAOVG OYOPOCTES KO AVTIGTPOPMC, TOALDY
TpounBevTAOV e Evay ayopooTn.

2115 akorovbeg evotnteg, mopovotaletar 1 PPAOYPAPIKY) ETGKOTNON TOV
KUPLOTEPWV EMGTNUOVIK®V Tpoceyyicewv perétng tov B2B Hiektpovikdv Ayopdv,
ot omoiot dpovv ®g pesalovteg kol €EETALOVIOL GE QLTI TNV EUTMEIPIKT EPEVLVAL.
g TEPUITAOCELS OTOL YPNCUYLOTOLOVVTOL EPEVVITIKEG LEAETEG, Ol OTOIEG TAVTOYPOVDG
e€etalovv ko TG vmoéAowteg  popeés  B2B Hlextpovikdv  Ayopadv,
onAaodn ocuvvdbpoilong evdg mpounbevtn pe TOAAOVE OyOPOOTEC N OVIIGTPOPMG,
napéxetal avaioyn emonuovon. Ewdwortepa, mapabétovior otoryeio amokieiotikd
KOl HOVo omd TO TPITO KOU 7O GOUYYPOVO €PELVNTIKO pevpd, €101 OmMG
npocodlopiotke and tov Koppius (2002), kabmdg 10 ypovikd ddotnuo eREAaviong
TOV CLYKEKPIUEVOV MNAEKTPOVIKMOV HOVIEAWMV OIETLYEPNCLOKDOV OLUUEGOALAPNTOV,
ot10 gupvtepo B2B HAektpovikd Emyepetv, couminter ypovoroywd povo pe v

aVTIGTOYN EPEVVITIKT TPOGEYYIOT -TPITO epeLVNTIKO pedpa- Tov Koppius (2002).
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3.2 IMieovektipoto kot O@édn Xpnong tov B2B Hiektpovikav
Ayopov

Ta mheovekTquoTa OV Amogépel N xpnon twv B2B Hiextpovikdv Ayopdv
peretnOnkav and nAnbopa epevvntodv (Andrew et al., 2000; Buyukozkan, 2004;
Daniel et al., 2004; Fitzgerald et al., 2005; Galbreth et al., 2005; Kerrigan et al.,
2001; Means & Schneider, 2000; Standing & Stockdale, 2001; Wise & Morrison,
2000). Q¢ amapyn TOV EPELINTIKOV TPocTadeldV Bewpeitar 1o Eekivnua TG VENS
ymetiog -2000 ko émerta-, kabdg, petd omd pio mevroetioo gvpelag vioBETnomng
(1995-2000), dpyiocov OLVGLOCTIKE VO KOTAYPAPOVTOL TO TPMTO, AT OMOTEAECUATO
amd TN XPNON TOV TOPEYOUEVOV VINPECIOV TOVG. E1dtkdtepa, To facikOTEpa OQEAN
eotialoviot 6Tn SLVATOTNTA SIEVPLVONG TOV SVVNTIKAOV GLVEPYOTAOV, GTN| OLLPAVELD
TOV TILOV Kol TOV dodikaoldv, kabdg emiong kot otn Peitioon tng toydTTog
OlEKTEPAIMONG TOV GLUVOALOYADV HE TNV TOPAAANAN peiwon TG TOALTAOKOTNTAG
tou¢ (Andrew et al., 2000; Buyukozkan, 2004; Daniel et al., 2004; Means &
Schneider, 2000; Standing & Stockdale, 2001). EmnAéov, ot B2B Hiektpovikég
Ayopéc elvar oe 0éomn vo  PEATIOCOLV TIG EMYEPNUATIKEG OYECELS TMOV
GUVOAAUGGOUEVOV OVTOTNTMOV KOl VO EVIGYVOOLV TO OVTOYOVIGTIKO TAEOVEKTNLO
tov eumiekopévav (Highbranch, 2002; Keskinocak et al., 2001). Qotdéc0, avaroya
HE TO POLO €10000V TMOV EMYEPNCEDV KOl TNV EQPAPUOLOUEVT] ETOUPIKT] GTPATNYIKT,
S POPOTOLOVVTOL OVTIGTOLYMC KOl TOL TPOKLATOVTO 0PEAN xpnong tovg (Rask &
Kragh, 2004). I'evikOtepa, 01 GUUUETEXOVTES AYOPOUCTES EVOLUPEPOVTAL KUPIMG Yo TN
peioon tov kO6oTOVG TpopnOelag Kol T PEATIOTOTOIMNGN TOV EMYEIPTUATIKOV
ddKaclav, og avtifeon pe Toug mpoundevtéc, ol omoiot emBupodv TPOTICTMOS TN
dtevpuvon g meratelokng tovg Bdong (Buyukozkan, 2004).

Axoun, mpénel va. emonpoviel, 0TL 0 SPOPETIKOG TPOTOG TPOGEYYIONS LE
tov omoio peAemOnkov ot B2B  HAextpovikéc Ayopég, Ocov agopd To
avTiAapuPavopeva TAEOVEKTAIATO TNG VIOBETNONG TOVG, EMEPEPE Kol OLUPOPETIKA
amoteAéopata. o mopdadetypa, coppova pe tovg Galbreth et al. (2005), o B2B
HAektpovikég Ayopég peldVOLV TO KOGTOG TNG €QOJWICTIKNG OALGIdOGC Kot
feATidOVOLV TNV OPYOVOGLOKY  OTOTEAECUOTIKOTNTO  TOV — GUUUETEXOVCOV
emyepnoewv. And v aAAn mievpd, ot Kerrigan et al. (2001) Bewpovv 611 1 ypnon

TOVG emeKTEIVEL TN dVVNTIKY| PACT TOV CLVEPYUTADV, LEIDOVEL TIG TILEG KO TEPIKOTTEL
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To kOoTN Agttovpyiag Kot cuvvaAraywv. Opoiwg, ot Wise & Morrison (2000)
avaQEPOVY OTL TOPOTNPEITOL CNUAVTIKY] TTOGCT TOV KOGTOVS, Ol EMYEPNOELS £YOLV
npdéofacn o peydAo aplBpd SVVNTIKOV GUVEPYOTOV KOl Ol TPOCPEPOUEVES
vnpecieg  mapéyovv  peyoAdvtepn  eveMéion KOl OTOTEAEGUOTIKOTNTA  GTOVG
eumiexopevous. Eniong, a&la avapopds Bempeitor n mpocséyyion tov Fitzgerald et al.
(2005), n omoia avapépel g To mheovektnuoto T@v B2B HAiegktpovikav Ayopav
eoTialovion Kupimg: o) ot Hei®oT Tov KOGTOVG AEITOVPYING, ) OTNV AVOUEVOUEVN
avénon g meAatelokng Paong, y) oV AmAOTOINoT TOV JdIKAGLOV TopoyyeAiog
Kot 8) 6T SLEVKOAVVOT TNG EMKOVOVIOG HETAED TOV GUVOALUGGOUEV®V, KOOMG Kot
n perém tov Le (2002), o omoiog amédeiée mwg TO OPEAOG OV OATOKTOLV Ol
emyepnoelg Paociletar kvupimg ota vynAd emineda cvvAOpPoIoNS  SLVITIKOV
GUVEPYOOLUDV, TO OTOI0 EMITVUYYAVETOL GO TN GUUUETOYN TOLG GTO EMLYEIPTUATIKO
povtédo tov B2B Hiektpovikdv Ayopav.

Avtifétwg, ov Daniel et al. (2004), Andrew et al. (2000) xkou Means &
Schneider (2000), katéypayav to o@éAN mov oyetTilovion pe TIC 0V0 KLPLOTEPEC
napeyoueveg  emyepnuotikés dwdwkacieg tov B2B  Hlextpovikdv Ayopadv,
TOV OdIKacIOV Tpopndetog kot dtayeipiong g epodiactikng aivoidag (Ilivakag
3.1), evod ot Standing & Stockdale (2001) emkevipdOnKay ATOKAEIGTIKA KOl (LOVO

OTNV KOTAYPOPY] TOV 0pYAVOGLOK®V ToLG TAcovektnuatov (ITivakag 3.2).
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IMivaxag 3.1: [TAcovektnpata Hiextpovikdv Ayopav otig 600 Bacukdtepec
[Mapeyoduevee Emyeipnuatikég Awadwkaciec: [Tpoundetog ko Awoyeipiong

E@odiootikng Alvcido
Emysipnpoticn IM\eovekTipoTo IMieovexkTipoto
Awdkacio AyopacTOV IpopunOdsvTddv
Lelmon KOGTOVG Beitioon
ayopds TPoiovVImV OTTOOOTIKOTITOG
dvvardra dwdtkaoidv/ peioon
npocPaong o€ KOGTOVG GUVOAAAY DV
TEPLOGOTEPOVG duvatdmTo
SuvnTiKove npocPoaong o
mpounOevtég TEPLGGOTEPOVG
peyolvtepn dopaveto SuVNTIKOVG AyOPOoTEG
peiwon k6GTovG peyoaAvTepT Sapavelo
GUVOAAOLY DV Bektioon dadikacidv
. gloon ypovov KOKAOL GpKETVYK
dicmise ﬁpoungg(j'w ﬁai'zocm STaXSLpLGTLK(bv
avEnon cvpfoatdrog AaBdv
S1001KAGIHY Bektioon oxéoemv e

Lel®moN JYEPLOTIKAOV
Aabov

GLEST EVNUEPMOOT] Y10l
™mv vdpyovca
KaTAoTOGT GTOV KAGOO

OYOPOGOTEG

Awayeipion Epodiactikyg

Alveidag

dpaotnpronoinong

Beltioon oyéoewv pe

mpoun0evtég

Beltioon g Bektioon g
ATOO0TIKOTNTAG TG OTTOOOTIKOTNTAS TG
€POOL0OTIKNG 0AVGIONG €POOLUGTIKNG AAVGIONG

Helmon KOGTOVG
ayop®V, YPNONG KoL
amobepdTmv

Beltioon tov cyécemv
UE ToL VITOAOTTOL LLEAT
NG EQPOJAGTIKNG
aAvcidog

peimon K6GTovg
TOANGE®V, XPNONG Ko
amofepdtmv

Beltioon TV oxécewmv
LLE TOL VTTOAOLTTO, LLEAT
NG EQOJIOGTIKNG
aAvcidog

duvatdnTo KOADTEPTG
TPOPAEYNG TOV
AVOYK®V TNG
€QOOLUGTIKNG 0AVGIdag

I[Inyn: [pocappocsuévo and Andrew et al., 2000; Daniel et al., 2004;

Means & Schneider, 2000.
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Iivaxag 3.2: Opyovoociokd [TAcovektiuata Hiektpovik®mv Ayopmv

- ueiowon k66TOLG GUVOAAAY DV

- KOAUTEPOG EAEYYOG EEOOMV

- YOUNAOTEPES TIUEG

Meimon Aertovpytkod KOG6TOVG - pelmomn K6GTOLG Yoo vINPETies logistics
- ueiwon k6GTOVG GLVEPYUTIOV

- uelowon K6GTOVG LAPKETIVYK

- ueioon k66tovg omobepdtov

- Beltioon amodoTikdT TS S10dIKOCIOV

- képdn and peimon ypodvov
dlexmepaimong depyacimv

- KoAvTepn Swyeipion amobepdTmv

Behtioon napayoyikétntag

- KoAVTEPT Sloelplon TELATELOKDV
OYECEDV

ATOTELEGRUTIKOTITA VN PECLOV - Pektiotomoinon cyEce@v HETAED
GUVOALOGGOUEVDV

- Onuovpyio oncbnpotog EPTIGTOCVUVIG

- mpdoPoomng og VEO KavAlL

- mpdoPaong oe TEPLGGOTEPOVG
duvnTkovg cuvepydteg

- Beopntikd moykocuos tpdsPaong

A¥Enon toMcs0v péco

EvkoLoTepn emiTevEn EMYEIPNROTIKAOV 6TOXOV pE TN PErTIoTOTOINGY TG Sy EiIpIoNG TOV
0£00PEVOV KO TT|G POTIS TOV TANPOPOPLOY

AYEnon 6ykov TOMcEOV péc® BEATIOONG TG UTOTEAECROUTIKOTNTUS TG TANPOPOPLAKNG
PONS KOL TV GLVEPYUTIKOV pnedddmv epyaciog

Meioon avOpamivov duvapmko

IInyn: lpocappoouévo and Standing & Stockdale, 2001.

Oa mpémet woT060 Vo avoeepbel, 6TL M omovdodTNTO TG dNUOVPYiG
0péAovg amd T ypnon twv B2B HAektpovik®v Ayopdv Tp®TOEKPPAGTIKE OO TOVG
Bruun et al. (2002, p. 287), ot onoiot d1atdTOGoV OTL: «Y®PIg TNV TANPN KaTovonon
tov TpOTOL pe TOov omoio ot B2B Hiektpovikég Ayopéc dmpovpyovv O@eAog,
ot mBoavotnteg va okolovOnBel pio otpoatnywkn mov Oo  emEépel cLVEXDC
AVTOYOVIGTIKO TAEOVEKTNHO €lvar TOAD Alyeg». EEGAAOL, M dnpiovpyio 0@EAOLGS
avTipetoniletor g €vag TPOTEVOVTIONS OTOYOG TV ETLYEIPNOEMY YEVIKOTEPO, KO
mpocdlopiletonr oG «Eva HOVIEAO TOL TEPLYPAPEL Uiol GEWPE OPACTNPLOTHTOV
npooTiféuevng o&log plog emyeipnong, ot omoleg ouvvdéovv TIG dadkacieg
TPOcPopag Le Tig dtadikacieg {tnong» (Rayport & Sviokla, 1995).

AvtiBétwmg, pia dAAN xoatnyopio epeuvnTOV peEAETNGE TO OPEAOG, TO OTOI0
onuovpyeitar omd v vioBétnon twv B2B Hiektpovikdv Ayopdv ce oyxéon pe v
EMKPATOVOON  OVOTOTEAECUATIKOTNTO, 7OV  OOKPIVEL TIC W1 GULUUETEYOVOES
emyepnoels. Xopeova pdioto pe toug Bloch & Catfolis (2001), ov B2B
HAextpovikég Ayopég dnovpyodv OQPELOC, GE GYEON LE TIG TOPUOOGLOKES OYOPES,

AMYy® G KOADTEPNG YVAOONG TOV OGLVONK®OV ayopds Kot NG ouvvotdtntog

115



Kegararo 3: Bifiioypagpikn Exioxonnon tov Epsvvntikav [poceyyicemv
tov B2B HAektpovikdv Ayopov

OAOKAMPOONG NG  EQOJWCTIKNG OALGIONG TOV  EUTAEKOUEVOV — OVTOTHTMV.
MdéMota, moArol €€ avtav (Yo mopaderypo, Andrew et al., 2000 kou Bruun et al.,
2002), Bewpov 611  ypnon tov B2B Hiektpovikdv Ayopwv eivar ce 0éom va
emPéPel ADON 010 TPOPANUO TNG OVOTOTEAEGUOTIKOTNTOC. XOPUKTINPIOTIKE, Ol
Bygdeson & Gunnarsson (2001) diakpivouv mé€vie TOTOVG OVOTOTEAEGHOTIKOTNTOG:
o) EVNUEPMONG OVOPOPIKE HE TNV KATAGTAON TNG oyopds, f) Twoidynong,
Y) O001KOCIOV TTOPAYYEALDY, O) EUTIGTOGUVIG KOl €) Ol00IKACIDOV GLVEPYOCING,
01 omoieg UTopovV va petwBoiv pe v vwoBétnon twv B2B Higktpovikdv Ayopmv.
Evpémg amodektn eivar ko n mpocéyyion twv Andrew et al. (2000), ot omoiot
KaTNyoplomolovv ta o@éAn ypnong twv B2B Hiextpovikov Ayopov Bdcet 600
KOPL®OV JPACTNPOTATOV: 0) EKEIVOV TOV OPACTNPIOTHTOV TOV UETAPEPOLY TO
OPeLOG amd TOV €vav GUVOAAUGGOUEVO GTOV GAAO Kol ) TV dPAGTNPLOTATOV TOV
onuovpyovv  O6Qerog pHEo® TG PEATIOONG NG TOPAY®OYIKOTNTOG KOl  TNG

arodotikotnrog ([ivaxag 3.3).

IMivakog 3.3: [Inyég Opérovg and ™ Xpnon tov B2B Hiektpovikdv Ayopmv

Inyn o@éhovg Tpomog amdkTNOoNG 0QEAOVG

Enitevén exntoocemv Aoyo

Zovabpoton GLYKEVTPOONG HYKOL TPOiOVT®V
ApacTNPLOTNTEG TOV ¥ paorns oy P
RETAPEPOLVY TO 6QELOG .
omo6 Tov £vo, Avrop gromomon - Mzeioon acuviovieT®V ayopdv
GVVOALOGGONEVO GIEBIKOE Y
oTOV GAAO : - :
A - Evioyvon AVIYOVICHOD peta&n
TV TpounHevtdv
ApacTNPLOTNTES TOV Meimon K6oTovg - Mzeioon kd6cTOLG EHPEDNG
dnprovpyovy 6QEL0g TOANCED®V KoL LAPKETVYK ayOpPOoTMOV
péom g Peitioong g - Awyotepa LB mapayyelmv
TOPUYOYIKOTNTOS KL - Beluotonoinon dwdikacidv
TIG ATOS0TIKOTN TG sl [0 £€yKplong
Y - Mzeioon k66T0Ug 0EI0AOYNONG
wpoundevtdv
- Belniotomoinon dadikacidv
TANPOUDV
- IIpocPacn oe meprocoTepa
TPOiOVTOL
Meiwon K66T0VGg XpNong - Tlopaperponoinon ayopdv

/moMceV Kot BedtioTomoinon
VNPECIAV PETA TNV TOANON
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- Béektiomon amodotikdtnrag tng
€QOOLUGTIKNG AAVGIONG
Meiwomn k66ToVg - Awyotepn evacyoinon
amofepdTov [Ipocmmikon

- Avamtvén cuvepyaoiov ylo TV

Meiwon ypovov kKHKAoL TopOy®Y” Kot T Stayeipion Tov
TPOIOVI®V

- Behtioon dopddpuonc péow
avadlopydvoong g 0Avcidog
a&iog

- Yynlotepn moporymytkoTnTo
£PYATIKOD SUVOULIKOD

- Koahdtepog oyedrocpog
TOPAYOYIKDV 0VOyKOV

Béktiot a&lomoinon
TAEOVEKTNUATOV

I[Inyn: Andrew et al., 2000.

Eniong, d&a avapopdc yapoxtnpileton n pHeAéTn mov £ytve amd TV apuodia
vmpecsia g Evponaikng Eveoong (Commission staff working paper, 2002),
n omoia, ooy peAéTNoe TO emyepnuatikd poviédo tov B2B Hiektpovikdv
Ayopov, katéypoye t0 PaBUd 0QEAOVLG TOL TOPOTNPEITAL GTOVS EUTAEKOUEVOLS
ayopOoTEG Kol TPOUNOeVTEG EEXYPIOTA, OO TN XPNON TOV TAPEYOUEVOV VINPEGUDV.
Amo v mapokdto Ewdva (Ewova 3.1) mpokdmtel 6t  kuplotepn Ty opELOVG
Y10l TOVG OYOPAGTEG Kol TOLG TPOUNBevTég Bewpeital ) peimon Tov TIHdY Topay®yng
Kot 1 ovvatdTTe J1EHPLVGNG TOV OYOPAGTIKOD TOLG KOOV OVTIGTOWO, EVA 1)
HelwoN TOV KOGTOVG GLVOAAAYDV KATOYPAPNKE ®C TO POCIKOTEPO KOWO TOVG
TAEOVEKTI L.

Téhog, Ba pémel va TovioTel, TG To dEKO CNUOVTIKOTEPA OVTIALUPOVOUEVOL
0PEAT, TOL OO0l KATOYPAONKOV GTIS TOPATAVED TOPAYPAPOVS, YPNCLOTOONKIV
670 TeEMKO eptnratordyo (BA. [Tapaptnua A), dote va cuAiexBobdv ta arapaitnta
otoyEio Yoo TNV Katoypaen NG VOISTANEVNG KATACTOONG AVAPOPIKA LLE TO TPOPIA

TOV EMYEPNCEDV, Ol 0oieg cvupETEXOVY oTIg eEAANVikEG B2B HAektpovikég Ayopéc.
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Ewoéva 3.1: Opéin Ayopaoctov kot [IpopunBevtodv and tn Xpnon
twv B2B Hiektpovikdv Ayopav

4>

Meiwon kboToug

ouvaAAayng

Meiwon Tipwv

TIaPAYWYNG

BeAtiwon
ATTOd0TIKATNTAG
ayopdg

Ytrootipién
d1adIKaCIWV

O@éAn ayopaoTwv

KaAuTtepn
dladikaaia
elpeong TIHWV

Anuioupyia véou
KavaAiou ayopdg

Aigupuvaon
ayopaaTikoU
KolvoU

>

O@éAn TTpounBeuTWV

IInyn: Commission staff working paper, 2002.

3.3 Kpiowor MMopayovrtegc Emrvygiog toov B2B Hiektpovikov
Ayopov

H pelét tov mopaydvtov, ot omoiot mwpocdiopilovv kot eivar oe BEon va
extiunioovy v emruyioa piog B2B HAektpovikng Ayopds, amotélece KOUUATL
OPKETAOV EPEVVNTIKAOV TPOOTABEldV ond TIC apyég TNG TPEYOLCOS OEKOETIOG
(Andrew et al., 2000; Bloch & Catfolis, 2001; Bruun et al., 2002; Chung et al., 2001;
Davidson & Bryant, 2002; Fairchild et al., 2004; Kaplan & Sawhney, 2000; Skinner,
2000; Turban et al., 2008). Kot oe avty Vv mepintwon, OTMS Kol ¢° ekeivn g
KAToypoeng TV  TAEOVEKTNUATOV VoBETMonG, o  kuplapyog AOYOS NG
KkaBuoTepNUEVNG ELPAVIONG OVTIGTOLY®MV UEAETMV OTOSIOETAL GTO OVAAOYO YPOVIKO
dldotnpa, 1o omoio amotOnKe yo TV TANPN KOTOVONGN TOL TPOTOL AEITOVPYING
KOl TOV EMUEPOVG OTEPOTHTMOV TOV ETLYEPNUATIKO TOLG HOVTEAOV. B mpémel
®oTOG0 Vo ovapepOel, TG N TAEIOYNOIO QVTOV TOV EPELVOV TEPIAAUPAVEL TNV

e&étaon eupLTEP®V NAEKTPOVIKADV EMLYEIPNLOTIKOV LOVTEA®YV,
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ocoumepthappavopévou kot towv B2B Higktpovikdv Ayopdv. Onmg yio mapddetypo m
épevva tov Sculley & Woods (1999), ot omoiot mpotewvav 0Tl OAeg oL
EMYEPNUOTIKES OpAcES 6TO OlndikTvo Ba mpémel va a&loloyovvtal pe PBdon ta
axafdpioto £c0da kar Oyt pe Pdon ta kabapd képon kot tov Sawhney & Zabin
(2001), ot omoiot mpoouetpovy kot afloAoyodv v amddoon tov HAektpovikod
Emyepelv ovykpivovrag Tig ovtiotorgeg Opdoelg pe avAAOYeg €VEPYEIEC TOL
AopUBAvovY YOPO GTO TOPASOCIAKO EUTOPIO.

H xvpiotepn, péxpr onuepo, €PELVNTIKY TPOGEYYIOT TAPOLGLAGTNKE OO
tovug Fairchild et al. (2004). Zopowva pe TOVG GLYKEKPIUEVOVS HEAETNTES VTAPYOVV
13 mapdyovteg, ol omoiot pmopovv va Tpocsdlopilovv v emttvyio twv HAektpovikmv
Ayopdv,  Koatnyoplomomuévor oe 000 Paocikéc opddes: o) G eKEIVOLG TOVLG
TAPAYOVTEG, Ol OTMOIOL OAVOPEPOVTAL OTO YEVIKOTEPO TANIGLO Agltovpyiog TOV
GLYKEKPIUEVOV NAEKTPOVIKAOV ETLYEPNUATIKOV HOVTEL®V Kot B) 6° eKeivovg mov
aQOPOVV TIG EMUEPOVG TOPEXOUEVES LINpesiec g kaBe HAextpovikng Ayopdc
Eexywprotd. Ao TV dAAN TAgvpd, ot Bruun et al. (2002), avti va emkevipmbodv ot
HEAETT) GLYKEKPIUEVOV TOPAYOVI®V EMTUYIOG, WEAETNCOV TEVTE TOWUELS Y10 TOVG
omoiovg Bempovv TMG, MG GVVOAD, GLYKPOTOUV TO Bepédto Ao ¢ emtvyiog TV
B2B Hiektpovikayv Ayopav. Avtol ot topeig eivat: o) To onueio emkévipoong g
OLOOIKTLOKNG TOVG TAUTPOPLAS, B) TO SOIKNTIKO TOLG KOOESTMG, Y) N TOPEYOUEVES
Aertovpyieg Tovg, 0) M TEXVOAOYIKY] TOLG LTOOOUN KOl €) TO TOPEYOUEVO EMIMEDO
ocuvepyaciog. MdaMota, cOp@ove He TOvg 010vg gpevvnTéc, mowkilo {nThpota
TPOKLTTOVV PAGEL TV TOPATAVE TEVTE TOPEWV, Ta omoia Bo Tpémetl va oyedOGTOVV
TPOGEKTIKA KO VO TPOTOTOLOVVTAL CLUVEYMG, MOTE Vo emTEVYDEl Ko mopdAAnia va
dwtnpnBel n emrvuynpévn mopeia g ekdotote B2B dadiktvakng mAatodppog.

Ewwotepa, petd oamd 1™ perétn g PPrAoypapikng  emokomnong,
GUUTEPTAOUPOVOUEVOD KOl TOV TOPATAVE® EUTEIPIKOV EPELVOV, Ol PacIKOTEPOL
TOPAYOVTEG EMTLYOVG Asttovpyiag piag mhatedpuoc B2B HAextpovikng Ayopdsg,

ot omoiot £yovv Kataypagel Léypt onuepa, etvat ot akdAovot:
e Pgvotomta: | andknon kpioung pdloc GUUUETEXOVI®V Kal, KOT' ETEKTAOT,

N onuovpyie pevotoOTNTOG  Bewpeitar 0 KVPLWOTEPOG  TapdyovTog,

pe amotédecpa moArol peretnTéc va £xovv avagepbetl og avtdv (Andrew et
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al., 2000; Bruun et al., 2002; Fairchild et al., 2004; Kaplan & Sawhney, 2000;
Kathawala et al., 2002; Kearney, 2000; Laudon & Traver, 2002; Lucking-
Reiley & Spulber, 2001; Raisch, 2001; Ramsdell, 2000; Rayport & Jaworski,
2002; Skinner, 2000; Tumolo, 2001; Turban et al., 2008; Weill & Vitale,
2001; Wise & Morrison, 2000)

o YynAd eminedo yvodong tov KAGOoL(-0V) dpacTnplonoinong: 0Tov G aTY
mv  Katnyopio meprlauPdveton M yvoon g doung tov  KAAOov,
TOV EMYEPNUATIKOV TOV S10OIKACIDV, TOV O1{TEPOV YOPUKTNPIOTIKOV TOV
GUUUETEYOVI®MV KOl TOL €QapPROlONEVOD OeGIKOD Kol  OlOYEPIOTIKOV
mioiciov (Andrew et al., 2000; Dai & Kauffman, 2002; Kearney, 2000;
Raisch, 2001; Skinner, 2000; Turban et al., 2008)

o Tlapoyn vymAod emméSoV YPNCIUOTNTAG TPOS OAOVS TOVG GUULETEXOVIEG:
Bewpeitar onuavtikdé n B2B HAextpovikny Ayopd vo eivar oe 6éon va
TPOcPEPEL «a&loy Kol Vo IKOVOTOlEl TIG avaykes OA®V TV HEA®V 1TNG,
ayopactdv Kot mpounbevtdv. Xe avtifern mepimtoon, o Bo vmhplet
IKOVOTIOMTIKY]  OVTOTOKPIOT] GULUUETOXNG omd TN pid cuvaAAOGGOUEVN
TAEVPA, EYOVIAG ®C QULOIKO emakOAovdo TNV avVAAOYN TEPLOPICUEVN
npocéhlevon Kot amd v aAAn (Bloch & Catfolis, 2001; Bruun et al., 2002;
Chung et al., 2001; Dai & Kauffman, 2002; Economist, 2000; Raisch, 2001;
Sculley & Woods, 1999; Tumolo, 2001; Turban et al., 2008)

o Tloapoyn ™G amopoitnTng TEYVOAOYIKNG VLTOOOUNG: 1 VROCTNPEN TOV
EMYEPNUOTIKOV  OlOOIKOCLOV TMV ETOPEWDV WHE TPONYUEVES VLANPEGIEG
npootiBénevne aéloc, mpobmobitel v avdioyn emnévovoT G TEXVOAOYIKO
eEomAopd, Kavod Vo EVOMOMoEL TANP®S To dtopopeTikd T[TAnpogoprakd
JUOTHUOTO TMV GCLUUETEYOVI®V Yo TNV OKEPOLO KOl OITOTEAECLOTIKY
emukowvovia Tovg. Omowodnmote mPOPANpo oe  NTAUOTE  ACQAAELOG,
EUMIGTOCVVNG KOl OAOKANpmoNg eival og BEon va dtatapdéel OVGLOGTIKE TNV
emroynpévn mopeia g B2B HAektpovikng Ayopdc (Andrew et al., 2000;
Bloch & Catfolis, 2001; Bruun et al., 2002; Economist, 2000; Gengatharen &
Standing, 2005; Grewal et al.., 2001; Kearney, 2000; Kathawala et al., 2002;
Ramsdell, 2000; Raisch, 2001; Turban et al., 2008; Tumolo, 2001; Weill &
Vitale, 2001)
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Enitevén otpamyikdv ocoppoydv: 1n avamtuEn ovOAoY®OV GLVEPYACIOV
TPOcdidEL 6T SIKTVOKT TAATEOPLA VYNAY PELGTOHTNTA, KOODS AVTOL TOL
gldovg o1 coumpdaéelg yopokmmpilovrar amd ™ SacEAMoT LYNAOD aptBpov
Kot Oykov cuvarlaymv (Bruun et al., 2002; Chung et al., 2001; Fairchild et
al., 2004; Lenz et al.,, 2002; Sculley & Woods, 1999; Skinner, 2000).
Mdéiota, ot Chung et al. (2001) emonuaivovv 61t ot ideg ov B2B
HAextpovikéc Ayopég Bo mpémel va emdimdkovy TV avamtuén avtictoywv
GULLLLO LDV

[Mapeydueveg vimpeoieg mpootBépevng a&iag: o wavoromtikdg aplOnoc Twv
TOPEYOUEVOV  VINPECIHV, O©E GLVOVACUO HE TNV OVAAOYOL ETTEOOV
guYpPNOTIOG TOVG, AMOTEAEl OMUOVTIKOTOTO TapdyovTa, Oxt HOVO Yo TNV
TPOGEAKLON ETAUPELDY, OAAG Kot Y Tov LYNAO Pabud ypriong g B2B
Hlektpovucng Ayopdg (Bruun et al., 2002; Economist, 2000; Gengatharen &
Standing, 2005; Grewal et al., 2001; Kearney, 2000; Ramsdell, 2000;
Skinner, 2000; Turban et al., 2008)

Enwcévipoon dpactnplonoinong 6to «cmotd» kKAAd0(-0vg): 1 avantuén piog
OLOIKTVAKNG TAUTPOPLOG GE KAGOO(-0UG) OMOV Ol EMYEPNGES TOVS OEV
€UVOOVVTOL OVGLOCTIKG OO TN GLUUETOYN TOVS OVOUEVETOL VO UMV EMUPEPEL
TO. TPOGOOKMUEVE OmoTEAESHaTA. Aviifétwg, 1 Opaoctnplomoinon o€
KOTOKEPUATIOUEVOVG KAGOOVLS, OMANON o€ KAAOOVLG OTOL Ol EMYEPYOELS
SVOKOAEVLOVTOL VO GLVTALPLIGTOVY HETAED TOVS, Bewpeitar pia and T TALoV
EVOEOEIYUEVEG  EMUYEIPNUOTIKEG KIVNOEG ot onuovpyio  piog B2B
Hlextpovikng Ayopdg (Skinner, 2000; Turban et al., 2008)

Qot600, €kT0C TOV TPoavaPEPBEVI®OVY, E£xouvv Kataypapsl kol GAAOL

TAPAYOVTEG Ol OTOIOlL GUVETEAECHV GTNV EMTLYNUEVN Topeia doupdpwv avaroywmv

NAEKTPOVIKOV eMyEpUaTik®V dpdocwv. H Bacikn tovg dapopd, 6e oyéon e TOVG

TPOUVAADGOAVTEG, £YKELTOL GTO YEYOVOS OTL dgv £youvv emPePormbel amd Kavd apBud

EPELVNTAV, LE OMOTEAECUA VO PNV €(OLV TNV 101 EMOTNUOVIKY Popdtnra.

2uykevipotikd, o mopokdte Ilivaxag (ITivaxog 3.4) mepriapfdver 6Aovg TOLG

KOTOYEYPAUUEVOVS TOPBEYOVTEG, O1 0Toiotl dacPaiilovy kotd Eva onuovtikd Paduo

v emttuynuévn topeio tov B2B Hiektpovikmv Ayopav.
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IMivakag 3.4: Kpicwot [Tapdyoviec Emituyiog twv B2B Hiegktpovikedv Ayopmv

Kpicwot Iapayovreg Emruyiog

Mnyég

Pevotom o/
Amndkmnon kpioung palog cvppeteydviov

Andrew et al., 2000; Bruun et al., 2002;
Fairchild et al., 2004; Kaplan & Sawhney, 2000;
Kathawala et al., 2002; Kearney, 2000; Laudon &
Traver, 2002; Lucking-Reiley & Spulber, 2001;
Raisch, 2001; Ramsdell, 2000; Rayport &
Jaworski, 2002; Skinner, 2000; Tumolo, 2001;
Turban et al., 2008; Weill & Vitale, 2001; Wise
& Morrison, 2000

YynAo eninedo yvdong Tov KAadov(-mv)
dpaotnplonoinons

Andrew et al., 2000; Dai & Kauffman, 2002;
Kearney, 2000; Raisch, 2001; Skinner, 2000;
Turban et al., 2008

Moapoyn vyniov enmédov ypnondTTac-«asiog
TPOG OAEG TIG GUUUETEXOVGEG OVTOTNTEG

Bloch & Catfolis, 2001; Bruun et al., 2002;
Chung et al, 2001; Dai & Kauffman, 2002;
Economist, 2000; Raisch, 2001; Sculley &
Woods, 1999; Tumolo, 2001; Turban et al., 2008

[Mapoyn ™G amapaitnTng TEYVOAOYIKNG VTOSOUNG

Andrew et al.,, 2000; Bloch & Catfolis, 2001;
Bruun et al., 2002; Economist, 2000;
Gengatharen & Standing, 2005; Grewal et al.,
2001; Kathawala et al., 2002; Kearney, 2000;
Raisch, 2001; Ramsdell, 2000; Tumolo, 2001;
Turban et al., 2008; Weill & Vitale, 2001

Enitevén otpatnyk®v Guppoyiov

Bruun et al., 2002; Chung et al., 2001; Fairchild
et al., 2004; Lenz et al., 2002; Sculley & Woods,
1999; Skinner, 2000

Iopoyn vyMAoD enTESOV VITNPECIOV

Bruun et al., 2002; Economist, 2000;
Gengatharen & Standing, 2005; Grewal et al.,
2001; Kearney, 2000; Ramsdell, 2000; Skinner,
2000; Turban , 2008

Enwcévipwon dpactnplonoinong otov
«6moTO» KAAJO(-0VG)

Skinner, 2000; Turban et al., 2008

Ywot doiknon g B2B Hiektpovikng Ayopds

Bruun et al., 2002; Chung et al., 2001; Kathawala
et al.,, 2002; Ramsdell, 2000; Raisch, 2001;
Sculley & Woods, 1999; Turban et al., 2008

Ikavoi 1WdrokTnTeg

Kathawala et al., 2002; Ramsdell, 2000; Raisch,
2001;

Xapnio K6GTog ekmaidgvuong yo v vioBEmon
g B2B HAextpovikng Ayopdg

Fairchild et al., 2004

Anuovpyia gvog toyvpov “brand name”

Turban et al., 2008

Awgdvelo TILAV KoL TPOTOVT®V

Economist, 2000; Sculley & Woods, 1999

EvkoMa ypiong Economist, 2000; Raisch, 2001
AvvatOTNTEG TPOGUPLOYNG TV Andrew et al., 2000; Skinner, 2000
TOPEYOUEVOV VINPECLOV

MéyeBog tov KAadov

Turban et al., 2008

YynAn mpotvomonoinon tov
EUTOPEVUATIKAOV TPOIOVIMOV

Turban et al., 2008

3.4 Ilopayovreg Amotoyiog Tov B2B HiekTpovik®v Ayopav

Opoimg, onuavtikog aptBpog epeuvmv emKeEVIP®ONKE oTN HEAETN TOV autiv

amotvyiag molvdpOuwy B2B  HAektpovikov Ayopmv.

Ye opketég pdMota

TEPUTTAOGELS, TO AVTIOTOLYO MAEKTPOVIKA EMLYEPNUOTIKA HLOVIEAN GLYKPIVOVTOL UE
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emtuynpéveg Avoelg amoPAémovtag, UEGH OLTAG NG OVTITOPAPOANG, otV
AMOTELECUATIKOTEPT AVASEIEN TOV KVPLOTEPOV Topayovimv omotvyiog (Bloch &
Catfolis, 2001; Chen, 2003; Daniel et al.,, 2003; Ganesh & Madanmohan, 2004,
K. o).

Q¢ kouptotepo aito Bewpeiton n advvapio cvykévipoong kpiowung palog
GUUUETEXOVI®MV, TO Omoio mapdAAnAo Onuovpyel mpoPAnuata  pevLoTOHTNTOG,
dtakvPBevovtog ) Prociotnta e daditkTvakg TAateopuag (Chen, 2003; Daniel et
al., 2003; Ganesh & Madanmohan, 2004; Hayes, 2004). MdMota, 1 GUVIPITIKY|
TAEOYN QIO TOV KATOYEYPUUUEVOV TOPOYOVI®OV OmOTUYI0G CLVOEETAL, Gupesa 1
EupEca, LE TPOPANUOTO GUYKEVTIPWOONG ETAPKOVS OPOUOD ETAPELDY KOl YOUNAOD
Babuod ypnong TV TAPEYOUEVOV VANPECIOV. ZVYKEVIPOTIKA, Ol PacikOTEPOL
KatoyeypappéVol mopdyovies ivat ot akoilovbot:

e  AGTOKTIKOTNTO TOV ETOPEUOV VO OTOKOTOLV  Oomd To  VRAPYOVIQ
emyepnuotikd tovg oiktva. Emopévog, moAd dvokoAa emAéyovv va
eloéABouv oe pia B2B Hiektpovikn Ayopd yopig v Tantdypovn 16050 Kot
TOV GLVEPYAT®V TOVG. EmmAov, o€ mepumtdGES GLUUETOYNGS, XPNOILOTOIOVV
06€ MOAD LKpOTEPO PabUO TIG TOPEYOUEVES VIINPEGIES Y10 TN OEKTEPOLMO
TOV EMYEPMUATIKOV TOVG OlEPYaclaV, Kabdg ompilovv TN GLVIPTIKY
mieoymeio g dpdong Ttovg ota verotdueve  diktva (Ganesh &
Madanmohan, 2004)

o  AGTOKTIKOTNTO TOV ETOIPEIDV VO, EYKATOAEIWYOVV TPMOIUEG EMEVOVGELS TOVG
oe Teyvoroyieg [TAnpopopidv ko Emkowvaviag (TIIE) kat va eicéABouvv ek
VEOL OE OOIKOGIEC TPOTOTOINGNG TMV EMYEIPNUATIKOV TOLG Ol0OIKAGIOV
(Ganesh & Madanmohan, 2004; Tran, 2006)

o Adyotr acpdierng kot ypnotikotntag. H B2B Hiektpovikn Ayopd Oa mpémet
vo Topéyel LVYNAG emimedo  S10GQAAONG NG  OOTIKOTNTOG KOl NG
EUTIGTOCVVIG TOV GUUUETEYOLCAV emyelpnocwv. EmmAéov, ot dadikacieg
EMKOWVOVIOG, HECH TOV TOPEYOUEVOV  OEMAPOV TNG  OlOOTKTVOKNG
mhoteoppag, Bo mpémer va  elvor  omiég Kou  €OKOAEG ot YpNom
(vynAn ypnotikdéTa), KOOGS, ot avtifetn mEPINTOOT, 0 CAANAETIOPOV

amoBappvvetanr amd peAlovTiky emavaypnoiponoinon (Davila et al., 2003;
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Ganesh & Madanmohan, 2004; Kheng & Al-Hawamdeh, 2002; Murtaza et
al., 2004)

e Ot mpounBevtég SvoKoha yivovtor HEAN OE OUOIKTVOKEG TAOTPOPLEG,
ol omoieg ompilovtal Kupimg GTOV AVIOYOVIGUO MG TPOG TNV TN TOV
apeOUEVOV TPoidvImV, Yopic va AopuBdvovior pe dwaitepn Papdtnto Kot
dAAec mapdpetpol, Om®G Yoo TopdoEypo: 1 wodTNTO TOV TPOIOVIMYV,
ol JVVATOTNTEG TPOTLTOTOINGNG, M TaxLTNTA Tapddoong K. o. Mmopei N
GUYKEKPIUEVT] KOATACTOOT VO, EVVOEL, OTIC TEPICCOTEPEG TWV TEPIMTMCENYV,
TOVG GUUUETEYOVTEG OyopaoTtés, wotdco, pia B2B HAektpovikny Ayopd 1
omoia mepAapuPavel LYNAO apBUOd AYOPASTOV GVYKEVIPOVEL VYNAL TOGOGTA
AmOTVYI0G, EAV TAVTOYPOVMG OEV EVOMOUATMGEL KOl TOV OTOUITOVUEVO OplOUd
npounBevtadv (Daniel et al., 2003; Ganesh & Madanmohan, 2004; Wise &
Morrison, 2000)

e Ampobvpio TOAMGDV EMYEPNCEOY VO TPOYWPNOOLV GE LIBETNON VE®V
TEYVOLOYIKOV ADGE®V, KLUPIMG Yy AOYOUG OWKOVOUIKNG EMPAPLVONG Kot
QTTOLTOVLEVOL YPOVOL EKTTAIOELOTNG TOL TPposwmikov Tovug (Davila et al., 2003;
Ganesh & Madanmohan, 2004; Kheng & Al-Hawamdeh, 2002)

e Ilopoyn uwn  wavomomtik®v  vanpecwwv  mpootiBéuevng  aélog.
[ToAAd emyepnuoticd poviéha B2B HAiextpovikmv Ayopdv dev TpocpEpovy
TPAyUaTIKN a&lo 6TOVG GUUUETEXOVTEG, Ol 0oiol Kupime amolntovv Tapoyn
eCatopukevpévaov Aoewv. Emiong, apketég B2B Hiextpovikés Ayopég
AOLVOTOVV VO TPOGPEPOVV VINPEGIES TOL VO VTTOGTNPILOLV TIC LOKPOYPOVIEG
GY£0ELG, TIG OToleg £x0VV avamTOEEL cLUVEPYOLOUEVES ETLYEPNOELS EKTOG TV
opiov ¢ dwdktvakng mhatedpuoc. [V avtd, moArég etapeieg, 10iwg
UIKPOUEGOIES, TPOTIHOVV TIG £yKaBOpLUEVEG HEBOJOVE dlekTEPAIONG TV
emyEpNUoTIK®V ToVg dradikactidv (Daniel et al., 2003; Fisher & Craig, 2004;
Stockdale & Standing, 2004; Tran, 2006; Wise & Morrison, 2000)

¢  AGTOKTIKOTNTO TV SVVITIK®OV VEOEIGEPYOUEVOY, KaBMG Bewpodv OTL o1
mopeyopeveg vanpeciec mpootBéuevng alog  eivor  mOAOTAOKEG Ko
owkovoutkd acvppopeg (Ganesh & Madanmohan, 2004)

e Advvopio tov B2B Hlektpovik®dv Ayopdv vao €AEYEOLV GLUTEPLPOPES

aBEUITOV OVTAYOVIGHOU HEGO OTO Opla. TNG OLOOIKTLOKNG TOVG TAATOOPLOGC
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(Bloch & Catfolis, 2001; Ebusinessforum - oupdoa epyaciog B2, 2002;
Klueber & Leser, 2000; Philips & Meeker, 2000; Tran, 2006)

e Eopopuoyn pn 1Kovomomtik®v HOVTEA®V €600MV-TILOAOYIOKNG TOALTIKNG
(Turban et al., 2008) -Aentopepéotepn aviivon oty [apdypago 2.5-

e Advvapio Tov B2B Hlektpovikdv Ayop®dv v, EVOTOIGOVY TO SOPOPETIKA
[TAnpooplokd ZvoTHUOTO TV ETYEPNCEOV UECH TNG OLUOIKTLOKNG TOVLG
TAOTOOPLOG -EALEYT] OLOKANPMONG TOV EUTOPIKOV TOVG OUOIKAGLOV HUECH
Tov ovykekpyévav B2B Hiektpovikov Ayopav- (Dai & Kauffman, 2002;
Stockdale & Standing, 2004; Tran, 2006). Qot6c0, KOl TO TAPEXOUEVA
EMMESN OAOKANPMONG OPEPOVY HETOAEDL TOVG: TO YOUNAOTEPO EMIMESO
avaQEPETOL 6T XpNoN TpotuTeV, Kupiwg XML, yia v aképoia petapopd
NAEKTPOVIKOV TOPACTATIKOV KOl GAL®V oviloyov eyypdowv petalld Ttov
cuvoAlacoopévev pécom g B2B Hiektpovikng Ayopdc (information-level
integration). Avtifétmc, To vYNAOTEPO EMinedo evomoinong mepthapupavel v
EVOTTOINGN TOV EPOUPUOYDV TOVS, Yo OVATTUEN GLVEPYACING GE TPOYUATIKO
xpOVO, HE OTOYO TNV VLAOTOINGN GLYKEKPIUEVOV TPOTIOVIWV-VINPECUDV
(collaboration-level integration) (Murtaza et al., 2004). Emopévmg, moArég
B2B H\ektpovikég Ayopég dev elvar o Béom va kaAdyouv emaxpipog Tig
GUYKEKPLUEVES OMOLTNOELS TOV EMYEPNCEDV, KAODG TOPEYOVV TEPLOPIGUEVOL
eMimeda OLOKANP®ONG

e Mn dubeon xovoLAiwv Yoo TV avafabpon g OOIKTLOKNG TOVG
mhoteopuog. IMoAhéc B2B HAektpovikéc Ayopéc 0ev TPOY®POLV GTIC
amopoitnteg €MeVOVCEIS, UEVOVTOS OULGLOOTIKG TIC® OTIS TEXVOAOYIKEG
eEeliéerc. Qg puoikd emakOAoLB0, dev TPOTILOVVTOL OO TOAAES OLVNTIKEG
VEOEIGEPYOUEVES EMYEIPNOCELS, YbvovTag TopdAANAd Kot onuaviikd apluod
NON €YYEYPAUUEVOV HEADV, TO. OTOINL OOLTOVV O GUYYPOVEG TEXVOLOYIKES
Avoelg (Turban et al., 2008)

e AmpoBupio emyeipnoewv yioo kowvn xpron nAnpogopidv. TToArég etapeieg
dev emBopodv va coppetéyovv oe B2B Hiektpovikéc Ayopéc, kabang BELovy
VO OOQVUYOLV TO SLOUOIPACUO GNLOVTIKMOV ETLYELPNOLOUKDV TOVG OEOOUEVOV

pe avrayoviotés (Eng, 2004; Turban et al., 2008)
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e Anuovpyio TOAD TEPIGGHTEPOV AVTIGTOLY®V NAEKTPOVIKAOV EMLYEIPTLATIKMOV
HOVTEA®V omtd Oca £xel TpaypaTikd avdykn n moykoéspo oyopd (Turban et
al., 2008)

e  Mn emopkng YVOOT TOV WOTEPOTHTOV TOV KAGOOL dpacTNPlonoinong, omd
mievpds ™ B2B HAextpovikng Ayopds, €xoviag ¢ omotéAecpo Tnv
aduvapio  ONMovPYiag TPAYUATIKOD OQEAOLS YO TIS OCUMUETEXOVGEC
ovtomteg (Andrew et al., 2000; Dai & Kauffman, 2002; Kearney, 2000;
Raisch, 2001; Skinner, 2000; Turban et al., 2008)

o  Mndouvny e€owkovounon koctovc. [ToArég opiloviieg B2B HAektpovikég
Ayopéc ouvvaBpoilovv emiyelpnoel;, ot Omoieg GLUVOAAACCOVV  YOUNANG
ypnpotikng a&iog Pondntikd mpoidvta. Av kot mapoatnpeital peimon oto
OlEPIoTIKO  KOOTOG, AOY® NG  MAEKTPOVIKNG  OEKTEPUIOONG T®V
GUVOALOYDV, TO KOGTOC ayopds TV TPOIOVI®MV TAPOUEVEL  GYEOOV
apetdfinto. Emopévmg, m eotkovounon yxpnudtov dev givor 10101tépmg
EAKVOTIKT] Y10l TOVG GUUUETEXOVIEG OYOPAOCTEC, 10IMG Yo TIG HUKPOUEGOIES
EMYEPNOELS, Ol OTNOIeg YPNOYOTOWOVY GE TEPOPICUEVO  Pabud  Tig

napeydueves vanpeoieg (Turban et al., 2008)

3.5 Emépovrtes ko Avaotaitikoi ITapayovres Ywo0étnong tov B2B
Hiextpovikav Ayopav kot Baocwkotepa Kprriproe Emiloyng tovg
oo Tig Emyeipnoeg

H d1epeivnon g mbavr|g enidpaong 010pop®V mapayovimv oty vioBétnon
N un plog B2B Hiektpovikng Ayopdc, €xel amoteAéoet oviikeipevo e&étaong
TANOOPOC EMOTNUOVIKOV gpevvmV (Yo mapaderypa: Davila et al., 2003; Day et al.,
2003; Gengatharen & Standing, 2005; Joo & Kim, 2004; Kheng & Al-Hawamdeh,
2002; Koch, 2002; O’Reilly & Finnegan, 2005; Skjott-Larsen et al., 2003; Stockdale
& Standing, 2003 xor 2004; White et al., 2007; Yadav & Varadarajan, 2005;
Yu, 2007, k. a.). To Wiaitepo YapakTnPIoTIKO TOL TOPOTNPEITOL OTIG GVYKEKPIUEVES
peréteg elval mwg 1 mAstoymeia toug Pacileton PiAoypaeikd ot Bewpia didyvong
g kowvotopiog tov Roger (1995) (Hadaya, 2008). EmmAéov, ot gpevvntéc mov
e€etdlovv TO OLYKEKPWEVO OTAO0 NG &vdeyOuevng €lcodov (adoption stage)

dlakpivovral, g eni to TAEloTOV, 6 OVO PaCIKEG KATNYOPiES: o) ¢ €KEIVOLG TOVG
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EPEVLVNTEG, Ol OTOI0L EMKEVTPMVOVTIOL GTOVS EMOPAOVTES mapdyovteg (Gengatharen &
Standing, 2005; Joo & Kim, 2004; Stockdale & Standing, 2003 kot 2004; White et
al., 2007, x. a.) ko B) o ekeivovg, ot omoiot €EETALOVV TOLG OAVACTUATIKOVG
napbdyovieg vioBémong (Davila et al., 2003; Day et al, 2003; Ganesh &
Madanmohan, 2004; Kirchsteiger et al., 2001; Skjott-Larsen et al., 2003, k.a.).
Qotoco, Ba mpénel vo emonuaviel, Twg ot mpoavapepBEvieg TapAyoveg
glval, OTIC TEPLOOOTEPES  TMEPWMTIMOELS,  OovTikKpovduevol. [o  moapdderypa,
N evdgyopuevn dmapén evog mapdyovta vIoBETNoNG amoteAel 1oxLPO KivTpo £16OO0V
oe pia B2B Hlektpovikr Ayopd, evéd 1 mbavi] Tov EAAEWYT avaGTOATIKO TopdyovTo
GUUUETOYNG Kot ovTIoTPOP®G. TTapdAinia, onuovtikdé poAo otnv TEAIKY] omdPaom
TOV EMYEPNCEDV OAOPAUATICOVV KOt T 1O10HTEPO YOPAKTNPIOTIKA TOV SETOVY TNV
o v B2B HAektpovikr] Ayopd. MdAicto, to emipépovs yvopiopoto g
OLOIKTVOKNG TNG TAOTPOPUAG UTOPOLV KAAAGTO Vo ennpedoovy, eite Betikd gite
apvnTIKd, TV gvoeyopevn viofétnon. Xtic akolovdeg [apaypdpovg, 3.5.1 ko 3.5.2,
avVOADOVTOL AETTOUEPMG Ol TOPOUTAVE® dVO KATNYOPIES TOV TOPOYOVI®MV, Ol OTOIEC,
®G GLVOAO HEAETNG TOL otadiov TG evdgyouevne voBénong (adoption stage),
amoTELOLV TNV  TAEOYNGI0L TOV  GUYYPOVOV  EMGTNUOVIKOV  TPOCTUOEUDV
depehivnong tov B2B  Hiexktpovikdv Ayopdv oamd EMYEPNCIOKNG OCKOTLAS.
Eniong, oy Iapaypago 3.5.1, mapabétovion ta kupidtepa pOTALATA, OGOV OPOPE
TO YOPAKTNPOTIKG NG dvvnTikd vioBetoduevng B2B HAextpovikng Ayopdg, ta
omoia GLVIGTATOL VO AovTOOVV O TV EKAGTOTE EMYEIPNOT, TPV TNV TEAIKN TNG
amo@act vo €l6EA0EL N Ol GTNV SOIKTLOKY TAATEOPLO, £TGL OTMG TPOEKLY OV

GLYKEVTPOTIKA 0d TN GYETIKY PIPAMOYPAPIKT EMGKOTNON.

3.5.1 Emdpavreg Ilapayovreg Yo0étnong tov B2B Hiektpovikav Ayopov km
Baowotepa Kprripua Emloyng Tovg amd tig Emyeipoeig

H amoépaon piog etoipeiag va viobetoet €va emyelpnuotikd poviédo B2B
HAexktpovikng Ayopdg, pe oxomd va emo@eAnfel amd to  dopaivopeva
TAEOVEKTNLOTO YPT|ONG TOV TOPEYOUEVOV VNPECIDOV KOL TNV TAPUAANAT GUUUETOYN
TOALAPIOU®V  SVVNTIKOV CLVEPYOUTAV, emnpedleTonl omd TOKIAOVS TAPAYOVTES.
Xopeova pe toug Rask & Kragh (2004), to kivntpa €10660v cuvdéovtal dueca,

TOGO UE TO AVTIAAUPAVOUEVO OQELT IGO0V OGO KOl UE TIC TOAVEG EMITTOCELS TNG
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un ovppetoyns. Emiong, onuaviikd poro SwdpapatiCovv, 1060 o1 TEGES TOL
aoKOUVTOL OO TO E0AOTEPIKO (EVOO-EMYEPNGLOKO) TEPPAAALOV TOV ETUPEIDV OGO
KOl OO OVTIOTOU(EG EMPPOEG TOL OEYOVTOL Ol EMIXEPNOES OMO TO ELPVTEPO
eEotepkd (e€m-emyepnolaxd) tovg mepPdAiov, oAAd Kot amd To YOPUKTNPIOTIKA
g ovvnTikd vrobBetoduevng B2B  Hlextpovikig Ayopdc. Qotdéco, oe kdbe
TEPIMTOON, TO POCKOTEPA EPOTNUO €0TIALOVTOL 0TV €EEVPEST TOV KLPLOTEPWOV
aITIOV, Yoo TIG omoieg M ekdotote eToupeio ewoépyetor o pio B2B Hiektpovikn
Ayopd (Rask & Kragh, 2004).

Q¢ Paocwdtepog AOYog eyypagns OBesmpeitar 1 TPOONTIKN SlevpuVoNS TG
nmelatelokng Paong, Kabmg Kot Hovo 1 dSuvaTOTNTO CLUUETOYXNG OE VO EVOALAKTIKO
KOVOAM 0yOpPOTTOANGLOV e TOALAPIOUa LEAN Tapéyel gvoimveg gukopieg yio tnv
avénon tov apBpod kot Tov OyKov TV cvvarraymv (Andrew et al., 2000;
Buyukozkan, 2004; Daniel et al., 2004; Means & Schneider, 2000; Standing &
Stockdale, 2001). EmutAéov, moArég etaupeieg emnpedlovror Oetikd kot and GAla
mhava o@EAN xpnong ™e B2B dwadiktvaxng mhatedpuoc. [a mapdderypa, n peioon
TOU OYEPLOTIKOY KOOTOLG, 1 TOYVTNTO OEKTEPOUIMONG TMV  EMLYEPTLATIKOV
OdKACIDV, 01 TPONYUEVEG dvVATOTNTEG avalNTNoNG Kot cOYKpLong kot 1 fertioon
™mg OTOTEAECLOTIKOTNTOG ™m¢ [TAnpooproxmg Teyxvoroyiag
(Information Technology - IT), amotelobv pepikd omd To TPOGIOKMUEVA OPEAN TOV
Bapaivouv Wwutépog v amdeacn Yo vobémon kot To omoio ovoAvOnKov
Aentopepmg ot Hapdypapo 3.2 (Andrew et al., 2000; Buyukozkan, 2004; Galbreth
et al., 2005; Highbranch, 2002; Hopkins & Kehoe, 2006; Kerrigan et al., 2001;
Keskinocak et al., 2001; White & Daniel, 2003).

Qot6c0, On®G  TmpoavoeEPONKE,  €KTOG TV TpoavapepBEvVTV
AVTIAMUPOVOLEVOV  TAEOVEKTNUATOV XPNONG, EYOLV  Kotaypoapsl Kol 0opKeTol
eowtepkol (evoo-emyepnotaxol) kot eEwtepikol (e€m-emyelpnotakol) mwoapdyovteg,
ol omoiot Bewpovvtal, Kol £(0VV EMOTNUOVIKG TeKUNPLwbel, wg onuavtikoi Adyot
vioBémong twv B2B Hiektpovikdv Ayopav (Choudhury et al., 1998; Gengatharen
& Standing, 2005; Holzmuller & Schluchter, 2002; Joo & Kim, 2004; Koch, 2002;
O’Reilly & Finnegan, 2005; Stockdale & Standing, 2003 kot 2004; White et al.,
2007; Yu, 2007, k. a.). Evdewktikd, 1 NAEKTPOVIKY|] ETOUOTNTO TOV ETLYEPNCEDV

(Gengatharen & Standing, 2005; Stockdale & Standing, 2003; White et al., 2007,
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Yu, 2007), n vrootpi&n Tovg omd Vv avatarr dwoiknon (Gengatharen & Standing,
2005; Kioses et al., 2009; Koch, 2002; Stockdale & Standing, 2003 ko1 2004;
Yu, 2007), to. yopaKTNPIoTIKO TOV BOpnyavikov KAAS0L dpacTnPlomoincong Tovg
KO, K0T’ EMEKTACN, TOV YVOPIOoUATOV TV 0wV tov etapeidv (Choudhury et al.,
1998; Gengatharen & Standing, 2005; Holzmuller & Schluchter, 2002; O’Reilly &
Finnegan, 2005; Stockdale & Standing, 2003; Yu, 2007), amotelobv pepucods amod
TOVG KVPLOTEPOVG EGMTEPIKOVG TOPAYOVTEG ETPPONG TMV ETOLPELDV Yol TNV 16000
TOVG o€ emyepnpatikd povtédia B2B Hiektpovikdv Ayopdv.

Ocov agopd T0Ug €EMTEPIKOVG TOPAYOVIES EMIOPAONS, YOPOKTNPLOTIKO
TopAdEyLa VNG TNG Kot yopiog Bewpeitan ) wieon mov aoKEITAL GTIG EMYEIPTOELS
amd TOVG GLVEPYATEG TOVE, Ol OTO{0l EMBLUOVV TN LETOPOPA LEPIKMDV 1) OKOUN Kot
OOV TOV EMYEIPNUATIKOV TOVS dladtkactdv pécm piag B2B HAiektpovikng Ayopdc,
VIOYPEMVOVTOG OUTEG EUPECMG 1| OKOUN KOl GUECH -HECEH OMEMDV- VO TOVG
akolovOnoovv (Stockdale & Standing, 2003; White et al., 2007). EmimAéov, apretég
etoupeieg e1oépyovion koM Bempovv Ot 1 eVOEXOUEVT] GPVNOT GLUUETOYNG TOVLG
OVOUEVETOL VO TIG PEPEL GE LELOVEKTIKT BE0T EVOVTL TOV OVTAY®OVIGTAV TOVGS, UE O,TL
AVTO GLVETAYETOL Y10l TN LEAAOVTIKY emyelpnpatikny tovg mopeia (Joo & Kim, 2004;
Kioses et al., 2009; Stockdale & Standing, 2003 kot 2004; Yu, 2007). Axoun, évog
TopAyovtag 1WOUTEP®MG ONUAVTIKNG Popdtntog, 0 0moilog £Yel  EMOGTNUOVIKA
emPefarmbel mwg emnpedletl TV 16000 TOADV ETUPELDY GE KATOLO EMLYEIPNLOTIKO
povtédo B2B HAektpovikng Ayopdg, elvar n migon mov aokeitar amd v idwo v
nmoAteia (Gengatharen & Standing, 2005; Joo & Kim, 2004; Stockdale & Standing,
2003; Yu, 2007).

2uykevipotikd otov akoiovBo Ilivaxa (ITivaxag 3.5), mapabérovror ot
Kuplotepol ecmTepkol Kot e&mtepkol mapdyoviec, ot omoiol emdOpodV oTNV

vwobBétnon tov mapeydpevov vanpeci®v Tov B2B HAektpovikodv Ayopav.
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IMivaxag 3.5: Ecotepoi kar EEmtepikoi Emdpmvreg [Mapdyovteg Yio0étnong
twv B2B Hiektpovikdv Ayopav

Eocotepukoi Hapdyovreg Inyéc

Gengatharen & Standing, 2005; Stockdale &

S OIS S E e Standing, 2003; White et al., 2007; Yu, 2007

Twpwo eninedo ypHoNG EPUPLOYDV

: y Hadaya, 2004
NAEKTPOVIKODL EUTOPion

AyopaoTiky d0vaun entyeipnong Joo & Kim, 2004

Gengatharen & Standing, 2005; Joo & Kim,

MG RS EE e 2004; Stockdale & Standing, 2003; Yu, 2007

Choudhury et al., 1998; Gengatharen & Standing,
2005; Holzmuller & Schluchter, 2002; O’Reilly
& Finnegan, 2005; Stockdale & Standing, 2003;
Yu, 2007

XopoKTnpoTikd Bropmnyavikod KAadov

SvpPoatotnto [IAnpopoplakng

Teyvohoyias (IT) Koch, 2002; Wang et al., 2006; White et al., 2007

Gengatharen & Standing, 2005; Kioses et al.,
Yrootpi&n avatatng dtoiknong 2009; Koch, 2002; Stockdale & Standing, 2003
ko 2004; Yu, 2007

Bafu 05 s&,omacocnrg me Wang et al., 2006
TIG VEEG TEXVOAOYiEG
AeBvig emyesipnuatikés PAEyelg Stockdale & Standing, 2003 kot 2004; Yu, 2007

Eéotepikoi Iapayovreg

Stockdale & Standing, 2003 kot 2004; Rask &

S Im) GO Kragh, 2004; White et al., 2007

Enidpaon Propnyavikod khadov Stockdale & Standing, 2003

Gengatharen & Standing, 2005; Joo & Kim,

SilpTe) WShITEIE 2004; Stockdale & Standing, 2003; Yu, 2007

Entidpaon avtaymviopo Joo & Kim, 2004

ZVHUETOY KUPIGPYOY Koch, 2002; Yu, 2007
EMYELPNGEDY TOV KAAGOV

Qotoc0, oe kBe mepintmon, n TeMkn emdloyn eivarl avaykaio vo Pacileton
KOl G€ OVYKEKPIUEVO KPITNPLO, OVAQOPIKA HE TO 1OWHTEPO YOPAKTNPIOTIKO TOV
dvvntikd vioBetovpevov B2B Hiegktpovikov Ayopov. Emopévog, kpivetal oxomiLo
YO TIC EMIYEPNOELS VoL LEAETNGOLVV O1e£0d1kd TowKiheg TapapéTpovg, ot onoieg Ba
TPEMEL VO, TANPOVVTOL, MGTE 1) GCLUUETOYN VA £xEL 6€ PABOC YPOVOL TO TPOGOOKDOUEVO
AmOTEAECUA. ZTIG 0KOAOVOEG TOpaypAPOVS TOPAOETOVTOL TO KUPLOTEPO EPMTNLOTAL,
ta omoia Ba mpémet va diepevvnBolv and TV eKAGTOTE ETOPEIR TPV TV TEMKT TNG
amOPACT), £TGL OO TPOEKLYOV GUYKEVIPAOTIKA OO TNV OVTIGTOLYN EMIGTNUOVIKY|
Broypagia (Bloch & Catfolis, 2001; Businesslink, 2009; Child & Linketscher,
2001; Ebusiness Forum - opdoa epyaciog IB3, 2002; E-businessguide 2009;
Gengatharen & Standing, 2005; Hadaya, 2004; Holzmuller & Schluchter, 2002;
Hopkins & Kehoe, 2006; Kollmann, 2001; O’Reilly & Finnegan, 2005; Philips &
Meeker, 2000; Premkumar, 2003; Stockdale & Standing, 2003 ot 2004; Yu, 2007;
White et al., 2007).
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YouBatotto Xpnone, [HAisovektiuoto kot Kivovvor

Mmnopelt n ovykekpyévrn B2B  Hiektpovikp Ayopd va Ponbnoet v
emyeipnon oty emitevén tov otoY®V ™S YTapyer onAadn cvuPatodotnta
oV 6KoToV Asttovpyiag tng B2B HAektpoviknig Ayopdg e tov avapevopevo
GKOTO XPNONG TNG OO TNV ETAPELN,;

Oa dtevkodvvel M xpron tov vanpeciwv ¢ B2B Hiektpovikng Ayopdc tig
EMUYEPTUATIKEG OPOCTNPLOTNTEG TNG ETALPELNG;

[Towd eivor ta avapevopevo o@éAn Kot moloil ot gvdegydevor kivovvor mov
amoppéovy amd TN ovppetoyn g emyeipnong otmv B2B Hiektpovikn
Avyopd;

‘Exet 1 B2B HAektpovikn Ayopd v oamottodpevn eumelpion Kot yvoon,

MOTE VO EEUINPETNOEL TIG ATALTHGELS TNG ETALPEING;

e mo1d Pabud Bo emnpeacTOLV Ol VILAPYOVTEG EMLYEPTUATIKES OYECELS TNG
eToupelag pe Toug ovvepydteg g omd v evogyduevn ypnon g B2B
HAextpovikng Ayopdg;

Ymapyovv GAlec evarhoxtikég miateoppes B2B HAextpovikov Ayopdv,
MOTE v LYKPLBOLV TOL LITEP KO TO KATA TNG TEMKNG EMAOYNG;

H emyeipnon elvat éroun amd TAcvpdc TEXVOAOYIKNG VITOOOUNG, OIKOVOLUK®DY
Topwv Ko avOpomivov dvvoutkod yioo T xpnon g B2B HAektpovikng

Ayopag;

Idoknowkd Kabeotme, Xvuuetéyoviec kar KAddoc Apaoctnpronoinonc the B2B

Hlegktpovikne Ayopac

[Towol ocvppetéyovv ot B2B Hiektpovikn Ayopd; Zoupupetéyovv otn B2B
HAextpovikn Ayopd ot facikol cuvepydteg tnv etapeiog;

[Toot etvon o1 1810kt TEG TG B2B HAdkTpovikng Ayopdg;

H B2B HAextpovikn Ayopd ivar ovdétepn 1| eEumnpetel, LepIkmG 1| TAP®G,
TO GLULPEPOVTO GUYKEKPIUEVOV OYOPOSTMV 1/K0 TPOUNOELTDOV;

H B2B H\ektpovikn Ayopd yapoktnpiletal g opilovtia 1 og KaBen;

[Toég xatnyopieg mpoidoviwv cuvaridocovion pésm g B2B HAektpovikrg
Ayopdg;

Méypt mob eKTEIVETOL YEOYPOAPIKA 1) SPACTNPLOTOINGT TNG;
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[Towoi etvan o1 drayepiotég g B2B HAextpovikng Ayopdc;

Hapeyduevec Ynnpeoiec

[Toéc vmpeoieg mpootiBépevng a&iog mapsyovior and t B2B HAektpovikn
Avyopd;

H B2B H\ektpovikry Ayopd emitpénet v emikowvovio HeTall ETAPEUDY TOV
YPNOUOTOOVV  OlOPOPETIKEG  TEYXVOAOYIKEG  vrodopéc-TIAnpopoprakd
2ZUOTNUOTO,;

[T6c0 acpareig eivar ot epappoldpevol unyoavicpoi e B2B Hiektpovikng
Ayopdg yoo T O0GPAMOT TG WIOTIKOTNTOG KOL TNG EUTIGTOCVUVIG TOV
EUTAEKOUEVMV ETAPELDV;

[16co €OKoAN gival 1 ¥PNOT TOV TOPEXOUEVOV VINPEGUDV TNG SLUITKTVOKNG
mhoteopuag; [Mopéyetor ekmodevtikd VAKO 1 GAlov €idovg Bondeta amd

B2B Hlektpovikny Ayopd;

Kavovec Asttovpyiac: Opot kot Kootoc Xpnong

[Totoi givar o1 6pot ko ot mpovmoBéoelg ypnong (Kavoveg Asttovpyiog) twv
vampeciav ¢ B2B HAigktpovikng Ayopdc;

[Tog n B2B HAektpovikn Ayopd emoweeieiton owovopkd; Iloég eivar ot
epappolopeveg 1EBodOL 16pOdV KoL Ol elvar Ta 1O1AHTEPA YOPAKTNPLOTIKA
TOVG;

[Mog opifovtar ot Tipég Yo Tig mapeyOUeveG VINpeciec mpooTfEuevns a&iog
KOIL TNV 0yOPOm®mANGio TV TpoiovImv;

To emyepnuotcd povtédo g B2B Hiektpovikng Ayopdg eitvar kepdopdpo

Ko pakporpofeopo Pocuo;

3.5.2 Avaotaitikoi [lapdayovreg Yio0étnong tov B2B Hiektpovik®dv Ayopav

g avtifeon pe ta aviilapPoavopeva oéan ypnong tov B2B Hiegktpovikmv

Ayopmv, TANOGpa ETAPEIDV OV £YOVLV TPOYWPNGEL 6TV LWOBETNON OvaAoywV

EMYEPNUOTIKOV TPOUKTIKOV Yl TN OEKTEPOIMOT TWV AEITOLPYIOV TOVS, UEVOVTOG

OVLCLOOTIKG TPOCKOAANUEVEG OE  eyKaBOpuUEvEG AVCEIS 1N TPOYWPADOVIAG OE

avafoduicels Tov VIoPYOVIOV JOIKAGIOV TOVS, YMPIS T CLUUETOYN GE KATOl0
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povtédo B2B Hlektpovikng Ayopds. Ot ovootodtikoi mopdyovieg moikilovv,
avéloyo pe To OLVNTIKO POAO TV ETLXEPNCE®V GE U0 AVTIGTOU(N OEMLYEPTCLOKT)
TAQTQOPLLO KO TOL ETUEPOVS OLOUTEPA YOPAKTNPLOTIKE TNG EKAGTOTE ETAPETNG.

Ewwdtepa, ov ayopaotég eivar cuvnbog anpdbuvpol va viobeticouv B2B
Hiextpovikég Ayopég, oTiG omoiec TO HOVOSIKO KPUTHPLO GUYKPIONG HE TOVG
VTOAOITOVG  SVVITIKOVG OVIOY®MVICTEG TOLG €lval 1 TN TOV TPOCOEPOUEVOV
Tpoidviwv, Olywg va cuvumoloyilovtol Kol GAAOL TOPAUETPOL OTIS TOPEYOUEVES
VANPEGiEG GUVOALOYDV, OTTMOG: 1 TOWTNTA TV ayaddv, o Babudg aéomotiog TV
CUUUETEYOVTI®V, 1 dVvaTOTNTO OVATTUENG HOKPOXPOVIOV GUVEPYACIOV K. O.
(Kirchsteiger et al., 2001; Wise & Morrison, 2000). EmuAéov, amopehyovv AOGELS
OV TPOGPEPOLY YOUNAN ETUTESN TAPEYOUEVOV AEITOVPYUDVY, EKTOC KOL OV 1 YPNON
¢ B2B HAextpovikng Ayopdg amotelel YU avtods Eva AKp®G EVOAAIKTIKO KAVAAL
OLEKTEPOUIMONG EMYEIPNUATIKOV J100IKAGUDY, TO OTOI0 YPNGLLOTOLEITOL KVPIWS Yo
EVIUEPMOT), OGOV OPOPE TNV ETKPATOVGO KATAGTOON TNG 0YyOpas, ALY Kot Yio TV
OAOKANPMOON  TEPIOTACIOKAOV KOl U] YPOVIKA  TOKTIKOV  GUVOAAQYOV.
EmumAéov, apketég enmtyeipnoeig-ayopact®dv 0empodv 0Tt o SUVNTIKE LELOVEKTILLOTOL
elvar 1oyvpodtepa TV mAsovekTnuatov. Mdiota, mpofdiiovv ®g Poctkd TOLG
emyeipnuo. v ampobopic tovg va  aAAdEovv TG vmdpyovoeg peBOOOLG
OAOKANPOONG TOV ETLYEPNUOTIKAOV TOVS SLOOIKACIOV, TIG 0TToieg Bempovv vYIoTNG
GTPATNYIKNG oNUaciog Kot AKkpws TOAVTAOKEG va Tpomorotnfolv, e cuvdvacud Le
{nmpata acedietog kot epmotevtikotntog (Davila et al., 2003; Day et al., 2003;
Kheng & Al-Hawamdeh, 2002; Skjott-Larsen et al., 2003).

Amo v AGAAn mievpd, ot mpounBevtéc mpoPdiiovv ®¢ Paocikdtepo
mapdyovto. Un voBétmong v evkoMa ot obykpon TWOV  pETAED  TOV
EYYEYPOUUEVOV OVTAYOVICTOV, KOOMG Kot EMEUAAEELG 68 {NTALOTA AGPAAELNG Kot
eumotevtikotntog (Day et al., 2003; Granot & Sosic, 2005). Oswpovv dnradn OTL M
OlPAVELD TOV TIULOV 00NYEL G EVTOVO aVTOY®VICUO UETOED TOVG, YMPIG TEMKE va
EMTLYYAVETOL OVCLAGTIKO KEPAOG Y10 TOVG {O10VG.

Emumpocbétmg, apketég emiyelpnoelg, oveEaptitog €0V AEITOLPYOVV MG
ayopootés N ¢ TPouUnBevtés, advvaToLV VO OEOTOMGOVY  TIS TPONYUEVES
TOPEYOUEVEG VN PESTIEG OAOKANP®OTG, KaODS 0ev £xovv vioBetnoetl v arapaitnt

TEYVOLOYIKT] VLWOOOUN, @CTE Vo eivar o€ 0€omn €eKUETOALELTOVV TANP®S TO
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TAEOVEKTNUATO TTOV EMPEPEL 1 €vOeyopevn ovppetoyn tovg (Davila et al., 2003;
Kheng & Al-Hawamdeh, 2002; Miller, 2001). I[TapdAiinia, Evoag onuovtikog optopuog
eTupeldv Bempel vYNAO T0 KOOTOC peTdPaong Kot mpocapuoyns oe pio B2B
Hiektpovikn Ayopd, KaBdg ektog TV €£60MV TOPAUETPOTOINCNG TOV VIAPYOVIMOV
[TAnpogoprokdv Xvotnudtov ota véo dedopéva, kabiototol amopoitntn kot 1
EKTAIOEVOTN TOV TPOCHOTIKOL M/Kal 1 TPOCANYN VE®OV, KOTOAANAO KOTOPTIGUEVMV
atop®v. MaAota, N Toparave SdKacio, EKTOG TOL VYNAOL TG KOGTOVG, OTIC
TEPICCOTEPES TOV MEPWTMOCEMY €ival 10101TEP®G YpovoPopa kal, KAT ETEKTAON,
acOpeopn mpog viomoinor (Barratt & Rosdahl, 2002; Gulledge, 2002). EmnAéov, n
TOPOYN YOUNAOD EMTESOL VLANPECLOV, 1 ASLVAUIC TPOCOPUOYNS TOLG OTIG
OTOUTIOELS TOV EMYEPNCEWV, GE CLVOLOGHO HE LYNMAEG YPEMOELS YPNONG Kot
dvokoMeg mapoyng AVcemV, ol omoieg vo. VTOSTNPILOVY TIG LOKPOXPOVIEG TYEGELS
mov €ovv NN avamtvEel cuvePYUlOUEVEG EMXEPNOELS EKTOS TOV OpldV NG
OLOOIKTLOKNG TAATPOPLOG, OTTOTEAOVV CTUAVTIKOVG AOYOLG LN L10BETNONG OVAAOY®V
Moewv (Daniel et al., 2003; Fisher & Craig, 2004; Stockdale & Standing, 2004;
Tran, 2006; Wise & Morrison, 2000). Zopewvo pe tovg Albrecht et al. (2005) wou
Murtaza et al. (2004), n un dmapén KooV TpotHNW®V, PEXPL TO. TPMTA YPOVIOL TNG
TPEYOVCOG OEKOETIOG, OMOTEAECE OVACTOATIKO TAPAYOVIO GULUUETOYNG, EVA O
Gulledge (2002) kot ot Ratnasingam et al. (2005) oiyvocav EAAELYT EUTIGTOCVVTG,
Oyt Hovo yo T doun TOL EmMEPNUATIKOD poviédov Tov B2B HAektpovikmv
Ayopmv, 0AAL Kol yioL TN VOT) TV GLVEPYAGLAOV OV AVATTOGGOVTOL EVTOG OVTOV.
EmnAéov, ampobupia cvppetoyng mopatnpeiton o B2B  HAektpovikég
Ayopég mOv avAKOUV 1 EAEYXOVTOL, UEPIKMOG 1 TANPMS, OTO OVTOY®VIOTPIEG
emyyepnoels (Gulledge, 2002; Murtaza et al., 2004), otoyeio mov evioydeTor aKkOp
TEPLOCOTEPO OO TN OLOLPAIVOUEVY]  EMLPLAOKTIKOTNTO  OLOUOIPAGHOD  TMV
EMYEPNOLOKADOV TOVS OEOOUEVAOV e OAAEG ETOUPEIEG, TEPO TOV AUECOV GLVEPYATMV
(Eng, 2004; Murtaza et al., 2004; Turban et al., 2008). Emiong, onuovtikn
TOPAUETPOS UN VW0BETMONG eviomileTor OTO WOWHTEPA YOPOKTNPIOTIKE OPKETDOV
Brounyovikdv KAGOwv, To omoiot &V EVVOOLV TN UETAPACT] TOV EMYEPNUOTIKOV
AELTOVPYIOV TOV UEADV TOLG of ddkTvokd mepidiiov B2B HAextpovikdv
Ayopwv (Yadav & Varadarajan, 2005). TéLog, 0pKeETEC AvaPOPEG EYOVV KOTAYPAPET

and etaipeiec, ol omoieg 0ev AMOKOTTOVTIOL OO TO VITAPYOVIO EMLYEIPTLLOTIKA TOVG
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diktua, ywpic v TawtOXpovn petdfoocn Kot Tov cvvepyatdv tovg (Ganesh &
Madanmohan, 2004), ev®d «démoleg GAleg divovv peydin Popdtmra oty NN
GUUUETOYN AKP®S LYMAOD aplOUoD EMYEPTCEDV, TPOTOV EYYPOUPOVV.

Ytov mopaxkdte Ilivaxe (Ilivaxag 3.6) mopaBétovrar ot Kvpidtepor
eomtepikol kot e&mtepkol  ovaotodtikol moapdyovieg vioBétmong towv B2B

HAextpovikomv Ayopav.

Iivaxoag 3.6: Avoactortucot [apdyovtec YioBétmong
towv B2B Hiektpovikav Ayopav

Ecortepkoi Iapayovreg Inyég
Anpo@np}a A I’u)v VOLOTOHIEVOY Davila et al., 2003; Day et al., 2003; Kheng &
pefod®V ohokApwoNg TOV

p , Al-Hawamdeh, 2002; Skjott-Larsen et al., 2003
EMYEPNUOTIKAOV J10OIKACLOV

Xopaxtnprotikd fropnyavikov KAGdou Yadav & Varadarajan, 2005

Hiexktpovikn avetoydtnta Davila et al., 2003; Kheng & Al-Hawamdeh,
g emyeipnong 2002; Miller, 2001

[ditépac ypovoPopa dradicacio
nwpocaployns oe pio B2B Hiektpovikn Barratt & Rosdahl, 2002; Gulledge, 2002
Ayopd

Eéotepikoi Iapayovreg

Daniel et al, 2003; Fisher & Craig, 2004;
Xoapniot emmédov mapeyopeves vinpeoies | Stockdale & Standing, 2004; Tran, 2006; Wise &
Morrison, 2000

[dwoxnoia kot éleyyog B2B HAiextpovikng

, s , , Gulledge, 2002; Murtaza et al., 2004
Ayopdlc and avtoyoviotplec eTaupeiec

Davila et al., 2003; Day et al., 2003; Granot &
XounAd eninedo ac@Aielng Sosic, 2005; Gulledge, 2002; Kheng &

KOl EUTIGTEVTIKOTITOG Al-Hawamdeh, 2002; Ratnasingam et al., 2005;
Skjott-Larsen et al., 2003

YynAo k66706 PeTaPaong Kot TPOCapLOYNG

T e Barratt & Rosdahl, 2002; Gulledge, 2002

H «tymp» tov ayabov va aroteAet 1o
HOVadIKO KPLTipto cUYKPLong HETAED TV Kirchsteiger et al., 2001; Wise & Morrison, 2000
OVTOYOVIOTPLAV EMYEPTCEDY

AmpobBupiio amoKomnG omd VEIGTALEVA
EMYEPNLLOTIKA dikTVA, YOPIg TNV TowTdypovn | Ganesh & Madanmohan, 2004
petdfaon Kot T@V cuVEPYATAV

Qot6c0, cvppwvo pe tov Hadaya (2008), mopd 10 yeyovoc mmg ov B2B
HAextpovikég Ayopég €xovv cvotnuotikd pedetnfel and TAnbdpa epevvnTOV Yo T0
otdo0 TG evoeyouevng vioBétnong (adoption stage), evrovrtolg, mapatnpeiton Eva
WOITEPOS  ONUOVTIKO  €pELVNTIKO  KEVO O6TO  OTAOI0  HETA TNV vwoBETnon
(post-adoption stage). Kafdg, péypt onuepa, cuykpitikd eAdyloteg HEAETEG EYOLV
Tapovclootel, ot omoieg va peAeTohV O1€£0dIKd TN CULUTEPLPOPE T®V EvePYd
GUULUETEYOVCMV EMYEPNCE®V €VTOG TV opiwv twv B2B HAektpovikdv Ayopdv.

Y10 mAaiole oVTNG NG OWAKTOPIKNG dwtpPng Kot Aapupdvoviag vmoym 1
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BBAoypa@ikn €TIOKOTNON Kol TV dVO TPoovapepBEvTav atadinv, depevvital N
evOEYOUEVT] EMIOPUOT CLYKEKPWEVOV Tapayoviwv oto PBabud ypnone tov B2B
HAextpovikdv Ayopdv, péco amd tn onpovpyia Kot e£€Taom evog TPOTEVOUEVOL

gpeuvnTIKoL TAoiciov (Yo mepartépm Aemtopépeteg PA. Kepdioia 4 £mg 7).

3.6 Aartovpyiec Tov B2B Hiektpovik@v Ayop@dv: Emotnpovikég
IIpooeyyioerg
Ot mpodTeg EMOTNUOVIKEG WEAETEC, AVOPOPWKE HE TIG Agttovpyieg mOL
vrootpilovv ot Hiektpovikéc Ayopés, eppaviomnkav oto TEAN TG OEKOETIOG TOV
’90, ovGLOGTIKA Alyo HETA TN ONUIOVPYIL TOV TPOTOV AVTICTO MV ETLYEPTLATIKOV
povtéAmv. Q6t000, 1 TPOcEYYion Tov datutmoe o Bakos to 1998, dakpivovtag Tic
Aertovpyiec twv HAektpovikdv Ayopdv ce Tpelg KOPlEG OUAOES, OMOTEAEGE TO
EPOATNPLO Kot TN POaCIKn avagopd OA®V TOV UETEMELTA EMGTNHOVIKOV EPELVMV.
XOoppova pe tov 1010, ot facikég Aettovpyieg twv Hiektpovikdv Ayopdv gival: o) To
CUVTOIPLOCUO OYOPOST®V Kol Tpoundevtdv, B) 1 SlEvkKOALVON NG GLVOALXYNG
TANPOPOPLOV, TPOIOVIMOV KOl VINPESLOV KL Y) N TOPOYN TNG omapaitnng OeoUKNg
vrodoung, onAadn tov avdAoyov vopkol Kot puBuioTikod mAoiciov, Yo TNV
OTOTELECUATIKY] AELTOVPYIO TOV EMLXEPNUATIKOV TOVvg povtélov. O Tumolo (2001),
ompwopevog oty mopomdve  kortnyoplomoinon, mapébece  pio  oepd
OpacTNPOTATOV, Ol omoieg mephappdvoviorl oe KaOe pia omd TG TPELG OUAdES TMV
Baocwdv  Aesrtovpyuwv.  Ewdwodtepa, oty mpotn  opddo  meptlopfdavovot
dpactnploTTES, OTMG (Tpocapuocsuévo amd Turban et al., 2008):
1. 0 K0BOPIoUOG TOV TPOCPEPOUEVOV TPOTOVIMV,
il. M oVYKEVIPOOT KAt 1) TOPAOEST TOV TPOIOVIMV TPOS TAOANGT OO TOVG
wpounevtéc,
iii. 1 wopoy TANPOPOPLDOV Y10 TO YOPUKTNPIOTIKA KOl TV TIHOAOYNON TV
TPOIOVIMV,
iv. 10 oLVTAPLCUE TPOGPOPADV TPOUNBEVTMV LE TPOTIUNGELS YOPUCTAV,
V. 1 ouvatdtTa cHYKPIoNS TV Kol TPOIOVIOYV,
Vi. 1 VIOoTNPIEN STPAYUATEDGEDY KOl GUUPOVIDV OVALEGO GE
aYOPOOTESG KO TPOUNOEVLTES Ko

vil. 1 TopoyN NAEKTPOVIKADV KATAAOY®V TV EYYEYPOUUEVOV ETLYEIPT|CEDV
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21 0ebTEPT Opdda SPASTNPLOTNTES, OTWG:
1. M mopoyr] TG SLOOTKTVOKNG TAATEOPLOS KOL TOV ATOPOiTTOV
UNYOVICU®V S0Py LATEVCNG,
il. M mapoy TANPOPOPLOV XPEWCNS Kol TANPOUNG,

ili. 0 KaBoPIoUOG TOPAUETP®V TNG EKAGTOTE GUVOAAXYNG,

V. 1 e1eaymyn TANpoeopldV ovalnTnong,

V. 1 am0d00T1 AOEIDV YPNONG OTA EYYEYPUUUEVO LEAT LE KOOUKOVG
TIOTOTOIN oG Y10 AGYOuS asPaAEiag,

vi. 1 d1evbétnon TANPOUOY TPOG TOLG TPOUNBELTESG, 1| CLYKEVIPWOOT
AUOPOV CLVOALAYDV KoL 1] TAPOYT EMITPOGHET®V LITNPEGLOV
nmpooTiBépuevng aéiog,

vii. 1 SlTPNOT ACPAAELNS TOV TANPOPOPLOV KO TOV GUVIALAYDV KoL

viii. 1 d1evBETnoN TOV OLASIKOV 0yOpdV

Evo n tpitn opdda meprrapPdvet:

1. 1N 01cPAAeN SCLUPATOTNTOS, COUPOVA LE TOV EUTOPIKO KMOOUKOL
GLUVOALOYDV, TO EUTOPIKO dikato, T1 vopoBesia elcay@ydv Kot
eEAy@Y®V KOt TO VOUO TEPT TVELUATIKMOV OTKOLOUATOV,

1. TN GLVTHPNON TNG TEYVOAOYIKNG VITOOOUNG Y1 TV VTOGTNPIEN TOL
OYKOVL Kot TG TOAVTAOKOTNTOG TOV GUVOAALYDV,

ili. ™V TOpPOYN SLVATOTHTOV SLUGVVIESTG LUE TPOTVTO GLGTHLLOTOL
aYOPOSTAV Kol TPOUNOELTOV Kot

V. TNV TPOGEAKLOT SLUPNLUGTOV, COUPOV®VY LE TO TEPLEYOUEVO TNG
HAektpovikng Ayopdc Kot T GOALOYN XPNUATIKOV TOCHV OTd

SLENIGTIKA UnvopaTo

Qotoco, N wpocéyyon mov avéntvée o Bakos (1998) agopovoe Oia ta
emyelpnuoTikd poviého tov HAektpovikdv Ayopdv, yopig va eEgldikevel v
£PELVA TOV OTIG AVTIOTOLYES OLEMIYEPNOIOKES OPACELG. ZTNPWLOUEVOL GTNV TOPOTAVE®
dwtonwon, ot Dai & Kauffman (2002) moapébecav éva poviédo tpidv a&dvov,
TO OMOI0 EMKEVIPOVETOL OMOKAEICTIKA OTN HEAET TOV  OEMYEPNOIOKADV

HAextpovikdv Ayopdv -cuumepthapifavoviag wotdc0 GTO TPOTEWVOUEVO LOVTEAOD
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TOVG KOl TIG OVTIOTOUYEG SLOOIKTVOKES TAATQOPLES TTOL AELTOVPYOLV GE GYEOT £VOG
TPOG MOAAOVG- amoteAoVUEVO omd: o) TS Pacikés Asrtovpyieg TG TAATQOPUOAG,
B) v avdykn yio S101KNTIKY VTOSTHPIEN TOV CUVIALAYDV KOl Y) TNV VTOGTNPEN
TOV  EMYEPNUOTIKOD  HOVTEAOL [E TNV OmWOPOiTNTY TEXVOAOYIKY] LTOOOUN
Eymua 3.1). ZOpeovo poAMoTe pHe TOLG 1010VG EPELVNTEG, Ol TPOUVOUPEPHEVTES
dEoveg kpivovton amoapaitnror otnv  &gétacn TV AEITOLPYIOV  OA®V TV
dtemyeipnolok®v  HAektpovikdv  Ayopdv, dwapesorafntdv kot  un, Kobdg
Bewpovvtat avaykaiot yuo ™ Proociudttd tove. Emmiéov, o1 mapeyodpeves vinpecieg
nwpooTféuevNG a&lag, ot omoieg avolvdnkav Aemtopepmg oty Hapdypagpo 2.4, sival
dueco ocvoyetilopeves pe TIC Agttovpyieg Tov cvykekpiuévov poviéhov (Dai &

Kauffman, 2002).

Yymqpa 3.1: Tpotewvdpevo Moviéro Tpiov AEOvav AlEmiyelpnoloKdY
Hlextpovikov Ayopdv twv Dai kon Kauffman

Baowég Aartovpyieg B2B Hhekrpovuaic Ayopac: Avoknmiki Yrootipién Zovallayov:

- Zvvd(?pown - Tvion & Epmerpio IpopnOeidv
- Zuvwl,placua - Emyeipnoakég Zyéoeig
- Atgvkdhovon - Emyeipnotaxés Awdikaoieg

Teyvohoyun Yrodopn:
- OhoxkMpwon [TAnpopoplakdv Xuompdtov
- [apoyn Tegvoroywdv [potimwv
- Yroompi&n Epyov amd EEwtepikoig Luvepydteg

[Inyn: Dai & Kauftfman, 2002.

Ewdwotepa, o mpdToc dEovag mepthapupdavel, OTmc Kot 6t peAétn tov Bakos
(1998), tic Paocwéc Aertovpyieg tv demyeipnookdv HAektpovikdv Ayopov.
2opugpwva pe toug Dai & Kauffman (2002), avtég o1 Aettovpyieg eivar:

o) M ovvabpoloT TOV TAPEYOUEVOV TPOIOVI®V TOV TPOUNBELTOV o€ pio Kown
TAQTQOPUO, EVKOAWG TPOCPAcIUn amd TOVG EVOLUPEPOUEVOVS EYYEYPUUUEVOVG
aYOPOOTEG, AEITOLPYIO. 7OV EMTLYYAVETOL WHE TN YPNOLUOTOINCT MAEKTPOVIKMOV

KATOAOYOV,
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B) T0 ocvuvtaiplacpo AYOpPASTOV Kol TPOUNOELTAOV, GOUPOVO HE TNV OpYN NG
mpoceopds ko ¢ {nong (Bakos, 1998). MaMota ot mapeyoueveg Asttovpyieg
TPOGPEPOLV T OLVAUTOTNTO GTIG CLUUETEXOVOEG EMYEIPTOELS VO OLOTPAYLATEDOVTOL
AMOTELECUATIKOTEPO, AKOUT KO GE TEPUTAOGELS OOV 1| {fTNOT TOV TPOIOVI®V OEV
éxet EexdBapa TPOoodoploTEL 1 O AVTICTOLYES TWES OV EYoLV TANPWS dtevbetn el
Ko

Y) M 01EVKOALVOT| Yo TNV OAOKANPMOT TOV GUVOAALYDV LE TNV TOPOYN OVAAOY®V
Aertovpyudv, KoOdS Yo TOV TEPUATIGHO OTOONTOTE QYOPUTOANGIOG amatteitan M
TANPOUN TOL AVAAOYOL YPNUATIKOD OVTITILOL Omd TOV 0yOpOsTH, 1 LETAPOPH TV
ocvpue®VNBEVTOV TPoidvTwv omd Tov Tpoundevtn Kol evOEYOUEVMG 1 vIoBETNoN Kot
EMMPOGHETOV VANPESIOV VIOSTHPIENG OANG TNG TPOOVOPEPOEICNS EMYEPNUOTIKNG
dwdikaciog.

O devtepog dEovag mepAapPavel Tn SIOIKNTIKY ETONTEIL TOV GUVUALAYDV,
otoyeio 10 omoio Oewpeitar avaykaio Yy TV TOPOYN OTOTEAEGUATIKOTEPMOV
vanpectdv. Ot Aettovpyieg mov meptlappdvovior o€ avtd ToV AEOVA, TPOGPEPOVTAG
AVTOYOVIGTIKO TAEOVEKTNUO OTIS Otemyelpnotlokés HAektpovikég Ayopéc mov Tig
&yovv vioBetnoet, etvat:

o) M Topoy] GCLUPBOVAMY TPOG TO. LEAT] TOVLG YLl TNV OMOTEAECUOTIKOTEPT XPNON TNG
OLOIKTLOKNG TAATQOPUAG. AVTO EMTLYYAVETOL HE TN YPNON EPYOAEi®V Kl
OTOTICTIKAOV OVOPOPDV, EKUETOAAEVOUEVEG TN YVAOOY KOl TNV EUTEPIN TOVG OTA
Inmpate Tov NAEKTPOVIK®V Tpoundeldv, oAAd Kuplog @Atpdpoviog T0 peydAo
OYKO TANPOPOPLDV TOV OOKIVEITOL EVTOS TNG TAUTPOPLLOG KO

B) M moapoy OOOIKAGIOV LIOCTNPIENS TOV EMYEPNUATIKOV TOVS AEITOLPYUDV.
Ewwotepa, n ypnon tov TIE yw tv avtopotomoinon g pong epyaciog,
™ Peltioon TG omOTEAEGUATIKOTNTOS SloyEipIong TG €POSIAGTIKNG OAVGIdNG Kot
™V avantuén vYNAOL ETITEOOV SIETLYELPNGLOKTG GVVEPYOGIOG LETOED TOV HEADV.

TéNog, o tpitog dEovag meptAapPdvel OAN TV TEXVOAOYIKT LITOdOUN, 1| OToial
vroompiler Ohec TIc mpoovapepBeiceg Asttovpyiec. Ovolaoticd omoterel ™
«poyokokoAa» NG oemyepnotokng HAektpovikng Ayopdc, Kabodg evoeydueva
wpofAnuata 1 eEAAelyelg pmopovv kKdAAMoTa vo BEcoVV TV S100IKTLOKT] TAATEOPLLOL
EKTOG LEPIKNG N TTANPNG Aettovpyiag, pe OTL LTO CLVETAYETOL Yol TV AE10TIeTION TOV

EMYEPNUOTIKOD TNG HOVTELOV. ZVopemva pe toug Dai & Kauffman (2002), oe avtod
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Tov  G&ova  mEPAApPAvVETOL T Tapoy] AVGE®V  TANPOVS  EVOTOINCNG  TMV
[MAnpopoplokdv ZvoTUATOV TOV HEADV KO, KOT ETEKTOCN, Ol OLUVATOTNTESG
OAOKANPOONG TOV EMYEPNUATIKOV TOLG SL0OIKACIOV, UE TNV TOPAAANAN TTapoyn
TPOTOT®V YoL TNV OVATTTUEN NG AMPOGKONTNG EMKOVOVING LETAED TV ETEPOYEVAOV
ypnowonowvuevav  IIAnpoeoplakdv Xvotmmudtov. Emiong, oe meputtdoelg
aduVVapiaG VTOGTNPIENG NG ATOPAiTNTNG TEXVOAOYIKNG LTOSOUNG amd TNV 1ot N
B2B H\ektpovikny Ayopd, &xovv Kataypoa@el mOAAEG TEPITTMGELS OOV TO EKAGTOTE
NAEKTPOVIKO  emyelpnuatikd HOVIEAO vVAomoleital Kot  vrootnpiletor  amd
eEmTEPIKOVE oLVEPYATES, Ol Oomoiol £€yovv TN yvdoN Vo ovartdEovv Kol va

GLVINPTCOLV OVAAOYQ £PYQL.
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KE®AAAIO 4

Epeovntiko MMAiaiocwo ywo ™ Awgpgovinon tov Hopoyovrov
Eniopaong oto Babpuo Xpnong tov B2B Hiektpovikov
Ayopov

e avtd 1o Kepdiowo, 10 omoio amotedel xou TO KLPlOC HEPOG 1TNG
owaxtopikng dSwrpPne, tiBevron or  gpevvnmTikég vmobécelg pe  Paon ™
BpAoypa@IKn ETIOKOTNGN KOl OVOTTOGGETOL TO TPOTEWVOUEVO EPEVVNTIKO TAAIGLO
“B2B e-MarkFLU”. Eidwotepa, yivetar pio TAnpng neptypoaen Tov factkod oKomov
™G EUMEPIKNG HEAETNG, avVAAVETOL O1EE00IKAOC TO €PELVNTIKO KEVO, TO OmOio
mopoatnpeitol 6to otddlo peTd v viobémon twv B2B Hlektpovikdv Ayopdv
(post-adoption stage) kot oe&dyetor pio evoeheyns €VVOLOAOYIKT TALPOLGIOGT] TOV
TPOTEWVOUEVOL  EPELVNTIKOL  TTAOICIOV, TEKUNPLOVOVTAG TIS VIO  dlepehivnon
vroBéoelg tov pe Paon v vrdpyovca PBiproypaeio. H cuykekpipévn dadwocio
Bewpeitar amopaitntn, oEevdg, yioo TV EmOTHUOVIK oTPEn Tov  Pacikov
EPELVNTIKOD GKOTMOV 1TNG EUMEPIKNG UEAETNG KOL, OCQPETEPOL, YO TN UETEMELTA
avAmTTLEN TG EPOPUOGIUNG HEBOJOAOYING KOl TNV TEAMKN OVAALGT TOV TPOTOYEVMV
OOOUEVOV.

Onwc avagpéptnke ko oto Ewcoyoywod Kepdhowo (Kepdhioo 1), vy to
oXeOWCUO KO TNV VAOTOINOoN NG €PELVNTIKNG JdKAGIOG NG OOUKTOPIKNG
SwTpng vioBebnke, pe KATOEG TPOCAPUOYES, M Tpocéyylon Twv Sekaran &
Boogie (2010, p. 102), n onoia mapatibetar oto Zynua 4.1. Ta oxwcpéva Kead
VTOONAMVOLY TO GTALN TNG EPEVVNTIKNG OLOOIKAGING, TO. OTTO10L OVOTTOCCOVTIOL OTIG

apoypaeovg avtov tov Kepaiaiov.
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Yympoa 4.1: Ztdow YAomoinong g Epevvntikng Awadikaciog oto Kepdaiaio 4

2. Xxomog Tng Epmerpikiig

"Epevvag kar Avartoén
Tov [Ipotevépevon

Epgvvntucov IThmeiov
“B2B e-MarkFLU”

o. Kataypaoen tov
Epsvvnricev Ynobécewv
B. IIpocdiopiopdg twv

y. [Ipocdiopiopdc g
E€apnuévng Metapintmg

4. Emioyn Meg06dov
Xvrhoyns TV Agdopévav

6. Avantoén ko Xyedracpic
Tov Epyaieiov Empérpnong

a. Aopnpévo Hiextpovikd
Epotmuatoroyo
Iotocelidag

AveEdptntov Metapintdv | |

1. KaBopropdg tov
Epgovnrikod
Mpopipatog

o. Avantvén Epomosmv

. K\ipoakeg Métpnong

v. Zxedraopog Moporg
Epomuatoroyiov

5. Epappoyn Texvikdv yio ™
Beltioon tov [Tocooton
Amodxpiong

=

8. Epappoyn tov
Emieyopevov Med6dwv
Avalvong Tov Asdopévov
kot [apoveidon Tov
TeMkav AtoteleopatTmv

Agpevvnon tov [Hapaydéviov
nov Emnpedlovv 1o Babpo
Xpnong tov Yanpeoiov tov
B2B H\ektpovikdv Ayopdv
0o TIG XVUUETEXOVOES
Emyepnoeig

Egappoyn:

ao. [eprypaikng ZTatioTikng

B. Hapayovtikdv Avarvcemv

¥. Atoy@ptotikng Avaivong

4. [Tpoodiopiopdg Tehkng
Moporig Epgvvnticon
IMouoiov “B2B e-MarkFLU”

3. ZovOnkeg Aekmepaioong
¢ Epmerpuaic ‘Epevvag,
Eidog MeréTng ko
Xpovikog Opilovrag
OloxkMpoong

5. Asvypatonyia

a. Xopa: EXLada

B. Avtikeipevo peréng:
Emnyeproeig mov
Soppetéyovv Evepyd oe
EMnvicéc B2B
Hlextpovikég Ayopég

v. Mehétn EAéyyov
Y7ro0écewmv-AtTioAOYIKN

8. Kabopiopog Xpovikon
AwoT)poTog
(7/2009-2/2010)

€. Mia Ajyn Agdopévov

o. [Ipocdiopiopdg
IMAnBvopov kot
Agryporoinmrikod IThaisiov

B. EmAoyn AgtypatoAnmtikng
Teyvikng

v. KoBopiopog Meyéboug
Aglypartog

7. Emioyn Me06omv
Avdivong Tov Agdopévev

o. [Tapayovtikr Avaivon
B. Atoyoprotikny Avaivon

IInyn: pocappocpévo and Sekaran & Boogie (2010, p. 102).

H 61GpBpwon tov Keparaiov sivar m e&ng: Apywd, mpocdiopilovior ta

gpeuvnTIKA {NTAUATO TOV KOAOLVTAL VO EEETOGTOVY GTNV TOPOVCO, EUTELPIKT LEAETT

Ko TapotiBevion To KuplOTEP GTOLYEIN TOV TN S1OPOPOTOLOVV, GE GYECT LE O,TL £XEL

gpeuvnBel  uéypt onuepa.

Emmiéov, Odrortvmmvetal

emakpiPaoc M puéBodog

Tpocdopopod ¢ pétpnong «tov Bobuod Xpriong tov B2B Hiextpovikdv
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Bafpo Xpnong tov B2B Hiektpovikmv Ayopdv

Ayopdv» TOL O0VGLIOTIKA, ®G 0pog, amoterel To Pacikd okomd diepehvnong g
OUYKEKPIUEVNG HUEAETNG. ZTN OUVEXEWN, KOTAYPAPOVTOL Ol KUPLOTEPEC EUTMEIPIKES
TpooceYYiceES, O©TlG omoieg otnpiydnke m mapovoa épevva. To Kepdiowo 4
OAOKANPAOVETOL LE TN AEMTOUEPYT] OVOAVOY| TOV EPELVNTIKOV LTOBEGEMV Kol TNV
TEMKT ONUIOLPYIo KOl TOPOVGINoT) TOL TPOTEWVOUEVOL £PELVNTIKOV TTAdiciov “B2B

e-MarkFLU”.

4.1 IIpooowopiopnog tov Epeovntik®@v Zntnpuatov

Onwc avaeépbnke kot oto mponyovuevo Kepdioa, or B2B HAextpovikéc
Ayopéc, amd to TPAOTO YPOVIAL EUPAVIONG TOLG UEXPL KOl CIUEPD, ExouV peAetnOel
amd mANBopa  epevvnTdV, TOGO Omd emyelpnolokn (business-oriented) Kot
teyvoloyikn (technology-oriented) okomid 660 Kol HEGH OIKOVOUETPIKDOV LOVIEAMV.
Edwotepa, 6GOV apopld otV EMYEPNCLOKN TOVG TPOGEYYION, N OOin OmOTEAEL KOl
oV Bacikd TLADVE GTOV OMOl0 EVTAGGETAL KOl 1) GUYKEKPUUEVT EUTEIPIKT EPELVAL
(BA. Tapdypapo 3.1), €ovv mapovclactel mToAvApOues peAéTEG, GE OLAPOPOVS
emotnuovikovg topeic. Evdewktikd, avagépoviar ta emomnuovikd medio ToV
[TAnpogopakadv Xvommuatov (Bailey & Bakos, 1997; Bakos, 1998; Premkumar,
2003), tng dwyeipiong g gpodactikng aivcidag (Eng, 2004; Grieger, 2003) xot
g emyelpnotakng Epevvag (Lee et al., 2006).

Qc1000, 1| GLVTPUTTIKY TAEOYNPIO TOV EpELVNTOV dE dtakpivel EekdBapa Tig
B2B Hlektpovikég Ayopéc ¢ EmEPNUOTIKE HOVTEAN  OLEMYEIPNOLOKAOV
dwpecorafnTdv, To omoiot cuvtaplalovy o1 SOIKTLOKY TOVS TAATOOPLLOL
TOALOUG 0yopooTEG He TOAAOVG mpounBevtés. Evtovtolg, mepilapfdavovv oTig
UEAETEG TOVG KO NAEKTPOVIKA ETLYEPNUOATIKE LOVTELQ, TOL 0TToio cuvadpoilovv Evav
TPOUN VT pe TOALOVG QYOPAOTEG 1) AVTICTPOPMG, TOAAOVS TpounBevTéc pe Evav
ayopaotr). Emopévog, emommpovikd emikpatel pio  10100TEPMOG  GLYKEYLUEVN
KOTAOTOOT, OVOQOPIKA LLE TO Ol EMLXEPTUATIKY] OPACT] TPEMEL VO YOPUKTNPIOTEL,
N O6x, o¢ B2B Hlexktpovikny Ayopd, AauBdvoviog vmoyn Ttov  avticToryo
EVVOL0AOYIKO TPOCOopIopd, €tol Omm¢ amodddnke omv Iapdypago 2.1 «ai,
Kkat’ eméktaon, 10 B2B nAsktpovikd emyeipnpoatikd povtédo, 1o omoio peietdron

oT0 TAAIC0 AVTNG TNG OOAKTOPIKNG OALTPIPNC.
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EminAéov, ot epguvntéc, ommpilduevol katd kbpro Adyo otn Bewpio didyvong
¢ kawvotouiog tov Roger (1995), emkevipdvovtal oty €€Taom Tov 6TABI0L TNG
evoegyopevng vwobémmone tov B2B  HAektpovikdv Ayopmv (adoption stage),
onAadn oto onueio OmMOV Ol EMYEPNOES KOAOLVTOL VO amoPacicovv €qv Oa
ewwéMovv 1 Opt oe pia B2B  Hiexktpoviky Avyopd (Hadaya, 2008).
Xopokmnpotikd, 1  PPAoypaeiky] eTOKOTNON TOV KLUPLOTEPOV  EPELVNTIKAOV
npooceyyicemv twv B2B Hlektpovikdv Ayopdv omd €myEPNOLOKNG GKOMAG, 1
omola.  Tapovoidotnke evdeheymg oto mponyovuevo Kepdrowo (Kepdiawo 3),
avédelEe v vmapén molvdplumy PHEAETOV YU avTtd T0 0TAd10. MAAGTA, O1 HEAETEC
TOV OCULYKEKPEVOL oTadioL  OomoTeEAOLY TNV  mAEloyMeio. TV  GOYYpPOVOV
EMOTNUOVIKOV TpooTabeidv depebvnong twv B2B HAektpovikdv Ayopmdv amd
EMYEPNOLOKNG okomudc. Qotodco, cOupova pe tov Hadaya (2008), mapatnpeiton
éva. onUovTIKO gpeuvnTikd Kevo oTO OTA00 peTd TV viwobBétmon towv B2B
HAextpovikiv Ayopmv (post-adoption stage), kabmd¢, eAdyloTEC EUMEIPIKES PEAETEG
&yovv mapovclactel, ol omoieg vo e&eTalovv 01e£0dKdE TN UETEMEITO GLUTEPLPOPEL
TOV GCULUUETEYOVOMV EMYEPNOE®V €vIOG TV oplov tov B2B Hiextpovikdv
Ayopav.

Boaocilopevolr ota  moapamdve dedopéva, Pacikdg okKomdg avthig NG
OWaKTOPIKNG OtatpPng eivarl va peretnBodv omoKAEIGTIKG Kot LOVO Ol OVTIGTOLYES
NAEKTPOVIKEG OPAGELS, Ol 0moieg AELTOVPYOHV MG OlEMYEPNOLOKOL SloUECOAAPNTESG
TOALDV 0yopoaoTdV He TOAALOVG mpoundevtéc. Ewdwotepa, m mapoboo eUmelpikn
€PEVVO. EMIKEVIPAOVETOL OTO OTAOW0 peTd Tnv vioBétnon (post-adoption stage),
eetdlovtog Tovg mapdyovteg mov gvdgxetal vo ennpedlovv to Babud ypnong twv
napeyduevov  vanpeowv  tov  B2B  HAiektpovikddv Ayopdv, OmAadn Tov
GUVTEAEGTMOV OV EMOPOVV GTNV THOVY| £VTACT] GUUUETOYNG TOV ETLYEPNCEMY OTIG
aVTIOTO(EG OlUOIKTVOKES TANTQOPUES. MAMOTO, GE OYEON WE TPOYEVEGTEPEC
EUTMEPKEG  UEAETEC, Ol OMOIEC EMIKEVIPMOVOVIOL EMAEKTIKA otV  g&étaom
CLYKEKPIUEVOV TOPAYOVTOV (TEPAULTEP® AETTOUEPELES OVOADOVIOL GTNV ETOUEVN
[Mapdypagpo - 4.2), ce avtd 10 £peLVNTIKO EyYeipNUO EMYEPEiTAL 1] EVOTTOINGCT TOV
KUPLOTEPWV OLVNTIKAOV TTAPAYOVIWOV ETPPONG, £TCL OO GLYKEVIPOOMKAV amd T

BpAoypapikn emoKOTNOT, KAADTTOVTOG GUYKEKPILEVA TPELS PACIKES KaTYOpiES:
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) T0 €omTEPKO TEPPAAAOV TV  EVEPYO  GULUUETEYOLCMV  EMLYEPTCEWV
(evdo-emyelpnoloko mePIPAALOV),

B) To avtictoro eEmtepikd Tovg mEPPdArov (eEm-emyeipnolakd neptBdAlov) Ko

v) ta Wwitepa yopoknplotikd Tov idtwv tov B2B Hiektpovikdv Ayopdv mov
voBeTovvian, Om®G Yo TAPAOELYHO: 1) TOPEXOUEVI] AEITOLPYIKOTNTE  TOVG,
ol €@opuolOUeEVOL KOVOVEC CULUUETOYXNG KOl AEITOVPYING, TO 1010KTNOOKO TOLG
kafeotdg K. a., otoyeio Ta omoio Ogv eivor kowd petald TV oviicToy®V
NAEKTPOVIKDOV ETLYEPTLATIKAOV dPACEMV Kol EVOEYETOL VO ETLOPOVV KO VTH 0td TN
peptd Toug 6to Pabpd ¥pMong Toug omd TIC GUUUETEYOVGES EMLYEPT|OELS.

Ocov agopd TOV TPOGOIOPIGUO Kal, KOT' ETMEKTACT), TN MHETPNOTN TOL
«BaBpotd Xprong tov B2B Hiektpovikdv Ayopdv», Tov mopdAinio amotehel kot
10 KOPlo eMOTNUOVIKO {NTodEVO dlepedviiong TNG EUTEIPIKNG HEAETNG, BewpniOnie
g sivar mpotipdtepo va vmdpyovv EekdBopeg dwPabuicelc ddkpiong g
avTioToyMG £VIoons, LEC® TNG EPAPLOYNG TPOKABOPIGUEVNG OUTAKTIKNG KALLOKOG.
Emopévog vioBetOnke, e KAmoleg mposapuroyEs, | TPOGEYYIGT TPV EMTEIMV TMV
Grewal et al. (2001) ko1 Son & Benbasat (2007), n onoio ekTunOnke mwg eivar M
TAEOV KOTOAANAN Y00 VO KOATOYPAWYEL, HE OGO TO duvaTOV UEYAAVLTEPTM akpifela,
t0 eminedo ypniong twv B2B Hlektpovikddv Ayopdv amd TIG CLUUETEXOVOESG
emyepnoelc. Eowdtepa, epoppoctnke dtataxtikny KAILaKo Tpudv emmédmv, OTov ot
amokpvopevol Ntav o Béom va emhéEovv petody: o) Emmédov 1: Ynd Aoxun,
B) Emmédov 2: Mikpn Xpnon kat y) Emumédov 3: Ikavoromtikny Xprion, oxetikd pe
™V évtoomn ¥pNomng TV TapexOpevov vinpecidv tov B2B Hiesktpovikdv Ayopdv.
Ytov Ilivaxa 4.1 meprypdpovtol AETTOUEPDS TO EMUEPOVS OTOKElR, T OTOin

TEPLYPAPOVV TOL 1O1AUTEPA YAPOUKTNPIOTIKA TOV KAOE EMTESOL YPNONG.
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Iivaxog 4.1: Eninedo BaOuoh Xpnong tov B2B Hiektpovikdv Ayopav

Enineoo BaBpov Ieprypaon XapoKTnpioTIKOV TOV
Xpniong Emnéov BaOpot Xpiong

- &yovpe gyypoeei oty B2B HAektpovikn Ayopd, ahAd £0g Tdpa
YAPNOYLOTOLOVLLE SOKILAGTIKG TIG TAPEYOUEVES VINPECIES TNG
- £YOVLLE PN OLULOTOGEL EAAYLOTEG POPES TLG TAPEYOLLEVEG VIINPEGIEG

Eninedo 1: f ’ : :
; , - OKOUN 0ELOAOYOVUE TO TAEOVEKTILOLTOL KOL TOL LELOVEKTILOITOL
Ynd Aokiyn p . 2 ;
xpNong Tev vanpecidv s B2B Hiektpovikig Ayopds yio va
SMIGTOGOVE TN YPNOLUOTNTA TOVG GTIG ENLYELPTLOTIKES
pog Agttovpyieg
- £YOVLE YPNCUYLOTOGEL OE TTEPLOPIGUEVO BabLd TIc vanpesies TG
. B2B HAektpovikng Ayopdg
LE7572300 28 - 1 dtevépyela cuvorhaydv pécw g B2B HAektpovikng Ayopdg dev
Mukpn Xprion

OTOTELEL LEYPL OTIYUNG OTLOVTIKO KOMUOTL TOV ENLYELPTLOTIKOV
AELTOLPYLDV TNG ETAULPEING LLOG

- POy LaTomotovpe cuvordoyég péow tg B2B Hiektpovikng Ayopdg
otav Kpiveton amapaitnto yuo tnv etopeio
Eninedo 3: (cOpe®Va [ TIC TPOKOHTTOVOES OVAYKES)
Ikavomomtikn Xpnomn | - n dievépyela cuvarraydv péow g B2B Hiektpovikng Ayopdc
AmOTEAEL KOUUATL TOV EMYEPNLOTIKAOV AELTOVPYIDV TNG
ETOUPELNG LOG

4.2 Epnepikéc Meréteg Tyetikd pe 1o BaOuog Xpnong tov B2B
Hiektpovik@v Ayop®v

[Mo mv avantuén tov epevvnTiKOdV VIoBEcE®V Ko, KOT' EMEKTACT, TNV
TeEMKN ovvleon Tov mpotewvdpevov miouciov “B2B e-MarkFLU”, n mopovoa
owaktopkn OtpPn Paciotnke ce TPoHMAPYOVCEG EUMEIPIKEG UEAETES, Ol OTOLES
e€etdlovv ™V emidpaon cvykekplpuévov Tapaydviov oto Pabud ypriong tov B2B
HAextpovikov Ayopdv amd Tic ocvppetéyovoeg enyepnoels. [lo ovykekpyiéva,
N eumelpikny épevva otnpiydnke kvpiog o méEVTE EMOTNUOVIKEG TPOOTAOELES,
ot omoieg oyetkd mpoéceata (2006-2008), edv avaroyiotovpe OTL TO OvVTiGTOLYO
NAEKTPOVIKE ETLYEPNUATIKE LOVTEAQ ¥PNOLOTOIOVVTOL 0mtd To PHECO TNG dEKOETIOG
tov 1990 (BA. [Tapdypao 2.2), TpocEYYioay TO GCUYKEKPIUEVO EPELVITIKO (TN LLOL.

Ewdwotepa 1 mpdtn, G€ YPOVOAOYIKY| GEWPQ, EMGTNUOVIKY] Tpoomddeia
amodidetar otov Hadaya (2006), o onoiog amédeiée mmg o Pabuog g eEdptmong Kot
NG CLVEPYOSIOG LE TOVG GTPATNYIKOVG GLVEPYATES, KOOGS emiong Kot 1 Tieon mov
OOKEITOL Oamd TOVG OVIOYOVIOTEG KOl TOVG  €EMTEPIKOVG  GLUPOVAOVLS TV
emyelpnoewv, ennpedlel onuavtikétoto To peAlovTikd Padbud yprong tov B2B
HAektpovikov Ayopdv. Akoun, Katd v 1010 EUmEPIKY| pELVA, OVGLACTIKO POLO
Swdpapatifel  TPoyevéoTEPN YPNON EPOPUOYDOV MAEKTPOVIKOD EUTOPIOL KOl TO

EMMED0 TOALTAOKOTNTOG TOV OVOUEVOUEV®OV, TPOS VIBETNGN, VLANPECIOV NG
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OLOOIKTLOKNG TAATQOPUOG. Q0TOGO, 1 SOTPAYUATEVTIKY] OVUVOUN KOl 1 avTioTOUM
OOKOVUEVT] TIECT] TPOG TOVG GLVEPYATES TOLG OV amodelyOnkav OtL emnpedlovv
OTOTIOTIKE  onuovtikd 1o Padud ypnong tov B2B  Hiektpovikdv Ayopdv.
[MopdAinia o Hadaya, otnv id1a €pguvd tov (2006), anédeile 611 t0 péyeboc g
emyeipnong mailer onuovtikdétato pOAO OTNV  EMPPON TOV LIO  JlEPELVNON
mopayovtiov  oto  Pabud  ypnong tov  B2B  HAektpovikdv  Ayopav,
KOO O1POPETIKG AMOTEAECUATO TPOEKLYOV ULETOED TOV WKPOUEGOUI®MV KOl TOV
HeYAA®V emyelpnoemv Tov e&etalopuevou delyaTog.

Ye ovtifeon pe tov Hadaya (2006), ot Son & Benbasat (2007)
emkevipOOnkav oto Pabud ypnong tov kdbetwv B2B Hlektpovikav Ayopdv
eetdlovtog Hovo Tovg cuppetéyovies ayopaotés. [To cuykekpiuéva, anédeiEov ot
N OLYKEKPWWEVN 0OvIOTNTO €mMNPedleTol  omd: o) 7TA YOPOKTNPLOTIKE TV
TPOGPEPOUEVOV TTPOTOVT®MVY, B) TN oLYVOTNTO TOV OYOPAOV KOl TOL OVTIIGTOLYOV
OYKOV-TTOCOTNTAG TV TERAYI®V Tov TpounBedeton Kat y) To fabud petapfintotntog
g Hiektpovikng Ayopds, 66OV apopd TIG ALEOUELDCELS TV TIUAV Kol TOV aptOpov
TV ovppeteydviov. Qotdco, 1 dlepgvvnon Tov  peYEBovg NG Emyeipnong,
tov dvvatotntev oe TIIE, tov méocewv Ady® OvIay®VIGHOD KOl GUUUETOYNG OF
EUTOPIKEG CLUTPAEELS, KaBMG emiong Kol TOV TEGEMV EMPOANG Yia LIOOBETNON TOL
aoKOUVTOL A0 TOVG GTPOTINYIKOVG GULVEPYATES, Oev avedelEay OTL emmpedlovv To
Babuod yprong tov B2B Hiektpovikddv Ayopdv.

Tnv 101 xpovid ot Rao et al. (2007), epguvdvtog Kot avTol amd T HEPLA TOVG
uoévo TV oviotTnTo TOV ayopact®v, amédeiéav ott o Pabuog ypnong tov B2B
HAektpovikov Ayopov emmpedletor amd to avtihapfavopeve o@éAn Kot To
avtioTolo pioko YPNOoNG, EVA 1M OPYOVMOCLIOKY MAEKTPOVIKY] ETOWUOTNTO TOV
EMYEPNOEDV AEITOVPYEL ®G TOPAYOVTIOG CLYKPATNONG NG €VTaong otn oyxéon
peta&y Padpov xpnong Kot avTIAaUPOVOUEVOV TAEOVEKTNUATOV.

Téhog, ot Mo mPOGPATEG, YPOVIKE, EUTEIPIKES HEAETES dlevepynOnkav omd
toug Truong (2008) ko Hadaya (2008). O npd10og, diepeuvarvtag Hévo v ovidtnta
TOV ayopact®v, anedelée 0t o Pabuog ypnong twv B2B HAektpovikov Ayopav
emmpedletal and to €mMMESO TNG OPYAVOGIOKNG MNAEKTPOVIKNG ETOUOTNTOG NG
emyeipnone. And v dAAn mievpd o Hadaya (2008), emkévipmoe v €peuva Tov

UéVO  OTOVG  GULUUETEYOVTEG TPOUNOBELTEG, Ol  OMOiol  JPOUCTNPLOTOLOVVTOL
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anokAeloTikG oe KaOetec B2B Hiektpovikég Ayopéc. Ewdwotepa, amédeite mmwg o
Babuog xpnong TV SETYEPNOIOKOV NAEKTPOVIKOV TAATPOPL®V ETNPEAleTOL OTd:
a) T eEmTEPKEG MEGES TOL AGKOUV GTOVS TPOUNBeVLTEG Ol GLVEPYATEG TOVC,
B) v texvoloykn vVIOoTNPIEN TOL TOVG TOPEXETAL OO EOKOVE TOV YDOPOL Kot
Y) TO EMMEDO TNG OPYOVMOCIAKNG NAEKTPOVIKNG TOLG €Ttopndtntoc. Emiong, mapd 1o
yeYovog OTL dlepeuviOnKay Kol GUYKEKPIUEVA YOPAKTNPIOTIKE TV dwv tov B2B
HAektpovikedv Ayopdv, €vtovtolg, n HeAETN Toug dev avédelée OtL emmpedlovv To
Babud ypnong Tovg amd ToVg GLUUETEXOVTES TPOUNBeLTEG. XTov akdAovbo Ilivaka
(ITivaxkag 4.2), mopatifevior GULYKEVIPOTIKA TO OTOTEAECUATO TOV  TOPOTAVED

EUTEIPIKAOV LEAETAOV.

IMivaxag 4.2: Epneipikég Meléteg Zyetikd pe to Babud Xpnong tov B2B
HAextpovikwv Ayopdv kot Emopavteg [apdyovieg

Mnyn Emxévipoon Emodpovreg Ilopayovreg oto BaOpé Xpiong
Mehétng 10V B2B Higktpovik®v Ayopav
o) eninedo e£APTNONG Ad GTPATIYIKOVG GUVEPYATES
Ameame & B) 81t}7'[850 GUVEPYAsIOg He GTPOTNYIKODG GUVEPYATES
Hadaya . Y) €MiNESO TIEGNG TOV OCKEITOL OO AVTOYWOVIGTEG Ko
IpopnBevtég p <
(2006) , , eEmTEPIKOVS GLUPOVAOVG
amd Kowov . 5 , , .
3) TPOYEVESTEPT YPTON EPAPLOYADY NAEKTPOVIKOD EUTOPIOV
€) Bafurdg ToALTAOKOTNTAG TV TOPEYOLEVOV VINPECLOV
) YOPOKTNPLOTIKE TOV GUVOALIGGOUEVAOV TPOTOVTMV
Son & B) cuxvotnTo TOV 0yopdY Kot TG AvVTIGTONS TOGOTNTAG-OYKOV
Benbasat Ayopooté OV TEpaioY
(2007) vop 5 v) Babuog petapintomrag tng B2B Hiektpovikng Ayopdc, 66ov
aPopaA TIG AVEOUEIDGELG TOV TIUMV KAl TOVL apldpon
TOV GUUUETEYOVTIOV
o) ovThopPovopeva 0pEAT ¥pNomg
Rao et al. z - 7 ’
(2007) AyopaoTtég B) avtilapPavopevo pioko ypfHong
Y) 0PYOVOGLOKN NAEKTPOVIKY ETOWLOTITO TV EXLYEPNCEDV
Truong . o) EMMESO OPYOVOGLOKNG NAEKTPOVIKNG ETOILOTNTAG
(2008) s TOV EMYELPTOEDV
[pounBevtég e | a) eninedo Tieong MOV AGKEITOL TG GTPATIYIKOVG GCUVEPYOTEG
Hadaya Kd&beteg B2B B) mopeyopevn TEXVOAOYIKN VTTOGTHPLEN OO EIOIKOVS TOL YDPOL
(2008) H\extpovikég Y) €MINESO OPYOVOGLOKNG NAEKTPOVIKNG ETOLHOTNTOG
Ayopég TOV ENYELPNCEDV

4.3 Avaivon tov Epsovntikov Yao0éoewv g Epnerpucnic 'Epevvag

Qot000, Yo TNV EMGTNUOVIKY] VTOGTNPIEN aVTHG TNG EPELVAG, MG PLGIKO
emakOAoV00 TOV EEOUPETIKA TEPLOPICUEVOL OPIOUOD TOV CYETIKMOV EUTEIPIKMV
peretav (BA. Hopdypago 4.2), kpidnke ovaykoio n pelé kor n PpAoypaeikn

avoQopd G€ EMOTNUOVIKEG EPEVVEG TOV €VPLTEPOL Tediov Tov B2B HAektpovikod
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Emyepeitv. Emopévog, m onuovpyio tov vrd dgpedhvnon vmobécemv  Kal,
KOt emEKTOON, M TEMKN oOVOESN TOL TPOTEWOUEVOL EPELVNTIKOV TAOLGIOV
“B2B e-MarkFLU”, Bociotnke kot oe HeEAETEC OmO TOL €PELVNTIKG TEdlDL TOV
[MAnpogoplokdv Zvotnuatov, g Owelpong S €POOOOTIKNG  aAvGidag,
mg teyxvoroyiag EDI, g emyeipnolokng  €pevvog Kol - YEVIKOTEPO  TOV
dtemyelpnolokod  mAektpovikov  gumopiov.  IMapdAinia,  ypnoipwomodnkav
Broypapcéc avapopéc Kot empépovg ototyeia amd 1o Kepdaio 3.

21 emikeipeveg mapaypdeovg (PA. Tlapaypdaeovg 4.3.1 - 4.3.3) avaivovton
ol e&etaldpevol emdpwvteg mapdyovieg oto Pabud ypnong tov mopexOUEVOV
vmpecwwv twv B2B HAektpovikddv Ayopdv Kol Ol OVTIOTOU(EC EPELVNTIKEG
vrobécels. Apywd, meprypdpovtar ot eowtepikol  (evdo-emyelpnotakol) vmd
OlEPEVYNON GCLVIEAEOTEG  EMIOPAONS, OKOAOVOOVUEVOL OO TOVS OAVTIGTOLYOVG
eEmtepkols (eEM-EMYEPNOIOKOVS), EVO GTO TEAOG TAPOVCIALOVTAL Ol EPEVVNTIKES
VoBEoELS, o1 omoleg aPopovV Ta. WaiTEPA YopaKTNPloTIKA Tov B2B HAektpovikadv

Ayopév’.

4.3.1 Ecotepikoi mapayovreg

210 TAOio10 QDTG TNG EUTEIPIKNG EPELVOG, LEAETAOVTOL TEGOEPLS TOPBEYOVTEG
TOV E0MTEPIKOV TEPPAALOVTOG TOV EMYEPNCEMY, MG TPOS TNV EMOPOCT) TOVS GTO
Babud ypnong tov B2B Hiektpovikdv Ayopdv oamd T GUUUETEXOVTO LEAN.
Yvuykekpévo, ovtol ot mapdyovteg eivar: o) m AwdBeon  Kovovriov,
B) n Opyavowoiak? Hiexktpovikny Etowdmra, y) n Ztpatnywn Ymoot)piEn g
Avatatng Aloiknong kot 8) o Xopaktnpotikd Kot 1 Znmon tov [poidviov' kot

AVOADOVTOL AETTOUEPADS GTIG AKOAOLOES EVOTNTEC.

4.3.1.1 Avg0gon Kovovriov
o v vioBétmon tev mapeydpevov vanpecsidv tov B2B Hlektpovikdv

Ayop®dV OO TIC CLUUETEYOVOEG EMXEPNOELS, KPIVETOL G amapaitntn 1 Vmapén
KOTAAANAQ KATOPTIGUEVOL avOpOTIVOL SLUVOIKOD GTNV EKAGTOTE ETAPELN, DGTE VO
dtoparileTon M aképoto kol omotelespatiky Toug ypnon (Melville et al., 2004;

Ravichandran & Lertwongsatien, 2005; Wang & Cheung, 2004). Q61060, TOALEG

70 Adyog ™G pun KoTaypophic KaL, Kot ETEKTOOY, TNG ) EEETAONG EPELVIITIKAOV VTODEGEMY Y10, TV
OVTOTITO TOV 0yOPASTAOV OvVaADETOL AemTopepmg otny [Hapdypago 5.3.
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EMYEPNOELS, AOY® ovaAoymv eAAelyemy, Bo TPEMEL va dOTAVIICOLV GTUAVTIKOVG
OLTKOVOULKOUG TOPOVGS, EITE YO VO EMUOPPDOGOVV TO LIAPYOV TPOGMOTIKO TOVS GTO
véo dedopéva  glte Yo va  oteleywBobv  oTic ovykekpluéveg  eEeldkedoElg
(Bradford & Florin, 2003; Lee C.-P. et al., 2007). Xoupwva pdioto pe
TPOYEVECTEPEG EMOTNUOVIKEG UEAETEG, 1 OLVATOTNTO SLAOEONG YPTUATIKDOV EKPODV
oe Mo emyyeipnon amotehel évav amd TOLG CNUAVTIKOTEPOLS TAPAYOVIES YO, TNV
voBétnon kat, Kot eméktoom, T xpNon epappoydv HAektpovikod Emuyepeiv
(Bacheldor, 2003; Caldeira & Ward, 2002; Kanter, 2001; Lawrence, 2002;
Pflughoeft et al., 2003; Wymer & Regan, 2005). E&GAlov, dev elvar Alyo ta
TOPOOEYILATO OOV EMLYEPTOELS AGVVATOVV V. KOADWOLV avtictotya ££oda, Kabmg
Bewpodv T GLUPOLAEVLTIKN] GLVOPOUN TOV EWIKOV ©OF EEAPETIKO dOTOVIPN
(van Akkeren & Cavaye, 1999), evod «kamoteg GAheg @povovv OTL amorteiTon
eEAPETIKA TOAVG YPOVOG YiOL TNV EKTOUOELOT TOV TPOCMOMIKOD TOVS, OTovTag
OLCLOCTIKA TIC EMYEPNOELS TOVG OE OVTOYMOVIOTIKO HEWOVEKTNUA £VOVTL TOV
vroloinwv (Stockdale & Standing, 2006; Lewis & Cockrill, 2002).

210 mAaicloe oG TG dbakTopikng datpiPng, wg «Awdbeson Kovoviimvy
opileTat: «1 €VYEPELN TOV EMYEPNCEDV GTNV TOPOYN XPNUOTIKOV TOP®V Yo TNV
TEXVIKN Kol GUUPBOVAELTIKY TOVS LIOSTHPIEN, KOOMOC €MioNg Kol Yoo T OTEAEYMON
TOVG UE KOTAAANAO KATOPTICUEVO avOp®OTIvO duvapukod, dote va givar g Béom va
a&lomomoovV Tig mopeyopeve vnpeciec towv B2B Hiektpovikdv Ayopdvy.

Aappavovtag voéym tig mpoavapepBeiceg PipAoypapikés nnyés, Bempeitan
0Tt 600 meplocoTepa. eivar To SBéciua KOVOLAlDL amd TNV TAELPA  TO®V
GUULETEYOVGMOV EMXEPNCE®V, TOCGO gviatikotepn etvar 1 ypnion towv B2B
HAektpovikov Ayopdv, otig omoieg eivor pén. Emopévmg, ot vmd depehvinon

vofEcelg Tov dTLTMVOVTAL, PACGEL TOV TOPOTAVE, Elval ot EENG:
H1: To Yyoc tov Awbécymv KovovAiov amd v mAgvpd TV GUUUETEYOVCOV

emyelpnoewv emnpealel Betikd 1o «Bobuod Xpnong tov B2B  Hiektpovikmv

Ayopiv»
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Hla: To dyog tov Awbéoipuov KovovMmv arnd v mhevpd TV GUUUETEXOVI®V
mpoundevtdv emmpedler Oetikd 10 «Babud Xpnong tov B2B Hlektpovikav

Ayopav»

4.3.1.2 Opyovoowxkn Hiektpoviki Etownotnra
H Jpacmplonoinon piag emyeipnong ot1o gupldtepo  SlEmyEpMoLOKO

HAextpovikd Emyepeiv ki, xot’ eméktaomn, otig B2B Hlektpovikég Ayopég,
EMPAALEL TNV EYKATAGTACT] TNG OVOAOYNG TEYVOAOYIKNG LITOSOUNG OO TNV TAELPEL
TWV GUUUETEYOVCADV ENLYEPNCEWV, 1| omoia Ba eyyvatal yio TV APt Kol TEAEGPOPOL
YPNON TOV avTioTOY®V LANPecdV. Méypt onuepa, mANOOpa epguvmtdv  Exel
eetdoet Kol TEMKA 0modeifel OTL TO €MIMESO TNG VPIOTAUEVA £PAPUOLOUEVNC
teXVoAOYiag cuvdéeTal auecsa pe to Pabud vioBEToNg Kot xprong TV EQOPLOYDV
B2B H\ektpovikov Emiyepelv (Chang & Chen 2005; Gengatharen & Standing,
2005; Hadaya 2006; Howard et al., 2006; Iacovou et al., 1995; McCole & Ramsey,
2005; Premkumar & Ramamurthy 1995; Stockdale & Standing, 2004; Wang &
Cheung, 2004).

Qact600, 1 Vapén ™¢ anapaitnTng TEXVOAOYIKN VITOSOUNG Omd OV TG OEV
e€acearilel v emTvynUéVN YPNON TOV TOPEYOUEVOV LINpecdV tov B2B
Hiektpovikov Ayopav. Tlapdrinia, O6mwg avodbonke kot oty gpunveio Tov
TponNyovpevoLv Vtd depevvnon mapdyovro -«Awdfeon KovovAwvyn-, amouteiton M
Omapén KoTtdAANAN KaTopTIoHEVOL avBpwmivov duvapukov, To Omolo, He QOO0 TIG
eEedwevpéveg yvooelg tov, Ba givar oe Béomn va aflomomoel v VIAPYOLO
TEYVOLOYIKN LITOOOUN KO, KOT EMEKTOOT), VO TPOPEL OE OMOTEAEGOTIKY YPNOT| TOV
TOPEYOUEVOV VTNPECLOV YloL TNV KAADYN TOV EKACTOTE EMLYEPNCLOKOV OAVOYKOV
(Gajsek & Pucihar, 2004; Lee C.-P. et al., 2007; Stockdale & Standing, 2004;
Wang & Cheung, 2004). Xapaxtnpiotikd, ot Olson & Boyer (2003) kot Walczuch et
al. (2000), emPePoardvovtag mwg o Pabudg a&omoinong twv TIIE €yxel dppnin
oY€oM UE TO EMIMESO OAOKANPOONG TG eToNpEiag pe TN cvppeTeyovsa HAektpovikn
Avyopd, eppéons amédelEay mmg 0ev OpKEL HOVO 1 €YKATACTACT] TOV TEYVOAOYIKOD
eEomMo o, Kabdg, TavTOYPOVA ATALTEITOL KO 1] OVCLAGTIKY TOL a&tomoinon and To
eedkevpévo tpoowmikd. EmmAéov, eKT0G TV OmTOOUEVOV YVDCE®DY, CNUOVTIKO
polo Owdpapatifer kot M eumepion TOV  OTEAEYDV  Kal, KOT ~— ETEKTAO,

¢ enyeipnons. [a mapaderypa, or Lee (2004), Lee C.-P. et al. (2007), Premkumar
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& Ramamurthy (1995), Strader & Shaw (1999) xou Wymer & Regan (2005)
anedeiav ot eunepio oe {nmuota Hiektpovikov Emyepetv oyetiCeton dueca pe
TNV V10OETNON KoL TN UETEMELTA YPTOT| AVTIGTOLY OV EPAPLOYDV.

AKOUN M OIKOVOLUIKT EVPOCTIN, ONANDY| TO EMMESO TOV YPNLOTOOIKOVOLKDV
mopwv plog emyeipnong, €xel amodeybel 6TL mailel mpwtevovta poro oto Padud
vwoBétong ko ypnong tov B2B HAextpovikov Ayopwv (Gengatharen & Standing,
2005; Joo & Kim, 2004; Koch, 2002; Stockdale & Standing, 2004). EEdAAov, 1 un
Vmapén avdAoymv TOpmV ALTONATOG TEPLOpilel TNV ekAoTOTE EMLYEipNON, TOGO GTNV
aduvapio amdKTNoNG TOV OTAITOVUEVAOV TEXVOAOYIKOV AVGE®V OGO KOl GTN Un
EMAVOPMOOT TNG LE TO OTAPOATNTO OVOPDOTIVO SVVOUIKO.

Ev xotaxieidt, 0 cuvovacpoc pepik®dv N Kot OA®V TV TpoavapepBEvtmv
TApOyOVIOV -ONAadn o) TG TEXVOAOYIKNG LTOdoUng, B) Tov e&edikevuévon Kot
éumelpov avhpomivov duvopkoD Kot y) TG OIKOVOUIKTG EVpmoTiag- £xel vioBetn el
amd TOAVAPIOUOVS EPELVNTEG UE TOV EVVOLOAOYIKO YOPUKTNPIGUO «OPYOVMOCIOKY|
nAekTpovikn  etowdtnToy  (organizational e-readiness), amoPAémovioc o
OlEPELYNON NG EVOEYOUEVNG GUVOESTG UETAED TNG NAEKTPOVIKNG ETOWOTNTOG MiOG
emyeipnong oe oyéon pe v viwoBETon kot ypnom epappoymv B2B Hiektpovikoo
Emyepeiv (Chang & Chen, 2005; Chwelos et al., 2001; Grandon & Pearson, 2004;
Hadaya, 2008; Iacovou et al., 1995; MacKay et al., 2004; Mehrtens et al., 2001;
Nikolaeva, 2006; Rao et al., 2007; Truong, 2008; Tsao & Lin, 2004). Md&Aota, ot
TPELS Ao TIG MEVTE POCIKES EMGTNUOVIKEG LEAETEG TOV OoYOANONKOV e TN HEAETN
Tov 1010V gpgvvnTikov (ntiuartog (Hadaya, 2008; Rao et al., 2007; Truong, 2008)
kaBolkd emPefaivcov T oyéon HETAEL TOL EMTEOL TNG MAEKTPOVIKNG
ETOOTNTAG TV EMYEPNoE®V Kot Tov Pabuod ypnong twv B2B Hiektpovikov
Avyopav (BA. TTapdypapo 4.2).

Y10 mhaiole ovtiNg ™G OWOKTOPKNG OaTping, g «Opyavooilokm
Hiextpovikn Etowomnto» opiletar: «o Pabuoc g emyelpnolokng eumeipiog o€
{npata demyepnorakod Hiektpovikod Enyeipetv kot to enineda twv dtabéciumv
TEXVOAOYIK®OV, aVOpOTIVOV KOl OIKOVOUIK®OV TOpPOV NG Emyeipnong, ywo v

a&lomoinomn tov mapeyduevov Aoewv tov B2B Hlektpovikadv Ayopdvy.
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Aoppdvovtag vroym tig mpoavopepbeiceg PiAoypapikég mnyés, Bempeitan
0Tl 6GO TO OPYAVAOGLUKA NAEKTPOVIKG ETOLESG EIVOL Ol CLUUETEYXOVOEG EMLYEIPNOEL,
1660 gvtatikdtepn givorl 1 ypnon Tov vanpecidv Tov B2B Hlektpovikdv Ayopav,
oT1g omoieg givarl péAN. Emopévac, ot vid diepediviion vrobéoelg mov datvndvovral,

Béoel tov Tapandve, givor ot eEng:

H2: To eninedo ¢ Opyavooioxng Hiektpovikng Etoipndmog tov cvppeteyovcov
emyelpnoewv emnpealel Betikd 1o «Bobuod Xpnong tov B2B  Hiektpovikmv

Ayopiv»

H20: To enimedo g Opyavocwkns Hiektpovikng Etowwdmtog tov
ocvpueteyoviov mpounbevtov emnpedlel Betikd 10 «Bobuod Xpriong tov B2B

HAextpovikmv Ayopmvy

4.3.1.3 Zrpatnykn YrootpiEn Avatatig Aloiknong
H otpamywn mov yoapdooer n kdbe emyeipnon, oniadr to cOHVOAO TOV

GUVTOVIGUEVMV EVEPYEIMV KLl TNG OVTIGTOUYNG KOATOVOUNG TOV EMYEPNUATIKOV TNG
TOpOV Yoo TNV EMTEVEN TOV EMPEPOLS ETOPIKOV TNG OTOYWV, dradpapatilet
Tpmtevovio. poho o100 Pabud viobétmong kot ypnong Tov gvpvtepov B2B
Hhektpovikot Emyepeiv. Xapaktnpiotikd, ot Levenburg et al. (2006) emiPePainoav
TG TO EMIMEdO TOL GTPATNYIKOV TposavatoAcpuoyv B2B HAextpovikoy Emiyeipeiv
plag pikpopesaiog emyeipnong oyetiCetar pe to Pobud viobétmong avaroywv
epappoydv. Opoimg, ot Teo & Too (2000) amédeiEav OTL O1 ETAPIKEG CTPATNYIKES
mov oivovv Waitepn Papvtnra oty vicBEtnon g Teyvoroyiog g ITAnpopopiag
(IT) kévovv evtovotepT TN XPNON TOV SLUOIKTLOK®V LIINPESLOY. MAAGTA, 0pKETOL
gpevvntés, Ommc Yo mapadetypo o Chaffey (2008), modd evctoya yapaktnpilovv
CLYKEKPIUEV]  OTPOTNYIKN TG  emyeipnong o¢ «Xtpatnywkn HAektpovikov
Emyepeivy. Ocov apopd tic B2B Hlektpovikég Ayopég, ot Daniel et al. (2004)
avépepav OTL M gpapuolopevn etoupiky] otpatnyikn HAektpovikov Emiyyepeiv
emnpealel, 1000 Vv gvdgyoduevn voBéon piag demyepnotokng HAektpovikng

Ayopdc 660 Kot To €100¢ NG emAeyouevng B2B dtadiktuakng TAatdppog.
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Qotoco, oe kbbe mepimtwon, n otpartnyky] HAextpovikod Emiyepelv
oyeTileTon QUESO LE TNV OVOTOTN 0101KN o1, 1) oToia givat vtevBuvn, Gyt LOVO Yo TV
EMAOYN Kol TNV 0ploBETNON TG ETOPIKNG CTPATNYIKNG, CAAL KO Y10 TV TEAKT TNG
epappoyn. EEaAAov, n avdtatn dtoiknom, avtilapPovopevn to oeéAn ypnong tov
TPOGPEPOUEVOV VINPECSL®Y, kobopilel T peAlovtiky mopeion g emyeipnong
yopdooovtag TNV avdloyn otpatnyikn. Mdiota, moldol gpevvntég emPefaimoav
otL M vwoBéon kau M xpron epapuoymv B2B HAektpovikov Emiyeipelv oyetiCeton
dueco pe 1o emimedo g avdAoyng vrootPENG amd TV avdTaT O10iKnon g
etapeiog (Chong & Pervan, 2007; Gagnon & Toulouse, 1996; Gajsek & Pucihar,
2004; Grandon & Pearson, 2003; Lertwongsatien & Wongpinunwantana, 2003;
Mirchandani & Motwani, 2001; Morgetharal, 2001; Poon & Swatman, 1999a,b;
Premkumar & Ramamurthy, 1995; Premkumart et al., 1997; Tsao & Lin, 2004).
EminpocHétoc, péow piog SopopeTIKNG OMTIKNG TPOCEYYIONG, OPKETOT UEAETNTEG
dwtvmwoay TV amoyn Ot M un vrootPEn amd TNV MAELPE NG AVAOTATNG
drotknong mpoeoiet, gite v amotvyia gite v advvapia eEEMENG, EKTOG TV TOAD
TPOIUOV OTAdIOV, OVILOY®V VIWOBETOVCOV EPAPUOYDV MAEKTPOVIKOD EUTOPIOV
(Daniel & Grimshaw, 2002; Hartman et al., 2000; Montealegre, 1998; Wang &
Cheung, 2004). Té\og, d&a avapopdg Bewpeiton n dwomictwon tov Gengatharen &
Standing (2005), ot omoiot avépepav Gt 1 VIOGTAPLEN TG avdOTATNG O10iknong and
TNV TAELPE TOV GLUUETEYOVCMV WKPOUEGOI®MY EMXEPNCEMY YopaktnpileTor ®g
KPIOHOG TOPAYOVTOG Y TNV EMLTVYNULEVN VAOTOINoN Twv HAektpovik®mv Ayopadv.

210 mTAoiolo aVTNG TNG EUMEIPIKNG EPELVOG, MG «ZTPATNYIKY] Yoot piEn
Avotamng Atoiknong» opiletol: «to cGHVOALO TV GLVTOVICUEVOV EVEPYELDV -GYESL0
opdong- amd Vv ovotatn oloiknon g emyeipnong ywoo v aflonoinon Ttov
mapeyopevov Acemv Tov B2B Hiextpovikmv Ayopovy.

Xoppova pe v mpoavagepbeica  PipAloypaeia, Oswpeitar O6tt 660
TEPIGCOTEPO OECUEVETOL GE CTPATNYIKO EMIMEIO 1 AVAOTOTN O10iKNO™ Yo TN XPNon
Tov vanpecidv Tov B2B Hiektpovikdv Ayopdv, 1660 peyoldtepog Ba eivar o
Babuog ypnong tovg amd TG CLUUETEXOVCEC eMEPNOoElS. Emopévmg, ot vmod

dtepehivnon vobécelg mov datvtdvovTal, BAcEL TV Tapamavm, stvat ot e€Ng:
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H3: To eninedo ¢ Ztpatnyikng Ymootpiéng amd tnv mAEvpd e Avototng
Aloiknong Twv GLUUETEYOVCOV eMyelpNoemV ennpealetl Betikd 10 «Babud Xpnong

tov B2B Hiektpovikdv Ayopdvy»

H3a: To erinedo g Ztpotnywng YmootpiEng amd v mAevpd g Avdtang
Awoiknong tov ocoppeteydvtov tpoundevtov emnpedlel Oetikd 10 «Babud Xpnong

tov B2B Hiektpovikdv Ayopdvy»

4.3.1.4 Xapaxtnprotikd ko Zitnon [poiovrov
H Oweknepaioon ayopanwAncidv amotelel 10 PackoOtepo  mopdyovta

vioBétnong vimpeciovv B2B Hiektpovikdv Ayopav. Qotdco, kdbe emyeipnon,
OT®C €ival KO OVOUEVOUEVO, EVOLUPEPETOL KOl TEMK(O EUTOPEVETOL OLPOPETIKA
TPOIOVTO, OVAAOYQ LE TO ETOLPIKO TNG TPOPIA KOl TIG EKACTOTE EMYEIPNUATIKEG TNG
avlykes. Q¢ @uowkd emakOAOVOO NG  SLPOPETIKOTNTAG OTIS TPOTIUNGELS
CUVOALOYNG ayaBdV HeTal) TV GUUUETEXOLCMOV EMXEPNOEMY, OTO TO TPOTH
YPOVILL EPEAVIOTS TV TPpOIU®V popeav B2B Hiektpovikov Epmopiov -oniadr| tov
EMYEPNUOTIKOV HOVTEL®Y cLVAOpoloNg evOc mpounBevtn pe TOAAOVG 0yOPUOTEG 1
aVTIGTPOP®S, €VOC ayopaoTr WHE TOAAOVS mpounbevtéc-, apketol HeAETNTEC
emOOONKay ot Jlepehivnon TV YOPUKTNPICTIKOV TOV  GUVOAAUCCOUEVDV
npotovtwv (Al-Qirim, 2004; Doolin et al., 2003; Huang et al., 2004; Poon &
Swatman, 1997, 1998). Evoewtikd, ot Bakos (1991, 1997) ka1 Goldsby & Eckert
(2003) emkevipobnkov ot peAétn TtV mwpoidviwv, efgtaloviag  To
cuvoAlaooopueve €10n pe Paomn TN OKPIOT TV OVTICTOY®V MAEKTPOVIKMV
EMYEPNUOTIKOV LOVTEA®V 6€ oprlovTies ko kbBeteg ayopés (BA. [Tapdypapo 2.3.1).
MdéMota, Bewpodv OTL Ta YOPAKTNPIOTIKA TOV TPOIOVI®OV TV  oplloviimv
NAEKTPOVIKAOV EMLYEPNUOTIKOV OPACEDV EVOL TO TVTOTOINUEVE, KOL, KOT  ETEKTAON,
MO €UKOAOL TPOG GLVOAANYY, O GYECN MHE TO, KOTA YEVIK OUHOAOYid, 710
eEeldkevpévo, TPOiOVTO, TO. OToio OLOKIVOUVTOL HEGH TMOV OVTIoTOY(®V KAOET®V
niektpovikav dpdoewv. Oupoiwg, o Homs (2001) diéyvwoe mwg to 1dwitepa
yvopiopotoe TV KGO  EmyEpnUATIKOD  KAGOOL KOl  KOT'  E€MEKTOON,
TOV GLVOALAGGOUEVOV Oyod®mV TOv, JdpapoTilovy TPOTEVOVTA POAO GTNV
evdegyopevn viofétnon ko ypnon piag B2B HAiextpovikng Ayopdg omd ta péAn tov,

KoOMOG To WO0iTEPO YOPAKTNPIOTIKG TOL OTOTEAOVV, £ite Kivntpa €ite eumodda
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apopoiwons. Qotdco, 0l TPATOL TOV OVOEEPONKOV GTNV TOAVTAOKOTNTO TWV
TPOIOVIMV GTO EVPVTEPO EMOTNUOVIKO edio peAétng Ntav ot Malone et al. (1982)
ot omoiol, opilovtag TNV «TOALTAOKOTNTAY MG «T0 TANOOC TG mapeYOUEVNC
TANPOPOPIOG Yo TNV TEPLYPOPT TOV EMUEPOVS YOPOUKTNPIOTIKOV TOL €KAGTOTE
ayafoby, diEyvooay apvntikn cuoyétion petad tov Padpod ToAVTAOKOTNTAG TWV
TPoidovTv Ko NG vwobémmong epappoywv  demyeipnolokod  Hiektpovikon
Emyepeiv.

[MopdAAnia, EKTOG TNG TOAVTAOKOTNTOS TMV TPOIOVIMV, CTULAVTIKO pOLO GTO
EMMEDO YPNONG TOV AVIIGTO(®V EPAPUOYDOV Y10 TN OEKTEPAIMON GLVOALAYDV
ddpapatiCer ko n {fnon, eite TpoOKeLTal Yoo ayopd €iT€ Yoo TOANGN. ZOUPOVA UE
tovg Claycomb et al. (2005) kot Grewal et al. (2001), n afefoardtnta g {nmong,
onAadn o Pabudc HeTAPANTOTNTOC TOV ETUPIKAOV OVOYKOV 0md GLVOAANYN OF
GUVOAAQYY], OULCKOAEVEL TIG EMYEPNOCEIS OTN HEALOVTIKY) TpOPAeyn TV
AYOPOTTOANCIOV TOVS, omobBappivovids ovtég amd 1T  OpacTNPlOmMOiNoTn Of
emyepnuotikd povtéda evpvtepov B2B Hiektpovikoh Enyepetv. Xapaxktmpiotikd,
ot Choudhury et al. (1998) diéyvooav 6tt 0 Babudg vioBétnong B2B Hiektpovikmv
Ayopav emnpealetar apvnTikd amd to eninedo g afefardnrag {ntnong ayadav.
MdéMota, ot Son & Benbasat (2007) diékpivay v «opefardtnro {ntmong» Pacet
ovo Olnoctdosmv: o) afefordotnTo Ady® pn dvvatdotnTag TPOPAEYNS GLYVOTNTOGC
ayoponmwAnclov kot B) afefoardmnto Adyw pun odvvardmrag mTpoPreyng OyKov
cuvvaldaydv. EmmAéov, ot id101 epevvntéc, emPefaincav tnv apvntikn enidpocn Tov
emmédov ¢ afePardtroc {Nong Tov Tpoidvimv otnv vioBEon kal oto Paduod
ypNong tov B2B Hiektpovikdv Ayopdv, Y10 TNV OVIOTNTO TOV 0yOPUCTMV.

Y10 mhoicto ovTNG TG OWOKTOPIKNG OoTpPne, g «XopoKInploTikd
[Ipoidvrev ko Zntnmony» opiletan: «to TA00g TG TapeYOUEVNS TANPOPOPIAG Yo TNV
TEPLYPOPT] TOV YUPUKTNPIOTIKOV TOV GLVOAAOCGOUEVDV ayaddv e emyeipnong
Kot 0 Baduog petafAntommrag g avtictoyng mocsdmrag {ftnong omd cuvaArayn
G€ GUVOAAOLY .

Aappavovtag viodym tig mpoavapepbeiceg PipAoypapikés nnyés, Bempeitan
0Tl 6GO 7O TOAVTAOKY EIvaL 1 TEPLYPAPT] TV YOPAKTNPIOTIKMOV TOV TPOIOVIWMV TOV
EUTOPEVOVTOL Ol EMYEPNOELS Kol OGO o aoTobng eivar 1 avtictoyn mocdtTa

{ong, 1600 yaunAdtepn eivar n yprion tov B2B HAegktpovik®v Ayopdv oTIg
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omoiec eivor uéAn. Emopévemg, ot vmd diepedvinon vmoBEcelc mov daTum®VoVTOL,

Bacel tov mapandve, etvat ot e&ng:

H4: Oco mo Ilohdmloxka eivar to Xapokmnpiotikd tov I[Ipoidviov tov
GUVOAAUCCOUEVOV EMYEPNOE®V Kol OGO HEYOADTEPN €lvonr M Awokvpavon g
avTioToYNG TOcOHTNTOG ZNTNONG OO GUVOAANYT GE GCUVOAAXYN, TOGO YOUUNAOTEPOC

elvar 0 «BaBuodg Xpnong tov B2B Hiextpovikdv Ayopdvy»

H40: Oco mo IloAbmhoka eivor ta Xapoktnpiotikd tov Ilpoidviov tov
GUVOAAACCOUEVOV TpounBevT®V Kot 000 peyoddtepn elvar n Ataxduovon g
avTiGTOYYNG TOGOTNTAG ZNTNONG OO GUVOALNYT GE GUVAAANYT, TOGO YOUNAOTEPOC

etvar 0 «BaBudg Xpnong tov B2B HAiektpovikdv Ayopdvy

4.3.2 EEotepikol mapayovreg

Y10 mAoicle ovTAG NG  OOKTOPIKNG OTPPnS, OlEPELVAOVTIOL TPELG
TAPAYOVTEG TOV EEMTEPIKOV TEPPAAAOVTOC TV EMYEPNCEWV, 01 OTTOT0L EVOEYETOL VL
emnpealovv o Paduo ypnong twv B2B Hiektpovikdv Ayopdv amd to. GUUUETEXOVTO
péAn. Ewwotepa, avtol ov mapdyovieg eivar a) m Ermidpaon g IloAteiog,
B) n Emidpaon tov Xvvepyatdv kot y) n Emidpoaon tov Aviayovicotdv' Kot

AVOADOVTOL AETTOUEPADS OTIG AKOAOVOES EVOTNTEC.

4.3.2.1 Eniopaon Holrteiog
Oco mpoboun kot ko’ O6Aa €toyun kot ov eivor pion emyyeipnon otnv

vobBéton kot ypnon epappoydv gvpvtepov B2B  HAektpovikov Emyeipetv,
N avTioTOlYN TOMTIKY TNG XOPOAG OTNV Omoin dpactnplonoteital eivar oe Béon va
EMNPEACEL GE ONUAVTIKOTATO PoOUO OMOWONTOTE HOPPNG MAEKTPOVIKNG NG
TpoTOPovAing. MdAioTa, 1 dlepeuvnon g eVOEXOUEVNG eMidpacng NG moAteiog
otV V00ETNoN KOl YPNON NAEKTPOVIKAOV VANPECIDV OMOTEAECE &vav Omd TOVLG
ONUOVTIKOTEPOLG KOt TAEOV TOAD-EEETALOUEVOVG TTOPAYOVTES LEAETNC, OO TA TTPDOTOL
xPOVIOL ELPAVIONG TOV TPOIU®V HOPOOV dlemyelpnotokod Hiektpovikod Epmopiov
(Anderson et al., 1994; Dasgupta et al., 1999; Grandon & Pearson, 2003a; Kuan &
Chau, 2001; Omestad, 2000; Payton & Ginzberg, 2001; Wagner et al., 2003; Zhu et
al., 2004). I'a mapdoetypa, ot Chau & Jim (2002) kot Zhu et al. (2003) anédei&av 6t
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n xpnon eoappoymv Hiextpovikoh Emiyeipelv emmpedletar amd v aviictoyn
Kpatikn vroot)pign. Opoiwg, ot Kuan & Chau (2001) kor Wang & Cheung (2004)
emPefaincav 01t N avrihapuPavopevn emidpacrn g moltelag Yo TV vioBETNON
EPOPLOYDV NAEKTPOVIKOD gUTOPiov givarl HEYAAVTEPT HETAED TOV EMLYEPTGEMV TOV
TEMKE aQOUOIMCOV aVTICTOLXEG VANPECIES, GE oYéoN e ekelveg TG eToupeiesg, ot
OTOlEC TEAKA OV £YVOV KOIVWVOL TOVG.

Youpwvo pe toug Kuan & Chau (2001) xor Oxley & Yeung (2001),
N moAteio pmopet va vrrootnpilel avtiotoryeg NAEKTPOVIKEG OPACELS LLE TPELG KLPIWG
tpomovg: o) Beomilovtag avaroyo vopobetikd miaicto, B) mapéyoviog CLYKEKPIUEVA,
OIKOVOUIKNG Kupimg @OoEmS, KiviTpa Kol y) vioBetdvtog 1 10t TNV TEXVOAOYIKN
vrodoun Kot to amapoaitnto avOpdOTIVO duvapko, Yo TNV avATTuEn ovaAloywv
SLOSIKTVAKMY GUVOALXYDV LE TIG ETLYELPNOELS.

Ewdwotepa, 66ov apopd 10 vopobetikd mhaicilo, n epoppoyn pvbuicemv ot
OTOiEC VO SLIELVKOADVOLV KOl OVGLOGTIKA VO TPOTPEMOVY TNV VIoBETNoN Kot yprnon
epappoydv HAextpovikov Emyepeiv xopaivovior amd amAésg @opo-eAa@pOVGELS
(Omestad, 2000) péypt dueceg kvPepvnTikég MECELS, UECHO NG YNPIONG E€VOC
YEVIKOTEPOV TAOIGIOV, TO OTOI0 OLCLACTIKG WOEL TIC EMYEPNOELS GTN XPNON TOV
niextpovikav vanpeciov (Caselli & Coleman, 2001; Dasgupta et al., 1999; Kuan &
Chau, 2001; Kraemer et al., 2006; Zhu et al.,, 2004; Zhu & Kraemer, 2005).
XopoktTnploTikd, TOG0 1 OHOCTOVOlaKY €mttpony| gumopiov twv HITA 6co wot M
Evponaikn 'Evoon, 0éomocav ovykekpiuévn vopobetikny povfuon  ywoo
OleukOALVeN NG OVOATTLENG MAEKTPOVIKOV  ETYEPNUATIKOV — HOVTEA®V
Hiextpovikav Ayopdv (European Union, 2001; Federal Trade Commission, 2000).

Avtifétog, ta kivntpa a@opovv, ®G emi TO TAEIOTOV, YPMUOTOOOTIKES
€MOOTNGELS Y1 TNV LIoBETNOM Ko ypnon epapuoydv B2B Hiektpovikov Emyeipeiv.
Ot Tan & Teo (1998) emPefaimoav  Oetiky| emidpaocn TV TOPEXOUEVOV
OWKOVOIKAV KoVvOLMmv otnv vioBétnom g Teyvoroyiag g [TAnpopopiag (IT).
Evdewctikd, 1 avotpaiiovy koBépynon mapeiye Kivnpo ®Onong tov enyepioemv
otV avaTTLEN YeviKOTEpV TpmToPovAav HAiektpovikov Emyelpeiv, kabng emiong
Kol €01KOTEPA, YO TN OLUUETOYN TOVG Of emyelpnuatikd poviélo B2B

Hiextpovikav Ayopav (Standing & Stockdale, 2003).

165



Ke@araro 4: Epgovnriko [Thaicio yia t Aepgdvnon tov [apaydviov Enidpacng oto
Bafpo Xpnong tov B2B Hiektpovikmv Ayopdv

Téhog, n ypnon [MAnpoeoplokdv ZvoTNUATO®V Kol OVTIGTO®MY VTOOOUMOV
and v mAevpd NG molteiag, mBel oloéva Kol TEPIOCOTEPES EMYEPNOES OTNV
€YKOTACTACT KOlU EPOPUOYY] OVAAOYOL  TEYVOAOYIKOL  €EOMAIGHOV,  KOO®G,
onuovpyeiton €va TPOGPOPO EMXEPNUATIKO TEPPAAAOV amd TO KPATOS, TO OToio
eVIoYVEL TV avamTuEn avTIGTOY®V HOPP®V 1OIWTIKNG TpwtoPfoviiag (Oxley &
Yeung, 2001). Xoapaxtnpiotikd, ot Molla & Licker (2005) amédeiov OtL 1M
GLGTNUOTOTOUEVT XPNOT EPAPLOYDV NAEKTPOVIKOV EUTOPio, omd TV TAELPE TV
enyelpnoewyv, ennpedletor Betikd amd ™V avticToryn KVPepYNTIK MAEKTPOVIKY
ETOUOTNTOL.

Evtovtolg, péypt otyung, xopio epguvntikn mpoomdadela 0ev amédelEe
ocuvoeon petalh Kpatikng emidpaong kot Paduod ypnong tov B2B HAegktpovikmv
Ayopmv. Movadikr efaipeon oamotedel m épevva tov Yu (2007), o omoiog
emPePainoce 6t1 0 Pabudg g KLPepvnTikng vrooTNPIENG emnpedlel Oetikd ™
ocvvéylon xpnong tov B2B HAextpovikdv Ayopdv, yopic @oTtOGO Vo PHEAETAEL TV
evogyouevn emidpacn oto eminedo ypnong tovs. Opolwg kot ot peAiTeg TV
Gengatharen & Standing (2005), Joo & Kim (2004) kot Stockdale & Standing
(2002), ot omoieg Opwg eoTiAlovVTal TNV EVOEYOUEVT] VIOBETNOT TOV GLYKEKPIUEVOL
niektpovikol emyyelpnuatikod povrédov B2B HAexktpovikoh Emiyepelv amd T1g
EMYEPNOELS, EMPEPAIDOVOVTOS TN CNUAVTIKOTNTO TN KPATIKNG VTOSTHPLENGS.

Y10 mAaiclo oG g dakTopikng dwutpiPng, o¢ «Emidpaocn Ilolrteiogy
opiletat: «10 €MIMEdO VIWOCTAPIENG TOV EMYEPNCE®Y ANO TO KPATOG, HECH NG
KOTAPTIONG OLYKEKPIWEVOV  vouobetik®dv puBuicemv Kot TOpoyns ovAaAoywv
KIVITPOV, OCTE va givor 6e BEom vor aE10moMGoVV TIC TOPEYOUEVES VINPECIES TOV
B2B HAektpovik®mv Ayopodvy.

Aappavovtag voyn TG mopanave Piproypapikés mnyéc, Bewpeitoan 6TL 660
o €vBepua vmootnpileton amd TV mOAlTElD M ¥pMoN TOV vaAnpeciOV Tov B2B
HAektpovikedv Ayop®dv amd TIG CUUUETEXOVOES EMYEPNOELS, TOGO EvTOvVATEPT £ival
N €QOPUOYN TOVG Y0 TN OLEKTEPOIMOT] TV EMYEPNOIK®Y JPACTNPLOTHTOV TMOV
terevtaiov. Eropévmg, ot vd diepehivnon vmobiceic mov datvndvoviat, BAcel Tv

TopaTave, eivol ol e€Ng:
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HS: To eminedo ¢ Kpoatikng Ymootpiéng mpog TiG GUUUETEYOVCES EMYEPNGELS
emmpedlet Betikd to «Babud Xpnong twv B2B Hiektpovikdv Ayopdvy»

HS5a: To eninedo g Kpatikng YTootpiEng Tpog Toug GUUUETEXOVTEG TPOUNOEVTES
emmpedlet Betikd to «Babuod Xpnong tov B2B Hiektpovikdv Ayopdvy»

4.3.2.2 Eniopacn Xuvepyatov
H enidpaon twv cvvepyotdv oty vioBEnon Kot ypnomn £PUpUOYOV TOV

evputepov  B2B  Hiektpovikov Emyepeiv  omotélece avtikeipevo peréng
moAvaplOuwv epgvvntav (Al-Qirim, 2004, 2007; Daniel & Grimshaw, 2002;
Dos-Santos & Peffers, 1998; Grandon & Pearson, 2003; McCole & Ramsey, 2005;
Pflughoeft et al., 2003; Premkumar & Roberts, 1999; Stockdale & Standing, 2004;
Wagner et al., 2003; Zhu et al., 2003). Apketol € avtdv depehvnoay YevikoTepPa
Vv vwoBéon tov niektpovikol gumopiov kat g Teyxvoroyiag g ITAnpoeopiag
(IT), eved kdmolor dALol eEeldiKeELGAV TNV €PELVA TOVG OTN UEAETN GUYKEKPIUEVMV
TEYVOLOYIDV, OTT®G Yo Tapddetypa ot Chwelos et al. (2001) kot Teo et al. (2003),
ol omoiot, Otepevvoviag v teYvoroyia EDI, amédeilav oO6t1 M emidpaon TtV
oLVEPYOTOV OmOTEAEL Evay amd TOVG CNUAVTIKOTEPOVS TAPAYOVTES Y1a TNV LIOBETNON
NG GLYKEKPLUEVIG TEYVOLOYIKNG ADOTG.

Oocov agopd 10 emyepnuotikd poviédo tov B2B Hiextpovikov Ayopov,
ol onuavtikotepeg PiPMoypaeikéc mnyEG dlepedvnone NG  EMOpacNg  T®V
ocvvepyat®v mpoépyovion and Tig peréteg tov Hart & Saunders (1998), Kioses et al.
(2006) ko Wang et al. (2006), ot onoieg kaBoAikd emiePordvovy T BeTikn emppon
TOV CLVEPYATOV HOG EMXEIPNONG OTNV LIOOBETNOTN TOV TOPEYOUEVOV LINPECIADV.
Qaotoco, povo Hadaya (2006, 2008) anédeiée v vmapén Betikng cvoyétiong peto&y
oV Bobpod enidPAcNG KoL TOV AVTIGTOLYOV ETTESOL YPT|ONG.

Ye kdOe mepinTmON, 1) EMPPOT TV GLVEPYATOV TEIVEL Val gival ToAvdidoToty,
KOO pmopel va EaptdTon amd TOV GLUVOLAGHUO TPIOV EMUEPOVS TOPOYOVIMV:
a) tov Pabpov eEdptnong ¢ emyeipnong amd TOvg cvvePYATEG NG, P) NG
avTIGTOYMNG SLOTPAYLOTEVTIKNG TNG SUVAUNG TPOG TIG GLYKEKPLUEVEG ETALPELES KO V)
G aokovueVNG Tieong, TV omoia d€yetol N emyeipnon and avtovg. Qotdco, Ha
pémel vo, emonuavOel, mmg n dlepedvon TG EMIOPUCTS TOV GLVEPYATMOV SLOPEPEL

amd UEAETNTN O€ UEAETNTH, KOOMDC, HEPIKOL EMIKEVTIPOVOVIOL OTOKAEICTIKO GTNV
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eEétaon otoyelov evog ek TV Tpoavapepéviov mapayoviov (Claycomb et al.,
2005; Kioses et al., 2006), evdd kdmolor GALOL GLVOLALOVYV EMUEPOVS GTOLYELN
neprocOTeEp®V Tov £vog (Hadaya, 2006).

Ewdwotepa, wg «Pabudc eEdpmmoney opiletat: «n avdykn g etoupeiog va
OLOTNPNCEL TNV EMYEPNUOTIKN TNG OYEON He pia GAAN tatpeia yio TV enitevén tov
emolwkopevav otoywv to» (Frazier & Rody, 1991). Ot Burvik & Gronhaug (2000),
Chang & Cheung (2001) kou Lonsdale (2001) emBefaiooav ) Oetikn oxéon petaly
tov PBabupod e&aptmong piag emyeipnong amd pion GAAN, G cLVAPTNON HE TO
aVTIGTOLYO EMIMEDO TNG EMYEPNUOTIKNG TOVG CLVOVOSTPOPNG. EmumAéov, o1 Teo et al.
(2003) emonuoaivouv 0TL 1 €EGPTNON TPOKVTTEL OTAV pia eTOpeio dgv eivan og BEom
va oAAGEel emyelpnuotikods ovvepydtes. [lapdAinia, o Pabudg e&aptnong
OCLVOEETOL AUECO KOL e TO eMimedo NG petalh toug cvvepyaosiog. [a mapaderypa,
v évav tpounBevti), o omoiog opeilel LeyEAO TOGOGTO TV EGOOMV TOV GE KATOLOV
ayOpOoTY| KO, KAT ETEKTOON, 1] EvNUepia TOL e&apTdtal dueca amd avtdv, o Pabuoc
eEApTNoNG tov amd ToV GLYKEKPIUEVO YapakTnpileTor g LYNAOGS.

AVTIOET®G, 1 «OOMPOYUATELTIKY dOVAUN» TEPLYPAPEL «TNV  IKOVOTNTO
emppong mov €xel pio emiyeipnon o€ (NTUOTO EVEPYELDV, OTOPACE®V KOl
OlOIKOGIOV», 1 OMOl0l OVCIUCTIKA TNG EMTPEMEL Vo elval KePOIGUEVT, OTNV
oAoKMpwon plag emyyelpnpotikis ocvvaAloyng (Hadaya, 2006; Robertson &
Gatignon, 1986). I'ia mapdoetypa, ot Imrie & Morris (1992) emPefainoav 6Tl oTIC
EQUPUOYES NAEKTPOVIKOD gUmopiov, M etapeion Le T HEYOAVTEPT SLOTPAYLATEVTIKN
dvvaun wpoomabel va emPAndel otovg cuvepydteg e, amoPAénovtag otov EAEYYO
TV petalld Tovg emEPNUATIKOV cuvariaymv. Opolwg, ot Stockdale & Standing
(2003) amédelEov OTL OTIC SIEMYEPNOLOKEG OXECELS, 1) €TOUPEio LE TN HeyoADTEPN
OLOTPAYUATEVTIKT SVVOUN OOKEL OTUAVTIKT] ETLPPOT| GTNV ATOPAUGT] TWV GLUVEPYATMDV
NG Vo L1I0OETNCOVY VIINPETIEG NAEKTPOVIKOD EUTOPIOV.

Téhog, M «ovvepyatikny mieon», M omoilo TEPLYPAPETOL ®C: «O Paduog
eMPOANG Yot TOV cLVEPYATIKO €EavayKooUd Hiog eToupeiagy, UTopel vo TApeL TPELS
dwpopetikée popeég (lacovou et al., 1995): a) mpotpomne, dTav N emyeipnon mTov
Bpioketon oe deomolovoa BEoN TapaKIVEL TOVG CUVEPYATES TNG, TAPADETOVTAS TOVG
TANPOQopieg Yy TOL OvOUEVOUEVO OQEAN NG LwBETNONG Kol, KOT' EMEKTOON,

™G XPNONG VE®V TEYVOLOYIKOV €QUPUOY®V, B) HECH VIOGYECEMV, TAPEXOVTOG
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GLYKEKPIUEVO KIvNTpa Yoo TV TEWD TV 0oOEVESTEP®VY ETOLPEIDV GTNV EQPAPLOYN
TOV KOVOUPYLOV EMYEPNUATIKOV AVCEDOV CLUVOAAOYNG KOl Y) HECH OMENDYV,
OOV OVCLOCTIKA OKVPEVETAL 1) GUVEYION TNG GLVEPYOSinG, OE TEPIMTMON Un
CUUUOPPMOONG HE TIG VTOJEIEELS TV 1oyLPOTEP®V ETOPE®Y. MdAAloTa, ot 6o
TeEAELTOIEG HOPPEG CLVEPYOTIKNG TIEONG OMOTEAOVV OTPOTNYIKES, OTIG OMOiEg
ATOUTEITOL CUUUOPP®OT OO TNV TAELPA TOV ACHEVESTEP®V OTIG VITOOEIEELS TV
woyvpotepwv emyepnoemv (lacovou et al., 1995).

210 mhoiolo aLTAG TG OOOKTOPIKNG daTpIPne, o¢ «Emidpacr Xvvepyoatdvy
opiletat: «to emimedo mieomng, VLOSTNPIENG Kol EMPPONS, TO OTOil0 aokeiton og pia
emyeipnon omd TOVG CLVEPYATEC NG, Yo TN Olekmepainon Tov HETAED TOLg
EMYEPNUOTIKOV  GUVOAAAY®OV HECGH TV  Toapeyduevov Adcewv tov B2B
HAektpovikemv Ayopmvy».

Aappavovtag vroym tig mpoavapepbeiceg PipAoypapikég nnyés, Bempeitan
0Tt 6060 mo £viovn elval M emdpaoT TOV CLVEPYOTAOV UiOG EMXEipnong otnv
eQapuLoyn TV vanpecidv Twv B2B HAgktpovikdv Ayopdv, 1660 peyaldtepog eivan
0 PaBudg ypnong TOvg Yo TN OEKTEPAIWON TOV  EMYEPNOCLOKDOV NG
dpaoctnpottov. Emouévag, ot vrd diepedvnon vmobécelg mov datvmmvovTol,

Baoel twv Tapamdve, givor ot eEng:

H6: To emimedo g Zvvepyotikng YmootpiEng 7mPOC TIG GUUUETENOVGEG

emyepnoelg ennpedlel Oetikd to «Babuo Xpnong twv B2B Hiextpovikmv Ayopovy

Hé6a: To emimedo g XZvvepyotikng YMOomPENg mPOS TOLG GUUUETENOVTEG
npounBevtég emnpedaler Oetikd 10 «Bobuod Xprong tov B2B  Hlextpovikdv
Ayopiv»

4.3.2.3 Enidopacn Avtayovietov
H enidpaomn tov avraymviopod oty viofEnon Kot ypnon £QOPUOYDV TOV

evputepov B2B HAektpovikod Emyeipelv amotédece Evav axoun eEm-entyelpnoloko
TapAyovTa, OmMG Kol 1 OlEPELVNON TNG EMOPACNG TOV GLVEPYOT®OV, O OTOI0g
peretnOnke and mAnBopa epevvntdv (Al-Qirim, 2004; Chang & Cheung, 2001;
Chong & Pervan, 2007; Gibbs et al., 2003; Grandon & Pearson, 2003, 2004; McCole
& Ramsey, 2005; Pflughoett et al., 2003; Sinkkonen, 2001; Thatcher & Foster, 2003;
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Wagner et al., 2003; Wymer & Regan, 2005; Zhu et al., 2003). Opoimg, eved apketol
EMOTNUOVEG EEETOGAV YEVIKOTEPQ TNV VIOOETN O™ TOL NAEKTPOVIKOD EUTOPTOV KOl TNG
Teyvoroylag g IIAnpogopiag (IT) mpoomaboviag va emPefaidoovv TNV
EVOEYOUEVT]  EMOPAOT, TOL OVTAYOVICUOV, KAmowor GAlol  efedikevoay TNV
EPELVNTIKY TOVS OPACTNPLOTNTA OTN UEAETN] CLYKEKPYUEVMV TEYVOLOYI®DV, OT®S Y10l
nmapadetypa ot Chwelos et al. (2001), Premkumar & Ramamurthy (1995) ot
Ramamurthy et al. (1999), ot onolot, diepevvarvtag v teyvoroyia EDI, anédei&av
OTL M €MIOPOOT TOV OVTAYOVICTOV OMOTEAEL ONUOVTIKO TAPAYOVTA VIOBETNONG NG
GLYKEKPLUEVNG TEYVOLOYIKNG ADone. MaAioTa, 1| oxetikn PipAtoypagio avagopikd pe
™ dudyvon g Kavotouiog, yopaktnpilel v wieon ToV AvVIOYOVIGHOD ®¢ Evay ard
TOVUG CNUOVTIKOTEPOVG TOPAYOVTIEG Y10 TNV CPOUOIMCT] TEXVOAOYIKAV EPUPULOYDV
(Grover, 1993; Thong, 1999).

Y10 emyepnuoatikd  poviédho  tov  B2B Hiextpovikov  Ayopav,
Ol ONUOVTIKOTEPEC EMIOTNUOVIKEG TNYEG  OlEPEVVIIONG NG EMIdpAONG TOV
aVTAY®OVIGTAOV TTpoépyovtal amd Tig peréteg Tmv Joo & Kim (2004), Son & Benbasat
(2007), Wang et al. (2006) kot Yu (2007), ot onoieg kaBoAwkd emPePfaidvovv
OeTiK| €MPPON TOV OVIAYOVIGHLOV GTNV LIOHETNOT TOV TAPEYOUEVOV VINPECLOV.
Ocov agopd 1N Olepevvnon ¢ emidpaong oto Pabud yprong tovg, o Hadaya,
ce OVO emotnuovikd Tov ApBpa (2006, 2008), amédeite tnv Vmapén Oetikng
cvoyétiong Hetald tov Babpov emidpaong Kot ToV avTiGTOr(oV ETTESOD YPNONG TOV
B2B HAextpovikmv Ayopav, oe avtiBeon pe tovg Son & Benbasat (2007), ot omoiot
dev emPBePaincav v Hapén GTOTIOTIKA CUAVTIKNG GYXEONG.

XOoppova pe tovg Zhu et al. (2004), n «emidpacn TOL AVTOYOVIGHLOV»
avaQEPETOL «oTO PBabpd g mieong mov d€xetan pio eTonpeio amd TOVS AVTAYOVICTEG
g oto mepPdarov dpdong me». [apdAinia, ot Porter & Millar (1985) anédei&av
™ oyéon petalh emidpoonc aviayoviopod kot viobétmong IT. Ewwotepa
VROGTAPIEAY OTL Ol EMYEPNCES, VIOOETOVTOG VEES TEXVOAOYIKES EQOPULOYES,
elvar wavég va aAAdEovy T B€om TOovg oTNV ayopd Kot TEAMKE VO OTOKTGOLV
AVTOYOVICTIKO TAEOVEKTNUO. )G €K TOVTOV, OGO MO EVIOVO OVTOYWVIGTIKG €ivol To
epAAlov Opaong Tovs, TOGO MEPIGCOTEPO EKTILOVV TO OVOUEVOUEVO OPEAOG TNG

vioBEtnong Kot yprong epoppoydv Hiektpovikov Emyeipeiv.
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Xapakmnplotikd, otig B2B Hiektpovikég Ayopéc, ot Ordanini (2006), Rask
& Kragh (2004) xor Standing et al. (2006) Bewpodv mwg M emidpaocn ToOL
avTayovVicLoO wbel Tic etapeieg otV VIOBETNON TOV GLYKEKPILEVAOV NAEKTPOVIKDV
EMYEPNUOTIKOV HOVTEA®VY, &ite omd @OPfo vo un peivouv oe duopevéotepn
avTayovioTikny 0éon €vavit Tov vroAoimwv elte yu va ¥Ticovv £vo KOVOTOUO
TPOPIA, ATOKTAOVTAG TOPAAANAQ P EVTOS TOV KAGOOL dPACTC TOVC.

Emniéov, apketol epevvnrtég (Grewal et al., 2001; Haunschild & Miner,
1997; Haveman, 1993; Teo et al., 2003) cuvdéovv TV €XidpAoN TOV OVIOYOVIGTOV
pe v mieon AOY® puntiopod. Oswpodv OnAadn 0Tl ot eTonpeieg, UIHOVUEVES TOVG
AVTOYOVIOTEG TOVG, L1oBeTovV Aoelg Hiektpovikov Emyelpeiv Bacilopeveg kupimg:
o) 610 PaBUd €PAPLOYNG OVTOV TOV VANPECUOV OO TOLG AVIAYOVICTES TOVG KOt
B) oto avtihapPavopevo 6QEAOG, TO OTOI0 ATEKTNGOV Ol OVTAYMOVICTEG TOVS OO TNV
v1woBETNON KO ¥P1IoN TOV GUYKEKPIUEVAOV TEYVOLOYIKMOV AVGEMV.

Yt mAoicle  ovthig TG dwoaktopikng  owtpiPris, ¢ «Emidpaon
Avtayoviotov» opiletat: «1o eninedo enppong, To onoio ackeitol og pio emryeipnon
amd TOLG OVIOY®VIOTEG NG, YO TN OEKTEPOIMON TOV EMYEPNUATIKOV TNG
GUVOAAAYDV PHECH TOV TTaPEYOUEVOV AbcemVv Tov B2B HAektpovikedv Ayopovy».

Aappdavovtag vroym tig mpoavopepbeiceg PiAoypapikég nnyés, Bempeitan
OTL 000 To £VToVT Elvat M ETOPOCOT TOV AVTAYOVICT®OV Ping Emyeipnong ot xpnon
Tov vampeciov tov B2B Hlektpovikdv Ayopdv, 1000 evtatikdtepn eival 1
EQOPUOYY] TOVG YO TN OEKTEPOUMOT] TOV EMYEPNCLOKDOV TNG OPOCTNPLOTTMV.
Emopévmg, ot vd diepegvvnon vrobécelg mov datvmmvovtal, PAcEL TV TopATAvV,

elvar o1 e€ne:

H7: To emimedo ypnong twv MOPEYOUEVAOV VLANPECIOV OTO TOLVG AVIOY®OVICTEG
emmpedlel Betikd to «Babud Xpnong tov B2B Hiektpovikdv Ayopdvy amd Tig

GUUUETEYOVGEG EMLYEPNOELS
H7a0: To ermimedo ypriong 1tV mopeYOUEVOV LINPECIOV OO TOLS AVINY®OVIOTES

emmpedlet Betikd 10 «Babuo Xpnong twv B2B HAextpovikdv Ayopdv» amd tovg

GUUUETEYOVTEG TPOUNOEVTES
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4.3.3 Xapaxtnprotika B2B Hiektpovik@v Ayopav

210 TAAio10 QDTG TG EUTEIPIKNG EPELVOG, LEAETAOVTOL TEGOEPLS TOPBEYOVTEG
OYETIKA L TO YopaKTnploTikd twv B2B Hlektpovikdv Ayopdv, o¢ mpog katd 1060
emnpealovv 10 Pabud xpnong Tovg amd TG OCULUUETEYOVCEG  EMLYEPNOELS.
Ewdkdtepa, avtol o1 mapdyovieg eivat: o) o Xkomdg Agitovpyiag kot ot [Tapeyopeveg
Ymnpeoieg tov B2B HAextpovikov Ayopav, B) or Kavoveg Aettovpyiag Tovug,
y) 1o Idtoktnotlaxd tovg Kabeotde ko 0) n Zvuuetoyn I[HoAlov ko AeBvoig
Kvpovg Emyyeipnoeov ot S001KTLOKY TOLG TAATEOPHO” KOl OVOADOVIOL OTIG

aKoOAovOeg EVOTNTEC.

4.3.3.1 Xkondog Asrtovpyiog ko Hapeyopeves Yanpeoieg
Onwg avagépbnke kot otig [apaypdeovg 3.3 kot 3.5.1, dvo and to Pacukd

OOUIKE  YOPOKTINPIOTIKA TOV NAEKTPOVIKAOV  EMYEPNUATIKOV  HOVTEA®V KO,
Kot eméktoon, tov B2B HAextpovik®v Ayopdv ivat: o) o okomdg Aettovpyiog tng
eKAoTOTE Opdong kot B) ot TapeXOUEVES VINPEGIES TPOS TOVG XPNOTEC-UEAN TOVG,.
Téco ot Brunn et al. (2002) 6co kai ot Alt & Zimmerman (2001) kou Pateli &
Giaglis (2004), otig avtiotoyeg UEAETEG TOVE, KAVOLV OvOQOPE o€ avtd To. 600
YOPAKTNPIOTIKA. MAAloTO, Oopdemve Bewpodv mmg Kot Ta dVo mpocdlopilovy o€
onuavtikd Pabpd, oyt pdévo to poéAo ToL KAOBE EmyEPNUOTIKOD LOVTEAOV GTO
gupitepo medio dpactnplomoinong tov, OAAE eivor v péper o Béom va
TPOOLALYPAWYOLV TNV EMLTLYNUEVN 1] OYL TOPELN TNG EKAGTOTE NAEKTPOVIKNG OPACNG.
Ewdwotepa, oOcov aeopd tic B2B  Hlextpovikéc Ayopég, o okomdg
Aertovpyiog VTOINAMVEL TO GTPATNYIKO POAO OV €MTEAEL 1 OLEMYEPNOOKY TOVG
TAOTEOP LA, KOOMG emiong kot To eminedo g mpootiBéuevng aiag, To onoio ival oe
0éon va mpoceépovy ota pEAN Tovg. Evoeiktikd, ototyeion Tov vIwodnA®VOLV TOV
EMUEPOVS OKOTO AETOVPYIOG TOVS, €lval: 0 KAADOS dpacTNPLOTOINGNG, TO EMIMEDO
mpocPaong, 10 Yewypapkd gvpog dpdong, K. a. (BA. Tlapaypdaepovg 3.3 war 3.5.1).
MopdAinia, Eexabapiletor e mOOVG OyopacTEG Kol TPounBevTéc amevbiveTal 1
TAQTQOPUO, EVD TOVTOYPOVO oplobeteital Kol T0 TANIGIO T®V GUVOAALCCOUEVOV
Tpoidviov. oueovo pe tovg Brunn et al. (2002), n B2B HAextpovikny Ayopd,
Yopic TV oploBétnon evog EexdBopOv TPOGUVATOAMGHLOD dPACTNPLOTOINGNC, TAiPVEL

10 pioko va Tpoomadel va TPoceEpeL Ta TAVTO 6 OAOVG, TO OTOI0 TIG TEPIGGATEPES
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Qopég odnyel o€ TEPOPIGUEVO OPOUO GUUUETEYOVI®OV Kol, KOT  ETEKTOON,
€ YOUNAO GLVOAAAYUOTIKO OYKO Kol £€6000, KOOMDC Ol EMYEPNOES, OC €M TO
mielotov, mpotiwovv T ypnon B2B  Hliektpovikdv Ayopdv pe TANp®G
TPOGIOPIGUEVO TTEDIO0 OPOCTNPLOTOINONG. XE OVTIGTOLYO OMOTEAEGHOTO KOTOANYEL
kat n épgvva ¢ Buyukozkan (2004), | onoia Oswpel Toc 1 avamoteleopuatikdTTo
ninBdpac B2B Hiektpovikdv Ayopdv €yKeLTol 6TNV €GQAAUEVT TOTOOETN O TOVG
otV ayopd. Opoimg, o Cohan (2000) yapoktnpiler ¢ otoryeio (otkng onpaciog to
oWOTO TMPOGOIOPIGUO TOV OVTIKELEVIK®OV oTOYV NG B2B mAatedpupog kot to
ocuveyN EAEYYO Yo TNV EMiTELEY TOVC.

Q¢ o@uoikd emakdAovbo Tov EekdBopov TPOGOHOPICUOD TOL  GKOTOV
Aertovpyiog g, ot duvnTiKol cuppeTéyovtes eivar o Béom va yvopilovy erakpiPng
T0 poAo ¢ ekdotote B2B HAextpovikng Ayopdg kot va €A&yyovv, €K TmV
TPOTEP®Y, KATA TOcO cvuPadilelt n Opdon S HE TIG OKEG TOVS AVAYKES Kol
emowwels. Emopévmg, xoataAnyovv o€ MO €0OTOYEG EMAOYEC vioBETNONG KO,
KAt EMEKTACY, YPNONG OEMYEPNCOKAOV TAATPOPUOV CLUUETEXOVTOG OE
avTIoTOLYO NAEKTPOVIKE EMLYEPNUATIKE LOVTEAQ, TO. OTtoia Tapldlovv KaADTEPQ GTO
TPOPIA TOVG. XVUTEPAGLATIKE, 0 EEKAOOPOS TPOGIOPIGUOG TOV GKOTOV AELTOVPYING
BonBder v B2B HAektpovikn Ayopd vo emkpatoel EDKOAITEPO OTO EMAEYOUEVO
TUAUO NG OYOpPdS, EVOOUATMOVOVTOS UEYOADTEPO OplOUd GUUUETEXOVI®OV KoL,
KAt EMEKTACY], GLVOAAAYUOTIKNG Opactnpdtrag, evd mopdAinAa avédvel ta
enineda pevotdomTdg ™G (Buyukozkan, 2004). EmmAéov, mpoceépel tn dvvatdtnta
otmv B2B mlotpopua va mpocopupdcet kot vo  €EEOIKEVCEL TEPUITEP® TO
EMEPNUOTIKO TNG HOVIEAO OTIG EMUEPOVG OvaykeG TV pehdv ¢ (Sculley &
Woods, 1999). And v GAAN TAELPA, Ol EMYEIPNOELS, EMAEYOVTAG O GUUPATES e
™ dpdion Toug B2B HAextpovikég Ayopés, peta@épovv peyoAdtepo aptiud kot 6yko
CUVOAAAYDV HECH OVTAOV, KAOMG o1 TeEAevTaieg elval oe BEom vo KOADYOLV ETOPKDG
TNV TAEOYN PO TOV ETLYEPNUATIKOV TOVG OLULOTKAGUDV.

Ocov agopd TIC mopeyOueveg vINPecies, Kvpaivovtor omd  YouNANg
TOAVTTAOKOTNTOG AELTOLPYIEC, OMMC Ol VANPECIEG MAEKTPOVIKOV KOTOAOY®OV Kol
OTATIOTIKAOV avaQopdV, UEXPL VYNANG TOALTAOKOTNTOC Agttovpyies, Om®G Yo
TOPAOEYLD Ol  VANPECIEC MAEKTPOVIKOV — TPOUNOEDV KOl  GLVEPYOUGLOKNG

TaPOyyEA0006i0C  KOTAGTAUATOG-KEVIPIKNG  omobnkng (PA. Tlapdypopo 2.4).
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Qoto0c0, oe kGbe mepintwon, anmdtePog 01dY0o¢ kabe B2B HAektpovikng Ayopdg
glval vo Tpoo@EPeL oTa PEAN TG TOL LYNAOTEPO EMMESD TAPEYOUEVOV VI PECLAV,
pe oxkomd vo toug Ponbinoet om Peltictomoinon  dekmepainmong TV
EMYEPNUOTIKOV TOLG Otadikacuwv (Saprikis et al.,, 2010). ZOpeovo pe TOLG
Gengatharen & Standing (2005), Holzmuller & Schluchter (2002), Kim & Ahn
(2006), Kollmann (2001), Le (2002), O’Reilly & Finnegan (2005), Stockdale &
Standing (2002), White et al. (2007) kot Yu (2007), 10 eninedo kot 10 €0POg TOV
napexOduevoOv vanpeciav tov B2B mhatedpumv eivar e Béon va ennpedost v
EMAOYYT Ko, Kot eméKtoon, T petémeita ypnon piog B2B Hiektpovikng Ayopdc.
[TapdAAnia, 1 demyelpnolokn TAATPOPUO B TPETEL VO GKOTEVEL GTNV TOPOYY| KOl
eEEOIKEVUEVOV VINPECLOV, DOOTE VO, IKOAVOTOOVVIOL TANPMOS Ol OEIDGELS Kol TMV
TAEOV OTTOUTNTIKMOV GUUUETEXOVIMV, EVM TAVTOYPOVO VO, ATTOTPETETOL TO OTOL00NTOTE
EVOEYOUEVO OTOYMPNONG TOVG Yo GAAN demyelpnotlakn Avon (Buyukozkan, 2004).
EminAéov, Ba mpénel va emonuaviel 0T1 oTIc Tapeyoueveg vanpecieg Aoyilovton Kot
Ol UNYOVICHOL 0CQAAELOS, TOVG 0Toiovg epapuolel 1 ekdotote B2B mhatpopuo yio
™ SWoPAAIOT TNG WIOTIKOTNTAG KOl TNG EUMIGTOGUVIG TOV GUVOALOYDV TOV
eumiexopévov (Ratnasingam et al., 2005).

Qc1000, 1 TOPOYN TOV AVIAOY®V, KATA TEPITTMOT, VINPECUDY TPOVTOOETEL
™ Pabid yvoorn tov kKAAdov dpactnpromoinong pe mopdAAnAn eumepio oand TV
mievpd tov B2B Hlektpovikdv Ayopdv, ®OGTE VO, OTOTPEMOVIOL ECGQUAUEVES
EMYEPNUOTIKEG TPOCEYYIoEIS. Zoupmva pdiota pe toug Buyukozkan (2004) ko
Chircu & Kauffman (2000), 1600 n yv®don Tov KAAOOL OCO Ko 1 GvVTiGTOUM
eUmEPiO AMOTEAOVV TTOPAUETPOVS, Ol OTOIEG, AOY® TNG GUECNG CLGYETIONG TOVG LE
TIG TOPEYOUEVEG VANPECieg Umopovv vo. emmpedlovv v emioyn piog B2B
HAextpovikng Ayopdg.

210 mAaiolo auThig TG SO0KTOPIKNG O TPIPNG, ¢ «ZKkomog Agttovpyiog Kot
[Mopeyodueves Ymnpeoieoy opiletar: «o Pabudg coppatdémmrag 1oL  GKOTOV
Aertovpyiog g emyeipnong pe tov avtictoyyo g B2B Hiektpovikng Ayopdg kot
T0 emimedo G avTlopuPavopevng kavomoinong g  emyeipnong amd  Tig

mapeyoueveS vmpeoieg g B2B mhatodpuocy.
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Aoppdvoviag  vmoyn  Tig  mwpoavapepbeiceg  Piploypapikés Ty,
Bewpeitar 011 660 MO cvuPatdc elvorl 0 oKOTOG AElTOLPYING TNG CLUUETEXOLGOG
emyeipnong pe tov avtiotoryo okond Asrtovpyiag g B2B HAextpovikng Ayopdc
KOl TOVTOYPOVAOS OGO MO KAVOTOMUEVT €ivan 1 emyeipnon amnd TG TapeYOUEVES
VINPEGIES TNG TAATPOPLOG, TOGO peyaAvtepn elval 1 xprion g B2B Hiektpovikng
Ayopdc yio T SlEKTEPAIMOT TOV ENLYEPNOLOK®V TNG dpacTtnplottev. Emopévoc, ot

V7o depevvNoN VIOBEGELS TOL dLTVITOVOVTAL, PBACEL TOV TOPATAV®, Eivar o1 eENG:

H8: To eminedo ovpPardémroc tov Xkomod Agtovpyiog TV GLUUETEYOVCDV
eMyEPNoe®V L T0 avtiotoryo ¢ B2B Hiektpovikdv Ayopdv, o€ GLVOLOGUO LE TO
Babud e avrikapPoavopevns wavomoinong tovg and tig [apeydueveg Ynnpeoieg

emnpealet Beticd 1o «Babpd Xpnong twv B2B Hiektpovikdv Ayopdvy»

H8a: To eminmedo ovuPatdomrag tov Xkomov AgTovpyiog TV CUUUETEXOVI®V
mpounfevtav pe to avtiotoryo g B2B HAektpovikdv Ayopdv, ce cuvdvacud pe
10 BaBuod ™ avtilapPavopevng ikavoroinong tovg and Tig [apeydueveg Yanpeoieg

emmpedlet Betikd to «Babud Xpnong tov B2B Hiektpovikdv Ayopdvy»

4.3.3.2 Kavoveg Agrtovpyiog
Ot xavoveg Aettovpyiag, dOnAadn To PLOUICTIKO Kol KOVOVIOTIKO TAAIGL0 TO

omoio  mpPoodopilel TOLG PacKOVG TLADVEC OTOVS omoiovg otnpileTon M
emyepnuoTikny opaon piog B2B Hiextpovikig Ayopds, 0moTteA0VV GNUOVTIKOTOTES
TAPOUETPOVG, OYL LOVO Yo TOV KABOPIGHO TOL POAOV TTOV EMITEAEL TO EMLYEIPNUOTIKO
™G HOVTEAO, AL GE APKETEC TEPUTTAOGELS Elvol og BEom va Tpodiaypdpel, TOGO ™
Blocdmra 060 Kol TO EMIMESO TNG EVNUEPING TNG OEMLYEIPTCLOKNG TAATPOPLLOC.
[Tio ovykexppéva, ot kavoves Asrtovpyiog Eekabapilovv kar oproBetodv amd
yvevikdtepa {ntipato, Onwoc: PacikKés apyEs eYYPOENS Kol YpNOoNG TV TOPEXOUEVOV
VINPECLDV, HEYPL MO  EEEWOIKEVUEVES TANPOPOPIES, OMMSC 7YoL  TOPASELYLOL:
EVOAMOKTIKEG UEBOOOVE TANPOUNG, TPOTOVS OVIIUETOMIONG TOV TPOKLITOVIMV
npofAnudrov, k. o. Xopeova pdiicta pe tov Ramsdell (2000), n amodoyn tov
kavoévev Asrtovpyiog g B2B HAektpovikng Ayopds, and v TAeupd TV HEADV
™G, amoterel Bepédo Ao yuo v emtvyio g TAateopuas. Emouévac, kabe B2B

HAextpovikn Avyopd, oaveEaptintov KAGOOL OpacTNPOMOiNCNG Kol  EMUEPOVS
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YOPAKTNPIOTIK®V, 0Qeilel va Eekabapilel TANP®C, TOGO T HEAN TG OCO KOl GTOVG
SLVNTIKOVG GUUUETEXOVTEG TOVG KAVOVEG TOL OLEMOLV TNV VIWBETNON Kal Xpron TOV
TOPEYOUEVOV VINPEGUDV TNC.

XopoKkTPoTikd  TAPASEYUD TOV  KAVOVOV  AEITOVPYIOG OmMOTEAODV 1|
e@apuolOUEVT TIHOAOYIOKY] TOAITIKY Ko ot HEBOdOL TANPOUNG, ®C OVTITIHO T®V
nmapeyopevov vanpectmv. Onog avaepépnke kot oty [apdaypago 2.5, n advvapio
vwoBETNoNg TG KATAAANANG TLHOAOYIOKNG TOMTIKNG, amd v mAgvpd g B2B
HAektpovikng Ayopdc, umopel va empEPEL 0md TV ATOAELD TOV OVTAYOVIGTIKOD TNG
TAEOVEKTNUATOG HEYPL TNV OMKN NG Katdppevon (Miller, 2001; Karpinski, 2001).
Xoppova pdioto pe tovg Brunn et al. (2002), oe apketéc mEpIMTMOGELS, TO 1O10HTEPOL
YOPOKTNPIOTIKA TOV GUUUETEYOVCAOV EMYEPNGEDV dLdPAUaTiCovV ONUOVTIKO pOLO
omv vlobetovpevn  Twoloylokn moltikn. Evdeswtwkd, m  afloon vyniov
OKOVOUIKAOV OVTITIH®VY Yo TN ypnon piog vanpeciag, xopic 10 avaroyo 6QeA0g Yo
mv vioBetovoa emyeipnon, eivar Aoyikd va amobapphver v vioBénon Ko,
Kot eméktaocr, TN ypnon ¢ ovykekpyévng Asrtovpyiog (Kollmann, 2001).
[3iwg Y100 TIG KPOUEGOLES EMIYELPNOELS, OTTOL 1) OIKOVOUIKT] TOVG EMLPAVELD EVOL G
enit t0 TAEIOTOV OPKETO TEPLOPIGUEVN, T TILOAOYLOKY TOMTIKY Oltadpapatilet
TPOTEVOVTO POAO GTNV TEAIKN Kpiom TV etapel®v (Stockdale & Standing, 2004).

Ocov agopd TG pebodovg minpoung, or ocbvyypoves B2B Hiektpovikeg
Ayopécg dev mepropilovtarl otn xpnon povo piag pebddov, aAld vioBetovv dHo N Kot
TEPLGGOTEPEC, TIG OTOIEG TPOCAPUOLOVV AVOAGYMS GTO EMYEIPTUATIKO TOVG LOVTEAO.
E&dAAov, 1 emAoy TG EKACTOTE TILOAOYLOKNG TOAMTIKNG givon Eeympiot) avd B2B
Hiextpovikn Ayopd wotr dueco eoptopevn omnd odpopovs mapdyovieg, Onw:
TIG TOPEYOUEVES VINPEGIES, TN «PVON» TOV EMYEPNUATIKOD TNG HOVIEAOVL, TOVLG
EMUEPOVG OTOYOVG TNG OOIKTVOKNG TNG TANTEOPUHOS, K. o. Evdeiktikd, ot
UIKPOTEPEG EMYEPNOELS amoBappivovtal va coupetéyovv o€ pia B2B Hiektpovikn
Ayopd dv VILAPYEL EK TOV TPOTEPWOV YPEWDCT EYYPUPNS, KAODGS, Le avtd TovV TPOTO,
OVLGLOOTIKG OEV TOVG TOPEYETOL 1] YPOVIKT SLVATOTNTO VO 0EIOAOYNGOLY KATA TOGO 1)
GUYKEKPIUEVT] MAEKTPOVIKT OpAom KOADMTEL TIC ETUYEPNUOTIKEG TOLG OVAYKES
(Korchak & Rodman, 2001). oppova pe tovg Brunn et al. (2002), oe kdmoleg
TEPIOTAGELS €ival TPOTIUOTEPO Ol 1O1EC Ol EMYEPNGELS Vo EMAEYOLV TN HEOODO

TANPOUNG Y10 TIG YPNOUYLOTOLOVUEVES VIINPECTIES.
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Opoiwg, n yvoon tov emmédov npdsPfacng Bewpeitanr onuovtikd ctoyeio,
t0 omoio yoapokmpiler 1N Aewovpyion piag B2B  HAextpoviking Ayopdg
(BA. Hopdypago 2.3.3). T'a mapddetypa, n advvopio. LGOS0V TOV GTPUTIYIKOV
cuvepyatdv piag etorpeiag, AOy® advvoapiog TPNoNg CLYKEKPEVEOV KplTnpiov,
ta omoia B€tel  demyelpnolak TAaTEopa, anoterel otoryeio anobdppuvong Yo
TNV VIOBETNON KL, KAT’ EMEKTOCT, XPNONG TNG ad TNV 1o TNV TapEia.

Ev xotaxieidy, ocopoove pe Tic mapondve epeuvnTikég perétes, o Paduog
amodoyNg Kot OVTIACUPBOVOUEVIC 1KOVOTOINONG TOV  £POPUOlOUEVOV  KAVOVMDV
Aertovpyiog g B2B HAektpovikng Ayopdg eivar oe Béom va ennpedcovy, 1060 TV
voBéton 660 kol 1o eminedo aflomoinong G AEITOLPYIKOTNTAS NG, Omd TNV
TAELPE TOV GUUUETEYOVTIMV.

210 mAaicto ovTHG TG OBaKTOPIKNG daTpiPng, o «Koavoveg Agttovpyiagy
opiletat: «to emimedo ™G AVTIAAUPOVOUEVNC TKAVOTOINONG TMV GUUUETEYOVCOV
EMYEPNOEDV OO TO KAVOVIOTIKO Kol puOotikd mAaiclo, to omoio epapuodlel M
B2B H\extpovikn Ayopd mpog ta péEAN g, Yo v a&lonoincn Tov TopeyoUeveov
AOGE®V NG SIEMYEPNOLOKNG TNG TAATPOPLLOCY.

Aappavovtag vroéym tig mpoavapepbeiceg PipAoypapikés mnyés, Bempeitan
0Tl 000 MO 1KAVOTOMUEVT €ivol 1 OCLUUETEXOVGO  EMYEIPNON Oomd  TOLG
epappolopevoug Kovoveg Agttovpyiog, t0c0 peyahvtepn elvar m ypnom g B2B
Hhexktpovikng Ayopdg vy 1Tn  OleKmepoimon TOV — ETXEPNOIOKOV NG
opaotnprottov. Emopévac, ol vitd diepevvnon vrobécelg mov datvrdvoval, BAcel

TOV TOPATAV®, etvat ot e€Ng:

H9: To eminedo g ovtilapPoavopevng 1Kavomoinong TV GUUUETEYOVCOV
EMYEPNOEDV amd TOVG Tapeyopevovg Kavoveg Asttovpyiag tov B2B HAektpovikmv

Avyopav emmpedlet Oetikd to «Babud Xpnong tov B2B Hiektpovikdv Ayopdvy»
H9a: To eminedo 1ng oavTiAapfovopevne 1Kovomoinong TV  GUUUETEYOVTI®V

npounfevtadv and tovg mapeyopevoug Kavoveg Agitovpyiog tov B2B Hiektpovikav

Avyopav emmpedlet Oetikd to «Babud Xpnong tov B2B Hiektpovikdv Ayopdvy»
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4.3.3.3 Iowktnowuxké Kadeotmg
Onwg avaeépbnke kot oty Hopdypoeo 2.3.2, 10 O10KTG1OKO KOOEGTOS

amoterel éva oamd ta Poockd yvopiocpoato tov B2B  Hlektpovikov Ayopmv.
MdaAiota, N onUovTIKOTNTO NG WIOKTNGING, ®C YEVIKOTEPOL YOPOKTNPLOTIKOD
OTOLOLONTTOTE NAEKTPOVIKOD ETYEPNUOTIKOD LOVTEAOV, OMOTEAEL EUUECT] OVOLPOPEL
OTIS OVTIGTOL(ES EMOTNHOVIKEG avopopEs Tov Alt & Zimmerman (2001), Brunn et al.
(2002) kou Pateli & Giaglis (2004), 6mov mpoodopilovtar Ta KupLdTEPA SOUIKA
otoyeio piog NAEKTPOVIKNG EMLYEPNUATIKNG Opdons. XapaKTnploTikd, OGOV apopd
Tic B2B Hlektpovikég Ayopéc, ot Gengatharen & Standing (2005) amédeiCav v
VYNAN eMidpaoT TOL W0KTNGLOKOD TOVG KAOEGTMTOG GTNV EMTLYNUEVN TOPEiD TOVC.
Opoimwg, ot Chung et al. (2001), Kathawala et al. (2002), Ramsdell (2000),
Raisch (2001), Sculley & Woods (1999) kot Turban et al. (2008), otic peAéteg toug,
yopaktnpilovy T «cmoTH» 010ikNoM Kal, KOT’ ETEKTAON, TO 1O10KTNGLOKO KOOEGTMG
o¢ xplowo mapdyovta Yo v emrvyio tov B2B Hiektpovikdv Ayopov
(BA. Mopaypago 3.3).

[T cvykekpyéva, oouemva pe toug Gengatharen et al. (2005), éva and ta
Booikd yopoKTNPLOTIKA TOL 1010KTNOIOKOD KOOEGTMTOG €lval 1 OUKOVOUIKY
empdaveln Tov petdyov. I' avtd dAhoote Kot 11 cvuvipurtikn miswoyneio tov B2B
Hiektpovikedv Ayopav £xet dnpovpyndetl amd mord peydAes Kot OIKOVOUKE 15 VPES
emyepnoeic. Ewdwotepa, copemva pe Toug 1010vg epeuvntég, 1 duvatotnta dtfeong
OIKOVOUIKAOV TOP®V OO TNV TAELPA TOV 1O10KTNTOV 0100 papatilel mpwtedovia poro
oe OAa To 6TAd0 avantvéng piog B2B Hiektpovikng Ayopdc: amd 1o apyikd otddo
NG VAOTOINONG UEYXPL TNV TEAIKN YPNOT| TOV TOPEYOUEVOV VINPECIDOV TNG, A0 TIG
evowpepopeveg  emyepnoels.  Emopévog, mn omuovpyla piag  avaAioyng
OLETYEPNOLOKNG TAATOOPUOG TPOVTOOETEL TN dOTAVY CNUAVTIKOTATOV YPNUATOV,
to omoio apywd Ba mpémel voo pmopovv va dlafécovy ot wioktnteg. Opoimg, 610
TPOTO OAGTNUA AEITOVPYIOG TNG, OVLCLUCTIKA ONANOY UEYPL TO EMYEPNUOTIKO
HOVTEAO VO GLYKEVIPMOEL Kol TEMKA Vo Eemepdoel TV amotovpevn kpioun palo
GUUUETEYOVIMVY Kol VO, OTOKTNHOEL TNV amapaitntn pevototrta (BA. [Tapdypagpo 3.3),
ot wwoKktteg Bo mpémer vo. KaTaPAAOLY CLVEXDS YPNUOTOL Yol TNV OUOAYN Kot
anpdokontn Asrtovpyion ™G TAaTEOpUaG. Xe avtifetn mepimtoon, m B2B

HAextpovikny  Ayopd 0o vmolertovpyei, OnpovpydvVToS TPOPANUOTO  OTIG
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TOPEYOUEVEG  VANPESIEC NG Ko, Kot eméKToom, g€yelpoviag  {nTuota
QEPEYYLOTNTOC, TOGO GTA NOT LEAT TG OGO KOl GTOVE SLVNTIKOVG GUUUETEYOVTEC.

Qot660, ekt G avaykadtTag O01dfeong  OWKOVOUKAV — TOP®V,
TO 1O10KTNOKO KOOEGTDS GE GLVEPYOSIN LLE TOVG OLALXEIPIOTEG TNG TAATOOPLOG Ba
npémel vo 01evBivel pe té€towo tpomo 1 B2B HAextpovikn Avyopd, ®ote vo
neplopilel 010 eAdy1oTO CNTUATO OTOPTOVVIOTIKYG CLUUTEPLPOPAS TOV UEADYV TN,
Sc@AAIloVTaS TOVTOXPOVOS VYNAG EMITEDD WOIOTIKOTNTOS KOl EUTIGTOGVVIG TMV
EMYEPNUOTIKOV CUVOALOYDV Tov eumiekopévov (Gengatharen et al.,, 2005;
Ramsdell, 2000; Ratnasingam et al., 2005; Stockdale & Standing, 2002). MdAicto,
ot Gengatharen & Standing (2005) anéoei&av ) cvoyétion HETa&D TG EUMIETOCHVNG
Tpog Tovg Woktteg ™G B2B HAektpovikig Ayopds Kot tng emtuynuévng nopeiog
g mAoteopuag. Emmiéov, o avagopds yopaxtmpiletor n dlomict®mon apKeETOV
gpeuvntav (Yo mapadetypa tov Bloch & Catfolis (2001), Ebusinessforum - opdda
epyaciag B2 (2002), Klueber & Leser (2000), Philips & Meeker (2000) kot Tran
(2006)), 6T1 n advvauio tov B2B Hiektpovik®v Ayopdv va eAEYEOVV GUUTEPIPOPECS
afétov avtoyoviopod, HEGH OTo Oplol NG OlOOIKTLOKNG TOLG TANTPOPLOC,
amoterel facikd mapdyovto amoTLYING TOL EXLYEPTHOTIKOV TOVG LOVTEAOV.

Ev katakAeidl, cOpQova [e TIG TOPATav® EPELVNTIKEG LEAETES, O PaBUOg TG
avTIAOUPAVOLEVNG TKAVOTOINGNG TOV EMYEPNCEDV OO TO VPIGTAUEVO 1O10KTNGLUKO
kaBeotmg g B2B Hlektpovikig Ayopdg mov ypnoomolovy gival oe 0éom va
emnpedoel 1o eninedo a&lomoinomng TV TaPEXOUEVOV VTN PECLAOV.

Y10 mloiow ovtig TG SWakToplkng  owrpPng, ¢  «Idoktnolakd
Kobeothgy opiletar: «to emimedo g oavtiAapfovopevns tKavomoinong kot
aflomoTiog TOV  GULUUETEYOVCAV ETXEPNOE®Y TPOS TOV KAtoyo tng B2B
HAextpovikng Ayopdg mov  ypnoylomoovy, Yoo T OEKTEPAIOON TV
EMYEPNUOTIKDV TOVG CUVOALLLYDVY.

Aoppdavovtag vroyn tig mpoavagepbeices Piprloypapikés mnyés, Bewpeitan
OTL 000 TO KAVOTOMUEVT] EIVOL 1] CUUUETEYOVOO. EMLYEIPNON OO TO 1OLOKTNOLOKO
KaBECTMG KOl TOVTOYPOVA 060 To aELOTLIETO Bempel TOV/TOVE KATOYXO/KATOXOVS TNG
B2B HAextpoviking Ayopdg, 1060 €viatikoOtepN €lvarl m ypNon TOV TOPEXOUEVOV

Moegmv ™G TAATEOPHOG Yo TN OEKTEPOIMON TV EMYEPNCLOKAOV TNG/TOVG
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dpaoctnpotitev. Emouévag, ot vmd diepedvnon vmobécelg mov datummvovTol,

Bacel tov mapandve, etvat ot e&ng:

H10: To eminedo ¢ avtihapfovopevns tkavomoinong kot oa&lomotiog Ttov
GUUUETEYOVCOV  emyelpnoewv mpog to Idoktnowokd Kabeotwg toov B2B
HAextpovikiov  Ayopov emnpedler Oetikd 10 «Bobud Xpnong tov B2B

HAektpovikodv Ayopmdv»

H10a: To emimedo ¢ avtihapPavopevne wkovomoinong kot o&lomotiog Tomv
ovppeteyoviov  mpounbevtov  mpog 10 Idwokmowokd Koabeotddg toov B2B
HAektpovikov  Ayopodv emnpedler Betikd 10 «Babud Xpnong tov B2B

Hiektpovikev Ayopmdv»

4.3.3.4 Zopperoyn Horhav ko AreBvoig Kvpovg Emyeipiioemv
Onmg avaeéptnke eKTETAUEVE KOl GE TPOTNYOVUEVES TTapaypdeovs (PA. Yo

nmapdaoetypa Ilapdaypapo 3.3), évag amd TOLG KLPLOTEPOLG TOPAYOVIES YO TNV
emroyla piag B2B  Hlektpovikng Ayopdc £€ykeltor oty Kavottd g va
GLYKEVIPAOGCEL KOl, KAT EMEKTOACT, VAL OOTNPNGEL LYNAO aplOUd EMYEPNCED®V GTNV
mhoteopua ¢ (Andrew et al., 2000; Bruun et al., 2002; Fairchild et al., 2004;
Laudon & Traver, 2002; Raisch, 2001; Ramsdell, 2000; Rayport & Jaworski, 2002;
Turban et al, 2008; Weill & Vitale, 2001). Qot6c0, TO GLYKEKPUEVO
YOPOKTNPLOTIKO deV omoteAel TAcovEKTLA LoVo Yo TV 0w TV B2B HAgktpoviky
Ayopd, kaBdg Kol Ol CUUUETEYOVOES EMYEPNOES EMOPEAOVVIOL OO TOV LVYNAO
aplOud v evepyov pedmv. o mapaderypa, 660 vynidtepog ivar o aplBuog twv
GUUUETEXOVI®MV TPOUNOELTOV TOGO TEPIOTOTEPES TIHAVOTNTEG £YOVLV Ol AYOPOCTES-
PEAN Vo Bpovv cuvePYATEC, LE TOVG OMOiOLG Oa PTOPEGOLY VO KOADWOLV TIC
EMYEPNUOTIKEG TOVG avaykes. Mdalota, m mbavy dvoavdioyn agbovio TV
TPOUNOEVTAOV EVOEYOUEVOS EMPEPEL KO O CLUUPEPOVCEG OTKOVOUIKE GLUTPAEELS
GTOVG AYOPOOTEC, AOY® AVIOY®VICTIKOD TOLG TAEOVEKTNLOTOS. Opoimg, 1oydel Kot To
avticTpo®o, ONAAdN OE TEPUTOOES TANODPUS GLUUETEYOVI®V  OYOPUCTMOV
aVOAOYIKG e TOVG TpopunBevtéc-puéAn. I'evikdtepa, copewvo pe tovg Brunn et al.
(2002), n «a&ioy» mov mpooceépel 1 B2B HAektpovikn Ayopd otig etonpeieg-pédn g

avéavetal, 660 avédvetol Kot 0 aplBpdg TOV CUUUETEXOVI®MV GTNV OEMLYEIPTOLOKY|
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™m¢ mAateopuo. ' ovtd dhlwote ko apketéc B2B  Hlextpovikég Ayopég
TPOYOPOVV G€ ONUOGLHL KOWOTOINGTN TOL 0aKPovE aplBpod TV HEADV TOVG,
amoPAETOVTOG GTNV TPOGEAKLON VEMV £YYpapav (Son et al., 2006).

EmumAéov, ek10¢ TOL TANO0VG TV EVEPYDV LEADV, £VOG OKOUN TOPAYOVTOS O
omoiog dtadpapatilel onuoavtikd polo otnv emtvyio g B2B HAektpovikng Ayopdg
glvol 1 cuppeToyn O1EBVOVG KUPOVG EMYEPNGEMY GTO EMYEPTNUATIKO TNG LOVTEAO
(Son & Benbasat, 2007). MdéAota kot ot idieg ov B2B Hlextpovikég Ayopéc
TPooTafovV TPOTICTOS Vo TEICOVV TIG 1OYLPOTEPEG EMYEPNOELS TOV KAAOOV
OpaoTNPOTOINGNG TOLG Vo VIWOBETNCOVY  TIC TOPEYOUEVEG VINPECIES  TOLG,
amoPAETOVTOC GTNV OAVGLOMTY) KO EV UEPEL KOVOYKAIO GUUUETOYN TOV GUVEPYUTMOV
1oV tekevtoiov (Brunn et al., 2002; Farhoomand & Lovelock, 2001; Kalakota &
Robinson, 2001). Evdewktikd, ot Stockdale & Standing (2003) anédeilov O0TL 0TI
OLETYEPNOLOKES OYECELS, 1 ETOUPEID PE TN UEYOADTEPN OLOTPAYUATEVTIKY dVVOUN
0OKEL ONUOVTIIKN EMPPOT GTNV OmOPOCT TMOV GLVEPYAT®V TNG Vo Viofetncouvv
vnpecieg niektpovikod eumopiov, eved or Hart & Saunders (1998), Kioses et al.
(2006) wxor Wang et al. (2006) xoBolwkd emPePaiowocav ™ Oetikn emppon TV
cuvepyotav piog emyeipnong otnv vwohETon TV ToPEYOUEVOV VINPECIOV TMOV
B2B H\ektpovikdv Ayopwv. EmmAéov, délo avapopds Bewpeiton 1 anddeién tov
Hadaya (2006, 2008) 611 vrdpyet Betikn cvoyétion petald tov Pabupov emidpaong
TOV GLVEPYOUTAOV KOl TOV OVTIGTOLYOV EMTEOOV YPTONG TMOV TOPEYOUEVOV VINPECIADV.
Téhog, ovppwvo pe toug Son & Benbasat (2007), n a&la g ovupetoyng piog
emyeipnong oe pio B2B HAektpovikn Ayopd oyetiletor katd moAd peydio Paduod
GTOV 0P TOV GTPATNYIKOV GLVEPYOUTMOV TNG, TOL TNV £Youvv NoN LIBeTNCEL
Bdoel tov 101 avaeepBivimv, TpokvnTEl £Xiong TO GUUTEPAGHO OTL 1| GUUUETOYN
16YVPAOV-31EBvovg Khpovg emyeipnocwv oe pio B2B HAextpovikny Ayopd pmopel va
TPOGOMGEL AOENGT 6TOV AP TOV HEADY TNG OEMYEPNCIOKNG TNG TAATPOPLOG.

Ev xotok)eidl, oOpemva pe TIG Topamive PELVNTIKEG LEAETEG, Umopel va
emmbel 6Tt N avThapPavOIEVT) CNUOVTIKOTNTA TOL EYEL Y10 TIG ETOPEIEG-UEAT TNG
B2B mhat@oppog 1 ovppetoyn moAvdapipmv kot oefvoic KOPoOLG EMEIPNOEDV

elvan og B€om va ennpedoet 10 eninedo aglomoinomng TOV TOPEYOUEVOV VINPECIOV.

¥ T mepoutépo TANPOQOPIEG OYETIKG pE TNV avAALOY TG EMIBPUONS TOV GUVEPYATOV,
BA. Hopaypéepovg 3.5.1 ko 4.3.2.2.
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210 mAaiolo avTnG NG S0AKTOPIKNG dtotpiPnic, wg «Xvppetoyr] [ToAlodv kot
AteBvoig Kvpovg Emyeipricemvy opiletat: «n avtihapfavopuevn onuavtikdtnTo mou
&xel ywu 11§ eraipeies-puén g B2B Hiextpovikng Ayopdg n coppetoyr] mindopog
EMYEPNCEDV, KAODG EMIONG KO EMYEIPNCEDV EMTUYNUEVOV-IGYLP®V, Ue O1eBVEG
KOPOG KO, K0T’ ETEKTACT), VYNANG EUTOPIKNG OPACTNPLOTNTOCY.

Aappdvovtag vroym tig mpoavopepbeiceg PipAoypapikég mnyés, Bempeitan
0T 660 T TOAAES EMLYEPNOELS YPNOLULOTOOVV TIG vInpecieg TS B2B HAgktpovikng
Ayopdc Kot TapdAANAo 000 o TETVYNUEVESG Kot Pe O1EBVT emyelpnUaTIKn ePPELELDL
yopaxtnpilovror avtéc, 1000 PeyaAvTEPOG €ivan 0 BaBuog yprong twv mopexOUEVOV
MoV TG TAATQOPUAG, OO TNV EKACTOTE GUUUETEXOLCO EMLYEIPNON, Yo TN
dlekmepainon TV  emyepnokdv ¢ dpactnpotitov. Emopéveg, ot vmod

dtepevuvnon vobécelg mov dTvTdVOoVTaL, PACEL TOV TOPATAV®, Eival o1 €£NG:

H11: To emimedo ovppetoyng IloAldv xor AweBvodg Kovpovg Emiyeipriicemv
emnpealel Betikd 10 «Babuo Xpnong tov B2B HAegktpovikdv Ayopdvy oand tnv

TAELPEL TOV GUUUETEYOVCMV EMLYEPTCEMV

Hlla: To emimedo ovppetoyng IMoAhadv war AeBvoug Kopovg Emiyeipriicemv
emnpealel Betikd 10 «Babuo Xpnong tov B2B HAegktpovikdv Ayopdvy ond tnv

TAELPE TOV GUUUETEYOVIMV TPOUNOELTOV
O ITivakag 4.3 mapovcidlel ovykevipotikd Tic 11 eEgtaldpeveg epevvnTikég

vrobécelg, Kabhg emiong kot Tic Pacikdtepeg PPAoypaeucés myES yuoo TNV

TEKUNPimOT| Tovg,
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Iivaxag 4.3: EEetalduevec Epevvnrikég YroOéoeic-TIlapayovteg

Ecortepkoi
Hapdyovreg

Opwopég Yno
Awgpedvnon Iapayovra

Kvpuotepeg Biproypagikés Inyég

AwBeon
Kovévriov

«H gvuyépela taov emyepnoewv otnv
TOPOYN XPNUATIKOV TOPOV Y10 TNV
TEYVIKN KOt GLULBOVAELTIKY] TOVG
vrooTNPIEN, KoM emiong Kot yia T
OTELEXMOT] TOVG [LE KATAAANAL
KOTOPTIOUEVO avVOPAOTIVO SuVOLIKO,
mote va givar o€ B€om va
a£L0TOU|GOLV TIC TAPEYOUEVES
vinpeoieg tov B2B Higktpovikdv
Ayopaivy

Bacheldor, 2003; Bradford & Florin,
2003; Caldeira & Ward, 2002;
Kanter, 2001; Lawrence, 2002; Lee
C.-P. et al., 2007; Pflughoeft et al.,
2003; van Akkeren & Cavaye, 1999;
Wymer & Regan, 2005

Opyoveotakn
Hlektpovum
Etopomta

«O Pabpog g emyelpNoLOKNG
gunelpiog oe nmuata
demyelpnolokod Hiektpovikov
Emyepeiv kot ta emineda tov
SLBECIL®V TEYVOAOYIKDV,
avOpaTivev Kot 0IKOVOUK®OV TOP®V
™G emyeipnong, ylo v a&lomoinon
TOV TopEXOUEVOV Avcewv tov B2B
H)extpovikdv Ayopmdvy

Chang & Chen, 2005; Chwelos et al.,
2001; Grandon & Pearson, 2004;
Hadaya, 2008; Iacovou et al., 1995;
MacKay et al., 2004; Mehrtens et al.,
2001; Nikolaeva, 2006; Rao et al.,
2007; Truong, 2008; Tsao & Lin,
2004

ZTpatnyikn
Ynrootpién
Avototmg
Awoiknong

«To 6VVOLO TV GUVTOVIGUEV®V
EVEPYELDV -GY£010 OPAOT|G- OO TV
avAaToIN d10ikNnon g enyeipnong

v v a&onoinomn tev
mapeYopevmV Acewv Tov B2B
Hlektpovikdv Ayopmvy»

Chong & Pervan, 2007; Gagnon &
Toulouse, 1996; Gajsek & Pucihar,
2004; Grandon & Pearson, 2003;

Lertwongsatien &
Wongpinunwantana, 2003;
Mirchandani & Motwani, 2001;

Morgetharal, 2001; Poon & Swatman,
1999a,b; Premkumar & Ramamurthy,
1995; Premkumart et al., 1997; Teo &
Too, 2000; Tsao & Lin, 2004

XopaKTnpLoTiKé
Kot Znon
IIpoidviev

«To mnBog g Tapexdevns
TANPOPOPIG VIO TNV TEPLYPUPT TOV
YOPUKTNPIOTIKAV TOV
GUVOALAGGOUEV®V ayafdV TG
emyeipnong kot o fadpog
peTaPANTOTNTOG TG AVTIGTOLNG
nocotnTag (NTNong amd cuVaALOYN
GE GUVOAAQYTY

Bakos, 1991; Bakos, 1997; Claycomb
et al., 2005; Goldsby & Eckert, 2003;
Grewal et al.,, 2001; Homs, 2001;
Malone et al., 1982; Son & Benbasat,
2007

Efotepkoi
Hapdyovreg

Enidpaon
[MoAtelog

«To erimedo vTooTNPIENG TOV
EMYEPNCEDV A6 TO KPATOG, LEGH
NG KOTAPTIONG GUYKEKPLUEVMV
vopofetikdv pubuicewy Kot Tapoyng
aVALOY®V KIVITPOV, DCTE Vo gtvol
oe Béom vo a&lomocovy TIG
mapeOLEVEG vINpesieg Twv B2B
H)extpovikdv Ayopmdvy

Chau & Jim, 2002; Gengatharen &
Standing, 2005; Joo & Kim, 2004;
Molla & Licker, 2005; Oxley &
Yeung, 2001; Stockdale & Standing,
2002; Yu, 2007; Zhu et al., 2003

Enidpaon
Zovepyatov

«To eninedo mieonc, vmooTNPENG Kot
EMPPONG, TO OTOi0 aokeiTon oe pio
enyeipnon and Tovg cuvEPYATES TG,
Yo, T dlekmepainon TV petagd
TOVG EMLYEPNUATIKDY GUVOALAYDV
HECD TV TOPEYOUEVOV ADGEDY TOV
B2B H\extpovikav Ayopdvy

Claycomb et al., 2005; Hadaya, 2006
kon 2008; Hart & Saunders, 1998;
Kioses et al., 2006; Wang et al., 2006
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4.4 IIpotewvopevo Epgvvntiko Ilaiocwo “B2B e-MarkFLU”

H extetapévn pedémm g PpMoypaiag Kol TOV GYETIKAOV EUTEIPIKOV
EPELVOV, OTMG TOPOLGLAGTNKAY, TOG0 6 avTO To Kepdiaio 6co katl oto Kepdiaio
3, odynoe ot JWTHIOCY TOV TPOAVAPEPHEICOV EPELVNTIKOV VLTOBEGEWV
(ITivaxag 4.3). Baoet 6Awv tov mapandve [Hopaypdeowv avtov tov Kepoiaiov,
avomtOoyOnke TO  WPOTEWOUEVO  gpevvnTikd  mAaicto  “B2B  e-MarkFLU”
(B2B e-Marketplace: Factors affecting the Level of Use) tng didaktopikng datpipng
Emura 4.2). Xopeova paiiota pe tov Churchill (1979), n onovpyia kot 1
vioBétnomn evog epeuvnTikov mAdciov eSacpariler T oxéon HETOEL TOL VIO
dtepevvnon mpoPApatog, Tov pebodoroyikdv TpoPAnupaticudv mwov Tifevral,
KkaBmO¢ emiong Kol TV anoedcemv mov akoAovBovv. EmumAiéov, mapotphvel mpog tnv
KatevBuvon g EMAOYNG KOl EPOPUOYNG TOV  OIKOVOUKOTEPMOV  JLOOIKACLOV
EUTEIPIKNG OVOALONG, YL TNV 1KOVOTOINON TV EPELVNTIKOV OKOTOV KOl TMOV
EMUEPOVS GTOYDV.

To gpevvntikd mhaicto “B2B e-MarkFLU” amoteheiton amd T1g Tpetg Pacikég
Katnyopieg &&étaong, ONANON 0) TOVG ECMTEPIKOVS TOPAYOVTEG TMOV EVEPYA
GUUUETEYOVCMV EMYEPNCEMY, B) TOLG AVTIGTOLOVS EEMTEPIKOVE TOVE TTAPAYOVTES
Kol y) to wwitepa XopoaKTNPOTIKA NG Ypnoonoovuevns B2B Hiektpovikng
Ayopac (Zymuo 4.2). Emmdéov, avtég ot tpelg katnyopies, mepAapPavouv Tig
EMUEPOVS EPEVVNTIKES VTTOOEGELS, 01 OTOIEG LE TN CEPA TOVG ATOTEAOVV TIC PACTKES
peTOPANTEG TOL avapévetal vo e£€TacTovV Yo TV emPBefaivon 1 Yo TV amdppiyn
TV avticToryymv vrtobécemv (Zynua 4.2).

Ewdwdtepa, to mpotewvopevo epevvntikd mhaico “B2B  e-MarkFLU”,
arotedeiton  amd 11 ave€dptmrec petafAntéc, SOKPVOUEVEC OTIC  TPELS
npoavapepbeiceg Paocikég kartnyopieg ko 1 eapmmuévn petafant, to «Babuo
Xpnong tov B2B Hiektpovikdv Ayopdvy», 1 onoia dtoywpileton o€ Tpelg Eexabapeg
dwpPabuicelg dudkplong TG oviiotoynmg évtaong, HEC® NG EQOPUOYNG
npokabopiopévng  SloTaKTIKNG  KAMpokos (Yo meportépm  Aemtopépeleg  PA.

Hopaypdeoug 4.1 kar 5.4.2)°.

? O gpappdoot péB0dot PHETPNONG HAOV TV TAPUTEVD HETOPANTOV AVAUEVETOL VOL TAPOVGLAGTOVY
Aentopepmg oto Kepdrawo 5 (BA. [Mopdypago 5.4.2).
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H ypnowomra tov tpotevopevou miaiciov “B2B e-MarkFLU” éyketton oto
yeYovog 0Tl emyelpel vo eEeTAOEL TO EPELVNTIKO KEVO, TO OO0 TOPATNPEITOL GTO
o6TAd0 petd v viohBétmon tov B2B Hiektpovikdv Ayopmdv (post-adoption stage),
KaBmG, EAAYIOTES EUTMEIPIKEG UEAETEG EYOVV TOPOVCIOCTEL, Ol omoieg va e&gTalovv
O1eE0dIKAL TN UETEMEITO CLUTEPIPOPE TOV CLUUETEXOVODV EMLYEPTCEDV EVTOG TMOV
opiov tov B2B Hiektpovikdv Ayopav (Hadaya, 2008). EmimAéov, avtég ot peAéteg,
EMKEVIPOVOVTOL  EMAEKTIKOL otV €E€TOON  GLYKEKPYWEVAOV — TOPAYOVI®V
(BA. Hapdypagpo 4.2). AvtiBétmg, o€ aVTO TO €PELVNTIKO €yyeipnua emyelpeitol n
€VOTOINGT TOV KUPLOTEP®Y SVVNTIKAOV TAPAYOVIOV ETPPONS 6T0 Pabud ypnong tov
mopeyopevov  vanpecwwv  tov  B2B  Hlektpovikddv  Ayopdv, €101 Ommg
oLYKEVIPOONKAY amd T PPAIOYpAPIKY] ETIOKOTNGN Kol Ol OTOiEG KOADTTOLV TIC
TPEIS Tapamave kotnyopies (Zynua 4.2). H eykopomta 10V epeuvnTik@v vtobécemv
avapéverol va aglohoyndet petd v meptypaen| g epappdciung pebodoroyiag Ko

TOV OTOTELEGUATOV TNG EUTEPIKNG Epgvvag (PA. Kepdhota 5 kou 6).

Yyqpa 4.2: Tpotewvodpevo Epguvnrikéd [Miaicwo “B2B e-MarkFLU”

Ecotepikoi IMapayovreg

- Awibeon Kovdvriimv
- Opyavooiaxh Hiektpovikh Etowdtnta
- Ztpatnywn YroothpiEn Avetotng Awoiknong
- Xapakmnprotikd [Tpoidvtov kot Zntnon

Efotepucol IMapdyovreg

- Enidpoon IMoleiag BaOpoc Xpiong
- Enidpacn Zvvepyotdv » B2B HiexTpovikav
- Enidpaon Avtayovietdv Ayoparv

Xapaxktnprotikd B2B Higktpovik®dv Ayopdv

- Xxomdg Asitovpyiog kot [apeydpeves Yanpeoieg
- Kavoveg Agtrrovpyiog
- [3okmoiaxd Kabeotmg
- Zoppetoyn [MoAddv kar AeBvoig Kdpovg Emyeipriceov

OloxAnpavovtog to ovykekppuévo Kepdiato, kabiotator copéc 0Tl ot
TAaiclo 0VTAG TG SOOKTOPIKNG dlaTpPng emyelpnOnke va vioBeBel 1 epevvnTIKY
owdikacia, £tor Omwg mpoodopiotnke oto Eioaywywd Kepdiowo xor 1 omoia
mepropPdvel  pion  AOyiK] Kot KOAQ  OpYOVOUEVN]  OCEPA  OKT®  OTOOIMV

(BA. TTapdypapo 1.2). Metd v ohokAnpwon Kot tov Tpéxovioc Kepaiaiov éxovv
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NnoN vAomomBel Ta 6VoO TPMOTO GTASI AVTNG TNE EPELVNTIKNG SLUOIKAGING, EVD OTIG
emkeipeveg Iapaypdeovg, ko e0kdtepa oto Kepdiawo 5 ko 6, avapévetonr va

TOPOVGLUGTOVV TA EXLUEPOVS GTOLYEIN TV evamopeivaviov €L oTadimv.
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KE®AAAIO S

Meg0Bodoroyia ko Xyedraopoc tng Epmerpukng Epevvag

Yxomdc avtov tov Kepalaiov, eivor m Aemtopepng mEPLYpaOn NG
pebodoroyiog mov axolovOnOnke yw TO OYESCUO KOU TNV VAOTOINOM NG
eUmEPKNG €pevvag. Edwotepa, OTIG emMKEINEVES TAPAYPAPOVS, TEKUNPUOVETOL
SwdkaoTikd 1 epappooun pebodoroyior Yoo TNV EMCTNUOVIKY) VIOGTNPEN TOV
TPOTEWVOUEVOL gpguvnTiKo TAatsiov “B2B e-MarkFLU”, to omoio avamtoydnie cto
nponyovpevo Kepdiawo (Kepdroawo 4). Xto mopoxdto Zympa (Zynuo S.1),
TO. OKIOGUEVOL KEAE VTTOONAMVOLY TO. GTASLOL TNG EPELVNTIKNG OLOOIKOGIOG, TO OOl
avantOcoovVTaL 610 cuyKekpEvo Kepdhato.

[T ovykexpipéva, mapovstdletar 1 peBodoroyior TG EUTEIPIKNG EPEVLVOG,
MOTE Vo, TEPTYPaPOVV 01e£0d1Kd: 1) 01 GVVOTKES dlekmepaimong TG LEAETNG, TO €100G
™G MEAETNG Kot TOL YpoviKoL opilovta yio TNV OAOKANP®OoN NG, B) N emieyouevn
péEB0O0C GLAAOYNG TMV OEOOUEV®V, Y) TO TAIGIO TNG OELYUATOANYING, 0) O TPOTOGC
avAmTUENG KOl OYESOUOD TOL €PYOAEiOL EMPETPNONG KOU €) Ol TEMKA,

emAeyoueveg HEBoOOL OVAALONG TV OTOKPIGEMV.
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Yympoa 5.1: Ztdow YAomoinong g Epguvntikng Awadikaciog oto Kepdiato 5

2. Xxomog Tng Epmerpikiig

"Epevvag kar Avartoén
Tov [Iporevépevon

Epgvvntukov Ihmeiov
“B2B e-MarkFLU”

o. Kataypaen tov
Epsvvnrikev Ynobécewv
B. IIpocdiopiopodg twv

y. [Ipoodiopiopdc g
E&aptnuévng Metafintig

AveEdptnrov Metafintov | |

1. KaBopropdg tov
Epgovnrikod
Mpopipatog

4. Emioyn Meg06dov
Xvrhoyns TV Agdopévav

6. Avantoén ko Xyedracpic
Tov Epyaieiov Empérpnong

o. Aopnpévo Hiektpovikd
Epomuatoroylo
Iotocelidag

a. Avantoén Epoticemv

B. Khipokeg Métpnong

Y. Zyedracpos Mopoeng
Epompatoroyiov

d. Epappoyn Texvikdv yua ™
Beltioon tov [Mocootoh
Andkpiong

8. Epappoyn tov
Emieyopevov Med6dwv
Avalvong Tov Asdopévov
kot [apoveidon Tov
TeMkav AtoteleopatTmv

Atgpevvnon tov [apaydviov
nov Ennpedlovv 1o Babpod
Xprong tov Yanpeoiov tov
B2B Hektpovikav Ayopmv
0o TIG LVUUETEXOVOES
Emyepnoeig

3. ZovOnkeg Aekmepaioong
¢ Epmerpuaic ‘Epevvag,
Eidog MeréTng ko
Xpovikog Opilovrag
OloxkMpoong

Egappoyn:

ao. [eprypaikng ZTatioTikng

B. Hapayovtikdv Avarvcemv

¥. Atoy@ptotikng Avaivong

4. [Tpoodiopiopdg Tehkng
Moporig Epgvvnticon
IMouoiov “B2B e-MarkFLU”

o. Xopa: EALGSa

B. Avtikeipevo peréme:
Emyeprioeig mov
Svppetéyovv Evepyd oe
EAAnvikég B2B
HXextpovikég Ayopég

y. Mekétn EAéyyov
Y7ro0écewmv-AtTioAoyikn

3. Kabopiopog Xpovikod
AwotipoTog
(7/2009-2/2010)

€. Mio Ay Agdopévav

5. Asvypatonyia

o. [Ipocdiopiopdg
IMAnBvopov kot
Agryporoinmrikod [Tiaisiov

B. EmAoyn AetylatoAnmTikng
Teyvixng

v. KoBopiopog Meyéboug
Aglypartog

7. Emioyn Me06omv
Avdivong Tov Agdopévev

o. [Mapayovticy Avéivon
B. Awywproticn Avaivon

IInyn: pocappocpévo and Sekaran & Boogie (2010, p. 102).
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5.1 XovOnkeg Awekmepaioons g Epmepunic ‘Epgvveg, Eidog
Merétng kan Xpovikog Opilovrag OhokApwong

H eumepucn épevva, n onoia dievepyndnke otnv EALGDa, giye wg avtikeipevo
UEAETNG TIC EMYEPNOELS TOL GLUUETEYOLV o€ eAANVIKEG B2B Hiektpovikég Ayopéc
Ko, €101KOTEPA, GE NAEKTPOVIKA EMLYEIPTUATIKG LOVTIEAQ, TO, OTTOT0. AEITOVPYOVV MG
OlEmyEpNolokol  OlOpeCOAAPNTEG TPOCPEPOVTOS  MAEKTPOVIKEG — VINPEGILES
npooTféuevng a&lag ota uéAn tovc. Mo ovykekpyéva, n Epevva amevdHvornie
OTOKAEIGTIKA KOl LOVO GTOVS EVEPYOVS YPNOTES TOV GLVOAIKA TEVTE EAAVIK®V B2B
HAextpovikdyv Ayopov.

Ocov apopd oto €ldog g perémng, odupwva pe tovg Sekaran & Boogie
(2010), vrdpyovv Tpelg KHPLEG KaTnyopieg SAKPIONG TOV ETICTNUOVIKMOV UEAETMV,
OLLPOPOTTOLOVUEVES avAAOYD LE TO OKOTO oL €ELINPETOVV. AVTEG Ol KaTnyopieg
glval: o) ot OlepevvnTIkéG HEAETEG, B) Ol TEPLYPOPIKES UEAETEC Kol Y) Ol UEAETEG
eréyyov voBécewv (N ontohoyikés pekéteg). Ewdwotepa, ot depeuvnTikég HEAETES
yopokmpiloviar amd v EAAEWYN EMAPKAOV TANPOPOPLOKDOV TNYDOV Yo TO VWO
eEétoon Mo, pHe amoTéAecUd Vo Oomouteitol 1 OEKTEPAIMON ONUOVTIKNG
TPOEPYACIOG TPOTOV KATOOCKEVOGTEL TO TPOTEWVOUEVO TAdic0. EmumAéov, éxouv mg
KOPLO0 GTOHYO TNV OVaKAALYT Kot TNV Kovotopia, YU avtd Kot yapaktnpilovror amod
vynid emineda eveMéiog (Kinnear & Taylor, 1996). Ot mepiypoikés peréteg
amoPAETOVY GTOV TPOGOIOPIGHO KOL TNV EKTIUNGON TOV YOPUKTNPIOTIKOV UioG
dedopEVIC KaTAoTOONG, TPOGEYYILovTas TO £pELVNTIKO TPOPANLO IO GUYKEKPIUEVT
onmtikn. Edwdtepa, amockomohv oty mEPLYPAPY] TOV YOPOUKTNPIOTIKOV VOG
TANBVOUOV, ATOVTAOVTOG OTO EPMTHLATO: «TOL0G», (T, «TOTEN, «TOL» KOl «TMGH
(Zikmund, 2003). Evo, téhoc, ot perétec eléyyov vmobécewv mpoomabovv va
eEnynoovv ko, Kot ETEKTAON, VO EMPERUMDCOVY GUYKEKPIUEVES TAPAOOYEC-CYEGELS
HETOED VO 1| TEPIOCOTEPMV TTAPAYOVIOV Yo pia Kotdotaon. Emdudkovy, oniadn,
mv avoyvoplon mlovov oyécemv Hetabd tov vrd eEétacn peTafAnTdv -g0peon
GYE0EMV OLTIOG-01TIOTOD-.

Béogt tov mopomdve S0TVTIOCE®V KOl TOV OMMOTEPOV GKOTOV TNG
OWOKTOPIKNG  JTPPnS, £€Tol OmMMG avTOG  avaAvONKe oto Kepdioo 1,
N CLYKEKPWEVT] EUTEIPIKT EPELVO EVIAGGETOL OTIC HEAETEG eAEYYOL VTOBEcEMV

(M artohoyikég), mepthappdvovag, woTdco, Kot KAmolo oTotyeio mov yapaktnpilovv
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TIC OlepeuvnTIKEG peAétes. Toavtdypova, M Omovcio TOPOUOIOV  EPEVVNTIKAOV
npoonmabeidv (PA. [Tapdypapo 4.1) 00NyNoe 610 AETTOUEPT] TPOGOOPIGUO TOV VO
dlepevvnon TapayOVTIOV Y10 TNV TEAMKT DAOTOINGT TOL TPOTEWVOUEVOL EPEVVITIKOV
mioiciov “B2B e-MarkFLU” (Kepdiato 4).

Yyetikd pe TO Ypovikd opilovia oAOKANpmONG NG €pevvag, M VTapPEN
GUYKEKPIUEVOV YPOVIKDV TEPLOPICUMY GE GLVAPTNON HE OVOKOAIEG GLAAOYYG,
KaBdg apykd mopatnpnnke Apvnon amdKpIoNS TOAAMV EMYEPNCE®Y, 0dNyNoav
og plo kot Hovadikn ANyn ToV TpOToyeEVAOV dedopévmv (cross-sectional 1 one-shot
study). ITio ovykekpéva, n GVALOYN TOV oTOlKEIOV TPpOyUATOTOONKE 0md TOV
IooMo Tov 2009 ém¢ 10 DePpovdpro tov 2010. Oo mpémer vo emonuovOel Twg
apykdg oKomOg NG EPELVNTIKNG TPOCTAOEG MTOV 1 OEVEPYELD OLOYPOVIKNG
peArétng (longitudinal study) pe emavoroppfavopeveg MY TPOTOYEVAOV dEGOUEVMV.
To yeyovog avtd Bo mpocédde peyaddtepn epevvnTik akpifela ota TPOKLITOVTA
aroteAéopata, KobOC Oo TPOEKLMTAV Kol TEPUITEP® TIO OELPLUEVO YPN OO
coumepdopata. Evtovtolg, ot mpoovapepBévieg  avactoltikol  moplyovteg

TEPLOPLOOV T1) CLYKEVTPMOOT) TV ddOUEVMV G pia kot Hdvo Aqyn).

5.2 Emoyf Mg0060v Xviroyng TV Agdopévev

levikotepa, Yo 1 ovAAOYN] TV Odopévev UioG EUTEPIKNG EPELVOG
VILAPYOVV SLAPOPES HEBODOL GVYKEVTIPOGTG TOV TPMTOYEVAV GTOLXEIDV. ZOUPOVO [LE

toug Sekaran & Boogie (2010) kou UNESCAP (2005), o1 Bacikodtepor péboodot giva
ot €€Ng:

a) [Mopatnpnoeig: Aounuéveg Kot AdOUNTES, 01 OTOlEG dlaKpivovTal EMUEPOVS
o€
1. Xvppetoyucég
il. Mn Zoppetoykég
b) Xvvevtebéelgc: Aounuéveg kot ASOUNTEG, Ol OMOIEC KOTNYOPLOTOLOVVTOL
TEPULTEP® GE
1. Ilpocomikég

it. Tniepovikég
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iii.  YmoPonBoduevec and H/Y - ITAnpopoprokd Xvotnuo
c) Meléteg [epummtdoewv
d) Epotmpoatordyuo:
1. Tayvdpopeiov
il. MAekTpovikoy Tayvdpopeiov

1il. 10TO0GEMOOG

Kdabe pio and 11 mpoavagepbeiceg neBddovg £xel GLYKEKPIUEVO TAEOVEKTILOTO KO
LELOVEKTNLOTO, KO €QOPUOLETOL TPOCAPUOCUEVT] OTO €100C KOl GTO GKOMO TG
€pevuvag, Yo TNV omoia vioBeteitan.

Ewwotepa, ov mapoatmpioelg meptloppdvouv v eEétacn Tov Lo
dtepevvnon wAnBvopoy, KLplwG OTO YMPO EPYOCIOG TOV, KATAYPAPOVTIOS TIC
opaoctnpoTeg Kol T ovumeprpopd  tov.  Xapokmmpilovror g péBodot
OlEKTEPAIMONG TOWOTIKMY EPELVAV, OTIS OMOieg O gpevvnTng otnpileToar otV
TApOTAPNOY Kot Oyt otV emkowvwvio, He OGAAG GTOUO. YO Tr GLAAOYY TOV
TpocdoKk®dpevemy TAnpoeopldv (Burns & Bush, 2005; Xioukoc & Mavpog, 2008).
Me T1¢ TOpaTnpNOELS AMAMSG LETPATOL 1 KOTOYPAPETAL KATL, Y®PIg va elval EQKTO va
e€etootel 10 «ylatd» TG TOpATNPOLUEVNC ovumeprpopds (Zidukog & Mavpog,
2008). H ovykexpuévn pébodog Bempeitar kKaTdAANAN Yoo TV TopoKoAovOnom
TOADTAOK®V  TEPOUATOV KOl  TOV  TPOTOV  OLEKTEPOUMONG  TOV  dPOPOV
dpactnploTiTeV oto TAaiclo piag emyeipnong, otoyeio To omoio avTOpdT®S T
yopaxtnpilovy ®¢ pn KOTAAANAN Yo TO OKOMO TNG MOPoVGOS OOUKTOPIKNG
SwTppms.

Ot ovvevtevéelg mepthappdvouy pio dtodikacio, oty omoio 0 £PELVNTNG
eumAéketal oe ovlntmomn pe Tov ouvevtev&lalopevd Tov, OTLTOVOVTIAS TOV
EPMOTNOELS, GYETIKEC UE TO OVTIKEILEVO HEAETNG TOL. ZOpuemva pe toug Lofland J. H.
& Lofland L. H. (1994), péom g cvykekpyévng pebddov, o epguvnig amnoPrémnet
omV GVTANoN 000 1O duvaTOV TO TAOVGIOL Kol AETTOUEPOVS VAIKOD Yo TN
peténeita. 0Elomoinon tov o€ moloTikn ovaivon. Ot cuvevtedielg Exovv g Pacikod
TOVG TAEOVEKTNUO TNV GUECT] ETOPT LE TOV EPOTMUEVO KOL, GTNV TAELOYNQIN TOV
TEPMTOGE®V, GULUPAAAOVY GTN GLYKEVIPMOT TOLOTIKOTEP®OV OEDOUEVOV Yo TOV

gpevvnt (Aaker et al., 2001). Evtovtoig, n vioBétnon g ovykekpuévng pebddov
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EUTEPLELYE, OTNV TEPITTMOON TNG GLYKEKPIUEVNG EUTEIPIKNG EPELVAS, TEGGEPO
ONUOVTIKOTATO UEIOVEKTAUOTO: 0) LEYAAN YEOYPAPIKN O0GTOPA TOL TANOLGLOD,
B) OJvokoAlieg mpocéyyiong peydlov oplBuod  cvVEVTELEWLOUEVOV-CTEAEXDV,
¥) LYNAO ypovikd TEPIBMPLO 0PYAVOONG Kol VAOTOINGoNG TG KaBe cuVEVTELENG KL,
KOT® E€MEKTAOT, EEOPETIKA OLEVPLUEVO YPOVIKO 0pilovTa OAOKANP®ONG Kal &) VYNAO
OTKOVOUIKO KOGTOG.

H pébodog g HeEAETNG TEPUITOCEDV TPOCPEPEL GTOV  EPELVNTH TN
SVVaATOTNTO VO, KOTOVONGEL KOl VO aTOKOAOWEL TPOPANUATO, ONUOVTIKE (nThloto
Kol oyéoelc. Ewdwodtepa, epappoletar otn o1dyvwon OLGYEPEIDV KOl TNV £EEVPEDT
TPOKTIKOV PeATidoemv, eEetalovtac, cuvnwg, Eva eEapeTIKA TEPLOPIGUEVO 0plOULO
TEPIOTATIKDOV, KUPI®MG AOY® YPOVIKAOV TEPOPIGUMV  KOL  LYNAOL  KOGTOLG
viomoinong. Qg euokd gmakdiovbo, 1 GLUPBOA TG ot dnovpyio Piog YEVIKNAG
Bepnong yvoong eivol amooTacpatikn kot yU' autd dgv emAéyOnke (Aaker et al.,
2001).

o toug oKOmMOUG NG OAKTOPIKNG OaTpPns, KataAAnAdtepn wHEB0dOG
kpidnke M vioBétmon tov gponuoToAoYiov. Edwotepa, YpNOYOTOIDOVING TO
Aoylopikd mokéto ‘phpSurvey’ - ‘Exdoon 1.8, vAomombnke 10 epotUatoAdy0 €
NAEKTPOVIKT] HOPQN, TO OMO{0 OTN OCULVEYEW avapTNONKE OTNV  16TOGEAID
“http://e-marketplaces-survey.dom.gr/”. Md&Aoto, 1 GULYKEKPYWEVN  16TOGEMON
KOTOOKEVAGTNKE KoL, KATO CUVETELD, AEITOVPYNOE OMOKAEICTIKG KOL HOVO YO TIG
avAYKEG CLYKEVIPMOONG TV TPMTOYEVAV Oedopévav TG €pevvas. [lapdiinia,
KOaTOmY ocvvevwomong pe Tic mévie eMnvikég B2B  HAektpovikéc Avyopég,
ocoppovinke vo  mpowOnbel, péom mAekTpovikod ToyvoOpopeiov  (e-mail),
o obvdeopog (link) g 10T0CEAIDOG OTAL €veEPYd TOVG WHEAN KOl E€OIKOTEPO GTO
aPUOdI0 OTEAEYOG TNG EKAGTOTE eMeipnong, 1o omoio Nrav vevOvvo Yo ™ dpdion
™G eToupeiag Tov oty avtiotoryyn B2B Hiektpovikn Ayopd.

Ta mAeovekTpata amd TV V1oBETNON TG GVYKEKPEVNG HEBOSOV GLALOYNG
TOV TPOTOYEVAOV 0£00UEVOV, KAMIGTOVTOS TNV TOPAAANAL OC TNV TAEOV KATAAANAN

YlOL TV GUYKEKPIUEVT] EUTEIPIKT] £PELVOL, NTOV TO EENG:
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I'pryopn mpodbnon kot cLAAOYN: M OMOGTOAY TOU GLVOEGHOVL GTOV OTOI0
NTAV OVOPTNUEVO TO NAEKTPOVIKO EPOTNUOTOAGYIO NTAV AUEST TPOG OAO TOV
TAnBvcpd, aveEaptNTmMG S10GTOPAS TOV, PEATIOTOTOIOVTOS TAVTOYPOVOS Kol
10 YPOVO GLAAOYNG TOV ATOKPICEDV

EbYkoAn dwyeipion tov mAnBucpov: €pdcov NTaV YVOGTES 01 NAEKTPOVIKEG
dtevBivoelg (e-mails) TovV epOTOUEVOV, NTOV EDKOAOS Kol O EAEYYOG TNG
Tapadoong N un, kabmg eniong Kot 0 EAeYY0G TNG CLUTANP®GNG N O)L TOL
gponuatoroyiov. EmmAéov, m yvoOOon TOV TPOCOTIK®OV TOVG GTOLXEI®MV
Bonbnoe otV amooToAn Kol VEEVOLHIOTIKGOV NAEKTPOVIKMOV UNVOUATOV UE
oKomd TV aOENGN TOL TOGOGTOV AMOKPIGNG

Meydn yeoypaeikn kot TAnfucpokn Kaivymn: n tpdécspacn tov TAnducuov,
1060 GTO0 MAEKTPOVIKO TOL TOLOPOUEID OGO KOl GTO GUVOEGLO TOL
EPMTNUATOAOYIOL TV EDKOAT KO AUEST) OO TAVTOD

Xounio k66ToG: T0 KOGTOG TEPLOPIOTNKE OTO YOUUNAOTEPA duvaTh EMimeEda,
otoyeio to omoio O0ev Ba NTOV €PIKTO pE TN XPNON OMOCONTOTE AAANG
puebodov

AveoN GCUUTANPOGCTG Y10 TOVS EPOTMUEVOVG: Ol EPOTOUEVOL NNTOV o€ BEom va
TO GULUTANPOGOVY HE Aveon ypOVoL Kol ydpov. Mdlota, AOY® TOL
EKTETAPEVOL eYEBOVEC TOL EPMOTNUATOAOYIOV, 1| MAEKTPOVIKY] GULUTANP®OGN
ntav n mwAéov evdedetypuévn néB0dog, KaBMDS mpocipepe TN SvvaTOTNTO
amOKPLoTG diYmG YPOVIKOVG TEPLOPIGLOVG

Evkolio culdoyng evaicntov dedopévov: cdppova pe toug Aaker et al.
(2001) wou Churchill & Iacobucci, 2005, 1 MAEKTPOVIKY] GLYKEVIP®GON
EPOTNUOTOAOYIV — amotedel TNV KatoAANAOTEPn  péBodO  GLAAOYNG

evaicOntov dedouévmv

Qct000, TOPE T TOAD CNUAVTIIKA TAEOVEKTNUOTA TNG YPNoonombeicag

puebodov, 1 Pacikdtepn OGLGKOAMO TOL TAPATNPHONKE TOVG TPDTOVS SVO UNVEG

(IobA1og - Avyovotog 2009) tav to YoaunAd T0G0oTo AmoKkpions. [ v mepattépw

Bedtioon kot T OeTiky  AmOKPIOT]  CUUAANPOONG  TOL  EPMTNUATOAOYIOL,

InmOnke and 1ig tévte B2B HAektpovikég Ayopéc 1 mopoaydpnon ToV TNAEPOVIK®OV

aplu®OV TOV EPOTOUEVOV, OOTE HECH TNAEQPMOVIKNG EMTIKOWVOVIOG VO KOTOGTOOV
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TPOCMOTIKA EVILEPOL Y10 TO OKOTO TNG EPELVNTIKNG TPOCTADELNG Kot TNV 1WO10TNTAL
Tov gpeuvnTOv. H ddikacio tov ThAEQPOVIKGOV KANGE®V OMpKNnoe HEXPL TNV
olokMpwon g épevvog  (ZemtéuPprog 2009 - Dgfpovdprog  2010).
Ovclootikd, petd v evnuépmon Tov kdbe epotdpEVOL Tpowbhonke 6’ avtdv
VIEVOLUIOTIKO NAEKTPOVIKO UNVULA, LE NAEKTPOVIKT d1E0OVVOT OMOGTOANG QVTY| TOV
[Tavemomuiov Maxedoviag (saprikis@uom.gr), £TIGLVATTOVTOS TO GUVOECUO TOV
gpotnuatoroyiov. Emiong, mpowbnonke, éva debtepo vmevOLGTIKO NAEKTPOVIKO
LWVOLO, GTNV TEPITTMOOT) TOL JEV VANPYE ATOKPIOT] EVTOG OLUCTNUATOG OEKO NUEPDV.
EmimAéov, oty npdtn cerida Tov epotnuatoroyiov, To omoio mapatifeTar avtovclo
oto [Tapapmmua A, avaypdeoviav, TOG0 0 GKOTO TNG GLYKEKPIUEVNS EpEVVaS OGO
Kol 1 1010TNTA TOV EPEVVNTOV, LLE TANPN TapdBeoT TV GToLKEl®V EMKOVMOVING, £T01
(MOTE 0 EKAGTOTE TMOPOANTTNG VO NTaV 6€ BE0TN VO SIOCTOVPDOGEL TNV TAVTOTNTA TOVG.

Téhog, Ba mpémer vo emonuoavBodv Vo okdun otoyeion To omoia
epapuoonkay ot pEBodo cuAloyNG Twv dcdopévey. To mpdTo otoryeio ival o
«Babuog andxpoyne», o omoiog mpocdlopilel 10 eMimedo evUEPMONG TOL £YOVV Ol
EPMTOEVOL Y10 TO OKOTO NG £PELVOG Kot TO 0e0TEPO oToLyEio eivan 0 «Pabudc
dOUNoNC», 0 OTOIOC AVAPEPETAL GTO EMIMEDO TLTOTOINGNG, TOL VIOOETEL O EPELVNTNAG
KOTA TO 0TA010 oYedOGHOL Tov gpwtnuatoroyiov (Tull & Hawkins, 1973). Ocov
agopd 10 «Pabud andkpvyno», OTMG avaépnke kol Topamdve, BewpnOnke OtL N
Eexabapn avapopd TV eMOOEEMV TNG EUTEIPIKNG Epeuvag Ba emépepe KaAdTEPOL
OTOTEAECUATO OTNV  OKPIPESTEPN KOL EVKOADTEPN OMAVINGN TOV EPMOTNCEMV.
E&dAdov, NTav apketn 1 avopopd Kol UOVO GTOV ETIGTNHOVIKO YOPOKTHPO TNG
LEAETNG, DOTE VO TPOGOMGEL £VaL EMTPOCHETO KIvTPo Yo OETIKY| amOKPIoT. ZYETIKA
pe 10 «Pobud oo6umono», viobetnOnke pic avotpd kKabopiopuévn TPOCEYYIOTIKN
doun, KaBmg 0 GKOTOC TNG EPELVAG EMETOCGE TOV KAOOPIGUO EK TOV TPOTEPM®V, TOGO
TOV epOTNoE®V oL Ba cvpmeptlapupdvoviay 0G0 Kol TOV OVTICTOI(®V ETAOYDV
npog omdvinon (Churchill, 1997). Ewdwotepa, n ¢Oon tov petafAntodv kot 1o £100¢
TOV  EMOLUNTAOV  OTOTIOTIKOV OVOADCEOV  emEPaiay TNV  KOTOOKELY  €VOG
epOTNUOTOAOYIOV pe LYNAO Pabud do6uNoNG, eumeplEyoviag, g €ni 10 mAEIGTOV,
KAELOTEG EPOTNOELS. L26TOCO, ATOKAEICTIKA KOl LOVO Y10l TNV OITOTUTTMOCT] TOV TPOPIA
(ONUOYPOPIKA  YOPOKTNPIOTIKE) TV  epoTdpeveov (Mépoc A’), vioBetnbnke

TEPLOPIGUEVOS OPLOLLOG AVOLYTAV EPOTHCEMY KOl EPOTHGEMV TOALUTADY ETIAOYDV.
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5.3 Agevypatoinyia

Mo v viomoinon ¢ Jdwdikaciog oyedoopuod NG JOelyHaTtoAnyiag,
vioBetOnke n mpocéyyion mov mpoteivouv ot Sekaran & Boogie (2010, pp. 266-
268), n omoia mapovcialetor oto akolovbo Zynuo (Zyqua 5.2). Ooa mpémer va
emonpaviel 6T 1 cuykekpiuévn dadikacio amotedel kKopPikd onueio yio TV TEAKN
emtuyio ™G epeLVNTIKNG Tpoonmddelog, KaODS mpoodopiletal emakpifmdg TO
AVTITPOSMOTEVTIKO delypa tov vtd e&étaon TAnBvcpov, 6to omoio Ba argvBuvlel o
gpyoreio empétpnong (epoTNUATOAOYI0) Yo TN GLAAOYN T®V OEOOUEVOV NG

EUTELPIKNG EPELVOG.

Yympa 5.2: Awdikacio Zyedacpov g Astypotoinyiog

Bnipa 1: Brpa 2: Bnipa 3:

[Tpocdropiopds tov
AgrypoToANTTiKoh —
Moisiov

Emioyn
Agrypotolnmrikig Teyvikng

v

Oproudg [MTinbvopon

A

Y

Brjpa 5: Brjpa 4:
Extéheon g
AgYHOTOANTTTIKNG - KaBopiopde
Awdiaociog ) MeyéBoug Agiypatog
(Zvddoyn T®v dedopévav)

IInyn: Sekaran & Boogie (2010, pp. 266-268).

Bnua 1: Opiwouoc ITAnfvcuon

O mnBvopdg TG S1BaKTOPIKNG daTtpiPng, ONAaST oAdKANPN 1N oudda £TGt
ommg opiletarl amd Tovg oTOYOVG TG £pevvag (Burns & Bush, 2005), aroteleiton Tic
EMYEPNOELS EKEIVEG, TOL GULUUETEYOLY evepyd oTic eAlnvikéc B2B HAektpovikég
Ayopéc Kol 0EOMOOVV  TIC TOPEXOUEVEG LANPESIEG T®V TEAELTOI®V Yoo TN
OLEKTEPOIMON TOV EMYEIPNUATIKOV TOVG dpacTnplotiTev. ['evikdtepa, ot mAinbvcpol
umopel va givan €ite mEMEPAGUEVOL, €ITE ATEPOL. TNV TPOKEWEVT TEPIMTOOT, O VIO
e&étaon mAnbuoudg NTov TEMEPAGUEVOS Kot vtodoyiotnke mepimov ota 1100 péin
(BAr.  TToapdypago 2.6), AapPavoviog vmdéym 1o otoyeion tov mwévte B2B

HAektpovik®dv Ayop®dv, TOV dpaCTNPLOTOLOVVTIOL GTOV EALASIKO YDPO.
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Bnua 2: ITpocdopiopdc Astypatoinmrikob ITAoisiov

Q¢ derypoatonmtikd mAaiclo Bewpeiton n «Aloto» tov TAnBvoUOD, amd TV
omol. 0 gpevVNTAG emAéyel Ta dTopa Tov Bo CLUUETAGYOLV OTHV £pguva
(Wilson, 2006). Xe avti 10 O00KTOoptkny O1aTpiPr], TO OEIYUATOANTTIKO TAAICLO
nponAfe amd Ta avticToyo GToLKElD TOL OMOKOUICAV Ol EPELVNTEG O TIG TTEVTE
eMnvikég B2B Hiektpovikég Ayopés, apapmdvtog ektdg omd to Uun evepyd LéAN Kot
OAEG TIG OIMAOEYYPUPES, KAUOMDG OPKETEG EMYEIPNOES EMAEYOLV TNV TOPAAANAN
OpacTNPLOTOINGCT TOVG O TEPLoGOTEPEG amd pio avtiotoyes B2B Sradiktvokéc

TAQTQOPLLES.

Bnua 3: Emioyn Astypotoinmrikne Teyviknc

Meto&d Tov 000 YEVIKOV KATNYOPI®V OEIYUATOANTTIKMOV TEYVIKAV, O) TIC
teyvikég mBavotrag (probability sampling) xat B) tic teyvikég un mbavoTnTOg
(non-probability sampling), emA&yOnke n TpOT derypaTOANTTIKY Kotnyopio, KoOMOC
N Kabe emyeipnon tov TANBVoPOL giye pia YvooTy, un pndevikn, mhovotnto vo
emheyel oto teMkd Oetypo. I[MopdAindio, €mewdn M OVTITPOCSOTELTIKOTNTO TOV
delypotog yopaxtnpiletor g oToyeio VYNANG CNUOVTIKOTNTOS Y10 TN OOUKTOPIKT
SatpPn, KaBMOS TPOoPEPEL TN SVVATOTNTA YEVIKELONG TOV TEMK®V OTOTEAECUATOV,
N €mMAOYN NG OLYKEKPUEVNG Katnyopiag Beswpnnke og m mALOV KATOAANAN
(Sekaran & Boogie, 2010).

Ewdwotepa, m emieyfeico xatnyopio  SEYUOTOANTTIKAOV — TEYVIKOV
(probability sampling) Owaxpiveton mepaITEP® O  TEGGEPIS  VLTOKOTNYOPIEG:
o) v anAn toyoaio derypotoinyio (simple random sampling), f) T cvotnpatiKy
detypatoAnyio  (systematic  sampling), y) 1 oTpOMHOTOTOMUEV]  TL)OiO
derypatonyia (stratified random sampling) kot 6) T detypoatoAnyio opddmv
(cluster sampling) (Zuwpkoc & Mavpog, 2008).

[Two cvykekpyéva, otnv amhn toyoio detypatoAnyio o KOs epmTOUEVOS EXEL
{oeg mBovotnteg va emheyel oto Oeiypo, o€ ovtifeon pHe TN GUGTNUATIKY
derypotoAnyia, Kotd tv omoia, amd To SEIYUATOANTTIKO TAOIGLO ETAEYOVTOL TUY IO
epoTOUEVOL Pdoel evdg ocvykekpluévov Prpatog emhoyne. o moapddetypa, €dv
epappootel Prpa dwaotiuatog ico pe «tpioy, telkd, Bo emileyovv: o tpitog,

0 £éK10C, 0 £vatog, O OMOEKATOG, K.0.K. . XTN OTPOUATOTOMUEVY T
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derypotoAnyia, apyikd dwupeitar o TANBLVoUOE e 0V0 M meplocoOTEPES apoPaio
OTOKAEIOUEVEG OUAOES KO, OTN] GUVEXELN, ETIAEYOVTOL EPOTAOUEVOL aO KAOE opada
Eexopiotd, gite Tuyaia gite pe cvompotkd Tpomo. TELog, N detypatoAnyio opddmv
YPTCLOTOLEITOL O TMEPUTTMOOEL;, OMOV TO OEYHOTOANTTIKO TANiGLo Ogv  gival
owbéoo wote va viofetnbel n toyaio péBodog emAoyng. Xn derypotoAnyio
opdd®V, apykd eTAEYovTOL TVYOi0 ORAdES amd Tov TANBLGUO Kot 6T GLVEXELX OAL
N kdmow dropo omd TIC EMAEYOUEVEG OUAOES YPNOUYLOTOLOVVIOL GTNV EPELVA
(Zwpkog & Mavpog, 2008). Bdaoer tov mopamdve, smidéyOnke n omAn tuyaio
derypotoAnyia, Kabog kpidnke og n KataAAnAdtepn pe Pdomn Tig avdykeg Kot Tovg

EMUEPOVS ATOLTIOELG TNG OOUKTOPIKNG SLOTPPNC.

Bnruo 4: Kabopiopdc Meyébovc Agiypatoc

IMa tov kaBopiopd tov peyéBovg tov TeEMKOL delylaTog YpMoipomomOnkay
000 Poaowol eumepcol Kavoves. Apyikd, peletnOnkov T0 TOGOGTA ATOKPIONG
aVTIGTOY®V EMICTNUOVIK®OV UHEAETAOV, Ol omoieg eivol OMUOCLELPEVES GE £yKpLTa
EMOTNUOVIKA TTEPLOdIKA. TN GLVEXELWD, OVOAVONKOV Ol EMUEPOVG TTAPOUOOYES TOV
TPEMEL VO TANPOVVTOL, DGTE VO, WITOPOLV VO YPNGLOTOM 0DV 01 AVOUEVOUEVEG TTPOG
vwoBéton otatioTikég pnéBodotl avdAlvong Twv cLALEXOEVTOV dedopévav, dnAadn N
Aepegovntikny  TMoapayoviiky Avdivorn (Exploratory Factor Analysis) kot 1
Awywpiotikr] Avaivon (Discriminant Analysis) (BA. [Tapdypago 5.5).

Béoet tov mopomdve, éva delypo petald 90 wor 150 oamoxpivopevav
Beopnbnke emapkés. Qotdéco, M mpobeon eftaonc ™ POCIKNG EPEVVNTIKNG
VdOeoNC, T060 G€ OAO TO delypa OGO Kot 6TIG dVO PAGIKEG OVTOTNTEG -0lYOPUGTES KO
wpounBevtéc- Eexwpilotd, Tpobmdoete TN GLYKEVIPWOT ToLVAGYIoTOV 90 amokpicemv
EMYEPNOCEDV-0YOPUSTOV Kot GAA®V 90 amokpice®mV EMYEPNCEDV-TPOUNOELTOV.
[Topd Vv empumrvvon Tov ¥povikov opilovio GLAAOYNG T®V JEFOUEVOV KOl TMV
enipovov  mpoomabeidv  mov  KatefAnOnoav (PA. IMapdypago 5.2), Tehkd,
TapoTPNONKe aduvapio GLYKEVIPOONS 1KavoD aplBpoy amokplévimv ayopasTav.
‘Eto1, mepopiommke mn  €E€TOOM  TOL  TPOTEWVOUEVOL  EPELVNTIKOV  TAOUGIOV
“B2B e-MarkFLU”, apyikd ce 6A0 10O Oelypa Ko, GTN GLVEXELN, GTIV OVIOTNTO TMOV
npounfevtddv. H ocvykekpévn advvapio omotehel meEPOPIGUO TNG EUMEPIKNG

£pevuvoc.
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Bnua 5: Extéleon the Astypotoinmrikne Awdikacioc (ZvAloyn dedouévav)

H teAikr] cuALOY TV OEO0UEVOV OOTEAEL TPUKTIKA TOV OMTEPO GKOTO
TOV  TEGOApwV  mpoavoeepBiviov  Pnudtov. Qotdco, N ektéheon NG
OEIYUATOANTITIKNG OladtKaciog mpobmofétel v avamtuén Kot To GYedacUd TOv
gpyareiov empérpnone, Kabmg emiong Kol ToV TPOGOIOPIGUO TOV AVAUEVOUEV®V
TPOG EPOPLOYN OTOTIOTIKOV HEDBOd®MV avAALONG TV GULAAEXDEVIOV OEOOUEVOV.
Ewdwkdtepa, ta ototyeio avtdv Tmv 000 6Tadinv Tapatifevtal 6T AUECMS EMOUEVES
Hopaypdeovg (BA. [Tapaypdeovg 5.4 & 5.5). Metd v 0AOKAP®GT OVTOV TV 600

oTadimV NTav EPIKTN 1 EKTEAECT] TNG OEIYUATOANTTIKNG S10d01KOGTOC.

5.4 Avartoén ko Xyeoraopog tov Epyaieiov Empérpnong

Mo mv avantoén tov epyareiov empérpnong (epotnuotoAidylo) Kot,
KOT' EMEKTAOT), TN SLVATOTNTO PETPNONG OAWV TV VIO OlEPELVNOT UETOPANTOV-
TOPAYOVI®MV  TOV TPOTEWVOUEVOL gpevvnTikoy mAowsiov “B2B  e-MarkFLU”,
vioBetOnke N péBodog tv £&1 Pnudrov, £Tol Omwg TapovsldleTol oTo Zynua 5.3.
Apywcd, oavomtdydnkoav ot KMpoKeG HETPNONG TOV EMAEYOUEVOV EPOTICEDV
(BMuota 1-4), ot cvvéyeln oxedIAoTNKE 1 TEAKN HOPON TOL EPOTNUOTOAOYIOV
(Bpo 5) evod, téhog, eréyybnke m eykvpdmra kot n adlomotio Tov (Prjua 6).
Ewdikdtepa, n ouvBeoT Tov TUNHATOG TNG AVATTLUENG TOV LETPGE®V PacioTnKe GTNV
avtiotoyyn owdikacia mwov mpoteivet o Churchill (1979), mpocapuosuévn oTic
OTOUTIOELS TNG OVYKEKPIUEVNG EUMEIPIKNG EPELVAG, EVA Y10, TO OCYESWGUO TOL
gpyoieiov empétpnong okolovOnOnke 1 pébodog tov  «IIlpocappocpévov
Yyedwopov» (Tailored Design Method - TDM) tov Dillman (2007), pe 11g
OVTIGTOL(EG TPOCAPLUOYES OTIC ETUEPOVG OVAYKES TNG OOUKTOPIKNG StoTpiPnc.

Eniong, Oa mpénetl va emonuavOel 611 Ta «€EL fripotay Tov Zynuotog 5.3 dev
pénel va, 0empnBovV «avTdvopo», OALG CAANAEVOETO, LLE ATOTEAEGLLO Ol EVEPYELEG,
Ol OTOlEG TPAYLLOTOTOOVVTOL GE KaBEva amd avtd vo, £Yovv dpeon emidpacr ot
endueva. Axoun, 1o televtaio Pruo (Ppa 6) amotedel dSwdikacio, 1 omoia
eQapuOleTOL UETA TN OLYKEVIPMOON TOV OTOKPIGEMV, EMOUEVMG M OVAALON NG
avapéveror oe akodAovBeg [oapaypdpovg kai, mo cvykekpyéva, otig [apaypdpovg

6.2.1 & 6.2.2. Qotdéco, povadikn e&aipeon amotedel o EAEYYOG E€YKLPOTNTOGC
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(face validity) tov avapevopevemv Tpog xpnon epOTNUATOV, 0 0moiog dlevepyeiton

P TV Tpo®Onomn tov epwtnpatoroyiov (PA. Iapdypapo 5.4.3).

Yympae 5.3: Bhpota Avantoéng Metpricewv, Zyedroopog Epyaieiov Empétpnong
kol EAeyyog Eyxvpdttog kot A&lomiotiog tov Epotnuatoioyiov

ANANTYZEH METPHZEQN IXEAIAXMOX EPQTHMATOAOI'TOY
Bipa 1: Bnpa 2:
Kabopiondg Epgovntikdv .
Metapintov-Tlapaydoviov — Asiyuﬁr(i (E);fgz:?icsmv Bnpa 5:
E&étaong
Aopn ko Mopen Epoticemv
l Zepd Epotioemv
E&deuiro
Bijpa 4: Bijpa 3: Awpopewon Zekidov
Emloyn Tehkodv Ipoéreyyog
Kabopiopog Epotoeov yio v Teyvicég Bedtioong [Tocootod Amokpiong
Khpéxov Metpricemv E&étaon tov Epguvnticdv
Metapintodv-TIlapaydviav

EAETXOX EI'KYPOTHTAX KAI
AZIONIETIAX EPQTHMATOAOI'TOY

Bijpa 6:

"Ereyyog Eykvpdtnrog kot
Aé&omotiog Epyoieion
Empétpnong

IInyn: Ipocappocpévo and Churchill (1979) kot Dillman (2007).

Bnua 1: Kabopioudc Epsvvntikdv Metofintov-Iapoyoviov EEEtaonc

To mpdTO oTAdW TG Tpoavapepbeicas dSwdwkaciag meprlapfave ™
BBAMoypa@IKn EMOKOTNGN KOl TNV KOTAYPOQPN TOV GYETIKOV EPELVAV, Ol OTOIES
TEKUNPIOVOVY EMGTNUOVIKE TOVG VIO S1EPEVVIOT TAPAYOVTIES, TOV UEAETAOVTAL Y10
T0 okomd NG Swaktopkng owtpPns. H ovykexpyévn dadikacio viomomOnke

Aemtopepmg oto mponyovpevo Kepdiaio (Kepdrowo 4).

Bnua 2: Anwovpyia Asiyuatoc Epothoswv

To devtepo Prna meprlapupave tn dnuovpyio v GLVOAOL EPOTHCEWMV, OO
TN GLYKEVIPMOOT] AVTIGTOY®V EPOTNUATOV, Ta omoia ypnoipomodnkoy and dAlovg
EPELVNTEG OE TOPOUOLEG €PELVNTIKEG Tpoomdbeleg ywoo T pétpnon idlwv 1
Topepep®V  mapayoviov. Emmiéov, oe avtd 10 oOVOAO mpooTéOnkav Kot
EpOTAHOTA, TO omoio dnuovpyndnkoav ywo TPOT @opd amd TOvS 1O10VE TOVG
UEAETNTEG, OTNPILOUEVOL GTOVG EMUEPOVS OPIGHOVS TOV LIO EEETOOT TOPAYOVTI®V,

£161 Omwg avarntvydnkav oto Kepdioto 4.

212



Ke@ahraro 5: MeBodoroyia kat Zyedaopog tg Epmeipikng Epevvag

Bnua 3: Emioyn Temkov Epotmiosov vio tnv E&étaon tov  Epsvvntikov

Metofintov-Ilapayoviov

To tpito otdd10 Mg dwdikaciog meptAdpfove T AERTOUEPT OVAALGT TOL
TOPOTAVE OElYHOTOS EPOTACEMY, AMOPAETOVTOS OTNV TEAIKY| EMAOYN EKEIVOV TMOV
epomMudtov mov Bo cvumepriapPdvoviov oto gpotnuaToAdylo. Mdiiota, 1
GLYKEKPIUEVT epyacion SMPKNOCE OPKETOVG UNVEG, KAOBMG TO OMOTEAEGLO OVTOV TOV
Pruotoc Beopnbnke eforpetikd kpiocyo vy v petémerta mopeio OAng NG
gpeLVNTIKNG Tpoomdbelag. Educotepa, 1 TeEMKN AMoTo TOV JEIYIOTOG TOV EPOTHCEMV
eléyyOnke oe PdaBog, HEC® TECTAPWOV EKTEVMOV CLVOVINGE®V WPE TNV eMPAETOVCA
Koabnynrpia g ddaktopikng otatpipng. Ot culntoelg elyov o¢ andtepo oKomo
TNV TGTONOIN G TG EYKVPOTNTOS TOV EPMOTNCEWMV, TNV 0pB1 TOLG SATVTMCN KoL THV
TPOCOAPLOYY] TOVG EMAKPIPDOG OTIS OVAYKEG TNG EUMEPIKNG EPELVOC, (DOTE Vo

KOAVEOEl TANPOS TO YVOOTIKO TEdI0 TNG HEAETNG.

Bhua 4: Kaboproudc Khmudkov Métpnonc

To tétapto Pua mepidpfove Tov KabBopiopd tov KAUAK®V HETPNoNG TOV
EMAEYOUEVOV €pOTNUATOV. XOueova pe tovg Hair et al. (2006), ot kAipoxeg
pétpnong dwukpivovtor oe Téooepls POcikEG KATNYOPiES: 0) OTNV OVOUOGCTIKY|
(nominal) kMpoka, B) ot dwroaktikn (ordinal), y) o dwotuikn (interval) kot
d) omv avaroywkn (ratio) kAipako. MAaAicTo, ot 500 TPAOTES KATYOPIEG ~-OVOLAGTIKY)
KOl OLOTOKTIKN- €QOPUOLOVTOL Yoo TNV KOTOYPOPT] TOOTIKOV OEOOUEVMV, EVD Ol
GAAEG OVO -OLOGTNUIKT] KOl OVOAOYIKT)- Y10 TV KOTOYPOPY] TOCOTIKMV OEOOUEVMV.

Ewdwdtepa, n ovopaotikn kiipokao epapuoletot yio T LETpnon HeTafAntov,
Ol TIEG TMV OTTOIMV aVAPEPOVTAL GE OVOLOTA, KOTNYOPIES, YOPAKTNPIOTIKA K. 0. KOl
TPOEPYOVTOL OO EPMTNCELS WLE KOTYOPLOTOMUEVEG OAVINGELS, dly®mG OU®G vo
VIAPYEL O OLTEG KATO0 €100G QLOIKNG O1dTaENC. XapoKTNPIoTIKO TOPAdELY LN
avtg Mg katnyopiag etvor m owbdkpion g petopfinme «Hikio» oe 1=18-25
ypovav, 2=26-35 ypovav, 3=36-45 ypovov, k.0.k. Mio vrokatnyopia TOV
OVOLOOTIKGV petafintav sival ot duyyotopkég (dichotomical) petapintéc, 6mov ot
dvvatég emAeyopeveg TIHEG eivan amokAeloTikd dvo. o mapdaderypa, n petapfint

«DOAo» draxpivetar oe 1=Avtpag kot 2=I"vvaika.
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H dwtaxtiky kKAipokao ypnoiLomoteiton yio tn HETpNomn LETAPANTOV, O TIESG
TOV OTOLOV EIval lEPAPYNUEVES LE TETOWO TPOTO, MOTE 1| KATNYOPLOTOINGT] TOLG Vo
avtikorontpilet pia Pabuaio avénon N peimon g oxéong tov adlov (Ziopkog &
Boaotaxoroviov, 2005). H egeappoyn g O0TOKTIKNG KAMUOKOG TOPEYEL
TEPLOGOTEPEC TANPOPOPIEC ©E GYECN HE TNV OVOUOOTIKN KAMUOKO HETPNOMG
(Sekaran & Boogie, 2010). XapaktnpioTikd Topaderyo. avTig TG Kotnyopiog etvon
n dwkpon g petafAntc «AplBudc epyoalopévavy coe 1=<10 gpyalopevor,
2=10-50 epyalopevor, 3=51-100 epyalopevor, K.0.K. .

H dwomukn kAipoka spappoletor yoo m pérpnon petofAntav, 6mov ta
dwotnuoto petald tov THoV elval ioa, oNAadT 1 amdcToo TGV YEITVIALOVC®V
TIHOV  apopd  péyebog ovykekpéva  kobopiopévo. H  dwwomnuikn  kAipoxo
YPNCLOTOLEITOL Y10 TN HETPNOT| OLPOPDV, EVA, TAPAAANAL, TOPEYEL TEPIGGOTEPES
TANpoeopieg amd T1g 000 mpoavapepheiceg. Akoun, oe ot TNV KAIpLAKA, 1 povdda
pétpnong 660 Kot 1o onpeio «undévy eivan avbaipeta kabopiouéva (Sekaran &
Boogie, 2010; Xwwpkoc & Baocthakomoviov, 2005). Xopoaktnpiotikd mapadetypLo
avtg ™G Katnyopiag eivar m meviafaduo kAipaxo Likert, pe dwpdOuion amd
[=Awpovd AToldtog £m¢ S=X0pHeove ATOADTOG.

Télog, n avoroywn KAIpoko potdlel pe TNV SWCTNUIKY, ME HOVEC Kol
ONUAVTIKEG OPOPEG OTL, TOGO TO «UNOEV» OGO Kol 1 EQOPUOGIUN KAIpOKO
pétpnong, m omoia eivor emakpPdg KaBOPIGUEVY, £XOVLV OLGLOCTIKY CNUOGCI.
IMa ) gpron g avaroykng KAipokag Oa Tpémel vo vdpyovv exkeiveg ot cuvONKeg,
mov Ba KaBopilovv TV TOLTOHYPOVN 1WGYXD TOV  TAPUKAT®O TECCAPWOV CYECEMV:
owtagn, 1woémra peyebdv, 1c6tTa SaoTNUATOV Kol 16OTNTO  avaAOYiog.
EmumAéov, péom g avoroyikng KAMPOKOG TapEXoVTal TEPIOGOTEPEG TANPOPOPIES O
oxéon uHe OAeg TIg vmolowmeg kAipokeg pétpnong (Sekaran & Boogie, 2010).
XopoKTNPIoTIKO  TOPAOELYHO.  OLTNG TNG Katnyopiog omotelel m  gpoTnom
«ITo1og gtvar o apBpdc TV cuvePYAT®OV NG £TOLPELR GOG OTO £EMTEPIKO;», OTOL Ol
duvatég amavtioelg uopel va Kopaivovtol amd kovévav, onAadn undév, péxpt Eva
GLYKEKPIUEVO 0p1Ouo.

Mo T1Ic avaykeg TG TaPOVCHG EUTEIPIKNG EPEVVOC, EQPUPUOCTNKOYV OAEC Ol
npoavapepbeiceg kotnyopies tov KMpdkov pétpnong, pe povn e€aipeon v

avaAroywkn kKAipoka. Ewdwotepa n ooon tov petafAntov, aAld koping 1o £idog tomv
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AVOADCEDV, TOV OTOLTOVVIOY Yol TV ETICTNHOVIKY TEKUNPIMOTN TNG S10UKTOPIKNG
dtpPng, mpoimdOete v vioBEoN ¢ eml TO TAEIGTOV KAEGTOV EPMOTCEMV.
Ewdwkdtepa, ot kKAeoTéG epTNOELS Bempohvion KaTAAANAES Yoo T Onmuovpyia evog
SOUNUEVOL EPMTNUATOAOYIOV, KOODS EL01GTOTTOOUV TOV Kivouvo pepoinyiog kot
TopAAANAC KoOIGTOOV TNV K®OKOTOINGoT TV EPMTNCE®V OMAN KOl OvEEOO
(Dillman, 2007). EmutAéov, n cvykekpipuevomoinon tov aravtioewv Ponddel oty
KOADTEPT OUAOOTOINGT TOV EPMTNCEMV Kol GTNV EMITEVEN LYNAITEPOL EMTEOOV
avdAvong, KoOdG omookomel OTNV WOPUY®YN TOWOTIKOTEPOV OATOTEAECUATMV.
Qot000, Y0 TIG OVAYKEG KOTOYPOQENS TOV ONUOYPOUPIKAOV YOPUKTNPIOTIK®OV TOV
detypotog (Mépoc A’ 1oV €pOTNUATOAOYIOV), EQPOPUOCTNKE KOl TEPLOPIGUEVOG

aptOUOC ovVOLYTOV EpMTNOEMV, KABMG ETIONG KOl EPMTNCEL TOAAATADY ETAOYDV.

5.4.1 leprypapn Khpaxkov Métpnong tov Ileprypagikov Agdopévov

Olec o1 gp®OINOES TOL TPMOTOL UEPOLG TOVL EPYAAEIOL EMUETPNONG
(Mépog A’) mepthoppdvovv epoTAHOTO, TO OmOio avAPEPOVTAL OTo PactKd
ONUOYPAPIKE YOPAKTNPIOTIKA TOV pMTNOEVI®V, EMODOKOVTAG TNV AvATTLEN KO,
TEAIKA, TNV OmOTOTWGSN TOL TPOPIA Tovg (ep. A1-A13). Emiong, nepthappdvovton kot
EPOTNLATA, TO OTOT0 SLEPELVOVYV, TOGO TIG LEAALOVTIKEC TPODEGEIC TV EMYEPNCEDMV
o€ oY€omn HE TN GLVEYION YPNoNS Tev vanpecidv Tov B2B HAiektpovikov Ayopmv
(ep. A14-A16) 600 ka1 TNV Kataypaen TOV avTIAAUPAVOUEVOV TAEOVEKTNLATMOV TOL
amodidovTal 0T, LEYPL GTIYUNG, LIOBETNON aVT®OV TV VanpecoV (ep. A17-A27).

[T ovykekpiéva, ol mpdTeg 9 EpMTNGELS TOL EpwTNHATOAOYiOL (ep. A1-A9)
YPNOOTOMONKAY Yio TV KATOypapn T®V POCIKOV SNUOYPUPIKOV CTOLYEI®V TOV
EMYEPNCEOV TOV delypatog, Onmc: 1 emwvopia g emyeipnong (ep. Al), n €dpa g
etapeiog (gp. A2), o kKAAdOG dpaotnpronoinong g (ep. A3), N YE@YPOPIKN TEPLOYN
opaong ™mc (ep. A4), o ovvolkdg 0plOUOC TV ATOGYOAOVUEVOV LTOAANA®V
(ep. AS) ko 0 KOKkAog gpyacimv g Yo To 2008 (ep. A6). EmumAéov, n yprion tov
gpotoev A7-A9, otg omoieg InmMOnkav to mpocwmkd orTowyEion TV
AMOKPWVOUEVOV Kol 7o ovykekpyéva: m 0éom tovg omv etaipeio (ep. A7),
TO OVOUATETOVLUHO TovG (ep. A8) kot M mAektpovikny Tovg dievbuvon -e-mail-

(ep. A9), amookomovoe, TOPAAANAA, OTOV EAEYXO TOV EMUTESOVL KOl TNG TOLOTNTOG

215



Ke@ahraro 5: MeBodoroyia kat Zyedaopog tg Epmeipikng Epevvag

Tov ANeBéviov  omavinoemv, emPePordvoviag ovolaoTIKE OTL 0 €KACTOTE
ATOKPIVOUEVOG ElYE GAPN YVOOT TV {NTOVUEVOV TAT|POPOPLOV.

Oleg o1 mpoavaeepbeiceg epotoeg (ep. AI-A9) yapaxtmpiloviar g
avorytés, Kabmg 1 dourn Toug dev TePLopILe TIG AMAVINGELS TOV EPOTOUEVOV, LE LOVN
eCaipeon v epdOoN A4, 1 omoia givol TOAAATANG EMAOYNG Ko TV £pOTNCT A6,
n omoia eivor Swotaxtiky. Qotodco, ot gpotoelg A2, A3 kar A7, yi Adyovg
TOLOTIKOTEPNS OVAALONG, KOOKOTOMONKOY TNV Topeio. Kol UETATPATNKOV GE
ovopooTikés.  MdAota, Ocov  agopd v gpdnon A3 viobembnke 1
Katnyoplomoinom, v onoia ypnowponotei 1 Evponaikr 'Evoon yia ) didkpion tov
Bopnyoavikov kAadwv (//ec.europa.eu/enterprise/sectors/index_el.htm). TI'a tovg
idovg axpiPdg Adyovg, Kot 1 EpOTNON AS KMOOKOTOMONKE KOl UETATPATNKE OE
OLOTOKTIKY).

Opolwg, otv emoueveg epotoelg (ep. Al0-Al3) yapakmmpilovror g
OMUOYPAPIKES KO ATEPAETAV GTY) GLYKEVTPMOOCT] TEPLYPOUPIKMOV GTOYEIOV GYETIKA UE
NV VEWETAUEVT dpactnpronoinot tov detypatog otig B2B Hiektpovikég Ayopéc.
Ewwdtepa, n epodtnomn Al0 givar avorytn (ITowd €1og 1 etapeion 6oc CLUUETEXE Yo
padTn Popa o€ pio B2B Hiektpovikn Ayopd;), @6TdOG0, Y100 TIG OVAYKES TNG EPELVAG
OTN] GLVEYEW KMOKOTOMONKE Kol HETOTPATNKE ©€ oOvopootikn. Emiong, ot
egpotmoelg All (IToeg amod 11 mapaxdato B2B Hiextpovikés Ayopég ypnoytomotel 1
etapeio oog;) kot Al3 (IToég and 11 mapakdtw vanpecieg twv B2B Hiegktpovikmv
Ayopav ypnowomnotel n etoupeia cog;) yopoaktnpilovior ©¢ TOAOTANG EMAOYTG,
evd 1 epatnon Al2 (H etaupeia cag ovppetéyel oty B2B Hiektpovikny Ayopd og:)
(MG OVOLLOGTIKT).

Ot apéomg emdpeveg gpotoelg (ep. Al4-Al6), Odmog avapépbnke Kot
TOPATAVE, VIOBETNONKAY Yoo TNV KOTOYPOPY] TOV UEAAOVIIK®V TPOoBEcE®V TOV
EPOTOUEVOV, OVAQOPIKE LE TN YPNON TOV TapeyOUeEvav vanpeciov tov B2B
Hiexktpovikov Ayopov. ITo ocvykexpéva, n egpoton Al4d (Ilowg amd Tig
mapokdto vanpeciec twv B2B Hlektpovikdv Ayopdv ckomebel ) etaipeion oag va
pocOEcel oTIg NON XPNOYLOTOIOVUEVEG GE £val YPOVO amd onuepa;) emAExONke va
tebel ¢ epAOTNUA TOAAATANG ETAOYNG, KaBMG TOAAEC emyelpnoEls Oev mepropilovran
amA®d¢ otn ypnon o mapeyduevng vanpeciog, oAAd viobetodv 6vo0 1 Ko

TEPLOGOTEPES TOWTOYPOVOC. XNy gpdnon AlS (Xxomever m etaupeio cog vo
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el0éN0el ka1 oe GAAn B2B Hiektpoviki] Ayopd péco otov emduevo €vo xpovo)
eQopuOcONKE OVOHOOTIKY] KAIpoKO METPNONG Yo TN OWKPITH KOTOYpOp T®V
OLPOPETIKOV TPOOEGEDY, VO OTNV TEAELTAlOL EPAOTNGCT OVTNG TNG VLTOOUAIOGC
-gpitnon Al16- (H etarpeia cog Oa cuveyioet va ypnoyonotet tic B2B HAiextpovikécg
AYopég Yo TIC EMYEPNUOTIKES TIG OPUCTNPLOTNTES;) €QapudotTnKe mevtaPadiia
owotnuikn kAipaxko Likert, amoPAémovtoc otnv akpiBéotepn Kotaypoen ToV
ATOYEMV TOV EPOTMOUEVOV OVAPOPIKE e TIG LEAALOVTIKES TOVS PAEWELS.

Téhog, omnv epdon Al7 (Zvykpivoviog To TAEOVEKTLOTO, TOV OTOKOUGE
n etoupeio cag amd ™ otiyun mov ocvppeteiye otnv B2B Hiextpovikn Ayopd,
0€ OYE0MN UE TO TAEOVEKTNUATO TOV TEPIUEVE VO OMOKOUIoEL TPOTOV €lGEADEL,
Towd oo TIG TAPAKATO PPACELS EKPPALEL KaAVTEPO TV £TAUPEia Gag;) epapudcOnKe
OLTOKTIKY KAIpoKo pétpnong, evad otig epotoelg A18-A27, dmov vioBetnkoay ta
Bacwotepa mAeovektnuata ypnong tov B2B HAextpovik®v Ayopadv, €161 OT®C
kataypaenkov oty Ilopdypapo 3.2, epappocOnke mevrofdOuio  SocTnukn
kMpoka Likert. EmmAéov, Oa npénet va emonpovOel 0Tt o1 eMUEPOVG SLVATES TIULES
oAV TV TpoavapepBiviov  epotnoewv  mapéyovtal oto llapdptnua A,
OOV mopaTifETOL I TEMKT LOPPY] TOV EPMTNUATOAOYIOV, £TCL OTIMG TPOEKVYE UETA

TNV OAOKANP®OT TV TPOTOV TEVTE Ppdtov (Zynua 5.3).

5.4.2 Tleprypapn Kapaxkov Métpnong tov Epsovnrikov Metafintov

Ocov agopd ™ oLAAOYA TV JedOUEVOV Yo TNV VIOoTHPEN TOv
TPOTEWVOUEVOL gpevvnTikov mAaisiov “B2B e-MarkFLU” (Mépog B’), yia 6ha ta
epotmuata (B2-B44) ypnowomomdnke amokAEIGTIKA KOl LOVO OVOAOYIKT KA{pLoko
Kot ewwoTepa mevraPdOpa kiipoaka Likert, pe povadikn e€aipeomn v eEaptnuévn
petafAint) (BA. Hoapdpmmua A). H cvykekpuévn kiipaxko epopuoletar o peAéTec,
0l OToieg O1EPELVOVV OTAGEIS Kol AmOYELS €VOG EMOTNUOVIKOD (NTALOTOG KOl TO
eEetaldpevo detypa exkppdlel 10 eminedo CLUPOVIAG 1 SLUPOVING TOV OTOKPIVOUEVO
0€ OYETIKEG mpoTAcES-epTpata (Sauders & Brown, 2007). EmmAéov, n vioBétnon
™G GLYKEKPEVNG KAlpakaG 660 kot TG avtiotoryng dtaadpons, vroyopehtnke
kot amd T Pploypagikés mmyéc, ot omoieg otnpixdnke 1M eMOTNUOVIKN
vrootpiEn kobopiopoh TV LTO OlEPELVNOT TOPAYOVTOV Kol, KOT ETEKTOON,

1 KOTAGKELT] TOL TPOTEVOUEVOL EPELVNTIKOL TAUIGIOV.
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AvtiBétag yo v e€aptnuévn petapint (B1), péow g omoiag ekppdletal
10 PBaocikd epguvnTikd TPOPANUA TG STPIPNG, PaprdOcOnKe SLOTOKTIKY KAIpoka
TPV emmédmv. Edwotepa, ol amokpvopevol Ntov ce Béon va emAEEovy PETAED:
a) Emmédov 1: Yrnod Aoxyn, B) Emmédov 2: Mwkprp Xpnon kot y) Emmédov 3:
Ikavomomrtikn Xpnomn, avagopikd pe to PabUd €pappoyns TV mopeXOUEVOV
vmpecwwv tov B2B HAektpovikdv Ayopwv. Emiong, yw wédbe pio amd T11g
wpoavapepBeices dOuvatég EMAOYEG, TAPUDETOVIOV AETTOUEPES TTEPLYPAPIKO KEIEVO,
pécm tov omoiov dtevkpvilotav Tt akpPdg yopaktipiie TV Kabepio amd TIg TPELS
katnyopieg (PA. [apdptnua A). H cvykekpiuévn dudkpion Paciomnke o avdroyeg
epeuvnTikéc peréteg tov Grewal et al. (2001) xor Son & Benbasat (2007)" ot
BeopnOnke ©¢ n mAéov KatdAAnAn Y vo kotaypdwyer pe, 660 T0 duvatdv
peyoivtepn axpifeta, to eminedo ypnong tov B2B HAektpovikdv Ayopdv amd Tig

GUUUETEYOVGES ETMLYEPNCELS.

5.4.3 Lyedrwaopog tov Epotyportoioyiov

Me Vv OAOKANP®OON TNG EMAOYNG TOV TEAIKOV EPOTHCEMV KOl TOV
avtiotoyyowv KMpdkov pétpnong (Pnpota 1-4), 10 apécwmg emdpevo oTdo0
aPOPOVCE TOV KATAAANAO GLUVOLOGUO TOVG Y10 TNV TAPAYMYN TOV EPOTNUOTOAOYIOV
(BMua 5). EmutAéov, pia oelpd OnUOVIIKOV EVEPYELDV EMPENE Vo okoAovONOel yia
TNV KATOypoe] TG TEMKNG OOUNG TOV EPYOAEIOL EMUETPNONG TPOTOV OMOGTOAEL,
péom twv B2B Hiegktpovik®dv Ayop®dv, TPOG COUTANPOGCT OTIC EXLYEIPT|CELS.

Ewdwotepa, yioo ™ devfénon tov moparave (ntmudtov akoiovdndnke n
uébodog tov «lIpocapuocpévov Xyxedtaopuod» tov Dillman (2007), mpocappocuévn
OTI amOTNGELS NG ObakTopikng dwtpPng. Bdoel g cvykekpuévng pebodov,
ATOPAGIGTNKE 1 TEMKH doun Kot 1) GEpE TV epOTAGE®Y, T0 EOPLALO (1" ceAidar)
TOV EPOTNUATOAOYIOV, O TPOTOG OTVTMOONG KOl TOPOVCINCNS TOV EPOTNUATOV,
KoO®OG emiong KoL TO GLVOOELTIKO KEIUEVO TOL MAEKTPOVIKOD  UNVOLOTOG.
[MopdAinia, ektog ™G epappooung pedddov (Dillman, 2007) devepyndnkov
EKTETAPEVEG cuvavTnoelg pe v emPrénovca Kabnynrpia, katd tn ddpkelo tov
OTOl®MV OPKETEG EPWOTNOELS TPOTOTOONKOAY, OPIGUEVES TAPAANPONKOAY, EVAD KATOLEG

GAAeg opadomomOnkay.
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Eniong, to epotnuatordylo eAEyyOnke Kot amd pio Opdda EUTEIPOYVOUOVOV
oto yopo tov Hlektpovikod Emyewpelv, m omoio amotehovviav omd 600
aKodnUaikovg kot 000 vynAdPabuo otedéyn eAnvikov B2B  Hiektpovikov
Ayopwv, oote vo eSacpalotel M gykvpdmmra  (face  validity) tov
YPNOOTOIOVUEVOV EpOTNUATOV Ko va emPePorwbel n etvporoykn akpifeia Tv
YPNOYLOTOLOVLEV®OV OPOLOYIDV.

H mpoavapepbeica dwadikacio cuvéBaie otnv emitevén caenvelng Katd
STOTTOOT TOV EPOTNUATOV, GTNV OTOPLYN TEPITTOV EPMTNCENMY, GTOV VITOAOYIGUO
TOV EKTILOUEVOL GLVOMKOV YPOVOL GUUTANPOGCNS TOV EPMOTNUATOAOYIOV KO GTNV
TEAMKT EMAOYT TNG SOUNG KOl TNG LopeNG Tov. To epwtnuatordylo, 6To GHVOAS TOV,
amotelovvtay amd 71 epmtnoelg, kotnyoplomomuéves o 000 Pactkég ORAdES
(Mépog A’ & B’), evd n cuvolikn] Tov €ktaorm NTav 9 cedideg, ek TV omoiwv n
TPAOTN TEPIMAUPOVE TN GLVOOELTIKI EMICTOAN UE YEVIKA oTOLNElD, OYETIKA UE TO
okomod G épevvag, Kabmg emiong Kot Pocikég 0dnyiee CLUTANPWONG TOL

(BA. Mopdpnuo A).

5.4.3.1 E@appocipeg Teyvikég yia ™ Bektimon tov [locootov Andkpiong
H viomoinon mpwrtoyevolhc épevvoc pe tm ypfon TOoL E£POTNUATOAOYIOV,

®¢ peBddov cvAhoyng tv dedopévev, cvyvd moapovctdlel TpofAnuoTa, KLplg
AOy® TOV YoUnAoO TOoG0oTOL Omdkplong TtV epwtndiviov (Sekaran & Boogie,
2010). HapdAinia, Ta younid mocootd andkpiong avédvovy Ue TN GEPA TOVS TV
mBovotnto Vapéng HLEPOANTTIKOD GOAALOTOS Un amdOKplog (non-response bias),
eve To peydro péyebog tov epotnuoatoroyiov (71 epotuata) oe cuvovacud e Tov
TEPLOPICUO TNG OMOKPIONG OMOKAEIGTIKA KOt HOVO amd LYNAGL 16TAUEVE TPOCHOTOL
OUYKEKPIUEVOV  ETYEPNCEMY, OVOKOAELE OKOUN TEPLOGOTEPO TIG MOAVOTNTEG
GLYKEVTPOONG KOvoTomTikov optfpot anovinoemv (Kinnear & Taylor, 1996).
Dduowd emakdAovbo NTov 1 EQUPUOYN MG GEPAG CUYKEKPIUEVMV TEYVIKDV
yw ™ Pertioon Tov TOCOGTOV AMOKPIoNG. LVUPOVO HE TOLG Xidpko & Mavpo
(2008), vapyovv T€c0EPIS PACIKES TPOGEYYIGELS Yo T PeATimon ¢ emtKowvmviog
LE TO EpOTAONEVO delypaL:
o) 'Exxkinon tov «Eyd» (ego appeal): tovifovtag T onuavIikOTnTO GUUUETOYNG TOL

OTOOEKTN TOV EPMTNUATOAOYIOV OTNV £pgvval
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B) Kowovikn Xpnowomro (social utility): emionuaivoviag tn ouvels@opd Tov
EPOTOUEVOV GTNV EMIAVGN EVOG CUAVTIKOD EPEVVITIKOV TPOPANUATOC
v) Hapoyn Bonbewog otoug Epevvntég (aiding the sponsor): tovilovtag 10 vynid
eninedo Ponbelog oV TOPEYETOL OTO EMOTNUOVIKO EPYO TOV HUEAETNTOV
d) ZXZuvvdovootikn IIpocéyyion (combination approach): ovvdvalovrtag ovo 1

TEPLOGOTEPES OO TIG TOPATAVE® TPOCEYYIGELS

Y10 mAaiote avTg TS €pevvag, aKoAoLONONKE 11 CLVOLOCTIKY TPOGEYYIoT,
onAaodn, M TowTtOYpovn vLwoBETNom otoyeimv amd Olec TG mpoavapepHeices.
Qoto600, 0¢ eni 10 mAeiotov vioBetOnke N «Kowvwvikny Xpnowodtmrtoy, 1 omoia
Bewpeitar Kot 1 TAEOV OMOTEAEGUATIKOTEPN Y10 EMIGTNLUOVIKES EPEVVEG OVOTATMV
EKTALOEVTIKMOV WOPVUATOV Kol EPELVNTIKOV KEVTIPOV (Zidpkog & Mavpog, 2008).
Ewdwotepa, cdpeova pe tov Dillman (2007), n «Kowvaoviki Xpnoyotnto» diémetat
and pio oelpd TPLIOV POCIKOV TEYVIKOV UE EMUEPOVS CTPATNYIKES, Yoo TNV avénom
TOV TOGOGTOV OMOKPLONG. AVTEC Ol TEYVIKEG €lval: o) 1 avTAUOPT TOV EPOTAOUEVOYV,
B) M €loyotomoinon TOL KOGTOLG AMAVINONG KOl Y) 1 Onpovpyio oeONUATOS
EUTIGTOCVVNG LETAED TMV EPELVNTOV KO TOV EPOTMOUEVOV.

[Tio ovykekpéva, yio kaBe pio amd oVTEC TIG KATNYOPIleg TEYVIK®OV

EQOPLOCHN KAV 01 aKOAOVOES GTPOUTNYIKES TOVC:

A. Avtapopn Epotopsvav
[o ™ onovpyios BETIKNG TPOCOTIKNG GYEONG, KATOMYV ONOKTINONG TOV

EMUEPOVG MOTMOV [E T evepyd péEAN omd T B2B HAektpovikég Ayopég, Oleg ot
TNAEQOVIKEG GUVOIMES EUTEPLElYOV TPOCSHOTIKO YOPETIGHO, KaBMG emiong ot
TAPN O1lEVKPIVIION TOL GKOTOV TNG £PELVOC KOL TNG TOVTOTNTAG TWV HEAETNTAOV.
Oa mpémetl va emonpavlel g 0 PactkdtePog AGYOG TOV TNAEQPOVNUATOV NTOV 1
onpovpyia aoBNUATOG VTOYPEMONG ATOKPIONG GTOV £pOTMUEVO. Opoimg, OAa ta
VLEVOLUIOTIKA MAEKTPOVIKG UNVOUATO 7OV OTAAOMKOV omd TOug 1010VC TOLG
gpeuvNTEC  ovvodgvoviav  amd  to  mopamdve  otowyeio.  Emmiéov, éva
TPOCOTOTOMUEVO MNAEKTPOVIKO UNVOLL  €VYXOPIOTIOG OMOGTEAAITAV GE OGOLG

amokpivovtay OETIKE 6T GUUTANP®GN TOV EPOTNUATOAOYIOV.
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Avogopikd pe T oTpATNYIKY] TOPOoYNS ovupfovAevtikng Ponbelag, oto
EPOTNUATOAOYI0 TapaBETOVTOV 01 NAEKTPOVIKES 01eLOVVGELS TayvLOpopEiov (e-mails)
Kol ol TNAepovikol apBpol Tov epguvntdyv, amoPfAénovtag otV enilvon amopLdv
OYETIKA HE TO OKOMO NG £PELVOG KOl TOV TPOMOV GUUTANPOONG  TOV
EPOTNHATOAOYIOV.

Yyetkd pe TV mopoyn apolPodv BeTiknig oamdkplong, eQoppocOnke 1
CTPOTNYIKY] TOV U1 YPNUOTIKOV KIVATPOV. Q6TOGO, 1) SLuVOTOTNTA ONTOKTNONG TMV
AMOTELECUATOV NG £PELVOG Kol OA®V T®V TOAVTIL®V, Y10, TN OPAoT| TOV EAANVIK®OV
emyepnoewv ot B2B  Hlexktpovikég Ayopég, avoUevVOUEVOV — GTOLXEL®V,
amoTeEAOVGE 1oYVPO BEAYNTPO.

Ocov apopd ™ otpatnyikn Onpovpyiog evOluQEPOVTOG GUUTANPOONG TOV
gpoTNUATOAOYiOL, Wwitepn €upoon 060nke ot YPNOUOTNTA TOV GKOTOD TNG
épevvag. Tavtdypova, N LOPPOTOINGT) TOL GE GLVOLOGUO LE OLOOOTOGELS KOVMV
EPOTNUATOV UE TN XPNOoN TVAK®V, oméPAene 0T Helmon Tov YPOVOL GLUTANPOONG
Kol TOL oeONUaTog Kovpaons, mov Ntav Thavd va TpokAndel and v TAnbmpa Tov
EPOTNCEMV.

TéNog, oyeTIKd e TN OTPATNYIKN XPOVIKNG Tieons amdkpiong, 6To OeVTEPO
VIEVOVUIOTIKO NAEKTPOVIKO UNVOUO ovopepOTOV 1) UEPOUNVIN TG TPOPAETOUEVTG
oAOKAMpOONG TG OdIKaciog cLAAOYNG TV dedopévav (Defpovdplog 2010),
MOTE TO EPOTAOUEVA GTEAEYN VO TOPOKIVOLVTOV KOl VO CUUTANPOVAY TEAIKA TO

EPOTNUATOAOY1O.

B. EAayistomoinonc tov Kdéotove Amdvinonc yia tovc Epotdugvouc
[Ma ™ ypiyopn Kot To arAOVGTELUEVT] GUUTAPOGT] TOL EPMOTNLATOAOYIOV,

OT®¢ TpoavaPEpOnKe, TNV TPAOTN ceAida Tov emAéyOnke va avagepbel TANpwg o
oKomdg G €peuvag kot 1 Wwdtta tov peremntov. [apdAinia, n TAsoynoeio Tov
EPMTNOEMV opadomomdnKay oe KowolOg mivakes, dote va OlevkoilvvBoldv og
onuovtikd Padbud ot dvvntikd amoxpvopevol. Emiong, n niektpovikn copminpoon
KOL 1] QUTOUOTN OTOGTOAY] TOL GUUTANPOUEVOD EPMTNUATOAOYIOV EAOYIOTOTO0VCE
KOO TEPLGGOTEPO TO KOGTOG QTAVTNOTG.

AVOQOpIKA [LE TN GTPOTNYIKN Y10 TV EACYIOTOTOINCT) TOV OTALTHOEDY OGOV
a@opd otnv mapddeomn «evaicOntovy dedopévav, emAéydnke yoo v TAsloyneio

TV epotmoemv va {nmbel n omdvinon o€ OAa TO EMPUEPOVS EPWOTLOTO
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OTOTPENMOVTOS, GE OWPOPETIKN MEPITTOON, TN HETAPOoN otV €mMOUEVN GEAMOO.
Qc1000, LOVOOIKT £E0IPECT] LITOYPEMTIKNG OTAVINONG OMOTEAECAV Ol EPMTNCELS TOV
aopovcav «evaichnme» eucemv {ntuata, OT®G: N enwvopio gtapeiog, 0 KOKAOG
gpyoactdv g vy To 2008, 0 aplBuog T@V amacYOAOVUEVOV TNG, K. 0., Y10 TO OO0
anoddinke dvvotdmTa  mpooupeTikng ovumAnpoons  (BA.  Topdptmua  A).
EminAéov, oe kavéva epdtnua dev emAEYOnNKe n S10TVTOOTN TG EPMTNONG LUE TETOL0
Tpomo, mov vo. Onmuovpyel aiobnua €£dpmmong TV pEAETNTOV Omd  TOLG
EPOTMOUEVOVC.

Téhog, oyetikd pe TN OTPOTNYIKN OATOELYNG ONMOVPYING  AGYNUOV
CLUVOICONUOTOG OTOVG EPMTMOUEVOVS, OAa Ta Prpata (1-5) mov vioBetOnkav kot
napotednkav oe avt v Hapdypaeo (ITapdypapog 5.4), Bondnoav otnv anopuyn
avéioymv mpoPAnudtov. Ovolaotikd, 1 dop Kot 1 HOPON TOV EPOTHCE®V,
6€ GLVOLOGUO LE TNV TOPEOEST] ATAOVGTEVUEVOV KO OLAGOTOMUEVOV EPOTNUATOV,

GUVEROANY GTNV OTOPLYY| AVTIGTOLY®V CLVOIGONUATOV.

I'. Anmovpyia AwsOnuatoc Eumctoovne netaéd Epgvvntov ko Epotousvov
Mo v epoappoyn S OTPATNYIKNG TNG €K TV TPOTEPOV  TOPOYNG

EVYOPLOTIOV, TOGO GTNV TPMOTN GEADN TOL EPOTNUATOAOYIOV OGO KOl GTO KEIUEVO
OV GLVOOELE TO GUVOECUO TOL EPOTNUOTOAOYIOV Kol OTOCTEAAOVIOV WHECH
NAEKTPOVIKNG OAANAOYPaPIOG, OVOYPAPOVTOY GYETIKEG EVYOPIOTIEC TV EPELVITAOV
TPOG TOVG EPOTOUEVOVG. OUoimg, ovAAOYO HVOLO OVOPEPOTAV LETA TNV TEAELTOIO
gpmtnon (ep. B44), evd mpokatafoAikéc gvyapiotiec cuUmANpmong ekepaloviov
KoL KOTA TIG TNAEQ®VIKEG GUVOUIAMEC.

ZyHETIKG LE TN OTPOTNYIKY TIOTOTOINGNG TNG EPELVAG OO KATOL0 PEPEYYLO
idpopa-opyavicpo, ypnoyomomonke m mapdabecn TOV TPOCOTIKOV GTOLXEI®V,
1660 TOV 1010V TOL peAeTNTN OG0 Kot TG emPAénovoag Kadnynrplog. Xe 6Aa ta
UNVOUOTO MAEKTPOVIKNG OAANAOYPOOING OvAQEPOVTIOV TANPMOG T OTOWEN TV
EPELVNTOV, VA TOPAAANAN, OAEG Ol TNAEQPMOVIKEG GLUVOLIALEG dlekTepo®ONKaY amd
To TPOSHOTIKA ToLG TNAEPVA 6Tto [Tavemotimo Makedoviag.

Avoeopikd pe TN OTPATNYIKN TPOPOANG LYNANG ONUAVTIKOTNTOG TNG
€peuvag, o€ OAEG TIC LOPPEG EMKOVOVING: 0) TNAEPOVIKES Kol ) LEGM NAEKTPOVIKNG
aAAnNAoypaoiog, ovaEEPOVTOY O KOWOTOUKOG YOPOKTNPAG TNG  EPEVVNTIKNG

TPOOTAOEING KOL TO OVOUEVOUEVO OPEAOC, TOL TPOPAETOTOV Vo TopoyOet.
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[MapdAinia, toviCdtav 1 a&lo TOV TEAMKOV ATOTEAECUAT®OV Yol TN UEAAOVTIKN
EMYEPNUOTIKT OPACT] TOV ETAPELDY OTO NAEKTPOVIKE ETUYEIPNUATIKE LOVTEAD TMV
B2B Hlextpovikdv Ayopdv. EmmAéov, 0 Tpoocomikods YopeTIGUOC TPOSPDOVNONS
TOV EPOTOUEVOV ONoVPYoHoe oaicOnua LYMANG GLVEIGPOPAS TOLG GTO OAO
gyxeipnpo.

Téhog, oyetkd pe M oTpOTNYIKN ONUovpyiog KAMUOTOG KOWMVIKNG
AVTOAAOYNG LE TOVG EPOTAOUEVOVS, OMMG TPOUVOQEPONKE, G OAEC TIG LOPQES
EMKOWVOVING, Ol HeAETNTEG, ovéQepav TOV LYNAO Pabud ovvelspopds TV
OTOKPIVOLEV®V GTNV VAOTOINGN TNG EPEVVNTIKNG TPOSTAOELOG.

2uykevipotikd, otov okoéiovBo Ilivaka (IMTivakag 5.1) mapatiBevrar ot
epappootpeg texvikes «Kowmvikng Xpnopomntag» Kot ot EXUEPOVS GTPUTNYIKESG

TOVG, TTOL V10BeTHONKOV Yo TN PEATIOOT TOV TOGOGTOV ATOKPIOT|G.

IMivaxag 5.1: Teyvikeg ko Zrpatnykég Bedtimong Ilocootod
Amokpiong tov Epotopevav

Eg@oppocipeg Teyvikég E@oppociues Xtpornyikég

. dnuovpyia BETIKNG TPOSMOTIKNG GYEONS

. Tapoyn ocvpfovievtikng fonbetog

. Tapoyn avtapoBng Betikng amdkplong

. dnuovpyio evOLAPEPOVTOG GUUTANPMOONG

. dnuovpyia ocHLOTOS ¥POVIKNG TTiEON S

. YPNYOPT KOt ATAOVGTELHEVT

SVVOTOTNTO GLUTANPOONG
2. géhaylotonoinon anoitnoemy Tapadeong
B. EAoyiotonoinon k6GTovg «gvaicOnTevy dedouévov
amdvnong pHEca omo: 3. un dnovpyio acOHnpaTog eEaptnong

UEAETNTAV OO TOVG EPOTMOUEVOVG

4. e&dherym dnpovpyiag doynpov cuvalsHnNUaTog
OTOVG EPWTMUEVOVG

1. Tapoyn €K TOV TPOTEP®V
EVYOPIOTIAYV GUUTANPOOTG

2. TGTOMOINoT SIEVEPYELNG TG EPEVLVOG OO
@eP£YYVO 1dpVpLO-0pYOVIGUO

3. pofoin VYNANG CNUOVTIKOTNTOG TNG £PEVVAG

4. dnuiovpyio KAILOTOG KOWOVIKNG
AVTOALOYNG LLE EPOTAUEVOVG

[Inyn: Ipocappocpévo and Dillman, 2007.

A. Avtapoipn epotdpeveov
péca amod:

— OB [WIN|—

I'. Anuovpyia KAipoTog
EUTIGTOGVVNG LEGO OTO:

5.4.3.2 Tehka Mocootd Amoxpiong g Epmepuknic ‘Epevvag
H ovllhoyn tov dedopévov, onwg avaeépbnke kot oty IHopdypapo 5.1,

npaypatoromOnke and tov Iovito tov 2009 g to PePpovdpro Tov 2010. H apykn
NAEKTPOVIKT]  TOYLOPOUNGCT TOVL  OVIIGTOLOL  GLVOEGHOL  aVAPTNONG  TOV

NAEKTPOVIKOD £pOTNUOTOAOYIOV OtevepynOnke amd Tic ideg Tic B2B HAektpovikég
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Ayopés. Qot6c0, TO YOAUNAL TOGOOTA OamoOKplone eméPoiav T OlEVEPYELN
TNAEQPOVIKOV EMKOWVOVIOV OO TOVG 10100C TOVG EPELVNTEG KOl TN UETEMELTO
TPOCMOTIKN NAEKTPOVIKN TAYLOPOUNGT TOL gpyareiov empéTpnong. [lapdiinia, pio
€K VEOUL aIOGTOAN TOL dlEvePyoVVTOV -2° LIEVOLIGTIKO UAVOUO- GE TTEPITTMOON U
amOKPIOTG TOV EPOTAOUEVOL EVTOG S10oTNATOG OEka nuep®v (BA. [Tapdypago 5.2).

H oloxAnpwon ¢ mpoavapepbeicag 01001Kaciog GVAALOYNG TOV GTOLXEI®YV,
EMEITO A0 OKTM UNVESG, 0dNyNnoe ot cvykévipoon 112 amoxpicewv. Eviovtoig, Oa
TPENEL VO TOVIOTEL OTL 1] VAOYPEMTIKY] CLUTANPWOON TNG TAEWOYNOIOG TOV
EPOTNOEMVY, EENPOVTOC EKEIVEG TOV QLPOPOLGAY «gvoicHNTO) dedopéva Kot EKEIVE]
oL €YV  OPOTEL MG TPOAIPETIKES, KOOMSC OmOTEAOVGOV  OEVTEPELOVOTG
onpavtikdtrag mnyn oedopévev, eméPoiav TV advvapio omTOCTOANG MHTEADV
EPMTNUATOAOYIOV.

To teMKO TOG00TO AMOKPIONG TNG EUTEIPIKNG EPEVVAG, AAUPAVOVTOS LITOYN
OTL 0 EKTIUOUEVOG eveEPYOS TANBLGUOC Twv eAAnvikov B2B HAextpovikmv Ayopmv
avépyetal mepimov otig 1.100 emyepnoeig (PA. Iapdypapog 2.6), NTov TG TAEEWMS
tov 10%. To cvykekpiévo TOGOGTO amOKPIoNG Bewpeital apKeTd 1KOVOTOINTIKO,
Kpivovtog Kol amd avTioTO ES EMGTNIOVIKEG LEAETES, Ol 0moieg eLPavifovV GYedOV
nmapopole mocootd (Yo mopdoetypa, Grewal et al., 2001; Hadaya, 2008; Le et al.,
2004; Rao et al., 2007; Yu, 2007). EmmAéov, n dievépyela TpoyevesTEPNG EPELVOC
an6 tovg Kioses et al. (2009), amevBvvopevn otov 1010 akplBdg mANBvoud
EAMANVIKOV ETYEIPNOE®V -ONANOT| OE ETAPEIES TOV (PN GLUOTOLOVV TIC VINPEGIEG TOV
B2B H\ektpovik®dv Ayopmdv-, emEPEPE TN GLYKEVIPMOON OPKETE YOUUNAOTEPOL

TOGOGTOV OMOKPIGE®V (CLUVOAKE 81 TANPWOS GUUTANPOUEVE EPOTNUATOAIYI).

5.5 Mé£0ooor Avarvong Tov Agdopévev

2Ooppova pe v avédivon mov mpaypoatomomdnke oty Ilapdypapo 5.1,
N Tapohoo EUTEIPIKN £PEVVA YOPAKTNPICTNKE KUPIMG MG OTIOAOYIKY (1 EAEYYOL
vrofécemv). Aapupdvovtog vwoOYn T CLYKEKPYEVT TAPALETPO, YOl TNV ETIAOYT TOV
KOTAAANA®V peBddwvV avdivong tov dedouévav viobetdnke 1 pebodoroyia twv

Morgan et al. (2007, pp. 5-7), Bdoet g omoiag: o) 0 YeEVIKOG GKOTOG NG £PELVALG,
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o€ ovvovaoud pe B) TOVG €101KOVE NG OTOXOVG KOl Y) TOV TUTO TG Pocikng

EPELVNTIKNG VTLOOESOTG, ATOTEAOVV TOL OPYIKA KpLTNplaL EMAOYNG (Zynpa 5.4).

Xypa 5.4: Mebodoroyia Emioyng KatdAining Mebodov Avdivong
TV AgdOUEVOV

I'evikdg Zkomog Agpetvnon Xyéoswv Metadh MetaBinthy [eprypagn MetafAntadv
Ewkoi 1601 20ykpion Opddmv Yvoyétion MetafAntov [Mepiinyn Aedopévov
Tomog Baowkng i i i
Epsovyrikiic Yn60eong AwQopég Yvoyetiopol Tleprypagikn
T'evucés MéGodou Evﬁg;pgg;];ifkég vaiﬁé?x?:(jfmég l'gspwpagouff]

. : TOTIOTIKN
Avikvong Asdopévoy Mébodor MéBodor

IInyn: Morgan et al. (2007, p. 5).

[Two cvykekpyéva, to €100¢ TG Epgvvag odnynoe angvbeiog 6To cVUTEPAGLLA
TOC 0 YEVIKOG OKOMOG NG 0@Qopd TN OlEpeuvNon TV OYECEMV UETOEL TMOV
UETOPANTOV. XT1 GUVEYELD, OVOPOPIKA LE TOVS EOIKOVE TNG GTOYOVS, dmoTM®ONKE
EexdBapa OtL  depevvatar n evogyouevn  Omopln  CLGYETICUOV  UETOED
GLYKEKPLUEVOV TOPayOVI®V (aveEdpTntaov LeTafANT®V) Kot Tov Baburod ypnong tomv
vnpeciadv Tov B2B HAektpovik®v Ayopdv omd TG GUUUETEXOVGES EMIYEPNOELS
(e&apmuévn petaPint). Téhog, eEAéyyovTag To Tpito KPITNPLO, O TUTOG TNG PUCIKNG
gpeLVNTIKNG VTOBeoNg NTav EeKABOPO TG OEV AVAPEPETAL GE OLAPOPES, OALL GTNV
vmoapén oxécemv petald tov mpoavagepfiviov mapayovieov. Ev  kotaxdeid,
epappolovtag t pebodoroyio twv Morgan et al. (2007), mpoékvye OTL Yoo TV
avOiAVoN TOV O0E0OUEVOV TNG EUTEIPIKNG EPELVOG, KATOAANAOTEPES OTOUTIOTIKEG
puéboodot Bempovvtat ol «OYECLOKEG GUUTEPACLOTIKEG péBodo
(associational inferential statistics).

MopdAinia, vrevBouiletor wowg vy ™ dgpedvnon G eEAPTNUEVNG
petaPAntig emA&yOnke va ypnoporom el SotaKTIKn KAIUOKO TPLOV EMTEI®Y GTO
gpyoreio empétpnong  (epotnuotordyro), yapoktnpiloviag avtopdtmg ™
GLYKEKPLUEV LETOPANTA ®G TO0TIKY. AVTIOETMC, Yo TV £E£TOOT TV AVEEAPTNTOV

petafAntov epoappooctke mevtafadpo dtuotnkr kiipoko Likert. Emopévemg, to
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ocuvoAo TV aveCdptntov  petafAntov  yapokmpilovior ¢  TOGOTIKEG
(BA. apaypago 5.4.2).

Qot6c0, mpotov emheyel M péBodoc Yo v e&€tacn TV PacKOV
EPELVNTIK®V VITOBEGE®V TOV TTPOTEWVOUEVOL TAdtsiov “B2B e-MarkFLU” -HI1-H11
& Hlo-Hlla- (BA. Kepdhaio 4), Oa mpénet va vioBetnBei pion péBodog avaivong
O0dOUEVOV Yo TNV OUOOOTOMUEVN €EAY®YN TV VIO OlEPEVVNOTN TOPOUYOVI®OV
(aveEbpmrov  petafAntdv) amd T0 GOVOAO TOV  OoVTICTOWY®OV UETOPANTOV-
EPMTNOEMV TOL TEPIMPONCAY GTO epYyaAeio emUETpnoNG, EAEYYOVTOG TTOPAAANAL
™V €yKLpOTNTA Kol TNV aSl0MoTio TOV EPELYNTIKOV VITOBEcE®Y. Xtnp1ldlevol o€
aVTIOTOU(EG EUTEIPIKEG MEAETEG TOL evpLTEPOL B2B mAextpovikod eumopiov
(ywu mopaderypa: Claycomb et al, 2005; Gottschalk & Abrahamsen, 2002;
Joo & Kim, 2004; Le et al., 2004; Premkumar & Ramamurthy, 1995; Yu, 2007),
emAéyOnke n epappoyn  ™m¢  Awgpevvntikng  Ilapayoviiking  Avdivong
(Exploratory Factor Analysis), xkaBdg Oewprinke ®g 1 kataAAnidtepn yio TG
avaykeg TG mapovsag daTpPc.

To endpevo Prpa ot dadikacio emAoyYIg TG Pacikng neboddov avaivong
TOV VTOBEcEMY TOL TPOTEWVOUEVOL gpguvnTikoy mAaiciov “B2B e-MarkFLU”,
NTAV Vo TPOGOIOPIOTEL MOEG «KOYECLOKES GUUTEPACUOTIKES HEBOdO Bewpolivtal
KATOAANAOTEPES Y10, TN CLYKEKPLUEVT] EUTEIPIKT EpELVO. ZOPP®VA [e Tovg Hair et al.
(2006), Morgan et al. (2007) xou Sekaran & Boogie (2010) kot Aappdavovrog,
mopdAinAa, vroyn Ot oto vrd degpevvnon miaicwo “B2B  e-MarkFLU”
ovumepthapfavovror 11 aveEdptntec mocotikég petafAntéc kot 1 eEaptnuévn
TOLOTIKT] LETOPANTN, TEPLOPIGTHKALE GE OVO SVVATEG EMAOYES: O) 0TI ALY ®PIGTIKY
Avdlvon (Discriminant Analysis) kot f) ot Aoywotiky Avaivon ITaivopdunong
(Logistic Regression Analysis). Q61660, 1 €k TOV TPOTEPOV EMAOYN HETAEL TV
POV EMIES®V YPNONG NG eEOPTNUEVING METAPANTAC omd TNV TAELPA TOV
egpotopevov (Eminedo 1: Ynd Aoxyn, B) Eminedo 2: Mwpn Xprion «ot
v) Eninedo 3: Ikavomomtikny Xpron), o€ cuvdvacpud pe v Omapén TepocoTEPOV
TOV 000 OWKPUITAOV EMAOYDV, LIOYOPELE TNV VWBETMON TG Aly®PIGTIKNG

Avdivong yo v eE€taon Tov epeuvnTik®v vrobéoewv (Hair et al., 20006).
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OloxAnpovovtog to cvykekpluévo Kepdioto, Ba mpémel va avapepbel 6Tt
YL TV TEPLYPAPT TOV PACIKOV INUOYPUPIKADOV YOPAKTNPIOTIK®OV TOL vrd e&étaom
Oelypatog eQopuOcONKe TEPLYPAPIKT] OTATIGTIKY, EMOUDKOVTIOS OLGLUCTIKA TNV
amoTVTt®MoT Tov TPoeik Tovg. ITo cvykekpyéva, Yoo TIG TOOTIKEG UETOPANTES
YPNOLOTOMONKOV 01 KATAVOUES TOV OTOAVTOV KOl TOV GYETIKAOV GUYVOTNTOV, EVA
YU TIC TOCOTIKEG HETAPANTEG Ol aplBunTiKol HECOL Ko Ol OVTIGTOL(ES TUTIKES TOVG
amoxAicels. [Mapdrinia, epappocOnkay IMivaxosdelg Atuotovpaoocelg (Cross Tabs -
[Mivokeg Zuvagelog) HE CLYKEKPIUEVO EPOTAKOTA Yo To POCIKA SNMUOYPOUPUKE
YOPAKTNPIOTIKA, (OCGTE VO TOPOLGLUCTOVV AETTOUEPECTEPH. GTOLXEIL YL TO VIO
e&éraon oelypa. Emiong, epoapudctnkav kot Avaivoelg Awokdpoavong (Analysis of
Variance - ANOVA tests), ot onoleg anéPArénav otn digpevvnon tov vrobécewv
Katd wOGO Ol OlPopéG OTOVS APUNTIKOVG HECOVS HETAED TV  EMPEPOLS
avTiAapBavopevmy TAEOVEKTNUATOV, o€ OLYKEKPIUEVL INUOYPOPIKA
YOPAKTNPLOTIKA TOV OELYLLOTOG, EIVOL GTOTIOTIKO CTUOVTIKEC.

Téhog, Oa mpémel va emonuavOel OTL Yoo TNV KataydpMon Kot TNV avdAvon
TOV 0E00UEVAOV TNG EUTELPIKNG EPEVVAG YPNOLOTOMONKE OMOKAEIOTIKG Kol LOVO TO
otatoTikd Aoyiopkd makéto ‘SPSS’ - ‘Exdoom 16.0. Xta emopeva dvo Kepdioa,
TOPOVCIALOVTOL TO OMOTEAEGUATO OO TNV EPOPUOYN TOV TPoavapePHEVI®OV
pnebddmv avérvong (Kepdiato 6), Kabodg emiong Kot To TEAIKO GUUTEPAGLLOTO TOV

mpoékvyav and avt v enegepyacio (Kepdioro 7).
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KE®AAAIO 6

IHopovoioon kKor Avaiven TOV ATOTEAEGUATOV TNG
Ennepucnic 'Epevvog

Ye avto 10 Kepdaio, 1o omoio towtdypova amotelei kot o 6°, 6To 6hHvoro,
Kepdhoo tg ddaktopikng daTpiprg, mapovcstdloviol To OTOTEAEGUOTO TOV
TPOEKLY OV OO TN OTATIOTIKY Eneepyacio TV OEOOUEVOV TG EUTEIPIKNG EPELVAG,
epapuolovtag tig emieyfeiceg nebdooVE avaivong, OGS OVTEC Tapatédnkay 6To
nmponyovpevo Kepdrowo (BA. Tapdypapo 5.5). H mapovcioon towv anoteAecudtov
celpokd etvor M okdiovdn: Apywd, avoAdovior TEPLYPOPIKA TA Pocikd
yopakmplotikd ([leprypagikn Ztatiotikn kot Avédivon Awokdpovons - ANOVA)
TOV GUUUETEYOVIMOV GTNV £PELVO, KOl GTN GLVEXELD EQaprolovtol: o) AlepeuvnTiKEg
[Mapayovrikés Avalvoelg (Exploratory Factor Analyses) yia tov éleyyo 1ng
€YKVPOTNTOG Kot NG aEl0mIoTIOG TOV HETAPANTMOV TOL TPOTEWVOUEVOD EPEVVITIKOV
miaiciov “B2B e-MarkFLU” ko B) Ataympiotiky Avaivon (Discriminant Analysis)
yw v emPePaioon 1 un tov vrd e&étaocn vrobécewv. Qotodco, Ba mpémer va
emonuaviel O0TL 10 TPOTEWOUEVO €PELVNTIKO TAiGl0 eEeTdleTo VO  POPEC:
Apyikd ce 0L0 10 detypa TV EpOTNOEVTOV KAl GTN GLVEXELN EEYMPIOTA LOVO GTOVG
ouppeTéyovteg mpounBevtéc. Tkomdg TG mopamave  dwdwkaciag  eivor  va
otepevvnBel n Vmopén evdegyopevav dopmdv petabd TV dvo TANOLGUOV,
avaQOPIKA HE TOLG Tapdyovteg mov emnpedlovv 10 «Babud Xpnong tov B2B
HAektpovik®dv Ayop®dv», 6T OTOIEG GUUUETEYOLV.

Onwg avaepépnke kot oto Ewsayoywd Kepdiowo (Kepdiowo 1), yu 10
GYEOGHO KO TNV DAOTTOINGT TNG EPELVNTIKNG dladtKaciag vioBeTnOnKe, e kamoleg
TPOCapUOYEG, M mpoodyylon twv Sekaran & Boogie (2010) (Eymua 6.1).
To okcpévo KeM VTOONAMVEL TO GTAOI0 NG EPELVNTIKNG dtodKaciag, To omoio

AVOTTOGGETOL OTIC TAPOYPAPOVS cvTov Tov Kepaiaiov.
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Yympa 6.1: Ztdoo Yromoinong e Epevvnrikng Awndwkaciog oto Kepdioto 6

2. Zxonog g Epmerpuciig

"Epgovag kar AvarToén
Tov IIpotevopevov

Epgovntikoe?y IMiorsiov
“B2B e-MarkFLU”

4. Emoyni Mg06dov
ZoAhoYNG TOV AgdOpEVOY

6. AvamtoEn ko Xyedraopog
10V Epyaieiov Empétpnong

a. Kataypaen tov
Epevvntikev YnoBéoewv

B. IIpocdropiopog twv
AveEdpmrov Metapintov

v. [Ipocdiopiopdg g
E&aptnpévng Metafintmg

o. Aounuévo Hiektpovikd
Epotpotordyo
Iotocehidag

1. KaOopiopog tov
EpegvvnTikov
Mpoprpatog

a. Avéntoén Epoticewv

B. Khipoakeg Métpnong

v. Zyedrouopdc Mopeng
Epotmpatoroyiov

3. Epappoyn Teyvikdv yio
Beltioon tov [Tocootod
Amdrpiong

8. Epappoyn tov
Emeyopevov Medodwv
Avaiveng Tov Agdopévav
ko [Mapoveracn Tov
TeMkav AnoteleopdTov

Atepevvnon tov [Hapaydviov
mov Emmpedlovv to Babuod
Xprong tov Ynpesidv tov
B2B H\extpovikmv Ayopadv
oo TIG ZUUUETEYOVOES
Emyepnioeig

Egappoy:

ao. [Teprypa@ikng ZTaTioTkng

B. opayovtikdv Avardcemv

V. Awyoplotikng Avaivong

3. [Ipocdropiopdg Teakng
Mopong Epguvntikov
Miouciov “B2B e-MarkFLU”

3. ZuvOnikeg Atekmepainong
¢ Epmepucig Epevvag,
Eidoc Merétng ko
Xpovikog Opilovrag
OloxMpoong

5. Asvypatonyia

a. Xopo: EALGOo

B. Avticeipevo peréng:
Emyepnoeig mov
Yoppetéyovv Evepyd og
EMnvikég B2B
Hlextpovikég Ayopég

v. Melétn EAéyyov
YnoBéoewv-Attioloykn

3. KaBopiopdg Xpovikod
AlGTAOTOG
(7/2009-2/2010)

€. Mia. Afjym Agdopévav

a. [Ipocdiopiopde
IMnOvopod ko
Agryporoinmrucov IThaisiov

B. Emloyn AgtypoatoAnmtikng
Teyvikng

v. Kabopiopdc Meyéboug
Aglypotog

7. Emioyn Me06dwv
Avéaiveng Tov Agdopévav

a. [Mapayovrikn Avalvon
B. Awywpiotiky Avéivon

IInyn: pocappocpévo and Sekaran & Boogie (2010, p. 102).
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6.1 Mépoc A’: Anpoypogwkd Xoapoxktnpiotika, IIpoOéceig
Merhovtiknc Xpnong ko Avtiiopfavopeve O@éin

To npdTO PéEPOG TOL EpmTNUATOAOYIOV (MEpPOg A”) mepAapPavel EpOTALOTOL,
TO OTTO10L OVOLPEPOVTOL GTA POGIKA ONUOYPOUPIKA YOPAKTNPIOTIKE TV £pOTNOEVTOV,
EMOIOKOVTOG TNV avamTuén Kol TEMKA, TNV OTOTOIMCY, TOL TPOPIA TOLG.
Eniong, mepiiapfavovtorl Kot epmTNOELS, 01 OTOIES OEPELVOVV, TOGO TIG LEAAOVTIKES
TPOBECELS TOV EMYEIPNOEDV GE GXECN LLE TN GLVEYLOT YPNONG TOV VINPECIOV TMOV
B2B HAextpovikov Ayopmdv OGO kol NG KATOYPAONS TOV avTIAoUPavOpEVeOY
TAEOVEKTNUATOV 7OV OamodidovTal oTn UEYPL OTIYUNG VLI0BETNON avTtdv TV
vanpectav. Qotoco, Omwg avaeépdnke kot oty Ilapdypapo 5.4.3.1 (PA. won
[Mopdpmmua A), Bo wpémer va emonpavOel OTL 6TOL TEPIGGOTEPU EPWTNLOTA TOV
Mépovg A’ amododnke €k TV TPOTEP®V SLVOTOTNTO TPOUIPETIKNG CLUTAPOOTGS,
KaOMOG 0 TPOoEAEYYOG TOL EPMTINUOTOAOYIOV £€0€1Ee OTL OPKETEG EMUYEPNOELS NTAV
anpdBovpeg otV MOPOYN OTOYEI®V TOL OMOKOALTTOV TNV TAVTOTNTE  TOLG,
TIG UEAAOVTIKEG TOVG TPOOECEIS KOl YEVIKOTEPO TIG OVTIAMNYELS TOVS Yo Tig B2B

HAextpovikéc Ayopéc.

6.1.1 Anpoypa@ikd XapoxktnproTikd 100 Agiypatog

21 ovykekpévn épevva avtomokpifniay 112 emyeipnoelg, ot omoieg Exovv
evepyn mapovcio otig mévie eAAnvikég B2B Hiektpovikég Ayopéc. Ewdikotepa, t0
epoTOUEVO  delypo  amotedeitar omd 87  EmMYEPNOES TOL  AEITOLPYOLV MG
TPoUN0BeVTEG OTIC aVTIoTOLYES OUOKTVAKES TAATEOPUES, 11 mov Agttovpyohv g
ayopdoteg kot 14 ot omoieg xovv d1Ttd POAO, EVEPYDOVTAG AALOTE MG OYOPACTES KO
dALOTE OC TPOUNOELTESG, AVAAOYAL LLE TIG TPOKVITOVGES EMXEPTLATIKES TOVS OVAYKES
(ep. Al12). H mleloymoeio tov amokpBéviov £xovv g £3pa TO AEKAVOTENIO TNG
Attucng (48.2%) (ep. A2) ko dpaotnplontoteital g ent 10 mAgiotov, TOGO €VTOG
(91.1%) 660 Ko ekTdG TG EAANVIKNG emikpdrTelag (62.5%) (ep. A4).

Avoeopikd  pe TN SLVOIKY TOV ETLXEPNCE®V TOL Jelypatog, 1 omoia
Katoypaenke PAGEL TOL GLVOAKOD OPIOUOV TOV VTOAANAMY KOl TOV ETHGLOV KUKAOU

gpyactav Toug Yo To 2008, avadeiydnke ot
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e 0 aplBudg twv gpyalopévev Toug Kupavinke oe éva mOAD peydho €0pog,
KaB®OG Kataypdonkay enyelpnoelg mov giyov amd 3 g 4800 epyalduevoug,
pe évav pHéco 6po ¢ théemc twv 297 vtaAniov ava enyeipnon (ep. AS)

e 10 31.3% eiye tlipo émg 10 ekaroppvpa €, 0 17% ond 10 ekatoppvpla €

€0g 50 exatoppvpro € kar 1o 17.9% mepiocdtepa and 50 exatoppdpro €

(ep. A6)

Ewwotepa, o Ilivaxag 6.1, mapovcidlel ta Pacikd ONUOYPAPIKO YOPAKTNPIOTIK

TOV GLVOAOL TOV EPMTNOEVTOV.

Iivaxag 6.1: [Tpogik EpomOéviav Astypatog

MMPO®IA EPQTHOENTQN

il I e L
2vuuctoyij otyy B2B Hicktpoviky Ayopd wg:
IpounBevtig 87 77.7%
Ayopaoctig 14 12.5%
[MpounBevtng/Ayopactig 11 9.8%
‘Eopa staipeiog:
ATtk 54 48.2%
®eocoalovikn 6 5.4%
Ayoio 3 2.7%
Apbpa 1 0.9%
DOOTIdO 1 0.9%
Hpobio 1 0.9%
Xéppeg 1 0.9%
Koapdara 1 0.9%
Agv amaviod 44 39.2%
Tewypapiki meproyij opactypiromoinons
(epAOTHON TOIAATANGS ETILOYHG):
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EALGSL 102 91.1%
BoAkavia 49 43.8%
Evpomn 28 25%

Evpltepo eEmtepucd 42 37.5%

2vvolikég op1Ouog valiniwy:

1-20 19 17%
21-50 16 14.3%
51-100 12 10.7%
101-200 10 8.9%
>200 17 15.2%
Aev Eépw/Agv amovtd 38 33.9%

Kvxiog epyaociow yia to 2008:

<10 exar. € 35 31.3%
10 exat. € - 50 exar. € 19 17%

>50 exar. € 20 17.9%
Aev Eépw/Agv amavtd 38 33.9%

Ywobetovtag v xoatnyoplonoinon mov ypnoponotel n Evpomnaikn ‘Evoon
Y ™ dudkpion TOV Bropunyovikmv KAGO®V
(//ec.europa.eu/enterprise/sectors/index_el.htm), moapatnpnbnke 6t n mAcloyneia
tov  omokpldéviav mponAbe amd EMYEPNOES TOL OPUCTNPLOTOOVVIOL OTN
«Bropnyavia Tov Tpogipmvy (26.8%), akorovBovueves and tig «TIIE» (12.5%),
g «dopkég karaokevéey (11.6%) wor tov KAGOO g «mAektpoloyioc-
punyavoroyiagy (10.7%). Qotdco, dmwg eaivetar kot and to ototyeio Tov Ilivaka
6.2, kamolot Bropmyoavikoi KAGSOL 0EV EKTPOCMOTOVVTIOL OO TIG EMYEPNOELS TOV

detyparog (ep. A3).
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Iivakag 6.2: Bliounyovikoi KAddor mov Eviaccovtal ou Emyeiprioeig tov Asiypatog

Buopnyavikoi khador: Ap le;zgifv;:)(:;;]g)av Tov ITocoot6 (%)
Blounyovidv PadioeEomhoon kot
, , , 4 3.6%

TnAenucowmviokod Teppatucod EEomhioon
‘Eminha - -
Agpodlaotnkn Bopnyovio - -
Apovrtikn Bopmyavia - -
Avtokivnrofiounyovio - -
Buounyovia Aéppatog 1 0.9%
Biounyavia Tpogipwv 30 26.8%
Buotgyvoloyia - -
Aopucég Karaokevég 13 11.6%
Eion Ymoonong 1 0.9%
E&omhiopndc vmd Iicon kot Zuokevéc Agpiov 7 6.2%
H\extporoyia-Mnyavoroyia 12 10.7%
Oaldootieg Popnyavieg - -
latpkég ouokevég 2 1.8%
KaAlovtikd 5 4.5%
Kloctovpavtovpyia kot 'Evévon 1 0.9%
Metailevtikn Bropnyavio, Métaila

. 8 7.1%
Kot OpukTd
Nopn Metporoyia kot IIpocuokgvacio - -
Evlovpyiki), Xaprornotia, Tumoypapio 1 0.9%
Hoyyvido - -
Teyvoloyieg ITAnpopopidv kot Emkowvaviog o
(TIIE) 14 12.5%
Topgoag Mnyovnudtov 3 2.7%
Tovpopdg - -
DappaKevTIKd TPoidvTa 2 1.8%
Xnpwd 8 7.1%

Avaeopwcd pe ) 0éom evBhvng mov katelye oV €KACTOTE EmMyeipnomn to
OTEAEYOG TOV GCLUTANPWOGCE TO EPMTNUATOAOYIO0 (ep. A7), ta amoteléopato 5150V
o0tL ot Atevbuvtég tov tunudatov IT (Information Technology) xot IMwAncewv,
Kkabmg emiong ko o1 'evikol AtevBuvtéc amotédlesav ta dTopo Tov Kupimg fordncav
OTN GLYKEVIPWOOT TOV 0edOUEVDV e T0600Td 12.5%, 12.5% ko 10.7% avtictoiymg.
[MopdAindia, péow ovTAG TG EpOTNONG, EAEYXONKE TO eminedo Kot M mOdTNTA TOV
ATOVTNCEWV TOV GUAAEYONKOY, emPBePotdvovTag OTL O EKAGTOTE AMOKPIVOUEVOS El)E
GOQY] YVOON TOV OTUITOVUEVOV TANPOPOPIDOV TOL OPOPOVV TNV EMLXEIPNON OTNV
omola gpyaletar. Emiong, 4o avagopds Bewpeitar to yeyovog 61t £va onUOVTIKO
T0G00To NG Ta&ewg Tov 36.6% mpoTiunoce, Yo TPOSOTIKOVG AGYOVS, VoL KPATNOEL

v avovopio tov (ITivakog 6.3).
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Iivakag 6.3: Oéon tov Ztedeydv tov Etyeipnoemv tov Agiypotog

Epyacwoxi 0¢on Ap le;zgf)fv[;(:;;]((:)sv Tov IMocoot6 (%)
AtevBuvtig [popunBeidv 3 2.7%
AtevBuvtiig Mdapketivyk 3 2.7%
AtgvBovtig XpnoTooKovo KOV 6 5.4%
AtevBuvtiig Aoyiotnpiov 6 5.4%
Aevbovrig IT 14 12.5%
AtevBovtig IToAcemv 14 12.5%
AtevBuvtig Atokntikng Ymootpiéng 7 6.3%
Ievicdg ArevBoveng 12 10.7%
[d1o0kTTNG 6 5.4%
Agv amovtd 41 36.6%

ZeTIKA PE TO £€T0¢ €10000V TV emyelpnoewv oe pio B2B HAiektpovikn
Avyopd (ep. A10), kataypbonke Ot N TAswOYNeia TV onokpldéviav eionibe v
tptetia 2003-2005. H ovykekpyuévn mepiodog amotéAese TV apyn NG TopAAANANG
Aertovpyiog OA®V TOV OVTICTOY(®V NAEKTPOVIKOV ETLYEPNUATIKOV OPAGEDV TOV
onuovpynnkav omv EAAGSa. Emopéveog, moAlol emiyeipnuotiec, 6éloviag va
OO TAOGOVY To. THAVA OPEAN TOV TOPEYOUEVAOV VANPECUDY, ATOPACICAV VO,

GUUUETAGYOLV OKIUALOVTAG VO LETAPEPOVY KATOLEG OO TIG EMUYEIPNUOATIKEG TOVG

dwdwaocieg oe pia N meprocdtepeg B2B Hiektpovikég Ayopég (Ilivakag 6.4).

IMivaxag 6.4: 'Etog Eyypaoic og pia B2B Higktpoviki Ayopd

"Etog prl(l;%fv%?;?g)g VIOV IMocoot6 (%)
2001 7 6.2%
2002 4 3.6%
2003 16 14.3%
2004 15 13.4%
2005 10 8.9%
2006 3 2.7%
2007 5 4.5%
2008 1 0.9%
2009 3 2.7%
Agv amovtd 48 42.8%

To delypa, 6mwg avaeépnke kol ota Tponyovpevo Kepdiaia, tpoAde and
TN GLYKEVIPM®OT OOKPICEWV EVEPYA GUUUETEXOVI®MV amd OAeg TG eAAnvikéc B2B
Hiextpovikég Avyopés. Ewdwotepa, o Ilivokag mov axoiovBel (ITivakag 6.5)
TAPOVGLALEL TIG EMUEPOVS GUUUETOYES OVEL OOOIKTLOKY] TANTPOPU, TOGO GTO

GUVOAO TOL OelyploTog 000 Kot Eexmplotd avd poro cvppetéyovta. Emumiéov, Oa
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npénet vo emonpaviel 6t mepimov pia otic tpel emyepnoels (35.7%) tov detypartog

™G £PEVVOC CLUUETEXEL, TALTOYXPOVMOS, 0€ dVO N mePLocOTEPES B2B dadikTvokég

mhoteopues (ep. All).

IMivaxkag 6.5: Zvppetoyn Emyepnoewv tov Agtypatog oe B2B

Hlektpovikég Ayopég
B2B
5 TZovolko . . MpounBevtéc/Ayopaoti

Hkic;ggzmn Beiyne, IIpopnOevtéc Ayopaotég (3vrroe pohoc)
B2B Construct 55 (49.1%) 43 (49.4%) 5 (45.5%) 7 (50.0%)
Retail@Link 40 (35.7%) 33 (37.9%) 4 (36.4%) 3 (21.4%)
IS-Impact 21 (18.8%) 15 (17.3%) 4 (36.4%) 2 (14.3%)
CosmoOne 20 (17.9%) 15 (17.3%) 2 (18.2%) 3 (21.4%)
Yassas 9 (8.0%) 8 (9.2%) 0 (0.0%) 1 (7.2%)

Avagopikd pe TIC VINpeciec Tov vioBeToHvtal, dTWG TapATNPEITOL KAl GTOV
[Tivaxa 6.6, vynAdtato mocootd kaToAaUPdvovy ot NMAEKTPOVIKEG OMUOTPAGIES,
kaBog pio otg 600 (53.6%) EMYEPNOES OCULUUETEYOVY GE  OVTIGTOL(OVLG
owyoviopovs. Emiong, ol vanpecieg tov niektpovikadv mapayyeMav (32.1%) kot
TOV NAEKTPOVIKAOV TIoAoyNoewv (27.7%) vioBetovvtor oe onuavtikd Paduod amod tig
emyepnoelg tov delypatog (ep. Al3). Qotoco, dwumotmbnke 6Tl avdloyo pe
@Oon 10V  eKAoTotE GLUUETEXOVTA  (TpounBevthg/ayopactng/dittdg  porog),
olapopomoteitar o Pabuodg viobétnong Tov mapexduevov vanpesudy. Ewdkotepa, ta
otoyeio Tov Ilivaxa 6.7 detyvouv 6T 01 TPoUNBeVTEG VINBETOHV KVPIWE VINPEGiEg
niextpovikav ompompacidv (56.3%) Kot nAekTpovikK®v moapayyelav (27.6%),
EVAD Ol OYOPOOTEG €KTOG TMV LANPECIOV MAEKTPOVIKAOV dnpompacidv (45.5%),
ONUEIOVOLY VYNAGQ TOGOGTH OMOOOYNG OE VLANPEGIEG NAEKTPOVIKNG TILOAGYNONG
(36.4%) ka1 mopayyehodooiag KATAoTNUATOV-avarTAnpoong ononkav (36.4%).
EmnmAéov, mapatnpeitar 6Tt o1 ayopaoctéc KAVOLV YPNoN TOAD TEPIGGOTEP®V
VINPECLAOV GE GYEOT LE TOLG TPOUNBeLTEG, KOOMG eppavifouy vYNAOTEPA TOGOGTAH
oxe06V Ge OAeG TIG emEPOVG Katnyopieg. TELOG, Ol EMYEIPNOGEIS TOV GUUUETEXOLV
pe 10 Ottd poOAO TOL TPOUNBELTH KOl TOL OAYOPACTH TALTOXPOVA, SLPEPOLV
ONUOVTIKA G€ oYéon UE TIC 000 Topamave ovidtntes, Kabmg viobetodv ¢ enl To
mielotov  vmnpecieg mAektpovik®v mapayyelMmdv  (64.3%) Kot MAEKTPOVIKOV
mnpoudv (50%). Oa mpémel, ®oTOCO0, vo emonuUavOel OTL OGNV TPOKEUEVN

TEPIMTOGT, AOY® TOV YOUUNADY TOGOGTOV OVTITPOCMTEVCTG TOV AYOPUSTOV KOl TOV
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npoundevtdv/ayopact®mv, OTmc cvuPaivel ko oe kibe avtictoryn cvykpion Omov
EUTAEKETAL 1] CLYKEKPIUEVT 1010TNTA SLAKPIOTG TOV ENYEPNOE®V, TPpoPaivovpe ota

CUUTEPACLATA LG LE KATOl ETPUAAE).

IMivakag 6.6: Xpron tov [Hopeydpevov Yanpesuwv Etapeidv mov Zvppeteiyov
otV Epevva

XP1OOTOIOVUEVEG VAN PEGIES Ap lel(lgf)fvl(’)?;:g;\’ OV Mocooté (%)
H\extpovikn typordynon/Hiektpovikn 31 27 7%
avTaAAOYn £YYPAQ®V (e-invoicing) )
Hkampovuc’sg on uo;pamsg/Hkampovmm 60 53.6%
dyovicpoi (e-auctions)

Hlextpovikég mapayyehieg (e-ordering) 36 32.1%
Hlektpovikég mpoundeieg (e-procurement) 17 15.2%
Avopopég oTaTIoTIKOV dedopEVaV (statistics) 13 11.6%
Hlektpovikn mapayyeAod0oio KaTooTUATOV 17 15.2%
- AvorApwoon orodnkov (CRP) )
Hlektpovikég mAnpmpég

(e-payments)/Exkaf8dpion cuvariaymdv 17 15.2%
(transaction clearing)

Hivakag 6.7: Xpnon tov [apeyopevav Yanpesiov avé Zoupetéyovso Ovtotnta
Xpnowomowovpseves vanpeocics | MpopnOsvtéc | Ayopootéc | MpounOsvtéc/Ayopactég

Hlektpovucég

dnpomnpacies/HAektpovikol 49 (56.3%) 5 (45.5%) 6 (42.9%)

dwyovicpoi (e-auctions)

LB S T 24 (27.6%) | 3(273%) 9 (64.3%)

(e-ordering)

HAextpovicn

TipoAdynon/Hiektpovikn 15 (17.2%) 4 (36.4%) 2 (14.3%)

avtalloyn eyypdoov (e-invoicing)

H\extpovikn mapayyeiiodocio

KOTAGTNUOTOV - AVOTANPOOT 11 (12.6%) 4 (36.4%) 4 (28.6%)

aroOnkov (CRP)

H\extpovikég mAnpmpég

(e-payments)/Exkafdpion 11 (12.6%) 1 (9.1%) 7 (50.0%)

cuvaAlay@®v (transaction clearing)

LELE PO A SIS 9 (10.3%) 3(27.3%) 5(35.7%)

(e-procurement)

AvVoQopEG GTATIOTIKMY SESOUEVOV o o o

(s 7 (8.0%) 3 (27.3%) 3 (21.4%)

6.1.2 IIp60eon Merhovtikiig Xpijong tov B2B Hiektpovik®v Ayopav

210 dgvtepo okéhog Tov Mépog A’ (ep. Al4-Al6), kataypaenkav ot
mpofécelg  HEAMOVTIKNG  YPNONG TOV TapeyOUeEveV  vanpeciov  twv  B2B
HAextpovikiv Ayopav. EmumAéov, epappdcnkav ITvakoedels Awnctavphoelg

(Cross Tabs - Ilivaxeg ZuvaQelog) He GLUYKEKPUYEVO EPOTAHOTO TOV POCIKOV
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ONUOYPAPIKDOV YOPOKTNPIOTIKOV, DOTE VO TOPOLGLUCTOVV AETTOUEPESTEPU CTOLYEIDL
Y 10 V7o e€taom delypal.

[To ovykekpéva, avagopikd pe v mpodbeon vioBétmong emmpdcsbetwv
VINPECIOV PEGO GTOV €MOUEVO YpoOvo (ep. Al4), kataypdenkay YOUNAd TOGOCTH
emkeipevne ypnong (Ilivaxag 6.8). Ewdikdtepa, mpodteg o oepd mpdbeong
voBétnong eivar o1 vanpeciec TV MAEKTpoviK®V Tiporoynoewv  (8.9%),
axoAovBovpeveg amd TG vanpecieg niektpovikav mpoundeidv (7.1%) ko g

NAEKTPOVIKNG TOPayYEMOS0GIaG-avamApwons omonkdv (6.2%).

Mivaxag 6.8: [1pd0eon Mellovtikng Xpnong tov Ymnpeoidv
(ITépa avtmv mov Eyovv oM Yio0etnOel)

Yanpeoieg prl(l;%fv%?;?g;’ VIOV | MTocooTé (%)
Hlextpovikn tipoAdynon/HAiextpovikn 10 8.9%
avToAAOYN EYYPAQ@V (e-invoicing)
HXextpovikég dnponpaocies/HAexTpovikol 4 3.6%
dwrymviopoi (e-auctions)
Hlektpovucég mapayyerieg (e-ordering) 15 3.4%
H\ektpovikég mpounfeieg (e-procurement) 8 7.1%
Avapopég oTaTIoTIK®V dedopévav (statistics) 4 3.6%
H\extpovikn tapayyeliodocio kataotnpudtomy 7 6.2%
- Avam\poon anobnkav (CRP)
HAextpovikég mAnpopég 6 5.4%
(e-payments)/Exkafdpion cuvoriaydv
(transaction clearing)
Axkboun dgv yvopilm/Agyv amovid 81 72.3%

v gpaton AlS, 6mov ot GuUPETEYOVTEC KANONKOV VO OTovVTGOVLV €AV
mepAapPaveTol 6Tovg LEAAOVTIKOVE GKOTOVG TNG EMLYEIPNONG TOVS 1| £10000G Kol G€
aaAn B2B Hlextpovikn Ayopd, 1o 22.3% avtamoxpiOnke Oetikd, to 11.6%
APVNTIKA, EVO TO gvomopeivay mocootd (66.1%) dev Ntav oe B€om va anavtioel 1
dev yvopile péxpt ekeivn ) otypn Tig mpobécelg g etarpeiog tov. Ewdwkotepa, ot
ayopooTéG delyvouv mo TPOBvol va. CLUUETACYOLY Kol o€ GAAN B2B dtadtkTuok|
mhateoppa, Kabodg 3 otovg 11 (27.3%) andvinoov Oetikd, évovit 21.8% tov
mpounBevtav kot 21.4% tov npoundevtdv/ayopactov (Ilivakag 6.9). Emumiéov, ot
ayopOoTEG TOVL Oelypatog dev €dmoov Kopuio apvntTiky amdvinocn, oTolxeio mov
avadEIKVOEL OTL ToL OPEAT otd TNV vVwoBETon Twv B2B Hiektpovikdv Ayopov elvat,

mOovOV, ELPOVESTEPU GE AVTOVG,.
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Iivaxag 6.9: Poloc Zvppeteydvrov kot [pdOeon Yio0étnong kot
Alng B2B Hiektpovikng Ayopdig

H emyeipnon IIp60son cvppeToyms kot 6g Ghin B2B Higktpovikiy Ayopd
CUNNETEXEL OG: | Asv Eépw/Aey amavtd) On Nai 2i¥volo
HpounBsvtyc 58 10 19 87
Ayopaotig 8 0 3 11
Artég polog 8 3 3 14
2dvolo 74 13 25 112

AVOQOpIKa LE TN YEOYPUPIKN TEPLOYN, OTNV OTOi0. dPOGTNPLOTOLOVVTOL Ol
EMYEPNOELS TOL CUUUETEYOVV GTNV £pEvva, TapaTNPNONKE OTL EKEIVEG TOV OPOLV
UOVO €VTOG TG EAMANVIKNG ETIKPATELNG €IvOl TOAD O OEKTIKEG GTNV LIOBETNON Ko
dAAng B2B odwdiktvokng mhatedpuag (Ilivaxag 6.10). Avtictolywg, vynAodtepa
TOGOGTA TPOBESTG VIBETNONG KATOYPAPNKOY KOl Y10 TIS EMLXEPNCES TOL NN
ocoppetéyovv oe oplovtieg B2B Hiektpovikég Ayopéc, o€ oyxéon pe ekelveg mov
YPNOLOTOOVV KAOETEG 1} TAVTOYPOVAOS KOt Ta 6V0 €idn, dnAad kol optlovTies Kot

Kk@BeTeg dradkTvakég TAateopueg (Iivaxag 6.11).

IMivaxag 6.10: Ieproyn IN'eoypaeikng Apactnplonoinong Kot
[Tp60Beon YoBémmong ko AAAng B2B HAextpovikic Ayopdg

H emyeipnon IIp60eon ocopperopg Kon g dAin B2B Hiektpovikn Ayopd
OPUCTIPLOTOLEITAL . . . z
pévo eveée EAMEBOG: Aev Eépw/Aev amavrd Oxq Nai 2bvolo
()} 50 9 11 70
Naui 24 4 14 42
2vvoio 74 13 25 112

MMivaxag 6.11: Eidog Xpnoyomotovpevng B2B Hiextpovikng Ayopdg
xon [1p6Oeon Yio0étnone

Eidog B2B IIp60eon ocopperopng kKo g GAin B2B Hiektpoviki Ayopa
H\extpovikig Ayopdg: Aev EEpa/Aey amovtd On Nai 2ivvolo
Opiiovuia 28 3 14 45
Kabery 24 6 7 37
Kat o€ Opilovnia kat o€ 22 4 4 30
Kdbery
Zvvolo 74 13 25 112

Oocov agopd ™ cuvéyion ypnons twv non viobetovsmv B2B Hiektpovikmv
Ayopov (ep. A16), xataypdonke Betikr) mpodBeon ypnong and to 43.7%, wotdco,
£va oNUavVTIKO T0600Td TG TaEemc Tov 27.7% ambvince apvnTikd, amrodetkviovTog
OTL TOPE TOL OTLOVTIKA OPEAT] TTOL OTOPEPEL 1 YPNON TOV CLYKEKPIUEV®V HEBOd®V

oevépyelng B2B  mAektpovikoh eumopiov, mopotnpodVTOl OPKETES TMEPIMTMOCELS
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EMYEPNOEWMV, Ol OMOieC eivan dvoapeotnuéveg and v vioBémon tovg (Ilivaxog
6.12).

Mivaxag 6.12: T[1pdOson Zuvéyiong Xpnong twv B2B HAiektpovikmv Ayopmdv

Ip606eon cvvsxlc,ng xpnm}g B2B | ApwOpog Ep,m‘mﬂavrmv Moc0676 (%)
Higktpovik@v Ayopav Evyvotnta)

Ziyovpa Oyt 20 17.9%
MéArov Oy 11 9.8%
Agv yvopilo 13 11.6%
MdéArov No 12 10.7%
Yiyovpa Now 37 33%

Agv Eépw/Agv amavtd 19 17%

Ewdwotepa, mapatnpndnke 611 o1 mpounbeutéc/oyopactéc Kot ol ayopaoTég
eppaviCoviat mo dektikol otn cvvéyon xpnons tov B2B Hiektpovikov Ayopov
(64.3% won 45.5% avrtiotolywc) oe oxéon pe tovg mpounbevtés (40.2%) (Ilivaxog
6.13). Opoimg kot ot emyelpnoelg mov opovv oto e€mtepkod (51.4%) évavtt exeivov

TOV OPACTNPLOTOLOVVTOL EVTIOS TOV EAANVIKAV cuvopav (40%) (ITivaxoag 6.14).

Mivakag 6.13: Podog Zvppeteyoviav kat [IpdOeon Xuvéyiong Xpnong tov B2B
Hlektpovikdv Ayopdv

3 IIp60son ovvénieng ypiong T@v B2B HiskTpovik®v Ayopav
013::;?::;;]:)2 Aev Ziyovpa Maliov Agy Maliov | Ziyovpa Sévoio
amoaVTA On On EéEpaw Nai Nai
IpounBsvtc 15 19 8 10 7 28 87
Ayopacrtiis 2 0 3 1 3 2 11
Artég polog 2 1 0 2 2 7 14
2vvolo 19 20 11 13 12 37 112
Iivaxag 6.14: Tleproyn I'ewypagikng Apactnplomoinong Ko
[Tp6Oeon Xvvéyiong Xpnong twv B2B HAiektpovikmv Ayopmv
H emyeipnon IIpd60son ovvéieong ypions Tov B2B HAekTpoviK@OV Ayopav
6p(16‘l"ﬂpl01't0’l strat Agy 2iyovpa | Mdilov Agy Maliov | Ziyovpa Sévoi
IE);;:&?;;G anavTo On On Sépaw Nai Nai vvoso
Oxn 11 13 5 5 9 27 70
Nai 8 7 6 8 3 10 42
2vvolo 19 20 11 13 12 37 112

TéNog, vyNnAOTEPE TOGOOTA GLVEXIONG YPNONS KOTOYPAPNKOV OO TOLG
GUUUETEXOVTEG OTIC KAOeTES dtadtKTLOKES TAATEOPLES (54.1%), évavTl eketvov TV
EMYEPNCEDV TOV GLUUETEYOLV, €lTE Kot ota dVo €idn (45%) eite pdvo oe op1lovTieg

NAEKTPOVIKEG emyelpnUaTIKES Opacels (24.4%) (ITivakag 6.15).
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Mivakag 6.15: Eidog Xpnoomotovpevng B2B Hiektpovikng Ayopdg kot
[1p6Oeon Xvvéyiong Xpnong twv B2B HAigktpovikdmv Ayopdv

Eidoc B2B IIp60son ocvvéniong ypnons T@v B2B HigkTtpovik®v Ayop@v
H\extpoviknig Agy Ziyovpa Maliov Agy Maiiov Ziyovpa Sévoio
Ayopéc: anavTo On Oy EEpw Nou Nou
Opilovnio 10 13 6 10 5 6 45
Kabesty 8 6 1 2 4 16 37
Ko o¢
Opiiovria Kot 1 6 4 1 3 15 40
o¢ Kalsty
Zivolo 19 20 11 13 12 37 112

Soumepacpatikd, ot epmtoelg Al4, AlS kot A16 avédel&av ovGlOGTIKEG
owpopés petalh tov emyepricemv tov Vo eétaon oetypotoc. Ewdwotepa, ot
ocvppetéyovteg o oplovtieg B2B Hlektpovikég Ayopéc, KaBDS Kot ol EMYEIPNGELS
oL dpacTNProTooLVTOL HOVO evioc EALGd0oc dAmcay vynid mocootd mpdeomng
€10000V KOl 6€ AAAN SLOOIKTLOKT TAATEOPLA. 26TOCO, KATAYPAPNKAY, TOPAAANAA,
YOUNAG TocooTd otV TPdBeon cuvéyong xpNong Tev vanpeciwv tov B2B
HAektpovikov Ayopdv, T1g omoieg Mdn ypnoipomoovv. Amd v dAAn mhevpd,
€K OOUETPOL OVTIOETA OMOTEAEGHOTO KOTAYPAPNKAY Y10, TOVS GUUUETEYOVTEG OE
kdBeteg B2B  HAextpovikéc Ayopég kol Yoo TG ETUEPNOES, Ol  OMOiEg
dpaoctnpromoovvior  oto  eEmtepikd. Ta  moapamdveo otoyeio odnyodv  oTO
GUUTEPUGLOL TTOG OPKETES ETAPEIES, EVA OVTIAAUPAVOVTOL TO TAEOVEKTILATO YP1IONG
tov B2B Hiektpovikdv Ayopdv, evToOTolg dev £XouV LEtvVEL Ikavomomuéveg and ta
NAEKTPOVIKE ETLYEIPNUOTIKE LOVTELD, GTO OO0 CLUUETEXOVV KO, £TGL, GKOTEVOVY
VO LETAPEPOVV TIG EMYEIPTUATIKEG TOVG OPOSTNPLOTNTEG 0AA0D. AVvTIOETMOC, ETONpEieg
TOV Omol®V Ol OMOTACES TANPOVVIOL amd TS MON ypnowomotovueve; B2B
Hhextpovikég Ayopéc, Oev mpotifevtor vo petofovv ommv viobétnon dAlov

OVTICTOLY WV ETLYEIPNUOTIKOV dPACEWV.

6.1.3 Avtihapfavopeva Oeéin Xpnong tov B2B Hiektpovik®@v Ayopav

21c epotmoeis A17-A27, emyeipnOnke n Kataypaen TovV avithapfoavousvov
TAEOVEKTNUATOV 0amd TNV VoBEmon Ttov TopeyOlevov vanpecwdv tov B2B
HAextpovikomv Ayopov. Exktdg v mpdng epdong (ep. Al7), 6mov diepevvidnkav
YEVIKOTEPES aMOYELS, o€ OAEG TIG vmoOAowmeg epapudcinke mevroPdOuo KAipoko

Likert, 6omov 10 «1» avtictorel 010 «AlPOVEO ATOAITOG» Kot TO «5» GTO
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«ZOUEOVO ATOADTOC) YL TOV VTOAOYIGHO TOV aplOuNTIKOV HEC®V TV LTO
eEétoon  epomuatwv. EmmAéov  epappocOnkov  Avoidoelg  AtakOpovong
(Analysis of Variance - ANOVA tests), oamoPAénoviag otn depedvnon tov
vtobécewv Kotd mOGO Ot OlPopEG OTOLG HECOVS UETAED TOV  EMUEPOVG
AVTIAOUPAVOUEVOY  TAEOVEKTNUATOV OTO  ONUOYPOPIKE  YOPOKTINPIOTIKA  TOV
OelyoTog elvol 6TOTIOTIKG OTNUAVTIKEG.

Ewdwotepa oty epdnon Al7, ot GUUUETEYOVTEG KANONKAV VO OTavVIGOLV
Tl MoTELOVY TG KEPSIGAV amd TN cvupetoyn Tovg otic B2B Hiektpovikég Ayopég
o€ oyéomn pe avtd mov mepipevav vo amokopicovv To peyaAdtepo mMOGOGTO TMV
amokpBéviov, mepinov 4 otic 10 (41.1%), dMMAwoce mwg képdice mepimov Oca
TPOGOOKOVGE, VM £va oNUavTIKO 1060610 (33.9%) andvince nog kEPOIGE AyodTepal
and ot mepipeve. Emiong, a&o avaeopdg Bempeiton 10 yeyovog mmg poAg 3
EMYEPNOCELS, VO TPOUNBEVLTEC Kl €vog OyOpaoTNG, ONAMCOV MG ATOKOMGAV

neplocdTEPA amd TG apyKES Tovg mpocookies (ITivaxoag 6.16).

IMivakag 6.16: AvtidapPoavouevo Opelog oe Tyéon pe Apykég Ilpocdokieg

q a 3 . Ap1Opég EpotnOéviav R /10
Avtihapfavopevo 6@elog emyeipnongc: Copvémza) IMoco616 (%)
Képdioe mepiocdtepa and Ot mepipeve vo kepdiceL 3 2.7%
Képdioe doa mepimov mepipeve 0t Ba kepdicel 46 41.1%
Képdioe Mydtepa amd 6t mepipeve va Kepdioet 38 33.9%
Agv Eépw/Agy amavtd 25 22.3%

Ocov agopd ta empépovg avtiropPovopeva oeédn (ep. A18-A27), ot
EPMTNOEL TOV Omoiwv TPonABav amd v oviictoyn PPloypapikn Tovg
emokonnon ([Mapdypapog 3.2), eivar pavepd mmG d1oPOPOTOIOVLVTOL AVAAOYO LE TO
poLlo cvppetoyns g ekdotote ovtomtog (Iivakag 6.17). I[To ovykekpuéva, ot
mpounBevtég Bewpovv 0Tl M ypnom tov B2B HAektpovikddv Ayopdv tovg oeelel
Koplwg ot pelwon Tov SoYEPIOTIKOV AdODV Kol TNG TOAVTAOKOTNTOS TMV
GUVOAAAYDV TOVG, KOOMG emiong Kol otnv pelwon Tov ¥pdvov dekmepaimong TV
EMYEPNUOTIKOV TOVG 010 0IKACI®OV. AVTIOET®MG 01 yopaoTéC, EKTOC ALTOV TV OO0
TAEOVEKTNUAT®V, Be@pOV OTL AMOKTOVV EMMPOGHETOC Kol OWOVOUIKE OQEAN
(xkepdoopia). Amd v GAAn TAEVPA, 01 TPOUNBEVTEC/ YOPACTES AVEPEPAY OTL HECH
QLTOV TOV VLANPECIOV UEIOVETOL O YXPOVOS KOL TO KOOTOC TMV OVIIGTOU(®V

EMYEPNUOTIKOV  TOvg  dpaotnpotitov. Emiong, yapoaxktmpilovv onuaviiko
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TAEOVEKTNHO, TN OLVOATOTNTA TPOCPaOTG Kol 6€ €va VEO KAVAAL d1aVOUNG, TO OTOL0

OUVOEETOL AQUECO HE guKoupieg O1EVPLVONG TOV OLVNTIKAOV GLVEPYUTMOV TOVG.

EmmAéov, mapatmpdvtag ta amoteAéopota tov Ilivaxka 6.17, dwoumotdvetal mmg ot

AYOPOOTEG Kot Ol TPOUNOEVTES/ 0yOPUCTEG ATOKPIONKAY TMG GLVOAKE ETOEEAOVVTOL

o€ peyaAvtepo PBabud amd t ypnon tov B2B HAektpovikov Ayopav, oe oyéon pe

TOVC GUUUETEYOVTEG TPOUNOEVTEG.

IMivaxag 6.17: AvtilapPavopeva Oeéin Xprong B2B Hiextpovikdv Ayopav

Avé Zoppetéyovoa Ovtotnra
R R MpopnOevtéc | Ayopaoctéc | IlpopnOBevtéc/Ayopactic
Avtihapfavopevo ZD‘;\(Z;:(OT?SW"Q Méon T Méon tyun (orTTég poLrog)
0Qelog o (;]n('):;}w ) (Tomucn (Tomkn Méon tyun
i "l aroKMon) OTOKALON) (Tomikn amdKAion)
Meiwon ypoévov
dexmepaimong 2.30 2.09 3.18 2.93
EMYEPNLOTIKAOV (1.73) (1.63) (2.09) (1.82)
S1d KooV
Meimon K6cTovg
dtexmepoimong 2.12 1.94 2.55 2.86
EMLYELPTLOTIKDV (1.68) (1.59) (2.07) (1.75)
S1001KaGIDV
e RS 1.96 1.84 2.18 2.50
Symxgl,pncng" © (1.58) (1.52) (1.83) (1.70)
KeoSooonia 1.88 1.69 2.91 2.29
poopop (1.51) (1.35) (2.02) (1.68)
Atgbpvvon apBpon 1.90 1.74 2.18 2.71
GUVEPYATDOV (1.62) (1.48) (1.99) (1.94)
Avvatotnto
TpocPaong o Eva 1.88 1.72 2.00 2.79
EMTPOGHETO KOVAAL (1.51) (1.38) (1.79) (1.85)
dlavoung
KoAvtepn yvaoon 1.94 1.87 2.09 2.21
™g ayopds (1.53) (1.50) (1.76) (1.58)
mpaﬁgsﬂz’gnmq 1.89 1.74 2.64 2.29
T (1.59) (1.53) (1.80) (1.64)
AwQavea TGV
Ko 1.91 1.77 2.55 2.29
EMLYELPTLATIKDV (1.65) (1.58) (2.07) (1.68)
Sd KooV
Meiwon
6‘%&2‘32&:’” 223 2.11 291 2.43
I Y (1.81) (1.79) (2.02) (1.74)
GLVOAAOY DV
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2vuykpivovtog o aVTIAAUPOVOUEVE TAEOVEKTILOTO GE GYXECTN UE TO €100C TNG
B2B HAextpovikng Ayopdg (ITivakag 6.18), domotdveTol Twg 01 GUUUETEYOVTIES CE
kéOeteg B2B  Swodiktuakéc mTAATQOPUES EMOEEAOVLVTOL TEPICCOTEPO MO  TIG
EMYEPNOES 7OV  ypnowomolovy  opiloviieg B2B  Hlextpovikég  Avyopéc.
Opoimg, 6601 ¥pNoomTolovy Kot o 000 €10M, OMAadN Kot kdbeteg Ko oprlovTieg
OLOOIKTVOKES TAATQOPUES, OMAVINCAV TOC EMOPEAOVVTOL TEPIGSOTEPO OTO TOLG
GLUUETEYOVTEG GE OpLOVTIEG EmyElpNaTIKES dpdoetls. Mia mBovn e&ynon elvan 611
ot kdBeteg B2B HAextpovikég Ayopéc, cuvabpoilovtag etaipeieg evog pévo kAadov
HEAN

TOPEYOVV LEYOAVTEPO OLVNTIKO OPELNOG GE GYEOM LE TIG 0p1LOVTIEG OPACELS, Ol OTTOlEg

KOl  TTPOGPEPOVTAG  TMOPUUETPOTOMNUEVEG — VANPECiEG  oTA TOVG,
oLVTOIPLALOVY  EMYEPNOELS TOAADV KOl OQOPETIKMOV KAAS®V. MdaMota oTIg
TEAEVTOUEG, AOY® TNG OLOPOPETIKNG PVUONG TOV EMUEPOVG OPAGTIPLOTHTMOV TOVG, Eivarl
OV Vo TPOKOHATOVY KOl OLOVVOLIES EMLXEIPNUOTIKNG GOYKAONG YL TNV EMITEVEN

GLVEPYAGLDV.

IMivaxag 6.18: AvtilapPavopeva Oeéin Xprong B2B Hiextpovikdv Ayopav
ue Bdaon 1o Eidog g Xpnoonmotovuevne B2B Hiektpovikng Ayopdg

ZUOpPpPETOYN G TUPPETOYN] G z
KdOeteg Opiévrieg Evp;’wro,x'q e
7 z . ota 6vo gion B2B
Avtihappavopevo B2B Hhektpovikég B2B Hhektpovikég 2 z
2 ] 2 H\ekTpovikav Ayopav
0QeL0OG Ayopég Ayopég Wi s
il i e T (Tomkn amdKALoN)
(Tomikn amdxiion) (Tomikn amdKAon)
Meimon ypoévov
dtexnepaimong 2.78 1.71 2.30
EMLYEPTLOTIKAOV (1.78) (1.58) (1.73)
S1001KaGIHY
Meimon K6oTovg
dlekmepaimong 2.57 1.53 243
EMYEIPNLOTIKDOV (1.71) (1.46) (1.74)
S1001KAGIHY
Evioyoon 2.22 1.58 2.20
AVTYOVICTIKOTITOG (1.50) (1.43) (1.81)
emyeipnong
e 2.32 1.49 1.93
(1.51) (1.44) (1.48)
Atebpovon apBpov 2.11 1.76 1.87
GLVEPYOTMOV (1.68) (1.55) (1.66)
Avvatotnto
wpocPaong oe Eva 2.14 1.78 1.73
emMnPOcHETO KOVAAL (1.58) (1.52) (1.41)
dwavoung
Kalvtepn yvoon 2.19 1.71 1.97
™g oyopdc (1.60) (1.38) (1.65)
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napaﬁgiﬂglnwg 2.35 1.36 2.13
VIO AV (1.68) (1.25) (1.78)
Awpbvelo TILOV Kot 235 149 2 10
EMLYEPTLOTIKOV ’ : .
S1adtcooihv (1.67) (1.45) (1.75)
Meiwon
SLYEPIOTIKOV 268 1.49 280
AoBdV Ko : . .
TOATAOKOTITOG (s (1.39) (1.94)
SLVOALAY DV

Kotd tov 0 tpodmo, BEAoviag vo SlomcTOCOVHE €QV  TOPATNPOVVTOL
olpopéc ¢ mpog To  avtihapPoavopevo o@EAN 000  aKOUN  OMUOYPOPIK®V
YOPAKTNPIOTIK®OV TOL OElYHaTOg, autdv Tov Heyébovg Tmv emyelpnoenv (Pacel Tov
apBpov tov epyalotévav TOVG) Kol TG YPOVIKTG TEPLOGOV TPMTOEYYPAPNG G Hid
B2B Hiektpovikry Ayopd (2001-2003, 2004-2005 kor 2006-2009), axorovdndnke n
nmopanave dwdkacio. Ta arotedéopata de1&ay OtL:

e 000 peyaAvtepn eivor plo  emyeipnon 1660 MO oYLPA  Elvonl  TA
TAEOVEKTNUOTO 7OV OmoKTdel amd tn ypnon towv B2B Hlektpovikdv
Avyopav. 16lwg oTic peydieg emyelpnoels, ol 0moieg amacyolovV Tave amd
100 vmaAAniovg, To 0QEAN  elval  OVOAOYIKE  EUEAVAOS  LYNAOTEPO
(ITivaxkag 6.19)

® 0Ol EMYEPNOES TOL VIOBETOVV TIC TOPEYOUEVES LINPECIEG YO LEYUAVTEPO
YPOVIKO SLACTNLO, ETOPELOVVTAL GE HEYOAVTEPO PO GE GYEOT UE EKEIVES
TOL GLUUETEXOVY MYOTEPA YPOVIO. GE Hio OVTIGTOLYN EMYEIPTUATIKY Opdom

(ITivaxkag 6.20)

Mio mhovn eEnynon &ival TG Ol TPOTOEIGEPYOUEVEG OMEKTNOAV OVTOYOVIGTIKO
mAgovEKTNHO. évavTl ekeivov mov akolovOnoav. EmumAéov, oiv emyepnoelg mov
elonABav 1o teEAevTaio OACTNUO, EVOEXOUEVMG, OKOUN VO OIEPELVOVV T, OLVNTIKA
TAEOVEKTNLATO TOV amoppEOLY amd TV vioBétnon twv B2B Hiektpovikdv Ayopdv.
Emopévog, n younAn éviacn xpnong o€ GuVOLAGHO HE TNV LWOBETNON, AVaAOYIKA,
UIKPOTEPOL aplOUOD VANPESIOV Y10, TN OEKTEPOULMOT) TOV OPUCTNPLOTTM®V TOVG,

potpaio 00Mnyel 6 0BPOIGTIKA TOAD YOUUNAOTEPO AVTIAAUPBAVOUEVO OPELOC.
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MMivaxag 6.19: AvtihapPavopeva Opéan Xpriong B2B HAiextpovikmv Ayopmdv

pe Baon 1o MéyeBog tov Zoppeteyoviov

(Zvvolkog Ap1Buog Amacyolovpevay Y TaAAAmV)

Mukpn] - Meoaia - Meydin -
Avtihapfavopevo >50 vrariinior 51-100 vraiiniot >100 vraiinior
o6Qglog Méon Tun Méon Tun Méon Ty
(Tomikn amdxiion) (Tomikn amdxiion) (Tumikn amodxKiion)
Meimon ypoévov
dtexmepaimong 1.98 2.35 3.09
EMLYEPTLLOTIKOV (1.49) (1.80) (1.63)
O10d1IKaGIDV
Meimon K6oTovg
dlekmepaimong 1.93 2.09 2.73
EMLYELPTLLOTIKDV (1.52) (1.76) (1.70)
S1001KAGIHY
Evi
uvray(x;:z(rlizgrnrag 1.93 1.83 2:50
- (1.56) (1.47) (1.68)
emyeipnong
[l 1.76 1.83 241
(1.36) (1.37) (1.62)
Atebpovon apBpov 2.05 1.65 2.41
GLVEPYOTMV (1.60) (1.50) (1.68)
Avvatotnto
wpocPaong oe Eva 2.10 1.87 2.00
emupOGHeTO KOVAAL (1.56) (1.39) (1.41)
dtavopung
Kalvtepn yvoon 2.15 1.70 2.50
™g ayopdc (1.46) (1.30) (1.74)
- Les Le3 2.6
VTOAANA®V (1.35) (1.64) (1.68)
oo | 173 209 2.0
S1001KAGIHY (1.48) (1.78) (1.57)
Meioon
SLXEPLOTIKOV AobDV 1.95 2.09 3.05
K0l TOAMDTAOKOTNTOG (1.64) (1.86) (1.70)

GLVOAAOLY DV

247




Keogararo 6: ITopovciaon kot Avaivon tov Anoteleoudrov e Eumeipikng Epevvag

MMivaxag 6.20: AvtiapPavopeva Opéan Xpriong B2B HAiextpovikmv Ayopmdv
pe Bdon ™ Xpovikn Ilepiodo e Apyikng ZuUUETOYNS

A e 2001-2003 2004-2005 2006-2009
60800 Méon Ty Méon tun Méon Tyun
per0S (Tumkn amdKAion) (Tvmkn amdKkAion) (Tvmkn amdKAon)
Meimon ypdévov
dlekmepaimong 2.67 2.68 1.75
EMYEIPNLOTIKOV (1.66) (1.70) (1.49)
1KoV
Meiwon kdoTovg
dexmepaimong 2.33 2.40 2.00
EMLYEPTLOTIKOV (1.62) (1.63) (1.76)
KoLV
avray]i)\ctisxtliggmwg ot ) 5
: (1.62) (1.66) (1.31)
emygipnong
ResfErsi 2.37 1.84 1.42
(1.52) (1.38) (1.24)
Aebpovon apBpov 2.11 1.92 1.67
GULVEPYOTMV (1.53) (1.71) (1.37)
Avvotdtnra
mpocPacng o€ Eva 2.22 1.92 1.67
emmpoc0eTo KOvAAL (1.45) (1.35) (1.50)
dtavoung
KaAbdtepn yvoon 2.44 2.04 1.58
™G ayopds (1.48) (1.51) (1.08)
napaﬁgiﬂglnwg ?(5)47‘ %gg i ?2
VTOAAA®V (L) (L) (L19)
St | 270 208 142
Sodtkacidv W55 (L59) (L)
Meimon
&%Ségfzgfv 2.56 2.64 1.50
e (1.65) (2.04) (1.17)
GUVOAAOY DV

[Tapd 10 YEYOVOG OTL TOpOTNPHONKAY SOPOPEG GTOVE UECOVS HETAEL TMV
avTIAMOUPOVOLEVOV  TAEOVEKTNUATOV KOl TV VIO  €EETAOT  ONUOYPOOIKMV

YOPOKTNPIOTIKAV, €VTOVTOS, KpiOnke okémun 1N eeoappoyn  Avoivcemv
Awxvpavong (ANOVA tests), mov anéPienav otn diepedvnon g vmoapEng n un
GTOTIOTIKG GNUAVTIKOV 810c(popo')v10. Ta otoyeia mwov mapatiBevion otov Ilivaka
6.21 ovykevipovovv to amoteAéopato OAwv Tov  efgtaldpevov  AvaAdcemv
Awxvpdvoeov. Emiong, 0o mpémer va emonuovOel OtL dev  mapotnpnOnkov
mpoPAfjuato  otovg  EAEYYOLG  KavovikOtnTtag (normality) kot opoloyévelag

(homogeneity) oTic epapLOcIUES AVOAVGELG AOKOLLOVGTG.

1 T 95% enminedo GTATIGTIKAG GNUAVTIKOTNTAG.
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Ocov apopd 10 pOAO TOV GLUUETEXOVTOV (aYOPOOTEG/TPOUNOEVTES/1TTOC
POLOG), OTATIOTIKA OMNUAVTIKEG JPOPES Kataypdenkay o€ Tpio amd To déka Vo
e&étaon mieovektuarta. Ewdwotepa ot «ueioon tov ypdvov dekmepainong
emyEpnuoTkeV ddikactavy (p=0.047), oty «kepdopopio» (p=0.022) xor ot
«duvatotnra tpocPaocng o véo Kavdl dtavoune» (p=0.048).

Avagopwkd pe to €idog ¢ B2B Hiexktpovikng Ayopdc omv omoia
coppetéyovy ot emyepnoels (opldviiec/kabetec/kor otig 0600), KotoyplonKov
OTOTIOTIKA ONPUOVTIKES dtapopéc og EEL avtilapPavopeva o@érn. ITio cuykekpyéva,
o1 «UEIWOT TOL YPOVOL SEKTEPOULMONG EMYEPNUATIK®OV dtadkactdvy (p=0.010),
otV «kepdoopioy (p=0.041), oty «adénon ™¢ TaPAy®YIKOTNTOS LITOAANAWDVY
(p=0.010), ot «peimon 10V KOGTOVG JEKTEPAIMONG EMLYEPNULOTIKOV SLOOIKAGIDOVY
(p=0.009), ot «dwEaveln TOV TIUOV KOl TOV ETYEPNUOTIKOV SIOOIKAGLOV
(p=0.009) ko ot «peimon TV SYEPICTIKOV AaOOV Kol TNG TOAVTAOKOTNTOG TWV
cuvaliaydv» (p=0.001).

AvtiBétmg, ota dALa dV0 VIO £EETOGT ONUOYPAPIKA YOPOKTNPIOTIKE, ONAOT|
oto péyebog G emyyelpnong kol ot YPOVIKY TEPI0d0 €16600V, HOAG Eva
TAEOVEKTN O AV YOPOKTNPIGTIKO TPOEPOAE GTOTIOTIKO CNUAVTIKT O0popd HETAED
TOV apOUNTIKOV HEGOV, «KOADTEPN YVOoN NG ayopac» (p=0.039) kou «dtapdvela

TILAOV KOt EMYEPNUOTIKOV dtadkacidvy (p=0.012) avtictolymc.

Mivakag 6.21: Avalvoeig Atakopavong (ANOVA tests) tov Anpoypagikmv
XapoKTnpoTikav tov Agtypotog og Zyéon pe o Avtidapfavopeva Opéin

ANOVA
z 2 Eidoc B2B 2 Xpoviki
Avrtkfx ppavépevo Po}»og HMK‘rgovmﬁg Msrysﬂog nsgio 502
6pglog ToppeTe)oviov Soge emyeipnong 166500
Meiwon ypovov
duekmepuinon 0.047 0.010 0.095 0.197
EMYELPTLOTIKDV
S101KaGIHV
Meimon kdotovg
duekmepaimons 0.111 0.009 0.286 0.533
EMYELPTLOTIKDV
1KoV
Evioyvon
OVTOY®VIOTIKOTNTOG 0.309 0.116 0.294 0.227
emyeipnong
Kepdogopio 0.022 0.041 0.333 0.225
AV AT 0.090 0.615 0.173 0.854
GUVEPYUTMV ’ ’ ’ ’
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Avvatdtmra
npocPaong o€ éva
emmpdc0eTO KOvAA
dtavoung
Kolvtepn yvoon
NG 0yopas
AvEnon

TOPAYDYIKOTNTOG 0.126 0.010 0.101 0.332
VIOAAAQV
Alopavelo TILOV Kot

EMLYEPTLOTIKOV 0.225 0.029 0.180 0.012
KoLV
Meiwon
SLoEPLoTIK®V AoBdV
KOl TOADTAOKOTITOG
GLUVOAAOY DV

0.048 0.466 0.399 0.554

0.700 0.370 0.039 0.170

0.357 0.001 0.125 0.190

6.2 Mépog B’: ECétaon tov Ilpotewvopevov Epgovntikoy ITlowsiov
“B2B e-MarkFLU”

H meprypagikn) otatiotiky, n omoia epapuoécOnke ywoo v avédivon tov
Mépovg A’ 1OV €pOTNUOTOAOYIOV, GULVEPOAE OTN OOUOPP®ON MG GLUVOMKNG
EIKOVAG V1oL TO TPOPIA TOV OElYHOTOC, TIG LEALOVTIKEG TOV TPOOEGEIS OVOPOPIKEL LIE
N ouvvEYIon YPNONG TOV TAPEXOUEVOV VANPESIDV, KaBDG emiong Kot otnv
KOTOypapn TOV aVTIAAUBOVOLEVOV TAEOVEKTNUATOV omtd TV £€0¢ TOpa VIoBETNoN
tov B2B Hlektpovikdv Ayopmv. Qotoco, 1 enitevén tov Pocikdv otdymv Tng
épevvag amontel v epappoyn peBoOdwv avdAivong odedopévov, ot omoieg Oa
cuuPdrovy oV €EETOON TOV EPELVNTIKMV VIOBEGEMY TOV TPOTEWVOUEVOL TAULGIOV
“B2B e-MarkFLU”. Onwg mpoékvye HETA TNV oVAALGN TOV TPOTEWVOUEVOV
pefodoroyidv Kot TG TEMKNG dtipBpwong Tov epmtnuotoroyiov oto Kepdiawo 5,
Yo TV eKTANpOon TV Pacikodv EmOWEE®V NG  OWOKTOPIKNG  datpipig,
ol KatoAANAOTEPEG LéEBOSOL Yia TV emPBefaimon N U TOV EPELVNTIKAOV LTOBEGEDV
QTOLTOVV:

a) oapyikd v epappoyn (Aepevvntikng) Ilapayovtikig Avdivong yw v
avVoyvVOPLoN GLYKEKPEVOL aplBuold mopayovimv, ot omoiot Oa e€nyodv Tig
ocvoyeticelg petalh TV pETAPANTOV-ep®THOoE®Y Kol Bo  ghéyyovv TNV
gykvpodTTO KOt TNV 0&lomioTio TV epeuvnTik®v vrobécewv. Ewdikdtepa, Adym
TOV OVOAOYIKA TOAD UEYEAOL aplBUoD HETARANTOV-EPMTNCEWV GE GXECT UE TO

cuvolko ogtypa, epapudsOnkav tpeg Eeywpiotés [apayovrikég Avardoelg yio
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TIC OVTIOTOWEG TPELS KUPLEG KATNYOpPieg TapayOviwv (TOLG E0MTEPIKOVG
TOPAyovTeG, TOvG €EMTEPIKOVE Kol TOVG TOPAYOVIEC TOL o@eihovtol ota
yopakmplotikd twv B2B Hiextpovikdv Ayopdv), Aapfdavovtag veoyn avdioyn
epappooun mpocéyywon omd tovg Hadaya (2008) wor Premkumar &
Ramamurthy (1995)

B) Awympiotiky Avaivorn ywoo v tedMkn e€étaon tov 11 vrobBécewv Tov

TPOTEWVOUEVOL gpeuVNTIKOD TAousiov “B2B e-MarkFLU”

YrevBopiletor 0Tt oT1g apykeg emdnéels e épevvag (PA. [lapdypapog 1.1)
ntav n eétacn Tov EPELVNTIKOV LIoBEcE®V, TOGO G OAO TO Oeiypa OGO Kot
EexmPLoTé 0TOVG GLUUETEYOVTEG TPOoUNBeLTéG Kot ayopaoctés. H dadwacio ot
anéPrene oV avdoelln evoeyOUeEVOV So@opdV UETAED TOV CLUUETEYOVOW®V
OVTOTHT®V, OGOV aPOopd TOLg TTapdyovieg mov ennpedlovv 10 «Babud Xpnong tov
voBetovviov B2B Hlektpovikdv Ayopdvy. Qo1000, 1 advvopio cuykEvIipmong
wKovoy  aplBpod  amokpléviov  ayopact®v, mepdploe TNV €EETOOT  TOV
TPOTEVOUEVOL EPEVVNTIKOV TAOUGIOV, apyIkd e OAO TO Ogiypo Kot 6T GULVEXELN

GTNV OVTOTNTO TOV TPOUNOELTAOV.

6.2.1 Awgpevvnon tov Ilpotewvéopevov Epsvvntikov [Miaisiov “B2B e-MarkFLU”
emi TOV XVVOAoL TOV Xoppeteyovrov oty Epneipuki] "Epgova
Aoppdvovtog vmoyn To TopaTaved Oed0UEVa, OTIG ETOUEVES TOPAYPAPOVS

avaAvovtor Aemtopepmg ot 3 ITlapayovtikés Avaidoelc yio v avdoelln twov
TapoyovTev-umobécemv tov mpotevopevov tiatsiov “B2B e-MarkFLU” e Ao 10
gpotopevo oetypo (112 oamoxpioelg), axorovBodueves amd 1 Aly®PICTIKN
Avdivon vy v emPePoivon M pUn TOV AVIICTOY®V EPELVNTIKOV LTOBECEWV.
Qotdc0, M gpappoyn g I[Hopayoviikng Avaivong amoitel €vo GLYKEKPUEVO
oedod Ko pio oepd Tapadoydv, Mote 1 vioBetovuevn néBodog va mapdyel Eva
a&oAoyo epunvevtikd arotédecua. [To cuykekpyéva, ol TapadoyEg mov TPETEL Vo
mAnpovvton eival ot akolovbeg (Hair et al., 2006, pp. 113-115; Aagéppog, 2009,
oel. 22-25):

) To delypa Ba mpémet va gtvar Tuyaio, SnAadn kabe pérog Tov TANBucuov Oa

npémel va, Exel ion mbovotnta pe ta LITOAOITA VoL GLUTEPIANPOEL GE aTO,

B) to €ido¢ Twv mapatnprcemv va etvar aveEaptnro,
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Y) T O€OOUEVO VO VAL TOGOTIKOD YOPAKTI PO, ONAAIT VO TPOEPYOVTOL OO
Stnotnuikég apfuntikég (interval) 1 avaroyikég (ratio) KApokeg pEtpnonge,

d) va unv vrapyovv eAdeimovoeg TyéG (missing values),

€) 10 péyebog delypatog va etvarl emopréc,

o1) ke (evyog petapintov Oa mpémnel vo mopovctdlel d10146ToTn KOvVOVIKOTITO
(bivariate normality). Qo1660, 6€ TEPUTTOGELS OOV Yproipomoteitor 1 uEBod0g
TV KOplov Zuvictoc®V (Principal Components Analysis - PCA), n onoio tedika
EMAEYETOL OTIMG OVOPEPETOAL KOL GTT] CLUVEYELD, OEV EIVOL ATOPAITNTOS OV TOG O
éleyyog (SPSS Inc., 1999, p. 320),

) va vmapyel SEIYHOTIKN EMAPKELD,

1) VO VTAPYEL COUPTIKOTNTA KOl

0) Ta dedopéva va mapovstalovy LYNAOLG GLVTEAESTEG GuoyETiong Pearson,

OMAON Vo, LITAPYEL VYNAN YPOUUIKOTNTOL

2V TEPIMTOON AVTNG TG £PELVAG, Ol TECOEPIS TPADTES TAPAUOOYES -0) EMC
0)- mnpovvtal, Omwg avoivbnkav ot Iapaypdepovg 5.3, 5.4.2 ka 5.4.3.2.
Avagopikd pe 1o péyebog tov detypartog (mapadoyn| €), coppwva pe tovg Hair et al.
(2006), 10 eAdyioto amodekTd Oetypa Bo mpémel va Eemepvdiet Tig SO amokpioelg Ko o
aplOUiC TV LETAPANTOV-EPOTNGEDV VO, EIVOL TOVANYIOTOV TEVTE POPES UEYOAVTEPOG
amd tov apud tov arnokpicewv. Ipdypatt, ta otoryeia avtd eniong mAnpodvtal,
KaO®OG o1 17 petaPfANTéG-epMTNCEIS TOV ECOTEPIKOV VIO OLEPEVLVTOT TAPAYOVIWV,
OV OITOTEAOVV KOl T HEYOADTEPT) OULAOa EAEYYXOV, OE EEMEPVOVYV TO GUVOAIKO aplOpd
tov detyparog (17 perafintéc-epotoeg * 5 = 85 < 112-péyebog odetypnarog).
Mo tov ékeyyo OAwv TV vroloimwv mapadoxdv, OBo mpémer vo ePapHOCTE]
[Mapayovrikn Avaivon.

Qaotoco, Tpv ) xpnon g Oa mpémet, apykd, vo emileyel n néBodOC Yo TV
eCoymyn TV TOPOYOVI®MV KOl GTI| GUVEXEWL O TUMOG TNG TEPICTPOPNG Yo TNV
KaAvTePN epunveia Tov amoterecpdtov. Ewdwkdtepa, to SPSS 16.0 mapéyst entd
OTATIOTIKOVG  aAyopifuovg, ot omoiot ypnowomoovvror ywoo v eaymyn
TOPOyOVTOV. XT0. TAOICI TNG EUMEPIKNG €pevvag vioBemOnke 1 péBodog Twv
KOplov Zuvietwoov (Principal Components Analysis - PCA), n omoia Bswpeiton n

O GLYVA YPNOUYLOTOLOVUEVT Kol 1) TTPOEMAEYHEVN UEBOOOC GTNV TTAEIOYNOl0 TV
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OTATIOTIKOV AOYICUIKOV TakETOV avdivong dedouévov (Hair et al., 2006, p. 118;
Aagéppoc, 2009, cel. 26).

H pébodog PCA elvor douté€pmg KOTAAANAN Yoo TN GLYKEVIPOON TNG
GUVTPUTTIKNG TAEWOYNPIOG TNG OPYIKNG TANPoYopiag 6Tov ehdytota duvatd apliuod
TapoyOVTIOV, amofAETOVTAG Ot ¥PNoN ToVvg og peAlovtikég TpoPAaéyelg (Hair et al.,
2006). Emiong, n pébodoc PCA avamtdhooetol HEGH YPOUUIKDOV GUVOVACUDV MG
e€NG: M TPAOTN KVPLL GLVICTMOGO CYNUATICETOL OO TO YPAUMKO GUVOLOGUO TOV
TICTMOVEL TO UEYOAVTEPO TOGO OOKVUAVOTNG, TO OMOI0 EUTEPLEYETOL OTO Ogiypa.
H debtepn ocvvict®dco moT®VEL TO QUECMG ETOUEVO PEYOADTEPO, GAAL, CLYKPITIKA
HE TNV TPOTI, WKPOTEPO KOUUATL OLKVUOVONS Kot Elval TOVTOYPOVO ACLGYETIOTY
pe v mpat. Kotd tov 1610 1poémo gppavifovror mpoodeutikd OAeC Ol GUVIGTMOGES
OV TPOKVTOVV OO TO Oelypa, EUTEPIEXOVTAG OCEIPLOKE HKPOTEPO KOUUATL
OLOKVULOVONG KO HEVOVTAG TANP®G 0oVoYETIoTEG HeTaSy Tovg (Aagpéppog, 2009).
To Poowd mheovéktnuo g peBddov PCA eivar 0T mpodyel evapyéotepa
epunvevtikd amoteréopata  eEontiog ™S VIOPENG OCLOYETIOTOV  TOPOYOVIMV.
To ortoyeio awtd eivar TOAD onuavTiKO €dv GKOTEVETAL VO XpNoIHomondody ta
TPOKVTTOVTO AmoTELESUATO Kot 6€ AALEG avaivaels (Tabachnick & Fidell, 2007).

Ocov agopd tOvV TOMO TNG TMEPIGTPOPNG, O Omoiog viobeteiton Yoo va
emtevyBel KaAOTEPN EpUNVEl TOV OTOTEAECUAT®OV KOl VO OCQOAMOTEL T
EMIGTNLLOVIKY] YPNOIULOTNTA TNG AVOTG, EMAEYONKE 1] 0pOBOYDOVIO TEPIGTPOPT| HEYIOTNG
dwkdpavong (Varimax). H mepiotpoerny Varimax yapoktnpiletor o¢ o mAéov
YPNOUOTOIOVUEVOS TUTOC KOl TALTOYPOVA 1 KOPLOL EMAOYN OTNV TAEOYNQio TOV
OTOTIOTIKAOV AOYICHIK®OV TOKETOV  avaivons dedopévov. Ilo  ovykekpuéva,
N TEPLOTPOP Varimax mpospEPEL EDKOAOTEPT EPUNVELDL, TEPLYPAPT KOl TALPOLGIOOT)
TOV OTOTEAECUATOV, KOODG M TPOTEWOUEVI] AVOT TPOPRAALEL OGLGYETIOTOVG
TOPAYOVTEG, EAOYIOTOTOLDVTIOG TUPAAANAL TOV aplOud TOV HETAPANTAOV TOL £XOVV

vynAd tapayovikd goptia (factor loadings) og kdOe mapdyovra (Hair et al., 2006).

‘EAeyyoc Mepoinntikdtntag (bias test) Aroavincewv Olov Tov Asiypotog
Qot660, mpotoy epappocsBovv ot mpoavaeepbeiceg péBodor avaivong

O0edopéVMY, Ol OTOKPICEIS TOV EPOTMUEVOL Jelypatog eA&yyOnkav yio mbavi
pepoAnmrikotnta (bias test). Ewdikotepa epappocOnke o éleyyog y* (Pearson Chi-

Square), @ote vo efetaotel €dv ot dueca amokpiBévieg (early respondents)
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SlPEPOLY, OGOV APOPA TO ONUOYPAPIKO TOLG TPOPIA, GE GYEOMN UE EKEIVOLG OV
amavnoov HeTd TNV amootoAn vmevOupotikod e-mail (late  respondents).
H ovykexpyévn pébodog eréyyov mpotdbnke omd tovg Armstrong kot Overton to
1977 xon gpapudletor evpémg oto gpevvnTikd medio Tov Hiektpovikov Emiyeipetv
(Claycomb et al., 2005; Daniel & Grimshaw, 2002; Le et al., 2004; Levenburg et al.,
2006; Molla & Licker, 2005; Rao et al., 2007; Zhu & Kraemer, 2005). EEgtalovtoag
TPEIS EPOTNCELS TOV ONUOYPAPIKAOV YOPAKTNPIOTIKOV -epdTnon AS, A6 kot Al0-
o) Tov apBpd Tov vroAAAov ¢ enyeipnong (x>=3.952, df (degrees of freedom -
Babuoi erevBepioc)=5, p=0.556), B) tov kOKAO gpyacimdv (¥*=2.058, df=3, p=0.560)
KoL y) TN XPOVIKN mEPiodo Tpwtoelcdoov (x*=5.154, df=3, p=0.161), mpoéxvye mwg
OEV VITAPYOLV GTATIGTIKO CTUOVTIKEG GVCYETICELS HETAED TV dV0 OUAdWV EAEYYOV
og eminedo otatiotikng onpavtikodtrag 0=0.005. Eropévac, 1o epotdpevo delypa

pumopel va yopakmnplotel og apepOANTTO PACEL TOV TOPATAVE EAEYXWOV.

Hopayovtikn Avédivon: Ecwtepuko TepiBdiiov
Apywcd, spappootnke Iapayovtiky Avadivon pe yprion g pebodov PCA

Kol TEPLGTPOPT TOTOL Varimax otig npadteg 17 petapintéc-epotoeig (B2-B18) ya
MV avAdElEn TOV TOpAyOVI®V, TOV aPOPOoVV TO £0MTEPIKO TEPPAAAOV NG
emyeipnone. Qotd6c0, OTMG avaeépbnke mapomdve, 1M cvykekpluévn HEB0dOC
avélvong oedopévov  omortel pio  ogpd  mapadoydv (ot mpmteg 6 MoM
emPePardOnrav), dote va mopaybel Eva aElOA0Y0 EPUNVELTIKE OTOTEAEGLOL.

Ta aroteAéopata g [Hapayovikng Avdivong oe 6Ao to delypa £dei&ov OTL
n derypatikn| endpkelo (Measure of Sampling Adequacy - MSA) givatl tkavomomtiky
(mapadoyn &, oeh. 252), kaBmg ot avtioToryes TIHEG Eemepvohv TO AmOdEKTO OPLO TOV
0.50 (BA. HMopdptua B, Iivaxoag B.1). Exiong, o €éAeyyoc g opoiptkdtntog, e ™
BonBeia Tov te0T ToL Bartlett (p = 0.000), emPePfaince ™ oTATICTIKY TOAVOTNTA OTL
o Mntpa tov Xvoyeticewv (Correlation Matrix) mopovctdloviol OMUOVTIKES
ovoyetioelg petald tov petafAntov (mapoadoyn m, oel. 252) (Hair et al., 2006).
EmimAéov, yio tov €éleyyo NG OSLYHOTIKNG EMAPKELNG EQPAPUOCTNKE KAl O OEIKTNG
Kaiser-Meyer-Olkin (KMO), o omoiog £3woe GKPMOG KOVOTOMNTIKO OTOTEAEGHLO
(0.852) (Aagéppog, 2009). Téhog, n dmapéEn VYNANG YpopukoTTag (Tapadoyn 0,
oel. 252) emPePforwveror omd to oamoteAéopota g MnTtpog Xvoy£tiong

(BA. Tapapmua B, ITivakag B.2). And t otiyun, Aowmmdv, mov OAEC 01 TAPAdOYES TNG
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[Tapayovtikng Avaivong TAnpovvTal, TGTOMOEITOL KOl 1| KATOAANAOTNTO YPHIoNG
mge.

[Moapdiinia, epapudlovtag o kpuripro WoTwdV tov Kaiser mpoékvyav 4
TapAyovteg, ot omoiot gpunvevovy to 74.396% NG GLVOAIKNG SlaKVUOVENG OAMV
TOV PETAPANTOV-EpOTNCE®Y, OM®G amotutdvovion ot Mntpa Ilepiotpepdpevav
Yuvvictwodv (Rotated Component Matrix) (ITivakag 6.22). Eidikotepa, mapatnpeital
ot ot gpmtoelg B2-B4 poptdvouv vynAd (factor loadings) otov tpito mapdyovra,
ot epooelg B5-B9 otov mpdto, ot B10-B15 610 devtepo kot ot epmtioeig B16-B18
otov tétopto mapdyovia. EmmAéov, Oieg ov tipég tov Kowov Ilapayoviikomv
Awxvpdvoeov (Communalities) vrepPaivoov 10 6pto tov 0.50 (ITivokag 6.23),
TPOCPEPOVTOS KAVOTOMTIKO TOGOGTO EPUNVEVOUEVTG OLOKDUOVGTS GTOVG KOOGS

napdyovteg (Hair et al., 2006).

Mivaxag 6.22: M1tpa [leprotpepdpevov Zuvictowomv (Rotated Component Matrix)
Epomoewv B2-B18 Olov tov Agiypatog

Yuvictoec/Ilapdyovreg
MsraB):’qrsg— 7 P 3 4
Epomoeig

B2 0.231 0.303 0.863 0.044

B3 0.252 0.258 0.861 0.176

B4 0.255 0.267 0.816 0.216

B5 0.857 0.132 0.176 0.113

Bé6 0.885 0.127 0.151 0.109

B7 0.776 0.345 0.214 0.072

B8 0.862 0.299 0.201 0.118

B9 0.709 0.268 0.189 0.149

BI10 0.162 0.783 0.102 -0.059

B11 0.197 0.881 0.107 0.206

BI2 0.238 0.807 0.181 0.183

BI13 0.229 0.715 0.312 0.020

Bl14 0.170 0.626 0.387 0.004

BI5 0.320 0.553 0.331 -0.066

Blié6 0.241 0.124 0.068 0.682

B17 0.051 0.161 0.076 0.837

B18 0.063 -0.144 0.139 0.843

Cronbach’s 0937 0927 0889  0.736
alpha

Ta pokdmTovTa amotedéopato eEAEYXOnKay Yo v gykvpdtnra (validity) kot
mv aflomotio (reliability) tovc. Ewwotepa, 1 eykvupomnta TV TOpOyOVI®OV
(construct validity) petpiétor pe tnv epappoyn dV0 eVPEMS YPNOYLOTOIOVUEVOV TECT:
g ovykiivovoog (convergent validity) kot TG Soy®PIOTIKNG  €YKLPOTNTOG

(discriminant validity). H mpot emPefordveror edv ot petafAnTéc-epmTNOELS
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@opTOVOLY VYNAA (>0.50) 6TOVG AVTIGTOTYOVS TOAPBEYOVTEG TOVG, EVM 1| OEVLTEPN EGV
N KGO PETAPANTN-EPMTNON POPTDOVEL LYNAOTEPO GTOV GVIIGTOLYO TAPAYOVTIA NG,
oe oyéon pe 6hovg Toug vorourovg (Hair et al., 2006). To aroteAéopoto Kot TV
ovo teot  emPefordvovior  amd T Mntpa  Ilepiotpepodueveov  ZuvieTOomV
(ITivaxag 6.22). Ocov agopd v avdivon olomotiag (reliability analysis),
voBetOnke o ovviedeotng Cronbach’s alpha, yio Tov omoio 6Aot o1 TpokHTTOVTEG
napdyovteg kopaivovror and 0.736 émg 0.937 (Ilivakag 6.22), Eemepvdvtog To
Kovomom Tk amodektd 6pto tov 0.70 (Hair et al., 2006).

TéNog, AapPdvovtac vroyn ta amotedécpato g Mntpag [epiotpepdpevov
Yuvictwodv (ITivaxoag 6.22), epappdécnke o aptOuntikdg pécog yuo T HETATPOTN
TOV  UETOPANTOV-EPOTNCEDV  TOV  QOPTAOVOLV  VYNAGL avd  mopdyovra,
OTOVG avTioTOlYOoVS 4 MPOKLATOVTES aPAyovTes. E1dikdtepa, ol epotnoslg B2-B4
anotédecav Tov mapayovia «Aidfeon Kovovdiovy (F1), ov epotioeig B5-B9 tov
«Opyavoowokn HAiexktpovikny Etowomnta» (F2), ot B10-B15 tov «Xtpatnywkn
Yrnoompién Avotatng Awoiknong» (F3) kot o1 epotioeic B16-B18 tov mapdyovra
«Xapaxtpotikd kot Znmon IIpoidviovy  (F4). YmevBopileton o611 o1
TPOUVUPEPOEVTEG TAPAYOVTEG EUTEPIEXOVY TAVTOYPOVAS TIS 4 TPADTEG EPELVNTIKEG
vroBéoelg tov mpotevopevov miatsiov “B2B e-MarkFLU”, ot omoleg avapéverat vo

€€eTaOTOOV 0TI GLUVEXELX LLE TNV EQAPLOYT TNG AlY®PLOTIKNG AVAALGTC.

Mivaxag 6.23: Kowég [Mapayovtikcég Atokvpdvoelg (Communalities)
Epotmcewv B2-B18 Olov tov Agiypatog

Merapintéc-Epotioeis | Communalities
B2 0.892
B3 0.902
B4 0.849
B5 0.795
B6 0.835
B7 0.772
B8 0.886
B9 0.632

B10 0.654
Bli1 0.869
BI2 0.775
BI13 0.661
Bl4 0.571
BI15 0.522
Bl16 0.543
B17 0.734
B18 0.755
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[apayovtkn Avéivon: EEmtepiko Tlepifédiiov
> ovvéyewn, epappootke [apayovrikr) Avéivon pe yprion g pebddov

PCA «xot mepiotpopn tOmov Varimax otig endpeveg 12 petafAntéc-epmtioelg
(B19-B30) yio v avddeln tov mapayoviwv, Tov opopovv To eEMTEPIKO
nepailov g enyeipnons. Ta amoteléopata g [apayoviikng Avaivong oe 6L0
10 delypa €dei&av 0Tt M derypotikn| endpkewe (Measure of Sampling Adequacy -
MSA) etvar wavomomrikn (mapadoyn {, oeh. 252), kabdg ot avtiotouyeg TES
Eemepvov to amodektod O6pro Tov 0.50 (BA. [Mapdptnuoa B, IMTivaxag B.3). Eniong, o
€leyyog g ocpaipikotnrag (teot Tov Bartlett: p = 0.000), emPBePainwoe T 6TOTIOTIKY
mBavotnta 01t ot Mntpa Twv Xvoyeticemv (Correlation Matrix) mapovcialovron
ONUAVTIKEG CLGYETIOEIS LETAED TV peTAPANTOV (Tapadoyn 1, oel. 252) (Hair et al.,
2006). EmmAéov, yio tov €heyyo NG OELYUOTIKNG EMAPKELNG EQPAPUOGTNKE KOl O
deiktng Kaiser-Meyer-Olkin  (KMO), o omolog £€0moe GKPMOC 1KAVOTOUTIKO
amotéleopa (0.835) (Aagéppog, 2009). Téhog, n Vmopén LYNANG YPOUUKOTNTOGC
(mopadoyn 6, oeh. 252) emPePordverar oamd ta amoteAéopato TG Mntpog
Yvoyétiong (BA. apapmmua B, Iivakag B.4). Awo ™ otryun mov 0Aeg o1 TapadoyEg
¢ [Hapayovrikng Avaivong minpovvtor (BA. [apdypago 6.2.1), kabhg extdg and
11 3 mpoavapepBeicec emPePordOnkav oty [Hapdypago 6.2.1 kot o1 vedorowneg 6,
TIOTOTOEITOL 1] KATOAANAOTNTO ¥P1IoNS TG,

[MapdrAinia, epappdlovtag to kpitnplo wWoTindv Tov Kaiser mpoékvyav 3
TapAyovteg, ot omoiot gpunvevovv to 71.035% g cvvoAlkng dtakvpaveng OAmv
TOV LETOPANTOV-EpOTNCEWYV, OT®MG amoTvdvovtal ot Mntpa Ilepiotpepouevev
Yuvictowomv (Rotated Component Matrix) (ITivakag 6.24). Ewdikdtepa, mapatnpeital
ot o1 gpathoelg B19-B22 poptdvovy vynid oto dgbtepo mapayovta, o B23-B25
otov Tpito Kou ot epwtoelg B26-B30 otov mpdto mapdyovta. EmumAéov, 6ieg ot
Tpéc tov Kowav Iapayoviikdv Awaxvpdveenv (Communalities) vrepBoaivovv to
opro tov 0.50 (ITivaxag 6.25), TpocEEPOVTAS IKOVOTOINTIKO TOGOGTO EPUNVEVOUEVNG

dlakvpavong 6toug kotvovg mapdyovteg (Hair et al., 2006).
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Mivaxag 6.24: Mntpa [leprotpepdpevov Zuvictwomv (Rotated Component Matrix)
Epoticewv B19-B30 OAov tov Asiypotog

Xovictaoec/ Ilapayovreg
Mst)’m‘rag- 7 2 3
Epomosig
BI19 0.144 0.835 -0.028
B20 0.220 0.688 0.215
B21 0.171 0.790 0.153
B22 0.120 0.843 0.022
B23 0.069 0.048 0.897
B24 0.205 0.163 0.839
B25 0.279 0.091 0.793
B26 0.764 0.294 0.042
B27 0.797 0.194 0.321
B28 0.731 0.258 0.000
B29 0.703 -0.025 0.431
B30 0.859 0.118 0.238
Cronbach’s 0870  0.829  0.850
alpha

Ta mpokOmTOovto, omoteléopota  eAEyYOMKov  yuo TNV €YKLPOTNTA
(ovykAivovoa kot dloymplotikny) kot v a&omotio tovg. Ocov agopd v
gykopomnta  (validity) tov  mopaydoviov, 1 ovykAivovco  €yKvpoTNTL
(convergent validity) emPePordverar, kabmg ot HETAPANTEC-EPOTNOELS POPTOVOLV
vynAd (>0.50) 6ToVG OVTIOTOLYOVG TOPAYOVTES TOVGS, EVM M OO WPLOTIKY EYKVPHTNTA
(discriminant validity) emiPePordveral, KaBOg 1 KAOe peTafANT-EpOTNCT POPTMOVEL
VYNAOTEPO GTOV OVTIGTOL(O TOPAYOVIA TNG, G GYECT HE OAOLG TOLS VITOAOITOVG
(ITivaxag 6.24). Xxetikd pe v ovéivon olomotiog (reliability analysis),
o ovvtereotg Cronbach’s alpha Eemepvael 1o tkavomomTikd amodektd 6pto tov 0.70
o€ 0Aovg Tovg mpokvrovteg mapdyovtes (Ilivaxag 6.24) (Hair et al. , 2006).

Téhog, AapPavovtog voyn ta arotedéopato g Mntpag [epiotpepdpevav
Yuvictwowv (ITivaxag 6.24), epapudcnke o apuntikdg pécog yuo T HETATPOTN
TOV  PETOPANTOV-EPOTNCE®Y  TOL  POPTOVOLY  LYNAL  Oava  mopdyovra,
6ToVg avtictolyovg 3 mapdyoviec. Ewdikdtepa, ot epotoeg B19-B22 amotédecav
tov mapdyovta «Enidpacn IMolteiagy (F5), ot epwtoeig B23-B25 tov «Enidpaon
Yvvepyatovy (F6) wor ot gpotmoeig B26-B30 tov mapdyovia «Emidpaon

Avtayovictovy (F7).
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IMivaxkag 6.25: Kowég Iapayovikéc Ataxvudvoelc (Communalities)
Epoticewv B19-B30 OAov tov Asiypotoc

Merapintéc-Epotioeg Communalities
B19 0.718
B20 0.568
B21 0.676
B22 0.726
B23 0.811
B24 0.772
B25 0.715
B26 0.672
B27 0.776
B28 0.602
B29 0.681
B30 0.808

Hopayovtikn Avaivon: Xopaktnpiotikd B2B HAektpovikdv Ayopodv
Téhog, epappootnke [apayoviikn Avdivon pe ypnomn g pebddov PCA ko

TEPLOTPOPN TOMOL Varimax oTlg evoamopeivovoeg 14  petafAntéc-epwtoelg
(B31-B44) yio v avédeiEn towv Topoyovimv, Tov apopovV T, YOPUKTPIOTIKA TMV
B2B H\extpovikdv Ayopav. Ta amoteléopata g [lapayovtikng Avdivong e 6Ao
10 Ogtypo €de1&av 6t m detypartikn emdpkelon (Measure of Sampling Adequacy -
MSA) givar wavomomrikn| (mopadoyn C, oeh. 252), kabmg ot aviictoreg TUEG
Eemepvov To amodektod Opto Tov 0.50 (BA. [Mapdptnuo B, ITivaxoag B.5). Eniong, o
éleyyoc ™¢ cpalpkodTnTos (Teot Tov Bartlett: p = 0.000) emiPePainoe ™ 6TATIOTIKY
mBovotnta 6tL o Mntpa tov Xvoyeticewv (Correlation Matrix) moapovcidlovrot
ONUOAVTIKEG CLUGYETIOEIS LETAED TV peTAPANTOV (Tapadoyn 1, oel. 252) (Hair et al.,
2006). EmmAéov, yio tov €heyyo NG OELYHOTIKNG EMAPKELNG EQPAPUOGTNKE KOl O
delktng Kaiser-Meyer-Olkin  (KMO), o omoiog €dwoe 6GKPOG 1KOVOTOMNTIKO
amotéleopa (0.854) (Aagéppog, 2009). Téhog, n VmopEN VYNANG YPOUMKOTNTOGC
(mapadoyn 0, oel. 252) emPePordveron amd to amoterécpata TG MnTpog
Yvoyétiong (BA. apapmmua B, Iivakag B.6). Awo ™ otryun mov 0Aeg o1 TapadoyEg
g [apayovtikng Avaivong minpovvror (BA. [Hapdypago 6.2.1), kaBdg £kTOG amd
T1g 3 mpoavapepbeicec emPePormOnkav otv [Hapdypago 6.2.1 kot o1 vedrouneg 6,
TIGTOMOLEITON 1) KATAAANAOTNTA XPTIONG TNC.

[TapdAinia, epappolovtoc to Kprtnplo 00THov tov Kaiser mpoékvyav 4
noapbéyovieg, ot onoiot gppnvevovy 10 74.664% G GLVOAIKNG dtaKkdpaveNG OAMV
TOV UETOPANTOV-£pOTNCEWY, OT®MG amoTvTOVovTal ot Mntpa Ilepiotpepouevev

Yuvictwomv (Rotated Component Matrix) (ITivaxog 6.26). Ewdwotepa mapoatnpeitan
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o1t ot gpotoelg B31-B36 gpoptdvouv vynid otov mpdto mapdyovta, ot B37-B39
otov tpito mapdyovta, ot B40-B42 oto dochtepo kau ov epwthoelg B43-B44 otov
tétapto  mapdyovto. EmumAéov, OAheg ot téc tev Kowov Ilapayoviikdv
Awxvpdvoenv (Communalities) vrepPaivoov 1o 6pro tov 0.50 (ITivaxog 6.27),
TPOGPEPOVTAG IKAVOTOMTIKO TOGOGTO EPUNVEVOUEVIC OOKVUAVOTS GTOVG KOWWOUG

nmapdyovteg (Hair et al., 2006).

MMivaxkag 6.26: Mntpa [lepiotpepdpevov Xvvictowodv (Rotated Component Matrix)
Epotmoewnv B31-B44 OAov tov Aeilypatog

Xuvictaoec/Ilapdyovreg
Msra[i)’»n‘rag- 7 2 3 4
Epomosig
B31 0.676 -0.015 0.296 0.299
B32 0.797 0.144 0.235 0.180
B33 0.700 0.354 0.031 0.052
B34 0.628 0.443 0.013 0.252
B35 0.655 0.202 0.369 0.055
B36 0.502 0.476 0.316 0.100
B37 0.235 0.458 0.683 0.132
B38 0.190 0.206 0.856 0.103
B39 0.208 0.132 0.831 0.147
B40 0.179 0.860 0.259 0.204
B41 0.167 0.870 0.248 0.202
B42 0.367 0.661 0.152 0.213
B43 0.231 0.263 0.130 0.890
B44 0.180 0.219 0.166 0.900
Crombach’s | ) ¢s3 0853 0889 0932
alpha

Ta mpokOmTOvVIO OmoteAéopota  eAéyynkav Yy TV gykupoTnTO
(ovykMvovoa kol dwymplotikn) kot v oaéomotia tovg. Ocov agopd v
gykvopoémta  (validity) tov  mopaydéviov, 1 ovyKAIvovoo  €yKvpOTNTO
(convergent validity) emPefoidverar, KaBDS ot PETOPANTEC-EPMTNCELS POPTOVOLV
vynAd (>0.50) 6Tovg aVTIGTOLOVG TAPEYOVTES TOVS, EVA 1) OO MPICTIKY EYKLPOTNTO
(discriminant validity) emPefordverol, kabmg 1 kdbe petafAntm-epOTNON POPTOVEL
VYNAGTEPO GTOV OVTIOTOLYO TOPAYOVTA NG, O GYECN HE OAOVG TOVS LITOAOLTOVG
(ITivaxag  6.26). Zyetikd pe v ovéivon oomortiog (reliability analysis),
o ovvteheotig Cronbach’s alpha Eemepvdet To tkavomomtikd amodektd 6pto Tov 0.70

o€ 0Aovg Tovg TpokvTovteg Tapdyovtes (Ilivakag 6.26) (Hair et al. , 20006).
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Téhog, AapPdavovtac voyn ta amotedécpato g Mntpag [epiotpepdpevov
Yuvictwodv (ITivaxoag 6.26), epappdécnke o aptOuntikdg pEcog yuo T HETATPOTN
TOV  UETOPANTOV-EPOTNCEDV  TOV  QOPTAOVOLV  VYNAGL avd  mopdyovra,
oToVg avtiotolyoug 4 mapdyoviec. Ewdikdtepa, ot epotoelg B31-B36 amotéiecav
tov mopdyovta «Xkomdg Agrtovpyioag ko Ilapeydueves Ymnpeoieg» (F8),
ot epmmoelg B37-B39 tov mapdayovia «Kavovee Agitovpyiocy (F9), ot B40-B42 tov
«Idokmoiaxd Kobeothgy (F10) ko ov gpotmoeigc B43-B44 tov mapdyovra

«Zoppetoyn HoAldv kot AtebBvovg Kbpovg Emyerpricewv» (F11).

Iivaxkag 6.27: Kowég Iapayovikéc Ataxvudvoelc (Communalities)
Epwmoewnv B31-B44 Olov tov Agiypatog

Meropintéc-Epoticeg Communalities
B31 0.635
B32 0.744
B33 0.619
B34 0.655
B35 0.609
B36 0.588
B37 0.749
B38 0.822
B39 0.773
B40 0.880
B41 0.886
B42 0.640
B43 0.932
B44 0.919

O Ilivakag 6.28 mapovctdlel GLYKEVIPMOTIKA, OAOL TO. TPOKVTTOVIH OTOTEAECLLOTO

tov 3 [opayoviikdv Avorldcemv Tov omokpicewv OA0V Tov delyUaTOG.
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Mivakag 6.28: Zuykevipotikd Anoteléopata tov Tprov [apayoviikdv Avardcewv

eni Tov Zuvorov TV Zvppeteyoviov otnv Eurneipikn Epgova

Ap1Opé oocTwaia LML Xopnhotepe
. Kodwomoinon prinos AprOpnTikog Tomun Cronbach’s IdwTipég 2 MocooTioia n PEs
Mapdayovreg n 2 petafintov- z < . Eppnvevopevn 7 Hapayovrikég
apayovTeOv , Méoog Andéxion alpha (eigenvalues) 2 Eppnvevopevn 2
EPOTNCEDV Awxvpavong ALK DopTOcEg
LOKOHOVGg
Ecwtepixod llepifdaliovros
AaBeon Kovovdiov F1 3 2.74 1.19 0.937 7.711 45.358 45.358 0.816
Oy mens i) B poviisy F2 5 3.24 1.01 0.927 1.993 11.726 57.084 0.709
Etowotmra
ZX’“?"V“‘” Yroomipicn F3 6 2.87 0.87 0.889 1.683 9.897 66.981 0.553
vrtong Aoiknong
Xaparmpiotikd Kat F4 3 331 1.05 0.736 1.261 7.415 74.396 0.682
Znmon Ipoidviov
Eéowtepixod lepifdaliovros

Emnidpaon [MoMteiog F5 4 1.82 0.79 0.870 5.040 42.004 42.004 0.688

Emidpacn Zuvepyatdv F6 3 3.13 0.93 0.829 2.065 17.210 59.213 0.793

Enidpaon Avtayovictodv F7 5 2.67 0.83 0.850 1.419 11.822 71.035 0.703

Xaparxtypiotikd B2B Hisxtpovikdv Ayopiyv

22208 ST S F8 6 2.97 0.82 0.853 6.850 48.927 48.927 0.502
Iapeyoueves Ynnpeoieg

Koavoveg Agttovpyiog F9 3 2.97 0.91 0.853 1.320 9.425 58.352 0.661

[310ktnoakd Kabeotmg F10 3 3.21 0.91 0.889 1.195 8.532 66.884 0.683

U7 LUOLAY 1) Fil 2 3.64 1.01 0.932 1.089 7.779 74.664 0.890

AeBvoig Kvpovg Emiyeiprioemv
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Awyoplotikl Avaivon ermi tov Xuvolov TV XVpUeTeyoviov otnv Eumeipikn

‘Epevva
Me v odoxAnpwon tov 3 Tapayovtikdv AVOADGE®Y GTIG OVTICTOLES TPELS

KOPLEG KaTNyopies, mpoékvyayv ot 11 mapdyovieg mov tavtdypova amotehovv Tig 11
TPOTEG  €PELVNTIKEG  VTOBECELS TOL  TPOTEWVOUEVODL  EPELVNTIKOL  TANLGIOV
“B2B e-MarkFLU” (ITivakag 6.28). Qotéco, Ommg ottioloyndnke, t6Gc0 oTO
Kepdroro 4 660 ko oty g1caywyn tov tpéyxovtog Kepaiaiov, yio v emPefainon
toog 1M un, Oa  wpémer  va  epoppootel  Awyoprotikyy  Avdivon
(Discriminant Analysis), otnv onoia Ba gicayBodv ot TpoavagepBEvTeg TOPEyOVTES
¢ aveEapreg petaPfintéc. Evrovtolg, mpotov vioBetnBel  cuykekpuévn pébodog
avéilvong ocdopévev, Ba mpénel va eheyyfel edv mAnpovvtal ot facikég TapadoyES
oL emTpénovy T xpnon te. I cvykekpipéva, ot mTapadoyEs e Alyy®PIoTIKNG
Avdlvong etvar o1 e€ng (Hair et al., 2006, pp. 288-291):

o) To néyebog Tov delypaTog vo etvat ETapKE,

B) To detlypa va givon Kavovikd katoavepnuévo (normal distribution),

y) ot avedptmrec petafAntés va unv  epeoviCovv  TOALGLYYPOLUKOTNTO

(multicollinearity) ko

d) va. unv Lmapyel OTATIOTIKN ONUAVTIKOTNTO otV 160tNTo TV [Tivdkov

Yvvowakvpavong (Covariance Matrices) Tov aveEdptntov HeToPANTOV o oyéon

LE TO YKPOLT TNG e€apTNIEVNG LETAPANTIG

Ewdwkdtepa, 66ov apopd v TpdTn mopadoyn, coueova pe tovg Hair et al.
(2006), Ba mpémer vo. VLAPYOLY AVOAOYIKE TOVAGYIGTOV TEVTIE TOPATNPNOELS OVA
ave€dptnmn petoPAntn, €IKOoL TAPATNPNOES OVA YKPOLT TNG EEOPTNUEVIG
petafAntig Kot to péyefog tov kdbe yKpoum vo gtvar PeEYoADTEPO Omd TO GLVOAKO
aplBpd tov avefapmtov petafintov. Ov mpoimobécelg mAnpodvial, KaOMOG ot
avedptnrec petafAntég eivor 11, o apBuoc tov anokpiféviav avépyetal otovg 112
Kol T0 puKpOTEPO o€ péEyeboc ykpoun mepthapfdvel 22 amokpioelg - Eninedo 1: Yno
SOKIUN.

H odedtepn mopadoyn emiPefordveror 6T CLVIPWTTIKY TAELOYNOIO TGV
aveEdpmrov petapintov, kabag pe egaipeon ™ Aocotta (skewness) tov F5 ko
F11, 6iec ov Tiég z g Ao&otnrag (skewness) kot g kuptwong (kurtosis) eiva

pIKpOTEPEG O TO OPLo TOL +2.58, TO 0010 VWOONAMVEL TNV KAVOVIKT] KOTOVOUT TOL

263



Keogararo 6: ITopovciaon kot Avaivon tov Anoteleoudrov e Eumeipikng Epevvag

delypotog oe emimedo ototiotikng onpaviikotntag o=0.01 (Hair et al., 2006)

(ITivaxag 6.29).

Hivakag 6.29: 'Eleyyoc Kavovikdmrag Metafintov Olov tov Agiypotog

Merapinti Méoog a::)’):;::r]n Ao&otnto Aozgg'lr!:]gag Kvptoon Kgp?gzng
Fl 2.74 1.19 0.270 1.17 -0.766 -1.65
F2 3.24 1.01 -0.259 -1.12 -0.456 -0.99
F3 2.87 0.87 0.337 1.46 0.047 0.10
F4 3.32 1.05 -0.284 -1.23 -0.447 -0.97
F5 1.82 0.79 1.170 5.05 0.936 2.02
Fé6 3.13 0.93 0.210 0.91 -0.324 -0.70
F7 2.67 0.83 0.232 1.00 -0.392 -0.85
F8 2.97 0.82 -0.030 -0.13 -0.560 -1.21
F9 2.98 0.91 -0.123 -0.53 -0.097 -0.21
FI10 3.21 0.91 -0.148 -0.64 -0.430 -0.93
Fl1 3.64 1.01 -0.642 -2.77 0.102 0.22

Ocov agopd v 1tpitn mopadoyr, mapatnpndnke mwg dgv vmdpyovv

TpoPAnuata

TOAVGLYYPOUIKOTNTOG

(multicollinearity),

KoOADC

(0]

[Tivaxog

Yvoyeticewv (Correlation Matrix) (ITivaxag 6.30) dev eppavilel ovoyetioelg peta&y

TOV aveEdpTnNTOV HETOPANTOV, o1 omoieg vepPaivovv o 6pto Tov 0.90 (Hair et al.,

2006).

Mivaxag 6.30: ITivakag Zvoyeticemv tov AveEdptntov MetafAntav

O)ov tov Agiypatog

F1 F2 F3 F4 F5 Fé F7 F8 F9 F10 F11
F1 1.000
F2 .532 | 1.000
F3 .600 .563 | 1.000
F4 .303 294 191 | 1.000
F5 300 | -.034 | 384 | -0.11 | 1.000
Fé .200 195 376 .165 .243 | 1.000
F7 .301 .185 430 .283 417 458 | 1.000
F8 467 372 .668 325 .370 494 561 | 1.000
F9 409 254 .561 173 276 .386 491 .582 | 1.000
F10 415 182 .508 231 321 .356 459 .639 .559 | 1.000
F11 .286 .086 352 .093 .233 .243 301 .506 396 | .510 | 1.000

Téhog, epapudlovrag 1o teot Box’s M emiPeforwbnke xor 1 tétaptn

napadoyn, kabaog p=0.147 > 0.05. Eropévac, propel va viobetBei n Atoayopiotiky

Avdlvon yio v g€étaon tov tpotev 11 vrobécewv Tov gpeuvNnTIKOD TAMGIOV

“B2B e-MarkFLU” (ITivakag 6.31).
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IMivaxag 6.31: Teot Box’s M 6g OAo to Asiypa
Box’s M 181.830
F Approx. 1.130

df1 132
df2 1.311E4
Sig. 0.147

Ta amoteréopata ™G Awymplotikng Avaivong, pe xpriion g pnedddov tng
Totdypovc ektipnong (simultaneous estimation)'', £deiav mo¢ amd TIC dVO
TPOKOTTOVGEC GUVOPTHGELS' > HOVO 1) TPGOTN TOPEXEL GTATIOGTIKG, GTLOVTUKG, GTOyE
yw 1t oyxéon petald tov 11 avelapmrov petafintov pe v eEaptnuévn
petafint) «BabBuoc Xpnong tov B2B Hiektpovikdv Ayopov» (Ilivakag 6.32).
EmumAéov, n mpd™ cuvdptnon eivar e Béon va eppnvedoet 1o 86.3% g GUVOAMKNG

dokdpavong (variance).

ITivaxag 6.32: Wilks’ Lambda g OLo to Aeiypo
Test of Functions | Wilks’ Lambda | Chi-Square df Sig.
1 through 2 0.636 47.086 22 | 0.001
2 0.931 7.397 10 | 0.688

[T ovykekpyéva, amod tig 11 aveaptnreg petaPfintég poévo dvo, ot F4 kan F6, dev
elval oToTIoTIKE ONPUOVTIKES, KOODG 0ev eU@avifovv J®PIOTIKEG (POPTMOGELS
(discriminant loadings) peyoivtepeg amd to 6po tov 0.40 (Hair et al., 2006).
Avtifétmg, OAeC Ol LWOAOIMEG GULVEICOEPOVY  CNUOVTIKG OTN OO ®PLICTIKN
oLUVAPTNON Ko, KAT —EMEKTOON, UMOpel va epunvevtel mwg emmpedlovv To

«BaBuo Xpnong tov B2B HAiektpovikdv Ayopavy (ITivakag 6.33).

""H enoyn g pebddov e tavtdypovig extipmone, évavit g Padudotic pedddov (stepwise
method), mpaypotomombnke, kabhg Bewpeitor kataAAnAoTEPN Y100 TNV TEPIMTO®ON KATG TNV Omoio
egetalovton Beopntikd {nmpartao (Hair et al., 2006).

12 TIpokbrrovv dbo cvvaptiosic, kabbg 1 eEaptnuévn petoPrnty Stayopiletor oe Tpelg Kotnyopisg
(Eminedol: Ynd Aok, Eminedo 2: Mikpn| yprion kou Exinedo 3: Ixavomomrikn xprion) - ep. B1.
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Hivakog 6.33: AnoteAéopata g Atoympilotikng Avaivong oe Olo to Agtypa

S OvTEl£GTE Emnineoo 1: Enimeoo 2: Enineoo 3:
AveEapTnTES S Ay OPLoTIKES Y76 doxipn) Mukp1] xpiion IxavomomTukn yprion
Mertapintég Aux)o;;;r:mng DopTAGEIS Méoog Méoog Méoog
s (T ATéxhon) (Tomun Améxhen) (T ATéxhon)
FI 0.128 0.559 2.14 (1.18) 2.64 (1.07) 3.34(1.17)
F2 0.305 0.432 2.78 (0.98) 3.21 (0.96) 3.62 (0.99)
F3 0.212 0.739 2.41 (0.78) 2.73 (0.71) 3.48 (0.92)
F4 -0.298 0.069 3.29 (0.95) 3.28 (1.07) 341(1.11)
F5 0.274 0.505 1.45(0.52) 1.77 (0.76) 2.19 (0.85)
Fé6 -0.095 0.317 2.80 (1.02) 3.12 (0.87) 3.39 (0.92)
F7 0.153 0.493 2.37(0.76) 2.56 (0.74) 3.09 (0.92)
F8 0.349 0.746 2.50 (0.83) 2.85 (0.67) 3.53 (0.78)
F9 0.260 0.422 2.61 (1.13) 2.93 (0.72) 3.33(0.99)
F10 0.395 0.680 2.56 (0.96) 3.19 (0.73) 3.70 (0.90)
Fl1 0.122 0.472 3.23 (1.08) 3.56 (0.97) 4.10 (0.89)

Ev katokAeidl, katodnyer koaveic oto ovumépacpo mog 9 oamnd tig 11

vroBécelg tov gpevvnTikod miousiov “B2B e-MarkFLU” minpovvron (H1, H2, H3,
HS5, H7, HS, H9, H10 wxon H11). Ewwdtepa or petafintéc, tomobetnuéveg o€
eBivovca cepd  emppong Pdoel  TOV  JOYOPICTIKOV  TOVG  POPTAOCEMV:
«Zxomdg Asrtovpyiog kon [oapeyodpeves Yanpeoieoy (F8), «Xtpatnywkn Yroompién
Avaototng Awoiknono» (F3), «IdroxnotoKod Kafeothoy (F10),
«AwdBeon KovdvMawvy (F1), «Emidpaon [ToMreiog» (F5),
«Emidopaon Aviayoviotovy (F7), «Zvpupetoyn IloAlov war AwebBvovg Kidpovg
Emyeipnoewvy  (F11), «Opyovoocwxn Hiektpovikry Etowwdmmrto» (F2) wou
«Kavoveg Aettovpylagy (F9), emmpedlovv Oetikd 10 «Bobuod Xpnong tov B2B
HAextpovik®v Ayopdv» amd TIG GUUUETEXOVGES ETYEIPNOELS.

AvtiBétwg, o1 vrobéoseic H4 ka1t H6 amoppintoviar, kabd¢ ot petafAntég
«Xapaxtnprotikd kot Znmon Ipoidviovy (F4) ko «Enidpacn Zvvepyoatdvy (F6)
amodelydnke TG dev eMIPOVV OTUTIOTIKE SNUOVTIKG otV e€apTNUEVT] LETAPANTY.
Béoet tov mpoavapepfiviov, 1 TEMKN HOPEY] TOL EPELVNTIKOV TAAIGIOV
“B2B e-MarkFLU” yia 10 60VOAO TOV €PMOTOUEVOV OELYLOTOS OTOTLITMOVETOL GTO
Zympa 6.2.

Téhog, 660V apPOpd TO TOGOGTH TOV TEPIMTAOCENDY TOV KOTNYOPLOTO 0KV
EMTUYDG OmO TN JWY®PLOTIKY cvvapTnon, Kvpavinke oto 56.3%, 10 omoio
yopaxtnpiletor oG pETPLO, GAAE TAVTOYPOVOS (PLGIOAOYIKO AOY® T®V UEYOAMV
SLPOPAOV GTIC OPYIKES TIES TOV TPV KATNYOPLOV TG EAPTNUEVIG HETOPANTNG
(ITivaxag 6.34) (Hair et al., 2006). YrevBopiletor g and 11g 112 anokpicelg, ot 22
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MAwcav Twg ypnoporotovy tig B2B HAextpovikéc Ayopéc oe doKINAOTIKO GTASI0

(Eminedo 1), o1 59 og pikpo Pabuo (Eminedo 2) kot o1t vwoOroineg 31 6€ 1KavomonTiko

Babuod (Eminedo 3).

Mivaxag 6.34: AnoteAéopata Katnyoplomoinong g Atympiotikng Avaivong

og OLo to Aceiypo

g oLl 0o TIC TPELS
KOTNYOPies KUTUTAGGETE
™y eToipeio oag, oxeTwkd | Emineoo 1: Eriredo 2:
pe 1o BaOpé Xpiiong tov | Yzo doxwun | Mixpiy Xpyon

B2B Hiektpovik®v
Ayopov;

Erinedo 3:
Ixavomomtiky Xpijon

2vvolo

Erinedo 1:

o, 0,
Y6 dorept 17 (77.3%) 3 (13.6%)

2 (9.1%)

23 (100%)

Erinedo 2:

o o
Mukpij Xpijon 17 (28.8%) 26 (44.1%)

16 (27.1%)

59 (100%)

Erinedo 3:

0 [
Ixavomomririj Xpijoy 6 (19.4%) 5(16.1%)

20 (64.5%)

31 (100%)

Yympa 6.2: Tedikr Mopoen Epguvnticod Movtédov [apaydvrov Enidpaong tov
Emyepricemv 6to Babud Xpnong towv B2B Hiektpovikdv Ayopdv
(ne Béon v Eunelpwcn "Epgvva)

Ecotepukoi MHapayovreg

- Aibeon Kovdvriov (F1)
- Opyavooiokn Hiektpovikn Etoydmra (F2)
- Zrpoywcn YrootpiEn Avatotng Aoiknong (F3)

Eotepucoi Mapayovreg

- Enidpaon IMohreiog (F5)

y

- Enidpaon Avtayovietdv (F7)

Xapoaxtnpretika B2B Hiextpovikav Ayopdv

- Xkomog Agrtovpyiog kar [Mapeydpeveg Yanpeoieg (F8)
- Kavéoveg Agttovpyiog (F9)
- [droxmnookd Kabeotag (F10)
- Zvppetoxn [MoAhdv ko Atebvoic Kopovg Enyepricemv (F11)
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6.2.2 Awgpevvnon tov Ilpotevopevov Epgvvnrikov Miawsiov “B2B e-MarkFLU”
otovg [lpounOevtéc

Epoppolovtag v 101a dtadikasioo amokAelotikd Kot pdvo yio v ovtotnto
Tov  mpoundevtdv (cvvolkd 87 OmOKPICEIS), OTIG EMOUEVES TOPAYPAPOLS
neprypaeovtal Aemtopepms ot 3 IMapayovtikég Avalvoelg yoo v ovadeln tov
mopayovtov-vmofécemy  Tov  mpotewvopevov  miowciov  “B2B e-MarkFLU”,
akolovBovpeves amd tn Awyoplotikn Avaivon yw v emiPefoioon | un TV

AVTIGTOLY®V EPELYNTIKAOV VITOOEGEWV.

"Eleyyoc Mepoinmrikdétntog (bias test) Aravioswv [poundevtdv
Opoimwg, mpotov epappochovv ot mpoavapepbeiceg péBodolr avaivong

O0UEVMV, 01 ATOKPIGELS TOV EPOTAOUEVOL JEIYUATOS TV Tpounfevtdv eA&yyOnKav
v mhovr pepoanmrikotnta (bias test). Ewdwotepa, epappocdnke o éleyyog x?
(Pearson Chi-Square), ®ote va efetaotel €dv ot dueco  amokplOévteg
(early respondents) Siapépouvv, GOV APOPE TO ONUOYPAPIKO TOVS TPOPIA, G oYEoN
He €KelVOLG TOL  AmAVINCGOV UETOL TNV  OmOGTOAY vrevOvoTikod e-mail
(late respondents) (Armstrong & Overton, 1977). Ta anoteAéopoTo TOV EPOTNCEWV
AS, A6 xon A10 €3eiEav T®G Kol 0TOLG TPOUNOEVTES OEV LILAPYOVV GTATIGTIK
ONUAVTIKEG GLOYETIOELG HETAED TV dVO OHAd®V EAEYXOV, GE EMIMESO GTATIGTIKNG
onuavtikdétrog a=0.005 ( o) apBuodg vraAliov g enyeipnong -x>=9.893, df=5,
p=0.078-, B) xoxAog epyacimdv -¥*=2.697, df=3, p=0.441- ko1 y) ypovikn mepiodog
TPOTOEGOd0L -x*=4.408, df=3, p=0.221). Emopévmg, to deiypa tov mpoundevtdv

UTopEl vVaL YopaKTNPIoTEL WG AUEPOANTTO PACEL TV TOPATAVE® EAEYYWV.

[apayovrikn Avaivon: Ecotepuco TlepiBdiiov
Apyicd, epappodotke Iapayoviikn Avdivor, Onwg axpifdg kot otV

e&étaon OAov tov dstypatog, pe ypnon g nebodov PCA kot mepiotpo@r| TOTOL
Varimax otig npoteg 17 petafintéc-epotoelg (B2-B18) vy v avadeién tov
TapOyOVI®V, TOL  APOPovV  TO €0MTEPIKO mePPdAlov TG  emyeipnong.
Ta amoteléopata ¢ Ilapayovtikng Avdivong oto Odsiypo tov mpoundevtmdv
goet&av otL n derypatikn endpkele (Measure of Sampling Adequacy - MSA) eivan
wavomromtikn (mapadoyn C, oeh. 252), kabdg ol avtiotoryeg Tég Eemepvoldv To

amodektd O6po tov 0.50 (BA. [Mapaptnua B, IMivaxag B.7). Eniong, o éheyyog g
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coapkotntag, pe ™ Ponbeia tov teot tov Bartlett (p = 0.000), emPefaimoe ™
otatotiky] mbavotnta o6t oty Mntpa tov Xvoyeticewv (Correlation Matrix)
Tapovcslalovtal CNUAVTIKEG GLOYETIoES HeTaEh TV peTafAntdv (Tapadoyn M,
oel. 252) (Hair et al., 2006). EmumAéov, yio tov éAeyyo NG OSIYUOTIKNG EMAPKELOG
epappoomke kKo o deiktng Kaiser-Meyer-Olkin (KMO), o onoiog édwoe dkpwg
wavoromtiko amotédeoua (0.852) (Aagépuog, 2009). Téroc, m dmapén vyning
ypappkomtog (mapadoyn 0, cek. 252) emPePordvetar and To AMOTEAEGUATA TNG
Mntpag Xvoyétiong (PA. Hapdaptnua B, IMivakag B.8). And t otiyun mov 6leg ot
nmapadoyss g I[apayoviikng Avdivong minpovvior (PA. IMoapdypago 6.2.1),
KaOm¢ ektOC amod TG 3 Tpoavaeepbeioe emPePoarddnkav oty Iopdypapo 6.2.1 kot
ot vmoroweg 6, moTomOolEiTal 1 KATOAANAOTNTO YpNong ¢ (avagopikd pe To
péyebog tov delypatog -mapadoyn &-, 0 apBUOc TOV UETAPANTAOV-EpOTHCEMY Elvat
TEVTE POPEG PEYOADTEPOG OO TOV aplBud TV amokpicewyv, Kabmg ot 17 petapintéc-
EPOTNOEL TOV ECOTEPIKOV VIO OlEpelvNoN TOPAYOVTIOV OV OTOTEAOVV KO TN
peYaAOTEPT] ORAd EAEYYOVL, OEV EEMEPVOVV TO GLVOMKO OPOUO TOV ATOKPIVOUEVMV
npounBevtdv tov detypotoc (17 peraPintéc-epmtioelg * 5 = 85 < 87-uéyebog
wpoun vtV delyloTog).

[TapdAinia, epappolovtoc to Kprtiplo 00Tnov tov Kaiser mpoékvyav 4
napbéyovieg, ot onoiot gppnvevovy 10 74.266% G GLVOAIKNG dtaKkdpoveNG OAMV
TOV UETOPANTOV-£pOTNCE®YV, OT®MG amoTuVTOVoVTal ot Mntpa Ilepiotpepouevev
Yuvictwomv (Rotated Component Matrix) (ITivakag 6.35). Ewdikdtepa, mapoatnpeitol
0t o1 epmmoel B2-B4 poptdvovy vynid otov tpito mapdyovra, ot epwtioelg BS-
B9 otov npdto, or B10-B15 610 devtepo ko o1 epmtioelg B16-B18 otov té€taprto
napdyovta. EmumAéov, pe povadikn efaipeon v epodtmon BlS5S (Communality =
0.456), Oleg ot Tiég tov Kowav Tapayovrikdv Awkvpdvoewnv (Communalities)
vrepPaivoov 10 O6pro tov 0.50 (Ilivakag 6.36), TPOCPEPOVTOC KOVOTOMTIKO

TOGOGTO EPUNVEVOUEVIC SLOKDLOVGTG GTOVG KOotvoug tapdyovteg (Hair et al., 2006).
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Mivaxag 6.35: Mntpa [leprotpepdpevov Zuvictowomv (Rotated Component Matrix)
Epomoewv B2-B18 Ilpounevtav

Yovictaoec/Ilapdyovreg
Mst)’m‘rag- 7 P 3 4
Epomosig

B2 0.216 0.387 0.830 0.045

B3 0.265 0.307 0.843 0.160

B4 0.251 0.289 0.805 0.238

B5 0.862 0.067 0.202 0.113

B6 0.898 0.121 0.135 0.064

B7 0.774 0.413 0.137 0.065

B8 0.859 0.284 0.220 0.112

B9 0.721 0.274 0.177 0.180

BI0 0.205 0.768 0.115 -0.083

Bl1 0.145 0.892 0.138 0.174

BI2 0.198 0.824 0.261 0.161

BI3 0.190 0.692 0.365 0.035

Bl4 0.179 0.610 0.418 -0.108

BI5 0.333 0.516 0.260 -0.105

B16 0.245 -0.042 0.204 0.632

B17 0.044 0.233 -0.017 0.835

BI18 0.056 -0.115 0.089 0.839

Cronbach’s 0936 0928 0885  0.706
alpha

Ta mpokOmTOvVIO omoteAéopota  eAéyynkav Yy TV gyKupoTnTO
(ovykMvovoa kol dwymplotikn) kot v oaéomotia tovg. Ocov agopd v
gykvopoémta  (validity) tov  mopaydévieov, 1 ovyKAivovoo  €yKvupoOTNnTO
(convergent validity) emPefoidverar, KaODS ot PETOPANTEC-EPMTNCELS POPTOVOLV
vynAd (>0.50) 6Tovg aVTIGTOLYOVG TOPEYOVTES TOVG, EVM 1 SLOYMPICTIKTY EYKLPOTN T
(discriminant validity) emPefordverol, kabmg 1 kdbe petafAntm-epOTNON POPTOVEL
VYNAGTEPO GTOV OVTIOTOLYO TOPAYOVTA NG, O GYECN HE OAOVG TOVS LITOAOITOVG
(ITivaxag 6.35). Zxetika pe v ovéivorn oomortiog (reliability analysis),
o ovvteheotig Cronbach’s alpha Eemepvdet To tkavomomtikd amodektd 6pto Tov 0.70
o€ 0Aovg Tovg TpokvTovteg mapdyovtes (Ilivakag 6.35) (Hair et al. , 20006).

Téhog, AapPdavovtac vroyn ta amotedécpato g Mntpag [epiotpepdpuevov
Yuvictowowv (ITivakag 6.35), epoapudctnke o apOuntikdg LEGOS Yo T UETATPOT
TOV  UETOPANTOV-EPOTNCE®V 7OV  POPTOVOLYV VLYNAL VA TOPAYovVTo, OTOLG
avtiotoryovg 4 mpokvmTovteg mopdyovtes. Ewdikdtepa, or epotioelg B2-B4
anotélecay Tov mapayovia «Aidbeon Kovovdiovy (P1), ov epotioeig B5-B9 tov
«Opyavocwokry  Hiexktpovwkp  Etowomnra»  (P2), ov  BI10-BI5S  1ov
«Ztpamnykr] Yroot)piEn Avotatng Atoiknong» (P3) kot ot epotioeig B16-B18 tov

nmapdyovta «Xapokmnplotikd kot Znmon I[poidoviovy (P4). YrevBopiletor 6t ot
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TPOUVAPEPOEVTEG TAPAYOVTEG EUTEPIEXOVV TAVTOYPOVAS TIG 4 TPADTEG EPELVNTIKEG
vroBéoelg tov mpotevopevov Tiatsiov “B2B e-MarkFLU”, ot omoleg avapéverat vo

€€eTaOTOOV 0TI GLUVEXELX LLE TNV EQAPLOYT TNG Al ®PLETIKNG AVAALGTC.

IMivakag 6.36: Kowég [Mapayovticég Atakvpdvoelg (Communalities)
Epomoewv B2-B18 Ilpounfevtav

Merapintéc-Epomicelg | Communalities
B2 0.887
B3 0.900
B4 0.851
BS5 0.801
B6 0.844
B7 0.793
B8 0.879
B9 0.658

B10 0.652
BI1 0.867
BI2 0.812
BI3 0.650
B14 0.591
BI15 0.456
Bl16 0.502
BI7 0.754
B18 0.729

[Mopayovtikn Avédivon: E€wtepuo TlepiBdiiov
2 ovvéyewn, epoppootke [apayovriky Avéivon pe yprion g pebddov

PCA «xotu mepiotpopn TtOmov Varimax otig emndueveg 12 petafAntéc-epmtioelg
(B19-B30) yio v avadelln tov mapayoviov, Tov opopovV To eEMTEPIKO
neppdArov g emyeipnong. Ta amoteléopata g Ilapayovtikng Avdivong oto
delypa tov mpoundevtov £deiéav OtL 1 derypatikn endpkelo (Measure of Sampling
Adequacy - MSA) givat ikavomomrtikn (tapadoyn &, oel. 252), kabmg ot avticTtoryeg
Tég Eemepvodv to amodektd O6pro tov 0.50 (BA. IMapdptnua B, Ilivaxog B.9).
Eniong, o éheyyog g cpapucodttog (teot tov Bartlett: p = 0.000), emPefainoe
oToTIoTIK TlavoTTa 6Tt ot Mntpa tov Xvoyeticewv (Correlation Matrix)
ToPoVc1AlovTal ONUAVTIKEG cuoyetioelg petald tov petafintov (mapadoyn mn,
oel. 252) (Hair et al., 2006). EmutAéov, yioo Tov EAeyy0 TNG OEIYUATIKNG ETAPKELOG
epapuootke kot o deiktng Kaiser-Meyer-Olkin (KMO), o omolog é6mwoe dkpmg
woavoromtikd omotédecpa (0.802) (Aapéppog, 2009). Télog, n VmapEn LVYNANG
ypappkdTnToag (mapadoyn 0, ocel. 252) semPePourdveror amd To. ATOTEAECUATO TNG

Mntpag Xvoyétiong (PA. [apapmmua B, Iivakag B.10). Ao 1 otiyun mov OAeg ot
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nmapadoyés g Ilapayoviiking Avdivong minpovvior (PA. IMapdypapo 6.2.1),
KaOmO¢ ektOC amod TG 3 Tpoavaeepbeioe emPePoarddnkav oty Iapdypapo 6.2.1 kot
o1 vtOAOES 6, MGTOTOLEITAL 1] KOTOAANAOTNTA YPTIONG TNG.

[MopdAinia, epapuolovtog 1o kpitiplo WioTindv tov Kaiser mpoékvyav 3
mapdyovteg, ot omoiot gpunvedovv to 70.495% 1tng cuvolikng dokvuavonsg OAwv
TOV HETAPANTOV-EpOTNOE®Y, OM®G amotutdvovianl ot Mntpa Tlepiotpepduevov
Yvvictwomv (Rotated Component Matrix) (ITivakag 6.37). Ewdwotepa, mapatnpeiton
ot o1 gpotioelg B19-B22 poptdvouy vynid 6to devtepo mapdyovta, ot B23-B25
otov tpito Ko ot gpwtoelg B26-B30 otov mpdto mapdyovra. EmumAéov, dieg ot
Tipég Tov Kowav Iopayovrikdv Alwkvpdvoeov (Communalities) vrepPaivovyv 1o
opro tov 0.50 (ITivaxag 6.38), TPOGEEPOVTAG IKAVOTOTIKO TOGOGTO EPUNVEVOUEVNG

dakdpavong otovg kotvoug mapdyovteg (Hair et al., 2006).

Mivaxag 6.37: Mntpa [leprotpepdpevov Zuvictwomv (Rotated Component Matrix)
Epomoewv B19-B30 [Tpounbevtmv

Yuvictdoss/Mapdayovteg
MsraB);n‘rsg— 7 2 3
Epomioeig
BI19 0.186 0.787 -0.068
B20 0.171 0.693 0.245
B21 0.093 0.787 0.119
B22 0.097 0.857 -0.014
B23 -0.011 0.068 0.892
B24 0.227 0.123 0.836
B25 0.269 0.046 0.809
B26 0.806 0.248 0.009
B27 0.816 0.130 0.275
B28 0.768 0.187 -0.011
B29 0.644 -0.026 0.478
B30 0.851 0.122 0.266
Cronbach’s 0809 0846  0.867
alpha

Ta mpoxkOmTovio omoteAécpota  eAéyynkav Yy TV - gykupotnTo
(ovykAivovoa kot Soymprotikn) kot v oaélomotic tovc. Ocov agopd v
gykopomnta  (validity) tov  mopaydoviov, 1 OLyKAivovGo  E€YKLPOTNTA
(convergent validity) emPePordveror, kabmg ot HETAPANTEC-EPOTOELS POPTOVOLV
vynAd (>0.50) oTovg avTicTo0VG TAPEYOVTES TOVS, EVA 1) OO MPIGTIKY EYKLPOTNTO
(discriminant validity) emifePordveral, KabOg 1 KAOe peTafANT-EpOTNCT POPTMVEL

VYNAGTEPA GTOV OVTIGTOLYO TOPAYOVTA TNG, G GYXECN KE OAOVG TOVS LITOAOITOVG
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(ITivakag 6.37). Zyetikd pe v avaivorn aflomotiog (reliability analysis),
o ovvtereotg Cronbach’s alpha Eemepvael 10 kavomomTikd amodektd 6pto tov 0.70
o€ 0Aovg Tovg mpokvrovteg mapdyovtes (Ilivaxag 6.37) (Hair et al., 2006).

Téhog, AapPavovtag voyn ta arotedéopato g Mntpag [epiotpepdpevav
Yovictwowv (ITivaxag 6.37), epapudocnke o aptBuntikdg pécog yuo T HETATPOTN
TOV  UETOPANTOV-EPOTACEMY TOL  POPTOVOLY VYNAQ oVl TApAYOVIO, OGTOVG
avtictoryovg 3 mapdyoviec. Ewdwotepa, ov gpmtioelg B19-B22 amotélecav tov
napdyovta.  «Emidpaon Iloateiog» (PS), ot  epomoeig B23-B25  tov
«Emidopaon Xvvepyoatavy (P6) kot ot gpomoeic B26-B30 tov moapdyovrta

«Emidopaon Avtayovietovy (P7).

IMivaxag 6.38: Kowég [Mapayovtikég Atokvpdvoelg (Communalities)
Epotmcemv B19-B30 [1pounbevtov

Merapintéc-Epotiosig Communalities
B19 0.659
B20 0.570
B21 0.642
B22 0.745
B23 0.801
B24 0.765
B25 0.730
B26 0.711
B27 0.758
B28 0.625
B29 0.645
B30 0.809

Hopayovtikn) Avdivon: Xapakinpiotikd B2B Hiektpovikov Ayopdv
Téhog, epappootnke [apayovriky Avaivon pe xpnomn g pebddov PCA kot

TEPIOTPOPN TOMOLV Varimax o1 evamopeivovoeg 14 petafAntéc-epmtoelg
(B31-B44) yio v avddeiEn tov mopoyovimv, Tov a@opovV T, YOPUKTPIOTIKA TMV
B2B H\ektpovikav Ayopav. Ta amotedéopata g [apayoviikng Avédivong oto
detypo tov mpoundevtav £dsiEav o6t 1 detypotikn endpkelo (Measure of Sampling
Adequacy - MSA) givan ikavomomtikn (tapadoyn &, oek. 252), kabmg ot avticToryeg
Tipég Eemepvovv to amodektd O6pro tov 0.50 (BA. [Mapdptnua B, IMivaxac B.11).
Eniong, o éleyyog g opapikdtntog (teot tov Bartlett: p = 0.000) emPePainoe ™
otoToTikn mhovotnta Ot ot Mntpa tov Zvoyeticewv (Correlation Matrix)
TaPoLGLALOVTOL CNUAVTIKEG GUGYETICELS HETOED TOV HETAPANTAOV (Tapadoyn 1, CEA.

252) (Hair et al., 2006). EmumAéov, yu tOov €AEYXO NG OELYUOTIKNG EMAPKELNG
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epapuoomke kol o oeiktng Kaiser-Meyer-Olkin (KMO), o omoiog é0woe dxpmg
wavoromtiko amotédeoua (0.817) (Aagépuog, 2009). Téroc, n dmapén vyning
ypoppkomtog (mapadoyn 0, cek. 252) emPePordvetar and To OMOTEAEGUATA TNG
Mntpag Zvoyétiong (PA. Tapdptmua B, ivaxkog B.12). Awd ™ otypn mov OAgg ot
nmapadoyés g I[apayoviikng Avdivong minpovvior (PA. IMapdypago 6.2.1),
KaOm¢ ektoC amod TG 3 Tpoavaeepbeioe emPePoarddnkav oty Iopdypapo 6.2.1 kot
o1 VtOAOES 6, MGTOTOLEITAL 1] KOTOAANAOTNTA P IONG TNG.

[MopdAinia, epapuodlovrog o kpitiplo W0tV tov Kaiser mpoékvyav 4
mapdyovteg, ot omoiot gpunvedovv 1o 72.161% 1tng cuvolikng dokvuavonsg OAwv
TOV HETAPANTOV-EpOTNCE®Y, OM®G amotutdvovianl oty Mntpa Ilepiotpepduevov
Yvvictoomv (Rotated Component Matrix) (ITivaxag 6.39). Ewdwotepo mapatnpeiton
ot o1 gpmtnoelg B31-B36 poptodvouv vynid otov mtpdto mopdyovta, ot B37-B39
otov tpito mapdyovta, ot B40-B42 oto dghtepo kou ov epwtroelg B43-B44 otov
tétopto  mapdyovta. EmmAéov, Oheg or téc tov Kowav Ilapayoviikdv
Awxopdvoenv (Communalities) vrepPBoaivouv 1o 6po tov 0.50 (ITivaxag 6.40),
TPOCPEPOVTOS IKAVOTOMTIKO TOGOCTO EPUNVEVOUEVTG OLOKDLOVGTS GTOVG KOWOUG

nmapdyovteg (Hair et al., 2006).

Iivaxoeg 6.39: Mntpa Ilepiotpepdpevav Zuvictwcov (Rotated Component Matrix)
Epomoewv B31-B44 [TpounBevtmv

Xuvictaoec/Ilapdyovreg
MsruBJ’m‘rsg- 7 2 3 4
Epomiosig
B31 0.581 -0.050 0.351 0.303
B32 0.798 0.088 0.177 0.174
B33 0.665 0.306 0.015 0.062
B34 0.630 0.396 -0.003 0.327
B35 0.679 0.078 0.383 0.035
B36 0.613 0.412 0.179 0.023
B37 0.222 0.447 0.650 0.137
B38 0.135 0.172 0.860 0.068
B39 0.192 0.093 0.811 0.101
B40 0.165 0.884 0.207 0.194
B41 0.131 0.887 0.206 0.199
B42 0.436 0.646 0.109 0.147
B43 0.199 0.227 0.070 0.914
B44 0.150 0.198 0.170 0.901
Cronbach’s 0826 0806 0880 0929
alpha
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Ta mpoxkOmTOovto, omoteléopota  eAEyyOnkov  yuo TNV €YKLpOTNTA
(ovykMvovoa kol dymplotikn) kot v oaétomiotia tovg. Ocov agopd v
gykupomnta  (validity) tov  mopaydviov, 1 oLykAivovca  €yKvpoTNnTA
(convergent validity) emPefaidverar, KaBDS ot PETOPANTEC-EPMTNCELS POPTDOVOLV
vynAd (>0.50) oToVG OVTIOTOLYOVG TAPAYOVTES TOVG, EVM M OO WPLIOTIKY EYKLPATNTO
(discriminant validity) emPefordverol, kabmg 1 Kdbe peTafANTN-€pOTNON POPTMOVEL
VYNAOTEPA GTOV OVTIGTOLYO TOPAYOVIA TNG, G GYECN HE OAOVLG TOLS VIOAOITOVG
(ITivaxag 6.39). XZxetikd pe v ovéivorn olomortiog (reliability analysis),
o ovvteheotig Cronbach’s alpha Eemepvdet To tkavomomtikd amodektd 6pto Tov 0.70
o€ 6Aovg Tovg mpokvmrovieg mapdyovteg (ITivakag 6.39) (Hair et al. , 2006).

Téhog, AapPavovtag vroyn ta aroteréopato g Mntpag [epiotpepdpevav
Yuvictowowv (ITivakag 6.39), epoprdctnke o aplOuntikdg PEGOS Yo TN UETATPOTN
TOV  UETOPANTOV-EPOTCEMY TOL POPTOVOLY VYNAL vl TAPAYOVIO, OGTOVG
avtiotoryovg 4 mapdyovtes. Eidikotepa, or epmmoeg B31-B36 amotélecav tov
napdyovta «Zkomdg Asitovpyiog kot [Mapeyopeveg Yanpeoieg» (P8), o1 epmtnoeig
B37-B39 tov mapdyovia «Kavoveg Aegutovpyiogy (P9), ou B40-B42 tov
«Idokmotokd KabBeotwey (P10) kor ov gpotoeg B43-B44 tov mapdyovrta

«Zoppetoyn MoAhav kot AeBvodg Kvpovg Emyeipnoewvy» (P11).

IMivaxag 6.40: Kowég [Mapayovticég Atokvpdvoelg (Communalities)
Epotmcemnv B31-B44 [1pounbevtov

Merapintéc-Epotiosig Communalities
B31 0.555
B32 0.707
B33 0.540
B34 0.661
B35 0.616
B36 0.578
B37 0.690
B38 0.792
B39 0.714
B40 0.889
B41 0.886
B42 0.640
B43 0.931
B44 0.903

O ITivaxog 6.41 mopovstalel CLYKEVIPMOTIKA, OAO TO TPOKVTTOVIO OTOTEAEGLLOTOL

tov 3  Tlopayovtikdov Avoldcewv ToV  omokpicemv TV — TPOUNOevTdVv.
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Iivaxag 6.41: Zvykevipotikd Anoteléopota tov Tprov [apayoviikov Availvcewv tov [pounbevtov e Eunelpknc Epevvog

ApOpo IoooTwoia ABporoTuc Xapnrotepe
2 Kodwomnoinon PINOS Ap@unTikég Tomun Cronbach’s IdwoTipég G IococTi0ia i PES
Hapbyovreg a peTapintav- , 2 q Eppnvevopevn z Mapayovrikég
Hapayévrov : Méoog Amoxion alpha (eigenvalues) . Eppnvevopevn .
EPOTICEOV Avaxopavong T DopTOoEIg
Eowrepixod Ilepifiallovrog
AaBeon Kovoviov P1 3 2.72 1.22 0.936 7.654 45.022 45.022 0.805
Opyaveow Hhextpovici P2 5 321 1.02 0.928 2.122 12.480 57.501 0.721
Erowomnta
Etpomyu YrooTipion P3 6 2.75 0.82 0.885 1.739 10.230 67.732 0.516
Avortatng Awiknong
XuparTmpLoTUG Kat P4 3 3.37 1.05 0.706 1111 6.534 74.266 0.632
Znmon llpoidviav
Eéwtepixod lepifaliovros

Emnidpaon [MoMreiog P5 4 1.76 0.73 0.809 4.712 39.269 39.269 0.693

Enidpaon Zvvepyatdv P6 3 3.16 0.94 0.846 2.162 18.016 57.286 0.809

Emidpaon Aviayovietdv P7 5 2.68 0.81 0.867 1.585 13.209 70.495 0.644

Xapaxtyprotikd B2B Hisktpovikdy Ayopady

Zkomog Agtrovpyiog ko P8 6 2.92 0.79 0.826 6.087 43.480 43.480 0.581
ITapeyoueveg Yrnpeoieg

Koavéveg Agrrovpylog P9 3 2.85 0.86 0.806 1.486 10.614 54.094 0.650

I310ktotaxd Kabeotmg P10 3 3.14 0.90 0.880 1.308 9.340 63.434 0.646

2T NGy PIl 2 3.57 1.01 0.929 1222 8.727 72.161 0.901

AteBvoug Kvpovg Emtiyeipncemv
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Awyopiotikr) Avéivon oto Agtypo tov IpounBevtov
Me v oloxipwon tov 3 [Hapayoviik®v AvoAOGE®V GTIG OVTIGTOLES TPELS

KOpleg Katyopiec, mpoékvyav ot 11 mapdyovteg mov tavtdypovo amoterovv Tig 11
TPAOTEG  EPELVNTIKEG VTOOEGELS TOL  TMPOTEWOUEVODL  EPELVNTIKOV  TAOLGIOV
“B2B e-MarkFLU” (Ilivaxoag 6.41). Qotdco, Omm¢ outioloyndnke, tOGO GTO
Kepdhao 5 660 kol oty eooywyn tov tpéyovtog Kepalaiov, yio v emPePainon
o0 N un, Bo wpémer  va  epoppootel  Awywplotikn  Avaivon
(Discriminant Analysis), otnv onoia Ba gicayBovv ot TpoavaPepOEVTES TOPAYOVTES
g avegaptreg petafAntés. Evrovtolg, mpotod viobetnbel 1 cvykekpuévn pnébodog
avdAivong oedopévav, Ba mpénel vo ereyyBel edv mAnpovvtol ot T€coEPIS PACIKES
TAPOdOYEG TTOL EMLTPENOVY T ¥PNo™ NG (oeA. 263).

Ewdwotepa, 060V apopd tnv mpdtn mopadoyn, copeova pe tovg Hair et al.
(2006), Ba mpémer vo. VLAPYOLV AVOAOYIKE TOVAAYIGTOV TEVIE TOPATNPNOELS OVA
aveaptnmn petafintn, €Kool TAPATNPNCES OVE YKPOLTT 1TNG €EAPTNUEVNG
petafAntig Kot to péyebog tov kdbe YKpouT Vo givar PHEYOADTEPO OO TO GLVOAKO
aplOud tov aveEdpmtov petofintov. Or dvo oand TG TPEI TPoHmobEsElQ
mAnpovvtal, KaBdg ot aveEdptnteg petoPintég etvar 11 ko o aplOudg tov
amokpBéviov avépyetar otovg 87. Qot1dc0, T0 TPMOTO YKkpouvnm mepthapPdver 17
amokpioelg (Eninedo 1: Yno dokiun), eAdyioto YounAdTepes amd 10 OPLo TV E1KOGL.
Enopévmg, KataAyovpe ©T0 GCUUTEPACUO TOC 1 TPAOT Topadoyn &V HEPEL
Kavomoteitat.

H oe0tepn moapadoyn emPefordveror 61 CLVIPWTTIKY TAELOYNOIOL TGV
aveaptTov petafAntov, kabog pe eEaipeon ) AoEdtnta (skewness) tov PS5 kot
P11, 6Aeg ot Tyég z g Ao&odttog (skewness) kat g koptwong (kurtosis) sivot
UIKPOTEPEG 0O TO OP1o TOL £2.58, T0 0010 VTOINADVEL TV KAVOVIKT] KOTOVOUT TOV

delypatog oe eminedo otatiotikng onuoviwkomtog o=0.01 (Hair et al., 20006)

(ITivaxag 6.42).
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Iivaxkag 6.42: 'EAeyyoc Kavovikomnrac MetafAntov oto Agtyua tov [poundevtaov

Merapinti Méoog azzgf;]n Aogotnto Aozéz}rl:]":ag Kvproon Kgp“rrlggng
Pl 2.72 1.22 0.250 1.08 -0.848 -1.83
P2 3.21 1.02 -0.192 -0.83 -0.595 -1.29
P3 2.75 0.82 0.274 1.18 0.023 0.05
P4 3.37 1.05 -0.369 -1.59 -0.393 -0.85
P5 1.76 0.73 0.950 4.10 -0.063 -0.14
P6 3.16 0.94 0.001 0.004 -0.441 -0.95
P7 2.68 0.81 -0.012 -0.05 -0.813 -1.76
P8 2.92 0.79 -0.152 -0.66 -0.772 -1.67
PI 2.85 0.86 -0.249 -1.08 -0.138 -0.30
P10 3.14 0.90 -0.171 -0.74 -0.554 -1.20
P11 3.57 1.01 -0.636 -2.74 0.178 0.38

Ocov agopd v tpitn mapadoyr, mopatnpndnke mwg Oev vEapyovv

TpoPAruata

TOAVGLYYPOULKOTNTOG

(multicollinearity),

KaBmg

[Mivaxog

Yvoyeticewv (Correlation Matrix) (ITivakag 6.43) dev gppavilel cvoyetioelg petald

TOV aveEdpTNTOV LETOPANTOV, 01 omtoieg vrepPaivovy to 6pro tov 0.90 (Hair et al.,

2006).

IMivaxog 6.43: Tlivaxkoag Zvoyeticemv tov AveEdptntov MetafAntodv
010 Actypa tov [IpounBevtomv

P1 P2 P3 P4 PS P6 P7 P8 P9 P10 P11
P1 1.000
P2 531 1.000
P3 .649 .539 1.000
P4 286 273 133 1.000
P5 .259 -.072 415 | -0.015 | 1.000
Pé6 .183 172 384 121 .194 1.000
P7 317 197 445 333 .347 414 1.000
P8 456 323 .624 .269 .394 468 .603 1.000
P9 451 .235 495 181 310 405 .568 513 1.000
P10 | .369 129 431 .184 .330 .309 486 576 477 1.000
P11 | 248 .004 274 .021 261 211 .349 450 326 448 1.000

Téhog, epappoloviag 10 teot Box’s M emPePoarmbnke wor n tétopmn

nwapadoyn (p=0.183 > 0.05). Emopévmg, pmopel va viobembel n Aoayopiotiky

Avdivon yia v e&€taon tov tpotev 11 vrofécemv Tov gpguvnTikoh TAouciov

“B2B e-MarkFLU”, kaBmdg mAnpovvton ot amoutodpeves mopadoyss (Ilivaxag 6.44).
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Iivaxag 6.44: Teot Box’s M oto Agiypa twv [IpounBevtomv

Box’s M 194.462
F Approx. 1.111
df1 132
df2 7.221E3
Sig. 0.183

Ta amoteréopata ™G Awymplotikng Avaivong, pe xpriion g pnedddov tng
TOTOYPOVIG EXTIpMONG, £8e1EaV TG 0md TG dV0 TPOKHITOVGES GUVAPTAGELS ™ HOVO
N TPOTN TAPEYEL OTATIOTIKA ONUAVIIKA ototyeia Yoo ) oxéon petaéd tov 11
aveCdptntov petafintov pe v eEoptnuévn petafint «Babuog Xpnone tov B2B
Hiextpovikov Ayopovy (Ilivakag 6.45). EmmAéov, n mpotn cvvaptnon sivar e

0¢om va epunvevoet 1o 72.8% tng cLVOAIKNG dlakvpaveng (variance).

Iivaxag 6.45: Wilks’ Lambda oto Agiypo tov [pounOevtav
Test of Functions | Wilks’ Lambda | Chi-Square | df | Sig.
1 through 2 0.577 43.457 22 | 0.004

2 0.850 12.874 10 | 0.231

[T ovykekpyéva, amd tic 11 aveEhptnteg petafAntéc dev elval otoTIoTIKG
onuovtikég ot S5, kabBog doev  gppavilovv  JY®PIOTIKEG  POPTOGELS
(discriminant loadings) peyoivtepeg amd to 6po tov 0.40 (Hair et al., 2006).
Avtifétmg, OAeg Ol LTOAOUWTEG GUVEIGQPEPOVY  GNUAVTIIKA OTN SO ®PICTIKY
oLUVAPTNON KO, KAT EMEKTOON, UmOpel va epunvevtel mwg emmpedlovv To

«BaBud Xpnong tov B2B Hiektpovikadv Ayopavy (ITivaxag 6.46).

B Tpoxbdrrovv dbo cvvaptiosic, kabdg 1 eEaptnuévn petoPrnty Stayopiletor oe Tpelg Katnyopisg
(Eminedol: Ynd Aok, Eminedo 2: Mikpn| yprion kou Exinedo 3: Ixavomomrikn xprion) - ep. B1.
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ITivakog 6.46: Amotehécpata g Aloy®ploTikng Avaivong
010 Agtypa tov [IpounBevtaov

e Emninedo 1: Emninedo 2: Eninedo 3:
AveEapTnTEg > | Avoyoprotikég Y76 doxy) Mukpi] xpiion IxavomowmTikn yprion
Merapintég Alaxozp LeTLaG DopTOCES Méoog Méoog Méoog
AL (Tomun) Anéxhon) (Tomun) Aéxion) (Tomun Anéxhocn)
PI 0.322 0.527 2.22 (1.32) 2.60 (1.10) 3.39(1.17)
P2 0.461 0.398 2.73 (1.02) 3.22 (0.97) 3.56 (1.03)
P3 0.205 0.583 2.34 (0.80) 2.68 (0.72) 3.23 (0.85)
P4 -0.382 0.026 3.22 (1.01) 3.44 (1.05) 333(.14)
P5 0.387 0.505 1.47 (0.56) 1.70 (0.68) 2.14 (0.80)
P6 0.153 0.368 2.78 (0.95) 3.15 (0.90) 3.48 (0.94)
P7 0.309 0.525 2.47 (0.84) 2.53(0.74) 3.18 (0.76)
P8 0.270 0.675 2.42 (0.77) 2.87 (0.70) 3.41 (0.76)
P9 0.408 0.320 2.51(1.09) 2.87 (0.75) 3.09 (0.85)
P10 0.455 0.651 2.43(0.91) 3.18 (0.76) 3.59 (0.90)
Pl 0.047 0.384 3.24 (1.05) 3.50 (0.98) 3.98 (0.97)

Ev xotaxAeidl, xotaAnyer kovelc oto ocvumépacuo mog 6 oand tig 11
vroBéoelg tov gpevvntikov miotsiov “B2B e-MarkFLU” minpodvtar (Hla, H3a,
H5a, H7a, H8a kot H10a). Ewdwotepa o1 petafintés, tomobetnuéveg oe pbivovoa
oEPA EMPPONG PACEL TOV SLOYOPICTIKOV TOVG QPOPTAOCEMV: «ZKomdg Agttovpyiog
ko IMopeyopeveg  Ymnpeoiegy  (P8), «ldwkmowkd Kabeotwey  (P10),
«Ztpatyikn Yrnoot)pi&n Avotatng Awiknoneg» (P3), «Aidbeon Kovoviiovy (P1),
«Emnidpaon Avtayoviotovy (P7), ka «Ermidpaon IloAteiog» (P5), emnpedlovv
Betcd 10 «Babud Xpnong tov B2B Hiektpovikddv Ayopdvy amd TG GUUUETEYOVCES
EMLYELPTOELG.

AvtiBétwg, or vmobéoseic H20, H4a, H6a, H9a kot Hlla amoppimtovral,
kaBog ot petaPntés  «Opyavocwokr  Hiektpoviky  Etowomto»  (P2),
«Xapaxtnpotikd kot Zatmon Ilpoidviovy (P4), «Ernidpacn Zvvepyatavy (P6),
«Kavoveg Agttovpyiogy (P9) wor «Zvpperoyn IloAkov kot AeBvotdg Kidpovg
Emyeipnoeovy (P11) oamodelyOnke mog dev emidpodv GTOTIOTIKO CNUOVTIKE GTNV
eEapnuévn petafint.

Bdoel tov mpoavapepBivimv, N TEAMKN HOPEN TOL E€PELVNTIKOD TAOLGIOL
“B2B e-MarkFLU” y1o To 6OvOAO T®V 0mOKPIGEDV TOV TPOUNOELTOV ATOTLTMOVETOL
oto Xynmua 6.3. Télog, 60OV a@OPA TO TOCOGTO TMV TMEPIMTMOGEMY TOV
KATNYOPOmOMm KoY EMTUYMOG Amd TN SWYOPIOTIKY GLVAPTNOT, KLUAVONKE GTO
56.3%, 10 omoio yapaktnpileTor ®¢ PETPLO, OAAL TAVTOYPOVOSG PLGLOAOYIKO AHY®

TOV HEYOAWDV O10POPDOV GTIG OPYIKES TILEG TOV TPLUOV KOTNYOPLOV NG e€apTtnuévng
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petopintig (Ilivaxoag 6.47) (Hair et al., 2006). YrmevBouiletonw mog amd Tig 87
anokpicelg, or 17 dMMiwooav T ypnooroovv tig B2B HAektpovikéc Ayopég oe
dokipaotikd otadwo (Eminedo 1), o1 48 o pikpo Pabud (Enimedo 2) Ko ot vroroimeg

22 og wavomomtiko Babud (Eninedo 3).

Iivaxag 6.47: AnoteAéopato Katnyoplomoinong g Atympiotikng Avaivong
o010 Actypa tov [IpounBevtmv

Y€ TOLd 0o TS TPELS
KOTNYOPies KUTATAGGETE
™y eTopeio oag, oyeTwkd | Emineoo 1: Eminedo 2: Eriredo 3:
pe 7o BaOpé Xpiiong tov | Ywo doxwuny | Mixpyy Xpijon | Ixavomomtiky Xpijon

B2B Hisktpovik®dv
Ayopdv;

2vvolo

Erineoo 1:

0 o 0, 0,
Ya6 Aoxuurj 11 (64.7%) 5(29.4%) 1(5.9%) 17 (100%)

Erinedo 2:

0, 0 o 0,
Muscprj Xpijon 12 (25.0%) 23 (47.9%) 13 (27.1%) 48 (100%)

Ermiredo 3:
Ixavoromtixy Xpijon

3 (13.6%) 4 (18.2%) 15 (68.2%) 22 (100%)

Yympa 6.3: Tehdikr Mopoen Epgvvntikod Movtédov [opaydvrov Enidpaonc twv
[TpopnBevtdv oto Babpuo Xpnong tov B2B Hiektpovikdv Ayopav
(ne Bdon v Eunelpicn ‘Epgvva)

Ecotepkoi MMapayovreg

- Adbeon Kovdvriwv (P1)
- Ztpatnywn YrootnpiEn Avatatng Awiknong (P3)

Eotepkoi MMapayovreg

BaBpog Xpiong
- Enidpaon [Nolteiog (PS) _ z
- Enidpaon Avtayovietov (P7) B2B I-Z"SKT‘,) OVIK@V
YOPpAOV

Xapoaxtnpretika B2B Hiextpovikav Ayopov

- Zromog Agttovpyiog kot [Mapeyodpeveg Yrnpeoieg (P8)
- [8okmooké Kabeothg (P10)
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KE®AAAIO 7

Yvounepdopata kou [potacers

Yxomdc avtod tov Kepoloiov elvar 1 ovykévipmon TV KuploOTEP®V
feopnNTIKOV KOl EUNEPIKOV  OMOTEAEGUATOV NG  OWOKTOPIKNG  OaTpifns,
KaO®OG emiong Kot 1 AETTOUEPNC TOPOLGIOCT TNG GVUPOANG TOVG GTO EPEVVNTIKO KOl
emyepnowkd medio towv B2B Hlextpovikdv Ayopdv, HEG® NG KOTAYPOENS
CUUTEPUCUATIKOV TPoTacewV. EmmpocHitmg, mapabétoviar ot meplopicpol g
EUMEIPIKNG €PELVOC Kol TPOPAALOVTOL TPOTAGELS Yo, UEAAOVTIKY OlEPEOVNON.
[Tio ovykekpyévo, OTIS EMKEIPUEVEG TOPAYPAPOVS  OVOKEPOAOLDVOVIOL TO.
onuavTiKOTEPE gupNUaTe TG BEePNTIKNAG TPOGEYYIoNG KOl KOTOYPAPOVTOL TO
KUPLOTEPO AMOTEAEGUOTA, £TCL OTMG TPOEKLYAY OO TNV EMGKOMNGCT TNG OXETIKNG
BipAoypapiag Kor TV €QOPUOYT] TOV TPOTEWVOUEVOL EPEVVITIKOL TAONIGIOV
“B2B e-MarkFLU”. EmumAéov, mapovcidloviol to SNUOVTIKOTEPO EVPNUOTA TNG
EUTEPIKNG EPEVVOG CYETIKA LE TO TPOPIA TOV EVEPYH GUUUETEXOVCAOV EMLYEIPT|CEDV
oT1g eAnvikég B2B Hektpovikég Ayopéc. [TapdAinia, KataypaeeTol ASTTOUEPDS 1|
OKOOMUOIKT KOL 1 EMLYEPNOOKY] CLUVEIGPOPA TNG OOAKTOPIKNG dSotpPng Ko
KOTOypaeovtal ot meplopopol kot ta opa g épevvac. To  Kepdiowo
OAOKANPAOVETOL HE TNV TOPAOEST CLYKEKPUEVOV TPOTACEMV Yo UEAALOVTIKY
gpevvnTikny  avdmtuén  oto  efetaldpevo  yvootkd  avtikeipevo tov  B2B
Hiektpovikov Ayopdv, AopuBdvoviag vaoéyn to TPOKLITOVIO ESVPNUOTO KOl TIG

oYETILOUEVES EMOTNUOVIKESG TAGELS, TOV EMKPATOVV GE O1EOVEG emimedo.
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7.1 AvoxkeQoloioon Kou Xopmepdopoto TN  OeopnTikig
Ipocéyyiong

H dwe€odn avackomnon g vadpyovcsas Piproypoaeiog katédeiEe v
Omapén onpaviikod apBpov epsuvnTik®v mpooceyyicewv tov B2B HAektpovikav
Ayopdv. Ewdikdtepa, mAnBopo HEAETNTOV €Yel OEPEVVIICEL TO GCULYKEKPIUEVO
NAEKTPOVIKO  EMYEIPNUATIKO HOVTIEAO OO  EMYEPNCIOKNAG OKOMAS, LE TN
GUVTPUTTIKY] TAEOYNPINL AVTAOV TOV TPOGEYYIGEMV VO, EMIKEVIPOVOVTOL GTO GTASO
g vioBémonc (adoption stage). Qot6G0, 1 BIPAOYPOEIKY EMOKOTN O AVESEIEE TV
Omapén OLGLUCTIKOD EPELVNTIKOV KEVOD avAQOPIKA HE TNV VTApEn EUTEIPIKAOV
HEAETOV OYETIKAOV HE TO PacIKO OKOTO NG  OWAKTOPIKNG  OaTpPnc.
Ewdikdtepa, HOAG TEVTE EUTEIPIKEG EPEVVEG KATOYPAPN KOV, GTIG OTOIEC LEAETATOL 1|
evdgyopevn emidpaorn dpopwv mapaydoviewv oto Pabud ypnong towv B2B
HAextpovikiov Ayopmv. EmumAéov, oe avtég T1g €pevvec, o Pabudg ypnong oev
e€etdleton d1eEodKd, KOOMG 1N UEAETN TOVG EMKEVIPAOVETOL GTNV EMAEKTIKY KO LT
oQUPIKN £EETAOT) TOAD GLYKEKPIUEVOV TTapayOdvTOv. AKOun, o€ KAOe pio amd autég
TIC EUmMEPIKEG  Tpooeyyioels, ot eEetalOUeEVOl  GUVTEAEOTEG  OlEPELVAVTOL
OTOKAEIOTIKA Kol UOVO, €lte o OAeg aveEaupéTmG TIG CUUUETEXOVGES EMXEIPNOELS
elte og pia amd 115 dV0 GLVOAAAGGOUEVEG OVTOTNTEC. Xe Kopio dnAadn mepimTmon
dgv emyepeital  wopAAANAN Siepedvnon Tovg, ®ote vo. avodvBodv mBavES
OLLPOPOTOMGELS LETAED 0YOPASTMV KOl TPOUNOELTMOV.

H mpoavagepBeica yopokmmpiotikny EAdewym  PipAoypopikdv  mnyodv
evioyvetol kol and 1t dwmictwon tov Hadaya (2008), o omoiog kdver Adyo yia
eEaPETIKA TTEPLOPIOUEVO OPLOUO YEVIKOTEPMV EMGTNUOVIKOV HUEAETOV £EETOCTG TMV
B2B HAextpovik®v Ayopdv yia 1o 6Tad10 petd v viobéon (post-adoption stage),
o€ avtifeon pe v TANOOpa TOV ONUOGIEVUEVOV BE@pNTIKOV, MG €Nl TO TAEIGTOV,
Tpoceyyice®mv Yo To 6TAd10 TG LwoBETong (adoption stage). AnAadn, TOv YPOVIKOD
ONUELOV, OOV O1 EMYEPNCELS KAAODVTOL VO amoPacicovy edv Ba elcéABovv 1 0L o€
pia B2B HAektpovikny Ayopd.

EminpocHétmc, n ocvvipurtikny mAsioyneio T@v PELVNTOV, TOV YEVIKOTEPO
eCetaler 1¢ B2B  HAextpovikéc Ayopéc, oev T1g oOlaxpivel EexdBapa g
EMYEPNUOTIKG LOVTELD DIETYEIPNCLOKADV SAUECOAUPNTAOV, TO 0Toia GLVTOPLALovV

0T SSIKTVOKY TOVG TAUTPOPHO. TOAAOVG AyOPOoTEG HE TOAAOVS TTpounbevtéc.
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Evtovtolg, mepihapPdvovv otig HEAETEG TOLG KOL MAEKTPOVIKG EMLYEIPTLATIKA
povtéra, mov cuvabpoilovv Evav TPounOBevT e TOALOVG AyOPOGTEG 1) AVTIOTPOPMG,
ToALOVG mpounBevtég pe €vav ayopaotr. Emopévoc, ot avrtictolyeg epeuvntikég
TPoonabelec, o1 omoieg HEAETOVV AMOKAEIOTIKA Kot povo Tig B2B HAektpovikég
Ayopég ®G HOVTELD GLVAOPOICTC TOAADY AYOPOSTAOV LE TOAALODS TpounBevTéS elvat
akoun mo meplopiopéves. I avtov akpifdg to Adyo, ota mAaiclo aLTAG NG
SwTpPG, apyiKd emyepNONKe 1 GLYKEVIPOGON Kol 1] TOPOVGIOCT) TOV KUPLOTEP®V
ePELVNTIK®V TTpoceyyicewv peAéng tov B2B Hlektpovikav Ayopmv (Kepdiaio 2),
oL OpovVV ®G MECALOVTEG, (MOTE VO OTOCAPNVICTOOV TANPMG Ol TOPEYOUEVES
VANPEGIEC KOL TO EMUEPOVS YOPOUKTNPLOTIKE, TOL OEMOLV TO EMYEIPNUOTIKO TOVG
LLOVTEAO.

Me Bdon Aowtov tn Aemtopepn PpAoypa@ikn emokdmnor, ovdivorn Kot
oVvBheon, 1060 TV BePNTIKOV 0G0 KOl TOV EUTEPIKAOV TPOGEYYicE®V, TEOMKAV 01
Beopntikég Paoelgc v T OnMpovpyio TOV EPELVNTIKOV LIOBEcEDV Ko, KOT
EMEKTOOT, YO TNV OVATTLEN TOL TPoTevOuevov mAaiciov “B2B e-MarkFLU”.
To ovykekpyévo epeuvnTikd TANIGIO GLVOETEL TNV LITAPYOVGO YVAOGT EVOTOLOVTOG
KOl OVOADOVTOG EKTEVMG TOLG KLPLOTEPOVS SVVNTIKOVG EMOPADVIEG TOPBEYOVTEG
emppong oto Pabud ypnong twv B2B Hlektpovikdv Ayopodv, Tpidv Pocik®dv
KOTNYOPLOV:

o) TOL €0MTEPIKOV TEPPAALOVTIO; TOV EVEPYH GUUUETEXOVCAOV EMLYEIPNCEDV
(evdo-emiyelpnolokod mePIPAALoV),

B) to avtictoyov eEwtepkol tovg mepIPdArlovtog (e€m-emyelpnotakd TepPBAiiov)
Kol

Y) TOV 1010ITEPOV YOPAKTNPICTIKOV ToV 101wV Tov B2B HAgktpovikdv Ayopdv mov

vwobetovvaLl.

7.2  AvokeQoioioon kor Xopmepdopote g Epmeipunc
IIpoocéyyiong

H gumeipucn mpocéyyion g mapovoag 100KToptkng datpiPng, mepthdpufove
™ OeEaymyn OSlOIKTLOKNG £PEVVOC OTIC EVEPYE GULUUETEYOVOES EMLYEPNOELS,
ot omoieg epapprolovv Tig TapexOUeEVES VINPEGies TV eyydpiwv B2B Higktpovikmv

Ayopodv Yoo T OlEKTEPOI®ON TV — EUTOPIKAOV  TOLG  OLOSIKACLADV.
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Ewdwotepa, Aappdvoviag vmdéyn 10 WPOTEWOUEVO  €peELVNTIKO  TAGIG10
“B2B e-MarkFLU”, emyeipnOnke n diepedhivnon g evoeyoduevng enidpaong tov 11
AVOTTUGCOUEVOV TTapaydvTtev 610 Babud ypnong tov B2B Hiegktpovikedv Ayopadv,
€101, OMWG TPOEKLYAV amd TNV EMUEPOVS OVAAVOT| Kol cHVOEST OTIS TPEIS PACTKES
Kkatnyopieg eEéraonc. Ztig akoAovdeg [apaypapove, 7.2.1 ko 7.2.2, mapabétovral
TOL. KUPLOTEPO. CUUTEPAGUATO TNG EUTEIPIKNG TPOGEYYIONS AVAPOPIKA LE TO TPOPIA
TOV  GUUUETEXOVI®OV, TO OVTILOUPOVOUEVO OQEAT YPNONSG TOV  TOPEYOLEVOV
VINPECIOV KOl TIG UEAAOVTIKEG TOLG TPoBEcel, KaOMDG emiong Kot M €mTEMKY

cuvoyN TOV PACIKOTEPMOV EVPNUATOV ATO TNV EPAPLOYT TOV EPELVNTIKOV TANLGIOV.

7.2.1 Hpogik Xvppeterovodv Etmperov otic EAlnvikéc B2B Hlektpovikég
Ayopéc, Avtihappavopeve O@éln Xpiong kov Merhovrikés IlpoBécerg
Eqappoyng Tovg

Ta evpnuoto TOV TPOEKLYOV ATO TNV EUTMEPIKY] EPELVO GYETIKO LE TO
ONUOYPAPIKE  YOPOKTNPIOTIKE, TO  OVTIACUPOVOUEVO TAEOVEKTUOTO KOl TN
UEALOVTIKY] TOpEi. TV  ETOIPEIOV €VTOG TOV opiov tov gyyopiwv B2B
HAextpovikdv  Ayopdv, avadelkviouy GKp®G EVOLOPEPOVCESG KOl ONUOVTIKES
TANPOPOPIES YO TNV VOICTAUEVY] KOTAGTOOT Kol TNV TOPEI. TOV GLYKEKPLUEVOL
NAEKTPOVIKOD EMYEPNUATIKOD HOVTEAOV otV EALGDA.

Ewdwotepa, n ypfon tov TOpEYOUEVOV VINPECIOV OPEPEL OVGLACTIK
UETOED TOV GLUVOALAGGOUEV®V OVTOTHTOV, KOOMDC o1 Tpoundevtéc epapudlovv, mg
ent 10 TAEIOTOV, TIG VANPESIES TOV NAEKTPOVIKAOV OMUOTPUGLOV Kol 68 EEQPETIKA
YOUNAOTEPO TOCOGTA TIG MNAEKTPOVIKEG TOPOAYYEMES KOl TUYLOAOYNGES, E€VA Ol
vrorowmeg vmnpeocieg petd Plog viobetovvian and 1 otg 10 emyepnoeic.
AVTI0T®G, TOGO Ol CUUUETEXOVTEG MG OYOPAOoTEC OGO KOl Ol ETOPEIES, O1 Omoieg
&yovv o1ttd poro otnv B2B HAektpovikr| Ayopd, xpnoiuonotodv eviatikdtepa
CLVTPUTTIKY TTAELOYNQia TV Tapeydpevav vanpesiov. H tpoavaeepbeica dapopd
oonyel o©10 ovLUTEPOCUHO TWG Ol TPOUNOELTEG YPNOUYOTOOVY TS VLANPECIES
apoOTEPO KOl AVALOYO, LE TIG OVOKDTITOVOEG OVAYKEG, GE OVTITAPOUPOAT LE TIG AAAEG
OV0 V1o e€étaom ovIOTNTES, OOV 1| TPOPOVIG EVTOVOTEPT] YPNOT KOTAOEKVOEL OTL OL
B2B Hlektpovikég Ayopéc amoTeAovy LYNAGTEPT TPOTEPAUOTNTO TNG CTPATNYIKNG
HAextpovikoh Emyepeiv Toug kat, Kat’ enEKTaom, Tpos@IAng viofetoduevn emiloyn

Yol TN OLEKTEPOULMOT) TV EUTOPIKMYV TOVG OLUOIKACUDYV.
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Ta mpokOATOVTO. ELPNUOTO OVOPOPIKA HE TN MEAAOVTIKN vioBétnon,
1660 GAMov B2B HAextpovikov Ayopmv 660 kol emmpdcobetmv vanpeciov,
KATOypaQovy eEapeTikd VYNAG TOc0GTH AdLVALINS GOPOVG amAvTnoNng, ite Ady®
dpvnong eite yloti ) 0edopéEVN XPOVIKN OTLyU GvTmg 08 Yvapllov TIG GTPATNYIKES
TPoBEGELS TOV ETAPEIDOV TOVG. AVTA Ta GTOLKElD, GE GLVOVAGUO LE TO YEYOVOS OTL
nepinov 4 otg 10 (41.1%) dMAwoav mtog kéEPOGAV mEPimOv OGO TPOGIOKOVGAV,
3 otic 10 (33.9%) amdvincav tmg képdioav Aydtepo and 6Go mepitevay Kot HOALS
10 2.7% OMlwoe mwg kéPOce MEPIGGOTEPA OMO OGO TPOGUEVE, QOVEPDVOLV
EexdBapa Tov £viovo TPOPANUOTIGHO Kol TNV GKpoTn OlGTOKTIKOTNTO, 1 Omoid
dlakpivel Tig peAhovtikég mpobécels Tov ovppeteydviov. Emmiéov, n otdon tov
ETALPELDV EVIGYVETOL Kot 0mtd TO YeYovoc 0Tt mepinov 1 otic 3 (35.7%) cvppetéyet
TAVTOYPOVDG € 000 1 TEPLOCOTEPES AMO TIG MEVIE GLVOAIKA &gyympleg B2B
HAextpovikég Ayopég, otoryeio, T0 0moio KOTAOEIKVIEL OTL OPKETEG ETOPELEG EXOVV
NoN TPoAdPel va d1EPELVIICOVY KO VO TEPAUATIGTOOV UE TNV LIOBETNOM Kol ALV
AVTIGTOLY®V NAEKTPOVIKMOV ETLXEPTUATIKOV HOVTEA®V omoPAEmOvVTaS, TapdAAnAa,
oV mhavn Bertioon SEKTEPAIMONG TOV JETYEPNCLOUKADOV TOVG dASIKAGIDY LECH
™G TAPAAANANG dpdonc.

Ocov apopd 1N cuvéyiomn ypnons, kataypdenke Betikr mpobeon cuvvéyiong
xpong amd 1o 43.7%, Opmg €va onNUavTKO mocootd G TdEemc Tov 27.7%
AmAVINGE OPVNTIKE, OTOJEIKVOOVTOG TMG TOPA TO OTOOEOEYUEVOS ONUOVTIKA
0QEAN, TOL OMOPEPEL M EPOPLOYN T®V CLYKEKPUEVOV HeBOdwv devépyelng B2B
NAEKTPOVIKOD  gumopiov, €VTOUTOLS, TOPATNPOVVIOL  OPKETEG — TMEPMTMOELS
EMYEPNCE®V, Ol Omoieg &ivar dvcapeoTnuéves amd TNy  voBETMon  Tovg.
Ewdikdtepa, Oomotddnke mwog ot ayopactég Kot ot mpoundevutéc/ayopactés
epeavifovron mo oektikol ot cuvéyion ypnong tov B2B Hiektpovikov Ayopmv cg
oxéon pe tovg mpounbevtés, otoryeion mOv evioyDOVIOL KOl OO TO TOPOTAVED
ATOTELEGLLATO, TO, OTOL0L KOTEYPAWYOV CUAVTIKEG OPOPEG GTNV EVTAOT] EPAPLOYNG
TOV  TOPEYOUEVOV — VANPECIOV  petald  tov  e€etalOpEveV  OVIOTHTOV.
Axoun, ot emyEPNOELS TOL OpoVY 6T0 eEMTEPIKO gpavilovy VYNAOTEPO TOGOGTAH
TPOOESN G GLVENIONC XPNONG EVOVTL EKEIVAOV TOV ETULPELDYV, TOL dPACTNPLOTOIOVVTOL
OMOKAEIOTIKA €VIOC TV eAMNVIKOV ouvopov. Ta ovykekpyéva gopruota

EVOEYOUEVOC VO 0peilovTal Kot otV eMPBEPANUEVT] CLVOVOGTPOPT TOV TPATMOV LE
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eToUpElEG TPONYUEVOV YOP®OY, OTOL Bempeitor KATL Topamave omd Jedouévn 1M
vobBémmon ovyypovav TIIE kot avtictoyyov pebddwv HAektpovikod Emiyeipetv,
¢ ootk TpodmdHeoN Yo TNV AVATTLEY O10.GVVOPLIKADY GUVEPYOICDV.

Qo616060, KATOWL EMUEPOVG YAPOUKTNPIOTIKE TOV GULUUETEXOVI®OV avESEIEaV
OVTIKPOVOUEVA, OALA, TOVTOYPOVOGS, AKPMOG EVOlAPEPOVTE gvpnpata. Evdeiktikd, ot
ovppETEYOVTEG  amokAswoTikd oe  opilovtieg B2B  Hlektpovikég  Ayopéc,
kaBmg emiong Kot ot eTopeieg mOL OPUGTNPLOTOLOVVTOL EMYEIPNUATIKA LOVO €VTOG
™G EAMVIKNG EMIKPATELNS, ONAMGOY LYNAL TOGOGTE TPdOeons €16000V G GAAN
OLOOIKTLOKY  TAATOOPUO.  KOTOYPAPOVTAS, TOPAAANAQ, YOUNAG TOGOGTH o1V
npdhecn ocuvvéyiong YPNONG TV VLANPECIOV TV MO epappoldpuevov B2B
Hiektpovikodv Ayopmv. Amd v GAAN TAELPA, €K SLUETPOL OvTIOETA amoTEAEGLOTAL
KaToypaenkay yio. Toug ovppetéyovieg oe kabeteg B2B Hlektpovikég Ayopég kot
Y0 TIG EMYEPNOELS TOL dpacTNpronoovvTol 610 e€mteptkd. Ta mapamdve ctoryeia
00NyohV GTO CULUTEPACUO TG OPKETEC EeTOPEiec, evd  avTtiloupdvovior Tta
mheovekTnpato TG xpnons twv B2B Hiektpovikdv Ayopdv, £viovtols, dgv £xouv
HEIVEL IKOVOTTOMNUEVEG OO TO MAEKTPOVIKG EMUXEPNUATIKE HOVTEAN, GTO OTOin
GUUUETEYOVV KOL GKOTEVOLV VO UETAPEPOVY OAAOD TIC EMYEPNUATIKEG TOVG
OpaoTNPLOTNTEG. AVTIOETMG, ETAPEIEC TOV OTOIMV Ol ATOUTHOELS TAPOVVTOL OO TIG
Nnon ypnoponoovpueveg B2B Hiektpovikég Ayopég dev mpotiBevtat va petafovv oe
GALEC OVTIOTOLYES EMLYEIPTLLATIKES OPACELS.

yetwkd  pe  To  avTIAouPavOpEVO  TAEOVEKTNHOTO TNG YPNONG TOV
TOPEYOUEVOV VNPECIDOV, SOTICTOVETOL OTL 01 TPOUNOEVTES ETMPEAOVVTAL AYOTEPO
oe oyxéomn pe TS dAdec dvo efetaldpeveg ovtoTnTeS. ALTd T GTOLYEID GLUPWVOLV
amoOAVTO Kot e To Tapomdve gvprjpata. EEGAAov, Bewpeitat Kat, ev pépet, Aoykd n
évtaon ypnomng va gival avaioyn He To OPELOS TOV TPOKVTTEL KO TOVTOXPOVO VO
mpocolopilel Ko to emimedo TG HEAALOVTIKN] TPOOEONG TOV ETAUPEDV, YL TN
cuvéyon aglomoinong twv B2B Hiextpovikdv Ayopdv. Ewdikdtepa, ot mpounevtéc
BewpoV ATL M| YPNOT TOV GVYKEKPYEVAOV NAEKTPOVIKMOV EMLYEIPTUATIKOV HOVTEL®V
TOVG WPELEL KUPIMG 0N HEl®OTN TOV SYEPLOTIKOV AoBDV Kot TNG TOAVTAOKOTNTAG
TOV GLVOALOY®DV TOVG, KaOMG emiong Kot otn HEI®O™ TOL YPOVOL dlEKTEPAi®ONG TOV
EMYEPNUOTIKOV TOVG SodIKACIOV. AVTIBETOC, Ol AYOPOCTES, EKTOG AVTAOV T®V 000

TAEOVEKTNUATOV, Oe®PObV OTL OMOKTOVV EMMPOCHETMG KOl OIKOVOUIKA OQEAN,
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péow g ayopds Tov emBuuntdv ayadov ce younAdtepo KOGTOC. ATO TNV GAAN
TAEVPA, Ol TPOUNOEVTEC/ayOpasTEG OVEQEPAY OTL HEC® OCLTOV TOV VLANPECLOV
HELOVETOL O Y¥POVOC KoL TO KOGTOG TMOV OVIIGTO(®V  EMYEPTUATIKOV TOVG
dpactnpomtov. Emiong, Oswpodv ¢ eEapeTikd ONUOVTIKO TAEOVEKTNUO TN
dvvatdtnTo TPOcPacng Kol € Eva VEO KOVAAL SLOVOUNG, TO 0010 GUVOEETOL AUECOL
HE evKopiec O1E0PLVONG TOV SLVNTIKMOV GLVEPYOUTMV TOVG,.

EmumAéov, cvykpivovtag ta avtilapfovopeva mAEOVEKTLOTO GE GYEOT| LE
Tov KAWo 1 Ttovg KAAdovg emikévipwmong tg B2B  HAextpovikng Avyopdg
(kaBetn 1M opildvtia), SOMOTOVETAL OTL Ol GUUUETEXOVTIES GE OVTIoTOKEG KAOETES
OLOOIKTVOKEC  TAOTPOPUES  EMOPEAOVVTAL TEPIGOOTEPO QMO TIG EMLYEPNOELS,
mov ypnopomolovy oplovrieg B2B Hiektpovikég Ayopég. Mio mBavn e€ynon
elvar 61t o1 kdBetor B2B dwpecorapntéc, cvvabpoiloviag etaipeieg evog povo
KAGOOVL KOl TPOGPEPOVTOSC O TOPOUETPOTOMNUEVEG VINPECIEG OTA WEAN TOVG,
TOPEYOVV UEYOAVTEPO OLVNTIKO OPELNOG OE GYEOM LE TIG 0p1LOVTIEG OPACELS, Ol OTTOlEg
cuvtaplalovy  eToupeieg TOAAMV Kol  SQOPETIK®V  KAA®V. MdAota, oTIg
TEAEVTOUEG, AOY® TNG OLOPOPETIKNG PVUONG TOV EMUEPOVG OPAGTIPLOTHTMOV TOVGS, Eivarl
TOavO Vo TPOKOHATOVY KOl OLOVVOLIES EMLXEIPNUOTIKNG GOYKAONG YL TNV EMITEVEN
GUVEPYOOLOV Kal, KOT ETEKTOCT, YU ALTO TO AdYO Vo 0EL0TOL0VVTOL GTTOPAOIKOTEPO.
Axoun, ta gvpnuato omd TN pEAET TV avTIMAUPAVOLEVOV TAEOVEKTNUATOV
TpoéPodiay OTL TO0 eMOTPEPOUEVO OPEAOG €lval OVAAOYO LE TO EMLYEPMNUOTIKO
péyefog Tov CLUUETEXOVTOG HEAOVS, EVAD GE TTAPOUOlN JomicT®on KatéAnEe Ko 1
HEAETN TOL YpOVIKOV dtaotiuatog aglomoinong tov B2B HAektpovikwov Ayopov.
AnAadn, ot etarpeieg, mov VIOOETOVV TIG TOPEYOUEVES LANPEGIEG Yol LEYOADTEPT
YPOVIKN TEPIOO0, EMMOEAOVVTOL G HEYOAVTEPO Pabud, o oyéon pe ekeiveg, mov
GUUUETEYOVV AyOTepa €11 o€ pio avtiotoym emyyeipnuatikn dpdomn. ‘Eva Aoyuwo
CUUTEPACUO. NG TOPOTAVED OlomicT®oNS, E&ivoal 7wG Ol TPWTOEIGEPYOUEVES
AMEKTNONY  OVIOYOVIOTIKO TAEOVEKTNUO &VovTl eKelvov Tov  akoAovOnoav.
[MopdAAnia, ot emyelpnoels, ot omoieg €wonABav 10 TeEAevTOio SdoTNUA,
EVOEYOUEVMS AKOUN VO SIEPEVVOVV TOL OLVNTIKE TAEOVEKTILATO, TOV OTTOPPEOVY OO
mv a&lomoinon tov B2B Hiektpovikddv Ayopdv. Emopéveg, m younin évtaon

YPNONG GE GLVOVOAGUO LE TNV VI0OBETNOT AVAAOYIKA LKPATEPOL OPLBLOD VIINPECIOV
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Yy T OlEKTEPAIMOT TWV OPOCTNPLOTATO®V TOVS, 00NYel, polpaic, o€ abpolotikd
YOUNAOTEPO OPENOG.

Téhog, Aappdvovtag vToOYn To ATOTEAEGUATO TOV EQAPUOCIUOV AVOADNGEDV
Awxopavong (ANOVA tests) peto&d tov avtihapPavOolevey TAEOVEKTUATOV Kot
TOV TOPATOV® VTO  OLEPELVNOT] ONUOYPOUPIKAOV YOPOKTNPIOTIKAV, TPOEKLYOV
OTOTIOTIKA ONUOVTIKEG OlPOPEC  OTOVE  MECOVLS KLPIMG TOL  KAAOOL(-mV)
emkévipoong (kaBetn 1 opilovtia) g B2B HAektpovikng Ayopdg kot tov poiov
TOV  GUUUETEXOVTOV  (ayopaotés, Tpounbevtéc 1 mpounbevtég/ayopaoTic).
Ta evpnuota avtd, emPePordvovv amOALTO TO OGTOWXElD TOL KaToyplenKav
TPOTOHTEPO KOl KOTOOEIKVOOLV TNV OVUCLUCTIKY OLPOPETIKOTNTA ®OC TPOG TNV
mpocéyyon ypnong tov B2B Hiextpovikdv Ayopdv, pe Pdaon v kAadiki
EMKEVTIPMOOT TNG VI0OBETOVGOG TAATPOPHOS, KOODS emiong Kot Tov POAOL KOl TOV
EMUEPOVS EMIDEEMV TNG KAOE ovTOTNTOG.

YUVOAIKA, TOGO Omd TO TOPATAVE ovumepdopoto 660 kol omd To
TPOKVTTOVTO. AMOTEAECUATO, £TOL OMMOG OVOAVONKOV Kol TOPOLGLAGTNKAY GTNV
[Mopdypago 6.1, damoTd®VETOL OTL VTAPYOVV TOIKIAES TOPAUETPOL, TTOL TEIVOLV VO
OLOLPOPOTOMGOLY KO, KOT' ETEKTACT], VO XapokTNpilovVv, TOGO TIC GLUUETEYOVGES
emyepnoel; 6co ko T eyyopleg B2B Hlektpovikég Ayopés. 'evikodtepa ot
etopeieg, amd TV TPAOTN OTIYUN| EUPAVIONG TOV GLYKEKPYEVAOV MNAEKTPOVIKMOV
EMYEPNUOTIKOV  HOVIEA®V  OTOV  €AAOdIKO  yopo  €dei&av  mpobopeg va
TEPOALATIOTOVV, €QUPUOLOVTOG TIG TOPEYOUEVEG VINPECIEG KO UETOPEPOVTAS GE
aVTEG LEPOG TMV JIETLYELPTOIOKADOV TOVS OladtKacidv. BéBata, andtepog oKomodg Toug
ntav N Peitioon dekmepainons TV HeTald TOLG AELITOVPYLOV KoL, YEVIKOTEPQ, 1)
QTOKOUIOT) TV TPOGIOKMDUEVMOV TAEOVEKTNUATWOV, GTO. 0Toia SEPAETAV amd oVt TN
ypnon. Evdewtikcd, m mheoyneio TOV GUUUETEYOVI®OV OTNV EUTEIPIKN £PEVVO
oMAwoe 0Tt elonABe oe pio B2B dwadwcrtvokn mlateoppa v tpietion 2003-2005,
nepiodog, N omoia amotélece TV amopyn TS TOPAAANANG Acttovpyiag OA®V TMOV
avtiotoyywv B2B HAektpovik®v Ayopdv, mov ompovpyndnkav otnv EAAGSa.
Qot600, To avTAapPovopevo opéAN @aivetal va givol IKPOTEPO GE GYECN WE TIG
apyéc Toug PAEyelg, Aaupdvoviag vIoyn Kot TNV TEPPPEOVCO. OIGTOKTIKOTNTA,

ov yopaktnpiler Odeg avelapétmg Tic e€etalOueveg ovIOTTEG Kol WOLiTEPA TOVG
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GUUUETEYOVTEC TPOUNOELTES, oxeTkd pe T peAAovTikn a&lomoinon emumpdcbetmv
vanpectdv Ko vémv B2B HAektpovikav Ayopdv.

Ev kataxAeidl, og TeAMKO GUUTEPAGILO. OA®V TOV TOPATAV®, TO TPOKVTTOVTOL
EUPNUOTA UTOPOVY KAAAIOTO VO, OTOTEAEGOVV TOAVTIUEG TANPOPOPIEG Yol TOL
oevbuvtikd otedéyn tov B2B Hlektpovikav Ayopdv, to omoio. dvvator va
a&loroynBohv, M®GTE Vo KIVITOTOMGOLY TNV EQPOPLOYT CLUYKEKPIUEVMV TOMTIKMOV Y10l
) Bertioon g Aertovpyiog g SadKTLAKNG TOLg TAATEOpuas. H otoxevpévn ko,
0G0 T0 JLVATOV O EEATOMKEVUEVT] TPOGEYYIOT TOV, TOUVDOG, EPAPUOGILOV ADGEDV
OTA EMUEPOVS YOPAKTNPIOTIKA KOl TIG OLOTEPOTNTEG TOV SETOVV TIG GUUUETEYOVGES
EMYEPNOELS, UTOPOVV CAPESTATA, OPEVOC, VO PEATIOCOVV TN GUVOAIKT GTACT T®V
ETOPEWDV  OLEAVOVTOS TO TOCOGTO YPNONG TOV TOUPEXOLEVOV VANPECIOV KO,

APETEPOL, VO, aVENGOVY TNV KEPSopopia TV idtwv tv B2B Hiektpovikdv Ayopdv.

7.2.2 Xoprnepaopatra E@appoyng tov Ilpotewvopevov Epgovnrikod IMimeiov
“B2B e-MarkFLU”

Ta amoTeAéoHATO THG EUTEIPIKNG TEKUNPIOONG TOV EPELVNTIKMV VTOBEGE®V,
TO. OTOL0L TPOEKVY AV ETELTOL AT TN OLKPLTY) EPOPUOYT] TOV TPOTEVOUEVOD TAOLGIOV
“B2B e-MarkFLU”, apywkd, o6t0 GOVOAO T®V EMIYEPNOE®V KO, GTI) GLVEXELD,
QMOKAEICTIKA otV ovtotto TtV mpoundevtdv (dvo efetaldueva deiyparta),
avEéNEEoY  101TEPMG  OMUOVTIKG EVPNUOTE OYETIKA pe Tovg  eEeTalOUeEVOLG
nmapdyovteg emidpaong oto Pabud ypnong twv B2B Hlektpovikdv Ayopav.
[Tio ovykexkpyéva, ot mp®Tol €51 OTATIOTIKA EMPEPAIOUEVOL  GLVTEAECTEG
(«Xxomog Acgttovpylag ko I[Mopeyopeves Ymnpeoieoy, «Ztpotnywn Ymoot)pién
Avotamg Awiknongy, «ldokmookd Kabeotogy, «Adbeon  Kovdviiowy,
«Emiopaon IMoMrteiogy kot «Emidpacn Avtayovictovy) eivor oakpipodg ot idtot
UETOED T®V OVO EEETALOUEVOV SEIYLATOV £XOVTOS, LAAIGTA, TEPITOL OLON BapvTnTa
EMPPONG, KOOMG e ELAYIOTES SLOPOPOTOMGELS EpPaviCovy Kown celpd eTidpaong.
Qot6c0, N Vmapén TV mapayovieov «Xkomdg Asitovpylag kot IMopeyopeveg
Ymnpeoiegy ko «ldokmmotaxd Kabeotdoy otig mpdteg Béong emppons, GpovepOVel
Vv 0loitepn onuacio. Tov OElYVOLV Ol EMYEPNOCELS OTA YOPUKTNPIOTIKG TNG
ypnowonoovuevng B2B Hiektpovikng Ayopds, KabdG ot EMUEPOVG 110LTEPITNTES

G OlOIKTLOKNG TAATEOpLOG gival oe B€om va ennpedoovy oe peydro Pabud
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YEVIKOTEPN GUUTEPLPOPA TOV CUUUETEXOVTI®V EVTOG TV opiwv G [Tapdiinia, ta
npoavapepOévta ototyela odnyobv o1n Olamictwon TG Umopel mPAyuaTlt 1M
GUUUETOYN TOAADV OLVNTIKOV GUVEPYOTAOV VO OMOTEAEL CNUAVTIKO KiviTpo €viagng
o€ £va avTioTOl(0 MAEKTPOVIKO EMLYEIPNUATIKO HOVTELD, OU®G O peTEmELTa PaBpoC
a&lomoinong tov B2B pesalovra ivat avaAoyog pe Ta YopaKINPIGTIKA, TOL OETOVV
t0 mepipdAiov tov. H advvopio mwopoyng vyniod emmédov  AELTOVPYLDV,
0€ GLVOVAGUO LE OCAPEIG TPOGIOPICUOVS TOV AVTIKEYEVIKOV GTOY®OV VTOGTACNG,
am6d v mievpd ¢ B2B Hlektpovikng Ayopds, Kot Tavtdypovne apepeyyvoTnTog
TOV WO0KTNTOV NG, UTOPOVV KAAAOTO VO ATOTEAECOVV 1GYLVPA OVTIKIVITPAL GTNV
£viaon €POPUOYNG TV moapeyOuevov Adcewv. Mdlota, 1 omovdadtnTo TOV
yopokmmplotikdv tov B2B Hlextpovikdv Ayopdv oto Poabud ypnong tov
TAPEYOUEVOV VINPECIOV TOVG, EVICYVETOL KO omd TO YEYOVOS OTL GTO GLUVOMKO
Oslylo TV EMYEPNOE®V AMOTEAEGE TN UOVN amd TS TPELS POcikEg Katnyopieg
( o) eocotepwd meparrov, P) eEotepwkd mepPdAlOV Kol Y) dlaitEpQ
yopoakmplotikd g B2B mlatpoppag), yio v onoio, OAeg ot epeuvnTikég vVToBEceLg
tov e&etaldpevon mhaiciov emiPePordOnkav TANP®G.

Ocov apopd v vapén Tov Tapdyovto «Ztpatnyiky] YTtoot|pién Avatotng
Awoiknong» ortig mpoteg TpeEC 0éomg emppone, ovclaoTikd emPefordvel ™
ONUAVTIKOTNTO KO, KAT EMEKTACT, TNV QUECT oYEoN UETAED TOL GLVIOVIGUEVOL
oyedlov emyEPNUATIKNG dpdong amd To VYNAOPaba GTELEYT TV ETAPELDY KOl TOV
BaBuod oalomoinong tev moapexduevov vanpeciov. evikdtepa, m  avdmroén
OTOLOICONTTOTE LOPPNG ETAUPIKNG TP®TOPOVALNG, diymg TNV avaykoaio vTooTNPEN TG
amd TNV avodtotn owiknom, popaio odnyel, apevog, o TEPLOPICUEVO TAAIGLO
opdiong Kat, aQeTEPOL, G€ YOUNAOTEPO €V duvdpel 6pehog. MdAiota, 1 LVYNAR
ONUOVTIKOTNTO TOV GUYKEKPIUEVOL TOPAYOVIO E£PYETOL VO  TICTOMOW|CEL TN
onuoivovca a&io, MOV €YOVV Ol GUVIOVIGUEVEC EVEPYELEC OmMO TNV TAELPA NG
AVATTNG O101KNoNG Yo TNV TANPESTEPT AELOTOINGT TV TPOCPEPOUEVOV AVCEMV.

AkOUN, TOPATNPOVING TO OTOTEAECUOTO Kot Tov 000  efetalduevov
OEYHATOV, OOMIGTAOVETAL OTL Ol EPEVVOVUEVOL TTAPAYOVTEG, Ol OTOIOl EVIAGGOVTOL
oTNV gVPVHTEPN KATNYOPIN TWV YOPpaKTNPIOTIK®V TV B2B HAektpovik®dv ayopdv kot
TOV €6MTEPIKOV TEPIPAAAOVTOG TV EMYEPTOEMV, ETOPOVV EVTOVOTEPQ 6TO PaBuod

YPNONG TOV SUSIKTVAK®Y TOVG TAATEOPUOV. AVTIOETMS, 1) EMPPOT TOV EEDMTEPIKMOV
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méoemv givor oontd acbevéstepn TPOG TIC CLUUETEYOVOEG ETaupeieg. MdaMota, M
GLYKEKPIUEVT] SLOPOPOTTOINGCT) EVIGYVETOL KOL OO TN U oTaTIoTIKN emPefaimon g
eMOPOONG TOV GCLVEPYAT®V, 1 OTOoid QOVEP®VEL TNV advvauio vrootpiing,
OVLCLOOTIKNG TIEONG KOl KOT EMEKTOOT EMTVYNUEVNG EMPPONG omd TANOdpa
ETAUPELDV TPOG TOVS GLVAALAGGOUEVOVG GUVEPYATES TOLG YOl TN UETOPOPA LEPOLS
TOV VPIOTAUEVOV SIETYEPNOLOK®V TOVG O1001KAGIOV £vtog piag B2B Hisktpovikng
Ayopdc. H amdppwyn owtg g epguvnTikng vmdbeong tovtiletor pe T
amoteléoparto g épevvag Tov Son & Benbasat (2007) kat, cuyypdvmg, avtitiBeton
ota eupnpata 0Ho avtioTorywv eumelpikmdv peret®v tov Hadaya (2006 kot 2008).

[MapdAinia, n un otatotiky emiPePaioon g enidpacng ™G mTOoOHTNTOG
ong tev mpoidvtov Kot oto dvo e€etaldueva Oetypota, o oviifeon pe ta
AMOTELECUATO TNG EUTEIPIKNG Epeuvag Twv Son & Benbasat (2007), poavepdvel Twg
ol emyepnoelg kdvoov ypnon tov B2B  Hiektpovikav Ayopov yuu v
AYOPOTTOANGIK TOV ayoddv TOv TOVS EVOLIPEPOLY, aveSapTTOS Omd TIG EKACTOTE
dwbéoeg mocottes. Emiong, odnyel oto cvumépaco mwg ot etaipeieg evodyetan
VO U1 GUUUETEXOVV OTIG OEMYEIPNCLOKEG TAATQOPUES OMOKAEIOTIKA KOl LOVO Yl
GUYKEKPIUEVO TPOIOVTA, OAAGL, TOPAAANAQ, VO EVOLLPEPOVTAL YO TN GOVOYM
GUVEPYOOLMY KOl TN OEKTEPAIMOT CLUVOALAYDV Yl OO0 TOTE ayafO Bempovv
nog eivar  ovpeépov.  Emopéveoc, m evdgyduevn ElAewym  tov  Pacikdv
ocuvoAloooOpeveov  ayobov  doev  emmpedler v évtaom  ypniong g B2B
HAextpovikng Ayopdc. Axkoun, Katadelkvoel mmg VIOOETOLVTOL KOl TOPEYOUEVES
VANPEGiEC, Ol omoieg O oLVOLOVTIOL GUECH E TNV OYOPOUT®ANGCio, OTMS Yo
TAPASELYLLA Ol VINPEGIEG NAEKTPOVIKAOV ONUOTPACIAOV KOl GTATICTIKOV OVOPOPOV
emPefardvoviag, TavtoxpdvmG, Kol To VYNAG TOGOGTH TOV KOTOYPAONKOV OTN|
GUUUETOYN TOV  ETOPEIDV GE  OOIKOGIEG TMAEKTPOVIKNG  ONUOTPATNONG
(BA. Tapaypago 6.1.1).

Zyxetikd pe  un emPePoaimon g enidpOoNS TOV YOPUKINPIOTIKOV TOV
mpotdvtwv oto Pabud ypnong twv B2B Hiektpovikdv Ayopmv, dnmAadn e TO
YEYOVOG OTL Ol GLUUETEYOVTEG Ogv emmpedlovtol amd 10 TANO0g TG TapEYOUEV
TANPOPOPIOG YL TNV TEPLYPOPT] TOV YOPOKTNPIOTIKOV TM®V GUVUAAACCOUEVOV
ayofdv, COUTEPAIVETOL TTMOG 1) L1 EMPPOT| AVTOL TOV TTapdyovta opsihetar, gite 6TV

TANPY YVOOY TOLG YO TO. TPOCPEPOUEVO TPOIOVTO €ITE OTN GLVOAANYY GKP®G
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Tomomomuévey  ayadov, to omoia. dgv amottodv vymAd Pabud mapeyxdpEVOV
GTOLXEI®V Y10l TNV KOTOVOTGT] TOVG,.

Xe 0,1 aeopd TIG Jpopes HeTald Ttov 000 efetaldpevov OetypdTmv,
mapotpeital mwg ov mapdyovieg «Xvppetoy] [HoAhadv kot AeBvoic Kvopoug
Enyeipnoeovy, «Opyovooiokry Hiektpovikn  Etowdmro»  kor  «Kavoveg
Agrtovpyiagy map’ 6A0 mov emPefatdvoviol 6TO GLUVOMKO Oelylo, EVIOVTOIS OV
emnpealovv v ovtomto TtV mpounbevtov. H ovykekpuévn dwmictwon,
Aoppévovtag Tavtoxpdvmg VITOYN TO YEYOVOG OTL 1 LOVI] OVOUOLOTNTO HETAED TMV
oo efetalopevav detypdtov givor 1 EAAEWYN TOV EMLYEPTCE®V, TOV dPOLV ®G
ayopOoTEG OO TO OEVTEPO OETYLA, AVASEIKVDEL AVTOVG TOVG TPEIS CUVTEAEGTEG MG TO
Kuplapyo otoryeio dapopomoinong Hetalld TV EMYEPNCEDOV-TPOUNOELTOV Kol TOV
EMYEPNCEOV-aYopacT®V. Emopévoe, mapd 10 yeyovog OTL dev MTOvV €QIKTH 1|
GLYKEVTPMOOT KOVOL OelYHOTOg Yoo TNV €EETAOT TOV TPOTEWVOUEVOD EPELVNTIKOV
miouciov “B2B e-MarkFLU” otoug ayopaotég (PA. [Tapdypagpo 6.2), ot mapamdve
TOPAYOVTEG UTOPOLV, LE KATOEG EMPVAAEELS, Vo BewpnBoOV cLVTEAEGTEG EMPPONG
NG GLYKEKPLUEVNG OVTOTNTOC.

EmnAéov, n un emPePoaioon g enidpaong tov mapaydviov «ZVUUETONN
[ToAdv kot AweBvodg Kvpovg Emyeipnoewv»y kot «Kavdveg Aettovpyiag» oto
Babud ypnong tov mapexOUEVOV VINPECIHOV TOV TPOUNBeLTOV deiyvel va oyetileTon
HE TO OLOLPOPETIKA YOPOKINPIOTIKE, 7OV OETOLV TN GLYKEKPIUEVY] OVIOTNTA,
oAAG Kol T Un Kown otdon Toug oxetikd pe v aflomoinon twv B2B
HAextpovikwv Ayopov. TTio cvykekpyéva, 66ov apopd 6TovV TPAOTO TOpdyovta, M
ATOPPIYT TNG EPEVVNTIKNG VIOBECTG EVOEYOUEVOS VO OQEIAETOL GTO YEYOVAS OTL O
TpounBevTEG EVOLAPEPOVTAL GE LIKPOTEPO PabLd Yol TOVG TEAIKOVG GLUVEPYATEG TOVG,
KaOOG apykn tovg emdiwén eivar amAdg vo TpowOncovv 10 EUTOPELUE TOVG.
E&dAAov, ot ayopaoTég etvar ekeivol Tov Kupimg divovy EUPact oty TodTNTO TOV
TPOGPEPOUEVOV TPOTOVIMV KoL TNV TN OTOKTNGNG TOVG OTOLTOVTOS GUYKEKPLUEVES
TPOJYPUPES, KOOMDG TA EMUEPOVS YOPOUKTNPIOTIKA TOV OTOKTOVUEVOV Oyod®dv
elvor oe 0éomn va xabBopicovv omd eAdyiota £¢ eSoPETIKA TN UEAAOVTIKN

EMLYEPTUOTIKT TOVG OpaoT).
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2yeTikd e To dEVTEPO TOPAyovTa, OmOTEAEL TPaypaTIKG {TNUOL YEVIKOTEPOV
TPOPANUOTIGHOD KO TEPAITEP® UEAAOVTIKNG OlEPEVLVNONG TTAOC TO EPAPUOLOUEVO
KAVOVIGTIKO Kot puBpotikd mhaicto og dsiyvel va emnpedlet to Pabud ypnong tov
npounfevtdv. Mia mBavy enynom, m omoio ®oTOGO Ogv givar dvvatd va
emPBePorwbel pe Paon To AMOTEAECUATO OVTNG TNG EUTEIPIKNG EPELVAG, EIVOL TS Ol
wpounBevtég delyvouv peyorvtepn eumotoovvn otic B2B Hiektpovikég Ayopéc oe
GYE0T LE TOVG GLUUETEXOVTEG OYOPOUGTEG.

Téhog, n un otoatiotiky emPePaioon g «Opyovociokng HAektpovikng
Etoyomrac» otovg mpounbevtég, n omoia épyeton oe oavtifeon pe to gvprpota
TPLOV TTPOYEVESTEPMOV eUTEPIKOV peAetdv -Hadaya (2008), Rao et al. (2007) kot
Truong (2008)-, anoteAiel otoryeio AE0 OvaPOPAS, TO OO0 EVOEXETAL VO OpEiAeTAL
OTNV  TEPLOPIOUEV]  YPNON  TPONYUEVAOV  VLANPECIOV OO TNV TAELPH  TOV
npounfevtddv. To GCLYKEKPYEVO CLUTEPACHN EPYETOL GE GLUEMVIOL KOl LE TO
ATOTEAEGLATO, TTOV TPOEKLYOV OO TNV KATOYPAPT TOV VIOOETOVUEVOV VINPECIDV
TOV GUUUETEXOVI®V, OMOL Yoo TNV ovidtTa TV TPoundevtdv, avaeépnkav
WoTépOc YounAd mocootd aflomoinong TG TASWYNQING TOV TOUPEYOUEVOV
Aettovpyiov (PA. [Mapdypago 6.1.1). MdAota, o1 vanpecieg TV MAEKTPOVIKAOV
TOPOYYEAMDV KOl ONUOTPOCUDY TOL KOTOYPAPOLY KOl TO. HEYOADTEPU TOGOCTA
vwoBEtnomng dev amantoHv VYNAO eminedo SOESIL®VY TEYVOLOYIKMV, avOpoTivev Kot
owovopkdv mopov oe nmuota HAektpovikod Emiyepetv, kabog emiong kot
avIAOYNG EMYEPNCLOKNG EpTEpiag amd TV TAELPA TV Tpoundevtav. Emouévac, n
Un EMPPON TOL GLYKEKPIUEVOL TAPAYOVTH SUVATOL VO YOPOKTINPIOTEL

(UGLOAOYIKT KO €V HEPEL AVOUEVOULEVT).

7.3 Lopfoiq ¢ Hapovcag Atdaktopikig Avatpifpc

Me v 0AOKAMP®OON NG EUNEPIKNG EPELVOSC KOL TNV OTOTOTMOOTN TOV
TEAIKOV OTOTELECUATOV, GE GLVOVLOGUO HE TNV TOPAOECT TOV GULUTEPAGUATOV,
OV TPOEKLYAV Omd TNV EKTEVH] OVAALOT TOV GLYKEVIPWOEVTOV amoKpice®V,
glvol TAEOV EQIKTI 1 KOATOYPOAPY TNG GLVEICQOPAS TNG OOUKTOPIKNG OaTpif1ic.
Ewdwotepa, n kOplo ovpPoin g €ykertar oto yeyovog OTL OmoTeAel TO TP®OTO

OAOKANPOUEVO EPELVNTIKO EYYEIPNUA avayvdplong Kot oe PaBog depehvnong tov
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mopayovtov emidpoaons oto Pabud ypnong twv B2B Hlektpovikdv Ayopav
KOAOTTTOVTOG TPES Pacikég Katnyopieg €£ETOONC, GLYKEKPUEVO TOAPAYOVIEG TOV
e0TEPIKOL  mePPAALOVTOG, TOL  eE@TEPIKOL  mEPPAAAOVIOC Kol TV
yopokmplotikdv g B2B mlatedpuag. Onwg avaeépbnke, sivor efaipeticd
TEPLOPICUEVOG O aplOUOG TOV aVTICTOYOV EUTEIPIKAOV UEAETAOV, Ol OTOIEG £YOLV
mopovolaotel puExpt onuepo oe O01eBvég emimedo. Ilapdiinia, avtég ot HEAETEC,
EMKEVIPOVOVTAL GTNV EMAEKTIKN KO U1 GQAPIKY] €EETOGN TOAD GULYKEKPIUEVMV
napoyoviov. Emopuéveg, og euoikd emakdriovbo, n mapovoa LeAETn mpochitel véeg
Beopnrikég Paoeig Kot dedopéva eUmAOVTICOVTOG Kl SIELPVVOVTOS TNV VOIGTAUEVN
YVOGON, EVO TOVTOXPOVOGS, TPOGPEPEL VEEC TPOOTTIKESG Y10 TEPOUTEP® EMIGTNLLOVIKT)
dlepevuNoN, 1060 € BePNTIKO OGO KOl GE EUTEIPIKO EMITEDO.

[MopdAdnia, 1 SwTpiPr] CLYKEVIPAOVEL KOl OVOAVEL TIG ONUOVIIKOTEPES
BpAoypoapikés Ko €PELVNTIKEG TPOGEYYIGES, OmMO EMYEPNOIOKNG OKOTMLAGS,
oL OEMOLY TO MAEKTPOVIKO EMYEPNUATIKO pHOVTEAD TV ovyypovov B2B
HAektpovikedv Ayopdv, ot onoieg Aertovpyodv oG Hecalovieg Tapoyng TPONYUEVOV
VANPECLOV TpooTIBEUEVNC aiog.

EminAéov, péom g mpmToyevoDs S10OIKTLOKNG £PEVVOC, EMITLYXAVETOL 1)
GUAAOYN TV OTOPOAITNTOV TANPOPOPIOV YIO0L TNV KATAYPOON TNG LOIOTAUEVNS
KATOOTOONG OYETIKA HE TO TPOPIL T®V EMYEPNOE®V, TOL €PapUOlovLV TIg
apeyOUeVEG VINpecieg Tv eEMnvikedv B2B Hiextpovikdv Ayopdv, kabdg emiong
KOl TOV OVTIMYEDMY KoL TOV UEALOVTIKAOV TOVG TPOHEGEMV aVOPOPIKE LE TN YpNon
TOV GLYKEKPIUEVOV NAEKTPOVIK®V EMLYEIPTUATIKOV HOVIEL®V Y10, TN OEKTEPOLMO
TOV EMYEPNGLOKAOV TOVG AELITOVPYLDV.

Ta mopamdve otoryeio. AmoTEAOVV TOAVTILEG TANPOPOPIES, apyIKA, Yo TO
oteAéym tov B2B Hiektpovikav Ayopdv, ta omoia dvvatol va aglohoynfovv kat ce
ocuvaptnon pe TN SeEodKOTEPN AVAALGY] TOV TPOKVITOVIMV OTOTEAECUATMOV TOV
npotewvopevov  mhowsiov  “B2B  e-MarkFLU”, vo zmpocdlopiotovv kot va
aKkoAovONBoVV GUYKEKPYEVEG EMXEPNOIOKEG OTPATNYIKESG Yoo TN Pertioon g
Aertovpyiog ™G OLIKTLOKNG TAATEOPUAG. Xuvenms, n B2B HAektpovikny Ayopd
OTTOKTAEL TTOAVTIUEG TANPOPOPIES KOl LEG® TNG EPAPLOYNG TMOV OTAPOITTOV KOTA
v kpion g aAhoy®v, pmopel va EMITUYEL EVIOVOTEPT YPNON TOV TOPEYOLUEVOV

VANPECIOV TNG KOl, KOT EMEKTOGT, VYNAOTEPN pevatotnta. [lapddinia, eival og
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0éon va mpooelkvoel véa PEAN, 1O1o¢ €Gv o1 eoppolopeveg TOMTIKEG elval
TPOGOPUOCHEVEG OTOL 10woiteEpO yvopiopato g kabe ovioTnTog Kol oKOun
TEPLGCOTEPO EAV TAVTOYPOVMG TAPEXOVTAL KO AKPMG EATOMKEVUEVES AVOELS, PAGEL
TOV EMUEPOVS YOPAKTNPIOTIKOV TNG EKAGTOTE £V SVVALEL GUUUETEYOVGOG ETOLPELNG.
Amo ™V GAAN TAEVPd, 01 EvepYOl 0yOpaoTEG Katl TPounOevTtég ExouV, TAEOV,
antd otoryeion Yo ™ uéxpt mpdtivog un o1eEodikd emPeformpévn amdoeEn e
VIOPENG GLYKEKPYEVOV TOPOYOVIMV, Ol OO0l EMOPOVV TNV EVIACT TNG XPNONG
TOV TapEXOUEVOV VN PESIOV. EmumAéov, umopovv va evnuepwBoidv yio v mopodca
KOTAGTOOT OTOV EAAAOIKO YMPO KOL YOl TO EXLUEPOVS YOUPOUKTNPIGTIKA, TOV SETOVV
™V a&0moiNoT TOV GUYKEKPIUEVOV NAEKTPOVIKOV ETIYEIPNUATIKOV LOVIEA®YV Y10 TN
OLEVEPYELDL TOV EUTOPIKMOV TOVG dtadtkactdv. Eropévac, Bacilopevol oe avtég TIc
TANPOPOPIES, LTOPOVV VAL S10POPOTOGOVV T OPAGCT] TOVS £VIOC TV opiwv Tng B2B
HAextpovikng Ayopdg otoyxeboviag, v 01 otyun, otn Peitictomoinon tov
epapuolopevav Acttovpyldv. Ouoimg, ETYEPNOELS TOV UEAETOVV TNV EVOEYOUEVN
€10000 10VG G¢ pia avticToryn TAATEOPUO, UTOPOVV VO OTOKTNGOLV Lo TANPEGTEPT
EIKOVA TOV VPIOTAUEVOV CLUVONKOV KOl VO amo@OYOUV eVOEXOUEVES OVOKOAES Kot
wpoPAfuata, to omoia, og avtifetn mepintwon, de Ba NTav oe BEon va TpoPArepHovv.
Téhog, 1660 M 1010 n moMteion OGO KOl Ol Aoutol QOpElg, AmoKTOLV Wia
TANPESTEPT EIKOVA Y10 TNV KATAGTOGT, TOV EMKPATEL GE Eval amd TO GNUAVTIKOTEPOL
oebvig B2B mAekTpovikd emiyelpnuatikd HOvTEAQ, £XOVTag TopdAANAQ TOADTILO
otoyeio yuouo tnv evogyoOpevn LIOBETNOTN CLYKEKPEVOV TOMTIKOV HE OKOTO TN
BeATimon TG VEICTAUEVNC KOTAGTOONG KOl TG TEPALTEP® MONONC TWV ENLYEIPNOEDV
GTNV €POAPLOYN OVAAOY®V TPAKTIK®OV. MdAoTa, aviicToyes tpwtofoviieg pmropovv
KédAMota va amoteléocovv Tunuo piog yevikotepng otpatnyikng HAektpovikov
Emyepetv, m omoia, apevog, umopel va oamookomel ot SELKOALVON NG
OlEKTEPAimONG  TOV  OEMYEPNOKAOV  OlOdIKACIOV Kol o1 PeAtioon g
OVIOYOVIGTIKOTNTOS TOV  ETOPELOV KOl OPETEPOV, OVOUEVETOL VO ETPEPEL,

®¢ eMaKOA0VO0, CNUAVTIKA AESA 1) EPUECH OQEAT KOt GTO {O10 TO KPATOG.
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7.4 llgpropropoi g Epnepikng 'Epgovag

[Topd TV 0VGLOCTIKY GLVEIGPOPE TNG TOPOVGAS IOUKTOPIKNG dlaTpPng 6To
yvootko nedio tov B2B Hiektpovikav Ayopov (BA. Tlapaypago 7.3), evrovtolg,
N eUmEPIK €peuva. TOPOVCIALEL  GUYKEKPIUEVOVS TEPLOPIGUOVS, Ol  Omoiol
TPOEKLYAV, TOGO OO GUVEONTES EK TOV TPOTEP®V EMAOYEC OGO KOt OO OEOOUEVAL
OV SLOHOPPOONKAY KATE TN SIUPKELL TNG CLALOYNG TOV OTOKPICEMV. LVVETMS, Y10
Adyovg emotnuovikng opfotntag, Bewpeitar onuavtikd vo ovoyvoplotody Kol vo
dtatvmBovv avtol o1 meplopiopoi, BETovtag Tapdiinia Ta dpro Tov TPocdlopilovy
10 TAAIG10 OVATTTLENG TNG OXETIKNG LEAETNG.

Ewdwdtepa, yio 1 ovAAOyn TV TpoTOyEVOV Ogdopévayv, emAExOnKe,
MG OMOOEKTNG TOV MAEKTPOVIKOD EPMTNUOTOAOYIOV, OTOKAEICTIKA KOl HOVO TO
otéle)0g NG k&Be emyeipnong, 1o omoio Ntav vevHVVo Yo T dpdomn TG EVIOS TV
opiov g avtioctoyng B2B HAextpovikng Ayopdc. To yeyovdg avtd Aettovpynoe
BeTikd, KaBDS AOY®m ToL pOLov Tovg BewpnOnkoy ®g Ta TAEOV KATAAANAL dTOpA Yo
TN GLUTANP®ON TOV EPOTNUATOV. XvyKekpuuéva, OAot aveopétog kateiyav
vynAoPadueg Bécelg otig etaupeieg tovg. QoTOGO, 1N EENTOMKEVUEVT] EMAOYN TOVG
evoéyeTol vo. OMUIOVPYNoE Uil DITOKEWEVIKY EKTIUNON OTIS TEMKEG OTOKPIGELS.
[Top’ Ola owtd, OC YEVIKOTEPO CLUTEPACLOL, 1 CLYKEKPIUEVN €MAOYN KpiOnke 1
AoV a0 Y10 TN GLYKEVTIPMOT] TOV GYETIKMV, LE TO OVTIKEILEVO TNG £PEVVAG,
TANPOPOPLAV.

EmnAéov, extdg g €£€T0oMg TOL TPOTEWVOUEVOL EPELVNTIKOD TANIGIOV
“B2B e-MarkFLU” o610 o0UVOAO T®V EMYEPNOCE®V KOl GTINV OVIOTNTA TMOV
TpounBevtddv, 6TdY0G NG SaTPPng NTAV KoL 1| EPAPLOYT TOL GTNV OVIOTNTA TMOV
ayopootav. Emopévac, kpidnke emPefAnuévn n emunkoven tov ypovikov opilovia
GLAAOYNG T®V OEOOUEVAOV GTO, WOUTEPMG OLEVPVUEVO, OACTNUO TOV OKTH UNVOV
(IobAog 2009 éwg DePpovdplog 2010), kabag, emione, Kot N KoTafoAr enipovov
npoonafel®v  vrevOdpuiong pécm TG JEEaymYNg TPOCOMIKADOV TNAEQPOVIKOV
KAMGEMV Kol TNG OMOGTOANG CAAETOAANA®V UNVOUAT®OV NAEKTPOVIKOD TaYLOPOLEIOD
(BA. MMoapdypago 5.2). Evtodrtolg, moapatnpndnke advvopio cuykEvipmong Kavov

aplBpoy amoKkpOEVTOV 0yOpPOasT®OV, LLE OMOTEAEGO VO TEPLOPLOTEL TEAMKE 1 HEAETN
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TOV TPOTEWVOUEVOL €peguvnTikKoD mAdiciov “B2B e-MarkFLU”, apyikd, oe 6Ao 10
Sefypo koL, 0T cLvéxELa, 6TV ovTdTNTa TOV TpopndevTdv'?,

Axoun, mopd To YEYOVOS OTL TO TOGOGTO AMOKPIONG MOV EMTELYONKE NTOV
apketd wavomomtikd (~10%), AopPdvoviag vmoyn kol to oYedOV TAPOUOLN
TOGOGTA OVTICTOLY®V EMCTNUOVIK®OV HEAET®V (Yio Tapddetypo, Grewal et al., 2001;
Hadaya, 2008; Kioses et al., 2009; Le et al., 2004; Rao et al., 2007; Yu, 2007),
N evogyopevn vootNPEn pia TETolg EUTEIPIKNG £pEVVag amd KpaTkovs popeig Ha
umopovse  va  CLUUPAAAEL  OVCLOCTIKOTOTA OV  TEPAUTEP®  AOENCT  TOVL.
[Moapdriinia, Ba mpémer va emonuovlel mOG N U GLUUTANPWOGCN TOV OO TOAAEG
eToupeleg opelleTon Kol ot HEYAAN €KTOOTN TOVL €POTNUOTOAOYIOVL (Guvolkd 71
epoTUATA), 1| 0ol 6€ cLVOLACUO e TNV AvTIAaUPavOrEVT EALEYT XPOVOL amd TN
HEP TOV CULUUETEXOVIWV OTEAEYDV, AEITOVPYNGE OVACTOATIKA amobapphvovtog
ONUOVTIKO aplOld EPOTOUEVOV.

TéNog, wg mepropiopdg ¢ pehétng, umopet va Bewpndei 1o yeyovdg oti yia )
otatiotikn)  emPefaioon 1M amoOppwyn  TOV  EPELYNTIKOV  VTOBECEMY  TOV
potevopevov miotciov “B2B e-MarkFLU” cuAdéyOnkav dedopéva amokAEIoTIKG
amd EMYEPNOELS, TOL oLV WG £0pa TNV EAAGSa ko cuppetéyovy evepyd oe pia 1
neplocdtepes amd Tic mévie eyydpleg B2B Hlektpovikég Ayopéc.

Ev kataxieidy, n vmopén tov mopondve meplopiopdv oev gival oe Béon va
LELMCEL TNV AKOONUOTKT KOL TNV ETLXEPTOLOKT GUVEIGQOPE TNG EUTEIPIKNG EPEVVOLC,
aAAd, TEPIOCOTEPO, VO 0plofeTnoel Katl vo. TomoBeT el 6€ pealoTikdTEPO EMIMEN

T0 Babpd yevikevong Twv TPoavapePOEVTOV EVPNUATOV.

7.5 llpotaceig Yo Merhovtikn ‘Epgova

Ta evpUATO TOL TPOEKLYOV OO TNV EUTELPIKT] UEAETN TOL TPOTEWVOUEVOL
mhaciov “B2B e-MarkFLU”, dVvaton vo amotelécovv tn Pdom ywo mepourtépo
eMOTNHOVIKY] dtepevvnon. o cuykekpipéva, oTIc EQPUPUOCIIES OGTACEL KOl TMV
POV POCIKOV KOTNYOpu®Y Tov TAoGiov, umopel va depeuvnBel n mbavn vrapén

emnpocheTv Tapaydviov emnidpacns oto Pabud ypnong tov B2B Hiextpovikmdv

" AV Kol a6 T, ATOTELEGLATO TG EUTEIPIKHG EPEVVOC TPOEKLYOV GNHAVTIKG oTotyeld, To omoia
KATAOEIKVOOUY TN OPOPETIKY €MidpacT TV vad €£ETaon TOPAyOVTOV OTIG 600 EUTAEKOLEVEG
ovtotnreg (PA. Hapdypago 7.2).
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Ayopdv Ko1l, Kot ETEKTOON, VO OVOTPOCOPUOCTEL TO TPOTEWOUEVO TANIG1O.
Emopévmg, extdg g evoeyOuevNG TANPESTEPNG OMOTOUMONG TOV  YVIOOTIKOV
OVTIKEIUEVOL UEAETNG, piot LEAAOVTIKY EMOVEEETAOT EVOEYOUEVMG VO TPOPAALEL VEQ
Kot akpmg aEoAoyo amoteAéouaTa.

EmnAéov, 10 mpotewouevo miaicio “B2B  e-MarkFLU”, pe xdmoieg
OVLGLOOTIKEG OLOPOPOTONOELS, Umopel va peAetnOel Kol amd GAAES £pELVNTIKEG
OlOTAGELS, OTMG Y10 TOPASEYHO G EMIMEDO: PEYEDOVE EMYEPNCEMV, YEOYPUPIKNG
dpactnplonoinong etapeldyv, eeoppoldpevev vanpecidv B2B  HAektpoviknig
Ayopdc, PBropunyovikav kAddwv dpdomng, ypnong oplloévriwv n/kar kdbetov B2B
HAextpovikiov Ayopov x. o. Eivor oaviiinmtd mog M epappoyn ovoroymv
EPELVNTIKMV TPOCEYYIcEMV Umopel vo. 0ONYNCEL G TOADTIUO EVPNUATO, TO. OTOio
elvatl wavd vo empéPovy aAAUYEG GTO VITAPYOVIO EMIGTNUOVIKG OedOUEV KOl VoL
TPOKAAEGOVV VEEC TPOOTTIKEG LEAETG.

Mio axopo evdlapépovca TpoOTaon Yo LEAAOVTIKN €pgvva givor 1 e&étaon
tov mhaiciov “B2B e-MarkFLU” og emyelpnoelc, ot onoieg dpacTnplonolovvial G
dALeC ydPEG Kot ypnoiponotovv un eyyopleg B2B Hiektpovikég Ayopés. Malota, 1
GLAAOYN JEdOUEVAV, TOGO OO EVIEANDG OLPOPETIKA KPATN G EMIMEOO SVVOAUIKYG,
KOVATOVPOG KO YEVIKOTEPOL TPOTOL {®NG OCO KOl OO YMPES LE GLVOPT, TPOG TO.
EMMMVIKG OEQOUEVO, YOPOUKTNPIOTIKA, EVOEYOUEVMG OVAOEIEEL AKPMG EVOLOPEPOVTOL
amoTEAECUATO  OTO  TAOICIO  piog  SlGLVOPLOKNG  GLYKPLTIKNAG  0E0AOYNONG
(cross-country research).

Axoun, n mpoomdbelo €k VEOL GLAAOYNG OEOOUEVOV OTOKAEISTIKG OTtd
EMYEPNOEIC-AYOPACTOV e OKOTO 1Tr GLYKEVIPMON  EMOPKOVG  Oelyparog,
Ba TPOGOMOEL EVOLAPEPOVTO EVPNUATO, T OOl Bo propohv va avTimapaTedovv Le
eketva mov wponABav amd tovg mpounbevtés. EmmAéov, n dvvatdtnto cLAAOYNG
TANPOPOPLOV Kol omd etopeieg mov €yovv o01ttd poro otnv B2B Hiextpovikn
Ayopd, dnhadr] dALOTE YPNGILOTOLOVV TIG TOPEYOUEVES VIINPECIEG MG AYOPACTEG KOl
dALote ¢ mpounBevtéc, Bo mopEyEl pio TANPECTEPN AMOTVTMOY] TOV ETUEPOVE
mopayovtov emidopacnsg, kabmg emiong wor ¢ aviictoyng Papvntds TOLG,

oKLOYPOPOVTOS KOAOOMKA TO VIO SlEPEVVNON YVOOTIKO OVTIKEIIEVO.
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Téhog, n mpoormdBela devépyelog daypovikng perétng (longitudinal study)
pe EMOVOLAUPOVOLEVEG ANYELS TPMOTOYEVDV 0ed0UEVOYV, Bempeitar PBEPato mmg Oa
TPOCOMGEL UEYOADTEPT] EPELVNTIKY aKpiPfelo oTol TPOKVLTTOVTA gVPNUAT, KAODG
OVOUEVETOL VO, AVOKDYOLV TTEPULTEP® PO cupmepdacpata. Kabmg, n dvvatdotta
avTUTOPAPOANG TOV OPOPETIKAOV UETPNGE®V dvvatal, Ol LOvo va emPefoarmdoet 1
VO amoppiyel TN OTATIOTIKY] ONUOVIIKOTNTO TOV  OPYIKOV  OTOTEAEGUATOV,
OALL TOVTOXPOVEOS VO TTPOoodopilel e HeYOADTEPN EMGTNHOVIKN opBotnTo N
Bapbdtta TV empépove emMOPpOVIOV mopayovieov. EmmAéov, evdeyoupeveg
TPOKVITOVGES OLOLPOPOTOMGELS HETAED TV UETPNCEMV, EVOEYOUEVEDS avadeiEovy
VEQL EPELVNTIKA LLOVOTATIOL, OONYMOVTOC O TEPUITEP® Kal, €V UEPEL, OLOPOPETIKEG
EMOTNUOVIKEG TPpOoseYYioelg uekétng tov B2B HAektpovikdv Ayopdv.

Qot600, YW TNV TPOYUOTOTOINOCT TOV  TOPATAVEO — TTPOTAGE®YV,
Baocum mpodmdOeom eivor 1 OLCIACTIKY VTOGTNPIEN TG EPELVNTIKNG SLOOKAGTIOG Kot
amd KPOTIKoVG Qopeis, kabmg emiong Kot 1 TPOGEAKLOT O1EBVMG TavemGTHiOV Kot
EPELVNTIKOV  KEVIP®OV Yoo TNV avlmtuén ovvepyooiov. I[lapdiinia, yiveton
avTIANTTO OTL M GLVOPOUN, TOGO OO KPOTIKEG LANPECieg 0G0 kol amd Oebvn
movemotnuokd 10pdpata, o Pedtidost aodntd kol T TOGOGTH ATOKPIONG
TPOGOHIOOVTOG, TOVTOYPOVOGS, HEYOALTEPN PopOTNTO 6TO0 €mimedo yevikevong TV

TPOKLTTOVIMV EMGTNUOVIKAOV EVPNUATOV.

H ypfon tov B2B Hlektpovikdv Ayopodv o¢aivetar vo dnpovpyel
AVTOYOVIOTIKO TAEOVEKTNUO OTIS ETOLPEIEG TOV GLUUETEXOVV GTO KOWVOTOUO OLTO
EMYEPNUOTIKO LOVTELO, EPOCOV LAAIGTO TPOGAPLOGOVY TN OPAGT] TOVG OVOAOYA LIE
BaocwkoOg emMOPM®VTIEG TAPAYOVTEG TOL £0M- Kol  EEM-EMYEPNCIOKOD  TOVG
TePBAAAOVTOC, KOOMC KOl TOV 1O0UTEPOTNTOV TNG Ypnolomoovpevns B2B
SLOOIKTLOKNG TAATEOPLOS. MAAoTA, | 6TAOOT TOV TOPUYOVI®V QLTOV 00NYEL GTO
EMTLYEG GLVTAIPLOGLO TPOGPOPEG Kot {HTNOTNG SEMYEPNCLOKADV CUVOAALYDV.

EmumAéov, n dppnitn odvoeon Tov aplBpod TOV GUUUETEYOVI®V Kol TNG
VYNANG YPNONG TOV TAPEYOUEVOV VINPECIOV UE TNV emTUYNUEVT dpdon tov B2B
HAextpovikdv Ayopdv, amotedel mpdkAnom yio kAOe OvVTIOTOL(O EMLYEPUATIKO
povtéro. KabBdg, 660 av&dvovior to péAn Kor 1 yxpion S SOIKTLOKNG

TAOTEOpUOG TOGO avEAveTor TO OLVNTIKO OPEAOG TMV GCULUUETEYOVTIOV KO,
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Kot eméktaom, N «a&y g exdotote B2B HAextpovikng Ayopdc. H mpoondBeia
TEPAUTEP® O1EVPLVONG OO TNV TAEVPA TNG OLAOKTLAKNG TAATOEOPUAS, TOCO LE TN
SuVATOTNTO GLUUETOYNG WU EYXDPLOV ETXEPNCEOV OCO KOl HE TNV OVATTLEN
ouvePYaoLOV-Olacvvdécemv pe dAieg B2B HAektpovikéc Ayopéc, Bewpeitan BéPato
o0t Ba emEEpel TOAMOTAL 0PEAN GE OAEC TIC eumAekOpueveg ovtottes. EEGALOL, TO
oUYYpOvo  eumOpl0 Ko O  €viovog  Olebvig  avtayoviopdg - emPdiovv
TOYKOGULOTOMUEVEG OPACELS, EMOUEVMG, OvOAOYT Ba mpémel va. elvar Ko 1 mopeia
tov B2B Hlextpovikdv Ayopmdv, €dv BEAovV va cuvexicovv emtuy®g T Opdon

TOVG.
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Hopaptnpa A

Epompatoroyro 'Epgovag

NANEMIZTHMIO MAKEAONIAZ
TMHMA EOAPMOZMENHX ITAHPO®OPIKHX

«ITavelhadwkn) ‘Epgovag Atgpeovnong tov BaOpov Xpniong
TV [Mapegyopevov Yanpeoiomv
TV Atemysipnowk@v (B2B) Hiektpovikav Ayopovy»

Opdoda eotiaong:
Evepya Xoppetéyovoeg Emyeipnoseig otic eyyopreg B2B Hiextpovikéc Ayopég
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E-Mail Emikowoviac

A&otipe Kope/Kopia,

Kotémv emkowoviog pe v etapeio cog, cog emovvdntovpe to ovvoesuo (link)
T0V  gpotnuotoloyiov:  http://e-marketplaces-survey.dom.gr/, pe 10  omoio
OKOTEVOVLE VO LEAETNGOVE TNV EMIOPOCT GLYKEKPIUEVOV TOPAYOVTOV 6T0 Paduod
YPNONG TOV VINPESLOV TOV HAEKTPOVIKOV AYOopdV amtd TIG EXLYEPNOELS.

To epomUOTOAOYI0 dNUOLPYNONKE OTA TANICIOL EMOTNUOVIKNG UEAETNG OO TNV
gpeuvnTikn opddo «HAektpovikov Emyeipetv & ITAnpo@optkdv Zvotnudtovy Tov
Tunpoatog Eeappoouévng IAnpogopikng tov Iovemommuiov Makedoviog.
IMepotépo  dievkpvioTikég  Aemtouépeleg  mapéyoviar oty 1" oelida oV
NAEKTPOVIKOD EPMTNUATOAOYIOV.

Yag evyoplotovpe €K TtV mpotépwv. H Pondeld cag eivor oamapoaitnm yoo ™
GLYKEVTIPMOOT T®V dedOUEV@V. Me TV oAokAnpwon g épevvag Ba AdPete To TEAKO
TOPIGLO-OTOTELEGUOTA TNG.

Me extipnon,
Bayyéing Zampikng (saprikis@uom.gr) & Mépw Broyomovlov (mavla@uom.gr)
Ymoynerog AddKtopag Kadnynrpia

Epyaotmplo «Hiektpovikod Emyepelv & ITAnpopoplokdv Zuctnudtovy
Tunpa Epappocuévng HAnpogopuciig

[Mavemotmpio Makedoviog

Eyvatia 156, TK 54006

®eccalovikn

TnA.: 2310-891-728
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Ewsoyoywo Mivopo Hisktpovikov Epotnuoatoioyiov

To epomuatoldylo dnpovpyndnke ota TAOICLO EMGTNUOVIKNG £PELVAG
OYETIKA LE TNV EMIOPAOT CLYKEKPEVOV Topayoviov oto Babud ypriong tov
vanpecidv twv HAektpovikdv Ayopav amnd Tig emysipnoss. H épevva de&ayetan
and Vv epeuvnTikn  ouddo  «Hhextpovikov Emyepetv &  I[TAnpogopikdv
Zvotuatovy tov Tunpotoc Eeappocpévng I[Minpogopikng tov IMoavemotnpiov
Moxkedoviag, vd v aryida g Kadnyntprog ka. BAloayomovlov kat e10kodtepa otal
mAaiclo TG daKTOPIKnG dratpPng tov K. Zampikr. [Tapakadlovpe cuUTANPOGTE TO
TOPOKATO EPOTNUATOAIYL0, 1) CUUTANPOCT TOV OO0V AVAUEVETAL VO OAOKANP®OET
og 10-15 Aentd. Aev vapyovv cmoTéG N AGBOG amavInoEels, KaBdg o1 EMA0YES GO
AVTOVOKAOVV TI§ TPOCMOMIKEG GOG OMOYELS. 20G EVYOPIOTOVUE EK TOV TPOTEPOV YN
10 dbéoipo ypovo kot v molvtun Ponbeld cag. Xag dafePordvovpe 6Tl TO
otoyeio g etaupeiog cog OBa datnpnbodv avovope kKot Bo ypnopomronBovv
QTOKAEIOTIKA KO LLOVO GLYKEVTIPMTIKA, Y0 TOLG OKOTOVG NG £pevvag. Emiong, pe
™V OAOKANP®ON G, 0o cag oToAohV Ta OMOTEAEGUOTO-CUUTEPACUATE NG,
To. omoio. OVOPEVETOL VO GUUPAAOLY OTH OEVEPYELD TAOV EMYEIPNUOTIKOV GOG
GUVOAAAYODV PEGH TV LINpeciaV Tov B2B Hiektpovikav Ayopdv. XT1¢ epmTOELg
ypnowonoteitor kiipoka ond 1 (yopunAdtepn Tun) €og 5 (vymAdtepn Tipn), Omov
emAéyete og k0B mepinTmon TV amdvinon mov cog EKPPAlet.

[o omowdnmote mAnpogopio. TOV APOPA TNV TaPOVCH EPELVA UTOPEITE VO
emKowvmvnoete pe tov K. Boayyéln Zompikn (e-mail: saprikis@uom.gr, A.:
6947808613 - 2310891728) wor v xo. Blayomoviov Mdbpw, Kabnyrrpua
HAextpovikod  Emyewpelv &  IIAnpogoploakedv  Xvotudtov  Mdapketvyk
(e-mail: mavla@uom.gr, tnA.: 2310891867).

307



Hapaptnpa A: Epotmpuotoroyio ‘Epevvog

MEPOX A.:
AHMOI'PA®IKA XAPAKTHPIXTIKA, ITPOOEXEIX MEAAONTIKHX
XPHXHYX & ANTIAAMBANOMENA O®EAH

I. Anuoypooikd GtTovysio.:

Al. Erovopio g etonpeiag cog:
(TpoaipeTiky cOUTAPWON)

A2.’Edpa ¢ etaipeiog cog:

(Tpoaipetikn coUTANPWON)

A3. KAdoog dpastnpromoinong g etoupeiog cog:

A4. H grapeia cag dpaotnplomoteitot:
(ovvarotnta TOAATADY ETIAOYDV)

[] Zmv ExAado

[] Zta Bokdvia

[ ] Ztnv Evpédmn

[ ] Zto svpitepo eémtepicd

AS. TTo16g elval 0 GuVoOMKOC apPBIOS TOV VITOAANA®Y TG ETALPEiNG GaG;
(TPOOIPETIKY TOUTANPWOH)

A6. TTowdg NTav o KOKAOG epyacidv g etalpeiog cag ya to 2008;
(TPOOIPETIKY TOUTANPWGH)
éwc 10 exatoupdpla €
[ ] 10 exotoppdpo € - 50 ekatoppdpia €
[ ] néve amd 50 exatoppdpio €

A7. Tlowy elvan 1 Béom cag ot eTtoupeia;

(TEPOOIPETIKY TOUTANPWOH)

A8. Ovopoten®voud cog:

(TEPOOIPETIKY COUTANPWOH)
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A9. E-mail emcowvoviog:

(TPOOIPETIKY TOUTANPWATH)

A10. TTo6 €1og 1 etaipeio cog cvoppetelye yia mpmdtn opd oe pio B2B HAektpovikn Ayopd;
(TPOOIPETIKY TOUTANPWATH) I:I

All. Tlo¥g and tig mapakdteo B2B Hiektpovikéc Ayopég ypnowonotel n etapeio cog;

(ovvatotnTa moAATAWV ETIAOYDV)
[] B2B Construct (www.b2bconstruct.gr)
[ ] Business Exchanges (www.be24.gr)

[ ] CosmoOne (www.cosmo-one.gr)

[ ] Retail@link (www.retail-link.gr)

[] Yassas (www.yassas.com)

A12. H gtopeia cag cvppetéyet oty B2B Hiektpovikn Ayopd wg:
[] Tpopn6gvig

[] Ayopaotig

[ ] xot wg Ayopaoctig kat og TTpopum0evtig

A13. Tlog and 11 mapaxdto vanpeciec twv B2B Hlektpovikaov Ayopdv ypnoyLonotel n
etaupeio 6og;

[ ] Hiextpoviki tyordynon/HAektpovikh aviodloy eyypdemv (e-invoicing)

[ ] Hhextpovikéc dnpompacise/HAextpovikoi Stayovicpoi (e-auctions)

[ ] Hiektpovikéc mopayyehiec (e-ordering)

[ ] Hiektpovikéc mpopnsieg (e-procurement)

[ ] Avagopég otatiotikdv dedopévav (statistics)

[ ] HXextpoviky mapayyeiodosia katactnudtoy — Avaminpoon oamodnkdv (CRP)

[ ] Hiektpovikéc minpopéc (e-payments)/Exkaddpion cvuvarilaydy (transaction clearing)

I1. I1po0éceic neAlovIIKNC YPRGNC:E

Al4. Tloég and T1g mapakdtm vanpecieg tov B2B Hlektpovik®v Ayop®dv GKOTEVEL 1
etoupeia oag va TpocBEcel, oTIg 1101 XPNOLLOTOIOVUEVES, GE £val YPOVO OO CY|LEPDL;

[ ] Hiextpoviky tynordynon/HAektpovikh aviodloyh eyypdemy (e-invoicing)

[ ] Hiektpovikéc dnponpacics/Hhektpovikoi Staymvicpoi (e-auctions)

[ ] Hiektpovikéc mopayyehiec (e-ordering)

[ ] Hhextpovikéc mpopnBeieg (e-procurement)

L[] Avagopéc otatiotikdv dedopévav (statistics)

[ ] Hiektpovikn mopoyyehodosio KatasTnudtov — Avaminpoon axodnkoy (CRP)

[ ] Hhextpovikéc minpmpég (e-payments)/Exkaddpion cvvarloydv (transaction clearing)

[ ] Axépo dev yvapilo/Asy omoavid
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A15. Xxomevel 1| etapeio oag va e16éAbet ko o dAAn B2B Hiektpovikny Ayopd péca otov
ENOUEVO €va, xpOVO;

(TPOIPETIKY TOUTANPWOH)

[ Nou [ ]Ooxn L] Aev yvopilo/Asv amovid

A16. H etapeio cag 0o cuveyioer va ypnowonotel 1ig B2B HAektpovikég Ayopég yia Tig
EMLYEPTULATIKEG TIG OPACTNPLOTNTEG;

(TPOCIPETIKY TOUTANPWOH)

Yiyovpa Oyt 1] 2 [] 3 ] 4[] 5] Yiyovpa Nat

11I. AvtiviouBavopeva o@EAN:

A17. Zuykpivovtog o TAEOVEKTHHOTO TOV OMOKOMGE 1) ETOPEIN OOG OO TI GTIYU TOV
ovppeteiye otnv B2B HAextpovikn Ayopd, o€ oy€om e TO TAEOVEKTILLATO TTOV TEPIUEVE VAL
amokouicel mPotoy €16EA0EL, O OO TIG TOPAKAT® @PAGELS EKPPALEl KOAVTEPA TNV

gTaupeio oag;
(TpooupeTiKy COUTANPWGT)

KEPOLGE TEPIOTGOTEPQ ATTO OTL TEPIEVE VO KEPOITEL
[ ] xépdioe doa mepimov mepipeve OTL Ha kepdicet
[ ] képdioe Mydtepo and ot mepipeve va kepdioet

A18. - A27. Mg 1 ypnon tov vanpeciov s B2B Hiektpovikng Ayopdg 1 etapeiog cag:

(TEPOOIPETIKY TOUTANPWOH)

peimoe To ypOVO TOV ETLYEPNUATIKDV TNG AWpove ZUpQaOve
S0 OIKAC IOV Amolitog 1 [] 2 [] ] 4[] 5] AmoMTOG
LEIMOE TO KOGTOG TOV EMYEPNUATIKOV TS | ALLQOV® ZopeoOvo
GUVOALALY DV Anolitog 1 [] 2 [] [] 4[] 50 AnoldTmg
. , . AlQOVAO ZopQeoOve
EYIVE TTLO OVTAYOVIOTIKT GTIV ayopd Anorroc 1 [] 2 [ u 4 5[] Anorbroc
elye oKovouLKA 0pEAN (Kepdopopia) Awgoved ZOpQOVA
x H Anoddtoc 1 ] 2 [ 0 40 5 [] Anordrog
S1EHPLVE TOVG EMYEPTLATIKOVG AlQOVO ZopeOve
TNG GUVEPYATES Amolvtog 1 [] 2 [ [] 4 [] 5[] AmoriTog
anékTnoe TPOGPacT) GE TEPIGGOTEPH
TpoiovTa - TpdSPaocn o€ VEO KavAal AlQOVO ZopeoOvo
AYOPOV/TOANGEDV Amoritog 1 [ ] 2 [] ] 4[] 5[] Amorbtorg
OmEKTNOE KAADTE MG TG ayopd Awgové Zopgove
i AR Anoibtog 1 [] 2 [ 0 4[] 5 (] Amordro
aOENCE TNV TOPAYOYIKOTNTA AWQove Zopeave
TOV TPOCMOTIKOV TG AmolvTog 1 [] 2 [] ] 4[] 5] ATOAMTOG
OTEKTNGE PEYOADTEPT SOPAVELN TOV TILOY | ALUPOVEAD ZUpQaOve
KOL TOV EXYEPNUOTIKAOV S1OIKOGIHY Amoritog 1 [ ] 2 [ [] 4[] 5[] Amoritog
peimoe To oy EPLoTIKA AdOn Kot
TNV TOAVTAOKOTNTO TOV EXLYEPTLATIKDV AWPOvVO PN ITTaNY0)
NG GUVAALAY DV AmolvTog 1 [] 2 [] ] 4[] 5] ATOADTOG
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MEPOX B.:

BAOGMOZX XPHXHYX TQN YIIHPEXIQN THX B2B HAEKTPONIKHX AI'OPAX

B1. X& mowd and T1g TpEIS akOAoLOEG KATNYOPIES KATATAGGETE TNV ETOLPEIN GOC, OYETIKA LE
Tov Babuod ypnong tv vanpeciwv e B2B HAiektpovikng Ayopdcg;

[ ] Erinedo 1: Yn6 Aoxipn

&ovpe eyypapel oty B2B Hlektpoviky Ayopd, aAAd €®G TOPO YPNOLLOTOLOVUE

SOKIHOOTIKA TIG TOPEYOLEVEG VINPECIES TNG

£YOVLLE YPTCLOTOUCEL

eMAY10TEG POPEG TIC TAPEXOUEVES VTN PEGIEG

akoun o&loAoyoUUE TO TAEOVEKTAUOTO KOl TO MEIOVEKTNUOTO Y¥PNONG TOV

vampecwov g B2B HAektpovikng Ayopdg Yo vo S1OTIGTOCOVUE T XPNOUOTNTA
TOVG GTIG EMYEPTUOTIKESG LOG AELTOVPYIEG

[] Eminedo 2: Mucpi Xpiion

HAextpovikng Ayopdc

£€YOVUE  YPNOLOTOUCEL

oe meplopiopévo  Pabud Tig vanpecieg g B2B

1 olevépyela cuvariayov pécw g B2B Hiektpovikng Ayopdg dev amotelel péypt

OTLYUNG OTLOVTIKO KOUUATL TOV ETLXEIPNHOTIKOV AEITOVPYLDV TG ETOPELNG [LOG

[] Erinedo 3: Ixavomowmntik

Xpijon

TPOYUATOTO00E cUVOAAAYEG pécw TG B2B HAektpovikng Ayopdg dtav kpivetat

OTOPOLTNTO Y10, TNV £TAPEiD. (COUPOVO E TIG TPOKVTTOVGES OVAYKES)

N devépyela cuvarroyov pécwm g B2B HAektpovikng Ayopdg amotelel KOUUATL

TOV EMYEPNUATIKAOV AELTOVPYLOV TNG ETAPEING LG

B2. - B4. H staipeia cag dabBétel kovdvAo/mdpovg yio T ¥pron Tov vanpeciodv g B2B

Hlektpovikng Ayopdg mov agopoldv Tv:

VROGTHPIEN TNG HE TN OTEAEXWON

UE KOTAAANAO KOTOPTIGUEVO AWQOve PR ITNI Y0
avOp®OTIVO SLVOUIKO Amolitog 1 [] 2 [ 3] 4[] 5] AmolTmg
EKTOOEVTIKN-CLLLBOVAEVTIKT AwQove ZOpQOvVe
™G LIOCTNPIEN Amordrog 1 [] 2 [ 3 [ 4[] 5[] Amoritog
TEVIH T VROGTAPIE AQave ZOpQeOVO

AU TG Pish Anmombtoc 1] 2] 30 40 5 [] Amorbrexg

BS. - B8. Il6co étoyun Bewpeite mog eivor n etanpeion cag, ywoo T xpnon OAwv Tov
mopeyopevov vanpeciov e B2B Hiextpovikng Ayopdgs, and mievpdc:

TEYVOLOYIKNG VTOGOUNG - TAPOPOPLUKDV Elaypota Amorvta
GLOTNUATOV ‘Etowun 1 [ ] 2 [ 3 [ 4[] 5[ ]"Etowun
avOpwmrivov duvoKon E)épora Anjlvro
p H Etoyn 1 [ ] 2 [] 3 ] 4[] 5[ 1"Etoyun
d00Eo1IU®V OIKOVOULKDOV TOP®OV Elipora Anblvro
H K P EBoynl[] 20 30 4[] 5 []"Etoun
OPYOVMOGCLOKNG ETOLUOTNTOGS KOl EUTELPLO E)ipora Anblvta
pY TIc gTOtHoTTAG HILEPLOG Etoyn 1 [ ] 2 [] 3 ] 4[] 5[ 1"Etoyun
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B9. [16c0 efowkerwpévn eivar m etapeio cog oe epappoyéc Hiextpovikov Eupmopiov ko
gvpvtepov Atemyeipnotakov Hiektpovikov Emyeipeiv;

E)ayoto eéowketopévy 1 [

2

3 [ 4 ]

5[] Amérvra stoeropévy

B10. YAomotwobvtor ot Pacikol emyelpnuotikol 6TOY0L TG ETOPEING GOG LE TN XPNON TOV
vanmpeciav g B2B Hiektpovikng Ayopdc;

Tiyovpa O 1 [] 2 ]

3 [ 4

B11. & B12. H ypnon tov vanpecidv g B2B Higktpovikng Ayopdg:

5[] Ziyovpa Non

OTOTEAEL OTPATNYIKN OTOPACT AWPOVO ZUpeove
Yo TV €TOLpEin Gog Amolvtog 1 [] 2 [ 3 [] 4[] 5[] AmoriTog
amotelel facikn TpoTEPALOTNTA TNG

Ytpanywkng Hiektpovikov Emyyepetv AWQove ZUpeoOve
TG eTpeiag cag Amolvtog 1 [] 2 [ 3 [] 4[] 5[] AmoriTog

B13. O1 emyeipnuatikoi woépot (m.y., avOp®OTIVO SLVOUKO, TEXVOAOYIKT] DVITOOOUN, XPMLOTO.)
oL OeGUEVEL M €Taupeion GOg Yo TN ¥pnon Tov vanpectov ¢ B2B HAextpovikng Ayopdg

Evar:
Ka86rov onpavrikoi 1 [] 2 ] 3] 4[] 5[] oAb G LOVTIKOL

B14. & B15. H avototm dtoiknon ¢ etaipeiog cog:
vrootnpiletl EvBepua ™ ypron TV AlQPOVAO ZopeoOvo
vmpectdv ¢ B2B Hiektpovikic Ayopds | Amordteg 1 [ | 2 [ 3 [] 4[] 5[] Amordtog
&xel eumelpia 6T VANPEGIEG TOV
napéyovror amd v B2B HAektpovikn
Avyopd (ka1 to gvpitepo Atemyelpnotokd AlQOVAO ZopeoOvo
Hlektpovikd Emyeipeiv) Amordtog 1 [ ] 2 [ 3 [] 4[] 5[] Amoritorg

B16. Ta npoidvra mov ayopalete/movidte pécm e B2B Hlektpovikng Ayopdc:

€YOVV YOPOKTNPIOTIKA-GTOLYEL0 TTOV
OTOITOVV AETTOUEPN TEPLYPAPT

AlQOve

Amoritog 1 [ ] 2 [] 3 [] 4 [

ZOpQoOve
5[] AmorbTog

B17. & B18. O 0yK0¢-m0G0TNTO T®V TPOIOVTWV TOV GUVOALAGGEL 1) £TalpEion cag LECH NG

B2B Hlektpoviknc Ayopdc:

petafardetot Evtova amd GUVAALNYN AWQOVO ZopQOve
€ GUVUALOYN Amolitog 1 [] 2 [ 3] 4[] 5] AmolTmg
etvan dvokoro va TpoPrepbei AWQOVO Zopeove
Y10 TIG EMOUEVEG GUVOALALYEG Amolvtog 1 [] 2 [ 3 [] 4[] 5[] AmoriTog
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B19. & B20. H moAtteia:

twv B2B Hlektpovikdv Ayopdv and tnv

VTOCTNPIEE EVEPYA TN (PTOT| TOV VATPECIOV

eTopeia oG (T.y. HEC® TPOYPAUUAT®V, OTMG

Y napa Tor0

n.y. I’ KIIZ, EXTIA, 1)) KaOohov1[ ] 2[1] 3[] 4[] 5[]peydropadpé
dtoporilet pe To vapyov vouodeTiko

TA0IG10 TIC GLVOAANYEG LECH

Atemyepnorokov Hiektpovikod Epumopiov- Ye mapa oA
Hlektpovikov Emyeipeiv Kadorov 1 [ ] 2[1] 3[] 4[] 5] peydro Badpod

B21. & B22. H moluteio ompi&e m ypnon tov vanpeciov g B2B Hiektpovikng Ayopdc

Y10 TV ETOUPELN GO GE EMITEDO:

EKTOOEVTIKO-GUUPBOVAEVTIKO

Yg wapa TOAD

Kofohov1[ ] 2[1] 3[] 4[] 5[]peydropadué

, , . , X mapo Tolb

YPNHOTIKNG EMDOTNONG 1 GAADV KIVATPOV Kabroo1[] 207 3[1 407 5[] weyho Paduo
B23. - B25. Ot ovvepydrec:
GOG GOG TPOETPEYAV-ENNPEACAY GTN YPNIoN
TV vInpecidv ¢ B2B Hiektpoviknig AWPOVO Zopeove
Avyopég AmolvTog 1 [] 2 [] 3 ] 4[] 501 ATOATOG
cag vrootnpilovy T ¥pPNoN TOV LANPECUDY
¢ B2B HAektpovikng Ayopdg yo T AWQove ZUpQave
OLEKTEPAIMON TOV EMYEPNUOTIKDOV GO Amordtog 1 [] 2 [ 3 [ 4 ] 5[] AmordTog
GUVOAAOY DV
NG ETAPELNG GAG XPNCUYLOTOLOVV TIG AQOOVO ZopOeOVAO
vrnpecieg g B2B Higktpovikng Ayopdg Amordtog 1 [ ] 2 [] 3 [] 4 [] 5[] Amorbtorg
B26. - B27. Ot avtoyovioTes:

NG ETULPELONG GOG EYOVV ATOKOLUICEL OQEAN
amd TN PN o1 TV VINPESIOV TG B2B AlQOVAO ZopueoOvo
Hlektpovikng Ayopdc Amordtog 1 [ ] 2 [] 3 [] 4 [] 5[] Amorbtorg
G0C YPNOLLOTOOVV GE PEYOA0 Pabud Yo Tig
EMYEPNUATIKEG TOVG CUVOALAYEG TIG AlQOOVO ZOpQaOve
vimpeoiec Tov B2B Hisktpovikdv Ayopov | Amordteg 1 [ | 2 [ 3 [] 4 [] 5[] Amordtorg

B28. O avtayoviopog ennpedlel onUovTiKa Ty eTaipeion Gog 6T ¥p1oT TOV VINPECIOV TNG

B2B Hlektpovikng Ayopdc:
Aogovéd Anordtog 1 [ ]

2 [

3 [0
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B29. & B30. O1 emyeipnoelg tov kAGO0L Gog:

YPMNOLLOTOL0VV TIG VATpeTieg Twv B2B AQOOVO ZopeOvVe
HAextpovikadv Ayopov AmolvTog 1 [] 2 [] 3 ] 4[] 50] ATOATOC
€YOuV amoKoicel 0PEAT amd TN ¥pon TOV | AlLPOVE ZUpeoOve
vimpectdv ¢ B2B Hiektpovikic Ayopég | Amordtog 1 [ ] 2 [ 3 [] 4 [] 5[] Amorbtorg

B31. - B36.

O oKomog Yo ToV 0moio dnpovpyHonKe Kot
Aertovpyei n B2B HAextpovikn Ayopd mov
yxpnoonoteite, copPadilel pe 1o okomod
YPNONG TNG OO TNV ETOPEIN GOG

AlQpOVAO
Amolvtog 1 []

2 [

3 [

4[]

ZopeoOvo
5[] Amoritog

O ap1Buog TV Tpoidvimv mov datibevran
pnécm e B2B HAektpovikig Ayopdg mov
xpnoonoteite eivan amdivta
TKOVOTIOINTIKOG

AlQpOVAO
Amordtog 1 [ ]

2 [

3 [

4[]

ZopeoOvo
5[] Amoritorg

H moétnta tev tpoidovimv mov diatibevron
uéom tng B2B HAextpovikng Ayopdg mwov
YPTOLOTOLETE Elval amOAVTO
IKOLVOTIONTIKT

AQpOVAO
Amoritog 1 [ ]

2 [1]

3 [

4[]

Zopeovo
5[] Amoritorg

H B2B Hiextpovikn Ayopd mov
xpPNoonoteite el epumelpia Ko eivon
TANPOG EVIUEPOUEVT] Y10, TO,
YOPOUKTNPLOTIKG Kot TIG 1O1TEPOTNTES TOV
KAGOOV dpuaoTNPLOTTOINGNG TG ETALPEING
oog

AlQpOVAO
AmorMitog 1 [ ]

2 [

3 [

4[]

Zopeovo
5[] Amoritog

O ap1Bpdg TV VANPECIDOY TOL TAPEYOVTOL
pnécm e B2B HAektpovikig Ayopdg mov
xpnoonoteite eivan amdivta
1KOLVOTONTIKOG-EMOPKIG

AlQPOVAO
Amordtog 1 [ ]

2 [

3 [

4[]

ZopeoOvo
5[] Amordtorg

O1 unyoavicpol aceaieiog yuo

S0 PAALoN TNG WOIOTIKOTNTOC KOl TG
EUTIGTOOVVNG TOV GUUUETEXOVTOV
emyepnoenv g B2B HAiextpovikng
Ayopag mov cvupetéyete stvar amdAivta
1KOLVOTIO N TIKOL

AWPpOve
AmolvTtog 1 []

2 [

3 [

4[]

PN ITTaNY0)
5] ATOATOG

B37. - B39. X1 B2B Hlektpovikn Ayopd mov ypnoiponoleite, TdGo 1Kavomomuévol iote

ano:

TOLG KOVOVEG AetTovpyiog yio T

xpnon g (6pot & mpovmobéaelg Ka861ov Améhvta
XPNONG); Ixavomowmpévor 1 [ ] 2 [ 3 [ 4[] 5[] Ixavomompévor
TIG TOPEYOLEVEC-EVOAAUKTIKES Ka86Lov Améivta
uebddove TANPp®UNGC; Ixavorowmuévor 1 [ | 2 [ 3 [ 4 [] 5 [] Ixavomompévor
TO KOOTOG YP1OTG TV LVINPECIDV Ka86iov Améhvta
ms; Ixavomompévor 1 [ ] 2 [ 3 [ 4[] 5[] Ixavomompévor
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B40. & B41. To 1wkmolokd «abeotddg g B2B  Hlektpovikine Ayopdg mov

PNCULOTOLEITE:

EYYLATOL TNV OHOAT KOl ETTUYNUEVT AlQPOVAO PR ITTaNY o)
Aettovpyio. TG Amomtog 1 [ ] 2 [ 3[] 4[] 5[] Amordtog
npocdidel a&lomotia ot ¥pnon AWQove Zopeave
TOV VINPEGLOV TNG Amoldtog 1 [] 2 [ 3 [ 4 [] 5[] AmoriTog

B42. [1660 eumiotedeote TOUG SLONEPIOTEG NG TAATEOpuHag t¢ B2B HAextpoviknig

Ayopag;
Ka66rov 1 [ ] 2 [] 3 ] 4[] 5[] Arérvra

B43. & B44. Ocopeite mog m ovupuetoyy ommv B2B  Hiextpovikry Ayopd mov

PNCULOTOLEITE:

peydlov apBpod emtyelpnoemy eivar Tdpo | AlQ@V® ZopeoOvo
TOAD GTULOVTIKT Amoritog 1 [ ] 2 [ 3 [ 4[] 5[] Amoritorg
EMTUYMNUEVOV-01E0VODC KOPOLG AWPOve ZUpeoOve
EMYEPNCEMV Elvol TAPO TOAD GNUOVTIKN Amolvtog 1 [] 2 [ 3 [ 4 [] 5[] Amoritog

EmBupeite va £xete evpépmon yio 1o 0moteEAEoPOTO THG £PEVVAS GG
[ ] N [] O

YXAY. EYXAPIETOYME I'TA TO XPONO XAX!
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HMopaptnpo B
ITivaxoag B.1: Anti-image Correlation Matrix gpotioemv B2-B18 6lov tov deiypatog

B2 B3 B4 BS Bé6 B7 B8 B9 B10 B11 B12 B13 B14 B15 B16 B17 B18
B2 .845° -.641 -.184 131 185 -.103 -.225 .081 .070 .096 -.054 -.051 -.278 .077 .038 .051 .103
B3 -.641 .849% -431 -.115 -.110 -.016 .165 -.064 .000 -.066 -.002 -.018 129 -.027 .052 -.071 -.088
B4 -.184 -431 9227 -.014 -.039 077 .007 -.062 -.146 .095 -.025 -.070 .003 -.126 -.151 .017 -.123
BS 131 -.115 -.014 .937° -.232 -.248 -214 -.030 .080 .051 .001 -.101 -.014 .030 -.059 .090 -.068
Bo6 185 -.110 -.039 -.232 .853° -.158 -.475 .024 114 301 -.236 .021 -.108 .048 -.009 -.186 .196
B7 -.103 -.016 077 -.248 -.158 906" -.328 101 -.090 .068 -.231 .092 .093 -.159 251 -.195 .041
B8 -.225 .165 .007 -214 -475 -.328 796" -.456 -.114 -.373 327 -.035 .045 -.007 -.199 365 =277
B9 .081 -.064 -.062 -.030 .024 101 -.456 .885° -.023 117 -.050 -.023 -.001 -111 .018 -.324 242
B10 .070 .000 -.146 .080 114 -.090 -.114 -.023 .924° -.290 -.080 -.051 -.021 .027 146 -.003 .145
B11 .096 -.066 .095 .051 .301 .068 -.373 117 -.290 .803" -.625 -.018 -.278 -.036 -.041 -.286 138
B12 -.054 -.002 -.025 .001 -.236 -.231 327 -.050 -.080 -.625 .818° -.366 175 -.051 -.116 167 -.143
B13 -.051 -.018 -.070 -.101 .021 .092 -.035 -.023 -.051 -.018 -.366 .941° -.166 .017 -.010 | -2.734E-5 | .142
B14 -.278 129 .003 -.014 -.108 .093 .045 -.001 -.021 -.278 175 -.166 .863° -433 .104 -.094 -.010
B15 077 -.027 -.126 .030 .048 -.159 -.007 -111 .027 -.036 -.051 .017 -433 910° -.090 120 .080
B16 .038 .052 -.151 -.059 -.009 251 -.199 .018 .146 -.041 -.116 -.010 .104 -.090 .828* =222 -.142
B17 051 -.071 .017 .090 -.186 -.195 365 -.324 -.003 -.286 167 |-2.734E-5| -.094 120 -.222 .587* -.556
B18 .103 -.088 -.123 -.068 .196 .041 =277 242 145 138 -.143 142 -.010 .080 -.142 -.556 .556°

* Measures of Sampling Adequacy (MSA)
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Iivaxag B.2: M1 tpa cvoyeticewv (Correlation Matrix) epotioewv B2-B18 6Aov tov delypatog

B2 B3 B4 B5 B6 B7 B8 B9 B10 B11 B12 B13 B14 B15 B16 B17 B18
B2 1.000 873 785 383 .369 494 493 407 371 437 476 522 541 458 189 .169 118
B3 .873 1.000 .840 432 414 494 474 431 355 431 491 .505 455 432 253 277 225
B4 785 .840 1.000 421 412 458 485 448 375 417 477 .503 457 462 329 271 247
B5 383 432 421 1.000 167 730 77 .590 252 338 .388 388 .299 .366 297 156 177
B6 .369 414 412 167 1.000 740 814 .627 242 313 .394 .364 311 .369 296 195 133
B7 494 494 458 730 .740 1.000 796 .589 429 498 .546 451 391 480 193 217 130
B8 493 474 485 77 814 796 1.000 743 413 .509 463 456 422 478 350 167 .168
B9 407 431 448 590 .627 .589 743 1.000 346 408 385 400 375 441 304 .280 .095
B10 371 355 375 252 242 429 413 .346 1.000 .680 .604 525 445 410 .062 .103 -.097
B11 437 431 417 338 313 498 .509 408 .680 1.000 .822 .648 591 516 278 307 .074
B12 476 491 AT77 388 394 .546 463 385 .604 .822 1.000 714 478 483 281 242 .090
B13 522 .505 .503 388 364 451 456 400 525 .648 714 1.000 .539 AT5 208 139 -.030
B14 541 455 457 299 311 391 422 375 445 591 478 .539 1.000 .641 137 193 .010
B15 458 432 462 366 .369 480 478 441 410 516 483 475 .641 1.000 .189 .086 -.037
B16 .189 253 329 297 296 193 350 .304 .062 278 281 .208 137 .189 1.000 421 418
B17 .169 277 271 156 195 217 167 .280 103 .307 242 139 193 .086 421 1.000 .601
B18 118 225 247 177 133 130 .168 .095 -.097 .074 .090 -.030 .010 -.037 418 .601 1.000
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

ITivaxag B.3: Anti-image Correlation Matrix epomoemv B19-B30 6Aov tov delypatog

B19 B20 B21 B22 B23 B24 B25 B26 B27 B28 B29 B30
B19 .840° -.282 -.245 -.294 .047 .025 -.017 -.082 .075 -.127 .014 .021
B20 -.282 .901° -.067 -.180 -.053 -.036 -.024 .043 -.195 -.005 .040 -.006
B21 -.245 -.067 .836° -.409 =212 .016 .082 -.042 .010 -.043 077 -.112
B22 -.294 -.180 -.409 .800° 203 -.110 -.054 -.043 -.011 .046 -.022 .037
B23 .047 -.053 -212 203 g11° -491 -.279 -.021 -.170 .239 -.158 185
B24 .025 -.036 .016 -.110 -491 .824° =316 -.098 .090 -.080 -.052 -.033
B25 -.017 .024 .082 -.054 -.279 -316 .869° .166 -.131 -.144 -.065 -.059
B26 -.082 .043 -.042 -.043 -.021 -.098 .166 .846° -.353 257 .190 -.275
B27 .075 -.195 .010 -.011 -.170 .090 -.131 -.353 .884° -.164 -.114 -.286
B28 -.127 -.005 -.043 .046 .239 -.080 -.144 -.257 -.164 .886" -.059 -.045
B29 .014 .040 .077 -.022 -.158 -.052 -.065 .190 -.114 -.059 .812% -.604
B30 021 -.006 -112 .037 185 -.033 -.059 =275 -.286 -.604 -.604 .810°

® Measures of Sampling Adequacy (MSA)
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

IMivaxag B.4: Mntpa cvoyeticewv (Correlation Matrix) epotioemv B19-B30 6Aov tov deiypatog

B19 B20 B21 B22 B23 B24 B25 B26 B27 B28 B29 B30
B19 1.000 527 571 .611 .034 .144 123 328 .244 327 .108 221
B20 527 1.000 468 498 219 .286 271 335 416 .306 234 318
B21 571 468 1.000 .631 217 .260 .194 364 .330 .300 193 313
B22 611 498 .631 1.000 .033 192 .149 312 .260 .269 133 235
B23 .034 219 217 .033 1.000 .699 .614 178 378 .072 397 256
B24 .144 .286 .260 .192 .699 1.000 .656 299 418 258 441 375
B25 123 271 .194 .149 .614 .656 1.000 .240 473 301 482 414
B26 328 335 .364 312 178 299 .240 1.000 .666 .569 391 .617
B27 244 416 .330 .260 378 418 473 .666 1.000 .550 .618 733
B28 327 .306 .300 .269 072 258 .301 .569 .550 1.000 .396 .524
B29 .108 234 193 133 397 441 482 391 .618 396 1.000 761
B30 221 318 313 235 256 375 414 .617 733 524 761 1.000
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

ITivaxag B.5: Anti-image Correlation Matrix epomoemv B31-B44 6Aov tov delypatog

B31 B32 B33 B34 B35 B36 B37 B38 B39 B40 B41 B42 B43 B44
B31 911° -.270 -.118 -.026 -.162 171 -.010 -.097 -.071 .066 .008 -.192 -.114 .021
B32 -.270 .873° -.253 -.226 -.163 -.255 072 -.253 133 -.047 A11 .057 -.159 113
B33 -.118 -.253 .853% -.229 -.115 -.124 -.040 .288 -.164 -.079 -.071 174 .208 -171
B34 -.026 -.226 -.229 .923° -.057 .037 -.153 015 159 -.053 .023 -.192 -.169 .075
B35 -.162 -.163 -.115 -.057 .958° -.115 .032 -.052 -.147 -.032 -.003 -.030 .048 -.017
B36 171 -.255 -.124 .037 -.115 .872° -.149 -.009 -.114 188 -.151 -463 -.078 .067
B37 -.010 .072 -.040 -.153 .032 -.149 .925% -.388 -.194 -.138 .027 -.029 .006 -.007
B38 .097 -.253 .288 -015 -.052 -.009 -.388 .824° -427 .005 -.123 .169 .085 -.045
B39 -.071 133 -.164 159 -.147 -.114 -.194 -427 .867° -.043 .100 -.037 .016 .096
B40 .066 -.047 -.079 -.053 -.032 .188 -.138 .005 -.043 .810° -.860 -.140 -.029 .008
B41 .008 11 -.071 .023 -.003 -.151 .027 -.123 .100 -.860 .809° -.065 -.086 .043
B42 -.192 .057 174 -.192 -.030 -.463 -.029 .169 -.037 -.140 -.065 .879° .109 -.142
B43 -.114 -.159 208 -.169 .048 -.078 .006 .085 .016 -.029 -.086 .109 764 -.829
B44 .021 113 -171 075 -.017 .067 -.007 -.045 -.096 .008 .043 -.142 -.829 .758°

# Measures of Sampling Adequacy (MSA)
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

Hivaxog B.6: Mntpa cvoyeticewv (Correlation Matrix) epotioemv B31-B44 6Aov Tov delypatog

B31 B32 B33 B34 B35 B36 B37 B38 B39 B40 B41 B42 B43 B44
B31 1.000 .576 415 438 488 361 384 398 379 321 313 404 414 375
B32 .576 1.000 .544 .585 .554 .556 434 455 .350 396 380 420 431 .354
B33 415 .544 1.000 531 473 454 378 225 326 463 450 370 304 322
B34 438 585 531 1.000 447 476 462 312 .245 514 496 527 481 405
B35 488 .554 473 447 1.000 .505 443 437 456 424 414 433 323 311
B36 .361 .556 454 476 .505 1.000 .540 429 451 479 S11 .664 396 .361
B37 .384 434 378 462 443 .540 1.000 .693 613 597 S77 487 385 374
B38 .398 455 225 312 437 429 .693 1.000 .675 465 462 322 305 .303
B39 .379 .350 326 .245 456 451 .613 .675 1.000 388 370 352 312 352
B40 321 .396 463 514 424 479 597 465 .388 1.000 .938 .614 479 432
B41 313 .380 450 496 414 S11 S77 462 370 938 1.000 .616 480 427
B42 404 420 370 527 433 .664 487 322 352 .614 616 1.000 435 427
B43 414 431 304 481 323 .396 385 305 312 479 480 435 1.000 873
B44 375 .354 322 405 311 361 374 303 352 432 427 427 .873 1.000
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

ITivaxag B.7: Anti-image Correlation Matrix epoticemv B2-B18 oto delypa tov mpoundevtov

B2 B3 B4 BS B6 B7 B8 B9 B10 B11 B12 B13 B14 B15 B16 B17 B18
B2 .854° -.631 -.096 157 .075 .007 -.197 .072 -.008 142 -171 .043 -.368 .096 .012 .009 .095
B3 -.631 .832° -.505 -.207 .078 -.065 .084 -.072 .090 -.058 .048 -.182 219 -.047 .088 -.006 -.071
B4 -.096 -.505 .907° .04 -.118 101 .027 -.043 -.173 .044 -.044 .085 -.092 -.060 -.193 .013 -.107
B5 157 -.207 .044 .903* -.322 -.278 -.189 .029 .109 155 -.109 .020 -.051 .033 -.043 .034 -.058
B6 .075 .078 -.118 -.322 .860" -.142 -.461 .038 .083 251 -.169 -.053 -.031 .063 .015 -.166 217
B7 .007 -.065 101 -.278 -.142 .922% -.278 .054 -.106 .042 -.191 .065 .007 -.135 221 -.190 .062
B8 -.197 .084 .027 -.189 -.461 -.278 .782° -.507 -.126 -.404 356 -.002 -.009 -.038 -.233 405 -315
B9 0.72 -.072 -.043 .029 .038 .054 -.507 .866" -.072 170 -.089 -.061 .102 -.112 .044 -.353 221
B10 -.008 .090 -.173 .109 .083 -.106 -.126 -.072 .934* -.184 -.079 -.090 -.008 .007 200 .008 .104
B11 142 -.058 .044 155 251 .042 -.404 170 -.184 TT7? =723 .056 -.207 -.040 .094 -.332 .143
B12 -171 .048 -.044 -.109 -.169 -.191 356 -.089 -.079 =723 .798° -.382 .180 -.063 -.162 .194 -.125
B13 .043 -.182 .085 .020 -.053 .065 -.002 -.061 -.090 .056 -.382 I917* -.256 .109 -.081 .001 117
B14 -.368 219 -.092 -.051 -.031 .007 -.009 .102 -.008 -.207 180 -.256 .844* -.402 .149 -.078 .033
B15 .096 -.047 -.060 .033 .063 -.135 -.038 -.112 .007 -.040 -.063 .109 -.402 .905° -.104 .093 .083
B16 012 .088 -.193 -.043 .015 221 -.233 .044 200 .094 -.162 -.081 .149 -.104 .749° -.230 -.099
B17 .009 -.006 -.013 .034 -.166 -.190 405 -.353 .008 -.332 .194 -.001 -.078 .093 -.230 .532% -.559
B18 .095 -.071 -.107 -.058 217 .062 =315 221 .104 .143 -.125 117 .033 .083 -.099 -.559 .525°

# Measures of Sampling Adequacy (MSA)
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

Iivaxag B.8: M1 tpa cuoyeticewv (Correlation Matrix) epotioewv B2-B18 610 deiypo tov mpoundevtmv

B2 B3 B4 B5 B6 B7 B8 B9 B10 B11 B12 B13 B14 B15 B16 B17 B18
B2 1.000 .874 778 370 .356 470 501 423 445 .505 .583 .576 .607 429 190 156 .085
B3 .874 1.000 .846 453 .389 490 .503 463 396 475 .565 .568 478 397 .248 228 183
B4 78 .846 1.000 407 396 437 495 460 414 454 .532 .501 477 406 337 .269 232
B5 370 453 407 1.000 .790 728 754 581 222 .248 .345 322 273 319 281 146 172
B6 356 .389 396 790 1.000 730 816 .637 274 .268 351 .347 298 334 275 142 .084
B7 470 490 437 728 .730 1.000 783 .619 467 .501 .544 449 425 470 158 212 .095
B8 .501 .503 495 754 816 783 1.000 768 435 460 445 420 418 460 323 150 167
B9 423 463 460 581 .637 .619 768 1.000 392 377 .397 494 314 404 .286 282 118
B10 445 .396 414 222 274 467 435 .392 1.000 .651 .611 .526 465 401 -.024 .097 -.095
B11 .505 AT5 454 .248 268 501 460 377 .651 1.000 .862 .642 .562 480 150 303 .052
B12 .583 .565 532 345 351 544 445 .397 611 .862 1.000 741 S11 461 216 .240 .054
B13 576 .568 501 322 .347 449 420 393 526 .642 741 1.000 551 392 178 152 -.037
B14 .607 AT8 AT77 273 298 425 418 314 465 .562 S11 551 1.000 595 .032 123 -.051
B15 428 397 406 319 334 470 460 404 401 480 461 392 .595 1.000 133 .064 -.059
B16 .190 .248 337 281 275 158 323 .286 -.024 150 216 178 .032 133 1.000 366 387
B17 156 228 .269 146 .142 212 150 282 .097 .303 .240 152 123 .064 366 1.000 575
B18 .085 183 232 172 .084 .095 167 118 -.094 .052 .054 -.037 -.051 -.059 387 575 1.000
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

Iivaxag B.9: Anti-image Correlation Matrix epomoemv B19-B30 o610 dciypo tov tpounbevtmv

B19 B20 B21 B22 B23 B24 B25 B26 B27 B28 B29 B30
B19 .829° -.157 -.255 -.286 -.021 130 -.040 -.055 .074 -.179 -.013 -.008
B20 -.157 .829° .020 -.389 -.103 -.032 -.096 -.034 -.203 .045 127 .013
B21 -.255 .020 7807 -.393 -.235 -.024 .105 -.098 .028 .002 113 -.085
B22 -.286 -.389 -.393 7227 228 -.113 .023 .029 .069 .034 -.076 -.020
B23 -.021 -.103 -.235 228 .669° -481 -.265 -.009 -.141 .300 -.167 176
B24 130 -.032 -.024 -.113 -481 .794° -.335 -.057 137 -.196 -.073 -.070
B25 -.040 -.096 .105 .023 -.265 -.335 .855° 162 -.155 -.110 -.095 -.032
B26 -.055 -.034 -.098 .029 -.009 -.057 162 .832° -.384 -.287 171 -.252
B27 .074 -.203 .028 .069 -.141 137 -.155 -.384 .850° -.129 -.033 -.349
B28 -.179 .045 .002 .034 .300 -.196 -.110 -.287 -.129 .840° -.050 -.056
B29 -.013 127 113 -.076 -.167 -.073 -.095 171 -.033 -.050 793 -.607
B30 -.008 .013 -.085 -.020 176 -.070 -.032 -.252 -.349 -.056 -.607 .801°

2 Measures of Sampling Adequacy (MSA)
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

Iivaxag B.10: Mntpa cuoyeticemv (Correlation Matrix) epotioewv B19-B30 oto deiypa twv mpoundevtaov

B19 B20 B21 B22 B23 B24 B25 B26 B27 B28 B29 B30
B19 1.000 443 .529 .583 .015 .075 .079 296 .198 .308 119 230
B20 443 1.000 401 .549 227 274 275 317 365 227 157 275
B21 .529 401 1.000 591 195 .208 .103 299 210 203 110 237
B22 583 .549 591 1.000 -.010 136 .067 237 .166 213 117 220
B23 .015 227 195 -.010 1.000 .678 .607 .102 284 -.003 .369 214
B24 075 274 .208 136 .678 1.000 .671 255 .366 278 AT8 400
B25 .079 275 .103 .067 .607 .671 1.000 205 435 267 495 412
B26 296 317 .299 237 102 255 205 1.000 .691 .594 .369 .636
B27 198 365 210 .166 284 .366 435 .691 1.000 .538 .559 742
B28 .308 227 203 213 -.003 278 267 .594 .538 1.000 .386 .546
B29 113 157 110 117 369 478 495 369 .559 386 1.000 750
B30 230 275 237 220 214 400 412 .636 742 .546 750 1.000
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Hapaptnpa B: ITivakeg Hapayoviikdv Avardcewv

IMivaxog B.11: Anti-image Correlation Matrix epmmoemv B31-B44 o10 deiypo tov tpoundevtomv

B31 B32 B33 B34 B35 B36 B37 B38 B39 B40 B41 B42 B43 B44
B31 877" -.224 -.076 .017 -.223 187 -.047 -.081 -.085 .035 .032 =217 -.155 .060
B32 =224 .843° -.254 -.324 -.140 -.226 .067 -.263 137 -.042 .098 077 -.101 .081
B33 -.076 -.254 .848° -.103 -.132 -.138 -.061 298 -.154 -.103 -.021 118 162 -.145
B34 .017 -.324 -.103 .903* -.095 |8.252E-5| -.168 .088 .109 -.036 .001 -.208 =212 .083
B35 -.223 -.140 -.132 -.095 .920° -.152 .069 -.092 -.165 -.050 .029 .041 .064 -.023
B36 187 -.226 -.138 | 8.252E-5| -.152 .834* -.125 .010 -.097 .164 -.107 -.488 -.086 .086
B37 -.047 .067 -.061 -.168 .069 -.125 .898° -.393 -.158 -.182 .075 011 .043 -.056
B38 -.081 -.263 298 .088 -.092 .010 -.393 .762% -.394 .090 -.178 .094 .071 -.038
B39 -.085 137 -.154 .109 -.165 -.097 -.158 -.394 .834% -.029 .069 -.024 .094 -.165
B40 .035 -.042 -.103 -.036 -.050 .164 -.182 .090 -.029 764 -.885 -.165 .009 -.007
B41 .032 .098 -.021 .001 .029 -.107 .075 -.178 .069 -.885 .762° -.033 -.108 .054
B42 =217 .077 118 -.208 .041 -.488 .011 .094 -.024 -.165 -.033 .855% 135 -.140
B43 -.155 -.101 162 =212 .064 -.086 .043 071 .094 .009 -.108 135 710° -.838
B44 .060 .081 -.145 .083 -.023 .086 -.056 -.038 -.165 -.007 .054 -.140 -.838 7187

# Measures of Sampling Adequacy (MSA)
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Hapaptnpa B: [Mivaxeg [Mapayoviikedv Avorlvcemv

Iivaxag B.12: Mnitpa cucyeticemv (Correlation Matrix) epotioewv B31-B44 oto deiypa twv mpoundevtov

B31 B32 B33 B34 B35 B36 B37 B38 B39 B40 B41 B42 B43 B44
B31 1.000 497 331 384 471 287 .348 352 343 263 .243 367 359 328
B32 497 1.000 490 .594 S11 .504 367 372 256 316 291 376 356 .294
B33 331 490 1.000 453 431 425 328 124 .280 416 381 352 251 282
B34 .384 .594 453 1.000 414 AT7 428 231 185 484 460 533 490 408
B35 471 S11 431 414 1.000 447 365 385 421 325 302 355 233 247
B36 287 .504 425 ATT7 447 1.000 432 307 342 391 401 .636 299 .280
B37 .348 367 328 428 365 432 1.000 .620 523 538 .508 433 313 .347
B38 352 372 124 231 385 307 .620 1.000 .601 354 370 .259 .200 .244
B39 .343 256 .280 185 421 342 523 .601 1.000 290 274 287 .205 .308
B40 263 316 416 484 325 391 .538 354 290 1.000 942 598 415 .387
B41 .243 291 381 460 .302 401 .508 370 274 .942 1.000 582 422 383
B42 .367 .376 352 533 355 .636 433 .259 287 598 582 1.000 .360 .366
B43 .359 .356 251 490 233 299 313 .200 205 415 422 360 1.000 .868
B44 328 .294 282 408 247 .280 .347 244 .308 387 383 366 .868 1.000
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